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INTRODUCING
Our Blank Book Catalog

Line 20, American Size Foolscap

<^

Line 21, American Size Foolscap

'jfi N PRESENTING our new blank book catalog to the Canadian Book and
TJ Stationery trade we do so with that feeling of pride of accomplishment which

comes of work well done. For over seventy-five years we have had the sup-
port and confidence of the trade. Our guiding policy has been to produce goods
that would reflect credit on ourselves, and by their superior quality add to the
reputation of the dealer handling them. That we have produced such goods is

graphically illustrated in our new catalog of Blank Books and Account Books.
If by any chance you have not received your copy, we would be pleased to have
you point out our oversight. May we warrant your continued confidence during
1922 and may the New Year bring you abundant health and prosperity.

MONTREAL

ESTABLISHED 1846

PS

minimi miiiiiiiiiiiiiiiimiiiiiiiiiiiniii^<^



BOOKSELLER AND STATIONER

CHRISTMAS GREETING CARDS
(In Cabinets)

The Best Value in Canada
An entiiely new line

The biggei proportion
of cards executed from

steel dyes

Artistic designs and sentiments

Better even than our 1921 Line

THIS
CABINET
WILL SOLVE YOUR
DISPLAY PROBLEMS

THE CABINET IS FREE
100% PROFIT

ON THE CARDS
No longer is the question of display a problem to the sta-

tioner. The Greeting Card Cabinet is the happy solution to

all the troubles you have had heretofore. It is the only way

to sell Greeting Cards. The cabinet is a bright and attrac-

tive object that will liven up any display. The cards are

kept clean and orderly until required and can be found in

an instant in the trays under their different values. It will

pay you to investigate this method. You'll become as en-

thusiastic as the hundreds who had such success with our

cabinets this past Christmas. A post card will bring an

illustrated circular describing the different assortments and

the prices and percentages of profit on each. Send your

enquiry to-day.

Orders should be placed early, as the demand last year was
bigger than the supply and we shall only be able to make a
limited quantity again this year. Orders placed now will be
for October, 1922, delivery. You pay in January, 1923, when
you will have sold the goods. We supply you with Window
Bills, Counter Cards and Samples for Window Display. And
with all this the cabinet is FREE. No other house can, or

will, offer you such value. This is undoubtedly the most
attractive proposition for 1922 Christmas Greeting Card busi-

ness that you will have presented to you. It will pay you

to send for the further particulars right now.

THE CARLETON PUBLISHING COMPANY
326-328 Spadina Avenue, Toronto, Ontario
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YOUR BEST SELLING BOOKS Fo
V
J
u,

n£ry

The Greatest Book in Years

IF WINTER COMES
By A. S. M. Hutchinson

Now in its 232nd thousand

Remember "The Great Impersonation"

NOBODY'S MAN
By E. P. Oppenheim

Measures Up to His Big Success

By the Creator of Tarzan

THE MUCKER
By Edgar Rice Burroughs

An Amazing Political Story

The COUNCIL of SEVEN
By J. C. Snaith

Author of "The Sailor," etc.

Readers all want

MORE TISH
By Mary Roberts Rinehart

STEPHEN McKENNA
Completes the Sensationalist Series

with

THE SECRET VICTORY

The Best Dell Book Yet

THE OBSTACLE RACE
By Ethel M. Dell

Youth and the New Era

The Young Enchanted
By Hugh Walpole

They All Love

RILLA
OF INGLESIDE
By L. M. Montgomery

Cody at His Best

JESS of the REBEL TRAIL
By H. A. Cody

RALPH CONNOR'S
Stirring Romance of the New West

TO HIM THAT HATH

The Bull Dog Carney of the North

RED MEEKINS
By W. A. Fraser

Coming: A New Frances Hodgson Burnett Book—Ready in February.

McClelland & Stewart 2

T!?-f^ft***
T
r
oro?Ihe Livest Book List in CanadaLimited
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Just Issued

AUCTION FOR TWO^OR THREE
[WITH NEW LAWS FOR THESE GAMES]

By MILTON C. WORK
Author of "Auction Declarations," "Auction Methods

Up-to-Date," etc. Originator of "Par-Auction"

THIS NEW BOOK INCLUDES
AN| APPENDIX GIVING IMPROVED METHODS FOR
TWO-HANDED RUM, CANFIELD and RUSSIAN BANK

This book is offered by America's foremost "Bridge" expert
with the hope that it will prove of value in three ways

:

1. To enable three devotees of Auction to engage in

their favorite pastime by playing a THREE-HANDED
GAME OF AUCTION. The two best methods recog-
nized by experts for three-handed Auction are riven and
explained.

2. To give the best methods of playing the best of the
TWO-HANDED AUCTION GAMES. Ten different
methods of playing Two-Handed Auction are given and
fully explained.

3. To explain new and scientific methods of playing
TWO-HANDED Can field. Rum and Russian Bank.

^-AUCTION FOR TWO OR THREE" comprises 222 pages.
It contains many diagrams that help to explain the text. It
conforms in size with "Auction Methods Up-to-Date" and is

bound in Rich Cloth, with gold titles on side and back
PRICE $1.50 NET

Thirty-five Thousand Copies Already Sold

A Necessity For Every "Bridge" Player

Recognized in all sections of the country
as the standard text-hook

AUCTION METHODS UP-TO-DATE
By MILTON C. WORK

'"AUCTION METHODS UP-TO-DATE" comprises 332 pages.
It is printed in red and black inks and richly bound in Cloth,
with gold) titles on side and back. PRICE $2.00 NET

The John C. Winston Co., Limited
129-139 Spadina Avenue - - TORONTO

INTERNATIONAL

HANDBOOKS
of Practical Information

22—Stepping Stones to Success—22
ADVERTISER'S HANDBOOK
AUTOMOBILE HANDBOOK
BOOKKEEPER S HANDBOOK
BUILDING TRADES HANDBOOK
BUSINESS MAN'S HANDBOOK
CHEMIST'S HANDBOOK
CIVIL ENGINEER'S HANDBOOK
COAL MINER'S HANDBOOK
CONCRETE ENGINEER'S HANDBOOK
COTTON TEXTILE WORKER'S HANDBOOK
ELECTRICAL ENGINEER'S HANDBOOK
FARMER'S HANDBOOK
MARINER'S HANDBOOK
MECHANIC'S HANDBOOK
POULTRYMAN'S HANDBOOK
PLUMBER'S AND FITTER'S HANDBOOK
SALESMAN'S HANDBOOK
STEAM ENGINEER'S HANDBOOK
STENOGRAPHER'S AND CORRESPONDENT'S

HANDBOOK
TELEPHONE AND TELEGRAPH ENGINEER'S

HANDBOOK
WESTINGHOUSE AIR-BRAKE HANDBOOK
WINDOW TRIMMER'S HANDBOOK

Nothing in the World to Compare With These Books in Price

Each of the Handbooks contains on an average of 368 closely printed
pages and 14J Illustrations. They are printed on extra quality book
paper, especially made for tlic Handbooks, and are handsomely
bound in rich cloth, witli blind stamping on front side and gold

titles on back. PRICE ONLY $1.00 EACH

THE JOHN C. WINSTON CO., LTD.
129-139 Spadina Ave., Toronto

1

The NEW
ENGLISH CHURCH

PRAYER and HYMN BOOK

COMBINED

in the FAMOUS

OXFORD BINDINGS

Will be Published in April

Our Representatives will com-

mence taking orders JAN. 1 6.

REMEMBER-

When you can say-

"THIS IS AN OXFORD
BOOK"

The sale is half made.

SD f I TMIW 25 Richmond St. West
• D. VjUllLM. Toronto, Canada

OXFORD UNIVERSITY PRESS
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NELSON
OVELS
NOW

35 cents

Liberal Trade Discounts

Ample Stock in Toronto

Arnold Bennett

The Old Wives' Tale.

The Loot of Cities

Andrew Balfour

The Golden Kingdom

J. J. Bell

Wee MacGregor

E. F. Benson
Thorley Weir
The Oakleyites

E. C. Bentley

Trent's Last Case

John Buchan
Salute to Adventurers
Prester John
Greenmantle

Geo. A. Birmingham
Simpkins' Plot

Bernard Capes
The Lake of Wine

Marion Crawford

The Witch of Prague
Three Fates
A .Cigarette Maker's

Romance
Mr. Isaacs
A Roman Singer

B. M. Croker
Married or Single?
Beyond the Pale

A. Conan Doyle
Adventures of Gerrard
Micah Clarke

George Douglas
The House With the

Green Shutters

George Gissing
The Town Traveller

Maurice Hewlett
The Forest Lovers
Little Novels of Italy

Richard Yea and Nay
Fond Adventures
Rest Harrow
Halfway House
Open Country
The Queen's Quair
New Canterbury Tales

Anthony Hope
Tristam of Blent
The God in the Car

E. W. Hornung
Raffles
Mr. Justice Raffles

Vicente Blasco Ibanez
The Matador

W. W. Jacobs
Ship's Company
The Lady of the Barge

Hy. Seton Merriman
The Sowers

Archibald Marshall

The Eldest Son

Sara Macnaughton
The Three Miss Graemes

Wm. de Morgan
Alice for Short

Frank Norris

The Pit

The Octopus

Morley Roberts

Salt of the Sea

Charles Turley

A Band of Brothers

Horace A. Vachell

John Verney
Blinds Down
John Charity

Stanley Weyman
The Wild Geese
Sophia

C.N. & A.M. Williamson

The Lightning Conductor
The Princess Passes

H. G. Wells
Marriage
The War in the Air

Erskine Childers

The Riddle of the Sands

There are yet three months of winter ahead of us, which means a brisk de-

mand for good fiction (and lots of it) at low prices..

Are you getting your share of this trade? Order now. Use above list.

WE CAN SHIP AT ONCE.

THOMAS NELSON & SONS, LTD.
TORONTO
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BRITISH BOOKS OF THE MONTH
Mr. F. H. Bailey

is now re-visiting

CANADA
on behalf of the

Religious Tract Society's

List of upwards of

1000 Popular Books

FINE NEW FICTION
Crown 8vo.

"The Most Amusing Book
of the Year." Price 7/6 nit

"THE MIRTHFUL NINE"
By Motley Roberts

Times: "Ingeniously farcical."

Truth: "... hilarious."

Daily Chronicle: "Certainly one of tbe moat entertaining books we
have ever read."

Crown 8vo. A Fine Romance of Spain. Price 7/6 net

"LOYALTY"
By Hamilton Drummond

Author of "King's Pawn," "Shoes of Gold." etc.

Daily Telegraph: " loyalty is a well-conceived study of Intrigue

and statecraft, love and a flowery form of chivalry, cruelty, and
woman's wit. It is a remarkably interesting picture of high

life in Madrid."

Eveleigh Nash & Grayson Ltd.
148, Strand. London

Third large edition now ready of Dr. Gore's new-
work on the Reconstruction of Belief

Belief in God
By Charles Gore, D. D.,

formerly Bishop of Oxford

7s fid 'net

This volume, which represents a lifetime of study
and thought, is an attempt to construct a rational
fabric of belief from the foundation, as far as may
be, without assumptions The author enquires afresh
what are the grounds, first, for any sort of belief
in God, and, secondly, for belief in a specific revela-
tion such as Christianity postulates.

London: John Murray

SPACE ON THIS PAGE IS RESERVED
FOR BRITISH PUBLISHERS.

FULL PARTICULARS CAN BE
OBTAINED FROM

The MacLean Company
of Great Britain Limited

88 Fleet Street, London, E. C.

E. J. DODD, Director. Tel. Cent. 12960

LETTER FILES

Stationers' Sundries and School Materials

SS237

SSI 495

Agents for Western Canada :

HILL, REID &CO.,
208 Bower Buildings,

Vancouver

Applications invited from representatives for

other territories.

Apply for Illustrated Catalogue

CHINA"-"^^

XT • ^ r» ~.d-U~—^ 15 Bury Street, St. Mary Axe
King BrOtherS, LONDON, E. C. 3., England.
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ENUS
THIN
LEADS

SEVEN

u Metal Pencils
1/ENUS No. 38 Leads are

^ perfect loads; of the same
composition as the world fam-
ous VENUS PENCILS. Al-

ways straight, long-wearing
and perfectly graded-— so
smooth that thev just glide

over the paper freely and easily

There is a demand for a perfect

thin lead to be used wiih me-
chanical pencils.

Sell your customer the VENUS
Leads No. 38 and you will sell

them to him time and time again.

Packed in attractive VENUS wa-
termarked boxes; 12 leads in a
tube, 12 tubes to a box—one-half
gross tubes in a carton.

Retail price—15c. per tube
2 tubes for 25c.

ji Degree cf£ead
j-or OVeru Purpose

d Prefean "erenee ~

Write for samples and information

American Lead Pencil Co.
220 Fifth Avenue, New York

and London England

Venus Pencils are the largest selling Quality Pencils in the Wo rid

mm

^Absolutely
Crumble (

Proof

SLJ
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—doesn't this headline from our current ad-

vertisement challenge you ?

—-will it not make the magazine readers in your

neighborhood read the advertisement in which

it appears and give them a new conception of

the value of card playing ?

Your reaction to it should be a realization of

the value of a playing card stock in attracting

business, and a decision to feature the cards

that everybody prefers:

FREE!
Display material
that will make your
store known a*
headquarters for
pi ay i n g c a rd s .

Write today to

The U. S. Play-
ing Card Co.
Dept.4

Cincinnati, U. S. A. v

or Windsor, Can*

BICYCLEIWTNG
CARDS
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fmnnouncin
and Greeting Card

1 QIO Papeterie

Ihe cjj/ion cXine

, is the Wortf\ W7[ile Line of Greeting Cards.

| /f^vjUR travellers will be on the road early in

I^^Jthe vear showing a very much larger

range of cards produced directly from steel

plates and with engraved wordings A
wonderful range of hand colored cards with

very clever and original greetings. Some

novelty cards that will be big sellers, a snappy

range of High Class Comic Christmas Cards.

SOMETHING NEW IN MEN'S CARDS THAT WILL MAKE A HIT.

Hundreds of New Wordings.

Cards for all Occasions.

RinA our ike Old, RinA in the New,

But be sure or ike Lyon Line for '22.

djjorx & James, Lirr\ited,

310 316 Spadina Averyue,

loronio.
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Holiday Boxed Stationery

OUR 1922 line of Holiday Boxed Stationery will be the

largest and most comprehensive that we have ever of-

fered to the trade in Canada.

It will comprise over 200 different numbers and in addition

to the more conservative styles which are popular from year

to year, we have made for the coming season a number of

styles which are strikingly original in design.

Among the outstanding features of the 1922 line will be

the introduction of a number of unique papers imported from

France used for both Box Coverings and Envelope linings.

The line will be shown by our travellers in January and

we feel confident that an inspection will prove interesting

and profitable to you.

Christmas Greeting Cards

WE EXTEND to the trade our deep appreciation for

their reception of our Steel Die Embossed Christmas

Cards, and announce that our 1922 line comprising

new designs, new color schemes, new fancy shapes with dis-

tinctive sentiments at popular prices, will be in the hands of

our travellers shortly.

The new Government ruling which states that all imported

goods must be stamped, banded or labelled with the country

of origin, gives us the opportunity, with a greater degree than

ever, of embracing the Slogan "Made in Canada Merchan-

dise."

These Cards are entirely a Canadian product.

The Copp Clark Company
Limited

495-517 Wellington Street IVest - Toronto
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hh£Mi}k$
LTD

THE WORLD'S ART SERVICE

^tfti^ ave pleased to announce that we have
]r appointed Messrs McCLELLAND & STEWART

VU/ of Q15-QI9, Victoria St, Toronto, as the Sola
"Representatives for the DOMINION ofCANADA
and NEWFOUNDLAND for oar entire line of
Tablications, cotnprisctig .

-

CHRISTMAS & NEW YEAR CARDS
AUTOGRAPH STATIONERY

VALENTINE & EASTER CARDS
BIRTHDAY CARDS
PICTURE POSTCARDS
GREETING POSTCARDS
PICTURES

RELIEFS

CALENDARS
CHILDREN'S GIFT BOOKS
TOY BOOKS
PAINTING BOOKS
TOY MODELLING BOOKS
FANCY STATIONERY

ZAG-ZAW PUZZLES
Etc. etc.

MessrsMcCLEllAND i, STEWARTtrill take an early
opportunity of submitting to the Trade our latest

sample collections of these tines, when thefavour of
tjour valued commands will be esteemed.

RAPHAEL TUCK & SONS, LTD.
Qrt &Book Publishers to Their Majesties the King and Queen.

- RAPHAEL HOUSE • MOORFIELDS CITY LONDON • Eng
TRADE HAflH
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>(,
1

deration pmethinc] unique in

e realm of
" (greeting Care) finer

CI

nnouncinq

Publication s for 1 9 <1 °L

e will present for uour con-

Sid

the real

-from the standpoint of cX^O

guipte beauty of design an

iterarij excellence the line wil

appeal to you not only as the,

Soundest of A/yn/^y proposition^

but c§ a distinct credit to our country

i^oom 4og
256 "FIFTH AVE

"NEW YOI^C^

Iq. hespeak on behalf of our $alejmen

your he$t consideration « ^ ^

yiLLiAM'E'Corm
2.63-267 ADELAIDE ST., VEJT
T O I?

.
O T\l T O

CALIFORNIA BLOC,

LPy ANGELEy, CAL
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Chri$tma$ Qreetinq Cardcupijev/ (-/car Greetina

Cardj^-> Bo)(cd Qreetmo. Card$ Tjy^- : Christiyaj

Blotterf j& Birthday Cards j&Dirth innoimce-

merits& Qeneral Cbnaratiilation$x:> v/edaina

Card$j&> Card\ ioraii. An)\]\)cr\ar\<:$ ^> Condolence

Carder Cards ofSympathyjz> ( opalescence (ard$

jlovJer Cardcx> Invitation ( ard$j& laa^yal^ and

lal/iec^r Dance and r lace ( ard§ -*> )lio\\'cr ( ardc

Cfift k^7iclo$ure Card§x& lljottoec -:> r.actcr Cards

valentines^ Jt. latricK and Halloween Cards etc.,etc

We haJe planned to co-operate and cervfc

you to triQ utmost of our ability & &
Will ijou 'qv)<2 uc the Opportunity I

<r&tr/tfwsw>'.!r.w#mni ji.uii u uuiurnnn&
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e ha\>c been appointed

efclusrfe representatives

and distributor^ foi
*

Canada for the Bar$e and

Hopkin§ line of lacj$ and

$ea/$, Enclosure Card$ eta

ihiS line offer^ the trade

the largest count package/

at a price wincJi allocs the

retailer to ydl at IO
c
(ten -

cent$) the package

2&3-2Gf ADELAIDE V $?-. WejT
TO PLO KTO
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Announcing
Our 1922 Holiday Line
—the best we have ever shown

—

HE famous DREYFUSS ART line of Xmas
and New Year Booklets, Flat Cards and
Postcards will be ready on January 15th

and our travellers will soon be on their way
to show you a wonderful range.

The new DREYFUSS BIRTHDAY line

(including cards for all occasions) is now in

stock, and the assortment is the brighest and
largest in the history of the firm.

It will interest the trade to know, that the world-famous Dr.

FRANK CRANE is writing the greetings for the new season's pro-

ductions, and that the exclusive rights to Dr. Crane's work along this

line have been placed with the Dreyfuss Art Co. for a number of years.

Wait and see these lines—the range is bigger—better—brighter—than

ever before, and the greetings bring to the world of cards a new life.

J0bM

(?t Jf

T yy

T§^s>-k0^$'E

Valentines Scrie©

POST rtSDi^ CARDS
1THROUGHOUT,

)W5>

The Valentine & Sons
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j^fac/e //A our*
factories //v^

DRANTFORQ,

UR SAMPLES OF HOLIDAY PAPETERIES FOR
HE 1922 XMAS SEASON ARE NOW READY.

SURPASSING ANYTHING WE HERETOFORE HAVE
ATTEMPTED. THIS NEW LINE REPRESENTS THE ULTIMATE

IN SMART STYLES AND DESIGN; A TRULY HANDSOME DIS-

PLAY,- AND THE PRICES ALLOW FOR PROFITABLE SELLING.

OUR SALESMEN ARE NOW CARRYING COMPLETE SAMPLES AND
WE CAN ASSURE DEALERS THAT A REAL SURPRISE AWAITS THEM,

AND THAT IT WILL BE TO THEIR ADVANTAGE TO SEE THE NEW
ELLIS LINE BEFORE PLACING THEIR ORDERS.

7~0/ZP/VTO
W//VA//REG Barber-Ellis CALGARY

VAA/COC/VsEYZ,
Limited

The Refining Process the last in the preparation of the stock for
the machine. No. 6 of a series.

"From Rags to Writing Paper"
THE "JORDON REFINER"
Supplement Ing the "Beaters" the mixture is fur-
ther refined by the action of the finely-adjusted
revolving knives of the "Jorrton." The stock then
goes to the "Stuff Chest" where it is diluted to

I he consistency of hiilk hefore being pumped to

the paper machine that converts the lio.uid into

paper.

Write for brochure of manufacturing
illustrations- "From Rags to Writing

Paper" -sent on request.

The Rolland Paper Company, Limited
Makers since 1882 of Superfine Linen Record and other High Grade Papers

Montreal Mills at St. Jerome, P. Q. and Mont Rolland, P. Q.

IT AND Made Imported Sta-

* ^tionery in white and colors

with Tissue lined envelopes in

quire boxes and in 3 and 5 quire

Gift Boxes.

Japanese Paper Tape in patterns

and colors for tying gift packages.

Japanese Papers in figured de-

signs and colors for wrapping

fancy packages.

Japanese, French and Italian

papers in patterns and colors, for

Lamp and Candle Shades.

JAPAN PAPER COMPANY
109 EAST 3 1st STREET, NEW YORK CITY

829 WITHERSPOON BUILDING, PHILADELPHIA

453 WASHINGTON STREET - BOSTON, MASS.
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Beautiful Christmas Cards
and Calendars

GHRISTMAS*Desk and Boudoir Novelties,'_Bridge Sets, etc., etc, from
theJSavory^Studio

.

Christmas Cards of Canadian Scenes and Die Stamped Designs, the

work of Our Toronto Studio.

Handsome Blanks and Fancy Card Blanks, Ball Program Pencils, etc.

Salesmen's Samples ready for the road January 1 5th.

Menzies & Company, Limited
439 King Street West, Toronto, Ontario
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OUR represen-

tative will

call on you early

in the year with

the complete range

ofMade-in-Canada

lines including

Chamivor

Vellum

'%¥£«.**
'OfKJNTO.CANADA.

Eaton, Crane & Pike
Toronto,
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Chamivor Ve 1 1 um
The Companion Paper to

Highland Linen

Weddings

Visiting Cards

Correspondence Papers

Made-in-Canada

With that beautiful suede finish

which adds dignity to correspondence

The entire Christmas line for 1 922

Will be Made-in-Canada this year

Co. of Canada, Limited
Canada
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VAN DYKE
NG PENCIL

TKe jead x\xoX ]e<x&*

Made in 16 finely graded degrees,
6B (softest) to 8H (hardest.)

Van Dyke No. 600 is recognized as the leading quality pencil for general use.

Accountants, bookkeepers and engineers who require a pencil that can make
thin lines, have adopted the Van Dyke Drawing Pencil. The softer grades are

especially suited for use of stenographers, newspaper editors, artists and photo-

graphers.

VAN DYKE SOFT PENCIL ERASER
Cleans as it erases.

NO. 6000

EBERhARD FABEft

\ooo size40

This soft pink pencil eraser is made in ten popular
sizes to meet all requirements. Artists prefer the
large sizes 4, 8, 12 or 16. Sizes 20, 24 and 30 for
general office use. Sizes 40, 60 and 72 for the
schools.

Always keep a stock of Van Dyke Pencils and
erasers complete.

EBERHARD FABER
"The Oldest Pencil Factory in America*

NEW YORK
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Golfer

Good Luck Steamship

Playing Cards Will

Increase Your Sales

Sports Series

SPORTS
OWL
GOLFER
PRINCESS
COLONIAL BRIDGE

Consolith Series

GOOD LUCK
ST. LAWRENCE
OAK LEAF
MAGICIENNE
ROYAL BRIDGE

Patience Cards

Most people who are in your store from day
to day use Playing Cards.

Make it easy for them to buy from you by
a prominent display of our medium-priced
cards.

We have been manufacturing these cards
in Canada for the trade for over thirty
years.

On request, we will send you our
latest show card, which will as-
sist you in your displays.

(onsolidated
^-^Lithographing and Manufacturing Go Ltd.

Montreal. Canada.

V
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Write for a Blueprint and Full Information

about the Webster Definite Selling Plan

J7P/an ofJ7c/iy^Merc/ian^/si/i^Cb^eratioii,

THE ACTIVE BACKING OF

THE LARGEST SELLING

ORGANIZATION IN THE
BUSINESS FOR THE
BENEFIT OF THE LIVE

STATIONER

THE

WEBSTER
\ SALES .

/DEPARTMENT!

THIS PLAN WILL GIVE YOU

ALL THE ADVANTAGES OF

HAVING A SALES MANAGER
JUST FOR YOUR CARBON

AND RIBBON DEPARTMENT

NATIONAL
ADVERTISING

PRODUCTION
DEPARTMENT^

WEBSTER
TRAVELING

MEN

/ RESEARCH \
AND *

SERVICE
.DEPARTMENTS;

INDIVIDUAL
ADVISORY
SERVICE

'ADVERTISING
HELPS

WINDOW
\ DISPLAY /

CO-OPERATION \ \
DECALCOMANIAS \

WINDOW DISPLAY \ t
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COPY FOR ADVERTISING
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CARBON PAPER AND RIBBONS
IMPRINTED WITH YOUR NAME

GENERAL TRADE INFORMATION

SALES EDUCATION TO EMPLOYEES

CO-OPERATION FROM OUR TRAVELLING MEN

SERVICE, QUALITY AND UNIFORMITY
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AND
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k THE WEBSTER DEFINITE SELLING PLAN WILL MAKE IT POSSIBLE FOR YOU TO GET IT .."

F. S. WEBSTER Co., 372 Congress St., BOSTON, MASS.
Makers of Multikopy Carbon Paper and Star^Brand Typewriter Ribbons

Agencies: In London, Paris and all the principal cities of the world
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MacDougall's Message 1922

! CrWEL

5ix Standard Colors
with black. am> mown n

TMI STANDARD CRfivON CQI
|

"Standard" Chalks and Crayons
Unsurpassed for Schools and Artists' Use

The Standard Crayon Co., who make the "Standard" line of chalks and crayons,
put into their manufacture nothing but the finest materials. Their position in

the industry is a recommendation in itself. They have given such painstaking-
care to their processes of manufacture that their products are to-day recognized

as the finsst obtainable. Their repu-
tation has be:n built up on the solid

foundation of merit. Their superior-
ity is recognized by leading schools
and institutes everywhere. You
can be assured that this line will give
your customers the highest degree of

satisfaction — the best that their

monev can buv.

Craye! Art Crayons

Have absolutely no superioi
us an art crayon for hi^n-

grade work. Six standard
colors in each box. with black
and brown.

;o-clay recognized

am.
"A ft,

CROONS

awdiTrf
**

j

1 111:

Artco Pastel

The—

A Genuine DUSTLESS Chalk

Made in white anil colors. Free from jrrit. does

not scratch the board and is practically dustlt-ss

Clean and economical.

Artco Pastel

Made especially for

advanced color work.

When used with
water, produce very

delicate effects. Seven

assorted colors to box.

The Waste Basket
with the five year guarantee

With ordinary use these baskets will last ten

or twenty years. They cannot dent, splinter,

rust or warp. They are light, strong and good-
looking. They are fire resisting. They hold
all waste—nothing sifts out on the floor. These
features make them so far superior to the ordi-

nary basket that you are bound to get more busi-

ness than ever in this particular class of office

necessity. Baskets are good sellers for any
office outfitter. Vulcot baskets are exception-
ally good sellers.

GUARANTEED
IL ^w fi? If#^°a ^£

They Sell Themselves
One glance at the Vul-cot basket and the average* customer will be convinced of its

utility, good taste, and its remarkable value. Add to this first impression the five-

year guarantee offered by the makers and the sale is invariably closed. Give these

baskets a chance and they will sell themselves.

7IRM^D011)^ *Cp^^^^4^ejtKir^St
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"Apsco" Automatic Pencil Sharpeners
Eleven Different Models for Office, School and Home

This is the most attractive line of sharpeners ever shown. They are a line that you

can feature with more than the ordinary profit because they are always in good de-

mand. When you sell a customer

an "Automatic" you can be assured

that further business is yours. The

satisfaction that will be given by the

"Automatic" is sure to leave a good

impression. One of the eleven mod-
els is sure to fill the requirements

of any office, school or home. They
are strong, sturdy and absolutely de-

pendable. Start today giving your

customers the best sharpener avail-

able. Tell them that "Automatic"
is the hall mark of quality. Your
judgment will be appreciated.

THE
DEXTER
PENCIL
SHARPENER
Money cannot pro-
duce a better pencil

sharpener than this.

Just the thing for
h o m e, office or
schoal use. Will nut
a fine, medium or
blunt point on any
size pencil. Hand-
somely finished and
of first-class work-
manship.

The
Chicago
Model
Frame m .1 tie ol

lard white metal,
tatters are made of

Bolid ateel Sold to

compete agaiual the
cheapest machine on
the mark.-i. but to
give better value

The Giant
Sharpener

Sharpens small and
large diameter pen-
nils, A ren
tlve article a1 a
medium pi Ice I >oei

III III. Unit nl (I*

larger size.

cengbusch
InkstanD

No. 51. No. 52.
Single Inkstands, in plain or cut glass in several
nzes. Red or black top.

Sengbusch Self -Closing

INKSTANDS
Outstanding advantages in the Sengjbusch Self-Closing Ink-
stand have made it the choice of thousands of business

houses, banks and Government offices. Because they are

something more than an ordinary inkstand, they have a
sales advantage over any other line on the market. If they
were mere receptacles of ink they mighl be in the class of

the average seller —
bul they arc not, they

are ink preservers

—

air-

tight, dustproof, in-

stantly ready and
never spurt.

The ''IDEAL"
Sanitary Moistener

Clean and efficient.

Nothing to wear out.

Saves time and muss.

Made of glazed white
porcelain with nickel

polished metal parts.

71R

M

aCDOUftall $ Q>fimited468 WestKin&St
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y Made m Jersey City,New Jersey, U. S. A., by tb

£JOSEPH DIXON CRUCIBLE COMPANY

A TOPOGRAPHIC MAP can be flat and
1 * uninteresting — or it can be vigorous,
forceful, expressive. The result depends al-

most as much upon the pencil as it does on
the ability of the draftsman or engineer.

It is in this sort of intricate work — the
severest test of a pencil's adaptanility—th.u
Dixon's Eldorado proves its thoroughbred
quality.

ELffibO
"iAe masterdmixingpencil*

JOSEPH DIXON CRUCIBLE CO., Pencil Dept. 227-J, Jersey City: N. I
Canadian Distributors:—A. R. MacDougall & Co.. Ltd.. Toronto

SAMPLE OFFER
Write for full-length free samples
of "The master drawing pencil"
and of Dixon's "BEST" Colored
Pencils. In their field, the
"BEST" Colored Pencils hold
tiii same position of supremacy
as Dixon's EKiiwaao.



Mem her

Audit
Bureau of

Circulation and orrcce eaucpfoewT journal

Published
Monthly
Since
1684

Vol. XXXVIII. TORONTO, JANUARY, 1922 No. 1

Safe and Sane Policy for 1922
"Know Your Costs of Doing Business, Play the Game and Eliminate Misunderstand-

ings" Was the Gist of Message Given to Commercialize Stationers' Association
of Toronto, Ont., By William H. Greenleaf, Field Secretary for

Big American Organization

WHAT is the outlook for 1922?
Will it be a good year or a

bad one? How will business

be affected?

That it will be a good year for sta-
tioners if they only watch their costs
was a point made by William H. Green-
leaf, Field Secretary of the National
Association of Stationers and Manufac-
turers with headquarters in Chicago, 111.,

in a splendid address to the Commercial
Stationers' Association of Toronto, Ont.,

at their luncheon in the King Edward
Hotel in mid-December.

Mr. Greenleaf made it plain that no-
thing is so essential to a dealer's success
as a close watch on his cost of doing
business.

"In nearly every stationery store in

the country," said Dr. Greenleaf, '\here
are departments not paying for them-
selves. In many cases they are taking
a loss and serving as a mill-stone around
the neck of the business."

Bringing unofficial greeting from the
stationers of the United States and of-

ficial greetings from the National As-
sociation of Stationers, Mr. Greenleaf
stated that the Toronto meeting inter-

ested him because of the representative
nature of the attendance and also be-

cause he considered it symbolic of na-
tional and international relationships

and the trade association movement.
"I am proud to be a neighbor of the

Canadian people," said Mr. Greenleaf.
"I feel that much of the prosperity of
the world depends upon the unity of pur-
pose and like ideals which mark the Can-
adian people and the neighbors in the
United States of America. This meet-
ing-, I take it, bespeaks the new spirit

in industry. There is a new method, a
new attitude, a new way of doing things.
We realize to-day that co-operation is

the real life of trade, of nations, of all

organizations. Competition is a sort of
tonic, a groove tending to keep co-op-

eration on the right path.

"I am absolutely convinced that out
of all the tendencies taking hold of the
business men of the world to-day there
is none that bids fair to so take hold
of the world as that of the trade as-
sociation movement. Benjamin Frank-
lin it was who said that ten men work-

ing- together could accomplish more in a

given time than ten men separately

could ever hope to accomplish. If I

make a sale and create business there

has been made a greater opening for the

channels of trade. We are interested,

of course, in building up our own in-

dustry through improving the general

knowledge of the trade. Co-operation is

the big thing. I am pleased to note the

A Complete List of those who
were present at the Commercial
Stationers' Association Lunch-
eon in the King Edward Hotel,

Toronto, will be found on page
35 of this issue.

remarkable progress that has been made
by your organization in two years. Un-
wise merchandising and unfair practice-

have always been the two big evils.

Both of these come from ignorance. Ig-

norance, I would say, of facts and men.
Eliminate the misunderstandings be-

tween men, let competitors get together
and they will not be long in realizing

WILLIAM ROBERTSON
of "National Stationers," Toron-
to, who heads the Commercial
Stationers' Association of the

Queen City. To the members he
is "Chairman Bill."

that each is human. Then a great step,

towards progress will have been made.
"Always, on getting together, will we

find that the rumors we have heard of

unfair practices are unfounded or can
easily be done away ' with. We have
come to the conclusion in the United
States that our stationers do not yet
appreciate the fact that the fundament-
als of business relate particularly to

the costs of doing business. There are
a great many enterprises where one
branch of the business is being allowed
to carry another department simply be-

cause the cost of doing business is not

known. In every stationery store in

the country there are, I venture to say,

departments not paying for themselves.

In the United States we have learned
from a questionnaire which we sent out

that the average cost of doing business

is about thirty per cent. The main
thing for the stationer to find out is

what his costs actually are.

"Associations like yours are not, as

many perhaps suppose, for the purpose
of getting prices up. Association work
is just as surely calculated to lower

prices that are too high as to raise

prices that are too low. I would like

to congratulate you stationers of Toron-

to on the spirit of knowledge and ed-

ucation that is fundamental to your work.

You realize that the future of associa-

tion work is not concerned with prices

as much as the fundamentals of doing

business. Every business should be bas-

ed on a study of the costs. No associa-

tion, moreover, can prosper that does

not keep clearly the distinction between
co-operation and restraint of trade. The
exchange of ideas and development of

the co-operative spirit are the main fea-

tures.

"Manufacturer, jobber and retailer

are the three big factors that have an
essential part to play in building up an
industry. Each is essential to the other.

Each plays its part in the game with a

full conception of the part that the

other two must play. This association

work is bigger by far than dollars and

cents. What is more, the business of

the future is going to see something
bigger than dollars and cents. The

(Continued on page 39)
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How Montreal Man Handles Cards
Starting Out With Greeting Cards as a Side-line Two Years Ago, A. Cohen of "The

Reliable Stationery Store", 2460 Park Avenue, Montreal, P. Q., Now Has
Half of His Floor Space Given Over to Displaying This Class of Mer-

chandise—Chief Rent-paying Line

G 1

1

REETING cards are not a side-

line in the stationery store.

They can be made the chief

rent-payer if proper attention is given

them. They are different to the view
post cards which were the 'fad' a few
years ago, but are now practically dead.

They speak sentiment and always offer

an appeal to the public." This was the

brief but pointed opinion of A. Cohen,
"The Reliable Stationery Store," 2460

Park Avenue, Montreal, P. Q.

Commencing in business two years

mgo, cards were taken up more as a

necessary side-line. People expected to

be able to purchase greeting cards in the

store where they 'bought their books
and stationery and it was essential that

at least a small sorting stock be placed.

Not so today, however, as card displays

occupy half of the floor space, and this

Christmas season they claimed 80 per
cent, of the holiday trade. "And we do
not specialize in Christmas cards. We
carry an assortment for every occasion

and consider it an all-year-round busi-

ness. Pecple are becoming more educat-

ed each year in conveying their greet-

ings through cards, and it is really up
to the merchant to further this," con-
tinued Mr. Cohen.

Unique Advertising Policy

A rather unique method employed in

furthering sales from the outside is

learning of an occurrence in, or near, the
locality and sending a card from the store
conveying the greeting- or sympathy as
required. Apart from the newspaper
announcement of a wedding, birth or
death, or perhaps sickness, much infor-

mation is gained in connection with such
an occurrence from purchasers. A cus-

EVERY
DAY

IS SOMEONE'S

BIRTHDAY
SEND A

GREETING CARD

Thousands of birthday cards can be sold
during the year if kept out where they
will he a co7istant reminder to the public

tomer calls to buy a certain card, and,

by a polite inquiry on the part of the

salesman, the name and address of the

party is secured, and the card forwarded.

As a more direct means of advertising

to the outside pubic, the slogans used

by the store and displayed in the front

windows have brought good results. On
approaching the store during the Christ-

mas season one was confronted with

two large posters, hung well up in each

window. One read "Send Your Greet-

ing With a Clean Card"; the other,

"Scatter Sunshine With Our Million

Christmas Cards." Below the posters

much attention was paid to cards in

both windows, thus convincing the pas-

sers-by of the complete range carried

inside.

How Cards Are Displayed

The success of this department, how-,

ever, is attributable, for the most part,

to the method of display on the inside,

and the service rendered as a result. As
already stated, one half of the store is

devoted to the showing of the different-

priced cards for every occasion. Beaver
board panels, about two feet by three

feeit, form the mtost of the display, al-

though two large tables are also used,

On the panels, a sample only of each

card stocked is on display. Each panel

has only a certain price and for the one

occasion. For example: 5 cent Christmas

cards occupy first panel, 10 cent cards

the next, birth cards at a certain price

next, death cards following and so on

down the line. Every card is fastened

by a push pin, not pushed through the

card but at the edge, this not allowing it

to become defaced by the pinhole. Num-
ber and price are distinctly shown on
each; thus the panels act as distinct

silent salesmen. On the tables are

pla'ced samples of a more expensive
nature, and principally friendship cards,

but here also only samples are on display

with number and price in plain view.

Colored Labels Adorn Stock

The complete stock is carried on

shelves at the rear, each line in a separ-

ate box, numbered according to samples
at the front, with heavy black figures.

To further avoid confusion, each price

and variety has a different colored label

pasted on front of box. Even in the

busiest periods there is little or no

chance of the stock being misplaced, as

the bright colored lalbels are sufficient

to detect any disarrangement. With an
extensive stock many boxes are re-

quired, but this is overcome because of

the purchases being made in fifties or

nundretls, when the container is supplied.

Stock and sample arrangement as out-

lined has may advantages, according to

Mr. Cohen. When a card customer en-

ters she is handed a pencil and piece of

paper by a girl who has charge of the

sample boards. The purchaser writes the

numbers desired and this sheet is taken

to the stock where the cards are easily

located. In this way, it is said, a num-
ber of customers may be served at the

same time. The greatest advantage af-

forded, however, is the fact that complete
stock is kept absolutely clean and fit for
sale. The older method of placing en-

tire stock in bins on a display table
always resulted in a number becoming
soiled, and in many cases unsaleable.
On a damp and rainy day women with
wet gloves would practically destroy a

percentage large enough to eliminate a
goiod amount of profit otherwise obtain-
able. The open display in all kinds of
weather, would have a depreciating ef-

fect for no other reason than the usual
shop-wearing.

Even Samples Not A Loss
When asked if the samples were not a

complete loss because of having to be
displayed for such a long period, Mr.
Cohen explained that, while a certain
loss was inevitable, samples were by no
means completely unsaleable. By using
art gum they could be marked at a
slightly reduced price and "jobbed" in a
box on the table. For the more expen-
sive lines, the marking of price and
number was very carefully done, and
apart from those on tables, these were
displayed behind glass on a panel. It

was sometimes necessary to re-^mount
a few of the most expensive, but in gen-
eral the loss was nothing to be compared

(Continued from page 27)

Remember their

WEDDING
ANNIVERSARY

and send them a

GREETING
CARD

Cards like this scattered throughout the
store will serve as reminders to forget-
ful husbands and fnends.
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GREETING CARDS
CAN BE MADE TO
CARRY THE RENT

TO THE dealer handling greeting

cards, William E. Coutts, 263 Ad-
elaide St., W., Toronto, Ont., would

preach at all times the gospel of dis-

play.

"Display! Display! Display!" was the

reply made by Mr. Coutts when asked
by the editor of Bookseller and Stationer

what he had found to be the best plan

for increasing the sales of greeting-

cards.

"The retailer," said Mr. Coutts, "is

just beginning to see the light—just be-

ginning to realize the possibilities of the

greeting card business. There is a big

difference between the business done in

greeting cards by the stationer to-day

and that which he enjoyed five years

ago. Take birthday cards, for instance.

People are always having birthdays and
this means that this class of card is al-

ways in demand. For people who are

unable to buy expensive gifts the little

greeting card just fills the bill while

in many cases the greeting card is add-

ed for the sentiment alone even when the

gift is a fairly expensive one."

Make a Corner Display

" I have no doubt but that many a re-

tailer can pay his rent with birthday
cards alone," said Mr. Coutts, "if he
would just clean out a corner and make
some kind of a display. Where firms
five years ago did hundreds of dollars

worth of business with greeting cards
they are to-day doing thousands. In
nearly every store there is a corner that

is more or less going to waste. If this

were taken over for the display of these

cards for which people are asking every
day the dealer would not be long in no-
ticing a change in his receipts.

"The sale of every-day cards is the
big thing. Dealers who are following
the policy of putting these out where
they can be seen are not losing anything
by this plan. Some of the hundred and
one cards of congratulation are always
in demand and the dealer who is ignor-

ing this demand is overlooking a good

chance to add to his revenue."

Expensive Cart's in Demand
According to Mr. Coutts, some dealers

hold back a bit when it goes to stock-
ing the more expensive cards but even
here, the claim is made, there should be

little ground for hesitation. There is a
big demand for these cards and if put
on display at a fairly reasonable price

they should not become shelf-warmers.
Mr. Coutts is highly optimistic with

regard to the growth of the greeting

cards to show them a good profit for the

year.

Asked as to the extent of turnover ex-

perienced in retail stores, Mr. Coutts

stated that one dealer of his acquaint-

ance had marked up a turnover on auto-

graph greeting cards over the counter

of about fifteen thousand dollars.

"New dealers are going in for this

line every week," he said. "It was fig-

ured out that last year the sales of

greeting cards on the continent went
over the thrrty-million-doliar mark. In

1922 I should not be surprised to see

the fifty-million-dollar mark touched.

Since the signing of the armistice this

business has gone forward by leaps and
bounds."

"The reason for this advance?" he
queried, repeating a question put to him.
"I would say that the greeting card has
leaped to fame because of the fact that

it is an inexpensive sort of gift and be-

cause of the sentiment embodied. The
sentiment conveyed counts for much
and, for our own part, we are paying a

great deal of attention to the sentiment
end of the business. We carry cards

for father, mother, son, daughter, broth-

er, sister, grandfather, grandmother,
grandson, granddaughter, uncle, aunt,

nephew, neice, cousin and, as a matter

of fact, for almost every relation there

is. We have them for the sick, for

babes, for those in grief or trouble.

Many of them carry just the words a

man would say with a handshake."

valentine fc f

i&- And ni .

ISHf* "Feather

/fjB "Vour Nest" s

Where some dealers make a mistake,
according to the Toronto manufacturer,
is in keeping their stocks of cards hid-
den under or behind the counter.

"If the cards are behind the counter,"
he explains, "the customer must first

want the card before it can be sold.

Put it out, though, where it can be seen
and very often the sentiment on a card
will remind customers that they can
use just such a missive."

Former Retailer With Firm

It was just about five years ago that
William E. Coutts started in the greet-
ing card business on a small scale. Now,
with eight men breaking the ice in the
United States this year, he expects to

more than double his business in 1922.

Mr. Popham, a former partner of

Wendell Holmes in "The Convenient
Bookshop," London, Ont., is now with
the Coutts Company and as head of the

service department he will be in close

touch with the retailer. Mr. Popham
was with Mr. Coutts when he first

started up. He then went into partner-

ship with Mr. Holmes, returning to the

Coutts headquarters on November 1.

For two and a half years, too, Mr. Pop-
ham was with the Eaton, Crane and
Pike ComDany.

HOW MONTREAL MAN HANDLES
CARDS

(Continued from page 26)

to the depreciation, almost unavoidable,

in the method of displaying the entire

stock carried.

With a reputation of being one of the

live-wire dealers of the country, Mr.

Cohen has lived well up to it in his hand-

ling of greeting cards.

"There is no reason," he says, "why
greeting cai'ds should not be a big rev-

enue-producer for any business. All the

dealer has to do is put them where they

can be seen and be 'on his toes' at all

times prepared to take advantage of

any opportunity that might offer."

WILLIAM E. (BILL) COUTTS

Mr. Hopkins Honored—J. Castell

Hopkins, whose new volume of The
Canadian Annual Review was issued

recently, has received information of
his election as a Fellow of the Royal
Society of Literature, London, England.
Mr. Hopkins has been for years a Fel-

low of the Royal Statistical Society and
the R.oyal Geographical Society of

London.
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Nova Scotian Makes Use of Cards
M. E. Faulkner, of New Glasgow, Believes In Appealing Directly To All Classes In His

Stationery Displays—Folk At Home, Business Men and Friends Are Objects

Of Special Messages

REGARDING the use of cards ii>

the window there are many op-

inions expressed. Some mem-
bers of the trade with whom the

Editor of Bookseller and Stationer

has talked are of the opinion that a stat-

ionery display in itself is sufficient,

their argument being that the need of

stationery is so readily recognized and
the range of prices so great that cards

are almost superfluous. There are oth-

ers, however, of the opinion that no win-
dow is complete without cards, also that

the sa'es of papeteries are increased

enormously by timely and well-worded
messages. A good many of the deal-

ers in Canada preach this doctrine and
at every opportunity practise what they
preach.

M. E. Faulkner's Display

Such a man is M. E. Faulkner, of New
Glasgow, Nova Scotia. Mr. Faulkner
is up to the minute in everything he does

and in fashioning his stationery display

he leaves nothing to the imagination or

to chance. From the accompanying
illustration of a stationery display in

the Faulkner store it is evident that

this dealer is a firm believer in the use
of cards. One of the most striking in

the display and one which can be used
any time during the year as good pape-
terie propaganda is:

The Folk at Home Wa f eh Eagerly
This is a reminder which is likely to

hiv any person at any time. It will cer-

tainly tend to jog the memory of any
who might at the moment happen to be
without paper. Another card carrying
a message of a similar nature reads:

When Did You Last Write
To Mother?

The sentimental appeal, too, is pre-

sent in still another reading:

Dear, Busy Dad
Would Like a Letter

From You

So much for reminders of the folk

back home. Another card is aimed di-

rectly at the person who is inclined to

neglect his correspondence. It reads:

Confess
How Many Letters

Do You Owe Right Now ?

And, should sentiment and a sense

of shame at neglect of relatives and

friends fail to hit the mark, there is a

card reminding the passer-by of an

obligation that must be fulfilled. This

particular card reads:

This is The Day
To Get Off That Letter

That is On Your
Office Desk.

There is somewhat of a sentimental

appeal, too, in the following:

Letters are the Link
In the Chain of

Friendship

While still another card brings it to

the mind of the passer-by that it is

not enough to write the letter. The

kind of • paper on which the letter is

written must be considered and to-

wards this end the public is reminded:

Think of What Your Letters

Say Even Before They are Read!

Correct Stationery

Speaks Well of You

A Specific Indication of Country of

Origin Must Be Shown on Books

E. L. Sanders, chief clerk for the commissioner, has written to Messrs

Gordon and Gotch, 45 Richmond Street, East, Toronto, Ont., with regard

to the marking of goods with the name of country of origin, as follows:

"Referring to your inquiry of the 8th inst., I have the honor to adviss

you that newspapers, magazines and periodicals, imported into Canada on

and after December 31st, next, will be deemed to be sufficiently marked,

in order to comply with the regulations governing the marking of importe 1

goods, if there is contained on each newspaper, magazine and periodica'

the name and address of the printer or publisher.

"With inspect to books, it will be necessary that a specific indication

of the country of origin should appear thereon, such as 'Made (or printed)

in U.S.A.' or 'Made (or printed) in England.'

All of which, without going further

into the matter of cards, only goes to

show that there is more in dressing

a window than just throwing in the

stationery.

Must be Changed Often

Next to display of the actual mer-
chandise, an attractive display of show
cards, it is argued, is one of the best

stimulators of demand for the article

advertised. Effective displays of cards

may be made on the pillars of the store

along the upper edges of the shelving

and on the walls where the shelving

does not reach the ceiling; but the dis-

plays of cards, as well as of merchan-
dise, lose effectiveness if not frequently

changed.

Save unusually attractive cards for

use in the store door. When it is pos-

sible to get two of these of exactly the

same size, attach them back to back

and suspend them at about the height

of the line of vision in the center of the

door, so one of the signs will be forc-

ed upon the view of everyone who en-

ters, and the other will be seen by ev-

eryone wVil approaches the door from
the inside of the store.

The stationer who Sells office furni-

ture can make a profitable interior dis-

play by using a corner of his store,

equipping it as a small office should be

equipped. On the accountant's desk

could be shown a loose leaf accounting

outfit, columnar books, blotting pad,

inkstand, calendar pad, work organizer

or desk file, fountain pen, etc. The
stenographer's desk could display a

typewriter, stationery case, copy hold-

er, carbon paper, and copy sheets, eras-

ers and erasing shields, envelope op-

eners, etc. The executive's desk might
display the best in glass; desk-pads,

telephone brackets, ticker files, mul-

tiple trays, etc., on a desk well-stocked

in a prominent part of the store.

Dressing a Stationery Window

Speaking of ordinary, every-day sta-

tionery a window like Mr. Faulkner's

is a simple one to dress, yet it looks

very effective by reason of the coloured

boxes. Of course it is much more econ-

omical to dress a window simply and

quickly and frequently than to spend

day after day dressing an elaborate

window which is left in for weeks on

end and allows the goods to become
dirty and shop-soiled.

So often in a stationery window it is

difficult to prevent the show looking "too

straight." All the goods being approxi-

mately the same size, it is recommended
that packets of envelopes be displayed

on the shelves and among the pads and

boxes with one envelope stuck in at an

angle to break the straightness of the
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window, and a better result attained.

Wax can be used, too, to give an effect

through the bands of the envelopes and
coloured quill pens give an excellent

effect. Anything that is a little out of

the ordinary helps to keep the 'nterest

of the passsr-by.

It is always a good idea to have a

few good window stock-worded tickets

that will fi'l in an odd corner in any
window.

The drop in the prices of papeteries

is a point that might well be emphasiz-
ed by the dealer in his displays at this

time. Whatever he may have to say

to his customers regarding this matter
should be backed up by assertions with

the facts and figures.

Appealing to Pocket-Book

At the same time this idea can be

more successfully carried out in news-
paper advertising, certain articles be-

ing listed at their present prices as

compared with the prices existent six

months or a year ago. The public will

The Use Of Cards
Too many show cards in a win-

dow are just about as bad for busi-

ness as none at all. For there is

such a thing as giving the public

too much. Should the passing pub-
lic try to take in too much in the

way of dealer advice business in-

digestion might result. Just a few
well-worded cards strategically

placed in the window, in much the
same manner as those shown in the
display presented by Faulkner's
Baok Store in New Glasgow, N.S.,

—a photograph of which appears
below—are all the public can safe-

ly stand.

read advertising of this nature with a

great deal of interest for there was nev-
er a time when there was a stronger
psychological effect to the pocketbook
appeal than right now.

Not long ago Wanamaker's New York
Store published a full page advertise-

ment of this nature, listing more than

fifty separate items with the prices to-

day and those of a year ago. In every

instance the reader could see at a glance

that there really have been material re-

ductions in retail selling prices, and the

best way to drive home this fact is by
presenting pictures in this way that
will enable customers to make their

own comparisons.

Nothing the dealer could say upon the

subject would be more impressive than
to show his prospective customer that

an article he paid $3.00 for one year
ago can be purchased today for $1.90.

Let the dealer make his appeal to the

consumer's purse by showing him the

figures to prove that retail prices are
down to a level where he may now buy
with confidence and there is no doubt
but that he will not be long in chalking

up results.
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A Great Array Of Books

A LITTLE library, growing larger every year—to
quote Henry Ward Beecher—is an honorable pari
of a man's history. It is a man's diuty to have books.

A library is not a luxury bul one of the necessaries of
life.

Never, perhaps, in the history of Canada have the
people ol tins country had a better chance to get together
a library of rare excellence as during the year which has
just gone. Looking back over the past few months alone
;t is easy to sec the reasons that prompted J. S. .McClel-
land to tell the booksellers in convention in Toronto that
he almost envied them their lot. With such a splendid
list of new hooks at their disposal they had. he felt, the
opportunity of a life-time.

In a process of forming a national consciousness it i-\

essential to develop an historic sense and it is—as Profes-
sor Pelham Edgar has said—gratifying to note the well-
directed activity that our historians have been display-
ing. Canadians, both as Canadians and as subjects of the
great British Empire, are beginning now to realize that
we have a fascinating history, whether it is viewed from
the standpoint of romance or from that of constitutional
evolution.

During the past few months, for instance, Canadian-
have been treated to something of the nature of literary
caviare, yet more than caviare inasmuch as the literary
products of recent weeks bave been satisfying as well a<
appetizing. What better insight, for instance, could Cana-
dians have than that given them through the medium of
such masterpiece* as Skelton's "Life of Sir Wilfrid
Laurier," Pope's "Correspondence of Sir John MacDon-
ald," the "Masques of Ottawa"—mystery book of the
day—Lytton Strachey's "Queen Victoria," Viscount
Bryce's "Modern Democracies." Wells' "Outline of His-
tory" and "The Tragedy of Kitchener"—from the pen
of Esher, another peer of the realm. With such a fund
of information at their disposal. Canadians have no
excuse for not being well versed in national matters,
ignorance of which under these conditions is almost in-

excusable.

As for the bookseller he has—as Mr. McClelland said

—

the opportunity that comes but once in a life-time—an
opportunity to make money and at the same time per-

form the functions of his calling as a disseminator of

the gospel of letters. With such an array of books on
his shelves, the bookseller may well feei proud of his

vocation. He may well take a wholesome pride in his

work and feel that if he is not doing everything in his

power to place these books before the people he is bebag
unfair both to himself and them.

Now, as a fitting climax, S. B. Gundy announces the

publication in December of "Woodrow Wilson as I know
him," by Joseph P. Tumult v. secretary -to the president

of the United States from 191?, to 1921. That this is an
extraordinary work, uncovering the hidden background

of recent history, may well be taken for granted. No
other man was so continuously behind the sceno as

Mr. Tumulty during tbe years of Mr. Wilson's power.
Xo other advisor of the "War President" is in a position

to explain more authoritatively the opinions, striigg

and decisions back of the great events in the history of
ibis generation.

Surely, with such men as Tumulty, Bryce, Esher,
Lansing. Pope, Skelton and Strachey writing on the

events of their own time, Canadians have at their dispos-

al, through the bookseller, a fund of information to which
they could not have access in any other way. Carefully

studied, these masterpieces of literature can be and ou.Liht

to he the way to an understanding of world affairs which
e mnol hut be for the national good. This being the case,

the bookseller may well be looked upon as a power tor

jood or ill. A great deal—more than he realizes—de-

pends upon the enthusiasm he puts into the work to

which he has been called.

A Definite Plan In Business

THAT a definite plan in business is essential to suc-

cess -even to existence—wasforoughi forcibly home
to the public and the trade last week by tbe

announcement in the daily press of tbe failure of a

large manufacturing establishment, which has hoen held

up a- a model for its selling and advertising methods,

hut the soundness of whose methods has frequently

he'ii questioned by those close enough to the organiza-

tion to know bow its plans have worked out. The
Great War showed that nothing else can be brought to

a, successful fruition without a definite plan. Al-

though men and money were thrown into the scales

with a lavishuess that was alarming it was not until

Foch was placed in complete charge of the Entente cam-
paign and a definite plan was laid and worked out that

success crowned the efforts of the allies. The same
principle is now being worked out in peace. Follow-
ing the signing of the armistice there was much talk of

disarmament as a preventive to future conflicts. Tt

all amounted to nothing, though, until the conference

at Washington indicated tbe tendency of the nations of

the world to arrive at a definite plan. As it is in

national so it is in commercial affairs. The business

that throws itself into the maelstrom and trusts to luck-

to see it through is destined to meet with disaster. One
straw after another will be grasped in the effort to keep
afloat. There is no such thing as a royal road to suc-

cess in business any more than there is in learning.

Those with whom a firm does business are human.
The customers of that firm, like its members, are out

to make a living, to carve their own fortunes. That
this objective will never be obtained by switching from
one thing to another, by making wild leaps from pillar

to post, by trying out half-formed plans in a haphazard
fashion, is realized by tbe great majority. There are

a few, though, who fail to grasp the importance—to

realize the significance—of finding; and sticking to a

definite plan. In the course of time these firms ami
individuals go the way of all who trust to a throw of

the dice to see them through. Into the limbo of the

failures they fall. From the competitive field, where
there is but one law and that an adamant one—the sur-

vival of the fittest—they eventually disappear. There

is a lesson for manufacturer, wholesaler, and' retailer in

the fate of this institution which passes out leaving

some of its unsatisfactory wares on the shelves of the

readers of this publication.
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Big Advance In Business In Five Years;

"Bookseller And Stationer" Gets Credit

"Watch Bookseller grow" is to be the

slogan for 1922. An effort is being
made to give the trade the finest publi-

cation possible and towards this end im-
provements are ioeing effected. From
coast to coast Bookseller and Stationer

is read with interest and by many the

opinion is held that there is no finer

publication for the book and stationery

trade on the continent. Herewith are

presented a few of the many commenda-
tory references with which Bookseller

and Stationer is being showered.

J. S. Copeland, Brockville—"I very
often find very interesting items in the
magazine and I also find the 'ads' quite

useful at times."

Frank W. Hawkins, Hastings—"I am
very highly pleased with Bookseller and
Stationer. The book reviews which you
are now publishing tend to keep the re-

tailer in touch with the times so that he
is in a position to serve his customers
with the most up-to-date works and 1 in-

formation. It was to learn more about
books and stationery that I subscribed
for your magazine."

R. D. Kennedy (Dennison Mfg. Co.),

Toronto—"In these days when there are
so many periodicals come to the desk
it is impossible to cover them all thor-

oughly and no doubt this also applies

to Bookseller and Stationer. Now that

you have brought it to our attention,

however, it does seem that the last few
months your paper has stayed on our
desk longer than usual. The articles

seem to have had more snap and life

to them than in the past and, as a re-

sult, have held our attention.—The
writer will be glad if you find these few
comments of any value and takes this

opportunity to wish you success and
continued improvement and growth of
your paper, which you richly deserve."

E. L. Fraser, Trenton—"I am a sub-
scriber to several drug and stationery
papers but I look forward with a great
deal of interest and anticipation to open-
ing the cover of Bookseller and Station-

er the morning I find it on my desk. I"

have watched your paper grow and am
delighted with its progress. The two
features which appeal to me the most
are The Book Section with its write-
ups and pictures of foremost authors
(makes ui feel we know them) and the

advertisements of the publishers—also
the cuts of window and indoor displays
"With description-, accompanying. It

would be folly for me to attempt to

suggest improvements so I can simply
say: Keep on with the good work and
you will have my hearty support."

Edwin Copp, Whitby—"I have been in

the retail book and stationery business

not quite five years. I took over a
stand that had been a book store for

over eighty years and, in spite of that, I

have in my five short years increased

the business a hundred and fifty per
cent. And I believe that my devotion
to Bookseller and Stationer is respon-
sible for it. I'll tell you why—because
each copy gives a bigger and broader
idea of the up-to-date methods of ad-

vertising, selling, window displays, in-

terior arrangement, etc., etc. All these
things go to make up the really success-

ful business. I shudder to think what
would have happened if I had let the

business go as it had gone for about
eighty years. I would likely have done
this, too, if I had not read Bookseller
and Stationer and 'got the bee' to im-

prove, to have big ideas, too, and to

have as nice a store as it is possible

to have. So I kept on improving, my
business kept growing and to-day I find

that in a period when business is quiet

I am doing 150 per cent, better than
five years ago."

!
Business Men Need

Business Newspapers
LT.-GOV. COCKSHUTT

Ontario's Lieutenant-Governor, Gol.

Henry Cockshutt, himself an outstanding
success as a business man, paid an un-
derstanding tribute to the business' pa-
pers of Canada, when, speaking at a
luncheon in connection with the annual
meeting of the Canadian National
Newspapers and Periodicals Association
at the King Edward Hotel, Toronto, he
said:

—

"I am especially glad to be with you
to-day because I believe that the influ-

ence of the business press will be one
of the most important factors in re-

establishing business conditions in Can-
ada on a safe and sane basis. I make a
distinction between the business news-
papers and the daily press because I be-
lieve that your papers—the business
newspapers of Canada—exert a greater
influence than the daily press because of

the greater confidence your readers have
in them. People read the daily news-
papers to keep abreast of the general
news of the day. They are interested

in what is happening around them and
they read to satisfy their desire for ex-

citement or interest or entertainment.
What they read in the daily newspapers
to-day is forgotten to-morrow.

"But this is not the case with the
business newspaper. Business men need

the service of these papers in the con-

duct of their everyday business life. I

have noted that they usually have a busi-

ness paper or two in their pocket when
they go home Saturday night. I do not

say that they read them on Sunday, that

I do not know, but I do know that

they study them carefully, and that a

great number of your readers, will come
to their business on Monday morning
with some clipping from your paper in

their pockets. They will say to their

associates, 'This is the situation, I can
show it to you in this clipping.' For that

reason, gentlemen, I say that yours is

the greater obligation, because you are

leaders, because you are helping to

build up the business fabric of the coun-

try.

"You should be very careful that

everything that appears in your columns
bears the imprint of the truth. You
must be sure that the news you give is

correct beyond question, because there

are thousands of your readers ready to

set their business course by the news
and advice you give them. I am familiar

with a good many of your publications

and I can personally attest to their high

character. It is of vital importance that

this high character should be maintain-

ed, and that no effort should be spared

to give in your columns the maximum
service.

What Journal Stands For

"In these days when there is disorgan-

ization, dissension, disruption in all

walks—business, politics and religion,

there is a great place for the business

paper to bring out more complete in-

formation, to assist in making us all

realize we must work for a common
cause, the uplifting of our country. The
business men of this country need your

assistance. They are looking to you
for information and advice, and are

expecting it. On your shoulders there-

fore perhaps more than on the shoulders

of any other single agency, rests the ob-

ligation to meet the needs of these try-

ing days, with a sane and sound pre-

sentation of the case as it exists at the

present time, a presentation free from
private bias, or the desire to serve a

popular demand.

"You can, and I believe will be one of

the largest factors in helping to bring-

about a satisfactory adjustment of the

business conditions of this country."

Opening Another Library—The new
$40,000 library building on Main Street,

East Toronto, the corner-stone of which
was laid by Mayor Church last June, is

being opened during the second week in

December. The exact date will be de-

cided upon later.
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Office Equipments
t&** and l

cf
Business Systems
Miscellaneous Items of General Interest.

NEW LINE ON MARKET
The Dominion Tack and Nail Com-

pany, for whom G. S. Whitaker and
Company of Toronto, are Ontario rep-
resentatives, are now making drawing
pins or thumb tacks, both steel and
brass plated. These are sold in boxes or

on wooden cards.

AN UNBREAKABLE PEN
A new article on the market is the

unbreakable fountain pe.i manufactur-
ed by the Le Boeuf Fountain Pen Co.
of Springfield, Mass. The slogan
which accompanies the pen's introduc-
tion into the market is "No more broken
caps."

THE "SUPERITE" PENCIL
The Copp-Clark Company, Toronto,

has placed on the market the "Superite"
pencil for which the claim is made that
it is the lightest pencil made. Eraser
is always in position for use when head
is removed. The lead comes out easily
and the reloading process is simple,
"Superite" pencils are made in nickel
silver, silver filled, sterling, gold filled;

18-k filled green gold, 14-k and 18-k
solid gold, and in all grades of finish,
from plain to heavily hand engraved, at
prices ranging from $1.00 to $50.00.

NEW MODEL ON MARKET
The Monroe Calculating Machine

Company, having General Offices in
the Woolworth Building, New York, and
plant in Orange, N.J., have just brought
out a new model Calculating Machine
to be made up in three sizes 12 to 20
place capacity. This wide range sup-
plies a machine for every figuring need.
The Keyboard is sloped at the proper
angle and the keystems are of uniform
height, making it easy to span a set-up.

A light touch of the fingers on the keys
places the numbers on the keyboard.
With minimum effort, half the problem
is done. Calculation with speed and
practically without effort is made pos-
sible by easy, flexible, crank operation

of the New Monroe. The crank is short

smooth running and turns with merely
a slight wrist movement.

A NEW INK-STAND
The Frank A. Weeks Manufacturing

Company, 93 John street,, New York,

has announced the new ''Paragon" ,nk-

s.and, comprising the very latest de-

partments in inkstand construction.

The new "Paragcn" is constructed of

the finest quality crystal glass and is

equipped with hinge covers. There are

extra large pincups on either side of

the inkwell and a three-pen rack in

front..
* * *

MEMO BOOKS FOR GIFTS

The Wilson-Jones Loose Leaf Com-
pany, Chicago and New York, has re-

cently put on the market the Buddy de

Luxe, a new memo book in three sizes.

It is bound in genuine morocco and

levant grain cowhide with turned edges

and extra poc
1

ets for cards, etc. The

cover design is blind stamped, giving

the appearance of hand tooling. Each

Buddy de Luxe is packed, with two ex-

tra pads, in a neat gift box with gold

seal.
* * * *

R. S. BROWN'S ESTATE
Probate of the will of Robert Spoor

Brown, formerly ci Brown Bros.,

stationers, who died in Toronto, Sept

18, shows that he left $40,622 personal

estate, 412 Euclid Avenue, valued at

$5,£45; 418 Euclid Avenue, $5,845; 41

Abbott Avenue, $5,950; 85 High Park

Avenue, $7,750; a house on Elsmere

Avenue, Weston, $6,000, and two lots

in Riverside Cemetery, $40; bequeathed

his gold watch to his s n Frederick W.
Brown; a French clock to his son.

Alfred E. Brown, and the residue to his

daughters, Mrs. Tonkin, High Park

Avenue; Mrs. Mason, Weston; Mrs. El-

lerby, Winnipeg; Mrs. Rowntree and

Mrs. Mary E. Brown and her two sons.

It is provided that each of the children

living in property cf the estate, may
tale the house they occupy as a part of

their share.
# # * '£

Teach Bible in Schools—A motion

proposing the introduction of the teach-

ing of the Bible in schools was consider-

ed at a meeting of the Management
Committee of the Board of Education
in Toronto.

ON TRIP TO ENGLAND
H. M. Williams, 5722 Sherbrooke St.,

Montreal, P.Q., has been ordered by
his physician to take several months'
vacation and is on a four months' trip

to England. He is improving rapidly.

* -'.• % *

JAMES GRAND'S WILL
Under his will executed November 20,

1912, the late James Gran 1 of Toronto
left to each of his three sons, Percy
Frank, Ernest James and Arthur Martin,

$15,200 capital stock in Grand and Toy
Ltd., and the residue of his $239,377 es-

tate to his widow.
* * * *

MR. HAYWARD HERE
F. H. Hayvvard of Langfelder, Homa

and Hayward expects to spend the first

three weeks of this month in Toronto
and Montreal. Mr. Hayward was form-
erly associated with the Marimura
Brothers. He is well known to the

Canadian trade.
* * * #

FOR CLEANING TYPE
The Clarotype Company has put on

the market "Clar-O-Type" for cleansing

type. It is simply applied with the

neat, clean dauber, furnished with each

bottle, and the dirt and ink are instant-

ly dissolved. It is guaranteed harmless

to the machine, does not evaporate, and

is perfectly safe to use. Clar-O-Type
comes to dealers packed in an attract-

ively three colored display container.

WRITINGS AS "ANTIQUES"

Winnipeg Branch of Authors' Associa-

tion to File "Creations" in

Museum

In order to provide an encyclopedia

which will be valuable to posterity in

the year A. D. 2000, Dr. John McLean,
archivist of the Winnipeg branch of the

Canadian Authors' Association, asked

for pictures, dates of birth and descrip-

tion of the literary efforts of the mem-
bers of the branch, at a meeting in St.

Luke's church house.

Prof. W. T. Allison, president, was
in the chair and made an introductory

address, explaining the status of mem-
bership and object of the association.
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Securing Business Man's Interest
Privately-Planned "Business Books Week" Made Distinct Impression on Parties Aimed

at by Ottawa, Ont., Bookseller—Idea Was Not So Much to Make Sales as It

Was to Let Business Men Know Where They Could Get "Service"

B
OOKS That Make Better Busi-

ness.

"

Such was the slogan adopted
l>y A. H. Jarvis of Ottawa, Ont., in con.

Election with a privately-planned "Busi-

ness Books Week," Nov. 8 to 12. The
idea was entirely original with Mr. Jar-

vi; and the "test" was satisfactory.

"I have no doubt that the idea could

have been better and more fully work-
ed out," said Mr. Jarvis to the Ottawa
representative of Bookseller and Sta-

tioner, "but I am satisfied with the re-

sult of the experiment."

It was an idea well worth developing,

principally because it established in the

minds of the business people of Ottawa
that the Jarvis Bookstore handled a full

line of business literature. Immediate
sales, while acceptable and encouraging,

were subordinate to the general adver-

tising the business got through the var-

ious methods adopted to attract public

attention.

Putting The Idea Across

Three outstanding means were used
to put the idea across, viz., newspaper,
window and street car advertising. In

addition, a number of the leading busi-

ness concerns were invited to send rep-

resentatives to the store to examine the

literature. Mr. Jarvis personally re-

mained in the store two evenings for the

purpose of accommodating persons who
could not get there during the day. The
following is a sample of the newspaper
advertising, an advt. having been run in

each of the two daily papers each even-

ing during the week:

"During these five days we will make
a special display of 'Books on Busi-
ness.' These are days of specialties

and for a long while. 'The Bookstore'
has displayed a large collection of busi-

ness books for the office from assistant

to corporation manager. We invite men
in business, or office employees to come
some time during next week and look

through these books. We will not ex-

pect you to purchase. The idea is to

give you 'service' by displaying our
books.

"Don't forget 'Business Books' at Jar-

vis.'
"

Having thus advertised, Mr. Jai'vis

prepared himself to receive the custom-
ers. And he did it by placing business
books in the most conspicuous show
places in the establishment. There
were all kinds, including books on busi-

ness, finance, store management, ac-

counting, etc., and they were particular-

ly well displayed.

Sales Good—Also Impression

"Yes, the sales were good," said Mr.
•Jarvis, "but what I was more concerned

about was making an impression on
business men and I think I succeeded

fairly well in that respect."

From business books to blank books

is not a far step and there is no better

time for displaying these than in the

weeks following Christmas. At the an-

nual convention of the National Station,

ers' Association in Atlantic City re-

cently it was brought out in the report

of the Manufacturers' Committee on

Blank Books that in the past year prices

have shown very marked recessions, the

manufacturer keeping pace with the re-

ces;ions in cost of paper, board, leather

and other raw materials that go into

the make up of this class of merchan

The weeks immediately

following Christmas and
New Year's are when it will

pay the dealer to display

business books, blank books

and office supplies of all

kinds. With the holiday rush

over, business men and firms

will be going over their

stocks with a view to laying

in supplies. Displays sug-

gesting both quality and

quantity will result in the

store making such displays,

securing a good share of

whatever business is going.

dise. The actual difference between to-

day's cost and that of a year ago aver-

ages between 25 per cent, and 30 per

cent. These reductions were made in

three periods; one early in the Spring,

one late in the Spring, and one early

this Fall.

While it is impossible to forecast the

future so far as cost: are concerned, the

committee called attention to the follow-

ing:

"Recessions in raw material costs are

fewer and smaller, and from present in-

dication', we can expect but very little

changes from now on. Labor costs

have reduced but very little while fac-

tory overhead, due to reduced business,

has been greatly increased.

"We mig'ht add here that the course

pursued by the manufacturers of B'ank
Books in the declining market has prov-

en to be sound, and we have reason

to believe they will continue to pursue a

similarly sound course from now on.

"This is expressed best in the fo' low-

ing few words: As reductions in cost

arise, they will be passed along to the
customer.

"Right here, we cannot refrain from
calling attention to a condition which
has arisen more frequently than you
would believe possible, and which you
will all agree is absolutely unbusiness-
like and unfair and should not be toler-
ated. The condition referred to is the
request on the part of some dealers that
allowances be extended where a decline
is announcd because of the resulting
shrinkages in value of their stocks on
hand. It has occurred time and again
that dealers write they are ready to
pay their bills if we will send them a
credit memorandum covering the shrink-
age of value in their stocks due to a re-
cession in prices. In no instance do
we recall that any of these dealers wrote
us, when the mai'ket was advancing, re-
questing that a bill be sent them cover-
ing increases in cost of merchandise on
their shelves or in transit.

"Of course, the above problem solves
itself. It might be well, however, to
a .k our friends to consider that, in so
far as the manufacturer is concerned, all

new materials and pay roll payments
represent a direct outlay on which there
is absolutely no comeback or credit al-
lowance possible, regardless of market
conditions. We are manufacturers of
Blank Books, not business insurance
companies. It would be just as much
in order for dealers to request that we
insure them against measles and 'flu'

as to make the foregoing request.

Importance of Resale Price

"While manufacturers of Blank Books
have always maintained that the resale
price of their product should, and can
safely be left to the judgment of the
dealer, who is far better informed as to
his actual cost of doing business than
the manufacturer can hope to be, it

should not be overlooked that the resale
price is of tremendous importance to
the manufacturer. It will readily be
conceded that the sale of many a product
has een seriously affeected by a 'Re-
sale' price that the public considered too
high. On the other hand, many import-
ant articles have suffered because of
the fact that the resale price established
on them did not afford the dealer a
margin of profit sufficient to warrant
him to promote its sale.

"We are firm believers that each line

handled by a dealer should afford him
an adequate return for the time, labor,

etc., he is compelled to devote to it in

order to promote its sale, but we do
maintain that in no instance should one
line of merchandise be compelled to help

Continued on page 55
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First Of Year For Office Goods
Practice of Advertising and Displaying Business Books, Loose Leaf Lines, and Mer-

chandise of Like Nature Is Followed Early in January by C. G. MacLeod, of
Sydney, Nova Scotia—This Policy Starts Business Men

Buying or Thinking

THE first-of-the-year programme
in the store of C. G. MacLeod,
bookseller of Sydney, Nova Scotia,

consists in big part of advertising office

supplies of all kinds and the displaying

of this class of goods in the windows.

Mr. MacLeod is of the opinion that

there is no line that calls more insistent-

ly for display in the early months of

the year. At this period good resolu-

tions are rife and business men, in ac-

cordance with the general feeling, are

starting off with the determination to

"keep things this year in ship-shape

order."

"Our sales of papeteries are big at

nil times," said Mr. MacLeod to Book-

seller and Stationer, "but we carry an

exceptionally big stock for the Christ-

mas trade. Nor do we have any trouble

in getting rid of it. At the first of the

year, though, we put to one side temp-

orarily everything in the way of luxur-

ies and bring out everything that per-

tains in any way to business. We make
a point of advertising our stocks of of-

fice supplies at this time and we also

see to it that they are given good dis-

plays in the windows. These displays

catch the eye of the business man pass-

ing and if he does not buy at once it

at least starts him off on the right

train of thought."

Selling This Line of Goods

In connection with the advertising and

display of office supplies it might not

be out of place here to refer to the

somewhat-startling claim of a promin-

ent manufacturer that only twenty-five

per cent- of the loose leaf business of

the country is handled by stationers.

Just the same the loose leaf line of

merchandise is a substantial part of the

stationery business, and if properly

handled by the men who are fully post-

ed and have ability as salesmen there

will be no reason for any loss of this

business, providing the dealers go about

handling it in the right way.

A salesman must know his business

thoroughly, and any time spent in read-

ing textbooks on accounting, etc., will

be repaid to him in a hundred different

ways. He should have as his working
basis a thorough knowledge of the dupli-

cate order system as applied to the job-

bing business, and monthly statement

and ledger system as applied to the re-

tail business, and cash journal system

as applied to both; also all of the com-

mon stock forms for use in almost any

business, a great many of which will

replace card systems, bound books, etc.

The inside salesman, of course, does

not have the same opportunity as the

outside salesman in taking large loose

leaf orders. As a general rule, the cus-

tomer who comes into a store has prob-
ably made up his mind as to just about
what he wants in the way of loose leaf

devices, and, in most cases, has figured

out a system beforehand to meet his re-

quirements. This class of customer
usually buys in a small way, compara-
tively speaking, and his purchases will

consist principally of ring binders, mem-
orandums, sheets for binders that he

already has, and, occasionally a ledger

outfit—a small ledger outfit without any
frills, for a small business. The cases

are indeed rare where a customer will

come into a store and buy a large loose

leaf outfit to take care of a large busi-

ness.

Window displays of this kind will be

"]ust the thing" for the beginning of

1922. The striking display at the top

was made by the Royal Ribbon and
Carbon Company, New York. Fastened
to the glass of the window were small

shield-shaped placards, giving the name
of different loose leaf forms. From
these ribbons led to the forms them-
selves in the background. Metal parts

were displayed on a stand in the front,

flanked by graduated sizes of memo and
price books. In the centre of the lower
display hangs a heavy, corduroy bound
ledger, suspended by one leaf by means
of a wire and clip, thus illustrating the

strength of the bindings in an emphatic
way. Forms attached to the glass made
for easy inspection while the open
books arranged in series gave a nice

balance to the window.

The largest asset any loose leaf sales-
man can have is the ability to talk in-

telligently to the customer in the store
or to go into a customer's place of busi-
ness and be able, with sufficient thought
beforehand, to devise for him a modern
loose leaf equipment to suit the require-
ments of his business down to the most
minute detail. When he is able to prove
to his client that the plan will work he
will have eliminated all competition.

Sporting Goods and Cameras
While he gives considerable attention

to office supplies, business books and
things of this nature, Mr. McLeod does
not by any means stop here. Having
been in business in Sydney for eighteen
years as the successor to C. P. Moore,
Mr. MacLeod is exceptionally well known
and this decided asset he capitalizes by
handling a wide range of sporting goods
This brings him a good deal of the
young people's business as well as that
of clubs.

Cameras, too, are carried in stock and
professional lines handled in this group.
This brings in the professional photo-
grapher as well as the amateur "snap-
shooter."

The window in the MacLeod store

come in for considerable attention and
are changed at least once a week. The
MacLeod policy of frequent displays is

one, too, which has proved itself, a
branch of the business in Glace Bay
having enjoyed for some months past
the best sales in the history of the

store.

Mr. MacLeod is one of those dealers

who believes that a well-dressed win-
dow is more than a mere bid for the

listless attention of the passerby, that

it is an invitation to stop, consider and
enter the store bent on a purchase.

What appeals to the eye of every man
and every woman in a window display

is the element of beauty; the beauty of

contrasting or harmonizing colors, of

exquisite shades of drapery, hangings,
trims, and of the goods themselves often

or the boxes in which they are packed,

or the labels on these boxes. Get color

into the window—but be sure to get it

in the right way. Have each color help-

ing the other.

Remember to build up the window with

the heavier masses at the bottom, and
beware of flatness. Make the back-

ground something against which the

contents of the window stand out.

And remember, that an over-crowded

window is not alluring. The passerby

who has time enough to make anything
out of such a window will be the kind

rich in leisure only.
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Toronto Stationers

Out in Full Force

List of those present at the Commercial
Stationers' Association luncheon held at

the King Edward Hotel, Toronto, Dec.

15, 1921.

T. J. Brown, Brown Bros.

J. E. Moyer, Brown Bros.

R S. Cranston, Brown Bros.

P. Grand, Grand & Toy, Limited.

E. J. Grandy, Grand & Toy, Limited.

J. P. Cook, Jas. A. Cook Son.

J. A. Cook, Jas. A. Cook & Son.

T. J. Parson.
Wm. H. Greenleaf, Field Secretary of

the National Association of Stationers

and Manufacturers, Chicago.
W. J. Robertson, National Stationers.

G. F. Yorke, National! Stationers.

Wm. Dutton Copp, Copp Clarke Co.

H. C. Woods, Warwick Bros. & Rutter.

A. J. Warwick, Warwick Bros. & Rut-

ter.

D. A. Balfour, D. A. Balfour Co.

E. Latter, Latter Bros., Montreal.

H. P. Nichols, Benson Johnston Co.

W. E. Bishop, J. L. Nichols Co.

Wm. McK. Hamshaw, Hamshaw &
McLean.

R. C. Hill, Canadian Pad & Paper Co.

D. C. Cranston, A. R. MacDougall Co.

R. M. Barbour, "Bookseller and Sta-

tioner," MacLean Publishing Co.

W. C. A. Moffat, "Bookseller and Sta-

tioner," MacLean Publishing Co.

H. A. McGill, Office Specialty Mfg.

Co.

J. S. Luckett, Vawter & Luckett.

O. B. Stanton, 0. B. Stanton & Wilson.

W. E. Irons, W. E. Irons Mfg. Co.

W. E. Clark, W. E. Irons Mfg. Co.

J. H. Damp, J. H. Damp & Co.

J. R. Damp, J. H. Damp & Co.

M. G. Everall, Geo. Everall & Co.

J. S. M. Ridley, John Underwood Co.

John F. Eliss, Barber & Ellis.

T. C. Bruhn, W. J. Gage Co.

Chas. J. Campbell, W. J. Gage Co.

J. L. Seitz, United Typewriter Co.

Ltd.

A. H. Goodenow, United Typewriter

Co., Ltd.

L. E. Grigg, United Typewriter Co.,

Ltd.

F. I. Weaver, "Canadian Stationer."

J. Bennet.

S. D. Durham, Dye & Durham.
H. W. Nelson, Lovells, Ltd.

r rank Green, Davis & Henderson.
S. A. Henderson, Davis & Henderson.
S. B. Beare,
W. H. Stainton, Stainton, Downey &

Evis.

Sidney A. Evis, Stainton Downey &
Evis.

J. E. Poole, Royal Ink Co.

H. E. Fairclough, National Paper
Goods.

A. Mcintosh, National Paper Goods.

S. Livingston, National Paper Goods.

Geo. Callow, Callow Bros.

E. Grigg, Toronto Envelope.

LESS PROPHECY—MORE WORK
"Get on With The Job" Is S. B.

Watson's New Year Admonition

In the opinion of S. B. Watson, Cana-
dian Manager of Thomas Nelson and
Sons, 77 Wellington St., West, Toronto,

Ont., the outlook for 1922 seems to be

fairly promising.

"It seems to us," said Mr. Watson, "that

what business wants now is less pro-

phecy and more work. If, instead of

taking the temperature and feeling the

pulse of the commercial body we simply

got on with the job our returns would
probably make a better show."

Mr. Watson wishes the readers of

Bookseller and Stationer every success

in 1922.

Halifax Stationer

Tempts the Public

A
LANDMARK for years in Nova

Scotia, the stationery store of A.

and W. MacKinlay, Ltd. of Halifax

—a photograph of which appears below
—is one of the best knjwn in the Dom-
inion and occupies a high position in

the trade because of the excellence of

its stocks, its manner of display and the

service it renders.

From the illustration below it will be

seen that the Messrs. MacKinliay believe

in having the goods where they can be

seen. While the window is looked upon
as, perhaps, the greatest display medium
at the disposal of the stationer, it is

worthy of note that the interior is not

hidden. In the MacKinlay store—as in

many others—the belief undoubtedly

prevails that the looker-in at the win-
dow should not be denied any chance that

might offer of getting a peep at the

inside.

Many dealers have the opinion—and
rightly so, too,—that people looking at

displays in the windows do not want to

be stared at from the inside. People
will, as a rule, move on when subjected

to a battery of inspection from the in-

terior but it is possible for the dealer

to so arrange his window that his goods
may be seen while his staff is hidden
from view.

TWO BOOKS WANTED
Anyone knowing anything of "Prin-

ciples of Taxation" and "Birds and
Nests" by Davies (either publisher's

name or place of publication) will con-

fer a favor on a brother-bookseller by
dropping a line to the editor.
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How Gait Dealer Sells Wallpaper
R. H. Chappie, of Gait, Ont., Has Learned That the Success of a Wallpaper Depart-

ment Lies in Keeping It In a Corner of Its Own With a Good Man in Charge
—Slow Sellers Are Disposed of By Use of Special Racks

THAT the wallpaper business has
come to a new era within the past

few years is the belief of R. H.

Chappie of Gait, Ont. In touching

briefly on the wallpaper situation in an

address before the Canadian Booksellers

and Stationers Convention in Toronto,

Mr. Chappie said:

"We can sell paper now up to three

dollars a roll quite easily. We have

found the only place for wallpaper is

away from anything else. We keep our

stocks on the second floor. The success

of a wallpaper department depends on

the time that is given to it and on the

man at the head of the department. A
good plan for helping along the sales is

to have a table downstairs with just

a couple of good papers on it. These

catch the customer's attention and a

trip to the wallpaper department up-

stairs follows then in due course. We
change the papers on this table con-

tinuously."

Showing Goods by Samples

"In buying," said Mr. Chappie, "we
make our selections and then compare

one house against another. When a

shipment of stock reaches us we clip off

samples and paste these cards on so that

the nublic can see at once just what is in

stock."

Mr. Chappie is a strong believer in

advertising and his bill with the local

newspapers amounts to quite a good

deal each month.
"Papers that are a little slow in sell-

ing," stated Mr. Chappie, "we put on

special racks with a nice border at a

special price. We find that this plan

frequently gets rid of stocks which

might be left on our hands."

Of late there has been a considerable

reduction in the price of wall paper,

while the quality is generally admitted

to be far superior to that turned out

during the past few years.

Some Booksellers' Advertisements

From advertisements which have been
appearing in the press it looks as though

the booksellers of the country are "hot

foot" after this class of business. In

the limited space allotted in this article

it would be impossible to touch on all

the ads. that have appeared but brief

mention may be made of just a few.

James Russell, of Fergus, Ont., has

found that it pays- to put on a sale of

wall papers now and then and when he

follows this plan he puts on one that

is worth while.

Brown's Book and Wall Paper Store,

Hurontario Street, Collingwood, Ont.,

emphasizes in his announcements a num-
ber of "specials," inviting the public to

compare the prices listed with mail order

book samples.

Henry and Henderson, of Thamesville,

Ont., run what might be termed an ex-
planatory ad., one of the latest to appear
being as follows:

"Ordinary Wall Papers only

measure 18 inches wide. Our new
1921 wall papers measure 21 inches

wide. This greater width gives bet-

ter value to our customers and has
many advantages. When fewer
rolls are needed fewer seams are

shown, which gives a neater and
better finish to your walls. As
matching is one of the most diffi-

cult jobs, this good feature should

specially appeal to all those who
do their own paper hanging.

"Three inches more to every

roll means greater covering capa-

city and your own judgment will

tell you what a benefit and saving

this will prove to you in your home
decorating efforts.

"Call and see for yourself as

the actual samples display the truth

far more than mere words."

Kingston Dealer's Lines

H. K. Riggin, of The Brown Stone
Front Bookstore, Kingston, Ont., handles

not only wall paper but paints and var-

nishes as well and while at this season

he specializes on wall paper in his ad-

vertisements he does not fail to mention
that he also deals in stationery, school

books and novelties of all kinds.

Retailers as a rule do not do enough
wall paper advertising. Were they to

run good informative and interesting

wallpaper advertisements in the news-

papers there is no question that there

would be developed a far greater desire

for new wall coverings in the homes
throughout Canada.
The dealers should endeavor to get

away from the old-fashioned style of ad-

vertising that says very little, that little,

all too frequently, being so flamboyant

in style as to prove nauseating, or at

least tiresome to jaded newspaper
readers.

Advice in Advertisement

A novelty is a frieze of dancing figures

blowing and chasing bubbles on a vivid

yellow rough paper with black mould-
ings, shelves, woodwork and floor. Yel-

low rugs and black furniture with yel-

low cushions and old blue china com-
pletes the charming picture.

It will be observed that these para-

graphs describe somewhat unusual

styles in wall paper, and in many cases

people, while interested, will be restrain-

ed from buying them because of their

relatively high cost, but one thing cer-

tain is that advertising of this nature

will help to promote desire for better

grades of paper, and thus may the

amount of the average sale be material-

ly increased, carrying with it a corres-

ponding enhanced yield of profit for the

dealer from each individual sale.

Why not run something in the way of

advice in the advertisement, following it

up witb definite information about the

papers you have in stock? For instance,

this paragraph could be depended upon
to interest all householders and land-

lords:

"The difficulty of having the old paper
removed is not nearly so great as it

used to be. The modern paperer rolls

a small tank with a hose attachment into

each room, sprays the walls with a

special solution and then pulls off the

old paper in nice strips with no trouble."

Or advice such as this would serve

as a good introduction for an advertise-

ment:
"If you are contemplating the redecor-

ation of your house you would be wise

before going to look at all the fascinat-

ing new papers to decide just how much
money you want to spend. If you don't

your fancy may run riot and you might

be tempted to choose patterns too at-

tractive for the walls enclosing your old

furniture, not to mention being too at-

tractive for the size of your pocket-

book."

Suggestions for the Public

Following are a few more paragraphs

which might suitably be worked into

wall paper advertisements:

For living room use, a plain paper is

very good, with a contrasting satin

stripe in pear) greys, light greens, etc

Thev bring light to a room which might
have only a few windows, or be of a

northern exposure.

Chintz Patterns Always Good

Chinese, Chippendale designs in vari-

ous colorings are also favored for the

living room as well as the breakfast

room, where willow furniture is to be

used over flax rugs, which are so popu-

lar.

For halls and dens Chinese reds and

golds in grass cloth are good, and for

the bedroom the gaily-decorated chintz

patterns are always good.

Black motifs on colored backgrounds

have taken the place of the one-time

oopular black and white papers. The
patterns are always delightful.

Has to Make Good—William Barber

was given an opportunity to make good

$59.70 to Grand & Toy, Toronto, which
he had taken while in their employ, sub-

stituting his own worthless cheque.
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School Supplies Easy to Sell

Few Youngsters Can Resist An Extra Supply If Care and Discernment In Display Are
Evident—In Mountford's Book Shop, Montreal, P. Q., Supplies Are Laid Out

On a Long Table For Some Days After School Re-opens

WITH the re-opening of school for

the winter term there comes to

the dealer in school supplies an-

other chance to add to his revenue.

School supplies, it is admitted, are the

easiest things in the world to sell as

they are more or less of a necessity

but just the same, sales may be in-

creased considerably by display. For
the next couple of weeks let the dealer

put in a window display of this class of

goods and the chances are that he will

be well repaid for his trouble as nothing

appeals more to the youngster—no mat-
ter how he may dislike school—than a

mass of scribblers, pencils and other

"tools."

During a visit to Montreal, P. Q., the

editor of Bookseller and Stationer was
impressed with the manner in which the

little ones were appealed to through the

window.
Simikover Brothers of the Strathcona

Academy on Fairmount Street had been
devoting both windows to displays of

school supplies of all kinds. Samples of

the different lines' stocked were massed
in each window and over all was a huge

sign calling attention to the fact that the

school children could have all their wants
filled by calling at the Strathcona Acad-
emy.

School Supplies Well Displayed

It is hardly possible to imagine a neat-

er display than that for which Mount-
ford's Book Shop, 1017 Laurier Avenue,
was responsible. On a pedestal in one
window was an assortment of drawing
inks and grouped around this were a

number of stationery pads. In the cen-

tre were two large pillars supporting a

varied array of leather-covered note
books, pencils, inks, stationery and wag-
on books. The unfilled nooks of the

window were taken up, for the most
part, with beaded bags and souvenir

post cards.

Not even the door space was wasted,

eight fiction reprints being so attached
to the inside that the unique little dis-

play was easily noticeable from the
street.

School bags predominated in the other

window, accompanying cards announc-
ing a "school bag sale." There were
about a dozen bags in all, several text

books, a number of vest pocket diction-

aries, books of synonyms, miniature ten-

nis racquets for kiddies and slates and
slate pencils.

Within the store school supplies were
prominently displayed on a long table

placed strategically in the centre aisle.

The Foster Brown Company, 472 St.

Catharine St. gave an entire window
to the latest books, one section being

marked off for displaying those having
a particular appeal for the kiddies. A
large sign over the door advised:

—TAKE A BOOK ALONG—
THE LARGEST ASSORTMENT OF
CHILDREN'S BOOKS IN THE

CITY.

Envelopes filled every nook and corner
of the other window, a special sale be-

ing announced of 250 for 75 cents.

There were hundreds of boxes, all with
the lids thrown back, piled high while

the walls were covered with writing
pads.

The Hampshire Bookshop, described

in the Modern Stationer and Bookseller,

is essentially a bookshop, but it has a
most flourishing stationery department
which is known for its "distinctive" (an
overworked adjective ) stock from writ-
ing papers to accessories. It has built

up a college stationery trade by filling

every student's need, carefully, by be-
ing willing to take more than ordinary
trouble in procuring some special thing
that was not available in town.
"We have not let ourselves be lulled

to sleep by an apparently good steady
trade on certain stock items," writes
Marion E. Todd, the manager. The
passion for something new among the
younger generation surpasses that of
the old to an extraordinary extent and
if you want to increase your school or
college trade, this is the seci-et of suc-
cess.

"A special pencil with the school
name on it or class, a striking cover
for a theme pad attaching it definitely
to your store, especially designed for an
ordinary notebook or copybook—all

these attract attention if they are in
good taste and in attractive and per-
haps even artistic form. Good taste,
it goes without saying, does more for
any shop than all the conversation and
loud colors or cheap brass stuff that you
can gather together.

Boosting the Fall Business

"In the fall we devote one whole win-
dow for some weeks to college supplies.
As the advertising matter kindly furn-

ished the trade by manufacturers is ut-

terly out of keeping with the atmos-
phere of our shop, it is never used
(The one exception has been the cutouts

furnished by a papetrie manufacturer,
which are clever and well done.) It is

surprising how fascinating you can
make a window with mere pads, pencils

and notebooks. If you can't, give a
thought to altering your windows so

that the background will throw all your
stock in relief from the street.

"So many small stationers are living

along with unattractive windows, when
the expense of alteration would be in-

finitesimal compared with the addition-
al customers which clean, neat, artistic

windows walk right into your front
door. Oftentimes I stop in front of
some store and try to figure out why the
owner is trying to beat himself up hill.

"Needless to say we always connect
our inside displays with the windows so
that the full force of our desire to sell

special goods will reach the unconscious
customer—be he young or old.

"The best method of advertising is to

get some one original thing started in

a body of pupils or students—let it be
understood that it is a good and bene-
ficial thing and not tawdry or cheap.
Each man or woman will have to work
out his own salvation in his own com-
munity as to what the key to his ori-

ginal something is—but it can be done
and almost always successfuly. 'The
public' in general is imitative—there
is no class more imitative than the
younger division of the public."

Easiest Things to Sell

"In general, from the point of view
of display, we have found that the more
in detail we can carry out the demon-
strations of the usefulness or attrac-
tiveness of an article in the window, the
more attention is drawn our way. For
instance, instead of putting a Pencil
Sharpener box or boxes in the window,
take the machine out, put a pencil in it,

show the perfect point and the neat re-

servoir for shavings—and then show
the old way with a dull knife.

"School goods are the easiest things
on earth to sell—they are necessities of
life to thousands of youngsters—and
there are very few of them who can re-
sist an extra supply if care and dis-
cernment in display is evident and the
drawing power of a yellow pencil is us-
ed to its fullest."

J A. Alair who conducts an up-to-
d;ite music busiicss in Bathurst, N.B..
has recently added a complete line of
books and stationery.
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Calling Attention Of The Evening

Strollers To Merchandise On View

UST AS there are other ways of

killing a cat than choking it with
• butter so are there other ways of ad-
vertising a store than in the newspapers
and through window displays.

J. L. Connolly, M.P.P., one of the most
progressive booksellers and stationers in

Halifax, N.S., is of the opinion that noth-
ing advertises his store more effectively

than the big electric sign above his

door. Just how effective this sign is

may be readily imagined on taking a
glance at the illustration below. Dif-

ferent colored lights are used at differ-

ent times and at night the name "Con-
nolly"—which, after fifteen years, has
come to be synonymous with books and
stationery—may be seen for blocks.

Sign Works all the Time

"You would be surprised," said Mr.
Connolly to Bookseller and Stationer,

"at just what this sign does for me. It

draws the strollers and window-gazers
to my store in the evenings when they
are not in a hurry and when they have
plenty of time to look over the goods on
display in the windows."
The average retailer, because of the

nature of his business, cannot use the

advertising means of wholesa.ers, but

he has at his disposal a very effective

means of publicity at all times in his

windows. Regardless of where he is lo-

cated—on a dark side street or a bril-

liantly lighted business avenue—the el-

ectric sign has a value to him worth
many times its cost. It makes customers

for him at night. It works steadily.

It is no exaggeration to say that the re-

tailer who does not take advantage of

the advertising power of the electric sign
is annually permitting many dollars in

potential profits to go to waste.
By means of an electric sign, a re-

tailer may advertise at less cost to a
larger number of potential customer?
than by any other medium. The
sign is located outside of his place of
business and it seen by all who pass di-

rectly by it or within a distance of two
or three blocks—persons who frequent
the neighborhood of his store, and
therefore, logical customers.

Gives Store an "Air"

The electric sign is valuable, to the
retailer, too, in other ways. It identi-

fies the location of his store in the minds
of the pub.ic. It gives his store an at-

tractive, bright, prosperous and stable

air, which increases its drawing power
and instills confluence in the potential

customers.
An electric sign not only advertises

the store after nightfall. It has an
equal advertising value during the day.
For, even though the current is not on,

the name is always there to be seen.

NEW MACMILLAN BOOKS
Among the books soon to be published

by the MacM,illan Company are the
following: China Awakened, by M. T.

Z. Tyau; General Robert E. Lee After
Appomattox, by Franklin K. Riley; Man
the Animal, by William Martin Small-
wood; Negro Folk Rhymes, by T. J. Tal-

ley, of Fisk University; One, by Sarah
McConnell; and Conn of the Coral Seas,

bv Beatrice Grimshaw.

Business Now
Seems on the

Upward Trend
That business conditions for 1922 will

be "very much improved" over the past
year is the opinion of James H. John-
ston, Sales Manager of W. V. Dawson,
Ltd., wholesale stationers of 93 St. Ur-
bain Street, Montreal, P. Q.

In giving his opinion on this matter to

the editor of Bookseller and Stationer,
Mr. Johnston said:

"We have found a steady improvement
in conditions during the last four months
of 1921 and, after careful analysis of

conditions in general for the past year,

we have come to the conclusion that
business is on the upward trend and
that 1922 should be a much better year
than the one just closed."

"In order to materially help this up-
ward trend," added Mr. Johnston, "we
should have faith in ourselves, our
customers and dealers and endeavor to

put forth every effort to swing things
along to the best advantage."

No Reason For Pessimism

"So far as we have been able to find

out, there is no reason for anything
but optimism," W. C. Miller, Secretary
of the Retail Merchants' Association, de-

clared. Throughout Ontario, Mr. Mil-

ler said, from reports received busi-

ness was, on the whole, decidedly good
and only waiting more seasonable
weather to go right ahead.
That the ice is beginning to go out

and the jam that has held business back
is beginning to break is becoming daily

more and more evident. When the big

industrial magnates decide that the

time is ripe for resuming their cam-
paigns for business along the old time
lines it is a sign that things are begin-

ning to move. Such signs are shown by
the preparations! now under way for

launching campaigns by some of the

largest business concerns of the Domin-
ion.

P'anning Big Campaigns

The lines for these campaigns on the

part of some of the largest firms in

Canada and Canadian branches of some
of the most important concerns in the

world are already being laid.

They have not shown themselves to

the world at large as yet. But the plans

are incubating in the offices and plants

of engraving firms—where the ramifi-

cations of business from chewing gum to

steel bridges find reflection—which have

in the past few months experienced a

remarkable stimulus in the country of

orders after a nearly tjhree-year period of

slackness.

Much Money in Country

"It is the breaking up of the deadlock

in business and the commencement of

things moving," was the interpretation

put on the situation by the manager of

one of the large representative engrav-

ing firms.
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SAFE AND SANE POLICY FOR 1922

(Continued fromp page 25)

ideal of service, the ideal of giving full

value to society will prevail as never
before. The spirit of the game, the

spirit that prevents men from striking

below the belt is the idea that is taking

hold of business men to-day. This is

the spirit of playing the game from
morning to night, not as a gambler
would play it but after the manner of a
real sportsman.

"These principles will make the game
more interesting than ever before. In

the great battles of industry the spirit

of fair-play must prevail. Canadian sol-

diers went across the seas and encount-

ered successfully the professionals in the

grim business of war. They played the

game like real men. Their spirit triumph-

ed. And so shall it be in business. The
game, Gentlemen, is on. Let's go."

Enthusiastic applause greeted the

close of Mr. Greenleaf's address, no time

being lost by Percy Grand of Grand and
Toy, past president of the association, in

moving a vote of thanks to the eloquent

visitor. As one of the charter members
of the association, Mr. Grand told of the

first meeting when about twelve Toron-

to stationers, all strangers to each other,

got together and discussed the formation
of an association. Instead of slipping

across the street at sight of a competit-

or the Toronto stationer to-day, he said,

waited on his brother and chatted with

him on the corner.

D. A. Balfour of D. A. Balfour Com-
pany seconded the vote of thanks, after

which a letter was read from R. J.

Parker, President of the Envelope Bur-
eau, regretting his inability to be pres-

ent.

"We used to swallow whole," said T.

C. Bruhn of W. J. Gage Company, "the

stories we heard about our competitors,

never thinking of looking into them,

but all this is changed to-day."

Speaking for the stationers, "Ernie"
Latter stated that since the formation

of an association in that city there had
been a big improvement in the feeling

among the trade.

The pioneer stationery manufacturer
of Canada, John F. Ellis of Barber and
Ellis was given a big reception. Fw
of those present at the meeting were
on this earth at all, he said, when he
started in business forty-five years ago.

"If you get together and get acquaint-

ed," he said, "there is no doubt but that

you will work better in the future than
in the past."

Speaking of the honesty of humanity
Mr. Ellis states that when Toronto was
visited by the big fire in 1904 his com-
pany lost everything, not a book or a
scrap of paper being left to show what
was owed the firm.

"We believe," he added "that we did

not lose two hundred dollars. As far

as we can find out, there were only two
of our debtors from whom we did not

receive correct statements."

W. J. Robertson of "National Station-

ers" was in the chair.

'The Wonderland of Books" Won Prize

In Hamilton Dealer's Essay Contest;

Cloke and Son Satisfied With Results

MARGARET McLAREN won the

first oi the eight prizes award-

ed by Cloke and Son of Hamil-

ton, Ont. in the Children's Book Week
essay contest. The prize winning essay,

taking in the names of scores of popular

juvenile books, follows:

"Once Upon A Time, Pinocchio, A
Little Princess (The Real Princess) sat

in Granny's Wonderful Chair, Tom Kit-

ten beside her. She looked out into the

Enchanted Garden There she saw
Little Lord Fauntleroy with The Little

Lame Prince, named Ivanhoe, helping

The Weatherman make The Snow Queen
while The Nightingale and The Chil-

dren's Bluebird sang A Christmas Carol

over Trail and Treetop. Peter Rabbit,

Reddy Fox, Johnny Chuck, 'Unc Billy

Possum, Buster Bear ran helter-skelter

about them. I Wonder Why the Chatter-

box, Heidi, stays so long With Peter Pan
in Kensington Gardens, Pinocchio said

impatiently as she rose to join her

Chums, in doing so scattering on the

floor, The Book of Games, The Cosy
Corner Book and The Book of The Clock.

All Aboard for Wonderland! This is

The Way to Wonderland, called the boys
as she joined them. Let's go down The
Fairy Road to Science Town and find

out the Mystery of Castle Vior, they
shouted. So off they started on the
Highroads of Literature and met The
Prince and The Pauper, then Jo's Boys,
Robinson Crusoe, Tom Sawyer and

Huckleberry Finn. They turned into

the Highroads of History, and saw King
Arthur and His Knights go marching
Under Two Flags, also The Three Mus-
keteers and The Scottish Chiefs who had
been With Wolfe in Canada. They knew
what it meant to be with The British

Army at War. Now they found them-
selves in a deep wood and Cinderella,

Hiawatha and Lorna Doone came danc-
ing towards them. Near by was their

Uncle Tom's Cabin. In the distance they
saw Robin Hcod with Two Little Sav-
ages he had Kidnapped. Suddenly be-
fore them stood The Wizard of Oz, who
gave them The Book of Wonders for The
Talisman. At once they found them-
selves in The Treasure House on Treas-
ure Island. Out walked Alice Through
the Looking Glass. Just then Two Bad
Mice, Twenty-Two Goblins and Bunny
Brown and His Sister Sue scuttled by.
Alice ihvited Pinocchio and the boys
to meet the Children of Odin, The Pied
Piper of Hamelin and Ozma of Oz, who
told them about The Campfire Girls in
the Outside World who were Camping
on The Great Lakes with Flora and
Chris and Some Others.
"While they were talking the Persian

Genii appeared At The Back of the
North Wind. They called to The Star
People who joined them. The next mo-
ment there before them stood with a
Gallant Grenadier, On Guard, The En-
chanted Castle."

Two Hundred Dollars Worth of Bibles

Sold Over the Counter in Single Day

SALES in the book business show
every indication of passing all

previous records, according to

booksellers of Toronto, Ont. Of all the
books sold during the past year, and
during the month of December, by far

the greatest seller was the Bible.

"The month of December last year
was our banner month for the selling

of Bibles, but it looks as if this year
will equal it, if not surpass it," A. R.

MacKenzie of the Upper Canada Bible

stated to Bookseller & Stationer. In Dec-
ember it was quite a common thing to

sell as much as from $100 to $200 worth
of Bibles over the counter in a single

day, Mr. Mackenzie said.

"We have no cause for pessimism,

but rather the reverse, as far as our
book business is concerned," B. T. Rip-

ley, Manager of McAinsh's on College

Street, said. There is every indication,

according to Mr Ripley, that more books

will be bought this year than ever be-
fore.

Asked what effect "Canadian Authors'
Week" had on their business, Mr. Rip-
ley stated that it undoubtedly stimulated
the buying of Canadian books, both for
personal use and for gifts.

"The public is coming to see and to
appreciate the value of books as presents
at Christmas time. With the gift-giv-
ing public books have never had their
rightful place, and it is only now that
they seem to be coming into their own."

While the sales of works' of fiction

led all others, it was interesting to note,
Mr. Ripley stated, the number of books
on educational, scientific and economic
matters that were being sold, an indica-
tion, he thought, of a decided desire on
the part of a large section of the read-
ing public for mental food of a sub-
stantial order.
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PLOT LAID IN CANADA

Isabel Ecclestone Mackay At Her Best

In "The Window-Gazer".

"The best she has ever done" might

well be the description of "The Window-

Gazer" (McClelland and Stewart, $2)

by Isabel Ecclestone Mackay. This tal-

ented Canadian has produced here a fas-

cinating novel with the entire setting

of its scenes in British Columbia and

Ontario and there is no d.ubt but that

she has excelled ber previous efforts

which is "going some" considering that

"Mist of Mioming", "Up the Hill and

Over" and "The Shining Ship" are from

her pen. Lured to Vancouver in search

of the re t cure necessitated by service

at the front, Bemis Hamilton Spence, an

Ontario professor, winds up at a shack

on the Inlet where Dr Herbert Farr, an

irresponsible and crafty fakir, lives with

his daughter and a Chinese servant. A
speedy courtslhip follows and the pro-

fessor departs with his bride for the

East. Beautiful and bright but with-

out schooling or polish, young Mrs.

Spence finds the restrictions of an

Ontario town rather irksome and is sus-

pected iby her husband of falling in love

with his friend, not realizing that he

himself had won what had not been his

at the time of their marriage. And so a

fascinating s'ory develops, every char-

acter taking in the role of a "window-

gazer". By this Mrs. Mackay means

that each is gazing into the window at

s mething out of reach just as little

Desire Farr used, as a child, to gaze

into shop windows at things that were

to her unattainable. "The Window-
gazcr", in a word, is a very engaging

and interesting narrative of the trans-

mu ati n of Platonic love to the real.

NEW AND AMAZING THEME

Marie Corelli's Treatment of "The Se-

cret Power" Is Unique

Undque and entirely different from

any other present-day work is Marie

Corelli's treatment of "The Secret Pow-
er" (The Ryerson Press, $2) a r mance
of the time in which the question of a

great world change is intimately discus-

sed. Prophecy has always been the me-

tier of Marie Corelli. Daring, sweeping

and ingenious she has ever been but. nev-

er more so than in her latest work. The

great world change supplying the theme

of this remarkable n.ve) is something

that is not entirely hidden from the

world. Humans are conscious of its ap-

proach but what form it will take and

bow far reaching it will be are things

about which they arc uncertain. Miss

Corelli here predicts the ultimate out-

come. As stated ab <ve, her treatment

of a subject cl. se to the heart of human-
ity today is distinctly unique. "There

shall be no more wars. My great

secret. I am master of the world." Thus
one of her skilfully-sketched characters

lays bare his soul, making known his

determinati ;n to the world. Worthy of

the imaginative faculty of the author of

"A Romance of Two Worlds" and "The

Sorrows of Satan" is Corelli's latest.

With frankness and fearlessness she
handles her subject, plainly showing

what may be in store for mankind as a

result of too far-reaching: discoveries.

The theme is new and amazing; its love

interest thrilling and original, and on

the whole, it is a oook which may safely

be recommended ti anyone looking for a

book that will hold the reader's interest

thr ughout.

A BIOGRAPHICAL NOVEL
"A Daughter Of The Middle Border" is

Both A Novel And A Biography

Continuing his own life story which
he started in "A Son of The Middle Bor-
der", Hamlin Garland now offers another
excellent work which is a combination
of novel and biography in "A Daughter
of The Middle Border" (The Macmillan
Company, $2.50). In this new work Mr.
Garland has taken up and carried for-

ward the history of Isabel McClintock
and Richard Garland. The narratve be-
gins on the morning following the
Thanksgiving Dinner in the newly-ac-
quired homestead and in the course of

its chapters tells of the author's literary

beginnings, his harvest of new fictional

material, his first voyage to Europe,
his struggles to maintain the homestead
in Wisconsin, his first dress suit, his

friendship wi.h Howells and Burroughs,
his wedding journey and the fairyland

of his ("laughter's childhood. The book,
in a word, is a part of the intimate social

hist ry of midland America. The reader
hears of, and comes to know, the artists

and writers with whom Mr. Garland fell

in on going to Chicago as a young man.
Excursions into the mountains and into

the Klondike for literary material are
graphically sketched and the author's
romance with Zuline Taft is intimately

told. The candid recounting of the
events and phases of a life which touched
rmny important persons, "A Daughter
( f The Middle Border" is as true as the

author's memory will permit. While the

story reads like fiction, the author makes
it plain that this is due not to invention

but to the actual lives of the characters
involved. It is a story cf rare interest

from which the reader- may learn much.

JAMES SAMUEL KNOX
Author of "The Science and Art of Sell-

ing," "Science of Applied Salesman-
ship," etc., these books being published

by the Knox Business Book Company,
of Cleveland, Ohio.

LOUISE BOWMAN'S VERSE

One of the moire important of the

iorthcoming publications of the Macmil-
lan Company of Canada, Limited, is the

first collected volume of verse by Louise

M rey Bowman. The title of the volume
will probably be "Moonrise and Common
Day." Mrs. Bowman's work is very

well and favor-ably known to lovers of

verse, particularly of the more modern
manner of it. She has attracted atten-

tion by her contributions t > important

and tasteful publications in Canada,

England and the United States and is

assured of a very receptive public.
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STIRRING DAYS IN AFRICA

"Comrades Ever" Is A Fine Tale of The

Conquest of German Colony

A stirring narrative of the British

conquest of German East Africa in the

World War is 'Comrades Ever" (W. R.

Chambers, London and Edinburgh, Price

6 shillings) which is brimful of thrilling

incidents and hazardous adventure. The
reader follows with unflagging interest

the career of two courageous young
Englishmen who, with seme stalwart na-
tive friends, throw in their lot with the
little British army. Reports of an of-
ficial nature are woven cleverly into
the story so that a gocd idea of the cam-
paign and the country' in which it was
waed is kiven. Author of such well-
known books as "Lads of the Lothians",
"Knights of the Air", "For Name and
Nation", etc., Escott Lynn has in "Com-
rades Ever" given the boy who likes a
good adventure story something over
whiclh he ican think and wonder
throughout the whole of his boyhood
days. Fierce and bloody engagements
are sketched by Mr. Lynn with a mas-
ter's hand and so realistic are several
thrilling bayonet charges and skir-
mishes that the reader almost feels as
though he were an eye-witness. In the
last chapter the author shows the sur-
render of the Germans, the passing ot
the German flag from Africa and the
triumph cf the Union Jack.

NEW BOOKS FOR
JANUARY IN THE

S. B. GUNDY LIST

The Ragged Edge—Harold McGrath.
Fire Tongue—Sax Rohmer.
Poems And Portraits—Don Marquis.

Watched by Wild Animals—Enos A.

Mills.

The Tribal God—Herbert Tremaine.
The Advertising Year Book 1921-1922

Edited by Noble T. Praigg.

The Gate of H pe—Rkhard Dehan.
Torquil's Success—Murisl Hine.

The Jews—Hillaire Belloc.

SKETCHES BY A SEAMAN
"Harbors of Memory" By William Mc-

Fee Is A Book Rich In Thought

"Harbors of Memory" (S. B. Gundy)
is a book that carries a wealth of
thought. Into these harbors, the author
has brought the riches of an inquiring

mind that has adventured over the
world. There are cargoes from many
places, curiosities from the little known
coasts of the near and the far east, and
intimacies with McFee's own life. The
sketches were written on board ship and
in the rare intervals between voyages.
They comprise all of McFee's work in

the two years since "Captain Mace-
doine's Daughter," and show him in all

the aspects of his many-sided character
seaman, novelist, literary critic, friend

of humanity, and always artist.

MYSTERY — HUMOR — ROMANCE
All Three Prominent In The Make-Up

Of "The Gauntlet of Alceste"

As its name might indicate, "The
Gauntlet of Alceste" (Musson Book
Company, $1.75) is a novel that thrills.
Filled with mystery, Ivumor and ro-
mance, this splendid story by Hopkins
Moorhouse is worthy of the author of
"Every Man for Himself." A weaver of
strange tales, Addison Kent has an al-
most uncanny insight into the human
heart and the motive behind an act. He
is brought into contact with New York's
secret police to whom he had been of
service on various occasions. To the un-
ravelling of the maze of hidden evidence
in a murder which affects him mightily,
Kent devotes himself body and soui!
Many remarkable things happen. Kent
is forced to pit his wits against those
of one of the underworld's master crim-
inals. The latter is the type of man
who goes quietly and swiftly about his
work, carrying his schemes to fruition
beneath the eyes of uniformed policemen
and plainciothesmen. Elusive as a shad-
ow, Alceste is a foeman worthy of Kent's
steel. With such a duel of wilts (as

the thread of the story, there is little

wonder that "The Gauntlet of Alceste"
should be classed as a mystery story of
a remarkably high character. From the
first chapter to the startling climax
there is not a dull moment.

IN THE DIPLOMATIC SERVICE
"Sold South" Is Somewhat Similar to

Davis' "Soldiers of Fortune"
Somewhat akin in theme to, and every

bit as readable as, "Soldiers of Fortune,"
by Richard Harding Davis, "Sold South"
(G. P. Putnam's Sons, $1.75) is a story
of action and power, with pienty of love
thrown in, against a background of a

• real republic and real people. William
Almon Wolff has chosen for his hero a
bright young American, Scott Preston
by name. Always in trouble, Preston
was never far from the base of the stat-
ue of the Goddess of Misfortune. At
college he was a.ways the one to be
caught. If he ever forgot to post a
letter it was sure to be an important
one. Only as an aviator in the World
War did Scott Preston prove himself.
His record was as brilliant as that of
any American airman. But with the
coming of peace there came also a re-
lapse. Finally, through the interces-
sion of a iovimg uncle, Scott is appoint-
ed secretary of Legation in San Tomaso,
capital of Costa Real in South America.
As Scott saw it. it was like "selling a
nigger south before the war." He, too,
was to be "sold south,"—a slave to ne-
cessity. Thus pitchforked into the dip-
lomatic service, Scott Preston showed
then the stuff of which he was made.
Troubles piled high in South America
and bullets fiew busily by like bees but
young Preston was always in the thick
of the fight. "Sold South" is a story
which every lover of an exciting novel
will literally devour.

Presenting to the leaders

of Bookseller and Stationer

none other than the Hon.
William Lyov Mackenzie

King, the new Premier of

Canada and author of "Hum-
anity and Industry" and
"Secrets cf Heroism,'' (Thus.

Allen, Toionto) for both of

which books there ha? been

an increas d demand since

the elec'ious. "Industry and
Humanity" has been adopted

as a text book at Harvard
and a new edition of "Sec-

rets of Heroism" is now be-

ing printed.



42 BOOKSELLER AND STATIONER January, 1922

STORIES OF LIFE AT SCHOOL
Three Remarkably Fine Books By
Kent Carr, Elsie J. Oxenham and

John Fennimore

Booksellers on the look-out for fine

stories to reconvmend to their juvenile

customers could not do better than

suggest "Dixie of the Cock House" by

Kent Carr, "The Two Form Captains"

by Elsie J. Oxenham and "Teddy Les-

ter is a story of cricketing at Slapton

All three are published by W. and R.

Chambers, Edinburgh and London, the

first two being five shillings each and

"Teddy Lester" six shillings. The lat-

ter is a story of cricketting at Slapton

School where Teddy is a wonder on the

field. As in every school, though,

there are conspiracies and, running

foul of blackguards and poachers, Ted-

dy has a rough time of it. The good

old game of cricketing plays a big

part, too, in "Dixie of the Cock House".

Thus the story wends its interesting

way through three hundred and fifty

pages showing the conversion of the

cad and his participation with Dixie

- m a big cricket match from which they

both emerge with flying colors. "The
Two Form Captains" is another splen-

did story of school life, Madame Per-

ronet's boarding house being the scene

of the story. Hitherto enjoyed by boys
of St. John's College only, tradition is

.broken when a- girl from St. Mary's
is taken in. From chagrin to compan-

ionship is not a very long step and in

telling of the jolly relations existing

between these boys of St. John's and
the girls of St Mary's, Miss Oxenham
has produced a story which is bound
to hold the attention of every juvenile

who gets past the cover.

LAUGHTER AND MYSTERY
Ralph Durand Puts Real Good Writing

Into A Bright "Light Novel"

Novels which are referred to generally

as "light" are not, as a rule, noted for

the thought put into them or—for that

matter-—the time put on them. But "The
Mind Healer" (G. P. Putnam's Sons,

$1.75) is a striking exception. The auth-

or apparently has set out to produce a

really good light novel and has admir-
ably succeeded. Any one recommending
"The Mind Healer" to seekers after light

reading of the highest quality will be

making no mistake. There is in the

story the thrill and mystery of a sus-

pected crime and the hunting down of

an innocent man but there is a strong
vein of comedy throughout that lifts the

book well out of the class of novels of

this kind. Dr. Alastair is as merry a

companion as one could wish for and the

adventures and mishaps of a boating and
fishing holiday in and out the pictur-

esque little harbor of Cornwall are ex-

cellently worked out. It would be dif-

ficult to imagine a more unusual ending
than that supplied by Mr. Durand in

"The Mind Healer."

Philip Gibbs as a Short-Story Writer;

"Venetian Lovers" Depicts War's Realism
To the world at large, Sir Philip Gibbs is known

as a war correspondent and writer of brilliant ar-

ticles and essays on world affairs. As a novelist,

too, he has a reputation that might well be envied,

but as a writer of short stories he is more or less

unknown. This will not long be the case, however,
as "Venetian Lovers" (Frederick D. Goodchild and
Company) is the first in a book of eight which has
just come from his pen. That they are real top-

notchers may well be taken for granted. They are

Gibbsian from start to finish and for the person in

search of a book of short stories
—"just the thing."

The stories, taking in practically the entire world,

depict post-war life in various theatres of the World
War. The first is the tale of a rich youth who falls

in love with the wife of an Italian nobleman. A
mob, thirsting for the nobleman's blood, threatens
to attack the house. In this crisis the wife proves
her worthlessness, this effecting a permanent cure

of the love-sick swain. Each of the eight stories

is good and excellently told and is filled with ex-

citement and vivid interest. The last of the eight—"A Chateau in Picardy"—is particularly good.

It is something in the nature of a sentimental pil-

grimage over the battlefields of the Somme and
the days of strife and death are recalled, with their

indelible memories—grave and gay—the reader feels

as though he were really present with the gallant

fellows who gave their love and their lives so freely

while fighting for civilization's sake. Ex-soldiers

will find in "Venetian Lovers" a book of rare inter-

est, if for no other reason than that it brings up
old memories, while others will enjoy the insight it

gives into war's realities.

SPLENDID TALE FOR GIRLS
Brighter Side of England in War Days

Is Dealt With by May Baldwin

May Baldwin has written a splendid

story of school life in England which
young Canadians will enjoy to the lim-

it. "Three Pickles In and Out of

iSchool" (W. R Chambers, London and
Edinburgh, Prijoe 5 shillings) is the

name of this delightful story which is

excellently illustrated by Molly Ben-
atar. The story opens with Colonel

Forbes, R. E., D. S. O., discussing with
his wife over the breakfast table notice

of his appointment to an important
berth in East Africa. What to do with
their three children is a vexatious prob-

lem until the decision is arrived at to

bring the Colonel's sister back from
France where she has been doing her
bit as a chauffeur. The next chapter
shows Dill "somewhere in France", her

d(isappointm(enit at having to lekve
France and her hurried departure for
England to take care of the "three
prettiest little pickles you ever saw".
From this point on the story increases

in interest wth every page. How Dill

gets along with her charges during the
absence of their parents is a story that
moist be read to be appreciated.

ONE OF FARNOL'S FINEST
"Martin Conisby's Vengeance" A Vigor-

ous Romance of the Spanish Main
Although author of "The Broad High-

way," "The Money Moon," "The Ama-
teur Gentleman" and a number of others
just as good, it is doubtful if Jeffery
Farnol has written a brighter or more
thrilling novel than "Martin Conisby's
Vengeance" (The Ryerson Press, $2).
Romance there is aplenty and adventure
galore. In "Black Bartlemy's Treasure"
Mr. Farnol told how Martin Conisby
(Lord Wendover) reached England after

a thrilling escape from a slave galley

animated only by a desire for revenge.*

Led by fate to perform heroic service

for the lady Joan Brandon, daughter
of the man whom he is pursuing, Con-
isby allows nothing to interfere with his

thirst for vengeance. A hunt for buried
treasure follows and also the search for

the missing Sir Richard Brandon. Now
comes the sequel to this thrilling narra-
tive in another just as thrilling, if not

more so
—"Martin Conisby's Venge-

ance." The story deals with the daring
adventures of Martin Conisby, Lord
Wendover, in his vengeful search for the

ancient enemy of his house, who had
caused him to suffer years of imprison-
ment. Dangers that would chill the
courage of the most adventurous beset
him—he is stranded on an island known
to contain buried treasure; he is made
prisoner by Captain Johanna, a girl pir-

ate who has fallen in love with him,
but he never loses sight of his one great
aim and eventually finds his enemy.
Many of the characters of "Black Bar-
tlemy's Treasure" appear in this. With
two such splendid books to work with
there is a good opportunity here for the
bookseller on many occasions to make
a double sale.
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AN ORGY OF JUNGLE THRILLS

"The Elephant God" is Thrilling Tale

of Adventure and Terror

With Major Dermot, a creation

worthy of Kipling, as the hero, "The
Elephant God" (G. P. Putnam's Sons,

$1.90) is a book that will keep the read-

er—whether he or she be young or old

—

at a tension from the opening until the

concluding chapter. A thrilling story

of adventure and terror in the primeval

forest and a wild orgy of jungle thrills,

"The Elephant God" is dedicated to a

"certain rogue elephant resident in the

Terai Forest, the slayer of divers men
and women," the author expressing the

hope that "some day in the happy hunt,

ing grounds they may meet again and
decide the issue." In the dedication it-

self is sufficient information to give

the seeker for an exciting book an ink-

ling of what is to be expected. Lieut.

-

Col. Gordon Casserly, the author, has

for more than a quarter of a century

fought elephants and giant snakes on

the Indian frontier so that his eligibil-

ity for writing a thrilling jungle ro-

mance is easily apparent. Col. Casser-

ly has worked into his story a devilish

Rajah, a treacherous Bengali and pretty

Noreen, whose rescue from the Bhut-

tias is in itself a thriller. Plots and
uprisings crowd the pages and the Can-
adian reader cannot but thrill with ad.

miration as he sees—for the book is so

realistic that this is almost possible

—

men dying in the well-known manner of

British soldiers.

FOR SUNDAY SCHOOL USE

Peloubet'a Select Notes on the Inter-

national Sunday School Lessons

Encased in binding that is particularly

heavy and dark green in color, making
the book practically wear-proof, "Pelou-

bet's Select Notes on the International

Sunday School Lessons for 1922" (W.
A. Wilde Company, $2.00) is designed

to meet the need of every Sunday
school teacher and worker. This is the

48th annual publication of this remark-
able Commentary. It has stood the

test of almost half a century and to

Biblical scholars and Sunday School

workers the world over it has become
indispensable. The lessons for 1922 take

up nine months, the history of the later

Leaders and Prophets of Israel and
Judah, while the last three months are

devoted to the Life of Christ as given

by Luke. Dr. Amos R. Wells, who suc-

ceeded Dr. Peloubet upon his death,

was for twenty years associated with

him in editing the volume, so that in its

method, breadth and fullness in the

treatment of the lessons, it remains the

same. But there are few commentaries
which contain the wealth of usable in-

formation as does this volume. It is

cfull of striking illustrations and its

treatment of doctrinal questions is

careful and judicial. It brings out the

best points and teachings in a manner
to commend itself to every thoughtful

student of the Bible.

MADAME ETHEL PANTAZZI
Former prominent Toronto society wom-
an, whose "Roumania In Light and Shad-
ow" (Ryerson Press) is one of the sea-

son's finest books. As the wife of a

Roumanian commander she met with ad-
ventures the like of which few women

are called upon to go through.

BOTH BIZARRE AND BRILLIANT
"Erik Dorn" is Unusual Novel Re-

flecting a Sad, Sick World

It is difficult to read Ben Hecht's

"Erik Dorn" (G. P. Putnam's Sons) and
then attempt, in the brief space avail-

able, to give even a review that will en-

able the bookseller in his merchandising
talks to do it justice. A bizarre, bril-

liant novel, reflecting a sad, sick world,

"Erik Dorn" is the story of a news-
paperman who loves and loses a trio of

somewhat unusual women. No clever-

er sketch has ever been drawn than
that of Von Stinnes, the engaging
scoundrel who gave his life that Dorn
might live. Particularly good, too, is

the picture of Europe after the armis-

tice. With words Dom woos Anna, his

first love. How Dorn passes from Anna
to Rachel, the artist he bewitches, with-

out quite meaning to, by his gift for

spectacular gab, is Mr. Hecht's own
story, too utterly beyond condensation
to be packed into less than the chapters
in which he takes to tell it—with skill,

distinction and a deep lyric power.

Mathildei, the third in the series of

amours, is not important except as re-

flecting the truly unsensual and almost
wholly intellectual basis of Dorn's

frailties. He is satisfied when he has

won her. That Erik Dorn is one of the

most peculiar, one of the most amazing
characters of modem fiction is not to

be doubted. Of his life as a member of

the American Commission in Germany
Mr. Hecht writes frankly and fearless-

ly. In places the book might well be

termed suggestive but. as a matter of

fact, it is too frank to be suggestive.

Unusually compelling too, is the auth-

or's description of days after the war.

A SCOTCH BOY AT SEA

"The Viking Blood" Reflects Credit on

Fishermen of the Maritimes

Reflecting credit on the fishermen of

the Maritimes, "The Viking Blood"

(Musson Book Company, $1.75) is a

rtory that will appeal to true Cana-
dians. Written by Frederick William
Wallace, a Montreal author who has

followed the sea from his youth—being

now editor of "The Canadian Fisher-

man"— "The Viking Blood" describes

the adventures of a Scotch boy in a

large four-mast barque on a voyage
from the Clyde to Vancouver. Wind-
ing up in Halifax the youth enters the

bank fishing fleet and there finds the

real romance and fascination of sea-

faring. Every side of the many-sided
life of the Nova Scotian fisherman

with a charming romance thrown in, is

described in this wholesome, entertain-

ing and informing story. It describes

with great verve and freshness the

kind of adventurous life which falls to

the lot of thousands of the hardy breed

of sailors in the maritime provinces.

Mr. Wallace is a master hand at de-

scribing storms at sea and dramatic

episodes and his ; characters are real

men and women. In "The Viking

Blood" pathos and humor blend well

with racy descriptions of life on the

rolling wave. Mr. Wallace is an author

of whom Canadians have good reason

to be proud.

SOME LEADERS OF INDUSTRY
Edwin Wildman Presents Life Stories of

Boys Who Have Succeeded

The second series of "Famous Leaders
of Industry" (The Page Company, $2) is

a book that should stir the heart of ev-

ery boy, fire him with ambition and
furnish him with a series of shining ex-

amples of perseverance and energy.
There is no doubt but that life stories

of many of the country's leaders of in-

dustry read like fiction, so filled are they
with romance, adventure and display of
indomitable courage and perseverance.
This series will have a great fascination

for boys and youing men and while it

entertains them it will also present val-

uable information in regard to those
who have left, and are leaving, their

impress upon the industrial history of

the country. In preparing this series

the author has ferreted out the most
reliable sources of information, taking
great pains to make every story of suc-

cess an authentic record. Whenever
possible the author verified the bio-

graphies by consultation with the sub-

ject of the sketch or a representative
of the family. The life stories of twenty-
eight "doers" in the industrial world
are presented. As the author says, the
sketches are true stories of boys of grit

and gumption who succeeded in life, who
wrought mighty deeds in industry and
commerce. Boys who read these stor-

ies will be sure to find them interest-

ing, inspiring and helpful in life's bat-

tle.
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STORY OF A LITTLE GIRL

Peppery Pat And The Others" A
Splendid Book For The Children

In "Peppery Pat And The Others"

(W. ami R. Chambers, Edinburgh, 3/6

net) L. E. Tiddeman has given the

little fo'.k an excellent insight into an

eight-year-old's outlook or view of life.

"Pat" is only eigTit years and a month
old but in this handsome little book

she "says a lot of things" about herself

and her brother Tom and the baby

—

also father, mother and Nanny. "Pat"
;

the juveni.e narrator discloses, is short

for Patience but this is a name which

mo attempt has ever been made to live

up to. This, "Pat" points out, was a

quite natural mistake, though, c n her

parents' part because they could not

know what sort of a child she should

be. The story is written just as one

would expect a child of eight to write.

From start to finish "Pepipery Pat

And The Others" is just a steady flow

of cfhatter—the ramblings, as it were,

of a likeable little chatterbox. Every

kiddie should find in this book a good

deal to think about and, like Pat her-

self, "lots to talk about". Molly Ben-

atar is responsible for the timely and

effective illustrations.

CLEVER SATIRICAL COMEDY
"Dulcy" Is Work of George S. Kaufman

and Marc Connelly

A clever, satirical comedy in which

the leading character is a charming
child-like, irresponsible, well-meaning,

feather-brained young hostess, "Dulcy"

(G. P. Putnam's Sons, $1.75) is reputed

to be the success of the New York
theatrical season. This three-act com-

edy by George S. Kaufman and Marc

Connelly was produced by George C.

Tyler and H. H. Frazee at the Cort
Theatre, Chicago, 111., last February^ It

was also produced in August at the

Frazee Theatre in New York. Several

excellent illustrations are offered to-

gether with a splendid.y-written pro-

logue by Booth Tarkington who points

out that Dulcy was "produced for the

first time on any stage" in Indianapolis

one evening in the early part of the year
1921. The growing animation of the

first-nighters, Mr. Tarkington adds,

"was enlivening to see." There is no
"sex" in "Dulcy" no surge of pas-

sion, no approach of death. In the

words of Mr. Tarkington, "it is just a

brilliantly-expressed gay thought about
some kinds of human foolishness." He
gives his reasons, too, for referring to

"Dulcy" as both "a clever little play"

and a "sparkling little play," these being

as logical and sound as Tarkington's

conclusions invariably are.

G. H. GRUBB'S NEW POST

George H. Grubb, who has been as-

sociated for thirty-three years past with

the publishing house of G. P. Putnam's
Sons, and who has for some time been

a director of the London Company, has

now been elected a director also of G.

P. Putnam's Sons of New York. Mr.

Grubb has in his hands more particu-

larly the supervision in England of the

relations of the American concern with

British authors and publishers. Mr. and
Mrs. Grubb paid a week's visit to To-

ronto last October and spent three

weeks or more in some of the larger

cities of the United States. Mr. Grubb
is very well known in London and is

one of the live wires in that city of

publishers.

THE STORY OF MOON CHAO
Ernest Poole Offers Something Out of

The Ordinary In 'Beggars' Gold".

"We are beggars sitting on bags of

gold." This was the favorite phrase of

the father of a teacher of a "China Club"

in New York, the fable being that a

beggar lying at the side of the i
-oad dis-

covered, on looking into his bag at the

suggestion of a great god, that his piece

of luggage was filled with gold and
precious stones. This little fable plays

a big part in "Beggars' Gold" (The Mac-
millan Company, $2), an original novel

by Ernest Poole. To one who has felt

the call of the East "Beggars' Gold"
is a story every line cf Which shrieks

realism. For Peter Wells, the farm boy,

the word "China" has a magic sound.

Always in his boyhood struggles against
dull routine he was spurred on by visions

of the wider world beyond until at length

he made the break, went to New York
and started the struggle for education
and a livelihood. Under peculiar cir-

cumstances he meets little Moon Chao
and his teacher whom he marries. Final-

ly there comes from China the call for

little Moon Chao to return to the land

of his fathers. He goes with the deter-

mination to be a great actor like his

ancestors. Then come to Peter and Kate
a baby, many bills and just as many
worries. The struggle of Peter and his

wife to keep their home and to find

their romance of adventure in far places
make an absorbing story which throws
a new light on China and the people of
the East. Eventually the war came
and with it the menace of Bolshevism
in America. Peter became enmeshed
with Susanna, their daughter, at the
front in France, and rapidly things went
from bad to worse.

Charles C. Parker, Druggist and Stationer of Manitou,

Tells How He Came to Suggest the Prize-Winning Slogan

C ANADIAN Books in Canadian

Homes."
For offering the above slogan

to the committee in charge of the Slogan

Contest for Canadian Authors' Book
Week Charles C. Parker, druggist and

stationer of Manitou, Manitoba, was
awarded first prize of fifty dollars. Mr.

Parker has for some years conducted

"The Pharmacy" in Manitou.

Asked by the editor how he came to

hit upon the slogan which, in the opinion

of the committee, was deemed the best

submitted, Mr. Parker said:

"The slogan which I suggested has

really been the outcome of my work. For
eight years I was a school teacher and
was always fond of reading good books.

"This interest I carried into my busi-

ness and I have striven for the past six-

teen years to develop it in this district

by means of a library—a good stock of

the new books and by constant advertis-

ing and salesmanship. CHARLES C. PARKER

"As a Canadian I have travelled up
and down this country quite a good deal

and especially the West. Canada is a

field fertile with subjects for the liter-

ary mind and a complete storehouse.

"The most interesting books of the

day are those which deal with the out-

of-doors and human nature in its real-

ity. Hence we find Canada becoming a

field these later years for so many
American and English authors.

"Our own Canadian authors have just

as much ability but not the encourage-

ment at home. Hence the slogan.

"If we dealers in books, also the pub-

lishers, can get behind our authors and
help to develop a national literature it

will reflect itself in the coming gener-

ations and make Canada a greater land

than it is to-day, a land which has no

equal over the whole wide world.

"And our people will have their own
country and be proud of it."
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LUKE ALLAN'S NEW WINNER

"The Lone Trail" Is Another Splendid

Story of The North-West

The very fact that Luke Allan is the

author of "B.ue Pete; Half Breed" is al-

most enough to recommend "The Lone

Trail" (McClelland and Stewart) anoth-

er splendid thriller of the great north-

west. One of the old friends of "Blue

Pete" appears in "The Lone Trail" in

the person of Inspector Barker of the

Royal North West Mounted Police. The

hero of this latest work by Mr. Allan is

a delightful little tenderfoot journalist

who follows his vocation in Medicine

Hat, always a fascinating locality for

fiction. Morton Stamford is anything

but belligerent but he blunders into a

drama that is filled with thrills and in-

cident. There is a murder right in the

first chapter and the reader has not long

to wait until the author presents Dakota

Fraley, a gunman and a dead shot with

either hand. Never known to miss his

man the toughest of the tough but a

dead-game sport for all that, the dare-

devil Dakota is a character who always

sees to it that any story in which he

figures keeps a-moving. And "The Lone

Trail" does this very thing. It is the

kind of book that makes a woman neg-

lect her house-work and a man his club.

THE HOUSE OF HOLIDAY

"^Vild Wings" Might be formed a Story

Of Youth For Grown ups

Margaret R. Piper, aa,h«r of "Sylva's

Experiment," "The House on the Hill,"

and "Sylvia Arden De«v.<!».s" has never

wr'tten a better r novel of real life tha-i

"Wild Wings" (The Page Company,

$1.90). In this story of "youth tor

grown-ups" the vigorous, happy holiday

youngsters who lived in the "House on

the Hill" develop into keen, lovable

younig people, thoroughly worth know-

ing. To Tony, as brilliant and beautiful

as a girl can well be, and still be hu-

man, comes a successful theatrical career

on Broadway, and a great love. As for

Larry, he grows into the industrious, re-

liant young doctor that on e would ex-

pec,,

. him to be. Few writers today dis-

play the ability which Miss Piper does

to "grow up" a large family of boys

and girls, each with an individuality

well developed and attractive. Her Holi-

day family undoubtedly holds a distinct-

ive place in fiction for young people to-

day. As the charming characters work

their way out of problems which face

all young people of buoyant spirits and

ambitions "Wild Wings" gives a defin-

ite message as to the happiest relation-

ship between old and young. The book

has a special interest for Canadians,

too, in that a by-no-means-inconspicuous

figure is Capt. Geoffrey Annersley, a

man who had been trained in a stern

schcol as his captains bars and four

wound stripes proved. Even though the

plot of "Wild Wings" were empty

—

which it certainly is not—Miss Piper's

book would live on the strength of the
word paintings she has made of her
characters.

AN AUTHOR AS THE HERO

Muriel Hine, As Always, A Capab'e

Story-teller in "Torquil's Success"

With an author as its hero, "Torquil's

Success" (S. B. Gundy, $2) is a book
that departs not a little from the beaten
path of novels. In this book Muriel
Hine shows up to good advantage, being

even better than in "The Breathless

Moment," "The Hidden Valley" and
"Autumn." In the opening' chapter the

reader is presented to a harassed Tor-
quil, struggling along in what appears
to be a hopeless effort to make a living

with his pen. The inevitable tyrant of

a landlady is
1 not a pleasant picture but

fortunately the reader has little to do
with her. Torquil soon gets his feet

solidly on the path to fame. It is not

long then until reference is made to

him as "The Great Torquil." But with

the coming of fame and riches Torquil's

story only begins. From here on little

chance is given the reader to fall sub-

ject to other distractions. Miss Hine's

characters are well defined, her p'.ot

skillfully worked out and her treatment

of the story remarkably clever. She has

an admirable capacity for telling a good

story and never has she shown her capa-

bilities in this respect to better ad-

vantages. "Torquil's Success" is one of

the real good narratives of the season.

A NOVEL OF SUBSTANCE

Marie Van Vorst's "Tradition" is Beaut-
iful Piece of Work

For its delicacy of execution, the firm

texture of the tale itself, the brilliant

imagination of its author, "Tradition"
(F. D. Goodchild, $2) is a book that is

sure to satisfy and charm. In a word,
the story is one which—to use a com-
mon expression—"has something to it."

The heroine of the narrative is Jessica
who the reader finds in an old low-

raftered room of a homestead built in

1781. Jessica's grandfather is making
it plain to the girl that her grandmother
left the house to her, that nothing can
take it from her—also that when she
marries it must be a man who is man-

' iy in every sense of the word. 'Later

"Grandy" dies and Jessica learns that

his debts amount to some twenty thous-

and dollars. This debt she determines
to wipe out and towards this end finds

employment as a waitress. In the Black
Fish Sanitarium she first encounters

life. Marriage with a man of means
follows. The father of Jessica's dissi-

pated millionaire of a son leaves his

daughter-in-law a mi. lion dollars in her

own right. This adds to the superiority

of the young woman who by breedng
and fineness, by nature and by educa-

tion, by mind and temperament, is cy-

cles beyond her husband. But rancor
in the latter is drowned out by his pas-

sion for the woman; he adores her and
is proud of her. But he is forced to ad-

mit that he has failed—after doing
everything in his power—"everywhere
with Jess." From this point on the

story rushes to an amazing climax. In

the love idyl of the bird-like and loveable-

Jessica tradition proves always a stumb-
ling block until finally misunderstand-
ings lead to the parting of the ways.
Then comes the war and with it Her-
rick's departure for France. War work
also claims the proud little wife. Bloody
battles and ever-present Death follow
and eventually comes an unexpected re-

union and a start. ing and just-as-un-
expected conclusion to one of the finest

tales of the year.

Harris Succeeds White—James W.
White of St. Mary's, Ont., dealer in

books and stationery, has sold out to

Fred Harris.

This is a window

display put in by the

Upper Canada Trait

Society, 8 Richmond

St., East, Toronto, on

"The Valley of Gold,"

published in Canada

by F. D. Goodchi'd.

As "The Valley of

Gold" is a Canadian
story, the scenes be-

ing laid on the prair-

ies, the window dress-

er strengthened the

effect with a number

of MacLean's magaz-
ines.
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Next War Between Britain and U. S. A.?

Warnings in 'The Hope of the Future."

THAT humanity's hype for the fu-

ture lies with the English-speaking

peoples of the world and that it is for

them to carry forward the torch of

fellowship and good-will, lighted by
their desire for inter-racial understand-

ing and kept burning by their passion

for justice is the argument advanced

by Edward E. Eagle in "The Hope of

the Future" (Cornhill Publishing Com-
pany, Boston, $2) Although an Am-
erican, Mr. Eagle successfully interprets

for his own people the life, customs and

spirit of the British Empire, and more
especially of the Dominions. Not the

least interesting feature of an intensely

interesting book are the special fore-

words by President Harding of the Unit-

ed States; The Right Honourable David

Lloyd George, Prime Minister of Great
Britain; The Right Honourable Arthur
Meighen, the then Prime Minister of

Canada; The Right Honourable William

M. Hughes, Prime Minister of Australia;

The Right Honourable William F.

Massey, Prime Minister of New Zealand;

and Siir James Craig, Prime Minister of

Northern Ireland. Taking it for granted

that the American people, like Clemen-

ceau of France, will welcome criticisms

towards the end that they might be im-

proved, Mr. Eagle presents his "frank

and fearless observations based upon

five years of wandering up and) down
the earth." Pointing out that the mes-
sages from the premiers of Britain's

colonies prove their kindly spirit and

their desire for friendship with America,

the author endeavors to point out what
America can learn from other countries.

Discussing the British Empire in the

East, Mr. Eagle points out that if there

are disturbances in India, Singapore or

Hong Kong it is British lives and gold

—

and not American—Which are sacrificed

in behalf of peace, justice and prosperity.

"No American," he says, "should fail to

give honest credit to these people to

whom we are so deeply indebted." In

the future, Mr Eagle declares after set-

ting forth his observations on the Brit-

ish Empire and its peoples, Great Brit-

ain and America must either be close

friends or deadly enemies. That these

two great English-speaking nations now
share the mastery of the world is a point

on which he places much emphasis, not

forgetting to make it plain that "two
great powers have never before been
willing to live permanently at peace."

If history continues to be made in the

same way as heretofore, he adds, it is

evident that the next contest will be

between Britain and America, with allies

on either slide. Every continent would be

involved. Proving his point here, Mr.
Eagle calls on the two nations to act

with more than normal wisdom and
moderation. "The Hope of the Future"
is a strong book written by a fair-

minded man of talent and especially

interesting is it to Canadians because of
its appeal at this parlous period to Brit-

ons and Americans to unite instead of

EDWARD E. EAGLE
Author of "The Hope of the Fut-

ure," ivhich has just been pub-

lished by the Cornhill Publishing

Company of Boston, Mass.

drawing away from each other. It is a

bo k that would do a great deal of good

if placed in the hand of every individual

on this continent whose obsession is that

his country alone is right and all others

worthy c nly of suspicion and, perhaps,

enmity.

Toronto Store Sold—Samuel Robb
has been succeeded in the stationery and
tobacco business, Toronto, Ont., by
Marv McKim.

"What Issue Could Ever be Worth a Quarrel Between us?
M

"We (Canada and the United States) have lived so long now
in peace that it never occurs to us that in order to settle any possible

dispute, we would be foolish enough to relapse into the wasteful

welter of war."

"What issue could ever be worth a quarrel between us?"

"Canada understands that it is possible for her to hold her

place as a Dominion within the British Empire and at the same

time live in perfect neighborly accord with the United States."

"When Americans see the empire as Canadians see it they will

feel somewhat as do we, and will understand as never before why
Canada is British."

"I am confident that this book will help Americans to know
better the real character and purpose of the empire as it exists

to-day."

HON. ARTHUR MEIGHEN
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A TREATISE ON CANCER
Dr. Robert Bel 1 Thinks Dread Scourge

is Easily Preventable

Having devoted twenty-eight years to

a close study of the cancer problem,

Robert Bell, M.D., F.R.F.P.S.. etc., at-

tempts to prove in "The Prevention of

Cancer" (G. Bell and Sons, Ltd., Lon-
don) that, contrary to the generally

accepted view, this dreaded scourge is

not only preventable, but easily prevent-

able. In this book he seeks to put on

record the results of his wide observa-

tion and clinical experience of a great

number of cases, in a form which may
be of assistance to the lay reader. Dr.

Bell offers what he considers ample
evidence in support of his contention

that cancer is a self-inflicted disease.

Because he feels convinced that this is

the true solution of the problem he main-
tains that the disease is easily prevent-

able. The doctor, realizing how very
difficult it has been, and still is, to root

up old traditions and plant the seeds

of truth in their place, recalls the an-

tagonism which William Harvey en-

countered when he unfolded the most
important discovery of the age, that of

the circulation of the blood, and ex-

ploded the idea that the arteries were
filled with air.

"Success" Gives A "Close-Up" Of
Life In The Newspaper World

THE JAPANESE QUESTION
Yoshi S. Kuno Discusses Both Oriental

And Occidental Viewpoint

A Japanese writer who can see the

Japanese question from both the Orient-

al and the Occidental angle, Yoshi S.

Kuno, of the University of California,

endeavors in "What Japan Wants"
(Thomas Y. Crowell Company, $1. net)

to set forth plainly and without bias

what Japan wants both at home and
abroad. In this excellent work the

author has a two-fold mission: first, to

acquaint Occidental readers with the
state of public opinion in Japan and,

second, to formulate plans for the

solution of the numerous problems in-

volved. With her overteeming popula-

tion, Japan wants and must have an out-

let. How this will square with Ameri-
can interests in the Pacific is the chief

theme of the present book. Its author,

a native Japanese, has been educated
in America and is now identified with
one of the largest western universities.

He brings to bear an oriental mind
touched with occidental insight. His
chapter heads illustrate his frank ap-

proach to the subject, "What Japan
Wants in America," touching upon the
immigration question and the possibil-

ities of war between the two countries;

"What Japan Wants In the Pacific;" "In
China:" "In Korea;" "In Siberia;" and
"At Home;" followed by a discussion

of " What Janan and other Nations
Should Do." The treatment is remark-
ably fair-minded, and1 after reading the
book one can endorse Dr. Benjamin Ide

Wheeler's commendation; "Professor
Kuno is a man whose judgment can be

wholly respected. He knows whereof he
speaks."

Samuel Hopkins Adams must be held

responsible for one of the real good
novels of the year for, being a story of

human struggle and achievement, epic in

scope, thrilling in plot and of absorb-

ing interest from the first page to the

last, "Success" (Thomas Allen, $2) is

a novel that is sure to have a wide ap-

peal. It has. all the fascination, all the

glamor of a real honest-to-goodness

newspaper story. "Success" undoubtedly
is destined for a big run, as it contains

breathless situations of rare roman-
tic interest, when the ticket agent in the

far West saves the society girl's life in

a river flood and then fights to save her
reputation when he becomes a great

editor of a New York daily with all the

side issues that that involves. The re-

turn to the West, to perform an act of

reparation though innocent, shows a

master hand. It is the sort of story that

defies the clock, for it sweeps the reader
along with the very force of its own
masterly virility. "Success" is the story

of the meteoric rise of a young Califor-

nian into the firmament of New York
journalism. Banneker, an obscure sta-

tion agent of the Southwest, because of

his ability to write an interesting ac-

count of a railroad wreck, finds himself

and straightway goes to Gotham. One
rung above another he climbs up the

ladder of journalistic power in a city

where newspapers exert a great in-

fluence upon public affairs. He proves
himself to be an energetic, enterprising
reporter, also a man of courage.

It is interesting to note what The
Toronto Star had to say editorially

about Mr. Adams' latest. In part The
Star said:

"One of the greatest novels of the

year is "Success," by Samuel Hopkins

Adams (Toronto: Thomas Allen). Its

title scarcely suggests that the book is a
novel, but it is, and a notable one.

Rightly or wrongly one gets the idea

that the figures in it might be Arthur
Brisbane, William Randolph Hearst and
the group of men who introduced yel-

low journalism in New York. It is such
a story as the lives of these men would
make if put into thrilling and absorbing
fiction. No novelist has ever got the at-

mosphere of the newspaper office into

his pages as the author of this book
has done, although one must say that

there is much said about the newspapers
by characters in the story with which no
editor would like to agree.

"Banneker, the hero of the story, one
may admire without quite liking the
man. He comes up from nowhere, not

by chance but by hard climbing. He ac-

quires position,, power, means. As
editor of a great newspaper he seems to

have obtained everything in the way
of success of which he had ever dreamed.
And yet, he is a tied man, hemmed in

on this side and on that, not free to do
as he would—unable to wield the Big
Thing he has created. It is a story of
real life, in which the greatest of success

turns out to be the completest failure.

Nobody can read the book without talk-

ing about it and desiring to pass it on.

Not only that, but one can scarcely read

it without getting a little truer idea of

what real success in life is and ought

to be."

Mr. Adams' books are always inter-

esting and instructive in a sense and
"Success" is no exception. It is a book
which may safely be recommended be-

cause of its subject and the author's

treatment thereof.

Seven|Hundred Authors Signed Up

With Association^ In Eight Months

If any evidence were required of the growing interest in Canadian
literature, one need only point to the remarkable progress of the Canadian
Authors' Association, which already numbers over seven hundred members,
although it was organized only eight months ago. So far as poetry is

concerned, Canada ranks exceptionally high with names such as Bliss Car-

man to her credit. In the world of fiction Arthur Stringer, Ralph Connor,

L. M. Montgomery, Basil King, Bernard Sinclair, Isabel Ecclestone Mac-
kay, Madge Mac-Beth and Frank L. Packard, are only a few of an army
of popular novelists. Life on the prairies has been admirably depicted by
Janey Canuck (Judge Emily Murphy), Nellie McClung, Robert Stead, and
Sergeant Ralph Kendall with his stories of the North-West Mounted
Police. Among those who have written of the life of the wild, Charles G.

D. Roberts, Arthur Heming, W. A. Fraser, Archie P. McKishnie, and
Ernest Thompson Seton, at once come to mind, while Stefansson is one
of the world's greatest explorer-authors. Marshall Saunders, who wrote
"Beautiful Joe," is famous as a sympathetic interpreter of animal life.

F. W. Wallace is one of our best known authors of sea stories, and H. A.
Cody has an immense following among boys. Among the humorists, Stephen
Leacock and Peter McArthur stand exceptionally high. The chief object
of the Canadian Authors' Association is to create a wide interest among
Canadians themselves in their own literature.—Montreal Star.
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ABOUT THE SQUARED CIRCLE

"The Leather Pushers" Tels of a Col-

lege Man Who Won Championship

Since the Dempsey-Carpentier bout

was first spoken of there has been an
i nusual amount of interest shown in

.he prize-fighting game. This interest

not even the defeat of the French idol

has killed. This being the case, "The
Leather Pushers" (G. P. Putnam's Sons,

,;1.90) is sure to have a wide appeal.

H. C. Wittwer has given the sport-loving

section of the world an intensely inter-

esting narrative for "The Leather Puih-

ers" is nothing more or less than a

very real and gripping yarn of the

squared circle and its ways. Mr. Witt-

wer was once a "box-fighter" himself

and, of course, knows exactly what he

is writing about. It is a story of gen-

uine appeal, this yarn about Kane Hal-

liday, the athletic young collegian who
fought his way up to the championship

—and the girl of girls. There is action

aplenty and something quite new in ro-

mances, all flavored with quaint ring-

side philosophy. The slang, too, is such

that the reader chuckles with merriment

at regular intervals. Halliday's lovable

roughneck trainer tells the story in the

same delicious slangy vein in which the

author's "From Baseball to Bodies" and

other famous sporting tales were writ-

ten.

THE ROMANCE OF RUSSIA

An Impression of the Struggle From
Rurik to Bolshevik

Profusely illustrated—there being no

less than forty-eight remarkably fine

pictures—and unusually interesting

both as to theme and treatment, "The

Romance of Russia" by Elizabeth W.
Champney and Frere Champney (G. P.

Putnam's Sons) is a book that needs

only to be known to be popular. The
aim of the authors has been to show

that it is not alone from her scarlet

flag of anarchy that Russia has merited

the title of Red. Since the dawn of

history this country has reeked with

gore. The ensanguined sword of con-

flict, it is shown, has never been sheath-

ed since the day when ruthless tribes

battled for the infant nation at her very

birth. Everywhere, in looking down the

ages, are discovered heroic instances of

sacrifice for an ideal and stirring epi-

sodes of tragedy and romance. The

authors have striven to convey in ten

successive sketches an impression of the

historic struggle of Russia for liberty.

The thread of romance runs plainly

through the narrative in an endeavor to

present a suggestion of the Slav spirit

in the clang of the ancient epic songs

and the naive charm of the country's

wonder tales. An interesting story is

told of the days of Fair Sun Vladimir,

the "Kins? Arthur" of Russia; the secret

drama of rivalry between the manliest

of Czars and Mazeppa, the "Spawn of

Satan," is laid bare; the indiscreet

amours of a famous empress and her

nckless favorite are recounted; from
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the lips of a cuirassier is heard the tale

of Napoleon'-, ill-omened march to Mos-

cow and a Cos sac'; maiden's love; the

vain idealism of the Nihilists finds ex-

pres ion in the story of a Siberian ex-

ile; and, finally, come the modern ex-

periences of an American caught in the

chaos of Bo'shevism. There is not a

dull chapter in the book which ends fit-

tingly with a pilgrimage to the roman-

tic :hrines of Ancient Muscovy.

"THE GREATEST AMERICAN"
An Historical Analysis of The Life and

Works of Alexander Hami ton

In "The Greatest American" (G. P.

Putnam's Sons, $2.50) Arthur Hendrick
Vandenberg offers a historical analysis

of the life and works of Alexander Ham-
ilton, together with a symposium of

opinions by distinguished Americans.
Pointing out that the life story of a na-
tion is best written and reflected in the

lives of its great men, the author de-

clares that America's persistent failure

to pay Hamilton's memory a historical

obligation beyond adequate measure-
ment in words is the most glaring of ali

the republic's ingratitudes. In attempt-
ing to answer the question of "Who is

the greatest American?" the author has
certainly shouldered no easy task. The
first section of his book is a symposium
in which representative men of today re-

port their answers to the question. The
second section is a study of the life of

Hamilton, presented in a new fashion.

Mr. Vandenberg writes, too, in the hope
that a new measure of acknowledgment
will be given to the memory of this bril-

liant statesman-soldier-puiblicist who
flamed like a meteor across colonial

skies. Even to Canadians this book is

of rare interest if for no other reason
than that it acquaints them with the ex-

ploits both in military and civil life of a

man of whom, in comparison with Lin-

coln, Washington and Roosevelt, they
have heard and known little.

GOING TO NEW YORK

Arthur Stringer Leaving Chatham
But To Remain Canadian

Arthur Stringer, who is referred to by

the "Saturday Night" as "tha towering

figure in Canadian literature," s ates

that he has signed contracts that will

force him to make his permanent home

in New York. Mr Stringer stated that

he was very sorry to leave Chatham. He
said his change of residence was force:)

very suddenly, and that he would have

to sell his city home and his household

effects in less than three weeks. He is

going to keep his summer home a'; the

lake, however, and asserted that he was

always going to remain a Canadian. Mr.

Stringer finds it necessary to resign his

position as president of the Western

Ontario Branch of the Canadian Auth-

ors' Association, and intends to call a

meet :ng rtf the Executive to appoint his

successor.

IN CONFLICT WITH CROOKS
"The Man With The Brooding Eyes"
Filled With Thriling Situations

Novels which might be termed "crook
stories" are in nine cases out of ten
somewhat alike; as a rule, the theme
of one is the theme of all. But "The
Man With The Brooding Eyes" (G. P.

Putnam's Sons, $1.75) is out of this class

entire'y. John Goodwin, the author of

"Without Mercy," writes with the pen
of a master of how Joan Ayre, typist,

discovers that she is Viscountess Knayth
and of her rescue from the notorious
Callaghan gang by the Man with the
Brooding Eyes. The author loses no
time in catching the interest of the
reader; the latter he precipitates into

the book at almost the first stroke of his

pen for in the opening chapter, while
"declaring a dividend," the Callaghan
gang are found drinking to the memory
of a departed brother who passed out

via the gallows listening courteously to

the exhortation of the chaplain, declin-

ing to make a statement and merely
asking that he be neither pinioned nor
blindfolded. This incident tends to show
at the outset the type of men making up
the personnel of the Callaghan gang.
"The Man with the Brooding Eyes" is a

romance filled with excitement and sur-

prises, woven around the plots not only
of the dare-devil crooks who get into

their clutches a stenographer who turns

out to be an heiress but of the counter

plots of a devoted lover and clever law-

yer and of "a tall, lean man with brood-

ing eyes."
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STANDS HIGH IN THE LIST

Edna Ferber Surpasses All Previous

Achievements in "The Girls"

With at least nine splendid sellers

to her credit Edna Ferber scores again
in "The Girls" (S. B. Gundy, $1.90).

"Head andj shoulders above anything
that Miss Ferber has written before" is

the tribute paid to this work by Miss

Gertrude Lane, editor of Women's Home
Companion, who feels that "The Girls"

ranks at least as high as any book by
an American writer that has come out

in the past year. So say we all. Miss

Ferber undoubtedly has shown that a

writer, like wine, gets better with the

years. "The Girls" i> an absorbing-

story about Charlotte Thrift, a seventy-

four-year-old spinster, her neice and

namesake, Lottie Payson, also a spin-

ster, aged thirty-two, and Lottie's

neice and namesake, Charley Kemp,
another spinster, aged eighteen-and-a

half. Sounds for all the world like a
story about old maids but to get into

its pages is to be speedily disillusioned.

Referring to the possibilities of the
book being looked on as 'old maidish'
the authoress herself says: "Perhaps
though, after all, one couldn't call great
aunt Charlotte an old maid per-

haps, too, the term is inappropriate to

alert, fun-loving Lottie. For that mat-
ter, a glimpse of Charley in her white
wooly sweater and gym pants might
cause you to demand a complete re-

traction of the term. Charley is the

type before whom this era stands in

amazement and something like terror;

Charley speaks freely on subjects of

which great aunt Charlotte has never
heard." The book is a slice of Ameri-
can life.

HOW LIBRARIES HELPED

Eliot Harlow Robinson, Boston auth-

or, who recently invaded the fastnesses

of the Cumberland Mountains of Ken-
tucky, in search of material for his lat-

est published book, "Smiling Pass," a

sequel to "Smiles" (The Page Company,
Bosb. n) says that a girl of the moun-
tains usually marries when sixteen or

seventeen years old and large families,

ranging from six to twenty children, are

the rule rather than the exception.

Children's book week was appropri-

ately celebrated at the Hamilton Public

Library children's department by a

charming and extensive exhibit of all

that is latsst in publications for the

young mind. Miss Banting, who is the

head of this department, and her assist-

ants arranged an artistic lattice work
canopy in the center of the children's

room and under this was to be found on
various tables, with chairs conveniently

placed near for the young readers, a
comprehensive display of children's

books of all kinds. Ro.nance, fairy stor-

ies and adventures, adaptations from
the old classical tales, folk stories and le-

g-ends of all nations were to be found
here, many of which have been written

or adapted by Canadian authors.

Big Success in Kingston

Children's Book Week at the Public

Library in Kingston, Ont., was a decid-

ed success, so much so that when the

first of the stories was to have been told

the children, there were so many report-

ed at the Public Library that the room
was inadequate to accommodate them,

and the story had to be postponed.
Mrs. Kennedy, the librarian, had in-

tended to tell a story to the children on
Wednesday, Thursday and Friday after-

noons. The first day the story wa; to

have been about King Arthur, and over

300 children arrived at the Library. The
building was not large enough to ac-

commodate the crowd of youngsters, and
the story telling was postponed.

In The Chatham Library

At the Public Library in Chatham,
Ont-, where Children'- Book Week was
well observed, volumes for boys and
girls all the way up to the first two
grades of the high school were on dis-

play. From the prettily covered fairy

story booki for youngsters who like

"Mother Goose" rhymes and Andersen's
Fairy tales, to well-worth-while vol-

umes,—.say, for instance, like Maurice
Maeterlinck's Blue Bird or Ivanhoe or

Ernest Thompson Seton's nature vol-

umes—the list was as varied as it was
interesting.

Animal books—replete with excellent

illustrations—formed a large part of the

volumes suggested. Many of these were
by Thornton W. Burgess. They are

easily written and interesting enough to

bear reading from grown-ups as well

as the more youthful generation.

EXCITING DETECTIVE STORY

Freeman Wills Crofts Keeps All Guess-

ing in "The Ponson Case"

As, its title suggests, "The Ponson
Case" (F. D. Goodchild, $2) is a detec-

tive story. It is different, though,
from the majority of such tales inas-

much as Freeman Wills Crofts has gone
about the unravelling of the mystery in

a somewhat unique manner. Of course,

the theme is not new but in a detective

story it is not necessary for the theme
to be new to be interesting. The prob-
lem before the reader is to discover the

murderer of Sir William Ponson. The
problem is set squarely before the read-

er in the opening chapter so that no
time is lost in getting him to that point

where he hesitates to lay down the book.

As in "The Cask", Mr. Crofts weaves
his web of suspicion so cleverly and cun-
ningly that it involves in turn several

of the actors in the drama until the

reader's interest is so aroused that he

has to finish the book at a sitting. The
author's detectives are not those rather

unconvincing possessors of almost oc-

cult power who usually figure in detec-

tive fiction but merely life-like and ex-

tremely expert professors of their art,

whose methods are those actually used
in the detection of crime in this country.

Mr. Crofts makes a masterly use of the

apparently invulnerable, but actually

concocted, alibi, going on to show the ut-

most ingenuity in solving the mystery.
A charming young woman plays an im-
portant part in the tragedy but the auth-

or displays a refreshing economy in the

use of that "love interest" which is often

so irritatingly dragged into detective

fiction to the detriment of that atmos-
phere of cold intel'ectual analysis that

the true lover of detective fiction most
enjoys.

TZeJ/c

^/e/essOpemtor

Lewis E. Theiss -

Here arc reproductions of covers of four books published this Fall by the W. A. Wilde Company, of Boston, Mass.
for young folk. Three of the books are real "boy stories," the other—second from, the left—being for girls.
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TRADE'S ACTIVITIES IN TABLOID

Fire in Ottawa—J. M. O'Meara's sta-

tionery store in Ottawa, Ont., was
burned out recently.

Gives Up Business—Mark Hyams of

Toronto has given up his business.

Suffer from Fire—J. F. Vashon and
Company, wholesale and retail station-

ers of Quebec, P.Q., sustained a slight

fire loss recently.

Takes Over Business—J. Wesley
Brown has been succeeded in the sta-

tionery business in Toronto by A. E.
Tucker.

A Word About Books—"Books are
the most subtle and abiding influence in

life, more intimate even than closest
friends, hence to own and assimilate
the world's great books ought to be every
individual's life ambition." V. M.
Schenck, The Pilgrim Press, Mass.

Authors At "At Home"—Through the
kindness of Mr. Jenkins, the newspaper
women of Toronto gave a very success-
ful "at home" at Jenkins' Art Galler-
ies, which was attended by twelve hun-
dred guests, including a number of
Canadian writers who were in town
for "Authors' Week." The hostesses
received in one of the alcoves at the left

of the Grenville Street entrance. Groups
of palms were placed at either side, and
huge chrysanthemums of every possible
shade, in big vases, added to the decor-
ations.

Miss Parker Injured—Miss Josephine
Parker, sister of Sir Gilbert Parker,
was seriously injured when struck down
by a motor when crossing Pinnacle
street, near Corby Public Library,
Brockville, Ont. She was rendered un-
conscious but soon recovered at her
home.

DEATH OF MRS. IRELAND
Well-Known Owen Sound Lady Dies In

Vancouver

The death occurred in Vancouver of

Amelia Parks, wife of John Ireland.

Mrs. Ireland had been ill for some time
and her health gradually failed until she
passed away. Two sisters and one
brother survive. They are Mrs. M. E.

Carrie, of Hamilton, Mrs. Tackaberry of

Vancouver and Capt. Jack Parks, of

Cleveland, Ohio.

She was the daughter of the late

Simon Parks who was one of the ear-

liest settlers in Grey County. She was
born and lived the greater part of her
life in Owen Sound, leaving about
twelve years ago. Seventeen years ago
she was married to John Ireland, a

member of the firm of stationers of Ire-

land and Allen. There are no children

in the family. The late Mrs. Ireland

was a Presbyterian.

Toys from Germany—What is stated

to be the first cargo of German mer-
chandise of any considerable size to

reach Canada since the commencement
of the war arrived in Montreal, P. Q., on
the freighter West Kebar. It consists

of toys for the Christmas trade, to-

gether with a quantity of German
clocks, watches and glassware. The
cargo was loaded at Antwerp and Rot-

terdam.—Globe.

No English Magazines — A corre-

spondent of the Toronto Globe, in com-

plaining a few weeks ago that she was
not able to obtain English magazines
on the Canadian National Railway, al-

though she was offered most of the

American publications, pointed out the

desirability of maintaining touch with

the ideals and the sentiments of the Old

Country. "The situation," says The

THOMAS ALLEN
Who has been elected Chair-

man for 1922 of the Publish-

ers' Section of the Toronto

Board of Trade. S. B. Watson,
of Thomas Nelson Company, is

Vice-Chairman; F. G. Morley
is secretaty; and on the execu-

tive are Messrs. F. F. Apple-

ton of Musson Book Company,
H. S. Eayrs of The Macmillan
Company of Canadi, S. B.

Gundy, of S. B. Gundy, and
the Oxford University Press,

John McClelland, of McClel-

land and Stewart, and George

J. MacLeod, of George J.

MacLeod. Mr. Allen is head

of the publishing house that

bears his name.

Globe, "will not be improved by the in-

crease in foreign postage on papers and

magazines recently made by tne British

Postoffice Department in order to meet
partially its deficit of £3,500,000."

Loses in Fire—A. N. Gagnon, of Co-

balt, Ont., recently suffered loss, by
fire.

A. E. Fawcett Sells Out.—A. E. Faw-
cett has sold cut his drug and stationery

business at New Westminster, B.C.

Change In Toronto—J. J. Beresford

has taken over the stationery business

of G. R. Shepherd in Toronto.

Takes Over Business—A. E. Bower-
man, dealer in fancy goods, Picton, Ont.,

has been succeeded by Bowerman and
Wright.

On a Business Trip—T. S. Sinnott of

the Imperial News Co., Ltd., Winnipeg,
has been on a business trip throughout

the Western Provinces.

H. B. E'mer Moves—H. B. Elmer, ex-

port manager of White & Wyckoff Mfg.

Company, Holyoke, Mass., has resigned

to become assistant sales manager of

the Eberhard Faber organization, with

headquarters in New York.

HENRY DICKENSON DEAD
Was Formerly In Book and Stationery

Business in Woodstock

The death occurred at Grace Hospital,

Toronto, Ont., of Henry Dickenson, of

193 Balsam Avenue, Toronto, after a

short illness following a paralytic

stroke. Mr. Dickenson in his early days

was a school teacher, and later conduct-

ed a book and stationery store in Wood-
stock.

Coming to Toronto he went into the

wholesale wallpaper business, retiring

some years ago. Mr. Dickenson made a

hobby of politics, and in his Woodstock
days was a very prominent figure in the

Scott act campaigns. After coming to

Toronto he identified himself with the

local Liberal associations, and held var-

ious offices in the ward and central as-

sociations. When a political fight was
on, he was always in it, and for years

he was a regular spectator in the gallery

of the provincial parliament.

Mr. Dickenson, who was 73 years of

age, is survived by his only child, Mrs.

(Prof.) A. J. William Myers, of Hart-

ford, Conn., better known to Toronton-

ians as Miss Mae Dickenson. She was
for many years one of Toronto's most
popular soprano soloists. Mrs. Dicken-

son predeceased him by a few years.
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D. A. Clark Chosen—D. A. Clark, of

the wholesale stationery house of Clark
Bros. & Co., Winnipeg, has been re-

elected Dominion president of the Can-
adian Credit Men's Trust Association at

the annua', meeting- of the Dominion
board. G. E. Rowed, manager of the

National Drug and Chemical Company,
is the new vice-president.

P. E. I. Authors Meet—Two distin-

guished Prince Edward Islanders were
present at the Canadian Authors' ban-
quet, at the Arts and Letters Club, Tor-
onto, during Canadian Book Week, one
being Mrs. Ewan Macdonald (L. M.
Montgomery), the other Basil King, who
is said to have been a great force in

opening the eyes of the United States

to Canada's attitude toward the war, and
to the fact that her participation was
entirely voluntary.

New Typewriter Firm—L. B. Long,
formerly of the Century Carbon and
Ribbon Co., is now head of the firm

known a s Typewriter and Office Supply
Co., in St. Thomas, Ont. He will be

open for business at McDonald's book
store, 648 Talbot street. Mr. Long has
taken over half of this store, and will

carry a complete line of office supplies,

typewriters and office furniture.

Wallpaper Experts Meet—Col. Rob-
ertson, president; General Manager F.
Lethern, Assistant Manager D. O'-

Reilly and upward of forty department-
al heads in the Robert Duncan Co., pa-
pering and decorating experts of Ham-
ilton, visited Toronto to inspect the
processes and product of the Boxer
Company at its Toronto plant. Later
the visitors were guests of these manu-
facturers at a King Edward luncheon,
followed by a craft convention.

R. H. FAIRLEY
Who has been appointed to the
newly-created office of secre-
tary of the Vancouver Branch
of the Retail Merchants' As-
sociation of Canada. Mr. Fair-
ley has been outside organizer.

A BIG AMALGAMATION
Charles Goodall and Sons, Ltd.,

and J. A. Weir, Ltd., and

De La Rue

News of an event of much importance

in the printing and stationery trades in

England and which should interest the

Canadian bookseller and stationer, is

learned from A. 0. Hurst, representa-

tive of Chas. Goodall and Sons. It is

the announcement of the amalgamation
of Chas. GoodaH and Sons, Limited, and
J. A. Weir, Limited and De La Rue.

Chas. Goodall & Sons, Limited, was
founded in 1820 and from small begin-
nings its trade developed throughout the

world. For many years this company
has been the largest manufacturers of
playing cards in England and is also

widely identified in the stationery trade.

J. A. Weir, Limited, are paper makers.
The company was established in 1870
and owned two paper mills in Scotland
of the most n odern type, producing the

highest grade, of paper. The freehold

sites occupy 52 14 acres with valuable
water rights and the mills are in every
way suitable for producing paper,
cardboards, etc., required in the manu-
facture of playing cards.

The house of De La Rue, since it was
first established over one hundred years
ago, has been engaged mainly in the
engraving and printing of bank notes,

postage stamps and revenue stamps and
from 1855 onward has executed practi-

cally all of the work for the Indian
government and from time to time, for

the whole of the British Empire.

A. J. Gronow, C. D. E., was appointed
managing director of Thos. De La Rue
& Company, Limited, in June of this

year, having resigned the position of

director and general manager of Water-
low & Sens, Limited, to take up this re-

sponsibility. He has had thirty years
experience in the printing trade and in

later years has given particular attention

to the development of engraving an)
printing of paper money and at present
is'the only member of the printing trade

on the Advising Committee of govern-
ment printing works.

On interviewing Mr. Hurst, who had
a letter from his firm, it was found that

the capital share of the new company
would be about £2,000,000. Of this

amount there was offered for sale about
£8,000,000 eight per cent, convertible

mortgage debenture stock at 98 per cent.,

which was all subscribed to before date

of closing the lists. The stock is at

present at a premium.

Both Montague Goodall and Mortimer
Goodall have retired from the firm and

the eldest son of Montague Goodall,

Charles Goodall, will succeed them
both and will remain a director

of Goodall's and also a director of De La
Rue.

A. O. Hurst still remains a Canadian
representative of the Goodall's.

New Ottawa Firm—Bank Brothers
of Montreal have been succeeded in the

stationery business by Bank and Son.

Toronto Dealer Dead— Mabel E.

Shields of Shields' Stationery Store in

Toronto, Ont., died, during the month.

Bookseller in Court—"Free thinkers'

book—knocks religion higher than a

kite—shows that Jesus is not your sa-

viour." Such was the wording of a sign

in the window of Campanile Matteo's

bookstore at 203 Yonge street, Toronto.

Deputy Chief Geddes' attention was
drawn to the matter by a citizen who
did not like the advertisement and the

deputy went to the store and carried

off the card. There followed consider-

able investigation at the police depart-
ment into the matter and the result was
that a charge of "blasphemous libel''

was laid.

Booksellers Puzzled—A meeting of
booksellers and magazine dealers was
held at the Royal Connaught hotel in

Hami.ton, Ont., to consider what action

should be taken to offset the action of
some of the big news companies, which
distribute U.S. magazines in Canada.
A prominent local dealer stated that

one of the distributing agencies has in-

creased the price of magazines 13^
per cent, and wiping out the exchange
charge of 10 per cent. On account of

the narrow margin of profits on many
of these publications he said, the deal-

ers cannot stand the recent advance,
and if they are unable to have it remov-
ed, will have to pass it on to the public.

1. T. CROWDER
Who heads the British Colum-
bia Branch of the Retail Mer-
chants Association of Canaan.
Mr. Crowder is an enthusiastic

worker in the interests of the

merchants of Canada.
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This Department is for the Information of the Bookseller
and His Assistants—Brief Synopses of Publications on the

Market—Chats About Authors and Their Activities.

Mrs. A. M. Williamson in her new
book, "The Brightener," whidh Double-
day, Page & Company published Sep-
tember 29th, has invented an attractive
new name contained in the title for a

very old profession of charming, titled,

and financially embarrassed ladies.

"Potomac Landings" which Doubleday,

Page and Company have just published

is by Paul Wilsiiach, the author of the

beautiful book "Mount Vernon." It is

a narrative and picture history of the

famous old manor houses on the great
plantations that stretched a!ong bo h the
Maryland and Virginia b inks of the
Potomac.

The fifth»volume of Channing's His-
tory of the United States is just being
brought out by The Maemillan Company.
It covers the period of transition, 1815
to 1848, and among the important sub-
jects that, receive scholarly treatment
are the settlement of the West, the first

labor movement, abolitionism, social and
religious changes, the panic of 1837, and
the Mexican War.

Nathaniel Micklem, of the Selly Oak
Colleges, Birmingham, and Herbert
Morgan, of the University College of

Wales, have written "Christ and Cae-
sar," which they describe as an "enquiry
into social obligation, addressed to all

who look for a new world." It is being
published at once by The Maemillan
Company.

Denis Mackail is following his success-
ful first novel, "What Next?" with an-
other entitled "Romance to the Rescue."
(Murray, London). He has gone for
his inspiration this time to the life of
the stage, and, it may safely be predict-

ed, gets as good and as spirited fun
from "Romance to the Rescue" as he
did from the book which has already
made his name.

Some 500,000 copies of Harold Bell

Wright's "Helen of the Old House,"
(Ryerson Press) is announced as the
first addition for America. This con-

stitutes a record which in all probability

will be carried out also by the actual

sales. Notwithstanding the fact that

this author is frequently criticized by
the authorities for his lack of literary

style he does seem to have the faculty

of getting under the skin of the book-

buyer for his previous novels have had
the largest sale within specified periods

of any volumes published.

"The Underworld of Paris," by Harry
J. Grecnwall (Paris Correspondent of

"The Daily Express") will be published

sh rtiy by Stan ey Paul and Co. It deals

with territory unexplored except by the

verv few.

A new editor of Sir James Yoxall's

well-known "More About Collecting"

will be published immediately by Stan-

ley Paul and Co. The size of this third

edition has been increased and there are

over one hundred illustrations.

"Alias the Lone Wolf," (S. B. Gundy)
Joseph Vance's new romance cf the ad-

ventures of the debonair Michael Lan-

yard is the story about which the "Cos-

mopolitan Magazine" conducted a $5,000

contest. The magazine offered twenty-

nine prizes ranging from $50 to $2,000

for the test s:lu|iion of the mystery
showing how the Lone Wolf might re-

cover the jewels of fascinating Eve de

Montalais to whom he had lost his heart.

NEW HISTORY BOOK

Story of The Dominion Is Companion
To Works On England

The new Public School History of

Canada has now been published and is

ready for distribution. A companion
volume, the Public Schoil History of

England, appeared in September last,

but the printers' strike has greatly de-

layed completion of work on the History

of Canada, first copies of which are now
in the hands cf the Department of Edu-
cation.

Both books are the work of Prof.

Wrong of the University of Toront -.

Both are written in a clear, vivid style.

and are illustrated by half-tones and
line drawings, the latter by C. W.
Jefferys, the well-known Toronto ar-

tist. According t; Department of Edu-
cation officials, the new history fills a

long-felt want in the public schools, re-

lating in simple and easily understand-

able style Canada's past events in a

manner that will recain the pupil's in-

terest,

The new volume will be ready for

distribution at the opening of the term

in January. It includes a brief but in-

teresting ace unt of political events dur-

ing the regimes of Sir John A. Mac-
donald, Sir Wilfrid Laurier and Sir

Robert Borden, including Canada's part

in the great war.

Messrs. John Long, London, have pub-

lished two new novels by Nat Gould,

entitled "A Long Shot" and "Tbe Blue

Rilbon."

"A real book store," announced Mc-

Ainsh and Company, College street, To-

ronto, "is the best place in which to

select good books. Try this one."

H. B. Elliott of Wingham, Ont., offer-

ed no mean contribution to the success

of the week. "Buy Canadian-made books"

he urged. "Read Canadian Books. Send

Canadian Books to your friends in other

countries. Induce the Children to read

Canadian Books."

Mr. John Bailey, who is a proved au-

thority on things, political and literary,

has collected in a small volume, "Some

Political Ideas And Persons." Among
ihe persons whom h_- studies are Dis-

raeli, Lord Grey, Randolph Churchill,

and Queen Victoria. The work is being

published by Mr. Murray, London.

Dr. C. V. Legros, the author of

"Fabr-e: Poet of Science," a popular

edition of which Mr Fisher Unwin, Lon-

don, has recently issued, was for many-

years an intimate friend and disciple of

,he great naturalist. In writing the

"Life" Dr. Legros had the assistance of

M. Fabre himself, who not only supplied

the material but also contributed a pre-

face to the book.

Sydney A. Moseley, whose outspoken

books "The Night Haunts of London,"

and Ihe "Haunts of the Gay East,"

caused much comment and criticism, has

bro'en fresh ground with a first novel

entitled "A Singular People" dealing

with Jewish life in England from quite

a new point of view. The story gives

evidence of the writer's deep racial

knowledge and feeling, and his coni'.en-

tions may lead to much controversy.

Stanley Paul and Co. are the publishers.

An interesting pen picture of the

great Marshal Foch, who was eagerly

welcomed to America by the American
public in general, and members of the

American Legion in particular, appears

in Charles H. L. Johnston's splendid

book for boys—"Famous Generals Of
The Great War," published by the Page
Company (Boston) in their Famous
Leaders Series.
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The news that W. J. Locke, thoroughly

patriotic Englishman, is for some inex-

plicable reason leaving England to live

hereafter in France, will perhaps not

come so unexpectedly to those familiar

with Mr. Locke's last novel, "The
Mountebank" (Ryerson Press, Toronto),

in which French characteristics, phys-
ical and human, are very largely played

up. One can see Mr. Locke's admira-
tion not only for points in the French
character, but also for French geography
all through the work, which covers, by
the way, the life of another Englishman
who lived the most of his days in France.

Mr. Murray, London, is about to pub-
lish the first of a series of volumes on
"The Reconstruction of Belief" by
Bishop Gore; the first of the seT; being
"Belief in God." In his preface, the auth-
or makes a frank and moving statement
of his personal (position in regard to re-

ligion anc3 the world to-day.

Among rjhe stort stories in the twelfth
volume of the Chekhov series, which The
Macmillan Company is publishing in

Constance Garnett's translation are "The
Schoolmaster", which gives its title to
the collection, "A Tripping Tonguje",
"Bo/ts", "In The Dark", and "From the
Diary of a Violen -Tempered Man". Bold
tragedy, sardonic humor and penetrat-
ing satire mark the stories, and they are
all distinguished by Chekhov's remark-
able gift of condensation and the power
of his simple unadorned style.

There is a rumor that Bill Hart, idol
of moving picture patrons, has retired
from the screen for good. It is also said
that he is going to devote himself en-
tirely to fiction. Mr. Hart has shown
himself an unusually capable author of
boys' books, as the "Boys of the Golden
West" series, which Houghton Mifflin
Company publish, amply proves.

In "Queen Alexandra, (T. Fisher Un-
win) A Study of Royalty," W. R N
Trowbridge tells of Queen Alexandra's
childhood, her marriage to the Prince of
Wales, and of the questions and events
associated with it; the popularity of the
young Prince and Princess of Wales,
and their family life; of Alexandra as
wife, her matrimonial joys and trials, of
the birth of the Duke of Clarence, of
her dealings with State affairs, 'her
Court, of 'the influence of the Franco-
Prussian War on English society, of the
duties of royalty, of their fatigue, of
Queen Alexandra's impulsive generosi-
ty, of what Opera in England owes to
her, of her recreations, accomplishments,
friends; of the death of Queen Victoria,
of the coronation of Edward VII and
Alexandra, and the death of Edward
VII, of what royalty owes to Alexandra,
and many other matters of high interest.
The book contains an introduction by
Walburga, Lady Paget, and many illus-
trations.

BOOK DEALERS
FORMED PLANS
WITH AUTHORS

"Canadian Authors' Week" was inaug-

urated by the Montreal branch of the

Canadian Authors' Association with a

supper at the Ritz-Carlton Hotel, at

which the principal booksellers of Mon-

treal and their leading assistants were

the guests. There were also many out

of town publishers present. Apprecia-

tion of the co-operation between publish-

ers, authors and themselves was shown

in the speeches.

W. D. Lighthall, K. C, presided over

the function and welcomed the guests.

The Rev. Dr. Patterson-Smyth remarked
on the fact that royalties were now
being paid in United States currency.

He suggested that there should be many
more meetings, so that authors, publish-

ers and booksellers might get better

acquainted.

S. B. Gundy, of the Oxford Univer-

sity Press, T1
. i onto, said that books were

the only article of merchandise that had

not as yet been exploited, and remarked
on the publicity campaign which was
going on.

The Association at the moment has

about 1,000 members. G. J. McLeod
and Emilien Daoust also spoke on behalf

of the publishers, and J. Murray Gibbon,
Capt. T. W. Wallace, W. C. Stokes, the

Rev. Dr. Patterson-Smyth, Mess Sime
and Bernard K. Sandwell spoke for the

authors.

Out-of-town guests were S. B. Gundy,
of the Oxford University Press, and
George J. McLeod, and Thomas Allen,

Toron'o publishers, while Emilien
Da» ust, of the Libraire Beaucbemin,
Montreal, and J. J. Harpell, of Ste. Anne
de Beilevue, were also present.

Among the booksellers present were
A. T. Chapman, with B. Pearson, Blu-

menthal, Miss Brown, Miss Egan, C. P.

Phelan, with Miss Hight, C. Brown with

Miss Johnson (Foster Brown Co.), the

C. P. R. Bookstall, represented by T.

Allison, J. Clayton, C. Patb n and W.
Leamy.

Fiction

1. To Him That Hath 177
2. If Winter Comes 96
3 Her Father's Daughter 77
4. Purple Springs 59
5. Helen of the Old House 54
6. Rilla of Ingleside 51

Non-Fiction
1. Ballads of a Bohemian 44
2. Life of Laurier 40
3. Here, There and Everywhere ... 37
4. The Masques of Ottawa 36
5. Queen Victoria 35
6. Mirrors of Downing Street .... 35

Asked once how he accounted for nis

success, Theodore Newt.on Vail, great

captain of the telephone industry, who is

featured in Edwin Wildman's new book,

"Famous Leaders of Industry," Second
Series, (Page, Boston) replied: "By
never being unwilling, when young, to

do another man's work, and then, when
older, by never dloing anything some-
body else could do better for me."

The student of political economy look-

ing for a handbook or primer on the

subject, or the man on the street who
wishes to learn the first principles of

economics, will find a clear and concise

introduction to this subject in Alfred

Hook's "Social and Industrial Problem"
(McClelland and Stewart).

In "The Swallow Dive," by Sylvia

Lynd, there is given "a glimpse of the

world as it might have appeared ten

years ago." Caroline Barrett, the hero-

ine, makes her "swallow dive" from re-

spectable Bayswater into the limelight

that flashes on the show girl of the

revue.

Just when one would think that Thorn-

ton W. Burgess was about "written out"

he starts on a fresh trail of nature lore.

His latest is the new "Green Forest

Series," the first volume of which has

been recently published. It is called

"Lightfoot the Deer."

H. G. Wells is bringing out, through

the Macmillan Company, his impressions

of the Disarmament C nference, in a

volume entitled 'Washington and the

Richfle of Peace." Mr. Wells' reactions

to the events and possible consequences

of the conference will justly be awaited

with interest.

B. W. Huebsch, Inc., announces a new
book by Thurstein Veblen, author of

"The Theory of the Leisure Class." It

is "The Engineers and the Price Sys-

tem." The papers which compose the

book discuss the American industrial

situation. It was first printed in the

Dial in 1919: "A Memorandum on a

Practicable Soviet of Technicians." Its

purpose is "to show, in an objective

way, that under existing conditions there

need be no fear of an effectual revolu-

tionary overturn in America."

"Woodrcw Wilson As I Know Him"
is the title under which S. B. Gundy,
Toronto, is issuing now Joseph Tumul-
ty's record of Woodrow Wils n's ad-
ministration, a record which from the
nature of its material will be one of the
fundamental source documents from
which History must judge the outstand-
ing personality of his age.

Gurner Gilman's new novel, "There is

a Tide," deals with the effect of sudden
wealth on the character of a weak and
disillusioned man. Stanley Paul and
Company are the publishers.
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New Books of the Month PUBLISHED BY FIRMS
THROUGHOUT DOMINION

THOMAS ALLEN, 336 ADELAIDE ST.,

W., TORONTO

Fiction

Romance to the Rescue; Denis Mac-
kail; Cloth, $2.

First Down Kentucky; Ralph D.
Paine; Cloth, $2.

Success; Samuel Hopkins Adams;
Cloth, $2.

Partners of Chance; Henry Herbert
Knibbs; Cloth, $2.

Tangled» Trails; Wm. McLeod Raine;
Cloth, $2.

The Key Note; Clara Louise Burnham;
Cloth, $2.

The Black Moth; Georgette Heyer;
Cloth, $2.

The Rough Crossing; Sylvia Thomp-
son; Cloth, $2.

Non-Fiction

The Big Four at Peace Conference;
Robert Lansing; Cloth, $2.75.

Washington Close Ups; Edward G.
Lowry; Cloth, $3.50.

Political Profiles; H. Sidebotham;
Cloth, $3.50.

Boston Common; De Wolfe Howe;
Cloth, $1.65.

Under the Maples; John Burroughs;
Cloth, $2.25.

Oliver Cromwell; Drinkwater; Cloth,

$1.65.

Songs of Cowboys; Howard Thorp;
Cloth, $1.75.

Juvenile

Metipom's Hostage; Henry Barbour;
$2.

Puritan Twins; Perkins $2.

Peggy in Blue Frock; Eliza Orne
White; $1.65.

Black Eyed Susan; Phillips $1.65.

Camp at Gravel Point; Clara Ingram
Judson; $2.

HODDER & STOUGHTON, LIMITED,
263 ADELAIDE AND THE MUSSON

BOOK COMPANY, LTD.

Fiction

The Highest Bidder; Ruby M. Ayres;
Cloth, $1.75.

My Three Husbands; Anonymous;
Cloth, $1.75.

The Black Circle; C. E. Baines; Cloth,

$1.75

The Lobstick Trail; Douglas Durkin;
Cloth, $1.75.

The Gauntlet of Alceste; Hopkins
Moorhouse; Cloth, $1.75.

The Vats of Tyre; Roy Bridges; Cloth,

$1.75.

The Wings of the Spirit; Evelyn Wel-
ler; Cloth, $1.75.

The Path of the King; John Buchan;
Cloth, $1.75.

The Privet Hedge; J. E. Buckrose;

Cloth, $1.75.

Broken to the Plow; Chas. C. Dobie;

Cloth, $2.

Garden of Memories; Henry St. John
Cooper; Cloth, $2.

Wunpost; Dane Coolidge; Cloth, $1.75.

Ursula Trent; W. L. George; Cloth,

$2.25.

The House of Night; Leslie H. Gordon;

Cloth, $1.75

The Empty Sack; Basil King; Cloth,

$2
Rich Relatives; Compton McKenzie;

Cloth, $2.25.

Non-Fiction

Getting What We Want; David Orr
Edson; Cloth, $2.75.

More That Must Be Told; Philip

Gibbs; Cloth, $3. v

Here, There and Everywhere; Lord
Frederic Hamilton; Cloth, $4.

Fairy Lands of the South Seas; Chas.
Bernard Nordhoff; Cloth, $4.50.

Why Die So Young; Dr. John B. Hub-
er; Cloth, $2.50.

Policing the Plains; R. G. MacBeth;
Cloth, $3.50.

From Gladstone to Lloyd George; A.

MacKintosh; Cloth, $4.50.

The Mind in the Making; James Har<-

vey Robinson; Cloth, $3.

Miscellannies, Literary and Historical,

by Earl of Rosebery, two volumes; Cloth,

$10.

Collected Parodies; J. C. Square;
Cloth, $2.

Juvenile

Where the Rainbow Ends; Clifford

Mills; Cloth, $2.50.

Pyle's Book of Pirates; Cloth $6.

The Trail Makers' Boys' Annual, 1921

edition; Cloth, $2.50.

THE MACMILLAN CO. OF CANADA,
70 BOND ST., TORONTO

Fiction

M. Bergeret in Paris; France, Anatole;

$2.50.

The Wednesday Wife; Smith, J. G.;

$2.

The Works of Satan; Maher, Richard
A.; $2.

Roads Going South; Duffus, Robert;

$2.

Glenwood of Shipbay; Walsh, John H.;

$2.25.

Ave Roma Immortalis; Crawford, F.

Marion; $3.

Maria Chapdelaine; Blake, W. H.;

$1.50.

Enter Jerry; Robinson, E. M.; $2.

Beggars' Gold; Poole, Ernest; $2.

Eudocia; Phillpotts, Eden;. $2.25.

The School Mistress; Chekhov, Anton;

$2.25.

Non-Fiction

Commercial Apple Industry of N.

America; Folger, J. C; $4.

A Diet, of Religion & Ethics; Mathews
& Smith; $8.50.

A Book of Poultry; $5.

General Chemistry; Holmes, Harry.
N.; $4.

Rural Organization; Burr, Walter;
$2.60.

Old Testament in Life of To-day; Rice,

John; $2.

Life of Gladstone; Morley, Lord; $7.

History of Western Educ; Boyd, Wil-

liam; $4.50.

Canada as an Actual Democ; Bryce,

Viscount; $1.

Masques of Ottawa; Domino; $2.

King Cole; Masefield, John; $1.50.

Self-Help in Teaching; Hurt, Hubber
W.; $1.40.

Juvenile

The Windy Hill; Meigs, Cornelia; $2.

Alice in Wonderland; Carroll, Lewis;
$1.75.

Their Friendly Enemy; Hunting,
Gardner; $2.

The Castaways of Banda Sea; Miller,

Warren H.; $2.

Team Play; Livermore, Geo. G.; $2.

Gerard's Scottish Adventures; Hope,
A. R.; $2.

Gray Wolf Stories; Sexton, Bernard;
$2.

Diantha's Quest; Knipe, A. A.; $2.

The Old Mine's Secret; Turpin, Edna;
$2.

Alice in Wonderland, etc.; Carroll,

Lewis; $3.

Midsummer; Adams, K.; $1.75.

Mary in New Mexico; Johnson, C;
$1.75.

The Cuckoo Clock; Molesworth, Mrs.;

$1.25.

Carrots; Molesworth, Mrs.; $1.25.

The Old Tobacco Shop; Bowan, Wm.;
$1.75.

Mogu the Wanderer; Colum, Padraic;

$1.75.

The King of Ireland's Son; Colum,
Padraic; $2.75.

Friends in Bookland; Hope, W. A.; .75.

New Plays from Old Tales; Wright;

$2.

Non-Fiction (Cont.)

Women Professional Workers; Ad-
dams, E. K.; $2.75.

The Development of Economics;
Boucke; $250.

Mathematics for Students of Agricul-

ture; Rasor, S. E.; $3.50.

Misc Studies in the Hist, of Music
Sonneck, O. G.; $3.50.

The Settlement of Wage Dispute

Feis, Herbert; $2.50.

Nut Growing; Morris; Robert T.

$2.75.

The Infinite Artist; Shannon, F. F.

$1.40.

Portraits of the Nineties; Raymond,
E T.; $4.25.
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Plays of Edmond Rostand; Normand,
H. D.; $10.50.

One Act Plays; Brown, Alice; $2.50.

Collected Poems; Robinson, E A.;

$4. •

The New Citizen; Reaman, G. Elmore;
$1.

The American Shot Gun; Askins; $3.

The Prophetic Ministry; Williams; C.

D.; $2.75.

The Open Sea; Masters, Edgar Lee;

$2.75.

A Daughter of the Middle Border;
Garland, Hamlin; $2.25.

Modern Electrical Theory; Campbell;

$3.15.

Canada At the Cross Roads; Laut,

Agnes C.; $2.

The Secret Way; Ga le, Zona; $1.75.

The Friendly Arctic; Stefansson, Vil-

hjahnur; $6.50.

Indispensable Information for Infants;

Wister, Owen; $1.

The Book of life; Sinclair, Upton; $2.

The Glands Regulating Personality;

Berman; $4.50.

Laboratory Manual of Gen. Chemistry;
Holmes, Harry N.; $1.85.

McClelland & stewart, limit-

ed, 215 VICTORIA ST., TORONTO.
Fiction

The Great Way; Horace Fish; $2.

The Council of Seven; J. C. Snaith;

$2.

The Mucker; Edgar Rice Burroughs;
$2.

Brass; Chas. G. Norris; $2.

The Young Enchanted; Hugh Walpole
$2.

More Tish; Mary Roberts Rinehart;

..$1.75.

Castles in the Air; Baroness Orczy;
$1.75.

The Heritage; Viola Brothers Shore;

$2.

West Broadway; Nina Wilcox Putnam;
$1.75.

The Secret Victory; Stephen McKen-
na; $1.75.

I Have Only Myself to Blame; Prin-
cess Bibesco; $2.

March On; George Madden Martin;
$2.

The White Riband; F. Tennyson Jesse;

$1.50.

The Judgment of Charis; Mrs. Baillie

Reynolds; $1.75.

Kellegrew; By Alan Dare; $1.75.

Mystery of the Scented Death; Roy
Vickers; $1.75.

Nobody's Man; E. P. Oppenheim; $2.
Mrs. May; Thomas le Breton; $1.

The House of Adventure; Warwick
Deeping; $1.75.

Men of Mawm; W. Riley; $1.

Fire Tongue; Sax Rohmer; $1.

The Hidden Force; Louis Couperus;
$2.

At Cupids Call; May Christie; $1.75.
The Flame of Life; Mrs Patrick Mc-

Gill.

The Magician's Daughter; Guy Irwin;
$1.75.

Non-Fiction
Flashlights on the Seven Seas; Wil-

liam L. Slidger; $2.

The Secret of the Sahara: Kufara;
Rosita Forbes; $5.

While I Remember; Stephen McKen-
na; $4.

My Own Affairs; Princess Louise of

Belgium; $4..

Punch's History of Modern England,
(Vols. 1 and 2); Chas. L. Graves; Set of

4 vols.; $20.

Wanderings of a Naturalist; Seton
Gordon; $5.

Recollections of Dean Freemantle; By
Himself; $2.50.

The Sea Traders; Archibald Hurd;
$2.50.

Punch Drawings; F. H. Townsend;
$10.

A Garden by the Sea; L. A. Lefevre;
$1.50.

Success; Lord Beaverbrook; $1.

The Next War; Will Irwin; $1.50.

Turns About Town; Robert Cortes
Holliday; $2.

The Golden Age; Kenneth Grahame;
$1.50.

Recollections; Charles Macara; $2.50.
A Loiterer in Paris; Helen W. Hender-

son; $5.50.

Later Poems; Bliss Carman; $2.

Beauty and Life; Duncan Campbell
Scott; $1.50.

My Pocket Beryl; Mary Josephine
Benson; $1.50.

Life of J. Henri Fabre; Translated by
Bernard Meall; $2.50.

Charles Stewart Parnell; Katherine
O'Shea; $2.50.

Chronicles of a Gay Gordon; Brig-
adier-Gen. Gordon; $3.50.

Makers of the New World; By "One
Who Knows Them"; $2.50.

Cassells' New Atlas; $7.50.

Famous Paintings; (new issue), Two
vols. $12. the set.

Cassell's Business Handbooks; Edited
by Ernest H. Butcher; (1) Advertising
for Retailers, (2) Retailers' Bookkeep-
ing, (3) Retail Salesmanship, (4) Suc-
cess in Shopkeeping, each .75.

The True Tone Violin; W. J. Farrell;

$1.75.

Chimney Smoke; Christopher Morley;
$2.75.

Mary Davies and the Manor of Ebury;
Chas. T. Gatty, (2 vols), $20 the set.

Working North from Patagonia, by
Harry A. Franck; $5.50.

Juvenile

Then Came Caroline; by Lela Home
Richards; (McC. & S.), $2."

Steve and the Steam Engine; by Sara
Ware Basset; (McC. & S.), $2.

The Little Green Door; by Zoe Meyer;
(McC. & S.), $1.35.

Log Cabin Days; by Blaisdale & Ball;
(McC. & S.).. $1.35.

Around the Wigwam Fire; by John H.
Cornyn; (McC. & S.), $1.75.

The Little Man With One Shoe; by
Margery Bailey; (McC. & S.), $2.50.
The Circus Comes to Town by

Lebbeus Mitchell; (McC. & S.) $2.00.

Hero Tales from Ireland; by Jeremiah
'Curtin; (McC. & S.), $2.25.

Wonder Tales from Russia; by
Jeremiah Curtin; (McC. & S.), $2.25.

The War Trail; by Elmer Russell

Gregor; (McC. & S.), $2.

The Black Panther of the Navaho; by
Warren H. Miller; (McC. & S.), $2.

Cedric, the Forester; by Bernard
Marshall; (McC. & S.), $2.75.

The Headswoman; by Kenneth
Grahame; (McC. & S.) $1.50.

Brother Eskimo; by Alan Sullivan;

(McC. & S.), $2.

The Young Arctic Traders; by Dillon

Wallace; (McC. & S._), $1.75.

Non-Fiction

An English Anthology; Sir Henry
Newbolt; $3.

A Traveller in Little Things; W. H.

Hudson; $3.

Letters from China and Japan; Prof.

John Dewey; $2.75.

Methods and Results of Testing School

Children; Evelyn Dewey, Emily Child,

and Beardsley Ruml; $4.50.

The Children's Garland of Verse;

Grace Rhys; $2.25.

Lc Morte D'Arthur of Sir Thomas
Malory and Its Sources; Vida D.

Scudder; $3.

Everyman's Library,' New Titles.

Nos. 741, Through Russia, Maxim
Gorky; 742, Fathers and Sons, Ivan
Turgenev; 743, English Short Stories;

744, Reprinted Pieces, Charles Dickens;

745, The Growth of Political Liberty,

Ernest Rhys; 746, Longer Poems, Ed. by
Ernest Rhys; 747, Ibsen's Peer Gynt; 748

Lucretius, On the Nature of Things; 749,

Livy's History of Rome; Cloth, 90 cents

each, Linen, $1.25.

SECURING BUSINESS
Continued from page 33

make up the lack of profit on other
lines.

"We believe that the dealer's prac-
tice of practically doubling the advances
which the manufacturer made of neces-

sity during these war years, while prob-

ably the only safe course to pursue at

that time, can no longer be followed
without seriously affecting the future

welfare of this particular line. We
would, therefore, earnestly suggest that

serious consideration be given this ex-

ceedingly important subject by each
dealer when he is confronted with the

necessity of revising his prices on ac-

count of changes in prices from the

manufacturer. It is true that in many
cases the lists published by the manu-
facturer are used as a basis for resale

prices per unit, but this is not due to

any suggestion on the part of the manu-
facturer who issued prices in this form,
subject to varying discounts, only as a

matter of convenience.

"On blank books, we find an ever-in-

creasing competition on the part of the

small local binder who finds that he can
successfully compete with high prices
made by dealers on stock merchan-
dise, which, on account of the volume in

which it is produced, should be consider-
ably lower than the binder can make on
the smaller quantities offered him. This
is a situation that probably is peculiar
to the blank book industry only, and
should be given careful thought by the
dealer before it h too late."
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NEW GOODS—MISCELLANEOUS—NOVELTIES
GREETING CARD BOOKS

The season is at hand when dealers

generally secure their sample books of

greeting- cards and commence to take

orders for Christmas trade. These books

are now being sent out.

NEW DISPLAY CASE
The Moore Push-Pin Company has re-

cently introduced a most novel display

case for its line of Moore Push Map-
tacks. The company will introduce in

a few weeks a new counter assortment
case containing three dozen attractive

metal boxes of cut-out, one-piece thumb-
tacks. The feature of all the com-
pany's show boxes and counter displays

is today known in the retail trade as a
"silent salesman."

HANDLING WILEY BOOKS
The John Wiley & Sons, Inc., 432

Fourth Avenue, New York, have resum-
ed dealing direct with the book trade of

Canada, with the exception of those in

the province of Quebec. The Renoulf
Publishing Company, 25 McGill College
Avenue, Montreal, P.Q., will continue to

carry the Wiley publications, however,
and purchases may be made of them on
the same terms and discount as if

purchased direct from the pai-ent house.

NEW PLAYING CARD
The Goodall Company, English Play-

ing Card Manufacturers, have just
brought out a new card showing a beau-
tiful four-color engraving of the Prince
of Wales on the back. The card has
gold edges and is linette grained. The
cards are done up in gold block cloth
boxes in half dozen assortments—three
blue and three white. A. 0. Hurst,
Canadian representative^ is carrying a
stock of this new playing card for the
convenience of the Canadian retail
trade.

NEW "TEN PINS" GAME
"Ten Pins Up" is a new game which

McClelland & Stewart have just added
to the rapidly-growing line of toy
specialties which they are manufactur-
ing in Canada. "Ten Pins Up" is just
the reverse of the popular game of "Ten
Pins" as played in the regular bowling
alley. Instead of knocking the pins
down, the player's skill is employed in

getting them all "set up." The elusive
pins are contained in a small glass-top-
ped box. There are ten holes into which
these "pins" are to be set. A small
shiny ball, which runs at large over the
"bowling ground," creates the puzzle for
the player; this is to get all the "pins"
set up in their places without letting the
ball get into any of the holes. It is a
game that is simple enough far the

youngest player and yet can be made a

test of skill for the most expert bowling
fans.

NEW WATER COLOR
J. W. Johnston, Roches-

ter, N. Y., has put on the

market a new water color

under the name of "Snow
White Water Color" which

is said to have become popular almost
over night with artists, photographers,

card writers etc. The illustration shows
the half ounce size of this line. For this

water color the claim is made that it ful-

fills the artist's requirements in fine

style. Some of Canada's largest firms

are already handling this product.

The Trubilt Toy Manufacturing Com-
pany, 2760 Yew Street, Vancouver, B. C,
has placed on the market two lines of
toys—a constructional toy from which it

is claimed a larger variety of desigyis

can be constructed than from any con-

structional toy in the market; and a very
attractive doll's bungalow , which is also

constructional and very easily erected.

Both toys, which are made in several

sizes, are composed of wooden blocks of

different sizes which are bound together
w ith steel phis, and so strong ape the
erections that can be made from the con-

structional toy that a bridge 48 in. long,

made from the largest size of toy, can
bear a weight of two hundred pounds.
These toys have a great educational
value, as there is practically no limit to

the number of designs that can be

erected, and the working out of new
designs provides good exercise for the

imaginative and creative faculties of
the child. The toys are an entirely

Canadian product, made from Canadian
lumber by Canadian labor, and financed

by Canadian capital.

CANADIAN EXERCISE BOOKS
"Antigonish," "Nova Scotia Fisher-

ies Exercise Book," and "John Bull Ex-
ercise Book," are the names of three
new school pads issued by the R. H.
Davis Company of Yarmouth, N. S. On
the second named a chart of the Fishing
Grounds off Nova Scotia appears on the
front cover and interesting information
on this industry on the back cover. "An-
tigonish" carries some interesting infor-

mation of that prosperous town and
on the back of the "John Bull Exercise

Book," are facts and figures about Can-
ada.

A PENCIL IMPROVEMENT
Mabie Todd and Company of Toronto

announce that their new Fyne Poynt
Pencil is now being fitted with an im-

proved action which holds the lead rig-

id in position so that it will not turn in

writing or be pushed back into the bar-

rel. The manufacturers claim that this

is a great improvement over the ordin-

ary metal pencil as one of the greatest

draw backs has always been that lead

would turn when writing and slip back
into the barrel if too much pressure

was applied. The new Fyne Poynt pen-
cils are all equipped with erasers. The
Pencil is made in all metals from nick-

els at $1.50 to 14 carat gold at $60.00.

HANDLING "TUCK" LINE
Messrs. McClelland & Stewart, Toron-

to, are now exclusive Canadian repre-

sentatives in Canada for the "Tuck" col-

lection of Christmas and New Year
cards, Calendars, Art Reproductions

and Toy books. This famous line of

Raphael Tuck & Sons, London, England,

which was so popular and in such de-

mand prior to the war is back again in

its complete form with new and up-to-

date designs.

PENCIL ASSORTMENT
Eberhard Faiber has recently placed

upon the market a half gross assortment

of the Mongol pencil which contains all

grades in a single counter display box.

The various grades are assorted in such

a way that there is a larger quantity

cf grade No. 2 (the most popular grade)

and lesser quantities of the harder and

softer grades which are not so frequently

called for.

FOR USE OF ARCHITECTS
Eberhard Faber has brought upon

the market two hard thin indelible col-

ored pencils 726 Ruiby Ink (red) and

728 Ivy Ink (green). These can be

sharpened to a fine point and, unlike the

ordinary thick calilbre cplored pencil,

may be used almost in the same way that

a black lead drafting pencil is used.

These pencils are manufactured as a

result of a demand on the part of

architects and engineers for just this

sort of an article.
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Weldon Roberts
rubber e reisers

•ry with ordinary
r

first quality by hai

World's Quali

We Idon RobertsRubbe r Co. Newci rk, NJ. USA.

CANADIAN DISTRIBUTOR WANTED

N2

-IL

N2 2
99 PAPER

FASTENERS
IN THEIR ACTUAL SIZES
'T6P

"TIP-TOP" PAPER FASTENERS have been
on the market only 8 months, during which
time millions have been sold ENTIRELY
THROUGH STATIONERS in the United
States. (Note—We do not sell consumers.)

Now we are ready for the Canadian Market.
We are looking for a JOBBER to act as EX-
CLUSIVE DISTRIBUTOR FOR CANADA—
one who has a wide acquaintance and can do
justice to the item. A splendid opportunity
for a live wire.

The "Tip-Top" is a real brass fastener—not
brass plated steel. It cannot injure the fin-

ger. It is sold by comparison with other
makes, box for box. It is the lowest priced
QUALITY paper fastener on the market.

Samiples will gladly be sent to retail stationers
or jobbers, on request.

The Hensel - Mulranen Co., Inc.

Makers of Metal Products

Syracuse, N. Y., U. S. A.

The British Government
(Dept. of Overseas Trade)

announces that the eighth annual
British Industries Fair

will be held at

London and Birmingham
from

27th February to 10th March, 1922
All Canadian buyers are cordially in-

vited to attend.
A particularly fine and comprehensive
range of

Stationery, Sundries, Office Appliances,

Books and Fancy Goods
will be shown in addition to many
other lines of manufactured goods.
Goods can be examined, values com-
pared and contracts concluded at the
Fair with the minimum of trouble and
the greatest saving of time.
Full information and complimentary
admission cards are obtainable from

—

H. M. Senior Trade Commissioner,
248, St. James Street, Montreal.
H. M. Trade Commissioner,
260, Confederation Life Building, Toronto.
H. M. Trade Commissioner,
310, Electric Railway Chambers, Winnipeg.

GET THE BEST! BLOTTING PAPER
MANUFACTURED BY

THE EATON-DIKEMAN COMPANY, Lee, Massachusetts, U.S.A.

THE FOLLOWING WELL-KNOWN BRANDS CARRIED IN STOCK

Magnet Columbian Lenox Arlington Wavelet
Matrix and Filter Papers

FOR SALE BY THE LEADING JOBBERS IN PAPER

Housatonic
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THE "SUPREME"

is a pencil that is cheaper in price than

our famous "Kim-ber-ly," yet it is a pen-

cil of unusual merit.

Like all Penex pencils, the "Supreme"

is bound to give complete pencil satisfac-

tion.

Beyond the fact that it is cheaper in

price, the "Supreme" embodies all the

qualities and workmanship that have made

"Kim-ber-ly" an undisputed leader in its

field.

The "Supreme" will satisfy the demands

of all ordinary writing. Its handy hexa-

gon shape will please your most exacting

customer, and its price spells real economy

without sacrificing pencil value.

If you have not already received samples

and quotations on our complete line of

Penex pencils, we will be glad to send you

same. Just address.

PENCIL EXCHANGE, Inc.,

MANUFACTURERS

Jersey City, New Jersey

"THERE'S A PENEX PENCIL FOR EVERY PURPOSE AND PURSE"
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SLUCKETT'S m—mTERLINQ
LINE %mJ

MADE IN CANADA

A REAL DISPLAY
Here's a Real Display of Memos

An attractive case covered with green leatherette. An ornament
and a real salesman.

The books are shown on a slant that brings them prominently
before the prospective buyer.

Six Sizes

We have selected the six sizes that have proven to be the best
selling items. Each case contains two each of these sizes.

Show Your Memos
There IS a sale for Loose Leaf Memos in every store. This has
been demonstrated conclusively. Here is a way to show them
so that they sell themselves.

Secure your outfit at once and get your share of memo business.

Sold Through the Trade

Vawter-Luckett, Limited
Successors to

LUCKETT LOOSE LEAF, LIMITED

TORONTO

Montreal Office: 207 St. James St.
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Jhe largest selling Quality

pencil in the world

The worlds most
Jumous pencil

VENUS ERASERS
/~VF the same superla-
^~*' tive quality that has
made the VENUS Pencil

famous; soft, gray rubber
that erases CLEAN with-

out a smudge.
Made in 12 sizes.

Sample on request.

17 Black Degrees—3 Copying
STATIONERS everywhere who value the good

opinion of their customers, .stock the VENUS
line, both because they appreciate the rapid (urn-

over in VLNT'S Pencils and' because these famous
pencils are QUALITY good's de luxe.

Start a customer with a VENUS and you secure

;i permanent purchaser of pencils. Repeats are

sure. Quality purchases always pay.

NEW—VENUS Round] No. 8818—soft lead

especially suitable for stenographic and
other office purposes. No. 3819—noun*/

with rubber tip.

American Lead Pencil Co.
220 Fifth Avenue, New York

And London, England
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-A LETTER FROM ENGLAND

"Do not mistake me—the name and

fame of Goodalls remain. As a result of

this amalgamation we hope by the adop-

tion of the most modern methods and

machinery, to achieve success even

greater than before.

"Rest assured, the house of Goodall

lives more vigorously than ever and

will become ever more able to deliver

the goods and at the right price."

^^
Mr. Charles Goodall, who will take

the places of his father and uncle on
the directorate of Chas. Goodall &
Sons and who will also be a director

in the firm of Thos. de La Rue,
Limited, which firms are now amal-
gamated.

Chas. Goodall& Sons, Limited
LONDON, ENGLAND

Representative

Aubrey O. Hurst
32 Front St., West, Toronto

Wp^ ^ m
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School Bags

Made in Canada
By Canadian Workmen
For Canadian Children

Catalogue Upon Request

LIBRAIRIE BEAUCHEMIN, LIMITED
Manufacturing Stationers

79 St. James Street, Montreal

FRENCH

School Books

We have the largest

assortment in Canada

Three different catalogues

will be mailed upon request

GRAINGER FRERE5
LIMITED

43 NOTRE DAME ST. WEST MONTREAL

Important Announcement

Defiance Manufacturing Company
purchase the manufacturing and selling rights of

HALE SPECIALTY CO. INC. of CHICAGO
Manufacturers of Perfection Calendars.

Wr ITH the control of the Hale Specialty Co. the Defiance Mfg. Co. are the largest man-

ufacturers of desk calendars in the world. Arrangements are being made to manufacture the

Perfection Calendars in the Eastern States under the supervision of the Defiance Manufacturing

Company who will maintain scrupulously the high quality which the Hale Specialty Company
always have attained.

The new venture will in no way interfere with the manufacture of all lines which the Defiance

Mfg. Co. have heretofore manufactured, including their own desk calendars under their various

trade names. The purchase of the Hale Specialty Company is effective January 1st 1922 and all

business will be transacted after that date through the office of

Defiance Manufacturing Co.: 384 Broadway, N.Y.
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Loose Leaf
Devices

and 'B/ank "Books

€
The same care and
quality that has dis-

tinguished B6P pro-
ducts for80 years,enters

into the manufacture of
our Loose LeafDevices

^-Ht ->,

So/d only through dealers

SianAara
B&P

BlanMjookt

LoowLMfDrvmi

BOORUM 6 PEASE CO.
NEWYORK

"Gold Medal Crayons for Every Use"

"Crayola"

Crayons sell

better because

—

(*l \ They were the cray-
* / ons whose quality

first made color work pos-

sible in schools.

/^ \ They are the only

\~J crayons which chil-

dren know by name.

/'jA They are the moat
yO/ widely advertised

crayons, especially to teach-

ers and school boards.

School Contracts

When you offer Atlantic

Chalk Crayons on your

school bids, you offer a

known value — the high-

grade chalks, fre* from grit,

soft points, cannot scratch.

BINNEY & SMITH CO.
81-83 FULTON ST., NEW YORK

t

SCHOOCWMMNS

Is

/rtog»y career. ocArrs> s > -.
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M&V

"1M&V Ribbons & Carbons

When you sell a new customer his first order of

carbons and ribbons it may be necessary to explain

your reason for pushing this brand. You will prob-

ably have to tell him that these carbons and ribbons

are made by the largest manufacturer in this line

in the world. You may have to add that they are

considered the highest standard on the market.

But to those who buy M. & V. Carbons and Ribbons

once, you need waste no time on selling arguments.

The ribbons and papers are their own salesmen.

They need only to be carried in stock to be sold.

Why not make up your mind to-day that every one

of your customers be given the opportunity to test

and compare M. & V. brand carbons and ribbons?

It is a plan which will increase your sales. Try it.

MITTAG & VOLGER, Inc.

Principal Office & Factory: PARK RIDGE, N.J., U.S.A.-

Agencies All Over the World

The Trade-Mark that signifies the
most complete line of Loose Leaf
and Bound Account Books in

Canada.

The well-known National Line is now
made in our St. Johns factory by Can-

adian Workmen, for the Canadian Con-

sumer.

Our product is sold only through the

regular and legitimate stationer

Dominion Blank Book Co., Limited

St. Johns, Que.
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Go to Goesfor
The Goes Bordered Blanks
An original and diversified assortment of 75 styles

of appealing border designs, perfectly lithographed in
a variety of colors' and in a wide range of proportion:
and styles, some as large as 17 by 22 inches, others but
3 l/

i by 7 inches.

Having no wording whatever upon them, these styles
differ materially from the large variety of the Goes Stock
Certificates.

ALL Printers, regard/ess of their specialties, will
find them attractive, and appropriate for ALL pur-
poses that require refined, high-grade products.

Canadian Printers and Stationers are referred to

Grand and Toy Limited, Toronto,
Charles F. Dawson Limited, Montreal,

for further information regarding the Goes Blanks.

The Goes Printer s Helps
also include blanks for

Common-Law Certificates Bonds
Stock Certificates Diplomas
Interim Certificates and Certificates of Award

The Goes Art Advertising
Check-Book and Business Card Blotters

Monthly Service Cards Calendar Pictures
Mailing Cards Calendar Mounts
Blotters Calendar Cards

Lithographed Calendar Pads
also

The Goes Artistic Greeting Cards
Entirely new Greeting Card and Blotter ^styles, designed

especiallyfor Good-Will Expressions, Christmas Greetings
and Holiday Publicity, are now available.

When requested, we will send samples or descriptive matter o]
any or all 'he Goes Products.

Goes Lithographing Company
41 West 61st Street, Chicago

\

CANE'S
"Made-in-Canada"

PENCILS

Quality Pencils That Show A
Real

Profit

Cane's "Made-in-

Canada" pencils will

bring you larger pro-

fits t h a n a n y N o n-

Canadian line.

No duty or Exchange

to pay. Compare our

prices with those )of

others :-Cane s pencils

will cost you less, yet

they sell at the same

price: consequently

this brand will show

you a bette r profit.

^Invest (your Cana-

dian dollars in good

Canadian pencils.

Your money will then

stay in Canada to keep

Canadians busy and

to boost Canadian in-

dustry. m

The William Cane & Sons Company Limited

NEWMARKET, CANADA

Manufacturers of Lead Pencils in Canada Completely



66 BOOKSELLER AND STATIONER—Adotrtimng Section January, 1922

ANNOUNCEMENT

-

IMPORT 1922
We take pleasure in announcing to the trade that we are ready for 1922 business with

complete lines of the following—

JAPANESE GOODS GERMAN GOODS MISCELLANEOUS

Toy Tea Sets, Bisque and China Limb
Dolls, Celluloid Dolls and Novelties,
Lacquer Ware and Hallowe'en and Santa
Claus novelties, also miscellaneous toys.

Of the above mentioned items, none of
which are of domestic make, practically
none of them will be available from any
other foreign country, so they must
come from Japan. Place orders early

on these lines in order to be sure of
delivery and lowest prices, as with in-

creased demand prices will be higher.
Delivery in about six months from date
of order.

DOLLS AND TOYS. We invite you

to see our line before placing any

orders elsewhere. We welcome com-

parison of merchandise and prices,

knowing we can overcome all com-

petition, whether from large or small

importers. We will have the best

selling items and can guarantee

prices the lowest and delivery cer-

tain. Do not fail to see our line.

Pencil boxes for immediate

or future delivery. Sponge

balls and a new line of in-

flated rubber balls, plain,

fancy and decorated, and

balloons and squawkers.

Rubber items made in

U.S.A. We invite compari-

son at all times with any-

one. Be sure and make a

memo of our address.

Our Mr. F. H. Hayward will be at the Windsor Hotel, Montreal,
January 5th to 15th, and Queen's Hotel, Toronto, January 16th to
26th, with representative samples.

LANGFELDER, HOMMA & HAYWARD, Inc.

221-227 Fourth Avenue, New York

Erasers of Highest Quality
The standard of quality is the highest and

terms are the best obtainable.

Every encouragement to run your own lines.

Customer's own name, etc., being printed in Era-

sers for fair orders.

Manufactured By

THE CLYDE RUBBER WORKS CO.
LIMITED

Renfrew, Scotland

For Price Lists and samples apply to our exclusive Can-

adian Representative (excluding Newfoundland)

Mr. AUBREY 0. HURST

32 Front St. West - Toronto
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BIG JOBS DONE QUICKLY
WITH THE PEARL CUTTER

¥* 3

Illustrating
The No. 19B
Pearl Cutter

For
Banks

Mnltigraph
Departments

AdvertUing
Department*

Factories

Stores
Wholesalers
Photographers

To cut paper in quantity, you should
employ the Pearl Cutter. It cuts 2

inches of stock at one operation.
This means that 500 sheets of heavy
bond paper can b-j cut accurately and
quickly and easily with one pull on
the lever.

The Pearl Cutter is made in two
sizes : 13 inches and 19 inches. Both

are of cast iron
construe tion
throughout, rep-
resenting the
maximum of
strength and
durability.

Being well
balanced, easy
to operate, of
pleasing ap-
pearance, accur-
ate and econom-
ical, the Pearl
Cutter becomes
instantly popu-
1 a r wherever
placed in ser-
vice.

Write for
Booklets B and
S. We make
large variety of
hand lever and
power Cutters,
Golding Jobbers,
Pearl Presses,
Official Presses,
etc.

Golding Manufacturing Company
Franklin, Mass., U.S.A.

Mucilages and Paste
are Made in Canada

Catalogues mailed to the trade on request.

Canadian Factory and Officas at

9-11-13 Davenport Road Toronto

%/nJU)

The Best-Known Pen

Sells Best

You don't have to create a de-

mand for Esterbrook Pens.
Your customers know and pre-

fer t'hem . The twelve most pop-
ular pens in the world are ail

Ksterhrooks.

This No. 048 Falcon is the larg-

est selling steel pen of all—the
favorite of favorites.

Concentrate on the nationally
known Esterbrook line for hig-

her, easier profits from your pen
department.

The Esterbrook Pen Mfg. Co.,
18-70 Cooper Street,

Camden, N. J.

Canadian Agents-
Brown Brothers, Ltd., Toronto

CD!

ml

PENi

Fine Inks and Adhesives
FOR THOSE WHO KNOW

Higgins

Drawing Inki
Eternal Writing Ink
Engrossing Ink
Taurine Mucilage
Photo Mounter Paste
Drawing Board Paste
Liquid Paste
Office Paste
Vegetable Glue, etc.

Are the finest and best Inks and Adhesive*

These manufactures have a unique standing
among discriminating consumers, the ready-
money kind who know what they want and are
willing to pay for it. They are worth cater-
ing to.

GHAS. M. HIGGINS & CO., Mfrs.
Bruchei :

ChiMso. London
271 Ninth St.

BROOKLYN. N.Y.
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More Than A Magazine
A National Institution

I N Canada today MACLEAN'S is looked upon
as something more tihan a magazine— it has

become an institution of national importance
- the l)i<; outstanding National publication of

tins country.

Tf i< known, and read, and quoted in every city,

town and village. It reaches the "leadership"

families in practically every community right

across the Dominion mud! it has the active in-

terest of alert-minded, substantial Canadian- in

every community from coast to coast.

A
Publication

with a
Purpose

The definite purpose and pol-
icy of MACLEAN'S MAGA-
ZINE is to provide to its read-
ers a broad idea of what Can-
ada as a whole is doing; to
bring the various sections and
varied interests of this broad
Dominion together into mutual
understanding and sympathy;
to establish and maintain a
national spirit, a national con-
sciousness, and a national
unity.

In this it is performing a ser-
vice which is absolutely es-
sential to Canada's National
development; and Canadians
everywhere endorse it a credit
to its title, "Canada's National
Magazine."

Jn general appearance and make-up, in quality ot edit-

orial matter and contributed articles and illustrations,

MACLEAN'S compares favorahly with the hest magaz-
ines of the North American Continent. Here are some
f the illustrators wdiose work appears in MACLEAN'S:o

C. W. Jefferys

Charles L. Wrenn
Chas. A. MacLellan

W. G. King
H. M. Brinkerhoff
Harriet Itravirman
Arthur Wm. Brown

G. F. Peters

H. Weston Taylor

Dudley G. Summers

And here are some of the writers who contribute to MAC-
LEAN'S: '

Frank L. Packard
W. A. Fraser
G. K. Chesterton
Arthur Stringer
Stephen Leacock
P. G. Wodehouse

Baroness Orczy
Arthur Heming
Sir Gilbert Parker
Robert W. Service.
Margot Asquith
Arthur B. Baxter

Agnes C. I.aul

Don Marquis
Robt. W. Chambers
Archie P. McKi-shnie
Basil King
Henry P. Holt

Iii addition to these, the Review of Reviews section, com-
bined with the semi-monthly articles on the Business

Outlook, and the multitude of

Special Articles On Topics Of
National Interest

make MACLEAN'S an all-round publication which has

won for itself pre-eminent, position in the esteem and
consciousness of the Canadian people.

First and

Fifteenth oj

Every Month Macleans
1 1 "CANADA'S NATIONAL MAGAZINE T

Most Talked oj

Publication

In Canada

A popular
quick selling pen :

THE

"ROB ROY'
Made from fine steel a.nJ made
in one of Birmingham'! beat
equipped factories, this d«niy
writing yen will prore a might.;
fine seller for every lira dealer.

Be sure to see samples before you order your new stoek. You'll

And our price* are rifht.

Hinks, Wells & Co., Birmingham, Eng.

••AAAAAAAAAAAAAAAAAAAAAA«f
•
-4

-4

4
4
4
<
<

4
4

"The Guarantee of Quality"

ULTON Yl
Self-Inking

\ Stamp Pads
<
4
4
2 Elizabeth

Line Daters

Numberers

Sign Markers

Rubber Type

Printing

Outfits

Manufactured by

FULTON SPECIALTY CO.

New Jtrsey

>YYTYYYYYYTTYTYTYTYTYYY««
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THE BUYERS' GUIDE
// what you want is not here, ivrite us, and we will tell you where to yet it. Let us suggest that you consult al$&
the advertisers' index, facing the inside back cover, after having secured advertisers' names from the directory.

Trie information you may desire may be found in the advertising pages. This department is maintained for the

benefit and convenience of our readers. The insertion of advertisers' headings is gladly undertaken, but does not

become part of any advertising contract.

WkmNeritfiii
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RELIANCE
INK

DKLIGHTFl L TO WRITE WITH

ABSOLUTELY PERMANENT

"The Ink You Can Rely On"

RELIANCE INK CO., LTD.

WINNIPEG

•'bwual' ONLV$i-50
KNOWLEDGE

320 Pages ILLUSTRATED
By Dr.WINFIELD SCOTT HALL, PhO.
Soled A uthorily and Lecturer

PLAIN TRUTHS OF SEX LIFE-
What every young min and young
woman, every young wife and young
husband, every father and mother,
teacher and nurse should know.

Sex Facts Hitherto Misunderstood

In plain wrapper for only*, rn
postage 10 cents extra. » 1 •«W

A "•« BtOk til

1 Need to Read

McClelland & stewart
Limited

215 Victoria Street,

TORONTO

TRADE DIRECTORY
ACCOUNT BOOKS.
Boorum & Pearse Co., Brooklyn, N.Y.
National Blank Book Co., Holyoke. Mass
Dominion Blank Book Co., St. John, Que.
W. V. Dawson, Montreal, P.Q.
Wilson-Jones Lose Leaf Co., Chicago.

ACCOUNTING SYSTEMS.
Boorum & Pearse Co., Brooklyn.
National Blank Book Co., Holyoke, Ma.ss.
Wilson Jones Loose Leaf Co., Chicago.
Dominion Blank Book Co., St. Johns, Que.

ADHESIVES
Cement

The Carter's Ink Company, Montreal, Que.

Glue

The Carter's Ink Company, Montreal, Que.
Higgins & Co., Brooklyn, N.Y.
Lyons Ink, Limited, Manchester, England.
Reliance Ink Co., Ltd., Winnipeg, Man.
S. S. Stafford's Inks, Toronto.

Mucilage

The Carter's Ink Company, Montreal, Que.
Reliance Ink Co., Ltd., Winnipeg.
Chas. M. Higgins & Co., Brooklyn, N.Y.
Lyons Ink, Limited, Manchester, Eng.
S. S. Stafford's Inks, Toronto.

Pastes

The Carter's Ink Company, Montreal, Que.
Chas. M. Higgins & Co., Brooklyn, N.Y.
S. S. Staffords Inks, Toronto.

Photo Mounting
Chas. M. Higgins & Co., Brooklyn, N.Y.

ADHESIVE TAPE.
Frank A. Weeks Mfg. Co., New York.

ALBUMS
Autograph

National Blank Book Co., Holyoke. Mass.

Photograph
Buntin Gillies & Co., Ltd.. Hamilton.
National Blank Book Co., Holyoke, Mass.

Post Card
The Copp. Clark Co., Ltd.. Toronto, Ont.
National Blank Book Co., Holyoke, Mass.

Postage Stamp
The Copp, Clark Co.. Ltd., Toronto, Ont.

ALMANACS
The Copp Clark Co., Ltd.. Toronto.

ALPHABETICAL TABS
Work Organizer Co., Detroit, Mich.

ARTISTS' MATERIAL.
Artists' Supply Co., Toronto.
F. Weber & Co., Philadelphia.

ART PUBLISHERS
Greeting Cards

The Brizza Co.. Minneapolis.
The Copp, Clark Co., Ltd., Toronto, Ont.
Wm. E. 'Coutts, Toronto.
Pugh Specialty Co., Ltd., Toronto.
Valentine & Sons United Pub Co., Toronto.

Place Cards
The Copp, Clark Co., Ltd., Toronto, Ont.
The Brizza Co., Minneapolis.

Post Cards
Wm. E. Coutts, Toronto.
Valentine & Sons United Pub. Co., Toronto.

Pugh Specialty Co., Ltd., Toronto.

BALERS.
The Climajc Baler Co , Hamilton, Ont.

BILL HOLDERS.
Kimpton, Haupt & Co., New York.

BINDERS
Goes Lithographing Co., Chicago.
Boorum & Pease Co., Brooklyn, N.Y.
W. V. Dawson, Ltd., Montreal.
Luckeit Loose Leaf, Ltd., Toronto
F. B. Mfg. Co.. New York.
National Blank Book Co., Holyoke, Mass
Dominion Blank Book Co., St. Johns, Que.
Wilson Jones Loose Leaf Co.. Chicago.

BLACKBOARDS.
W. S. Turton & Co., Manchester, Eng.

BLOTTING PAPER
Eaton-Dikeman Co., Lee, Mass.

BOOKS.
French

Granger Freres. Montreal, Que.

Blank
Buntin Gillies & Co., Ltd.. Hamilton.
W. V. Dawson, Ltd., Montreal, Que. •

Boorum & Pease Co., Brooklyn.
Luckett Loose Leaf Ltd.. Toronto.
Dom. Blank Book Co., St. Johns, Que.
Nat. Blank Book Co., Holyoke, Mass.
Goes Lithographing Co., Chicago.

Exercise

Buntin Gillies & Co., Ltd.. Hamilton.
W. V. Dawson, Ltd., Montreal, Que.
Canadian Pad & Paper Co., Ltd., Toronto.
The Copp, Clark Co., Ltd.. Toronto. Ont.

CALENDARS
Desk

Defiance Mfg. Co., New York.
Kimpton Haupt & Co., New York.

Memo
The Cook & Cobb Co., Brooklyn, N. Y.
Dfiance Mfg. Co., New York.
Luckett Loose Leaf Co., Ltd., Toronto.
Kimpton. Haupt & Co., New York.

CARDS
Playing

Goodall's, London, Eng.
Consolidated Lithographing and Mfg. Co., Ltd..

Montreal, Que.
United States Playing Card Co., Windsor, Out

Tally

The Copp Clark Co., Ltd., Toronto.
Wm. E. Coutts, Toronto.

CASH REGISTERS
National Cash Register Co., Toronto.

CHALK
Lecturers

Binney & Smith Co., New York.

Toy
Binney & Smith Co., New York.

CLIPS

Paper
Defiance Mfg. Co., New York.
Kempton, Haupt Co., New York.
O. K. Mfg. Co., Syracuse, New York.

Pen and Pencil

Eagle Pencil Co., New York.
Modern Pen Co., New York.

CRAYONS
Artists

Binney & Smith Co., New York.
F. Weber & Co., Philadelphia, Pa.
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Hold the Line

Here's the line to hold

—John Heath's Tele-

phone Pen. You will

not hold it long be-

cause it sells so quick-

ly. There's quality

about it. It writes

3moothly, never cor-

rodes, and lasts long.

Get connected with

the Telephone Pen for

quick sales.

Supplied fa all the leajinl Wholt-

salt Hausis In Canada

Registered

London, Eng., Export Agency

g St. Bride Street

LONDON, E.C.

DR. STALL'S
FAMOUS BOOKS
Best Sellers Among Book Staples

Self and Sex Series

Keep these books in sight. They
are steady sellers because 90 out

of every 100 who pass your itore

are prospective customers.
What a Young Boy Ought to Know.
What a Young Man Ought to Know.
What a Young Husband Ought to

Know.
What a Man of 45 Ought to Know.
Four Books to Women:—

What a Young Girl Ought to Know.
What a Young Woman Ought to

Know.
What a Young Wife Ought to

Know.
What a Woman of 45 Ought to

Know.
$1.35 Each.

THE RYERSON PRESS
Publishes Toronto

The F-B Loose Leaf

Holder

The most demanded and cheapest

transfer binder. Adjustable to size of

paper and distance between punch

holes. Exchangeable posts. Wholesale

$2.50 per dozen. Send for particulars.

F-B MANUFACTURING CO.
1228 Intervale Avenue,New York

Drawing*
Binney & Smith Co., New York.

Joseph Dixon Crucible Co.. Jersey City. N. Y.

Lecturers
Binney & Smith Co.. New York.

Marking
Binney & Smith Co.. New York.
Joseph Dixon Crucible Co.. Jersey City. N. Y.

Miscellaneous
American Lead Pencil Co., New York.

Binney & Smith Co., New York.
Joseph Dixon Crucible Co.. Jersey City, N. Y.

Eagle Pencil Co., New York.

Mill

Binney & Smith Co., New York.

Railroad
Binney & Smith Co., New York.

Textile

Binney & Smith Co., New York.

Toy
Binney & Smith Co., New Yor.<.

CRAYON PENCILS
American Lead Pencil Co., New York.
Joseph Dixon Crucible Co.. Jer.»ey City, N. Y.
Eagle Pencil Co.. New York.

CUTTERS
Paper

Golding Mfg. Co., Franklin. Mass

Card
Golding Mfg. Co., Franklin. Mass.

DATERS
Fulton Specialty Co., Elizabeth, N. J.

DESK
Baskets

Robinson Mfg. Co., Springfield, Masa.

Pads
Sainberg & Co.. New York.
Robinson Mfg. Co., Springfield, Musi.

Reminders
Work Organizer Co., Detroit. Mich.

DIARIES
Boorum & Pease Co., Brooklyn, N. Y.
Cooke & Cobb Co., Brooklyn, N. Y.

DISTRIBUTORS
Sainberg & Co., New York.
Work Organizer Co., Detroit, Mich.

ENVELOPES
W. V. Dawson. Ltd., Montreal, Que.

ERASERS
Artists

Weldon Roberts. Newark. N. J.

Blackboard
W. S. Linton, Manchester, Eng.

Ink
Weldon Roberts. Newark, N. .1.

Miscellaneous
Weldon Roberts. Newark. N. J.

Rubber
American Lead Pencil Co., New York.
Joseph Dixon Crucible Co., Jersey City, N. Y.
Eagle Pencil Co., New York.
Kimpton. Haupt & Co., New York.
Frank A. Weeks Mfg. Co., New York.

FANCY GOODS
Granger Freres, Montreal, Que.
Nerlich & Co., Toronto, Ont.
Pugh Specialty Co.. Ltd., Toronto, Ont.

FILES
Drawer

Work Organizer Co., Detroit, Mich.

GLASSWARE
Stationers

Defiance Mfg. Co., New York.
Kimpton, Haupt & Co.. New York.
Frank A. Weeks Mfg. Co., New York.
Senglinsch Self-Closing Ink Stand Co.,
Milwaukee, Wis.

GUIDE CARD TABS
Work Organizer Co.. Detroit. Mich.

Patent just granted on my educa-
tional cards and games for children.
They teach children to add, multiply,
divide and subtract without the aid
of a teacher; also play five interest-
ing and amusing games with the
same pack of cards. Will sell this

patent or let it on a royalty base.

If interested write

R. MUNDELL, El Dorado, Kansas,

IT. S. A.

INDEXES
Telephone

Elbe File & Binder Co., New York.
Crown Stationery Co., New York.

INKS
Copying

The Carter's Ink Co., Montreal, Que.
Chas. M. Higgins & Co.. Brooklyn, N. Y.

S. S. Stafford. Toronto, Ont.

Drawing
Chas. M. Higgins & Co., Brooklyn, N. Y.

F. Weber & Co., Philadelphia. Pa.

Eradicated
The Carter's Ink Co., Montreal, Que.

Fountain Pen
The Carter's Ink Co., Montreal, Que.
Chas. M. Higgins £ Co.. Brooklyn. N. Y.
Lyons Inks, Ltd., Manchester, E*ng.

S. S. Stafford, Toronto, Ont.
Reliance Ink Co., Ltd., Winnipeg, Man.
L. E. Waterman Co., Ltd., Montreal, Que.

Writing
The Carter's Ink Co., Montreal, Que.
Chas. M. Higgins & Co., Brooklyn. N. Y.
Lyons Inks, Ltd., Manchester, Eng.
Mabie. Todd & Co., Toronto. Ont.
Reliance Ink Co., Ltd., Winnipeg, Man
S. S. Stafford, Toronto, Ont.
L. E. Waterman Co.. Ltd.. Montreal, Que

INK STANDS AND WELLS
Defiance Mfg. Co., New York.
Kimpton, Haupt & Co., New York.
Senglinsch Self Closing Ink Stand Co..

Milwaukee, Wis.
Frank A. Weeks Mfg. Co.. New York.

CASES
Buxton, Inc., New York.
Canadian Leather Products, Ltd., Toronto. Ont.

LEATHER GOODS (Fancy)

Can. Leather Products, Ltd., Toronto, Ont.
Harper, Woodhead & Co., London, Eng.
Julian Sale Leather Goods Co.. Ltd., Toronto..

Sainberg & Co., New York.
Western Leather Goods Co.. Ltd. Toronto.

LOOSE LEAF
W. V. Dawson Ltd.. Montreal, Que.
Dom. Blank Book Co., St Johns, Que.
Boorum & Pease Co., Brooklyn, N. Y.
Cooke & Cobb Co., Brooklyn, N. Y.
Luckett Loose Leaf, Ltd., Toronto, Ont.
National Blank Book Co., Hoi yoke, Mass.
Wilson Jones Loose Leaf Co., Chicago, Ill-

Goes Lithographing Co., Chicago, 111.

Metals
W. V. Dawson, Ltd.. Montreal. Que.

MAP TACKS
Moore Push Pin Co., Wayne Junction, Pa_

MOISTENERS
Kimpton. Haupt & Co.. New York.

NOVELTIES
Brantford Felt Novelty Co., Brantford, Ont.
Pugh Specialty Co., Ltd., Toronto, Ont.

NUMERAL NAILS
Noesting Pin Ticket Co., Mt. Vernon, M. J.

OFFICE EQUIPMENT
Buntin Gillies & Co., Ltd.. Hamilton

Granger Freres, Montreal, Que.

Card Index Cases
Sainberg & Co., New York.

Filing Systems
Kimpton, Haupt & Co., New York.

PADS
Desk

Sainberg & Co., New York.

Memo
Robinson Mfg. Co., Westfield. Mass.
The Cooke & Cobb Co., Brooklyn, N. Y.

Writing

Buntin Gillies & Co., Ltd., Hamilton

W. V. Dawson, Ltd. Montreal, Que.
Can. Pad & Paper Co., Ltd., Toronto. Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.

PRINTING SETS (Toy)

Binney & Smith Co., New Yir'c.

PAPER
Blotting

W. V. Dawson. Ltd., Montreal. Que

Carbon
The Carter's Ink Co., Montreal, Que.
Mittas & Volger, Parkridge, N. J.

Copying
C. H. Dexter & Sons, Windsor Locks, Conn.

Japanese
Japan Paper Co.. New York.
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Papeterie

Buntin Gillies & Co.. Ltd., Hamilton.

Eaton, Crane & Pike Co., of Canada Ltd..

Toronto, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.
Holland Paper Co., Ltd. Montreal, Que.

Ruled

Buntin Gillies & Co., Ltd., Hamilton.

Boorum & Pease Co., Brooklyn, N. Y.

National Blank Book Co., Holyoke, Mass.

Tisane

C. H. Dexter & Sons, Windsor Locks, Conn.

Writing

Buntin Gillies & Co., Ltd1

., Hamilton.

Eaton. Crane & Pike Co., of Canada, Ltd.,

Toronto, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.

PAPER FASTENERS

Kimpton, Haupt & Co., New York.

Noesting Pin Ticket Co., Mt. Vernon, N. Y.

0. K. Mfg. Co., Syracuse, N Y.

PEN POINTS
Gold Plated

Esterbrook Pen Mfg. Co., Camden, N. J.

Silver Plated

Esterbrook Pen Mfg. Co., Camden, N. J.

Nickel Plated

Esterbrook Pen Mfg. Co., Camden, N. J.

Steel

American Lead Pencil Co., New York.

Hinks, Wells & Co.. Birmingham, Eng.

John Mitchell, Birmingham, Eng.

John Heath, London, Eng.
Esterbrook Pen Mfg. Co., Camden, N. J.

Holder

Esterbrook Pen Mfg. Co.. Camden, N. J.

Fountain

Eagle Pencil Co., New York.

Mabie Todd & Co., Toronto, Ont.

Modern Pen Co., New York.

Parker Pen Co., Jonesville, Wis.

L. E. Waterman Co., Ltd., Montreal, Qu.

Racks
Kimpton, Haupt & Co., New York.

PENCILS
Checking

American Lead Pencil Co., New York.

Joseph Dixon Crucible Co., Jersey City. N. Y.

Eagle Pencil Co., New York.

Clutch

American Lead Pencil Co., New York.

Joseph Dixon Crucible Co., Jersey City, N. Y.

Eagle Pencil Co., New York.

Mabie, Todd & Co., Toronto, Ont.

Kohinoor Pencil Co., New York.

Colored

American Lead Pencil Co., New York.

Joseph Dixon Crucible Co.. Jerwy City. N. Y.

Eagle Pencil Co., New York.

Compass
Joseph Dixon Crucible Co. Jersev City. N. V.

Eagle Pencil Co., New York.

Drawing
American Lead Pencil Co., New York.
Joseph Dixon Crucible Co., Jersey City, N. Y.

Eagle Pencil Co., New York.

Hard Rubber
L. E. Waterman Co., Ltd., Montreal, Que.

Imprint
American Lead Pencil Co., New York.
Joseph Dixon Crucible Co., Jersey City, N Y.

Eagle Pencil Co., New York.
Pencil Exchange, Jersey City, N. J.

Indelible

American Lead Pencil Co., New York.
Joseph Dixon Crucible Co., Jersey City, N. Y.
Eagle Pencil Co., New York.

Lead
American Lead Pencil Co..New York.
Joseph Dixon Crucible Co., Jersey City, N. Y.
Eagle Pencil Co., New York.
The Wm. Cane & Sons Co., Ltd., New

Market, Ont.
The Kohinoor Pencil Co., New York.
Pencil Exchange, Jersey City, N. J.

Slate
Binney & Smith Co., New York.

PENNANTS
Branlford Felt Novelty Co.. Brantford, Ont.

Pugh Specialty Co., Ltd., Toronto, Ont.
PICTURE HANGERS
Moore Push Pin Co., Wayne Junction, Pa.

PINS (Glass)
Moore Push Pin Co., Wayne Junction, Pa.

PIN TICKETS
Noesting Pin Ticket Co.. Mt. Vernon, N. Y.

PORTFOLIOS
Work Organizer Co., Detroit, Mich.

PRESSES
Golding Mfg. Co., Franklin, Mass.

PUNCHES
Miscellaneous

Boorum & Pease Co., Brooklyn, N. Y.
Defiance Mfg. Co., New York.
Elbe File & Binder Co., New York.
Kimpton, Haupt & Co., New York.
National Blank Book Co., Holyoke. Mass.
Frank A. Weeks Mfg. Co., New York.

RELIGIOUS ARTICLES
Granger Freres, Montreal, Que.

RUBBER STAMPS & ACCESSORIES
Fulton Specialty Co., Elizabeth, N. J.

Dating Stamps
Fulton Specialty Co., Elizabeth, N. J.

SCHOOL SUPPLIES
Buntin Gillies & Co., Ltd., Hamilton.
The Copp, Clark Co., Ltd., Toronto, Ont.
Can. Pad and Paper Co., Toronto, Ont.
W. V. Dawson, Ltd., Montreal, Qu.
Beauchemin. Limited, Montreal, Que
Work Organizer Co., Detroit, Mich.
Supreme Novelty Co., New York.

SEALING WAX
Lyons Inks, Limited, Manchester, Eng.
Geo. Waterson & Sons, Ltd., London, Eng.

STAMP PADS
Fulton Specialty Co., Elizabeth, N. J.

STATIONERS SUNDRIES
Granger Freres, Montreal, Que.
The Copp Clarke Co., Ltd., Toronto. Ont.
Buntin Gillies & Co., Ltd., Hamilton, Ont.

TACKS
Map

Moore Push Pin Co., Wayne Junction, Pa.
Marking

Moore Push Pin Co., Wayne Junction, Pa.
Thumb

Moore Push Pin Co., Wayne Junction, Pa.
Defiance Mfg. Co., New York.
Noesting Pin Ticket Co., Mt. Vernon. N. J.
Frank A. Weeks Mfg. Co.. New York

TAGS
String

Noesting Pin Ticket Co., Mt. Vernon. N j.

Button
Noesting Pin Ticket Co., Mt. Vernon, N. .1.

Clothing
Noesting Pin Ticket Co., Mt. Vernon, N. J.

Merchandise
Noesting Pin Ticket Co., Mt. Vernon. N. J.

TOYS AND GAMES
Granger Freres. Montreal, Que.
The Copp, Clark Co., Ltd., Toronto, Ont.
McLelland & Stewart, Ltd., Toronto, Ont.
Nerlich & Co., Toronto, Ont.
The Modellito Mfg Co., Bristol Eng.
W. S. Turton & Co., Manchester, Eng
Doll Pottery Co., London, Eng.

TRAYS
Desk

Work Organizer Co., Detroit, Mich.
Drawer

Work Organizer Co., Detroit, Mich.

TYPE CLEANERS
The Clarotype Co., New York.

TYPE WRITER RIBBONS
The Carter's Ink Co., Montreal, Que.
Mittag & Volger, Parke Ridge, N. J.

WHOLESALE STATIONERS
The Copp, Clark Co., Ltd., Toronto, Ont.
Buntin. Gillies & Co., Ltd., Hamilton, Ont.
Granger Freres, Montreal, Que.
W. V. Dawson, Ltd., Montreal, Que.

SPECIALISTS IN
NOVELTIES for CARNIVALS

DANCES, ETC.
Manufacturersof

High Grade Pennants, Cushion Tops
Felt Emblems, Paper Hats, Advertising

Novelties.

Brantford Felt Novelty Company
Brantford—Canada

Buy Now
For your Christmas trade. Bus-

iness will be good if you prepare

for it. Our travellers are on the

road. Our Christmas Cata-

logue is now ready. It's yours

for a post card. No matter how
your order reaches us we can

give you service. The sooner

we get your order the better for

both of us.

Pugh Specialty Co., Ltd.

188 to 42 Clifford St.

TORONTO - CANADA

EsUblithed 20 Yean

W. S. TURTON & CO.
30 and 32 Gravel Lane

SALFORD
Manchester, England

Manufacturers of Special Lines
in Counting Frames, Black-
boards and Easels, Dolls' Bed-
steads, Kites, Toy Fishing Nets.

WATERSTON'S
BEE" BRAND

MARK

SEALING WAX
Factory:

Warriton Works, Edinburgh, Scotland

PLAYTHINGS,
The American Toy Journa

196h year of pub-
lication and the
largest Toy Maga-
zine in the World.

The editorial

pages give all the

news of the In-

dustry and there

are 300 to 500

Business An-

nouncements i n
every issue.

Subscription— $2.00 per year

Foreign $3.00

Send your subscription NOW
PLAYTHINGS

118 E. 28th Street. New York
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WHOLESALE Mk\ STATIONERS
GLASS MANUFACTURERS

SPECIALTY MANUFACTURERS
SEND FOR

NEW SPECIALTY CATALOGUE
AND NET PRICE LIST

NEW LOW PRICES THROUGHOUT

KIMPTON, HAUPT & COMPANY
;53 BEEKMAN STREET, NEW YORK, U. S. A.

INDEX TO ADVERTISERS

American Lead Pencil Company 6-6Q

B

Barber Ellis Limited 14

Beau'chemin 62

Binnep and Smith Company 6$
Boormm & Pease 63

Brantford Felt Company 71

British Industries Fair 57

Brown Wire Novelty Co 72

Buntin. Gillies & Co. Back cover

Cane & Sons, Ltd., William 65

Oarleton Publishing Co. . Inside front cover

Clyde Rubber Works 66

Consolidated Lithographing & Mfg. Co. 19

Copp-Clark Company 8

Coutts, W. E 10-11-12

D
Dawson, Ltd., \V. V Front cover

Defiance Manufacturing Company .... 62

Dixon Crucible Co., Jos 24

Horn. Blank Book Co., Ltd 61

E
Eagle Rubber Co Inside back cover

Katon Crane & Pike 16-17

Eaton-Dikeman Company 57

Kibe F.le and Binder Company 71

Kberhard Faber 18

Ksterbrook Pen Mfg. Co 67

Eveleigh Nash & Grayson, Ltd 4

F. B. Manufacturing Company 70

Fulton Specialty Company 71

G
Goes Libho. Company ij")

Goodall & Sons, Ltd., Chas 61
Granger Freres 62
Golding Mfg. Co " 67
Gundy, S. B 2

H
Heath & Co., John '. 70
llei-.sel-Mubranen Co., Inc 57
Higgins & Co., Charles M 67
Minks. Wells & Co 68

J
Japan Paper Company 14

K
Kimpton Haupt & Co 72
King Brothers 4

Langfelder, Iloma & Hayward, Inc. .. 66
Lyon & James, Limited 7

\I

Elbe Spring Binder
with the inner folder All

izes; all bindings, 14"
to 2" capacity.

ELBE FILE & BINDER CO.
215-217 Greene St., New York, N.Y.

MacDougal & Co 22-23
MacLean's 68
Macmillan Co. of Canada 46-62
McClelland & Stewart, Ltd 1-69
Menzies & Company 15
Mittag & Volger, Inc 64
Moore Push Pin Company 97
Murray, John .'

4

N
Nelson & Sons, Thos.

Pencil Exchange 58
Pugh Specialty Co 71

R
Raphael Tuck 9
Kamsay & Sons, A 72
Reliance Ink Company i;it

Religious Tract Society. The i

Holland Paper Co 14
livers in Press 70

Stafford Inc., S. 8.

U
('. S. Playing Card Co.

Valentine & Sons 13
Vawter-Luckett, Limited 59

W
Waterson & Sons, Ltd., George .... 71
Webster Co., F. S 21
Weeks Manufacturing Co., Frank A. 102
Weldon Roberts Rubber Company . . 57
Winston, John C 2

(|^
([Vast^grip" y

Ask any Stationer

why he is buying

MADE-IN-CANADA

CLIPS
Find out the reason

The Brown Wire Specialty Company

48 Market Street, Hamilton, Ont.

ARTISTS MATERIALS

We carry a complete line of Artists Materials

Agents for Winsor & Newton, London, Eng.

A.RAMSAY & SON Co
EST'D. 1842. MONTREAL.
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l±3£-i\ mm®
Rubber To$s

Balloons -Balls-

1

15c Retail
72 Pieces
10c Retail
144 Pieces
Four Styles Each

Quality Wins Every Time
Toy balloons that are made of better rubber
and are more brightly decorated with perma-
nent colors are the real sellers. Inferior

grades may sell the first time, but they won't
bring repeat sales.

Eagle Brand Balloons are made in the world's

largest exclusive toy balloon factory. Every
balloon is tested for imperfections and decor-

ated with guaranteed fast pigments. Your
customers know Eagle Brand are good bal-

loons.

We make every conceivable kind of a toy

balloon. Stock this line and increase your
specialty profits.

Write to-day for prices and samples.
Selling Agent

MenzieS & Co., Limited 439 King St. W., Toronto

THE EAGLE RUBBER CO.

ASHLAND-OHIO-USA
NEW YORK OFFICE 35 UNION SQUARE

\
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Hamilton Canada

We desire to thank our friends in the Trade for their goodwill and

patronage during 1921, and extend to them our best wish—that the

coming year may be one of increasing prosperity.

The Turn in the Road
It is not merely optimism that prompts us to predict prosperous times

ahead. Already definite signs are apparent of a gradual return to nor-

mal conditions. Indeed, the very seventy of the period of depression has

hastened the inevitable reaction, and just as "1921 has rewarded fight-

ers" so will the coming year pay its tribute to aggressive merchandising.

"Quick Service to Customers" the

Keynote for 1922

The period of "Hit or Miss" methods is over, and the Stationer who is

prepared to build up good-will through efficient service is the one who
will forge ahead during the coming months.

Empty Shelves do
not pay Dividends
In sorting over your stock, it will pay

you to refer frequently to our Cata-

logue No. 21. We have endeavored to

make it a complete reference for office,

school and general stationery, and we
are ready to back it up with the experi-

ence of seventy-three years of continu-

ous service to the trade.

Hamilton Canada
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and orrcce eQO<poeorr journal

Vol. XXXVIII. No. 2
THE MACLEAN PUBLISHING COMPANY. LIMITED

Publication Office: Toronto, Canada. February, 1922

IF

you
WANT
THE
BEST
ART
VALUE

Tucks
Art Productions

NEW YEAR
EASTFR

CHRISTMAS birthday CARDS
POSTCARDS
PHOTOGRAVURES

OILETTES
OIL FACSIMS

CALENDARS
GIFT BOOKS
TOY BOOKS
ZAG-ZAW PUZZLES

ete.

LOOK
FOR THE

EASEL
AflO

WIETTC
TRADE

MARK

<D
T»*Ot HAIR

Raphael Tuck & Sons Lto
AAPHA£L House. MO0HFl£LO$ LONDON. £ C 2

The Complete Art Collection of the Raphael Tuck line is now-
being shown to the trade by our representatives, covering all

points of Canada and Newfoundland.

The World's Highest Standard

Of Art Productions.

McClelland & Stewart
Limited

215-219 Victoria Street, Toronto, Ont.
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Write for a Blueprint and Full Information

about the Webster Definite Selling Plan

J7 P/a/i ofJ7c/ive Merc/iand/si/id (figperatJoiL

THE ACTIVE BACKING OF

THE LARGEST SELLING

ORGANIZATION IN THE

BUSINESS FOR THE

BENEFIT OF THE LIVE

STATIONER

THE

WEBSTER
S SALES .

/DEPARTMENT)

THIS PLAN WILL GIVE YOU

ALL THE ADVANTAGES OF

HAVING A SALES MANAGER
JUST FOR YOUR CARBON

AND RIBBON DEPARTMENT

NATIONAL
ADVERTISING

PRODUCTION
DEPARTMENTS

\ / RESEARCH \ /
WEBSTER \ / AND \ / INDIVIDUAL

TRAVELING SERVICE ADVISORY
MEN / VDEPARTMFNTS/ \ SERVICE

ADVERTISING
HELPS

WINDOW
V DISPLAY >

CO-OPERATION \

DECALCOMANIAS \

WINDOW DISPLAY
*

ADVERTISING HELPS

NEWSPAPER ELECTROS

NATIONAL ADVERTISING

COPY FOR ADVERTISING

RESEARCH AND SERVICE \ £
LETTERS TO CUSTOMERS V \^
MONTHLY HOUSE ORGAN \

BOOKLETS ON THE USES OF \
CARBON PAPER AND RIBBONS \
IMPRINTED WITH YOUR NAME \

GENERAL TRADE INFORMATION \
SALES EDUCATION TO EMPLOYEES

CO-OPERATION FROM OUR TRAVELLING MEN

SERVICE, QUALITY AND UNIFORMITY

CO-OPERATION

SALES LETTERS

HIGHEST QUALITY

CATALOGUE INSERTS

IMPRINTED BLOTTERS

/ COPY FOR CATALOGUES

/ MOVING PICTURE SLIDES

SAMPLES TO CUSTOMERS

ELECTROS FOR CATALOGUES

. TESTING AND INFORMATION

DIRECT CONTACT BETWEEN OUR
SALES DEPARTMENT AND YOUR

SALES DEPARTMENT

WE REFER ENQUIRIES TO YOU

SHOW CARDS FOR YOUR STORE

IMPRINTED ENVELOPE STUFFERS

PERMANENT BUSINESS BUILDING

WE DRIVE THE BUSINESS YOUR WAY, HELP YOU TO GET IT AND CO-OPERATE WITH YOU TO HOLD IT

SECURE THE CARBON PAPER AND TYPEWRITER RIBBON BUSINESS IN YOUR SECTION

THE WEBSTER DEFINITE SELLING PLAN WILL MAKE IT POSSIBLE FOR°YOU TO GET IT

F. S. WEBSTER Co., 372 Congress St., BOSTON, MASS.

Makers of MultiKopy Carbon Paper and Star Brand Typewriter Ribbons

Agencies: In London, Paris and all the principal cities of the world
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A Forceful New Canadian Writer
Every publishing season we "discover" several good new Canadian authors

—

and we have always "put them over" in a big way—they have always turned out

splendid successes. We are starting out our spring list with another which we
are prepared to "put over" just as big. Guy Morton, a clever young Canadian
newspaper man, breaks into the field of novel-writing with a fresh, racy, thril-

ling Western story—the kind that is always in demand.

RANGY PETE
By Guy Morton

]\ A two-gun man who shoots from the hip.

fl As daring a bucko as ever tamed a bronco.

fl A character with all the shrewdness of "David Harum," all the

humor of a "Happy Hawkins," and all the fighting qualities of a

"Virginian."

fl "The Best Western Story I've Read In Years"—says one reader.

$2.00

The Secret Victory
By Stephen McKenna
Author of "Sonia," etc.

The concluding volume of the

great trilogy of "The Sensation-

alists," in which reappears the

original and striking figure of

O'Rane.

$1.75

The Settling of the
Sage

By Hal G. Evarts
Author of "The Cross Pull"

A colorful story of a virile young
ranchman's fight for the rights

of the honest stock raisers and

for the interests of the girl he

loved.

$2.00

The Marriage of
Patricia Pepperday
By Grace Miller White

Author of "Storm Country Polly"

The tale of a quest that led by
many dramatic episodes to one

thrilling moment after another,

from New York to the West and
back again.

$2.00

BRASS
By

CHAS. G. NORRIS
A novel of marriage,
masterly in its under-
standing.

$2.00

MARCH ON
By

GEORGE MADDEN
MARTIN

A brilliant study of the

woman of to-day.

$2.00

THE MUCKER
By

EDGAR RICE BUR-
ROUGHS

A tale of startling ad-
ventures on land and
sea.

$2.00

THE NEXT WAR
By

WILL IRWIN
Deals with the biggest

issue of the day.

$1.50

"IF WINTER COMES," the big novel of 1921, is still selling

strong. You can introduce it to many new readers yet.

"To Him That Hath," by Ralph Connor; "Rilla of Ingleside," by
L. M. Montgomery; "Little Miss Melody," by Marion Keith, con-
tinue to be big sellers.

McClelland & Stewart Limited, Publishers,
Toronto

The Livest Book List in Canada
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Reprint Edition. Ready February 15th.
Canadian Copyright Edition

MADE
IN

CANADA

MADE
IN

CANADA

Jacket of "The River's End," Mr. Curwood's great success which
now appears for the first time in a Reprint Edition.

THE RIVER'S END
By

JAMES OLIVER CURWOOD
Order Now for Shipment Feb. 15th.

THE COPP CLARK CO., Li
PUBLISHERS, :-: :-: TORONTO

The "R. T. S."
GIFT and PRIZE BOOKS

The "R.T.S." has pleasure in announcing that

Mr. F. H. Bailey is now in Canada, calling upon
the trade from the Atlantic to the Pacific.

Mr. Bailey has a full range of the Society's publi-

cations, and it would be to the advantage of all

booksellers to see these before placing orders for

shipment immediately, or in the Fall.

REDUCED PRICES—The published prices of some of the popular series of

Rewards, as well as of those of the ANNUAL VOLUMES for 1922, The EMPIRE
ANNUAL FOR BOYS, The EMPIRE ANNUAL FOR GIRLS, OUR LITTLE
DOTS and The CHILD'S COMPANION—HAVE NOW BEEN REDUCED.

THE RELIGIOUS TRACT SOCIETY, London, England
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If you are as wise as this old owl
you will order a goodly supply

of these titles.

QfeWise
Old Owl
advises

These Books
as

X DeliahtfulReading

OH, YOU TEX!
Wm. McLeod Raine

WEB OF STEEL
Cyrus Townsend Brady

MARY MINDS HER
BUSINESS

George We»ton

THE FINDING OF
JASPER HOLT

Grace L. Hill

CHRISTOPHER AND
COLUMBUS
"Elizabeth"

FROM SUNUP TO SUN-
DOWN

Corra Harris

BRITE AND FAIR
Henry A. Shute

Author of—The Real Diary of
A Real Boy.

At the new
Reduced Price

Then you won't be caught with

an insufficient stock to meet the

increased demand which the new

price brings.

REMEMBER
25% increase of stock

for the same invest'

ment.

Quicker Turnover

Delighted Customers

New Trade

Can you afford to miss this golden

opportunity? Send in your orders

early. We are prepared to give

them immediate attention so that

you can take advantage of

THIS UNUSUAL COMBINATION
PRICE REDUCTION

and

FASCINATING FICTION

Larger Profits Will Result

f/fWrite^or'wire your orders now to

' t ^Hfwpipw^BŜ ^^^S^JMss^sM

George J. McLeod, Limited -Selling Agents-Toronto

GROSSET^DUNLAP, Publishers
1140J«Broadway,' New]. YorlTCity

"

[m\
\
^^^^^^^^^^^^^^^^^^^^^^^^^^^ml^mj
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There's a Special Point of Interest

in each of these new books of

New General Literature

The Outline of Science
Edited by Prof. J. Arthur Thomson

Here is something which will be certain to attract
the people in your town who have a leaning toward
scientific things — preachers, mechanics, teachers
and others of the type. Its aim is to give in plain,

ordinary language an outline of the main facts in

every branch of science somewhat as Wells' "Out-
line of History" does for the subject which it treats.

The work has more than 800 illustrations, with
forty large color plates, and comes in four volumes.
$15.00 per set.

The Story of Mankind
By Hendrik Van Loon

This remarkable work gives the sequence of human
progress from the time of original man in the wilds
of Europe, up through the Classical World, the
Middle Ages, the Age of Invention to the present.
While it is done scientifically it has been kept most
human and will appeal strongly to children as well
as to grown-ups. Profusely illustrated with line-

engravings; eight 4-colour pages, numerous ani-

mated maps, and half-tones. $5.00.

Europe—Whither Bound?
By Stephen Graham

Is Europe staggering toward destruction? This is

a most informative summing up of actual conditions

by a clever observer after a comprehensive tour.
It gives a remarkably enlightening and truthful pic-

ture of present-day conditions in Europe. $2.00.

It Can be Done
Compiled by Joseph Morris

Here is one of those inspirational books which so
attract a certain type of customer— young men,
young women and others who want to make a suc-

cess in life. Cloth, $1.75; leather, $3.00.

Indoor Games and Amusements
By Ruth Blakely

Tell the young lady who drops in to buy a maga-
zine, that there is something here to liven up her

parties or the evenings at home, and it will be
almost sure to sell. Just what the title suggests.

$1.25.

White Magic
By John LeBreton

An intensely interesting new publication in book
form which seems to present veritable magic. Vital

questions are asked which, with the aid of a table

of signs, are given most astonishingly accurate

answers. A novelty which will be sure to sell. $1.00.

We are selling agents in Canada for the

following publishers:

Ward, Lock and Co., London, England

Harrop & Co., London, England

Cupples and Leon, New York, N. Y.

Hurst and Co., New York, N. Y.

The Ryerson Press
PUBLISHERS

Toronto Ontario
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Here is your Selling Opportunity
IN THIS

New Fiction for Spring
Note the Authors' Names and Remember their Selling Value

Bertrand W. Sinclair
Author of

"North of Fifty-Three"

Archibald Marshall
Author of

"The Squire's Daughter"
The Hall and the Grange," etc.

Ridgwell Cullum
Author of

"The Law of the Gun.'
'Night Riders," etc.

George Barr McCutcheon
Author of

"Graustark," etc.

THE HIDDEN PLACES
$2.00

BIG PETER
$2.00

THE MAN IN THE
TWILIGHT

$2.00

YOLLOP
- $1.00 —

Anthony Pryde

Author of

"Marqueray'g Duel," etc.

Edison Marshall
Author of

"The Voice of th« Pack"

Mary Johnston
Author of

'To Have and To Hold"

F. Brett Young
Author of

"The Black Diamond," etc.

THE PURPLE PEARL
$2.00

NIGHTFALL
$2.00

SHEPHERDS OF THE
WILD
$1.75

SILVER CROSS
$2.00

THE RED KNIGHT
$1.75

William Patterson White THE RIDER OF
Author of GOLDEN BAR

"The Boss of the Lazy D" $1.75

SCARHAVEN KEEPJ. S. Fletcher
Author of

"The Middle Temple Murder" $2.00

Thomas K. Holmes THE HEART OF CAN-
Author of YON PASS

"The Man From Tall Timber" $1.75

Ruth Cummerford Mitchell JANE JOURNEYS ON
Author of

"Play the Game"

J. B. Hendryx
Author of

"The Texan"

Alice Duer Miller
Author of

"Come Out of the Kitchen"

Hanna Gartland

Arthur J. Rees
Author of

"The Hand in the Dark'

Arthur P. Hankins
Author of

'The Jubilee Girl"

Selwyn Jepson

Diana Patrick
Author of

"The Wider Way"

E. L. Sabin
Author of

"Indian Warriors"

Victor Bridges
Author of

"The Lady from Long Acre"

R. G. Anderson
Author of

"Not Taps But Reveille"

Walter E. Traprock

$1.75

SNOWDRIFT
$1.75

MANSLAUGHTER
$2.00

THE HOUSE OF CARDS
$1.75

THE MOON ROCK
$2.00

THE HERITAGE OF
THE HILLS

$1.75

THE QUALIFIED AD-
VENTURER

$1.75

BARBARA JUSTICE
$1.75

DESERT DUST
$1.75

GREEN SEA ISLAND
$1.90

ISLE OF SEVEN
MOONS
$1.75

THE CRUISE OF THE
KAWA
$2.25

The Ryerson Press
TORONTO Publishers ONTARIO
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THE RUSTLE
OF SILK

by

Cosmo Hamilton

$2.00

SAINT TERESA
by

Henry Sidnor Harrison

$2.00
This book, by the author of "Queed." is, we believe, an even

more absorbing story than any of Its predecessors and one that

promises to be THE LEADING AMERICAN NOVEL OF THE
TEAK.
Henry Sidnor Harrison has a positive genius for unique themes

and unusual characters: themes that stir the Imagination by

their novelty and power, and characters that live as "Queed"

has lived In the mind of every reader. SAINT TERESA Is a

story completely absorbing from the first page to the last.

ALLEN LEADERS
for

SPRING

ADRIENNE
TONER

by

Anne Douglas Sedgwick

$2.00
This new novel by the author
of "Tante," which has just

been published in England, is

the best selling book in that

country. In ADRIENNE
TONER there is created not
only one of the greatest fig-

ures of English literature, but
one of the great novels as well.

Man Size

by

William McLeod Raine

$2.00
A story of the early days of

t he Royal Nort h West
Mounted Police. The Can-
adian Northland is a new
departure for Mr. Raine.
but lie proves himself as
compelling a narrator of
heroes in fur and on snow-
shoes as in chaps and on
cayuaes. "man size"
more than lives up to its

title.

"Q"
by

Katharine Newlin Burt

$2.00

Readers of every taste will
find something refreshing.
something new, something
Indescribably human In this
exciting love story. Even
more than the "Branding
Iron" It has that perfect
blending of love and adven-
ture that ensure a great
popular success.

Thomas Allen, Publisher
TORONTO
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Think of the market today

for books like these

!

The Most Important Book That Has Been Written on Retail Selling

How to Sell at Retail

$3

by W. W. Charters
Based on an ideal combination of practical business experience with sound psychology,
written in an unusually readable style, and embodying throughout the concrete ideas
resulting from actual experience, it should easily take and hold a place as the standard
book in this field. Mr. Charters, who is Director of the Research Bureau for Retail
Training of the Carnegie Institute of Technology of Pittsburgh, has made a minute
study of the technique and selling experiences of 250 of the most successful sales-
people in Pittsburgh's leading stores. HOW TO SELL AT RETAIL represents, there-
fore, a compendium of actual methods used by the most efficient salespeople of a
typical American city and shows just how every detail of a sales transaction can be
most efficiently handled.

By One of America's Leading Experts on Employment Problems

How to Get the Job you Want

$3

by William L. Fletcher

Success in business is in direct proportion to ability to sell one's services. HOW TO
GET THE JOB YOU WANT is a practical, constructive, and, above all, human pre-
sentation of the subject. The book is intended not only for the unemployed and the
ambitious men and women who are eager for a better position, but equally for the
thousands who have fallen into a rut through failure fully to realize and develop their

real capabilities.

These two books will appeal to you because of
the demand to-day for good books on the very
subjects dealt with. It is doubtful if these two
books could have been published at a more oppor-
tune time. They fill the need of that great mass
of people who to-day find themselves without
employment or insecure in their present "jobs."
Many of these are passing your store every day.
Nothing would interest them more than a com-
pelling window display featuring these two books.

Order these two books together and display them
together. It will not take you long to estimate
the number of each you can sell in the next few
months. Why not do so right away and place
your order immediately? The number of retail

merchants in your town should be a guide to the
number of "How to Sell at Retail" you should
stock and the labor situation in your locality

should indicate the possibilities in "How to Get
the Job You Want."

These Should be the Two Biggest Selling Business Books This Spring

Thomas Allen, Publisher
TORONTO
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NELSON
NOVELS
NOW 35 CENTS

Liberal Trade Discounts
Ample Stock in Toronto

Arnold Bennett
The Old Wives' Tale
The Loot of Cities

Andrew Balfour
The Golden Kingdom

J. J. Bell

Wee MacGregor

E. F. Benson
Thorley Weir
The Oakleyites

E. C. Bentley
Trent's Last Case

John Buchan
Salute to Adventiu-e/s
Prester John
Greenmantle

Geo. A. Birmingham
Simpkins' Plot

Bernard Capes
The Lake of Wine

Marion Crawford
The Witch of Prague
Three Fates
A Cigarette Maker's

Romance
Mr. Isaacs
A Roman Singer

Erskine Childers
The Riddle of the Sands

B. M. Croker
Married or Single?
Beyond the Pale

A. Conan Doyle
Adventures of Gerrard
Micah Clarke

George Douglas
The House With The

Green Shutters

George Gissing
The Town Traveller

Maurice Hewlett
The Forest Lovers
Little Novels of Italy

Richard Yea and Nay
Fond Adventures
Rest Harrow
Halfway House
Open Country
The Queen's Quair
New Canterbury Tales

Anthony Hope
Tristam of Blent
The God in the Car

E. M. Hornung
Raffles

Mr. Justice Raffles

Vicente Blasco Ibanez
The Matador

W. W. Jacobs
Ship's Company
The Lady of the Barge

Hy. Seton Merriman
The Sowers

Archibald Marshall

The Eldest Son

Sara Macnaughton
The Three Miss Graemes

Wm. de Morgan
Alice for Short

Frank Norris
The Pit
The Octopus

Morley Roberts
Salt of The Sea

Charles Turley
A. Band of Brothers

Horace A. Vachell

John Verney
Blinds Down
John Charity

Stanley Weyman
The Wild Geese
Sophia

C.N.&A.M. Williamson
The Lightning Conductor
The Princess Passes

H. G. Wells
Marriage
The War in The Air

There are vet three months of winter ahead of us, which means a brisk de-

mand for good fiction (and lots of it) at low prices.

Are you getting your share of this trade? Order now. Use above list.

WE CAN SHIP AT ONCE.

THOMAS NELSON & SONS, LTD.
TORONTO
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Was the New Cabinet
Made in Montreal?

npHE SECRET of the Cabinet is out. J. K. Munro, whose

observations on what goes on behind the scenes in

Ottawa have amused, entertained and instructed readers

of MACLEAN'S in recent years, "explains" what hap-

pened when Premier Mackenzie King endeavored to pick

his own Cabinet meonbers.

Of course you will want to read this "inside" story of

Canadian politics in

MacLean's Magazine
for

February 1st

which is on sale at all news-stands to-day.

This issue also includes several timely and authentic

articles on subjects of national importance to Canadians,

as well as a particularly attractive list of entertaining

fiction, and a generous measure of Reviews.

Here's the "Inside Story"
According to Mr. Munro:

"Crerar had read the King proposals to his Western
Progressives assembled at Saskatoon, and had so

far received their approval that he was on his way
East, presumably to close the deal.

"Then something happened. Sir Lomer Gouin and
Senator Dandurand are represented as visiting

Ottawa and turning the Liberal leader's plans topsy-
turvy." Mr. Munro goes on to say: "The Cabinet
slate had been smashed. .... A different recep-
tion had been prepared for the Hired Man's Hero.

What did the little Quebec Boss do in those
three hours? Well, report says that he went
straight to the Rideau Club, where the young
Premier-to-be was waiting for him in the 'Silence

Room' (that said silence was so rudely shattered
that a frightened waiter crept up and closed the
door) ; and that behind that closed door an embryo
statesman had it made plainly evident that the
powers that made could unmake; and that a Quebec
that had given him a sullent support would rise and
rend him unless he listened to her voice—and Sir
Lomer had Quebec's voice about his person."

THE WEST WON'T STAY DOWN
—by Charles Christopher Jen-

kin* : The second of two up-to-
the minute articles showing how
the Canadian West is meeting its

various agricultural, financial,
economic, commercial and social
problems in these days of stress
and strain.

A PRIMROSE AND A PROMISE
—by Margaret Busbee Shipp : A
light little love-story which com-
mences on a continental train,

progresses through the tulip hills

of Holland, and culminates in an
international hockey match.

MOSTLY SALLY—by. Pelham

Grenville Wodehouse: Some more

about Sally and her fortune, and

Ginger and his foibles.

READ THESE FOR INFORMATION:
FAR NORTH REALLY LIVABLE THAT MAN FROM CARSTAIRS—
—by Vilhjalmnr Stofansson : Can-

ada's foremost Arctic explorer

gives facts and figures to prove

that life in the Land of Winking
Night can really be pleasurable

and profitable.

by Nicholas North : A breezy,

informative sketch of Henry

Wise Wood—formerly "That Man
from Missouri"—who wields such

a potent influence in Albertan

politics.

AND THESE FOR ENTERTAINMENT:
THE SAIL-DRAGGBR—by Fred HOW "BOB'S MAGGIE' GREW

INTO HER JOB—by Ethel M.erick William Wallace: A melo-
drama of the sea ; which includes

a pretty typist, a brawny hero,

half a dozen Bolsheviks and a
mysterious will,—all the ingred1-

ients of a fascinating "thriller."

Chapman : The fascinating and

adventurous life-story of Dr.

Margaret Patterson. Toronto's

new Police Magistrate.

THE HOUSE OF APPLEDORE— ODETTE ELOPES—by Margaret
by "Sapper"—H. C. McNeile:
"The Writer's Story": how a Hilda Wise:. A simple little tale,

journalist was imprisoned, how he entertainingly told, of a girl wno
faced death, and how he used a
clever code to escape. announced her elopement.

SLEUTHS OF THE WILDERNESS
— R. G. MacBeth : A series of

fascinating—and true—tales of
Canada's famous red-coated force,

and how offenders are tracked
for months and years, by the Do-
minion's relentless, tireless pre-

servers of peace in the wilds.

ON THE JOB—by Archie Mc-
Kishnie: "The Swallow" decided
to go s'traight, but found many
influences endeavoring to force
him once again into the influ-
ences of the underworld. Mr.
McKishnie. as usual, has a strong
"twist in the tail" in this yarn.

Besides all of this, the Review of

Reviews Department gives a review

of world-wide matters of current

interest that alone is worth more
than the price of the magazino.

FEBRUARY 1st ISSUE ON SALE TODAY AT
ALL NEWS STANDS 20c.

MACLEANS
1 "CANADA'S NATIONAL MAGAZINE

MAKE SURE OF YOUR COPY NOW—GET IT TODAY!
Or Send $3.00 for a Year's Subscription to MACLEAN'S MAGAZINE, 143-153 University Avenue, Toronto, Canada



BRITISH BOOKS OF THE MONTH
Subscribe to the

CORNHILL MAGAZINE
and read STANLEY WEYMAN'S
new serial 'OVINGTON'S BANK'

The Cornhill's first editor was Thackeray, and
his design was to give his readers on the one
hand good fiction, on the other essays and studies

which touched upon human life and human inter-

ests. And The Cornhill to-day still aims at

developing along these lines.

In the January issue will begin Stanley J. Wey-
man's new serial entitled "Ovington's Bank."

Monthly, Is. 6d. net. Annual Subscription, 20s.

6d. post free.

John Murray, Albemarle St., London, W. I.

The Most Amusing Book of the Year
Crown 8vo. Price 7/6 net

The Mirthful Nine
By Morley Roberts

Times: "Ingeniously farcical."

Daily Chronicle: "Certainly one of the most en-

tertaining books we have ever read."

Truth: "Hilarious."

Eveleigh Nash & Grayson, Ltd.

148, Strand, London

: JPHI LI PSlli^

THE GATEWAYS
OF COMMERCE

An introduction to Economic Geography
by

JAMES FAIRGMEVE, M.A., and
ERNEST YOUNG, B.Sc.

A training in certain fundamental
economic questions with geography as

the medium of illustration and interpretation. It teaches citi-
zenship, and tends to give a warm but sober outlook upon life.

272 Pares Crown 8vo., Cloth Boards, Gilt. 3/6 net.

Agents in Canada:

THE RENOUF PUBLISHING CO.
McGill College Avenue, Montreal
George Philip & Son, Ltd., 32 Fleet Street, London, E. C. 4.

You always connect
Pitman with Shorthand

Be Up-to-Date and Link —

SHORTHAND

BUSINESS

TECHNICAL
CANADA :

Sir Isaac Pitman & Sons, Ltd.
70 Bond Street, Toronto
Whotetale Agent*: Commercial Text Book Co. e> Copf.. Clark Co.. Ui

Profit
On Greeting Cards in Cabinets
A NEW IDEA THAT GETS RESULTS!
SO CONVINCED are we of our claim

that we will be glad to fill your
instructions and ship to you on

approval. If the goods are not up to

your expectations, you may return same,
express charges collect, and we will re-

fund to you the outward charges.

Because we manufacture and sell greet-
ing cards only, you can rest assured that

we know our business and that our cus-

tomers will get the benefit. Whether
you buy $10 or $100 with us, you buy
a bigger selection than you can get

from any other house. We will be glad

to send you our illustrated circular de-

scribing the various assortments and

illustrating the cabinet idea.

and remember—the cabinet is Free.

The Carlton Publishing Company
Art Publishers, Manufacturers and Designers of Greeting Cards

Hertel Building 326-328 Spadina Ave., Toronto
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THE MOST
BEAUTIFUL
LINE OF
GREETING
CARDS
IN AMEB.ICA'

R.UST CRAFT
BOXED
GIFTS
SELL OUT
FIRST

{%£ Original
J3u/6 andBowl Line!

Catalogs on request

RUST CRAFT Publishers

BOSTON
New York display 2oo Fifth Avenue
Chicaoo " " 58 East Washington Si.

Mucilages and Paste
are Made in Canada

Catalogues mailed to the trade on request.

Canadian Factory and Office* at

9-11-13 Davenport Road Toronto

%faJte}

Esterbrooks Save

Selling Expense

Esterbrooks are the easiest of

all pens to sell, for the twelve
most popular pens in the world
are all Esterbrooks. For
quick profits you have only to

satisfy the consumer demand
created by more than sixty

years of Esterbrook service.

This No. 442 Falcon-shaped
stub is one of the twelve
Esterbrook leaders—a favorite

among those who like a free-
running, easy-to-use stub.

For bigger, easier profits from
your pen department, concen-
trate on the nationally known
Esterbrook line.

ESTERBROOK PEN MFG. CO.,
18-70 Cooper St.. Camden. N.J.

Canadian Ag-ents

—

BROWN BROS., LTD.,
Toronto.

&fot$vo£

s

PENS

If AND Made Imported Sta-

* * tionery in white and colors

with Tissue lined envelopes in

quire boxes and in 3 and 5 quire

Gift Boxes.

Japanese Paper Tape in patterns

and colors for tying gift packages.

Japanese Papers in figured de-

signs and colors for wrapping
fancy packages.

Japanese, French and Italian

papers in patterns and colors, for

Lamp and Candle Shades.

JAPAN PAPER COMPANY
109 EAST 3 1st STREET, NEWYORK CITY
829 WITHERSPOON BUILDING, PHILADELPHIA

453 WASHINGTON STREET - BOSTON, MASS.
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The Gibson Line
a wonderful line of

Greeting Cards
Made by

«** The Gibson Art Company
Cincinnati, Ohio, U.S.A.

Sold by

Dealers of prominence in

all parts of the United

!

States and Canada.

Popularized and idealized by

the card buying public wherever

offered for sale.

The soul of the card is its message

The dress of the card is its design •

Master writers and artists have spent years as

members of the Gibson creative staff, in perfect-

ing the greeting card, and have given this year's

line a wealth of beautiful sentiment and design.

The Gibson Line Grows Better

As You Know it Better
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In announcing the

Gibson 1922 Christmas Line
and General Line
we do so with confidence because we know
it excels all previous efforts in the showing

of artistic designs, appealing sentiment,

new ideas and specific cards.

Greeting Cards—Art Calendars

Gift Dressings—Framed Mottoes
Framed Pictures—Place and Tally Cards

Decorative Party Goods

A line so compelling in its face value and
its popularity with the card buying public

that the alert card merchant cannot afford

to be without it.

Mr. John Morgan
481 Grosvenor Ave., Westmount,

Montreal, Quebec.

our Canadian traveller and representative,

will give enquiries and orders careful atten-

tion, or you can communicate direct with

The Mail Order Department, Cincinnati
j

Our latch string is always out

and a cordial welcome extended
to old and new friends

The Gibson Art Company
Cincinnati

y
Ohio, U.S.A.
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The Best Magazine in Canada
For Every Dealer Carrying

Fountain Pen
"The Pen Prophet" is your magazine. It keeps you posted on one of the best advertised and best liked
articles in your store. And it is full of helpful suggestions from cover to cover. The January num-
ber, for instance, has "A Message of Good Will and Optimism" from our British Representative, Mr.
L. G. Sloan—Photographs of eight window displays and a timely article on the value of window trim-
ming—the article reproduced in miniature above, "How to Sell 50,000 Fountain Pens"—the Pen Sellers'

page of hints to assist you in giving better service to your customers—a page of the Waterman's Pens
in constant demand, an assortment that every dealer can carry to advantage—and other items. "The
Pen Prophet" is published in your interests. Help us to make it more valuable by sending in items
of interest, and suggestions as to subjects to be discussed; and how you think "The Pen Prophet"
can be improved. Write us about it.

179 St. James Street Montreal
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Published Monthly
Since 1884

Member Audit Bureau
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and orrcce eoocpoeofT journal
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fe«s

BUZZA
Distinctive Line

for

1922
Christmas and J\ew Year s

Greeting Cards
Engraved & Hani
Painted Greetings

An Exceptional Line of

J\ove/ty Cut-outs*

Place Cards* Tally Cards,

JXut Cups

America's Platform Favorite

and Apostle of Good Cheer,

Edgar A. Guest, writes greet-

ing card sentiments exclu-

sively for the Buzza Com-
pany. If you are acquainted

with Mr. Guest's clever,

snappy writings in the daily

press and his recent pop-

ular book of poems, you will

realize what a catch the

Buzza Company have made
in securing his exclusive ser-

vices. By all means, see this

line early.

The Buzza Co*
Pub/takers

7*linnea£olis, folmnesota

S^demiers of the Greeting
Card Association

HE Buzza Distinctive Line which we had such pleasure in intro-

ducing to the Canadian trade last year is back again with a line

of unusual merit. You will shortly have the opportunity of

inspecting the full range which this year will be sold F.O.B.

Toronto at values that will enable you to make a good profit

and sell favorably in competition with any greeting cards pub-

lished. The Buzza Line, as usual, caters to that insistent demand
for "something new." If you want something original, some-
thing entirely different, something out of the ordinary run of

steel engraved cards, it will certainly pay you to see trie Buzza
Line before buying your 1922 requirements.

ft.RMacDoufrall * (h./Imihd^ggggg
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Thinks 1922 Will be Banner Year
T. Chapman, President of Booksellers and Stationers' Association of Canada,
Urges Brothers in Business to Take Advantage of Quickened Interest in Can-

adian Literature—Certainly Trade's Chance to Make Good

FOR THE current year great
hopes, as far as the bookseller
is concerned, are held out by A.

T. Chapman of Chapman's Book
Store, 190 Peel Street, Montreal,
P. Q.

"I have no doubt but that 1922
will be a banner year," said Mr.
Chapman to the editor of Bookseller
and Stationer, "if we take advantage
of the quickened interest in Cana-
dian literature, and, indeed, in all

literature.

"This is certainly the Book Trade's
chance to make good, to be up and
doing, to develop the present sources
of business and seek out new chan-
nels. The publishers are in good
mood and prepared to back up any
intelligent methods to increase the
sales of their books. They realize that
the Iwokseller is, after all, their best
friend and that his interests and
theirs are the same."

It might not be out of place here
to mention that Mr. Chapman's holi-

day business was bigger and better

than ever before. As a matter of fact,

it was nothing short of a record.

"But," added Mr. Chapman, "how
could it be otherwise with so many
good books to offer? For this the
book trade can be thankful as all re-

tail trade was not so fortunate."

To the members of the book and
stationery trade in Canada, Mr. Chap-
man, as president of the retailers' as-

sociation, extends the following greet-

ing for the year:

"It is with pleasure that I offer my

fellow members of the honorable pro-

fession of bookselling in Canada my
besl wishes for a happy and prosper-

ous year, because I can foresee their

realization with confidence.

"The Year 1921 will always I >e re-

markable in the annals of Canadian
bookselling, for in that year we saw
the recognition of the high place a
bookstore can, and should, occupy in

the intellectual life of the community
it serves.

"This recognition is one of the by-

products of the inauguration of the

Authors' Association and the Cana-

A. T. CHAPMAN
President of the Canadian Book-
sellers and Stationers Association,

who calls on the members of the

trade to get together and pull hard
for a record-breaking 1922.

d'ian Book Week. At last, publish-

ers and authors realize that the book-
seller is the living link between them
and the public.

"This recognition also brings? with
it responsibility which -surely we will

not shirk, a dignity to our trade or

profession which we. accept with all

due humility.

"It offers us an opportunity to

\\ ii Icn the scope of our business: and
increase our usefulness to the com-
munity—which we welcome—and a

possibility of increased business

which we welcome still more.

"The crux of the whole matter,

after all, is larger profits to enable
us to fulfill worthily all the require-

ments which the community makes
upon us.

"The bookseller is not avaricious

but he cannot carry a heavy, slow-

moving stock on discounts from ten

to thirty per cent., and we hope soon
to bring the publishers to see the

force of this; as it is now, the whole-
sale bookseller demands a larger rate

of profit than he gives the retailer.

"Having gained the recognition

and confidence of the author, it

must now be our object to secure the

respect, confidence and consideration

of the publisher and wholesaler.

"Tn order to do this we must get

together. Let every bookseller and
stationer in Canada join the Associa-

tion and become a live member,
write complaints and suggestions to

its secretarv or the book journals,

and generally see to it that the execu-

tive does its duty and especially it-

president.

"

Business Without "B. and S." Like a Ship Without an Anchor

"We are old subscribes to your fine paper and we have no hesitation in saying that it is one we would not

like to be without. It is hard to understand how any bookseller and stationer could do without it unless he wants
to be as a ship without an anchor."—F. J. Weilmer, proprietor of Patterson's Bookstore, Stratford, Ont.
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Prize Winners in Window Display Contest;

Honors for Ontario and New Brunswick Men

TO PATTERSON'S Book Store,

Stratford, Ont., Lightfoot's Book
Store, Stratford Ont., and H. F.

Prevost's Book Store, Duncan, B. C, go
the three cash prizes offered by Book-
seller and Stationer for the best win-
dow displays of Christmas goods. Gray
and Ritchie's Book Store, St. John, N. B.,

comes in for honorable mention.

This was the first contest of its kind

ever put on for the booksellers and sta-

tioners of Canada and, judging from the

interest manifested, the enterprise of

"Bookseller and Stationer and Office

Equipment Journal" was appreciated.

While a number of entries—all of them
meritorious—were received, not a few
dealers expressed their regrej s that, be-

cause of the holiday rush, they had put
off having photographs of their win-

dows taken until it was too late. How-
ever, these dealers all hope to be among
the first to enter next time.

Judges Had No Sinecure

It is with considerable pleasure that

Bookseller and Stationer announces
that:

The first prize of $15.00 goes to

Patterson's Book Store, Stratford, Ont.;

and

The Second Prize of $10.00 to Light-

foot's Book Store, also of Stra/.ford.

Third Prize of $5.00 to H. F. Prevost's

Book Store, Duncan, B. C.

It is somewhat peculiar that the first

and second prizes should go to dealers

in the same city but, in the opinion of

the judges, there were leatures about

both these' displays that warranted
them being singled out for premier hon-

ors. As the reader will see for himself,

the judges had no sinecure in making
their choice for first prize as the four

illustrations shown on these pages are

of window displays which it would be

difficult to beat.

The windows of the Patterson store

are particularly well suited for display

purposes and there is no denying that

the proprietor made the best possible

use of alll the facilities at his disposal.

In the lower part of the window at the

left, it will be noted, books for children

are on display and in the lower section of

the right hand window dolls hold forth.

Through these two window spaces a
strong appeal was made to the child-

ren, their own displays being where
they would catch their eyes without
standing on tip-toe or the putting forth

of any effort on their part. In the up-

per window at the left books suitable for

gift purposes were shown and in the

righthand window, stationery and novel-

ties were on exhibition.

The figure of Santa Claus in the

doorway gave added punch to the dis-

play, the gift-giving effect of which
was enhanced by the natty decorations

in both windows.

A Strong Runner-Up

Particularly striking too, was the

Christmas showing made by the Light-

foot store. The wintry effect secured

was undoubtedly a ten-strike, one win-

dow giving the impression of snow and
ice with its overhanging icicles and its

icicle-like letters and the other present-

ing the appearance of a snow storm in

full blast. Worthy of note in the win-

Winner of first prize in Bookseller and Stationer's Christmas Window Display Contest—Patterson's Book Store,

Stratford, Ontario.
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dow to the left are the cards dividing

off the gifts suitable for mother, father,

siter and brother. Mr. Lightfoot, it is

evident, showed a highly-developed pow-
er of selection in grouping his gift sug-
gestions for the different members of

the family.

While the window at the left carried

a miscellaneous collection of toys and
sporting goods for the litte folk these
were arranged in such a way as to avoid

the suggestion of "junkiness." There is

a definite idsa running through both Mr.
Lightfoot's windows and this is: "Buy
your gifts for father, mother, sister,

brother and the kiddies here."

The Lightfoot window gave the win-

ner of the first prize a close heat, and
for some time there was doubt as to

the outcome.

Made a Hit in B. C.

With Mgard to 4. re display in the

store of H. F. Prevost, Duncan, B. C, it

is a tribute to it that many of Mr. Pre-
vost's customers remarked on its attrac-

tiveness. The local paper gave the dis-

play a C3-n,meniatory notice and accord-

ing to Mr. Prevost, it was the means of

selling many hundreds of dollars' worth
of books.

Cedar evergreens were used lavishly,

these being covered with silver tinsel to

represent icicles. This, with red beM s sv. 1

red and green rope and Christmas crepe

paper, was used as a setting.

In the window, it will be noted, pic-

tures were displayed with the books.

These are handled in good variety in

the store. On the tops of books odd fig-

ures of dolls and animals, Father Christ-

First Prize $15.00

Patterson's Book Store—Stratford,

Ont.

Second Prize $10.00

Lightfoot's Book Store—Stratford,

Ont.

Third Prize $5.00

H. F. Preston's Book Store—Duncan,
B. C.

Honors

Gray and Ritchie's Book Store—St.

John, N. B.

n_
i?.s and bed-time story animals, were

seated.

In the opinion of Mr. Prevost, these

added to the attractiveness of the win-
dow and numerous sales of these articles

resulted.

The companion window was trimmed
with the same setting and filled with
toys. A Christmas tree completely dec-

orated and illuminated with colored el-

ectric lights stood in the corner and
standing beside this was a life-size fig-

ure of Santa Claus. A dress form was
used for this purpose. In the centre

was an electric train which was kept
running continuously.

Toys are handled from one end of the

year to the other and during the

Christmas season a particularly heavy
business is transacted in this line.

"They certainly brought in the mon-
ey," stated Mr. Prevost to Bookseller

and Stationer in discus ing his windows,
from which ho hopes other dealers may
be able to get a sug-gestion.

For the Gray and Ritchie window
there is also a good deal to be said.

The illustra ion presented is a good re-

production of the St. John display that
carried off third prize.

Well Up On The List

Such lavish use has been made of

Christmas decorations that it would be
a mighty difficult thing for the passer-
by to get past with a mere glance. The
holiday spirit is everywhere in evidence
and on display are quality stationery,

calendars and greeting cards. The dis-

play space in the Gray and Ritchie win-
dow is limited but, just the same, the
proprietors succeeded in putting the
Christmas punch into every square inch

of space at their disposal.

Some of the judges were inclined to
vote in favor of awarding equal honors
to the Lightfoot and Patterson windows,
to put the Prevost display in second
place and the Ritchie exhibit in third.

All To Be Congratulated

Had only the left-hand window of the
Lightfoot store been en'ered there is a

strong possibility that this would have
been done but as the entries stooj the

niajoiity of the ten judges—all of theia

close students of modern merchandis-
ing— r-ame to the conclusion that the ar-

rangement of the goods in the Patterson

Store and the range of gifts shown

—

as well as the probable effect of the
whole on the passing public constituted

the deciding factor.

The publishers and staff of "Booksel-
ler and Stationer and Office Equipment

(Continued on Page 21)

Winner of second prize in Bookseller and Stationer's Chris tmas Window Display Contest—H. G. Lightfoot, Stratford,
Ontario.
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To Build up Stocks the Task Now
''Prices Never so Stable as At The Present Time," Says T. E. Menzies, Toronto-

H. Davis and Company, of Sydney, N.S., Report Volume of Turnover Very
Much the Same as a Year Ago—Post-war Conditions Responsible

-R.

<< t INHERE is hardly a live merchant
in all Canada to-day who is not

-*- confronted with the interesting

task of building up his stock to serve his

public, and incidentally, add to his bank
account."

In these words T E. Menzies, of Men-
zies and Co., 439 Kink St., West, Tor-
onto, Ont., sums up the business situ-

ation at the present time. Prices, in

Mr. Menzies' opinion, were never as

stable as they are to-day.

Discussing with the editor of Book-
seller and Stationer the business situ-

ation and the prospects for 1922, Mr.
Menzies said:

"Thank Heaven the vision of the

coming year is not clouded with distrust,

suspicion and uncertainty as it was at

the commencement of 1921.

"Retrenchment was the watchword
during the old year. It cost some of

us dearly in the way of potential pro-
fits but it was no bad policy even at

that as to-day there is hardly a live

merchant in all of Canada who is not
confronted with the interesting task

of building up his stock to serve his

public and, incidentally, add to his bank
account.

"It is a pity that some fool sprung
the slogan 'Business As Usual' too
soon on a suffering world. That motto
really belongs to the present period.

Prices were never as stable as they are

to-day. No surprises are anticipated and
with everyone pulling together, we can
make this a good, wholesome, ordinary
profit-producing year.

"Timidity of capita: is a platitude

Winner of third prize in Bookseller and Stationer's Christmas Window
Display Contest—H. F. Prevost of Duncan, B. C.

that everyone seems to think applies to

the big interests alone. In times just

passed it applied to every merchant,

great or small, who did not work his

capital and legitimate credit to the last

copper.

"Let us apply the old homely virtues

of hard work and cheerful service to our

business this year and help the country

back to the good old days of 'Nineteen

Ten,' 'Eleven' and 'Twelve.' It's worth

the effort."

0. L. Davis, Secretary-Treasurer of

R. H. Davis and Comrany, 542 George

St., Sydney, Nova Scotia, discussing the

same question, says:

"Briefly, we find our volume of turn-

over very much the same as last year

but a few thousand dollars less in sum
total. This is mostly taken care of by

the shrinkage in values. Our profits

will be pretty well wiped out this year,

owing to the dropping market, which

has been on the slide downward ever

since the third day of January last on

practical.y all the lines which we handle.

This we anticipated but have to take

our share of the losses or lose our sell-

ing connection. We differ somewhat,

perhaps, from some other business

houses; we do not blame it on anybody.

These conditions are only natural after

the war which we have gone through and
while we cannot be included with the

profiteers, we have no intention of being

included with the pessimists."

With the trade in the midst of annual

inventory, retail stationers in general

are taking stock of business conditions

and the outlook for 1922. In summariz-

ing conditions the most striking factor

is the marked contrast between the situ-

ation to-day and that of a year ago.

When 1921 opened, business was a blank,

and the first six months of the year

brought forth no promise of improve-

ment. In fact trade appeared to foe

steadily on the down grade. This per-

iod of retrenchment began with the can-

cellation of unfilled business or shorts,

and later new orders were cancelled

right and left. Little confidence was ex-

hibited until June, when a gradual up-

ward trend was noted as buyers were
force to fill long standing requirements.

During the last half of the year there

were constant gains in all lines of com-

mercial stationery, with lower prices an

important factor in stimulating demand.

Typical of this trend of improvement
has been the calendar business, which

has increased to practically normal pro-

portions with the feeling of greater con-

fidence on the part of buyers. Business

in holiday goods approached a record

volume and, with the gradual expansion

of general lines, the past year far ex-

ceeded expectations.
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Edmonton Dealer

Found Customers
Liked Catalogue

Referring to the Gift Catalogues
issued by Bookseller and Stationer

for distribution by retailers to

their customers, A. H. Esch, of A.
H. Esch and Company, Jasper Av-
enue at 104th Street, Edmonton,
Alberta, writes:

"We found the books very help-

ful to us and of interest to our
customers. Tht only improvement,
from our point of view, that could

be made—and we are the people

to be considered—is the imprint.

"It should have been on the bot-

tom of the front page in large
print and if you will stick this in-

formation in the back of your head
until next Fall you will make a
better impression."

PRIZE WINNERS IN WINDOW DIS-
PLAY CONTEST

(Continued from page 19.)

Journal" congratulate the proprietors
and window dressers of the four stores
in the prize and honor list and to the
others who entered photographs of then-
displays pass on the word: "Try again.

- '

To be beaten in a contest by such win-
dows as those presented on these r^igf ;

is no reason for regret. Rather should
it be an incentive towards those strenu-
ous efforts in the future.

From the four photographs shown.
dealers in all parts of the country will
surely be able to secure ideas on display
which will stand them in good stead.

BOOK STORE LOOTED

J. L. Coles Suffers to the Extent of*
About $150.00

An unusual happening for the gen-
erally peaceful city of Merritt, B. C,
occurred recently when thieves—indica-
tions point to more than one person

—

entered the rear of J. L. Coles' book-
store and got away with cash and goods
to the value of approximately $150.00.
Entry was made by the back door. Ran-
sacking every available drawer in the
hope of finding cash, the robbers suc-
ceeded in unearthing $25 in bills (the
property of Miss Jean Coles) and also
took the loose change found in the till

The comnplete stock of fountain pens
and safety razors were also added to
the loot, and at this stage the robbers
were evidently disturbed, as in making
a hurried exit, a connle of pens were
dropped on the floor and other equally
negotiable property escaped untouch-
ed.

President of Wholesale Stationery Firm

Urges Prompt Reduction Selling Prices

DISCUSSING the outlook for 1922,

C. W. Graham, President of Bun-
tin, Gillies & Company, Hamilton,

Ont., says:

—

"The men who handle stationery

throughout Canada may safely take an

optimistic view of the outlook for 1922.

It is reasonable to believe that the worst

is over but the return to normal will be

slow unless everyone accepts his share

of loss during the deflation period.

"In the writer's opinion the greatest

influence retarding business is the be-

lief in the consumer's mind that many
prices are still too high. Selling prices

should in all cases be based on replace-

ment values rather than on actual cost.

"Speaking generally, I believe that

manufacturers are striving to reduce

their costs and promptly reflect the re-

duction in their selling prices, but many
merchants, disregarding changed condi-

tions, are loath to sell goods for less

than cost plus a reasonable profit. We
read far too much in the trade papers

about postponement of reduced prices

until we have worked off stocks rf raw
material which cost much more than

present market prices.

"Suppose you have a book priced at

$3.00 which cost you $2.00 but which

can now be purchased for $1.25. Surely

you will be better off to sell it at $1.95

and buy another one for $1.25 than to

hold out for the full price of $3.00 and

have your customer dissatisfied and

probably going to your competitor. In

one case you can still have the o.d

book (probably depreciating by becom-

ing shopworn) and in the other you have

a fresh new book to replace the old one

and 70c. to help pay the rent. Which
is the better?

"To sum up briefly—Co-operation be-

tween manufacturers and their em-
ployees with a view to reduction in cost;

a willingness on the part of all those

se.ling merchandise to forget what
goods cost them; careful, a keen eye

on collections; cost of operation of busi-

ness reduced as far as possible without

injuring the service; personal expenses

closely watched; a sales policy empha-
sizing good will through efficient ser-

vice. These are ah necessary if we de-

sire to do our part in the stabilizing of

business."
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Awarded honorable mention in Bookseller and Stationer's Christmas
Window Display Contest—Gray and Ritchie, St. John, N. B.
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Making Most of Valentine Day

THAN THE man who deals in books and stationery

(here is no dealer in Canada who has a better

chance to get business on St. Valentine's Day.
February 14 is a day set aside on the calendar as being
dedicated exclusively to lovers. It is a day on which
valentines are exchanged. A few years ago there was a
big run on the comic or cheap valentine but there has
always been a steady demand for gift merchandise. Little

tokens of affection are freely exchanged and nothing
lends itself better to this purpose than books and sta-

tionery. The bookseller should start in right now and
put a number of books and fancy boxes of quality sta-

tionery in his window, with cards suggesting these items
as suitable and sensible Valentines. Catchy displays
of the latest hooks are ail that are needed to create a

more widespread interest in the practice of giving some
little token of affection to a lovedJone on February 14.

I

The Essentials of Salesmanship

F YOU would win a man to your cause first con-
vince him that you arc his friend." sail Lincoln
on one occasion and again he said, "kind, unassum-

ing persuasion should ever he adopted,"
By sympathy, a dealer can accomplish results that

never can he accomplished by dictation. The customer,
whoever he mav he. however a hard exterior he may
have, is very human. Let the dealer reach out to him
through his own humanness. Let him always he defin-
ite and positive, but avoid even the appearance of a

dictatorial manner. -

Unless a man has a real interest in his customer he
cannot call forth from him a real interest. Very few
decisions to buy are made upon pure logic. A man who
does not like a dealer and is not warmed by his friend-
shin will go out of his way to purchase elsewhere

To gain a quick confidence i« an art. Through the
art of kindliness, sincerely expressed in a manly way, a
business friendship can he quickly formed and a staunch
customer secured.

Friendliness always beets confidence, and friendli-
ness only grows out of kindness. A sympathetic bond
must exist between the salesman and the customer befor?
suggestion will operate. Dictation must give way to

surest ion, and suuuestion can onlv operate after a

friendly attitude has been established.

* $ * $

Bernard Shaw on Book Question

WRITING in The New Republic, Bernard Shaw
discusses the question of suitable reading, the
nith of his remarks, which are worthy of the

attention of every dealer in books, being reproduced in
part hereunder:
The moral is clear: let us have the libraries, whether

they are empty or full. And dto not confuse their high
function with that of the reading divan which polices

our cities for us by enabling people to read about crimes
and vices instead of going out into the streets and prac-

tising them. Do not forget, either, that though this is

a very desirable substitution, it is the reverse of desirable

in the case of good deeds and virtues. Just as reading
about crimes does not make us criminals, but rather
causes any propensities we may have in that direction

to waste themselves harmlessly through the imagination.
so reading about high virtues does not make us heroes

and heroines: it wastes our heroic impulses in precisely

the same manner. Therefore it is very questionable

whether reading rooms should contain any good books.

Bather should they be stocked with the Newgate Cal-

endar, detective stories, lives of Cartouche. Lacenaire,

(diaries Feace, Moll Flanders and all the most infamous
characters in fact or fiction. And when the readers,

in the disguet and satiety produced by a debauch of

such literature, go to the reading-room librarian and
say "For heaven's sake <dve me a book about a saint or

a hero: T am sick to death of those stupid malefactors.''

it should he the duty of that librarian to say, "No, my
-on (or my daughter, as the case may be) : the proper

sphere of virtue is the living world. Co out and do

good until you feel wicked again. Then come back to

me: and T will discharge all your evil impulses for you
without hurting anyone by a hatch of thoroughly bad
I looks." Moral, do not listen to the people who wish to

purify public bookshelves; they are sitters on safety

valves.
* * * *

Programme For Helping Book Sales

FLUSHED with their success of last year, authors,

publishers and booksellers will undoubtedly get to-

gether a"ain this year in an effort to increase the
demand for books in Canada. That all three classes

will work hand in hand towards this end may well

he taken for granted. The time, though, to make a

-tart is now. The newppaoers of the country gave con-

siderable space to news about books prior to Canadian
Authors' Book Week and there i< no doubt hut that

they will keep up this work, providing they are supplied

with the proper kind of material. Certainly editors

found the material with which they were supplied last

\car of real news interest in supplementing their reviews

and general literary notes. By syndicating article- of

general hook interest and' keeping the seasonal notes

well distributed to those who will use this type of news
il will be possible more generallv to serve those who
would like to keep in touch with the book campaign.

Religious Book Week, which was at an experimental
stage last year, will again be part of the plan in 1922,

and there i- a good chance here for increased business.

Children's Book Week will also, of course, get more at-

tention this year from dealer ami public and Canadian
Authors' Book Week should prove to be a real big trade-

getter.

The determination of the publishers to do their part

to see that full value i< taken of the accumulative power
of the national wave of increased book interest marks
this as one of . the most important step- that the book
trade has ever taken, and it shows the determination of

ihose who have the leadershin in Canadian publishing

to spare no effort to press on in the co-operative Avork of

improving book-trade conditions and setting the book
in its rightful place in Canadian life.

The people of the Dominion are steadv readers and
staunch admirers of srood literature and care should be

taken by the Bis: Triumvirate—author, publisher and
' ookseller—that none of the ground gained in the clos-

ing months of 1921 is lost.
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Prices Regulated By Competition
"Retailers Not In League To Keep Up Prices," Declared B. W. Ziemann, Preston,

Ont., in addressing Ontario Branch of R. M. A. at Annual Convention in

Toronto—Too Anxious to do Business to Conspire Against Public

He Explained

QUESTIONS of interest to the book
and stationery trade came up for

discussion at the twenty-first an-
nual convention in Toronto of the Ont-
ario branch of the R. M. A.
A feature of the convention, in which

Ontario retailers are interested, was the

visit to members of the Legislature of

a delegation consisting of the executive

officers including B. W. Ziemann,,

Preston, president; W. J. McCully, 1st

vice-president, Stratford; W. Hodgins,

2nd vice-president, London; D. W. Clark,

treasurer, Toronto and W. C. Miller,

secretary, Toronto.

Hon. H. C. Nixon, Provincial Secre-

tary and Hon. Peter Smith, Provincial

Treasurer, were the two ministers in-

terviewed and after a sympathetic hear-

ing, some information was given on

certain matters which indicate a favor-

able attitude toward the position of the

retail merchants.

Retailers Need Not Worry

A subject on which the delegates se-

cured a favorable expresision was in

connection with the eight-hour day as

applied to retailers. Secretary Miller

pointed out that legislation on this

point was introduced at the last session

hut was later withdrawn. Mr. Nixon
stated that retailers; need not worry
concerning the application of such legis-

lature to them.

The Ontario Government was asked

to amend the Transient Traders and

B. W. ZIEMANN
Of Preston, who has retired from the

presidency of the Ontario R. M. A.

Hawkers Act so as to make it apply
effectively under prevailing conditions.

It was shown' that certain practices now
being indulged in worked out to the

detriment of retailers and to the muni-
cipalities through transient traders

avoiding business and other local taxes.

The case was cited of the transient

trader who brings a stock of goods to

a town and arranges with some mer-
chant to distribute the goods through
his store to avoid a license fee and tax.

Frequently the merchandise he distrib-

utes is of a po^r character but he does

not stand to lose because he is here

to-day and gone to-morrow. Mr. Nixon
suggested that educational effort in the

association might overcome this among
the members but Secretary Miller re-

plied that the complaint was with re-

tailers who were not reached by the

organization.

Concerning the Division Court Act it

was shown that in Ontario the collection

of sma 1 debts through the courts is

costly. Some change was desired and
it was pointed out that the motive was
hot to enable the retailer to force pay-

'ment from the poor but rather to have

some adequate means of meeting the

"dead beat." Mr. Ziemann admitted

that the retailer might be more careful

in extending credit but thought more
assistance was needed in the courts.

On the subjects other than those on

which he declared the stand of the

Government, Mr. Nixon promised care-

ful considei-ation. The details of the

various subjects will be submitted later,

for consideration of government mem-
bers.

Opening the first regular session on

Wednesday afternoon, Mr. Ziemann
stated that 1921 had been one of the

best years in the organization despite

the fact that it had been a hard year

for many retailers. He referred to

the newspaper statements alleging that

the retailers were responsible for hold-

ing up prices, stating that the buyers'

At the left is B. W. Ziemann, of Preston,

who has retired from the presidency of the

Ontario Retail Merchants Association, being

succeeded by W. J. McCully, of Stratford,

whose photo appears at the right.

strike did not bring down prices, but

on the other hand brought about a dis-

organization rf bus'ness, and that as a

result retailers could not sell goods and
so could not give business to wholesalers.

curtail with the result that unemploy-
ment resulted in a large measure.

Responsible for High Prices

"No one body can act alone in the

commercial world," said Mr. Ziemann,
"and what affects one affects every

branch, and the worker, who is the

ultimate consumer, is going to feel it

just the same as the retailer, wholesaler

and manufacturer. The people by this

time have come to the conclusion that

the retailer is not responsible for high

prices and the leLailer cannot break
away by himself from the situation. I

venture to say that there is not a re-

tailer who is not taking his loss day
after day and not. sajing anything

about it. We have had high-priced

goods on our shelves and the only way
to take advantage of lower prices has

been to clear out the old goods at any

price and stock up on the new. This pro-

cess has been general throughout the

country and retailers are not in league

to keep up prices. There are so many
retailers and all anxious to do business,

that this competition legulates prices

to a large extent. I believe we have

reached the turning point in the road.

I believe from now on we will find the

people throughout the country are

gaining confidence. We find that fac-

tories are beginning to operate more
steadily than in the past year."

In turn the manufacturer was forced to

W. J. McCULLY
Of Stratford, Ont., who is the new presi-

dent of the Ontario Retail Merchants'

Association.
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Coaxing in Business from Outside
Two Thousand Dollars a Month is Average Business Done by J. C. Glube, of Halifax,

N.S., in Cameras and Supplies, also Developing and Printing—All New Books
Are Put in Library as Soon as Issued— Store Famous Throughout

Province

COMPELLED to leave school be-

cause of the death of his father

in 1914, J. C. Glube, then only

a boy of eighteen, opened a little store

in Halifax, N. S., where he sold tobaccos

and had two small negro boys shining

shoes. Although he had no capital and

was compelled to get his stock of goods

on credit, he was full of determination.

And that he was bound to succeed was
the opinion of all who knew him.

Five years afterwards a new store

was built at 569 Barrington St., a few
blocks farther up town than the old

stand, and to this the stock of tobaccos

was removed and to it added a complete

line of stationery and magazines.

Good Income from Library

After two years in this new store

there is now established one of the best

businesses in the city of Halifax, and
within the last year two other stores

have been opened in different sections

of the city, as branches, under the di-

rection of his brothers.

At the time of opening the present
store on Barrington St., it was decid-

ed to conduct a lending library and to-

day, after only two years effort, there

are over fifteen hundred people borrow-
ing books. The library has over two
thousand volumes from which to select.

A deposit of one dollar is charged to all

members and a two-cent-per-day rate

prevails on the borrowing of books. This
deposit is returned to a person wishing
to be taken from the lists.

A representative of ."Bookseller and
Stationer" asked Mr. Glube if this de-
partment was self sustaining and his

reply was that a good profit is shown
continuously.

All new books are put in the library

immediately they are issued by the pub-
lisher and if one comes whose author is

not well known but which becomes popu-
lar his previous works are also procured
and put in.

Going After School Business

Mr. Glube claims that this is the best
medium for bringing people to his store

and that through the library many
have become regular customers who
never came in the store before.

A number of people going on a vaca-
tion have taken books with them, mail-
ing them back when finished. Only re-

cently two ladies who were regular read-

ers left on a trip across the continent
taking several books with them; these

they will return when read. Through
the number who have taken books out

of town the name of the store, has be-

come known and a number of people in

the province have written in for goods.

This started the belief that there was
a good field for a mail-order business

and lists were prepared and circulars

sent out soliciting orders for anything
in the stationery or book business,

whether carried in stock or not. The
results were remarkable and now, al-

though the lists cover only the counties
immediately adjoining Halifax, the

"Better Feeling"

In Business Now
The observers of business are al-

most unanimous in their assurance
that there is a "better feeling"
about business. Just what this re-

curring phrase means is difficult to

state. It might be descriptive of

any of a dozen psychological chan-
ges that could enter into the situa-

tion. If it means that people gen-
erally have begun to realize the
causes that have thrown industry
out of balance, and to appreciate
the things that must be corrected
before conditions come into equil-

ibrium again, then we should say
that the reported "better feeling"

constituted an important advance
toward normalcy. If, however, the

"better feeling" means simply that

people are merely smiling and
waiting more patiently, rather
than setting themselves seriously

to the task of wage and price re-

duction and other readjustments
that are necessary, then we fear

that it signifies but little.

There is fresh evidence constant-

ly that the readjustments are tak-

ing place. They are slow, but it

takes time for a knowledge of con-

ditions to reach all classes and div-

isions of the population and for

them to make up their minds to

give the co-operation that is nec-

essary to bring industry back into

balance. Meanwhile, it will aid in

the cultivation of patience to real-

ize that conditions are by no means
so bad as they might be, and that

considering all the circumstances

the volume of business is really

surprisingly large. Department
store sales so far this year have
been in physical volume ahead of

last year, although somewhat low-

er in values, owing to lower prices

—National City Bank of New
York.

sales from this department have contin-

ued to increase. Plans are now -being

made to secure lists of all people in the

rural sections of the province and to

cater to their needs. A specialty will

be made of catering to and supplying

school libraries through this system.

Business From Camera Fans

Cameras, supplies, and film develop-

ing have been a big success in this store,

while the developing of films alone has'

increased the mail order business con-

siderably. The sales of cameras and

supplies exceed one thousand dollars

per month and the developing of films

averages about two hundred and fifty

dollars per week. This latter is said to

be the biggest business done by anyone

in the city with the exception of a re-

gular photographer. A twenty-four-hour

service is given which is largely respon-

sible for the big business.

A big turnover came from tobaccos

but Mr. Glube does not believe that the

handling of this line is elevating to the

business.

"The better class of women do not feel

like coming into a store where smoking

is permitted," he said, "and when things

become more normal it is intended to

remove this department from the store."

Another big department of this store

is the magazine section in which heavy

business is done; and it is constantly

increasing. In the past very little at-

tention was given to the financial end of

this section until it began to dawn on

the management that they were losing

money. Now the ordering of maga-
zines and the sales are carefully watch-

ed and a good profit is being made.

While talking on this subject Mr.

Glube said that many merchants are in

the same position he was in before he

changed his methods and are not mak-
ing money.

"If they will only give this a little

more attention and watch against over-

ordering they will find that there is

money in the business," he declared.

Policy Followed in Buying

Several months ago the management
of the three stores was put in the hands

of G. F. Holland and since he assumed
charge the sales have increased over

twenty-five per cent and an additional

twenty per cent has been added to pro-

fit by the stopping of a number of leaks

and more careful buying. In buying

consideration is given only to goods that

can be returned within sixty days, ir-

respective of the prices offered. No at-

tention is paid to so-called bargains;

the big thing is "will the goods sell?"
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All orders given for goods are subject to

confirmation which must be received

in writing from the store and before

this is sent the order is gone over again

carefully in the office to see if the right

goods and proper amounts have been or-

dered. After this system is carried out

an official order is sent by the store.

In commenting on this Mr. Holland
gave it as his opinion that too many
merchants buy on the spur of the mo-
ment and let their enthusiasm run away
with their better judgement only to find

out, in a great many cases, that they

have been just buying goods to put on
their shelves. This, he claims, is a

point most vital to the business.

The bookkeeping system in this store

is another thing that is given careful

attention and is up to date in every

respect. Nothing is done in a careless

manner and all orders, reports and cor-

respondence are filed so that they are

always handy in case of reference.

Making Use of Trade Papers

At the present time six papers cover-

ing the book and stationery trade are

The Date of the 2nd Annual

RELIGIOUS BOOK WEEK
Is Set For

APRIL 2-8, 1922.

subscribed for and all ideas relating to

the trade that are considered useful are

clipped out and put in a reference book.

These clippings are referred to every

little while to keep constantly in mind
what is filed" so that in the event of any
help being wanted they know at once

what information there is on hand.

Both these gentlemen are very enthu-

siastic readers of trade papers and be-

lieve all merchants in business should

pay attention to this class of literature.

"It is absolutely necessary for one to

keep constantly on the watch for what
others are doing as someone is always
doing something new," says Mr. Holland,
"and it is these things that a man must
find out if he expects to progress. A

man who doesn't read trade papers is

not taking full advantage of his oppor-
tunities."

Every time goods are ordered an in-

ventory is taken of the particular line

in question so that the exact amount- of

stock on hand is known. A card system is

used for this and on these cards are

kept records of the goods bought and
the amount on hand. A general inven-
tory is taken twice yearly, nothing be-
ing left to chance or guess work.

SHOWING BRITISH TOYS

More than 20 of Great Britain's estab-

lished toy manufacturing houses plan

bo exhibit their products in Canada and
the United States during February of

this year. Their decision is said to have
resulted from the recent exhibition of

American toys at British shows. It is

possible that the Canadian exhibit will

become an annual event, one of its ob-

jects being to save buyers the expense
of a long ocean trip.

This is a good view of the interior of Glube Brothers store at 569 Barrington Street, Halifax, N.S. In two years the
lending library, which may be seen at the rear, has grown to such an extent that now there are over 2000 volumes from,
which to select and more than 1500 people are members. In 1914 /. C. Glube started in a very small way with a stock
of tobaccos. It will be noted that he still carries these, a good display being in evidence at the left of the picture.

Cameras and photographic supplies are another big line.
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Does the Lending Library Pay?
Canadian Booksellers Narrate Their Experiences—New Brunswick Man's Nook Brings
Him from Fifteen to Twenty Dollars a Week—'Too Many Losses," Says Kitchener

Dealer—Oakville Man Finds It Brings Other Business—Many Opinions Expressed

rvOES IT PAY to conduct a lending library?U This is a question in which R. O. Smith, of Orillia, Ont., is deeply interested. If any dealer in Canada
has anything to say on this subject it will be appreciated if he will give to Bookseller and Stationer his ex-
periences for the benefit of his brothers in the trade.

"I am not running a library in connection with my s'ore," says Mr. Smith, "but I have been thinking about
it as a good adjunct to my business. In a word, I am looking for information."

Below are given the experiences of other dealers in Canada

:

The Latest Books

In New Brunswick

"We make a straight charge of two

cents a day with a fifty-cent deposit/'

says Mr. Colpitis, Moncton, N. B. "I

have found that the library pays in it-

self and brings in a number of people.

Tt earns from fiftee/i to twenty dol ars

a week. We do not put in any reprints

except the popular ones to replace those

which have passed out through wear and

tear. We put all the new books on the

library shelves as these are the ones

the public wants".

"I have sometimes wondered," he add-

ed "if the library cuts in on anything

else."

Found It Did Not

Pay in Kitchener

"For my part," declares J. C. Jaimet,

Kitchener, Ont., "I found that it did not

pay in my city. There were too many

iorscs. New books can not be let out for

ten cents a copy and bring in a profit.

If I ever start again I'll charge twenty-

five cents for a book for a week. It

was the fern-cent charge that caused me
to let the library go. I could not see

that it paid me at all to let out good

books for that sum."

Was Annoying to

Montreal Dealer

"I threw out my library as it prov-

ed to be a source of annoyance," says

C. Foster Brown, Montreal, P. Q. "Good
customers of mine would come m and

ask for a book. If it was not on the

shelves of the library they would want

to t" v e one out of stock. They would

persist in asking until I had to give in

and let them have the book. A: d once

a dealer does this he has to do it ail the

time. It meant continually taking

books out of stock for customers and
this resulted in a good deal of extra

work in ordier to keep track ol them. It

was this that caused me to chuck the

library out."

Boosts Sales of

Books for Gifts

"I keep my circulating library in a

gallery separate from the store and I

never give out anything that is not on
the shelves," says A. T. Chapman, Mon-
treal, P. J. "It is a bad precedent to

set, so no matter who asks me, I firmly

but politely refuse. Keeping the library

away from the store makes it easier

fcr me in this connection. I ma sa a
charge of two cents a day, fifty cents a

month or five dollars a year. We charge
a dollar as a deposit guarantee on tfhe

two-cent rate. Personally, I have found

the library useful in bringing in reg-

ular customers. It tends to bring these

customers in several! times a week when
we sell them other goods. Then, too,

these frequenters of the library buy as

often as not copies of the books they

have read and liked."

Increases Sales

Out in Oakville

"It has been my experience," says Mr.

Grinham of Oakville, Ont., "that my
circulating library brings me in a good
deal of business which, under other cir-

cumstances, might not ccme my way.

It brings people into my store and they

bring other business. My library cer-

tainly pays me well. If it does not help

along book sales it helps us in other

ways. I am inclined to think tlhat the

library helps us sell more books but,

whether it does or not, it justifies it-

self in my store as it acts as a sales-

man for us in other lines."

Stratford Dealer

Is Enthusiastic

"I put in my library about three years
ago," says G. E. Lightfoot, Stratford,
Ont., "and it has paid for itself over
and over again. It paid for itself in

twenty weeks and we still have the books.
The first essential, I would say, is sim-
plicity of system. The simpler the sys-

tem the better does the library pay. One
mistake we made at first was failure to

have sufficient variety on the shelves.

I put just a few shelves at the front of

the store and during the first few weeks
I was amazed at the amount of business

this department attracted.

"We have some three hundred books in

circulation now. From Saturday night

to Monday morning we charge four
cents. Our regular rate is two cents

a day or ten cents a week. We never put
in more than two of the one book. We
keep an index on the counter and by
following this closely no inconvenience
results."

"To people whom we do not know our
charge is a dollar which is in the nature
of a deposit. We just take the name
and address and we find that our losses

amount to only about one per cent.

"If a man is going to operate a library

he must go about it in the right way.
In the first place he has to compete with

the library in his place of business. In

our city the public library has all the

books on the market and we must meet
them."

"A Great Asset,"

Says Mr. Jarvis

It is just a little more than five years

ago since A. H. Jarvis, of Ottawa, Ont-,

conceived the bright idea of installing

a lending library. At first he approached

the proposition with a certain amount of

doubt as to the wisdom of the venture

but a short trial proved that he was on

the right track. He proceeded cautiously
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at first with a very few books and grad-
ually increased the supply until to-day
he has over 1,200 books on the shelves

of the lending library with an average
circulation of 500.

Mr. Jarvis is firm in the conviction

that the lending library is a splendid

business asset. Despite the fact that he
loses over one hundred books annually,

it is a paying proposition. The initial

membership fee is $1 with a charge of •

2 cents a day for each book.

"It is not so much the profit that is

made on the actual business of the lib-

rary, as the trade it brings to the re-

mainder of the store," said Mr. Jarvis.

"There have been hundreds of cases

where members of the library bave be-

come so taken up with a book that they

have purchased a new copy either for

themselves or as a present for a friend.

As a matter of fact, that very oft-m

happens in the case of new books b-"

popular authors. The members take

them out and read them and then pur-

chase a new copy.

Draws Attention to Magazines

"Of course, to conduct such a library

properly, one must give it a lot of atten-

tion. First and foremost it must be kept

right up-to-date as regards new books

by popular authors. That is where it has

the advantage over the public library,

for the public library, as a rule, is two

or three weeks and sometimes a month

behind in securing the very latest works

of popular authors. Then, too, one must

endeavor to meet the whims and special

demands of the customers and members

to a reasonable extent. Of course, it

would be ruinous to endeavor to meet

all demands.
"We do not place any limit on the

length of time a book can be kept out,

but, as a rule, we send notices out when
a book has been out three weeks, remind-

ing the borrower of the fact the book has

been out that long. Such letters are

usually followed by the return of the

book in question almost immediately.

Quite often the books are never return-

ed. I suppose we lose over a hundred
books every year, but in spite of that I

consider the lending library is a paying

proposition. I value it very much for the

business it brings to the rest of the store.

In a great many cases, almost every day,

magazines are sold to members of the

library who undoubtedly would not have
purchased them had their attention not

been drawn to them while in the store.

Writers of Fiction Popular

"We find the public at present are
quite keen on light fiction. They don't

want the heavy reading, and there is very
little demand for non-fiction. As a matter
of fact, I do not include any non-fiction

in the lending library, just for that

reason. The most popular authors
at present include: H. Rider Haggard,
Sewell Ford, W. W. Jacobs, E. Phillips

Oppenheim. Gene Stratton Porter,

Arthur Strinsrer, H. A. Cody, Robert

(Continued on Page 31)

jackets on Books Taken from Library

Are Constant Advertisement for Store

"We would be obliged if you would let us have your opinion of the use

of slip covers in a lending library." wrote Glube Brothers, of Halifax, X.S.,

to the editor a short time ago. Other dealers mij also find the information

contained, m this article of interest.

X "T 7HILE the profits of a rental li-

V/V brary in dollars and cents are
' ^ not to be passed up in estimat-

ing the value of such a department, the

greatest profit derived from the library

is the fact that it brings many people

into the store every day who would not

otherwise be drawn in.

The Barnhart Book Store of Hunting-

ton, Ind., operates a successful library

which consists solely of fiction.

"We rarely put in anything but new
books," writes Allan W. Barnhart in

'The Modern Stationer and Bookseller,

"though when one is starting a library a

large proportion of the initial list can be

selected from the popular copyrights."

The Value of A Jacket

Mr. Barnhart goes on to say: All of

our books are covered with a heavy
golden rod colored paper jacket with

the words "Barnhart's 2c per Day Li-

brary" printed in large type on each

side. Except in case of rain we do not

wrap the books, and the sight of people

carrying books from our library on the

street is a constant advertisement. As
soon as the covers become soiled we re-

new them. This is a slight expense,

and in addition to the publicity value it

protects the covers. The back of the

jacket is cut away so that the title of

the book may be read while it is on the

shelf.

No Fee For Membership

We charge no membership fee what-
ever, nor do we collect a deposit, ex-

cept in the case of transients. Our
scale of charges for the library is three

days for five cents, and no charge of

less than a nickle. For more than three

days the rate is two cents per day
straight, i.e., four days for eight cents,

six days twelve cents, etc. The most
of the books, however, are brought back
within the three-day limit, thus doing
away with the necessity of handling
pennies for every collection. On this

basis new books, on the average, more
than pay for themselves during the first

year, and we have had some of the more
popular ones earn five and six dollars

within a year. Those rates are the
ones that we started with ten years ago
and, while we have never deemed it ad-
visable to raise them, I would advise
a dealer who was starting a library to

set his rate at three cents, two days
for a nickle, in view of the present
high cost of books.

We keep our records on a 4 x 6 card
system with a card for each
book. The card for the books
which are in are kept alphabetically ar-

ranged in one division of the file, and
those of the books that are out are kept
in another. The person's name, and if

they are unknown to us, their address,

are listed, together with the date when
the book was taken out. The date is

also stamped on the inside of the jacket

for the reader's information. When the

book is returned the card is taken from
the "out" division of . the file, the
amount collected marked opposite the
name and the card replaced in the "in"
division. In this way we can tell just
which books are earning their way, and
which ones are shelf warmers.
We clean out the latter every summer

usually taking out about 100 books, and
selling them at six for a dollar, or five

for a dollar. We rarely have more than
a dozen left from this sale. In this
way the Hbrary is kept at about the
same size, about three hundred books,
and is much easier to handle, more pro-
fitable, and less of a space consumer
than if the old books were left to accum-
ulate.

Card File Tells Everything

Our books are kept on the shelves in

alphabetical order, and we have a cata-
logue of them, arranged by authors and
kept up to date for the customers' re-

ference. If one asks about a certain
book we can easily tell whether or not
it is in by consulting the card file.

On the first leaf we pasted the re-
view, or comment of the book, which
we cut from the original jacket. This
helps the reader to make his selection,

and eliminates many questions which
would otherwise be asked of the clerks,

regarding the character of the books.
We keep no definite system for tracing
lost books, and our loss on account of
it has not been to exceed a dozen books
in ten years. There are customers of
our library who take books out regular-
ly every day or two, some of them aver-
aging 250 to 300 books a year.

Not on the Card—They were in a
railway train and were discussing Dick-
ens. "Well," said one, "John puts
'Bleak House' first and 'Martin Chuzzle-
wit' second." "Excuse me, gentlemen,"
said a husky voice behind. "I don't
know your pal, John, but you're bein'
steered. There ain't no such horses
runnin'."—Fort Worth Star-Telegram.
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For the bookseller

who has the space
to spare here is a

suggestion for a cosy

little corner. To
browse here for a

while would he a
pleasure to any cus-

tomer.

In this department
the books, even on
the shelves, are all

within easy reach.

This attractive book
corner, which can
be readily duplicat-

ed, was originated

by Marshall Field
and Co., Chicago.

"Circulating Library Great for Trade"
Says W. W. Wrathall of Prince Rupert

British Columbia Dealer Finds that Practice of Renting Books Permits of Putting in

Larger Stock of Fiction Than Would Otherwise Be Possible—Gives a Sub-
stantial Revenue and Brings Other Trade

DOES the circulating library pay

in the bookstore? Is it good bus-

iness for the dealer in books to

operate a library? These are ques-

tions that are sometimes asked and,

basing opinions on the experiences of

men in the book trade in Canada,

Bookseller and Stationer has essayed

in previous issues to supply the answer.

Statements of Canadian dealers who
"swear by" the circulating library have

been presented from time to time but

none has been more enthusiastic than

W. W. Wrathall of Prince Rupert, B.C.

Western Dealer's View

Mr Wrathall stated to "Bookseller

and Stationer" that he found the cir-

culating library the best "custom-

bringer" that he has ever found. He
does not find his " market sufficiently

good to warrant a large stock of either

standard books or current fiction, but

the circulating library permits him to

put in a larger assortment of fiction

than would otherwise he possible; it

makes a substantial revenue and brings

trade at the same time.

Books are sold from the library if

they are wanted and when sold are re-

placed. The charge made is one dol-

lar and a quarter for membership and

seventy-five cents per month. If any
one wants to keep a book he may do

so, otherwise, he may keep on exchang-

ing, paying seventy-five cents per

month. There are over a hundred mem-
bers in good "contributing standing" at

the present time.

Makes Use of Camera

Social and commercial stationery are

both stocked extensively and a good
business is done in these.

The business done in Prince Rupert is

unusual in one regard. As Prince Ru-
pert is on an Island—Kaien Island—the

local business is quite circumscribed,

but at the same time it serves a large

tributary territory, whose settlers come
into "Rupert" frequently, as their neai--

est large market centre.

The De Luxe
Circulating Library

Every Book of
New and Popular

FICTION
YOU ONLY READ THEM ONCE!
SAVE MONEY AND RENT
THE BOOK YOU WANT
WHEN YOU WANT IT

You will receive prompt service

of The New Titles. The Books
are fresh, clean, inviting. You
are your own librarian. We sup-

ply any book requested of new or
popular Fiction. Start and stop

as you please.

The small rental fee of 3 Cents
per day is charged while the book
is in your possession.

The De Luxe Shop
H. J. Warner, Manager

78, Queen Street, West
West of Terauley St.

Stationery, Office Supplies, Greet-

ing Cards, Cigars, Magazines,
Souvenirs

Mr. Wrathall, being a "camera fan"

takes many pictures of the waters and

surrounding territory, which he en-

larges and frames and sells at a good
profit.

Phonographs also are stocked and
sold. The business in records is par-

ticularly good—one young lady devoting

her attention to this department alone.

Picture framing is also a profitable

department.
Toys, too, are displayed and sold. In

this section, though, it must be said

that the toy business is essentially sea-

sonal. Toy business is very light in

eleven months of the year but almost a

"riot" at the Christmas season.

"Indian Work" Stocked

The Indians around the Islands and
on the mainland are very skilled work-
ers in grasses, barks, and leathers, as

well as in ivory and slate.

A peculiar black slate is found on
Graham Island which, while solid and
as black as ebony, is as workable as

a slate pencil.

From this the natives fashion small

replicas of their magnificent totem
poles and other typical local figures.

The basket work of the Haida Indians

resembles the finest work of the fab-

ricators of the best panama hats. Their
coloring and designing are nothing
short of incomparable art. And with
all these things Mr. Wrathall's store is

heavily stocked.

This is copy of an advertisement used
by H. J. Warner in the Toronto News-
papers to bring his circulating library to

the public's attention.

LINTON BROTHERS' PRIZE

In a recent issue Of "Bookseller and
Stationer" the statement was made that

in a school children's contest Linton
Brothers of Calgary, Alta, gave as a
prize school books to the value of 50
cents. This was an error as the prize

was $5.00—quite a difference.
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NO DULL SEASONS FOR THE LIBRARY
e» Books are Read Every Day in the Year s=

AS A MAGNET for customers—
especially the evening trade—the

circulating library is "catching

"hold." Dealers in all parts of the

country have been running this side-line

for years and since the publication in

Bookseller and Stationer of the first

article dealing with this department a

good deal of interest has been shown by

other members of the craft. Several

articles on the conduct of a lending

library in the drug store have appeared

already in this publication and informa-

tion imparted by George W. Staple, of

Meridian, Miss., as the result of his

experiences have all been intensely inter-

esting.

Nifty Covers An Asset, Too

"Books that are sure to be popular,"

he said, "are ordered in advance of pub-

lication from lists furnished by the deal-

ers, the number of copies of each de-

pending on the popularity of the author,

number of calls for the book by our

patrons, and by the reviews published

in unbiased magazines.

"Short stories—that is, a volume con-

taining several separate stories—do not

appeal to our customers, most of them

seeming to desire only one story in a

volume. We use no paper covers at all

on our books, as anything that tends to

cover up the binding takes away from

the attractiveness of the volume; and

many a book is taken out for no other

reason that that the pretty cover ap-

pealed to the taker. Then again, a mul-

titude of variegated covers gives the

impression of a greater variety than if

the exteriors were all somewhat alike.

"The books are displayed in a sec-

tional case occupying at the present time

a space of about twelve feet along one

side of the wall. We have thirty-two

sections, each holding around twenty-five

volumes, thus giving shelf room for 800

.volumes. Then, of course, we have in

the neighborhood of 600 books in circu-

lation all the time.

Prominence for "New" Books

"The books are arranged on shelves

according to type, every book of each
class having a particular place. There
are shelves for Western stories, detective

stories, outdoor stories, society and love

stories, tales of adventure, boys' and
girls' stories, and short stories. Works
of such prolific popular writers as Lin-

coln, Oppenheim, McCutcheon, and Rex
Beach also have shelves of their own.
The most prominent position is given
to the books that are just off the press

—the 'new' books. These classifications

make it easy for anyone to select his

favorite style of fiction at a glance.

"There is no red tape connected with

taking a book from our library. All we
require is the name and address of the

person taking the book. We trust to the

honesty of the patron and find that it

pays, for our percentage of loss from
theft is very small, running less than

one book a month. Our terms are two
cents a day, payable when the book is

returned, counting the first and last day

Two Cents a Day
the Charge Made

By Ontario Firm

One of the finest lending librar-

ies in the Dominion is conducted by
Judd, Fraser and Cochrane, with

stores in St. Thomas and Port
Stanley, Ont., two cents a day being
the toll exacted for any book in

stock.

In this library are to be found

the works of all the popular au-

thors, some of the books that are

kept on the go almost continuously

being those by Rex Beach, Ralph
Connor, E. Phillips Oppenheim,
Joseph C. Lincoln and Mary
Roberts Rinehart.

This firm carries a large and
well assorted stock of drugs, books

and stationery at reasonable prices

and another profitable side line

boosted is picture framing. The
stock of frames carried is also

bright and right up to the minute.

as one. Thus for a book taken on the

first day of the month, and returned on

the eighth day, the charge is for seven

days, or fourteen cents.

Information on File

"When a book is let out we stamp the

date on the inside back cover, and place

the name and address of the taker, to-

gether with the name of book, on a

loose-leaf pad. From the pad the name
is transferred to a card index of custom-
ers, each regular customer having a

separate card on which is charged each
book and the date on which it was taken.

When the book is returned the title of

the book and the name of the customer
are again placed on the pad with the

amount marked 'paid.' From this pad
we check the names in the index and
mark the book returned. By using this

card-index system we are enabled not
only to keep track of the book, but we
are also enabled to tell the customer
what he has read—oftentimes a very de-

sirable feature.

Transient Patrons Supplied

"If the person taking a book is a
'transient,' that ds, some one who does
not subscribe regularly, his name is

taken and later transferred to another
card index, the entry being listed under
the date of the taking; and when re-

turned the book is checked by means of
this date.

"We also have an arrangement where-
by patrons living out of town may have
books. We sell them any one they de-

sire, in the way of fiction, for $1.50. This
they may return and exchange at any
time for another book on payment of

five cents. Of course, if they so desire

they may keep any book indefinitely;

they have paid for it.

"As we add on an average one book
a day to the stock we would eventually

get more books on hand than we could

utilize if we did not dispose of some at

intervals. Books which have 'become
worn out, books which are no longer in

demand, and those of which we have
more copies than need be in stock, accu-

mulate and must be gotten rid of.

Books Always In Demand

"In some of the surrounding small

towns are lending and public libraries

that cannot afford to buy new books, but

are very glad to get second-hand copies

of good fiction at the price of 25 cents

a volume. Granges, church libraries and
various small societies are usually glad

to take a number of copies. But the

way in which we dispose of most of the

books that we do not desire to keep

longer is to place them in the show
window in positions where the titles can

be seen easily from the street, marking
them 29 cents each, or four for a dollar.

This method will easily dispose of the

books, for there are always plenty of

people ready to buy their favorite

stories at an attractive price.

"Aside from the direct profits of the

business about four or five hundred peo-

ple are brought into the store every day,

from whom we get many purchasers of

other merchandise. The business is a
steady one, the receipts varying but
slightly from month to month. There
are no dull seasons, for books are read
every day in the year."
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A Little Paint Made Kewpies Move
New Scheme for Getting Rid of Shelf-Warmers Is Discovered in D. J. Young's Store

In Calgary, Alta.—Application of a Q uart of Stove-Pipe: Enamel Put Life

Into Celluloid "Stickers"

CALGARY, Alta., boasts of a

splendid book and stationery

store in that conducted by D. G.

Young and Co., Ltd., at their new ad-

dress, 107-8th Avenue west.

Mr. Young was forced to vacate the

premises he had occupied for years by

reason of the L. K. Steele Company

buying the property. His new location

is good but Mr. Young fears that six

months will pass before he will have

regained all his business lost through

making the move.

Here's An Amusing Stunt

The new store, however, is larger,

has two excellent display windows, and

the basement is splendid and well fitted

to give another floor. The cylinder re-

cord department of the library and six

sound proof compartments for phono-

graphs are situated in the basement.

The disc machines and records are

displayed on the main floor where an

additional six parlors are built.

An immense stock of books is car-

ried, covering every department of the

book trade, while novelty goods, pens,

pencils, leather goods, etc., all occupy

individual show cases.

One amusing stunt worth noting is

being talked of a good deal in the

store. Young had a large stock of

celluloid kewpies in various sizes.

None of which could be made to move.

Finally one of the girls was set to

work with a quart of stove pipe ena-

mel and the kewpies, transformed

speedily into nubians, sold like "hot-

cakes" at advanced prices.

Favors the Assorted Window

"The general public around the West
are not big book-buyers," declared Mr.

Young to "Bookseller and Stationer"

adding:

"But the old country ranchers buy
heavily when they do buy."

In answer to a query, Mr. Young
stated that his most successful book
window is the "assorted window."
"The passerby spends more time

looking in the window and frequently

sees what interests h'm," is Mr. Young's
view of this question.

A big business has been built up in

greeting cards, personal cards, etc.

The movies according to the Calgary
dealer, have not helped the book sales.

Recently, at a movie man's suggestion,

Mr. Young tried a window of "Shep-
herd of the Hills" and "Conrad in Quest
of His Youth" as these pictures were
being projected locally. They pi'oved

to be a dead failure.

Mr. Young is a great believer in bril-

liant lights and that is whv his win-
dows and front lights are extra power-
ful and are kept on until automatically

switched off by time clock at 11 p.m.

Making Use of Cupid

When "Bookseller and Stationer" was
in Mr. Young's store, the centre table

bore a neat display for the Bride. The
bride was present with full train and
orange blossoms, while greeting cards,

announcements, dance programmes, etc,

were tastefully displayed. Even "Cook-
ing for Two" was prominently display-

ed.

The spirit of courtesy was quite mark-
ed in the staff, and if all the old cus-

tomers have not made a path to the
new store long before six months' time,

the writer is content to lose his fame as

a prophet.

Calgary Man's Stunt for Moving Goods
Might Be Tried Out by Other Dealers

THERE are all kinds of schemes
for getting rid of stock that

sticks but D. J. Young of Cal-

gary, Alta., has shown that a little

paint will work wonders. Perhaps noth-

ing depreciates in the book store more
rapidly than toys. Due to rough hand-
ling and rough usage they get shoddy
and cheap looking. In such cases it

might be well for the dealer to rem-
ember what D. J. Young did and wield

the little paint brush.

A very good cheap colored effect can
be got on iron toys by the use of a thin

paint of any tint, ground in turpentine.

The thinning must be of turpentine and
two parts to one part of japan gold

size, but these should be added in suf-

ficient quantity to make the resulting

coating very thin. This is especially

useful for application with the sprayer

as in the case of larger toys, or for

dipping as in that of the smaller ones.

Experimenting With Colours

This finish—as with most dull fin-

ishes—is helped by adjacent parts be-

ing bright, either by polishing, varnish-

ing, etc., or where a litle gold bronzing

is used as a sort of relief. If the

paint is made thin enough—a matter for

experiment—a rather pleasing effect

is got by coating with one colour and

then applying one of another, which
should be complimentary to the first.

The result, if properly obtained, is a

sort of shot silk appearance which is

very attractive.

This effect is got best on large sur-

faces by spraying, but similar results

ensue if dipped and well shaken, es-

pecially the second coat. Much depends

on texture of the metal, but even more
on the mixing of the paint, which should

carry no more pigment than will give a

mere semi-transparent coating. Water
paints can be used for this purpose, but

the same conditions apply. Such paint

is, however, better for wooden toys al-

though it is quite applicable to even iron

ones if containg some lime, but no alum.

Children Like Bright Colours

While dull or dead painted surfaces

are without a doubt a welcome change,

it is a fact that a little of it goes a

long way with children. For the

young ones, especially, it is necessary

to have something with brightness and
gloss, and for such purposes the col-

ored varnishes are hard to beat.

While a cheap varnish is not difficult

to make for -many purposes, the better

class of goods are best left to special-

ists to make. Some special paints are

made now by good firms that have a

gloss like varnish, and these are very

useful, as they require but one brush

over, or a dip.

Many spirit varnishes can be colour-

ed to any tint desired by means of an-

iline dyes that are soluble in oil. These
are not so evanescent in character as

are those soluble in water, and will last

for quite a reasonable time without

fading. As these give very bright col-

ours, beloved of children, they are more
suitable than almost anything else for

finishing toys. There is also no limit

to the blending of tints, and some novel

effects are obtainable as the result of

a little careful experimenting in mixing.

Take Care in Mixing

It is not wise, however, points out

the Toy and Fancy Goods Trader, to

mix different makers' products, or even

those of any one firm, without knowing
the constituents. Where it is desired to

experiment on these lines it is best to

make up the varnish, or to use one al-

ready prepared by a specialist firm and
to make the quantities and proportions

of the dyes the deciding factor in the

blending. For metal work of almost

any kind the celluloid varnishes are un-

doubtedly the best, they are cleanly in

use, clear when applied, work un
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"short," dry quickly, and are hard and

adherent. Moreover, they take up ani-

line dyes and give full value to their

brightness and intensity of colour.

For those who wish to experiment on

these lines, a varnish that will answer

admirably can be made by dissolving 4

oz. of nitro-cellulose in one gallon of

amyl acetate, to which is added one

ounce of castor oil. Any tint can be

got by the judicious addition of aniline

dyes soluble in spirit, and any shads or

blending of colour can be got by mix-

ing. This varnish is most excellent for

metal work of every kind, especially

iron, which it protects effectively from

rust.

To Get A Bright Finish

Where a bright finish is required for

such goods—and it may be said that it

seldom looks better than the dull black

alluded to above—the use of a black

varnish is the quickest means of im-

parting it. Such a varnish can be

cheaply made by melting a few ounces

of orange shellac in half a gallon of

naptha, to which sufficient lamp blac.c

is added to form the colouring agent.

A better method is to use a quick air-

drying japan which can be applied with

a brush or sprayer or by means of dip-

ping. Take enough graphite and brown
japan to make a paste when ground to-

gether. This can be made in bulk, if

preferred, and the quantities for im-

mediate use taken and thinned down
with turpentine and a little terebene, as

required. This needs no heating after-

wards, but a better body to the coat-

ing results if the articles are he^tsd be-

fore the application, especially if dip-

ping is resorted to, and this is the

quicker way*.

Both these black finishes are excellent

for iron toys that are left dull and un-

polished before applying; they cover

the omissions very satisfactorily.

Coarse file marks should, however, be

e'iminated; these generally show
through most finishes. Black, how-
ever, is not a colour that is suitable in

every case, and then something less

sombre is required. There is little

doubt that the brightly-coloured toy is

tne more atti active in many cases.

IS THE LENDING LIBRARY A
PAYING PROPOSITION?
(Continued Jrom Page 27)

Stead, Frank Houghton and a number
of others.

"We make it a practice of keeping
from five to ten copies of new books on
the shelves of the lending library, and,

of course, those by the most popular
authors are always in great demand with
the result that we have quite a waiting
list.

Protecting the Books

"Another advantage of the lending
library is that is gives us an idea of the
public sentiment—of the kind of books
the public want, and, as a result, we are
able to keeep our shelves constantly
stocked with the kind of reading matter
we know will be asked for.

"One of the rules of our lending
library is that a book must never be tak-
en out without a paper cover on it, and
must not be returned minus the cover.
This serves to protect the outside cover
from getting spotted and keeps the book
in fairly good condition for a longer
period than would otherwise be the case.

As a rule, there are about 500 books out
at a time and the average length of time
for a book to be kept out is tour days."

INCOME TAX RELIEF
'"Many inquiries," writes W. R. Fair-

brother, Income Tax Specialist, London,
Eng., in a let er to the editor of Book-
seller and Stationer, "have reached me
from, or on behalf of, individuals resi-
dent abroad, with reference to the re-
iefs allowed from British Income Tax
in the circums.ance set out in my letter
of October last. As it is apparent that
in many cases repaymem of tax will be
claimable for three years (the limit al-
lowed) may I point out to your readers
generally, that no claim for the year
1918-19 wi'l be admitted after 5'.h April,
1922."

W. R. Fairbrother.

Two Noted Writers.—To the Toronto
Women's Press Club monthly dinner in

the Heliconian Club during the month
came two distinguished guests—Mrs.
Evan MacDonald, who as L. M. Mont-
gomery o "the Island," found "Anne
of Green Gables," living with her in her
farmhouse home where family ties kept
her, and Miss J. G. Sime, of Montreal,
who brought to Canada some ten years
ago a wealth of knowledge of

books and writers which she has been
putting into charming and living word
pictures to show to the everyday people
of to-day just how human and real are
the outstanding figures of the past.

1921-22 MODELS IN CANADIAN MADE DOLLS
Two examples of jointed unbreakable dolls, one of which has real hair.

Both can be undressed and are supplied in different costumes as desired.

Shown by courtesy of the International Fine Arts Co. of Montreal.

Not In The Directory.—"Have you a

Charles Dickens or a Nathaniel Haw-
thorne in your home, madam," inquir-

ed the book agent.

"No," said the an^ry housewife, "we
have not. I suppose, as usual, you've

sot ''he house mixed up with the board-

ing house next door."—Tit-Bits.
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Office Equipments
sSa and <J

Business Systems
Array of Leather Goods In St. John, N.B., Store

L:
HER goods as a by-no-

tis inconspicuous part of a

jonimercial stationer's stock would

not, at first though, appear to be just

the tiling but one of the features about

Barnes and Company's establishment,

84 Prince William Si.reet, St. John, N.

B., is the leather goods department.

When the editor of Bookseller and

Stationer looked over the Barnes store

there was in the window a most effect-

ive display of waste baskets, pencils,

erasers, tags, clips and other office ac-

cessories. Through the window, though,

could be seen a good interior exhibit of

leather goods.

Of course, the shelves and cases were

filled and covered with stationery of

all kinds, filing supplies, desk sets, led-

gers and other lines for use in the of-

fice but conspicuous—perhaps by rea-

son of the fact that it was somewhat

unusual—was the array of leather

goods.

Naturally the question arises: what

properly constitutes a stock of leather

goods in the stationery store? The

point has been made previously that the

stationer who would best succeed with

a line of leather goods should be cen-

trally located and have a good transient

trade. His stock, it has been argued,

should consist of travelling bags, suit

cases, wallets, card cases, ladies' bags,

pocket books, leather belts, jewel boxes,

razor strops, trunk straps and, in fact,

almost everything found in a fully

equipped leather store with the excep-

ion of trunks which are too bulky to

be even thought of by the stationer.

The stationer who is not centrally lo-

cate I and does not have ; good tran-

sient trade would do weil to confine his

leather goods to a small but well-select-

ed line of wa lets, card case :
- and purses,

which displayed near a line of other

goods of like description should show
reasonable activity.

Many stationers have expressed them-
selves a, favorable to the handling oil

leather goods—more particularly men's
goods such as brief cases, collectors'

wallets, bill rolls, pass cases, etc.

A committee of the National Associa-

tion of Stationers and Manufacturers
went into this question a few years ago
and reported, among other things "that

a leather goods department is a legit-

imate one for the exclusive commercial
stationer—that it is desirable generally

for the commercial stationer to limit

his line to men's goods only, the excep-

tion being where he Ins a location in

what might be designated as the shop-

ping district, and even then it is doubt-

ful whether in view of department store

and other competition it is worth while

-o handle ladies' goods."

There is a feeling in some quarters

that this class of goods should be limit-

ed to a comparatively few staple artic-

les that fit in nice'v with the station-

ery business. For instance, a choice

line of desk pads with fine leather and

metal corners', a nifty line of fancy

inkstands for the home and office, and

a complete and well selected line of
small articles in desk fittings, bot.i

metal and fine leather. These goods
will stand a handsome profit, and there
is little fear of competition from the

department stores, as they buy chiefly

the cheaper class of goodsi
One of the Committees dealing with

this question stressed a number of items
that they believed' to be worthy of spec-
ial attention—a complete assortment of

leather envelopes, all sizes—three-fold
bill books and the vest-pocket "tite

wad" (the suggestion was made that a

few of either of these be mounted on
neat display cards, and the results

would be immediate)—brief and sample
cases and hand-bags—'bankers' cases
and railroad pass books.

This committee suggested the desir-

ability of having brief cases separately
wrapped, preferably by the manufac-
turer, but, failing in that, by the sta-

tioner himself, to avoid errors in selling

the goods when loose in a large stock
without reference to differences in

grade and quality; also that manufac-
turers mishit we'l put a neat label on
each brief case, giving the name or
proper description of the leather of
which it was made.

This is a view of

the interior of Bar-

nes and Company's

store on Prince Wil-

liam Street, St.

John, N. B. Mr.

Barnes may be seen

standing in front of

the office at the rear

of the store.
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For a business
man to venture into

the Barnes store

would be a daring
act if he felt that he

was not well stocked
with office supplies.

There is a place for
everything here and
each display is ir-

resistible.
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Cloudy Days Good for Showing Fountain Pens

BECAUSE of the strong sunlight it

is not always possible for the deal-

er to put fountain pens on display.

As a resu.t, this class of merchandise
does not, perhaps, receive the attention

that might otherwise be given it. C. P.

Playter of 1340 Queen Street, West,
Toronto, Ont., has, however, solved

the display question to some extent by
giving everyone of his windows to foun-

tain pens on days when the weather is

cloudy.

Quite recently Mr. Playter made a

display which was striking, to say the

least. In the centre of the display,

running from the front to the back of

the window, was a mound or ridge over

which was thrown a snow-white cover-

ing. Fountain pens in parallel rows

—

like soldiers in columns of fours—were
strewn on top of this ridge and also on

the flooring along the sides. The pens
on the floor were at an angle to the

ridge. Altogether, there were about a

hundred pens in the window, the floor of

which was covered with billowy white
cloth arranged to give the effect of

snow.

That a nifty window of this kind can
be made up without heavy e <pense

—

especially when winter scenes are pre-

sented—is evident from the illustration

below, which gives a good view of a

display that attracted a good deal of at-

tention recently in the window of the

L. E. Waterman store, 179 St. Catharines
Street, Montreal, P. Q. A scene like

this might be put in at any time dur-

ing the winter months and there is no
doubt but that it would attract consid-

erable attention and, perhaps, consider-

able trade.

The Waterman display offers a sug-

gestion to other dealers and at the same
time presents a model from which to

work.
While on the subject of fountain pens

it may not be out of place to dwell for

a moment on the relationship between
purchaser and dealer. The latter and
his staff should know enough about pens

—if they hope to sell them-—to advise

and give pointers to customers.
A man will wonder why his self-filler

pen does not carry enough ink to .ast

longer than just to the point where it

cannot be refilled conveniently. Likely

in filling it he has let the lever that
controls the process snap back, or has
jerked the point out of the ink before
the operation is finished. The resu.t is

a barrel or sack only half-filled. This
operation should be performed slowly.

When Ink Flow Stops

Then there is that most common of a,l

fountain pen troubles, the stoppage of
the flow of ink. Sometimes only pres-

sure and repeated strokes will start the
ink. Sometimes even that will not do
it. There are various causes for that.

One is that the owner has the habit of

leaving his pen on his desk with the cap
removed. That causes the evaporation
with resultant sediment under the point.

It dams the f.ow of ink. Such an own-
er wastes half- of his jnk shaking the
pen to get the flow started. Another
cause for this trouble is the habit of
filling the pen here, there and every-
where, from dirty open inkwells in post
offices, from the bottles of nondescript
inks in hotels and other places. Dust
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and poor, or unadapted inks are not

good for the hea.th of fountain pens.

Pen is Personal Property

A man will clean his car often, but let

his fountain pen draw compound interest

of sediment. He should empty the bar-

rel every sixty days at least, no matter

how infrequently he uses it, and let it

soak whi e he sleeps, using cool water;

for hot water is likely to damage the

rubber sack that contains the ink.

In putting on the cap it is well to

remember the cap screws on, that force

is not necessary. Start screwing it

on cn.y after the cap is in alignment;

otherwise the threads may be broken or

the point of the pen be damaged by be-

ing struck against the side of the cap.

One's fountain pen should be consid-

ered about as personal as a toothbrush,

and not loaned. If children get ho d of

it they likely wil. use too much pres-

sure in writing, and that will injure the

point. Even a best friend who will try-

to be careful in using the loaned 1 pen

may injure it. The owner likes his pen

because it just suits his stye of writing

and his manner cf holding the pen. The

friend may write differently. He may
hold the pen at a different angle—his

particular ang e—and thus put the point

in a wrong shape for the owner, and

but little writing is needed to do it, too.

Insurance Against Loss

While some pens are stolen, the many
more are left behind. A census of those

who have walked away from parked
pens would show quite a number of care-

less owners. By usiing a little ingenu-
ity a man can make sure that when he
leaves a desk in a hotel writing room
or other public place his fountain pen
will go with him. He should fasten the

slip of the pen's cap to some artic.e

which he is sure to plick uip before he

leaves, his hat, his notebook, the enve-

lope that is to receive the letter he is

writing or some other article he has
with him that will remind him in time.

Another Complaint on Tardy Invoices;

Ottawa Bookseller Would Put Question
Before Tribunal of Disinterested Men

NOTWITHSTANDING the fact

that the question of delayed in-

v ices was much discussed at t 2

convention of booksellers and statio

ers in Toronto last Fal. there is still

reason for comp aint.

"I suppose," says A. H. Jarvis, 157
Bank Street, Ottawa, Ont., "that I

must ac: the goat for the rest of the

trade and give another kick about the
delay of invoices, but as the matter
was introduced by.' another bookseller

at the convention and the discussion in-

cluded almost every member present, 1

know I am not the only kicker; but it

just 'has to be some one,' and as I know
the disadvantage, I will again seek bet-

ter service and this time be more prac-

tical and explicit by giving the firms'

names who are wanting in simple busi-

ness-service towards their customers,

who are their living.

"I wi'l leave this matter of delays

of invoices to my three men (disinter-

ested) and ask them if such delay is

fair, is necessary, or is consistent.

"The clerks make out so many in-

voices per day and if they catch upi for

once, what differen;e is there if vhey
kept up each day and not drag behind?
The managers know they are not trying

to be fair to us and a little exertion will

do a lot."

Mr. Jarvis says that during the past
Christmas season there were more de-

lays than usual. To Bookseller and
Stationer he submitted a list of who'e-

saler?, classifying each as good, bad or

fair.

BUSINESS MAN PLEASED
News of Suspension of Marking Act

Very Acceptable

Satisfaction is expressed by Montreal
importers and business men at the an-

nouncement that the Government has

decided to suspend the Markings Act
until the end of the next session of Par-

liament. By that time it is hoped by
thobe interested in the importing trade
hat this highly contentious measure,
which was passed at the last session of
parliament, and has ever since been pro-
tested againist by business men, will be
annu'led.

W. S. Weldon, Collector of Customs,
at once issued instructions to the heads
of departments, and the outposts with-
in the Montreal District, to the effect

that the Markings Act has been sus-
pended, and that all entries for import
should be released, on payment of the
regular duty, even though they had not
been marked with the country of origin.

GIFT BUYERS' WEEK
From May 15 to 20 in Hote' Adelphia,

Philadelphia

Arrangements are now under way for

an exposition to be held May 15 to 20
next, immediately following the conven-
tion of Booksellers in Washington, D.

C, in the Hotel Adelphia, Philadelphia,

Pa. This exposition is cue to demands
from department stores and other buy-
ers throughout the country who want to

sea holiday lines at this particular time.

Three f oors of the hotel have been
ed for display purposes, and manu-

facturers desiring reservations should
get in touch at once with Charles H.
Sassaman, Leathersmiths Company, 212
North 13th Street, Philadelphia, Pa.,

who isi chairman of the display room
committees.

Attractive merchandise for gift pur-

poses of all kinds will be shown, and a
large number of firms have already se-

cured disp'ay rooms.
The publicity of the exposition is in

charge of Albert B. Abrams, of the

Modern Stationer and Bookseller, who
will also secure room reservations for

out-of-lown buyers who desire them.
He can be addressed at 1181 Broadway,
New York.

Increase Over 1920 of about Ten Per Cent, is Marked up

For 1921 By Edgar J. Vickery of Yarmouth, Nova Scotia
There has been not a little fault found with 1921 but it is encouraging to note that more than one dealer in

books and stationery have no reason to complain of the treatment accorded them by the year that is gone.

"The year 1921 was the biggest year we ever had,"^ re ports E. J. Vickery of "Edgar J. Vickery—Booksellers

and Stationers," Yarmouth, Nova Scotia, adding; "Our business showed an increase of about ten per cent, over
1920. We look forward to 1922 being a bigger year than ever."

Mr. Vickery is of the opinion tha.t the Maritime Provinces have not felt the depression to as great an extent

as other parts of Canada—and the Yarmouth district, he thinks, has suffered even less than the rest of Nova
Scotia. Mr. Vickery is very optimistic and he expresses the hope that many others of the trade have the same
feeling.
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easonable poofesf

READINGS AND MONOLOGUES
Walter Ben Hare's Collection Suit-

able For Any Occasion

DURING the winter months when
i rivate entertainments are in

vogue there is generally a

scramble for playlets and books of read-
ings, recitations, etc. Every bookseller

has at some time or other been asked
by a customer for material of this kind.

'Readings and Monologues a la mode"
(T. S. Denison and Company, Chicago,
$1.25) is the name of a book which has
been prepared by Walter Ben Hare. In

the readings and monologues presented,
all shades of sentiment are represented
and all varieties of talent provided for.

The book is offered in attractive style
and the contents take in matter suitab.e
for child and adult. There are readings
and recitations for Christmas and for
Hallowe'en, for patriotic entertainments,
school concerts, etc. This is a book
which booksellers might suggest to those
looking for this kind of material. It

will be sure to give them just what they
are looking for.

WITH NOEL IN THE WOODS
Nellie M. Pairpoint Writes for Little

Ones Interested in Nature
Handsomely illustrated and bound

and prepared in an attractive manner
designed to catch the fancy of the little

folk, "Noel and The Little People of
the Woods," (W. A. Wilde Company,
Boston) is a book from which kiddies
will take much enjoyment and not a
little learning. Nellie M. Pairpoint knows
her subject and her audience and her
narrative she helps a.ong with classy il-

lustrations of her own. It is evident, too,
that in writing this book she has in mind
the little people who are always listen-
ing to the birds that sing, watching the
wood-folk play and talking to the fairies
of sunshine and moon.ight who help
mankind to do and see the things worth
while. Noel, in journeying through the
woods on New Year's Eve falls in with
the Pixiekins whose whisperings and
whistlings he has often heard and before
reaching his home he makes the acquain-
tance of Bunny Cottontail, White Rabbit,
Grey Squirrel and Red Squirrel, Chip-
munk and Blue Jay, Song Sparrow and
Robin Redbreast, Brown Owl, Field
Mouse and all the other good folk of
Pixie Woods. They are all particularly
nice to the little wayfarer and the story
of his adventures makes wonderfully
fascinating reading for the kiddies.

THREE REMARKABLE SPINSTERS
"More Tish" by Mary Roberts Rinehart

is a Delightfully Humerous Tale

With Tish, Aggie and Lizzie—three
remarkable spinsters—as the heroines
of "More Tish" (McClelland and Stew-
art) Mary Roberts Rinehart presents to

her readers a trio of inimitable and
realistically drawn creatures—types
which might be met with any day in the
year. There is a laugh, a snort or a
snicker to every square inch of reading
matter for "More Tish" chronicles the
further doings of Tish, Aggie and Liz-
zie of adventurous memory. It must
have been a dark moment when they
were led into Tish's parlor by Charlie
Sands, fixed by his cold, stern eye, and
told their latest escapade was a disgrace
to the family. He asked only one ques-
tion: "Did you or did you not hold up
the C. and L. express car?" And a.l

this started with Aggie's missionary
dime! But of such far swings are good
tales made, and Tish is a woman of de-
cision and action, capable of anything
in so good a cause as a missionary dime.
Mrs. Rinehart needs no introduction to
Canadians and no bookseller need hesi-
tate to mention it when something with
a refreshing humor is asked for.

HUGH WALPOLE
Whose latest book, "The Young
Enchanted," (McClelland and
Stewart), is proving to be on a
par for merit and popularity with
those from his pen which have

gone before.

SOME HELPS FOR SPEAKERS
"New Illustrations for Pulpit and Plat-

form" by D. B. Knox
Few b oks of illustrations for preach-

ers and platform speakers have been
published in recent years and most of
those that are still in print are anti-

quated and hackneyed. Illustrations

which are modern and which really do
illustrate are in demand and to fill the
need "New Illustrations for Pulpit an 1

Platform" (Messrs. James Clarke and
Co., London 6/ .net) has just been pub-
lished. This excellent book contains
carefully selected illustrations, fresh,
dramatic, illuminating and arresting,
that will impart vitality and interest to
sermons and addresses. No speech or
sermon is humorous or effective with-
out allusive and illustrative matter—the
average listener seeks a rest of mind
from the strain of tense listening and
it is toward this end that illustrations
are introduced. The writer has selected
his illustrations with great care and
there is no doubt but that public speak-
ers will find here much help. This is

a book which can safely be recommended
by booksellers to speakers and would-be
speakers looking for just such a medium
of assistance.

A STORY OF MODERN JAVA
Louis Couperus' 'T'he Hidden Force"

Translated by A. T. De Mattos
Ranking far above the average "The

Hidden Force" (McClelland and Stew-
art,) is a remarkable book in which is

interestingly set forth a strong story of
modern Java. Trans ated by Alexander
Teixeria De Mattos, "The Hidden Force"
loses none of the effectiveness of the
original. Mr. Couperus makes the
reader acquainted by easy stages with
the hidden force of the Tropics—that
something in the climate, in the soil, in
the sea—that something indigenous to
the natives—that works insidiously
against the energy and the power of
white people marooned in that faraway
land. The scene is laid in a remote dis-
trict in Java; and the novel describes
the Governor of the district first against
domestic trouble and secondly against
trouble with the native princes, who em-
p.oy something akin to magic—the Hid-
den Force—in the contest. The Resi-
dent triumphs in both phases of the bat-
tle, but he retires after the victory a
broken man. The author is familiar
with the land and people depicted
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SOUNDS WARNING TO NATIONS
An Appeal To Common Sense Is Will

Irwin's "The Next War"

Referred to by Dr. Frank Crane as
"the greatest book of these times," ana
as "the best book in the world right
n,ow for every man and woman in

America to read," Will Irwin's "The
Next War;" (McClelland and Stewart;
is nothing more nor less than an appeal
to common sense, a book of cold scien-

tific facts, carrying a warning to the
world. Dr. Crane says he read the

book through in an hour and if he had
a million dollars he would see that

every teacher, preacher and legislator

in the U. S. A. owned a copy. Written
by a war correspondent who for

months was given a close-up of the

Great War, this book by Will Irwin is

a solemn warning of the gulf of des-

truction into which the wealth of na-

tions and lives of entire races will be
poured, unless America definitely sets

her face against the next war. Mr. Ir-

win points out what the next war wou'd
really mean to civilization and to the

human race. The author shows Amer-
ica what she might do if, -spurred on by
ambition and, after painting a rc3y pic-

ture of national greatness and glory

by 1950, points to Germany's lot in

1921 and reminds his readers that

"back of these gorgeous visions lurk

death, poverty, starvation, despair. . .
.*'

Certainly, Mr. Irwin gives a needed les-

son well seasoned with stories and

photographs of actual war happening?.

SONGS OF THE UNAFRAID
Everard Jack Appleton's "The Quiet

Courage" Is Refreshing Volume

"The Quiet Courage and Other Songs
of the Unafraid," by Everard Jack Ap-
p'eton (Stewart Kidd Company, $1.25),

has the distinction of being launched

on its third edition on January 25.

Elaborately dressed both as to binding
and printing, 'The Quiet Courage" is

a heartening little volume insistent
with manly faith and courage. It is a
good book to put in the pocket, travel-

ing satchel and the heart. The scores
of dignified little poems contained in
this third revised and enlarged edition
original'y appeared in Ainslee's, La-
dies' Home Journal, Good Housekeep-
ing, Cincinnati Times Star, Cincinnati
Commercial Tribune and the Observer.
In the launching of this third edition

both authors and publishers express the
hope that their aim to say what others
have thought or loved—to say it simply,
yet with honest conviction and to say it

so the reader shall feel a warm comrade-
ship for the work—has been achieved.
One of the poems, "The Womarf Who
Understands," has been copied exten-
sively in America and in England; it is

a poem of rare merit, yet it is no better
than the majority of the poems in the
collection.

BREWER CORCORAN
Author of "The Princess Naida,"
published by The Page Company, of

Boston. i

ANOTHER KNOX EDUCATOR
Development of More Efficient Men
And Women is Purpose of Book

Author of a number of books design-
ed to help the business man with his

problems, James Samuel Knox has
turned out a winner in "Salesmanship
and Business Efficiency," (Kn';x Easi-
ness Book Company, Cleveland), a
hundred and fifty thousand copies hav-
ing been sold in the United States and
nineteen other countries. The purpose
of this splendid book by a man whose
grasp of the prob'ems of every-day
business is thorough is to help solve
the selling I problem. Hundreds of

schools and thousands of students are
now making use of the pointers offered

by Mr. Knox and salesmen are finding

them of great value because of the

clear idea of business ethics imparted.

The point is clearly made that charac-

ter is the basis of all business success

and that character, in combination with

brains efficiently and sufficiently train-

ed is the highest-priced and best-paid

product in the world. The development
of personality and the study of human
nature are two big points to which much
attention is paid, the pith of it all being

the driving home of the knowledge that

all legitimate success is based on ser-

vice and that young men and women
must co-ordinate themselves with life

and its problems in order to render the

greatest service and win success. Mr.

Knox points out that to teach a man
how to sell without first developing: his

personality, his health, honesty, initiat-

ive, purpose, sincerity and judgment, is

to send him into business without the

ablity to do business. In "Sa'esman-

shiips and Business Efficiency," Mr.

Knox with a quarter of a century's

selling and managerial experience, goes

deeply into the fundamentals of sales-

manship and the points he makes will,

if carefully studied, make better busi-

ness men and women of his readers.

THE WAR DAYS IN BELGIUM
Robert Withington Tells of Activities of

The Relief Commission

Although dealing with war days in

harassed Belgium, Robert Withington's
"In Occupied Belgium" (Cornhill Pub-
lishing Company, Boston, $1.50) is not,

in the real sense of the term, a "war
book." There are no accounts of unfor-

tunates lined up against the burning
walls before a machine gun, no records

of infants with bleeding wrist stumps,

no reference to the once much-talked^
about German atrocities. Mr. Withing-

ton, writing of the activities of the Com-
mission for Relief in Belgium, merely re-

cords incidents in the life of a delegate

who spent ten months with the Belgians,

playing his part as a small factor in an
unique organization. The final pages

of the book, written by Prentiss N. Gray,
Assistant Director of the C.R.B. in Brus-

sels, are of peculiar historical value and
make an interesting addition to a valu-

able book. Mr. Gray was the last Am-
erican to leave Belgium after the United
States went into the war. He wound up
the affairs of the Commission for Re.ief

of Belgium—an organization handling

$15,000,000 worth of food-stuffs a month
—and he accomplished his gigantic task

in a thorough fashion in spite of the fact

that he alone had to face the whole Ger-

man military and political machine.

However glorious the deeds of Ameri-
ca's soldiers on the battlefields of France

they are equalled, the author intimates,

if not surpassed by the abnegation, self-

sacrifice, resourcefulness and tact dis-

played by the members of the Commis-
sion for Relief of Belgium in their tre-

mendous task of saving a whole nation

from starvation. Many illustrations en-

hance the value of "In Occupied Bel-

gium."

ELIOT HARLOW ROBINSON

Author of "Smiling Pass," publish-

ed by The Page Company, of Boston.
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LOVE'S TRIUMPH OVER SELF
Stephen McKenna's 'The Secret Victory"

Is Third of a Series

The third part of "The Sensational-

ists" in which Lady Lilith was a con-

spicuous figure, "The Secret Victory"

( McClelland and Stewart) by Stephen
McKenna is a novel in which a close con-

tact with reality which deflates the

timid pretensions of artifices and forces

an amateur company of tragic comedians

into the revealing daylight of the open

street. Although the plot is given its

start in the United States, the majority

of the scenes are laid in England. Eric

Lane, an English dramatist, tries to for-

get an affair of the heart which has

gripped him. Lady Barbara, wife of

George Oakleigh, he seeks to make but

a memory. Sympathy for a girl in sore

distress brings Lane in Close touch with

Ivy Maitland. In spite of all Lady
Barbara's efforts to win back the young
playwright—offering to leave her hus-

band—Ivy wins his love but in course of

time it is brought home to him that the

girl to whom he has given is heart is

in love with her betrayer. Pleading ih

health, Lane—in a spirit of self sacrifice

—gives up Ivy, making her believe that

it would be impossible for him to marry
and that she is under no obligation to

him. He also places a portion of his

fortune at the disposal of the young
couple in a final effort to secure for

the twain the happiness from which he

himself was tarred. From Lane's sac-

rifice the author gets the title for his

narrative which is as interesting and
human as it is unusual.

GREAT FOR DOG FANCIERS

Dr. William A. Bruette Writes of Can-
ines Common to Brilain and U.S.A.

Every bookseller has amcng his cus-

tomers some who deal in dogs as a

business and many who make a hobby

of dogs. Frequently, he is asked for an

informative or entertaining book on the

subject. One of the finest works of thi.->

kind published recently is "The Complete
Dog Book." (Stewart Kidd, Cincinnati,

$3 net) by Dr. William A. Bruette. No
dealer need hesitate a moment in re-

commending this book. As a matter of

fact, he would he well advised to sug-

gest it to customers who might be in-

terested as "The Complete Dog Book,"

from the pen of an authority of interna-

tional reputation, is something a dog

fancier would appreciate knowing about,

beting a story of the history, general

characteristics, peculiarities, care, feed-

ing, breaking and breeding of ninety-two

varieties of dogs common to America
and Great Britain. The dogs of these

two countries, as well of those peculiar

to other lands, are fully described in this

modern work. It is a book, too, that

presents in an entertaining manner de-

tails of the particular sphere of use-

fulness of all of the breeds recognized

by the American Kennel Club. The
latest standards for judging each breed

are given, the good and bad points be-

ing set forth clearly and further eluci-

dated by a number of excellent photo-

graphs of famous specimens of the most

important breeds. The book is replete

with practical information that will en-

able a man to determine which breed is

best suited to his wants and purposes

and how to select a typical specimen.

Particular care has been given to the

buying of puppies and the prospective

owner is told just what things

to look for and what to avoid

in making his selection. The general

management and care of dogs in health

and their treatment in disease has been

carefully covered and numerous valuable

prescriptions that have proven reliable

for various diseases are given. Much
valuable information is also presented

on breeding, training and condition.

"The Complete Dog Book" is undoubted-

ly a volume that wih prove of lasting

value to both the professional and

amateur fancier and owner. The author

has succeeded admirably in presenting in

simple language highly important tech-

nical knowledge which is always sought

after by those at all interested in dogs.

EARLY DAYS OF CELEBRITIES
L. A. Large Writes of The Lives of

Those Whom Children Should Know
Interesting from cover to cover, hand-

somely bound, well illustrated and with
an attractive style calculated to appeal
to children, "Little People Who Became
Great" (W. A. Wilde Company, Boston)

by Laura Antoinette Large, is a clever

collection of stories of the lives of those

whom every child should know. Each
story is illustrated with a photograph
of the subject of the sketch. The cel-

ebrities whose childhood days are inter-

estingly sketched and advance up the

ladder of fame noted are Michaei Angelo,

Andrew Carnegie, Jennie Lind, Henry
Wadsworth LongfeLow, Thomas Edison,

Benjamin Franklin, Rosa Bonheur,
Helen Keller, Louisa M. Alcott, Harriet

Beecher Stowe, Wolfgang Mozart, Flor-

ence Nightingale, Abraham Lincoln,

George Washington, U.ysses Grant, an:l

Theodore Roosevelt. No attempt has
been made by the author to give the life

stories of these celebrities, Miss Large
contenting herself with writing just as

one would talk to children of tender
years.

LORD BEAVERBROOK.

Well-known Canadian now -prominent in English journalism and
politics whose latest book, "Success" (McClelland and Stewart) is

a compilation of interesting lessons taken from, the book of his

own experience. He started life in New Brunswick as plain Max
Aitken, afterwards entering Lougheed and Bennett's law office

in Calgary, Alberta
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NOVEL WITH A PURPOSE
A Remedy For Suffering Humanity Pre-

scribed in "To Him That Hath"

Author of a dozen novels, any one of

which would have put him on the path

to fame, to Ralph Connor has given to

the world in "To Him That Hath" (Mc-
Clelland and Stewart) a novel with a

purpose. It is a book that prescribes

a reimedy for suffering humanity; it

teaches a lesson but there is nothing of

a sermonizing nature to be found any-

where between its covers. In the many
years that Ralph Connor has been writ-

ing of the Canadian Northwest he has

covered many phases of the development

of the land and the people. "To Him
That Hath" is a novel of the present.

and deals with the problems of the

workers. He states the case for equity

and peace and good will between em-

ployer and employee. For world-weary

and tired humanity Ralph Connor holds

out two messages: "Let no man think

more highly of himself than he ought"

and "The laborer is worthy of his hire."

He feels that the present upheaval is but

an indication of a newer and a better

world that wih come with tolerance on

the side of the capitalist and co-opera-

tion on that of the workingman. With

courage and skill Ralph Connor has wo-

ven this message into a fine romantic

story. He finds no place for the men
of big business who think merely of

profit. In Maitland he has portrayed

the far-seeing man who is willing to

regard his employees as co-workers. The

:salvation of Maitland's soul and the fu-

ture of his business are secured by de-

votion to the principle of friendship with

his men. Ralph Connor has he.d his

characters to logical outcome, for the

.author of "The Sky Pilot" and "Black

Rock" knows the people he is talking

about. He treats them with sympathy

and understanding, never holding them

aloof from the struggles of the present-

day world. With trust, co-operation and

hard work Ralph Connor be.ieves the

world can be righted and that basic

fairness will do much to wipe out econ-

omic disturbance and social unrest.

POEMS OF A HIGH ORDER
Ethelwyn Wetherald, Louise Hart and

B. F. Jenness are Responsible

For three particularly fine volumes

of verse from the pens of poets who

have made their reputations the Corn-

hill Publishing Company of Boston is

responsible. These are "Sea Lanes" by

Burt Franklin Jenness, Lieutenant-Com-

mander of the United States Navy (re-

tired), "Tree Top Morning" by Ethelwyn

Wetherald and "Poems" by Louise Hart.

The price of each book is $3.50. All

three volumes are presented in attractive

format and about them there is every-

thing that ''would tend to make the trio

sought afteir by the lovers of quality

verse. It will come as a surprise to

those who read "Poems" to learn that

the authoress is a dainty little miss of

.eleven years. When four years of age

little Louise dictated the first of her

A. S. M. HUTCHINSON
Whose "If Winter Comes" (McClel-
land and Stewart) has proven to be

one of the really great books of the

past few months.

poems. After this she kept bring-

ing them to her mother until

there was enough to make a volume.

The collection was privately printed for

friendc and rela.ives. The book attract-

ed favorable attention among .overs of

I
oetry and the present volume was the

outcome of their admiration. Miss

Wetherald's poems are a happy mixture

of the serious and humorous and Com-
mander Jenness as might be expected,

writes as only an old sail, r with a poetic

soul can write of the glories of the sea.

MISS MARJORIE L. C. PICKTHALL
Noted authoress and one of the out-

standing literary women of Canada,
whose first book, "The Drift of Pin-

ions," attracted widespread atten-

tion. A Canadian novel from her
pen is announced for publication in

February by Messrs. Hodder and
Stoughton under the title of "The
Bridge." The story is laid about the

Great Lakes.

LETTING THE PUBLIC JUDGE
Norma Lorimer's "On Desert Altars" is

Story of Sacrifice

With the publication by Stanley Paul
and Company, London, of Norma Lori-
mer's "On Desert Altars" there is an in-

teresting story connected. Miss Lori-
mer, who can claim over twenty years
of authorship, has written some dozen
novels, the most popular being "A Wife
out of Egypt." "On Dessert Altars" is a
moving story of a wife's sacrifice for her
husband's sake. This sacrifice is not
the light.y considered action of a wanton
free-lover: it is a desperate sacrifice of
wifely virtue forced on her by a remorse-
less bargainer. Through the fires of in-

tense suffering by the sorrowful way of
bitter abasement, husband and wife, ris-

ing to the heights of mutual forgiveness,
attain to a pure and lasting married
happiness. Having enjoyed a wide cir-

culation in all parts of the Empire and
abroad and in libraries, not only in Eng-
land, but in the U. S. A., "On Desert Al-
tars," was sold to one of the largest
film companies in the U. S. A. It was
duly released in other countries. The
film was submitted in the ordinary
course to the British Board of Film
Censors, but has not been passed for

release in the British Is.es. This step
on the part of the British Board of Film
Censors strikes the publishers as un-
justifiably drastic, and it is to let the

public judge for themselves if this story

of a wife's sacrifice for her husband's
sake is radically immoral that this edi-

tion at 2s. net is pub.ished.

\ FORTNIGHT IN NAPLES
Andre Maurel Paints in Vivid Colors His

Impressions of Historic City

For the individual who has been suffi-

ciently fortunate to have visited Naples,
Andre Maurel's, "A Fortnight in Naples"
(G. P. Putnam's Sons, $3.) wih bring to

mind pleasant recollections of that beau-
tiful city. To the reader who has never
visited Italy this little book will discover

a new and charming fieid of interest.

Even to the traveller who has seen
Nap.es only with a guide book, M. Maur-
el's latest book will give the city a fas-

cinatingly changed aspect. With its

gold embe.lishments on a light brown
binding, its sixteen maps and hundred
and twenty illustrations, "A Fortnight

in Naples" is a book which no bookseller

would have trouble in disposing of to

globe-trotters and others interested in

gaining knowledge of the wor,d. M.
Maurel has wandered from city to city in

Italy, painting in vivid colors his im-

pressions of their historical and artistic

aspects, showing how closely al.ied these

are, what each owes to the other and
how indebted is the present to both.

"Little Cities of Italy" and "A Month in

Rome" are other of M. Maurel's volumes
which have preceded "A Fortnight in

Naples." It took the author fifteen days

to "do" Naples and to each day he de-

votes a chapter, making it plain before

writing finis why so many generations

have repeated—"See Nap.es and die."
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POEMS BY DOCTOR HUGHES
"In Nature's Temple Shrines," Is a

Picture of the Great Outdoors

A breath of the woods and meadows,
a skilful pen picture of the Great Out-
of-doors is "In Nature's Temple
Shrines," (Thomas Allen) by Doctor
James L. Hughes, one of Canada's fore-

most educationists. Mrs Browning ac-

counted for her spiritual vision by the

fact that until she was fourteen she

"was shut in with God among his moun-
tains" in Northern Italy. Robert Burns

wrof e his. ipoems in the gloaming in

the woods or by the side of his favorite

rivers. Dr. Hughes has written as a

Canadian who knows and loves the

woods and streams of his native land.

There are over a hundred poems in the

little volume and nearly al! deal with

some phase of outdoor life or the won-

ders and glories of Nature. Through

"In Nature's Temple Shrines," Dr.

Hughes has made it possible for child-

ren to get closer in touch with Nature.

His poems are written in a language

that is easily understandable and book-

se'lers would be thanked by lovers of

nature—whether children or adults

—

for bringing this volume of verse to

their attention.

MODERN SPANISH DRAMA
Three Plays That Fo'low The Best

Traditions of Spain's Golden Age
A volume thai, will prove of unusual

interest to lovers of the theatre, is

"Masterpieces of Modern Spanish Dra-

ma," (Stewart Kidd Company, $2.50),

made up of three plays that follow the

best traditions of Spain's Golden Age

—

"The Great Galeoto," "Daniela" and
"The Duchess of San Quentin." All

three translations have been highly

commended by distinguished author-

ities, linguistic, dramatic and literary.

The collection of plays in this volume

has a distinct value representing, as it

does, three varied aspecr s of the dra-

matic genius of Spain—Echegary, Gal-

dos and Guimera, the Catalonian Na-
tionalist. Two of the plays, the "Duch-

ess of San Quentin," and "Daniela,"

have never before been translated.

Barrett H. Clark, the editor, who is

well-known to all lovers and students

of the drama gives in his prefaces a

concise and illuminating survey of the

drama in Spain, both old and new. Each

play is preceded by a biographical

sketch and a complete chronological list

of the dramatist's works.

"The Great Galeoto," is a tragedy, by

Jose Echegary, translated by Eleanor

Bontecou, which was presented to the

American public by Wm, Faversham,

under the title "The World and his

Wife." Daniela," is a tragic drama, by

Angel Guimera, translated by John Gar-

rett Underhill. "The Duchess of San

Quentin," a comedy by Beni o Perez-

Galdos was translated by Philip M.

Hayden. All the plays are essentially

racial and as such will deeply interest-

the student of European Drama.

FERI FELIX WEISS

Author of "The Sieve," published

by The Page Company, of Boston.

NEW CANADIAN AUTHOR
Guy Morton, Weil-Known Newspaper-

man, Presents "Rangy Pete"

Among the books announced for Feb-
ruary publication by McClelland and
Stewart, Toronto, is a racy and original

new Western story, "Rangy Pete," by
Guy Morton, a young Canadian news-
paper man who has been doing good
work for some years in articles and
short stories, appearing in the leading

Canadian newspapers and magazines.
This is his first iong novel and it con-
tains in "Rangy Pete" a quaint and
amusing character who is described as
having all the shrewdness of "David
Harum," all the humor of "Happy
Hawkins," and all the fighting qualities

of a "Virginian."
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EDWIN WILDMAN
Author of "Famous Leaders of In-

dustry," published by The Page
Company, of Boston.

LORDS, LADIES AND LOVE
Ethel M. Dell's "The Obstacle Race" a

Success Like Her Other Books

A distinct success like her other books
—having now fourteen to her credit

—

"The Obstacle Race" (McClelland and
Stewart) is proving to be one of the
best things Ethel M. Dell has ever done.
In it Miss Dell lives well up to her re-

putation as the author who has never
had a failure. "The Obstacle Race" has
the strong emotional appeal of her
earlier works. It is a tale of lords,

ladies and love, with a heroine, Juliet,

who was a lone.y orphan but who was
reared by Lady Beatrice Farringmore.
There are humbler folk, too, for when
Juliet finds life hollow, she fares forth
to a fishing village in quest of reality,

which she is fortunate enough to dis-

cover in the person of the virile hero
who takes an interest in the striking
miners. He turns out to be the natural
son of a lord. All the characters are
old friends and their adventures are set
out with a story-telling quality that will
make those who begin to read continue
to the end. "The Obstacle Race" is at

novel that grips the imagination with its

swift action, its tense situation and its

thrilling moments of passion, romance
and adventure.

A NEW PORTMANTEAU PLAY
Genuine Addition to Worth-While Plays

By American Dramatists
Classed by The Brooklyn Eagle as "a

genuine addition to the steadily-growing
list of worth-while plays by American
dramatists" the Portmanteau Plays by
Stuart Walker have been increased by
^Portmanteau Adaptations" (Stewart
and Kidd Company, Cincinnati, $2.50>
taking in "Gammer Gurton's Needle,'"
"The Birthday of the Infanta," "Sir Da-
vid wears a Crown" and "Nellijumba."'
"Portmanteau Plays" and "Mosre Port-
manteau Plays" preceded Mr. Walker's,

latest, the entire series being presented
by the publishers in a most attractive

foimat. The first of the adaptations is

filled with action and with that robust.

English humor which culminated m Wh'J-

staff. There is some doubt as to the.

authorship of "Gammer Gurton's
Needle" but certainly the play is just as
popular today as it was in the sixteenth
century. "The Birthday of the Infan-
ta" is said to be so well suited to dra-
matic purposes that one is rather inclin-

ed to wonder why Oscar Wilde as au-
thor of the story did not stage it him-
self. In this play there is very fine
pathos, even tragedy, but the whole
tiling leaves an impression as of music
The last two plays of the volume show
Stuart Walker in his most typical and
successful vein as a playwright. Both
are plays of children but, as the author
says, of children "from seven to seven-

ty." Edward Hale Bierstadt's introduc-
tion, in which the Walker productions
are analyzed and dealt with at
length, is not by any means the least

important part of "Portmanteau Adap-
tations."
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ROMANCE OF MODERN TIMES

"The Young Enchanted" by Hugh Wal-
pole is a Story of Youth

"The truth about Henry and Millicent

Trenchard and the truth about that
strange year 1920 in that strange town
London." In these words Hugh Walpole
describes his latest novel "The Young
Enchanted," (McCleLand and Stewart,)
some of the characters of which figured

in "The Green Mirror," a former Wal-
pole narrative. With their friend Peter
Westcall, the Trenchards stand at the

birth of a new day "in that strange
yerr of 1920 in that strange town of

London." Before them is spread the

wonder and the beauty of a new world-.

They know that the heavy clouds of

former years will return but with the
unconquered spirit of youth they take

life fulj handed, looking out upon the
world of to-day with clear-eyed accept-
ance. There is much to interest the

world to-day in "The Young Enchanted."
as the characters and events referred to

are all known to these now living. Ev-
ery reader will find himself or herself

sharing the thoughts of Peter and Mil-
lie, as with bowed heads they do honor
on the morning of November 11, 1920,

to the Unknown Warrior being laid to

rest, with well-won pomp, beneath the

flagstones of historic Westminister.

SPLENDID SEA NARRATIVES
Hook of Short Stories by a Young
Canadian Surgeon in the Royal

Navy
No finer yarns- of life on the rolling

sea have ever been spun than those for

which a young Canadian is responsible
in "The Doc," (W. and R. Chambers,
Edinburgh) There are eleven stirring,

human and humorous stories of the

sea in thisi book which has come off the

presses as the work of "Aesculapius,"
the nom de plume by which the author
wished to be known. Particularly ap-
pealing to Canadians at this time, this

splendid volume should prove to be for

"Aesculapius" is none other than Sur-

geon Monoban, a young Canadian who
joined up with the navy on the out-

break of war. His stories attracted a

good deal of attention when they ap-

peared in Chambers' Journal and critics

sipoke of him as being on a footing with

"Bartimeus." A remarkably e'ear in-

sight into the life of the sailor in time

of war is given by the author who, it is

apparent, has written of men and in-

cidents in the navy as he knew them.

That "Aesculapius" has joined the se-

lect literary company of "Bartimeus"
and' "Taffrail," was the belief express-

ed by one critic while another declar-

ed (hat the Canadian's book deserved a

high place among the literature of the

war. The stories are all crispbT told,

are filled with fun and hazard, and are

at once amusing, exciting and informa-

tive. Humor pervades every page and

pathos is not lacking. Canadians will

fin^' "iusual enjoyment in this remark-

able book.

An Inspiring Book
For Young and Old

There are few Canadians, indeed, who
will not be interested—and greatly in-

terested, too—in "Success" (McCle.land
and Stewart) from the pen of the Right
Hon. Lord Beaverbrook. A native of
New Brunswick, Max Aitken, in his boy-
hood days, was very much the same as
the youths who today work and play in
the Maritime provinces; as a young law
student in Calgary, Max Aitken appear-
ed little different for the ordinary run
of law students in Alberta. But to-day
—while still on the sunny side of life

—

this same lVfax Aitken is a peer of the
realm, and what is even more, a power
in English politics and a world figure.
Surely, with such a career, Baron Beav-
erbrook is well fitted to turn out a
book with "Success" as its title.

With his characteristic, virile style

—

so noticeable in his "Canada In Flan-
ders"—Lord Beaverbrook gives his mes-
sage to those with energy, hope and am-
bition. How the Temple of Success may
be reached is pointed out by the titled

author who knows, if any man does, the
qualities essential for the climb and the
pitfalls which betray the young man
who thinks that success and happiness
are easily gained. Lord Beaverbrook, in

the course of his narrative, gives in-

stances to prove the moral propounded
that a poor man can be successful and
a rich man happy.

In the British Empire to-day, accord-
ing to Lord Beaverbrook, there is no bar
to success which resolution cannot break.
In finance, commerce or industry, he
says, there is no heredity. Ability is

bound to be recognized from whatever
source it springs. There is no doubt but
that the man who reads and digests
"Success" will square his shoulders and
step out determinedly on that road which,

pursued with perseverance, leads on-
wards and upwards to the desired goal.

Among students and young men start-

ing out in business the bookseller should
be able to create a big demand for this

inspiring book.

PROFITEERING ASSAILED
"Profiteering: What it Does and Does

Not," is the title of a pamphlet by W.
V. Marshall, author of "Worthlessness
of Excess Profits," which has just been
published by the J. S. Ogilvie Publish-

ing Company, New York, to retail

at fifteen cents. This is a treatise

whose title is, in a measure, self ex-

planatory. It is also timely in view of

the present day discussions regarding
deflation, unemployment and readjust-

ment. To bring conditions back to an
actual state of public welfafre the author

argues that the two main requirements

are to conserve the purchasing power
of the masses by ceasing to exact ex-

cess profits from them and to effect

the cessation by abolishing the busi-

ness of profiteering.

A LAUGH TO EVERY PAGE
"Sunbeams: A Book of Laughter,"
Guaranteed to Drive Away Blues

If Charles Lamb was right when, he
said a laugh is worth a hundred groans
it would be difficult, indeed, to figure
out just how many groans there are
in "Sunbeams: A Book of Laughter,"
(Stanley Paul and Company, 2/6 net).
This little book, which can easily be
carried in the vest pocket and is, there-
fore, handy for purposes of reference,
boasts of hundred and eighty-six
pages and to each page there are half
a dozen humorous anecdotes or jokes.
In "Sunbeams" there are sufficient
laughs to keep the doctor forever from
the door. The jokes and anecdotes
presented represent the cream of those
which have appeared in the "Sunday
Express." Since the original collection

was made from an immense collection

of the best witticisms of the day "Sun-
beams" may be rightly regarded as the
"cream of cream" in the art of laugh-
ter-making-. Anyone in search of a
good, hearty laugh will not go wrong in

picking "Sunbeams" and no bookseller

need be afraid to recommend it to seek-

ers after a book of this kind.

ADVENTURES BY THE SCORE
Billy Byrne, Central Figure of "The
Mucker," Has an Exciting Time

From the author of the famous Tarzan
stories something particularly good in

the line of an adventure narrative is

looked for no matter in what field he
chooses to ramble, and in "The Mucker"
(McClelland and Stewart, $2.) Edgar
Rice Burroughes lives up to his reputa-
tion. A stranger series of adventure
than that met with by Billy Byrne in

Mr. Burroughes' latest book, it would be
difficult to imagine. "The Mucker" is

in consequence, a book which will be
literally devoured by both boy and man.
Billy Byrne, hero and mucker, reared in

a Chicago slum, is falsely accused of

murder. From that on things happen
and happen fast. Bill is a pretty low-
down sort of brute but life takes him and
shakes him tLl he sees something differ-

ent, and begins to reach toward it. Mur-
der and sudden death, narrow escapes
and desperate straits are the common-
places of every page, and there is a love

story that brings redemption in its train.

Billy's adventures land him in such dis-

tantly connected places as Chicago,
Mexico, New York, Honolulu, Kansas
and a tiny island in the Japanese group.
In the course of his trave.s, too, he falls

in with, and runs foul of, gangmen, po-

licemen, sailors, millionaires, yachtsmen,
nobility, savage head-hunters, prize

fighters, hoboes, cowboys and Mexican
revolutionists. At the outset a violent

hater of law and order because of his

boyhood environment, Billy, following

adventures on land and sea more start-

ling than any ever narrated by Jack

London or Joseph Conrad, finally meets

the woman who changes the current of

his life.
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A ROMANCE OF ACADIA
"Jen of the Marshes" Is Latest From

Pen of John F. Herbin

Famous in Canada for his "The Marsh-
lands" and "The History of Grand Pre,"
John Frederic Herbin has given book-
lovers something particularly good in

the way of a rattling good novel in "Jen
of the Marshes" (Cornhill Publishing
Company, Boston, $1.75). Devoid of
those laborious descriptions which so
often render a novel tedious and make
the book heavy upon the hands of the
reader, "Jen of the Marshes" is one of
the liveliest novels that have appeared in

recent times. The characters, instead
of being shown by the author to the
reader, literally "speak for themselves."
Fprightly dialogue characterizes Mr.
Herbin's book with here and there just

enough strokes to depict the picturesque
surroundings in which the characters
move. The action takes place in roman-
tic Acadia where was enacted the tra-

gedy of the great deportation in 1755.

"Jen of the Marshes" is not a novel
about those far off days but is thor-

oughly modern, its plot being testimony
of the fact that present days can be as
deeply interesting and romantic as the
good, old days when the great grand-
fathers of the readers of to-day held the
stage. The plot is intense. y interesting,

the dialogue bright and snappy and the

whole get-up of the book such as makes
the reading of it a distinct pleasure.

Thrill of Strange
Places and People

A ROMANCE OF BYZANTIUM
Eden Phillpotts presents A Gorgeous

Comedy of Royalty in "Eudocia"

A romance of Byzantium, centreing
about the Empress Eudocia, with tha
color, warmth and beauty of that ancient
civi.ization described in the author's
stirring way is Eden Phillpott's "Eudo-
cia" (The Macmillian Company, $2.25).

It is ar oyal comedy, with historic back-
ground of a court "as magnificent to the

eye as contemptible to the heart of man".
All the crude, barbaric georgeousness
of Eudocia's time is described, together
with magnificent court settings and po-
tent love scenes in the vineyards and in

the grey prison towers lapped by moon-
lit waves. The intricate web and plot-

tings of an imperial court, the greed,
avarice and passion of those forgotten
days are boldly and dramatically painted,
the entire narrative being piercingly

alive with the unchanging human char-
acteristics of to-day. According to the
author no historical value attaches to

this romance as but half a page has
been taken from Gibbon and the story
e.aborated against its gorgeous back-
ground. Of the days when Eudocia
ruled with an iron hand, Mr. Phillpotts

writes engagingly, sketching with a mas-
ter's pen a remarkable word picture
of a royal comedy at once so barbaric
and unreal, so> gorgeous, so massive
without, but so transient and puny with-
in. "Eudocia" is, indeed, an interesting

tale of the Eastern Empire before it

darkened to its ending and the genera-
tions of Christian Constantinople van-
ished.

A story of exploration, of geographic
and scientific discovery, of human skill

and endurance in unforseen situations,

of the thrill of strange places, beauty,

interest and! friendliness of (the Far
North is "The Friendly Arctic" (Macmil-
lan Company, $6.50) by Vilhjalmur
Stefansson, the great Canadian explorer

whose latest expedition is the subject of

much discussion in Canada at the pres-

ent time. In "The Friendly Arctic" the

author of "My Life With the Eskimo,"
has given another book about his life

in the far north—in which he! tells what
was happening in those days when the

safety of his expedition was despaired
of; when it was thought that he surely

must have perished. He deals with all

the various problems of Arctic travei,

with the dangers that surrounded his

party at every turn, with the way in

which these were overcome, with the

people and the strange places they met
and with their final success. Stefansson
is in one person, scientist, historian,

philosopher and common-sense friend of

man. By such an observer with a mind
free from fear and worry, the beauties

and dangers and wonders of new places

are described as by no other writer. Al-

though he refuses to call it so, this was
an heroic expedition which carried on
from 1913 to 1918. It fought against

tragic odds. It had lost ship, men and
equipment. There were climatic condi-

tions that even Arctic men considered
severe. So the recital of the mere facts

becomes a thrilling story. It carries on
a plot of human interest wherein scien-

tists, whalers, Eskimo and explorers

play their dramatic parts. Certainly

"The Friendly Arctic" records the note-

worthy achievement of a noteworthy
Canadian and is one of the most distin-

guished Canadian books in a period

when Canadian books are particularly to

be emphasized.

The expedition ship "Kar,uk" had
hardly entered the Arctic ice on the north

coast of Canadian America before Stef-

anssoon, venturing away from the vessel,

had been cut off by a terrific gale, and
probably had perished. Then later ar-

rived the news of the total loss of the

"Karluk," the sufferings of her crew of

sailors and scientists,, and the journey

of her commander, Captain Bartlett,

across the Arctic ice to Siberia for aid.

Thus it is not playful fancy that led

Stefansson to give the title "The Friend-

ly Arctic" to his new book which tel.s the

full story of those marvellous years,

1913-1918, when, lost to the knowledge

of the civilized world, he journeyed 600

miles over the ice of an unexplored Arc-

tic ocean, charted ann crosser and re-

crossed great islands hitherto wholly

known only by name and added 100,-

000 square miles of territory to the

Canadian flag.

ENGLISH POLITICS IN PLOT
E. Phillips Oppenheim Provides Excite*

ment Aplenty in "Nobody's Man"

True to his reputation and past per-
formances E. Phillips Oppenheim in

"Nobody's Man" (McClelland and Stew-
art) weaves half a dozen mysteries into

one thrilling yarn and then unravels
them ah with one surprise after another
tumbling out of the pages like a pack
of wolves. In this novel of English poli-

tics, Andrew Tallente's career in Parlia-

ment is interwoven and influenced by
his love affair. Tallente is the victim

of a nefarious plot which threatens to

utterly ruin him and in which both his

wife and his charming neighbor Lady
Jane Parthington, are actively interest-

ed. The hero is a Member of Parlia-
ment, or was until his wife and his

secretary conspired against him. His
secretary steals valuable papers, and
Tallente knocks him over a cliff in a
fog. That starts things, and they never
stop until the surprising end. There are
several illustrations by Ralph P. Cole-
man and an attractive jacket. "No-
body's Man," is in every way worthy
of the author of "The Profiteers," "The
Great Impersonation" and a number of
other thrilling novels which have made
the name Oppenheim synonymous with
success.

A SUBJECT FOR DISCUSSION

"Brass" is a Book to Read Leisurely,

Ponder Over and Discuss

Because it deals with a subject in

which every man, woman and child is

in some way or at some time interested,

"Brass" (McClelland and Stewart) is a
book that should be read leisurely, pon^
dered over carefully and discussed. Nev-
er has the whole subject of marriage,
its obligations to the individual, to so-

ciety and to the state been handled with
such masterly understanding and sym-
pathy as in this latest novel from the

pen of Charles G. Norris. Herein is pre-
sented a vivid picture of the conditions

which make or destroy the happiness of

marriage. These many years now the
novelists have been making it known
that married life is not all joy, nor with-
out its problems. And, too, that it is

much more interesting because of these
things than if there were no complex-
ities in the relationship. This book is a
story of some of these complexities, and
of the influences that go into the mak-
ing of happiness. It is convincingly

real. The scene is set in California,

and the atmosphere and color both of

San Francisco and of the vineyard
country is true. In a word, "Brass"
presents a mirror of marriage in all its

various prisms, and the reflection given

puts a new viewpoint on the marriage
prob.em. It is one of the serious books
on a popular theme and shows how it

is an institution that should be upheld.

No more careful study has been given

the public than this portrait of many
marriages ripped of all veneer where
one may see the mental processes as

well as the body politic, as it were.
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BIG QUESTION DISCUSSED
William H. Blymyer Has Plan for Main-

tenance of World Peace

Dealing freely with questions which
are uppermost in the minds of the na-
tions of the world to-day, Wil.iam H.
Blymyer in "The Isolation Plan"(Corn-
hill Publishing Company, $2), brings
forward a remedy for the maladies from
which the nations to-day appear to be
suffering. General disarmament, arbi-

tration and the sanction of non-inter-
course are the three chief features of

his p. an. As soon as the laborers of

the world realize—according to the auth-
or—that there is a plan by which wars
can be stopped, "they will refuse to allow
the maintenance of immense war estab-

lishments." General disarmament,, he
feels, is the omy kind that is practical

and on this phase of the question he
puts considerable emphasis. In view
of the opinions that have been aired at

the Disarmament Conference in Wash-
ington, Mr. Blymyer's book is unusually
interesting and undoubtedly not a little

thought will be given by the reader to

his p. an for an international convention
ander which the nations would simultan-
eously cease their military and naval
activities and institute compulsory arbi-

tration under the sanction of iso.ating

any nations that refused to submit or

comply with an award until conform-
ance. The writer has spent thirty years
while practising international law, in

developing the plan. He is the origin-

ator of the idea now permanently adopt-
ed, of forcing or compelling nations

through organizations and the imposi-

tion of non-intercourse or iso.ation, hav-
ing presented it at the International

Peace Conference held at Berne in 1892.

writer, and in "Trusty 515" he has said

some things which most people scarcely

dare to think. Dr. Lydston combines
the forceful arguments of a human dy-

namo with graceful, descriptive phras-

ings of an idealist. He handles his

characters with a master-hand, limning

them as accurately as cou.d a painter on
canvas. They are like clean-cut sil-

houettes.

A STORY WITH A PUNCH
Penal System Arraigned by Dr. C. F.

Lydston in "Trusty 515"

More than a novel 'in the generally

accepted sense of the word, more than

just a cracking good story is "Trusty
515" (Burton Publishing Company, Kan-
sas City, $2) which might well be term-

ed a clear, logical and forceful arraign-

ment of some of the absurdities, inequal-

ities and cruelties of the penal system
of today. "Trusty" is a wonderfully

dramatic n vel with plenty of romance
and strenuous action, the pivota. theme
being the persecution and punishment of

an innocent man for murder. The ma-
chinations of politicians, the relations of

capital and labor, social injustice and un-

fairness, man's inhumanity to man, and

the intrigues of politics with the under-

world all enter into the tale. Dr. Lyd-

ston has treated his subject in an able

manner as he has mastered to a science

the knack of uncorking a rattling good

story and at the same time teaching a

lesson without letting it be known that

this is what he is doing. The author is

neither a cynic nor a pessimist, but a

social surgeon, who drives a fearless

scalpel into Society's hypocrisies, injust-

ices and shams. He has already proved

in his previous books that he is a daring

FIVE-ACT HISTORICAL DRAMA
John L. Carleton, New Brunswick Judge,

Is Author of "A Medieval Hun"
Not by any means the least interest-

ing part of "A Medieval Hun" (Corn-

hil. Publishing Company, Boston, $1.50),

a five-act historical drama of rare merit,

is the fact that its author is a Canadian
and a Canadian judge at that. From
Woodstock, New Brunswick, comes this

drama of the days of the middlle ages.

With Hildebrand assuming the title of

Gregory VII on his ascension to the

Papal throne in 1073, Henry IV, King of

Gei-many and titular Emperor of the

Holy Roman Empire, is shown making
unreserved surrender of temporal power

to spiritual supremacy. The main incid-

ents of the period from 1073 to 1077 have

been free y used by the author but the

story—plot and development—is alto-

gether fiction. Five of the characters

have passed across the stage of histor-

ical activity but the majority—the auth-

or makes it plain—are but puppets of

the imagination. Certainly Judge Car-

leton writes knowingly of the characters

and customs of the eleventh century.

The judge writes of the period between

1073 and 1077 as one of "extravagant

comedy and turgid tragedy" in a theatre

of majestic pageantry and splendor. "A
Medieval Hun" is in every respect wor-

thy of the author of "The Crimson

Wing" which was awarded first prize in

the Canadian Prize Play Competition of

1918.

PLAYLETS, SKITS AND SKETCHES

A Little Bit of Everything For Those

Interested in Theatricals

In the products of the T. S. Deni-

son and Company of Chicago are to be

found playlets, skits and sketches of

all kinds suitable for amateur theatric-

als and entertainments. A number of

these have just been issued by this com-

pany. As booksellers are frequently ask-

ed for assistance in suggesting suitable

vehicles it might be well for them to

make a display occasionally of books of

this nature. In the Denison list is a

little bit of everything. For instance,

there is a book on "How to Stage a

Minstrel Show," this being a handy

manual for the amateur burnt cork di-

rector. This has been carefully pre-

pared with a view to covering the sub-

ject exhaustively. Denison's Musical

Comedies and Revues include such pop

ular hits as "A Royal Cut-up," "The

Fun Revue" and "In Hot Tamale Land."

These musical comedies which are list-

ed at thirty-five cents each, have brisk

and breezy lines, are rich in snappy

comedy of dialogue and situation and

allow for plenty of local quips. "A
Burnt Cork Barrage" (25 cents) is min-

strel material with a military flavor

and is especially suitable for the use

of veterans' organizations. Denison's

Black-Face Series, 25 cents each, rep-

resent the cream of darky humor and
include negro farces, colored comedy
concoctions, minstrel afterpieces, negro

sketches, comedies a la mode and black-

face novelties and absurdities. Deni-

son's Vaudeville Sketches and Deni-

son's Amateur Series, 25 cents each, in-

clude one-act farces, skits and novelty

entei-tainments.

One of the "Jennie Harbour"

series of Christinas cards in the

Raphael Tuck collection. This is

a photographic reproduction of

the originals which are in color.
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PHASE OF PARISIAN LIFE

Harry J. Greenwall Just Gives Facts in

"The Underworld of Paris"

With no axe to grind, with no idea of

doting more than report facts, making it

plain that he is not appearing in the

guise of a reformer, Harry J. Greenwall
just makes an honest endeavor—to use
his own words—in "The Underworld of

Paris" (Stanley Paul and Co., London,
3/6 net) to tell the truth while portray-
ing a phase of Parisian life which is un-

familiar to the public in general. If

the book is a bit sensational it is so

only in the same degree that striking

events are. Mr. Greenwall writes in-

terestingly of the notorious Apaches and
their ways, and there is no doubt that

he has made a close and careful study

of the facts about which he writes. "The
Underworld of Paris" deals with terri-

tory unexplored except by the very few,

and of these Mr. Greenwall has, per-

haps, had the best opportunities for pene-
trating to the homes of the Apaches,
and for making himself familiar with
the habits, haunts and methods of all

grades of these denizens of the under-
world—opportunities of which he has
taken the fullest advantage, knowing full

well that a false step would cost his life.

This record of human adventure and mis-
adventure presents vividly a very real

side of life of which the average law-
abiding citizen has at best but a vague
and shadowy idea.

merous anecdotes and pen pictures of

the old familiar haun'.s and characters

who he.d the stage in the days when
John Barleycorn was king.

THE DAYS THAT ARE GONE
Roseate Conviviality of Yesterday Re-

called in " Rummyniscences"

Tales that -depict the roseate conviv-
iality of yesterday, the spontaneous and
whole-sou. ed wit and humor, the gener-
ous impulses and the warm comrade-
ships, which engendered geniality, senti-

ment and love of fellow man—he!-, ing
too, to banish the dull grey periods—of
such is "Rummyniscences" (Cornhill
Publishing Company, Boston, $1.50)
made up. Frederic P. Kafka, who must
be held responsible for this clever com-
pilation, steers a wide course from any
mention of any roystering and drunken
orgies in his unique book, his idea

throughout being to prompt others to re-

call episodes somewhat similar to those
about which he writes and in this way
elicit an occasional reminiscent smile.

The compiler of "Rummyniscences" seeks
only to pass on a few of the tales of

prank and escapades told by different

members of a little group who met in a
certain club on the Great White Way on
January 16, 1920—the last on which the
serving of spirituous beverages was
permissible in the cubs, cafes and sim-
i.ar resorts. "Rummyniscences," from
the perusal of which many a smile will

come, gives just a glimpse into the days
of conviviality, good fellowship and liq-

uid cheer—the days when warm friend-
ships were cemented among genial com-
panions, whose gambols banished care,

brightened life and made reminiscence
a delight. The book is replete with hu-

MYSTERIES AND THRILLS

In "The Council of Seven" J. C. Snaith
Presents A Real Thriller

When it is stated that "The Council
of Seven" (McClelland and Stewart) is

an amazing story of the titanic struggle
between a vast newspaper syndicate,

preaching war, and a mysterious group
of men who work for peace, but who
resort to any poisonous means to attain

it, it is easy to believe that this is a

book which, once picked up, will not
easily be laid down. Like ali of J. C.

Snaith's books, "The Council of Seven"
is a rattling good thriller. The action

of the story is laid in England. Its

prime movers are Helen Sholto, an Am-
erican girl; John Endor, M.P. and Saul
Hartz, the master spirit of the U. P.,

a news gathering organization. Oppos-
ed to all of these lies the sinister shad-
ow of the Counc'l of Seven, a un'que or-

ganization of men of seven nationalities

banded toge'.her to work for the better-

ment of the world by removing, killing,

all whom they think are distinct detri-

ments to civilization. Heien is private

secretary to Hartz as well as the fiance

of John Endor. Hartz is ruining Endor's
career by poisonous mis-quotations in

his news matter. As Helen and Endor
try to fight Hartz, Endor is taken into

the Council of Seven, willv-nilly. But
he balks when he is called upon to be
the agent for the removal of Haitz. On-
ly the culmination of the story saves
Endor or Helen from the obloquy of end-
ing- Hartz' career. With these funda-
mentals, Mr. Snaith has constructed a
mystery story that is distinguished by
fine writing and sustained interest.

POEMS WELL WORTH WHILE
L. A. Lefevre Touches on Many Sub-

jects in "A Garden By The Sea"

Handling a variety of subjects with

an unerring sense of accuracy in tech-

nique, exhibiting skill in the rocking

music of the cradle song and the state-

ly dignity of b'ank verse, while over

all hovers the courageous, optimistic

spirit of the West, L. A. Lefevre has

given lovers of poetry something out

of the ordinary and well worth while

in "A Garden By The Sea." The title

poem of thisi book, the format of which

is strikingly handsome, in a measure

characterizes the volume as the poems

all have that beauty and freshness

which one would expect to find in a

garden where the flowers, the shrubs

and the trees, are constantly renewed

by the moist, invigorating, sea-iaden

breezes. The nature poems are much
more than impressionistic pictures

—

carrying, as they do, a richness of

thought and a melody of phrase that

both delight and stimulate the reader.

Many of the shorter pieces ihavt a

charmingly original play of fancy and

imagination. The scenic grandeurs of

the Dominion are not overlooked, some

of the most fascinating poems in the

collection dealing with the Rocky Moun-

tains and with places and incidents as-

sociated with Vancouver and the West.

AT MISS TIDDEMAN'S SCHOOL

Mrs. Francis Channon Writes Engag-

ingly Of Some Of England's

Younger Set

Illustrated profusely by Percy Tar-

rant, "Two From Miss Tiddeman's" by

E. M. Channon (W. and R. Chambers,

Edinburgh, 4/ net) is an intensely in-

teresting story (f Old Country life.

Miss Tiddeman's is a school of which

Tony and Enid are members. At the

outset of the narrative Tony is shown

on his way to, and at, school in a very

disgruntled frame of mind. He "gets

in wrong" with Miss Tiddeman her-

self through being too outspoken dur-

ing the course cf the geography lesson

and, of course, has to remain after the

(others go. Enid waits for her little

boy chum and on the way home a tiny

box with some kind of ointment is

found. To see what it is Tony rubs a

little on his eyelids and Enid tastes it.

Here the story takes a strange turn.

There is a break to show the Queen of

the Fairies holding court, one of the

fairies reporting that she has lost her

box of ointment with which she touches

mortals. Mortals whose eyes have been

touched, she says, have become great

painters while those Whose lips have

been touched have become great singers.

Surely this makes a splendid nucleus

for a wonderful juvenile tale.

HOWARD CANE
of Wm. Cane and Sons Co., Newmarket,
Ont., who has been elected mayor of

that town for 1922

Takes News Agency—H. E. Arnold
has recently taken over the Eureka
News Agency in Wolfville, N.S.
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This Department is for the Information of the Bookseller
and His Assistants—Brief Synopses of Publications on the

Market—Chats About Authors and Their Activities.

Stanley Paul & Co., London, are just

issuing a third large edition of Sir

James Yoxall's popular work "More
About Col.ecting."

"Essays and Addresses on the Philoso-

phy of Religion," by Baron F. Von Hugel
is an important book on this subject re-

cently published by J. M. Dent & Sons.

A very timely book on the relations

of China and Japan is "Letters from
China and Japan," by Prof. John Dewey,
Columbia University, and Alice Dewey,
(J. M. Demt & Son.)

"The Modern Ku KIux Klan," by
Henry P. Fry, which Small, Maymard
and Company issued in January, con-

tains the complete case against the Klan
so far as brought to light from the in-

side, the press and the Congressional in-

vestigation.

"Father and Sons," by Turgenev;
"English Short Stories"; "Reprinted
Pieces," by Charles Dickens; "The
Growth of Political Liberty," edited by
Ernest Rhys; "The Golden Treasury of

Longer Poems," selected and edited by
Ernest Rhys; "Peer Gynt" by Ibsen;

"Livy Volume IV;" "Lucretius, on the

Nature of Things."

Frances Hodgson Burnett is weli

known as a writer of stories of rare
beauty and chanm. Most of her novels

are English in their setting and were
written chiefly in a Kent manor house.

"The Head of the House of Coombe"
running in abbreviated form as a serial

in "Good-Housekeeping" has been re-

sponsible for a tremendous increase in

the circulation of that magazine. It

will be published in book form in Cana-
da in February, by McCledand and
Stewart.

W. H. Hudson the world-famous na-
turalist, is an essayist of remarkable
charm and his new volume "A Traveler
in Little Things," (J. M. Dent & Son),
contains many essays, sketches, and
stories of alluring interest.

F. W. Rickaby, dealer in jewellery and
stationery at Bruce Mines, Ont., is look-

ing forward to a good year in 1922.

"Things cannot remain as they are

very long," he says. "Holiday business
was fair. Not quite as good as last year.

People, not having the money to spend,

bought only goods that were absolutely

needed."

Hodder & Stoughton of Canada are

announcing "The Bridge" for publica-

tion in February, a novel by Marjorie

L. C. Pickthall. Miss Pickthall will be

remembered as the author of the book of

verse "A Drift of Pinions" published in

1913 which established her unassailably

as one of the outstanding literary wo-

men of Canada.

Some books of special interest to edu-

cationists and also to general readers,

just published by J. M. Dent & Son are:

"The French Novel of the Classical

Period," by Paul Morillot, containing

carefully selected passages from re-

presentative French writers from 1610
to 1800; "Methods and Results of Test-

ing School Children," by Evelyn Dewey;
"The Child's Garden of Verse," edited

by Grace Rhys; "Le Morte d' Arthur of

Sir Thomas Malory and Its Sources," by
Vida D. Scudder; "The Sisters of The
Spinning Wheel," by Puran Singh, a

collection of Sikh verse.

R. M. A. Takes up
Bookseller's Case
Re Copyright Bill

The Copyright Act is made one
of the bones of contention in a

memorandum to the new govern-

mentl| by the Dominion Board, Re-

tail Merchants Association of Can-
ada. The Act, insofar as it affects

booksellers and stationers, atten-

tion is called in the following man-
ner:

"The sales by booksellers and
stationers are greatly interfered

with, owing to the fact that Brit-

ish publishers sell their copyrights

to American publishers, who in

turn, under the present Copyright

Act, may copyright those publica-

tions in Canada, printing a small

number of copies, and selling the

greater quantity in Canada of the

American printed articles. It is

said that books selling at two
shillings in England, under this

plan cost the Canadian purchaser

!?2.00 each."

The first cheap edition of Joseph Con-

rad's novel, "The Arrow of Gold," ha's

just been issued by Mr. T. Fisher Un-

win, London.

Mrs. Larz Anderson has written a

novel of smart life in the European cap-

itals. She calls her story "Poliy the

Pagan," and the Page Company will

publish it in February.

Messrs J. M. Dent and Son have issu-

ed ten new volumes in Everyman's
Library bringing the list up to 750

volumes. The published price in Can-

ada has been reduced to 75 cents.

"Brass," by Charles G. Norris, (Mc-

Clelland and Stewart), is a novel which

men will stay at home from the theatre

to read. It is a novel which deals with

the institution of marriage in a way
that has called forth the commendation
of many of the leading writers of Am-
erica.

Sheiia Raye-Smith is one of the mo-
dern English novelists who always has

something worth while saying. Her
books appeal to the reader who likes to

study character as well as action. The
hero of her new. book "Green Apple Har-

vest" (MoClel.and and Stewart) is a

young Sussex farmer into whose life en-

tered several different women. His re-

ligious experiences., too, make much of

the interest of the story.

"Punch," the famous English journal,

is a fascinating mirror of events and
personalities. Within recent years it

has put much of its material into the

permanence of book form. There has

been "Punch's History of the War," fol-

lowed by "Punch's History of Modern
England," and the "Punch Drawings."

Now comes the announcement of

"Punch's Lloyd George (McClelland

and Stewart) which will, no doubt, be a

most acceptable member.

The January publications of Small,

Maynard and Company included, "The
Best Short Stories of 1921," edited by
Edward J. O'Brien: "Rangy Pete," a

western story, by Guy Morton; "The
Modern Ku Klux Kan," by Henry P.

Fry; "The Story of the Lafayette Escad-

rihe," by its Commander, Captain

Georges Thenault, and a volume of

verse, "The Land of Beginning Again,"

by Louisa Fletcher.
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Among the Spring announcements of
Small, Maynard and Company is that
of "Success," by Lord Beaverbrook,
head of the British Department of Pro-
paganda during the war.

W. L. George, the famous English
novelist and student of "woman" is again
starting on a tour of lectures through
the United States and Canada. This
year his subject will be "The Intelli-

gence of Women." George's last novel,

"Ursula Trent" (Hodder and Stoughton)
is causing more discussion than any
social problem book in years.

Whem a man takes seven years to

ponder over a novel, it is likely to be

a good one, especially if he has already

arrived as a writer. A case in point is

"If Winter Comes," (McClellandi and
Stewart) the big book of 1921. There is

quite a revival of interest in Hutchin^

son's earlier books—"Once Aboard the

Lugger " "A CIea*n Heart," and
"The Happy Warrior" especially the

latter.

One of the most popular books at the

moment is undoubtedly 'Success" by Rt.

Hon. Lord Beaverbrook, of which three

large editions have been sold within a

month. Messrs. McClelland & Stewart

are handling this in Toronto, and Small

Maynard & Co., of Boston, will be re-

sponsible for the U.S.A. It is hoped

that arrangements will be made shortly

for its publication on the Continent.

The Macmillan Spring List contains

new fiction by many distinguished writ-

ers. The English authors include H. G.

Wells, Sir Harry Johnston, May Sin-

clair, E. M. Delafield, Eden Phillpotts.

The American authors include Mary
Watts and Edgar Lee Masters. Two
novels first announced in last fall's list

were published in January, "One," by
Sarah McConnell, and "Conn of the

Coral Seas," by Beatrice Grimshaw.

Feri Felix Weiss, author of "The
Sieve: The Truth About American Im-

migration" (Page, Boston) resigned from
the Immigration Bureau to enter the

United States Secret Service during the

war, and is the man who was chiefly re-

sponsible for the uncovering of the Ger-

man activities of the notorious Dr.

Karl Muck, the once famous leader of

the Boston Symphony Orchestra, who
was first interned and then deported as

an active enemy alien.

The fame of F. W. Wallace, the Cana-
dian author whose fascinating sea stor-

ies have found such a large market dur-

ing the past few years, is spreading now
to the United States. Mr. Wallace at

present directs publication of the "Cana-
dian Fisherman" in Canada, but is con-

sidering an offer from a prominent
nautical American journal for his ser-

vices in the editorial chair. Mr. Wal-
lace now resides in Gardenvale, Quebec.
His latest book "The Viking Blood" was
published in Canada by Hodder and
Stoughton.

Books For Which
Demand Has Been

Most Noticeable

The following, judging by reports

.from retailers, ware the. best selling

bsoks in Canadian stores during the

month of January:

Fiction

1. To Him That Hath 156

2. If Winter Comes 130

3. Purple Springs 103

4. Her Father's Daughter 73

5. Pride of Palomar 72

6.- Helen of the Old House 69

7. To the Last Man 69

Non-Fiction

1. Masques of Ottawa 76

2. Outline of History 62

3. Queen Victoria 31

4. Life of Laurier 46

5. Correspondence of Sir John
MacDonald 4U

6. Mirrors of Downing Street 38

The following were the best selling

books in the A. C. McClurg's stores,

Chicago, during the month:

Fiction

If Winter Comes, A.S.M. Hutchinson

The Sheik, E.M. Hull

Helen of the Old House, Harold Bell

Wright
The Flaming Forest, J. Oliver Cur-

wood
The Pride of Palomar, Peteir B. Kyne

Her Father's Daughter, Gene Stratton-

Porter

The Master of Man, Hall Caine

To Him That Hath, Ralph Connor

Brass, Charles G. Norris

Laramie Holds the Range, Frank H.

Spearman
The Obstacle Race, Ethel M. Dell

Success, Samuel Hopkins Adams
Rilla of Ingleside, L.M. Montgomery

The Mucker, Edgar Rice Burroughes

Biography

Life of Queen Victoria, Lytton

Strachey

My Brother Theodore Roosevelt,

Corinne Roosevelt Robinson

Americanization of Edward Bok,

Edward Bok

Travel

Working North from Patagonia, H.A.

Franck
Mysterious Japan, Julian Street

Poetry

A Penny Whistle, Bert Leston Taylor

When Day is Done, Edgar Guest

Miscellaneous

Mirrors of Washington, Anonymous
The Glass of Fashion, Gentleman with

a Duster
Mh*jrs of Downing Street, Gentleman

with a Duster-

Beatrice Grimshaw has jived in the

South Sea Islands for the greater part

of her life, and they form the romantic
background for her forthcoming novel,

"Conn of the Coral Seas," to be publish-

ed by MacmiLans.

Bliss Carman's tour of Canada creat-

ed an interest in the works of the poet

that has not yet been fully capitalized

by the bookseller. His poems need only

to be kept before the public on the coun-

ters and in the store windows to ensure

a steady sale. McClelland and Stewart

are handling his works.

Edward J. O'Brien, editor of "The
Best Short Stories" of which the latest

volume appeared in January (Small,

Maynard and Company) is to spend the

late winter lecturing in Eastern Cana-

da. Mr. O'Brien has also recent. y pub-

lished a volume of verse, "Distant Mu-

"The Mucker," (McCledand and Stew-

art) by Edgar Rice Burroughs is in a

somewhat new vein but his success with

the Tarzan stories has • gained him a

following that will be eager to venture

with him in this new field. Perhaps it

wih not appeal to the readers of high-

brow-stuff, but the red-blooded man who
likes lots of action and adventure will

certainly find what he wants here.

ACQUIRES ADDING MACHINE

Lanston Monotype Machine Company
Buys Barrett Business

The Lanston Monotype Machine Com-

pany, Philadelphia, has bought outright

the patents, business) and all assets of

the Barrett Adding Machine Company.

The entire sum of the purchase price

was paid in cash.

Th Barrett Portable Adding Machine

will therefore, be manufactured and

marketed by the Monotype Company at

its Philadelphia Locust Street plant.

Rush orders have been given and effic-

iency men are now preparing for the

needed rearrangements.

The Barrett Adding Machine has been

actively on the market for about six

years. Over 12,000 are in actual use,

one of the largest of its friends being

the Metropolitan Life Insurance Com-
pany, which operates one hundred and

eight Barretts.

The individual features of the Barrett

are its portability and noiselessness.

The exclusive feature is its ability to

prove the correctness of each of its

arithmetical operations and to print the

proof. The machine adds, subtracts,

divides, multiplies and lists.

Mr. Hurst To England.—A O. Hurst,

Canadian representative of Goodalls, of

London, England, has received a cable

from his firm asking him to go to Eng-
land to meet the directors of De La Rue,

with which firm Goodalls .has recently

been amalgamated. Mr. Hurst sailed

on January 21.
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NEW GOODS—MISCELLANEOUS—NOVELTIES
HANDLING CLYDE ERASERS

Aubrey O. Hurst, Toronto, is now Can-
adian representative for the Eraser
manufactured by the Clyde Rubber
Works Co., of Renfrew, Scotland. The
Clyde Rubber Works Co., who have re-

cently en'arged their Eraser Department
and laid down additional plant of the

latest-improved pattern to cope with
their overseas business, have issued a

new catalogue of a particularly strik-

ing appearance.

A NEW FOUNTAIN PEN
The Eagle Pencil Company, 703 East

Thirteenth stree , New York, has placed
upon the market a new se'f-fillcr foun-
tain pen which is destined to meet with
wide popularity. This pen, known as
No. 12, has a lever filling attachment
and is made in vest pocket size with
ring. A feature is an entirely new fin-

ish in silver and grey and gilt bronze.
It is four inches long, closed, and is

fitted wtih a fourteen karat gold pen.
These pens are packed one dozen in a
carton, assorted finishes, and are made
to retail at $2 each.

MOVES TO NEW QUARTERS
The Fine Arts Publishing Co., 15,

Green Street, Leicester Square, London,
and the Burlington Gallery moved into

m'or*1 '-)"c ; -us p~emises on December 22.

at No. 7, Newman Street, Oxford Street.

NEW MECHANICAL PENCIL

In spi e of the many varieties of

mechanical penci s now on the market,
th2 American News Company isi offer-

ing still another one for which is claim-

ed a number of good points. It is call-

ed the "Realite" and made to retail at

price 50 cents. The barrels are not

made of woo 1 or metal, but are made
of RcdmaiK I. Redmanol is a composi-
tion which is as ight as wood and more
beautiful than hard rubber. It will n>

chip, crack, warp, or discolor. The pen-

cils are furnished in green, black, mar-
oon and mottled colors. The tips are
finished in duralite (imitation silver.)

The "Realite" is perfect in balance, e"e-

gant in appearance and simple in con-

struction.

MONGOL PENCIL ASSORTMENT
The objection to the ordinary half

gross packing of fine quality pencils is

that the small stationers cannot carry

a single number in all commercial
grades, name y, No. 1, No. 2, F, No. 3

and No. 4, because this necessitates or-

dering tiie minimum quantity of two-

and-a-half gross. To meet this condi-

tion, Eberhard Faber has recently plac-

ed upon the market a half gross assort-

ment of the Mongol pencil which con-

tains all grades in a single counter dis-

play box. This box is shown herewith.

In addition to this it has the feature of

being an excel'ent counter display. The
various grades' are assorted in such a

way that there is a larger quantity of

grade No. 2, the most popular grade,
and lesser quantities of the harder and
softer grades which are not so frequent-

ly called for. This assortment is known
as Mongol 482-A.

NEW GOODCHILD LINE
Frederick D. Goodchi'd, Toronto, Ont.,

has secured the agency for John F.

Shaw and Company, London, publishers

of children's annuals, children's picture

books, toy blocks and miscellaneous
volumes for all ages.

This is one of the "Jennie Harbour" Christmas cards in the Raphael
Tuck collections. The Originals <tre in color, this photographic repro-
duction in black and white giving but a faint idea of the beauty of

the original.

"DEFIANCE" EXTENDS
INTERESTS

The Defiance Manufacturing Com-
pany is reported to have purchased man-
ufacturing and selling rights of the

Hale Specialty Co., of Chicago. Ar-
rangement will be made to manufacture
the Perfection calendars somewhere in

the Eastern States under the super-

vision of the Defiance Mfg. This new
venture will in no way interfere with
the manufacture of the lines which the

Defiance Mfg. Co. have heretofore
manufactured, including their own desk
calendars under their various trade

names. The purchase of the Hale Spec-
ialty Co., was effective January 1, 1922,

and a'l business will be transacted

through the office of the Defiance Mfg.
Co., at 384 Broadway, New York.
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NEW BOOK OF PRAYER
Interesting Announcement by McClelland

and Stewart

For the second iime within four

months, J. S. McClelland of McClelland

and Stewart, 215 Victoria Street, Toron-

to, Ont., has returned from business

trips to the Old Country. On the last

occasion Mr. McClelland came back with

an agreement involving the exclusive

agency for Messrs. Raphael Tuck,
Raphael House, Moorfields, London, pub-

lishers of Christmas cards for the Royal
Family.

In the Tuck collection every possib'e

demand is cared for, there being cards

for every se>t occasion. In the oil fac-

simile series the designs are so repro-

duced as to deceive people into the be-

lief that each Card, Calendar or Canvass
is an original work of art.

There are 700 designs of post-cards

in all styles and even the children are

well taken care of

In the calendars there stands out the
Royal Romance calendars. This particu-

lar number was designed, manufactured
and placed on sale in the stores in Eng-
land within a week of the announcement
of Princess Mary's betrothal. Mr. Mc-
Clelland declares thai', he was amazed
at this feat, but that after spending a
week in the Tuck facitory he understood.

There is a'so in the Tuck line a wide
range of pictures, comprising engrav-
ings, etchings, photogravures, mezzo-
types, color facsimiles, handpain ed
facsimiles., oi'ettes, color pastels,

silhouettes and Dickens coaching pic-
tures, Tuck's zigzaw puzzles, Little

Builders' paper, Modelling series, pic-
ture building isieries and novelty panels.

While in England, Mr. McClelland
prevailed upon the Cambridge Universi-
ty Press, publishers of the new Cana-
dain Book of Prayers, and Canadian
Prayer and Hymn Book combined, to

prepare samples of the bindings and
types, showing everything that the book-
seller has a right to see before order-
ing such lines. The publication day for
these books is April 4th.

Finished copies of the new Prayer
Book, declares Mr. McClelland, have
just been received in the city.

One of the "Jennie Harbour" series in the Raphael

Tuck line of cards. The originals are in color, the

above being but a -photographic reproduction in black

and ivhite.

Toy Fairs Show
Marked Advance

In view of the fact tha; the Toronto

Toy Fair is under way now—to continue

until February 15—a few facts about

the New York Toy Fair from February

6 to March 11 should be of interest.

The displays which comprise the New
York Toy Fair are many of them per-

manent all the year exhibits.

The New York Toy Fair has attracted

buyers not only from every par'; of the

United States, but from many foreign

lands as well. Visitors from foreign

countries especially have marvelle 1 at

the great number of beautiful toy sales-

rooms in the city, and the fact that

these sa'esrooms are open throughout

the year—year after year.

One of the striking features of the

Fair at New York is the great variety

of toy merchandise represented in the

permanent and temporary salesrooms.

Other noticeable features are the qual-

ity of the merchandise, its beauty of

design and finish, and the painstaking

care in which the ideas have been work-

ed out.

A'l that i® newest and most entranc-

ing to the child mind in toy merchand-

ise is shown first at the New York Toy

Fair.

'Courtesy, Service and Judicious Advertising" Credited

With Building Business of Six Sutherlands in Woodstock
The Messrs. Sutherland of the J. & J. Sutherland B

having just closed the biggest business year in the his
This is the store of the "Six Sutherlands." Associated

James C. Sutherland, manager; John B., in charge of the
wallpaper department. Then there are the two youngst
and Charlie, aged fifteen, a student at the collegiate, who

The Messrs. Sutherland are firm believers in the use
appropriate to the season and a similar policy is carried

Courtesy, according to J. Sutherland, is one of the

"Courtesy, service and judicious advertising," Mr. S
business. Giving the people what they want and carrying

Dok Store, of Woodstock, Ont., are to be congratulated on

tory of the firm.

with John Sutherland in the conduct of the business are

stationery department; and George L., in charge of the

ers—Hugh, aged twelve, who lends a hand now and then,

works at the store after four o'clock and on Saturdays.

of printer's ink. Their window displays are always

out with regard to the interior displays.

strong points in the firm's merchandising methods,
utherland declares, "have been the foundation of the

the stock," he says.
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New Books of the Month PUBLISHED BY FIRMS
THROUGHOUT DOMINION

THOMAS ALLEN, PUBLISHER, 366

ADELAIDE ST., W., TORONTO
Fiction

Romance to the Rescue; Denis Mack-
ail; Cloth, $2.00.

Bits O' Bronze; H. C. Mason; Cloth,

$1.00.

Non- Fiction

Under the Maples; John Burroughs;
Cloth, $2.25.

Oliver Cromwell; John Drinkwater;
Cloth, $1.65.

In Nature's Temple Shrines; James L.
Hughes; Cloth, $1.00.

The Last Law—Brotherhood; Peter
McArthur; Cloth, $1.00.

Juvenile

Puritan Twins; Perkins; Cloth, $2.00.
Peggy in Her Blue Frock; Eliza Orne

White; Cloth, $1.65.

Metipom's Hostage; Ralph Henry Bar-
bour; Cloth, $2.00.

Camp at Gravel Point; Clara Ing-
ram Judson; Cloth, $2.00.

S. B. GUNDY, PRESS, 25 RICHMOND
ST., TORONTO.

Fiction

Harlequin & Columbine; Booth Tark-
ington; C'oT:h $1.75.

Fire-Tongue; Sax Rohmer; Cloth,
$1.90.

The Ragged Edge; Harold MacGrath;
Cloth, $1.90.

The Tribal God; Herbert Tremaine;
Cloth, $1.90.

Torquil's Success; Muriel Hine; Cloth,
$1.90.

Non-Fiction

White Lilac; Beatrice Redpath; Cloth,
$1.50.

The Advertising Yearbook for 1921-
1922; Noble, T. Praigg's; Cloth, $3.00.
Watched By Wi Td Animals; Enosi A.

Mills; Cloth, $3.00.

Poems and Portraits; Don Marquis;
Cloth, $1.50.

Outwitting Our Nerves; J. A. Jackson
& H. M. Salisbury; Cloth, $2.50.

Life and Letters of Sir Wilfrid
Laurier; Oscar Douglas Skelton; Cloth,
$8.00.

From Private to Field Marshal; Sir
Wm. Robertson; Cloth, $5.00.

MUSSON BOOK COMPANY, 263 AD-
ELAIDE ST., TORONTO, AND HOD-
DER & STOUGHTON, LIMITED
The Vats of Tyre; Roy Bridges; Cloth,

$1.75.

To the Last Man; Zane Grey; Cloth,
$2.00.

The Black Circle; C. E. Baines; Cloth
$1.75.

The Privet Hedge;* J. E. Buekrose;
Cloth, $1.75.

Wunpost; Dane Coolidge; Cloth, $1.75.

The Gauntlet of Alceste; Hopkins
Moorhouse; Cloth, $1.75.

The Lobstick Trail; Douglas Durkin;
Cloth, $1.75.

Wings of the Spirit; Mrs. W. Wel'.er;

Cloth, $1.75.

A Bit of a Drifter; M. H. Gurd; Cloth,

$1.75.

Lost Valley; K. F. Gerould; Cloth,

$2.00.

Rich Relatives; Compton MacKenzie;
Cloth, $2.25.

Rose and Rose; E. V. Lucas; Cloth,

$1.75.

The Law of the Four Just Men; Ed-
gar Wallace; C'oth, $1.75.

Non-Fiction

What Made Lincoln Laugh; Russel H.
Conwell; Cloth, $1.75.

Getting What We Want; David Orr
Edson; Cloth, $2.75.

The Lore of the Honey Bee; Tinkner
Edwardes; Cloth, $2.00.

Why Die So Young; Dr. John B.

Huber; Cloth, $2.50.

Policing the Plains; R. G. MacBeth;
Cloth, $3.50.

McCLELLAND & STEWART, VICTOR-
IA ST., TORONTO

Fiction

The Villa of the Peacock; Richard
Dehan; $1.75.

More Limehouse Nights; Thomas
Burke; $2.00.

Green Apple Harvest; Sheila Kaye-
Smith; $2.00.

A Cha lenge to Sirius; Sheila Kaye-
Smith; $2.00.

The Head of the House of Coombe;
Frances Hodgson Burnett; $2.00.

Rangy Pete; Guy Morton; $2.00.

The Settling of the Sage; Hal G.

Evarts; $2.00.

The Marriage of Pa'ricia Pepperday;
Grace Mi'ler White; $2.00.

Beautiful Joe; Marshall Saunders.;

(new edition) $1.00.

Non-Fiction
In Tune With the Infinite; Ralph

Waldo Trime; (New revised edition).

$2.00.

A Plea for Old Cap Collier; Irvin

Cobb; 75c.

One-Third Off; Irvin Coob; $1.10.

Juveni'e

Missionary Stories for Little Folks;

FirsJ
; Series—Primary; Margaret T.

Appegai'h; $2.00.

THOMAS NELSON & SONS, 77 WELL-
INGTON ST., TORONTO

Fiction

A Band of Brothers; Charles Turley;
Cloth, 35 cents.

Non-Fiction
History of the War; (Revised edition),

Vols. 1 and 2; John Buchan; Cloth, $7.50

e?ch.

Parent's Book—Answers to Children's

Questions; Rita S.rauss; Cloth, $3.00

The Woman's Book—Contains Every-

thing a Woman should Know—House-
hold management, nursing, business,

etiquette; Florence B. Jack & Rita

Strauss; Cloth, $3.00.

The Wrinkle Book; Archibald Mar-
shall; Cloth, $2.25.

Juvenile

The Path of Glory; Sir Edward Par-

rott; Cloth, $1.50.

Silver Blimp; Leo Walmsley; Cloth,

$1.50.

THE RYERSON PRESS, 299 QUEEN
ST., W., TORONTO

Fiction

The Hidden Places; Bertrand W. Sin-

clair; Cloth, $2.00.

The Red Knight; F. Bret Young;
Cloth, $1.75.

The Rider of Golden Bar; William

Patterson White; Cloth; $1.75.

The Qualified Adventurer; Selwyn

Jepson; Cloth, $1.75.

Scarhaven Keep; J. S. Fletcher; Cloth,

$2.00.

The Heart of Canyon Pass; Thos. K.

Homes; Cloth, $1.75.

The Moon Rock; Arthur J. Rees;

Cloth, $2.00.

Barbara Justice; Diana Pat. ck;

Cloth, $1.75.

Natalie Page; Katherine Haviland

Taylor; Cloth, $1.75.

Non-Fiction

It Can Be Done, Poems of Inspiration;

Compiled by Joseph Morris; Cloth, $1.75.

Indoor Games and Amusements.; Ruth

Blakely; Cloth, $1.25.

The American Language; H. L. Men-
cken; Cloth, $6.00.

The Story of Mankind; Hendrik Van
Loon; C'oth, $5.00.

Europe:—Whither Bound? Stephen

Graham; Cloth, $2.00.

The White Magic Book; John Le Bre-

ton; Cloth, $1.00.

BRITISH INDUSTRIES FAIR
The eighth annual British Industries

Fair which embraces a large number of

the most important lines of British

trade, will be held in London and Bir-

mingham from February 27 to March
10. This is purely a trade fair where

buyer and sel'er meet—not an exhibi-

tion. A considerable number of Can-

adian buyers are making arrangements

to attend. Admittance is restricted to

trade buyers on invitation of the British

Government and business is not imped-

ed by crowds of sightseers.

In organizing the Fair, the British

Government Department of Overseas

Trade pays particular attention to the

comfort and convenience of buyers

from the various Dominions and other

parts of the world.
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Weldon Roberts
rubber erasers

399 Tri-ply Red Circular Erasers—one of our 88 styles

—are a boon to Typists

Weldon Roberts Rubber Co.Newcirk,NJ.U.S.A.

uhe r^en with the ffig Sale.

PERRY & Co.

Queen Mary"
Pen.

DESIGNED SPECIALLY
FOR LADIES' HANDWRITING <3?

MADE OF THE FINEST WHITE METAL.
This Beautiful Pen has received the Gracious
Approval of Her Majesty TH E QUEEN.

WRITE FOR OUR PATTERN CARD.

PERRY & Co. ltd.
LONDON and BIRMINGHAM (England)

Tiu self-selting plate
glass display case. Lies
flat on <(>unter. Write
for details.

DAY-IN AND DAY-OUT
rain or shine, there's a steady In various leathers ; in

demand for BUXTON KEY- sizes holding 1 to 16 keys :

TAINERS—a demand creat- in prices retailing from 40c

ed by national advertising in to $5.00.

such magazines as The Sat- gales helps ; a self-selling
urday Evening Post, Ameri- counter display, individual
can Magazine. System, and cartons, window stickers, etc.

Be sure to re-stock BUX-MacLean's.
And th

.

l^T™£L L The TON KEYTAINERS to meetdoubled and trebled by the
h Christmas demand 1Buxton boosters who received

KEYTAINERS as Christmas Territorial representatives

gifts. wanted.
BUXTON, INC. Dept. K. Springfield, Mass.

Watern Canada Agents : Winnipeg. Rowland 8c Campbell Ltd.

Eastern Canada Agents : Toronto. Julian Sale Leather Goods Co.

BUXTON
KEYTAINER
The original patented Key-Kase

WHOLESALE STATIONERS
GLASS MANUFACTURERS

SPECIALTY MANUFACTURERS
SEND FOR

NEW SPECIALTY CATALOGUE
AND NET PRICE LIST

NEW LOW PRICES THROUGHOUT

KIMPTON, HAUPT & COMPANY
:53 BEEKMAN STREET, NEW YORK, U. S. A.
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Canada Games Company

Announce
A PRICE REDUCTION on their

Made-in-Canada Games.

A NEW SERIES to include Ludo,
Parcheesi, Ups-and-Downs & Steeple-

chase.

ATTRACTIVE NEW LABELS on
all the old series with which you are

already familiar.

ALL COMPETITION OUTDIS-
TANCED by the 1922 Line.

TWO NEW TOY BOOKS to sell at

15c
—"A Frog He Would a Wooing

Go" and "The House That Jack
Built." Both books in Bright Colors

and now ready.

A PAINTING BOOK SERIES to

sell at 5, 10 and 15c, better than any-

thing on the market. This series in

preparation.

ALSO IN PREPARATION two
new toy book titles "The Three Bears"
and "Cinderella" to sell at 10c.

NEW ADDITIONS to the French
Series.

Canada Games Company
TORONTO
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nee More Unsurpasse

£11-British
Art Productions

The vest line since 1914—
Calendars

Birthday Cards
(greeting Cards
Leaflet Cards
Local Birthday and

Christmas Cards

with localized greeting

from any town in Can-
ada

Christmas and New Year
Folders.

A very large variety

to retail at 20c £er

dozen,

Etched Greetings.
<DieStamf>od Combined
Stationery and En-
velopes, very clever.

Local view Series of

Sli£-in Leaflets for

Post Cards.

Silk Embroidered Cards to

retail at 25c and u£.

Wedding Invitations

Celluloids

'The biggest variety ever.

ana at fere-war ferices

The announcement that Birn Bros. Art Productions are on
the Canadian market this year at the old pre-war standards
and at pre-war prices, will be good news for dealers in

Greeting Cards and Art productions of all kinds.

Samples of the 1922 line, already in the hands of our trav-

ellers, show values that are quite unsurpassed even by
Birn Bros', pre-war standard. Up-to-date sentiments,

dainty and artistic designs and workmanship. It is doubt-
ful if ever in the history of the Canadian Stationery trade

has anything been shown in this class of Art Productions to

equal this all-British line for 1922.

One of our travellers will be giving you the opportunity of

seeing this line in the very near future. We suggest that

you postpone any buying in this class of Art Productions

until our representative arrives.

A. R. MacDougall & Co.,
LIMITED

468 West King Street, Toronto, Ont.
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FREE!
Display material that will attract
people to your store. Write direct to

The U. S. Playing Card Co.
Dept. 4

Cincinnati, U.S.A. or Windsor, Can.

The companionship of

playing cards

—

and the other real values in card playing that our ad-
vertising is featuring are the reasons why a stock of

cards of recognized quality is as staple as any product
on your shelves. Carry the kinds of decks that your
people want for the particular games they play, and in

the brand that is known, make your store headquarters
for playing cards and you will find that it means contin-

ual turnover of your playing card investment and a
stimulus to your other lines as well.

BICYCLE™™CARDS



February, 1922 liOOKSELLER AND STATIONER--Advertising Section 53

u'te Largest Setting

Qiialliy Vencil in.

thoWorld

ENUS
PENCILS

17 Black Degrees—3 Copying

TWO crowning achievements:

the far-famed Venus of Milo,

and the superb VENUS Pencil.

The name, the trade mark, the distinctive

water-mark finish, the matchless QUALITY
of VENUS Pencils, are known in every quar-

ter of the civilized world.

VENUS ERASERS

OF the same su-
perlative qual-

ity that has made
the VENUS Pencil
famous; soft, gray
rubber that erases
clean without a
smudge.

Made in 12 sizes. Samples on request.

When selling a box of VENUS Pencils, sug-

gest that your customer try a VENUS Eraser

—he'll thank you for the suggestion. Make
two sales.

American Lead Pencil Co.,
220 Fifth Avenue, New York

alto London. England

New—VENUS Round, No.
3818 — soft lead — especially

suitable for stenographic and
other office purposes.
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YOUR
SLUCKETT'S f^terlinQ

CATALOG No. 3
IS READY

A Completely Illustrated, Cross Indexed

LOOSE LEAF HAND BOOK
It was conceived, designed and printed in Canada. It outlines Loose-

Leaf conditions as they exist in Canada.

It covers a Canadian line made for the Canadian trade by a Canadian
Company.

It is printed on Luxo-coated paper, the best that can be had for cata-

log purposes. The cover is dark green, double-thick stock. It is margin-
al indexed for quick reference. Every effort has been made to make for

quick and easy sales.

THIS IS YOUR CATALOG
We want you to have one copy or as many as you can use to advan-

tage.

If you haven't received yours, write to-day.

THE ONLY COMPLETE CANADIAN CATALOG

made in canada-sold thru the trade

Vawter-Luckett, Limited
Successors to

LUCKETT LOOSE LEAF, LIMITED

545-549 King Street, West

TO RONTO
MONTREAL Office: 207 St. James Street
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THE "PACIFIC
**

Is a well-made pencil that is particularly adapted to the uses of sten-

ographers and office workers who demand reliable, easy-writing quali-

ties in their pencils. f

The "Pacific" is made in four degrees of lead, each suited to a dif-

ferent use. Stenographers favor a pencil lead that does not require too

much pressure on the writing surface. Likewise, they do not favor a

pencil lead so soft that it crumbles when applied to different grades
of paper. The "Pacific" is a pencil that happily meets the require-

ments of all stenographic work.

Round, without tip or rubber and finished in rich maroon, the
"Pacific" is sure to give entire pencil satisfaction. Recommend "Pacific"
to your stenographer-customer and watch the result.

If you haven't already secured our samples and quotations, we will be
glad to furnish same for the asking.

PENCIL EXCHANGE, Inc.

MANUFACTURERS

Jersey City - New Jersey

"THERE'S A PENEX PENCIL FOR EVERY PURPOSE AND PURSE"
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AVENUE BAGS
SWAGGER BAGS
VANITY PURSES
MATINEE BAGS
WRITING FOLIOS
MUSIC ROLLS
BILL FOLDS
LADIES' BELTS
LADIES' GIRDLES

Our line is larger and

more attractive than

ever before.

Our January Sales are

larger than last year,

showing the appreci-

ation of our trade.

— MADE-IN-CANADA —

CANADIAN LEATHER PRODUCTS
LIMITED

144 FRONT STREET WEST °ppo/.tE um.on •tat.on .TORONTO
BUY DIRECT FROM THE
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Our efforts to make
the mark "MADE-IN-
CANADA" reach a

high standard have

been successful as to

Quality, Style and

Value.

-AVENUE BAGS
-SWAGGER BAGS
-VANITY PURSES
-MATINEE BAGS
-WRITING FOLIOS
-MUSIC ROLLS
BILL FOLDS

-LADIES' BELTS
-LADIES' GIRDLES

—NONE BETTER MADE ANYWHERE—

CANADIAN LEATHER PRODUCTS
LIMITED

144 FRONT STREET WEST °pp«/«c union /tat.on.TORONTO
BUY DIRECT FROM THE MAKER
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SPLENDID MAHOGANY DISPLAY CADINET
CONTAINS 2 GROSS OF COLORED PENCILS

24 DIFFERENT COLORS. ONE DOZEN OF EACH COLOR

Rainbow Colored Pencils

"Outshine Them All"

FOR ARTISTS, DESIGNERS AND SCHOLARS

Colors displayed blended according to the order of the rainbow

6606 Carmine

6620 Pink

6616 Madder Red
6626 Scarlet

6622 Orange
66*07 Dark Yellow

6627 Standard Yellow

6617 Lemon Yellow

6633 Light Ochre

6608 Sap Green

6618 Light Green

6628 Dark Green

6648 Olive Green

6625 Dark Blue

6615 Light Blue

6605 Sky Blue

6624 Violet

6614 Purple

6603 Terra Cotta

6613 Sepia

6623 Brown
6619 Gray

6611 White

6629 Black

A high class attribute to the counter of the finest stationer

EBERHARD FABER
'The Oldest Pencil Factory in America"

NEW YORK
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WM. E. COUTTS
*/nr/rj/jrjtswtyiJtimt| g // g // // 1/g

263 ADELAIDE ST. W., TORONTO

ttM&V" are Winners of Patronage

Big buyers you'll find de-

mand "M. & V." Brand
carbons and ribbons.

M. & V. Brand will assure

you steady patronage as

they have become a popu-
lar choice with the trade.

Let Mittag & Volger
brand be your "counter"

sales attraction.

MITTAG & VOLGER, Inc.
Principal Office and Factory: PARK RIDGE, N. J., U. S. A

Agencies All Over the World
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High-grade Stationery Supplies
WASTE PAPER BASKETS —GASH AND BOND BOXES
ENAMELLED SIGNS - DEVELOPING TRAYS, ETC.

f^\ UR "Sterling" Waste Basket is beautifully enamelled and^ comes in three colors, dark green, mahogany and oak with
gold rim at top ; strong and well made.

CASH BOXES— All made from high grade material—japanned
black and gold; removable tray and three compartments with
good lock and key.

Photographers' Developing Trays—pure white enamel, acid

proof—very durable.

Write for our booklet and prices.

Branches :

Established 1860

Head Office - Montreal

TORONTO WINNIPEG CALGARY VANCOUVER

DAVIDSON
THE WORLD'S BEST PENCIL

" A Degree for Every Purpose.

The Koh-i-noor is the very best of pencils and is recognized the world
over as such—its sale yields good profits—its high quality brings good-
will.

Many shrewd stationers have realized these advantages and are doing
big trade with the Koh-i-noor.

You, too, will do well to consider the possibilities of this "Perfect
Pencil."

gangiiires COPTING. * L&C:HARDTMUTH;il^XEfI.

The big demand for "Mephisto" copying pencil, in medium and hard
degrees, is steadily growing. Are you stocking it? Immediate delivery.

L. & C. HARDTMUTH
Factory: Czecho-Slovakia

Sole Agent and Distributor for Canada

A. J. McCrae, 23 scott street Toronto
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Before placing any
appreciable order
for your supply of

ACCOUNT
BOOKS

LOOSE LEAF
LINES
or

COLUMNAR
BOOKS

secure samples and
prices from us.

We have not only
the best quality of
Columnar Books,
but the best assort-

ment of rulings.

Our Representatives
are now calling on the
trade and will see you,
Mr. Stationer, very
soon, with samples of
our complete lines.

Dominion Blank Book
Company Limited

ST. JOHNS - QUEBEC

THE

DREYFUSS
ART LINE

OF

CHRISTMAS
BIRTHDAY

AND

NEW YEAR
BOOKLETS
FLAT CARDS
POST CARDS

A
Bigger
Better
Brighter

range than ever

Dr. Frank Crane is,

writing the greetings
for the new season's
Productions.

Be sure to see this
line. It is in a class
by itself. It's a win-
ner !

TfTF

VALENTINE&SONS
UNITED PUBLISHING CO.,

LIMITED

11 Duncan St., Toronto

13 fl



62 BOOKSELLER AND STATIONER—A dvertvrin-g Section February, 1922

TOY FAIR
Feb'y 1st to 15th
Room 164 Queen's Hotel, Toronto

GILBERT TOYS
MADE -IN CANADA
Erector, Wireless Sets, Electrical Sets,

Magic Phono Sets

DRASTIC REDUCTIONS IN PRICES

The A. C. Gilbert-Menzies Co. Ltd
439 KING ST. W. TORONTO

FANCY GOODS SHOW
Room 164 Queen's Hotel

Christmas Cards, Calendars, Novelties.

Fancy Candles, Quill Pen Sets, Leather

Novelties, Toy Balloons, Fancy Sta-

tionery Specialties.

Please Make Appointment Ad. 2577 if Possible

Menzies & Company, Limited
439 KING STREET WEST, TORONTO
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WATERSTON'S
TRADE

"BEE" BRAND

SEALING

Established

1752

Banker's

Specie

is the banker's

favorite quality,

it is a thoroughly

reliable wax, pos-

sessing a brilliancy

of colour, combined
with the greatest adhe-

siveness, and has the ad-

ditional advantage of

being sold at a moderate

price.

G
i):mh'):h

J*,j
PERISTON ROAD

EDINBU
s St, Bride Street- Ludgate Circus- Um
Tirlw LONDON EC XX

Introducing
the

Line Artistic
for

1922
Holiday Cards

Everyday Greeting

Place and Tally Cards
Nut Boxes

Dance Programs

The creations of our stud-

ios are beautiful to look at

—the unique, fetching,

dainty designs being com-
bined with high grade
sentiments for every oc-

casion.

THEY ARE READY NOW!

Our collection of personal

Christmas Cards compris-

es many unusual effects

developed in Die Stamp-
ing with Hand Tinting.

WRITE FOR PARTICULARS

NEWMAN
Publishing and Art Co., Inc.

"The Line Artistic"

120-122 East Fourteenth St., New York

nmiiiiiiiini iMlliiiiimiilliiiiiiiiiiiiimiililliliilliMiliimiiiiiiiii iiiiiniiiiiilii mil iiiiiiiiiiiiiiiiiiiiiiiiiiirS
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GET THE BEST! BLOTTING PAPER
MANUFACTURED BY

THE EATON-DIKEMAN COMPANY, Lee, Massachusetts, U.S.A.

THE FOLLOWING WELL-KNOWN BRANDS CARRIED IN STOCK

Magnet Columbian Lenox Arlington Wavelet
Matrix and Filter Papers

FOR SALE BY THE LEADING JOBBERS IN PAPER

Housatonic

A popular
quick selling pen :

THE

"ROB ROY'
Made from fine ate*] tnd made
In one of Birmingham'* best
equipped factories. Urn dan iv

writing pen will prore a mightJ
fine seller for erery lire de»lsr.

Be sure to see aamples before you order your new stock. You 11

find our prices are right

Hinks, Wells & Co., Birmingham, Eng.

C C£a1t,griO
Sell at the same price but
cost you less. Therefore,

why not buy

MADE-IN-CANADA

CLIPS?

The Brown Wire Specialty Company

48 Market Street, Hamilton, Ont.

Line 25.- American Size Foolscap 14 x 9

Rulings Stocked

Ledgers 1 a/c

Ledgers 1, 2, 3 a/c

Ledgers Single Bank
Journals 2, 3, 4 Columns
Cash 2, 3, 4 Columns
Records

Rulings Carried In

200 Pages

300
400

500
600

800

200 page Books wrapped in 3's—300 page 2's—400 page and up, singly.

Red Keratol Back and Corners with Hubs, Black Cloth Sides, Paged,
Titled and Finished in Imitation Gold, Green Edges, Round Corners,
Heavy Weight Special No. 12 Blank Book Paper, Ruled with Unit Lines.

NOT MADE LONG FOLIO

W. V. DAWSON, LIMITED, MONTREAL
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Increase Your
Commercial Trade

With Crayons
There is a steady and apprec-

iable demand for marking,

checking and lumber crayons

from commercial houses. They

must have a constant supply in

their shipping departments.

To meet this demand there is one

outstanding brand

"Staonal"
Crayons

These are indelible, waterproof,

and will not rub off. Marks
made with "Staonal" are per-

manent. Climatic changes have

no effect upon them. Hard or

soft—rough or smooth—wet or

dry surfaces make no difference

with "Staonal."

They are the Gold Medal com-
mercial crayons that meet all de-

mands.

"Crayola" Crayons are the

only crayons that children

know by name. Their al-

most universal use in

schools has created a con-

stant demand for them.

Binney & Smith Co.
81-83, Fulton St., New York

"Gold Medal Crayons for Every Use"

Compare

CANE'S
Prices with Foreign Quotations

Aiter taking into

consideration the
duty and exchange

you will have to

pay your choice

surely will be

Cane's "Made-in-
Canada" Pencils

They are of a high
quality and grade
and every mer-
chant handling
them will be well
pleased with the
marginal profit
they give.

Cost you less and
can be sold at the
same price as other
pencils.

Invest your good
Canadian dollars in

good Canadian pen-
cils; your money
will then stay in

Canada to keep
Canadians busy
and to boost Cana-
dian industry.

Order from your
regular dealer, he
has them or will
get them for you.
Practically all good
dealers carry these
pencils.

The William Cane & Sons Company

Limited
NEWMARKET, CANADA

Manufacturers of Lead Pencils in Canada Completely
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Fine Inks and Adhesives
FOR THOSE WHO KNOW

Higgins

Drawing Inks
Eternal Writing Ink
Engrossing Ink
Taurine Mucilage

{ Photo Mounter Paste
Drawing Board Paste
Liquid Paste
Office Paste
Vegetable Glue, etc.

Are the finest and best Inks and Adhesives

These manufactures have a unique standing
among discriminating consumers, the ready-
money kind who know what they want and are
willing to pay for it. They are worth cater-
ing to.

GHAS. M. HIGGINS & CO., Mfrs.
Brioches

:

Chicago. London
271 Ninth St.

BROOKLYN. N.Y.

I ne iirsi mucmrte 10 produce a continuous sneer, ot paper was
invented in 1799 in France. The modern paper machine is one
cf (he most intricate and efficient of modern industry.

No. 7 of a series.

"From Rags to Writing Paper"
THE"PAPER MACHINE" 1?* .

»?» id
,

water), which takes from two to four weeks to
prepare, is converted into paper in from two -to
four minutes. The stock is conveyed over a wire
belt, as the belt moves forward a Irte—-1 shaking:
causes the fibres to "Felt," while simultaneously
most of the water is eliminated through tiny per-
forations of the belt. Felt rollers and heated
cylinders complete the drying.

Write for Brochure of manufacturing illustrations—"From
Rags to Writing Paper"—sent on request.

THE ROLLAND PAPER COMPANY, LIMITED
MONTREAL

Makers since 1882 of Superfine Linen Record and other High
Grade Papers.

WRITING TABLETS
EXERCISE BOOKS
FOOLSCAP PAPERS

SCHOOL BLANK BOOKS

OUR new revised price list will be
ready for mailing March 1st. If

by any chance you don't receive
your copy, please remind us and

we will be glad to forward one by return

mail.

We will also be glad to send samples of

any line and will give your orders prompt
attention.

CANADIAN
PAD&PAPER
COMPANY
LIMITED

520 King St. W.
TORONTO

The Boston Cutter
CLIPS CUTTING COSTS

This is a low priced appliance made
to cut and trim— quickly and neatly—
office forms,- factory forms, advertis-
ing lay-outs, price cards, display
cards, photographs, asbestos, tin, thin
leather, insulation, rubber fabrics,
etc., etc.

The Boston Cutter is of service in the
private office, the general office, the
accounting, billing, advertising and

filing de-

p a r t ments,
the photo
shop, the
school room,
and numer-
ous other
places where
it will do
the work of

shears—quicker,

The Boston Cutter
Is made in sizes ranging from 12 inches

to 36 inches. The frame is of cast iron.

Shafts, studs, and gages are cf steel.

Balanced handle, mahogany table, draw
cut. Knives of best tempered tool steel.

Write for Booklets B. and S. We make
large variety of power and lever Cutters,

Golding Jobbers, Pearl Presses, Official

Presses, etc.

Golding Manufacturing Co.
Franklin, Mass., U.S.A.
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Steamship

Good Luck Oak Leaf

Playing Cards Turn Over
Quickly and Profitably

Sports Series

SPORTS
OWL
GOLFER
PRINCESS
COLONIAL BRIDGE

Consolith Series

GOOD LUCK
ST. LAWRENCE
STEAMSHIP
OAK LEAF
MAGICIENNE
ROYAL BRIDGE

Patience Cards

In the long winter evenings people turn to

Playing Cards for amusement.

This means business for you, particularly if

you are selling our cards, which, for over
thirty years, have been recognized as the

standard medium-priced Playing Cards.

Your wholesaler carries a complete stock.

Time to send him a sorting order ?

(onsolidated
^-'LithoSraphinS and Manufacturing Co Lffl

Montreal. Canada.

9



68 BOOKSELLER AND STATIONER—\ I dveriising Section February, 1922

ADVENTURE IN

Bookseller -Stationer
AND OFFICE EQUIPMENT JOURNAL.

You can in this way send a Message about

your house and about your product to over

90% of the BUYERS
in the Canadian Book and Stationery Trade.

YOUR MESSAGE WILL THEN REACH BUY-
ERS, AND BUYERS ONLY

No chalice of your message reaching the
waste basket. Bookseller and Stationer goes
to buyers at their request. They pay for
Bookseller and Stationer and would immedi-
ately complain if they missed getting any
single copy. They pay to read the advertising
pages as well as the editorial matter. There-
fore your message in Bookseller and Stationer
is sure to be seen by the very men you want
to sell. No worthless circulation among dis-

interested parties—men who couldn't buy if

they wanted to. Ninety per cent, of the BUY-
ERS means 90 per cent, of your market.
Reach them economically through Bookseller
and Stationer.

BUYERS WILL HAVE CONFIDENCE IN
YOUR MESSAGE BECAUSE they have been
reading Bookseller and Stationer over a long
period of years. They know what this paper
has done for them and they know it will con-
tinue serving them. They have come to con-

nect lines advertised in Bookseller and Sta-

tioner with the idea of quality merchandise.
They have faith in the house that is not afraid

to make claims for their product, in black and
white, in the pages of their own business
paper. Your message in Bookseller and Sta-

tioner will therefore carry more weight with
the buyer, than if you delivered it to him in

any other way.

YOUR MESSAGE WILL BE READ BY THESE
BUYERS WITH REAL INTEREST

The interest which readers take in the edi-
torial pages of Bookseller and Stationer na-
turally spreads to the advertising pages.
When buyers read the editorial matter, they
are hearing about and thinking better mer-
chandising. But to carry out the best mer-
chandising ideas the dealer must have the bet-
ter merchandise to sell. That is why they
turn immediately to the advertising pages to
find new lines and ideas on how they should
sell the old established ones. In a word, "Our
editors tell them how. You tell them what
with."

BUYERS WILL BE READY FOR YOUR
SALESMEN AFTER READING YOUR MES-
SAGE. They will have certain selling points
about your product impressed indelibly on
their minds long before your travelers make
their call. This will save your salesmen time.
It will allow them to get in more calls per
day. It will allow them to cover their terri-
tories more thoroughly. Consequently they
will write up more business. And that, after
all, is the purpose of your advertising—the
big reason why you should use Bookseller
and Stationer consistently, year in and year
out.

BUYERS WANT REGULAR NEWS ABOUT YOUR HOUSE AND YOUR PRODUCT.
They prefer to get this news in Bookseller and Stationer. Buyers must have the latest

news about every product they sell. They could not properly merchandise these products if

they did not have a regular message from the manufacturer. But they do not want this mat-
ter overloading their mails so that it takes half a day to sort it out. They want it in compact
form in the pages of their business paper. Cater to the interests of the men who buy your
goods. Give them the news about your product, your house, your advertising plans, your
dealer helps,—but give it in the pages of Bookseller and Stationer.

USE

Bookseller and Stationer
ANDJDFFICE EQUIPMENT JOURNAL

153 University Avenue, Toronto, Canada

because it's read.
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THE BUYERS' GUIDE
// what you want is not here, write us, and we will tell you where to get it. Let us suggest that you consult also

the advertisers' index, facing the inside back cover, after having secured advertisers' names from the directory,

fne information you may desire may be found in the advertising pages. This department is maintained for the

benefit and convenience of our readers. The insertion of advertisers' headings is gladly undertaken, but does not

become part of any advertising contract.

uiKiiuwinnt

The exacting demands of
our test room
have given

Reliance Ink
Its Supremacy

INSIST ON
"The Ink

You Can Rely On"

RELIANCE INK Co.
Limited
Winnipeg

HE3ZH

Defiance A Clip*

Defiance Mfg. Co.
384 Broadway, New York

TRADE DIRECTORY
ACCOUNT BOOKS.
Boorum & Pearse Co.. Brooklyn, N.Y.
National Blank Book Co., Holyoke, Mass.
Dominion Blank Book Co., St. John, Que.
W. V. Dawson, Montreal, P.Q.
Wilson-Jones Lose Leaf Co., Chicago.

ACCOUNTING SYSTEMS.
Boorum & Pearse Co. Brooklyn.
National Blank Book Co., Holyoke, Mass.
Wilson Jones Loose Leaf Co., Chicago.
Dominion Blank Book Co., St. Johns, Que.

ADHESIVES
Cement

The Carter's Ink Company, Montreal, Que.

Glue

The Carter's Ink Company. Montreal. Que.
Higgins & Co., Brooklyn, N.Y.
Lyons Ink, Limited, Manchester, England.
Reliance Ink Co., Ltd.. Winnipeg, Man.
S. S. Stafford's Inks, Toronto.

Mucilage

The Carter's Ink Company. Montreal, Que.
Reliance Ink Co., Ltd., Winnipeg.
Chas. M. Higgins & Co., Brooklyn, N.Y.
Lyons Ink, Limited, Manchester, Eng.
S. S. Staffords Inks, Toronto.

Pastes

The Carter's Ink Company, Montreal. Que.
Chas. M. Higgins & Co.. Brooklyn, N.Y.
S. S. Staffords Inks, Toronto.

Photo Mounting
Chas. M. Higgins & Co., Brooklyn, N.Y.

ADHESIVE TAPE.
Frank A. Weeks Mfg. Co.. New York.

ALBUMS
Autograph

National Blank Book Co., Holyoke, Mass.

Photograph

Buntin Gillies & Co., Ltd., Hamilton.

National Blank Book Co., Holyoke, Mass.

Post Card
The Copp, Clark Co., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.

Postage Stamp
The Copp, Clark Co., Ltd., Toronto, Ont.

ALMANACS
The Copp Clark Co., Ltd., Toronto.

ALPHABETICAL TABS
Work Organizer Co.. Detroit, Mich.

ARTISTS' MATERIAL.
Artists' Supply Co., Toronto.
F. Weber & Co., Philadelphia.

ART PUBLISHERS
Greeting Cards

The Brizza Co.. Minneapolis.
The Copp, Clark Co., Ltd., Toronto, Ont.
Wm. E. Coutts, Toronto.
Pugh Specialty Co.. Ltd., Toronto.
Valentine & Sons United Pub Co., Toronto.

Place Cards

The Copp, Clark Co., Ltd., Toronto, Ont.
The Brizza Co., Minneapolis.

Post Cards
Wm. E. Coutts, Toronto.
Valentine & Sons United Pub. Co., Toronto.
Pugh Specialty Co., Ltd., Toronto.

BALERS.
The Climax Baler Co , Hamilton. Ont.

BILL HOLDERS.
Kimpton, Haupt & Co., New York.

BINDERS
Goes Lithographing Co., Chicago.
Boorum & Pease Co., Brooklyn, N.Y.
W. V. Dawson, Ltd., Montreal.
Luckett Loose Leaf, Ltd., Toronto.
F. B. Mfg. Co., New York.
National Blank Book Co., Holyoke. Mass.
Dominion Blank Book Co., St. Johns, Que.
Wilson Jones Loose Leaf Co.. Chicago.

BLACKBOARDS.
W. S. Turton & Co.. Manchester, Eng.

BLOTTING PAPER '

Eaton-Dikeman Co.. Lee, Mass.

BOOKS.
French

Granger Freres, Montreal, Que.
Thomas Nelson & Sons, Ltd., Toronto.

Blank
Buntin Gillies & Co., Ltd., Hamilton.
W. V. Dawson, Ltd., Montreal, Que.
Boorum & Pease Co., Brooklyn.
Luckett Loose Leaf Ltd., Toronto.
Dom. Blank Book Co., St. Johns, Que.
Nat. Blank Book Co., Holyoke, Mass.
Goes Lithographing Co., Chicago.

Exercise
Buntin Gillies & Co., Ltd 1

., Hamilton.
W. V. Dawson, Ltd., Montreal, Que.
Canadian Pad & Paper Co., Ltd.. Toronto.
The Copp, Clark Co.. Ltd., Toronto. Ont.

CALENDARS
Desk

Defiance Mfg. Co., New York.
Kimpton Haupt & Co., New York.

Memo
The Cook & Cobb Co., Brooklyn, N. Y.
Dfiance Mfg. Co., New York.
Luckett Loose Leaf Co., Ltd., Toronto.
Kimpton, Haupt & Co., New York.

CARDS
Playing

Goodall's, London. Eng.
Consolidated Lithographing and Mfg. Co., Ltd.,

Montreal, Que.
United States Playing Card Co., Windsor, Ont.

Tally

The Copp Clark Co., Ltd., Toronto.
Wm. E. Coutts, Toronto.

CASH REGISTERS
National Cash Register Co., Toronto.

CHALK
Lecturers

Binney & Smith Co., New York.

Toy
Binney & Smith Co., New York.

CLIPS
Paper

Defiance Mfg. Co., New York.
Kempton, Haupt Co., New York.
O. K. Mfg. Co., Syracuse, New York.

Pen and Pencil

Eagle Pencil Co., New York.
Modern Pen Co., New York.

CRAYONS
Artists

Binney & Smith Co., New York.
F. Weber & Co.. Philadelphia. P»-
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2-1 Hold the Line

3i

here's the line to hoid

—John Heath's Tele-

phone Pen. You will

not hold it long be-

cause it sells so quick-

| !y. There's quality
about it. It writes
smoothly, never cor-AB rodea, and lasts long.

JH BL Get connected with

/s^^eS* *"ne Telephone Pen for

tt£:2dl Qi'ick sales.

gJH Kv -,a ^ Houses in Canada

TfJByHy Registered

^OV London, Eng.. Export Agencv

W 8 St. Bride Street

LONDON, E.C.

mvual" ONLYli-50
wtA KNOWLEDGE

320 Pages ILLUSTRATED

By Dr.WINFIELD SCOTT HALL, PhD.
Noted A uthority and Lecturer

PLAIN TRUTHS OF SEX LIFE—
What every young man and young
woman, every young wife and young
husband, every father and mother,
teacberand nurse should know.

Sex Facts Hitherto Misunderstood
"•" ° 1""1 *" Iu plain wrapper for onlyAI Cft
Need to Read postage 10 cents extra, J'.ov

McClelland & stewart
Limited

215 Victoria Street,

TORONTO

Travellers will be out
SOON

with complete lines.

French Ivory.
Greeting Cards and Post Cards for

all occasions.
Purses and Wallets.
Pennants, Cushions and Textile

Novelties.
Supplies for Celebrations, Old

Boys' Reunions, etc.

Souvenir Novelties (a tremendous
variety).

Christmas Stockings.
Conservo Lunch Sets, Splashers,

Table Sets, Infants' Bibs and
Sets.

The product of five factories we
own or control.

Pugh Specialty Co., Ltd.
38 to 42 Clifford St., Toronto Canada

Drawing- >

Binney & Smith Co., New York.
Joseph Dixon Crucible Co., Jersey City, N. Y.

Lecturers
Binney & Smith Co., New York.

Marking
Binney & Smith Co., New York.
Joseph Dixon Crucible Co., Jersey City, N. Y.

Miscellaneous
American Lead Pencil Co., New York.
Binney & Smith Co., New York.
Joseph Dixon Crucible Co., Jersey City, N. Y.
Eagle Pencil Co., New York.

Mill
Binney & Smith Co., New York.

Railroad
Binney & Smith Co., New York.

Textile
Binney & Smith Co., New York.

Toy
Binney & Smith Co., New York.

CRAYON PENCILS
American Lead Pencil Co., New York.
Joseph Dixon Crucible Co., Jersey City, N. Y.
Eagle Pencil Co.. New York.

CUTTERS
Paper

Golding Mfg. Co., Franklin, Mass.

Card
Golding Mfg. Co., Franklin, Mass.

DATERS
Fulton Specialty Co., Elizabeth, N. J.

DESK
Baskets

Robinson Mfg. Co., Springfield, Masa.

Pads
Sainberg & Co., New York.
Robinson Mfg. Co., Springfield, Masp.

Reminders
Work Organizer Co., Detroit, Mich.

DIARIES
Boorum & Pease Co., Brooklyn, N. Y.
Cooke & Cobb Co., Brooklyn. N. Y.

DISTRIBUTORS
Sainberg & Co., New York.
Work Organizer Co., Detroit, Mich.

ENVELOPES
W. V. Dawson, Ltd., Montreal, Que.

ERASERS
Artists

Weldon Roberts. Newark, N. J.

Blackboard
W. S. Linton, Manchester, Eng.

Ink
WeMon Roberts, Newark, N. J.

Miscellaneous
Weldon Roberts, Newark, N. J.

Rubber
American Lead Pencil Co., New York.
Joseph Dixon Crucible Co., Jersey Citv, N. Y.
Eagle Pencil Co., New York.
Kimpton, Haupt & Co.. New York.
Frank A. Weeks Mfg. Co., New York.

FANCY GOODS
Granger Freres, Montreal, Que.
Nerlich & Co., Toronto, Ont.
Pugh Specialty Co., Ltd., Toronto, Ont.

FILES
Drawer

Work Organizer Co., Detroit, Mich.

GLASSWARE
Stationers

Defiance Mfg. Co., New York.
Kimpton, Haupt & Co.. New York.
Frank A. Weeks Mfg. Co., New York.
Senglinsch Self-Closing Ink Stand Co.,
Milwaukee. Wis.

GUIDE CARD TABS
Work Organizer Co., Detroit, Mich.

Patent just granted on my educa-
tional cards and games for children.
They teach children to add, multiply,
divide and subtract without the aid
of a teacher; also play five interest-
ing and amusing games with the
same pack of cards. Will sell this

patent or let it on a royalty base.

If interested write

R. MUNDELL, El Dorado, Kansas,

U. S. A.

INDEXES
Telephone

Elbe File & Binder Co., New York.
Crown Stationery Co., New York.

INKS
Copying

The Carter's Ink Co., Montreal, Que.
Chas. M. Higgins & Co.. Brooklyn, N. Y.
S. S. Stafford, Toronto, Ont.

Drawing
Chas. M. Higgins & Co., Brooklyn, N. Y.
F. Webor & Co., Philadelphia. Pa.

Eradicators
The Carter's Ink Co., Montreal, Que.

Fountain Pen
The Carter's Ink Co., Montreal, Que.
Chas. M. Higgins & Co.. Brooklyn. N. Y.
Lyons Inks, Ltd., Manchester, Dng.
S. S. Stafford, Toronto, Ont.
Reliance Ink Co., Ltd., Winnipeg, Man.
L. E. Waterman Co., Ltd., Montreal, Que.

Writing
The Carter's Ink Co., Montreal, Que.
Chas. M. Higgins & Co., Brooklyn, N. Y.
Lyons Inks, Ltd., Manchester, Eng.
Mabie, Todd & Co., Toronto, Ont.
Reliance Ink Co., Ltd., Winnipeg, Man.
S. S. Stafford, Toronto, Ont.
L. E. Waterman Co., Ltd., Montreal, Que

INK STANDS AND WELLS
Defiance Mfg. Co., New York.
Kimpton, Haupt & Co., New York.
Senglinsch Self Closing Ink Stand Co.,

Milwaukee, Wis.
Frank A. Weeks Mfg. Co., New York.

CASES
Buxton, Inc., New York.
Canadian Leather Products, Ltd., Toronto, Ont

LEATHER GOODS (Fancy)

Can. Leather Products, Ltd., Toronto, Ont.
Harper, Woodhead & Co., London, Eng.
Julian Sale Leather Goods Co., Ltd. Toronto
Sainberg & Co., New York.
Western Leather Goods Co., Ltd. Toronto.

LOOSE LEAF
W. V. Dawson Ltd., Montreal, Que.
Dom. Blank Book Co., St Johns, Que.
Boorum & Pease Co., Brooklyn, N. Y.
Cooke & Cobb Co., Brooklyn, N. Y.
Luckett Loose Leaf, Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass
Wilson Jones Loose Leaf Co., Chicago, 111.

Goes Lithographing Co., Chicago, 111.

Metals

W. V. Dawson, Ltd., Montreal, Que.

MAP TACKS
Moore Push Pin Co., Wayne Junction, Pa.

MOISTENERS
Kimpton, Haupt & Co., New York.

NOVELTIES
Brantford Felt Novelty Co., Brantford, Ont.
Pugh Specialty Co., Ltd., Toronto, Ont.

NUMERAL NAILS
Noesting Pin Ticket Co., Mt. Vernon, N. J.

OFFICE EQUIPMENT
Buntin Gillies & Co., Ltd., Hamilton.

Granger Freres, Montreal, Que.

Card Index Cases
Sainberg & Co., New York.

Filing Systems
Kimpton, Haupt & Co., New York.

PADS
Desk

Sainberg & Co., New York.

Memo
Robinson Mfg. Co., Westfield, Mass.
The Cooke & Cobb Co., Brooklyn, N. Y.

Writing

Buntin Gillies & Co., Ltd.. Hamilton.

W. V. Dawson, Ltd. Montreal, Que.
Can. Pad & Paper Co., Ltd., Toronto. Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.

PRINTING SETS (Toy)

Binney & Smith Co., New Yore.

PAPER
Blotting

W. V. Dawson, Ltd., Montreal, Que.

Carbon
The Carter's Ink Co., Montreal, Que.
Mittas & Volger, Parkridge, N. J.

F. S. Webster Co., Boston, Mass.

Copying
C. H. Dexter & Sons, Windsor Locks, Conn.

Japanese
Japan Paper Co., New York.
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Fapeterie

Buntin Gillies & Co., Ltd., Hamilton.

Eaton, Crane & Pike Co., of Canada Ltd..

Toronto, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.

Holland Paper Co., Ltd. Montreal, Que.

Ruled

Buntin Gillies & Co., Ltd 1

., Hamilton.
Boorum & Pease Co., Brooklyn, N. Y.

National Blank Book Co., Holyoke, Mass.

Tissue

C. H. Dexter & Sons, Windsor Locks, Conn.
Writing

Buntin Gillies & Co., Ltd., Hamilton.

Eaton, Crane & Pike Co., of Canada, Ltd.,

Toronto, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.

PAPER FASTENERS

Kimpton, Haupt & Co., New York.

Noesting Pin Ticket Co., Mt. Vernon, N. Y.

O. K. Mfg. Co.. Syracuse, N Y.

PEN POINTS
Gold Plated

Esterbrook Pen Mfg. Co., Camden, N. J.

Silver Plated

Esterbrook Pen Mfg. Co., Camden, N. J.

Nickel Plated

Esterbrook Pen Mfg. Co., Camden, N. J.

Steel

American Lead Pencil Co., New York.

Hinks, Wells & Co., Birmingham, Eng.

John Mitchell, Birmingham, Eng.

John Heath, London, Eng.
Esterbrook Pen Mfg. Co., Camden, N. J.

Holder

Esterbrook Pen Mfg. Co., Camden, N. J.

Fountain

Eagle Pencil Co., New York.

Mabie Todd & Co., Toronto, Ont.

Modern Pen Co., New York.

Parker Pen Co., Jonesville, Wis.

L. E. Waterman Co., Ltd., Montreal, Qu.

Racks
Kimpton. Haupt & Co., New York.

PENCILS
Checking

American Lead Pencil Co., New York.

Joseph Dixon Crucible Co., Jersey City, N. Y.

Eagle Pencil Co., New York.

Clutch

American Lead Pencil Co., New York.

Joseph Dixon Crucible Co., Jersey City, N. Y.

Eagle Pencil Co., New York.

Mabie, Todd & Co., Toronto, Ont.

Kohinoor Pencil Co., New York.

Colored

American Lead Pencil Co., New York.

Joseph Dixon Crucible Co., Jersey City, N. Y.

Eagle Pencil Co., New York.

Compass
Joseph Dixon Crucible Co. Jersev City, N. Y,

Eagle Pencil Co., New York.

Drawing
American Lead Pencil Co., New York.

Joseph Dixon Crucible Co., Jersey City, N. Y.

Eagle Pencil Co., New York.

Hard Rubber
L. E. Waterman Co., Ltd., Montreal, Que.

Imprint
American Lead Pencil Co., New York.
Joseph Dixon Crucible Co., Jersey City, N Y
Eagle Pencil Co., New York.
Pencil Exchange, Jersey City, N. J.

Indelible

American Lead Pencil Co., New York.
Joseph Dixon Crucible Co., Jersey City, N. Y.

Eagle Pencil Co., New York.

Lead
American Lead Pencil Co.,New York.
Joseph Dixon Crucible Co., Jersey City, N. Y
Eagle Pencil Co., New York.
The Wm. Cane & Sons Co., Ltd., New

Market, Ont.
The Kohinoor Pencil Co., New York.
Pencil Exchange, Jersey City, N. J.

Slate
Binney & Smith Co., New York.

PENNANTS
Branliord Felt Novelty Co., Brantford, Ont.
Pugh Specialty Co., Ltd., Toronto, Ont.

PICTURE HANGERS
Moore Push Pin Co., Wayne Junction, Pa.

PINS (Glass)
Moore Push Pin Co., Wayne Junction, Pa.

PIN TICKETS
Noesting Pin Ticket Co., Mt. Vernon, N. Y.

PORTFOLIOS
Work Organizer Co., Detroit, Mich.

PRESSES
Golding Mfg. Co., Franklin, Mass.

PUNCHES
Miscellaneous

Boorum & Pease Co., Brooklyn, N. Y.
Defiance Mfg. Co., New York.
Elbe File & Binder Co., New York.
Kimpton, Haupt & Co., New York.
National Blank Book Co., Holyoke, Mass.
Frank A. Weeks Mfg. Co., New York.

RELIGIOUS ARTICLES
Granger Freres, Montreal, Que.

RUBBER STAMPS & ACCESSORIES
Fulton Specialty Co., Elizabeth, N. J.

Dating Stamps
Fulton Specialty Co., Elizabeth, N. J.

SCHOOL SUPPLIES
Buntin Gillies & Co., Ltd., Hamilton.
The Copp, Clark Co., Ltd., Toronto, Ont.
Can. Pad and Paper Co., Toronto, Ont.
W. V. Dawson, Ltd., Montreal, Qu.
Beauchemin, Limited. Montreal, Que
Work Organizer Co., Detroit, Mich.
Supreme Novelty Co., New York.

SEALING WAX
Lyons Inks, Limited, Manchester, Eng.
Geo. Waterson & Sons, Ltd., London, Eng.

STAMP PADS
Fulton Specialty Co., Elizabeth, N. J.

STATIONERS SUNDRIES
Granger Freres, Montreal, Que.
The Copp Clarke Co., Ltd., Toronto. Ont.
Buntin Gillies & Co., Ltd., Hamilton, Ont.

TACKS
Map

Moore Push Pin Co., Wayne Junction, Pa.
Marking

Moore Push Pin Co., Wayne Junction, Pa.
Thumb

Moore Push Pin Co., Wayne Junction, Pa.
Defiance Mfg. Co., New York.
Noesting Pin Ticket Co., Mt. Vernon, N. J.

Frank A. Weeks Mfg. Co., New York

TAGS
String

Noesting Pin Ticket Co., Mt. Vernon, N j.

Button
Noesting Pin Ticket Co., Mt. Vernon, N. J.

Clothing
Noesting Pin Ticket Co., Mt. Vernon, N. J.

Merchandise
Noesting Pin Ticket Co., Mt. Vemon, N. J.

TOYS AND GAMES
Granger Freres. Montreal, Que.
The Copp, Clark Co.. Ltd.. Toronto, Ont.
McLelland & Stewart, Ltd., Toronto, Ont.
Nerlich & Co., Toronto, Ont.
The Modellite Mfg Co., Bristol Eng.
W. S. Turton & Co., Manchester, Eng
Doll Pottery Co., London, Eng.

TRAYS
Desk

Work Organizer Co., Detroit, Mich.
Drawer

Work Organizer Co., Detroit, Mich.
TYPE CLEANERS
The Clarotype Co., New York.

TYPE WRITER RIBBONS
The Carter's Ink Co., Montreal, Que.
Mittag & Volger, Parke Ridge, N. J.
F. S. Webster Co., Boston, Mass.

WHOLESALE STATIONERS
F. S. Webster Co.. Boston. Mass.
The Copp, Clark Co., Ltd., Toronto, Ont.
Buntin, Gillies & Co., Ltd., Hamilton, Ont.
Granger Freres, Montreal, Que.
W. V. Dawson, Ltd.. Montreal, Que.

SPECIALISTS IN
NOVELTIES for CARNIVALS

DANCES, ETC.
Manufacturers of

High Grade' Pennants, Cushion Tops,

Felt Emblems, Paper Hats, Advertising

Novelties.

Brantford Felt Novelty Company
Brantford—Canada
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pULTON
Self-Inking

Stamp Pads

w
Line Daters

Numberers

Sign Markers

Rubber Type

Printing

Outfits

4
•4

-4

Manufactured by

FULTON SPECIALTY CO.

Elizabeth, Hew Jersey

WATERSTON'S
"BEE" BRAND

MARK

SEALING WAX
Factory:

Warriton Works, Edinburgh, Scotland

Elbe Spring Binder
with the inner folder. All

sizes; all binding!, '•_."

to 2" capacity.

ELBE FILE & BINDER CO.
215-217 Greene St.. New York, N.Y.

PLAYTHINGS,
The American Toy Journal

19th year of pub-
lication and the

largest Toy Maga-

zine in the World.

The editorial

pages give all the

news of the In-

dustry and there

are 300 to 500

m. Business An-

nouncements 1 n

every issue.

Subscription— $2.00 per year

Foreign $3.00

Send your- subscription NOW

PLAYTHINGS
118 East 28th Street, New York
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ARTISTS MATERIALS

We carry a complete line of Artists Materials

Agents for Winsor & Newton. London, Eng.

A.RAMSAY £r SON CQ
EST'D. 18 42. MONTREAL.

The Dealer's Best Salesman
You will quickly turn your investment into profits when you display our

Improved Style L Cabinet. They make quick sales for

Moore-Push Pins
Glass Heads - Steel Points

Moore Push-less Hangers
"The Hanger with Hie Twist"

Be the first in your neighborhood to get these extra sales.

Write at once for full information.

Moore Push-Pin Co.
Wayne Junction, Philadelphia, Pa
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A NEW METHOD
FOR MERCHANDISING TOY BALLOONS
MORE SALES BIGGER PROFITS

A new method whereby dealers are making more
sales and increased profit per sale is now available.

We have been perfecting this plan for some time but

only recently placed it before the dealers. The old

method of selling one balloon at a time is almost
obsolete. The new one is such that you will sell

PACKAGES of balloons—and just as easily.

Our two biggest package features aie the Dolly Dare
and Mutt and Jeff. Each package contains an as-

sortment of the usual high grade Eagle Balloons.

Dealers already merchandising Eagle Balloons un-

der our new plan are very enthusiastic about it.

Parents buy more balloons now and of course that

means larger sales.

The assortment display carton will still supply the

single balloon demand as before.

Eagle Brand Rubber Play Balls are also now ready
for the dealers. A wide variety of designs and sizes

of good lively rubber are available.

Write us now for further particulars concerning this

sure fire merchandising method. Prices and samples
will be sent on request.

We Sell Through Jobbers Only

Selling Agents

MENZIES COMPANY, Limited
439 King St. W., TORONTO

THE EAGLE RUBBER CO.

ASHLAND-OHIO-USA
NEW YORK OFFICE 35 UNION SQUARE
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Advance Samples
for Christmas 1922

Are now being shown by our salesmen

GIFT STATIONERY— eighty different styles in attractive,

saleable boxes, at prices which will appeal to you.

CARDS and ACCESSORIES— a larger line than ever-

Christmas and New Year Cards; Folders and Booklets;

Post Cards; Tags and Seals; Bells, Garlands and Stream-

ers; Artificial Snow; Ribbonzenc and Tinselcord; all at

distinctly better prices.

It will pay you to see these lines.

=3

Dutch Fabrik
(Made in Canada)

Here is a real 50c. box of

stationery, quality to satisfy

your most exacting customers.

Price #3.35 per dozen, and even

better in quantity.

Also supplied in Notepaper,

Envelopes andjWri ting Tablets.

Brighten up your windows

with the familiar red boxes.
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TJUl Swan" Fountain Pens ft* MZ

A
Writing

Ink
of

Superior
Quality

For
Fountain
Pens
and

General
Use

t

>

It's Time to Order Ink
To replenish your depleted1 stocks, now that Spring: is nearly with us, and the weather will soon permit
shipment. The remarkable demand for "Swan" Ink since its re-introduction to this market is the best
evidence of its superior quality.

For General Office use. it is most economical, being supplied in Imperial Quarts and Pints and in a
variety of other sizes, including the popular two ounce bottle.

It is attractively boxed and sells readily.

If you have not yet handled "Swan" Ink. try it.

A Post Card will bring you a complete catalogue and discounts.

*WAH INK
Made in Canada by

MABIE TODD & CO., TORONTO
Makers of the "Swan" Pen

ft

/3tfi2E22j2^ ^m: 3WS
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"MOHICAN"

BALLOONS
AND BALLOON NOVELTIES

There are many striking additions to our line this year making it stronger than ever.

Mohican Balloons are put up in a way wh ich makes it very easy for the dealer to dis-

play and handle them to best advantage. The high standard of quality and color for
which Mohican Balloons are noted is maintained this year.

THF DYING PIG

Counter Display Boxes A, B, D and G con-

tain well-balanced assortments offering tht

dealer liberal profits and assuring him of

rapid sales.

These neat little Counter
Display Stands with an as-
sortment of Picture Bal-
loons in transparent en-
velopes are splendid value.
Remarkable sellers and re-

peaters. Two sizes, to re-

tail at 15c and 25c each.

THE RUNNING
PIG

These two novelties are

very popular and sell on

sight wherever shown.

Retail for 15c each.

MAMMOTH PIG
Inflates to 30 in. in

length and 42 in cir-

cumference. This is a

wonder for display pur-
poses especially in deal-

ers' window.

The Great Canadian Toy Dirigible Balloon.

A wonderful seller at 25c. Packed flat in

individual envelope, easy for dealer to

handle. Simple directions for assembling
printed on envei pe.

Write for price list of cur
entire line.

Represented by:

Winnipeg: F. D. Cockburn Co.

Vancouver: Geo. Holden, Ltd.

There is no surer way of getting your message or slogan right into the homes. Effective yet inexpensive.

Trade marks, special designs and any wording can be imprinted.

AH orders are printed in our own plant and can be shipped in 24 hours if required.

ADVERTISING

BALLOONS

IMMEDIATE

DELIVERIES

93$ X
IP sale ymmOM
*f JOHNSONSW Uw&®

k DRUG STOREWk ©WH
._M4/Ar£CENTRE^M<§>um/k^m,m

prop^&ttc,
TOOTH BRUSH

d.ec<ufro

JfABalloonX
FREE \

'ith every Do! Iar,||

pf Purchase '§

?H ILLS GROCERY,/^

V*"*'

EvanS & Co. Limited, 247 St. Paul St. W. Montreal

(Late ROBERTSON & MURPHY LIMITED)
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iVo OtherNovelPublished in the Twentieth Century

Has Reached so Phenomenal a Sale in so Short a Time

(If Although IF WINTER COMES is only six months old, we
^ are advised by Messrs. Little, Brown & Co., the U. S. pub-

lishers, that it has reached a circulation of 325,000 copies
in America, and that it is still selling at the rate of 1,000
a day.

(][
IF

t
WINTER COMES still heads the list of best sellers

both in England and America, and is the novel most in de-

mand at the pu blic libraries. It has proved to be the most
popular book in years.

(IT The popularity of IF WINTER COMES will continue
•" undiminished for months to come. Thousands of Canadian
book readers are saying, "I must read IF WINTER
COMES."

(| You can reap the benefits of this wave of popularity by
^ keeping up a good stock of IF WINTER COMES, and also

the other novels of A. S. M. Hutchinson. Whoever reads

one Hutchinson novel wants to read all

—

THE HAPPY WARRIOR THE CLEAN HEART
ONCE ABOARD THE LUGGER

An attractive Pocket Edition of Hutchinson s four novels, bound in limp

leather, is being issued—this will make an admirable gift line.

Coming in March:

THE GREAT PRINCE SHAN
By E. P. Oppenheim

You remember that "The Great Impersonation" was one of the conspicuous

fiction successes of its year. We predict that THE GREAT PRINCE SHAN
will be equally popular.

Everybody is reading THE SETTLING OF THE SAGE, by Hal. G. Evarts,

and THE MARRIAGE OF PATRICIA PEPPERDAY, by the Author of

"Tess of the Storm Country."

Toronto McClelland & Stewart, Limited Publishers

The Livest Book List in Canada
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NOT MERELY THE LIVEST
But the Best Book List in Canada

NEW COPYRIGHT FICTION
(From $1.35 to $2.50)

SIR HARRY JOHNSTON—
The Veneerings—$2.50

KNUT HAMSUN—
The Wanderer—$2.50

JOSEPH HERGESHEIMER—
Cytherea—$2.50

EDGAR LEE MASTERS—
Children of the Market Place—$2.00

EDEN PHILLPOTTS—
The Children of Men—$2.00

SARAH McCONNELL—
One—$1.75

J. S. FLETCHER—
The Rayner-Slade Amalgamation-^$2.00

THOMAS BEER—
The Fair Reward—$2.50

RANDALL PARRISH—
The Case and the Girl—$2.00

LAURIDS BRUUN—
Van Zanten's Happy Days—$2.00

STEPHEN HUDSON—
Elinor Colhouse—$1.50

CARL VAN VECHTEN—
Peter Whiffle—$2.50

JOHN V. A. WEAVER—
Margey Wins the Game—$1.50

JACK R. CRAWFORD—
I Walked in Arden—$2.50

BEATRICE GRIMSHAW—
Conn of the Coral Seas—$1.75

H. G. WELLS—
The Secret Places of the Heart—$2.00

MAY SINCLAIR—
The Life and Death of Harriet Frean-
$1.35

MARY S. WATTS—
The House of Rimmon—$2.00

J. AUBREY TYSON—
The Scarlet Tanager—$1.75

EDEN PHILLPOTTS—
Pan and the Twins—$2.00

GUNNAR GUNNARSSON—
Guest, The One-Eyed—$2.50

OTTWELL BINNS—
The Lady of North Star—$2.00

PIERRE BENOIT—
Salt Lake—$2.00

E. M. FORSTER—
The Longest Journey—$2.50

EDWARD ALDEN JEWELL—
The White Kami—$2.50

ROLAND PERTWEE—
Men of Affairs—$2.00

ARTHUR MACHEN—
The House of Souls—$2.50

JENS ANKER—
Two Dead Men—$1.75

AGRICULTURAL BOOKS OF MERIT
The Macmillans have a reputation for publishing books on Agriculture of importance and use-

fulness, such as the famous Rural Science series edited by L. H. Bailey, "Rural Organization by

Walter Burr, "Efficient Marketing in Agriculture" by Theodore Macklin, Ph.D., and many, many
others. •

Booksellers in rural communities will find Agricultural books a very profitable line to push.

Ask us about our complete list.

THE MACMILLAN COMPANY OF CANADA, LTD., TORONTO
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MACMILLANS
The Better Book List

ALL CANADIAN
V. STEFANSSON—

The Friendly Arctic—$6.50

MAZO DE LA ROCHE—
Explorers of the Dawn—$2.50

LOUISE MOREY BOWMAN—
Moonlight and Common Day — Probably
$1.50

SIR GILBERT PARKER—
Old Quebec—$5.00

E. K. & E. M. BROADUS—
A Century of Canadian Prose and Verse
—$2.50

AGNES C. LAUT—
Canada at the Crossroads—$2.00

W. H. BLAKE (translator)—
Maria Chapdelaine—In cloth $1.50, leather
de luxe $3.00

PUBLIC AFFAIRS
H. G. WELLS—

Washington and the Riddle of Peace—
$2 00

E. T. RAYMOND—
Portraits of the '90's—$4.50

WALTER RATHENAU—
In Days to Come—$5.00

VISCOUNT BRYCE—
International Relations of the Old World
School—$2.75

VISCOUNT BRYCE—
Study of American History—$1.50

M. T. S. TYAU—
China Awakened—$5.50

POETRY
OWEN WISTER—

Indispensable Information for Infants
$1.00

LAWRENCE BINYON—
Selected Poems—$2.25

DAVID SENTNER—
Cobblestones—$1.50

BERT LESTON TAYLOR—
The So-Called Human Race—$2.00

KATHARINE MORSE—
A Gate of Cedar—$1.40

SARA TEASDALE—
Helen of Troy- $1.75

HILAIRE BELLOC—
Cautionary Tales for Bad Children—$1.50

MOIRA O'NEILL—
Songs from the Glens of Antrim and
More Songs from the Glens of Antrim.

WALTER DE LA MARE—
The Veil—$1.75

DRAMA AND BELLES LETTRES
JOHN MASEFIELD—

Esther and Berenice—$2.00

MARGUERITE WILKINSON—
The Dingbat of Arcady—$1.75

FREDERICK HARRISON—
Novissima Virba—$3.25

LADY MARY LLOYD—
Danton—$5.00

H. L. MENCKEN—
In Defense of Women—$2.00

CLEMENCE DANE—
Will Shakespeare—$2.00

EDWARD GARNETT—
Friday Nights—$2.50

A. E. COPPARD—
Adam and Eve and Pinch Mt

WALTER DE LA MARE—
Memoirs of a Midget—$3.00

-$2.00

ALFRED KNOPF AND US - AND YOU
We are proud to announce that from January 1st, 1922, we are the agents in Canada of Alfred
Knopf. Mr. Knopf's eye for the unusual, the bizarre, but always the book of real literary values,
is responsible for his success. Every "Borzoi" book is a delight. We shall hope, through you,
largely to increase the number of Borzoi book-lovers in Canada and, if it isn't immodest to say
so, to secure for Mr. Knopf's publications that wider Canadian attention they ought to have
had long ago.

THE MACMILLAN COMPANY OF CANADA, LTD., TORONTO
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1922 vs. 1921
WITH HODDER & STOUGHTON Limited

Up until February 20th the time this advertisement was prepared, Hodder

& Stoughton's sales for 1922 were 143% ahead of those for the corres-

ponding period of 1921, in spite of lowered prices on many lines.

This is a good omen for 1922 and a genuine whole-hearted recommenda-
tion from Canadian Booksellers that the H. & S. line means higher sales

for 1922.

The complete new line is now being shown by our representatives from coast to coast. Chas.

J. Musson in Montreal and Ottawa, L. A. Gemmel in Toronto, Ralph T. Musson in the principal

Western Canadian cities and British Columbia, Norman B. Knowles in Northern Ontario and the

Prairie Provinces, I. L. Hobden in Western Ont ario, the Maritime Provinces and Newfoundland,

Bertram W. Thome in Central and Eastern On tario, T. F. Brophy in the Ottawa Valley and

Quebec.

SOME OF THE FEATURE LINES FOR 1922 ARE :

The New Spring
Fiction

Important New
Novels for Fall

New Reprints at
Lowered Prices

Reprints to Sell

at 50c. and 25c.

General Literature

Includes three unusually interesting Canadian novels, "The Bridge," a story of the
Great Lakes, by Marjorie L. C. Pickthall; "Mortimer's Gold," by a promising new
author, Harold Horn, and a new uniform edition of "The Shack Locker," by Canada's
sea story writer, Frederick William Wallace.

Zane Grey's "To the Last Man" is the big 1922 book everywhere. "The Vehement)
Flame," by Margaret Deland; "Souls for Sale," by Rupert Hughes; "Nicolette," by
Baroness Orczy; "The Vertical City," by Fannie Hurst, and "The Canyon of the Fools,"
by Richard Matthews Hallet, are just a few of the important books from the complete
list of over fifty titles.

"Neighbors," a happy novel of the north-west by Robert Stead, heads our strongest
Fall list, which includes such notable books as "Flowing Gold," by Rex Beach; "The
Triumph of the Scarlet Pimpernel," by Baroness Orczy; "D'Arcy Conyers," by Bertal
Heeney; "Anne and Her Mother," by O. Douglas, author of "Penny Plain"; "Hunting-
tower," a new "Greenmantle" kind of story by John Buchan; "Salt Seas and Sailor
Men," by Frederick William Wallace; "The Shadow's Edge," a R.N.W.M.P. story, by
a new Canadian author, Frederick Bending; "The Black Gang," a new long "Bull Dog
Drummond" novel, by "Sapper"; "The Subconscious Courtship," by Berta Ruck, and
the $2,500.00 prize-winning Canadian novel.

The Musson $1.00 Canadian reprints have been lowered in price to 85c, and several
new titles announced, including new editions of Robert Stead's three books, "Dennison
Grant," "The Cow Puncher" and "The Homesteaders," and Mark Twain's "Tom Sawyer
and Huckleberry Finn."

The H. & S. $1.00 reprints are now 75c, with lower trade prices than any similar series,

with new good selling titles like "Penny Plain/' by O. Douglas; "Bull Dog Drummond,"
by "Sapper," and a host of others.

The H. & S. list of 50c novels has been greatly improved, both in the quality of the

books and the wonderful new titles that have been added. The list of 25c paper novels
has been more than doubled, and you'll be surprised at the important titles that are
now included in this series.

Important books like Lord Rosebery's "Miscellanies," "The Life of Robert, Marquis<

of Salisbury," Lord Frederic Hamilton's "Here, There and Everywhere" and George
Ham's "Reminiscences of a Raconteur" are still selling. New editions are now ready
of R. G. MacBeth's "Policing the Plains" and Sir Phillip Gibbs' "More That Must Be
Told." Our new titles are "Chalk Talks," by J. W. Bengough; "Indian Legends of

Vancouver Island," by Alfred Carmichael; "My Trip Abroad," by Charlie Chaplin;

The Mind in the Making," by James Harvey Robinson; "Gardening with Brains," by

Henry T. Finck; "On the Rim of the World," by Paterson Smyth, and "Why Lincoln

Laughed," by Russel H. Conwell, just to mention a few of the books from our catalogue.
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H. & S. Books mean Higher Sales for 1 922

Velvet Paws and Shiny Eyes is the title of a new book for little Canadians by Carol
Cassidy Cole, with thirty illustrations by Dudley Ward, to retail at 75c. Three excep-
tionally good Canadian stories have been added to the Young Canada Series, and The
Trail Makers Boys' Annual promises to be better than ever. New titles have been
added to Rhead's wonderful $2.00 illustrated editions, the Golden Book Series, The
Sandman Series, Puss in Boots Series, and the Hollow Tree Stories. There are also,

two new titles coming in the Bubble Books, with the retail price reduced to $1.25.

The line also includes McKay's Young People's Classics in an entirely new form and
several new series of popular titles. The Whitman Series of 12mos and Routledge
Series offers an unusually large range of titles and series at exceptionally low prices.

Practically every Toy Book in our line is back to pre-war paper, and in many cases
the prices are one-half of last year's. Everything is new and the range is greatly
increased. We have six new titles in the Uncle Wiggly Series, which now comes in
greatly improved style, bound in cloth, at practically the same price as the old board
edition. In addition to the large range of English, American Toy Books, we are show-
ing a brand new series of Canadian-made Tracing Books to retail at 10c, 15c and 25c.
The values are about 40% better than imported Tracing Books. Two new popular
Cartoon books by "Briggs" are sure to have a popular sale; they are, "Ain't It al

Grand and Glorious Feeling" and "Mr. and Mrs.," priced to retail at 20c.

The Musson Book Company have the honor to announce that they now represent
Messrs. Eyre & Spottiswoode, the King's Printers, London, edition of Bibles, Prayer
and Hymn Books and similar lines. This enables us to show you the widest possible
range of Bibles with an unusual exclusive feature in the untearable yapp bindings.
The Musson Book Company is the only Canadian firm permitted to bind its own
editions of the Prayer and Hymn Books, with the result that in addition to competing
lines we have several exclusive special styles for the Canadian trade, making a larger
range than any shown by any other firm. The Musson "Canada" editions of the
books for Church use have special features that assure their use in preference to'
others. There are four firms selling Prayer and Hymn Books and The Musson Book
Company control the sale of two of the entire lines.

The Musson Book Company issue practically all of the Catechisms for the Church of
England in Canada, which are now issued in a standard uniform size.

The Hodder & Stoughton line offers the Canadian trade the largest range of illus-
trated editions that is shown in Canada. In addition to the H. & S. famous illustrated
editions, we control the sale of Harper's Illustrated editions, David McKay's wonder-
ful new Illustrated editions, Duffield & Company's special editions and some of the
best selling Illustrated editions of Dodd, Mead & Company.

Juveniles

Toy Books andpop-
ular Merchandise

Bibles and Prayer
and Hymn Books

Illustrated Holiday
Editions

Include Cook Books, Medical Books, Dictionaries, Language Books, Mechanical Books, C/zia^ O^^fcoBusiness Books, Birthday Books, as well as popular series of Mark Twain the publica- staple JOOOkS
tions of George Routledge, Chatto & Windus, Harper & Brothers, David McKay,
Frederick J. Drake Company, the A. W. Shaw Company, and others. Our Canadian
school dictionary, Webster's Concise English Dictionary," is the best value low-priced
book shown this year.

HODDER & STOUGHTON Limited
AND

THE MUSSON BOOK COMPANY LIMITED

Publishers Importers Exporters - - TORONTO
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Note the Authors' Names
In the selection from our strong spring list below, and recall what
splendid selling points they will furnish.

NEW SPRING FICTION

HERTRAND W. SINCLAIR
THE HIDDEN PLACES
Here is a new Canadian story set in the

wilds of British Columbia. It is based on a
novel theme and a good successor of the same
Author's "Poor Man's Rock," a novel which
sold so well a year and a half ago. $2.00.

GEORGE BARR McCUTCHEON
YOLLOP
A burglar, a secret and a regular Mc-

Cutcheonesque denouement. $1.00.

ARCHIBALD MARSHALL
BIG PETER

Different from Marshall's usual stories in

that it is a bit melodramatic with the usual
delightful charm and atmosphere. $2.00.

RIDGWELL CULLUM
THE MAN IN THE TWILIGHT
A thrilling romance of the Canadian North-

west. $2.00.

MARY JOHNSTON
SILVER CROSS

Set like Miss Johnston's best in the olden
time, this story of the 16th century is bound
to be popular. $2.00.

EDISON MARSHALL
SHEPHERDS OF THE WILD
Another of those strong out-of-doors stories

with a sweet love-story. $1.75.

J. S. FLETCHER
SCARHAVEN KEEP
Here is a mystery story crammed full of

action and adventure with a strong love inter-

est to boot. $2.00.

ALICE DUER MILLER
MANSLAUGHTER

This ran in the Saturday Evening Post and
created unusual interest. $2.00.

RJTII COMERFORD MITCHELL
JANE JOURNEYS ON
The ever-appealing theme of the village girl

in the city who makes good with lots of fun

and hard work in her new life. $1.75.

F. BRETT YOUNG
THE RED KNIGHT
Here is another Graustark sort of story with

a scene laid in Trinacria, a mythical Medi-
terranean land. $1.75.

STRONG SELECTIONS in GENERAL LITERATURE
STEPHEN GRAHAM
EUROPE—WHITHER BOUND?
The author has been through the capitals

of Europe during 1921 and from shrewd ob-
servance makes up a wonderfully interesting
prophecy. $2.00.

HENDRIK VAN LOON
THE STORY OF MANKIND
A human yet scientifically accurate outline

of human progress from original man to the
present. It is illustrated with colored pages,
animated maps and line engravings. $5.00.

J. ARTHUR THOMPSON
THE OUTLINE OF SCIENCE
What Wells' Outline is to history this is to

science. Four volumes with forty colored

plates and 800 illustrations. $15.00 per set.

JOSEPH MORRIS
IT CAN BE DONE
One of those splendid inspirational books

which are certain to attract a large class of

your men customers. Cloth $1.75; leather

$3.00.

The Ryerson Press
Publishers

Toronto - Ontario
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Get After the Man who Buys
Books for his Children

—Get After the Children too with these:

New Canadian Copyright Editions of

Louisa M. Alcott's Works

These are in demand everywhere. In good cloth binding with picture Jj) 1

jackets. They are sure to be splendid sellers at the price I

JO'S BOYS LITTLE MEN
AN

g{ig;
FASHIONED EIGHT COUSINS

ROSE IN BLOOM UNDER THE LILACS
JACK AND JILL AUNT JO'S SCRAP BAG

ALSO

LITTLE WOMEN GOOD WIVES

New Canadian Copyright Editions of

Anna Sewell

BLACK BEAUTY
Three Editions to Retail at 60c, $1.00, $2.00.

NOTE:—We hold absolutely sole Canadian rights on this book
and intend to protect ourselves against importations.

The Ryerson Press
Publishers

Toronto - Ontario
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Cosmo Hamilton Writes an English Story

(Now Running in Harper* s Bazaar)

THE RUSTLE of SILK
A Big Novel by the Author of "Scandal"

This new book by Cosmo Hamilton has everything that makes for a
best seller,—title, illustrations and a popular author. Cosmo Hamil-
ton's books have thousands of admirers both in Canada and in the

United States. Readers of Harper's Bazaar and Cosmopolitan know
him.

In "The Rustle of Silk" Cosmo Hamilton has written his most fas-

cinating as well as his most important novel depicting the love of a

London Shopkeeper's daughter for a British Cabinet Minister. It is

full of bright lights, laughter, chatter and thrilling love scenes

—

just

the kind of book that sells.

The illustrations by George Wright are well chosen to whet the cur-

iosity of book buyers who so frequently buy on the strength of the

pictures. Illustrations are silent salesmen.

IT WILL BE OUT IN APRIL. PRICE $2.00.

THOMAS ALLEN,
PUBLISHER,
TORONTO
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$3.00

Also "Old Mother Goose," a
book of Nursery Rhymes. Size

k 11%". Numerous illustra-
tions in colour and black and
white by Anne Anderson.

$1.75

Also "The Betty Book." Size
9%" x 11%". Illustrated in

colour and black and white by
Anne Anderson.

$1.00

6 titles. Size 8" x
10%". Three-col-
our wrapper. Il-

lustrated in colour
and black and
white. 150 pages
of simple text in
large type.

15c

6 titles. Size 7%"
x 9%". Each 12
pages, all colour.

No finer value.

$2.25
Also "At the Farm."
Size 8" x 11". Each con-
tains 12 coloured plates
and numerous black and
white illustrations. 152
pages of reading matter.
Large type.

Nelson's Picture Books
Bring Brisk Business
All the Year Round

Prices Range From 15c. to $3.00

Our representatives are now on
their way.

As well as these books they will
show you specimens in

NEW CENTURY LIBRARY
STORY BOOKS
GENERAL LITERATURE
SCHOOL BOOKS
NELSON NOVELS AT 35c

NELSON CLASSICS
FRENCH BOOKS
BIBLES
TESTAMENTS

and

THE NEW AGE
ENCYCLOPAEDIA

If we have not already called
and you wish us to do so please
send us a wire at our expense.

Thomas Nelson & Sons, Ltd.

77 Wellington St. W., Toronto

Write for complete illustrated list and
terms. On these books you can make a
handsome profit.

THL JOLLY
A B

50c
Size 8" x 10%". 11
titles. Each contains
about 60 pages of
reading matter and
4 coloured plates.

25c
19 titles. Size8%"
x 11". Sixteen
pages each. Every
.page illustrated in

colour or line.

Special price to
the trade.
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Winston are Leaders in Popular Priced

JUVENILES
Our Latest Catalogue has many noticeable Price Reductions.

TWILIGHT ANIMAL SERIES
By GEO. ETHELBERT WALSH.

This series of eleven titles is undoubtedly the best and most interesting Animal Series published for children

between the ages of six to ten. The animals are pictured true to life and are not dressed in fantastic and

grotesque costumes. There is a wealth of true animal and wood lore to be learned by the child, and, in addi-

tion, love for the great outdoors is instilled in the heart of the reader.

1 Bumper the White Rabbit 7 Buster the Big Brown Bear
Bumper the White Rabbit in the Woods 8
Bumper the White Rabbit and His Foes 9
Bumper the White Rabbit and His Friends 10
Bobby Gray Squirrel 1

1

Bobby Gray Squirrel's Adventures

Bound in durable Cloth, with an attractive cover design, and an allover colored jacket.

Price per vol., 65c.

Buster the Big Brown Bear's Adventures
White Tail the Deer
White Tail the Deer's Adventures
Washer, the Raccoon

(Other titles in preparation)

COZY HOUR SERIES
Price per volume, 35 cents

Carefully selected stories from the great
children's classics, beautifully illustrat-

ed with five full-page colored illustra-

tions. There is nothing to compare with
them at the price. Bound in art boards
with cloth back, full colored illustration

on cover and jacket, and five colored
illustrations in book. 80 pages. Size
5x6% inches.

1 Cinderella
2 Pied Piper of Hamelin
3 Grimm's Fairy Tales
4 Anderson's Fairy Tales
5 Little Red Riding Hood

LITTLE TOT'S BIBLE STORIES

Price per volume, 25 cents

A new series of Bible Picture Books for
Little Folks, beautifully illustrated with
six full color pictures. Bound in art
boards, 12 pages, size 9 x 11% inches.

Put up in packages of twelve assorted.

1 Stories from the Old Testament

2 Boys of the Bible

3 Heroes of the Bible

4 Bible Stories for the Young

LITTLE FOLKS SERIES
Price per volume, 25 cents

A new series of Board Books, compris-
ing four well-known titles. They are
beautifully illustrated with four colored
plates — also a colored illustration on
cover. Bound in board—12 pages—size
7% x 10% inches. Put up in packages
of twelve assorted.

1 Robinson Crusoe

2 Anderson's Fairy Tales

3 Arabian Nights

4 Grimm's Fairy Tales

TINY TOT SERIES
Price per volume, 25 cents

A series of three books comprising
well-known titles that have become
classic in juvenile literature. They
are printed from large type and con-
tain many text illustrations, thereby
making them especially suitable for
tiny tots. Bound in board, with at-
tractive cover design in four colors.
Size 6x8% inches. Put up in pack-
ages of twelve assorted.

1 Three Bears
2 Little Red Riding Hood
3 Jack and the Beanstalk

THE FAIRYLAND SERIES

Price per volume, 25 cents

A new series of Board Books that are
the most popular with children. The
type is large and the illustrations

many. Bound in board with attrac-

tive cover design in four colors. Size
6 x 8% inches. Put up in packages
of twelve assorted.

1 Mother Goose

2 Cinderella

3 Puss in Boots

BIBLE HERO STORY BOOKS

Price per volume, 25 cents

A new series of Bible story books,
full of illustrations, including frontis-
piece in full colors. Bound in board
with colored picture on cover. Size
6 x 8% inches. Put up in packages
of twelve assorted.

1 The Story of Joseph

2 The Story of David

3 The Story of Jesus

THE JOHN C. WINSTON CO., Limited
Book and Bible Publishers and Manufacturers

129-139 SPADINA AVENUE TORONTO
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You Too Can Cash In On This

$13,000 Advertising Campaign
\

—

?

There has been laid out, and has already begun, an advertising campaign' for

Jackson and Salisbury's "Outwitting Our Nerves," the most cheerful, the most
readable, the most easily helpful, the most successful health book published in re-

cent years.

It is a book for everybody. It is one of those rare successes which people are glad
to tell others about. And we are glad to sell it, as you no doubt are, for it is a
good book. It is an authentic good deed to get "Outwitting Our Nerves" into the
hands of a reader.

OUTWITTING OUR NERVES
By JACKSON, M.D., and SALISBURY

26th Thousand. Price $2.50
You are going to have a demand for "Outwitting Our Nerves," and
the demand is going to keep up for months. We are ready. Are you?

A WONDERFUL SPRING LIST
BOOTH TARKINGTON WILLIAM McFEE KATHLEEN NORR1S

HAROLD MacGRATH ELLEN GLASGOW
SELMA LAGERLOFF HARRY LEON WILSON

and CHRISTOPHER MORLEY
Are among the Authors Represented with New Novels.

Then there is "The Fire Bird," a narrative poem by Gene Stratton Por-
ter; "Poems and Portraits," by Don Marquis; "The Annals of a Work-
ing Life," by Henry Ford; "Watched by Wild Animals," by Enos A.
Mills; "My Boyhood," an autobiography, by John Burroughs, and other

notable works of non-fiction.

LUCRETIA LOMBARD GENTLE JULIA THE RAGGED EDGE
By Kathleen Norris $1.90 By Booth Tarkington $1.90 By Harold MacGrath $1.90

A strong story of love and sacrifice with „
Th
j
s novo1 might be considered the third This is the best book that MacGrath has

of the trilogy in the lives of young , .. . . . . , T . .

a dramatic culmination of forces, both people in a middle western town. ''Pen-
ev,r done

•
wh,ch ,s sasmi( a ,ot

'
U lwa

human iind those of furious nature af.ame, rod"—twelve; "Seventeen," and "Gentle '«" thrill, action and fire of the Mac-

, . ,. . \ "

,.
Julia '—twenty-two. In each there are the Gr»th mysterv =t'iry and has. moreover,

leading to tB« sort of tense climax that inimitable Jane, so in this book, there is -• , u j • u .
fh, .,i,;.,.i, c-i. „ Vr

f

S^S J: a fineness of character and a nigh tension
is characteristic of Kathleen Norris's -x- ™° '''"'Ki'tous Florence. This novel might *•

b;> characterized as a tale of exuberant '" tv- romance whi. h shows that even a
citing novels. an ,l irr^niessible youth. practised hand makes progress.

READY APRIL 4 - The CANADIAN PRAYER BOOK bound with
the HYMN BOOK in OXFORD bindings. Send

for illustrated catalogue.

Doubleday, Page & Co. Q o /^ I TIMT^V 25 Richmond Street West

Country Life Press &• D * VI U ll 1/ I TORONTO, CANADA
Garden City, New York OXFORD UNIVERSITY PRESS
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NEW RADIO BOOKS
Covering details on—How to operate [a Set.

How To Build a Set. Principles of Vacuum
Tubes. Radio Hook-ups, Etc., Etc.

RADIO HOOK-UPS
By M. B. SLEEPER

A book that gives you not only clear diagrams for all

kinds of telephone and telegraph receiving and trans-
mitting sets but simple descriptions of each circuit

shown and spaces for notes of results obtained.
Price 75c.

EXPERIMENTAL WIRELESS STATIONS
By P. E. EDELMAN

Tells how to make apparatus to not only hear all tele-

phoned and telegraphed radio messages, but also how to

make simple equipment that works for transmission over
reasonable long distances. Then there is a host of new
information included. The first and only book to give

you all the recent important radio improvements, some
of which have never before been published. 392 pages,
167 illustrations. Price $3.00

THE A B C OF VACUUM TUBES USED
IN RADIO RECEPTION

By E. H. LEWIS, Assoc. I. R. E. and Radio Instructor.

Written particularly for the person who "knows nothing
about radio" but who would like to gain an understand-
ing of the elementary principles of operation of vacuum
tubes and various circuits in which they are used for

the reception of radio-telegraph signals and radio-tele-

phone music and speech. Illustrated Price $1.00

CONSTRUCTION OF NEW TYPE TRANS-
ATLANTIC RECEIVING SETS

By M. B. SLEEPER

There is a peculiar fascination about receiving radio
messages from the high-power stations of England,
France, Germany, Russia and Italy, as well as those
located in the Pacific Ocean and the Oriental countries.
Several types of simple receiving sets for this purpose
are described with detectors and amplifiers to accom-
pany them. Suggestions are also given for operating
relays and reproducing the signals on a phonograph.
Schedules of operating time for high powered stations

are given. In addition there is some valuable data on
home-made wavemeters for testing and experimenting.

Price 75c

DESIGN DATA
By M. B. SLEEPER
The only book that gives tables and data for designing
receiving and transmitting apparatus so that you need
no knowledge of mathematics. It's the first book a be-
ginner buys after he has learned the use of his phono
receiver. Price 75c

WIRELESS TELEGRAPHY AND TELE-
PHONY SIMPLY EXPLAINED
By ALFRED P. MORGAN
One of the most complete and comprehensive treatises
on the subject ever published. A study of its pages
will enable one to master all the details of the wireless
transmission of messages. The author explains in simple
1 nguage the theory and practice of wireless tele-
graphy and telephony. 154 pages, 156 engravings.

Price $1.50

HOW TO MAKE COMMERCIAL TYPE
RADIO APPARATUS
By M. B. SLEEPER
This book describes in detail many commercial types
of spark and vacuum tube telephone transmitting and
telegraph and phone receiving equipment of all

kinds. The experimenter will be able to get a world
of ideas for the design and construction of his next
piece of radio equipment from the very clear descrip-
tions and the 98 clearly illustrated figures. Price 75«.

CONSTRUCTION OF RADIOPHONE
AND TELEGRAPH RECEIVERS FOR BE-
GINNERS
By M. B. SLEEPER
The man who wants to feel the real thrill to accom-
plishment, and who is not satisfied in the merely
making use of what others have done for him, builds
his own radio apparatus. Radio men can follow the
data in "Radio Phone and Telegraph Receivers" with
full confidence because each piece of apparatus des-
cribed was first made, tested, and found efficient before
the final design was accepted. Special receivers, both
crystal and audion, are shown in detail. Regenerative
circuits as well as audio and radio frequency ampli-
fiers are described with clear photos, diagrams, and
working drawings prepared especially for the novice

and the man who wants to receive the radio telephone
broadcast. A special feature is the phonograph type
radio set and the loud speaker. Fully illustrated.

Price 75c

Popular Books—All Good Sellers

Liberal Discount Allowed

THENORMAN!W.HENLEY PUBLISHING CO.
2 West 45th Street, New York
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They Say
That there is a new reading public every seven years—a new

generation that has grown to reading age.

Statistics show that today there are FIVE readers to every ONE reader

seven years ago. This is surely a worth while growth.

BUT—Does an Analysis of Your Records

Show a Corresponding Expansion?

Reading is greatly on the increase everywhere. People who used to

read occasionally are now becoming habitual readers; more people

each year are finding in books the adventure, the romance, the fascin-

ation of traveling in far off lands, which they have always craved.

Somebody is getting this increased business, of which Popular Copy-
rights form such a large proportion. Are you getting your full share?

HOW ABOUT WINDOW DISPLAYS? The old saying that custom-

ers enter your store through the window is as true today as it ever was.

Our display material is designed specially to help you sell books, and
we feel that if you are not using it to the best advantage you are missing

a real opportunity of pushing your sales to the high mark they should

reach.

Analyze! Display! Advertise! Sell!

George J. McLeod, Ltd., Selling Agents, Canada

Grosset & Dlinlap, Publishers, 1140 Broadway, New York
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Profit
On Greeting Cards in Cabinets
A NEW IDEA THAT GETS RESULTS
SO CONVINCED are we of our claim

that we will be glad to fill your
instructions and ship to you on

approval. If the goods are not up to
your expectations, you may return
same, express charges collect, and we
will refund to you the outward
charges.

Because we manufacture and sell greet-
ing cards only, you can rest assured

and remember--

that we know our business and that our

customers will get the benefit. Whether

you buy $10 or $100 with us, you buy

a bigger selection than you can get

from any other house. We will be glad

to send you our illustrated circular de-

scribing the various assortments and il-

lustrating the cabinet idea.

the cabinet is Free

The Carlton Publishing Company
Art Publishers, Manufacturers and Designers of Greeting Cards

Hertel Building 326-328 Spadina Ave., Toronto

Buoy Inkstands
Air-Tight

Dust-Proof Non-Evaporating

Combining attractive appearance with real usefulness and economy.

Made in a variety of attractive styles with cut glass bases; both single

and double.

Highest Quality—Reasonably Priced.

"The House of Service"

1 Manufacturing Co. L

384-386 Broadway New York, U. S. A.
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Pleasant**^
» Hunting Book

. for Crauon
\ or

CANADA TOY BOOKS
An entirely new series of Picture Books and Painting

Books, made for Canadian Children.

colours iz±&tte in Canada. SUBJECTS

A fine assortment of titles to retail at 5 cents, 10 cents, and

15 cents, that cannot fail to interest the little folks. Editions

in French are also made of some of the titles.

A PICTURE ON EVERY PAGE.
Pictures by Canadian Artists; Canadian Paper; Canadian

Printing and Binding.

Made By

THE CANADA GAMES CO.
517 WELLINGTON ST. WEST TORONTO
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It is for You to decide

but

How can you?

Unless you come in and see our annual display of gift stationery,

greeting cards and fancy goods opening on March 6th. Every
merchant who prides himself on keeping in touch with new lines

should see this display.

Something You

Have Not Seen Before.

There are over 200 lines of popular priced boxes of gift stationery

including imported French cover papers and envelopes with

French linings artistically designed to please the most fastidious

taste. It is the equal of any imported stationery you can procure.

New In Canadian Lines.
m

Another feature worthy of mention is our line of Canadian greeting cards,

steel die engraved throughout and tastefully designed to meet the requirements

of all.

New lines of Canadian toy books with colored pictures on every page, published

and arranged by ourselves.

A new size and price in our series of games including Ludo, Parchesi, Up-and-

Downs and Steeplechase, which retail at 25 cents.

No Obligation Entailed.

This quality display consists of made-in-Canada goods for Canadian people.

Come in and see it. You are under no obligation to buy.

Starting March 6th, at our Show Rooms.

The Copp Clark Co., Limited

495-51? Wellington St. West.

Toronto
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Making a Success of Book-Selling
G. Neville Bolton, Head of Book Department of Robert-Simpson Company, Toronto.

Ont., Tells of Methods Followed to Build Permanent Clientele—Dealer, While
Loving Books, Cannot Ignore the Merchandising Angle

I
AM engaged, as Christopher Mor-
ley puis it, "happily engrossed dn
the most godly diversion known to

man—selling books."

Thus briefly G. Neville Bolton, buyer
for and head of the Book Department of
the Robert Simpson Company, Toronto,
Ont., explains his mission on earth. Mr.
Bolton is a book man through and
through. He was born and reared in a

book atmosphere and selling books is as
much of a hobby with him to-day as it

is a means of livelihood.

"What would you say is one of the
most important features in the conduct
of a book department or a book store?"
was a question put to Mr. Bolton by the
editor of Bookseller and Stationer.

One Secret of Success

Quick as a flash came the reply:
"Work always to create book buyers and
go after the book buyers—and keep af-
ter them—after they have been creat-
ed."

"Bookselling" said Mr. Bolton "is
getting hold of a customer, interesting
him and keeping him interested in such
and such an author. Just the other day
a lady telephoned in to tell us she was
sick and that she would like three or
four good novels sent up to her house.
Now in this kind of a customer we t

a great pride. We know we have her
confidence and it is up to us then to
justify the confidence she has placed in
us. To do this the man who sells books
must know the customer's tastes and be
acquainted with the kind of book that
appeals t)o him.

"Here is an instance of this. A me-
chanic strolled into the Simpson book
department recently. If this man were
unknown to the salesmen and salesladies
both he and his tastes might have been
misjudged and a customer, perhaps,
lost. As a rule a mechanic does not ask
for such a work as 'Groat's History of
Greece.' But this man did. Moreover
it so happens that in this mechanic's li-

brary there are some eight thousand
volumes.

Easy to Misjudge Customer
"It would be a very easy matter," said

Mr. Bolton, "to misjudge this type of
man. It just shows that the bookseller
has to be very, very careful. The aver-
age book buyer is shy. He likes to
come in and browse around. Let the

salespeople bother him and he is very
apt to get peeved and walk out. Other-
wise, he might take his time about mak-
ing his selections, spend about an hour
or so and go out with ten dollars won
of books. I believe that a person who
is selling books should follow up the
customer, find out who she or he is and
the names of their friends. This forms
a connecting link and enables the book-
seller to work into a sort of book circle.

"We are selling more real literature

now than ever before because, I believe,

we have successfully tapped the book
people. Fiction, of course, is our big-
gest seller as more people read novels.

I would say that at least eighty per-

cent, of he people read fiction.' '

In the Simpson store the policy is fol-

lowed, too, of making the most of cur-
rent events and bringing into the fore-

ground books of which picturized ver-
sions are being shown on the screen at
the theatres. Just as soon as he learn
ed that "Alice in Wonderland" was to

be shown at Massey Hall, Mr. Bolton had
a strong display made of this old fav-
orite. When he heard that "River's
End" was being presented at a big
down-town theatre, he had James Oliver
Curwood's book put out where it could

G. NEVILLE BOLTON
Book Buyer and Manager of the Book
Department of the Robert Simpson Co.,

Toronto, Ontwrio.

be seen by these who, perhaps, had seen
the photoplay. When "Connecticut
Yankee at the Court of King Arthur"
was screened at another big playhouse
a showing of Mark Twain's books was
made with the "Connecticut Yankee"'

. conspicuous throughout the section.

Attracting the Customer

"We take advantage" said Mr. Bol-
ton "of advertising done by the theatres
and we have noted excellent results. We
do the same with current events. When
Sir Phillip Gibbs came to the city we put
notices in the paper calling attention to

his bocks. Now that Mrs. Asquith is

coming we are getting out Margot's
famous Autobiography as there is bound
to be a renewed demand created for it.

We follow these things up closely and
we find' that it pays. Again, when Mrs.
J. G. Sime came here this month to lec-

ture we announced that we shomld have
her books autographed for those desir-

ing it. This undoubtedly brought in a
number of customers who might other-
wise have put off buying."

While deeply interested in books as--

books Mr. Bolton realizes that the mer-
chandising angle is not to be ignored.
On one occasion recently he made a
good purchase of four hundred Oopies of
a well-known boy's book. These were
all cleared out, just through display and
a little newspaper notice, by noon. On
another occasion he got hold of a thou-
sand copies of a cook book. These were
all cleared out by four o'clock of the day
they were put on sale.

Keep Store on High Lerel

Questioned ab:ut the success of the
"book talks" which were such a fea-

ture of Canadian Book Week in the
stores throughout the country, Mr. Bol-
ton said: "They were undoubtedly a big"

success. We kept all our "talks" on a

high level and this is one thing that
should never be overlooked in the con-
duct of a book department. It must be
kept on a high plane. What is more,
the bookseller must adapt himself to-

changing events. Quite often he may
have to double back and re-shuffle his
cards. If we find that we are going af-
ter business in the wrong way we must
make a sharp right-about-turn. Some
times we may often find we are chas-
ing sunbeams. We must therefore, be
careful to check ourselves up occasion-
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ally with a view to finding out whether
or not we are on the right track."

That it is a splendid practice to pick
out something choice from the stock and
keep it in mind is another Bolton belief.

In discussing this phase o>f the question
he picked up Bliss Carmen's: "Later
Poems." The title page of this work,
he pointed out, "compares with the best
of them." On the whole, he considered
the book one to which the bookseller
might well point with pride.

"The day is fast approaching," he
said "when we can turn cut books equal
to those coming to us from across the
line. People who want good books want
them in good binding. A man who finds
a real gem wants it in a good cover. We
are looking forward to the day when
book binding will be reasonable in price
again and we will have the very best
books that can be turned out."

Poor Policy to Follow

To get books that will turn over rea-
sonably fast, should, in Mr. Bolton's op-
inion, be another aim of the man who
sells books. Not a few booksellers, he
added, have come to grief because they
allowed their personal tastes to interfere
with their business. They, perhaps, in-

sisted on selling a man a piece of good
literature and in this way talked them-
selves out of a customer and, eventually,
out of business.

"He is a poor merchant who does this,"
pointed out Mr. Bolton. "He is like the
newcomer to this country who thinks
that everything we do here is wrong. It
is a slow work to make people read good
books and it must be done step by step.
It requires a good deal of patience and
a good deal of tact. We in the book de-
partment have to work harder, perhaps,
than those in other departments as we
must carry all kinds of lines and be
prepared to advise all kinds of people.
In other departments customers have an
idea of what they want but when it

comes to books they are, as a rule, at
sea until they finally decide on the book
they want. Even then it is never a
sure thing until they are out of the store.
As I said before, the bookseller must
watch his step. Every now and then he
should ask himself: 'Am I sending cus-
tomers away?" If he does this he will,

perhaps, learn that he has been building
up a trade for his opposition."

Appeal of Certain Books
Questioned about the Spring lists of

books, Mr. Bolton gave it as his opinion
that everything looked promising. Last
year's fiction list he characterized as
the strongest he had ever known. He
said: " 'If Winter Comes' was one of the
biggest books of the year because it

was out of the regular rut and some-
thing for which the public was waiting.
In the case of a book like this, it is easy
to sell the customer a copy for himself
and one to give away to a friend. I

think Hutchinson took so well because
his overseas service broadened him out.
He sees life now from ten angles where
before he saw it from one. Both Hutch-
inson and Frankau have matured won-
derfully, the latter's 'Peter Jameson' be-

Toronto Bookseller's

Formula For Success

G. Neville Bolton, head of the book
department of the Robert Simpson
Store, Toronto, Ont., is an Englishman
and the son of a bookseller, who served
his time with Longmans and Green fifty

years ago, in Paternoster Row. Mr.
Bolton recalls many stories of his late
father, who found delight and pleasure
in his chosen calling.

Mr. Gladstone, when asked what pro-
fession he would choose for himself, re-
plied: "A bookseller, for I cannot con-
ceive any man with greater opportuni-
ties for good than one who circulates
books."

Mr. Bolton joined the Simpson Store
in 1912, and in 1915 enlisted with the
famous and gallant Princess Pat's Cana-
dian Light Infantry, participating- in

many of its bloody engagements with his
brave and patriotic comrades. He was
in the army for three years and ten
months.

Mr. Bolton believes that the depart-
mental store Book Department should
strike a middle course between a book
shop and a merchandising department.
Selection of stock is everything, and
kn-.wing books is the secret and the
store which succeeds in discovering books
worth while and buying the right kind
of literature knows where to place them.

Mr. Bolton inherits his love for books
from his afther. He likes to sell great
numbers of them. He advantageously
places before the public eye the popu-
lar so-called best sellers and he sells

them in quantities. That is the mer-
chandising point that he never forgets,

but he keeps always distinctly before
him the idea of selling books that tend
to build character and real manhood. Be-
ing a student of human nature and bless-

ed with a keen memory, he knows of the

tastes and needs of the people who fre-

quent that busy Bock Department and
personally places these volumes before
the people that he knows will appreciate
them.
"One can readily see," L. M. Cross

wrote of him in "Successful Selling,"

"that he is a natural born executive, the

type that inspires respect by his courte-

ous bearing and that will command loy-

alty from every one of his helpers."

ing one of the most realistic stores of

the war."
Just to show that it pays to keep the

author in the public eye, Mr. Bo'ton said:

"We are selling more 'Outline of History'

now than ever before and I attribute this

to H. G. Well's presence at the Washing-
ton conference. We have also' sold a

tremendous number of "Queen Victoria,"

because Strachey has shown her in an
entirely different light to what we had al-

ways pictured. As for "Canada as an
Acital Democracy," this is a book which
every Canadian should have in his li-

brary. It gives a clear insight into the

country's constitution and is in every
respect a wonderful book."

Cheaper Reprints Popular

In closing, Mr. Bolton remarked that
there had been a wonderful increase in

the sales of reprints.

"Seventy-five cents is a price that ap-
peals to the public," he said, adding:
"The average man or woman holds back
a bit when it comes to handing out a

dollar bill. Seventy-five cents is not a

whole dollar so they will let it go much
more readily."

Why Read Ri'igious Books?

Lome A. Pierce, of the Ryerson Press,

did some good work last year in promot-
ing the recognition of Religious Book
Week. Answering the question, "Are
religious books necessary to the home?"
he said:

"Take stock of the men who have made
good in your community. Count the boys
and girls who have gone out from your
neighborhood and have become successful

and useful. Then count the number of

the homes of these people, and see how
many of them had good books, and suit-

able books, within easy reach, books care-

fully chosen, from the quaint little tuck-

me-in-tale that mother used to read at

the sandman's hour, to the big books
which shaped expanding, stretching,

straining manhood and womanhood. Does
it convince you? Lungs without air, the

body without food, the eagle without

pinions, are the only comparisons which
can suggest the hopelessness of a mind
without books."

An indication of how good books really

are appreciated is afforded by these book
publishing statistics:

Out of the 8,422 new books published

in 1920 there were 1,154 on fiction. But
over against that place philosophy 274,

religion 665, sociology 759, education 234,

science 512, medical and hygiene 290,

music, fine arts and drama 760, etc.

Young ladies may chew gum on the

street cars and carry saccharine novels

to work, and young men may fling up
some similar camouflage, but somewhere
"behind the lines" the vast majority of

folk, the folk who are "getting there,"

certainly are reading more and better

books. And because life is harnessed
back to great principles and values, life

is therefore essentially religious. Religion

is man's relationship with God, that

"great idea that lies back of life." God
in man, man discovering what God's

work is—this is the only thing that really

matters in the long run. Every great

book touches these realities, and is there-

fore religious.

No Use For Calves.—There are still

conscientious folk who carry convic-

tion into the slightest detail.

A London bookseller had a letter

from one of them recently ordering a

copy of Tennyson's poems, with the

postcript, "Please do not send me one

bound in calf, as I am a vegetarian."

—

Tit-Bits.
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Stories That Take Well in North
Karl Anderson of Prince George, B.C., Has Learned That Red-blooded Yarns Like

Those Turned Out by James Oliver Curwood are Enjoyed by the Men Who
Live in the "Wilds"—Has Suggestion to Offer on Freight Rates

THOSE not intimately in touch
with the residents of the "remote
sections" of the Dominion are in-

clined to the belief that books with set-

tings in the Tropics would be in most de-
mand in these places but such is not the
case. This, at any rate, is the infor-

mation given Bookseller and Stationer
by Karl Anderson, of Prince George,
B. C.

When the first people arrived to com-
mence work on the portion of the Grand
Trunk Pacific Railway building from
Prince George, B. C., they were aston-
ished to see a small tent, with a big
rack in front on which were displayed
all the papers and magazines for which
they thought they would have to send
to Vancouver or Edmonton.
The proprietor was apparently just a

"youngster" but he was "some" hustling
youngster. From early morning till late

at night he was handing out the "home"
papers and favorite magazines. When
the supplies came in he would have to

"subsidize" the freight clerk in order to
get his packages out of the mountain of
accumulated freight before his papers
were out of date. No sheds, no ware-
houses, just mountains of packages, iron
beds, boxes cf groceries, and a thousand
odds and ends that had been dumped off

the construction train.

Freight Rates a Handicap

To-day Karl Anderson's Book Store
dominates the Prince George district.

A splendid assortment of fiction is dis-

played while a limited number of techni-
cal books, magazines, and papers form a
most important department.
Speaking of the book business in the

interior, Mr. Anderson says:

"The freight rate is one of the most
serious handicaps here. Here are 25
books that I have just opened up. The
freight amounts to $5.60 on those 25.

Among my trade I find that the trappers
are among the best customers. They
buy many books and carry them away
to their cabins on the trap lines. Strange
as it may seem, the stories that go best
in the north country are not stories of
the Tropics, as you might imagine, but
stories of the North. "North of 53"

went big with me, and many of James
Oliver Curwood's yarns have had big
sales from my shelves.

"Another thing I would mention is

this. The freight rates are so high, and
the number of different publishers that
I must deal with getting so large, that
these separate freight charges from
them all amount to quite a bit. Why do
they not make arrangements with each
other to assemble shipments for an out-
of-the-way place like this and make one
shipment up—saving the dealer what
they can in the way of freight?"

A massed display like this will sell

books at any time, especially in the
Spring when the out-of-doors beckons.
This is a section of Osborne's Book
Store, Eighth Avenue, West, Calgary,
Alta.

Mr. Anderson also operates a lending
library. The basis on which it is operat-

ed is as follows: Any book may be
bought to the value of $2 and then ex-\

changed as frequently as desired, a

charge of 15c. being made for each ex-

change.

A large business is also done in to-

baccos. Besides the retail department,
which is operated in connection with the

store, many of the biggest sellers in

cigars, cigarettes and pipe tobaccos have
been given to Mr. Anderson to "whole-

sale." For this department alone a

large deep underground cellar, connect-

ed with the store, has been constructed.

Another unusual activity in connection

with a book store is the bringing in of

carloads of apples and other fruits. Mr.

Anderson, sensing a need- and an oppor-

tunity for such a wholesaling and having

the finances to handle it, has taken on

this department, and is running it at a

profit.

It is hard, however, to explain to a

purchaser of onions that the freight

alone amounts to over $4.00 per sack al-

though the writer has seen freight bills

showing this enormous freight charge.

The book and stationery trade is not

seriously recommended to start in the

wholesale fruit business, but it must be

conceded that if some one had to put

fruit wholesaling in as a side line the

bookseller can swing it if any one can.

No Reader of Bookseller And Stationer

Need Travel Path of Business in Doubt

<rpiiHE BOOKSELLER and Station-

er, a copy of which you have
been go:;d enough to specially

mail to me, has conferred a very con-

siderable honor on my store," writes F.

J. Whitmore, of Patterson's Bookstore,
Stratford, Ont., "in the award of first

prize in the contest (Christmas Window
Display) which I understand embraced
the whole of Canada.

"The appreciation of this is realized,

not because of the money value of the
prize in the contest (Christmas Window
the many very fine businesses through-
out the Dominion that undoubtedly
competed in the contest.

"It is not necessary, in my opinion,

for any bookseller and stationer who has
had the assistance of your journal to

travel along his business path in dark-
ness and doubt and the best appreciation

he can show is to discover, if possible, a
fellow trader—and one not a subscriber

—and show him the light.

"The general constitution of your
journal is praiseworthy and you certain-

ly merit the thanks and the support of
4"1^q frorlo franflVolllv "the trade generally.

"

NEW PAPETERIE LINES
A number of new lines are being ex-

hibited by the Eaton, Crane and Pike

company at their show rooms in Boston.

The lines are especially designed to

point to the Easter trade. One of the

features is an easel-tray box, with cover

designs in jonquils, narcissus and iris.

The colors of the paper include violet,

white, old ivory and pink. A line of

plain white paper with envelopes carry-

ing peacock feather linings on a black

background and a similar design on a

white background are disclosed. Al! the

articles above described are known as

Crane's Linen Lawn, with the exception

of the latter, which is Crane's Old Style.
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Religious Book Week April 2-8
Campaign Dates Selected With a View to Giving Booksellers a Chance to Display

Cards, Prayer Books, Hymnals and Other Lines Suitable for Easter Gifts

—

Ministers and Teachers Will Be Glad to Co-operate

Written Specially for Bookseller and Stationer by A. E. Wilson

RELIGIOUS Book Week looms aus-

piciously near as another contin-

ental campaign from which the
oookseller reaps the benefit of a big
outside publicity effort. Now is the time
to get ready for the period from April
2 to August 8.

The bookseller who is keeping abreast
•of the fluctuating interests of his clien-

tele will find a great opportunity offer-

ed in the first week of next month,
and will once again realize what can be
done for a special line in a short space
of time, as during Children's Book
Week.

Hints For Special Sales

Send out a personal notice, in long
hand or typed and signed, to the moth-
ers of children you know, and to the
Sunday School and Bible class teachers
of a number of congregations in your
district. Invite them to bring their
children or classes and "browse around"
your store on such and such a day at
such a time—plan a little religious book
party.

Suggest to the teachers that you are
co-operating with the church movement
to encourage good reading on serious
subjects among the younger people;
work out a plan whereby the class can
pool and buy a book or books for read-
ing aloud or borrowing by its members.
Write your local ministers of your ef-

fort to co-operate with their plans and
request suggestions from them. And in

every case, of course, enclose lists of
your religious book stock, under the
proper headings.

New Book For Easter Trade
Religious Book Week has been pur-

posely timed to synchronize with the
display and merchandising of your
Easter cards, prayer books and hymnals.
Any attractive little religious book is a
potential Easter gift. Make them part
of your holiday stock set about with
your Easter displays. The use of win-
dow, and display cards within the shop,
will be effective here, with suggested
gifts for mother, father or the children.
A pretty little ivory prayer book, a copy
of "Food for the Fed-up," a little calen-l

dar of verses, will be enthusiastically
received when brought forward in the
holiday spirit among attractive sur-
roundings. Make up gift packets at a
budget price, consisting of books, cards,
calendars and pictures.

Religious Press Campaigns
Religious Book Week is being herald-

ed through all the church papers. Inter-
views with outstanding writers on theo-

logical subjects, such articles as "How
to interest young people in worth-while
reading," "Persuading a Sunday School
to have a Library," "Supplying Spiritual

Needs Through Books," 'How to use
book tables in connection with Church
work," are to be published broadcast.

Clippings mailed out from these pap-
ers with lists of your stock and state-

ment of your policy of co-operation will

result in certain sales among local con-

gregations. Besides these voluntary ar-

ticles, publicity material is being sent

out to all religious papers by the com-
mittee, written by prominent speakers
and writers on the subject.

Campaign From the Pulpit

Says Doctor Dwight Bradley: "There
is an obvious hiatus between the think-

ing of the modern preacher and that of

the average layman. It is due largely to

the difference in opportunity for read-
ing. Alert ministers are in touch with
the best contemporary writing. Business
men and busy women do not so easily

discover what is most important in the
world of books. A preacher is given the

leisure, (or should insist upon taking
it) to select between the primary and
secondary output of modern thinkers.

He is in a postiion to suggest to those

Girl of Seventeen

Put in Prize Trim

"I note from the current issue of
Bookseller and Stationer," writes G. H.
Lightfoot of Lightfoot's Book Store, 83
Downie Street, Stratford, Ont., "that
the photograph of our window submit-
ted in your Christmas Window Display
Contest was considered worthy of second
prize.

"This is, indeed, an honor for this

store and I would like you to give the
credit for the display to my daughter,
a girl of seventeen years, who designed
and carried out the whole scheme of
decoration.

"This has been a busy week with us
receiving congratulations as both the
local papers reprinted practically the
comments you made on the window.
"The young lady," added Mr. Light-

foot "is now looking for the Spring mill-

inery displays for an opportunity to

spend her cheque."
Bookseller and Stationer congratulates

the young lady on the splendid display
and trusts that further samples of her
skill may be presented through these
columns to the trade from time to time.

whose occupations keep them engrossed

with other matters, just what would be

most worth-while for them, with their

limited time, to read.

"There is an astonishing intellectual

hunger among men and women today,

and hungry-minded people still, in spite

of many a rebuff, come to our churches

hoping to find the stimulation and nour-

ishment which they so crave. Here, then,

is an opportunity for the minister who
really wants to do some vital service."

This is only one of the messages that

will carry the news of books to, literally,

thousands of congregations. This means
hundreds of thousands of individuals. Is

not this a potent force for the book-

seller? Are booksellers ready not only

to meet the demand that will be created,

but to work along with it?

Popularity of Religious Books
Did you know that "The People's Life

of Christ," by J. Patterson Smythe, is

a high-selling newspaper serial? Did
you know that the books of R. Stud-

dert Kennedy, "The Fighting Padre,"

sell right along neck and neck with best

fiction ?

Did you know that Dick Fleming's

"Redemption" is written for the every-

day man, and is just plain talk on the

subject ?

Did you know that "The Other Wise
Man" is one of the best selling holiday

books on the market?
Did you know that the Bible is trans-

lated into five hundred and eighty lang-

uages and dialects ? There is no book
so widely read as the Bible, which will

always remain, as Sir Walter Scott

called it, "the one book."
Religious Book Week should have a

special significance in Canada. Here the

cream of theological literature from
Great Britain and the United States is

merged with the extensive publications

of our own country. Nowhere on the

American continent are religious zeal

and organization so marked as in the

rural and, indeed, the urban communi-
ties of Canada. The increasing reada-
bility of the books which issue from
the press each year is accountable in

part for the upward movement of sales

of religious works, but the readers
themselves have always been legion in

this country. Now is the time to stim-
ulate that potential interest in the sub-

ject, and accomplish the actual popular-
ization of literature that has hitherto

been considered perhaps heavier than
the average bookseller without a spec-

ialized list of interested customers could
carry. You can sell everybody religious

books now, and from now on.
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Making the Most of Discussions
Booksellers Have Splendid Chance From Now on to "Cash in On" Doctrinal Contro-

versies Now Agitating Country—Displays in Windows Can be Emphasized
by Endorsements From Ministers

WITH THE first week in April,

Monday 2, to Saturday 8, to be

exact, comes the annual Relig-

ious Book Week.
Some booksellers seem to be a little

tired of the special-week idea. It should

be remembered, however, that these

book weeks are planned primarily to

encourage bookselling, that where they
have been taken hold of enthusiastically,

both in the United States and Canada,
they have resulted in very largely in-

creased business, not only for the special

week, but also permanently.

New customers have been located of

a special type who, as well as buying
a book or two. during the special week,
have formed a habit of dropping into

the store frequently since. With this in

mind, it does seem that it would be a

short-sighted policy not to take advant-
age of the opportunity these special

weeks offer.

Hymn Books and Bibles

"But," many a bookseller will say,

"there ia no opportunity so sell religious

books in my town. Only preachers buy
them, and they get them direct from
the religious houses."
Hold on, mister! You've got a nice,

extensive stock of hymn books and
bibles back there in a rear corner of

your store, which, in all probability, you
only uncover at Christmas time. Here
is one thing, at least, you can sell to

advantage during this week. There are
people in your town who never think of

buying a psalm book or prayer book out-

side of church, who, if they were con-

fronted with them in your window or

saw them nicely displayed in your store,

would almost certainly remember the
vows they had taken at service over and
over again, to get a new book next time
they were down town.

Did you ever try the idea of a special

table carrying denominational hymn
books, Bibles, Testaments and Psalm
books, just inside the front door?

Co-operating With Ministers

The writer got a proof one day as

to the efficacy of this sort of thing
when he asked a friend in a depart-
mental store why in the world he kept
those troublesome little "notion" booths
squatted down in the centre aisles so

that everybody had to crowd around
them in passing to the other depart-
ments. The departmental store man
smiled good-humoredly as he said: "See
that one little booth over there? That
brought us $20,000 of business last

year."

The moral should be immediately evi-

dent.

If you haven't a stock of religious

books it would be well worth while

creating a demand for them even though
you have to bring them in from your
jobber or the religious book houses. This

could be done in half a dozen ways.
In the first place, following the ex-

ample of Canadian Authors' Book Week,
it should be comparatively easy to per-

suade one or two of the ministers in

your town to preach on good reading,

preferably on the first and to make
some incidental reference to Religious

Book Week at the time. This sort of

thing had an exceedingly helpful and
immediate effect in one or two Canadian
towns we know of, and in several

churches has led to requests for further

information along lines of what to read,

all these contributing as must be the

case, to larger sales of books.

Public Interest High Now

In these days also, when there is so

much religious controversy in the air,

there is, as the religious houses know
very well, a very considerable demand
for books bearing on the discussed top-

ics. All over Canada at the present

time, there is a very strong interest in

several doctrinal questions. If you have
felt this interest in your town, why
wouldn't it be a good idea to get a list

from the most popular preacher of the

books he will recommend, dealing with
these subjects ? If both sides of the con-

troversies have been taken, get this

"Most Helpful"

Says Easterner

Of "Bookseller"

"I find Bookseller and Sta-

tioner a most helpful publi-

cation and we all look for-

ward to receiving it every
month," stated J. Edmund
Secord, of the E. G. Nelson
Book Store, St. John, N.B.,
adding: "It is a fine business
publication. It keeps us in

touch with the trade and
gives us information on
many subjects that we could
not easily get in any other
way."

Mr. Secord is a veteran in

the book business in Canada
and an official of the Cana-
dian Booksellers' and Sta-
tioners' Association.

from two men, one on each side of the

subjects, and bring in a copy or two of

each.

Fancy what an interest a window fill-

ed, or even partly filled, with a small

collection like this and underneath a

card reading: "Rev. Dr. — recom-

mends these on the question,"

would create. There are, in every town
big enough to support a book store at

all decently, a score of men and women
able and ready to buy books of this

type.

Your local papers will very willingly

carry news items, sometimes two or

three of them, covering the Religious

Book Week, if these are properly pre-

pared for them. The appeal of these will

be considerably strengthened if an ad-

vertisement of your hymn books, bibles,

etc., and possibly of the religious books

referred to above, is run in the same
issue.

For Sunday School Work

Another large field which is very in-

frequently tapped by the local book-

seller, is that of the people who are

interested in books on religious educa-

tion, and Sunday School work. Your
town has its Sunday Schools of various

denominations which are run by men
and women who in the very nature of

things are interested in this work in an

unselfish way, and who, in a very high

percentage of cases, are willing to buy

and study anything offered to them
which seems likely to give them worth-

while help in solving their Sunday
School problems. There are a host of

books on the market covering almost

every phase of religious education and

Sunday School work, and it appears as

thoug-h a well-selected and limited stock

of these with accompanying publicity so

that prospective customers might know
they are available, would be likely to

bring a worth-while amount of business

into almost any local book store. Your
favorite jobber, or the religious book

houses, would be able not only to supply

such books but also to give you sug-

gestive lists of what should be put in

stock.

Looking To The Future

One thinks with all this, not only of

the immediate sales such suggested

stimulation would create, but also of the

future. People who buy books of this

type are not the kind who are satis-

fied with one or two. If they find out

that your store is a centre for this sort

of thing and that they can get either

directly from you or through you, with

as little difficulty as possible, the books

they want on subjects of this type, a

steady and exceedingly worth-while lot

of business for vou will be assured.
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Book Store Should Have System of Publicity
An Enterprising Book Dealer Ought to be Able to Work a Number of News Items in

the Press Every Week—All Sorts of Schemes That Might be Worked Suc-
cessfully Through "Co-opewriting"

Written specially for Bookseller and Stationer by Anne MacLean, based on an interview with a newspaperwoman
in a book publishing office

THE power of the written word,
the selling possibilities in just the

fact that we "read it in the pa-

pers," the magic hint that leads hun-
dreds to the bookstore—publicity!

And yet there are few publishing

houses that boast an organized

publicity department! I stopped in one
of these the other day to inspect the

wonder, and came out asking myself ex-

actly where the firm that hasn't one in-

stalled "gets off."

"How do you do it?" I asked the

young woman in charge who was piling

"cuts" for wrapping, and evolving an
article on long sheets of foolscap with
her free hand—for within me the soul of
the free lance rose in amazement at the

sheaf of clippings from her pen, which
she had displayed.

Keeping Authors Before Public

"Well, Miss MacLean," she smiled as
she continued her account of the mar-
riage of a famous author, "I call it 'co-

opewriting'; in the office they call it

publicity. I've just found out that
there's more news interest in the lives

of the average author than the average
criminal—and papers like wholesome
contrast. Where we come in is on the
general curiosity of human nature.

"If Mrs. Jones reads that Marjorie
Pickthall thinks there's a lot of poetry
in home-life, she'll be anxious to find out
how she treats it in that new novel
they're all talking about!

"If Jim Smith reads that Rex Beach
is a hunting enthusiast and tells a fun-
ny story on such and such a page of his
last book, he'll be likely to pick that
book off the table the next time he
browses around a shop.

"If little Benny hears that Charlie
Chaplin has written down a new theory
of laughter, he's going to save up and
get that book! It certainly helps our
authors along with the public."

Where the Dealer Comes In

I said "Oh yes." Then I remembered
I was taking down an interview for a
trade journal. "But the dealer," I ven-
tured a little in awe, because by this
time she was whipping a file of book-
note clippings out of her desk, making
my head whirl with the list of papers she
was repeating, "What can he do with
this co-opewriting?"
"Why more than we can, if anything,"

she replied blandly. "He has the local

interest at his finger-tips. An enter-
prising bookman ought to be able to

work a lot of items in the press during
the week, as well as reviews and book-
notes. A live shop should have a real

publicity system outside of general ad-

vertising.

"A retailer can work all sorts of

schemes, from the window-card to the

announcement of his new stock on lan-

tern slides in the local movie—yes and
without more cost than the mere making
of slides or cards in most cases. In the

small town, the moving-picture manager
will be glad, usually, to co-operate with
the bookseller in return for the boom he
can give his pictures by window displays

•of books that have been filmed, and such
slogans as 'Read the book; see the pic-

ture' in his window, or the theatre's an-

nouncement of the play.

Just Tell 'Em the Truth

"Co-operating and co-opewriting" are
the two best ways I know of 'putting

over' your article for sale."

"So it seems to be," I said, "but just

how do you do this, this co-opewriting?"
as I strained to see what she had said

about the bride's hair.

"Oh that! There's, nothing/ to it!"

she waved me off. 'Just tell 'em the

truth; it's stranger than fiction."

Hundred Copies of

Book Sold Through
Photoplay Feature

In selling books there are many meth-
ods which might be followed out suc-

cessfully by the retail bookseller. One
of these is to make the most of photo-
plays appearing in the city, town or
district in which the book dealer does
business.

"Read the book; then see the play."

This was the admonition given to the

people of Red Deer, Alberta, by the

Gaetz-Cornett Drug and Book Company
on one occasion when a certain popular
film was being shown in the city.

On that occasion the Gaetz-Cornett
Company put emphasis on "The Brand-
ing Iron," "The Sky Pil-t," "Desert of

Wheat," and "Tarzan of the Apes." It

was also announced that among the

stock were to be found, "hundreds of

other good books which have been suc-

cessful in moving pictures."

Good Plans to Follow

In Toronto, Ont., recently, the editor

of Bookseller and Stationer has noticed

how the dealers in books have taken ad-
vantage of the fact that pictures made
from novels were on display in the

theatres. According to information given
the writer, there was noticeable an
amazingly increased demand for copies

of the book before, during and following

the showing in the city of "The Three
Musketeers," "Little Lord Fauntleroy,"
"Our Mutual Friend," "The Sheik" and
"A Connecticut Yankee at the Court of

King Arthur." When "Our Mutual
Friend" was shown there was a big de-

mand for all of Dickens' works and
Mark Twain's books leaped again into

the ranks of the best sellers when "A
Connecticut Yankee" was being thrown
on the silver sheet.

The plan of procedure followed by one
dealer in featuring books which appear
at the local theatres is very simple.

Every month he secures in advance from
the theatres of the town the titles of the

pictures, or plays, which they are going

to feature strongly in their program of

advertising. He then picks out the book

tiOes and arranges with the play house
• so that they run a slide on the screen,

also a runner an their advertisements

to the effect: "That book of such and
such a title, the picture of which will

be shown here can be secured at ."

Co-operate With Theatres

This man in turn places five or ten

copies in his window, with a sign reading

"Buy the book ' ' here and see the

picture at on ;" also placing

a pile of the same books on an aisle

table with pictures of scenes taken from
the play. An advertisement is then run
in the local newspapers advertising joint-

ly the book and the picture.

"We have sold as high as one hundred
copies of a book which was being shown
iin picture form at one of our local

theatres," said this dealer.

The motion picture houses are always
willing to co-operate in any scheme
whatever. Recently during the "Zane
Grey Week" in a certain city, one of the

houses gave a dealer one hundred com-
plimentary tickets, of which one was to

be given with each book sold of the same
title as the picture during that week.

The dealer in return made a large dis-

play of this book and featured the com-
plimentary tickets. He not only sold

the hundred books, but many others by
the same author.

Lectures, dinner talks, deaths of pro-

minent authors, can all be used to sales'

benefit. Nothing is so good as free ad-

vertising and when the local papers run
anything that relates to an author or

books a quick tie-up by a small window
display is sure to strike one or two
people and possibly surprise the dealer.

Only in the last two years has this

new feature entered into the field of

bookselling; namely, that of the motion
pictures. This feature, it has been

shown, can be worked and played up
with surprisiing results.
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RELIGIOUS BOOK WEEK EFFORTS
There is, perhaps, no time during the year when

the bookseller has better opportunities than during
Religious Book Week, April 2 to April 8. Religious

books are, or should be, in every home and the

bookseller can do, perhaps, more than anyone else

to put them there. Every publishing house in Can-
ada carries books of this nature and there is no
doubt but that they are of as high a standard as
any obtainable anywhere. The bookseller will be
doing a service to the public by making known what
books should be in the home. Strong displays from
now until April 8, backed up with suggestions,
should go far towards putting religious books in

homes lacking them—just through neglect and
thoughtlessness—at the present time.

SPRING LISTS LOOK PROMISING
That the bookseller is in for another good year is

the impression that one would receive on glancing
over the list of publications being offered by the
different publishers this Spring. The list appear-
ing in this issue of Bookseller and Stationer is one
which should be carefully studied. It should also
be kept close at hand. Certainly the titles and
authors listed should be sufficient to keep alive the
interest in books created' during 1921. What is

more, additional interest will be undoubtedly
aroused. No man who deals in books could scan
these lists and not feel a thrill of expectancy. There
is material here for exploitation—and plenty of it.

The bookseller should, and no doubt will, smile an-
ticipatingly as he throws back his shoulders and
prepares to render a service to the public by mak-
ing it clear that the books of 1922 are eligible for
inclusion in that select circle of quality established
in 1921.

% s£ ifc ^

GETTING BEHIND BOOKS ON TRAVEL
Which are the best travel books ever written?

This is a question the Travel Club of America, un-
der whose auspices an international travel exposi-
tion will be held in New York during Travel Week,
March 25 to April 1, wants the book-loving public
to decide. The twenty-five books receiving the
greatest number of votes will be displayed in the
windows of New York book shops during Travel
Week and also at the Travel Exposition. Visitors
to the show will decide by ballot which are the ten
best of these. The ten will constitute what will be
known as the "Wanderlust Shelf," and announce-
ment of titles will be made on the afternoon of
Friday, March 31st, at a reception tendered by the
Travel Club of America to all authors of travel
books. This plan provides the dealer in books

with a splendid opportunity to advertise and sell

travel books. He should make the most of "it.

ARE "MOVIES" HURTING BOOKS?
Are the moving picture houses taking the aften-

tion of the children from books? Are the book-
sellers suffering in consequence? This is a ques-
tion that has been asked quite frequently of late.

However, judging from the report of the Chief
Librarian, of Toronto, there is nothing to fear from
this source.

"It is amusing," reads this report, which has just

been issued, "to read of the persons who, in their

ignorance of what is actually being done for boys
and girls in this city, lament the 'awful influence

of the movies upon our boys and girls.' The fact is

that there is no movie in Toronto which has at one
time in its regular business as many boys and girls

as are lined up in an ordinary Saturday morning
at the College Street Library to attend a History
Story Hour. The only queue comparable to this is

that gathered before some movie theatre and com-
posed of adults who, I suppose, are proof against
any 'awful influence'."
From this it would appear that books are not

suffering from "movieitis" to any considerable ex-

tent. When it is remembered, too, that from one
end of the College Street Circulating Room over a
hundred thousand books were borrowed by bovs
and girls last year the impression grows that books
have still a strong hold on the affections of the
youngsters. Booksellers should do everything in

their power to strengthen this bond.

GETTING CONFIDENTIAL WITH PUBLIC
That the time is at hand when retailers must follow

the example of public utility concerns and manufactur-
ers, by taking (be public into tbeir confidence in regard
to their problems, is a belief that is becoming more and
more widespread.

Retailers have been entirely too backward in telling

the public bow they do the job. but the time has come
for tbe building of a better understanding between re-

tailer and tbe public. The public, as well as individuals,

are likely to be prejudiced against that which they know
least about and it is up to the dealer to clarify the situa^

tion.

The period of high prices has brought an insistent de-

mand that tbe public be shown whv the cost of an
article, generally speaking, should be doubled or trebled

between producer and consumer. The public thinks
profits have been too large and suspects that too many
people are getting them. Therefore, it is eagerly trying to

arrive at an understanding of distribution, comparable
at least to the general understanding which it has of

production. The public can, and should, be told the in-

side problems with which the retailer is confronte 1 in

very much the same manner that many manufacturing
and public utility concerns have followed.

Booksellers and stationers have been in the habit of

holding somewhat aloof but it is time for a change.
People like to feel that they are considered of some im-
portance and the bookseller can give this impression
through his advertisements and his window cards.

The essentials of salesmanship should be known and
practised more earnestly this year than ever by every

man behind the counter in a book store.
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Toymen's Association May Be Formed as an Aftermath

of Canadian Toy Fair; Splendid Missionary Work Done

THE Canadian Toy Fair has come
and gone. For the first two
weeks of February the ground

floor of the Queen's Hotel, Toronto, Ont.,

was given over almost entirely to exhib-

its of Canadian-made playthings and
therels no denying that a wonderful
showing was made.
From the point of view of number of

exhibits and interest manifested the
Fair was a (big success. It is doubtful
if many orders were taken or much sell-

ing done but, as the director of the Mc-
Clelland and Stewart booth put it,

"splendid missionary work" was ac-

complished.

Asked by the editor of Bookseller and
Stationer what he thought the Toy Fair
would lead to, this exhibitor gave it as
his opinion that the formation of a

Toymen's Association would result.

Art Pottery in Book Store

"There is no such association at the
present time," he said, "so that there is

a strong probability, as a result of this

exhibition, of one being formed."
There were over thirty exhibits and in

these toys, dolls and games of all kinds
were shown. In company with a man
who purchases some 25,000 toys every
Christmas, the editor of Bookseller and
Stationer "took in" the show and laud-

atory in the extreme were the comments
that were passed on every hand.
Art pottery was also on exhibition,

the exhibitor stating that "many book-
sellers in the West go in for this kind of

goods." He instanced the Willson Sta-

tionery Company, of Winnipeg, Man.
Before the war, it was pointed out at

the Fair, nearly ninety per cent, of all

the dolls which satisfied the heart hun-
ger of Canadian children came into the
Dominion from Europe or the United
States. The other ten per cent, were
made in home factories. To-day it is

estimated that quite fifty per cent, of

the dolls going into Canadian homes are
made by Canadian manufacturers. I-

deed, in the year 1917, when importation
from Europe had practically ceased,

eventy-five per cent, of the home needs
-?re supplied by home industries. In

year the oldest and largest toy

factory in Canada turned out over a

million and a half dolls. To-day this

same firm, now in its sixteenth year, is

still supplying two of the biggest retail

buyers of dolls with a very large pro-

portion of their output.

What Doll Business Means

When it is realised that before the

war the largest firm retailing dolls in

the Dominion placed every year in Ger-

many an order for thirty thousand doll-

ars' worth of one kind of doll, it will be

realized, in some measure, just what the

doll business means.

The struggle experienced by this and
other retail houses in Canada, to get

dolls from a war-stricken world, forms
an interesting and integral part of the

history of the evolution of the all-Cana-

dian, bisque, wood pulp, composition or

celluloid dolly. To-day Canada's toy

factories can turn out excellent samples
in all these lines, but Rome was not

built in a day, and the, all-Canadian doll

has taken some years to perfect.

At the Toy Fair, where most of the

Canadian doll makers had a showing of
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Two of the new games being placed
on the market by the Canada Games
Company, o Toronto, Ont.

their attractive wares, some of the steps
could be traced.

The oldest factory exmoited an aston-
ishing lot—over 67 varieties of dolls

made from pulp wood, celluloid and com-
position. It was explained that pre-
vious to the war the only doll of these
three kinds made by this factory was
of a composition of glue, which still re-

mains a specialty with them, but the
would pulp dollies now form the greater
part of the output.

How Dolls are Made
For the few wood pulp dolls which

used to be made in Canada, the pulp
was imported from Norway. Now it is

manufactured in Quebec. It is mixed
according to formula, molded on casts,

in hot machines, and, at its best, is a

very creditable imitation of bisque. The
eyes are made of celluloid and are also

of home manufacture. This factory
does not make a glass eye. The hair is

.mported from England (mohair) but
is made into wigs in the factory; the

jointed bodies are all made of the wood
pulp and the completed article, whether
it be a a silken gowned lady, a nursery
rhyme figure, a walking doll, a Big Baby,
a Beach Flirt or other clever product of

the doll maker's art, is a marked con-

trast to the many crude efforts which
characterized the first years of the war.

Another exhibitor, as yet in only a
small way of business, but with ambi-
tions to capture the home market for

bisque dolls, showed numbers of bisque

headed beautiful lady dolls. This is the

only Canadian factory making bisque

heads from Canadian clays and glass

eyes such as were seen in the attractive

old German dolls. This represents the

fourth consecutive attempt to supply
bisque heads in Canada. The workmen
have been brought from Bradford, Eng-
land, every head is stamped with the

factory trade mark, the arms are of

jointed wood, legs bisque and the hands
(that most difficult part of all doll

manufacture) are very cleverly modeled
and graceful, after the manner of the

old French and German dollies.

In this factory oil kilns with a capa-

city of five thousand heads at a burning
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are used. After being molded from a
white clay which is said to come from
the neighborhood of Bowmanville, the

heads are baked fifteen hours at a tem-
perature of 200 degrees Fahrenheit, are
then withdrawn, cooled, colored and re-

turned to the ovens for another fifteen

hours. Expert workmen can turn out

two or three hundred heads a day.

The maker of these dolls stated that

his factory was now definitely in the
market to compete with the German
product, that it was confident it could

meet the demand for an artistic doll at

a reasonable price and that, in their es-

timation, no buyer for any big retail firm

need go abroad to Europe, Japan, or

the United States in order to secure

genuine bisque dolls.

Other remarkable dolls shown at the

toy exhibition were the nursery rhyme
and character dolls filled with a fascin-

ating material known as Kapoc, and
dressed in an all jersey material made
in Canadian factories into the most at-

tractive "character" clothing.

Compete With Foreign Goods

Kapoc is a vegetable substance raised
in Java from a plant similar to the milk-
weed. It has resilience, lightness, and
waterproof qualities. The "cuddly"
dolls produced from it are both cheap
and pretty, while the more expensive
character dolls compare very favorably
indeed with the very best product from
the American factories. From all these
exhibits it was seen that Canada can
make dolls which can compete for quali-

ty with many foreign products.

The price is the hitch. Asked wheth-
er Canadian doll factories could hope to

hold the home market, even at fifty-fifty

as at present, the manufacturers all said

the same thing:

"If the market remained at pre-war
values we could compete and if all re-

tailers of dolls would follow the lead of
the big fellows and determine to give
Canadian doll makers the first innings.
But labor is higher here than in Japan
and Europe, even though labor prices

are going up in both those parts of the
world now. The future is doubtful, but
we hope to at least hold what we' have."

Price and Quality Are The Factors That
Count Most in the Selling of Playthings

THAT THERE is ample market in

Canada for toys of Canadian man-
ufacture, and that the Canadian

stores will buy them, and furthermore
that they will guarantee to sell them and
buy more, is the opinion of E. D. Fletch-

er, manager of the toy department of

Goodwin's Ltd., St. Catherine Street

West, Montreal. Discussing this mat-
ter with Mr. _ Fletcher, Bookseller and
Stationer learned that there is a wide
field in Canada for toys made here.

"It is a matter of price and quality,"

said Mr. Fletcher. "No matter how
much may be said to the contrary, prices

talk. A given line of toys must be pro-

duced at a price which, when profit is

added, will be paid by the consumer.

"Quality," continued Mr. Fletcher, "is

naturally an important factor, and this

must always be given consideration, and
the better quality toys will sell."

There is plenty of room for expansion
of the industry, in Mr. Fletcher's opin-

ion.

"As yet very few toys have been made
here, as far as we have been able to see,

and yet, what have been offered have
sold well. We had a line of wood loco-

motives last fall that sold splendidly, in

fact, we sold all we could get and could
have disposed of more had it been pos-
sible to get them. The manufacturer
had to turn these out by hand and his

quantities were, therefore, limited. He
is now planning to extend his plant so
as to make them in quantity. This, of
course, will increase the output, and the
unit cost will be cut down. This is an
important thing that should be kept in

mind by the manufacturer.

"Another toy that we sold many of,

was a coasting attachment for use with
roller skates. The boy attaches his roll-

er skates and his little attachment is so
made that he could sit on a little seat
placed in the centre, holding to the top
end of this toy by means of a cross-

piece handle arrangement. Starting at
the top cf an incline the lad can enjoy

a fine time, the base of the attachment
being fitted with ball-bearing cast-

ers similar to the roller skate wheels."
The above observations of Mr. Fletch-

er are interesting and instructive. Par-
ticularly pointed are they at the moment
when so much is being written and so

much said regarding development of the
electrical field, for nowadays boys are

eager to learn the art of using their

hands and their heads. They want to

be creators of ideas, and, if given half a

chance, they will deliver. Herein lies,

therefore, a great opportunity; that of

manufacturing such mechanical electric-

al contrivances as will be instructive and
at the same time interesting. Canada
is well equipped to manufacture such
lines here, electrical development hav-
ing been marked in other directions.

Should Learn to Operate Toys

Manufacturers claim that travellers

who take the trouble to ' learn how to

operate the toys they are demonstrating
are usually their best salesmen. The
actual toy at work has a very decided
effect on the mind of the prospective

retailer. This is even more true of the
man who sells direct to the consumer.
One retailer says that he sells four toys
when he demonstrates their use to every
one the operation of which he leaves to

the imagination of the customer. There
is the point gained too, that when the
salesman demonstrates the use of the
toy there is no need for the customer to

try it out himself. The loss through
toys broken by customers is out of all

proportion in some stores and heads of
toy departments say that this is an evil

which can be easily remedied if sales-

people ara instructed in the operation
of every mechanical toy as it comes in.

Mrs. Kleiser in West.—Mrs. A. B.
Kleiser, representing S. S. Stafford's
Inks, is now on a Western trip, taking
in from Sault Ste. Marie to Victoria,
B. C.

Here are samples of the new stocking-cloth Kapok-
filled dolls and animals shown by McClelland and
Stewart at the Canadian Toy Fair. The dolls are
fourteen inches high.

Gi\adtei\ Gir\ Oaiv*clrai\ &>y
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Plans a Big Doll Sale for March
Success of Last Year's Venture Prompts T. B. George of Ottawa, Ont., to Repeat

—

Good Deal of Money, He Says, to be Made in Toys if Proper Attention is

Given Them—Would Not Give Up This Line

1

:

\OYS. Why bless my soul I

would not be without them now.
They are one of my best pay-

ing side lines."

Thus spoke T. B. George, bookseller

and stationer of Ottawa, who conducts

two busy establishments on Bank street,

one in the heart of the city and the oth-

er out in the southern section known as

the Glebe. Mr. George displayed much
enthusiasm as he made ready answer to

questions shot at him by the Ottawa
representative of Bookseller and Sta-

tioner, concerning his experiences as a

vendor of toys.

Toys in Evidence Everywhere
Two years ago, Mr. George made his

initial bow to the Ottawa public as a

dealer in books, stationery, etc. At that

time he took over the establishment

formerly known as Williams' book store.

Mr. Williams had for some years been

dealing in toys, but Mr. George imme-
diately concentrated on the handling of

them, with the result that from that m
ment on they have been a special fea-

ture in his two stores.

No unusual methods are used to at:

tract trade, but no customer ever enters

either of the stores without having
indelibly impressed on his mind that T.

B. George is very much in the toy busi-

nesss. Toys are in evidence every-

where. In the main establishment a

three-shelf display rack in the centre of

the floor is kept continually piled up
with a wonderful assortment of play-

things from tiny rubber balls to expen-

sive doll carriages. No one has a really

true conception of the extent cf Mr.

George's toy business until he has am-
bled around the store awhile. The toys

are well scattered and well displayed

—

in such a manner as to catch the eye of

every customer, regardless of the nature

of his purchase.

"Have you any set policies in regard
to the merchandising of toys," asked
Bookseller and Stationer.

After a little consideration, Mr. George
replied that he had made it a rule never
to dress a window without putting at

least a few toys in it. And very often

he put in exclusively toy windows."
"Do you ever put on any special toy

features ?"

"Very seldom. However, last March
I put on a doll sale which proved to be a
successful venture, and I intend to re-

peat it this year. I offered a large assort-

ment of dolls at a fair reduction, and the

response was good. The special offering

continued about a month."
Toys according to Mr. George's ex-

perience, are good all-year-round sell-

ers. There is a good steady demand
throughout every season. An important
feature is that the transient trade is

very encouraging.

Windows Educated Public

"I sell a lot of playthings to out-of-

town visitors who come in looking for

something to take home to their own or

somebody else's children," said Mr.
George. "In this connection I have al-

ways made it a point of keeping on hand
as wide a variety of toys as possible so

as to meet the demands and tastes of

all customers. I always find a ready

sale for dolls and books, especially books

of the fairy tale type."

As a result of Mr. George's all-year-

round featuring of toys, he secured a

very large percentage of the Christmas

trade. Discussing this aspect of the case

with Bookseller and Stationer he said

he fully believed that if he had not fea-

tured toys in his windows throughout
the year, he would not have done half

the business he did at Christmas.
"Advertising certainly pays," remark-

ed Mr. George. "I have educated hund-
reds of people to come to my establish-

ment for toys through my window dis-

plays, and many of these are now count-

ed among my steady customers."
Considers Line A Dandy

A remarkable statement made by Mr.
George was to the effect that while he
has always allowed children the freest

scope in the handling of toys he has nev-

er missed a single item from his coun-
ters. And also the percentage of break-
ages has been extremely small.

Asked how the toy department mea-
sured up with the other lines, Mr. George
said he considered it one of his best pay-
ing lines.

"Why, there is a lot of money to be
made in toys if they are handled pro-

perly," he ventured. "As for myself I

wouldn't give them up now for anything.

I figure that as long as I keep a good
assortment of the ready sellers on hand
I will always do a good business in toys."

HELPING THE RETAILER
Manufacturers are of the opinion that

this country can never compete with

certain countries, notably Japan, in the

making of cheap lines. Labor here will

not admit of the manufacture of these

at a profit. In' better grades, particu-

larly in mechanical toys, they have

every reason to expect that Canadian

firms will make good.

It has taken five years to teach Can-

adians that children want the same
things as grown-ups do with the added

factor of amusement. Boys' toys have
followed along these lines for some time

but manufacturers have found it difficult

to find toys which will give girls the

same interest as the time-honored doll.

A recent achievement, however, is a
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This plaything, shown by

The Coleman Farebox Com-
pany, Toronto, Ont., is just

like the one used by grown-
ups. The parts are well made
and carefully put together.

It is paiyited in blue and red.

nurse's outfit which promises to fill that

need. Firms who make toys on this

continent have the merchandising idea

in regard to display. European toys are

often roughly packed and have only

their own merits to sell them. Amer-
ican and Canadian toymakers usually

make the packing of their goods a real

feature. They know that to help the

retailer in his display is to help them-
selves. Attractive colors and pictures

are used on the containers and the toys

principles. Some have the necessary

wire for aerials and ground connections.

One retailer says that these are among
his leading selling items for Christmas
trade.

Aeroplanes are also great attractions

for the boys. One of these comes in

parts so that the boy can assemble it

himself. It has an electric motor which
can be used on a house current. One of

the most practical lines' is the motor
outfit. Boys want motors and other

electrical accessories to operate their toy

models, mechanical devices and electric

cars.

T. B. George of Ottawa, Ont., thinks so much of toys as a side-line that he frequently puts in a window display of toys ex-
clusively. Such displays, he says, always give a strong impetus to business. It is seldom, indeed, that Mr. George does not
put a few toys in the window, no matter what other lines of merchandise are being shown.
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Strict Censoring in the Toy Books of 1922
Pictures of Repulsive-looking Ogres and Gruesome Details of Man-Eating Orgies of

Cruel Animals Missing From First of Kind Turned Out in Canada—Nothing
Now to Bring Nightmares to T'mid or High-Strung Youngsters

A DISPLAY of toy books in one of

the largest book stores in Tor-
onto, catching the eye of the

editor of Bookseller and Stationer, dur-

ing the month, the following question

was put to the dealer:

"Do you sell toy books all year?"
"We certainly do," was the reply.

The children are always with us and
always will be with us. It would be a

mistake for a dealer to do business on
the assumption that these beautifully-

colored picture books are only a Christ-

mas line.

"Children require playthings in mid-
summer just the same as they do in

January," he went on, "and a display

like this brings this fact to the atten-

tion of the mother who is, perhaps, out

on a little shopping tour."

This dealer stated that some women
bake one of these books home every time

they are in the city.

Some New Talking Points

"Be a good boy," says mother to her
offspring, "and I'll bring you home a

picture book."

Realizing that this pre-departure as-

surance is given daily in thousands of

homes, booksellers should not overlook

the opportunities for sales that are of-

fered through this line.

In the large city stores—such as that

whose manager is quoted above—these

books are displayed on small tables and
in the smaller stores visited by the writ-

er a couple of dozen or more are always
on display on the counters or on tops of

show cases.

In connection with these toy books,

it is interesting to note that even here
the changing influence is in evidence.

A new line has been got out by the

Canada Game® Company, 517 Well-
ington Street, West, Toronto—pioneers

in the manufacture of this par-
ticular line in Canada—and particularly

noticeable is the fact that the stories

familiar to the average dealer in his

childhood days have been modernized.

For one thing—the gruesomeness and
hideousness of some of the old time tales

have been removed As may be seen

from the covers, some of which are re-

produced above, only what will please

the child has been retained, and in these

changes are to be found new selling

arguments for the dealer.

"Look at Little Red Riding Hood

—

read it," said the dealer to the editor

of Bookseller and Stationer. A glance

only was needed to tell what had hap-

pened. No longer does the wolf have
wicked designs on the little girl. It is

her basket which is now the object of

his attentions. And instead of his wolf-

ship making a meal of grandma she is

out—conveniently so—when he calls.

Even the wolf does not meet an un-

timely end.

"You see," commented the dealer,

"there is nothing here that might ter-

rify a little one."

Nothing to Terrify Child

In the case of "Puss in Boots," the

story of the wicked ogre remains, but
the illustration is not that of a hideous-

looking monster, the ogre being depicted

by a noble, if ferocious-looking, lion.

It is evident that in the preparation
of these books care was taken to leave

out everything which might prey upon
the mind, and thus disturb the slumbers,

of the high-strung or timid child.

Another point noticed was that in

"The House That Jack Built," a Cana-
dian soldier has been substituted for

the "man all tattered and torn." The
illustrations show the "man" of the

time-worn story in the tattered and torn

uniform of a Canadian fighting man,
the medal signifying service *in the

Great War, being conspicuous on his

chest.

In the boons on dogs, cats, boats,

trains and birds, are pictures of scenes

and things with which the Canadian
child is familiar, the artist having used
such places as the old Union Station in

Toronto, the Credit River, the Rocky
Mountains and Quebec and Vancouver
localities for his illustrations.

To the writer it was pointed out, too,

that the idea of a picture on every page
appealed to the child mind. The read-

ing, observed the dealer, did not mat-
ter so much.

"It is surprising," he said, "the in-

terest taken by the children in these
books. Here's the old story of Old
Mother Hubbard and her dog. In my
day the picture showed the dog danc-
ing, but here, just as in the case of the
soldier tattered and torn, there is a
reason. The dog is seen dancing to

the accompaniment of a 1922 phono-
graph. This instrument is familiar
to the tot of today and the bringing of

it into the story helps to sell the book."
That dozens of these books could be

sold daily by every dealer to mothers
and fathers calling at the store was
the belief expressed by the Toronto
bookseller, who added that nothing more
than a regular display would be required.

There is no field in which display is

more important than in the field of toy
books. They must be seen to be ap-
preciated. The display of toy books is

almost an art, and it is one which many
booksellers have not mastered. Too
many of them store the books away in

drawers or under the counter, and the

public does not get a fair chance tol

make a selection.

Genuine Demand Noticed

There is a genuine demand for the,

better grade of toy book, and a good,

display will add to the attractiveness,

of any book department. Some dealers

have made a special study of toy book
display and have devised unique feat-

ures for the sale of this merchandise.
These features have done a great deal

to decorate the bookshop, have saved
space, and acted as silent salesmen and
have proved to be the one method of

building up a successful picture book
business.

MR. MITCHELL APPOINTED
Rotarian members of the stationery

trade will be interested to learn that

Charles L. Mitchell, of Crane & Com-
pany, Inc., Topeka, Kan., has been ap-

pointed vice-chairman of a committee of

Rotarians to arrange plans for the an-

nual international convention of Rotary
Clubs to be held at Los Angeles, Cal.,

June 5-9.
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and
EquipmeirK

Business Systems
Miscellaneous Items of General Interest

DEALERS IN LOOSE LEAF
The Marquette Manufacturing Com-

pany, 3705 Ogden avenue, Chicago, man-
ufacturer and dealer in loose leaf bind-

ers and office supplier has recently
been incorporated by G. C. How, I. D.
Iverson and C. Mathon.

ADDRESS ON ENVELOPES
An excellent address on the manufac-

ture of envelopes was given the Station-
ers' Association in Toronto, Ont., dur-
ing the month by Mr. Ellis, who in-

vited all the members to visit his plant.

Mr. Ellis stated that he would make ar-
rangements for this trip early in the
spring.

G. E. MEYERS' POST
The appointment of George E. Meyers

as manager of the Toronto service store
of the Office Specialty Company, has
been announced. He was formerly man-
ager of the Office Specialty's Winnipeg
branch, and succeeds D. S. Curtis, who
has been suffering from a severe ill-

ness for some time.

BACK ON CANADIAN SOIL
R. S. Start, representing the Defiance

Manufacturing Company, New York, is

now on his second trip through Canada.
Mr. Start who was in Toronto, Ont.,
last week, told Bookseller and Station-
er that he felt quite at home on Can-
adian soil, having been born and rais-

ed in Montreal, P. Q. Mr. Stuart en-
tered the stationery business in Mon-
treal fifteen years ago. At present he
makes his home in Boston, Mass., where
he was in the retail business for awhile.

H. J. TYNDALE DEAD
It is with great regret that the death

is announced of Harry J. Tyndale, who
has been well known in the stationery
trade for almost two generations. Mr.
Tyndale entered the employ of Eberhard
Faber in the year 1880 at the age of
24 years, and after a few years of
elementary office work went "on the
road," which occupation he pursued en-
ergetically ever since that time. Harry
Tyndale enjoyed consistent good health
and rigorous old age, and his sudderf
death was a great surprise and blow
to all of his friends.

ON MACDOUGALL STAFF NOW

R. M. Harbour in Charge of Sales Pro-
motion and Dealer Co-operation Work

R. M. Barbour, for the past year ad-
vertising manager of "Bookseller and
Stationer," is now associated with the
A. R. MacDougall Company, 468 King
Street, Wes :, Toronto, Ont., having been
appointed to the management of the
firm's sales promotion and dealer co-

operation department. Mr. Barbour,
who has been with the MacLean Pub-
lishing Company for ihe past three
years, is well and favorably known to

the stationery trade. That he will make
a success of his new work is the belief
of all who are cognizant of his ability

and his capacity for hustling.

Mr. Barbour, who is a native of Fred-
ericton, N. B., but whose family now
makes its home in Toronto, has
a splendid war record, having
served as a captain in the
64th and 25th Overseas Battalions
from Nova Scotia. He was badly wound-

ed at Vimy. He participated in some
of the heaviest fighting of the war, was
at Mons when the armistice was signed,
took part in the big march into Ger-
many and returned to Canada with the
Military Cross, awarded him for gallant-
ry on the field.

The staff of "Bookseller and Station-
er" join with the trade jn wishing Mt.
Barbour all success in his new venture,
feeling sure that his ability as a planner
of advertising campaigns and lay-out,
backed by a pleasing personality and
abundant energy and enthusiasm, will
win for him still further recognition.

G. E. RODEN RETIRES
G. E. Roden who for the past forty

years has been manager of the sundries
department of Brown Bros., Ltd., job-
bers and manufacturing stationers, To-
ronto, has severed his connection with
the firm. Mr. Roden is widely known in
the stationery trade throughout Canada
and the United States. Owing to fail-
ing health he has retired from active
bus'ness and will spend some months in
Florida and afterwards will Mkely go out
to the Pacific Coast.

REORGANIZATION OF FIRM
Berlin & Jones Envelope Company,

Inc., 547 West Twenty-seventh street,
New York, will in the future be known
as Berlin & Jones Company, Inc., a com-
plete re-organization of the firm being
brought about by the recent death of
Henry C. Berlin. Henry J. Hemmens is

the new president. The vice-presidents
are Thomas Dickson; L. V. Blanchet, a
member of the firm for thirty-five years,
and James S. Wiley, who also is in
charge of sales. George H. Berlin,
whose grandfather founded the business
in 1853, and who has been a member of
the organization for a number of years,
is production manager and is also in
charge of purchases. George H. Rich-
mond will be financial manager while
Henry Haase is superintendent of +he
factory.

R. M. BARBOUR
Who has been placed in charge of the
sales promotion department of the A.
R. MacDougall and Company, Toronto,

Ontario.

New books issued by the J. S. Ogilvie
Publishing Company include "Our Over-
production; What of Wood, What's com-
ing Of It?" by W. V. Marshall.
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Big Campaign on Office Supplies
Dealers in Canada Should Set Aside Three Weeks In a Period That is Usually Dull

And, Following the Example of Their Brothers Below the Border, Unite in
Selling Drive—Business Stationery, Loose Leaf Merchandise, Etc.,

Lend Themselves Well to Effective Display

1
1 00 much stress," in the opinion

of the Terminal Publishing Com-
pany, 110 North Street, Fort

William, Ont., "cannot be laid upon the

importance of sending out correspon-

dence in a manner that will create a

good impression."

Nothing truer was ever said. Quali-

ty stationery is something that pays for

itself every time. It is a man's or a

firm's personality on paper. In many
cases, it is the only thing by which the

recipient can size up the sender. For
this reason—if for no other—the station-

ery of a man or a firm worth while

shou d be good. This is a point on which
emphasis should be p.aced by every
dealer. It is a point that should be
hammered home, in conversation,

through the window and by interior dis-

plays at every opportunity.

Creates Lasting Impression

It is poor business for a man to try

to save money by first attacking his

expenditures for office stationery. He
should have the best. The impression

created by good business stationery is

lasting, and many a house has lost busi-

ness owing to the fact that letterheads,

advertising forms, etc., were gotten up
in such a manner as to leave the receiv-

er under the imipression that the concern
sending out such matter was doing busi-

ness in an attic.

A prominent suecesful business mer-
chant has said:

"It is more important to spend a part

of your gross income to get buyers in-

to your store or office than to pay clerks

waiting for them when, they do not

come."
And from this even the bookseller and

stationer himself may take a lesson. It

is just as important for him to carry

complete lines of

supplies if he

hopes to build up
a business in of-

fi c e equipment
and supplies.

Prominent among
these shou.d be

typewriter r i b-

b o n s, stenogra-
phers' note books
filing cabinets,

second sheets,

carbon paper,

post binders, ring

books, wire waste
paper baskets,

calendar pads,
ledger o u t fi t s,

desk outfits, com-
mercial sationery

ledger sheets,

pens, pencils, diaries, erasers, manilla
second sheets, salesmen's expense books,
box files, counter books, inks, letter bas-
kets, cash boxes, typewriting! papers,
etc.

During the past month there has
been a nation-wide drive under way on
b.ank books, loose leaf books, diaries,

general office supplies and filing de-
vices and supplies and, judging from
reports, general business with the sta-

tioner has been helped along consider-
ably. Three weeks' intensive merchan-
dising campaign, December 27 to Jan-
uary 15, inclusive, was recommended af-

ter a carefui canvass of dealers all over
the United States by the Committee on
Selling Drives of the National Associa-
tion of Stationers and Manufacturers.

Progress of the "Drive"

During the first week, many dealers

devoted their window displays entirely

to blank books, loose-leaf books, diaries

and calendar pads. The second week
was set aside for displays of transfer
cases, filling devices and supplies. The
third week, the window was arranged
to show general office equipment and
supplies, including typewriter accessor-
ies. Next year Canadian dealers should
join in this campaign.

Urging upon stationers the advan-
tages of co-operation in the drive as
outlined above, Ralph S. Bauer, chair-

man of the committee, said:

"This gives the greatest possib.e

prominence to those goods that are most
bought during the early part of the year.

Dealers everywhere should supplement
their window displays, by advertising in

the local newspapers the different class-

es of goods on display during the three
weeks. The front part of the store

A display of this

here is a section o

nature in a section of the store should pull business. Shown
f R. H. Davis & Company's stock in Yarmouth, Nova Scotia.

should be devoted entire.y to these par-
ticular classes of goods, removing those
ordinarily carried in front to some other
place, giving the entire selling promin-
ence to the goods above mentioned. If

dealers should have two good windows,
it would be advisab.e to split up their

exhibit and run it with changes through-
out the entire three weeks. lit is of im-
portance that all goods be properly
signed, and where possible the price
should be displayed in connection with
the article in the exhibit."

Opportunity For Canadians

It is not too late even yet for Can-
adians to do in the Dominon what their

brothers in business have just done be-

low the border. It shou.d be a good
plan to pick on three weeks in a period

usually dull and then go right after the

business in office) supplies and equip-
ment.

The public was told through circu.ars

and bill baords, through magazine ad-

vertising and lithographs, that "now
is the time to equip completely the office

with modern supplies and devices."

Where a dealer had only one show
window, he was urged to put this win-
dow entirely into blank books, loose

leaf books, diaries and calendar pads.

For the dealer seeking attractive trims

along these lines it might be well to re-

member that the merchandise should
be plainly, but not glaringly tagged;
and that there should be a note of indi-

viduality about it—something to distin-

guish it from the dead level of monotony
that characterizes so many stationery

displays.

William B. Stoddard teAs of one firm

that carried out a clever idea in their

loose leaf window.
Showing A Fu-
ture Customer
In the back-

ground, high up
on the wall, was
what appeared
to be a picture

frame, tilted

slightly forward.

Under it was a

sign "A Future
Loose Leaf Cus-
tomer." Upon
looking up into

it, however, the

beholder saw his

own countenance

—the frame sim-

p.y enclosing a

mirror. At one

side was a large

cardboard cut-



March, 1922 BOOKSELLER AND STATIONER 31

Inquiries From
Display of Pens

At the Annual Industrial Fair in

Yarmouth, Nova Scotia, Edgar J.

Vickery, bookseller and stationer,

occupied his usual stand and this

year displayed and demonstrated
fountain pens.

"We made quite a good many
sales there and have since had cus-
tomers come in and ask for one
of the pens that we were showing
at the exhibition," reports Mr.
Vickery, "so I think it paid us to

have a clerk spend the time there,

besides securing the added pub-
licity a display always gives."

The display, although not very
elaborate, was neat.

The exhibit in the middle right
is a display that Mr. Vickery made
up showing fountain pens in the
making. It takes them in every
stage from the crude rubber to

the finished pen, exclusive of the
gold nib of which he also had an
example in the making, taking
about 12 stages.

In the picture the Red Cross
can be seen at the right. Mr. Vick-
ery had a little spare room facing
the end and let them have the use
of it to distribute pamphlets.

"That, also, brought a good
many to the booth which I hoped
it would do," he says.

out of a man holding in his hands a
looseleaf ledger. Down near the front
was another card, which though very
concise, told the entire story of the
window display in these words: "Every-
thing in Loose Leaf! May we Demon-
strate?"

All kinds of loose leaf devices were
shown, from large ledgers to little mem-
orandum books for the vest pocket.
Across the window was strung a stout
cord and on it were hung a score of"

small note books. Nearly all the books
in the display were open to show the
clasp rings, and near each was a pie
of inserts. The large and finer grade
of books had stamped upon their covers,
in gilt letters, the use for which they
were intended—Record of Cash, Claim
Record, Check Record, etc., while tacked
to the wall were specimens of all sorts
of loose leaf insert sheets

EDGAR J, VICKERY.

BOOKSELLER n* STATIONER.
now eka* avmrasY u*n»

hi this manner Edgar J. Vickery, Ltd, of Yaiinouth, N. S., make*
itself known at county fairs. This booth, according to Mr Vickery,
attracted considerable attention at the Yarmouth Fair. It resulted
in numerous sales of pens, inks and writing materials of all kinds.

That the appropriate method of dis-

playing office supplies is the environ-

ment in which they will naturally be used
was the idea of another firm. They fit-

ted up their window as a modern busi-

ness office, with f.at and roll top desks,

hat tree, several chairs, a number of

steel engravings, and a large filing cab-

inet. On the side and back walls hung
a series of cards, which, read from left

to right, gave some very pertinent ad-

vice—"Money wi.l replace what money
has bought. Only time will replace

what time has wrought." "We are the

exclusive agents for the world's safest

safe." "Protect your records—your re-

cords protect your business." "Your
place of business may be the next to

burn—Be prepared." "Prevent all you
can—insure all you can't prevent—-But

protect all you can't insure." "Safety

First!" On the floor were shown three

large desk blotters, of red, white and
blue, respectively, on which were boxes
of rubber bands, pencils, pens, ink, note

pads, paper, etc. Their slogan, used on

a.l their stationery was a very effective
one, "The Business Man's Department
Store."

Clever Wall Cards

Another stationer showed office sup-
plies to the best advantage in a simulat-
ed business office. The furniture was
of oak—flat top desk, hat tree, swivel
chair, leather upholstered waste basket
(copper lined—thus rendering it fire

proof and fool proof against the care-
less individual who drops matches or
cigar stubs therein), long backless bench
and arm chair, leather upholstered. Dis-
played in front of the window were
double and single tier wire letter bas-
kets, ink sets and filing cases. The desk
was glass topped, with a blotter beneath,
and held a small card-filing cabinet and
a b.ue bowl filled with jonquils.

A number of catchy and pithy cards
adorned the wall, serving to catch the
eye and at the same time impress upon
the mind the good points of the mer-
chandise for sale.

Here are reproductions of two new pencils which -.have just been placed on the market. They are

of the automatic variety.
\ ^

.;:
f.
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TRADE'S ACTIVITIES IN TABLOID

E. Daoust Honored.—A singular honor
was conferred recently upon E. Daoust,

general manager of Beauchemin's, Mon-
treal, P. Q., upon his appointment to

the Montreal Harbor Commission. His

fellow commissioners are_Dr. W. L. Mc-
Dougald and Dr. Milton Hersey.

Have McLoughlin Line.—Since the re-

organization of the old-established toy

book publishing house of McLoughlin
Bros., Inc., acquired by the Milton Brad-
ley Co., Springfield, Ohio, arrangements
have been made whereby this line will

be handled in Canada by McCl'elland &
Stewart. The McLoughlin concern dates

back to 1828.

Mr. Graham In California.—C. .W.
Graham, president of Buntin, Gillies

and Co., Hamilton, Ont., and Mrs. Gra-
ham, have left for San Diego, Californ-

ia, where they will spend several weeks.
Returning, Mr. Graham intends to re-

new acquaintance with the stationery
and paper trade in the Canadian West,
in company with Geo. E. Peeve, the
firm's western representative, who is

now in the west.

Joins Nelson Force.—A new recruit

to the book trade is W. H. White, who
has just joined the travelling staff of

Thomas Nelson & Sons, Toronto. Mr.
White, who resigned an important posi-

tion on the Chippawa Hydro Develop-
ment to take up his present work, will

represent "Nelsons" and "Jacks" in

Northern Ontario, and in the towns not

already visited by Mr. Ballantyne in

the provinces of Manitoba, Saskatche-
wan and Alberta. /

Back From the U. S. A.—Thomas Al-
len, president of "Thomas Allen, Pub-
lisher," and vice-president of the Eaten,
Crane and Pike Co. of Canada, has re-

turned from a trip to Chicago and Bos-
ton. Mr. Allen reports business very-

satisfactory and is looking forward to

a good year in both books and station-

ery. '

'Allen Men" Are Out.—M. J. Mc-
Lean head traveller for Thomas Allen,

Publisher, and for the Eaton, Crane and
Pike Co., also for M. A. Donahue of

Chicago, has left for the Western coast.

R. H. Wilkinson is also headed for the

Eastern coast and Thomas Allen, Jr.,

is working some Ontario towns for the

Eatn, Crane and Pike Co.

This is a 'family group' of Hodder and Stoughton and the Musson Book
Company snapped at the annual "At Home" held recently in Toronto, Ont.

At this annual gathering the members of the staff and their families made
good use of the spacious office floor on Adelaide St., West, dancing, playing

(wrds and having a real good time. An excellent supper was also enjoyed.

Mr. and Mrs. Musson received and did everything possible to entertain the guest i

Opens New Store.—A. F. Johnson has
opened a store in Toronto, Ont., with a

first-class stock.

Business Changes Hands.—Norman
W. Stockford has sold his stationery
business in Hamilton, Ont., to William
A. Beckman.

Met Greeting Card Men.—G. R. Fen-
wick of Buntin, Gillies and Co., Hamil-
ton, Ont., attended the Greeting Cards
Convention, held recently in Philadel-

phia.

New Company Incorporated.—The Of-
fice Specialty Manufacturing Co., Ltd.,

has been incorporated with a capital

stock of $1,500,000, the headquarters of
the company to be in Newmarket, Ont.

Cornhill Head Coming.—Walter Reid,

president of the Cornhill Publishing Co.

of Boston, has been compelled to post-

pone his trip to Toronto because of work
attendant upon the opening of a new
office in New York City.

Publishers in Discussion.—The Pub-
lishers' Section of the Toronto, Ont.,

Board of Trade, took up the "urasale

question" at a recent meeting. A com-
mittee was appointed to interview the

express companies to see if there can-

not be a return to the old system of

sending books as cheaply as mail.

A Tip For Authors.—Mrs. Evah Mc-
Kowan, of Cranbrook, who was a guest

of the Calgary Authors' Association re-

cently, in a brief address emphasized the

advisability of authors choosing simple

themes for their books, and above all

being thoroughly familiar with the sub-

ject on which they are attempting to

write.

With Rust Craft Now.—W. M. Whit-
ney, who was for many years Toronto
sales manager for the Macmillan Co.,

has joined the Rust Craft sales force,

and will hereafter represent this firm

exclusively in the Dominion of Canada.
This will be the first time that this

concern has been represented the year

round in Canada.

Out With Gundy Lines.—W. E. Main-
price is at present on a trip to the Mari-

times representing S. B. Gundy, Pub-
lisher. He will not return to Toronto
until April. John F. Henry is re-

presenting the same publisher in the

Western provinces where he will re-

main until about the middle of May.
G. F. Thompson is going through On-
tario and W. C. Bell is down in the Ot-

tawa-Montreal section of the country.

In Mr. Mainprice's absence, B. Jones

is in complete charge of the warehouse.
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Canadian Distributors.—Brown Bros.,

Toronto, Ont., have been appointed Can-
adian distributors for the pape
ers manufactured by the Tip Top Man-
ufacturing Co. of Syracuse, N. Y.

Toronto Warehouse.—Barber Ellis,

Ltd., stationers of 71 Wellington street

west, Toronto, Ont., have acquired Nos.

384, 386 and 388 Adelaide street W.,
from Geo. W. Hunter for $22,400. The
property consisted of three old houses,

which have been demolished, having a

frontage of 50 feet, and depths of 150

ft. Barber Ellis, Ltd., are erecting a

warehouse on the site for their Toronto
business.

Brown Brothers' Fete.—Jenkins' Art
Galleries were gay and festive recently,

when Brown Brothers of Toronto, Ont.,

held their annual "at-home." Euchre and
dancing were enjoyed by all, and several

added attractions provided a great deal

of amusement. Mrs. T. A. Brown and
Mrs. R. N. Brown were the patronesses
for the evening, and the committee in

charge were Miss Cuthbertson, Miss
Grant, Miss Hastings, R. N. Brown,
Alf. Potts and R. C. Flint.

Free Text Books Bill.—R. L. Brackin,
Liberal member for West Kent, will re-

introduce into the Ontario Legislature,
this session, his bill to provide free text-

books in Ontario schools. It is under-
stood that considerable support is prom-
ised the measure from Liberal and Con-
servative members. The present statute
makes the provision of free text-books
optional with the municipalities. Tor-
onto and one or two other centres al-

ready provide them.

THOMAS ALLEN, Jr.

Who has for some time been associated
with his father in the publishing busi-

ness (Thomas Allen, Toronto) and with
the Canadian end of the Eaton, Crane
and Pike Company. Young Mr. Allen
has been calling on OntaHo dealers dur-
ing the month in the interests of the last

named firm.

Registration Recorded.—La Biblio-

theque Canadienne has recently been
registered in Montreal, P. Q.

RALPH JOHNSTON
Who has been elected President of the

Saskatchewan Retail Merchants Associa-
tion. Mr. Johnston went to Regina tw

1916, since which time he has been close-

ly affiliated with busi?iess men there.

The Association appears to have made n >

mistake in their selection as Mr. John-
ston is a man of pleasing appearance
and possesses progressive ability. The
Saskatchewan Retail Merchants Associa-
tion has a membership in Regina alone

of one hundred and twenty-six members

Mrs. Tennant's Purchase.—F. Mat-
thews' stationery and tobacco store, at

1275 Dundas west, Toronto, Ont., has
been purchased by Mrs. Tennant for

$10,000, who, in turn, has sold her
house at 51 Humberside t ) Mr. Mat-
thews for $5,800.

CHANGES AT MACMILLAN'S
Frank Alexander and Dr. D. J. Goggin

Take Important Positions

The appointment was recently an-

nounced of Frank Alexander to the ad-
vertising department of the Macmillan
Company of Canada. Mr. Alexander
who for many years was with the Mac-
Lean Publishing Company and who
latterly had charge of the trade papers
published by the Commercial Press, To-
ronto, will have charge of advertising

and mail promotion, a post for which
the experience he has had admirably
fits him.

Another change at Macmillan's is the

appointment of Dr. D. J. Goggin as ed-

ucational editor. Dr. Goggin was for

ten years general editor of school text

books for the Province of Ontario, and
previously had founded the normal
school system of Manitoba. He spent

ten years, also, as Superintendent of

Education in the North-West Territor-

ies. The value of all this experience

which he brings to Macmillan's cannot

fail to prove beneficial to that house.

W. J. Marshall Dead.—Wm. J. Mar-
shall, of 74 Harvard Avenue, Toronto,
Ont., passed away suddenly, as a re-

sult of heart trouble. The deceased who
was in his 64th year, was a native of
Ireland, but came to this country with
his parents at an early age. He lived
for a time at Fenelon Falls, and then
moved to Waterloo, where he resided
for many years. He came to Toronto
about ten years ago, and has since been
in the employment of Brown Bros. Ltd.
He is survived by his widow.

With Author's Compliments.—A little

boy wanted to give his mother a birth-
day present, but did not know what to

Kive her.

At last he decided to give her a
Bible. After he had bought it he was
stumped again, as he could not think
what to inscribe on the front page.

After a good deal of t.ought he de-
cided on the following, which he haa
seen in several books:
"To dear mother, with the author's

compliments."—Answers.

Canadian Blotting Paper.—After ex-
tensive and thorough experimentation,
blot:ing paper of the finest quality is

now for the first time being produced
in Canada, the Howard Smi h Paper
Mills, Limited, of Beauharnois and
Crabtree Mills, Quebec, and Cornwall,
Cut., being the pioneers in this branch
of the industry. Hitherto all the blot-

ting paper used in Canada has been im-
ported, the imports being valued at

about half a million dollars a year.

E. DAOUST
General manager of "Libraire Beauch-
emin," manufacturing stationers of Mon-
treal, P.Q., whose outstanding ability

has been recognized by his appointment
to a seat on the Montreal Harbor Com-

mission.
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Gray and Goodland of St. John's, Nfld.,

Contemplate Starting a Lending Library;

Information for Beginners in April Issue

FROM Gray & Goodland, booksellers

and stationers, 206 Water Street,

St. Johns, Newfoundland, the fol-

lowing letter has been received by the

editor of Bookseller and Stationer:

"The writer has had for some time the

idea of establishing a library in con-

nection with his business and we would
be glad of some information as to how
these are run by Canadian booksellers.

I note occasional references to them in

your journal.

"Our city has a population of about

forty thousand and there is only one

public library, which is run in connec-

tion with a department store. Their

subscription is $3 per year and you may
change your book as often as you please

without any additional charge. Most of

the clubs and societies have their lib-

raries, but these have only a small num-
ber of books and, of course, these are

accessible to members only.

"Does not the system adopted in Can-

ada run something like this ? An en-

trance fee of, say7 two dollars is charg-

ed which covers a period of twelve

months and then when a book is ex-

changed a fee of ten cents is paid,

there being no limit as to how long a

book may be retained.

"Suppose we were to start a library

somewhat on these lines with, say, a

hundred subscribers to commence with,

how many books of a title would you

suggest as necessary and how many
books in all for a start? We should

think that from 50 to 100 new books

should be added each month. Would
you think this enough or too many?

"Is a list or catalogue issued by book-
stores operating a library on these lines

or do subscribers drop in and select

books themselves? We presume a card

or ticket is issued to each subscriber

which must be presented when exchang-
ing books.

"What happens when a book is re-

turned by a subscriber in a very dam-
aged or dirty condition? Is it accept-

ed without 'demur for, possibly, a n'ew

book or is some extra charge made?
"We recognize that we are asking a

good many questions, but we know of

no one else to whom to apply."

Editor's Note.—It is almost needless

to say that Messrs. Gray and Goodland
have not asked more questions than we
are delighted to answer. This letter is

published as an assurance to others

that they need never be backward about
applying to the editor, of Bookseller

and Stationer for information. This is

a service we are always glad to render.

An answer has gone forward to Messrs.

Gray and Goodland, but in the next is-

sue of Bookseller and Stationer, further

information on the conduct of a lending

library will be given for the benefit of

others who are contemplating starting

such a library or are interested in this

subject.

Opening In Kingston.—P. Jesse has

opened' a new store at 112 Princess

Street, Kingston, Ont., with a complete

stock of toys, fancy goods, china, etc.

'CKERY BOOKSELLER. jJGl

New Painting and

Toy Books Viewed
During the recent Toy Fair held at

the Queen's Hotel, Toronto, a splendid

exhibit of Canadian-made games, fath-

ered by the Canada Games Company,
was on display.

The feature about these games, which
constitute a new line on the market, is

that everything that goes into the mak-
ing or workmanship of the games, with
the exception of a little piece of bone
dice which comes from Francp is a pro-

duct of Canada, the design, the board,
the paper on which the cover stock is

lithographed, the men with which the
game is played, the dice cup, and, in

fact, practically every article is a pro-

duct of Canada and Canadian workman-
ship.

The display included board games,
card games, cribbage boards, etc. Among
the games shown was a new series of

games including the titles: Parcheesi,

Ludo, Ups and Downs and Steeplechase.

The boxes, which are beautifully litho-

graphed, are 10% x 10Y2 inches in size

and are made to retail at 25 cents.

An exhibit of a new line of Canadian
toy and painting books was also made
at the same time, the only Canadian-
made toy books shown at the Fair.

These are all produced by offset litho-

graphing. The drawings are done by
the celebrated Canadian artist, W. Red-
ver Stark, who has long been noted for

his reproductions of the animal world.

This is a display that brought business to Edgar J. Vickery's book store

in Yarmouth. N. S., for the week before Valentine Day.

RICHARD PLASKETT DEAD
Late Sales Manager for Copp Clark

Company Enjoyed Widespread
Popularity

The members of the trade throughout
Canada will hear with regret of the
death of Richard Plaskett, one of the

junior members of the firm of Copp
Clark Company, 495 Wellington Street

West, Toronto, Ont. Mr. Plaskett's
death took place on February 16.

In September of last year Mr. Plaskett

went under an operation at Battle Creek,

Michigan. The treatment was apparent-
ly successful and after a few months
Mr. Plaskett looked after business at

the office for a couple of hours each
day. However, in January the old trou-

ble reasserted itself and his condition

gradually grew worse.

The late Mr. Plaskett was with the

Copp Clark Company for thirty-five

years and had been through practically

all the departments, holding the position

of Sales Manager at the time of his

death. He formerly represented the firm
in Winnipeg, Man., but was brought into

the house some years ago.

The late Mr. Plaskett was known to

the trade from ocean to ocean and en-

joyed widespread popularity. He was a

member of the Commercial Club and also

of the Weston Golf and Country Club,

Toronto. He resided at 14 Armadale
Avenue and is survived by a wife and
child.
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GUY MORTON'S FIRST NOVEL

Young Toronto Newspaperman Being
Congratulated as Author of

"Rangy Pete"

With a number of articles and stories

in MacLean's Magazine to Wis credit,

Guy Morton, a member of the editorial

staff of the Toronto Mail and Empire,
makes his debut as a novelist' with
"Rangy Pete" (McClelland and Stew-
art). On all hands sincere congratula-

tions are being showered upon the

young author. "Rangy Pete" is as in-

dividual a character as has appeared in

fiction in many a day. A two-gun man
who shoots from the hip, as daring a

bucko as ever tamed a bronc, a tender,

chivalrous lover, but withal a quaint
humorist and philosopher who charms,
Rangy Pete combines the shrewdness of

a "David Harum," the humor of a "Hap-
py Hawkins," and the fighting qualities

of a "Virginian." Mr. Morton's pre-

miere is undoubtedly a true-to-life novel
of the great West, with a central char-
acter of wit and strong individuality.

Rangy Pete is a bit of a character him-
self, a lanky person with a drawl, who
has his own quaint philosophy of life.

He is not one of those felllows who al-

ways draw their revolvers just a frac-

tion of a second before their opponents.
He gets caught at a disadvantage sev-

eral times, but comes out on top just

often enough to please his admirers.
There are road agents in the story and
ranch rivalries, all those things that
contribute to the excitement of a West-
ern tale. The heroine is a lady bandit,

whose blue eyes win the heart of Rangy
Pete, and the other characters, too, are
well wtorth knowing. Even to the front
cover illustration, which shows Pete
reaching for the stars at the command
of two bandits^ the book is thrillingly

Western.

DRAMATIC COMPOSITIONS

"Light Weights" Consists of Five Strong
Plays by Manta S. Graham

"Light Weights" (Cornhill Publishing
Company, Boston, $1.50), is the title that
has been given to an attractive little

volume by Manta S. Graham. There
are five dramatic pieces in the volume

—

"The Goose," "The Trend," "Two's Com-
pany," "A By-Product" and "Allied Oc-
cupations." Four of the five pieces are
comedies, the humor throughout being
both bright and refreshing. "The Goose"

has three characters and is located in

Adelaide "Simmbns' Boudoir. "The
Trend" is a two-character sketch, a
model factory village being the scene
of the action. There are six characters
in "Two's Company" and the same num-
ber in "Allied Occupations," the scene
being laid in a beauty parlor in an hotel

in a middle Western town. "A By-Pro-
duct" is a one-act tragedy taking place

back of the American sector in France
i;i 1918. A captain, a lieutenant, a ser-

geant-major, a guardsman and a pris-

oner make up the case of characters.

There is a distinct war flavor running
through the sketch which opens with the

captain and lieutenant discussing the
probability of there being a spy in the

sector, the enemy having secured infor-

mation of the American gun positions.

Because of his German name and Ger-
man blood, suspicion attaches to Ser-

geant-Major Hauptman. The latter

comes in later with a prisoner who
proves to be his own father—a loyal

American but on a mission for the

Huns. Although Americans to the core,

their ancestry proves a curse and the

curtain falls upon the sound of the fir-

ing squad giving the conge to both
father and son. It is an interesting

little sketch and, like its four compan-
ions, highly meritorious.

GUY MORTON
Well-known magazine writer who

has made his debut as a novelist

with "Rangy Pete" (McClelland and
Stewart) . Mr. Morton is at present

on the editorial staff of the Toronto
Mnil and Empire.

BERTRAND SINCLAIR AGAIN
"The Hidden Places" is Story of a Man

Hideously Disfigured by War
With such books as '"North of Fifty-

Three," "Poor Man's Rock," and "Big
Timber" to his credit, Bertrand W. Sin-
clair is living only up to the expectations
of his admirers in "The Hidden Places,"
(Ryerson Press, $2), a well-worked out
story of the unravelling of one of war's
problems. Mr. Sinclair has never turned
out a better tale than this soul-stirring
and sympathy-compelling narrative of
the post-war experiences and fight for
happiness of Bob HoUister, whose face
had been so hideously disfigured by
shrapnel wounds that people involun-
tarily shrank from him. Crossing to
England after the Armistice, Hollister
landed in London only to find that for
eighteen months he had been officially
dead. His wife had married again and
had left England taking with her the
assets that had been both his and hers.
A bit of war's wreckage, he landed in
Vancouver and finally lound his foot-
ing on a piece of timber land of doubtful
value in the Toba Valley in British Co-
lumbia. Then he met a girl who, because
she had gone blind, perhaps only tem-
porarily, as the result of an accident,
did not shun him. Their acquaintance
ship rapidly developed into love. Marri-
age followed and in due course entered
fear when Hollister found himself a
neighbor in the valley to his former wife
and the man who had supplanted him in
her affections. Then came tragedy and
with it happiness to Hollister. How he
ultimately wins for himself much of
what makes life worth while is told in
a manner that is unusually interesting
and compelling.

AUTHORS GET TOGETHER
The return of S. S. McClure to the

editorship of McClure's Magazine was
celebrated by a dinner, given at the

Yale Club by Frank N. Doubleday, the
head of Doubleday, Page and Company,
who was associated with Mr. McClure in
one of his first publishing enterprises.
The speakers were Cyrus H. K. Cur-

tis, Don C. Seitz, Thomas W. Lamont,
and Robert H. Davis, the editor of.

Munsey's Magazine. Among' the guests
were: Samuel Hopkins Adams, Hamlin
Garland, George "Barr McCutcheon, Ray
S:anhard Baer, Wallace Irwin and Jesse
Lynch Williams. -

-
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THE BEST SHORT STORIES

Twenty of these in Edward J. O'Brien's

Excellent Year Book—1921 Edition

Better, it might well be said, than

ever before, is Edward J. O'Brien's, "The

Best Short Stories of 1921," (Goodchild,

$2.), taking- in also the Year Book of the

American Short Story. Since 1915 Mr.

O'Brien has edited annually, by consent

of the authors and the original publish-

ers, a volume containing what he con-

siders the best short stories that have

appeared during the year in American

magazines. The present volume contains

twenty stories, most of them by authors

a ready we 1 known, whose manuscripts

are in demand. A growing number of

people fond of fiction in short story form

are coming to look forward more ;

more io Mr. O'Brien's excellent year-

book of the best American work. This

year his selections include "Brothers,"

by Sherwood Anderson, an arresting bit

of psychology; "Fanutza," by Konrad
Bercovici, a dramatic gipsy tale; "Dark-

ness," by Irvin Cobb; "French Eva," by
Katharine Fullerton Gerould; "Master

of Fallen Years," by Vincent O'Sullivan;

"Shelby," by Charles Hanson Towns;

and "The WaKow of the Sea," by Mary
Heaton Vorse, a drama of love and the

sea. A Biographical Roll of Honor of

American Short Stories is inc uded to-

gether with a list of books of short stor-

ies of 1921; short stories in volume

form published in England and Ireland

only; a list of articles on the short story

and an Index of Short Stories. This is

a book that is well worth having.

NEW PHASE OF MODERN LIFE

Author of "This Side of Paradise"

Now Offers "The Beautiful and
Damned"

F. Scott Fitzgerald has added to his

laure's with "The Beautiful and Dam-
ned" (Copp Clark Company, $2) which

was published in Canada on March 3.

As the author of "This Side of Paradise,',

Mr. Fitzgerald is recognized as one of

the real'y good novelists of the day.

"The Beautiful and Damned" will make
his works even more sought after. In

relating the story of the love and mar-
riage of Anthony Patch and the vivid

beauty, Gloria, Mr. Fitzgerald reveals

with devastating sa. Are a section of

American society which has never be-

fore been recognized as an entity—that

wealthy, floating population which
throngs the restaurants, cabarets, thea-

tres and hotels of the larger cities

—

people adrift on the sea of luxury, with-

out homes and responsibility. Gloria is

both brilliant and beautiful. Masculine

eye's follow her with a fascinated stare

when she goes through a hotel lobby or

walks down the aisle of a theatre. An-
thony and G'oria, in spite of years of

dissipation, show no signs of physical

deterioration but the money goes. Things

go from bad to worse and on a current

of "parties" Anthony and Gloria—her

beauty fading now—float toward the

awful whirlpool which may do worse
than kill'. In the end Anthony falls

heir to thirty millions and to the past

belong the hardships and insufferab'e

tribulations he had gone through.
Through the medium of a fascinating

story—replete with brilliant dialogue

and withering comment and an al-

most startling succession of scenes
and incidents—the author reveals a
significan; phase of modern life hither-

to unrevealed. Mr. Fitzgerald knows
how to write a story that will catch and
hold the attention.

FEW REMARKS ON INSURANCE
"The Last Law—Brotherhood" Is Dis-

cussed by Peter McArthur

Because he claims its energies are de-

voted to establishing the principles with
which it deals, Peter McArthur dedi-

cates his "The Last Law—Brotherhood"
(Thomas Allen, 75 cents) to The Lon-
don Life Insurance Company. In Can-

BERTRAND W. SINCLAIR
Whose "The Hidden Places," just issued

by the Ryerson Press, is a stirring story

of Vancouver and Northern British Col-

umbia.

ada alone, Mr. McArthur points out in

his preface, where there are almost three

thousand millions of life insurance in

force the insurance funds already amount
to over seven hundred million dollars.

The premium incomes of the companies,

he adds, now exceed the total revenues

of the government in normal times. That

life insurance is doing more than any-

thing else to promote thrift—because

people who will not save money in any

other way wfll save money to pay their

life insurance premiums—is a point

made by the author.

This is a book which should be read by
those who make their living by or are

interested in insurance.

NEW INVINCIBLE WOMAN
Elizabeth Sanxay Holding Produces

Another Story That is Unusual

For turning out novels that are dis-

tinctly unusual Elizabeth Sanxay Hold-
ing must be given credit. "Invincible
Minnie" and "Rosaleen Among the Ar-
tists," are two which are stamped in-

delibly with the Holding genius. "An-
gelica" (McClelland and Stewart) is an-
other. This is a story of the new in-

vincible woman and a rattling good
story it is, too. There is certainly noth-
ing at all ordinary in the situation of
Angelica, a little New York gamin and
the daughter of a janitress, trying to

fill the position of a companion in a
wealthy household. She squeezes into
the hearts cf the two sons of the family.

One is a business man, simple and al-

most stupid in every personal relation

of life except his business relations and
the other is a poet, a skilful lover and a

bad friend. Surely this is a complication
rich in possibilities for any author; in

the hands of Mrs. Holding the working-
out of this plot becomes a powerful char-
acter study, a biting satire on modern
society, a romance and comedy all "7h

one. How Angelica is well on the way
to a pinnacle of fame in the millinery
world and to a haven of rest through
love until wanton indiscretions ruin ev-

erything is told by Mrs. Holding in such
an interesting manner that there is not
a lagging chapter or a dull page in the
book.

WARNING FOR THE WORLD
Ruin of Ancient Civilization and

Triumph of Christianity

"The Ruin of the Ancient Civilization

and The Triumph of Christianity" (G.

P. Putnam's Sons, Price $2.50) is one of

those books for which Guglietmo Ferrero
i; noted. An excellent translation has
been made by the Hon. Lady Whitehead,
author of "The Greatness and Decline
of Rome," "Ancient Rome and Modern
America," etc. Ferrero's considerations

of conditions in the Europe of to-day,

as presented here, are sure to be stud-

ied. The author has been accepted as an
authority on the history of Rome. In

this volume he has made a careful an-

alysis of the causes that undermined
the Roman Empire and the civilization

that had been established by that em-
pire. The summary covers the period

between the death of the Emperor Sev-

erus in 235 and the close of the reign

of Constantine in 340. Ferrero's main
thesis in this volume is that the con.

dition in Europe in 1918 at the close of

the Great War is in many ways similar

lo that of the Roman world, eastern and
western, at the close of Constantine's

reign. He points out that belief in

authority, upon which belief must de-

pend the effectiveness of government,

has been undermined and that while

the rule of divine right has passed there

are still grave grounds for questioning

the intelligence of the rule of the whole

people.
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AN ANALYSIS OF WOMAN
May Sinclair Presents Full Details of

"Life and Death of Harriet Frean"

From the cradle to the grave May
Sinclair traces in "The Life and Death

of Harriet Frean" (Macmillan, $1.25)

the earthly career of a sensitive woman.

Author of "The Tree of Heaven," "Mr.

Waddington of Wyck," etc., Miss Sin-

clair gives in "The Life and Death of

Harriet Frean" an intimate study of a

sensitive woman's reactions to life. It

is evident that the author knows the

heart and mind of woman and in her

latest work she indulges in a frank

handling of a difficult subject, present-

ed with all the keen clarity of her

genius. Harriet and Priscilla were great

friends from childhood. Priscilla vowed

year after year that she would never

marry—she loved only Harriet. Then

came Robin. Priscilla's annual vow was

soon forgotten. But Robin, while en-

gaged to Priscilla, fell in love with his

fiancee's friend. He made known his

feelings but she, while admitting her

love, repulsed him. Robin and Priscilla

were married and so passed the years.

At sixty-eight Harriet learns she is

afflicted with the ailment that carried

her mother off. The final chapter shows

her on the operating table, the author

having taken the reader step by step,

year by year, along the pathway of

Harriet's earthly sojourn.

compass the history of the whole war

on its naval, military, political, econom-

ic, and social sides, in the shape of a

narrative which can be read by all class-

es.

The author's aim has been to write

a clear narrative of one of the greatest

epochs in history. He has succeeded

admirably, too, in giving the story some-

thing of the movement and color it de-

serves and in avoiding the formlessness

of a mere compilation. The book is

meant to be history on a large scale. No
confidences have beer, betrayed, no priv-

i'eges claimed or used no matter includ-

ed which cannot fairly be judged as pub-

lic property.

Volume One recounts the story cf

the 'ragedy at Serajevo which threw the

maps make it easy for the reader to

follow the course of the campaign.

HISTORY OF THE GREAT WAR
.John Buchan Has Revised and Recast

Work Turned Out During the

Campaign

Informa.ive in the highest degree and

a wonderful "close-up" of the War of

the Nations is John Buchan's "A His-

tory of the Great War," which is being-

offered by Thomas Nelson and Sons in

four volumes, the price of each being

$7.50. Mr. Buchan's History of the

War, issued during the actual campaign
in 24 volumes, is said to have had th&

largest sale of any work on the subject

and was hailed by soldiers and civilians

in Britain and throughout the world as

the most vivid and accurate of contem-

porary chronicles. The author had not

only a large experience of the chief bat-

tle front, but, as Director of Informa-

tion during the last years o: the war,

was in a position to take a just view of

events, based upon a wider know'edge

than was commonly available.

In a contemporary history it was in-

evitable that certain sections should be

out of proportion, and that much could

not be fully told. Mr. Buchan has revis-

ed and recast the whole work in order to

give it a true perspective. Much has

been omitted which is now seen to be

out of scale, and much has been added
which could not be published during the

progress of the struggle. In the task of

revision,he has had the assistance of

many soldiers, sailors, and civilian states-

men in Britain and the Allied countries.

His aim has been to present in reasonable

EDISON MARSHALL
Author of "Shepherd* of The Wild,"

(Ryersou Press), who rose in four years

from a humble newspaperman to a

writer of "best-sellers." "Shepherds of

the Wild" is ;u*t off the press.

whole world into the maelstrom cf war.

The status of the nations or. the ove of

war is outlined an 1 from June 28,

1914, to Neuve Chapells, March 8, 1915,

the author takes his readers along a

path that is wonderfully clear, giving

in full the details of the strength of the

combatants, the firing of the first shots,

the joining of the battle in the West, the

retreat from the French frontiers, the

events in the Eastern theatre of war, the

First Battle of the Marne, the occupa-

tion of Belgium, the osginning of the

war at sea, the first battle of the Aisne,

the fa'l of Antwerp, the beginning of

the Flanders campaign and the first

battle of Ypres, the political situation in

the first months of the war, the cam-
paigns in the Pacific and in Africa, the

naval battles of Coronel and the Falk-

land Islands, the first winter in the

West, the entrance of Turkey, and the

battles on the Russian front. Eighteen

WITH WELLS IN WASHINGTON
Special Articles by Distinguished Eng-

lish Correspondent Assembled
"Washington and the Riddle of Peace,"

(Macmillan, $2.) is the latest contribu-
tion H. G. Wells has given to literature.
In this book are assembled the reactions
of this distinguished correspondent. Pro-
bably no other observer of the Disarm-
ament Conference had so rich a back-
ground upon which to trace the pro-
ceedings of the conference. These re-
ports are not only attractive because
timely but of permanent value because
the product of sound, well-informed
thinking. The twenty-nine papers pre-
sented do not profess to be a record or
description of that historic assemblage.
Rather are they the impressions and
fluctuating ideas of one visitor. Thejr
show the reactions^of that gathering up-
on a mind keenly set upon the idea of un-
organized world peace; they record
phases of enthusiasm, hope, doubt, de-
pression and irritation. In all essen-
tials, the paDers in this intensely inter-
esting book are the articles just as they
appeared in the New York World, the
Chicago Tribune and the other Ameri-
can and European papers which first

gave them publicity. A consecutive
story of the conference is told and in a
way that is characteristically Wellson-
ian; the birth and unfolding of the "Asso-
ciation of Nations" idea are recorded'
and| described. "Washington and 'the

Riddle of Peace" does more than cover
the historic meeting as it also gives a
wonderful insight into its problems.

DARING SHERIFF AS HERO
William Patterson White at His Best in

"The Rider of Golden Bar"
One of the finest novels of the old

West ever written and undoubtedly the
best from the pen of William Patterson
White is "The Rider of Golden Bar"
(Ryerson Press, $1.75), the fast-moving
tale of a young man who was put into
the sheriff's saddle as a sort of false-

alarm but who lived up conscientiously
to the obligations of his office. Good-
natured and lazy to all appearances, Billy
Wingo was elected by the group of cor-
rupt and vicious politicians who ran the
place to the sheriffship of Golden Bar
and Crocker County, his backers having
figured it out that one decent man was
needed to save the party ticket. But the
sheriff-makers received a rude jolt when
Billy unfurled his standard, declared and
without delay waged relentless war on
the county's cattle rustlers, murderei1*
and crooks in general. Threats he dis-

regarded with the same determination-,

as he did bribes. A vicious fight, a stage
hold-up and a murder, of which Billy's

sweetheart is accused, gives the young
sheriff plenty to do. To make a long
story short, Billy "sure puts a crimp""
in county politics and towards the close

of this stirring tale of rapid movement,
and suspense is being spoken of as eligi-

ble for Congress.
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CYTHEREA—AND HER POWER
Joseph Hergesheimer Writes of the

Restless Male of Middle Age

In "Cytherea" (Macmillan, $2.50),

Joseph Hergetheimer has given to the

world a book that is notable both as a

1 sychological and sociological study and
as a story. Lee Randon is sketched as

a restless male of middle age. While
on a trip to New York he sees in a

confectioner's window a doll beautifully

dressed in the garments of 1840, on
whose face is a sort of enigmatic fas-

cination. Attracted by the doll, he pur-

chases it, calling it Cytherea—the Cyth-

eranian name of the mysterious goddess

of love. Eventually Randon's home life

becomes unhappy and after a particul-

arly violent scene he leaves for Cuba
with the wife of another. No thought
whatever is given to the conventions,

the problem of securing divorces being
shifted easily to Fanny and William, left

at home. In Cuba Savina dies suddenly
and Randon is left to analyze his pres-

ent and his past. Back then to Cytherea
go his thoughts; she was a doll, but

—

more than that—she was a principle.

The smile on the doll's fascinating face

he realized was her power, through
men's vanity, to conquer the earth. A
thing of silk and gilt, she was put above

everything. For the barreness of Cyth-
erea he had left the safety of a species.

The story is wonderfully well written

and problems of life are set forth in an

interesting, vivid and honest way. Mr.

Hergesheimer is regarded by many as

one of America's few novelists of the

first rank and certainly in "Cytherea"
he lives well up to his reputation. For
seekers after an entertaining story of

real literary merit, this is just the thing.

CONDUCTING PUBLIC MEETINGS
Helen Gregory MacGill Responsible for

Splendid Work of Reference

"How to Conduct Public Meetings in

Canada" (Thomas Allen, 75 cents) is the

title of a valuable book by Helen Greg-
ory MacGill, Judge of the Juvenile Court
in Vancouver, B.C., and member of the

British Columbia Minimum Wage Board.

The book, which is of a size that may
easily be carried in the pocket, is for the

use of persons acting as officers or tak-

ing part as members in public meetings.

It is in the nature of a ready reference

to Bourinot and Bourinot-Flint and the

authority supporting each rule or state-

ment is indicated by name, section, chap-

ter and page. The differences' between

United States and Canadian procedure

are set forth clearly and every care has

been taken by the author to make the

little book of real service to those who
desire to know how to conduct or take

part in meetings in such manner that

the will of the majority may prevail

while the rights of the minority are duly

preserved. It is a book which should be

found in the pocket or home of every

president or aspirant for office in Cana-

dian associations.

A LITTLE ABOUT EVERYTHING
A Thousand Hints on a Thousand Sub-
jects Contained in "The Wrinkle Book"

A book that is sure to come in handy
frequently in the home—as well as other
places—is "The Wrinkle Book" (Thomas
Nelson and Sons, $2.25), by Archibald
Williams. Carrying a thousand hints

on as many subjects and at least a

thousand illustrations, this handy
volume justifies the boastful invitation

carried on its cover—'"When in Doubt
Fetch Me Out." Among the principal

subjects discussed are the house, clothes

and laundry, cookery, mechanics and the

workshop, gardening, pets and livestock,

entertainments and games, sports and
pastimes, medicine and hygiene, business

and legal hints, calculations, etc. "The
Wrinkle Book," is not a work of refer-

ence in the ordinary sense. It claims

only to be a collection of wrinkles, or

hints, recipes, and items of information

and instruction, selected solely on their

VILHJALMUR STEFANNSOX
Whose latest book, "The Friendly Arctic"
(Macmillan), has created quite a furore

in governmental circles.

merits as being most generally useful to

the average person interested in the sub-
jects enumerated above. Its main ob-
ject is to give practical help to those
who are anxious to helip themselves with
head or hands and so avoid the calling

in of assistance for which nowadays a
higher price than formerly has to be
paid. Allowance, too, is made for hob-
bies and recreation. The principle of

brevity has been observed throughout
and the book is divided into thirteen

distinct sections, making it a sort of

thirteen-books-in-one affair. By the
liberal use of sketches and diagrams
lengthy explanations have been avoided
so that from cover to cover this remark-
able book is crowded with valuable ma-
terial served up in a brief and interest-

ing manner. A considerable amount of

matter that could not easily be found
elsewhere is also incorporated in this

book, which as one of the most inform-
ative of its kind ever published. Just
to show the book should be to create a

demand for it in any locality.

ABOUT LOVE AND INTRIGUE
A Remarkably Fine Story of Life in

High Society is "Lovers and Friends"

With the reputation as a witty and
clever portrayer of many delightful
characters, E. F. Benson re-enters the
world of fiction under auspicious aus-
pices with "Lovers and Friends" (Thos.
Allen, $2), a stirring story of love and
intrigues in high society. The plot is

typically Bensonian and the narrative
is presented with all the author's subtle
charm of style. The scenes are laid in

England during the Great War and the
reader goes through again all the hor-
rors of air raids on defenceless cities

and enemy machinations. It is not a
war story by any means but there is

just enough suggestion of hostilities

about the book to make it increasingly
interesting. "Friends and Lovers" is,

in brief, a story of the quality of a
modern girl's love, a rare girl who sees

herself without sentimentality or ideal-

ism. The very fact that she married a
man who adored her and then fell in

love with a man whom she disliked,

proves that she ran true to form. To
the sophisticated novel lover this latest

Benson book should prove an inspira-

tion. It is different from the average
run of society novels and, consequently,
the better for it.

ADVENTURE ON THE RANGES
"The Settling of the Sage" is Red-

Blooded Story of Ranch Life

Hal G. Evarts is known to fiction lov-

ers through his "The Yellow Horde,"
"The Cross Pull" and "The Passing of

the Old West," but the laurels won by
his earlier stories bid fair to be put in

the shade by "The Settling of the Sage"
(McClelland and Stewart), the latest

child of his fertile brain. Evarts knows
the open range and the people who live

there and his rare and enviable knowl-
edge he has put into this colorful tale

of a virile young ranchman's fight for

the rights of the honest stock-raisers

and for the interests of the girl he loves.

Looked at askance by the men because

of his habit of gentle-breaking his horses

and his desire to fence off the open
range, Cal Harris comes to the Three
Bar ranch with his gun swung in his

belt in front. But by none is CaVs com-
ing more resented than by pretty Billie

Warren, mistress of the ranch. Billie's

father had willed a half interest in the

ranch to the son of his old friend, Bill

Harris, stipulating that young Cal and
Billie should live thereon and that if one

left before the end of the three-year

period following his death the one who
remained should have all. This was to

cement an old family friendship, but

Billie suspected that her father had been

swindled. With such a foundation it is

not hard to figure out the kind of story

Mr. Evarts has offered in "The Settling

of the Sage.' Suffice it to say that every

page of the book bristles with action

and that this is one of the snappiest

stories ever written of Western life.
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FOUR MEN AND A SPHINX

Norman Davey Scores a Success in "The
Pilgrim of a Smile."

"What made the sphinx smile?" is

the query put and answered by Normian
Davey in "The Pilgrim of a Smile" (Mc-
Clelland and Stewart, $2.) This is a
most unusual book but all the more in-

teresting because of this. Four men,
being in the mood for adventure, stood

in front of a carven Sphinx and each

asked for his heart's desire. One asked

for love, the second for fame, the third

for money and the fourth, Matthew
Sumner, contented 1 himself with asking

the sphinx why it smiled. Humor, in-

genuity, surprise all await the reader

in this whimsical tale in which the hero

moves with astonishing success from
one adventure to another. One of the

four was a love-sick poet when the re-

quests were) made. Another painted
pot-boilers in an attic—he was an illus-

trator for insignificant periodicals.

O'Donoghue was a play-actor and
Matthew Sumner was a philosopher and
good liver. As the questions were ask-

ed' by the bold four while in an intoxi-

cated condition the sphinx raised itself

until it stood upright. "Come with me"
it said and from this point on the read-
er becomes submerged in an ecstasy of
thrills. The disappearance of the image
was attributed by the London press to a

senseless bomb outrage but there was
a good deal more to it than that. The
seeker after mystery and adventure will

be sure to get a sufficiency of both in

"The Pilgrim of a Smile."

A MYSTERY OF THE PLAINS

True in Every Detail to Western Life

inJ Ways, is "Tangled Trails"

A Londoner by birth and a rover over

the plains of New Mexico and Texas by
choice, William McLeod Raine needs no
introduction to Canadians. The fact that

"Tangled Trails" (Thomas Allen, $1.75),

is by the author of "Gunsight Pass,"
"The Yukon Trail," "The Big Town
Round-up," and others of like ilk, is

sufficient recommendation for the first-

named book. "Tangled Trails" is unus-
ually well written; it is filled with real

men and women and is true in every de-

tail to Western life and ways. The plot

is the story of the unravelling of a

thrilling mystery. Kirby Lane, a ranger
from Twin Butte, Montana, going to call

on his rich uncle in Denver, on an er-

rand of mercy, finds him brutally mur-
dered in his room. How Lane, himself
suspected, runs down clue after clue

with a breezy Western efficiency, what
part Wild Rose plays in the denoue-

ment, the shifting of the spotlight of

suspicion from one character to another

—all combine to make up a story which

only the very strong-willed will be ab'e

to lay down before going through it at

a sitting. It is a Western mystery tale

reeking with the romance and fascina-

tion of the plains. Rare indeed does a

Western story writer do such a first-

class piece of work.

"EXPLORERS OF THE DAWN"
Christopher Morley Writes a Foreword

To Book by Toronto Author

A delightful novel by a new Canadian
writer is "Explorers of the Dawn,"
(Macmillan, $2.50). Mazo De La Roche,

who was born and educated in Toronto,

Ont., and who still lives in the "Queen
City," is the author. While "Explorers

of the Dawn" is her first novel, numer-
ous stories from her pen have appeared
in American and Canadian magazines,
among them "Atlantic Monthly," "Cen-
tury," "Harper's Bazaar" and "Metro-
politan." For "Explorers of the Dawn"
the prediction is made that it will es-

tablish a record similar to that of "Mar-
ie Chapdelaine," published by this same
house last year. The very fact that

Christopher Morley has written a

lengthy Foreword, speaks volumes for

the excellence of the De La Roche
achievement—for achievement it can,

indeed, be called. The story—to quote

Mr. Morley, "as simple and refreshing as

the tune of an old slang, and yet so rich-

ly spiced with humor, perhaps presents

F. SCOTT FITZGERALD
Whose latest novel, "The Beautiful and
Damned," was published by the Copp
Clark Company, Toronto, on March 3rd.

a blend of qualities and imaginations
that we would only find in Canada."
A brief excerpt from Mr. Morley's Fore-
word will serve to give an insight into

the story. Of it he says:

"It seems to me so truly charming,
so felicitous in subtle touches of humor,
so tenderly moved with an under-run-
ning current of witsfulness, that surely

it will find its own lovers, who will be,

perhaps, among those who utter the

names of Barrie and Kenneth Grahame
with a special sound of voice There
will be some readers, I think, who will

lotok through it as through an open
window, into a land of clear gusty winds
and March sunshine and volleying

church bells on Sunday mornings, into

a land of terrible contradictions, a land
whose emigres look back to it tenderly,

yet without too poignant regret—the

Almost Forgotten Land of Childhood."

NEW CANADIAN COPYRIGHT
Jame« Oliver Curwood's "The River's

End" is Stirring Story of the

"Mounted"

A new Canadian copyright edition of

"The River's End" (Copp Clark, 85

cents) has been placed on the market
and undoubtedly the book is splendid

value for the money. James Oliver

Curwood has never written a better. It

is a story of God's Country and it is

easy to imagine just what kind of a
thriller "The River's End" is when it is

known that between Conniston, one of

His Majesty's Royal North West Mount-
ed Police, and 1 Keith, the outlaw, there
wias a striking facial and physical re-

semblance. At the end of a twenty-
seven months chase Conniston finds the

man whom he was to "bring in, dead or

alive." The Mountie's lungs are affect-

ed by the frost and the captive puts
forth every effort to nurse his captor
back to life. In spite of all he can do,

Conniston dies. Temptation comes to

the outlaw. And the result is that Keith,
masquerading as Conniston, returns to

civilization bearing the report that it

was John Keith who died. From this

point on the reader is held spell-bound,

glued to the pages. How the Outlaw in

the garb of the Mountie bearded the

Red-Coats in their own stronghold, met
the girl and ran the gauntlet of critical

eyes is thrillingly told in Mr. Curwood's.
inimitable style. Than "The River's

End" there are few stories of life on
the plains that are more interesting.

ANOTHER ATHERTON NARRATIVE
"Sleeping Fires" is Dramatic, Heart-

gripping and Packed With Action

Another splendid story from the pen
of one of the really popular authors of
the day is "Sleeping Fires," (Goodchi^d,

$2,) by Gertrude Atherton. In a word,
"Sleeping Fires" is another feather in

the Atherton chapeau. It is a novel that
is packed from first to last with action.

The action takes place in San Francisco
and New York around 1870, but the pas-
sions, the motives, the struggles that go
to make up the plot are part of that
eternal conflict that knows no definite
period. The heroine, a beautiful New
England girl married to San Francisco's
most successful physician, the reigning
toast of the town, after a period of soc-
ial triumph, falls in love with a brilliant

Eastern journa'ist. Both play the game
fairly and contemplate no social breach,
but gossip gets in its deadly work and
the climax comes with the journalist
departing for the East and the wife car-
rying on with courageous endurance.
The

.
situation cannot last. Mrs. Ather-

ton's development of the story from this

point is strikingly original. Few novel-
ists, if any, have treated the eternal tri-

angle in a similar manner. It is dram-
atic, heart-gripping—and when the end
comes it leaves with the reader a feel-

ing that it has worked out in a. way
that is right and at the same time inev-
itab'e.
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IDEAL VOLUME FOR YOUNG
A Veritable Mine of Entertainment Is

The Chatterbox of 1922

There are three hundred and sixteen

pages of reading matter in the Chatter-
box for 1922, which has just been issued
by the Page Company of Bcston, Mass.,
and each page is a hoard of informative
and entertaining material. In a word,
this popular Juvenile Book is as bright

as ever. It is n^t made up of rehashed
or old material of any kind, it being
easily apparent that the stories and
illustrations have been especially pre-

pared for this volume. There are about

a hundred articles listed, these being

made up, for the most part, of serial

stories (of which there are four dandies—"Namesakes," "Princess Ooma," "The
Peppery Old Colonel" and "The Rom-
ance of Shipbuilding,") articles of an

educational nature, humorous sketches

and anecdotes, short stories and poetry.

There are eight splendid illustrations in

color and over a hundred others. The
Chatterbox is an ideal book for the

growing boy or girl and it is just as in-

teresting to an adult. Such a book is

an admirable means of stimulating

among the young of to-day interest in

matters historical and at the same time

showing boys how to be manly and girls

how to be generous, spirited and woman-
ly. Of a distinctly wholesome nature

are the stories, the majority bristling

with lively adventure. If one thing more
than another stands out in this remark-

able collection of lliterary material it

is the cleanliness and brightness of the

stories. There is fun galore, too, so

that there is no doubt but that the 1922

edi ion will prove just as popular as

its predecessors and have no difficulty

in maintaining its enviable position as

one of the best Juveniles published. No
bookseller need be afraid of having this

class of book left on his hands.

CHEAP EDITION OF BINDLE
.Mirth-provoking Cockney Making a

Great Run in Popularity Race

Running strong in the popularity race,

"Bindle" (J. M. Dent, 75 cents), now
makes its appearance in cheaper form,
the first low-priced edition of this de-

lightfully humorous narrative having

leached Canada. Bindle—to quote T. P.

O'Connor in the Sunday Evening Tele-

gram—is "the greatest Cockney that has

come into being through the medium of

literature since Dickens was writing

Pickwick Papers for thirty pounds a

number." For light-heartedness it would

be hard to beat Mr. Jenkins' clever re-

counting of the exploits of the inimit-

able Joseph Bindle. "I ain't got nothink

to say against women, provided they

don't marry yer," is a typical Bindleisni.

"Fancy goin' 'ome an' no one there

to say 'Got a job'?" is another from the

same source when in a different mood.

Prom cover tc cover this little book is

aglimmer with Bindle's pungent re-

marks and droll comments. Bindle's con-

versation with the recruiting officer on

the occasion of his offering himself for

enrolment in Kitchener's army is deli-

ciously rich while his thrusts at the wife

of his bosom are masterpieces. "The
next worst thing to bein' Mrs. Bindle's

'usband," he muttered on one occasion,

"is to be a bloomin' kitchen fire with

'er at the other end of a poker." There

is not a dull page in the book.

MAN'S FEELINGS AT FIFTY
Ellis Parker Butler Combines Humor

and Wisdom in Frank Confession
Not in a long time has a breezier little

volume been turned loose on the world
than "How It Feels to Be Fifty" (Thom-
as Allen, 75 cents), by Ellis Parker
Butler. The author is a philosophic
humorist with an idea back of his jok-
ing always and "How It Feels to Be
Fifty" was written in celebration of his
latest birthday. Contrary to general
opinion, Mr. Butler points out, a man
at fifty is just in the prime of life. All
the talk about going down the shady
side of the hill of life at fifty he char-
acterizes as so much bosh. "Life" he
says, "is just beginning to be interest-
ing." At twenty, he adds, his life was a
feverish adventure, at thirty it was a
problem, at forty it was a labor and at
fifty it is a joyful journey well begun.
The author's words of inspiration and
cheery outlook should strike a respon-
sive chord in the heart of every man or
woman who has passed or is approach-
ing the fifty mark. Certainly it is as
well worth reading as a good tonic
should be worth taking.

Renewed interest in Margot Asquith's Biography lias been noted
as a result of that lady's visit to Toronto on February 27. . . The
a:tthor-wife of a former Prime Minister of England is here seen
with her son, Anthony, who, she says, will one day hold the office

his father held.

YOUTH'S DREAMS COME TRUE
"The Qualified Adventurer" Tells What

Happened To Peter Duff

What happened to Peter Duff, thin,
sandy-haired and bespectacled journal-
ist, when he set out to locate the lost
treasure of the Manchus, is told in a
manner that is thrillingly entertaining
in "The Qualified Adventurer" (Ryer-
son Press, $1.75.) Selwyn Jepson, the
author, makes a most promising liter-

ary debut with this narrative of action—filled as it is from cover to cover
with love and adventure. As sub-editor
of the Dalkeith Adventure Novels, Peter
felt that he had mastered the whole
literature of adventure. What he did
not know about adventure was not
worth knowing. Of love, romance and
adventure he dreams incessantly. Then
comes the great day. He is sent on
a quest for hidden jade on board a
tramp steamer and, falling in with a
vivid, lovable girl, he experiences ad-
ventures the like of which he had never
dreamed. When within three hours of
Taiho Shen and the Treasure—with the
ae'ual lifting of the long-lool<ed-for

jade, but a matter of time and a cer-

tain amount of energy—mutiny breaks
out. Adventure follows close upon the
heels of adventure. Peter becomes a

"Qualified Adventurer" right enough.
Yen Sen. cook of the treasure-seeking
vessel, turns out to be a Manchu Prince.

Peter sees both the treasure and the
girl he loves slipping from his grasp.
He returns with but four dull green
pebbles to show for his trip. These
prove to be four of the finest emeralds
Europe has ever seen. The man, woman
or child in search of a real adventure
story need go no further than "The
Qualified Adventurer." It is a dozen
adventure stories in one.
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CONINGSBY DAWSON AGAIN

"The Garden Without Walls" is Another

From Popular Author's Pen

Only a few months have passed since

Coningsby Dawson gave to the world
his justly-celebrated "The Kingdom
Around the Corner;" Another Dawson
fascinator in reprint form is "The
Garden Without Walls" (Copp
Clark, $2.y The Garden Without Walls
is the Garden of Heart's Desire which
only lovers enter. And Coningsby Daw-
son's story of this garden is the ro-

mance of a clean-souled rebel with a

pagan imagination, that wages bitter

war on a Puritan conscience. The
heroines are three: an audacious bit of

Anglo-French femininity; a magnificent

American woman and Fiesole. Dante
Cardover pursues an elusive ideal over

half the world—in England, France, Ita-

ly; 'he nearly find's it in America. These
few facts constitute the setting of one

of the most whimsical, naive and charm-
ing love stories to be found anywhere
in the English language. Few charac-

ters in fiction can boast of the charm
and winsomeness that is Fieso'e's and
few authors could have treated "The
Garden Without Walls" as Coningsby
Dawson has done. It is a book that

will give a strong sense of satisfaction

to the lover of a delightful and some-
what surprising narrative.

back on the old basis with the girl. But
the latter had made other plans and so

Paul fell another victim to "family."

There is much in the story that will

make the reader ponder, all the while
the unique plot holds his interest in

an iron grip.

HERBERT TREMAINE'S DEBUT
"The Tribal God" is First of His Novels

To Be Published in America

Three of his books having won high
appreciation in England, Herbert Tre-
maine places on the American market
the first of his novels to be published
on this side of the water: "The Tribal

God" (S. B. Gundy). "Is family coher-
ence based on love of money?" "In the
theme of this unusual story of which
the London Athenaeum says: "In the
quality of vivid presentation Mr. Tre-
maine is superior. His clear and lively

differentiations of character and his

genuine capacity for spirit find an as-

sured way into expression." This is a

fascinating narrative of a family, not
of the middle but of the business class,

concerning a little group of people who
show so clearly and dramatically the
power that governs them—family coher-
ence based on the love of money. The
central figure of the story is young
Paul 'Cassher, "the Chemical Casshers.
you know" who did not see why the
deuce he should "join up" even when
conscription came. Every member of the
Cassher family was sacrificed to the
mother and head—to what she called

"the family." All were sacrificed to her
jealousy and tyranny to her sick, morbid
desires. To humor his mother and to get
from her the money he needed Paul was
forced to write a note that offended the
girl he loved. Then the mother died.
With this barrier to his happiness out
of the way, Paul endeavored to get

DEMAND AFTER FORTY YEARS
"Arius The Libyan," Deals with Early
Days When Men Died for the Faith

In response to a demand, another
edition has been placed on the market
this Spring of "Arius the Libyan,"
(Goodchild, $2.), a splendid introduction
being offered by Nicholas Murray But-
ler who was one of the most eager and
most interested readers of this book
when it was first published nearly forty
years ago. The story is such that it is

just as interesting to-day as it was away
back in 1882. Like "Ben Hur" and "Quo
Vadis" this novel deals with that most
thrilling period of human history, the
early days when the Christian faith led
men and women to dare the sway of Im-
perial Rome, the martyrdom of the ar-
ena and the persecutor's stake. In
"Arius the Libyan" is found a story of
intensest dramatic significance and
against oppression shown in scenes
passing from the idyllic simplicity of
pastoral Libya to the purple pomps of
Constantine the Great's majestic Court.
The opening chapters are laid in Libya,
where Arius lives a sheltered boyhood
nurtured in the Christian faith. From
the wor'd outside come two castaways,
washed up on the shore of the sea, one
a mother, who dies, the other a girl,

Theckla, with whom for Arius love
springs up. Days of peace and quiet
beauty ensue, until these Christians find
srreat work to do for their faith, and a
future unfolds which is lit by the cruel
brightness of the stake and is bound up
with the fortunes of great Constantine,
with Councils of the Church, with
gorgeous pageantry of a pagan world in
dreams of Eastern Empire, with a'l

'

which the Christian struggle is for life

itself.

ANOTHER BY HAROLD MacGRATH
"The Ragged Edge" is Title of Latest

Child of Popular Author's Brain

To the lovers of fiction the very name
of Harold MacGrath is sufficient recom-
mendation for a book. This writer of

popular novels, among the latest and
best of which may be numbered "The
Man With Three Names," "The Drums
of Jeopardy," and "The Pagan Ma-
donna," has now turned out another

prospective best seller, "The Ragged
Edge" (S. B. Gundy). In this book Mr.
MacGrath sketches the impressions of

the educated Chinese guide, than whom
there is no shrewder judge of globe-

trotters. That "The Ragged Edge" is

the best thing Mr. MacGrath has ever

done is a statement which casts no re-

flection on the books that have gone
before. "The Ragged Edge" has all the

thrill, action and fire of a MacGrath
mystery story, and has, moreover, a

fineness of character work and a high
tension in the romance which shows that

even a practised hand makes progress.

The story is laid on the fringe of the

Orient, and is of the strange people who
come together in that queer country, es-

pecially of a girl who has lived all her
life on an island with her fanatical mis-
sionary father and an assortment of

natives, and of a boy who in a moment
of impulse had absconded with $16,000.

Like Mr. MacGrath's other stories, this

is stripped of everything that is not
vitally necessary to the action and it

races along with a swiftness that car-

ries the reader breathless through a

land of romance and mystery and high
adventure. If there were a dull page
anywhere it would not be a MacGrath
tale.

Reading Records Broken.—The an-
nual report of Librarian Fred Landon
shows that last year all records for

book circulation at the London Public

Library were broken, between 340.000

and 350 00 LjA., being circulated from
the main library and its branches in

the twelve months.

This is an intimate fam-
ily-circle view of Ethel

Greening Pantazzi, former
Toronto society woman,
whose "Roumania in Light

and Shadow," was pub-

lished recently by the

Ryerson Press, Toronto.

Madame Pantazzi is shown
here with her children who
experienced the hardship

of flight during the war.
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"WITH STAR AND GRASS"

Bright and Sparkling Poems by Anna
Spencer Twitchell

An intensely interesting and enter-

taining collection of bright and sparkl-

ing poems is "With Star and Grass"

(Cornhill Publishing Company, Boston,

$1.50), by Anna Spencer Twitchell.

Many of the poems have been published

hitherto in Contemporary Verse, Harp-
er's Magazine, The Touchstone, The
Liberator, The Delineator, The Design-

er, The Forum, The New Fiction Pub-

lishing Company and other national

publications. There are about ninety

poems in the book, very few of the col-

lection being at all lengthy and all bear-

ing the earmarks of distinctive merit.

From the second poem in the collection

the book takes its title. This poem
runs as follows:

"As old I am as that white, throbbing

star

Young as these herbs of spring that

quickly pass—
My soul goes up the pathway of the

star,

My feet go down the pathway of the

grass."

The verses cover a wide range of sub-

jects and it is apparent that the author

has taken pains to search out and pass

a'nong in each a thought worth whi e.

STORY OF THE FAR EAST

"Coomer Ali" By S. B. H. Hurst, Is a

Narrative of Romantic Adventure

To S. B. H. Hurst goes the credit for

writing "Coomer "Ali" (Musson, $2), a

lively tale of romance and adventure.

Only a man with Mr. Hurst's amazing
experiences as a seaman in the Far

East could have written this novel,

which opens up a new world of fiction

—

the land and the sea from Calcutta to

Mecca. Having penetrated to hitherto

unknown depths in the life of the Orient,

Mr. Hurst is well qualified to give a

"Coomer Ali" to the world. He has lived

the great romance and now, after ad-

venturing over the seven seas, he has

written it. "Coomer Ali" is a fiery little

Mohammedan, who set out for Mecca

to blaspheme Allah, grief seeking an

enemy having fired him with the ob-

session that his mission on earth was
to fight God. That the utterance of his

blasphemy would bring death gave

Coomer Ali no pause. Of his journey to

the Holy City and his experiences Mr.

Hurst has written in masterly manner,
bringing into the narrative two other in-

teresting characters in the persons of

Captain Armit, a blacklisted British

mariner whose opium dreams tempted
him to try to steal a valuable cargo,

and Mr. Brown, a far-Eastern half-

breed who specialized in telling others

how to escape punishment for crime on

the high seas. "Coomer Ali" is a story

that will appeal to the lovers of the

unusual in fiction, inasmuch as the

fighting Mohammedan is different from
the average run of hero.

WILLIAM MACLEOD RA1NE
Whose "Tangled Trails" (Thomas Allen,

Toronto) is considered one of the finest

stories of the West ever written. "Man
Size," (mot Iter Raine Book is being pub-

lished by Thomas Allen this month.

A BOOK ON BUSINESS

"Converting a Business into a Private

Company," is a handy little book which

has just been published by Jordan and

Sons of Chancery Lane, London, the

author being Herbert W. Jordan. Al-

though this important subject is dealt

with in the compass of a few pages it

is doubtful if any point that requires ex-

planation has been ignored. The matter

originally took the form of a lecture

and has been printed in response to the

demand for copies of business of various

descriptions. The author appears to

have been successful in his endeavor to

show the steps to be taken from the

time the owner of a business has de-

cided to form a company until the hold-

ing of the statutory meeting.

THROUGH CAPITALS OF EUROPE
Stephen Graham Presents One of First

Books Written of Europe as a Unity

Made up of a series of letters written

from the capitals of Europe, "Europe,
Whither Bound?" (Ryerson Press, $2).

is, perhaps, one of the first books of

travel written from the point of view
of Europe as a unity. It is a book from
which a good deal may be learned of

the different countries of Europe to-

day. Mr. Graham's book is, in a word,
the story of a pilgrimage through the

capitals of Europe, in which the author
tells from first-hand observation the

truth concerning the influences for good
and for evil that the war has had on
these centres of national life. Starting

at Athens, Mr. Graham went on to Con-
stantinople, Sofia, Belgrade, Budapest,
Vienna, Prague, Warsaw, Munich, Ber-
lin, Rome, Monte Carlo, London and end-

ed at Paris. In his own vivid fashion

he relates what he saw and heard, what
influences for good he observed and
what for evil. In general talk with lead-

ing politicians and with the man in the

street, he learned of the attitude of the

peoples toward the catastrophe of the

war, the changed conditions that have
come upon them, the doubtful future

ahead. From these wide and varied ex-

periences he builds up a detailed and
impressive picture of Europe as it is

today, facing the facts he saw, record^

ing the distrust, fear, jealousy, greed

and hatred, the confusion of passions

left in the wake of war. It is an in-

tensely interesting traveller's tale, an

intimate, first-hand history of what the

war has made of Europe, and a powerful
appeal to the rational qualities in our
common humanity which alone can save
civilization.

"RALPH CONNOR"
Famous Canadian clergyman and author,

whose latest novel, "To Him That Hath,"

(McClelland and Steivart), has held up

"OUTLINES" ARE POPULAR
Apparently a Demand For Knowledge

In Big Doses

It appears that there is a demand
these days for knowledge in vigorous

doses. Following the successes of Mr.
Wells' "Outlines," have come two or

three other books of a somewhat similar

nature. The Ryerson Press spring lists,

for instance, include an "Outline of

Science," by Professor J. Arthur
Thompson, a work in four volumes,
which aims to give in plain language
an outline of the main scientific ideas

of today.

Another book on the same list is

Hendrick Van Loon's "The Stfory of

Mankind," which has been in prepara-
tion for some years, but which, under
some instances, is so strongly similar to

Mr. Wells' "Outline of History," that

the British publishers think it advisable

to emphasize the fact that the copy for

this was prepared and ready for pub-

lication before there was any intimation

of Mr. Wells' book.

Kingston Road Business.—K. Strat-

ton has started up in business at Stop

its end well throughout the winter as 18, Kingston Road, Toronto, Ont., books

one of the six best sellers in Canada, making up a good portion of his stock.
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A NEW TRAIL TO HEALTH
"Outwitting our Nerves" Gives the Real

Reasons for Worry and Blues

"Outwitting our Nerves" (S. B. Gun-
dy, $2.50), is credited generally with" be-

ing the most cheerful, most readable,

most helpful, most successful, most en-

thusiastically endorsed book on better

health that has been published in sev-

eral years. This primer of psycho-ther-
apy, by Dr. Josephine A. Jackson, and
Helen M Salisbury, is based upon the

actual practice of an amazingly suc-

cessful nerve specialist. This is a scien-

tific books about "nerves" in a truly pop-

ular style. It is an absorbing account of

the interplay of forces back of nervous
symptoms and character traits; a book
for the sick and for the well; for those
who have broken nervously and those
who would prevent a nervous break
down. It is a book for the busy physi-

cian, for the parents of little children,

for the pastor, the teacher, the social

worker; for the man who would use his

emotions as an asset and get the most
out of his physical powers. In place of

vain platitudes about worry and will-

power one is shown the real reasons
for worry and the blues. There are
chapters on the Subconscious Mind The
Real Trouble, The Way Out, That Tired
Feeling, Dietary Taboos, The Bugaboo
of Constipation, Insomnia, Woman's
Handicap, and others equally vital. Some
of these chapters will revolutionize the
habits of a life-time. Dr. Jackson des-
cribes the methods used in her remark-
ably successful handling of nervous dis-

orders.

UNUSUAL IN MANY WAYS
Theme, Action and Locale of "The White

Desert" Are Rerfeshingly New

Because it is unusual in theme, action,

characterization and locale "The White
Desert" (Musson Book Company, $2)
comes as a sort of refresher to the tired

business man. The desert to which re-

ference is made in the title takes in the
bleak white stretches atop the Contin-
ental Divide where Winter rules with
a fiendish hand, where all the world
is one tremendous stretch of sheer pre-

cipices, ice and snow. In this invigor-

ating setting Courtney Ryley Cooper
works out a story which for sheer
strength, swift action, and constant sus-

pense has few superiors. Barry Houston
—just to give a glimpse of the plot—en-

ters the story in his long, sleek, yellow
racer. Against the advice of natives he
essays to make Hazard Pass and, fate

going against him at every turn, winds
up in a heap of ruined car at the bottom
of a fifty foot precipice. To pull the
wool over the eyes of the manager of

his lumber camp about whom he has a
suspicion Houston feigns amnesia. Ac-
cused eventually of murder, he finds

himself in conflict with a scheming,
frost-warped man of the timberlands
and a more scheming, more dangerous
woman of the city. But through his

love for a little girl of the hills and the

AGNES LAUT
]\'lm h dulges in some plain talking

about Canada's present s'atus and fut-

ure in "Canada at the Cross Roads,"
oublished recently by the Macmdllan Com-

pany of Canada.

friendship of old Baptiste Renaud, en-

during much and suffering greatly,

Barry at last comes out on top. Ad-
venture and romance go hand in hand
through this thrilling narrative.

I IRM (' [ANGES NAME
The Heusel-Mulranen Company, Inc.,

Syracuse, N. Y., has changed its name
to The Tip-Top Manufac uring Com-
pany, Inc. One reason for this change
is because of the recent registration of

the trade-mark "Tip-Top" in the United
S ates Pa' en O fice, and it is desired to

bring about a closer relationship be-

tween the name of the corporation and
the products it manufactures. There has
been no change in the corporation's per-

sonnel.
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WHEN HUSBAND IS A FLIRT

"One" Tells Story of a Woman Whose
Married Life Was a Continuous

Struggle

Different in many ways from the av-

erage novel, "One" (Macmillan, $1.75)
is the story of a woman's campaign
against the "affairs" of a husband who
is amorously inclined as far as other
women are concerned. Alethea Mow-
bray Haviland is depicted as an unus-
ual sort of girl. Her husband's amours
she parries by inviting to her home the
women who attract his fancy. Thus
she brings them in intimate contact with
a view to sickening him of them. In a

way she succeeds. But one affair fol-

lows another. Finally the wife tires

of her campaign and decides to fight

fire with fire, simulating fascination for

other men. One of these, growing bold,

attempts familiarity ;on one 1 occasion
while out riding. Alethea uses her whip
and both horses bolt. The riders are
thrown. Alethea is not hurt badly, but
she shows no eagerness to get better.

She is sick of it all. Realizing that

the ailment is mental more than phy-
sical the doctor hints at a change of

scene. While travelling little Mowbray
is taken ill. With danger near Alethea
recalls with remorse that she had neg-
lected the child for his father and with
the latter she had failed. The crisis in

the child's illness past, Frederick and
Alethea decide to strive again for that

oneness for which she had always pas-

sionary willed. "One" is, in a word,
the story of a wife's effort to make her

union with her husband real, Sarah
Warder MacConnell treating an inter-

esting theme in a most entertaining

manner.

WILLIAM PATTERSON WHITE
Whose "The Rider of Golden Bar" is be-

ing published hi Canada this spring by
the Ryerson Press

PUBLICITY FOR B. C.

Bertrand W. Sinclair At Home In Writ-

ing of Western Province

British Columbia is surely getting its

share of publicity in novels these days.

Two or three iof the spring lists of Can-
adian publishers have more than casual

references to our Pacific province. One
of these, Bertrand W. Sinclair's "Hid-

den Places," is set practically in en-

tirety in Vancouver and among the for-

ests of Northern B. C. This, following

the same author's "Boor Man's Rock" of

two years ago, should be incidentally

making the scenic possibilities as well

as the industrial conditions of British

Columbia, pretty well known.
Sinclair, by the way, lives character-

istically as an author rather than some
of the United States writers, who take

a trip up to the end (of steel in Canada
and grind out two or three novels as a

result. Sinclair apparently steeps him-
self in local color. It is rather inter-

esting to note that for the last three

years he has been living in cottages

or a tent in different spots around the

Gulf of Georgia, and has been making-
trips up and down the coast in a power
boat. The result is seen in his stories

which present actualities of local de-

scription, not second-hand and very fre-

quently questionable matter.
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VERSES FOR THE KIDDIES

"A Child's Garden of Verses" Certain to

Charm Juvenile Readers

In "A Child's Garden of Verses," and
"Little Prayers for Little Lips," the
Henry Altemus Company of Philadelphia
offers two delightful little volumes that

are certain to catch and hold a child's

interest. These volumes are the size

that fit snugly into the pocket and are,

therefore, easily handled by the young-
sters. Each is priced at fifty cents.

The spirituality that is the greatest need
of the time can be best instilled in the

pliable days of earliest youth. "Little

Prayers for Little Lips," which preserv-

es the best in familiar invocations pre-

pared for the very young, will be an ef-

fective aid in such development. The
appeal that Robert Louis Stevenson has

made to the more mature readers of the

world finds a counterpart in his appeal

to the children. Nothing has ever won
the hearts of the great mass of Ameri-
can children as has his "A Child's Gar-

den of Verses," one of the most delight-

ful collections of verses for the young
to be found in the world's literature. Its

charm is felt by every boy and girl read-

er of this volume of verse which touches

the deepest chords in human emotion.

Both these books are sure to make in-

teresting playthings from which a good
deal can be learned.

Agnes Laut Writes

Convincingly of a

Future For Canada

PLENTY OF REAL HUMOR
One of the Best Pieces of Recent Light

Fiction is "Romance to the Rescue"

A gripping and wholesome story, its

scenes being laid in the picturesque and
highly-colored theatrical world of Lon-
don, is "Romance to The Rescue" (Thos.
Allen, $2.), by Dennis Mackail. That
this is one of the finest pieces of light

fiction turned out in a long time be-
comes evident before the reader has
gone more than a few pages into the
story. The novel takes its title from
that of a play written by Helen Cart-
wright, estranged for many years from
her husband, Leo Cartwright, actor-

manager. Not knewing that it is her
play, he is struck by its power and
beauty, decides to put it on and take the
leading part himself. With the curtain

going down while critics and people alike

are acclaiming author and actor, Cart-

wright is taken seriously ill. His wife
who has been sitting in the theatre

watching his triumph as an actor, has
him removed to her home, where love

finds the wav to reconciliation. The
story is exceedingly bright, with clever

dialogue and scenes, and an insight 'hat

is revealing in
u
o the theatrical profess-

ion and some of its trials and difficult-

ies. According to Toronto Saturday
Night, "Romance to the Rescue" is,

"perhaps the most thoroughly likeable

book, and easiest read, that has appear-

ed on booksellers' counters in the past

six months, a clean-cut. joyful book,

whimsically conceived, admirably work-
ed out and presenting a number of very
convincing, and sympathy-winning char-

acter sketches."

A stirring and thoughtful appeal to
Canada to push on in peace as she did
in war, never giving up the advantage
gained when she found her national soul
in the time of conflict, "Canada at the
Cross-Roads" (Macmillan Company, To-
ronto) is a vehement yet sane exhorta-
tion by that well-known Canadian
writer, Agnes Laut, to the great Domin-
ion to push on and make the most of her
wonderful opportunities.
"Why," asks the author, pointing out

that Canada is older than the United
States in point of history, larger in
area and richer in natural resources,
"does America's progress go almost in
floods and tides of prosperity out of the
great seas of a great national destiny,
while Canada's progress goes ahead in

a series of fits and starts and stalls?"
Miss Laut emphasizes the fact that

Canada is now at a critical turn in the
road. There must be no turning back,
no stumbling, no halting. Hampered
though she is with a tremendous war
debt the young Dominion, argues the
author, must go over the top in peace as
she went over the top in war.

"What is the matter with Canada?"
is the question Miss Laut puts to the
reader almost at the outset and almost
in the same breath she answers it by
quoting a young Canadian officer who,
discussing this same question on his re-

turn from overseas, ventured the opin-
ion that "Canadians lack the feeling
that we are a nation and going ahead on
our own as a nation." Miss Laut drags
out into the light some of the factors
tending to retard the country's progress
and expresses the hope that the time is

not far distant when there will be a uni-

fied Canada "with her eye on just one
star—her national destiny as one of the
three great world democracies. Great
Britain, the United States and Canada."

Than Miss Laut there is, perhaps, no
man or woman alive today who is better

versed in Canadian affairs. The author
of "Canada at the Cross-Roads" knows
her subject. She realizes that Canada
has made progress slowly and she is not
afraid to say so. There is nowhere in

the book a tendency to "soft-soap" the

Canadian people or the great country

that is theirs. Plain talking she believ-

es will do more than anything else to

change the situation as it exists today

?nd it is very p^ain talking in which she

indulges.

It is doubtful indeed, if a better book

on Canada has ever been published.

"Canada at the Cross-Roads" is a

masterpiece in its line and to seekers

after information on Canada it should

prove to be nothing short of a regular

bonanza.

TALES FOR TINY TOTS
Animals, Fairies and Simple Incidents

are Subjects Dealt with in Series

A series of remarkably fine stories
for children too young to read, has just

been published by the Henry Altemus
Company of Philadelphia, familiar an-
imals, fairies and simple incidents being
dealt with. Each page of text is faced
by an appropriate illustration in color,

which arrangement is designed to hold

the attention of the child while the

mother is reading aloud the text. Each
book is attractively bound and of a
size easy for a tot to handle. The price

of each volume is fifty cents. To par-

ents of children in the very morning of

life, b ioks are sure to appeal. "Little

Lambie Lamkin" is a clever little book
for readers of tender years. The mis-
cellaneous adventures of the rebellious

lamb, who would persist in having his

own way, are safeguarded by the good
fairy. The colored illustrations make
the little gift volume attractive to little

folks. "The Bedtime Story of the Three
Bears," is a rhymed version of "The
Three Bears." There is just the proper
kind of jingle in the verses to make
them stick in the child mind. The pic-

tures that go with the story are most
appropriate. "Peter Rabbit's Easter"
tells how the marvellous adventures of

young Peter Rabbit, who goes in search

of excitement, lead him to the toyshop,

where he is in danger of being sold as

a stuffed "bunny." How he is saved

from such fate and gets an auto ride

home are parts of this rollicking tale for

children. "Grunty Grunts and Smiley
Smile—Oudoors" is a novel narrative

by Bertha E. Feist. In a series of

rhymes, accompanied by the poster

sketches by M. P. Brater, Miss Feist al-

ternately contrasts the children, who
whine and sullenly pout, with the more
attractive youngsters who "sweetly smile

all the while." This book is a compan-

ion volume to "Peter Rabbit's Easter,"

"Little Lambie Lambkin," and "Little

Squirrelie Squirreliekin." For the last

named bcok the comedies and near

tragedies of the furry folk at Squirrel

Hall form the theme. In "The Wonder-
ful story of Cinderella," are the Ugly
Sisters, the Fairy with the Magic Wand,
the Wonderful Prince, and the marvelous

Cinderella herself, served up in such

style that the children simply cannot

resist. "Peter Rabbit's Birthday," tells

of the further adventures of the hero in

connection with his little sisters, Flopsy

and Mopsy and Cottontail, in a manner

to delight the child heart—and incident-

ally, to interest the parents who read the

story. "Chicken Little," last of the

series, is one of those little books so

dear to the hearts of little children.

This charming narrative retold in verse

will provide entertainment for the tiny

toddlers just beginning to take an in-

terest in the activities of a busy world

in which everything is so new and

strange.
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ENDORSED BY FARMER PREMIER

Humor, Pathos and Whimsical Original-

ity Mark "Bits O' Bronze"

Written by a veteran of the Great
War, dedicated to a comrade slain in

battle, endorsed by the Hon. E. C.

Drury, U.F.O., Chieftain and Premier
of Ontario and illustrated by D. C. Mc-
Arthur, son of the inimitable Peter of

Ekfrid, "Bits 0' Bronze" (Thomas Allen

75 cents), starts out auspiciously on its

career. This little book is, as Premier
Drury says, worth reading because of

its rich humor, pathos and whimsical or-

iginality. "Bits 0' Bronze," consists of

a collection of short stories and poems,
descriptive of a private's life in France.

The proceeds from the first edition

of this little volume will be devoted en-

tirely to the establishment of a Memor-
ial Scholarship at the O.A.C. which will

appeal to the students of that in-

stitution, of which the author, illustrator

and Mr. Drury were once members.
Though Mr. Mason makes his debut into

literary circles with "Bits 0' Bronze,"
the book is in no way amateur ; sh nor
does it overlap any ground covered by
the increasing number of war contri-

butions made by Canadian authors since

1914. The excellence of the little book
will go far towards creating and main-
taining a demand.

Burnett Book With
Promising Outlook

ANOTHER SOUTH SEA THRILLER
Beatrice Grimshaw to the Front Again

With "Conn of the Coral Seas"

Even better than "The Terrible Is-

land" and "My South Sea Sweetheart"
is Beatrice Grimshaw's latest, "Conn of

the Coral Seas" (Macmillan Company
$1.75). As a teller of new tales in a

new way Beatrice Grimshaw is in a class

by herself. Reputed to be the farthest-

travelled lady adventurer of the day,

she is now at home on an island in the

South Seas. These have been the setting

for her last novels and it is evident that

she writes from intimate and first-hand

knowledge. The author wastes no time
in making her readers acquainted with
Stephen Conn—descendant of an Irish

king of two thousand years before and
hero of a hundred fights. Discoverer of

a hoard of pearls, Conn is continuously
in bitter conflict with one Fursey, who
resents his enemy's hold over the natives.

Stirring incidents, in which graceful

Deirdre Rose play a by-no-means-incon-
spicuous part, mark the rivalry between
Fursey and Conn until such time as the

British man-o'-war arrives and the New
Cumberlands are annexed to the empire.
Conn is made Administrator and almost
in the same hour Deirdre, whom he loves
and for whom he has fought, but who is

shackled by marriage with another,
learns that she is free to become the
new queen of Meliasi. Added interest

and accentuated thrills are given to the
narrative by the presence on the island

of cannibals and the thread of mystery
which runs throughout. Every lover of

a story that will cause the blood to course
madly through one's veins will thorough-
ly enjoy "Conn of the Coral Seas."

What promises to be one of the real,

big books of the season is Frances Hodg-
son Burnett's "The Head cf The House
of Coombe" (McClelland and Stewart.)

As the authoress of "The Shuttle" and
"The Secret Garden," also that famous
old favorite "Little Lord Fauntleroy,"
Mrs. Burnett has an enviable reputa-
tion. Additional testimony to her abili-

ty as a genius in the fashioning of plots

and a wonder in the unravelling of them
is given in "The Head of the House of

Coombe," which, like all the other Bur-
nett stories, will not soon be forgotten.

There lived in Mayfair—to sketch the

plot—a lovely young widow and her

child. So light and airy was she and so

diaphanous her mentality that she was
known as "Feather." In the nurseries

her girl child Robin sat alone staring at

the sparrows on the roofs and watching
the lovely "Lady Downstairs" as she

entered her smart brougham, or caught
a glimpse of her as she passed from her

room below, glittering in evening dress.

Robin knows nothing of mothers. She
knows only—at a distance—the flutter-

ing, lovely, gauzy Lady Downstairs. In

and out of the house passed Lord
Coombe—distinguished, elderly, frigid,

the best dressed man in London—total-

ly unconcerned that the gay, not too

fastidious circle of Feather find humor
in their knowledge that it is he who
pays the bills for her wondrous chiffons.

The growth of the story of his heir-

presumptive, the young chieftain Donal
Muir, and the exquisite other-world ten-

derness of the child who had spent her

early years unknowing that mothers and

love and caresses existed, leads the read-

er almost tremulous from chapter to

chapter.

It is many years since this popular

author has written a story, and never

has she prepared the reader for a more
interesting situation in English socia

life than she has in the portrayal of this

abnormal, frivolous mother who defies

all the laws of morality rather than face

the fact that she is left a penniless

widow with a baby daughter for whom
she cares nothing. Mrs. Burnett has

handled an ethical' situation with exqui-

site delicacy. And it is with the daugh-
ter that the story is concerned and the

relations between her mother's lover

a bachelor—and his heir, whose boyish

love for the little girl is apparent in the

end of the first volume, the sequel to

which is to be called "Robin" the name of

the little girl. The author is to be for-

given for writing such a long story be-

cause it is a brilliant portrayal of social

conditions, of epigrammatic phrases, and
intense emotional interest. For this

book the prediction is made that it will

outsell any of Mrs. Burnett's p-^vious
successes.

PRIMITIVE PEOPLE'S PASSIONS
"To the Last Man," by Zane Grey is

Stirring Tale of Bloody Feud

The very mention of the name oi

Zane Grey as the author of a book is

equivalent to stating that the narrative
has to do with red-blooded people and is,

in consequence, a real thriller. Super-
latives might well be used in connection
with "To the last Man," (Hodder and
StoughUn, $2.), the latest product of

the Zane Grey brain. This is a story

of a "war" between Arizona cattlemen
and Texas sheep herders, or rustlers

masking as sheep herders. The author
affirms in a foreward that he spent, a

good part of three separate years study-
ing the country of the Tonto Basin,

talking with the few non-talkative in-

habitants seeking to discover the origin

and history of the "Plteasant Valley
war." There really was a terrible and
bloody feud, he affirms, "perhaps the

most deadly and least known in all the
annals of the West." Some things he
learned are set out in history; the whole
is a picturing of his conceptions of the

"war" in a setting he learned to know
and love, and illustrative of the strange

passions of a primitive people. "To the

Last Man," is undoubtedly a most thril-

ling affair in Zane Grey's best style.

The author is a past master at stories

of the wild west and in this one he has

eclipsed himself. When Jean Isbel—to

sketch the plot—was called home to

Arizona to head the Isbel faction against

Lee Jorth and his band of cattle rustlers

he could not foresee that soon he would
be madly in love with Ellen—his enemy,
Lee Jorth's only daughter. Yet, despite

that love, Jean, victim of a ruthlless code

that brought ruin to every man, woman
and child it touched, soon became a

leader in the bloodiest feud that ever

disturbed the peaceful Tonto Basin.

PLAYS FOR ALL PURPOSES
Among the Royalty Plays turned out

recently by the T. S. Denison and Com-
pany, Chicago, are "Old Maids," a com-

edy in three acts; "Fifty-Fifty," a

three-act farce of love, luck and laugh-

ter; and "Betty's Last Bet," a farce

comedy in three acts. These are listed

at fifty cents each. Prominent among
Denison's Select Plays are "The Empty
House," a comedy drama in three acts

and epilogue; "When the Clock Strikes

Twelve," a comedy drama in three acts;

"A Cabin Courtship," a three-act com-

edy; and "Way Down Alone," a Cape

Cod comedy in prologue and two acts.

These have been prepared wii h great

care so that the persons or organiza-

tions tackling the plays need not worry

over details. The Select Plays are

listed at 25 cents each.

A Jobber of Stationery.—Irwin E.

McMurray has started up in Hamilton,

Ont., as a jobber of stationery, etc.

To Deal In Stationery.—John Hurley

and John Barrett have registered as

Hurlev and Barrett, dealers in s'ation-

ery, etc., Montreal, P. Q.
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This Department is for the Information of the Bookseller
and His Assistants—Brief Synopses of Publications on the

Market—Chats About Authors and Their Activities.

Miss May Wynne's new novel "A King
in the Lists," published by Stanley Paul
& Co., London, is a stirring love story
of the time of Louis XI. The same firm
announces for early publication a re-

markable new novel by J. A. T. Lloyd
entitled "The Atheist," which is likely

to raise a gcod deal of discussion, and
"The Heart of a Slave Girl," by Anthony
Armstrong, author of "The Lure of the

Past," and "The Love of Prince
Rameses."

Messrs. Stanley Paul & Co., London,
are issuing immediately a third large
edition of J. F. Blacker's popular work
"The A. B. C. of Japanese Art." Among
the many subjects dealt with are Armour
and Swords and their furniture, Bronzes,
Color Prints, Ivory and Wood Carvings,
including Netsukes.

A "Wrinkle" is defined by a well
known dictionary as "a short, pithy
piece of advice; a valuable hint; a bit
of useful instruction as to a course to
be taken." The character of "The
Wrinkle Book" (Nelson) is in accordance
with the title. A glance at the pages
will show the volume to be one of use-
ful hints and bits of advice; while a
closer acquaintance wi-11 instil the belief
that here is a book that has good pros-
pects of becoming what is popularly
known as "a household word."

William Desmond Taylor, the unfor-
tunate "movie" director whose death
continues to remain an unsolved prob-
lem, played the part of Matthew Cuth-
bert in the film based on "Anne of Green
Gables," in which Mary Miles Minter
was starred as "the dearest and most
moving and delightful child of fiction,"

to quote the late Mark Twain. Several
"stills" of Taylor, with the charming
Miss Minter, appear as illustrations in

the Mary Miles Minter edition of "Anne
of Green Gables," (published by Page,
Boston.)

A life of Christ, entitled "The Carpen-
ter and His Kingdom," by Dr. Alexander
Irvine, author of "My Lady of the Chim-
ney Corner" and "The Souls of Poor
Folk," is being published by Messrs. Mc-
Clelland & Stewart. The author's aim
has been to present a new portrait of

Christ which emphasizes his humanity
as well as his divinity.

"The New Palestine," (Page, Boston,)
was the last piece of literary work done
by Lord Bryce before his death. The
preface, which has just reached Mr.
McCrackan's publishers, is in Lord
Bryce's own handwriting and was sign-

ed by England's "really great man"
just two days before his death.

Oppenheim's latest book which will

appear this month is "The Great Prince
Shan" (McClelland and Stewart.) The
heroi is a cultured and dominating ruler
of China, the time 1934, and the intri-1

cate plot of world politics which is un-
folded will awaken readers to new possi-
bilities and new perils in international
relationships.

Grace Miller White of "Storm Coun-
try" fame has written a new novel of
East and West in "The Marriage of
Patricia Pepperday," (McClelland &
Stewart) in which the heroine goes
through many exciting adventures in

her attempt to clear her brother's name
from the stain of a false accusation of
murder.

The writing of a preface for W. D.
McCrackan's forthcoming new book on

EDISON MARSHALL'S RISE

Popular Novelist Was Humble News-
paperman Four Years Ago

How some writers climb up with
amazing rapidity into the best-selling
class, is illustrated in Edison Marshall,
whose "Shepherds of the Wild,* his

fourth or fifth book in three or four
years, has just been issued in Canada
by the Ryerson Press. Four years ago
Marshall was a young newspaper man
in a western American city, who had
never done anything but an occasional

editorial and such humanness and tra-

gedy as local happenings afforded. His
first novel was accepted with some tre-

pidation by a well known New York
publisher, but went very strongly, since

there seems to be some characteristic

about his stories of an open air wild

life which recommend them to a large

general class. The doctrine Marshall

preaches, that of getting back from the

city to the land, is an exceedingly

healthy one and by means of his thrill-

ing adventures, usually with an animal

as prime mover, he inculcates a very

attractive longing for the forests and
streams. This newest book, besides a

hero and heroine and the inevitable

love-story, has a cougar and. a wonder-

ful sheep-dog Shep, which adds the an-

imal interest.

The appearance of Arthur Stringer's

third volume in the prairie trilogy is

awaited with considerable interest. It

is generally conceded that he has done

his best work in this series which began

with "The Prairie Wife," and is now
completed with "The. Prairie Child,"

(McClelland & Stewart.)

Four men, be'ng in the mood for ad-

venture, stood in front of a carven

Sphinx and asked for their heart's desire.

One asked for love; the second for fame;

the third for money. The fourth asked

of the Sphinx: "I should like to know
why you smile." From this originates

the humorous, whimsical tale by Nor-

man Davey, "The Pilgrim of a Smile,"

just published by McClelland & Stewart.

Albert Payson Terhune is well known
as a writer of most successful dog

stories. He has now written an excep-

tional story of mystery and danger—

a

tale of ranch and mountain, hidden gold

and mysterious episodes. It is being

published by McClelland and Stewart.

Although Frank Swinnerton has quite

a large following of readers, his novels,

except those of recent publication, have

not been available in Canada. A uni-

form popular edition including the titles:

"The Chaste Wife," "The Casement,"

'The Young Idea," "The Merry Heart,"

"On the Staircase," and "The Happy
Family," is now being offered by Mc-
Clelland and Stewart.

Tokichi Ishii, whose story has been

translated by Miss Caroline Macdonald

in "A Gentleman in Prison," (McClelland

& Stewart), is a Japanese who served

twenty years in jail for murder. It is

described by Dr. John Kelman as having

the glamor of "The Arabian Nights,"

and something cf the hellishness of Poe's

"Tales of Mystery."
In "Mr. Prohack" (McClelland &

Stewart) Arnold Bennett has described

a man of family passing from affluence

to poverty, and again suddenly becoming
rich. "Which was the greater sin

against himself, the loss of wealth or

the acquisition of it?" is Bennett's theme
for a brilliant and amusing book on mo-
dern society.

Deal In Office Supplies.—The Inter-

national Office Supply Company, has.

taken out registration papers in Mon-
treal, P. Q.
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"Joanna Godden," by Theila Kaye-
Smith, is a powerful new novel of the

Romney Marshes. Joanna is a woman
who understands the land—-who is part
of the soul of the land. It is being pub-
lished by McClelland & Stewart.

Among the new spring publications is

a work of travel on "The Laurentians,"
by T. Morris Longstreet, (McClelland &
Stewart.) This book has not only a lit-

erary but also a somewhat sensational

interest. On the one hand, the author
describes the background of the recent
Canadian novel "Marie Chapdelaine,"
and describes his meeting with the act-

ual heroine of the story; on the other

hand, he gives a hearty appreciation of

his guide, Fred Beauvais, whose name
has been somewhat prominent in the

newspapers of late.

Mr. Fisher Unwin's spring announce-
ments include three new first novels:
"The Valley of Paradise," a novel of
London Chinatown and the South Seas,
by Alfred Gordon Bennett; "Children of
Transgression," a powerfully dramatic
story of Virginia, by G. Vere Tyler, and
"The Price of Exile," an Anglo-Indian
novel by William J. Makin.

T. Fisher Unwin, London, published
on Jan. 25 an important volume by Cam-
ille Flammarion, "Death and Its Mys-
tery: Before Death."

Several important books in the field

of religion are being published by the
Macmillan Company: "The Fundament-
als of Christianity," by Henry C. Vedder;
"The Psalms as Liturgies," by the late

Dr. John P. Peters; "The Psychic
Health of Jesus," by Walter E. Bundy;
"The Apocalypse of John," by Isbon T.

Beckwith; "A Student's Philosophy of

Religion," by William Kelley Wright.

Since James Joyce attracted attention

with "Dubliners," a volume of short

stories, no Irishman has made so pro-

nounced an impression in fiction as Dan-
iel Corkery. His "The Hounds of Ban-
ba" consists of short stories that fix

the Irish revolution for history as no
conventional history can do. Those who
have read "The Hounds of Banba," de-

clare that it deserves a place with the

very best fiction of our day. The book
is to be published shortly by B. W.
Huebsch.

Eliot Harlow Robinson is a legal as-

sociate of Boston's fighting attorney-

general, a poet, a musician of note, a

much-in-demand public speaker, and a

young man of many talents. He served
in the late big scrap as Director of Ath-
letics in the French army. He is the

author of many successful novels, and
in particular of the "Smiles, courage,
books." He has just delivered to his

publishers (Page, Boston) the manu-
script of his finest romance "Mark
Gray's Heritage"—which will appear
this spring.

Books For Which
Demand Has Been

Most Noticeable

The following, judging by reports

from retailers, were the best selling

books in Canadian stores during the

month of February:

Fiction

1. If Winter Comes 118
2. To Him That Hath 110
3. To The Last Man 95
4. The Sheik 65

5. Purple Springs 53
6. Her Father's Daughter 42

Non-Fiction
1. Masques of Ottawa 68
2. Outline of History 57
3. More That Must be Told 42

4. Mirrors of D. vvning Street 37

5. Life of Queen Victoria 31

6. The Friendly Arctic 22

The "best sellers" in the A. P. Mc-
Clurg stores, Chicago, during the month
were:

Fiction

To the Last Man, Zane Grey.
If Winter Comes, A. S. M. Hutchin-

son.

The Sheik, E. M. Hull.

The Pride of Palomar, Peter B. Kyne.
Cytheria, Joseph Hergesheimor.
Brass, Charles G. Norris.

Her Father's Daughter, Gene-Strat-
ton-Porter.

Laramie Holds the Range, Frank H.
Spearman.
To Him That Hath, Ralph Connor.
The Master Man, Hall Caine.

Biography

Life of Queen Victoria, Lytton
Strachey.

My Brother, Theodore Roosevelt,

Corinne Roosevelt Robinson.

The Outline of His'tory, H. G. Wells.

More That Must be Told, Sir Philip

Gibbs.

Miscellaneous

Mirrors of Washington, Anonymous.
The Glass of Fashion, Gentleman with

a Duster.
Mirrors of Downing Street, Gentle-

man with a Duster.

HANDLING KNOPF BOOKS
Macmillans Took Over on March 1 The

Agency for Other Publications

The Macmillans in Canada have taken

from March 1 the agency for all of Mr.
Knopf's publications from that time on.

One or two of the older Knopf publica-

tions remain in other hands until stocks

are absorbed, which will be very shortly.

This combination of the Macmillans and
A. A. Knopf will be of interest to the

book trade since in many ways their

lines are akin. Mr. Knopf, like Mac-
millans, has always been responsible for

the beautiful book as to format and the

book of distinct merit as to contents.-

Arrangements have been made for ad-

equate stock facilities in Toronto so that

Borzoi books will now receive a much
larger distribution in Canada.

Mrs. Larz Anderson's first novel

"Polly the Pagan," a smart story of

high society, was published in February
by the Page Company, Boston.

The author of the "Little Colonel"

books, Annie Fellows Johnston, has just

sent to her publishers (Page, Boston,)

the manuscript of a new "Little Colonel

Book"—"The Road of the Loving Heart"
—which will appear in book form next

summer.

The 0. Henry Memorial Prize Award
Committee of the Society of Arts and
Sciences has completed its selection of

the best stories of 1921, and Doubleday,

Page and Company announce that the

new volume will appear in early March.

Stanley Paul & Co. have just made
arrangements to include in their 2/

—

net novel series, four further "Joy of

Life" novels by Cecil Adair, "There was
a King in Egypt" by Ncrma Lorimer,

and "Tracked by Wireless" by William

Le Queux, at an early date. "Gwyneth
of the Welsh Hills" by Edith Nepean, is

also included in the same series.

Dean Charles R. Brown of Yale Di-

vinity School is publishing through Mac-
millan a study of "Lincoln, The Greatest

Man of the Nineteenth Century." Dean
Brown's presentation of some of the dif-

ficulties that confronted Lincoln when he

took office throws the elements of his

greatness into sharp relief.

"Back in '58" is the title of the new
Lincoln story that Ida Tarbell has added

to her three classic Billy Brown Stories,

o form the collection soon to be pub-

lished by the Macmillan Company under

the name of "He Knew Lincoln." The

tales are told by Billy Brawn, of Spring-

field, Illinois, round whose drugstore

stove Lincoln and his friends hobnobbed

in the early days, and there is much of

humor and of greatness in his recollec-

tions of Lincoln, the friend in whom he

takes such pride.

The "Outline of History" (Macmillan)

by H. G. Wells seems to have an espec-

ially wide appeal among the younger

generation. A certain Sunday School

class in Akron, Ohio, is using the His-

tory as a text-book, and a college pro-

fessor who is using it with his men stu-

dents was astonished to see his pupils,

usually indifferent to history, "turn into

famished kittens and lap the Outlines

up like milk."

There has never been a good anthology

of Canadian prose, though there have

been some, good, bad and indifferent, of

Canadian verse. The Macmillans in Can-

ada announce a new book for spring

publication by Professor E. K. and Mrs.

E. M. Broadus, "A Century of Canadian

Prose and Verse," which will be a sur-

vey with very many examples of Can-

adian work, both in prose and poetry,

from its beginnings. The book will prob-

ably be $2.50.
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Stanley High, author of the new Mac-
millan book, "China's Place in the Sun,"
spent two years on his Chinese trip, and
scattered1 through the volume are lively

accounts of many of his interesting per-

sonal experiences there.

The various writings of Frederic Har-
rison across very many years have been
one of the achievements of which the

Macmillans have been proud, and they
announce a new book, "Novissima
Verba" (Last Words) by this, one of the

most distinguished of the older English
essayists.

Colonel Repington, whose "After the

War," is on the Thomas Allen spring
list, is scheduled to give an address in

Toronto, on March 31.

For some years now accredited one of

the more significant English poets and
one whose verse is of lasting quality is

Mr. Walter de la Mare, whose new vol-

ume "The Veil" is handled in Canada
by the Macmillans. Judging by the
English reviews, "The Veil" is a volume
of verse of sheer beauty.

The February publications of Small,
Maynard and Company included "The
Witch Man," a novel of the Virginia
mountains, by Margaret Belle Houston;
"The Angel of Terror," by Edgar Wal-
lace; "The Future of the Novel," edited
by Meredith Starr, which gives the op-
inion of the leading English novelists on
the future of their art; and "Success,"
by Lord Beaverbrook.

Mrs. Arthur Webster, whose "World
Revolution" has just been issued on this
continent by Small, Maynard and Com-
pany, has recently lectured before the
officers of the English War office; the
first time in history such an invitation
has been tendered to a woman.

Among the books announced for early
issue by The Cornhill Publishing Com-
pany of Boston, are "From Waterloo
to the Marne," by Count Pietro Orsi, and
"The A. B. C. of Collecting Old Eng-
lish China" by J. F. Blacker. "The
Medicine Way of the Palefaces" by Mar-
ion Reid Giradot, is a new novel by the
author of "Steve of the Bar G Ranch."
Other works of fiction to be published
by the same company are "Beside the
Tidewater," by Philip Hubbard, and "The
Stronger Light," by Mary A. Balch.

The fact that the public library of
Minneapolis, Minn, refuses to place on
its shelves the writings of Sherwood
Anderson provokes a leading newspaper
of the northwest to the following com-
ment: "That Edward J. O'Brien has
included three of Anderson's short stor-
ies in his 'Best Stories of 1921' is of su-
preme indifference to the Minneapolis
public library book censor Appar-
ently Minneapolis prefers rthe nickel-

odeon to, say, St. Paul's municipal org-
an."

OP TWfWOUR
Some hundred or so American auth-

ors, not all of them illustrious, but all

important enough to be found in Who's
Who, have told their experiences which
are combined and published under the
title of "My Maiden Effort."

On the Thomas Allen spring list, ap-
pear five remarkably "big" books: "The
Rustle of Silk," by Cosmo Hamilton;
"Adrienne Toner" by Anne Douglas
Sedgewick; "Q" by Katherine Newlin
Burt; "Saint Theresa," by Henry Syd-
nor Harrison and "Man Size" by Wil-
liam MacLeod Raine. The latter is a
thrilling story of the Canadian Mounted
Police. "Adrienne Tonner" is said to be
one of the best selling books in England
at the present time.

Of "The Bridge," the advance proofs
of which he was privileged to look over,
D. T. McAinsh, Toronto, Ont., says : "If
I were a book reviewer I should feel

that all the superlatives had either been
exhausted or worn out. It is a prose
poem highly artistic in construction and
compelling in its sheer beauty." Mr.
McAinsh followed up his letter with a

preliminary order of a hundred copies.

Thomas Allen reports that 20,000

copies of "Purple Springs" were sold

before the end of 1921. A third edition

of 5,000 is now on the press.

"How to get the job you want," is a
business book being published by Thom-
as Allen. It is recommended as being
particularly good for young people al-

though it is the kind of book that is sure

to benefit all.

ANOTHER "CHAPDELAINE"
"Maria Chapdelaine" was agreed on

all hands to be a choice tid-bit in Can-
adian publishing last year and the sales

have climbed and are climbing thousand
by thousand. Macmillans now announce
a new leather edition at $3.00. What
bids fair to be the "Maria Chapdelaine"

of this year as an outstanding book of

Canadian authorship is Miss Mazo de la

Roche's "Explorers of the Dawn," a fan-

ciful, fantastic and beautiful story by a

Canadian author whose work has been
appearing for some time in Harper's,

and Atlantic Monthly.

The third edition of "Fifty Years and
Other Poems," by James Weldon John-
son, has just been published by the Corn-
hill Publishing Company.

Although Ovid forms the basis of
much of English literature, strangely-
enough there has never been an adequate
metrical translation of his "Metamor-
phoses." That is why the forthcoming
publication of such a translation is

awaited with unusual interest in literary

circles where the classics still hold their

own. The translator is Brookes More,
himself a well known poet. The Corn-
hill Publishing Company will be the pub-
lishers.

Writing in "Good Housekeeping" of
Frances Hodgson Burnett, whose "The
Master of Coombe" has just been pub-
lished by McClelland and Stewart, Wil-
liam MacHarg says: "One who is al-

ways true to her own feelings must in-

evitably prove true to life. Mrs. Burn-
ett's books reflect life because they re-

flect perfectly herself; she has had that

courage. And because the things in her-

self are fine and true, her books are
something which many, many thousands
of people have been mad to get."

No subject is attracting more notice at

the present time than Economics, and
one of the greatest works of the day
is a simple exposition of first principles,

free from technical terms and formulas
—a book, in fact, which young people
can read and understand without too
much conscious effort. Mr. Murray,
London, is about to publish such a vol-

ume by Mrs. Le Mesurier entitled "Com-
mon Sense Economics."

In line with their policy of developing
as much Canadian work of a manufac-
turing kind as possible in Canada, it

is announced at St. Martin's House that

Mr. Wells' new novel, "Secret Places of

The Heart," is to be made entirely in

Canada by the Macmillans. Mr. Wells
noivel is by far the most significant since

"The New Machiavelli." The publishers
predict a 25,000 sale.

Margaret Belle Houston, author of
"The Witch Man," a tale of the Virginia

mountains which Small, Maynard and
Company published in February, is a

granddaughter of General Sam Houston,
commander of the Texas armies, hero of

San Jacinto, twice President of Texas,

United States Senator from Texas, and
Governor of Texas.

An early spring publication of Small,

Maynard and Company will be "Gruach
and Britain's Daughter," by Gordon
Bottomley whose "King Lear's Wife and
Other Plays" was issued by the same

A Change In Guelph.—James Stur-

geon of Guelph, Ont., has sold out to

George Kibler. The latter's stocks are

made up, for the most part, of tobac-

cos and stationery.
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JOHN BUCHAN AS NOVELIST

"Greenmantle," First of a Series, is

Promised for May

When an author's works are put into

a uniform edition it is conclusive evi-

dence that he has "arrived." This

status of uniformity has just been

achieved by John Buchan. Of course,

as a historian Mr. Buchan "arrived"

early in the war; but his star as a

novelist only rose above the Canadian
horizon about the year 1917. Since then

he has scored many successes, which as

sometimes happens have had the effect

of making the more discriminating read-

ers take up his earlier and less known
books. Many of these were rather in-

accessible to Canadian bookbuyers; a

disadvantage which will be shortly re-

moved. Messrs. Nelson (of which firm

Mr. Buchan is a director) announce a

uniform edition of the novels to be com-
pleted this year.

Beginning with "Greenmantle" in May
next, the following will appear at

monthly intervals — "Prester John,"

"John Burnet of Barns," "The Watcher
by the Threshold," "A Lost Lady of

Old Years," "The Thirty-Nine Steps,"

and "The Power House," (in one

volume) "Salute to Adventurers," "A
Lodge in the Wilderness" and "The
Half-Hearted."

It will surprise many of his admirers

that Mr Buchan has such a long list of

novels to his credit. When or.e consid-

ers also his poems, essays, and his

monumental "History of the War," one

's equally astonished at hi> industry

:nd his versatility.

BOOKSELLERS SATISFIED
Ottawa Dealers got Rid of ail Kinds of

Valentines and Cards

St. Valentine's Day "went across big"
in Ottawa. For several weeks the
shops, particularly the bookstores, dis-
played an attractive line of cards, both
tender and humorous. The trend of the
buying showed that the day of flaming
aricatures, of the cheap vulgar valen-
ines, is fast disappearing.

A. H. Jarvis, Bank Street, waxed en-
husiastic when discussing St. Valen-

tine's Day with the Ottawa representa-
tive of Bookseller and Stationer.

"It is still a big day for the book
rade," he said. "There was a notice-
able falling off in the demand for comics
and for decorations, but the call for the
better class of cards and booklets for
a week previous to St. Valentine's Day,
was very good."

At Lane's bookstore in Ottawa South,
where the demand is always confined
to the comparatively few people who
reside in that section of the city, over
eight hundred one cent cards were dis-

posed of in one day, as well as a large
quantity of five, ten and fifteen cei

cards and booklets.

Ritchie Veschler, proprietor of Rit-
chie's Bookstore, Bank street, said:

"I sold eight gross of comic stuff and a
big pile of the 10 jind 15 cent, cards.
With me the demand was even better
than the call for cards at Christmas
time."

"We did not carry any of the comic
stuff," said Mr. Thorburn of Thorburn
and Abbott's, "but we can report a very
satisfactory sale of the better variety
of cards. The fifteen to twenty-five
cent line went big."

T. B. George reported a big demand
for fancy cards ranging in value from
15 to 35 cents.

At the Central Bookstore, 255 Bank
street, it was stated that the call for

"comics" was brisk, but not as good as
other years. There, as in the other

stores, the popular demand seemed to

be for the more refined class of cards.

Here is an informal picture of Mrs. Isabel Ecclestone Mackay, Miss

Marjorie L. C. Pickthall, Robert Allison Hood and Robert A. Watson,

four of Canada's premier novelists.

DARING TITLE THIS TIME

Alice Duer Miller, who wrote "Come
Out of the Kitchen," and one or two
other light novels, has gone to a heavier

and also somewhat novel theme
in her newest venture, "Man-
slaughter,"—rather a daring title

by the way. One wonders whether the

publishers were thinking of attracting

the blood-and-thunder buyer, or wheth-
er they really wanted to suggest the

story. The book is really an analysis

of the character and humanness of the

rich, in which a young woman who has

had every freedom and luxury, has been

—rather remarkable to. relate—sen-

tenced for a considerable term in a com-
mon prison, and who finds herself with

an entirely new aspect on life as the

result. It is being published by the

Ryerson Press.
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Alphabetical List Of Spring Publications

Listed below in alphabetical
order are the books published
this Spring by Canadian publish-

ing houses, the abbreviations in

brackets after the name of each
book being an indication of the
publisher. The abbreviations
and the publishing houses for
which they stand are as follows:

Allen—Thomas Allen, Pub-
lisher;

Gundy—S. B. Gundy, Publish-
er;

Goodchild—F. D. Goodchild,
Publisher;

MacLeod—George J. Mac-
Leod, Publisher;

McC. and S.—McClelland and
Stewart

;

Winston—John C. Winston
Company;

H. and S. and M.—Hodder and
Stoughton ; Musson Book Co.

Macmillan—Macmillan Book
Company;

Ryerson—The Ryerson Press;
Copp Clark—The Copp Clark

Company;
Nelson—Thomas Nelson and

Company.

Abbe Pierre, Wm. J. Hudson, (McC.
& S.) $2.00.

Abbot, The, Sir Walter Scott, (Nel-
son) 50c.

Afbove all Else, Harriet T. Comstock,
(Gundy) $1.90.

Adam and Eve and Pinch Me, A. E.
Coppard, (Macmillan) $2.00,

Adrienne Toner, Anne Douglas Sedg-
wick, (Allen).

All the Way By Water, Elizabeth
Stancy Payne, (Copp Clark) (May) $2.

An Honest Living, George Robey,
(McC. & S.) $1.75.

Angel of Terror, The, Edgar Wallace,
(Goodchild) $2.00.

Angel of Terror, The, Edgar Wal-
lace, (H. & S. & M.) $1.75.

Angelica, Elizabeth Sanxay Holding,

(McC. & S.) $1.75.

Arius The Libyan, N. C. Koyns,
(Goodchild) $2.00.

Arrant Rover, The, Berta Ruck, (H. &
S. & M.) $1.75.

Amoure'tta Landscape, The, Adeline

Adams, (Allen).

B

Bennet Malin, Elsie Singmaster, (Al-

len)

Bayete, Heaton Nicholls, (H. & S. &
M.) $1.75.

Bealby, H. G. Wells, (Macmillan).

Beautiful and Damned,, The, F. Scott

Fitzgerald, (Copp Clark) (March) $2.00.

Best Short Stories of 1921, The, Ed-
ward O'Brien, (Goodchild) $2.00.

Bit of a Drifter, A, Mabel Hodgson
Gurd, (H. & S. & M.), $2.00.

Black Circle, The, Cuthbert Edward
Baines, (H. & S. & M.) $1.75.

Black Gold, Albert Payson Terhune,
(McC. & S.) $1.75.

Blackmail, Hulbert Footner, (McC. &
S.) $1.75.

Blue Water, Fudine Wm. Wallace, (H.

& S. & M.) $1.75.

Body in the Blue Room, The; Sydney
Williams, (Copp Clark), (February),

$2 . 00.

Book of Short Stories, Alfred Noyes,

(McC. & S.), $1.75.

Brass; A Novel of Marriage, Charles

G. Norris, (McC. & S.), $2.00.

Bracegirdle, The; Burris Jenkins,

(Good-child), $2.00.

Bride of Lammermoor, The; Sir Walt-

er Scott, (Nelson), 50c.

Bridge, The; Marjorie L. C. Pickthall,

$1.75, (H. & S. & M.)

Camomile, The; Catherine Carswell,

(Goodchield), $2.00.

Canyon of the Fools, The; Richard

Mathews Hallet, $2.00, (H. & S. & M.).

Captain Blood, Raphael Sabatini,

(McC. & S.), $1.75.

Case and The Girl, The; Randall

Parrish, (Macmillan), $2.00.

Casement, The; Frank Swinnerton,

(McC. & S.), $1.50.

Chaste Wife. The; Frank Swinnerton,

(McC. & S.),$1.50.

Child's History of England, A; Charles

Dickens, (Nelson), 50c.

Children Of Men, Eden Phillpotts,

(Macmillan), $2.00.

Children of The Market Place, Edgar
Lee Masters, (Macmillan), $2.00.

City of Fire, A; Mrs. Grace Living-

ston Hill Lutz, (Goodchild), $2.00.

Closing Gates, The; Winifred Peck,

$1 75, (H. & S. & M.).

Combined Maze, The; May Sinclair,

(Macmillan).
Command, William McFee, (Gundy),

$1.90.

Confessions of a Well Meaning
Woman, The; Stephen McKenna, (McC.

& S.), $1.75.

Conflict. The; C. B. Kelland, $2.00,

(H. & S. & M.)
Conquest. The; Eva Emery Dye,

(Gundy), $2.00.

Conn of The Coral Seas, Beatrice

Grimshaw, (Macmillan), $2.00.

Coomer Ali, S. H. B. Hurst, $2.00,

(H. & S. & M.).

Copper Streak Trail, Eugene Manlove
Rhodes, (Allen).

Cytherea, Joseph Hergesheimer,

(Macmillan), $2.50.

D
Dancers in the Dark, Dorothy Speare,

(McC. & S.), $1.75.

Devil Drives, The; E. W. Savi,

(Goodchild), $2.00.

Doors of the Night, Frank L. Pack-

ard, (Copp Clark), (April), $2.00.

E
Eight Strokes of The Clock, The;

Maurice Le Blanc, (Goodchild), $2.00.

Elinor Colhouse, Stephen Hudson,

(Macmillan), $1.50.

Emma, Jane Austen, (Nelson), 50c.

Empty Sack, The; Basil King, $2.00,

(H. & S. & M.).

Erik Dorn, Ben Hecht, (Goodchild),

$2.00.

Eyes of Love, The; Corra Harris,

(McC. & S.), $1.75.

Eyes of The Village, The; A. Ter-

hune, (Goodchild), $2.00.

F
First Person Singular, The; William

Rose Benet, (McC. & S.), $1.75.

Fire Bird, The; Gene Stratton-Porter,

(Gundy), $1.90.

Forsyte Saga, The; John Galsworthy,

(Copp Clark), (May), $2.50.

Frank of Freedom Hill, Samuel A.

Derieux, (Gundy). $1.90.

G
Gallantry, James Branch Cabell,

(Goodchild), $2.50.

Garden of Memories, The; II. St.

John Cooper, $1.75, (H. & S. & M.I.

Garden Party, The; Katherine Mans-

field, (Macmillan), $2.50.

Garden Without Walls, The; Con-

inersby Dawson, (Copp Clark), (Febru-

ary), $2.00.

Gauntlet of Alceste. The; Hopkins

Moorhouse, (H. & S. & M.), $1.75.

Gentle Julia, Booth T'arkington.

(Gundy), $1.90.

Girl from Montana, The, Mrs. Grace

Livingston Hill Lutz, ('Goodchild),

$1.75."

Gladiola Murphy, Ruth Sawyer,

( H. & S. & M.), $2.00.

Gold Killer, John Prosper, (McC. &
S.), $1.75.

•

Golden Doe, The; William Kirby,

(H. & S. & M.), $2.00.

Golden Torrent, The; Allan Graham,

$1.75, (H. & S. & M.).

Great Prince Chan, The; fc.'. D.

Opnenheim, (McC. & S.), $2.00.

Green Apnle Harvest, Sheila Kaye-

Smith. (McC. & S.) $2.00.
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Greenmantle, John Buchan, (Nelson),

$1.25.

Green Moth, The; G. E. Mitton and

J. G. Scott, (Goodchild), $2.00.

H
Heart of Canyon Pass, The; Thomas

K. Holmes, Clo., (Ryerson), $1.75.

Happy Family, The; Frank Swinner-
ton, (McC. & S.), $1.50.

Harvest of Javelins, The; Bertram
Atkey, (McC. & S.), $1.75.

Haunting, The; C. E. Dawson-Scott,
(Macmillan), $2.00.

Hawk of Rede. The; Harry Harding,

$1.75, (H & S. & M.).
Hea-l of The House of Coombe, The;

Francis Hodgson Burnett, (McC. & S.),

$2.00.

Heaviest Pinp, The; Arthur W. Pat-
terson. Clo., (Ryerson), $1.75.

He Knew Lincoln, and other Billy

Brown Stories, Ida Tarbell, (Macmillan),
$1 50.

Hepplesfall's, H. Brighouse, (Good-
child), $2.00.

Hidden Force, Louis Couperus,
(McC. & S). $2.00.

Highest Bidd'r. The; Ruby M. Ayres,
n 75, (H. & S. & M.).
Hidden Gold, W. Anthony, (Good-

child). $2.00.

Hidden Plac s, Bertrand W. Sinclair,
Clo. (Rverson), $2.00.

Hidden Road, The; Wadsworth
Camp, (Gundy), $1.90.

Hoax, Ridley Mills. (McC. & S.),

$1.75.

Home'and, Margaret Hill McCarter,
$2 00, (H. & S. & M.).
Hour of Splendour, The; Jessie

Monteath Currie, (H. & S. & M.), $1.75.

House of Rimmon, The; Mary S.

Watts, (Macmillan), $2.00.

House <i Cards, Hannah Gartland,
Co.. (Ryerson), $1.75.

Humbug-, E. M. Delafield, (Mac-
millan), $2.00.

Indelible, Elliott H. Pane, (Allen).
Idealist. The; John Owen, $1.75 (H.

& S. & M.).
Idol of Pars, The; Mme. Sarah

Bernhardt, (Goodchild), $2.00.

I Have Only Myself to Blame,
Princess A. Bibesco, (McC. & S.), $2 00.

In the Favor of The Kins;, Hawthorne
Daniel, (Gundy), $1.90.

Inez & Trilby Mav, Sewell Ford,
(H. & S. & M.), $2.00.

Ps All In the Game William T.
TiMen. (Gundy). $1.90.

I Walked in Arden. Jack R. Craw-
ford, (Macmillan), $2.50.

Jen of The Marshes; J. F. Herbin,
(Goodchild) $2.00.

Joan of Overbarrow, Anthony Whart-
on, (McC. & S.) $2.00.
Joanna Godden, Sheila Kaye-Smith,

(McC. & S.) $2.00.
John Burnet of Barns, John Buchan,

(Nelson) $1.25.
J. Poindexter, Colored; Irwin S. Cobb,

(McC. & S.) $1.50.

John Burroughs' Talks, Clifton John-

son, (Allen).

K
Kate Curlew, Christine Orr (H. & S.

& M.) $1.75.

A Knight Among Ladies, J. E. Buck-

rose, (H. & S. & M.) $1.75.

Life and Death of Harriet Frean,

May Sinclair (Macmillan) $1.25.

Legend of Ulenspiegel, The, Charles

De Coster, (Gundy) $6.00.

Lineage of Lichfield, The, James
Branch Cabelh, (Goodchild.)

Little Leaven, A; Katherine Gray,
(Goodchild) ,$2.00.

Little More, A, W. B. Maxwell, (Good-

child), $2.00.

Lobstick Trail, The, Douglas Durkin,

(H. & S. & M). $1.75.

Long Way From London, A, Christo-

pher Culley, (McC. & S.) $1.75.

Longest Journey, The; E. M. Foster,

(Macmillan) $2.50.

Lost Lady of Old Years, A; John Bu-

chan (Nelson) $1.25.

Lost Valley, Katherine F. Gerould,

(H. & S. & M.) $2.00.

Love Chase, The; Felix Grendon,
author of "Nixola of Wall Street" (McC.

& S.) $1.75.

Love is of the Valley, David Lyall,

(H. & S. & M. ) $1.75.

Lovers and Friends, E. F. Benson,

(Allen) $2.00.

Lucretia Lombard, Kathleen Norris,

(Gundy) $1.90.

M
Man Who Knew Too Much, The; G.

K. Chesterton, (McC. & S.) $1.75.
Man-Size, William MacLeod Raine,

(Allan) $2.00.

March On, George Madden Martin,

(McC. & S.) $2.00.

Marguerite de Valois, Dumas, (Nel-

son) 50c.

Maria Chapdelaine, Louis Hemen
(Macmillan) $2.00.

Marriage of Patricia Pepperday, The;

Grace Miller White (McC. & S.) $2.00.

Matherson Marriage, The; Ruby M.
Ayres (H. & S. & M.) $1.75.

Men Limited, Arthur Pearson Choate,

(H. & S. & M.) $1.75.

Merton of the Movies, Harry Leon
Wilson, (Gundy) $1.90 .

Merry Heart, The; Frank Swinnerton,

(McC. & S.) $1.50.

Midnight, Octavius Roy Cohen, (Good-
child) $2.00.

Million Dollar Suitcase, The; A. Mac-
Gowan and P. Newberry (Goodchild)

$2.00.

Monastery, The; Sir Walter Scott,

(Nelson) 50c.

Monte Cristo I.. A. Dumas, (Nelson),

60c.

Monte Cris;o 11., A. Dumas, (Nelson),

60c.

Monte Cristo III.. A. Dumas (Nelson),

60c.

Monte Cristo IV.. A. Dumas, (Nel'

son), 60c.

Monte Cristo V.. A. Dumas, (Nelson),

60c.

Monte Cristo VI.. A. Dumas, (Nelson),

60c.

Moon Out of Reach, The; Margaret

Pedler, (H. & S. & M.) $1.75.

Moon Rock, Arthur J. Rees, cloth,

(Ryerson) $2.00.

Morning of Time, The; Charles G. D.

Roberts, (McC. & S.) $2.00.

Mounted Justice, Katherine Mayo,
(Allen).

Mortimer's Gold, Harold Horn, (H. &
S. & M.) $1.75.

Mother of All Living, The; Robert

Keable, (Goodchild) $2.00.

Mothers-in-Law, Baroness von Hut-

ton, (McC. & S. $1.75.

Mucker, The; Edgar Rice Burroughs,

(McC. & S.) $2.00.

Mysterious Rider, The, Zane Grey,

(H. & S. & M.) $2.00.

Mystery Girl, The; Carolyn Wells,

(Goodchild) $2.00.

My Three Husbands, Anonymous, (H.

& M. & S.) $1.75.

N
Natalie Page, . Katherine Haviland

Taylor, clo. (Ryerson) $1.75.

Nene, Ernest Perochon (McC. & S.)

$1.75.

Nicolette, Baroness Orczy, (H. & S.

& M.) $1.75.

Ninon, Margaret Peterson, (McC. &
S.) $1.75.

No. 87, Ivan Hext (Macmillan) $2.00.

Nomad Lovers, The; Arthur Weigall,

(Goodchild) $2.00.

Novels of Sir Walter Scott, The; (The
Dryburgh Edition of Scott's Novels in

Twenty-five Volumes) (Macmillan).

O
Odds, The; Ethel M. Dell, (McC. & S.)

$1.75.

O. Henry Memorial Award Prize

Stories of 1921, Blanche Colton Wil-

liams, (Gundy) $2.00.

On the Staircase, Frank Swinnerton,

(McC. & S.) $1.50.

One, Sarah McConnell (Macmillan)

$2.00.

One Thing is Certain, Sophie Kerr,

(McC. & S.) $1.75.

One Woman, Alfred Ollivant (Gundy)

$1.90.

Ordeal of Honor, An; Anthony Pryde,

(Goodchild) $2.00.

Out of The Darkness, C. J. Dutton,

(Goodchild) $2.00.

Over Life's Edge, Victoria Cross,

(Goodchild) $2.00.

P
Pan and The Twins, Eden Phillpotts,

(Macmillan).

Parables from Nature, Mrs. Gatty,

(Nelson), 50c.

Pathless Trail, The; Arthur D. Freil,

(H. & M. & S.) $2.00.

Patrioteer, The, Heinrich Mann,
(Goodchild) $2.50.

Paulina, Max Pemberton, (McC. & S.)>

$1.75.

Peewee, William MacHarg, (March)
(Copp Clark,) $1.50.
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People, Pierre Hamp, (Goodchild)
$2.50.

Peter E. F. Benson, (McC. & S.) $1.75.

Peter Whiffle, Carl Van Vechten.
(Macmillan) $2.50.

Pharisees, The; Morgan Gibbon (Gun-
dy), $1.90.

Plaster Saints, F. A. Kummer, (Good-
child) $2.00.

Ponson Case, The; F. W. Crofts

(Goodchild) $2.00.

Prairie Child, The; Arthur Stringer,

<McC. & S.) $2.00.
Price of Exile, The; W. J. Makin,

(Goodchild) $2.00.

Prodigal Daughters, Joseph Hocking,
(McC. & S.) $1.75.

Mr. Prohack, Arnold Bennett, (McC.
& S.) $1.75.

Purple Pearl, The; Anthony Pryde,
clo. (Ryerson) $2.00.

Q
"Q" Katharine Newlin Burt, (Allen).

Q.E.D., Lee Thayer, (Gundy) $1.90.

Qualified Adventurer, The; Selwyn
Jepson, clo. (Ryerson) $1.75.

Queen of Karmania, The; Marie Van
Vorst, (Goodchild) $2.00.

Quo Vadis, H. Sienkiewicz (Nelson)

50c.

R
Ragged Edge, The; Harold MacGrath,

(Gundy) $1.90.

Random Memories, Ernest W. Long-
fellow (Allen).

Rangy Pete, Guy Morton, (McC. & S.)

$1.75.
Red Knight, F. Brett-Young, clo.

(Ryerson), $1.75.

Renfrew of The Mounted, L. Y. Ers-

kine, (Goodchild) $2.00.

Rich Little Poor Boy, The; Eleanor
Gates, (Goodchild) $2.00.

Rich Relatives, Compton MacKenzie,
(H. & M. & S.) $2.25.

Rider of Golden Bar, Wm. Patterson

White, clo. (Ryerson) $1.75.

Rob Roy, Sir Walter Scott, (Nelson)

50c.

Rogues' Haven, Roy Bridges, (H. & S.

& M.) $1.75.

Romance of Fiddler's Green, The;
Clara E. Sears (Allen).

Romany Rye, The; George Borrow,
(Nelson) 50c.

Rory O'Moore, A. G. Sales, (H. & S.

& M.) $1.75.

Rose and Rose, E. V. Lucas, (H. & S.

& M.) $1.75.

Rustle of Silk, The; Cosmo Hamilton
(Allen).

S

Sacrifice, S. F. Whitman (Goodchild),

$2.00.

Saint Theresa, Henry Sydnor Harri-

son, (Allen) $2.00.

Sam Slick, Judge Haliburton, (H. & S.

& M.) $1.75.

Sand, Olive Wadsley, (McC. & S.)

$1.75.

Scarhaven Keep, J. S. Fletcher (Mac-
millan) $2.00.

Scarhaven Keep, J. S. Fletcher, clo.,

(Ryerson) $2.00.

Scarlet Tanager, The; Aubrey Tyson,
(Macmillan) $1.75.

Secret Places of the Heart, The; H.
G. Wells, (Macmillan) $2.00.

Settling of the Sage, Hal G. Evarts,

(McC. & S.) $1.75.

She Blows! And Sparm at That, W.
J. Hayskins, (Allen).

Shack Locker, The; Frederick Wm.
Wallace, (H. & S. & M.) $1.75.

Shepherds of the Wild, Edison Mar-
shall, clo., (Ryerson) $2.00.

Shadow of the East, The; E. M. Hull,

author of "The Sheik," (McC. & S.)

$2.00.

Sleeping Fires, Gertrude Atherton,
(Goodchild) $2.00.

Snowdrift, J. B. Hendryx, clo, (Ryer-
son) $1.75.

Soliloquy, Stephen McKenna, (McC. &
S.) $1.75.

Soul of a Child, The; Edwin Bjork-

man, (Macmillan) $2.50.
Souls for Sale, Rupert Hughes, (H. &

S. & M.) $2.00.

Stranger Things Have Happened, El-

len Glasgow, (Gundy) $2.90.

Stretton Street Affair, The; Wm. Le-

Queux, (McC. & S.) $1.75.

Stronger Influences, The; F. E. Mills

Young, (H. & S. & M.) $1.75.

Sun Kissed Hill, The; J. S. Fletcher,

(H. & S. & M.) 1.75.

Sundry Accounts, Irvin S. Cobb (McC.
& S.) $1.75

Sunny-San, Onoto Watanna (McC. &
S. $1.75,
Sweet Waters, Hon. Harold Nicolson,

(Allen).

T
Tarrant of Tin Spout, Henry Oyen,

(McC. & S.) $1.75.

Tell England, Ernest Raymond, (McC.
& S.) $1.75.

Tent Dwellers, The; Albert Bigelow
Paine, (H. & S. & M.) $2.50.

Then Came Molly, Harriet V. C. Og-
den, (March) (Copp Clark), $2.00.

Three Men and a Maid, P. G. Wode-
house (McC. & S.) $1.75.

Three Novels by Maxim Gorky, trans-

lated from the Russian by A. Linden,

(Macmillan )$2.00.

Timber, Harold Titus, author of "The
Last Straw," etc., (McC. & S.) $1.75.

To the Last Man, Zane Grey (H. &
S. & M.) $2.00.

Tower of Oblivion, The; Oliver

Onions, (H. & S. & M.) $1.75.

Tremendous Adventures, Dion Cal-

throp, (H. & S. & M.) $1.75.

Tribal God, The; Herbert Tremaine,

(Gundy) $1.90.

Through John's Eyes, Huntly Robert-

son, (McC. & S.) $2.00.

Tragedy at the Beach Club, The; Wm.
Johnston (Allen) $2.00.

Two Dead Men, Jens Anker, translat-

ed from the Danish by Frithjof Toks-

vig (Macmillan) $1.75.

Two Gun Sue, D. Grant, (Goodchild)

$2.00.

U
Unspeakable Gentleman, The; J. P.

Marquand, (June) (Copp Clark).

Ursula Trent, W. L. George, (H. &
S. & M.) $2.00.

Van_ Loan Memorial Edition, 5 vol.;

Charles E. Van Loan (McC. & S.) $10.

Vanderdecken; H. DeVere, (Good-
child) $2.00.

Vanishing of Betty Varian, The; Car-

olyn Wells, (McC. & S.) $1.75.

Vanishing Point, The; by Coningsby
Dawson, (Copp Clark) (May) $2.00.

Vehement Flame, The; Margaret De-
land, (H. & S. & M.) $2.00.

Veneerings, The; Sir Harry Johnston,

(Macmillan).
Venetian Lovers, Sir Philip Gibbs,

(Goodchild) $2.00.

Vertical City, The; Fannie Hurst, (H.

& S. & M.) $2.00.

Viking Blood, The; Frederic Wm. Wal-
lace, (H. & S. & M.) $1.75.

Virgin of the Sun, The; H. Rider Hag-
gard, (McC. & S.) $1.75.

W
War in the Air, The; H. G. Wells,

(Macmillan).
Watcher by the Threshold, The; John

Buchan, (Nelson) $1.25.

When Love Comes to a Bedouin;
(Goodchild) $2.00.

Where the Blue Begins; Christopher

Morley, (Gundy) $1.90.

White Desert, The; Courtney Ryley

Cooper, (H. & S. & M.) $1.75.

White Kami, The; Edward Alden Jew-

ell, (Macmillan) $2.50.

White Riband, The; F. Tennyson Jesse,

(McC. & S.) $1.50.

Wide, Wide World, The; Elizabeth

Wetherell, (Nelson) 50c.

Wild Heart, The; Emma Lindsay
Squier, (Copp Clark) (April) $2.00.

Wings of the Spirit; Evelyn Weller,

(H. & S. & M.) $2.00.

Wintergreen; Janet Lang, (H. & S. &
M.) $2.00.

Witch Man, The; M. B. Houston,

(Goodchild) $2.00.

Woman in White, The; Wilkie Collins,

(Nelson) 50c.

World's Illusion, The; Jacob Wasser-

mann, (Goodchild) $6.00.

Wunpost; Dane Coolidge, (H. & S. &
M.) $1.75.

Y
Yellow Streak, The; Valentine Wil-

liams, (Allen).

Yellow Poppy, The; D. K. Brester,

(Goodchild) $2.00.

Yollop; Geo Barr McCutcheon, Cloth,

(Ryerson) $1.00.

Young Idea, The; Frank Swinnerton,

(McC. & S.) $1.50.

NON-FICTION

Advertising Yearbook, The; Noble T.

Praigg, (Gundy) $2.25.
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Afoot in English, W. H. Hudson,
(Macmillan) $3.50.

After the Honeymoon, Louis Mason,
(McC. & S.) $1.00.

After the War, Colonel Repington,
(Allen) $5.00.

Amateur's Book of The Dahlia, The;
Mrs. Charles H. Stout, (Gundy) $3.50.

American Diplomat in China, Paul S.

Reinch, (Gundy), clo., $4.50.
America Faces the Future, Durant

Drake, (Macmillan) $2.50.
American Mind in Action, The; Har-

vey O'Higgins, (H. & S. & M.)
Angels and Ministers: Four Plays of

Victorian Shade and Color, Laurence
Housman, (Goodchild) $2.00.
Annals of a Working Life, The; Henry

Ford, (Gundy) $3.00.
Apocalypse of John, The; Isborn T.

Beckwith, Ph.D. D.D. (Macmillan)
$2.50.

Apology and Polamic in the New Tes-
tament, Rev. Andrew D. Heffern, (Mac-
millan) $3.50.

Apple Tree, The; Liberty Hyde Bailey,

(Macmillan) $2.00.

Approach of the New Testament, The;
Rev. Prof. James Moffatt, D.D., D. Litt.

Art Appeal in Display Advertising,
Frank Alvan Parsons, (H. & S. & M.)
$6.75.

Art of Home Decoration, The; Mary
Harrod Northend, (Goodchild) $4.00.
Art of Interior Decoration, The; Em-

ily Burbank and Grace Wood, (Good-
child) $4.00.

Art of the Moving Picture, The; Va-
chel Lindsay, (Macmillan).

Aspects and Impressions, Edmund
Gosse, (McC. & S.) $2.50.
Auction Bridge in Ten Lessons, Ella

G. Pimm, (H. & S. & M.) $2.00.
Auction Bridge Standards, Winbar C.

Whitehead, (Goodchild) $2.25.
Autobiography, An; (1 vol. edition),

Margot Asquith, (McC. & S.) $4.50.

B
Balkan Peninsula, The; Ferdinand

Schevill, (Goodchild) $5.00.
Banting- (For Tomorrow We Diet),

Nina Wilcox Putnam, (McC. & S.) $1.10.

Bearings of Psycho-Analysis Upon
Education, The; Barbara Low, (Good-
child) $2.50.

Beating the Stock Market, R. W. Mc-
Neel, (Goodchild) $2.50.
Benedetto Croce: An Introduction to

His Philosophy, Raffaello Piccoli, (Good-
child) $2.50.

Billiards, Sidnev H. Fry, (H. & S. &
M.)

Book of Common Praise, (Gundy).
Book of Common Prayer, (Gundy.)
Book of Job, The; Moses Buttenweis-

cr, (Macmillan) $4.00.
Boyhood Consciousness of Christ,

The; Rev. P. J. Temple, (Macmillan),
$4.00.

C
Cage Birds, Pets and Live Stock Se-

ries, paper, (McC. & S.) 50c.

California: The American Period, Ro-
bert G. Gleland, (Macmillan).

California Trails, Trowbridge Hall,

(Macmillan), $2.50.

Cambridge Mediaeval History. Vol. Ill,

Germany and The Western Empire,
(Macmillan).

Captain Nathaniel Brown Palmer: An
Old-time Sailor of the Seas, by John R.

Spears, (Macmillan) $1.60.

Carpenter and His Kingdom, The; Dr.

Alexander Irvine, (McC. & S.)

Caruso's Method of Singing, P. Mario
Marafioti, (Goodchild) $4.50.

Catholic Spirit in Modern English

Literature, The; George N. Shuster,

(Macmillan).

Causes and Cures for Social Unrest,

Ross L. Finney, (Macmillan.)

Chalk Talks, W. G. Bengough, (H. &
S. & M.) $1.75.

Changing Year, The; Anthony Collett,

(H. & S. & M.)
Chapters from Childhood: Reminis-

cences of an Artist's Granddaughter,
Juliet M. Soskice, (Goodchild) $4.00.

Charity Organization Movement in

the United States, The; Frank D. Wat-
son, (Macmillan), $3.50.

Chemistry, Hippolyte Greuner, (H. &
S. & M.) $3.50.

Chess Fundaments, J. R. Capablanca,

(Goodchild), $3.00.

Child Versus Parent: The Irrepres-

sible Conflict in the Home, Rabbi Steph-

en S. Wise.

Chimneysmoke, Christopher Morley,

(McC. & S.)

China Awakened, M. T. Z. Tyau,
(Macmillan), $4.00.

China's Place in the Sun, Stanley H.

High, (Macmillan), $1.25.

Christian Work as a Vocation, (Mac-
millan), $1.00.

Church in America, The; Professor

William Adams Brown, (Macmillan)

$2.00.

Church of the Holy Sepulchre, The;

Rev. H. T. F. Duckworth, M.A., (H. &
S. & M.)

Cinema Craftsmanship: A Book for

Photoplaywrights, F. T. Patterson,

(Goodchild), $2.50.

Civilization in the United States, Har-
old E. Stearns, (Goodchild) $6.00.

Classics of the Soul, Rev. R. E. Welsh,
M.A., D.D., (H. & S. & M.)

Cobblestones, David Sentner, (Mac-
millan), $1.50.

Collected Poems, James Elroy Fleck-

er, (Macmillan), $3.00.

Complete Book of the Dog, The; Ro-
bert Leighton, (McC. & S.) $3.50.

Contes Choisis, Mark Twain, (Nelson)

60c.

Country Life Book of Building and
Decorating, The; Reginald T. Townsend,
(Gundy), $3.50.

Creative Christ, The; Edward S.

Drown, (Macmillan), $1.50.

Creative Christianity, Nathaniel W.
Taylor, (Macmillan), $1.50.

Critic and the Drama, The; George
Jean Nathan, (Macmillan), $1.75.

Cushing's Manual, (Goodchild) 50c.

Cyclopedia of Farm Animals, Liberty

Hyde Bailey, (Macmillan), $6.00.

Cyclopedia of Farm Crops, Liberty

Hyde Bailey, (Macmillan) $6.00.

Cyclopedia of Hardy Fruits, U. P.

Hedrick (Macmillan) $6.00.

D
Daniel Boone and the Wilderness

Road, H. Addington Bruce, (Macmillan),

$1.60.

Danton, Louis Madelin; translated

from the French by Lady Mary Loyd,
(Macmillan), $5.00.

Days in the Open: A Fisherman's
Answer to the Red God's Call; Lathan
A. Crandall, (Goodchild), $1.50.

Declaration of Independence, The;
Carl Becker, (Goodchild) $2.50.

Dingbat of Arcady, The; Marguerite
Wilkinson, (Macmillan), $1.50.

Dogs, Pets and Live Stock Series,

paper, (McC. & S.) 50c.

Drama and the Stage, The; L. Lewi-
sohn, (Goodchild), $2.50.

E
Eagle Life and other Studies in the

Old Testament, The; Rev. J. H. Jowett,

M.A., D.D., (H. & S. & M.)
Early Civilization, Alexander A. Gold-

enweiser, (Macmillan), $5.00.

Economic Basis of Politics, The; Chas.

A. Beard, (Macmillan), $5.00.

Economics of Motor Transportation,

George H. Gupp, (Goodchild).

Employers' Associations in the Unit-

ed States, by Clarence E. Bennet, (Mac-
millan) $4.00.

Encyclopedia of the Violin, An; Al-

bert Bachman, (Goodchild).

English and American Philosophy

Since 1800, Arthur Kenyon, (Macmil-
lan) $3.50.

Esther and Bernice, John Masefield,

(Macmillan), $2.00.

Ethics, Dr. Lynch, (McC. & S.)

Eugenics, Chesterton, (McC. & S.)

Evangeline, Henry Wadsworth Long-
fellow, (H. & S. & M.) 75c.

Explorers of The Dawn, Mazo De La
Roche, (Macmillan), $2.50.

Eye of the Wift, The; Temple Thurs-
ton, (McC. & S.)

Facing Old Age, Abraham Epstein,

(Macmillan), $2.50.

Fair Rewards, The; Thomas Beer,

(Macmillan), $2.50.

Fairy Land of the South Seas, James
Morgan Hall and Charles Bernard Nord-
hoff, (H. & S. & M.) $4.50.

First Million the Hardest, The; A. B.

Farquhar, (Gundy), $4.00.

Flowering Shrubs, Mrs. Clark Nut-
tall, (McC. & S.) $6.50.

Foreign Relations of China: A His-

tory and a Survey, The; M. J. Bail, M.A.
Ph.D. (Goodchild), $5.00.

Foreign Trade Markets, Clayton S.

Cooper, (Goodchild) $4.50.
Foster's Auction Bridge For All, R.

F. Foster, (Goodchild), 50c.

Foster's Complete Hoyle, R. F. Fos-
ter, (Goodchild), 50c.

Foundations of Japan, The; J. W. Ro-
bertson-Scott, (Goodchild), $7.00.

Fourteen Thousand Miles Through
the Air, Sir Ross Smith, (Macmillan),

$3.00.
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Fowls, Pets and Live Stock Series,

paper, (McC. & S.) 50c.

Friday Nights, Edward Garnett, (Mac-
millan) $2.50.

Fundamental Conceptions of Psycho-

Analysis: An Elementary Survey, A. A.

Brill, M.D., (Goodchild), $3.00.

Fundamentals of Christianity, The;
Henry C. Vedder, (Macmillan), $2.00.

Fundamentals of Prosperity: What
They Are and Where They Come From,
Roger W. Babson, (Goodchild), $1.25.

Funds and Their Uses, Frederick A.

Cleveland, (Goodchild),

Future of the Church, The; Roger W.
Babson, (Goodchild), $1.50.

G
Garden Wisdom, Stephen Gwynn,

(Macmillan).

Gardening With Brains, Henry T.

Finck. (H. & S. & M.) $2.00.

Gate of Cedar, A; Katherine Morse,
(Macmillan), $1.25.

General Robert E. Lee After Appo
matox, Franklin K. Riley, (Macmillan),

$3.00.

General Theory of Law, N. M. Kor-
kunov, (Macmillan), $5.00.

,

Gentleman in Prison, A; Tooichi Ishii,

(McC. & S.) $2.00.

German Constitution, The; Rene Bru-
net, translated from the French by Jos-

eph Gollomb, (Macmillan), $3.00.
Getting Your Money's Worth, Isabel

Ely Lord, (Goodchild), $2.00.

Great Adventure in Washington, Mark
Sullivan, (Gundy), $3.00.

Guest the One-eyed, Gunnar Gunnars-
son, (Macmillan), $2.50.

H
Half Century of Naval Service, A;

Seaton Schroeder, (Goodchild), $5.00.

Handbook of Cookery, A; Jessie Con-
rad, (Gundy), $1.90.
Harlem Shadows, Claude MacKay,

(Goodchild), $2.00.

Hassan, (A Play), James Elroy Fleck-

er, (Macmillan), $2.00.

Haunts of Life, The; J. Arthur Thom-
son, (Goodchild), $2.50.

Heavens, Louis Untermeyer, (Good-
child), $2.25.

Helen of Troy, Sara Teasdale, (Mac-
millan), $1.50.

Historical Interpretation of The Idea
of The Second Advent, A; Chester C.

McGown, Ph.D., (Macmillan), $2.50.

History and Nature of International

Relations, The; Edmund A. Walsh (Mac-
millan), $2.25.

History of Art. Vol. 1, Ancient Art;

Vol. 2, Mediaeval Art; Elie Faure, (H.

& S. & M.) $6.75 each.

History of the Revision of the Book
of Common Prayer, The; Ven. Archdea-
con W. J. Armitage, (McC. & S.)

History of the United States Since the

Civil War, A; Ellis Paxson Oberholtzer.

(Macmillan), $4.00.
History of the World Since 1815, Ed-

uard Fueter. (Goodchild) $5.00.

Home Making Simplified, Bertha
Streeter. (H. & S. & M.) $1.75.
Home Vegetable Garden, The; Ella M.

Freeman, (Macmillan).

House of Commons and Monarchy.

The; Hilaire Belloc, (Goodchild), $2.50.

House of Souls, The; Arthur Machen,

(Macmillan), $2.50.

How Animals Talk, William J. Long,

(H. & S. & M.) $2.00.

How England is Governed, Right Hon.

C. F. G. Masterman, (Macmillan), $3.00.

How to Get the Job You Want, Wil-

liam L. Fletcher, (Gundy) $3.00.

How to Make Poultry Pay, (Good-

child), 50c.

How to Study Birds, Herbert Keight
ley Job. (Macmillan), $2.00.

Hugo Munsterberg: His Life and His

Work, Margaret Munsterberg, (Good-
child), $4.50.

I

Ice Breakers, Edna Geister, (McC. &
S.), $1.75.

If, Lord Dunsany, (Goodchild), $2.00.

Image, The; Lady Gregory, (Good-
child), $2.00.

Immortal Italy, Edgar A. Mower,
(Goodchild), $5.00.

In Days to Come, Walter Rathenau,
(Macmillan), $5.00.

In Defence of Women, H. L. Mancken.
(Macmillan), $2.00.

In Storyland, Elizabeth Harrison,

(Macmillan), $1.25.

In the Clutch of Circumstances, Anon,
(Goodchild), $2.50.

In the Tracks of The Trades, L. R.

Freeman, (Goodchild), $5.00.
In the Eyes of the East, M. B. Green-

bie, (Goodchild), $3.00.

In the Vanguard, Katrina Trask,
(Macmillan), $1.00.

Indian Legends of Vancouver Island,

Alfred Carmichael, (H. & S. & M.),

SI. 00.

Indispensable Information for Infants,

or Easy Entrance to Education, Owen
Wister, (Macmillan), $1.00.

Indoor Games and Amusements, Ruth
Blakely, cloth, (Ryerson), $1.25.

Industry and Human Welfare, Wil-

liam L. Chenery, (Macmillan), $1.75.

Inheriting the Earth, O. D. Von En-
geln, (Macmillan), $2.50.

Interior Decorations. Bernard C . Jak-

way, (Macmillan), $3.00.

International Library of Psychology,

Philosophy and Scientific Method: Phil-

osophical Studies; G. E. Moore, (Good-
child), $2.50.

International Relations of The Old
World States, Right Hon. Viscount
James Bryce. (Macmillan), $2.50.

Investing for Profit, H. L. Barber,

(Goodchild), $2.50.

Iron Hunter, The, Chase S. Osborn,

(Macmillan), $2.00.

Isaac Brock—Revised Edition, Walter
R. Nursey, (McC. & S.) $1.50.

I Can Pe Bone, compiled by J. Mor-
ris, cloth. (Ryerson), $1.75.

It Is To I augh, Edna Geister, (McC.
& S ) ($1.35.)

Jewish Children, by Shalom Aleichem,
translated from the Yiddish by Hannah
Beeman, (Macmillan), $2.00.

John Allen and His Friends, John

Allen, (H. & S. & M.)

K
Kingdom of Evils, The; E. E. South-

ard. M.D., (Macmillan), $5.00.

Kittens: A Family Chronicle by Svend
Fleuron. translated from the Danish by

David Pritchard, (Macmillan), $2.00.

La Dame de Monsoreau, I. A. Dumas.
(Nelson), 60c.

La Dame de Monsoreau II|, A. Du-
mas, (Nelson), 60c.

La Dame de Monsoreau III|, A. Du-
mas. (Nelson), 60c.

La. Reine Margot I., A. Dumas, (Nel-

son). 60c.

La Reine Margot II., A. Dumas, (Nel-

son). 60c.

La Vallee Bleue, J. des Gachon, (Nel-

son), 60c.

La Vie d'un Simple, E. Guillaumin,

(Nelson), 60c.

Labrador: The Country and the Peo-

ple. Wilfred T. Grenfell, (Macmillan),

$3.00.

Labour and the Moneyed Man, George

Radford. (H. & S. & M.)

Lady of North Star. The; Ottwell

Binns, (Macmillan), $2.00.

Lake Geneva, Sir Frederick Treves,

( McC. & S.)

Latest Thing and Other Things, The;

Alexander Black, (H. & S. & M.) $2.25.

Laurentians, The; T. Morris Longv

stretch, (McC. & S.) $5.00.

Law of City Planning and Zoning,

The; Frank Bachus Williams, (Macmil-

lan), $1.00.

Lawn Tennis. F. K. Burrow, (H. &
S. & M.)

Les Eaux Printanieres, Tourgueneff,

(Nelson), 60c.

Les Quarante-cinq I., A. Dumas, (Nel-

son). 60c.

Les Quarante-cinq II., A. Dumas,
(Nelson), 60c.

Les Quarante-cinq; III., A. Dumas,

(Nelson). 60c.

Letter Book. A; George Saintsbury,

(Goodchild), $2.50.

Letters to Lithopolis, (Gundy), $10..

Libri Librorum. (Macmillan), $2.50.

Life of Antoino Fogazzaro, author of

The Saint, (H. & S. & M.), $4.50.

Life of Elizabeth Cody, The; Stanton

Harriet, Stanton Blatch. and Theodore

Stanton. (H. & S. & M.), $6.75.

Life of John Hunter, The; Canon Les-

lie S. Hunter, (H. & S. & M.)

Life of Robert, Marquis of Salisbury,

Lady Gwendolen Cecil, (H. & S. & M.),

$12.50.

Little Corner Never Conquered, The;

John Van Schaick jr., (Macmillan), $2.

Little Essays of Love and Virtue,

Havelock Ellis, (McC. & S.), $1.75.

Little Rays of Moonshine, A. P. Her-

bert, (Macmillan), $1.75.

Lloyd George, (March), Punch, (McC.

& S.), $1.50.

Lord, Teach us to Pray, late Rev. Al-

exander Whyte, D.D., LL.D., (H. & S.

& M.).
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M
Making Good in Business, Roger W.

Eabson, (Goodchild), $1.50.

Making Money Make Money, H. L.

Barber, (Goodchild), $2.50.

Man, the Animal, William Martin

Smallworth, (Macmillan), $2.50.

Margey Wins the Game, John W. A.

Weaver, (Macmillan), $1.50.

Marooned in Moscow, Marguerite E.
Harrison, (McC. & S.), $3.50.

Mastered Men, F. A. Robinson, (McC.

& S.), $1.50.

Max Beerbohm in Perspective, Bohun
Lynch, (Macmillan), $3.50.

Medieval Hun, His Honor John Louis

Carleton, (Goodchild), $1.75.

Memoirs of Midget, Walter De La
Mare, (Macmillan), $3.00.

Men of Affairs, Roland Pertwee,

(Macmillan),' $2.00.

Michigan, Liberty Hyde Bailey, (Mac-

millan).

Mind in the Making, The; James Har-

vey Robinson, (H. & S. & M.), $2.75.

Misuse of The Mind, The; Karin Ste-

phen, (Goodchild), $2.50.

Model Electric Locomotives and Rail-

ways, (McC. & S.

Modern Cavalry, Malcolm Wheeler
Nicholson, (Macmillan), $2.00.

Modern Essays, Christopher Morley,

(Goodchild), $2.50.

Modern Idea of The State, H. Krabbe,

(Goodchild), $5.00.

Modern Industrialism, Frank L. Mc-

Vey, (Goodchild), $4.00.

Modern Men and Mummers, Hesketh
Pearson, (Goodchild), $3.00.

The Modern Reader's Bib'e, (abridged)

for Schools; in Two Volumes; Richard

G. Moulton, (Macmillan), $2.25.

Modern Russian Poetry; An Anthol-

ogy, Babette Deutsch, (Goodchild), $2.

Money, D. H. Robertson, (Goodchild),

$2.50.

Morals and The Evolution of Man,
Max Nordau. (McC. & S.), $3.50.

More That Must Be Told, Sir Phillip

Gibbs. (H. & S. & M.) $3.00.

Music: Lyrical and Narrative Poems,
John Freeman, { Goodchild), $2.50.

My Boyhood, John Burroughs, (Gun-
dy), $3.00. <

My Own Affairs, Princess Louise of

Belgium, (McC. & S.)

My Trip Abroad, Charlie Chaplin, (H.

& S. & M.), $1.10.

N
Nature of the Scripture, The; Rev.

Prof. A. S. Peake, D.D., (H. & S. &
M.)

Near Eastern Affairs and Conditions,
Hon. Stephen Panareteff, (Macmillan),
$2 . 00

.

Negro Folk Rhymes, Thomas J. Tal-
ley, (Macmillan), $2.50.
New History of the Nations, A; John

Buchan, (H. & S. & M.)
New Idealism, The; May Sinclair,

< Macmillan), $3.00.

Next War, The; Will Irwin, (McC. &
S.). $1.50.

NO-Plays o.' Japan, The; Arthur Wal-
ey, (Macmillan), $5.00.

North America Slime Moulds, Thomas
H. MacBride, (Macmillan).
Northward Course of Empire, The;

Vilhjalmar Stefansson, (Goodchild),

$2.50.

Nutrition and Growth of Children,

Wm. R. P. Emerson, (Goodchild), $3.00.

O

Old Morocco and the Forbidden Atlas,

C. F. Andrews, (McC. & S.)

On English Poetry, Robert Graves,
(Macmillan), $2.00.

On the Rim of the World. Rev. J.

Patterson-Smyth, D. O., LL. D.,' (H &
S. & M.)
Opinions of Anatole France. The; Paul

Gsell, (Macmillan), $2.50.
Origin and Evolution of The Human

Race, The; Albert Churchward, (Mac-
millan), $5.00.

Other Days, J. VV. Leigh, (Macmil-
lan), $6.00.

Our Hawaii: Islanders and Islands,

Charmian K. London, (Macmillan), $3.

Outcast, The; Selma Lagerlof, (Gun-
dy), $2.00.

Palace of Mines, The; Sir Arthur
Evans, (Macmillan), $2.00.
Parenthood and Child Nurture, Edna

Dean Baker, M.A., (Macmillan), $1.50.
Pastiche and Prejudice, A. B. Walkley,

(Macmillan), $3.00.

Peace and Bread in Time of War,
Jane Addams, (Macmillan), $2.00.

Peacemakers—Blessed and Otherwise,
Impressions, Reflections and Irritations
at an International Conference; Ida M.
Tarbell, (Macmillan).

Persia, Past and Present, A. V. Wil-
liams. (Macmillan).

Philosophy in The Development of

Law, Pierre De Tourtoulon, (Macmil-
lan), $5.00.

Phrase and Fable, revised edition, Dr.
Brewer, (McC. & S.), $7.50.

Physical Health of Jesus, The; Walter
E. Bundy Ph. D., (Macmillan), $3.00.
Poems and Portraits, Don Marquis,

(Gundy), $1.60.

Poetic Mind, The; P. C. Prescott,
(Macmillan), $2.00.

Policing the Plains, R. G. MacBeth,
(H. & S. & M.), $3.50.

Practical Dog Keeping, William Hay-
nes, (Macmillan), $1.25.

Practical Flower Garden, The; Hel-

ena Rutherford, (Macmillan), $2.50.

Prester John, John Buchan, (Macmil-
lan), $2.50.

Prime Ministers and Presidents, Chas.

Hitchcock Sherrill, (McC. & S.), $2.75.

Principles of Philosophy, Joseph A.
Leighton, (Goodchild).

Principles of Social Psychology, James
Mickel Williams, (Macmillan), $5.00.

Problems in Pan Americanism, Sam-
uel Guy Irwin, (McC. & S.), $2.25.

Problems of Business Correspond-
ence, C. A. Naether, (Goodchild), $3.00.

Process Engraving. Edward S. Pils-

vvorth, (Macmillan), $2.00.

Property Insurance, S. S. Huebner,
(Goodchild).

Psalms as Liturgies, The; John P.

Peters, (Macmillan), $4.50.

Psycho-Analysis and Sociology, Aurel
Kolnai, (Goodchild), $3.00.

Psychology, R. C. Givler, (H. & S.

& M.), $3.50.

Public Opinion, Walter Lippmann.
(Goodchild), $4.00.

Punch's History of England, vols. 3

and 4, (McC. & S.). per vol. $5.00.

Q
Rabbits, Pets and Live Stock Series,

paper, (McC. & S.), 50c.

Railroad Administration, Ray Morris,

(Goodchild).

Rayner-Slade Amalgamation, The; J.

S. Fletcher, (Macmillan), $2.00 .

Readers and Writers, A. R. Orage,
(Macmillan), $1.75.

Reader's Digest of Books, The; Helen
Rex Keller, (Macmillan), $5.00.

Reconstruction in France, William
MacDonald, (Macmillan),

Reconstruction of Religion, The; Pro-

fessor Char'es A. Ellwood, (Macmillan),
$3.00.

Red Dusk and The Mon'ow, Sir Paul
Dukes, (Gundy), $4.00.

Redemption, J. Dick Fleming, D.D.,

(H. & S. & M.)
Reminiscences, Gilbert Jessop, (H. &

S. & M.)
Reminiscences of a Raconteur, George

H. Ham, (H. & S. & M.), $3.00.

Reptiles of the World. R. L. Ditmars,
(Macmillan), $4.00.

Revision of the Treaty, A; Manyard
Keynes, (Goodchild), $2.50.

Roads From Rome, Anne C. E. Allin-

son, (Macmillan), $1.50.

Romance of a Great Store, The; Ed-
ward Hungerford, (Goodchild), $4.00.

Rosinante to the Road Again, John
Dos Passos, (McC. & S.), $2.00.

Rural Child Welfare, Edward N. Clop-

per, (Macmillan), $3.00.

Russia in The Far East, Leo Pasvol-
sky, (Macmillan), $1.75.

Russian Foreign Relations During the

Last Half Century, Right Hon. Baron
Sergius A. Kerff, (Macmillan), $2.25.

Salt Lake, Pierre Benoit, translated

from the French by Florence and Victor

Llona, (Macmillan), $2.00.

Selected Poems, Laurence Binyon,

(Macmillan), $2.00.

Science and Human Affairs, from the

Viewpoint of Biology; W. C. Curtis,

(Goodchild), $5.00.

Scottish and Irish Terriers, William
Haynes, (Macmillan), $1.25.

Secret Diplomacy: How Far Can It

Be Eliminated, Paul S. Reinsch (Good-
child), $2.50.

Secret of the Sahara, The; Kufara;
Rosita Forbes, (McC. & S.)

Settlement Idea, The; Arthur Holden,
(Macmillan), $2.50.

Senescence, G. Stanley Hall, (Good-
child), $6.00.

Seven Ages of Washington, The;
Owen Wister, (Macmillan), $2.00.
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Sketching in Water Colors for Amat-
eurs, James Steuart, (Nelson), $1.00.

Slabs of The Sunburst West, Carl

Sandburg, (Goodchild), $2.00.

Small Boat Building, H. W. Patterson,

(Macmillan), $1.25.

So-Called Human Race, The; Bert

Leston Taylor, (Macmillan), $2.00.

Social Work, Edward T. Devine, (Mac-
millan), $3.00.

Some Legal Phases of Corporate Fin-

ancing, Reorganization, and Regulation,

(Macmillan), $2.50.

Songs from the Glens of Antrim, and
More Songs from the Glens of Antrim,
Moira O'Neill, (Macmillan).

Sonnets to a Red haired Lady, Don
Marquis, (Gundy), $1.90.

Soul of Central Africa, The; Rev.

John Roscoe, (McC. & S.)

Sport of Bird Study, The; H. K. Job,

(Macmillan), $2.75.

Stock Market, The; S. S. Huebner,
(Goodchild), $4.00.

Story of Mankind, Hendrik Van Loon,
clo. (Ryerson), $5.00.

Streaks of Life, Ethel Smyth, (Mac-
millan), $3.00.

Student's Philosophy of Religion, A;
William Kelley Wright, (Macmillan),

$3.75.

Study of American History, The; Rt.

Hon. Viscount James Bryce, (Macmil-
lan), $1.50.

Success, Rt. Hon. Lord Beaverbrook,
(McC. & S.), $1.00.

Supply and Demand. H. D. Henderson,
(Goodchild), $2.50.

Survey, A. Max Beerbohm, (Gundy),
$4.50.

T

Tahiti, George Calderon, (Goodchild),

$7.00.

Theory of Mind as Pure Act, A; Giov-

anni Gentile, (Macmillan).

Textbook of Pomology, A; J. H. Gour-
ley, (Macmillan), $2.00.

Things Mother Used to Make, Lydia
M. Gurney, (Macmillan), $1.00.

Three Golden Hairs: More Plays for

Children, The; Ethel Sidgwick, (Good-
child), $1.25.

Studies in English Literature, Andre
Chevrillon, (Gundy), $2.25.

Three Types of Practical Ethical

Movements of the Last Half Century,

Leo Jacobs, (Macmillan), $1.50.

Threefold Commonwealth, The; Rud-
olph Steiner, (Macmillan), $1.75.

Tragic Sense of Life in Man and in

Peoples, The; Miguel De Unamuno,
< Macmillan),
Tree Top Morning, and Other Poems,

Ethelwyn Wetherald, (Goodchild), $1.50.

Two Children of the Foothills, Eliza-

beth Harrison, (Macmillan), $1.25.

U
Understanding Advertising and Sell-

ing1 Through Systematic Reading, J. G.
Frederick, (Goodchild).

Unseen Side of Child Life, Elizabeth

Harrison, (Macmillan), $1.25.

V
Value of Good Manners, The; Mar-

garet Emmerson Bailey, (Gundy), $1.90.

Van Zanten's Happy Days, Laurids

Bruun, (Macmillan), $2.00.

Velvet Paws and Shiney Eyes, Carrol

Cassidy Cole, (H. & S. & M.), 75c.

W
Wanderers, Knut Hamsun, translated

from the Norwegian by W. W. Worster,
(Macmillan), $2.50.

Washington and the Riddle of Peace,

H. G. Wells, (Macmillan), $1.00.

Watched by Wild Animals, Enos A.
Mil s, (Gundy), $3.00.

Weapon of the Strike, The; Arthur
Paterson, (H. & S. & M.)

Wedgewood Pottery, Wm. Burton,

(McC. & S.), $25.00.

Western Birds, Harriet Williams
Myers, (Macmillan), $3.50.

What Next in Europe?, Frank Van-
derlip, (Goodchild), $2.50.

What Prohibition Has Done to Amer-
ica, Fabian Franklin, (Goodchild), $2.50.

While I Remember, Stephen McKen-
na, (McC. & S.)

Why Lincoln Laughed, Russell H.
Conwell, (H. & S. & M.), $1.65.

Will Shakespeare, Clemence Dane,
(Macmillan), $1.75.

Wireless Telegraphy and Telephony,

Work handbooks, (McC. & S.)

The Wood-Carver's Wife, Marjorie
Pickthall, (McC. & S.), $1.50.

Working With the Working Woman,
Cornelia Strotten Parker, (H. & S. &
M.), $2.25.

World Worth While, A; W. A. Rogers,

(H. & S. & M.) $3.50.

Yankee Bird Namer, The; (Gundy),

50c.

Yankee Ships and Yankee Sailors,

James Barnes, (Macmillan), $1.60.

Yankee Wild Flower Namer, The;

Horace Taylor, (Gundy), 50c.

Young Man and Civil Engineering,

The; George Fillmore Swain, (Macmil-

lan), $2.00.

Your Dog and Your Cat, Roy H.

Spaulding, (McC. & S.)

Youth Grows Old, Robert Nathan,
(Goodchild), $2.00.

JUVENILES

Adventures All, K. M. Eady; (Nelson)

50c.

The Adventures of Pat and Matty, K.

F. Brodrick; (Nelson) 50c.

Animals at Play, (Nelson) 15c.

Any Time Tales, (McC. & S.).

B
Bee, Paul, and Babs, Evelyn Maud

Whitaker, (Nelson); 50c.

Bed Time Bible Stories, The Story of

Abraham, The Story of Paul, The Story

of Jesus for Little People, The Story of

Joseph, The Dreamer, The Story of

David, The Idol of the People; By Pell,

(Goodchild); 75c. each.

Blackie the Crow (Green Forest Ser-
ies); Thornton W. Burgess; (McC & S);
$2.00.

Bluebeard, Clifton Johnston; (Good-
child); 75c.

Book of Nature Stories, W. H. Seers;

(Goodchild); $2.00.

Busy B's, Violet M. Methley; (Nelson)
50c.

C
Castaways of Hope Island, H. A.

Hinkson; (Nelson); 50c.

Cat's Cradle; (Nelson); 30c.

Cautionary Tales for Bad Children,

Hilaire Belloc; (Macmillan); $1.50.

Child Health Alphabet, Mrs. Fred-
erick Patterson; (Macmillan); 10c.

Children's Cheery Book; (McC & S).

Cho-Cho and The Health Fairy, Miss
Eleanor Glendower; (Macmillan); 15c.

Chubby Children, (Nelson); 75c.

Conni° Morqran With The Mounted,
dryx; (Goodchild); $2.00.

Connie Morgan With The Mounted,

J. B. Hendryx; (Goodchild); $2.00.

Connie Morgan in the Fur Country,

J. B Hendryx; (Goodchild); $2.00.

Connie Morgan in the Lumber Camps,
J. B. Hendryx; (Goodchild); $2.00.

Cuddly Corner Stories; (McC & S).

Czechoslovak Fairy Tales, Jan Matulka;

(Goodchild); $3.00.

D
Daddy's Lad, E. L. Waverfield; (Nel-

son); 50c.

Deep Sea Hunters, A. Verrill; (Good-

child); $2.00.

Diamond Rock, J. MacDonald Oxley;

(Nelson); 50c.

Dick Among the Miners, A. W.
Dimock; (Goodchild); $1.50.

Fairy Tales; (Nelson); 30c.

Fellow Who Won, Andrew Home;
(Nelson); 50c.

Firelight Fancies; (McC & S).

Frank's First Term, Harold Avery;

(Nelson); 50c.

G
Gift From the Sea, Angela Brazil;

(Nelson); 50c.

Gladys or Gwenyth, E. Everett-Green,

(Nelson); 50c.

Golden Fairy Tales; (Nelson); 50c.

H
Happy Moments, (McC & S).

Held By Chinese Brigands, C. Gilson;

(Goodchild): $1.00.

Holidays; (Nelson); 15c.

How Janice Day Won, H. B. Long;

(Goodchild); 75c.

Janice Day at Poketown, H. B. Long;

(Goodchild); 75c.

Janice Day, The Young Homemaker,
H. B. Long; (Goodchild); 75c.

John's Visit to the Farm, Evelyn

Sharp; Nelson); 50c.

Joseph and His Brothers; (Nelson)

45c.

L
Laughing Prince, Jay Van Everen;

(Goodchild); $3.00.
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Little Brother to the Bear, W. J.

Long-; (Goodchild); $2.00

Little Chums; (Nelson); 75c.

Little Heiress The, Margaret B.

Clarke; (Nelson); 50c.

Little Rajah The, E. Hobart-Hampton;
(Nelson); 50c.

Little Stories for Little People (Nel-

son); 30c.

Lucile, Bringer of Joy, E. M. Duffield;

(Goodchild); 75c.

Lucile on the Heights, E. M. Duffield;

(Goodchild); 75c.

Lucile, The Torch Bearer, E. M.
Duffield; (Goodchild); 75c.

Lucile Triumphant, E. M. Duffield;

(Goodchild); 75c.

M
Madamscourt, H. May Poynter; (Nel-

son); 50c.

Mission of Janice Day, H. B. Long;
(Goodchild); 75c.

Missionary Stories for Little Folks;

First Series, Primary; Second Series,

Junior; Margaret T. Applegarth; (McC
& S).

Mother Maud, Mrs. Arthur; (Nelson)

50c.

My Easy Painting Book; (Nelson);

35c.

N
Ned Beale, Fisherman, E. R. Silvers;

(Goodchild); $2.00.

O
Old Time Stories, Heath Robinson;

(Goodchild); $5.00.

Over Two Seas, Ralph Henry Bar-
bour; (Goodchild); $2.00.

Party Painting Book; (Nelson); 35c.

Patty Books, Carolyn Wells—17 titles;

(McC & S); $1.00 each.

Peter's Adventure, Evelyn Maud
Whitaker; (Nelson); 50c.

Pied Piper (The), Clifton Johnston;
(Goodchild); 75c.

Priscilla, E. Everett-Green; (Nelson);
50c.

R
Renfrew of the Royal Mounted, L. Y.

Erskine; (Goodchild); $2.00.

Rescued, M. A. Petzsche; (Nelson);

50c.

Rhymes of the Cho-So's Grandma,
Mrs. Frederick Peterson; (MacMillan);
20c.

Rich Little Poor Boy (The), Eleanor
Gates; (Goodchild); $2.00.

Ronald's Burglar, Christine Chaundler;

(Nelson); 50c.

Rosy Cheek and Strong Heart, J.

Mace Andress; (MacMillan); 30c.

Santa Claus Story Book, (Nelson);
30c.

Scarlet Hand (The), C. Gilson; (Good-
child); $1.00.

Scott Burton and the Timber Thieves,
E. G. Cheyney; (Goodchild); $2.00

Ships and Soldiers; (Ne'son) : 15c.

Shoemaker's Apron (The), Jan Mat-
ulka; (Goodchild); $3.00.

Sleeping Beauty (The), Clifton Johns-
ton; (Goodchild); 75c.

Spotted Deer, R. Gregor; (Goodchild);

$2.00.

Star, Mrs. L. B. Walford; (Nelson);

50c.

St George and The Dragon, Clifton

Johnston; (Goodchild); 75c.

Stories About Jesus; (Nelson); 15c.

Stories From French History, E. C.

Price; (Goodchild); $2.00.

Story of The Great War (The),

Braithwaite; (Goodchild); $3.50.

T
Tales for the Tinies; (McC & S).

Teddy Bear; (Nelson); 15c.

Terry and Starshine, Amy Whipple;
(Nelson); 50c.

Testing of Janice Day (The), H. B.

Long; (Goodchild); 75c.

Tim and The Twins, E. G. Mais; (Nel-

son); 50c.

Tom Thump, Clifton Johnston; (Good-
child); 75c.

Twenty-Four Unusual Stories, Anna
Cogswell Tyler; (Goodchild); $2.50.

The Twins and Sally, E. L. Waver-
field; (Nelson); 50c.

Two Little Red Riding Hoods, Dorothy
Russel; (Nelson); 50c.

Two Little Scamps and a Puppy,
Angela Brazil; (Nelson); 50c.

W
Won in Warfare, Charles H. Kenyon;

(Nelson); 50.

Zoo, The; (Nelson); 50c.

Titles Announced
Since Publication

of the Fall List

MACMILLAN COMPANY
Non-Fiction

Men and Thought in Modern History;

E. Scott; $3.65.

The Veil; Walter de la Mare; $1.75.

Anglicanism; H. H. Henson; $2.50.

Training and to Keep Always Fit; C.

W. Cathcart; 65c.

A Treatise on Probability; J. M.
Keynes; $5.25.

I Have Reason to Believe; S. Paget;
$1.50.

The Political Economy of War; A. C.<

Pigou; $2.50.

Principles and Practice of Business;
G. Mairet; $1.50.

The Promise of His Coming; McCow-
an, C. C, $2.25.

Great Penitents; H. F. Blunt; $2.00.

Heroines of Modern Progress; Fost-

er and Adams; $2.25.

Toward the Understanding of Jesus;
Simkhovitch; $2.00.

What Japan Thinks; Kawakami;
$2.25.

Efficient Marketing for Agriculture;
Macklin; $3.50.

The Origin of Pahl's Religion; Ma-
.chen; $3.50.

Community English; M. B. Flagg;
$1.10.

Saturday Papers; H. S. Canby; $1.10.

Physiology of Gout, Rheumatism and
Arthritis; P. Wilde; $3.65.

Fundamentals of Education; Bode, B.
H., $1.55.

The Real Japanese Question; K. K.
Kawakami; $2.25.

General Robt. E. Lee After Appomat-
tox; F. Riley; $2.75.

Pulmonary Tuberculosis; Sir J. K.
Fowler; $6.00.

China Awakened; M. T Z. Tyau, $5.50.
The A.B.C.'s of Disai'mament; A. Bul-

lard; $1.40.

English for New Canadians; Reaman,
G. E.; $1.00.

Esther and Berenice; John Masefield;
$2.25.

Non-Fiction

Novissma Verba; Frederic Harrison;
$3.25.

Zoology for Medical Students; Kerr,
G. J.; $7.50.

Washington and the Riddle of Peace;
Wells, H. G.; $2.00.

Daniel Boone and the Wilderness
Road; Bruce, Addington; $2.00.

Who's Who 1922; $12.00.

Writers' and Artists' Year Book; $1.25
The New Testament of To-day; Scott,

E. F.; $1.10.

The Spleen and Some of its Diseases;
Movnihan, Sir B.; $6.50.

Roads from Rome; Allison; $1.65.
Leading American Treaties; Hill;

$3.50.

Stomach and Abdomen; Russell; $5.00

Fiction

Topless Towers; Ashmun, Margaret;
$2.25.

"One"; MacConnell, Sarah W.; $1.75.

Juvenile
Advanced Geography; McMurray and

Parkins; $2.25.

Elementary Geography; McMurray &
Parkins; $1.75.

THOMAS NELSON & SONS
History of the War; Vols. 1 and 2,

(revised edition); John Buchan; $7.50

per volume.
The Woman's Book; Florence B. Jack;

(revised edition), Rita Strauss; $3.00.

The Parent's Book, Answers to Child-
ren's Questions; Rita Strauss; $3.00.

The Wrinkle Book; Archibald Mar-
shall; $2.25.

Path of Glory; Sir Edward Parrott;
$1.50.

The Silver Blimp; Leo Walmsley;
$1.50.

Great Hours in Sport; John Buchan;
$2.25.

Railways; Geo. S. Dickson; $2.25.

Insects; A. O. Cooke & Harold Bas-
tin; $1.00.

Adventures of Rupert The Little Lost
Bear; Mary Tourtel; 50c.

A Band of Brothers; Charles Turley;
35c:

La Valee Bleue; J. des Gachans; 60c.
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New Books of the Month PUBLISHED BY FIRMS
THROUGHOUT DOMINION

G. J. McLEOD, LTD., 266 KING ST. W.,

TORONTO
Fiction

T^e Trap; H. H. Matteson; Cloth,

$1.75.

Waters of Strife; Robert Amos Ben-
nett; Cloth, $1.75.

Vandemark's Folly;. Herbert Quick;

Cloth, $2.00.

The Everlasting Whisper; Jackson
Gregory; Cloth, $1.75.

Ptomaine Street; Carolyn Wells;

Cloth, $1.25.

The Perfect World; Ella Scrymour;
Clo*'h, $1 75.

The Man From the Wilds; Harold
Rindloss; Cloth, $1.75.

COPP CLARK CO, 517 WELLING-
TON ST., W. TORONTO

Fiction

The Rivers End; (Canadian Reprint
Ed.) James Oliver Curwood; Cloth, 85c.

Toilers of the Trail; George Marsh;
Cloth, $2.50.

The Garden Without Walls; Conings-
by Dawson; Cloth, $2.00.

The Beautiful and Damned; F. Scott

Fitzgerald; Clot'h, $2.00.

Non-Fiction

Diet and Health; (Ninth Edition)

Lulu Hunt Peters; Cloth, $1.25.

For the Young Mother; M. M. Eldred
and H. C. Le Cron; Cloth, $1.25.

Juvenile

Lafayette; Lucy Foster Madison;
Cloth, $3.50.

The Joyous Adven'ures of John and
Betty; Elisabeth H. Cheney; Cloth, $1.75.

Gray Squirrel; Joseph Warton Lippin-

cott; Cloth, $1.25.

The Teenie Weenie Mans, Mother
Goose; William Donahey; Cloth $2.00.

The Yellow Quill Girl; L. Rowe An-
thany; Cloth, $1.50.

Margery Morris in the Pinewoods;
Violet Gordon Gray; Cloth. $1.75.

Bob Hanson, Tenderfoot; Russell Gor-

don Carter; Clo'h $1.50.

Bob Hanson, Scout; Russell Gordon
Carter; Cloth, $1.50.

F. D. GOODCHILD, 266 KING ST. W.,
TORONTO

Fiction

Sleeping Fires; Gertrude Atherton;

Cloth, S2.00.

Eyes of the Village; Anice Terhune;
Cloth, $2.00.

Mystery Girl; Carolyn Wells; Cloth,

$2.00.

Best Short Stories of 1921: edited by

E. O'Brien; Cloth, $2.00.

Arius the Libyan; N. C. Koyns; Cloth,

$2.00.

Poor Little Rich Boy; Eleanor Gates;

Cloth, $2.00.

Worlds Illusion; Jacob Wasserman; 2

vols. Cloth, $6.00 the set.

Erik Darn; Ben Hecht; Cloth, $2.00.

Midnight; Octanus Roy Cohen; Cloth,

$2.00.

Non-Fiction

Modern Men and Mummers; Hesketh
Pearson; Cloth $3.00.

Revision of the Treaty; John Maynard
Keynes; Cloth, $2.50.

What Next in Europe; Frank Vander-
lip; Cloth, $2,50.

Secret Diplomacy; Paul S. Reinsch;

Cloth, $2.50.

Civilization in United States; edited

by Harold Stearns; Cloth, $6.00.

Chapters from Childhood; Juliet M.
Soskice; Cloth, $4.00.

Juvenile

Dick Among the Miners; A. W: Di-

mock; Cloth, $1.50.

Held by Chinese Brigands; C. Gilson;

Cloth, $1.00.

Scarlet Hand; C. Gilson; Cloth, $1.00.

Little Brother to the Bear; W. J.

Long; Cloth, $2.00.

Poor Little Rich Boy; Eleanor Gates;

Cloth, $2.00.

MUSSON BOOK CO., 263 ADELAIDE
ST. W., TORONTO, ONTARIO
AND HODDER & STOUGHTON

Lost Valley; Katherine F. Gerould;

Cloth, $2.00.

'

The Long Lone Trail; A. G. Hales;

Cloth, $1.75.

Rose and Rose; E. V. Lucas; Cloth,

$1.75.

Love is of the Valley; David Lyall,

Cloth, $1.75.

The Moon out of Reach; Margaret
Pedler; Cloth, $1.75.

Inez and Trilby May; Sewell Ford;

Cloth, $2.00.

Broken to the Plow; Chas. Caldwell

Dobie; Cloth, $2.00.

Wumpost; Dane Coolidge; Cloth,

$1.75.

Pamela Pounce; Agnes and Egerton

Castle; Cloth, $1.75.

The Privet Hedge; J.' E. Buckrose;

Cloth. $1.75.

The Black Circle; Cuthbert Edward
Baines; Cloth, $1.75.

The Vats of Tyre; Roy Bridges; Cloth

$1.75.

Wings of the Spirit; Mrs. William

Weller; Cloth, $1.75.

Non-Fiction

What Made Lincoln Laugh; Russel H.
Conwell; Cloth, $1.75.

More That Must Be Told; Phillip

Gibbs; Cloth, $3.00.

Policing the Plains; R. G. MacBeth;
Cloth, $3.50.

Why Die So Young; Dr. John B. Hu-
ber; Cloth, $2.25.

From Gladstone to Lloyd George; A.

MacKintosh; Cloth, $4.50.

McClelland & stewart, 215 vic-
toria ST., TORONTO

Fiction

Angelica; Elisabeth Sanxay Holding;
$1.75.

Black Gold; Albert P. Terhune; $1.75.

The Pilgrim of a Smile; Norman Da-
vey; $2.00.

The Chaste Wife, The Casement, The
Young Idea, On the Staircase, The Hap-
py Family; Frank Swinnerton; $1.50.

Novels by W. J. Locke, (Reprint Edi-
tions); The Wonderful Year, The Dema-
gogue and Lady Phayre, The Fortunate
Youth, Stella Maris, Jaffery, Septimus,
The Joyous Adven'ures of Aristide Pu-
jol, The Glory of Clementina Wing,
Derelicts. The Usurper, Where Love Is,

The White Dove, The Morals of Marcus
Ordeyne, At the Gate of Samaria, Idols,

A Study in Shadows, The Beloved Vaga
bond, Simon the Jester.

Non-Fiction
A Gentleman in Prison; The story of

Toichi Ishi, translated by Caroline
Macdonald; $2.00.

THE RYERSON PRESS, 299 QUEEN
ST. W., TORONTO

Fiction

The Hidden Places; Bertrand W. Sin-
clair; Cloth, $2.00.

Shepherds of the Wild; Edison Mar-
shall; Cloth, $1.75.

Rider of the Golden Bar; William P.
White; Cloth, $1.75.

The Red Knight; F. Brett Young;
Cloth, $1.75.

The Qualified Adventurer; Selwyn
.Icpson; Cloth, $1.75.

Scarhaven Keep; J. S. Fletcher; Cloth,
$2.00.

The Heart of Canyon Pas's; Thos. K.
Holmes; Cloth, $1.75.

The Moon Rock; Arthur J. Rees;
Cloth, $2.00.

House of Cards; Hannah Gartland;
Cloth, $1.75.

The Heaviest Pipe; Arthur W. Pat-
terson; Cloth $1.75:

Natalie Page; Katharine Haviland
Taylor; Cloth, $1.75.

Black Bartlemy's Treasure; Jeffery

Farnol; Cloth, $2.00.

Martin Conisby's Vengeance; Jeffery

Farnol; Cloth, $2.00.

Non-Fiction

Indoor Games and Amusements; Ruth
Blakely; Cloth, $1.25.

It Can Be Done; compiled by Joseph
Morris; Cloth, $1.75.

The American Language; H. L. Men-
cken; Cloth, $6.00.

The Cruise of the Kawa; Walter E.

Traprock; Cloth, $2.25.

The Book of Birds; F. Schuyler Ma-
thews; Cloth, $3.50.

Poems of the Dance; Edward R. Dick-

son; Cloth, $3 00.
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BRITISH BOOKS OF THE MONTH
LORD BYRON'S

CORRESPONDENCE
Chiefly with Lady Melbourne, Mr. Hobhouse,

The Hon. Douglas Kinnaird and P. B. Shelley.

Edited by JOHN MURRAY, C.V.O.
With Portraits. 2 vols. 25s. net.

It has long been known that a large quantity of

Lord Byron's letters existed but had never been "

made public. Under the will of the late Lady Dor-

chester (Lord Broaghton's daughter) it has now
become possible to publish a selection of the best

of these.

JOHN MURRAY, Albemarle St., LONDON, W.

"The Best Book on Auction"

Crown 8vo. Second Large Edition. Price 6/- net.

Auction Bridge Made Clear

With an extensive A B C of the game and the complete codt

of laws and a section on "Contract Bridge."

By A. E. MANNING FOSTER.
Daily Mail.—"A clear desit.ption of the game. The book is

designed to teach players to 'walk,' not to 'run,' But many
who think themselves advanced would gain much by reading
it."

Yorkshire Post.— "Happy are those who find a text book that i«

sound and yet interesting. Sucti a book is that of Mr. Man-
ning Foster."

Weekly Dispatch.
—"The book is of immense value to players

who desire a ready book of reference."

EVELEIGH NASH & GRAYSON, Ltd.,

148, STRAND, LONDON

*Uhe 'Pen with the gig Sale.

PERRY & Co.

"Queen Mary"
Pen.

DESIGNED SPECIALLY
FOR LADIES' HANDWRITING <3?

MADE OF THE FINEST WHITE METAL
This Beautiful Pen has received the Gracious
Approval of Her Majesty THE QUEEN.

WRITE FOR OUR PATTERN CARD.

PERRY & Co. ltd.
LONDON and BIRMINGHAM (England)

THE R. T. S.

THE HOUSE FORjPOPULAR COPYRIGHT JUVENILES
Attractively bound and with illustrated jacket wrappers. Many reductions in published prices.

Mr. F. H. Bailey, our representative, is now in Canada calling upon
the trade from the Atlantic to the Pacific.

BOYS PUBLIC SCHOOL STORIES STORIES FOR GIRLS
by Talbot Baynes Reed by Mrs. G. de Home Vaizey

1—The FMfth Form at St. Dominies
(This story has been recently filmed and is in great demand STORIES FOR YOUNG PEOPLE
in England.)

by

Mrs. O. F. Walton

2—My Friend Smith
3—A Dog With a Bad Name.
4—Tom, Dick and Harry.
5— Sir Ludar.
6—Roger Ingleton, Minor.
7—The Adventures of a Three-Guinea Watch.
8- -The Cock-house at Fellsgarth.
9—The Master of the Shell.

10— Reginald Cruden.
11 Parkhurst Boys, and other Stories of School Life

Hesba Stretton

Amy Le Feuvre

POPULAR ANNUALS
The Empire Annual for Boys.
The Empire Annual for Girls.

The Sunday at Home Annual.

FLORA KLICKMAN NEEDLEWORK BOOKS
Editor of the Girls' Own Paper and Woman's Magazine, Stitchery

Over 400,000 of those unique artistic books have been sold.

1.—The Home Art Crochet Book.
2.—The Home Art Book of Fancy Stitchery.

3.—The Craft of the Crochet Hook.
4.—The Modern Crochet Book.
5.—The Cult of the Needle.
6.—Artistic Crochet. mings.

13.—The Popular Knitting Book (just publish-

ed.)

9.—Hardanger and Cross-Stitch.
10.—Needlework Economies.
11.— 'Distinctive Crochet.

12.—Pillow Lace and Hand-Worked

-The Modern Knitting Book.
Beautiful Crochet on Household Linen.

The Child's Companion Annual.
Our Little Dot's Annual.

THE LITTLE GIRLS' BOOKS

The Little Girl's Sewing Book.

The Little Girl's Knitting and Crochet Book.

The Little Girl's Bird Book.

The Little Girl's Fancy Work.

Trim-

THE RELIGIOUS TRACT SOCIETY (THE SCHOOL PRIZE HOUSE)
4 BOUVERIE STREET, LONDON, E.C. 4., ENGLAND
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S
LUCKETTS

LINE
IN [3

MADE IN CANADA

The New lA Memo.
Holds 100 regular Memo, sheets and an A-Z Index —

just double the usual Memo, capacity.

You have been asked many times for just this book.
We carry in stock three popular sizes; 5x3 — 6 x V/i —
6/4 x 3^4 in several bindings.

SELL 6% x 3M
It is the best "All-Purpose" Size made. Can be had in

four bindings and two ring sizes.

See Catalog No. 3 — Pages 52 to 57

DID YOU RECEIVE YOUR COPY
OF OUR NEW CATALOG NO. 3 ?

If not, write to-day

VAWTER-LUCKETT, LIMITED
Successors to

Luckett Loose Leaf, Limited

TORONTO
Montreal Office - 207 St. James St.
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Team Mates
RUBY INK No. 726
IVY INK No. 728

As their name implies, these pen-
cils are especially adapted for

permanent records, as they

are used in place of ink.

The brilliant lead in the

Ruby Ink Pencil (Red) and

the Ivy Ink Pencil (Green) were

made especially for use of account-

ants, bookkeepers and draftsmen, who
in all cases desire thin, distinctive lines.

Ruby Ink Pencils are furnished in 2 grades, soft and hard.

The pencils are finished with a metal mouthpiece with the

characteristic Mongol band.

EBERHARD FABER
^The Oldest Pencil Factory in America"

NEW YORK
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r I ^HE Canadian Stationers will appreciate real

-*- co-operation from the manufacturer - that is

why we solicit your business - whether for our

regular stock goods or for your special imprint

pencils.

Write for samples and prices—it

costs you nothing.

Bigger Profits

PENCIL EXCHANGE
Manufacturers of Lead Pencils

JERSEY CITY, N. J., U.S.A.
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MADE-IN-CANADA
REG US PAT. OFF.

BACK TO PRE-WAR PRICES.

Numbers are now : 00, 0, 1, 2, 3, 4, 7, 8 and 10.

No. 4 in wooden box will now retail at $7.50. This
famous steel construction toy will be advertised on a grander
scale than ever this year.

Don't fail to stock it heavily.

Other Gilbert Toys are :—Electrical Sets, Magic Sets

Tele-Sets, Civil Engineering, Weather Bureau -Wheel Toys-
Chemistry, Soldering Outfits, Tool Chests, Coin Tricks, etc., etc«

MOTORS-TRANSFORMERS Electric Shockers.

40 15 WIRELESS
Receiving Range 500 MILES

Chemical Magic and
Chemical Sets

—

Retail for $1.50 to $10

Wireless is a positive rage just now.

Wireless can be sold by any kind of a store.

Receiving Set,—Retail complete $50.

WE HAVE A LIST OF SPECIALS FOR IMMEDIATE
SELLING LINES

Ask for Particulars by next Mail
Separate Phone Sets

Retail $7.50

Write for our new 1922 Proposition.

THE A. C. GILBERT-MENZIES CO., Limited

439 King Street West
TORONTO.

Mfrs. Gilbert Toys in Canada - Agents : Polar Cub Fans and Electrical Specialties
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Write for a Blueprint and Full Information

about the Webster Definite Selling Plan

J/ Plan of Jfctive Merc/ia/id/sz/iQ< Cboperation,

THE ACTIVE BACKING OF

THE LARGEST SELLING

ORGANIZATION IN THE

BUSINESS FOR THE

BENEFIT OF THE LIVE

STATIONER

THE

WEBSTER
s SALES

(
/DEPARTMENTS

THIS PLAN WILL GIVE YOU

ALL THE ADVANTAGES OF

HAVING A SALES MANAGER

JUST FOR YOUR CARBON

AND RIBBON DEPARTMENT

NATIONAL
A0VE1TTISING

PRODUCTION
DEPARTMENTS

\ / RESEARCH \ /
WEBSTER V

.
' J AND \ / INDIVIDUAL

TRAVELING
J.

SERVICE ADVISORY

MEN / •. VOEPARTMPNTS/ \ SERVICE

ADVERTISING
HELPS

WINDOW
V DISPLAY j

CO-OPERATION \ \
DECALCOMANIAS \ ^

WINDOW DISPLAY V /

ADVERTISING HELPS \ \

NEWSPAPER ELECTROS V
NATIONAL ADVERTISING V
COPY FOR ADVERTISING

RESEARCH AND SERVICE

LETTERS TO CUSTOMERS

MONTHLY HOUSE ORGAN

BOOKLETS ON THE USES OF
CARBON PAPER AND RIBBONS
IMPRINTED WITH YOUR NAME

GENERAL TRADE INFORMATION

SALES EDUCATION TO EMPLOYEES

CO-OPERATION FROM OUR TRAVELLING MEN

SERVICE, QUALITY AND UNIFORMITY

CO-OPERATION

SALES LETTERS

HIGHEST QUALITY

CATALOGUE INSERTS

IMPRINTED BLOTTERS

COPY FOR CATALOGUES

MOVING PICTURE SLIDES

SAMPLES TO CUSTOMERS

ELECTROS FOR CATALOGUES

- TESTING AND INFORMATION

DIRECT CONTACT BETWEEN OUR
SALES DEPARTMENT AND YOUR

SALES DEPARTMENT

WE REFER ENQUIRIES TO YOU

SHOW CARDS FOR YOUR STORE

IMPRINTED ENVELOPE STUFFERS

PERMANENT BUSINESS BUILDING

WE DRIVE THE BUSINESS YOUR WAY, HELP YOU TO GET IT AND CO-OPERATE WITH YOU TO HOLD IT

«M Am»o SECURE THE CARBON PAPER AND TYPEWRITER RIBBON BUSINESS IN YOUR SECTION fH«

<~.^7 • - U
THE WEBSTER DEFINITE SELLING PLAN WILL MAKE IT POSSIBLE FOR YOU TO GET IT

F. S. WEBSTER CO., 372 Congress St., BOSTON, MASS.

Makers of MultiKopy Carbon Paper and Star Brand Typewriter Ribbons

Agencies ; In London, Paris and all the principal cities of the world
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Erasers of Highest Quality
The standard of quality is the highest and

terms are the best obtainable.

Every encouragement to run your own lines.

Customer's own name, etc., being printed in Era-
sers for fair orders.

Manufactured By

THE CLYDE RUBBER WORKS CO.
LIMITED

Renfrew, Scotland

For Price Lists and samples apply to our exclusive Can-
adian Representative (excluding Newfoundland)

Mr. AUBREY 0. HURST
32 Front St. West - Toronto

•m

M

\
<̂®J

/vm

"Coutts' Caids' yp$
for 1922 VMS.

Christmas, New Year
Everyday Greetings, Place [and W%,\ jf

Tallys

combine to ma/^e a wonderful

collection of Engraved and [Hand
Colored Cards

"Made in Canada"
^ of Best Materials and Workmanship

See Our Samples.

W

w.

WM. E. COUTTS 263 ADELAIDE ST. W., TORONTO
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LINE 28
English Size Foolscap

i3y2 x sy2
WE HAVE A LARGE ASSORTMENT from which to choose.
And this is a line that is always in demand and from which
there is a steady profit.

Line 28 includes:

Rough Sheep Back and Corners, Cloth Sides, Titled on
Back, Paged, 200 Pages Tight Back, no Corners, 300 and 400
Pages Tight Back with Corners, 500 Page and up Spring
Back and Corners, No. 16 Quality Blank Book Paper, Ruled
with Unit Lines.

Rulings Stocked
Ledgers 1 a/c

Ledgers 1, 2 3 a/c

Journals 2 and 3 Columns
Cash 2 and. 3 Columns
Record Faint

Broad Day Single & Double $ & c.

Long Day Single & Double $ & c.

200 page Books wrapped in 4's—300 page 3's—400 page 2's—500 page and
up, singly.

LONG FOLIO TITLED DAY BOOK

W. V. DAWSON LIMITED
MONTREAL, QUEBEC

Rulings Carried In

200 Pages

300 "

400 "

500 "

600 "

1000 "

High-grade Stationery Supplies
WASTE PAPER BASKETS -CASH AND BOND BOXES
ENAMELLED SIGNS — DEVELOPING TRAYS, ETC.

r^\ UR "Sterling" Waste Basket is beautifully enamelled and^ comes in three colors, dark green, mahogany and oak with
gold rim at top; strong and well made.

CASH BOXES— All made from high grade material—japanned
black and gold; removable tray and three compartments with
good lock and key.

Photographers' Developing Trays—pure white enamel, acid

proof—very durable.

Write for our booklet and prices.

Established 1860

Head Office - Montreal

Branches : TORONTO WINNIPEG CALGARY VANCOUVER

DjflMDSON
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DO YOU KNOW ?

That We Are Now Making

The Only

ALL CANADIAN MADE
STAMP PAD

THE FACTORY BEHIND THE PAD

"The Canadian Banker" Stamp Pad
MADE BY CANADIANS FOR CANADIANS

Why Pay Duty and Exchange on

American Goods
Let us send you our Quotations

on STAMP PADS
And our Special Sales offer including INKS.

Canadian Banker Stamp Pad
MADE BY

J. E. Poole & Company
Makers of

ROYAL INKS

YOUR JOBBER
HAS THEM

You can develop steady customers by selling M & V
Carbons and Ribbons.

M & V Ribbons outwear ordinary ribbons because the
ink and the material are of superior quality.

M & V Carbon Sheets have a real layer of carbon on
them that lasts for scores of transfers without drying
off.

Make money for yourself and make friends of your
customers by selling M & V lines.

MITTAG & VOLGER, Inc.

Principal Office & Factory: PARK RIDGE, N.J., U.S.A.

Agencies All Over the World
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Colwell's Kinks for the Builder Jl .00

Crussell's Jobbing Work for Carpenters 2.00

Dean's Shop and Foundry Management 1.00

Estimating, Cost Keeping and Profit Making 1.50

Fuller's Round and Oval Cones 75

Hicks' Estimators' Pocket Companion 1.00

House Chimney Troubles and Remedies 75

Hudgings' Introduction to Einstein 1.00

A simple explanation of Einstein's Theory written so anyone
can understand it; with examples of its application taken
from everyday life. 64 pages 5x8 inches. Cloth.

Hutton Country Plumbing Practice 2.00

Hutton's Hot Water Supply and Kitchen Boiler Connections 2.00

Joslin's Plan Reading and Estimating 1.00

Johnson's How to Operate a Heating Plant 50

Leng's Bicycle and Motorcycle Repairing 2.00

Neubecker's Mensuration for Sheet Metal Workers 1.00

Northern Italian Details, net 10.00

Odell's Laying Hardwood Floors 50

Otter's Furniture for the Craftsman 2.00

Practical Sheet Metal Work and Demonstrated Patterns. 12

Vols. $10.00 Per Vol 1.00

Rhodes' The -Auditor's Rapid Calculator 1.50

Seats of the Colonists 5.00

Smith's Skylig-ht and Roof Tables 50

Snow's Furnace Heating 2.00

Snow's Principles of Heating 2.00

Ware's The Georgian Period. 12 Vols, net 75.00

Ware's Georgian Period. Students' Ed., net 25.00

Trade Discount: 33 1-3% to 40'/, according to quantity. F. o. b..

New York. Not books marked above 25% maximum discount.

BIG JOBS DONE QUICKLY
WITH THE PEARL CUTTER

Illustrating
The No. 19B
Pearl Cutter

For
Banks

Multigraph
Departments

Advertising
Departments

Factories

Stores
Wholesalers
Photographers

To cut paper in quantity, you should

employ the Pearl Cutter. It cuts 2

inches of stock at one operation.

This means that 500 sheets of heavy

bond paper can b; cut accurately and
quickly and easily with one pull on

the lever.

Pearl Cutter is made in two
13 inches and 19 inches. Both

are of cast iron

construe tion

throughout, rep-
resenting the
maximum of

strength and
durability.

Being well
balanced, easy
to operate, of
pleasing a p -

pearance, accur-
ate and econom-
ical, the Pearl
Cutter becomes
instantly popu-
1 a r wherever
placed in ser-

vice.

Write for
Booklets B and
S. We make
large variety of
hand lever and
power Cutters,
Golding Jobbers,
Pearl Presses,
Official Presses,

etc.

Golding Manufacturing Company
Franklin, Mass., U.S.A.

FRENCH
School Books

We have the largest

assortment in Canada

Three different catalogues

will be mailed upon request

GRANGER FRERE5
LIMITED

43 NOTRE DAME ST. WEST MONTREAL

PAPER FASTENERS
ARE

" Tip Top
ARE

» IN
EVERY

RESPECT
Write Us for Samples and Prices

We have an unusual Proposition for Dealers

THE BROWN BROS., Ltd.
TORONTO

Selling Agents for Canada
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What Every Merchant is Interested In

—KNOWING IN ADVANCE THE
MERCHANDISE THAT WILL SELL

Leather Goods Our Specialty

Our Spring Range is now ready for your inspection. The
quality is there and the prices are right.

Each Season is an opportunity to sell new hand bags. The
bag that was used with winter garments will hardly be suit-

able for Spring, Summer ushers in its own particular bag,

and so it goes throughout the year. Increase your leather

goods business by displaying our seasonal bags for your
Easter Trade.

Samples sent on request.

Call at our Factory when in the City

GTfje Wt&tm tat&er #000* Co., Ito.

"For Unusual Values"

255-257 Richmond St. W. - Toronto
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MacDoujallsMessaje
To Progressive Dealers Everywhere. For the Month of March 1922

DAVID'S

EXCELSIOR
SELF-INKING

Stamp Pads
( 1) All colors.

(2) Not affected by heat.

(3) Improved box.

(4) Lid cannot crush down.
(5) Pad always ready for use.
(6) Gives to stamp a clear and un-

broken impression.

Standard Chalks
and Crayons

Artco Pastel. Especially for
advanced color work. Used
with water, produce very
attractive water-color ef-
fects. Attractively boxed.

Crayel Art Crayons. Six
standard colors, with black
and brown. Colors brilliant
and do not smear.

Omega Chalk Crayons.
Antiseptic, easy mark-
ing, easy to erase, free
from grit, do not glaze
the board. minimum
quantity of dust, clean
and economical.

H ERE are four lines that
should be in every stationery
store in Canada.

If you are not already handling them,
we would suggest that you investi-
gate immediately. You will find that
each, in its class, is a leader and a
best seller.

For example: Redi-Rede Rulers.
These rulers have exclusive features
which take them out of the class of
ordinary rulers altogether. These
features are well worth investigating.

And then crayons. Do you know
that Standard Chalks and Crayons
will stand up under tests that no
other crayons will undergo? Try
them for your own satisfaction on the
hardest steel, the smoothest glass,

the wettest wood or the finest fab-
rics. These tests will prove their
worth.

And stamp pads. Have you ever
compared the results from an Excel-
sior pad with any of the many other
stamp pads on the "market? Just try
it and note the clear impression from
the Excelsior pad.

And now, waste baskets. Do you
really know what that five-year guar-
antee on a Vul-Cot basket means to

you and your customers? It means
that you buy and sell with the assur-
ance that if you or your customer
are not satisfied, the money is re-

funded. The guarantee is uncon-
ditional.

Would it not be a good plan to inves-

tigate to-day any of these lines that
you may not be carrying just at -the

present time ?

We will be glad to send further in-

formation and prices and, if you wish,
an outline of the sales promotion ser-

vice that goes with each product.
Such a report will show you a typical

example of how we will co-operate
with our customers to increase their

sales.

May we assist you?

% J

GUARANTEED

(1) Won't rust, corrode, dent or warp.

(2) Light as willow, yet strong as metal.

(3) Smooth, solid, sanitary.

(4) No holes or cracks.

(5) Ornamental as well as useful.

(6) Positively guaranteed for five years.

REDI-REDE SCHOOL
AND

OFFICE RULERS

For attractive de-
signs and durable
finish these rulers

have no equal. Made
in all styles and
shapes for school
and office use.

Redi - Rede Rulers
have a quick-to-read,

open method of

marking, so that any
division can be as-

certained instantly.

All numerals in

centre of indications.

The ruler illustrated

is one of the Redi-
R e d e Educational
Series. This ruler
has an exceptionally
wide bevel.

Representatives for Canada and Newfoundland

71 RMacDou&all *®£j^4g™™c%
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Metal Pencils
VENUS No. 38 Leads are

perfect leads; of the same
composition as the world fam-
ous VENUS PENCILS. Al-
ways straight, long-wearing
and perfectly graded—so

smooth that they just glide

over the paper freely and eas-

ily. There is a demand for a
perfect thin lead to be used
with mechanical pencils.

Sell your customer the VENUS Leads
No. 38 and you will sell them to him
time and time again.

Packed in attractive VENUS water-
marked boxes; 12 leads in a tube,

12 tubes to a box — one-half gross
tubes in a carton.

Retail price—20c per tube

Write for Samples and information

American Lead Pencil Co.
220 Fifth Avenue, New York

and London Ensland

Venus Pencils are the largest selling Quality Pencils in the World

jiDegree of£ead
J-or Oileru Purpose

and preference-

^Absolutely
(grumble <Proof
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iWabe in Canaba

Over 90,000 New Prospects
in Canada

GARTER INX 1022 advertising in Mac-

Lean's Magazine will reach over 90.000 read-

ers ever]/ insertion. They will turn to you for

Carter Products,

The Carter- Ink Company is standing

squarely behind its products and you.

Through advertising it is creating customers

for you.

And each Carter product has distinctive

points of superiority which make a perman-
ent customer of every user.

Carter's 3nfe Company
Mount Royal Ave. & Drolet Street, Montreal

g>tanoarbt?e on a g>tanoarb line
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"CRAYOLA"
The Standard for
Drawing Crayons

"CRAYOLA" Crayons were the

first to make color work possible

in schools. Children have learn-

ed to know them. To-day it is

the one brand that the children

know by name. They have be-

come the standard by which all

other crayons are judged. And

this popularity guarantees a

rapid turnover.

Triced to retail from 10c. up
there is a " CRAYOLA " pack-

age suitable to every purse.

The market is unlimited.

"STAONAL" Commercial
Crayons are the basis of a

steady income for station-

ers who realize the de-

mand for them for mark-
ing and checking in busi-

ness houses.

Binney & Smith Co.

81-83 Fulton Street New York

"A Gold Medal Crayon for every use "

Quick Turnover at

Good Profit

Esterbrook Pens, in the Little Red
Box made familiar to pen buyers

everywhere by years of national

advertising, offer you the surest

road to bigger, quicker profits from
your pen department. Esterbrook

Pens are known and preferred wher-

ever pens are used.

This No. 988, triple-plated Radio

Pen with silver finish, is one of the

twelve most popular pens in the

world — all Esterbrook. Is it in-

cluded in your stock ?

Be prepared to take advantage of

the demand created by Esterbrook

national advertising—it is reaching'

more than 10,000,000 readers every

month.

Esterbrook Pen Mfg. Co.
18-70 Cooper Street

CAMDEN, N. J.

Canadian Agents: BROWN BROS. LTD.
TORONTO

x

PEN;

Mucilages and Paste
are Made in Canada

Catalogues mailed to the trade on request.

Canadian Factory and Offices at

9-11-13 Davenport Road Toronto
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Go to Goesfor
The Goes Bordered Blafiks
An original and diversified assortment of 75 styles

of appealing border designs, perfectly lithographed in
a variety of colors and in a wide range of proportion:
and styles, some as large as 17 by 22 inches, others but
3)4, by 7 inches.

Having no wording whatever upon them, these styles
differ materially from the large variety of the Goes Stock
Certificates.

ALL Printers, regardless of their specialties, will

find them attractive, and appropriate for ALL pur-
poses that require refined, high-grade products.

Canadian Printers and Stationers are referred to

Grand and Toy Limited, Toronto,
Charles F. Dawson Limited, Montreal,

for further information regarding the Goes Blanks.

The Goes Printer s Helps
also include blanks for

Common-Law Certificates Bonds
Stock Certificates Diplomas
Interim Certificates antj Certificates of Award

The Goes Art Advertising
Check-Book and Business Card Blotters

Monthly Service Cards Calendar Pictures
Mailing Cards Calendar Mounts
Blotters Calendar Cards

Lithographed Calendar Pads
also

The Goes Artistic Greeting Cards
Entirely new Greeting Card and Blotter styles, designed

especiallyfor Good-Will Expressions, Christmas Greetings
and Holiday Publicity, are now available.

When requested, we will send samples or descriptive matter o)
any or all the Goes Products.

Goes Lithographing Company
41 West 61st Street, Chicago

Kemem
Rust Gaft

- Greeting Cards
Boxed Gifts
Bulb and Bowl

Novelties

Jhey are different and orioinal.

Cataloas I

Boston A\ass.

rr,

Fine Inks and Adhesive*
FOR THOSE WHO KNOW

Higgins

Drawing Inks
Eternal Writing Ink
Engrossing Ink
Taurine Mucilage
Photo Mounter Paste
Drawing Board Paste
Liquid Paste
Office Paste
Vegetable Glue, etc.

Are the finest and best Inks and Adhesives

These manufactures have a unique standing
among discriminating consumers, the ready-
money kind who know what they want and are

willing to pay for it. They are worth cater-
ing to.

CHAS. M. HIGGINS & CO., Mfrs.
Branches

:

Chicago, London
271 Ninth St.

BROOKLYN. N.Y.
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Reasons
why every dealer should

handle them *-•

Steady rapid sale. Small invest-

ment. Quick turnover.

Attractive profit. No sales effort

required. Absolutely staple— no
spoilage.

Nationally advertised. Asked for

by most people. Accepted by all.

Help sell other things—whatever
naturally goes with a game of

cards or card party.

Complete line meets every de-
mand. Packs for every game. No
other miscellaneous cards needed.

8

9

10

Best quality at lowest price.

Better cards can't be made.
Equally good can't be sold for

less.

Designs to please every taste. All-

over backs. Margin backs. Pic-

ture backs.

Faultlessly printed. Absolute uni-

formity. Thorough inspection.

Big indexes. What everybody
wants and appreciates.

Perfect finish. Easy to shuffle.

Easy to deal. Easy to play.

Window display material, counter cards and newspaper

electros free on request

U. S. PLAYING CARD COMPANY, Depl 4 Cincinnati, O., U. S. A or Windsor, Canada

PLAYING
CARDS

AND OTHER U. S. BRANDS
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S1ar?A&rA
B&P

Blank Book,
and

Standard

B6P
Blank
Books
andLooseLeaf

Devices

Modem facilities

backedby 8O
yearsofexperi-
ence assure^
the qualityof
StandardB&-P

Products

SOLD ONLY THROUGH
DEALERS

5oorum& Pease Co.
NEW YORK

BLOTTING
PAPER

Now Being Made-in-Canada

and sold by all the wholesale
paper houses

Specify and Feature Canadian
Blotting

Howard Smith Paper Mills Ltd.

MONTREAL

ITAND Made Imported Sta-

* ^tionery in white and colors

with Tissue lined envelopes in

quire boxes and in 3 and 5 quire

Gift Boxes.

Japanese Paper Tape in patterns

and colors for tying gift packages.

Japanese Papers in figured de-

signs and colors for wrapping

fancy packages.

Japanese, French and Italian

papers in patterns and colors, for

Lamp and Candle Shades.

JAPAN PAPER COMPANY
109 EAST 3 1st STREET, NEW YORK CITY
829 WITHERSPOON BUILDING, PHILADELPHIA

453 WASHINGTON STREET - BOSTON, MASS
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The illustration shows sheet coming from dry end of Paper
Machine r\nd passing thrmiuh the tub of Size.

No. S of a series.

"From Rags to Writing Paper"
A process only given to the
best Bond Papers. It im-

TUB SIZING.
proves the strength and surface ami imparts
"crackle" not found in inferior grades. It is

applied to trie sheet immediately after making,
by means of immersion i.i a bath of hot animal
size solution. .

Write for Brochure of manufacturing illustrations—"From Rags to Writing Paper"—sent on re-
quest.

The Rolland Paper Company, Limited
MONTREAL

Makers since 1882 of Superfine Linen Record and other High Grade Papers

WRITING TABLETS
EXERCISE BOOKS
FOOLSCAP PAPERS

SCHOOL BLANK BOOKS

OUR new revised price list is now
ready for mailing. If by any chance

you don't receive your copy, please

remind us and we will be glad to forward

one by return mail.

We will also be glad to send samples of

anv lire rnd will give your orders prompt
attention.

CANADIAN
FAD&PAPER

LIMITED
520 Kin& Si . W.
TORONTO

Before placing any
appreciable order
for your supply of

ACCOUNT
BOOKS

LOOSE LEAF
LINES

or

COLUMNAR
BOOKS

secure samples and
prices from us.

We have not only
the best quality of

Columnar Books,
but the best assort-

ment of rulings.

Our Representatives

are now calling on the

trade and will see you,
Mr. Stationer, very
soon, with samples of

our complete lines.

Dominion Blank Book

Company Limited

ST. JOHNS QUEBEC
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School Bags

Made in Canada
By Canadian Workmen
For Canadian Children

Catalogue Upon Request

LIBRAIRIE BEAUCHEMIN, LIMITED
Manufacturing Stationers

79 St. James Street, Montreal

M#B

Style M—Dimensions I0H" x 7" x 7"

This beautifully ' finished Metal and Glass

Counter Cabinet
displays in plain view the actual colors of the popular

Moore Maptacks
18 Distinctive Contrasting Colors

The demand for Moore Maptacks is Constantly
Increasing. Showing them on Your Counter Means
Increased Sales at a Good Profit.

Cash in on our Extensive Advertising. We have Cre-

ated the Demand. Send for Samples and Discounts.

Moore Push-Pin Co.
(Wayne Junction), Philadelphia, Pa.

M/rs. o/ the World Famous Moore Push-Pins. Push-less

Hangers, Glass Screw Knobs, Thumbtacks, etc.

(For 22 Years our Products Have Been the [Standard of the World)

WHOLESALE STATIONERS
GLASS MANUFACTURERS

SPECIALTY MANUFACTURERS
SEND FOR

NEW SPECIALTY CATALOGUE
AND NET PRICE LIST

NEW LOW PRICES THROUGHOUT

KIMPTON, HAUPT & COMPANY
;53 BEEKMAN STREET, NEW YORK, U. S. A.
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o SHow tike world How
to wrap aQift PexcKcxcf<2

e are suppluina our dealers with the veru attractive /4%*72/2

Obonif uramed Color Poster reproduced above, which illustrates

*9Ag GibsonWay //

oJpwrexppixvcf cfift pa.ckcxgGS witK
GIBSON GIFT DRESSINGS

Cack^year it is beconcunq better understood tkat ar\ attractively wrapped, qirt

,

irv itself! conveys a compluwervt, arvd irv our line will be round ovorytKirvq
needed. for tkis purpose — comprisingf ! *)

CARDS -SEALS-TAGS -HOLLY SPRAYS -TINSEL CORDS-TISSUE PAPERS

RIBBONZENE - NESTED BOXES -HOLLY^ POINSETTIA WRAPPING PAPER.

Douqkt irv liberal quantities, and attractively displayed,

tkis line ofqoods cannot fail to brinq in larqe returns

to tKe dealer

The Gibsom Art CaMF>A:Nry
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Bringing in

the Buyers

The second best thing about WATERMAN'S IDEAL INK is the
fact that it is a trade magnet. It attracts business. It brings
the users of Waterman's Ideal Fountain Pens to your store again
and again. It gets them into the habit of buying from you. It

makes them your permanent customers. Of course, the very best

thing about

X^Bfei

is the fact that it is the best Ink that can be used in a Fountain
Pen. It is uniform in flow and consistency

;
permanent in record

properties ; and practical for all writing purposes.

It comes in Black, Green, Violet, Red and Blue—put up in con-

venient bottles—desk style for self-filling pens; desk filler, travel-

lers' filler; and in pint, quart, half-gallon and gallon bottles.

Place your orders now--we will ship at your convenience

173 St. James Street, MONTREAL
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THE BUYERS' GUIDE
// what you want is not here, write us, and we will tell yon where to get it. Let us suggest that you consult also

the advertisers' index, facing the inside back cover, after having secured advertisers' names from the directory,

fne information you may desire may be found in the advertising pages. This department is maintained for the

benefit and convenience of our readers. The insertion of advertisers' headings is gladly undertaken, but does not

become part of any advertising contract.

FOR YOUR BEST CUSTOMERS

GRIP—The perfect adhesive

'Mmmfim

RELIANCE INK
MADE IN CANADA BY ACANADIAN COMPANY

RELIANCE INK CO. LTD.
WINNIPEG

.^fli^!
Hold the Line

3 9 Here's the line to hold—John Heath's Tele-
^W,

I
- ,

phone Pen. You will

f || not hold it long be-

Xp' cause it sells so quick-
Si*M! ly. There's quality

1 J about it. It writes
B> smoothly, never cor-

rodes, and lasts long.
B\ Get connected with

J\ the Telephone Pen for
Mm 11 quick sales.

II Supplied bu all the leading Whole-

fl|H sale Houses in Canada

^BH IV Registered

tJB"Ht London, Eng. Export Agency

WM 8 St. Bride Street

W LONDON, E.C.

TRADE DIRECTORY
ACCOUNT BOOKS
Boorum & Pearse Co.. Brooklyn, N.Y.
National Blank Book Co., Holyoke. Mass
Dominion Blank Book Co., St. John, Que.
W. V. Dawson, Montreal, P.Q.
Wilson-Jones Lose Leaf Co., Chicago.

ACCOUNTING SYSTEMS.
Boorum & Pearse Co. Brooklyn.
National Blank Book Co., Holyoke. Mass.
Wilson-Jones Loose Leaf Co., Chicago.
Dominion Blank Book Co., St. Johns, Que.

ADHESIVES
Cement

The Carter's Ink Company, Montreal, Que.

Glue

The Carter's Ink Company, Montreal, Que.
Higgins & Co., Brooklyn. N.Y.
Lyons Ink, Limited, Manchester, England.
Reliance Ink Co., Ltd., Winnipeg, Man.
S. S. Stafford's Inks, Toronto.

Mucilage

The Carter's Ink Company. Montreal. Que.
Reliance Ink Co., Ltd., Winnipeg.
Chas. M. Higgins & Co.. Brooklyn, N.Y.
Lyons Ink, Limited, Manchester, Eng.
S. S. Staffords Inks, Toronto.

Pastes

The Carter's Ink Company. Montreal, Que.
Chas. M. Higgins & Co.. Brooklyn, N.Y.
S. S. Staffords Inks, Toronto.

Photo Mounting
Chas. M. Higgins & Co.. Brooklyn, N.Y.

ADHESIVE TAPE.
Frank A. Weeks Mfg. Co., New York.

ALBUMS
Autograph

National Blank Book Co., Holyoke, Mass.

Photograph
Buntin Gillies & Co., Ltd.. Hamilton.

National Blank Book Co., Holyoke, Mass.

Post Card

The Copp, Clark Co., Ltd., Toronto. Ont.
National Blank Book Co., Holyoke, Mass.

Postage Stamp
The Copp, Clark Co.. Ltd.. Toronto, Ont.

ALMANACS
The Copp Clark Co., Ltd.. Toronto.

ALPHABETICAL TABS
Work Organizer Co., Detroit, Mich.

ARTISTS' MATERIAL.
Artists' Supply Co.. Toronto.
F. Weber & Co., Philadelphia.

ART PUBLISHERS
Greeting Cards

The Brizza Co.. Minneapolis.
The Copp. Clark Co.. Ltd.. Toronto, Ont.
Wm. E. Coutts. Toronto.
Pugh Specialty Co.. Ltd., Toronto.
Valentine & Sons United Pub Co., Toronto.

Place Cards

The Copp. Clark Co.. Ltd.. Toronto, Ont.
The Brizza Co., Minneapolis.

Post Cards

Wm. E. Coutts. Toronto.
Valentine & Sons United Pub. Co.. Toronto.
Pugh Specialty Co., Ltd., Toronto.

BALERS.
The Climax Baler Co , Hamilton. Ont.

BILL HOLDERS.
Kimpton, Haupt & Co., New York.

BINDERS
Goes Lithographing Co.. Chicau".
Boorum & Pease Co.. Brooklyn. N.Y.
V\'. V. Dawson, Ltd.. Montreal.
Luckett Loose Leaf. Ltd.. Toronto.
F. B. Mfg. Co., New York.
National Blank Book Co., Holyoke. Mass
Dominion Blank Book Co.. St. Johns. Que.
Wilson Jones Loose Leaf Co.. Chicago.

BLACKBOARDS.
W. S. Turton & -Co., Manchester, Eng.

BLOTTING PAPER
L'atnii-Dikeman Co., Lee, Mass.

BOOKS.
French

Granger Freres, Montreal. Que.
Thomas Nelson & Sons, Ltd., Toronto.

Blank

Buntin Gillies & Co., Ltd., Hamilton.
W. V. Dawson, Ltd., Montreal, Que.
Boorum & Pease Co.. Brooklyn.
Luckett Loose Leaf Ltd.. Toronto.
Dom. Blank Book Co., St. Johns, Que.
Nat. Blank Book Co.. Holyoke, Mass.
Goes Lithographing Co., Chicago.

Exercise
Buntin Gillies & Co.. Ltd 1

., Hamilton.
W. V. Dawson, Ltd., Montreal, Que.
Canadian Pad & Paper Co., Ltd.. Toronto.
The Copp, Clark Co., Ltd., Toronto, Ont.

CALENDARS
Desk

Defiance Mfg. Co., New York.
Kimpton Haupt & Co., New York.

Memo
The Cook & Cobb Co.. Brooklyn, N. Y.
Dfiance Mfg. Co., New York.
Luckett Loose Leaf Co., Ltd., Toronto.
Kimpton. Haupt & Co., New York.

CARDS
Playing

Goodall's, London, Eng.
Consolidated Lithographing and Mfg. Co., Ltd.,

Montreal, Que.
United States Playing Card Co., Windsor, Ont.

Tally

The Copp Clark Co., Ltd., Toronto.
Wm. E. Coutts, Toronto.

CASH REGISTERS
National Cash Register Co., Toronto.

CHALK
Lecturers

Binney & Smith Co., New York.

Toy
Binney & Smith Co., New York.

CLIPS
Paper

Defiance Mfg. Co., New York.
Kempton, Haupt Co., New York.
0. K. Mfg. Co.. Syracuse, New York.

Pen and Pencil

Eagle Pencil Co., New York.
Modern Pen Co., New York.

CRAYONS
Artists

Binney & Smith Co., New York.
F. Websr & Co.. Philadelphia. Pa.
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Travellers will be out

SOON
with complete lines.

French Ivory.
Greeting Cards and Post Cards for

all occasions.
Purses and Wallets.
Pennants, Cushions and Textile

Novelties.
Supplies for Celebrations, Old

Boys' Reunions, etc.

Souvenir Novelties (a tremendous
variety).

Christmas Stockings.

Conservo Lunch Sets, Spla

Table Sets. Infants' Bibs and

Sets.

The product of five factories we
own or control.

Pugh Specialty Co., Ltd.

38 to 42 Clifford St., Toronto Canada

Elbe Spring Binder
ith the inner folder All

all bindings, V4"
to 2" capacity.

ELBE FILE & BINDER CO.
215-217 Greene St.. New York. N.Y.

PLAYTHINGS,
The American Toy Journal

19 th year of pub-
lication and the

largest Toy Maga-

zine in the World.

The editorial

pages give all the

news of the In-

dustry and there

are '300 to 500

Business An-
nouncements i n

every issue.

Subscription— $2.00 per year
Foreign $3.00

Send your subscription NOW

PLAYTHINGS
118 East 28th Street. New York

Kindly Mention Bookseller

& Stationer When Cor-

responding With

Advertisers

Drawing

Binney & Smith Co., New York.

Joseph Dixon Crucible Co., Jersey City, N.

Lecturers

Binney & Smith Co., New York.

Marking

Binney & Smith Co., New York.

Joseph Dixon Crucible Co., Jersey CLy. N.

Miscellaneov-

Ameriean Lead Pencil Co., New York.

Binney & Smith Co.. New York.

Joseph Dixon Crucible Co.. Jersey City, N.

Eagle Pencil Co.. New York.

Mill

Binney & Smith Co., New York.

Railroad

Binney & Smith Co., New

Textile

Binney & Smith Co., New York.

Toy
Binney & Smith Co., Now York.

CRAYON PENCILS
American Lead Pencil Co.. New York.

Joseph Dixon Crucible Co.. Jersey City^ N.

Eagle Pencil Co.. New York.

CUTTERS
Paper

Golding Mfg. Co., Franklin. Mass.

Card

Golding Mfg. Co., Franklin, Mass.

DATERS
Fulton Specialty Co., Elizabeth, N. J.

DESK
Baskets

Robinson Mfg. Co., Springfield, Mas*

Pads

Sainberg & Co.. New York.

Robinson Mfg. Co.. Springfield, Mass-

Reminders

Work Organizer Co., Detroit. Mich.

DIARIES

Boorum & Pease Co., Brooklyn, N. Y.

Cooke & Cobb Co., Brooklyn, N. Y.

DISTRIBUTORS
Sainberg & Co., New York.

Work Organizer Co.. Detroit. Mich.

ENVELOPES

W. V. Dawson. Ltd .
Montreal, Que.

ERASERS
Artis's

Weldon Roberts. Newark. N. J.

Blackboard
W. S. Linton. Manchester. Eng.

Ink
Weldon Roberts, Newark. N. J.

Miscellaneous

Weldon Roberts. Newark. N. J.

Rubber
American Lead Pencil Co., New York.

.Tcseph Dixon Crucible Co.. Jersey City.

Eagle Pencil Co.. New York.
Kimpton. Haupt & Co.. New York.

Frank A. Weeks Mfg. Co., New York.

FANCY GOODS
Granger Freres. Montreal, Que.
Nerlich & Co.. Toronto. Ont.

Pugh Specialty Co., Ltd., Toronto, Ont.

FILES
Drawer

Work Organizer Co.. Detroit. Mich.

GLASSWARE
Stationers

Defiance Mfg. Co.. New York.

Kimpton, Haupt & Co.. New York.

Frank A. Weeks Mfg. Co.. New York.

Senglinsch Self-Closing Ink Stand Co.,

Milwaukee. Wis.

GUIDE CARD TABS

Work Organizer Co.. Detroit. Mich.

V

INDEXES
Telephone

Elbe File & Binder Co.. New York.
Crown Stationery Co., New York.

INKS
Copying

The Carter's Ink Co., Montreal, Qoe.
Chas. M. Higgins & Co.. Brooklyn, N. Y.

S. S. Stafford. Toronto, Ont.

Drawing
Chas. M. Higgins & Co., Brooklyn, N. Y.
F. Web^r & Co., Philadelphia, Pa.

Eradicators
The Carter's Ink Co., Montreal, Que.

Fountain Pen
The Carter's Ink Co., Montreal, Que.
Chas. M. Higgins & Co., Brooklyn, N. Y.
Lyons Inks, Ltd., Manchester, E»ng.

S. S. Stafford, Toronto. Ont.
Reliance Ink Co., Ltd.. Winnipeg, Man.
L. E. Waterman Co., Ltd., Montreal, Que.

Writing
The Carter's Ink Co., Montreal. Que.
Chas. M. Higgins & Co.. Brooklyn, N. Y.
Lyons Inks. Ltd., Manchester, Eng.
Mabie, Todd & Co.. Toronto, Ont.
Reliance Ink Co., Ltd., Winnipeg, Man.
S. S. Stafford, Toronto, Ont.
L. E. Waterman Co.. Ltd., Montreal, Q«e

INK STANDS AND WELLS
Defiance Mfg. Co., New York.
Kimpton, Haupt & Co., New York.
Senglinsch Self Closing Ink Stand Co.,

Milwaukee. Wis.
Frank A. Weeks Mfg. Co.. New York.

CASES
Buxton, Inc., New York.
Canadian Leather Products, Ltd., Toronto, Ont.

LEATHER GOODS (Fancy)

Can. Leather Products, Ltd., Toronto. Ont.
Harper, Woodhead & Co., London, Eng.
Julian Sale Leather Goods Co.. Ltd. Toronto.
Sainberg & Co., New York.
Western Leather Goods Co., Ltd. Toronto.

LOOSE LEAF
W. V. Dawson Ltd.. Montreal, Que.
Dom. Blank Book Co., St Johns, Que.
Boorum & Pease Co., Brooklyn, N. Y.
Cooke & Cobb Co., Brooklyn, N. Y.
Luckett Loose Leaf, Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.
Wilson Jones Loose Leaf Co., Chicago. 111.

Goes Lithographing Co., Chicago, 111.

Metals

W. V. Dawson, Ltd., Montreal, Que.

MAP TACKS
Moore Push Pin Co., Wayne Junction, Pa.

MOISTENERS
Kimpton, Haupt & Co., New York.

NOVELTIES
Brantford Felt Novelty Co., Brantford, Ont.
Pugh Specialty Co., Ltd., Toronto, Ont.

NUMERAL NAILS
Noesting Pin Ticket Co.. Mt. Vernon. N. J.

OFFICE EQUIPMENT
Buntin Gillies & Co., Ltd.. Hamilton.

Granger Freres, Montreal, Que.

Card Index Cases
Sainberg & Co., New York.

Filing Systems
Kimpton, Haupt & Co.. New York.

PADS
Desk

Sainberg & Co.. New York.

Memo
Robinson Mfg. Co., Westfield, Mass.
The Cooke & Cobb Co., Brooklyn, N. Y.

Writing

Buntin Gillies & Co., Ltd., Hamilton.

W. V. Dawson, Ltd. Montreal. Que.
Can. Pad & Paper Co., Ltd., Toronto. Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.

PRINTING SETS (Toy)

Binney & Smith Co., New York.

PAPER
Blotting

W. V. Dawson, Ltd., Montreal, Que.

Carbon
The Carter's Ink Co., Montreal, Que.
Mittas & Volger, Parkridge, N. J.

F. S. Webster Co., Boston, Mass.

Copying
C. H. Dexter & Sons. Windsor Locks, Conn.

Japanese
Japan Paper Co.. New York.
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Papeterie

tfuntin Gillies & Co., Ltd., Hamilton.
Eaton, Crane & Pike Co., of Canada Ltd..

Toronto, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.
Holland Paper Co., Ltd. Montreal, Que.

Ruled

Buntin Gillies & Co., Ltd , Hamilton.
Boorum & Pease Co., Brooklyn, N. Y.
National Blank Book Co., Holyoke, Mass.

Tissue

C. H. Dexter & Sons, Windsor Locks, Conn.
Writing

Buntin Gillies & Co., Ltd.. Hamilton.

Eaton, Crane & Pike Co., of Canada, Ltd.,

Toronto, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.

PAPER FASTENERS

Kimnton, Haupt & Co., New York.
Noesting Pin Ticket Co., Mt. Vernon, N. Y.

O. K. Mfg. Co., Syracuse, N Y.

PEN POINTS

Gold Plated
Esterbrook Pen Mfg. Co., Camden, N. J.

Silver Plated
Esterbrook Pen Mfg. Co., Camden, N. J.

Nickel Plated
Esterbrook Pen Mfg. Co., Camden, N. J.

Steel

American Lead Pencil Co., New York.
Hinks, Wells & Co., Birmingham, Eng.
John Mitchell, Birmingham, Eng.
John Heath. London, Eng.
Esterbrook Pen Mfg. Co., Camden, N. J.

Holder

Esterbrook Pen Mfg. Co, Camden, N. J.

Fountain

Eagle Pencil Co.. New York.
Mabie Todd & Co., Toronto, Ont.

Modern Pen Co., New York.
Parker Pen Co., Jonesville. Wis.

L. E. Waterman Co, Ltd., Montreal, Qu.

Racks
Kimpton. Haupt & Co., New York.

PENCILS
Checking

American Lead Pencil Co., New York.
Joseph Dixon Crucible Co.. Jersey City, N. Y.

Eagle Pencil Co., New York.

Clutch

American Lead Pencil Co., New Yorx.
Joseph Dixon Crucible Co., Jersey City, N. Y.

Eagle Pencil Co., New York.
Mabie, Todd & Co., Toronto. Ont.
Kohinoor Pencil Co., New York.

Colored

American Lead Pencil Co., New York.
Joseph Dixon Crucible Oo., Jeraey City, N. Y.

Eagle Pencil Co., New York.

Compass
Joseph Dixon Crucible Co . Jersev City, N. Y.

Eagle Pencil Co., New York.

Drawing
American Lead Pencil Co., New York.
Joseph Dixon Crucible Co.. Jersey City, N. Y.
Eagle Pencil Co., New York.

Hard Rubber
L. E. Waterman Co., Ltd., Montreal. Que.

Imprint
American Lead Pencil Co., New York.
Joseph Dixon Crucible Co., Jersey City, N Y.
Eagle Pencil Co., New York.
Pencil Exchange, Jersey City, N. J.

Indelible.

American Lead Pencil Co., New York.
Joseph Dixon Crucible Co., Jersey City, N. Y.
Eagle Pencil Co., New York.

Lead
American Lead Pencil Co.,New York.
Joseph Dixon Crucible Co., Jersey City, N. Y
Eagle Pencil Co.. New York.
The Wm. Cane & Sons Co., Ltd., New

Market. Ont.
The Kohinoor Pencil Co., New York.
Pencil Exchange. Jersey City, N. J.

Slate
Binney & Smith Co., New York.

PENNANTS
Branlford Felt Novelty Co., Brantford. Ont.
Pugh Specialty Co., Ltd., Toronto, Ont.

PICTURE HANGERS
Moore Push Pin Co., Wayne Junction, Pa.

PINS (Glass)
Moore Push Pin Co., Wayne Junction, Pa.

PIN TICKETS
Noesting Pin Ticket Co., Mt. Vernon, N. Y.

PORTFOLIOS
Work Organizer Co., Detroit, Mich.

PRESSES
Golding Mfg. Co., Franklin, Mass.

PUNCHES
Miscellaneous

Boorum & Pease Co., Brooklyn, N. Y.
Defiance Mfg. Co., New York.
Elbe File & Binder Co., New York.
Kimpton, Haupt & Co., New York.
National Blank Book Co., Holyoke, Mass.
Frank A. Weeks Mfg. Co., New York.

RELIGIOUS ARTICLES
Granger Freres, Montreal, Que.

RUBBER STAMPS & ACCESSORIES
Fulton Specialty^ Co., Elizabeth, N. J.

Dating Stamps
Fulton Specialty Co., Elizabeth, N. J.

SCHOOL SUPPLIES
Buntin Gillies & Co., Ltd., Hamilton.
The Copp, Clark Co., Ltd.. Toronto, Ont.
Can. Pad and Paper Co., Toronto, Ont.
W. V. Dawson, Ltd., Montreal, Qu.
Beauchemin, Limited, Montreal, Que
Work Organizer Co., Detroit, Mich.
Supreme Novelty Co., New York.

SEALING WAX
Lyons Inks, Limited, Manchester, Eng.
Geo. Waterson & Sons, Ltd., London, Eng.

STAMP PADS
Fulton Specialty Co., Elizabeth, N. J.

STATIONERS SUNDRIF.S
Granger Freres. Montreal. Que.
The Copp Clarice Co.. Ltd.. Toronto. Ont.
Buntin Gillies & Co.. Ltd.. Hamilton, Ont

TACKS
Map

Moc iv Push Pin Co., Wayne Junction, Pa.
Marking

Moore Push Pin Co.. Wayne Junction. Pa.
Thumb

Moore Push Pin Co.. Wayne Junction, Pa.
Defiance Mfg. Co., New York.
N'oesting Pin Ticket Co.. Mt. Vernon, N. J.
Frank A. WVeks Mfg. Co., New York

TAGS
String

Noesting Pin Ticket Co., Mt. Vernon. N j.
Button

Noesting Pin Ticket Co., Mt. Vernon, N. J.
Clothing

Noesting Pin Ticket Co.. Mt. Vernon, N. J.
Merchandise

Noesting Pin Ticket Co.. Mt. Vernon, N. J.

TOYS AND GAMES
Granger Freres. Montreal, Que.
The Copp, Clark Co.. Ltd.. Toronto, Ont.
Mcl.elland & Stewart, Ltd.. Toronto, Ont
Nerlich & Co., Toronto, Ont.
The Modeliite Mfg Co., Bristol Eng
W. S. Turton & Co., Manchester, Eng
Doll Pottery Co., London, Eng.

TRAYS
Desk

Work Organizer Co., Detroit, Mich.
Drawer

Work Organizer Co., Detroit. Mich
TYPE CLEANERS
The Clarotype Co.. New York.

TYPE WRITER RIBBONS
The Carter's Ink Co., Montreal. Que
Mittag & Volger, Parke Ridge, N. J.
F. S. Webster Co., Boston. Mass.
WHOLESALE STATIONERS

1'". S. Webster Co.. Boston, Mass.
The Copp. Clark Co.. Ltd., Toronto, Ont
Buntin. Gillies & Co.. Ltd., Hamilton. Ont
Granger Freres, Montreal, Que.
W. V. Dawson, Ltd.. Montreal, Que.

SEX'
ypv
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KNOWLEDGE
320 Pages ILLUSTRATED

By Dr.WINFIELD SCOTT HALL, Ph.D.

Noted Authority and Lecturer

PLAIN TRUTHS OF SEX LIFE—
What every young aiin and youns
woman, every young wife and young
husband, every father and mother,
teacber and nurse should know.

Sex Facts Hitherto Misunderstood

\
Hew Book til In plain wrapper for 0IUvai r

ft
Need lo Read postage 10 cents extra.

''••"'

McClelland &jstewart
Limited

215 Victoria Street,

TORONTO

Specialists in
Novelties for Carnivals

Dances, Etc.
Manufacturers of

High Grade Pennants, Cushion Tops,
Felt Emblems, Paper Hats, Advertising

Novelties.

Brantford Felt Novelty Company
Brantford -- Canada

LTXPERIBNC KI> SALESMEN lo CALL ON
stat ;oners ; ,• ['rinten in Western Canada.

Give experience, references and sakiry. ierritory

now open. Box No. 10.

THE FINANCIAL POST
Is a paper treating of finance in a broad
way. It gets behind the figures to the
facts which shape the figures. It will

halp you to that sane understanding and
balanced viewpoint necessary to the lead-
ers in each community. Subscription
price, $5.00 per year (62 issues).

THE FINANCIAL POST OF CANADA
143 University Ave., Toronto

SPHINX
SHOW CARD
COLORS

A palette of 15 selected colors of great
depth and brilliancy. Mat drying and
ready for use. In two ounce patent lid
jars and larger sizes.

Sample card on request

F. WEBER COMPANY
St. Louis Philadelphia Baltimore
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Groping
in the Dark

Time was when the purchase of ad-
vertising space was a "blind groping in

the dark." Advertisers had no means
of checking a publisher's statement of

circulation and often these figures were
unreliable.

In six years the Audit Bureau of Cir-

culations has solved this perplexing

problem. By a systematic analysis of

distribution and methods, this organiza-

tion is able to supply just the data an
advertiser needs. The darkness is dis-

pelled and the bright light of verified

facts takes its place. Space buyers no
longer find it necessary to grope in the

dark.

There are no dark spots in the

Bookseller and Stationer circulation.

Our records are audited by the Audit
Bureau of Circulations.

ARTISTS MATERIALS

We carry a complete line of Artists Materials

Agents for Winsor & Newton, London. Eng.

A.RAMSAY Cf SON C°
ESTD. 1842. MONTREAL.

You Will

Make Money

THERE IS A DIFFERENCE IN PLAY-
ING CARDS. Some cards are soft and
hard to shuffle. Others are smooth and
easy to handle.

GOODALL'S are
known by all, to be with-
out a rival. Quality is

the one appeal in

Goodall Cards. There-
fore, if quality counts,

choose Goodall's. In the
long run you will have
more people buying
playing cards at your
store, and you will make
more money.

Representative:

Aubrey O. Hurst
32 Front St., West

TORONTO

A popular
quick selling pen :

THE

"ROB ROY"
Made from fine steel and made
in one of Birmingham i beat
equipped factories, thu d*ndy
writing pen will prove a might;
fine seller for every lire dealer

Be sure to »ee sample* before you order your new etoek. You'll

lad our price* are right

Hinks, Wells & Co., Birmingham, Eng.

GET THE BEST! BLOTTING PAPER
MANUFACTURED BY

THE EATON-DIKEMAN COMPANY, Lee, Massachusetts, U.S.A.

THE FOLLOWING WELL-KNOWN BRANDS CARRIED IN STOCK

Magnet Columbian Lenox Arlington Wavelet
Matrix and Filter Papers

FOR SALE BY THE LEADING JOBBERS IN PAPER

Housatonic



BOOKSELLER AND STATIONER

Rubber To#s
Balloons -Balls'

THE REAL PROFIT MAKING
LINE OF TOY BALLOONS

Because of our experience in manufacturing and mer-

chandising the ever popular toy balloons we can fur-

nish you with the highest quality under such a plan

that your profits will immediately take a big leap.

There is always a big demand for Eagle Brand Balloons.

They are not subject to seasonal demand as are so many
children's playthings. Place a few of our new display

cartons on your counter and reap the benefits that Eagle

popularity is making possible for dealers the world over.

Our novelty packages are creating quite a sensation.

Dealers are selling more balloons than ever—and mak-
ing mere money. The Scotch music making bagpipe in

individual packages is another sure fire proposition.

We also manufacture a complete line of Rubber Play
Balls in plain surfaces and novelty designs. The same
high grade quality that has characterized Eagle bal-

oons will be found in Eagle Rubber Balls.

Don't put off writing for samples.

Write for our Jobbers Proposition 1922

SELLING AGENTS

MENZIES COMPANY, Limited
439 King St. W., TORONTO

THE EAGLE RUBBER CO.

ASHLAND'OHIO-USA
EW YORK OFFICE 35 UNION SQUARE
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HAMILTON CANADA

Slow Movers vs. Action
If you found an employee loafing on the job, would
you offer to pay his room rent and then furnish heat

and light?

How much difference is there between a shelf full of

slow-moving or dead stock, and a clerk who is loafing

on the job ?

When it comes to a question of quick turnover, you
cannot afford to be without "Dimity," Canada's
Leading Social Stationery. That delicacy and refine-

ment of appearance, and that sense of fitness for all

occasions, is seldom found in other papers at any price.

Dimity Papeteries retail at 50 cents.

Three finishes, two popular shapes

Trade Price, per dozen $4.00
SPECIAL DISCOUNTS IN QUANTITY

HAMILTON CANADA



PUBLISHED MONTHLY SINCE 1884

(pteil(ir-8fei@iMrr\ \

and orrtce €QU(proeorr journal

Vol. XXXVIII. No. 4
THE MACLEAN PUBLISHING COMPANY, LIMITED

Publication Office: Toronto, Canada. April, 1922

THANK YOU
We have just closed our fiscal year, and the first

thing we want to do is to say "Thank you" to the
book trade in Canada, by whose good-will and contin-
ued co-operation we have been fortunate enough to in-

crease our business practically 25%, and this in a
darksome year in Canadian industry.

PLEASE
The second thing we want to say is please continue

your co-operation and support and good-will, and may
we say, have your own interests at heart in stocking
and distributing Macmillan books, with the results to

yourself of increased turnover and a feeling of pride
that you are getting to Canadian readers, books
worth while.

The Macmillan Company of Canada
Limited

TORONTO CANADA
A. vv mdow at

St. JylartJns House
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The Best Balloon Proposition

Ever Offered to the Trade!

Six

Dozen

in the

Box

TaKe one or more Home

Bright

Colors

Non-Poisonous

Harmless

Yovir Middies will enjoy them
Every

Number

a Repeat

Seller

/////////////////////////777.

Contents Assortment K
2 Doz. No. 90 Airship $1.20
2 Doz. No. 60 Round 1.20
2 Doz. No. 352 Squawker 1.20

$3.60

Dealer's Cost $2.2")

Profit 1.35

QUICK SALES BIG PROFIT SMALL INVESTMENT
This new Mohican Counter Display Box is absolutely the best balloon proposition ever offered to the
trade! It contains two dozen each of our ihree most popular numbers. The fact that they all retail

at 5c each makes for an even movement of all three numbers, thus overcoming; the outstanding disad-

vantage of most assortments—slow-selling numbers tied onto popular sellers.

ASK YOUR JOBBER FOR THIS NEW MOHICAN ASSORTMENT
But be sure to ask for ASSORTMENT K. If he hasn't got it we will ship your initial order direct

on receipt of cash. If you send us your jobber's name we will send him full particulars.

Mohican quality, color and size of inflation is better than ever this year.

Wri;e for particulars of Mohican Advertising Balloons

Evans & Co., Limited, 247 St. Paul St. W., Montreal
Sole Canadian Agents for Mohican Rubber Co.

WESTERN DISTRIBUTORS

Manitoba, Alberta and Saskatchewan—F. D. Cockburn Co., 149 Vancouver:—Intercolonial Agencies, Ltd., 929 Standard Bank

Notre Dame Ave. E., Winnipeg. Building.
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A Novel of the Hundred Thousand Class

The GREAT PRINCE SHAN
By E. PHILLIPS OPPENHEIM

Author of " The Great Impersonation."

A fascinating and absorbing tale that will rank with
Oppenheim's finest work.

E. P. Oppcnheim.

BRASS
By CHAS. G. NORRIS

A novel of marriage. A
book that men will stay

home from the theatre to

read.

36th Edition

Now on sale.

Ju ^
^UNFORGETTABLE^r STORY ^

A great wave of en-

thusiasm is sweeping

over the country for

**«• HEAD or
OrHOUSE 0/

COOMBE
Mrs. Burnett's beautiful absorb-

ing love story. Big in concep-

tion, big in theme,

unforgettable.

i™
.FRANCES HODGSON.
IL BURNETT'S A
^GREATEST^^ NOVEL

^

r
i

i

^

RANGY PETE
By GUY MORTON

An original, thrilling, out-

standing Western novel,

by a Canadian author.

A leader in the Spring

fiction list.

IF WINTER COMES. By A. S. M. Hutchinson

The greatest novel that has been written for many a year. It is win-

ning thousands of delighted new readers in Canada every month.

There is also a big demand for Hutchinson's other books

—

The Happy
Warrior; Once Aboard a Lugger; A Clean Heart.

^

IF WINTER
• COMES -

A.&.M HUTCMIMON

Toronto McClelland & stewart publishers

Limited

The Livest Book List in Canada
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Hodder & Stoughton's
These world-famous paper bound novels will be the easiest

books to sell this summer. The unrivalled pictorial wrappers

make the titles sell themselves. The books are packed in

bales of one hundred assorted titles, graded according to

popular appeal, which contain such big selling authors as Rex
Beach, Gene Stratton Porter, Ian Hay, Arthur B. Reeve, Louis

Joseph Vance, Jean Webster, A. G. Hales, Charles Garvice.

Place your order now to insure immediate shipment.

The most wonderful list of 50c novels on the market, over 200

selected titles, including 50 new titles. Adventure stories

—

open air stories—love stories—detective and mystery stories

are all to be found in Hodder & Stoughton's wonderful list.

The books are stocked by title, a complete list of which will

be found in our Spring catalogue. They can also be had in

assortments of 100, 250 and 500 specially selected lots.

Full size reprints at the right price which insures you a fair

profit on every sale. Our Spring list will give you the com-

plete list of titles now available in this series, including the

triumphant success, "Penny Plain," by O. Douglas. Four en-

tirely new books by Berta Ruck, new editions of Leonard

Merrick, Ruby Ayres, John Buchan, E. Phillips Oppenheim,

and the ever popular "Bull-Dog Drummond."

Now include Robert Stead's Canadian novels "Dennison Grant,"

uThe Cow Puncher," "The Homesteaders," Douglas Durkin's

"The Heart of Cherry McBain," Eleanor H. Porter's "Mary

Marie," Archie McKishnie's "A Son of Courage," Newlin Burt's

"Hidden Creek," Berta Ruck's "Sweet Stranger," John Buchan's

"The Path of the King," Baroness Orczy's "The First Sir

Percy," and others. The manufacturing is in every way equal

to the original editions.

HODDER & STOUGHTON LIMITED
AND

THE MUSSON BOOK COMPANY LTD.

PUBLISHERS TORONTO
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Hodder & Stoughton's
ZANE GREY,
S. B. H. HURST,
COURTNEY RYLEY COOPER,
RUBY M. AYRES,
ARTHUR D. FRIEL,

BARONESS ORCZY,
•HAROLD HORN,
MARJORIE L. C. PICKTHALL,
FANNIE HURST,
MARGARET DELAND,
C. B. KELLAND,
J. E. BUCKROSE,
HARRY HARDING,
F. E. MILLS YOUNG,
A. G. HALES,
RUPERT HUGHES,
JESSIE MONTEATH CURRIE,
RICHARD MATTHEWS HALLET,
FREDERICK WM. WALLACE,
EDGAR WALLACE,
ROY BRIDGES,
J. S. FLETCHER,
ALFRED CARMICHAEL,

J. W. BENGOUGH,
R. G. MACBETH,
J. PATERSON-SMYTH
LADY GWENDOLEN CECIL

HENRY T. FINCK,
WILLIAM J. LONG,
JAMES HARVEY ROBINSON,
ELLA G. PIMM,
SIDNEY H. FRY,
F. R. BURROW,
ANTHONY COLLET,
LORD FREDERIC HAMILTON,
THE RIGHT HON. LORD

RIDDELL,
A. W. RICHARDSON,
F. W. IVES,

JEAN HENRI FABRE,
GIOVANNI PAPINI,

To The Last Man.
Coomer AH.

The White Desert.

The Matherson Marriage.

The Pathless Trail.

Nicolette.

Mortimer's Gold.

The Bridge.

The Vertical City.

The Vehement Flame.

The Conflict.

A Knight Among Ladies.

The Hawk of Rede.

The Stronger Influence.

Rory O'Moore.

Souls for Sale.

The Hour of Splendor.

The Canyon of the Fools.

The Shack Locker.

The Angel of Terror.

Rogue's Haven.

The Heaven Kissed Hill

Indian Legends of Vancouver
Island.

Chalk Talks.

Policing the Plains.

On the Rim of the World.

Life of Robert, Marquis of

Salisbury, Vol. III.

Gardening With Brains.

How Animals Talk.

The Kind in the Making.
Auction Bridge in Ten Lessons.

Billiards.

Lawn Tennis.

The Changing Year.

Here, There and Everywhere.

Some Things That Matter.

Poultry.

Home Conveniences.

The Wonder Book of Science.

The Life of Christ.

A selection from
Hodder & Stoughton's

big list of new
novels.

Hodder & Stoughton will be

glad to send post free to any

reader of Bookseller and

Stationer a copy of their

Spring Catalogue, contain-

ing descriptions of these

novels and many new works

in General, Juvenile, Cana-

dian and Theological litera-

ture.

A selection of

General Works from
Hodder & Stoughton's

Spring announcement

of new books.

Place your order now to en-

sure supplies from the first

editions.

The Musson Book Company
have the largest variety of

bindings and prices of the

new Prayer and Hymn
Books for the Church of

England in Canada.

HODDER & STOUGHTON LIMITED
AND

THE MUSSON BOOK COMPANY LTD.

PUBLISHERS TORONTO



BOOKSELLER AND STATIONER—Advertising Section April, 1922

W/»/M/M//W/S/////////////M^^

The Broad Highway To

Commencement Business

Is Paved with Books

Wl HAT rosy visions of future great achievements fill the
" * minds of the throngs of boys and girls who are soon to

be graduated!

And the younger ones are looking forward just as eagerly to

passing into higher grades.

It is becoming more and more of an accepted custom for

happy parents and friends to give gifts to these growing boys
and girls at Commencement Time as rewards for work well

done and to spur them on to fresh efforts. But then comes the

puzzle of just what to give.

Why not come to the rescue by reminding them that Books
are the ideal Commencement gift. Surely there is nothing

which can better stimulate ambition or mould thought and
character along the right lines than wholesome books.

Books are the one gift in which the sentiment is in no way af-

fected by the price. Therefore Grosset & Dunlap Popular
Copyrights are just right for the purpose, for without strain

on anyone's pocketbooks they make most attractive gifts.

We Should be Glad to Send You on Request a List of our Titles

Especially Appropriate to the Occasion

Geo. J. McLeod, Ltd., Agents, ^oronto,
R
cana^a

S7

Grosset & Dunlap - Publishers
1140 Broadway, NEW YORK
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THIS

ADVERTISE-

MENT

Appeared

in a

Recent

Issue

of

"SATURDAY

NIGHT "

and

Paid For

Itself.

Why Not

Insert

a

Similar

One

in

Your

Local

Paper ?

BOOKSYOU WANT TO KEEP
by the world's greatest novelists

3 for $1.00
Notice these authors and the titles—full-length mod-
ern copyright novels worth a place in any library.

Books you want to read and re-read. They make
most acceptable gifts.

.

Arnold Bennett.
The Old Wives' Tate.
The Loot of Cities.

Tales of the Five Town*.

E. F. Benson.
Thorley Weir.
The Oakleyites.

John Buchan.
Salute to Adventurers.
Prester John.
Greenmantle.

Mrs. Hodgson Burnett.
The Making of a Marchioness.

Erskine Childers.
The Riddle of the Sands.

Marion Crawford.
The Witcfh of Prague.
Three Fates.
Cigarette Maker's Romance.
Mr. Isaacs.

A Roman Singer.
Dr. Claudius.
Arethusa.
Sant Ilario

B. M. Croker.
Married or Single?
Beyond the Pale.

A. Conan Doyle.
Adventures of Gerard.
Micah Clarke.

George Gissing.
The Town Traveller.

Anthony Hope.
Tristam of Blent.

The God in the Car.

Maurice Hewlett.
The Forest Lovers.
Little Novels of Italy.

Richard Yea and Nay.
Fond Adventures.
Rest Harrow.
Half Way House.
Open Country.
Queen's Quair.
New Canterbury Tales.
The Stooping Lady.

E. W. Hornung.
Raffles.
Mr. Justice Raffles.
The Shadow of the Rope.

Vincent Blasco Ibanez.
The Matador.

W. W. Jacobs.
Ship's Company.
The Lady of the Banr«.

Archibald Marshall.
The Eldest Son.

Wm. De Morgan.
Alice for Short.
It Never Can Happen Again.

Frank Norris.
The Pit.

The Octopus.

Alfred Ollivant.
The Gentleman.

Morley Roberts.
Salt of the Sea.

J. J. Bell.
Wee MacGreegor.

E. Somerville and Martin
Ross.

Some Irish Yesterdays.
Further Experienc* of an

Irish R.M.
The Real Charlotte.
The Silver Fox.

Horace A. Vachell.
John Verney.
Blinds Down.
John Charity.

Mrs. Humphrey Ward.
Helbeck of Bannisdal*.
Marcella.
Sir George Tressady.

Stanley Weyman.
The Wild Geese.
Sophia.

C. N. and A. M. Williamson.
The Princess Passes.
The Lightning Conductor.

George Douglas.
The House With the Green

Shutters.

Henry James.
Roderick Hudson.

Sara MacNaughton.
Three Miss Graemes.

George A. Birmingham.
Simpkin's Plot.

H. G. Wells.
Marriage.
The War in the Air.

H. Seton Merriman.
The Sowers.

How to Order:

Well bound, well printed, obtainable through your
bookseller or the publisher. Mark the books you want,
pin $1.00 for every three to this advertisement, mail it,

and the books will be sent to you postpaid.

THERE

is a

HIGHER
PROFIT

and

LESS

RISK

in selling

these

than

in selling

New

Fiction

Write

at once

for

Complete

List

and

Trade

Terms

THOMAS NELSON & SONS LIMITED
77 Wellington Street West

TORONTO
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NEW RADIO BOOKS
Covering details

How To Build

Tubes. Radio

on—How To Operate a Set.

a Set. Principles of Vacuum
Hook-ups, Etc., Etc.

RADIO HOOK-UPS
By M. B. SLEEPER

A book that gives you not only clear diagrams for all
kinds of telephone and telegraph receiving and trans-
mitting sets but simple descriptions of each circuit
shown and spaces for notes of results obtained.

Price 90c.

EXPERIMENTAL WIRELESS STATIONS
By P. E. EDELMAN

Tells how to make apparatus to not only hear all tele-
phoned and telegraphed radio messages, but also how to
make simple equipment that works for transmission
over reasonably long distances. Then there is a host
of new information included. The first and only book
to give you all the recent important radio improve-
ments, some of which have never before been published.
392 pages, 167 illustrations. Price $3.50

THE A B C OF VACUUM TUBES USED
IN RADIO RECEPTION
By E. H. LEWIS, Assoc. I. R. E. and Radio Instructor

Written particularly for the person who "knows nothing
about radio" but who would like to gain an understand-
ing of the elementary principles of operation on vacuum
tubes and various circuits in which they are used for
the reception of radio-telegraph signals and radio-tele-
phone music and speech. Illustrated. Price $1.10

CONSTRUCTION OF NEW TYPE TRANS-
ATLANTIC RECEIVING SETS
By M. B. SLEEPER

There is a peculiar fascination about receiving radio
messages from the high-power stations of England,
France, Germany, Russia and Italy, as well as those
located in the Pacific Ocean and the Oriental countries.
Several types of simple receiving sets for this purpose
are described with detectors and amplifiers to accom-
pany them. Suggestions are also given for operating
relays and reproducing the signals on a phonograph.
Schedules of operating time for high powered stations
are given. In addition there is some valuable data on
home-made wavemeters for testing and experimenting.

Price 90c.

DESIGN DATA
By M. B. SLEEPER
The only book that gives tables and data for designing
receiving and transmitting apparatus so that you need
no knowledge of mathematics. It's the first book a be-
ginner buys after he has learned the use of his phone
receiver. Price 90c.

WIRELESS TELEGRAPHY AND TELE-
PHONY SIMPLY EXPLAINED
By ALFRED P. MORGAN
One of the most complete and comprehensive treatises
on the subject ever published. A study of its pages
will enable one to master all the details of the wireless
transmission of messages. The author explains in

simple language the theory and practice of wireless
telegraphy and telephony. 154 pages, 156 engravings.

Price $1.75

HOW TO MAKE COMMERCIAL TYPE
RADIO APPARATUS
By M. B. SLEEPER
This book describes in detail many commercial types
of spark and vacuum tube telephone transmitting and
telegraph and phone receiving equipment of all kinds.

The experimenter will he able to get a world of ideas

for the design and construction of his next piece of

radio equipment from the very clear descriptions and
che 98 clearly illustrated figures. Price 90c.

CONSTRUCTION OF RADIOPHONE
AND TELEGRAPH RECEIVERS FOR BE-
GINNERS
By M. B. SLEEPER
The man who wants to feel the real thrill to accom-
plishment, and who is not satisfied in the merely
hiaking use of what others have done for him, builds

his own radio apparatus. Radio men can follow the

data in "Radio Phone and Telegraph Receivers" with
full confidence because each piece of apparatus de-

scribed was first ma.de, tested and found efficient

before the final design was accepted. Special receivers,

both crystal and audion, are shown in detail. Regen-
erative circuits as well as audio and radio frequency
amplifiers are described with clear photos, diagrams
and working drawings prepared especially for the

novice and the man who wants to receive the radio

telephone broadcast. A special feature is the phono-
graph type radio set and the loud speaker. Fully
illustrated. Price 90c.

Popular Books—All Good Sellers

The Norman W. Henley Publishing Co., New York

Canadian Representatives : McClelland and Stewart Ltd., Toronto, Can.



April, 1922 BOOKSELLER AND STATIONER—Advertising Section

A NEW SERIES
TWILIGHT ANIMAL SERIES

By GEORGE ETHELBERT WALSH

This series of eleven titles is undoubtedly the best and most interesting Animal Series published for chil-

dren between the ages of six to ten. The animals are pictured true to life and are not dressed in fantastic
and grotesque costumes. There is a wealth of true animal and wood lore to be learned by the child, and,
in addition, love for the great outdoors is instilled in the heart of the reader.

FOR CHILDREN BETWEEN THE AGES OF SIX AND TEN
These stories appeal to children between the ages of six and ten, which represents an important period in

the average child's life, and for which comparatively little has been written. It is at this age that they
begin doing their own reading and a better selection of books for this purpose could not be found. They also

make ideal stories to be read to the still younger children at the bedtime hour.

ATTRACTIVELY AND SUBSTANTIALLY MADE
We have made every effort possible to make these books attractive by printing from large readable type,
using suitable illustrations made especially for this series by Frederick Richardson, one of America's
foremost illustrators, and binding them in durable form. We also provide an allover colored jacket by
Frederick Richardson.

1 Bumper the White Rabbit '

7 Buster the Big Brown Bear
2 Bumper the White Rabbit in the Woods 8 Buster the Big Brown Bear's Adventures
3 Bumper the White Rabbit and His Foes 9 White Tail the Deer
4 Bumper the White Rabbit and His Friends 10 White Tail the Deer's Adventures
5 Bobby Gray Squirrel 11 Washer, the Raccoon
6 Bobby Gray Squirrel's Adventures (Other titles in preparation)

Bound in durable Cloth, with an attractive cover design, and an allover colored jacket.

Price per vol., 65c.

FIVE BOOKS THAT ARE EXCEPTIONAL VALUE
Favorite Fairy Tales

Contain the fairy stories that children love best, told in simple language and lavishly illustrated with 150
black and white illustrations and four colored plates—264 pages with attractive cover design and with
colored jacket. Price $1.25

GRIMM'S FAIRY TALES (New Edition)
The book is handsomely bound. The type is large and clear, with wide spacing, easy to read, and most
attractive in appearance. Scattered throughout the book are delightful illustrations, some in color, some
in black and white, which add to the interest of these incomparable fairy tales.

The complete book contains 320 pages. 60 text illustrations. Four colored plates, with cover design in

colors.

Bound in Cloth. (Size 6'/2 x 8% inches.) Price $1.25

ARABIAN NIGHTS
The complete book contains 320 pages. 60 text illustrations. Four colored plates, with cover design in
colors.

Bound in Cloth. (Size 6>/2 x 8% inches.) Price $1.25

MOTHER GOOSE NURSERY RHYMES
The complete book comprises 264 pages. 250 illustrations. Four colored plates and cover design in colors
by Julia Greene.

Bound in Cloth. (Size 6'/2 x 8% inches.) Price $1.25

THE WONDER BOOK OF BIBLE STORIES
Illustrations, faithful to the period, illuminate the text. The type is large and easy to read. The book is

bound attractively, and is altogether one of the best of its kind ever published.

The book contains 272 pages. Bound in durable Cloth, with colored cover design. (Size 6'/z x 8% inches.)
Price $1.25

The New Winston Catalogue is now ready. Write for your copy.

THE JOHN C. WINSTON CO.
LIMITED

129-139 SPADINA AVE. - TORONTO
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W. & R. CHAMBERS'S REFERENCE & POPULAR BOOKS
Contemporary Review says: "Will constitute not only one of the most valuable works of literary reference

existing but an anthology of the choicest passages in English literature from Chaucer to the present day."

Chambers's Cyclopaedia of English Literature
THREE VOLUMES. Imp. 8vo. Cloth, £3 net. Morocco, £6 net

Edited by David Patrick, LL.D.

A History, Critical and Biographical, of Authors in the English Tongue from the Earliest Times to the

Present Day, with Specimens of their Writings. ILLUSTRATED WITH 300 PORTRAITS AND FAC-
SIMILES.
Canon Ainger
Rev. Stopford Brooke
Professor A. C. Bradley
Professor P. Hume Brown
Mr. Austin Dobson
Mr. Theodore Watts-Dunton
Professor Dowden

SOME OF THE CONTRIBUTORS:
Mr. Edmund Gosse
Mr. S. R. Gardiner
Mr. F. Hindes Groome
Professor W. P. Ker
Mr Andrew Lang
Sir Sidney Lee
Professor Sir Richard Lodge

Sir W. Robertson Nicoll

Mr. A. W. Pollard
Professor Sir Wialter Raleigh
Mr. A. C. Swinburne
Professor Saintsbury
Professor J. Arthur Thomson
Professor Woodberry

CHAMBERS'S BIOGRAPHICAL DICTIONARY. Edited by D. Patrick, LL.D.

of Celebrities of all Nations and all Times. Cloth, 15s net; half-moro., 30s net.

"The best biographical dictionary in a single volume that has appeared for a long time."

—

Athenaeum.
CHAMBERS'S large type ENGLISH DICTIONARY.
Enlarged Edition, with Supplement containing 39 pages of additional words and phrases. Cloth,

21s net; half-moro, 42s net.

CHAMBERS'S TWENTIETH-CENTURY DICTIONARY. Cloth, 7s. 6d. net.

Pronouncing, Explanatory, Etymological.

With 23 New Pages containing hundreds of Words, Terms, and Phrases of recent coinage and cur-

rency.
Journal of Education says—"A miracle of scholarship and cheapness."

HABITS AND CHARACTERS OF BRITISH WILD ANIMALS. By H. Mortimer Batten,
F.Z.S. Royal 8vo, 21s. net.

With 16 page Illustrations, also Jacket in 3 colours, by Warwick Reynolds.
It will be evident to all lovers of Nature that Mr. Batten's wonderful first-hand knowledge of his

subject could only be acquired by sympathetic and keen personal observation.
BRITAIN'S BIRDS AND THEIR NESTS. By A. Landsborough Thomson. 25s. net.
Introduction by Prof. J. Arthur Thomson. Illustrated with 132 Drawings in Colour by Geo. Rankin.

BRITISH BIRDS AND THEIR EGGS. By J. Maclair Boraston. 10s. 6d. net. Contains
136 coloured illustrations. With a New Method of Identification.

THE WILD UNMASKED. By F. St. Mars. 6s. net.

With 8 Black-and-White Illustrations and Jacket in 3 colours by Harry Rountree.
"Mr. St. Mars has as intimate a knowledge of the habits of the jungle as he has
of the Common English hedgehog. "To him they are all very human, and he makes
them seem so to us."

—

Country Life.

PINION AND PAW. By F. St. Mars. 6s. net.

A delightful book about our fur and feather friends. Illustrated by Harry Rountree.
SNAPSHOTS OF THE WILD. By F. St. Mars. 5s. net.
Vivid and realistic stories of the denizens of the wild.

OFF THE BEATEN TRACK. By F. St. Ma rs. 6s. net.
Author of "Snapshots of the Wild," &c. A series of strong Short Stories with, as
a rule, Nature for a background.

OUR AGREEABLE FRIENDS. By F. G. A flalo. 6s. net.
A book of entertaining as well as informing stories of our animal friends.

TRACKS AND TRACKING. By H. Mortimer Batten. 2s. net.

A Book for Boy Scouts, Girl Guides, and every lover of Woodcraft.

LORNA DOONE. By R. D. Blackmore. 10s. 6d. net.
Charming Edition, with 13 Original Drawings in Colour and 60 Pen-and-ink Sketches by Gordon
Browne.

BETTY GRIER. By Joseph Laing Waugh, author of "Cute M'Cheyne," &c. 2s. 6d. net.

A Charming Scottish Story.
"From out its pages there gleams the peerless beauty of a type of Scottish character which, fortun-
ately, is not at all rare."

—

Dundee Courier.

TWO FROM MISS TIDDEMAN'S. By E. M. Channon. Illustrated by Percy Tarrant.
4s. net.

The Canadian Bookseller and Stationer says: ''An intensely interesting story of Old Country life";

and after giving an outline of the story adds "Surely this makes a splendid nucleus for a won-
derful juvenile tale."

THE "DOC" AND SOME OTHERS. By "Aesculapius," a young Canadian surgeon of the
Royal Navy. 5s. net.

The Canadian Bookseller and Stationer says: "No finer yarns of life on the rolling sea have
ever been spun than those for which a young Canadian is responsible. Particularly appealing to
Canadians at this time, this volume should prove to be, for 'Aesculapius' is none other than Surgeon
Monahan, who joined up with the Navy on the outbreak of war. Humor pervades every page and
pathos is not lacking. Canadians will find unusual enjoyment in this remarkable book."

TO CANADIAN BOOKSELLERS.
Messrs. Chambers will send a sample parcel of these books up to August 1st at a discount of 33 1/3 per cent, off the
published prices.

W. & R. CHAMBERS Ltd., 38, Soho Sq., London, W.I., & 339, High St., Edinburgh
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Master Creator of «

e Characters Who Live iVi
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Waferimtui's
f IdeeJi

Fountain Pen
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The Only Nationally Advertised

Fountain Pen in Canada
Waterman's Ideal Fountain Pen sells all the year round, because it is

advertised all the year round.

Every month is a good month for Waterman Dealers, because every
month sees seasonable, sprightly, convincing advertisements for Water-
man's Ideal Fountain Pen appearing in the newspapers and magazines
that your customers read.

Waterman's Ideal is the only nationally advertised fountain pen in

Canada. It is also the only pen not only nationally known but also
world famous. It is, therefore, a distinct advantage and an asset to be
identified as a distributor of Waterman products.

Waterman's Ideal Fountain Pen sells every month in the year, because
it has the three qualifications of success — Quality, Reputation and
Advertising.

How is your stock? And what about Waterman's Ideal INK?

Wal
_ ( Ideal I

FounfaifrPeii

e=»2£!AjeSe<AjL'rm<^

179 St. James Street

New York Paris

MONTREAL
London
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MONGOL
THIN LEADS
N2 3046 Made in 3 Degrees

H-HARD
HB-MEDIUM

B-SOFT

These leads are made in the regular Standard size to fit the

regular standard mechanical thin lead pencil.

The leads are the famous MONGOL Quality.

1 Dozen Leads in a Tubular Wooden Box, */4 Gross Boxes in a

Carton

MONGOL THIN LEAD
ASSORTMENT No.3046A

A very attractive display 'box con-

taining :

—

2 Dozen Soft

4 Dozen Medium
2 Dozen Hard

A very profitable article for the

stationer

—

m\ade for any standard

size mechanical pencil.

ORDER A GROSS TO-DAY

EBERHARD FABER
"The Oldest Pencil Factory in America"

NEW YORK
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Order Your Spring Stock of Glucine

To-day
3 oz. size retails 15c This is a splendid adhesive, guaran-
5 oz. size with Cap and Brush 30c teed not to dry up or g0 bad
11 oz. size with Cap and Brush 50c . .

_

30 oz. (qts.) for refilling, retails 90c
Always sweet and clean '

GET OUR SPECIAL Always ready for use.

Gross Trial Assortment, consisting of Has no Odor.

3 doz. 3 oz. ; 4 doz. 5 oz. ; 4 doz. 11 oz.

;

and 1 doz. qts. DO IT NOW, PLEASE.

at the gross rate for each size.

LYONS BANK WAX
Carried in stock in 5-stick, 10, 20 and 40-stick, retail $1.25 lb.

Wax in cubes for Electric Sealer use, retail $1.00 lb.

Commercial Sealing Wax, 5-stick, special
t

. . .75c lb.

Lyons Perfumed Sealing Wax, 6 colors, in assortment, 2-stick,

3-stick, 6-stick to box.

LYONS INK
Writing, Copying, BB. Scarlet, Fountain Pen Ink, Mfd.
by Lyons Ink Ltd., Manchester, England.

Sole Canadian Agents

MENZIES & CO., LIMITED
439 KING ST. W., TORONTO

Mfs.' Agents, Manufacturers, Publishers Christmas Cards,

Importers Blotting Paper and Fancy Card Boards
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MacDou^allsMessaje
To Progressive Dealers Everywhere. For the Month of April 1922.

ARTCO
PASTEL
A practical crayon
for school and home
use. Produces sur-
prising results, the
colors being strong
and true in tone, and
the crayon having a
soft firm touch. Used
witfh water they
produce very delicate
color tints.

GRAYEL ART CRAYONS

The highest quality
in material and
workmanship. High
test wax, true-toned
colors—utmost care
in manufacture. In
many instances dur-
ing the process of
manufacture, speed
or quantity are sac-
rificed to maintain a
uniformly high qual-
ity and true color
tone.

STANDARD
OMEGA DUST-
LESS CRAYONS
Made of the best imported ma-
terials. Temper and qualities
the result of years of experience
and tests. No grit. No hard-
ness: Makes smooth, brilliantly-
white mark, easily erased.
Stands maximum amount of
handling without breaking.

ARE you reading MacDougall's
Message every month? Are
you acquainting yourself with

all the selling points about our vari-
ous lines? Can you. talk convincingly
about them because you know them
thoroughly?

Read this page regularly. Brush up
on the lines we feature. No matter
how easily they sell, it is always wise
to be ready for the particular buyer
who asks the unusual questions. A
few selling points picked up from
this page may save you the loss of
a worth-while sale.

Read the points we have given you
this month on Standard Crayons.
Make sure you know the Artco Pastel,
Crayel and Omega Dustless, as these
are the big every-day sellers. (The
other assortments are fully described
in Catalogue No. 33 entitled "Crayon
Service," a compact little reference
book now ready for distribution, and
which we think should be in every
stationery store in the country.)

Next make sure that you know the
various grades of "Aromac" Sealing
Wax. Tell your customers that they
are made in Glasgow, Scotland, by
the people who make the best sealing
wax in the world. Tell them that, at
the price, there is no value in sealing
wax to compare with it.

And now— glance over the selling
points on the Apsco Sharpeners. Be
able to tell your customers why the
Chicago Model is an extraordinary
value. Keep in mind, that low-priced
as this machine is, it is even equipped
with automatic stop. Learn the dif-
ference between the Chicago and the
Giant Models. And then if you want
to know all about the other nine
models, send for the Apsco illustrated
catalogue.

The lines featured on this page are
selling every day in the best stores
in the country. If, by any chance,
you are not yet selling them, we
would suggest that you send for
prices immediately, because you are
not making the profits from crayons,
sealing wax and pencil sharpeners
that you should, unless you are sell-

ing Standard, Aro-mac and Apsco.
That's a fact. Find out why.

ARO-MAC
Sealing Wax
Made in Glasgow, Scotland.
Every bar sold in Canada
stamped "Aromac," our own
trade name.

"Treasury" and "Commercial"
are the medium grades; "Do-
minion" is a cheaper wax and
"Bankers" is the very highest
quality made. All four are big
sellers.

The full line carried in fours,

tens and twenties to the pound.

Priced to give you a liberal

profit.

APSCO
SHARPENERS

For Office, School & Home
Eleven Different Models

THE CHICAGO. A
low-priced machine
o f extraordinary
value. Sharpens
standard sized pen-
cils only. New cut-

ters easily inserted.

Fitted with stop!

that causes cutting

to cease when point

is produced, thus
avoiding waste.

THE GIANT.
Same a9 Chicago
model except that
it is equipped with
device which al-

lows sharpening all

sizes of pencils

and crayons. Stops
cutting when pen-
cil is sharpened.
A low- priced
sharpener for all

purposes.

ARM
Representatives for Canada and Newfoundland :

acDou 468 West KtofeSt
Toronto. Our
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A Word to the Wise
is Sufficient

Our Holiday Line for 1922

which will this year for the first time be

Made in Canada
Is now on display at

366-378 Adelaide St. West, Toronto

Displays will be made in the

leading cities throughout Canada

during the next sixty days

The trade visiting Toronto are cordially invited

to see the line at the above address

Eaton Crane and Pike Co., Limited

Toronto
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NEW JERSEY LEADS IN
PENCIL PRODUCTION
PENCIL EXCHANGE
HELPS MAINTAIN THE
LEAD

M

P—

The Big Thought for Every
Merchant to Fix In His Mind Is This:—

ENCILS of the Penex kind make friends.

We know this because we have been
making them ourselves for three gener-

ations,
i

The Penex quality standard has always
been of the highest. Improved methods

of manufacturing have constantly been invented.

Today these better pencils are manufactured com-
plete in two large factories.

More!—Penex pencils are independent of any
others. They can, therefore, be made at least expense
—and give you a better profit.

Write for samples, prices and details today.

PENCIL E)D4ANQE
MAKERS OF LEAD PENCILS
FOR THREE GENERATIONS-
JERSEY CITY, N.J. U.S.A.
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A GREAT NOVEL

To be published April 7th.

The Vanishing Point

By CONINGSBY DAWSON

Author of " The Kingdom Round the

Corner," etc. $2.00

Also for Spring Publication

Doors of the Night, by Frank L. Packard, $2.00, (ready).

The Beautiful and Damned, by F. Scott Fitzgerald, $2.00, (ready)

The Forsyte Saga, by John Galsworthy, $2.50.

The Wild Heart, by Emma-Lindsay Squier, $2.00.

The Highland Host, by Arthur Fetterless, $1.75.

The Unspeakable Gentleman, by J. P. Marquand, $2.00.

Two Books on Health

Diet and Health, with key to the Calories

(Watch Your Weight !) By Lulu Hunt Peters,

Diet and Health
TVirl,

Ke, iolr,e Calories

iUJUj^LfJti

A. B., M. D., $1.00.

Overweight? Guard your health. By Royal

S. Copeland, M. D., $1.00.

THE COPP CLARK CO.
LIMITED

TORONTO
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Commercial Stationers May Unite
Dominion-wide Organization is Aimed at aid Steps Towards This End Are Being

Taken—Local Associations Now -in Montreal, Winnipeg and Toronto—Wil-

liam Robertson Gives Reasons for Move

ACOMMERCIAL Stationers' Asso-

ciation for Canada! This is the

next move. At the present time

Toronto, Winnipeg and Montreal have
Commercial Stationers' Associations,

the activities of each being restricted to

the field in which its members carry on

business. Each organization has done a

great deal of good for the local trade,

but it is felt the time has come when
the interests of the men engaged in

selling commercial stationery and kind-

red lines will be safeguarded and ad-

vanced by a Dominion-wide association.

Steps towards the formation of such an

organization are contemplated and it

will not be long until the announcement
will be made of something definite in

this line having been done.

Toronto Leader's Views

With William Robertson, of "Nation-

al Stationers", Toronto, the energetic

president of the Commercial Stationers'

Association of the Queen City, the ed-

itor of Bookseller and Stationer discuss-

ed this question last week.

"It is our intention," said Mr. Robert-

son, "to organize an association that

will take in the members of the trade

from coast to coast. In some respects,

of course, we are handicapped as in the

smaller cities and towns the handling of

commercial stationery rests with the

bookseller. Commercial stationery he
carries only as a side line. In the larg-er

cities, however, such as Calgary, Lon-
don, St. John, etc., the commercial sta-

tioners are fairly strong, Winnipeg, To-
ronto and Montreal being the centres of

the trade."

"Because of present-day conditions,"

went on Mr. Robertson, "it is somewhat
difficult to swing the members of the

trade into line, but all to whom we have
spoken have expressed themselves as

being in favor of the project. The ob-

jects of such an association will be
largely educational. We will try to ar-

rive at a proper cost of doing business.

It will also be our aim to bring about
a better understanding between the job-

ber and the manufacturer in stationery
lines. At the present time a number of

paper jobbers classify the multigraph
user as a printer and sell him paper at

trade prices. This is just one of the

problems which we shall make an ef-

fort to solve.

"There are a number of others," he
concluded, "which call for attention and
there is no doubt that, once started, a

Commercial Stationers' Association of

Canada should bring splendid results."

What W. H. Greenleaf Says

The members of the Toronto associa-

tion have a high regard for William H.

Greenleaf, Field Secretary of the Na-
tional Association of Stationers and
Manufacturers of the U.S., since last

December, when he addressed them at

their regular weekly luncheon in the

King Edward Hotel, and to what he says

they pay a good deal of attention, be-

cause, having heard him speak, they

realize that he knows his subject.

"It has been said many times," says

Mr. Greenleaf, "that organization is the

key to the present period. Organization

is the thing that won the war; it is

the thing that builds the works of peace.

It is the thing that has put the punch
in industry, and that makes the busy-

ness of business count. We all belong to

a group of joiners. Most of us are devot-

ing some of our time and money to a

large variety of organizations, ad clubs,

Kiwanis, Rotary and a variety of other

organizations, all of which are demand-
ing our time and money."

"The little added expense of associa-

tion work is an investment and, after all

is said and done, we fiet out of associa-

tion work- just as we get out of any-

thing else—what we put into it, of our

money, our time and our effort," be-

lieves Mr. Greenleaf, whose views on
just what the local association can do

for the individual stationer and for sta-

tioners as a whole, are well worth con-

sideration.

Is Association Worth While?

"Is the local association worth
while?" he asks. "Can it be made worth
while? Not many of us are in business

for our health, although it is true that

the life of business men is better when
they are at work. The great game of

business is the thing that made Schwab
say a while ago that he had gotten tired

of thinking about profits, but was think-

ing more especially of the wonderful

friendships he had made in business,

and of the joy which came to him when
he felt he had put across the thing he

had intended. It was the great game of

business and the spirit of that game
that made James J. Hill take those shin-

ing rails of steel into the great North-

west, and build an empire, and deserve

the title as it was given to him, the

Builder of the Great Northwest.

"I believe that the spirit of the game
is one of the biggest motives, one of the

biggest interests, in the thought of

every business man in the stationery in-

dustry. There was a time in the history

of the game when every participant was
free to strike below the belt, when
there was no rule, no regulation, no

standard, but that time passed, and rules

were made and from that day forth it

was not considered fair to strike below

the belt. Games of today have gradually

evolved through being played in accord-

ance with rules designed to secure fair

play.

Sportsmanship in Business

"Just so it is with the game of busi-

ness. The stationery business has evolv-

ed to what it is today, due to higher

plans, thoughts and actions, so that to-

day the individual stationer does not

count himself a success, no matter how
much money he makes, no matter how
large his profits may be, unless he has

played the game in the spirit of the

sportsman. We are coming to realize

that not only 's the world 'a staere, and
men and women players,' but business is

a great game and business men are

sportsmen.

"So that one question before the aver-

age business man is how can the local

association of stationers or a local asso-

ciation in any industiy best promote
these two objects—to make a profit and
to uplift the standards of the game.
There are two ways in which local asso-

ciations, speaking generally, can help

the advancement of these two objects,

One is by providing a sort of business

insurance, and the other is by building
Jor the members of the association.

"By business insurance I mean simply
the setting up of standards and the lay-

ing down of rules of ethics. By busi-

ness insurance I mean the prevention of

ignorant methods in merchandising, the
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prevention of unfair practices and unfair
means of procedure. By the building of
business I mean the exchanging of ideas,
the setting up of new standards of ac-
tions, looking forward into the future,
taking the enthusiasm of men and build-
ing out of that enthusiasm new and bet-
ter enthusiasm and setting new stan-
dards, new goals- in merchandising.

Reformation Comes Gradually

"Those things the local association
can do. So much for generalities. Now,
what in a specific, particular way can a
local association do for the dealer? From
my experience in visiting local associa-
tions. I judge that there are many as-
sociations that have made the serious
mistake of attempting too much at the
start and then have become discouraged
through their failure to reach satisfac-
tory results. They assumed to reform
at once all the abuses of the trade. They
assumed they would at once be able to
build business along progressive lines in

a masterful way. But they found they
were dealing with human nature, they
found they had to deal with little ugly
economic facts, and they have been forc-
ed to surrender on one or more of the
plans. However, a small beginning can
be made, and that small beginnings can
be followed up and made larger in pur-
pose as the days go by and a larger load
can be attempted with better prospects
of success."

The objects and purposes of local as-
sociations might be outlined as follows:

1. To bring into doser touch those
persons engaged in retail and wholesale
stationery business.

(a) Social Activities—taking in an-
nual banquet, annual field day, quarter-
ly open meetings, golf tournaments,
dances, bowling league and social gath-
erings generally.

(b) Mutual Acquaintance.
2. To reform abuses existing in busi-

ness such as short weights, short counts,
false advertising, bribing purchasing
agents, lavish gifts to purchasing
agents, unfair "knocking" of competi-
tors, secret rebates and preferential dis-
counts.

3. To diffuse accurate and reliable in-
formation.

(1) Educational Work such as creat-
ive salesmanship, merchandising analy-
sis and "salesmanship dinners."

(2) Business Management, including
cost of doing business, allocation of fix-

ed expenses to departments, cost of mer-
chandising different lines, such as glass-
ware, tin goods, blank books-, papeter-
ies, etc., also classification of employees,
proper basis for compensation for street
and traveling salesmen and best method
of determining the net value of their
work, and recommended retail prices.

(3) General Information such as ex-
cise taxes, corporation reports, franchise
taxes, tax returns and schedules, char-
ities and subscriptions and imposters.

Controversies and Adjustments

4. To procure uniformity and certain-

ty in the customs and usages- of the

trade, and thereby broaden the basis up-

A Few of Services

Expected From the

Trade Association
Now that there is a strong probabil-

ity of a Dominion-wide organization of

commercial stationers coming into be-
ing a few remarks on the permissible
activities of trade associations should
not be out of place. On February 16 the

United States government released for

publication an exchange of letters be-

tween Herbert Hoover, the Secretary of

Commerce, and Harry H. Dougherty,
Attorney-General, bearing on this ques-

tion. The services which the trade or-

ganizations can answer are indicated in

the following catechism, the questions

propounded by Mr. Hoover being ab-

stracted and the Attorney-General's
answer indicated:

1. May trade associations provide uni-

form cost systems? Ans. Yes, but they
cannot prescribe costs.

2. May they standardize trade terms?
Ans. Yes.

3. May they standardize qualities and
grades; may they provide standardized
contracts for dealings in such quantities

and grades; may they standardize pro-

cesses, machinery and co-operate with

members in providing means for elimin-

ating waste ? Ans. Yes.

4. May they collect and distribute cre-

dit information, provided they do not

publish "blacklists"? Ans. Yes.

5. May they place all of the insurance

of the members ? Ans. Yes.
f). May they engage in co-operative

advertising? Ans. Yes, but not to the

extent of making one member's product

appear the same as another's by which
device a uniform price would be inevit-

able.

7. May they engage in co-operative

welfare work such as education, preven-

tion of accidents, etc? Ans. Yes.

8. May they handle all legislative

questions, such as tariff, taxes, trans-

portation, employer's liability, etc?

Ans. Yes.

9. May they undertake to promote
closer relations with the administrative

branches of business? Ans. Yes.

10. May they collect statistics of pro-

duction, capacity to produce, wages and
consumption, combine such statistics

into tables and publish them? Ans. Yes.

11. May they collect prices of the

various goods, etc., combine these into

general tables of average prices, and
distribute this information to members
and to the public? Ans. Yes.

on which the business is conducted, cov-

ering cash discounts, merchandise dis-

counts-, standardization of styles and
sizes of merchandise, standardization of

wrappings and containers, hours of

opening and closing, nolidays and Sat-

urday closing, deliveries and accommo-
dation of competitors on "pick/up" or-

ders.

5. To act for or between its members
in matters of controversy or adjust-
ment.

The National Association issues price

recommendations upon a line which it

deems scientific; it issues- them as ed-

ucational information along the lines of

cost finding.

"The National Association," accord-

ing to Mr. Greenleaf, does not expect,

nor should any local association expect

its members to abide by, adopt, follow

or adhere to any of the price recommen-
dations simply because they are issued

by the association. It simply offers- a

statement of fact, including a reason-

able cost and a reasonable and fair pro-

fit, • and it lays that statement of fact

before its members, and if the findings

of fact that are made by the member
differ from the price recommendations
that are suggested, then it is not only

the right and privilege of the individual

member to disregard the price recom-

mendation, but, if he is a good business

man and knows what he is doing, it is

his duty to his own business and to the

industry to disregard the price recom-

mendation.

"Association work is built over a long

term of years. A great deal is not ac-

complished in a moment or a month or

even in a year, but there is a goal ahead

that is a very high goal; it is a goal

worth seeking, and a goal which, I be-

lieve, we can attain. We shall build

our own business, we -shall build an in-

dustry, and we shall have been thorough-

going, scientific business men."

"The Lady of the North Star," by

Ottwell Binns (Macmillans, $2.00), is

another gripping story by the author of

"A Mating in the Wilds." In "The Lady

jf the North Star," he relates a story oi

how Corporal Bracknell of the North-

west Mounted Police had followed the

man he hoped to take prisoner over

four hunderd miles of frozen waste. At

the journey's end the stillness of the

day is broken by the crack of a rifle

shot. A young woman with the tell-tale

rifle in her hand appears suddenly and

then a few yards further on Bracknell

discovers the body of Koona Dick, the

object of his search, murdered, appar-

ently by his own wife. The book which

develops the solution of this mystery is

one of the best Northwestern yarns of

many seasons.

"The Shacklocker" is the latest book

to come from the pen of the noted Can-

adian writer of the sea, Frederick

William Wallace: it is to be published

this spring by Messrs. Hodder &
Stoughton, Toronto. It is the only book

of purely Canadian sea-stories ever

written by a Canadian. Its title is taken

from the association in the mind of

every Bank fisherman with the cupboard

in the schooners forecastle in which is to

be found the left over food of the daily

meals.
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Greeting Card Season Here Again
Canadian Dealer Has Numerous Opportunities for Display From Easter Until End of

Year—Friendship Day on August 6 is New One This Year—Breaks Long
Stretch From Easter to Christmas

THE GREETING card season is at

hand again. From now on until

the end of the year the bookseller

and stationer can, with advantage, give

some little attention to this line.

Cards of all kinds' will, of course, be

a big "seller" for Easter. After this

comes Mother's Day—the second Sun-
day in May—and from then on until the

end of the year there are opportunities

galore for the distribution of these nifty

little messages which have become so

popular.

In the list of days for which cards are
specially manufactured there is this

year a newcomer in the name of Friend-

ship Day. This day is fixed for August
6, the first Sunday in August. It was
suggested by J. C. Hall, a greeting card

publisher of Kansas City. Mr. Hall

seized the idea when he noted the heavy
sale of Mother Day cards in his store last

year. The matter has been taken up in

real earnest by the Greeting Card As-
sociation and it will arrange special

dealer helps for the event.

Special Days in Canada

Those who carry greeting cards can

realize a handsome profit on practically

all of the set days if they will co-oper-

ate with the buying public by reminding

it in suitable space of time by the use

of attractive window displays.

In Canada the days for special obser-

vation, particularly as far as the deal-

er is concerned, are:

April.—April 9, Palm Sunday; Aoril

14, Good Friday; April 16, Easter Sun-

day; April 22, St. Julien Day.

May.—Second Sunday, May 14, Moth-

er's Day; May 23, Empire Day; May 24,

Victoria Day.

June.—June 3, King George's Birth-

day.

July.—July 1, Dominion Day; July 4,

Independence Day (good time to remem-
ber friends in the U. S. A.) July 12,

Orangeman's- Day; July 15, St. Swithin's

Day; July 28, Anniversary beginning
European War;

August.-—August 6, Friendship Day;
Civic Holiday (generally first Monday
in August) ; August 4, Britain's entry
into the World War.
September.—September 4, Labor Day;

September 23, Jewish New Year.

October.—October 31, Hallowe'en;

October 2, Jewish Day of Atonement

—

Yom Kippur.

November.—November 11, Armistice
Day; Thanksgiving Day;
December—December 25, Christmas

Day.
Origin of Friendship Day

There was a time when greeting

cards were only sent by people to their

friends on their birthday or on some
particular national holiday. But as

years slipped by and the Greeting Card
Association came into existence the mat-
ter of greeting cards took a serious as-

pect and to day the retail business hov-

ers about the forty million dollar a yeur
mark.

The question of vacations, when
friends parted for a space of two or

three weeks, and in some cases a month,
came in for consideration. How could

the slack summer business be remedied ?

The question was answered by J. C.

Hall, greeting card publisher of Kansas
City. He suggested at the annual con-

vention of 1921 that Friendship Day be
created. His idea was accepted and

August6, the first Sunday in the month,
was set apart for Friendship Day.

Friendship Day breaks the long

stretch between Easter and Christmas.

There is no particular day for sending

cards to friends between those days, so

that the new day will mean increased

business.

A feature of recent selling has been
the tremendous* advance in the demand
for personal greeting cards, particular-

ly for the more expensive kind, showing
that the general public is seeir.g that

better values add to the distinctiveness

of their greetings.

Arrangement of Displays

The greeting card is deserving of all

the attention that the dealer can pos-

sibly lavish upon it. It is no longer a

side line, to be. pushed when the deal-

er feels like pushing it. Long ago it

passed out of that class, and is to day
numbered with the most important

goods that the stationery store stocks.

In displaying greeting cards it must
be remembered that they are more ethe-

real, than, perhaps, any other items of

goods carried. Asi the message-bear-

ers of friendship and of love this is to

be expected of them. But because of

this very daintiness, any hint of weight
in the display is apt to have a ruinous
effect. The dealer must strive for grace

and lightness.

The window arranged for the display

of the cards ought not to be deep. Drap-
eries or cardboard panels can be used to

cut off a portion of the window, ifj nec-

essary, so as to bring the display close

up to the glass. The prominence of the

printing and the engraving on the cards

(Continued on page 55)

Greeting cards, ther-

mos bottles, travel-

ling kits and station-

ery are shotvn here

together. These four
lines make a splen-

did combination.

"Greeting cards for
all occasioyis" reads

the sign above this

striking display. It

is well to put the

cards where they cam
be seen without being

severely mauled.
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Three Steady Sources of Revenue
Births, Paities and Weddings All Bring Business to the Dealer Who Handles Greet-

ing Cams—Miss M. S. i^aiiamme, or Ottawa, Believes Disaster Would Follow
Dropping of This Line

THERE has been considerable dis

cussion during the last few months
as to the possibilities of the greet-

ing card business.—either as a side-line

or as one of the mainstays of the book i

selling and stationery trade. A num-
ber of dealers have waxed enthusiastic

when discussing this subject with Book
seller and Stationer, and more than one
have been responsible for the statement
that this line, if properly handled, will

take care of the rent.

An Ottawa dealer who is, perhaps, in

a better position than any other person
in the city to discuss this subject intelli-

gently, because of the fact that she goes
in more extensively than any others for

greeting cards, is Miss M. S. Laflamme,
corner of Bank and MacLaren streets.

She is responsible for the statement that

it is a good-paying line to handle and
that she has now got to the point where
it would spe'l disaster for her to drop
greeting cards entirely.

"Greeting cards are a great line to

handle because there is an all year-
round demand," said Miss Laflamme.
"Why, there is always something going
on which creates a demand for cards of

some kind. There are birthdays every-

day in the year and dozens of them on
the same day; there are always wed-
dings going, on in some part of the city;

always somebody sick; always somebody
celebrating a wedding anniversary, be
it the first or the fiftieth, and then we
have the various festive and holiday
seasons. I would say the secret of mak-
ing a success of the greeting card busi-

ness would be always to have a large

assortment of every kind of greeting
cards on hand. That is what we have
been doing, and, as a result, we have
customers in every section of the city."

"What have you found to be the best

plan for increasing the sales of greeting
cards?" asked Bookseller and Stationer.

"Well, to my mind, the best possible
method is to keep your cards well dis-

played where they can be seen by every-
body coming into the store. Through-
out the year we keep two strips hang-
ing in the window, one in each corner,

which always contain a number of greet-
ing cards. These are changed Jrom time
to time, according to the season. We
a'ways keep one show case exclusively

for greeting cards and in this we en-

deavor to display as wide an assortment
of cards as possible. On top of this

case we keep a display box with 'shut

in' cards and whenever an opportunity
offers we draw attention to these.

There are so many people in all seasons
of the year who are shut in for some
reason or other either at home or in the

hospital, that it is only necessary to

call attention to these cards, to create

a demand. Our experience has been
that many people, while possessing good

(Continued on page 53)

Particularly effective was this seventeenth-of-March display in one of the windows of Miss M. S. Laflamme's stationery store,

Ottawa. Note the generous spr-inkling of greeting cards and fancy goods.
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Religious Book Week Again

SO SUCCESSFUL was Religious Book Week
last year that its repetition was inevitable.

From April 2 to April 8 in 1922 religious

books again have the right of way. Here should
be another opportunity for Canadian booksellers to

add to their laurels. Of Canadian and Children's
Book Weeks they made a big success. That they
can do the same for religious books is not for a
moment to be doubted. During the Christmas
shopping period the bible was one of the big "best
sellers." To sell a couple of hundred dollars'

worth of bibles over the counter in a day was quite
a common achievement. Hymn books and prayer
manuals were also in big demand. There is no
doubt but that there is to-day an increase in the in-

terest in books of this character. The publisher
and bookseller, too, have at their disposal a num-
ber of splendid channels for the distribution of
what might be termed propaganda and for two
months before the week of April 2 they should take
full advantage of their opportunities. Religious
Book Week should be an event of no little import-
ance in the life of a community.

* * * *

The Value of Window Space

HOW MUCH is the window of a retail store worth?
This is a question that should interest every man
in business. It is one,' too, to which he should seek

to find an answer. Druggists with whom the editor has

talked have made the claim that their windows pay their

rent. Some go even farther and make more extravagant

claims. But— is this enough? Should the window pay
only the rent?

Chas. Stevens in Chicago secure an income of $150.-

000 per year from their windows. A price is put on each
window and the individual department of the store must
pay for the time they use the window space. Two of

their windows on State Street rent for $100 per day, and
the fact that they are always re-erved far in advance
speaks well for the value of this sales medium. William
Filene, of Boston, also value their display space at $150,-

000 per year. Saks and Company, of New York, value
their nine windows at $75,000 per year.

The window is the final invitation to oome into the
store and buy. The window makes its appeal at the time
when only a few steps separate the goods from the pos-

sible buyer. Therefore, the show window without a price
card is in much the same box as a broken clock; it dme -

!

not give the information required. Resultful window dis-

play is not a matter of just placing the goodis in the win-
dow. The chief aim is to induce the public to buy now.

Nothing is more interesting than to note the people
who do window shopping. Every class, every color, they
all watch for attractive displays. It should be the aim of

every man in the drug business to oet out of his win-
dows every dram of value they contain.

Few Facts About Salesmanship

NOW THAT busine-s does not come a^ readily or

as easily as it did a few years ago a good deal is

heard about salesmanship. Now, what is salesman-

ship? In the first place it is a profession and one of

the greatest, taking years of study to know it thoroughly.

There are fundamental principles that must be studded

and mastered. A customer buvs because he needs the

goods that the salesman has for sale. He needs that

materia] in his business, and it is the part of the sales-

man to help the customer conscientiously, and to resist

any temptation to overload a customer, when the latter

has asked for an opinion as to quantity. The most suc-

cessful salesmen are those who serve the customers' best

interests. It is even good salesmanship to suggest more
conservative buying if the salesman believes that the

customer is overloading himself. The customer will

never forget such a service. When a salesman has reach-

ed such a point, he may truly feel that he is graduating

into the success of salesmanship. Power resulting from

a combination of mental, spiritual and physical faculties

will successfully interest a very high average of those in-

terviewed to purchase. Thought, too. is more than a

mere indefinite abstraction; it is a vital and irresistible

force, probalbly one of the greatest factors in the universe.

It has form, quality, substance arid power. The spoken

word is a means whereby thought forces are focused and

directed. Thought, if properly applied, creates ascertain

circle of influence by thought waves, and there is noth-

ing occult or mvsterious about this. Most sales made
are based on confidence.

There are also other fundamentals of the profession

such a" the law of attraction, personality, sincerity, truth,

svmpathy. a mild and gentle voice -and observation.

"Honestv'and Truth" as essentials, must be respected.

The absolute truth should be told to a prospect, and the

other should never be padded. Confidence is just as

essential, and there should always be a distinct under-

standing as to what an order reallv was.

There is sentiment, too. in business, and a great deal

of it, Furthermore, it is something that should be cul-

tivated, as it will bring reward to salesmen and to the

nrofession. Confidence, however, is the main founda-

tion of the business structure and with confdence es-

tablished evervthing else should 'be easy.

Brief Observations and Comments

NOW is the time to get out the books you have on hand

that are suitable for holiday reading. May will not be

long in flitting by.

BOOKS on house planning, interior decoration and

furniture are timely. They should be put where the

public may see them.

* * *

AN attractive show at the door generally entices the

possible buyer to examine the stocks inside.

* * *

JUST a* a good start is half the battle, good display of

goods is half way to selling them.

* * *

HE who browses to-day may buy to-morrow. Let him

browse.
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Studies Tastes in Leather Goods
Young Lady in Charge of Leather Goods Department of Wendell Holmes Store, Lon-

don, Ont., Keeps Watchful Eye on What People Want—Display, Variety and
Readiness to Oblige Make Great Selling Combination.

WHEN A retail business develops
into such proportions that a
staff of fourteen is required to

handle customers during the busier
times of the day, a system of depart-
ments is almost a necessity—that is if

over-lapping of e.fort is to be avoided.
Such a staff looks after the wants of
the customers of "Wendell Holmes,
Ltd.", 190 Dund-as St., London, Ont.
And pardonably proud of his staff is

Wendell Holmes who has, personally,
developed each member into a special-
ist in his or her department. He has
adopted the policy of placing consider-
able responsibility in the hands of each
and no experiment ever attempted has
worked out more successfully.

Specialist in Leather Goods
Take, for examp«3, the manager of the

book department. This young lady, in

Mr. Holmes' opinion, is without peer in

the country as a book merchandiser.
Again, the young lady in charge of

the fancy leather goods department has
become a specialist in this class of
goods, watching the tastes of the public
closely and passdng on the information
gleaned through personal contact with
the public to Mr. Holmes himself who
does the buying.

The supervisors of the other depart
ments such as papeteries, office equip-

ment and supplies, circulating library,

greeting cards, etc., are so conversant
with the particular class' of merchandise
over which they have an eye that cus-
tomers have come to depend on these
department managers for advice, having
the greatest respect for their counsel
and judgment.
On entering the Holmes store the first

display that greets the eye is a complete
fancy leather goods department. This,

as mentioned above, is in charge of a

young lady who devotes her entire time
to this particular line of merchandise.
The display of fancy hand bags, vanity

bags, purses, writing folios, albums, etc.,

is one o.' the most complete to be found
anywhere throughout the country. It

is artistically arranged and at all times
the idea of catching the public's atten-

tion and arousing interest is uppermost.

Consistent Profit- Producer

This department, Mr. Holmes has
learned, is a consistent profit-producer

and a stout prop for the business. Leath-
er goods sell steadily from one end of

the year to the other with a minimum of

time and effort on the part of the as-

sistants as attractive displays and good
variety are practically all that are need-

ed to "get" the public.

The office equipment section is no

new feature of the Holmes store but the

increase noted in the sales of these lines

during the past year has convinced Mr.
Holmes that even greater energy might
probably be devoted to this end of the

business. The department has been in

charge of a young man who has made a
study o. office equipment sundries. An-
other man is kept out in London and vic-

inity soliciting business in the factories,

offices and retail establishments.

In discussing the papeteries depart-

ment, Mr. Holmes referred to it as one

of the best paying branches of the busi-

ness. It is interesting to note here an
experience which Mr. Holmes had with
a certain brand of papeteries well known
to the public and always a steady sell-

er.

A few years ago this dealer was wont
to give three silent salesmen to this one
line. Then the manufacturer began
spreading his business and selling out-

side the legitimate trade to drug stores,

department stores and even to jewellers.

Dissatisfied and disappointed Mr.
Holmes pointed out to the manufactur-
er that selling through such channels

would not only cut into his gross sales

on this line but would have the effect

of slowing up the turnover on this par-,

ticular line in London. It was Mr.
Holmes' belief that, with the sales ef-

( Continued on page 53)

A glance at the staff in "The Convenient Bookshop," of London, Ont. Wendell Holmes, the proprietor, shares

his responsibilities with his staff, putting every member in charge of a department.
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Eve in Overalls Drew the Crowds
Spring Display in Window of "The Convenient Bookshop," London, Ont., Showed

Hyacinths and Daffodils Blooming Against Background of Books Describing
Them—Selling Books .Suitable to the Season

IT
IS SAID that if a person stands

long enough on the steps of the Bank
of Montreal in London, England, he

will eventually see everybody he knows.
Change the stamping ground to London,
Canada, and the same is true of "The
Convenient Bookshop" which is con-
ducted by Wendell Holmes.

The successful business man realizes

that every business has a "personality."

But in no line is this, more marked than
in that of the bookseller and stationer;

and no bookseller has realized this bet-

ter than Mr. Holmes, the personality of
whose enterprise may be said to be writ-

ten in the books and stamped on the

stationery that he purveys to the public;

an invisible, intangible, elusive trade-
mark, but as real and as essential to

business life and growth as air itself

is to the human entity.

A Consistent Advertiser

Wendell Holmes used to be the head
clerk in "Mallagh's" Bookshop, when it

was the hub of London's literary wheel.
Never being one of those who weighed
next Saturday's pay envelope on Mon-
day morning, for fear he might put an
over-ounce of push into his week's work,
but taking an interest in any job at

which he was working, and wanting to

make it a GOOD job, he so identified

himself with the bookstore business of

his native city that, in the minds of

many, he became synonymous with what
they wanted in that line and when he
opened a shop of his own, why the pat-

rons, "jes' natichully crossed the road,

and carried their custom with 'em."

At 190 Dundas St., Mr. Holmes has
had room to expand the policy that he
worked out day by day in another
man's business.

The business, itself has expanded also,

and from its baby beginnings in a space
of about thirty or forty feet in depth,

it is now almost outgrowing its premises
(200 feet deep though they are) and is

climbing the stairs, and fairly bulging

out into the lane behind!

Mr. Holmes is a consistent advertiser.

But while his newspaper displays have a

unique touch, his windows are like the

smile on the face of a friend—and just

as enticing.

Displays for the Season.

They follow the seasons, the celebrities

who visit the town, the rising fame of

special writers. Mr. Holmes has an ar-

tist associated with him on the windows,
and he gives them part of his personal
attention as well.

A garden with an "overalled" Eve
hoeing in real soil, while parterres of
real daffodils and hyacinths bloomed
against a background of the books that

described them, made an effective spring
display and one that brought both the
crowds and business.

When the evenings, grew shorter the
"Big Game Season" was suggested by
two lively lads playing all the best
"Table Games" before an admiring aud-
ience who fairly blocked the side-walk.

The show cards that illustrated them
were original and artistic. m

And Holmes' is such a companionable
place!

The customer may take his time over
the greeting cards, or pause among the
pencils. The latest, quaintest novelty

Questioned regarding business this
year Mr. Holmes said; "We have had
an increase each month this year and
feel confident we can maintain this re-
cord throughout the year."

(whatever it may be) is there for the
callers to examine and enjoy. At the
library he or she may dip into and dis-

cuss the books; take time to choose
from among the latest arrivals, and put
down his or her "reserve" for the "Com-
ing Events" in the book-world.

"Very miuch of tne atmosphere is

due to the staff," says the proprietor.

"Each one knows the businessi in his or

her department thoroughly; and their

trained service is at the public's com-
mand. They are not there to force their

wares upon the caller but are always on
hand—promptly—to give every facil-

ity for finding what is wanted; with
courteous and thoughtful attention, In-

formation, consideration and remem-
brance."

Mr. Holmes has instilled a personal
pride into his staff, and they are animat-
ed by the same splendid spirit that he
put into his own work when he was do-

ing it for somebody else. To the staff,

this is "our" store and "our" business;

and they live up to the co-operative mot-

to that says—"That attainment of one is

the honor o* all."

If the caller wants purses or novel-

ties there is some one who knows leath-

ers, styles, and fancies and who takes

an interest in them all. The knowledge
of stationery and accessories that awaits

the customer at the counter devoted to

them would require reams to write

about and among the Fiction and Classic's

may be found one of the best known
women in London.
"With regard to recommending books

to buy— (but that was her own inven-

tion, one of the cleverest of its kind, and
wild horses could not drag it out of

me!)" declares Mr. Holmes, adding,

"But to my mind, the two most individ-

ual assets of the 'Convenient Bookshop'

are its library and its children's depart-

ment.

"Everybody knows the Librarian!

Some day I hope that she will write a

book herself. Her lists might be enliv-

ened with many worth-while 'portraits,'

and I fancy she hears more social gos-

sip than even that intelligent Bird on

Nellie's hat was wont to pick up. You
see, you never scan the bookshelves

without finding a friend at your elbow

likewise; and I never observed' anybody
making a silent choice! But Discretion

is the Librarian's middle name.

"No Place Like Holmes"

"As for the Children's Section

—

'"Can't I go in and gett it ALL BY-MY-
SELF?' asks the eldest unmarried with

emploring eyes. And the one appealed

to always agrees.'

"Because you see, "added the London-

er, "you can send your six-year-old

there, and know that he will be steered

straight to the most suitable of books

—

the absolutely applicable game—the

perfect pencil—and the right choice in

school supplies—while his change will

be as carefully meted out to him, as

though it were the wealth of nations."

It is the proprietor's ambition to get

all London imbued with the idea that

"There's no place like Holmes."

Hundred-dollar Paintings Displayed
In Gift Room at McAinsh's, Toronto

WITH ITS several rooms and clas-

sified sections, McAinsh's Book
Shop, 4 College street, Toronto,

Ont., has the atmosphere of a library

rather than that of a shop.

"In the gift room are to be found
framed water colors, oil paintings and
reproductions, ranging from $2 to $100;

sets of books from $2.50 to $175, and
attractive book-rests," says Marion Dean.

"The stationery department accepts

orders for engraving and printing, I

was told, and also that their loose-leaf

memo books were popular sellers. Gift

boxes of stationery can be had from 50

cents to $25.

"The children's section contains books

for mothers' as well as for children and
considerably ispace is devoted to do-

mestic science and nature study.
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Business Systems
One-line Window Display In Calgary Store

WHICH window pulls better, the

window featuring one line of

merchand.se on.y, or the window-
showing a number of lines, either re-

lated or unrelated?
The question has often been asked

and many tests have been made to prove
both contentions. But, when all is said
and done, it would seem that no hard-
and-fast rule can be laid down, one type
of w.ndow being the better on one oc-

casion and the other type on another.
It is quite a general practice to-«day,

however, to arrange one line windows
at regular intervals and very often such
a window will feature one manufactur-
er's line only.

Pencils Hung by Threads
D. J. Young & Co. of Caigary, Al-

berta, who pride themselves in, and are
generally considered to have, one of the

best stationery stores in the West, make
a practice of devoting a window occa-
sionally to one line of merchandise—
usually that of some one manu acturer.

Recently a very effective window dis-

play on pencils was arranged by the

store's own window dresser, the main
part of the display being made up en-

tirely of window display material pro-
vided by the manufacturer. Two each
of some ten different window cards and
cut outs were used and, in addition, good
use was made of the boxes and cartons
in which the pencils are packed.

Hung just inside the window by means
of thin threads were a number of indi-

vidual pencils and in the same manner
were suspended a number of fountain

pens as it is undoubtedly a good time to

suggest pens when a prospective cus-

tomer is being led to think of pencils.

There are a number o-i occasions

throughout the year when feature win
dows must be planned to link up with
some 'special holiday season such as
Easter, Thanksgiving, Christmas, New
Year's, school opening, etc., but in the
intervals there are many opportunities

when a good, strong window, devoted to

one manufacturer's line and making full

use of all the selling helps and window
trims which the larger manufacturers
provide, will prove the easiest to ar-

range and at the same time will create

the most interest.

Manufacturer's window display mat-
erial can, and often does, become very
much of a burden to the average sta-

t'oner. However, window display ma-
terial wisely prepared and set out ju-

diciously can be used to good advantage
in the most progressive stores.

Now, talking about w ; n low trim ma-
terial, it too often happens that valu

able aids are often neglected just be-

cause they are supplied by manufactur-
ers.

When a window trim reaches the deal

or what does he do with it, providing

he decides to make use of it at that
time '.'Does he stand it in some corner
out of the way where he will probably
forget it, or is it left around till some
box or crate is set on it and spoils its

use, or does he tie it up again carefully,
label it and file it away safely where he
can lay his hands on it at a moment's
notice? And what does he do when he
takes out a window? Does he sweep
some of the trmi out, put some of it here
and some o: it there, so that it will take
half a day to again collect it?

Should be Filed Away
File such literature away for future

use. A file is easily constructed. It

should be built high enough off the floor
to escape the dirt, and should be large
or small according to your special re-

quirements. Make it four or five feet
high and about the same depth, for
some of the present trims are large.

Place it wherever it is most convenient
and make it strong enough so the top
can be used for stock. Another plan

would be to place the shelving above.

Tag each parcel with the firm name and
the particular goods which are illustrat

ed. Five sections can be lettered ac-

cording to the alphabet with one section

for "specials." Following this plan will

S e time and trouble, will be another
husinesji system added to the business

a :d will help to solve the wasted adver-
matter problem.

This is a good sam-

ple of the one-line

window in office

supplies — D. J.

Young and Co., of

Calgary, Alia., being

responsible for this

attractive display.

particularly toor-

tl y of note here is

the manner in wh ieh

small goods for gen-

eral use are shoivn,

a number of pencils

b e in g suspended

from the ceiling.
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"If I Were to Decide to go in Exclusively for Any One Line

I Would Unhesitatingly Take Office Supplies"—J. E. Serre;

Ottawa Dealer Tells Why and Gives Insight Into His Methods

TO CONCENTRATE on some one
line, with the idea of making it

the hub of the business, seems to

be the policy of the present day book-
seller and stationer, whose stock-in-

trade is representative of a number of

lines of merchand :

s-* This can truly be

said of J. E. Serre, head of the Ottavi,
Ont., firm of "Serre Limited," who has

chosen office supplies and equipment as
his pet theory. And as a good illustra-

tion of how enthusiastic Mr. Serre has

become over this department of his busi-

ness take his own words, uttered while

in conversation with the Ottawa repre-

sentative of Bookseller and Stationer:

Would Choose Office Supplies

"If I were to decide tomorrow to go
in exclusively for any one line, I would
unhesitatingly choose office supplies."

Up until January the first of the pres-

ent year Mr. Serre was. in business with

L. Samuel Grenier, under the firm name
of Serre Grenier, wholesale and retail

stationers, but at the beginning of the

year the partnership was dissolved, Mr.

Grenier going to Montreal. The busi-

ness during the past year has grown
very rapidly, and at present indications

are that it will not be long before Mr.

Serre will be the proud head of one of

the largest stationery establishments in

Carada.
How Mr. Serre has cl

:mbed the ladder

of success to his present enviable statu?-

in the ranks of Canadian business men
would make interesting reading in itself,

and the story will be to'd : n the column?,

of this paper at a l~ter date. Suffice it

to say for the present that Mr. Serre has

a business which is capitalized at $100-

000.

So' !

citinp; Office Bus'ness

Like any other sensible businessman

would do, Mr. Serre proceeded slowly

and cautiously when he first tackled of-

fice supplies and equipment. But, hav-
ing once gained his sea legs, he made
rapid strides, until to day this depart
ment is the most important of his ent

business. And. at that, "Serre Limit-

ed" do a very extensive business in sta-

tionery and other lines.

Great success has attended Mr. Serre's

salesmanship efforts. At present he
employs three men who devote their en-

tire time to soliciting orders from of-

fices. One of these men is permanently
employed and paid a salary with small

commission, while the other two are ex-

clusively on the commission basis. These
men are paid ten per cent., and prefer

to work on the commission basis.

"My instructions to these men are not

to be too eager about getting the whole
business of an office at first, for it has

been my experience that, once I have
gained the confidence of a customer by
looking after his wants promptly and
properly, it is not very long before a

larger percentage, and very often his

entire patronage, is turned over to me."

What Windows Will Do

"What are your principal methods of

advertising this end of your business?"
asked Bookseller and . Stationer.

"Well, first and foremost, I rely upon
my windows," was the answer. "To
my mind, they are my greatest trade-

getters, but, perhaps, this is because I

am situated right at one of the busies*

corners of the city and in front of a

street car .stop. Hundreds of people

stand in front of my store every day and

at least ninety per cent, of these people

s^end the greatest part of their waiting

time looking in my windows.
"I do my best to capitalize this situa-

tion by dressing my windows to the

best possib'e advantage. Very often I

put in an exclusively office supply win-
dow, with most encouraging results."

How Table Display Helps

System reigns supreme in the "Serre
Limited" store. It Is divided off into

departments and two large tables are
allotted to each department, with wall

shelves adjoining the tables. Two of

these tables are kept constantly well

stocked with office supplies. Very of-

ten, however, the assorted supplies are

removed and the table given over en-

tirely to a display of some one line.

"This, I consider a good stunt," said

Mr. Serre, "for it enables' us to get rid

of a lot of dead stock, and turn our
goods into cash, which, after all, is the

all-important thing in business."

Publicity plays a big part in the busi-

ness operations of "Serre Limited." As
an example, posters have been placed

on hill boards in various parts of the

city calling attention to the lines car-

ried by the firm, and directing pros-

pective customers to the store. The la-

test feature, which was just being put
into operation when Bookseller and Sta-

tioner called on Mr. Serre, was the. issue

of small pocket memo pads, bearing the

firm's name on the back.

It was the intention of Mr. Serre to

have these placed in as many business

offices as possible.

Turnover is Not Slow

"I think," said Mr. Serre in conclud-

ing his talk, "that you will go a long

way before you will come across a nicer

line o' goods to handle than office sup-

plies and equipment. The turnover is

quick and profitab'e and very little cap-

ital is needed to handle."
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Canadian Stationers Up to Date
More So, Thinks Ronald M. Myers, Than Their Brothers Across the Seas—"Trade

Conditions In England" Was Subject of Informative Address Enjoyed by
Commercial Stationers' Association of Toronto at Weekly Luncheon

ONE of the finest addresses—from
the viewpoint of information con-

veyed and the speaker's know-
ledge of his subject—was that given be-

fore the Commercial Stationers' Asso-
ciation of Toronto at their weekly
luncheon in the King Edward Hotel on

February 23 by Ronald M. Myers of the

big English steel pen firm that bears

his name. The speaker is the fourth of

his family to be connected with this

house. Mr. Myers talked of "Trade
Conditions in England" and at the close

of his address it was generally agreed

that the subject had been handled in a

most capable manner.

Percy Grand of Grand and Toy, in

moving a vote of thanks to the speaker,

expressed his appreciation, pointing out

that Canadians had reason for optimism
when they cast their minds back to the

beginning of 1921.

Shows that Courtesy Pays

"Although the past year," said Mr.
Grand, "had not been a banner one by
any means we are all here and have
made, at least, a living."

Mr. Myers was no more optimistic,

said Mr. Balfour in seconding the vote
of thanks, than were the men around
the table. He believed, with Mr. Grand,
that Canadians had good reason to be
thankful.

The Canadian representative of Myers
and Sons, who distinguished himself
overseas in the air force, was then call-

ed upon to say a few words. In paying
tribute to the guest of honor he stated

that Englishmen might be a trifle slow
but they were always straight and good
people with whom to do business. He
thought the commercial stationers of

Toronto were doing a good work.

O. B. Stanton, touching on the ques-
tion of courtesy in business, told of an
incident narrated to him years ago by
Mr. Myers' uncle on one of his trips to

Canada. Mr. Myers, he said, had in-

tended going to the King Edward Ho-
tel in Toronto, which hostel was just

then being opened, but on his way from
the '.rain the well-known porter at the

Queen's accosted him ns he went by
with: "How do you do, Mr. Myers. I'm

mighty glad to see you again." This

greeting of the humble porter caused

the traveller to change his mind and he

went again to the Queen's.

How About German Goods?

"This story has stuck with me for

fourteen years," said Mr. Stanton, "and

it has always impressed me as being one

of the strongest arguments for courtesy

in business."

Mr. Grand here brought up the ques-

tion of handling German goods. His

firm, he said, had been flooded with lit-

erature and requests for business from
German manufacturers, particularly of
paper and pencils. Ottawa has been ask-
ed for an opinion on the handling of
German goods but the only reply re-
ceived was that is was permissible for
Canadians to do this now. No further
satisfaction, he added, was given. Even
though German prices were lower, said
Mr. Grand, he and his associates had
decided to have nothing to do with this

class of business. He asked Mr. Myers
for an opinion.

The latter replied that people could
not be prevented from buying at lower
prices, all other things being equal. The
Germans as a nation, he said, were los-

ing money and it would not be long un-
til there was a drastic adjustment.
Germany, he pointed out, was running
short of raw materials and rapidly com-
ing to the end of her string. People
who had placed orders in Germany were
beginning to find out that they could

not get the goods.

Fair Even to Old Foe

"Germany," said Mr. Myers, "is not
a self-supporting nation and the time is

"The illustrations and articles on win-
dow dressing in Bookseller and Stationer
have always been of particular interest

to me," writes H. F. Prevost, book-

seller and stationer of Duncan, B. C.

coming when she will not be able to cut

under our prices. However, she can
only pay her indemnity in goods and,

after all, our first duty is to ourselves.

Although I served in the war and have
no love for the Germans I honestly feel

that conditions will right themselves
in due course and that the question of

buying from Germany will not be the

problem that it is to-day."

At this point Mr. Robertson, who pre-

sided, called for a few words from W.
C. A. Moffatt, editor of "Bookseller and
Stationer" and F. I. Weaver of "The
Canadian Stationer."

Mr. Moffatt, in touching on the

splendid work being done by the asso-

ciation, told how valuable missionary

work throughout the country could be

done by the trade paper. He express-

ed his willingness to do everything in

his power to help the cause, showing

how the dealers in the smaller places

could be reached and their support se-

cured.

Mr. Weaver thought the previous

speaker had covered the ground and his

views on the question he heartily en-

dorsed. He thought the association,

too, would benefit from more speakers
like Mr. Myers.

Mr. Myers' address follows:

Ready to Take a Chance
"When I recovered from the shock I

experienced on being asked, almost
commanded, to give an address on
'Trade Conditions in England,' I began
to realize one of the 'factors which
makes Canada such a great country.
It is the willingness of all Canadians to
take a chance. Those of you who know
me personally, only know me as the re-
presentative of my firm, but none of
you know whether I am qualified to
speak on this subject or any other, and
it is this willingness to hear a speaker
on any subject and theni form a judg-
ment on his opinions which contributes
so largely to the development of this

great Dominion.
"Properly to give a coherent idea of

present conditions it is necessary to re-

capitulate very briefly events from the
end of 1919 up to the end of 1920, fol-

lowed by a brief summary of 1921, lead-
ing up to actual prevailing conditions
and then to attempt to point out, as far
as I can, their significance.

The Conditions in 1919

"In 1919 we had a real boom year.
Supplies fell far short of demand.
Prices were rising all the time. Labour,
too, was asking every week for more
pay, and not only asking but getting.

Germany had not begun to produce and
there was practically no such thing as
competition. This state of affairs was
not healthy. Large profits were being
made, but little money was being put
to reserves for fear marked for fur-

ther development. For one thing la-

bour, especially in the building trade,

was frightfully dear and slow. In fact,

the English building operative was
busily engaged in cutting his own
throat. Secondly, in spite of this ap-

parent prosperity, money was abnorm-
ally scarce. It is quite the normal thing

for money to be tight in boom times,

but you will note I said 'abnormally

scarce.' The reason for this was the ex-

cess profits duty which in 1919 was
either 60 per cent, or 80 per cent. I

forget which. This duty sucked mil-

lions out of the industry and did incal-

culable harm to the economic fabric of

the country.

The Spread

"The year 1920

cessor. Demand
ahead of supply,

ing four or five

ments in the hope
goods from some
gust, however, or

of "Cancellitis"

began like its prede-

was still apparently

Buyers were order-

times their require-

of getting a stock of

place. Towards Au-
possibly a little ear-
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Her the pace began to slacken. India,

which has always been a pretty accur-

ate barometer in the business world,
began here and there to cancel orders.

The rupee began to decline and native
importers to refuse to take up their

bills. Merchants in London started to

cancel orders with manufacturers. Then
the debacle began. In a very short peri-

od enormous contracts were cancelled.

Stocks were thrown back on the hands
of shippers and makers both in Eng-
land and India. The native importers
formed a union refusing to meet their

bills except at the rate of 2/- (50c) to

the rupee which had declined to 1/3 or

30 cents.

"In other parts of the world the same
thing was happening. South Africa
and Australia stopped buying. The
continent of Europe also went cut of

the market, even such countries as Swe-
den, Holland and Switzerland with a

favourable rate of exchange.
"This then was the position at the end

of 1920. The excess profits duty was
still in force. Unemployment, which had
been rife ever since demobilization be-
came acute, aggravated by the govern-
ment dole system, and by union restric-

tions. To make matters worse, Germany
with her depreciated exchange was
flooding the world with goods sold at a
rate with which no manufacturer could
compete. Strikes such as the coal
strike had made matters worse, and the
year 1921 proved for England one of the
most disastrous 1 in her economic history.

Improvement Late in 1921

'"Towards the end of 1921 a slight, a
very slight, improvement in trade be-
came noticeable. More inquiries were
received. Stocks had become low. Deal-
ers began to place small orders. A de-
crease in the unemployment figures be-

gan. The signing of a treaty between
the British Cabinet and the organizers
of the Sinn Fein movement was follow-

ed by a sharp rise in sterling all over
the world. Bolshevism in England was
apparently beginning to lose prestige
among the proletariat owing to the news
from Eussia. One began to hope that

the worst had passed and that matters
were on the mend.
"A further inducement to hope was

the rise in British stocks: Although
caused by a reluctance to invest in in-

dustrials, a reluctance which cheapened
money very largely in the open
market, it showed that as a whole there

was confidence in the country. Accord-
ingly we greeted the New Year with a

good deal of faith and hope.

"Have Turned the Corner"

"With some of us January was quite

a good month compared with those

through which we had recently passed.

In spite of bad news from Egypt and
India, in spite of continued trouble in

Ireland, sterling continued to move up
as did also British funds. In spite of

our very heavy taxation, ranging from
30 to 80 cents on the dollar, people were
again daring, no slight act of courage,

(Continued on page 51)

Veteran Bookseller and Stationer Dead;
James Hope, Ottawa, Was Popular Dealer

JAMES HOPE, pioneer bookseller and
stationer and leading business man
of Ottawa, who was known from

coast to coast and held in highest re-

spect, died at' his home in the Capital

on Thursday, March 9. Though he had
not been in the best of health for eight

years, he had only been ill about eight

weeks. He was in his 89th year. The
funeral took place in Ottawa, the re-

mains being interred in Beechwood cem-
etery.

The late Mr. Hope was born in Aln-
wick, Northumberland, Eng., on May 13,

1833. He attended the school of Doug-
lass and Son, Alnwick, from 1838 to

1844. He entered the employ of Mess-
res and Nephew as draper's apprentice

and then served with Messrs. Bain-

bridge and Co., Newcastle, Eng., from
1852 to 1857. In that year he decided

to make Canada his home and came to

Ottawa as a preliminary to taking up
land. However, this he decided not to

do after an interview with the late John
Durie, then Crown Lands agent. Mr.
Durie offered the young man a position

in his general store, and being impress-

ed with the beautiful situation and
prospects of Ottawa, which had then

been selected as the capital of Canada,

he acepted the offer.

Traveler In Early Days

After two or three years, Mr. Hope
persuaded his employer to change the

business to books and stationery and
was commissioned to go to England and

purchase a suitable stock of books. The
first invoice received by Mr. Durie is

said to have staggered that gentleman,

but he kept the books and realized a

very handsome profit on them.

Shortly afterwards Mr. Hope entered

the employ of James Campbell and Sons

of Torcnto as a traveler, continuing in

THE LATE JAMES HOPE

that capacity until invited to enter part-
nership with Henry Home, who had
been in business in Ottawa for several
years for himself. The principal busi-
ness carried on by Home and Hope was
bookbinding and selling general station-
ery, etc.

Following the death of Mr. Home, Mr.
Hope bought out the business of Hen-
derson and Co., (conducted by the late
John Henderson, city clerk) and later
the business of John Durie and Son and
James Ogilvie. Incorporation of the
business as James Hope and Sons, Ltd.,
was effected in 1915. It is just about
69 years ago since the business was es-
tablished.

Built Big Book Business

After the acquisition of John Durie
and Son, Mr. Hope went in extensively
for the sale of books and from that date
continued to build up a splendid and
popular book department, undoubtedly
one of the finest in Canada.

Although nearing the four score and
ten mark, Mr. Hope continued to take
an active interest in the business, al-

though the cares of the management
were left in the hands of his sons, James
C. and William W., who survive. There
is also one daughter, Miss Fannie, at
home.

One of the notable incidents in con-
nection with the Hope business is the
loyalty of its employees, of whom three
have been with the firm for thirty-five
years, and several from ten to twenty
years.

Deceased was one of the founders of
MacKay Presbyterian church, of which
he was an elder. In civic life he had
been a commissioner of the waterworks
and a school trustee. He was director
of the Ontario Insurance Company and
of the Dominion Life Insurance Com-
pany.

Strong Tribute At Funeral

Attended by many well known citi-

zens, representating practically every
walk of business life and some of the
oldest educationists of the city, the fun-
eral of the late Mr. Hope, was held
from his residence, 174 Duffering road.
Many were the kind utterances and

recollections of kindly and benevolent
acts which had been performed by the
late James Hope, voiced among those in

attendance at the funeral, many of them
having; known James Hope from the
time of the beginning of his business
career in the Capital, about 69 years
ago.

In addition to the many business men
and others present was also a large
number of the employees of James Hope
and Sons, Ltd., who have been connected
with the business for many years.

The chief mourners of the deceased
were three sons, James, John and Wil-
liam, and one daughter. Miss Fannie.
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Good Ideas in Canadian Displays
Unique Exhibit for Which Office Specialty Company of Toronto was Responsible

Showed Huge Wagon Wheel and Can of Grease as Illustration That Proper
Filing System Facilitates Locating of Records — Vancouver and

Winnipeg Displays That Carried a Punch

THE OFFICE supplies department

is general y the one neglected by

the average stationery store, un-

less the trade is exclusively with local

offices and factories. This should not

be so, for there is good money in the

departmen: if it is exploited in an ag-

gressive manner.

A great many lines in office supplies

that the stationer handles are innova-

tions for the more efficient conduct of

a business. The progressive business

man cannot be expected to evince inter-

est in a pig-in-the-poke proposition, and

it is up to the dealer to stage both win-

dow and store demonstrations, showing

how he can speed up his business and

cut costs.

Strength of Folders Emphasized

The Office Specialty Co., Ot-

tawa, Ont., on one occasion

enclosed the rear of a sho v

window with a three-panel screen. An
announcement on the left panel advis-

ed one to

—

"Note the prodigious strength of these

office filing folders."

A red ribbon tape extended from the

announcement to near the center of the

ceiling, from which a vertical file pocket

was hung on a rope. The stout folder

was filled with large pieces of s'ate,

testifying to the toughness of the paper.

There was a similar ribbon tape running

to the suspended folder, on the right

side panel, which was captioned:

"For durability, appearance, rain-

proofness, use these folders."

The middle panel bore the illustra-

tion of a young man rescuing a torn

folder after a goat had made a mea' off

it. The message here stated:

"When other folders get your goat,

try our famous folders."

Supplies for FiMng Cabinet

The central exhibit of a Calgary,

Alta., display consisted of a large sign,

worded in the following convincing man-

ner:

"The World's best fi'ing cabinet is on-

ly an ornament until it is properly

equipped with 'he necessary system sup-

plies. It is then immediately transfer-

red into an efficient office machine. Are
your cabinets ornaments or machines?"

Running from the center of the sign,

parting in divers directions, were ribbon

streamers. Fully eighty kinds of filing

folders were exhibited in the left half

of the trim
;
with over one hundred dif-

ferent varieties of filing cards at the

ri<?ht ha'f. The ribbon streamers part-

e-' cm-any in front of the different

tiling articles, singling them out for in-

dividual attention.

The Wagon Wheel Contrast

The Office Specialty Co., Toronto,
Ont., staged a unique window exhibit,

the principal feature of which was a

huge wagon wheel. Running from the

wheel was a ribbon streamer, with a can
of wagon grease down in front as its

final destination. Here a card pointed
out that—
"As grease on the hub makes the

wheel run easy,

So proper filing faci'itates the locat-

ing of records."

A display that attracted not. a little

attention recently in one of the large
windows of the T. Eaton Company, To-
ronto, Ont., showed the interior o f a
well-appointed office. The latter was
divided into two sections. In one the

most conspicuous article was a large

desk on which reposed two hooks—"The
Psychology of Advertising" and "Com-
mercial Law." A hat rack in one cor-

ner was adorned with a coat and hat
and along the wall at the rear were
well-arranged filing cabinets. In the

other section a girl sat at a smaller desk.

She was shown in the act of scribbling

on a desk pad. Her coat and hat were
on the rack and the entire appearance
of the window was that of an idea'

office.

Another effective display by the Of-

fice Specialty Co., which the writer has

in mind was devoted to sectional files.

A contrast was afforded by an antiquat-

ed nail-like file, on which all kinds of

records were "stabbed." A great num-
ber of the records were torn and defac-

ed, while they were arranged in hope-

less confusion. A card served to en-

quire:

"Do your files look like this ?

The opposite side of the trim showed
the efficient method—the sectional file.

A bunch of keys on a ring was placed

on top of the file, backed up by the

sign as below:

"Like keys on a ring—the safes

method of filing in the world."

Fireproof Enclosed Office

The Office Specialty Co., Toronto,

also devoted a window display to fire-

n-oof wal'ing. Half the window was
arranged as a bedroom, in which a man
h^d iust r ;sen from bed to answer a

e^nhone call by his bedside. A sign

indicated that he had just learned of

has office being on fire. In the other

half of the trim, laid out as his office,

the fire had failed ;o penetrate

—

"thanks," as a sign pointed out, "to the

fireproof wall."

Felling Points of Desk

Grand and Toy, Toronto, left no stone

un.urned to focus attention on the con-

structional features of the office desk
exhibited in their show window. The
desk was stationed in a semi-turned up
position, the top of the desk being
removed in order to permit a full

view of the interior. Even some of the

drawers were taken out, the object be-

ing ;o prove the claim advanced by a
showcard to the interlocking parts.

Other points advanced by cards inform-
ed the business man that

—

"The Drawers are dovetailed back and
front."

"The desk top is five-ply, built with
special corners."

McAinsh and Co., Ltd., Toronto, ran
a three-tier mound along the entire

length of a narrow side window display.

The mound was covered with white
silk, with loose leaf books in graduat-
ing sizes displayed on the mound. A
card served to point out that

—

"A careful man keeps a record. A
careless man has to. This is the solu-

tion."

The Wil'son Stationery Co., Winnipeg,
Man., foored their trim with black

crepe paper, with such articles as loose

leaf book covers and black leather wal-

lets laid out on the floor at equal dis-

tances apart. But it should first of all

be expained that the clashing of black

on black was done away with by laying

each black article on top of a smai!
square of white crepe paper.

An Appeal to Students

The Western Specialty Co., Vancouv-
er, B. C, displayed loose leaf books on
a tier of black plush covered mounds
across the rear. In a card appeared the

fo'lowing announcement:
"Attention, University Students

—

Here are the loose leaf books that

you require.

Keeps your notes under one cover.

It's less trouble and is more easily re-

ferred to."

UNIQUE WINDOW DISPLAY
Attention of the curious has been ar-

rested not a little by the exhibit in the

window of the L. E. Waterman Com-
pany in School street, Boston. It show-
ed the product of crude rubber which is

used in the fabrication of fountain pens

in its various stages as it is worked and

mixed with other materials until finally

transformed into an attractive pen.
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Oodles of Rubber Bands Sold From Window
"More Disposed of in Two Days, As Result of Display, Than in Two Years," Declares

J. E. Serre, of Ottawa, in Confirmation of Statement That the Window is

One of the Best Trade-getters at the Merchant's Disposal

29

IN
THE selling of office supplies and

equipment what is it that counts the

most? Of course, the dealer must
have the goods, but this in itself is not

by any means sufficient. Display is the

thing—either window or interior.

That window displays of office sup-

plies are practically unbeatable is the

belief of J. E. Serre, of Ottawa, Ont.,

whose methods are outlined on another

page. Mr. Serre gives just one instance

in proof of his statement that the win-

dow is a great trade-getter.

A short time ago this dealer, who
gives over a window to office supplies

exclusively at regular intervals, discov-

ered that he had a very large surplus of

rubber bands on the shelves. To get rid

of these he put a large number of them
in the window, offering them at a slight

reduction in price.

"Will you believe me," asked Mr.
Serre, "when I say that in two days I

sold more rubber bands than I had ever
sold in two years?"

Tips For Window Dressing

"Surely," he added, "that is proof
enough of the value of using your win-
dows to let the public outside know
what you have on your shelves."

That the well-dressed window is more
than a mere bid for the wandering at-

tention of the passers-by is recognized
by the dealer who, like this Ottawa
man, watches even the minor details.

I ,i "*»*~

The window is undoubtedly an invita-

tion to stop, consider and enter the

store with a view to purchasing.

What attracts the public in the win-

dow display is the element of beauty.

The beauty of contrasting or harmoniz-

ing colors, of exquisite shades of drap-

ery, hangings, trims, and of the goods

themselves often, or the boxes in which
they are packed, or the labels on those

boxes. Whose eye does not delight in

color? Get color into the window—but

be sure to get it in the right way. Have
each color helping' the other.

An element of beauty is arrangement
of design. Build up your window, with

the heavier masses at the bottom; be-

ware of flatness. Make your background
something against which the contents

of the window stand out. And keep this

before you: an over-crowded window is

not alluring. The passerby who has

time enough to make anything out of

such a window will be the kind rich in

unspent time only, and having nothing

wherewith to buy from you.

Simplicity is another factor. A window
should not be filled with unrelated ma-
terials. A window dealing with writing

materials should deal with nothing else.

The One-line Display

Merchandise of the better grades,

some believe, should not contain price

tickets in the window. Sometimes when
an extra good value is shown, or in a

marked-down sale, price tickets may be

shown, but generally it is thought better

taste to leave them out.

A window featuring one item is more
effective than a miscellaneous assort-

ment. When an item is shown as a main
part of the display it is permissible to

show any article or kindred line of

merchandise. Some one thing, experts

believe, should always stand out as the

main feature of a display to get the best

results.

Showing Goods in Season

One week is about the proper time
for a display to remain in the window.
The height of buying is usually reached
about the third day of a display. This
high peak will last fo.- two uays, and
then will fall back a little for the next

three or four. days. At the end of one
week a window usually has done it 3

best and should be changed.
"I always have found that the time

to show any line of merchandise is when
such item is in demand," says M. R.

Buckley, display manager of Fourque-
reau, Temple and Co., Richmond, Va., in

the Window Selling Clinic featured in

"Pull Together." He added: "Window
display is one of the greatest selling

mediums if seasonable merchandise is

shown and if good taste is used. Valu-
able window space never should be wast-
ed in trying to force unseasonable mer-
chandise."

A view of the Blank

Book and Loose Leaf
Department of an
up-to-date stationery

store. The lay-out is

especially good with

wide aisles and
handsome fixtures.

Particularly effec-
tive is the manner
in which the leather
goods are shown in

the corner cases.

Everything is where
it can be seen with-
out effort of any
kind on the custom-

er's part.



30 BOOKSELLER AND STATIONER April, 1922

Freight Rates Question up Again
O. L. Davis of R. H. Davis and Company, Wholesale and Manufacturing Stationers of

Nova Scotia, is of the Opinion That Transportation Companies Would In-

crease Their Gross Receipts Very Materially and Help Country at

Same Time by Cutting Tolls

THAT THE transportation compan-

ies would increase their gross re-

ceipt very materially and at the

same time help the country by reducing

their tolls is the belief of 0. L. Davis,

secretary-treasurer of R. H. Davis and

Co., wholesale and manufacturing sta-

tioners of Yarmouth and Sydney, N. S.

This question of freight tolls is one

which has troubled booksellers and sta-

tioners for some time, the booksellers'

association having discussed it at some

length during the course of their con-

vention in Toronto last Fall. Discussing

this with Bookseller and Stationer, Mr.

Davis says:

"If it were not that we are patient

and long-suffering we should, perhaps,

have closed up our business in Canada

and gone to the United Spates long ago

while waiting for the officials of the

C N. R. to come to their senses."

"We do not mind, however, giving

you our opinion briefly and that is that

the Canadian National Ry. and the C.P.

R. would both increase their intercoloni-

al traffic and gross receipts very materi-

ally by cutting their prevailing high

rates. As a matter of fact, at the pre-

sent time we can really make more

money by selling goods manufactured

in the U.S. and Germany than we can

on our own product made in Canada and

when this is traced out to basic causes

or reasons it begins with long hauls and

exorbitant rates for transportation.

"We are, therefore, assisted in form-

ing our opinion as stated above by a

close study of our own affairs."

Return to Pre-War Rates

"Personally," concluded Mr. Davis, "we
are, for the most part, interested in

the reduction of freight rates within

the Maritime Provinces but we are not

selfish enough to want all the conces-

sions. We are quite willing that they be

distributed all over Canada and we be-

lieve that it would be beneficial to the

entire Dominion if the railways would

get back to pre-war rates a little ahead

of time, regardless of the wages paid to

their employees."
Not a little criticism regarding this

same question on which the Sydney
stationer feels so strongly was aired by
J. F. M. Stewart in an address to the

Board of Trade of Woodstock, Ont., at

its annual meeting.
The speaker referred to the present

freight rates in Canada as one of the

things that is holding up the progress

of this country. He claimed that the re-

cent reductions in freight and passenger
rates were by no means in keeping with

the reductions that the producers had
made all along the line. He stated that

he had the highest admiration for the

personnel behind the C.P.R. and that the
way it was run was a credit to them and
to Canada. He also declared that it

would be a brave man who would re-

move D. B. Hanna as head cf the Cana-
dian National Railways.

Country of Long Hauls

"I have no criticism to offer against
the personnels of these roads. But this

is a country of long hauls and we must
have freight rates at their minimum.
We have a shortage of 175,000 houses
in Canada at the present time. We
need this number of homes to bring the

standard of comfort of the people up to

that enjoyed in 1914. What would it

mean to this country if we could start

and build up all these houses? Why
are they not built? Simply because to

construct them requires lumber, brick,

stone, and sand and, being all cheap
bulky stuffs, the builder can't stand
freight rates that have been increased
first five per cent., then 15 and 25 and

"We appreciate the efforts of "Book-
seller and Stationer" to bring the freight

tolls burden to the attention of the public

and the proper authorities We
trust that you will follow up the good
ivork that you have started."—Extract
from letter tvritten by O. L. Davis, secre-

tary-treasurer of R. H. Davis and Com-
pany, stationers, of Sydney and Yar-
mouth. Nova Scotia.

35. The freight rates on stone are more
than the cost of the stone. The rate on
bricks is $4.50 per thousand, while be-

fore the war it was $1.50. Rates on
lumber are far too high, despite recent

reductions. The rate on B. C. fir in

1914 was $21.30; to-day it is still over
$30,00. See what all of this means to

the man who would carry on a building
program. It merely means that unless

he has to build, he won't do it.

Advice for the Railways

"I have nothing against the labor un-
ions. They have done a lot of good and
I ho<pe they will continue to do so. But
the railroads of this country instead of

spending their money in the newspapers
to tell of a five per cent, reduction in

rates, should come out frankly and
squarely and tell us the truth. There
is an impression in the minds of the

people of this contry that the railroads

are paying too much to certain classes

of men: that the McAdoo wage awards
are still in existence with certain slight

modifications and that tftie wage being

paid to some of the stronger unions is

out of proportion to the wage which
the industries of this country can afford

to pay, to just as good a class of men

in industrial enterprises. Canadians
own the railroads and it does not seem
right that Canada should pay the rail-

road man more than the other man is

receiving.

Should State the Facts

"The facts are not given by the rail-

roads. They should tell us what the

relations are between themselves and
their men. It is not so much the- matter
of the wage per hour but the unfortun-
ate conditions of these agreements. I

understand that there is no overtime un-
less it is called two hours overtime. We
should know if this is right. On short-

run lines men are getting $450 per
month who only received $115 in 1914.

There is no business but the railroads,

which is working on this cost p.us basis,

which could stand such nonsense. If

these conditions are accurate, less I am
quarrelling with the men who keep them
up when all other prices are coming
down. The time has come when we
must ask the railroads to take us into

their confidence on the wage situation.

Cause of High Rates

"In 1914 it took 159,000 men to run the

railroads of Canada. In 1920 184,000

men were required. In 1914 the average
wage paid was $700. In 1920 it was
$1,570 and, according to the report of

the Minister of Railways, it was $1,850

during the past year. Is this fair to

have to pay wages which are out of

all rhyme or reason compared with what
other lines of activity can afford to pay?
We shou.d send this message to the

railroads that the next time the rail-

roads use a page in the newspapers, that

they give us a fair and square state-

ment of conditions under which their

men are working at the present time."

The speaker referred to the number
of men under the present union system,
required to fix a trivial leak in a boiler.

How that six men are now required' to do
the work that one man originally did in

the round house.

"The railroad conditions of labor," he
declared'—-"the cost plus basis and the

high wages—are the reasons for the

rates being what they are. They as-

sured.y are not in keeping with the re-

ductions that all others have made on
everything they have to sell."

ENVELOPE BUSINESS GAINING
The envelope business, the "twin

brother" of the greeting card business,

is gaining in leaps and bounds. The
particular greetings for the particular

day are sent in an envelope, thereby ad-

ding considerably to the attractiveness

of the remembrance sent by one friend

to another.
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Windsor Firm Boasts That it is Impossible for a Customer
To Ask for Card for Any Occasion And Be Unable to Get It

SOME 37 years in business' in the one
stand, and in that time experiencing
a growth ol over 300 per cent., is

the record of V. E. Marentette and Son,
37 Ouellette avenue, Windsor, Ont. At
the present time the store occupies a
place in the front rank of the book and
stationery trade in the Border Cities.

It was in 1884 that E. V. Marentette
left the employ of another store and
started in business for himself in the
premises still occupied by the firm. At
that time the business occupied just one-

quarter of the ground floor space now
necessary for the carrying on of busi-

ness. Since that time progressive busi-

ness methods, and a never failing high
standard of treatment for customers has
resulted in a growth that is nothing less

than remarkable. The busineiss has
not only grown with the Border Cities,

it has far surpassed them.

Religious Goods Stocked

About ten years ago Mr. Marentette
took his son, E. V. Marentette, into part-

nership with him, and since that time the
firm has been known as V. E. Maren-
tette and Son.

One of the most complete stocks of
books, stationery, o.'fice supplies and
fancy goods in the Border Cities is car-
ried at all times. While the ground
floor is given over to the regular lines

of goods carried by stationers, the sec-

cond floor is used for the marketing of

office supplies and office furniture of

all kinds, extending far beyond the
scope of the general run of such stores.

Another department housed on the

upper floor is the Catholic goods de-
partment. In a city which contains

the large Catholic population enjoyed
by Windsor and the Border Cities,

this is a department that is bound to

Disp.ays of religious goods, such as that

of the Serve Grenier store, Ottawa,
shown above, are timely for Easter. In
Marentette's Book Store, Windsor, Ont.,
religious goods are a regular feature,
these including French and English pray-
er books, silver and gold rosaries, statues,
crucifixes, gold and silver medals and a
great many other lines.

find much favor with the public. The
stock is kept unusually complete, in-

cluding statuary, rosaries, Catholic
prayer books and practically every-
thing used in the ritual of the Roman
Catholic church.

Greeting Cards Popular

One of the specialties in the ground
floor departments is the section given
over to greeting and postal cards of all

kinds. It is the firm's boast that it is

impossible for a customer to ask for a
card fitting any occasion without being
satisfied with the stock ready at hand.
A great rush on Thanksgiving cards was
last year experienced, and the same can
be said for the trade in Christmas cards.
Several up-to-date lines of personal
greeting cards for Easter are carried,
and one corner of the store is set aside
at this season for the taking of orders.

Splendid Periodical Service

One unique service rendered by the
company is that of acting as publish-
ers' agents for all periodicals. Sub-
scriptions are taken for papers and mag-
azines published all over Canada, the
United States and Great Britain, at the
same prices as are quoted by the publish-
er, and many are the citizens of the Bor-
der Cities who take advantage of this
convenient method of subscribing for
periodicals that would otherwise occas-
ion the subscribers no 'little inconven-
ience.

McClelland & Stewart, Toronto, rep-

resentatives in Canada for the Cam-
bridge University Press of London, of-

ficial publishers of the new Canadian
Prayer Book, respecting a report of pos-

sible delay in publishing the Book in

time for Easter, say: "Supplies are al-

ready in our warehouses in Toronto,

further shipments are now on the ocean,

and we assure congregations that ample
supplies will be in hand to meet all pos-

sible demands on publication date, April

4th. The strike of the Packers' Union
in England affected only a small supply,

but this has been overcome."

As Easter is one of the greatest religious holidays of the year a touch of the ecclesiastical should not be out of place andbooksellers desirous of putting in a dignified display can do so by fashioning one like that shoivn above. This can easilu hedone by using rolls of sample paper, placing these close in the back of the window, low at both ends and rising in the centre
1 he religious note is gained by the suggestion of organ pipes in a church. On the backaround may be placed two crosses oflavender strips of crepe paper being blended over the back drop. This arrangement will give the general tone of these colors

to the entire window. Merchandise of quality can then be placed in the foreground.
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Price Reductions Are Being Emphasized

This Spring; Dealers Right Out in Open

JUST AS IN the spring the young
man's fancy turns to thoughts of
love so, too, in the spring do the

thoughts of householders turn to clean-

ing. Considering that he handles wallpa.
pers and in many cases paints and
varnishes, there are few business men in

a better position to cash in on the
house-cleaning mania than the man in

the book and stationery business.

Already the booksellers who handle
wallpaper are on the war path after

business and many and varied are the

methods adopted towards this end.

Window Displays In Hamilton

Robert Duncan and Co., James St.

and Market Square, Hamilton, Ont.,

have just concluded a mcst successful

annual sale. During the course of this

sale the York St. windows of the firm

were filled with the spring lines and
undoubtedly considerable business came
through this medium. Room lots, varn-
ished tiles, tapestry papers and bed-
room papers were featured, the price

per roll of each being plainly marked.
Paints were also offered in connection
with the sale.

In Smith's Book Shop, Orillia, Ont.,

burlap, room moulding and window
shades are being offered as companion
lines to the wall papers. These papers
have been going at from 12% and 15

cents up to $1.50 per roll. Mr. Smith
has opened a new wall paper depart-

ment and here scores of papers are dis-

played to excellent advantage. When
people are unable, for some reason or

other, to call at the show rooms sample
books are sent to the house and there

selections may be made at leisure.

Values Equal To 1914

In Guelph, Ont. C. L. Nelles has been
putting emphasis on the fact that values

are quite equal to 1914, pointing out in

addition that colorings and designs are

very much improved.

Charles N. Sulman of Belleville, Ont.,

is another dealer who realizes that it is

good business at this time to talk prices.

The latter, Mr. Sulman has been mak-
ing clear, are about thirty per cent. low.

er than last season.

In "Porter's" of Goderich, Ont., the

plan is usually followed of getting the

public into the habit of watching the

show windows for wallpaper specials.

This has proved a good plan.

The McMurray Book and Static nery
Co., Fredericton, N. B., have adopted
the plan of issuing a catalogue which
is Sent upon request to those whose
names and addresses are handed in.

The McMurray stock this spring in-

cludes all the latest designs and color-

ings as well as a large range of attrac-

tive patterns at special prices.

Pointers Worth Remembering
Few persons in choosing a new wall

paper for a hall way, a living room or
a bedroom, dealers should remember,
do so with any consideration of the
structural detail of the rcom or the
building in which the decoration is to

be employed. No matter how expensive
or how artistic the scheme worked out,

if it does not become harmoniously ab-

sorbed by the whole general scheme its

principal value is lost. Otherwise, it

may give a most startling and unpleas-
ant effect when the door of the partic-

Decorate

Your

Home
The Wall Papers this season are

surely a delight. Harmonizing
in color and design, they lend

themselves to most any scheme of

decoration.

Colericks'
"Where Art Abounds"

212 DUNDAS ST.

The suggestion to decorate the home is

one that can be used to good advantage
by the dealer in wall papers at this time
as in the Spring the public is in a re-

ceptive frame of mind for just such a
suggestion. The above is a reproduction
of an advertisement by a London, Ont.,

dealer.

ular room is opened into the hallway
of the house.
One of the simplest guides to be re-

membered along this line is that fabric
effec's are good in a light room—grass-
cloth papers, etc.. are effective when a
simple treatment is employed in the con-
struction of walls, etc. When the stucco
effects are used with the very popular
beamed ceiling, more weight in the wall
coverings and draperies may of course
be introduced, and the salesman in the
wallpaper department of your store

—

even if you keep a very modest depart-
ment—should be posted on a few of the
elemental rules in the treatment of in-

teriors.

Buying For The Small Store

The fact that the larger stores em-
ploy experts on their permanent staffs

and bring lecturers from the art cen-
tres to instruct in attractive employ-
ment of decoration in the modern home,
shows how important this department
is considered by the most up-to-date
concerns, and even the small town book
store with its limited stock need not
be behind the times if the owner makes
the best of what he has. A few good
lines that will surely be good sellers

and create good effects is a safer buy
than a wide range of novel, cheaper
lines for the smaller Merchant. He
should be guided, however, by what is

being shown by the wholesalers to the
bigger retail buyers.

"The hall is the most important space
in the house," said one merchant. "If I

were being cautious about expense (in

wallpapers, I should go easy on every
room before I started to cut down on the

hall. It is the first room into which
you step—and every room opens into it

Therefore the quality and color scheme
must be given careful consideration.

Should Warn Customers

"It is absolutely wrong to buy cheap
paper these days," said one wallpaper
man this month. "People are under the

impression that if they can't save in

other things they will in wallpapers, and
this is a terrible mistake. The cheap
papers are a worse investment than the

old, faded ones on the wall, and when
money is spent on having new paper

hung, it might far better be paper that

will s fay on the walls a few years.

Cheap paper cs a poor investment.
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Collingwood Man Fights Mail Order House
C. Brown Has Found That It Pays to Go Through Catalogue and Meet Big Competitors

in Prices of Certain Lines of Wallpaper—Remnant Sale of "Specials" Ef-

fective in Clearing Out Dead Rolls

IN THE book store wallpaper is no
experiment. Dealers of reputation

like Chappie, of Gait, and Duncan,
of Hamilton, have made a big success of

this line, and from coast to coast are to

be found booksellers stocking wallpaper

with more or less success—generally

more.
One who has built up a splendid busi-

ness in this line is C Brown, of Colling-

wood, Ont., whose son is in charge of

the wallpaper department. Under the

able direction of Mr. Brown, Jr., the

sales last year from January to May
exceeded by far those marked up for the

same period in former years.

In the Brown store very effective

methods for displaying the paper are

used, one of the best being a series of

panels which are hung from the up-
rights carrying the shelves. The dis-

plays are changed frequently, thus as-

suring a fresh appearance continuously.

Drive For Rural Trade

On the rural trade a steady drive has
been made and considerable business has
resulted in spite of the fact that the
country people are circularized heavily

by the mail order houses. In his en-

deavor to combat the campaigns by mail
Mr. Brown secures copies of the catal-

ogues sent out by these houses and pick-

ing out some of his own patterns sim-
ilar to those offered in the catalogue,

prices these on the same basis as the

mail order lines.

In some cases this means a big reduc-

tion in price, but the idea is carried out
as much as possible. When the prospect-

ive buyers come in the similarity in

prices is drawn to their attention. This
makes a distinct impression and sales

usually result. A peculiar thing noted is

that the customer generally chooses a
better grade than the one first looked

at. Mr. Brown confines his price ar-

rangement as much as possible to the

cheaper grades of paper.

Clearing Out Slow Sellers

At the end of each season a remnant
sale is held and on such occasions

enough paper to cover the walls of a
room is bundled up, the size of the room
being given, and these bundles are then
put together and advertised as specials.

Mr. Brown has found this to be an ex-

cellent plan for clearing out dead lines.

A great believer in keeping his name
constantly before the public, this Col-

lingwood dealer makes good use of small

wooden signs tacked to fences through-
out the country. This, he claims, has
proved to be a good investment.

Experience has also shown that the
featuring of one line at a time in the

window has brought better results than
the showing of several lines of goods.

A display table in the centre of the

store has also proved to be a splendid

"clearing house" for slow-selling lines.

About Reflection of Light
"To get the full benefit of display,"

Mr. Brown told Bookseller and Station-

er, "it is essential that the shelves and
counters should always be well stocked.

The goods, too, must always have a
fresh appearance."

To close observation to this rule Mr.
Brown attributes no mean percentage of

his sales.

The reflection of light from wallpaper
is a topic which the man who sells wall-

paper should be able to discuss. Certain

colors regulate the amount of illumina-

tion required in a room and the dealer

who can talk intelligently about this

will lose nothing because of his display

of knowledge. The opinion of a man who
is more or less of an expert on such

matters is appreciated.

Up-to-date

Wall

Papers
The fourth shipment in this

week. Twenty - six thousand

rolls now in stock, most beau-

tiful patterns you ever saw and

the prices are absolutely right.

Sample books ready in a few
days. Out - of - town customers

please write for special small

books and prices to

Smith's

Book Shop
Noted jor Fine Wallpaper and

Moderate Prices

Upon the color and design of wall-

paper or wall paint or stain depends
to a large extent the amount of light

reflected, and the amount of reflected

light in the house has a good deal to do
with light bills.

In that brown library, for instance, it

may be necessary to turn on six lights

before illumination is sufficient, where-

as in the sewing room, with the pink

paper, one or two lights are sufficient.

The reason is that the brown paper
gives back in reflected light only about

13 per cent., whereas the pink paper
gives back at least 36. A man or woman
may be very partial to the brown lib-

rary, but it undoubtedly has a &ood deal

to do with the light bills.

When selling spring wallpapers the

dealer might keep close at hand the fol-

lowing facts about light reflection and
colors as they have been tabulated by
scientists:

Percentage

Color of wall surface reflected

White paper 70
Chrome yellow 62

Orange paper 50

Plain deal (clean) 45

Yellow paper 40

Yellow painted wall (clean) 40

Light pink paper 36

Plain deal (dirty) 20

Yellow painted wall, (dirty) .... 20

Emerald green paper 18

Dark brown paper_ 13

Vermilion paper 12

Blue-green paper 12

Cobalt blue paper 12

Deep chocolate paper 4

A very great deal of the useful illum-

ination in a room is the result of re-

flected light. Only when reading or doing

fine work which requires exactness is it

necessary to have direct light. In the

totally indirect lighting systems no dir-

ect rays are visible, while in the semi-

indirect systems—as when alabaster or

dense glass bowls are used—only a

small percentage of the lighting is by
direct rays.

Hoiv Smith's Book Shop of Orillia,

Ont., advertises its wallpaper department.

Several changes on the staff of Brown
Brothers, stationers, Toronto, recently

went into effect as a result of the retire-

ment of Mr. Roden, who had charge of

the stationery department. J. E. Moyer,
of Ottawa, who had charge of the Ot-

tawa and Montreal district for the com-
pany, has been brought to Toronto to

fill Mr. Roden's position, but he will also

have charge of the Ottawa branch. The
Montreal branch will be in charge of

H. Hooke.
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Handling Toys All The Year Round
Booksellers and Stationers in All Parts of the Country Have Found That It Pays to

Keep After Business in This Line From January Until December—"Certainly

We Find It Worth While" is Reply That Comes From Hunt Brothers
and Kennedy of Trail, B. C.

WHILE there are booksellers who
feel that it would not pay them

to try out an all-the year

trade in toys, not a few are firm believ-

ers in this plan. Month by month the

number of those who handle playthings

all the year around are growing.

In this category of men who have

found that it pays to keep toys on dis-

play continually may be included such

leaders of the trade in Canada as J. G.

Little, of Ridgetown, Ont., J. D. Hut-

ton, 10446 White Avenue, Edmonton,
Alta., and R. R. C°lpitts and Son of the

Central Book Store, Moncton, N. B.

Questioned by Bookseller and Station-

er as to whether, from experience, he

would say that an all-year-around trade

in toys is worth while, E. B. Spark of

The Camrose Book and Music Store,

Camrose, Alta., replied: "Not in a bus-

iness the size of mine although I keep
some on display all the time. My big

showing, though, is in November, Dec-

ember and January."

Sudbury Man Making Test

S. Jessop of Sudbury, Ont., is giving

the all-year-around display a try-out at

the present time and so far he is very
well satisfied.

"Certainly we find it worth while,"

is the reply made by Hunt Brothers and
Kennedy, of Trail, B. C, and in reply to

the same query comes this statement
from MacLeod's bookstore of Glace Bay
N. S. : "It would be worth while if one
had the room although it might spoil

the Christmas trade to some extent."

And, according to Lennox 'Tice of

Westlock, Alta, the all year around
trade is worth while providing low-pric-

ed staple lines are handled.

"What is the secret of merchandising
toys all the year round?" a represent-

ative of this publication asked the Man-
ager of the Toy and Spoting Goods
Department of the May Bros., Cleve-

land. "It lies in keeping a complete
line all the time," was the answer. Mr.
Stauffer has made his department pay
every month of the year, so this remark
seemed worthy of further considerat-

ion. He- showed the representative what
he meant by a complete line. The space
given toys at Christmas time is r.o lar-

ger than at any other season, and apart
from the novelties which are only suit-

able for Christmas selling the staple

toys offered all the year round are the

same.
Permanent Sellers

Toys have proven their right to a place
among other staple lines to such an ex-
tent in this store that it is no longer
necessary to use them as stimulators
for other things. Mothers of Cleve-
land children now consider that a trip

downtown is not complete without a vi-

sit to May's toyland. There are still

some stores, and this applies to Canada
more than the United States, which
show toy? even at the Christmas sea-

son as a necessary part of their holi-

day goods without considering them as

a paying proposition. Mr. Stauffer
thinks that the sooner this idea is explo-
ded among retailers the better it will

be for all concerned in the toy business.

Merchants who have faith in this de-
partment are so few, that they have to

struggle single-handed to keep toys be-

fore the consumer. Retailers are not

the only ones who are responsible for

this false idea about merchandising toys.

The manufacturer, in the first place,

has not always kept in mind that money
can be made by making appealing things

for children just as much as for grown-

ups. Then the wholesale houses have
fallen into the habit of not advertising

except for the holiday season. The re-

tailer naturally has had nothing to sti-

mulate his interest and what the re-

tailer does not hear of the consumer will

never know. There was a day when
there were onJy two millinery seasons and
between those times the manufacturer,
the wholesaler and the retail milliner did

nothing. But a man who saw that wo-
men will always buy hats if given an
opportunity began this all-the-year

round hat talk and now there are no dull

seasons. There is no reason why the

same should not happen in the toy world.

Toys Near Sporting Goods

Most merchants know that sporting

goods help toys but how many realize

that toys are a stimulus to sporting

goods? In this department it is found
that when an article for a child is offer-

ed at a good price, the result is that

something in the sporting goods depart-

ment is very often bought instead. It

is because 'the child is father to the man'
and the line drawn between the boy and
the man is so hard to find. An example
of this was given by way of illustration;

a sale of boys' baseball bats was recent-

ly featured. Many fathers who came
with their sons to purchase these toys
thought them too fragile for their sturdy
boys when compared with the regular
line placed in the sporting goods' de-

partment just across the aisle. The
same is true for other toys like tennis

rackets and skates.

There is always difficulty in finding
toys for girls but the man who stocks

good lines of dolls knows that he is safe.

The May Company have added a hospi-

tal to their toy department which not

only pays for itself but is directly re-

For this class of toy there is always a

steady demand. Sets like these can be sold at

any time throughout the year, there being

nothing "faddy" or seasonal about them.
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sponsible for selling many dolls. The

store in the small town can make a hos-

pital a paying proposition even more
easily, because when not many dolls are

shown, repairs are more often requested.

There has been a suggestion among some
enthusiasts to attempt a sewing depart-

ment along the line of lamp shade making
booths and knitting parlors,—places

where little girls can be taught just as

grown-ups are, how to make doll's

clothes. This would seem all the more
feasible just now when American and

Canadian made dolls are not dressed as

German dolls are, when offered for sale.

About Foreign Dolls

It is interesting to note the varyin-

idea about the place which the doll that

is made here will take in the future and

what will become of the one of German
manufacture. One or two firms are

of the opinion that German goods will al-

ways sell because a better price is of-

fered. The day when the dolls can be

made here to compete in price with the

foreign-made article will be only when
labor will fall to the same statuts as it

has over there. That day they claim

will never come; if it does it will be

greatly regretted. Besides this, they

say the public is not interested in

knowing whether things are made in

Germany or not. The last statement

may be true of the consumer in the

United States but it certainly is not true

here. It goes to show however, how
effective the American manufacturer on

whom the Canadian will have for some
time to rely, will be when he tries to

compete with Germany in the future.

One retailer who believes firmly that

the foreign toy will always find a mar-

ket, admits that if a few manufacturers

on this side of the water would be willing

to lose the money they have spent up to

the present in experimenting and price

their goods on a par with German toys,

trade would develop here much more
quickly than it has up to the present.

Most of the retailers and wholesalers

however, say that the propaganda about

German dolls being better than domestic

ones has been false. German dolls of

medium price are made for appearance,

while American and Canadian dolls are

made for quality. German dolls are

made to look like little Teutonic children

of eight or ten while ours have baby
faces. They stand three times the wear

that the foreign ones do. It is in the

dressing that those made over there

will always have the biggest business.

The hand-work in the sewing and pin-

ning on of the garments is tremendous

and the cost of this labor very slight.

But people in this country are finding

out, that when these gaudy clothes are

removed, there is no comparison in va-

lue with the doll that is made here. The

German bisque heads are easily broken

while those of comparison which our

manufacturers are making will stand

up under very trying conditions.

Daily Consultation of Birthday File

An Aid Towards Steady Sales of Toys

DEALERS IN books and stationery

who handle toys all the year
around have discovered many

schemes for increasing sales from
month to month. In some stores close

tab is kept on children's birthdays. The
"birthday file" is always kept handy
and each day an attendant looks after

this.

Say, for instance, that it is April 3.

The girl consults the file, not for child-

ren born on April 3, but children whose
birthdays are on the thirteenth.

On the cards of each child she finds

parents' names—mother's home address,

father's business address. Then, some-
times, there is additional information

—

information gleaned by an intensive

reading of the society columns of the

newspapers the year round.

Notes From Society Columns

From time to time, she will chance
on some such item as this:

"Mr. and Mrs. Wm. Fabing enter-

tained Saturday afternoon with a most
delightful Punch-and-Judy slhow and
gas-balloon party, in honor of Master
Howardfs sixth birthday. The table

was placed out on the lawn and decor-

ations took the form of "

These incidentals are immaterial to

the story. What is really important
are the concluding lines:

"Among those present were the Miss-
es Betty Babcodk, Marjory Aylward,
Evelyn Simpkinson, Martha Benner,

Kathleen Blackburn, Ann Caldwell,
Alice St. John, and the Masters Tom
Haydock, Robert Elton, etc., etc."

The attendant reads the item twice
over, arranges the names of the guests
mentioned in alphabetical order, con-
sults the telephone directory, finding the
address of each, and in due course cop-
ies on the card of Howard Fabing in the
store file, under head of "Acquaint-
ances," every name with the address
next to each. This done, she refers
quickly to the respective card of each
boy and girl in the guest list, and under
the similar head of "Acquaintances,"
she writes Howard Fabing's name, the
address beside.

When List is Prepared

So, through the years, through one
source and another, is built up a fairly

comprehensive list of his acquaintances.
And as with Fabing, so with every other
girl and boy.

Then the attendant finds, in a moment,
in the file, the names and addresses of

all children celebrating birthdays on the

thirteenth. She has the parents' ad-

dresses, many friends' addresses, plac-

ed before her at the same time. At her
hand is a great stack of cards, fresh

from the printer. They remind the re-

cipient, in a clever way, that he—or

she—has a birthday gift to buy.

"Just incidentally," a postcard in im-
itation script, with space for filing in re-

(Continued on Page 56)

A splendid top window was put in by Millar and Coe, of Vancouver, a photograph
of which appears here. Displays of this nature will bring business, no matter

wlvat the season.
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The Successful Rental Library

A Big Asset for the Book Store

"A
FTER leading the various articles in Bookseller and Stationer on lending libraries
I hire decided to put in a library," writes J. A Knight of Knight's Book and

_ Stationery Store, Ladysmith, B.C., and, as mentioned in last month's issue, Grey
and Goodland of St. John's, Newfoundland, have reached the same decision.

Other inquiries have been received as to the kind "of jackets to be used, etc., so for
the benefit of dealers who may be putting in libraries or thinking of doing so infor-
mation that should prove valuable is here presented.

"W E HAVE been very successful

with our lending library,"

states Ernest V. Bergen, of

Kamloops, B. C, going on to say:

"Although we only started this service

for our customers in July, 1920, at the

first of the year we found that we had
over 600 volumes in the lending library

and all paid for by the borrowers. The
rate is $2 to join, including the first

month's fees, and fifty cents per month
thereafter. At any time, any customer

can keep the book he has, if he likes,

and we are square: or if he should be

leaving town for six months, he may
turn in his book and get a card. He
will not be charged with monthly fees

till he again returns and, by presenting

his card, resumes his membership.

Three Books For Fee

"For the benefit of our country cus-

tomers we have made a specially broad

arrangement. Any country member
may take out three books at a time for

the one fee. We have realized that by
reason of their less frequent visits to

the store, the country member would
use many less books in the course of the

month than the city subscriber, and
would therefore get far less value for

his monthly fee. The arrangement to

let these country members have three

books seems a very generous one to the

rural readers and we have a large num-
ber of them. Naturally they come to

our store every time they are in town.

The library pays its way; and the cus-

tomers it brings into the store, who
would otherwise not be "exposed" to

our interior displays nor susceptible to

the salesmanship of the clerks, more
than justify the space it takes."

Mr. Berjren stated that Kamloops and

the district, as a whole, is above the

average in literary taste. Not only are

the magazines and popular fiction pur-

chased with regularity, but the stand-

ard classics are bought and read. Many
literary societies study and discuss the

best works in English.

What Booksellers Must Do

Some credit should be given to J. J.

Kerr, editor of the Kamloops Standard-

Sentinel. In his paper he has a special

section for book-lovers, where various

clues are given as to where rich gems

"f English literature may be found by
the eager searcher. He has also co-oper-

ated with the book stores in helping
them to move some of their heavier

stocks of the better books.

"For it must be conceded," said Mr.
Bergen, "that book stocks have become
onerous to carry, compared with the

margin of profit on them. The advent
of the cinema did not herald a brighter

and better day for the bookseller. The
younger generations do not seem to be
noticeably enamored of the quiet study

of "Bacon's Essays."

"We booksellers must do everything

in our power to awaken the people in

our districts to the place that reading

occupies in the production of a lady or

gentleman of culture and refinement."

Requires Very Little Capital

Not only is the circulating or rental

library, when well conducted, a desir-

able department for a book store, as

has been proved by the experience of

many, but it requires very little capital

and will finance its own increase; the

operating expense is light and it shows
a good profit.

Besides showing a good profit itself a

rental library has the additional value

of bringing good customers to the store

with a regularity that can be accomp-
lished by no other type of business. One
dealer with a good library in charge

of one salesman found that it brought

into his store on the average of one

hundred people a day, week in and wee'e

out, and showed a net year's profit of

over a thousand dollars above a space

charge for rent, salary, miscellaneous
expenses and book purchases.

That the large book shop will find

that it brings people into the store who
have not learned to buy books is claim-

ed by Marion Humble, who, discussing
in Publisher's Weekly the successful

rental library, ^ives her views as here-

under:

Customers of the rental library are

constantly exposed to the lure of other

books in the store, to the atmosphere of

the store, to the ingenuity of the clerks'

sales talk; and experience has shown
that each borrower usually becomes a

buyer. The list of borrowers adds to

the store's mailing list, and personal

direct advertising to these borrowers
often results in sales.

The alert merchant will not rest con-

tent until he has at least made the

borrowers of his rental books start the

habit of book buying. His ultimate suc-

cess in this, of course, depends on the

quality of his service.

Location in the Store

The location of the rental collection is

very important not only in contributing

to its own success, but in attracting its

patrons to purchases. It should not be

at the entrance to the store, so that a

borrower can slip in and out without

seeing the displays on tables and shelves.

It is most often at the back of the store,

on the mezzanine floor or in a well-

lighted basement, so that those who
come to the rental desk must pass by
sales tables and attractive displays. Us-

MYSTERIOUS RIDER 1.08

Mar. 5, 1921 Mr. V. S. Mills .05

Mar. 12, 1921 Mrs. H. B. Spencer .16

Mar. 20, 1921 Mrs. M. O. Wells .20

Apr. 3, 1921 Robert Beck .08

Apr. 15, 1921 Mrs. C. Holem

This i" a reproduction of one of the cards that may be used in conducting a rental

Library. It is a I x 6 index card—one for each book. The amount at the top

($1.08) is the amount carried forward from the previous card, which had been

filled. The black mark under the twenty-cent charge showed that the earnings

of the book to that point had been totalled arid put away with a record of the total

library earnings, which are figured up every few months.
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ually book borrowers like to look over
a number of books before they choose,
and if the collection is at the end of the

store or in an alcove it will not impede
passage back and forth.

The selection of titles for this library
should be made with care. At the start,

it should include the titles which are
obviously the most popular, the books
just out, most advertised, most talked
about, most asked for in libraries and
stores. First, the newest fiction; and it

is an important feature that these be
available as near the date of publication
as possible. Second, popular fiction of

the past year, and earlier books by
authors whose current books are in the
limelight. Good suggestions as to the
books most in demand can be obtained
from any jobber whose business gives
him a very accurate insight into popular
demands, from the local public library,
which usually keeps a record of the
books for which there are special re-

quests and reservations, or from pub-
lished lists of "best sellers." In a book-
store the sales records are of course
an indication. There are a few outstand-
ing titles each year that are much ad-
vertised and talked about as fiction. This
field is not as easy to cultivate as the
fiction field, but is well worth while.

Keeping Financial Records

The collection might be started with
fifty to one hundred books, including
duplicate copies of the most popular
titles. These can be added to as demand
grows, and as new titles are published.

Books should also be removed as they
become worn, or stale on the shelves.

In busy stores two or three hundred
books or even more will be needed as a
nucleus, and the collection may run up
to one or two thousand. It is a common
experience to find that two desirable

books are needed for every active user.

That is, in a collection of 300 books, 150
would be out in use, and 150 on the
shelves for the next comer.

The financial records of rental books
should be kept absolutely separate from
the other records of the store. This col-

lection should be considered as a de-

partment in itself, and must be made to

pay for its own floor space, salaries,

supplies, and show its own profits and
losses. A permanent record of accessions

and withdrawals should be kept either

on cards or in a record book, to show
for each book: (1) author, (2) title, (3)

date of addition, (4) cost, (5) copy num-
ber, (6) total receipts from rentals, (7)

number of times borrowed, (8) date of

withdrawal, (9) receipts from sale or

transfer of stock, (10) net profit or

loss.

Book Cards as Record

If this record is kept on cards, the
card for a book is withdrawn when the

book is withdrawn from the rental col-

lection, and two files of cards (1) books
in rental collection, (2) books withdrawn
permanently from rental collection, will

give a complete record of costs and re-

D K Most of the popular
DOOKS Books of Fiction to-

day cost $2.00 each. You may
read them for 10c in our Cir-

culating Library. This small

payment entitles you to keep
the Book out for two weeks if

you wish.

RAYSON
1426 QUEEN ST. WEST

This in one of the advertisements used
by a Parkdale, (Toronto) bookseller

and stationeY to let the public knoio
about his circulating library.

ceipts of each volume. Whether the re-

cords are kept in an accession book or

on cards, they should be balanced fre-

quently and a balance sheet kept to

show weekly net profits and losses.

Cash should be totalled daily and en-

tered in an account book, which should

also hold entries of all expenditures.

This should be balanced weekly.

The book cards will keep the records

of moneys taken in by each book, and
number of times each is borrowed. This

latter record is not a necessity, but af-

fords data for interesting study of the

use of the book. These book cards also

provide records necessary to locate over-

due books.

Knowing What to Charge

It seems fair to have the rental copies

of books entered at cost price, that is,

cost as purchased from publisher or job-

ber, or as purchased from the book de-

partment of the store, perhaps at the

price which would be made to a public

library. When books have outlived their

Library Frequenters

Are Closest Friends

In the Wendell-Holm.es book
store, London, Ont., is an up-to-

the-minute lending library. Asked
whether or not this was on a pag-
ing basis, Mr. Holmes replied in

the affirmative.

A flat rate of ten cents is charg-
ed and it is figured out that the
library not only pays for itself,

but is one of the best advertising
mediums that the store could have.

Many of those ivho patronize the

lending library are among the best

prospects the store lias for other
merchandise.

Moreover, the head of the book
department keeps in such intimate
touch with patrons of the lending
library and tenders such valuable
advice in recommending and select-

ing books that these library fre-
quenters are the store's best

.friends.

usefulness in this collection, they can be
sold on bargain counters either in the
retail department or through the retail

department, which would then be allow-

ed a margin of profit for the sales ef-

fort.

There are two chief methods of charge
for rental books, each used with varia-

tions. The first is a straight rental fee.

Ferhaps the most currently used charge
is three cents a day, with a minimum
charge of ten or fifteen cents. The over-

head costs hardly make it worth while
to rent a book for less than ten cents.

In some cases the minimum charge is

twenty-five cents a week, with an added
charge of two or three cents per day for

each day over the week. This weekly
charge simplifies bookkeeping; but the

extra over-time charge is a little more
confusing to borrowers than the straight

charge per day. Some libraries have a

lower fee for reprints and all place in-

creased fees on non-fiction of over two
dollars list price.

Insuring Against Loss

The second method is to charge a
membership fee,' one or two dollars per
year. This usually takes the form of a
deposit. The first deposit entitles the

borrower to one book at a time; he

makes an extra deposit if he wishes an
extra book, and any deposit is returned

to him whenever he wishes, minus out-

standing charges. In one store the mem-
bership fee is the purchase of one new
book every six months. With a subscrip-

tion fee large enough to practically

cover the cost of a book, say $1.50 each,

the dealer is insured against loss, and
the library finances itself. Some librar-

ies ask for deposit only with out-of-town

and transient customers, in order to pro-

tect against possible non-return of

books.

A certain proportion of the rent of

the store should be carried by the rent-

al library; as should also its share of

stationery, postage and publicity. Even
though this is a small item, careful re-

cords of these expenses will be useful

in proof of the profit made by the lib-

rary independent of the store.

Every business, large or small, needs

to have records that will accurately in-

dicate its general financial status. A
rental library introduces an element of

depreciation which goes on steadily with

each book. Many library owners have
deceived themselves as to their profits

by making no allowance out of the re-

ceipts of each month for this deprecia-

tion.

General Bookkeeping

One simple way of watching accounts

from month to month and of setting a

value on the whole collection, for use in

annual inventory, is to consider arbit-

rarily the average value of each book

at some fixed figure say, 80 cents. That

is, if books are worth about $1.40 when
they go in, and 20 cents when they come
out, the average is 80 cents.
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The monthly record then reads:
Jan. 1, 500 volumes in stock, value.... $400.00
Beceipts during January $260.00
Clearance of volumes, 80 at 20c. 16.00
Floor space, rental $12.00
Salary 76. 00
Sundries . ... 8.00
Advertising 10 .00

$100.00 f100. 00
'Books purchased. 100 volumes . 140.00

Feb. 1, 520 volumes in stock value 416.00

$682.00 $640.00
640.00

Month's profit $42 . 00

Preparation of Books
A book wrapper for each rental book,

put on freshly at the time of delivery,
not only protects the book but also
serves as an advertisement of the lib-

rary. A wrapper of black, or bright
orange or some other brilliant color,

with the store name and address and
the words "rental library, three cents
a day," is cheap advertising and goes
wherever the borrower goes, through
the streets, into the theatre, into the
home. With no wrapper, the book is apt
to get mixed with public library books
or with the borrower's own books, and
put on the home shelves when it has
been read.

No marks are necessary in the book
itself, except an accession or copy num-
ber to identify the particular volume.
Such a number can well be placed on
the inside front cover, or on the first

fly leaf. Perhaps the latter is the better

location, as this leaf can be removed if

the book is later placed on sale. This
fly leaf, or a slip pasted on it, can also

be used for stamping the dates books
are borrowed. The book cover flaps are

an appropriate place for printing sug-

gestions to borrowers; and if desired,

one flap can be used for the announce-
ment of stationery or magazine depart-
ment.

It is a good plan for keeping stock re-

duced to have a very small slip pasted
inside the front cover, saying "This
book, with fee now due, may be pur-
chased for $2.00," or $1.50 or $1.00 or

50c, the price being slightly lowered
each month as the book shows wear, or
as it becomes apparent that the demand
for that particular volume is lessening.

Records of Borrowers

Two records must be kept in the rent-

al library to enable the librarian to

know what books are out, who has them,
where to send for them if overdue; a

record of borrowers and a record of

books borrowed. These records are best

kept on cards. A registration card is

needed for each borrower, showing
name, address, business address if any,

date of application for rental privilege,

and amount of deposit, if one is required,

telephone number if useful. These cards

should be arranged alphabetically by
last name of borrower. Addresses should

be kept up-to-date. Note of fines unpaid

and books not returned can be placed

on this permanent record, and a bor-

rower's privileges withdrawn if he

abuses them.

The record of books demands a card

made for each book, showing author,

title, copy number, accession number if

used. The card should be ruled in three

columns in which are to be entered: (1)

name of borrower, (2) date taken, (3)

amount paid on return.

The third entry is made when the

book is returned. A 4x6 inch or 5x8 inch

card is practicable. These cards are kept

1

Book No.

This Book is

the property of .
i

MURRAY-KAY'S BOOKLOVERS LIBRARY

NOTICE

Members keeping this book out after expiration of subscription will be
charged for the time it is held.

You are at liberty to exchange books as frequently as you please.

Positively no book will be given out to members unless other book is

returned.

The Librarian will be glad to assist members in the selection of books by
giving them any information possible. We shall always appreciate a fair
criticism of any book in the Library from subscribers.

This book is the property of the Library and for any damage done to

same, member will be held responsible.

MURRAY-KAY COMPANY, LIMITED,

17-31 King St. E., Toronto

This is a copy of the notice pasted on the inside of the cover of every book
that aoes out of the Murray-Kay Library. Note that fair criticisms of books are
asked for.

in a file "books in," until wanted. When
a borrower selects a book and brings it

to the desk for record, the card for that
book is taken from the file, the entries
of name of borrower and date taken
made, the date taken is entered in the
book for the borrower^ information,
and the card is placed in a second file,

"books out." When the book is returned
the card is found in this file, the amount
paid entered on the card, the card re-
turned to the "books in" file, and the
book returned to the shelves.

Handling Overdue Notices

The file of cards "books in" should be
kept in alphabetical arrangement by
title (or by author, if this seems easier
to the librarian). The file of cards
"books out" is best kept in chronological
arrangement by date of month; as each
book returned is stamped with date of
borrowing its card is easily found.
Books longest out will automatically
come to the front of the file, and notices
can be sent when the books are overdue.
Date guides can be obtained from office
supply firms. "Books out" cards may be
kept alphabetically if preferred though
there is advantage in the chronological
system when watching for or following
up overdue books.

An "overdue" guide in the file should
indicate cards for which notices have
been sent. Overdue notices should be
sent out each day, for books that have
been out a month. These should be post-
card notices, worded somewhat as fol-

lows:

A Reminder,
from the Rental Library, that

borrowed by you on
has not been returned. Perhaps it has
been overlooked and you may wish to
return it before further dues accrue. If

you wish to keep the book permanently,
its cost is

Rental Library

New Books Added Weekly. Three Cents
Per Day.

If no answer is received to this notice,

a personal letter with enclosed bill

should be sent at the end of a week, the
letter reading somewhat as follows:

Dear Sir,—We are enclosing a state-

ment showing your account with the
rental library to date. You may, per-

haps, have overlooked the book borrow-
ed five weeks ago, (name of book,) or

you may have decided that you would
like to keep it.

Enclosed also is a list of some of the

new books just received. The titles

checked have been added to the rental

library. You will surely be interested in

looking over these books when conven-
ient.

Yours very truly,

The enclosed statement should in-

clude:

(title) (author)

rental (date to date) (amt.)

cost, if purchased (amt).

The required amounts of payment,
whether deposits or payments per week
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or per day, and the matter of overdue
notices should be explained to a bor-

rower taking his first book. There
should be no "rules and regulations" to

irritate borrowers; the taking of books
must be made an altogether pleasant

and agreeable operation. If the date of

taking a book is always placed in the

book, and it is understood by the bor-

rower, he can always tell how long he

has had the book and how much he

owes. The postcard reminder and letter

will call attention to this, if kept over a

month, and offers him the alternative of

sending a check for the book if he does

not want to return it.

A statement about rates can be print-

ed on the flap of the paper wrapper.
Borrowers dislike to be bothered with
cards or booklets of rules and the wrap-
per is the simplest means of carrying

this information with every book.

Such instructions as "please do not

remove this cover," "members are not

allowed to lend books except to their

own family," "books with pages torn

cannot be returned and must be paid

for," are unnecessary if the borrower
understands in the beginning that he is

responsible for books taken. The borrow-
ing and buying of books must be made
as attractive as possible. The thought of

rules and penalties and prohibitions

should be left out.

The Used Books' Market

One of the best means of insuring

care of books by borrowers is to re-

juvenate the shelves continuously by
withdrawing all shabby volumes, by
cleaning with soft eraser or art gum
those that are slightly soiled, but good
for further use and by steadily adding
new volumes. Books in good condition

are apt to receive better treatment
than torn and dirty ones. The librarian

should mend torn pages and backs with
mending tissue and book-cloth strips.

Books withdrawn still have value, and
means should be found to supply a mar-
ket for them. A $2.00 novel which has
been bought for $1.30 or charged to the

rental library by the book department
on a basis allowing for handling ex-

pense, should ordinarily circulate for

four months at least. If it is rented for

eighty per cent, of this time at three
cents a day, the receipts are about $3.00.

This can then be sold to the sales de-

partment of the shop at about twenty
cents, bringing its income up to $3.20
and a margin over cost of from $1.70
to $1.00. From this, of course, the ex-

penses of the library are to be deduct-

ed before a net profit can be arrived at.

The sales department can sell the
book at prices varying according to the

book's condition. Often books are sold

at three for a dollar. Some stores sell

them up to $1.50 each, when in very
good condition, and used but a few
times. They can be placed on sale in the
store, or sold to public libraries, which
are glad to get additional copies of

popular books at low cost.

The librarian should be as keen a
salesman as there is in the store—with
a first-hand knowledge of most of the

books in the library, with a readiness

to talk interestingly about all of them
and about reviewers' opinions of them.
She must be up-to-date daily with local

advertisements and reviews, and be
ready to meet the demand that these
notices create. Newspaper and magazine
notices of books send people into the

bookstores, and the librarian should
have read the notices before the patron
arrives at the store. She must also know
former books by the authors, included
in the rental collection, and announce-
ments of books they are writing. And
she ought to talk books so effectively

that she will not only increase book bor-
rowing, but book buying.

Rental books should be grouped by
subject on the shelves, with plainly-

printed labels: Romance, Adventure,
Western Stories, Detective Stories, Short
Stories, etc. The librarian should be
able to recommend books in groups, that

is, to be ready always with suggestions

of a book to read next, if a borrower
wants the suggestion. She should sense

also borrower who does not relish advice.

A bulletin board with mounted book
covers, book reviews, newspaper adver-

tisements, brief lists by subject or

author, will help people in selection. A
table of lists and publishers' announce-
ments will interest borrowers and con-

tribute patronage. If the brief descrip-

tion found on the jacket of a book is

pasted inside it will greatly help the

customers in their selections.

LIBRARY ON SOUTH HILL!

YOU CAN JOIN!
Do You Like Reading? We have

the Latest Books.
SUCH AUTHORS AS

REX BEACH, RICHARD HARDING DAVIS, ELEANOR PORTER,
JOHN FOX, Jr., JACK LONDON, RUPERT HUGHES, MARY ROB-
ERTS RINEHART, FLORENCE BARCLAY, RALPH CONNOR HAR-
OLD BELL WRIGHT, BOWYER, STUART EDWARD WHITE ' ZANE
GREY, GEO. BARR McCUTCHEON, JAMES OLIVER CURWOOD,
CHAMBERS, Etc., etc.

No "heavy" stuff in our assortment of books. Just the kind of books
that invite you to light up the old Jimmy pipe and curl up beside the fire
for an evening's enjoyment. The winter blasts may roar and the cold
winds howl outside your door, but you will find that the long winter nights
will pass away enjoyably if you have one of our books. Girls, can you
imagine anything more "comfy" in the long winter evenings than a box
of our good chocolates and one of our books.

HERE IS HOW YOU JOIN OUR LIBRARY.
Buy any book in our list for $1.00. Then read it and bring it back

for an exchange. The exchange costs you five cents for each book. No rules
or red tape in connection with our library, excepting that we naturally
expect your book to be in as good a condition as the one you take in
exchange. All exchanges to be shown at our counter. Get as many books
as you like and as often as you like. You have nothing to lose, as the
book or books that you have at home are always your own.

Your car fare to Public Library is 12 cents return. Get your books
here and save seven cents on each exchange. If you make 100 ex-
changes this winter you will be ahead $7.00.

Get As Many Books As You Like.

Store Open from 8 a.m. to 10 p.m. Exchanges made at any time.

JOIN NOW! JOIN NOW!
WE WANT YOUR BUSINESS.

THE SOUTH HILLDRUGSTORE
DISPENSING CHEMISTS

410 Fourth Ave. S.W.
"MAKE THIS YOUR DRUG STORE'

Phone 5154

A reduced copy of a poster distributed by "Treadwell of Moose Jaw, Sask.," to draw
Mention to his circulating library. Note the snappy manner employed by this pro-
gressive pharmacist in talking to the people of his neighborhood. This circular Mr.

Treadwell says, brought good results.
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THE STORY OF A CRIME
Sidney Williams Presents A Thriller in

"The Body in the Blue Room"

There are mystery stories and de-

tective stories but not in a long time

has there been a better than "The Body
ini the Blue Room," (Copp Clark, Tor-

onto, $2.) by Sidney Williams. In the

second chapter the reader is given a

glance at the box with the golden ser-

pents. And from this point on thrill

follows thrill with almost lightning-

like rapidity. Richard Marston, a prom-
inent young lawyer, whiile attending a

house party with old friends, finds him-

self involved with the other guests, in

a mysterious murder. Dr. Ben, the old

household physician, who has had great

success in criminal cases, is called 'in.

Everyone is more or less under suspic-

ion, but he appoints Marston his aide.

Suspicion points insistently toward Car-

lotta whose beauty has captivated Mar-
ston and he does all in his power to

shield her. But through all the doubts

and fears his love is constant, and he

and Dr. Ben work with the precision of

fate and corner the .guilty person. The
finger of suspicion points to many dur-

ing the unwinding of the pilot, but it

is only with the end of the book a page

or two away that the mystery is solved

and the guilty party brought to justice.

Those on the look-out for a first-class

mystery thriller can stop right here

for "The Body in the Blue Room" is,

as its name implies, a sensational nar-

rative of the genus melodrama.

ANOTHER OPPENHEIM STARTLER
"The Great Prince Shan" In Same Class

With "Great Impersonation"

It needed not "The Great Imperson

ation" to bring to the front E. Phillips

Oppenheim but certainly since the pub-

lication of that book the great novelist's

reputation has been enhanced consider-

ably. "The Great Prince Shan" (Mc-

Clelland and Stewart, Toronto) is in the

same class with "The Great Imperson

ation." Both are great books. In his

latest contribution to the list of fiction

that is intensely interesting Mr. Oppen-

heim deals with world politics in 1934;

and this time, while Germany, hating

England for the treaty of Versailles,

has a share in the plot, Russia, which

refused to join the League, and Japan

and china, both withdrawn from it, are

the principal factors. America stands

aloof and watchful'. France remiains

convinced that militarism is its only

safe policy while Eirriand, practically

disarmed and resting comfortably in the

false security of the League of Nations,

is the objective. Prince Shan, cultured

ruler of China, which is looked upon as

the Colossus of the Eas\ dominates the

situation. Lady Maggie Trent, an Eng-
lish girl who realizes the danger of her

country, attempts to influence the decis-

ion which may again change the map
of the world.. Such strides have the na-

tions made in the art of scientific war-

fare that instant annihilation of entire

cities is possible. The ambitions of men
are as manifest in 1934 as they were in

1914 and, of course, the light of romance
still burns brightly. So capably are

these threads woven together that "The
Great Prince Shan" is a fascinating and

absorbing narrative that ranks with the

finest work done by the man whose

efforts in mystery fiction writing have

been astonishingly successful. Of the

seventy novels to Mr. Oppenheim's

credit his latest is undoubtedly his best.

COLONEL REPINGTON
A man who was in the lime-light not

a little during the tear was Lieut.-Col.

Charles a'Court Repingion for v;hose

"After the Wat" Thomas Allen, Tor-
onto, an increasing demand was noticed

when the author delivered a lecture in

Toronto early in the month

WHERE MEN MAKE GOOD
"Mastered Men" Is Heartening Book

That Will Blaze Trail of Good
Unusual in many ways—and all the

more interesting for it—is "Mastered
Men" (McClelland and Stewart, Toronto,

$1.50) by F. A. Robinson, who has dared
to take as his material the great mo-
ment of each man's life when he is

brought suddenly face to face with his

own soul and his own past sits in judg-
ment upon him. "Mastered Men" is made
up of vivid, absorbing tales of the West
and the salvaging of men anion,? the

broken driftwood of humanity. In the
words of Ralph Connor (Rev. Charles
W. Gordon) who has favored the author
with an "Introduction" the book is "made
up of human documents that deal with
matters of surpassing interest. The
book tells in simple and vivid style the
story, always fascinating and thrilling,

of the triumph of the gospell in the souls

of men. It is a heartening book and
a moving. It will bring courage and
hope to those who read it and awaken
in their hearts a deeper passion to share
in God's great mission to men. The
new West is full of the broken drift-

wood of humanity, showing the marks
of the attrition of time and conflict and
defeat—good stuff it is but waste and
lost. This book tells of its salvage to the
infinite joy of men and the glory of

God." That the book will do good wher-
ever it goes is a certainty. That it

will hold the reader's attention rigidly

from first chapter is just as certain.

THE MASTERY OF ENGLISH
George Herbert Palmer Responsible for

He'pful Little Volume
"Self-Cultivation in English and The

Glory of the Imperfect," (Thomas Crow-
ell, New York, 25 cents) is the title of a
helpful little volume by George Herbert
Palmer. From cover to cover it is lit-

erally crammed with sensible sugges-
tions concerning a most important sub-
ject—the mastery of English for use as
a tool. "Self-Cultivation in English," is

the substance of a Commencement Ad-
dress delivered at the University of
Mich ; tran and in it the point is made that
faithful endeavor will bring expertness
in the use of English. "The Glory of

the Imperfect," is an address delivered

at the first Commencement of the Wo
men's College of Western Reserve Uni-
versity.
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IN ACTION WITH THE R. N. P.

Laurie Y. Erskine's Tale of the "Motili-

ties" Is A Real "Hero Book."

Much has been written of the bravery
of the famous Canadian Mounted Police

but many centuries will pass before the

whole is told. "Renfrew of the Royal
Mounted" (F. D. Goodchild, Toronto,

$2.) is only one of the' many stories of

the "Mounties" now on the market but

for it the claim may be made that it

is one of the best. No more stirring

tale of this wonderful force has been
written than that for which Laurie Y.

Erskine is responsible. No more pic-

turesque organization! exists in the

world today than the Canadian Royal

Mounted Police, and this book contains

wonderful episodes showing their brav-

ery in the northern wilderness. Ren-

frew has beem a member of the Royal

Mounted, and, living to the utmost, has

passed through amazing adventures.

Returning to his home, chance brings an

opportunity for telling to a group of

boys the story of his life among the val-

iant men of the Police. Seldom does

so strong and so fully pictured a char-

acter as Renfrew appear in a juvenile,

and the tales are of extraordinary inter-

est which he tells of Indian uprisings, of

frontier ruffl'ans, of men maddened
among the perils of the wilderness, of

vast snow and ice blizzards, of the true

friendship, the humanity, the quiet cour-

age of the Police. The reader thrills to

it all, as does Renfrew's audience cf

boys in the book, and the final climax

comes when these boys who have listen-

ed to him have an exciting opportunity

of themselves displaying such courage

as he and his fellows had brought to

their duties. "Renfrew of the Royal

Mounted" has the vigor of the rude

north, the inspiration of true bravery.

ANOTHER PACKARD THRILLER
"Doors of The Night" By The Author

of "Pawned", "The White Moll", Etc.

To know that Frank Packard has

written another book is to realize that

there has been placed within reach of

the reading public again another of

those can't-be-laid down-until-it's-fin

ished narratives. With "The White
Moll," "The Night Operator," "The Fur-

ther Adventures of Jimmie Dale" and

half a dozen or more of the same kind

to his credit, tfris clever Montrealer with

the prolific pen capped the climax a

year ago with "Pawned" but in "Doors

of the Night" (Copp Clark, Toronto, $2)

he has out-Packarded Packard. This

splendid story of a crime and its after-

math—telling how one man was both

the notorious leader and the hunted
prey of New York's underworld—was
given to the public on March 18. At
eight, o'clock on the evening on which
the story begins, Billy Kane was the

respectable, law-afoidiing secretary of

rich old David Ellsworth. Yet, within
the hour he stood accused of a hideous
murder. In brief, he had been "framed."
Wounded and seeking refuge, Kane finds

himself mistakenly accepted by the un-

derworld of the East Side as their notor-

ious leader. As "The Rat" the fugi-

tive is welcomed as leader by the clan

cf crooks. The many thrilling adven-

tures and hair- breadth escapes to which

tBis mistaken identity led and the plucky

fight which young Kane made to clear

his name are set forth in the iniunitable

Packard manner, making a story of ac-

tion and thrills worthy in every sense

of the word of the author of such suc-

cesses as "Pawned" and "The White
Moll." It is a tale that can be relied

upon to hold the interest of both young
and old.

NEW STUART WALKER PLAY
Bright and Snappy Dialogue a Feature

of "Sir David Wears a Crown"

To Stuart Walker, author of "Port-

manteau Plays," "More Portmanteau
Plays" and "Portmanteau Adaptations,"

goes the credit for "Sir David Wears a

Crown," published on March 20 by the

Stewart Kidd Co., Cincinnati, net price

being fifty cents. This is a play in one

act and a sequel to "Six Who Pass while

Lentils Boil." It was first presented at

the Murat Theatre in Indianapolis on

June 24, 1921. Having promised to hide

the condemned queen until after the

hour set for her decapitation, David, the

boy, although tempted by the reward
offered for the discovery of the queen,

holds to his promise and is knighted by

the royal lady whom he has befriended.

"Sir David Wears a Crown" shows the

stage set for the execution which, for

want of a victim, is called off and the

return in state to the king's castle of

the Queen and the new knight, Sir David

Little-Boy. The latter is raised to

prince's rank and crowned and the cur-

tain descends with the boy prince, his

crown laid aside, settling down to sleep

in his mother's arms.

M>s. Louise Morey Bow-
man, whose "Moonlight and
Common Dai)" is being pub-

lished in the near future bit

the Macmillan Company of

Canada.

A TALE OF THE YUKON
James B. Henuryx Produces Another

Top-notch Story in "Snowdrift"

A stirring story of the land of the

strong cold is "Snowdrift" (G. P. Put-

nam's Sons, New York, $1.75), the

heroine of the narrative being an

Indian-raised waif of the Arctic who
bears a false but heavy burden of shame.

Carter Brent, a Southerner, is the kind

of hero that appeals. Swept to the

Klondyke by the first wave of the great

gold rush, Brent plunges into the whirl

of Dawson, the city of men gone mad.

How luck sat upon his shoulder and how
h's recklessness and daring won him the

admiration of those wild times until the

raw. red liquor of Alaska downed him, is

but the beginning of the tale. The story

of his long, arduous fight back to man-
hood, is, indeed, a thriller. "Snowdrift"

is the heroine and in spite of the fact

that one of the villains tries hard to

ii.and her as part Indian, she is all white

and well worth the love of the notorious

"Ace-in-the-hole," who proves that the

North could make good men as well as

strong ones. With the Yukon for a back-

ground from its most accessible regions

to Dawson City's maddest dance halls

with the gold fever and gambling and

drinking at their highest pitch, the

writer conjures up a series of rapidly-

moving stirring situations such as are

calculated to make one forget that the

open season of the annual spring-tired-

feeling is on its way. "Snowdrift" is

worthy of its author for James Beards-

Icy tiendiyx, born in Minnesota in 1880,

has led a varied career, giving up a

travelling salesman's job to become a

bonafide cowboy, and finally graduating

from special writing for the Cincinnati

Enquirer as a magazine writer and nov-

elist. He has been a frequent contribut-

or to Everybody's, The Popular Maga-
zine, the Munsey publications, and The
American Boy. His other novels are,
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PADDY PEPPERDAY'S CAREER
Grace Miller White Scores Again With

A Tale olf Love and Thrills

With "Storm Country Polly," to her
credit, Grace Miller White register^ an-
other bull's eye in "The Marriage of
Patricia Pepperday," (McClelland and
Stewart, $2). To seekers after a nar-
rative that will hold its readers spell-
bound the bookseller can safely recom-
mend Grace White's latest. Patricia
was the girl of the Pepperday triplets,

and with her brothers, Michael and Bar-
ney, was on the high crest of the wave
in the current of theatrical success,
when her happiness lay in ruins about
her. Michael, finest and truest and
most wonderful of the "Wonderful Gold-
en Pepperday Trio," was accused of
murder, and her father died of grief.
Thereafter Patricia's life became a wild
confusion. She lived and struggled with
but one end in view—to clear her be-
loved Michael's name, and revenge her-
self upon his accusers. Neither love and
marriage, theatrical failure nor success,
poverty nor wealth could divert her from
her one great purpose. Her quest le !

by many dramatic episodes to one thrill-

ing moment after another. It took her
from New York to the West, and from a
feted Broadway actress she became the
leading woman in a small city stock
company, working under an assumed
name. Here, with success almost with-
in her grasp, tragedy again overcame
her and sent her back to New York. The
denouement of the story comes with a
siudden and unexpected twist of events
that stirs the pulses. Patricia will walk
right into the hearts and sympathies of
every reader, while associated with her
is a company of splendidly drawn char-
acters: Martin Brewer, the big-hearted
dramatist, and his idolized, crippled son
Benny; Milly and Billy Foster, true ex-
ponents of a certain type of vaudevill-
ists; O'Kelleron, the forceful district at-

torney, whose paths cross Patricia's in

strange fashion; Fancy, a mentally un-
developed girl whom Patricia befriends,
—and a host of other people, some lov-

able and some quite the opposite, such
as occur in any group from real life.

"DIVINE SARAH" AS AUTHOR
The Great Sarah Has The World Guess-

ing Over "The Idol Of Paris"

To the world at large the name of

Sarah Bernhardt has for years stood

for but one thing—enduring success in

the world of the make-believe. As an
actress the "Divine Sarah" has carved
for herself a niche in the Hall of Fame
that will endure throughout the ages.

Not content with this, however, the ar-

tist who has defied the ravages of
time and accepted as but an incident

the amputation of a limb has now, when
well past the allotted three-score-and-

ten, turned author, "The Idol of Paris"
(F. D. Goodchiild, Toronto, $2) being
the result of her efforts with the pen.

Translated from the French by Mary
Tigue, "The Idol of Paris" is a romance

that glistens with the glamour of the

theatre and the bright lights of "Gay
Paree." Esperance Darbois is the her-

oine. At seventeen all Paris is at her
feet. Even the famous Victorien Sar-
dou has approached her with a view to

having her accept a part in his latest

play. From triumph to triumph Es-
perance makes her way and as he fol-

lows her career the reader wonders if

Esperance Darbois is not in reality the

Great Bernhardt herself. Is this fiction

—he asks—or is it the famous author's

thinly-veiled story of her own triumph-

ant career? "Don't let her know that

THOMAS HARDY, 0. M.

Whose new book of verse, "Lyrics Late
and Early," has just been published by

Macmillan's.

she was the innocent cause of this af-

fair," said the dying duellist to the vic-

ious prince who had emerged victor-

ious from the conflict and, reading this,

one's memory goes back to the early

nineties in an effort to recall the names
of the well-known duke and the illus-

trious count who fought with swords
for Bernhardt's favor. "Tlie Idol of

Paris" is a brilliant narrative by a bril-

liant artiste and there are good reas-

ons for doubting that there is more fic-

tion than fact in its composition.

On the first day of his flight by aero-

plane from England to Australia, Sir

Ross Smith, the British airman, flew

five hundred and ten miles, the day hav-

ing being officially reported as "unfit

for all flying." In this adventurous spir-

it the flight was made, and with both

humor and modesty, Lieut. Smith har

told of his journey. In his Vickers Vimy
bomber his actual flying time for the

trip was one hundred and thirty-five

hours. His account of it is soon to be
published by the Macmillan Company,
under the title, "14,000 Miles Through
the Air."

A ONE-ACT MORLEY COMEDY
"Thursday Evening" Tells of Home In-

cident When Maid Is Out

A young married couple and the two
mothers-in-law make up the cast of

"Thursday Evening," a one-act comedy
by Christopher Morley which has just

been published by the Stewart Kidd Co.,

Cincinnati, net price fifty cents. The
action of the drama, which is as rapid

as the passages-at-arms between the
young couple are snappy, takes place in

a small suburban kitchen in the modest
home of Mr. and Mrs. Gordon Johns.
It is the cook's night out and Laura's
mother and Gordon's mother have both
been in to dinner. Laura is in that
slightly tense condition of a young hos-
tess who has had a long and trying day
with house and baby and has also cooked
and served a dinner for four. Over the
dish-washing, trouble breaks out over
the respective mothers-in-law and in

short order a quarrel of respectable size

is under way. As the young people de-
sert the kitchen in a huff the mothers
enter and, in accordance with a hastily

arranged plan, continue the quarrel.

Result is that young people are brought
together and curtain falls on John tell-

ing Laura how much he loves their

little Thursday evenings together.

WHY NOT BE HEALTHY?
Bond Between True Religion and Right

Living Exposed by Oliver Huckel

Preaching no creed, but seeking to

show the fine but firm bond between
true religion and right living, "The
Habit of Health" (Thomas Y. Crowell
Co., New York, $1), shows that the

"habit of health" is not a mere gesture,

but a product of sane spiritual as well

as physical living, calling into play the

dual forces of man. In this little book
Oliver Huckel shows how to gain and
keep health. The nine papers of which
the book is made up—all of them inter-

esting and practical—are the final out-

come of a series of conferences, held

some years ago, between prominent
physicians and clergymen of Baltimore,

in the endeavor to formulate a common
plan or meeting-ground between medi-

cine and religion. It was felt that the

two working in harmony could accomp-
lish far more than if left to follow

separate paths. Dr. Huckel, who took an

active lead in the conferences, after-

wards embodied the ideas there express-

ed in book form, which attracted wide

attention. In answer to requests, he

now presents the subject more closely

related to health in this smaller volume.

It will be found immensely suggestive,

as the mere listing of chapter heads

will indicate: "The Spiritual Mastery of

the Body," "Faith as a Vital Force,"

"The Healing Value of Prayer," "The

Casting Out of Fear," "The Control of

the Imagination," "The Gospel of Relax-

ation," "Work as a Factor in Health,"

and "The Inspiration of the Mental Out-

look." The text itself is quite as prac-

tical as the subject heads.
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DELIGHTFUL ROMANCE OF YOUTH

John Francis, Jr., Makes Bow With
"The Triumph of Virginia Dale"

Virginia, only child of Obadiah Dale,

the richest man in South Ridgefield, is

the lovable heroine of "The Triumph of

Virginia Dale," (Page Co., Boston,

$1.90), by John Francis, Jr. It is a

wholesome romance of youth full of ex-

uberant cheerfulness, with a frontis-

piece in full color of the heroine from a

painting by W. Haskell Coffin and half

a dozen other excellent illustrations.

"Handsome in its gorgeousness" is about
the only term that can be found to des-

cribe its format. The story, too, merits

description with superlatives. This new
novel, marking the advent of a hitherto

unknown writer of fiction, offers, along

with a delightful romance of youth, a

tinge of scintillating humor that stamps
itself indelibly on the mind of the read-

er, and evokes many a sympathetic

chuckle. It fairly bubbles over with ex-

uberant cheerfulness, and is sure to

inject a good share of its unlimited

store of "What's good for the world"

into every one who is lucky enough to

read it. Furthermore, the peculiar mag-
netism of the characters, is such that

the reader cannot believe they are

merely book creatures. Virginia Dale,

the heroine, is a Good Samaritan, Miss

Sunshine, and Glad Heart—all of these

—and yet the most natural young per-

son imaginable, and as she progresses

in her mission of "brightening up the

corner" she builds for her own future

one of the most beautiful characters fic-

tion has ever claimed. The story is es-

sentially a "character" study, but this

does not detract from the plot what it

just seems to get in the natural course

of things, for, as a venerable reader once

aptly remarked: "When story folk act

natural, we ain't goin' to forgit 'em."

This is a book readers will have diffi-

culty in forgetting.

HARRISON'S "SAINT TERESA"

A Story of I'resent-day America, With
a Strong and Magnificent Climax

Author of "Queed," "Angela's Busi-

ness" and other splendid books, Henry
Sydnor Harrison stands sponsor for

what promises to be another "best sell-

er." This time it is "Saint Teresa"

(Thomas Allen, Toronto, $2), a compel-

ling narrative of present-day America
which will not soon be forgotten. This

unusually fine story was published on

March 24. Once again, and more em-
phatically than ever before, Mr. Harri-

son shows himself not only a creator of

unique plots but a master craftsman in

the deftness, the artistry with which he

handles his material. As a presentation

of a very modern type of girl Saint Ter-

esa is fascinating, as a picture of mod-
ern business it is illuminating, as a

study of the eternal conflict of the sexes

it is absorbing. But, best of all, it's a

mighty fine story told as only Harrison
could tell it and completely satisfying

from the first page to the last. The clash

of wills, the struggle of antagonists of

equal courage and determination, though
of opposite sex, about which his new
novel is woven, makes, there is reason
to believe, an even more absorbing story
than any of its predecessors, and one
that promises to be one of the leading
American novels of the year. Teresa,

nicknamed the Saint, for her ascetic

character, and known to newspaper
readers as "the woman who hates love,"

is the daughter of a famous and wealthy
New York family. Filled with vitality,

a zest for life, and an entire disregard

for public opinion, she has explored

every sensation-, broken polo ponies, rid-

HENRY SYDNOR HARRISON
Author of "Queed" whose latest book
"St. Teresa," has just been published

by Thomas Allen, Toronto.

den in airplanes, shot a burglar, and (it

is rumored) a French suitor, slapped the

face of the governor of New York, and
in general so behaved as to achieve wide
newspaper notoriety. Seeking a closer

and more direct contact with life, she

buys a controlling interest in a great

steel company. With her appointment of

Masury as her office manager, the story

grows tenser. From the beginning he
finds himself profoundly antagonistic to

her. He resents what he supposes to be
her pose, her insincerity, and her search

for new sensations, and he does not at-

tempt to conceal his resentment. On
her part, indifference is shaken by his

rude, sexless hostility, and gradually

turns to interest as she discovers in him
not only real force and ability, but an
idealism akin to her own. Unique in

conception, powerful in presentation, en-

riched throughout by the author's mel-

low humor, this is, indeed, a story com-
pletely absorbing from the first page

to the last.

INTRODUCTION TO EINSTEIN

Popular Explanation of Much-Talked-of
Theory by William F. Hudgings

"Introduction to Einstein and Univer-

sal Relativity" (Arrow Book Co., New
York, $1), is the title of an interesting

little book by William F. Hudgings. It

is a popular explanation of the Einstein

theory that approaches an actual visual-

ization of the subject, the preparation

of the treatise on the Principle of Re-
lativity having been undertaken after a
careful study of practically all the liter-

ature hitherto published on the subject.

In this book Mr. Hudgings essays to

bring within the scope of visualization,

as nearly as possible, the very essence

of relativity and to state its principles

in terms devoid of unfamiliar phrases

and illustrations. Words of every-day

usage are employed throughout, a most
successful attempt having been made by
the author to meet the public's require-

ments without sacrificing scientific ac-

curacy. Einstein is credited by many
with having stimulated the scientific

thought of the world to an extent un-

precedented by anyone since the days

of Newton, and Mr. Hudgings' "Intro-

duction" makes it a comparatively

simple matter for the average man to

read of and understand the widely-dis-

cussed Einstein theory.

Macmillans announce a new edition of

"When the Buffalo Roamed," by E. M.
Marsh, completely revised and reset and
with additional matter.

STIMULATING AND INSTRUCTIVE

"To Enjoy Health is to live in Harmony
With the Universe"

The thought passed on by Horatio W.
Dresser in "Spiritual Health and Heal-

ing" (Thomas Y. Crowell, New York,

$2.) is that spiritual health can only be

enjoyed by living in harmony with the

universe. In this book the author, who is

an authority on the subject, pleads for

a return to the simple beliefs of the

early Gospel writers. Dr. Dresser has

long been recognized as one of the

foremost exponents of spiritual and
mental forces. He brings to bear on the

subject a wide experience and know-

ledge of the best that has thus far been

produced. He sums up in the present

work many of those forces from Dr.

Quimby down to the most recent writ-

ers on new thought. He shows how
the teachings of Christ have borne fruit

in the new philosophy of today, and he

pleads for a return to the simple life of

the early gospel writers. "Sp'iritual

health, spiritual healing, like the orig-

inal Christianity, ministers to the whole

individual as a natural being, as mental

and social, moral and spiritual. Thus-

it takes up the facts and conditions of

disease into account. But whatever the

character and force of the external cir-

cumstances, the centre of activity is

found in the inner life." The work will'

be found an extremely important survey

of this most interesting subject, the

author believing—and telling why—that

to be normal, to live in spiritual health,

is to be in accord with the universe, to

think, will and live by the Divine order.



44 T
,
BOOKSELLER AND STATIONER April, 1922

HUBBARD HUTCHINSON'S FIRST

"Chanting Wheels" Has For Its Central
Figure a Likeable Young Musician

Dante Rossetti Raleigh, who senses
music even in a .boiler factory, is the
strange young figure around whom the
plot revolves in "Chanting Wheels" (G.
P. Putnam's Sons, New York, $1.75.)

This is a first novel by a young Ameri-
can and it undoubtedly speaks well for

Hubbard Hutchinsoni's future. An en-

thusiast over music, young Hutchinson
is at present connected with the Cleve-
land Musical Institute. Into the novel
his knowledge of musical "forms has
been cleverly, but not too insistently,

worked. It -is not often that the hero
is presented as such a charming, whole-
some and naive a personality. "Chant-
ing Wheels" is the name given by the
young musician to the hydraulic ma-
chine shops operated under the sceptre
of his uncle. Back from France, the
youth gees cheerfully into the dirtiest

and hottest section of his relative's do-

main. To be a great composer is Dante
Raleigh's ambition, nor does he forego
his dreams when he sets out to make
his living to the accompaniment of "the
sounding symphonies of the great chant-
ing wheels." Trouble, however, is not long
in coming to the cheery youth. The of-

fensiveness of a foul-mouthed rough-
neck who insisted oni calling the new
employee "Rosy" instead of "Dante"
brought on a fight from which the youth
emerged with the respect and good will

of his antagonist and his mates. The
lack of intimate intellectual compan-
ship he feels keenly, but gamely he
carries out the task to which he has
been set, and how ini the end he quells

the mob and brings harmony to the

works is a story which must be read to

be thoroughly appreciated.

FOURTH VOLUME OF SERIES

"Mystery Stories," Succeeds Famous
"Ghost," "Psychic" and "Detective"

Stories

Rounding out an admirable collection

of "ghost," "psychic" and "detective"

stories, "Famous Ghost Stories,"

(Thomas Y. Crowell Co., New York,

$1.25), edited by J. Walker McSpadden,
now comesi as the finis o.' the tetralogy.

The "Mystery" tales now added go far

toward rounding out an admirable col-

lection. The best recent examples may
be found side toy side with classic stor-

ies which will never lose their charm.
Like old wine, their value increases with

the years. Here are included "The
Spectre of Tappington," from the In-

goldsby Legends; "The Adalantado of

the Seven Cities," by Washington Irv-

ing; one of Hoffmann's weird tales; one

by Erckmann Chatrian; "The Diamond
Lens," a story of an impossible infatu-

ation, by Fitz-James O'Brien; "The Hor-
la," by De Maupassant; "The Mummy's
Foot," by Gautier; and a singularly pow-
erful tale of the sea by F. Marion Craw-
ford. This is only a partial listing of a

FRANK L. PACKARD
Who is again to the fore wtth another

remarkably good novel, "Doors of the

Night," having jxist been published by

the Copp-Clark Co., Toronto.

table of conten.s rich in thrill and fas-

c.nat on. In preparing this, as well as

the other already popular books in the

"Mystery Library," the editor has cull-

ed the best .rom American and Europ-
ean literature, and has personally read
hundreds of stories. Those selected seem
admirably adapted to while away the

idle hour. They range from grave to

gay, from comic to tragic, but each has

a flavor and lasting charm peculiarly

its own. For a book to while away the

idle hour this can be unreservedly com-
mended. Each tale, aside from its in-

dividual merit, affords a striking study
in contrasts, both of style and method
of approach.

A ROMANCE OF THE SEAS

A Romance of the Old American Mer-
chant Marine is "Oh Susanna!"

"They still have the black lacquer
box in the Parsons home and they know
its story now and that of the Laughing
Elephan*:—and the story of the Golden-
Haired Girl who sang the song that
went around the world."

It is cf the above-mentioned black
lacquer box, spoken of in a sort of pre-
face quoting extracts from a creased
and yellow page torn from a ship's log
book, that Meade Minnigerode writes
in "Oh Susanna," (G. P. Putnam's Sons,
New York, $1.90,) a fascinating romance
of the old American merchant marine.
History and romance join hands in this

tale of old New York in the days when
beaux courted belles over glasses of lem-
onade, when the bay was filled with
full-rigged ships and the bravest spirits

of the day sailed the seas to 1 the Orient
in their own' merchantmen, bringing
back curious and 1 precious treasures. A
little boy waits anxiously for his fath-

er's return from a sea voyage and
dreams of the day when he is to be
"the dandy mate of a packet." How his

dream is realized, the solving of a mys-
tery about a black lacquer box and a

curious laughing blue elephant from
China, the beginning of the gold rush

to California and the song "Oh Susanna"
that started it, the love story of the

small boy, grown up and "the golden-

haired girl" combine to make this a

very unusual story. Meade Minmigerode

has become well known in the literary

world within the last seven years. It

was in the fall of 1916 (with an inter-

val of two years during the war) that

he took up writing as a profession. Be-

side his two previous novels, "Laughing
House" and "The Big Year," he has had
stories published in The Saturday Even-
ing Post, Collier's Weekly, The Ladies'

Home Journal, etc. Minnigerode was

Mazo de la Roche, author

of "Explorers of the Dawn"
(Macmillan's), one of the

best of the spring books. It

is proving a big seller.
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Suggestion for a window dis-

play of Zane Grey's "To
Last Ma n," (Hodder
Stoughton) involving

The
and

owuynivn/ mvviv'Lng no ex-
pense and producing a highly
effective attraction. A portrait
of the author is easily obtained.

A LOST IDENTITY IS THERE
"Peewee" by William MacHarg is a
Mystery Tale That Brings Tears
The sight of a diiminutive juvenile

advancing nervously up West Madison
Street, Chicago, followed by a police of-
ficer in plain clothes is the first the
reader of "Peewee" (Copp Clark, Tor-
onto, $1.50) has of the hero of a story
that is remarkably good. For a youth
of eight years Peewee had had consider-
able to do with Juevenile Courts, Boys'
Homes and various charitable institu-
tions from which he had a habit of es-
caping, ekeing out an existence in the
meantime by selling papers on the
streets. It was after the child had dis-
posed of hi& papers that the detective
got on his trail. Peewee tried his best
to get out of sight of the man at his
back but to no purpose. The trailer
proved, however, not to be an agent of
the Juvenile Court and the tiny hero
found himself in a gorgeous home, the
mistress of which claims the child as
her own. Upon the death of the woman
who claimed to be his mother, Peewee,
being none too eager to belong to a
family and preferring the freedom of
the streets, turns his back on the house
that was to be his home and, with only
a name on a card to guide him, seis out
in search of his father. In "Peewee"
William MacHarg, co-author of "The
Indian Drums," "Blind 1 Men's Eyes,"
etc., has turned out a story of mystery

—

of Chicago's "gold coast" and its slums,
of love between a boy of eight and a
woman of thirty and of a man's and
a woman's past colliding with their
present about the figure of a child of
the streets—that brings tears to the
eyes. To make a start at it is to finish
it at a sitting. It is a story filled wi'th
enjoyment for both young and old.

HANDSOME PHOTOPLAY EDITION
Mary Miles Minter Edition of "Anne of

Green Gables" Now Out
Canadians need no introduction to

"Anne of Green Gables," the beautiful
character of Avonlea, the little penin-
sular settlement in the Gulf of St. Law-
rence made famous years ago by L. M.
Montgomery. For many years Anne has
been a favorite. Through the Page Co.,

of Boston, however, she now appears in

a new dress, a Mary Miles Minter edi-

tion having been published to sell at

$2.25. The old story is offered in a
handsome setting with a photograph of

the little screen star on the cover and

as a frontispiece, and twenty-four il-

lustrations from the motion picture play
in which Miss Minter took the leading
role. Press writers agreed that Mary
Miles Minter's "Anne" on the screen was
worthy of Mark Twain's definition of

her as the "dearest and most loving and
delightful child since the immortal
'Alice'." And the latest edition of this

wonderful story stands as a sort of con-

firmation of this opinion as the illustra-

tions add considerably to the realism of

the tale. In view of the fact that Mary
Miles Minter has come into the public

eye through the newspapers of late be-

cause of her friendship with William
Desmond Taylor, motion picture direct-

or, who was mysteriously murdered at

Hollywood, this Mary Miles Minter edi-

tion of "Anne of Green Gables"—

a

story that will sell on its merits alone

—should prove popular. Displays of this

edition, linked up with current news of

the Taylor mystery, should bring re-

sults. In the film the murdered director

played the part of Matthew Cuthbert,

and in several of the illustrations the

late Mr. Taylor is seen with Miss Min-
ter.

G. H. GRUBB
Who is in the English offices at 2Jt Bed-
ford Street, Strand, W. C, 2, of G. P.
Putnam's Sons. He has recently been
elected a director of the parent house in
New York. He lias in his hands more
particularly the supervision for England
of the relations of the American House

with British authors and publishers.

The case in which the books are

shipped is index enough with

the title and price prominently

printed. The book is strikingly

iacketted and this feature, of

course, enhances the effect.

RACY POST-WAR NARRATIVE

Claude Washburn Writes of World Con-

ditions In "The Lonely Warrior"

A story, at once moving, thoughtful,

and thrilling in the realism and matter -

of-factness of its presentation, is "The
Lonely Warrior" (George J. McLeod,
Toronto, $2). This is a novel of more
than a little power in which after-the-

war conditions are discussed frankly.

With a prologue showing Stacey Carroll

making ready in November, 1914, to

leave New York to seek enlistment in

the English army, "The Lonely Warrior"
starts off with Capt. Stacey Carroll,

sporting a medal for bravery on his

chest, landing back in the American me-
tropolis somet'me in June, five years

later. A young man who had every-

thing—wealth, social standing, love,—he
had enlisted for the war in 1914 and
five years later had come back to the

middle West city which he left to take

up life again from a totally different

angle. The things which had been of in-

terest to him before reave him cold. He
is like a man outside himself who looks

unon the selfishness, hypocrisy and

meanness of existence with clear, crit-

ical vision. Suddenly he is thrust into

new contacts and new problems, he meets

people of all kinds; he takes part in a

race riot and strikes. Then there are

hectic glimpses of gilded hours, jazz,

roadhouses; a furious waste of wealth,

a vision of immense greed. And, last,

but not least, there comes a great love.

Stacey Carroll's probflems from this

point on are the same with which thou-

sands of his old comrades-in arms
have also been confronted in the past

three years. Throughout the course of

the narrative, the author, Claude Wash-
burn, writes in a graphic manner of

nost-war conditions, giving satisfactory

glimpses of labor strikes, race riots,

smooth reactionaries, parlor Bolsheviks,

human greed, reckless frivolity and ex-

tiavagance, vivid flashes of men's her-

oism being in evidence occasionally. It

is doubtful if a more interesting picture

of America since the a'-m'stice has ever

been revealed.

"Salt Lake" by Pierre Benoit (Mac-
millans, $2.00), translated from the

French by Florence and Victor Llona, is

an exciting story of Salt Lake City in

the days of Brigham Young.
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Colonel Repington

Has "Meaty" Diary

Since the appearance in Toronto of

Lieut.-Col. Charles A. Court Repington

while on a continenta! lecture tour, un-

usual interest is being shown in "After

The War" (Thomas Allen, Toronto,

$5.) which is really a diary taking post-

bellum activities as viewed from Lon-

don, Paris, Rome, Athens, Prague,

Vienna, Budapest, Bucharest, Berlin,

Sofia, Coblenz, New York and Washing-

ton. Following the ratification of the

peace treaties Col. Repington, in order

to acquaint himself with the new per-

sonalities and new ideas which the

great war-storm had thrown up to the

surface of affairs in continental Europe,

started out on a tour of the countries

whose leading cities are enumerated
above, winding up at the Washington
Conference for the Limitation of Arm-
aments. His "After The War" he offers

as a contribution to the knowledge of

people and events in the world of to-

day in the hope that it may aid all in-

terested to judge for themselves the

proper direction of foreign policy in the

future.

During the period covered by this

continuation of his famous diary,

Colonel Repington visited the capitals

of the Western world and talked with

the leading statesmen and men of

affairs in each country. To read the list

of men and women whose personalities

he paints and whose conversations are

recorded is like calling the roll of con-

temporary public figures. His picture

of the world of to-day is complete and
illuminating beyond the power, perhaps,

of any other man to paint. And it ends

with a first-hand account of the Wash-
ington Conference written with all the

frankness and unreserve, all the rare

power of observation and skill of narra-

tion, for which the author is famous.

Those who read for amusement will en-

joy "After the War" for its wealth of

illuminating anecdotes and gossip of

great personages. But to those whose
eye can penetrate the brilliant surface,

it will come as nothing less than an in-

comparably expert inventory and ap-

praisal of our whole contemporary
civilization.

Of the disarmament proposals made
by Secretary Hughes on November 12,

Col. Repington writes:—"If we had
sprung such a plan unheralded upon the

Americans, I think it would have been
rejected. Mr. Secretary Hughes sank
in thirty-five minutes more ships than

all the admirals of the world have de-

stroyed in a cycle of centuries. More,

he appeared to me to condemn by an-

ticipation all the armaments of the

globe. The armies of the world seem to

me beckoned towards the cell of the con-

demned. Teaching by example, America

makes a great renunciation and the most
magnificent political gesture of all

history We came out in a

trance, not quite sure whether we were

walking on our heads or our heels.

Something had cracked. The helmet of

Mars, perhaps."

And Mr. Hughes himself he describes

as "a tall, thickish man, vigorous and
vital, but strikes one as a trifle fan-

atical in his outlook, and has the fierce

twinkle in his eye of a bull before he
charges."

From the first chapter on "Persons

and Politics in Italy" to the last on the

Washington Conference—not the least

interesting part of which has to do with

his first impressions of America—"After

The War" is a book that cannot but

prove of great interest to the reader.

Men in the public eye and places and
events are dealt with in a frank manner,
little touches that are distinctly Rep-
ingtonian being everywhere in evidence.

Should Appeal To
Lovers of Hamsun

HOW TO HELP ONE'S SELF
Among Books of Power and Progress
Now Stands Out "Practical Self-Help"
That man can call into action and

successfully apply far more ability, en-

ergy and worth than his forefathers'

ever imagined is one of the many points

brought out in "Practical Self Help,"

(Thomas Y. Crowell Co., New York,
$1.75). This is one of the best of

Christian D. Larson's splendid inspira-

tional books, the purpose of which is.,

among other things, to present practical

methods through which the powers and
possibilities in man may be applied and
to encourage as many as possible to

study and apply these greater powers
within them so that they may not only

become greater and richer and more
worthy as individuals, but may also be-

come the forerunners of that higher and
more wonderful race of which the world
has dreamed. The title of this book is

self-explanatory. It is directed to the

person who, although he feels in need of

help, turns in every direction except

himself. The author lays this down as

a guiding principle: "You are an individ-

ual. You have your own life to live;

your own world to create; your own fu-

ture to determine. And that you may
accomplish these things, you must find

yourself; you must learn what you are;

what you can do; and where you can ap-

ply yourself to the best advantage.

Others may place factsi and opportuni-

ties within your reach; but you must us^

them or nothing is gained or accomplish-

ed." This plain, direct treatment of the

subject is characteristic of the whole

book. The author makes it more acces-

sible by running in frequent sub-heads

which indicate the key thought o: each

paragraph or section. There are twen-

ty-eight brief chapters following such

suggestive titles as. Learn to Help Your-

self, Others Will Help You, You and

Your Own World, The Control of Cir-

cumstances, Building Self-confidence,

Know What You Want, A Courage to Go

On, and Optimism that Makes Good.

The autobiographical element that is

evident in practically everything Knut

Hamsun has written is particularly

marked in the two volumes now publish-

ed under the common title of "Wander-

ers" (Macmillan Co., Toronto, $2.50)

as well as in the sequel named "The

Last Joy." Not only do these three

works refer undisguisedly to events

known to be taken out of Hamsun's own

life but they mirror his moods and

thoughts and feelings during a certain

period so closely that they may well be

regarded as diaries of an unusually in-

timate character. This volume is one

of particular interest in Hamsun's pro-

duction, introducing as it does, the fig-

ure of "Knut Pedersen", who may be

taken as representing the author him-

self (Knut Pedersen was his original

name.) The story falls into parts

"Under the Autumn Stars" and "A
Wanderer Plays on Muted Strings,"

published in the Norwegian as separate

volumes, but here because they really

constitute a single story combined as

one.

In "Wanderers' Hamsun has reached

his maturer stages, passing from the

passionate egoism of Pan to a broader

sympathy with others—developing the

theme lightly touched upon in "Dream-

ers;" he deals now with the problem

of marriage, interweaving with his own

and his comrade's vagabond adventures

the story of the "gentlefolk" at Ovrebo

in the crisis of their married life. The

combination of themes, and the manner

of presentment, make a work which

should appeal to all lovers of Hamsun,

those who find him at his best in "Pan"

as well as those who prefer his quieter,

less passionate vein.

Knut Hamsun was born on August

4, 1860, in the sunny valleys of Central

Norway. At the age of four he was

taken to the northern district of Lo-

foden to live. His education was hap-

hazard for he was a shoemaker's ap-

prentice, then a wanderer, a coal-heaver,

a school teacher, a road-mender and

surveyor's assistant, a farm hand, a

street car conductor, a lecturer, a free-

lance journalist, and a tourist and emi-

grant. He has visited America twice.

Hamsun is now sixty-one, and lives

on a little estate in Norway. He is the

author of numerous novels and plays,

among them, Vendt the Monk, Queen

Tamara, At the Mercy of Life,

Dreamers, Pan, Hunger, Rosa Benoni,

Growth of the Soil and Wanderers.

Among those who delight in literary

quality he has an extensive and loyal

following.
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YARN WITH ACTION GALORE
"Black Gold" Bristles With the Tricks
That go to Make a Stirring Story

When he wrote "Black Gold," (Mc-
Clelland and Stewart, Toronto, $1.75),
Albert Payson Terhune had no intention
of catering or appealing to the lovers
of character istudy or literature in any
of its forms. The author of "Buff: a
Collie," "Bruce" and "The Pest," is not
that kind of a writer. Rather does he
write for readers who revel in plenty
of action—and exciting action at that.
Such a book is "Black Gold," for it is
alive with adventure and mystery guar-
anteed to quicken the pulse. It tells of
golden ingots hidden in the mountains.
A haunting presence and a foot-print
trail that vanishes in mid-air are but the
beginning of a series of mysterious
episodes confronting Barry Gale, ranch-
er, when he finds Maida Drace captive
in her father's house. As the author
points out, nothing has been left out
that might add to the thrill of the nar-
rative. Even the struggle on the cliff

and the ride for life are included. In
an introduction which is more or less of
an apology—if a boast can ever be term-
ed an apology—the author frankly ad-
mits that he wrote for the majority in

the realization that the people who like

active yarns outnumber by far these
who enjoy reading for the thought and
the literature there are in it. The
scene is Northern California ranch life,.

a six-hundred acre ranch with sheep and
oranges and rice-growing the chief ac-
tivities. The opening chapter discloses
the hero's sheep-herder asleep on the
job, suddenly awakening to find a five-

foot diamond-backed rattlesnake curled

lazily on his chest, and his mate curled

a few inches from the shepherd's ear.

The hero happens along and saves his

life by killing the snake with an upper-
cut of his "knobbed walking stick," a
feat which he owed to his early golf

training. After this, like a through
train making up for lost time, come
mystery, narrow escapes, hand-to hand
struggles between the deadly villain and
the heroic hero, the discovery of secret

treasure and love.

RANDALL PARRISH'S LATEST
Adventure and Mystery Galore in "The

Case and the Girl"

An exciting story of adventure and

mystery which, once started, will be
hard to abandon before digesting it even

to the last word is "The Case and the

Girl" (Macmillan's, Toronto, $2). Than
this Randall Parrish narrative, few bet-

ter calculated to entertain those who
would relax have been written in months.
A clever and decidedly absorbing story of

impersonation, of gun fights and hand-

to-hand battles, of the underworld in-

vading society in a skilful criminal plot,

"The Case and the Girl" is a thriller

from cover to cover. The author of this

tale, though he writes well, lays no claim

to profound literary intention. He mere-

ly aims to add another to the innumer-
able list of murder-mystery stories. The
interest is well sustained and an origin-

al twist is given to most of the situa-

tions.

Photo cofyrtzhted by

PlKlE MacDoNALD

Goningsby Dawson

"THE VANISHING POINT"
Coningsby Dawson Lives Up to

Past Performances

Not in a long time has there

been published a brighter or more
entertaining story than "The Van-
ishing Point" (Copp Clark, Toron-

to, $2), one of the best of Conings-

by Dawson's books. In every re-

spect it is worthy of the author of

"The Kingdom Aiound the Corn-

er" and "The Garden without

Walls." In brief, "The Vanishing
Point" is a story of breathless ad-

venture with an ordinary business

man as the hero—a business man
who knew nothing at all about
women. The woman might be de-

scribed as the wickedest in the

world, or the greatest saint. A
series of mysterious and romantic
incidents is responsible for bring-

ing the twain together and, this

having been accomplished, Con-
ingsby Dawson can be relied upon
to provide sufficient intrigues and
thrills to keep the reader from
thinking of anything else until the

process of finishing the story has been
completed. The disappearance of Prince
Rogovich in the very first" chapter

starts things moving. Philip Hindwood,
a fellow passenger on the liner, falls in

with Santa Gorlof, mysterious, exotic

and well-ttiigh mythical woman. She has
imposed herself on Hindwood like a god-
dess who expected to be worshipped; she

NEW STORY OF THE STAGE

Thomas Beer's "The Fair Rewards" is

Really a Study in Sentimentalism.

Unique in both conception and execu-

tion, "The Fair Rewards" (Macmillan's,

Toronto, $2.50) by Thomas Beer, is a

story of the stage that is different.

There have been so many cheap tales

written of the stage and its people that

"The Fair Rewards" comes as a breeze

to the jaded wanderer over the Sahara.

It is so unlike much of the lighter mat-

ter that has been turned out that it

would appear as though a different

stamping ground entirely had been

chosen for a background. "The Fair

Rewards" is, however, a story of the

American stage spanning the period

from the Frohmans' opening of "The
Prisoner of Zenda" at the old Lyceum
to the very recent success of "The Jest"

at the Plymouth. Not in any one re-

spect is this a story similar to those

turned out in the past. It is really a

study in sentimentalism, the tale expos-

ing the three breeds of sentimentalist

—

the willing, the unconscious and the

sentimentalist rampant. Mark Willing,

the "hero" is the figure common to every
theatre, the half-artist, the mediocrity
distressed by the sight of beauty and
wobbling toward it in a mist of emo-
tions and vulg-arities. "The Fair Re-
wards" is a first novel although Mr.
Beer is a frequent contributor to "Cen-
tury," "Smart Set," "The Saturday
Evening Post" and other magazines.

has swept him off his feet, beaten aside
his caution and reached his heart before
he is aware. Between the woman and the
prince there had been a secret; the lat-

ter had a hold of some kind on the
woman. Then the prince disappeared.
Suspicion turned to Santa; and Hind-
wood—hard-headed business man and
sceptical where women are concerned

—

is plunged into romance. There is a
thrill on every page.
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Even to Far-off Porto Rico Has Spread

The Fame of Bookseller and Stationer

All the way from Porto Rico—to which far-off metropolis the fame of
"Bookseller and Stationer and Office Equipment Journal" has spread

—

comes a letter from Pedro Gonzalez, importer, exporter and retailer of
general merchandise, from which the following is an excerpt:

"I have been informed of your publication 'Bookseller and Stationer'

in which I am very much interested.

"Kindly forward me by your earliest mail a sample copy of your pub-
lication, stating circulation, yearly subscription price and advertising
rates."

NEW SWINNERTON NARRATIVE
"The Chaste Wife" Filled with Char-

acters AH Supremely Alive.

Frank Swinnerton, the strength of

whose absorbing stories lies in their

truthfulness to life, has given the world
another remarkably fine novel in "The
Chaste Wife" (McClelland and Stewart,
Toronto, $1.50). Mr. Swinnerton is one
of the subtlest of realists and every
character in his books is supremely
alive. "The Chaste Wife", absorbingly
interesting and somewhat out of the
ordinary, is in the same class with other
Swinnerton novels such as "Nocturne",
"Shops and Houses", "September", "The
Young Idea", "The Merry Heart", "The
Happy Family" and "On the Staircase",

the last-named four being also stocked
in a uniform edition by McClelland and
Stewart. Stephen Moore, bread-winner
for the family, consisting of a foppish
and rascally father, a sister and a

younger brother, is the hero of the story.
Why Stephen did not desert his family
and throw off his burden was the ques-
tion often asked by his sister, the
brother's answer being that the "old
man" would track him down and destroy
Stephen's good name by spinning path-
etic yarns about the defaulting son.
But the day came for Stephen's mar-
riage. The "old man" gets in his work
and from this point on the story goes
with a rush through three interesting
parts—"The Story of the Scrupulous
Lover", "The Story of the Husband's
Progress" and "The Story of the Chaste
Wife." It is a book from which a great
deal of enjoyment can be taken, a novel
that will make the hours pass quickly.

TRUTH ABOUT WILD CREATURES
"The Wild Heart" Gives New Light on

Denizens of Woods and Air

Carrying the conviction of truth, "The
Wild Heart," (Copp Clark, Toronto, $2.),
is a collection of stories about animals
and birds, the most noticeable feature
about which is that one can go into the
haunts of the wild calmly, fearlessly,

absolutely in tune with nature and be
perfectly safe. The people who go to

fraternize with, the free creatures, it is

made plain, and to learn the secrets of

nature, to protect, to love, to fellowship

with the wild, wear an invincible armor.
Emma-Lindsal Squier has written here
the stories which she told Basil King
when on one occasion, as a newspaper-
woman, she sought an interview with
him. "The Wild Heart," is dedicated
to Mr. King and with a brilliant intro-

duction by Gene Stratton-Porter, is real-

ly the record of the true experiences of

a little boy and girl who lived, not very
many years ago, on the shores of Puget
Sound. It is a book which will imbue
the average child with a great love for
nature. Paul Bransom is responsible

for the numerous illustrations and clever

decorations, all of which will help the

youngsters understand better the wild

creatures about whom they are reading.

In "The Wild Heart" there are no tech-

nical terms, no long puzzling Latin or

Greek names for the animals and birds

men ioned; as a matter of fact, there is

no word that a ten-year-old child cannot
comprehend. "If this book," says Gene
Stratton Porter, "will serve the purpose
of making fathers and mothers sym-
pathetic and kindly to the little wild

hearts that they bring into the world it

will perform a very great work indeed."

Not in a long time has there been pub-

lished a bet er book dealing with this

theme.

"THE HOUSE OF RIMMON"
Literary and Theatrical Fields of New

York Exploited it Here

An engrossing novel of New York's
literary and dramatic circles, "The
House of Rimmon" (Macmillan's, Toron
to, $2), deals with the life story of

Grover Cleveland Harrod who, when the

narrative opens, is known as "Master."
fhe reader first meets Cleve when he is

interested in rocking horses, trains of

tin cars, animal crackers and the like.

Time goes on and the young hero's de-

termination to become the celebrated

Cleveland Harrod becomes known. Un-
derstood by none, believed in by none,

the youth swears to himself to "show
them." The reader then follows Cleve

through' his apprenticeship to life as

soldier, bar-tender and odd man in an

hotel until a successful author discovers

him, appreciates the fine flavor of the

poetry and the plays that Cleve has

been quietly working over and intro-

duces him to those who can help him on
the road to recognition. The testing of

Cleve's ideals is told by Mary S. Watts
with rare insight. Nor has she ever done
better work than here. Mrs. Watts is one

of the finest of American novelists of

either sex, with a fine narrative gift,

sound deep emotion and a strong sense

of characterization. Her more recent

successes have had the City of Cincin-

nati for their locale; but in this novel

she has turned to the literary and thea-

trical circles of New York, a field which
has special fascination for many readers.

HAS A CANADIAN SETTING
"The Bridge" by Marjorie Pickthall A

Strong Narrative

Canadian in setting and universal in

appeal is Marjorie Pickthall's "The
Bridge" (Hodder and Stoughton), one of

the really strong novels of the season.

Maclear, the young engineer has built

a bridge—and skimped its foundations.

It is something that other contractors

do every day to save a few dollars, but

the bridge has collapsed, and its fall has
taken all that is dearest to him—his only
brother. His brother's wife comes to him
:n his agony after the accident, pitying

him and branding him as a murderer.
She calls him "Poor Cain." The cut of her

accusation unnerves him, but he will not

admit his guilt even to himself. He did

not intend the disaster; he 'believed he
had left a wide margin of safety, and he
had loved Gordon better than anything

else on earth. He looks ait his picture, he
almost crawls before It in his terrible

grief and admits nothing but a mere ac-

cident.

The gist of the story is that Alan
Maclear disappears. After unsuccess-

fully attempting suicide, he is carried by

a trusted boatmaster in his employ to

an overgrown island in the lake, where
he is determined to thrash out in his

own mind the question of his guilt or

innocence, and to renew his weakening
hold on life. At length he believes he has

succeeded—until one morning in his

walk across the sands, he finds tracings

of the structure of the Bersimis Bridge,

perfect in every detail—he has outlined

it upon the beach in his sleep.

The struggle is immediately renewed,

and that night in a storm he is driven,

half-mad, across the shaggy under-

growth of the island. Hurled against a

figure which stands facing the sea, he

is rescued from the elemental ferocity

of the night by a young girl who takes

him to shelter in a deserted old hotel,

called "Morning House" and it is from
this point on, that the real theme of

"The Bridge" takes its course. The con-

clusion of "The Bridge" is not obvious,

and yet it is inevitable. Not until he

has gone through every pang of loss and

unreasoning circumstance, does Alan ad-

mit to himself and to the woman he

loves, his responsibility for his brother's

'leath and his real guilt. After that,

comes peace.
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TO GUARD AGAINST OBESITY
"Over Weight?" By Dr. Royal S. Cope-

land is Commonsense Book for Adults

"Among adults the overweights have

a greater prospect of early death than

have the underweights," points out Roy-
al S. Copeland, M. D., Commissioner of

Heal.h for New York City, in "Over
Weight? Guard Your Health," (Copp
Clark, Toronto, $1.), a commonsense
book for practical persons. The best

time to begin fighting obesity, the read-

er is advised, is when just beginning to

pass the normal mark and in this little

book are presented the New York Health

Commissioner's widely discussed exper-

iments to prolong life. For the advice

given here for but a dollar the average

physician would charge, perhaps, hun-

dreds of dollars. Overweight, argues

the author, is a menace to health and in

a language that is easily understood he

tells why some people are fat and others

are thin, when the fight against flesh

should be begun, facts about fat-mak-

ing foods, how exercise helps to wear
fat away, the relation of sleep to health

and overweight, what should be done by

people inclined to obesity, what foods

should not be eaten, how to stay thin

and what right living does for the com-

plexion. A table of food values is also

presented and from first to last the book

is filled with information of real value

to those who feel that obesity is a bur-

den.

"THE SOUL OF A CHILD"

Edwin Bjorkman's First Novel is a De-

cidedly Brilliant Achievement

"The Soul of a Child" Macmillan's,

Toronto, $2.50), is just what its name
implies. It is, in a sense, a study of the

juvenile from almost infancy to that

period in life when school is left behind

and the glamor of the "first job" casts

its spell over youth. A decidedly bril-

liant achievement, indeed, is this first

novel of Edwin Bjorkman. It tells tho

story of Keith Wellander, a sensitive

boy, son of lower middle class Stock-

holmers, from the age of five to fifteen.

The author shows at once a mastery of

the new psychology and of the story tell-

er's art. The result is something that

could not conceivably have been written

a generation ago or published in an age

of less liberal tendency than ours. Par-

ents and educators will find this novel

of very special interest; to mothers who
have so much to do with boys of Keith's

age, this laying bare of the innermost
thoughts of one and of all the influences

that made for his development will prove
of unique and perhaps startling interest.

But, it must be repeated, the book is

first of all a novel—it exists primarily

for the entertainment of readers and
it is by the measure of that test that it

must ultimately stand or fall. The
author has written numerous articles

and short stories for the leading maga-
zines, his first contributions of this kind
appearing in the Century and the At-
lantic Monthly. In 1907 he left the news-

paper field to devote himself entirely to

literature. Since then he has published

three original volumes of essays, liter-

ary studies and aphorisms—"Is There

Anything New Under the Sun?"
"Gleams" and "Voices of Tonmorrow"

—

and in addition his name has appeared

as translator or editor on more than

thirty volumes representing the litera-

tures of half-a-dozen different countries.

PELLI ISLAND LOVE STORY

Translation from the Danish of "Van
Zanten's Happy Days"

Translated from the Danish of Laur-

ids Bruun by David Pritchard, "Van
Zanten's Happy Days" (Macmillan's,

Toronto, $2), is a love story from the

Pelli Islands, made up from the records

left by Pieter Adriaan Van Zanten who
while yet a youth took over the position

of independent buyer for his cousin's

firm in the South Sea Islands. The years

he spent as the sole white man among
the natives in the Caroline and Ladrone
Islands, Van Zanten often described as

the happiest of his life. On the notations

in his diary of life in these islands this

story is built. "Van Zanten's Happy
Days" is not "just another of those

"We are, indeed, thankful to you,"
write Gray and Goodland, booksellers
and stationers of St. John's, Newfound-
land, "for all the iyiformation you have
sent us on lendiyig libraries. Of course,
we had read the articles in Bookseller
and Stationer for February and are
glad to know that you are going to

deal further with this matter in the
April issue."

South Sea stories" but one that stands

out above the others through the charm
of its subtle satire and its descriptive

beauty. The book is, as a matter of fact,

the most popular of all South Sea books,

having been translated into Danish,

German, Dutch, Bohemian, Finnish,

English, Swedish, and Russian. In Ger-

many alone it has sold almost 200,000

copies. "It does not matter, for apprecia-

tion of the vivid reality of Van Zanten's

Happy Days," says The Westminster
Gazette, "whether Laurids Bruun is re-

cording fact or creating fiction. The
writer of the narrative was able to en-

ter so happily and freely into the life

of the tribe he loved that we wonder
how he ever regained the detachment
necessary to make its people the ma-
terial of his literary art. His account of

island morality, of the terrible fate of

the 'joyless widows,' of the perform-
ances of the witch-doctor and the cus-

toms of the common house are as ef-

fective as they are natural."

"GUEST, THE ONE-EYED"
Gunnard Gunnarson's Danish Narrative

Translated by W. W. Worster

An impressive book in every sense and
a saga of the Iceland of today is "Guest,

the One-Eyed" (Macmillan's, Toronto,

$2.50), by Gunnar Gunnarson, a native

of Iceland who writes in the Danish
tongue, which is much dissimilar from
his own and whose works are very pop-

ular in Scandinavia. The translation is

by W. W. Worster. This brilliant novel,

published originally in Denmark in four

volumes, is generally regarded as the

author's most important work to date.

It deals with the adventures of three

generations; Orlygur the Rich, a sur-

vivor of the age of heroic sagas; Orm-
aar, who courts success only to find it

dross; Guest the repentant sinner, a

character akin, perhaps, to the Wander-
ing Jew; and finally Orlygur the sec-

ond, a tempestuous adventuresome youth.

Gunnarson succeeds conspicuously in

weaving into his chapters some of the

beauty and magic of his native land,

lovely and forbidding by turns, and the

charm and simplicity of its people. It

is a book which the lovers of real liter-

ature will feel better for having read.

IDA M. TARBELL'S "LINCOLN"
Humorous and Sympathetic is this Col-

lection of three Lincoln Stories

Reminiscences of Abraham Lincoln

which will prove a revelation even to

those who have studied well his life

story are contained in "He Knew
Lincoln" and "Other Billy Brown
Stories" (Macmillan's, Toronto, $1.75).

In this volume Ida M. Tarbell has col-

lected her three stories of Lincoln which
have become classics—"Father Abra-
ham," "In Lincoln's Chair" and "He
Knew Lincoln" and to these she has add-
ed "Back in '58," one which is now pub-
lished in book form for the first time.

Billy Brown of Springfield, 111., who
knew Lincoln, tells the stories and
makes his hero live again in all his

sterling honesty, sineerity and simple
greatness.

Latest news from the publishers an-

nounces a new book by Charlie Chaplin.

It is to be published in Toronto by the

Musson Book Company, and its title is

"My Trip Abroad."

OTTWELL BINN'S "MOUNTIE TALE"
"The Lady of North Star" is a Splendid

Story of the Great Northwest

Scores of stories of life in the west,
many of them built around the activities

and exploits of the Royal North West
Mounted Police, have been written but
none better than "The Lady of North
Star" (Macmillan's, Toronto, $2), has
ever appeared.

Its author is a retired clergyman living

in Lancashire, England, who so far as

known, has never been in America, yet
he has written an interesting and almost
absorbing novel in which the Mounted
Police figure and which has a real ro-

mantic flavor. It is quite plain that Mr.
Binns has delved deep in the records of

the Mounties and knows how to make
S'orJ use of material.
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NEW GOODS—MISCELLANEOUS—NOVELTIES

Registered in Quebec—Granofsky Venus Stationery Store.—Registra-

and Rubin, dealers in stationery, have tion is announced of the Venus Station-

taken out registration papers in Mon- ery Store (Spiro Grispi and Athos

treal P. Q. Gedeon) in Montreal, P. Q.

Quebec Charter Granted.—A charter

has been granted Miss Poole, Inc., deal-

er in books, etc., in Montreal, P. Q.

Mrs. Kleiser In West.—Mrs. A. B.

Kleiser, of the S. F. Staford Ink Co.,

is now in Winnipeg on her western trij

Miss Hattie Tweedie, bookseller and

stationer of Moncton, N. B., was on a

business trip to Toronto during the

month. This was Miss Tweedie's second

trip in five morths.

Toy Airship Company.—The Cana-

dian Toy Airship Company has recently

been registered in Montreal, P. Q.

Takes over business.—W. H. Van

Home has succeeded Ed. Housey in the

stationery and tobacco business in To-

ronto.

Messrs. C. C. Capp and C. A. Luck,

sales manager and general manager re-

spectively of the Conklin Pen Mfg. Co.,

Toledo, Ohio, have been on a business

trip through Canada. The visitors found

dealers optimistic everywhere they

went.

Open Up In Sudbury.—A. Gatien

has commenced business in Sudbury,

Ont., handling stationery, toys, confec-

tionery and tobaccos.

A New Store For Toronto.—Adolphe

Bein is starting up a tobacco and sta-

tionery business at 1984 Queen Street,

E., Toronto, Ont.

Business Changes Hands.— George

Payne, tobacconist and stationer of

Toronto, Ont., has been succeeded by

Mrs. E. C. Reynolds.

Visitor from Massachusetts.—A. B.

Robinson, president of the Robinson
Mfg. Company, of Westfield, Mass.,

visited the Toronto office of "Booksell-

er and Stationer" during the month.
Mr. Robinson was in Toronto for the

purpose of securing a firm to act as

he Canadian representatives for their

house and it is believed that when a

new connection is established a big

drive will be made for Canadian busi-

ness.

A Seven -Day Sale.—Because—tio

quote the proprietor—both money and

room were needed, Arnold's Book Store,

A most unique and striking window display was recently made by
Edgar J. Vickery, Yarmouth, Nova Scotia. It will be noticed that
Mr. Vickery very cleverly used current magazines as a background
on which to feature Pencils displayed on the "Venus" Revolving
Stand. This window is an unusual example of a carefully planned
and executed display of nationally-advertised pencils and magazines.

Portage La Prairie, Man., put on a
seven-day sale of late fiction.

New Store In Hamilton.—H. Revell

has taken over a large store with a

first class stock, at 469 King Street,

East, Hamilton, Ont.

An interesting feature of the window
display by James A. Cook & Son, sta-

tioners, Bay street, Toronto, recently,

was a demonstration of the manufacture
of blank books, indicating the twelve

different stages of a ledger in process

of manufacture. Display cards imparted
the information that every book was
handled 200 times in the work of ruling,

binding, sewing, trimming, etc. The dis-

play attracted a great deal of attention.

W. K. JRELAND BEREAVED
Owen Sound, Ont., Bookseller Loses

Wife Through Death

After a serious illness which has

lasted some months, Mrs. W. K. Ireland

passed away at her home on 10th Street

East, Owen Sound, Ont., recently. She
had been in ill health for some time

but her death came as a shock to her

many friends. She was born at Brussels,

Ontario, nearly fifty-eight years ago,

her maiden name being Miss Sara Smith
Ireland, daughter of the late Mr. and
Mrs. J. S. Ireland. For a number of

years she lived at Brussels, later mov-
ing to Glen Tay, near Perth, Ontario.

Thirty-two years ago she was married
to W. K. Ireland, bookseller and sta-

tioner of Owen Sound, and has been a

resident of the city since that time.

Besides her sorrowing husband, one
son and two daughters survive, E.

Lyle Ireland and Misses Phoebe and
Margaret Ireland. Two brothers,

Messrs. John and Alex. D. Ireland of

East Glastonberry, Conn., and one sis-

ter, Mrs. J. G. Imeson of Alpina, Mich.,

also survive.

NEW CATALOGUE OUT
Messrs. King Brothers, 15 Bury

Street, London, E. C. 3, specialists in

stationers' sundries and office and school

requisites, have issued a new catalogue,

which is said to be one of the most
comprehensive in the trade. It con-

tains nearly five hundred illustrations

of ink bottles and stands, letter files,

punches, paper clips and fasteners, let-

ter trays, blotters, calendars, copying
press and brushes, rulers, pencils, eras-

ers, drawing materials and, in fact,

everything in office and school supplies.

Handles Sporting Goods.—0. D. Hix-

on has started up in the tobacco and

sporting goods busimess in Sudbury,.

Ont.
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RUST CRAFT INCORPORATION

The Rust Craft Publishers, Inc., of

Boston has been incorporated with an

authorized capital of $200,000 to deal in

greeting cards and- novelties. The in-

corporators are: Fred W. Rust and Oliv-

er A. Wyman, of Newton; Ernest D.

Chase, of Winchester, and Margaret
Collins, of Somerville.

A NEW TYPE CLEANER
The Victory Ink Company, Inc., New

York, has added another number to its

office specialties. The newcomer is the

Victory Type Kleaner. The latter is a

non-in.lammable liquid put up in a bot-

tle along with a brush. It instantly re-

moves all dirt and oil caked in the type
crevices and is for use by the typist,

prin er, etcher and engraver. Type
Kleaner can be had in two sizes.

WELL KNOWN IN CANADA
The appointment is announced of An-

drew J. Pfaff as assistant representa-

tive of the Joseph Dixon Crucible Com-
pany in the Metropolitan District, New
York. Mr. Pfaff has been connected
wtih the company since 1914 as a special

field representative, handling the pencil

line. He has traveled a 1

! over the U. S.

A. as well as Mexico, Cuba and Canada,
and will now be located at 68 Reade
street, New York.

G. E. RODEN RETIRES
G. E. Roden, who for the past forty

years has been manager of the sundries
department of Brown Bros., Ltd., job-

bers and manufacturing stationers,

Toronto, has severed his connection with
the firm. Mr. Roden is widely known in

the stationery trade throughout Canada
and the United States. Owing to fail-

ing health he has retired from active

business and will spend some months in

Florida and afterwards will likely go
out to the Pacific Coast.

AN IMPORTANT CHANGE
Mittag and Volger have lately made

an important change in the manufacture
of higher grades of typewriter carbon,

representing their new Duplex System.
By this method, additional coating is

applied and forced through the fibre of

the paper by a second process. The re-

sult is added durability, intensity of

copy and a more gradual wear-down of

the carbon sheet. This new process
gives carbons unusual value.

IN NEWSPAPER SYNDICATE
Henry S. Dennison, President of the

Dennison Manufacturing Company, of
Framingham, Mass., has become a mem-
ber of the syndicate which has taken
over control of the New York Evening
Post from Thomas W. Lamont, of h j

banking firm of J. P. Morgan & Com
pany. Mr. Dennison is a frequent
speaker in public and performed merit-
orious service during the war in one of
the government's bureaus in Washing-
ton.

One of the new line of painting
books to be produced by the Canada
Games Company, Toronto, Ont., in

time for early Fall delivery.

OFFER NEW PAPETERIES

The American News Company, 9 Park
place, New York City, has added sever-

al items to its pape erie line. Under
i he trade name of Shamrock, it has plac-

ed on the market a line of fancy boxes
containing an exceptionally good quality

of paper and a large number of sheets,

the note size, for instance, containing
seven y-two sheets. This tab'et sells for

twenty-five cents and goes to the trade
at $1.75 per dozen. Their Penhurst Pa-
pe'erie is now being offered with a much
heavier and better quality of paper than
it contained formerly.

CANADIAN STATIONERS
(Continued from page 27)

to invest a little money in goods. The
revenue, too, found that money was
coming in unusually well. In spite of
our 2,000,000 unemployed and the 200,

000,000 pounds we were spending an-
nually in doles it began to look as if we
had turned the corner. Labour, too, was
getting saner. Some of the leaders had
begun to realize that you can only get
out of the earth what you put into it,

and that holding back work was raising

the price against the working man and
helping to aggravate unemployment.

"All this, though a lot in itself, is but
a little way along the hard road to pros-

perity. Labour in England, as a whole,
has not learned much. For one thing it

is useless to expect a starving man to

appreciate economics. Education in

England is unfortunately on a low plane,

and till we get a natirn that is, as a

w'.:ole, educated, we shall always make

much heavier weather of our troubles
than is necessary. As long as the
working man thinks that capital is an
inexhaustible fund out of which wages
are paid, instead of realizing that wages
are paid out of the sale price of any
commodity, as long as he thinks ' he
can have low-priced articles coupled
with high wages and restriction of out-
put, so long shall we be hampered in

our efforts to get back to a sound econ-
omic basis. I do not propose to speak
about the damage which may have been
done by government extravagance.
Damage no doubt there has been, but
so much of the agitation has been a low
form of politics, that I feel reluctant to
deal with it here.

Optimistic on This Side

"I left England on February 18. As I

have just said, things seemed as if they
were beginning to mend. On my arriv-
al on this side I found, too, that the tone
was much more optimistic both in the
United States and in this country. I

repeat we had gone a little of the long
hard road back towards prosperity, and
I wish I could drop my subject on that
note. But, as you all know, we are in

the throes of a great engineering lock-

out, on the rights of which I do not feel

qualified to speak, but can only say that
in itself it is a tragedy which can only
keep us back from a return to good
trade and inflict harm not only on us
but on the whole empire.

"If I have not spoken of the station-

ery trade in detail it is because what is

true of trade conditions in general ap-
plies to our trade in particular.

"Nor do I know of any differences be-
tween the stationery trade in England
and here in Canada, except that you
seem to be rather more up-to-date in

your methods in some respects.

"I thank you for the compliment you
have paid me in asking me to speak and
for your very kind hospitality in ac-

cording me this invitation."

L. B. Long, formerly of the Century
Carbon & Ribbon Company, is now head

of the Typewriter and Office Supply
Company in St. Thomas, Ont., and is

located at 648 Talbot street, where he
has taken over half the store for his

stock.

Here are the covers of a new line of toy books published by the Canada
Games Company, Toronto, Ont., for the beneft of the little folk of the Eastern

provinces who speak French
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New Books of the Month tS^^/^SS^
.

McClelland & stewart,
TORONTO

The Marriage of Patricia Pepperday,

Grace Miller White, $2.00.

Joanna Godden, Shiela Kaye Smith

$2.00.

Wishes Limited, W. A. Darlington,

$1.75.

Non-Fiction

Mastered Men, F. A. Robinson, $1.50.

Little Essays of Love and 'Virtue.

Havelock Ellis, $1.75.

Eugenics, G. K. Chesterton, $2.00.

Ethics, Arthur Lynch, $2.50.

Rosinan'e to the Road Again, John

Dos Passos, $2.00.

Mexico on the Verge, E. J. Dillon,

$3.50.

RYERSON PRESS, TORONTO

Fiction

Hidden Places; Bertrand W. Sinclair;

Cloth, $2.00.

Shepherds of the Wild; Edison Mar-

shall; Cloth, $1.75.

Rider of the Golden Bar; William P.

White; Cloth, $1.75.

Red Knight; F. Brett Young; Cloth,

$1.75.

The Qualified Adventurer; Selwyn
Jepson; Cloth, $1.75.

Snowdrift; J. B. Hendryx; Cloth, $1.75.

Big Peter; Archibald Marshall; Cloth,

$2.00.

Silver Cross; Mary Johnston; Cloth,

$2.00.

The Heritage of the Hills; Arthur P.

Hankins; Cloth, $1.75.

Homestead Ranch; Elizabeth G.

Young; Cloth, $1.75.

Green Sea Island; Victor Bridges;

Cloth, $1.90

Jane Journeys On; Ruth C. Mitchell;

Cloth, $1.75.

The Heart of Canyon Pass; Thos. K.

Holmes; Cloth, $1.75.

Non-Fiction

Indoor Games and Parties; Ruth
Blakely; Cloth, $1.25.

It Can Be Done; Compiled by Joseph
Morris; Cloth, $1.75.

It Can Be Done; Compiled by Joseph

Morris; Leather, $3.00.

The American Language; H. L. Men-
cken; Cloth, $6.00.

The Book of Birds; F. Schuyler

Mathews; Cloth, $3.50.

Poems of the Dance; Edward R. Dick-

son; Cloth, $3.00.

Blunt's Diaries; Wilfrid Scawen
Blunt; Cloth, $13.00.

Story of Mankind; Hendrik Van Loon;
Cloth, $5.00.

Memories and Notes of People and
Places; Sir Sydney Calvin; Cloth, $5.00.

The Bald Face; Hal G. Evarts; Cloth,

$3.00.

S. B. GUNDY, TORONTO
Fiction

The Outcast; Selma Lagerlof; $2.00.

O. Henry Memorial Award, Prize

Stories of 1921; $2.00.

The Pharisees; M. Morgan Gibbon;

$1.90.

Tilden's Tennis Tales; William T. Til-

den, 2nd; $1.90.

One Woman; Alfred Ollivant; $1.90.

Lucretia Lombard; Kathleen Norris;

$1.90. -i

Q. E. D.; Lee Thayer; $1.90.

The Tribal God; Herbert Tremaine;
$1.90.

Latchkey Ladies; M. Grant; $2.00.

The Ragged Edge; Harold MacGrath;
$1.90.

Non-Fiction

Watched by Wild Animals; Enos A.

Mills; $3.00.

The Amateur's Book of the Dahlia;

Mrs. Charles H. Stout; $3.50.

My Boyhood; John Burroughs, Intro-

duction by son Julian Burroughs; $3.00.

Red Dusk and the Future; Sir Paul
Dukes; $4.00.

A Survey; Max Beerbohm; $4.50.

An American Diplomat in China;
Paul S. Reinsch; $4.50.

Juvenile

Velvet Paws and Shiny Eyes, Caroll

Cassidy Cole; Cloth, $0.75.

HODDER &. STOUGHTON AND MUS-
SON BOOK CO., TORONTO

Fiction

The Bridge; Marjorie Pickthall; Cloth,

$1.75.

Coamer Ali; S. B. H. Hurst; Cloth;

$2.00.

Rose and Rose; E. V. Lucas; Cloth,

$1.75. S
Love is of the Valley; David Lyall;

Cloth, $1.75.

A Bit of a Drifter; Mabel Hodgson
Gurd; Cloth $2.00.

Wings of the Spirit; Evelyn L. Well-
er; Cloth; $2.00.

The Hawk of Rede; Harry Harding;
Cloth, $1.75.

The Garden of Memories; Henry St.

John Cooper; Cloth $1.75.

Wunpost; Dane Coolidge; Cloth, $1.75.

The Tower of Oblivion; Oliver Onions;
Cloth, $1.75.

The Black Circle, Cuthbert Edward
Baines; Cloth, $1.75.

Non-Fiction

The Mind in the Making; James H.
Robinson; Cloth, $3.00.

Gardening with Brains; Henry T.

Finck; Cloth, $3.00.

My Trip Abroad; Charlie Chaplin;
Cloth, $1.10.

Auction Bridge in Ten Lessons; Ella
G. Pimm; Cloth, $2.00.

Why Lincoln Laughed; Russel H.
Conwell; Cloth, $1.65.

MACMILLAN CO. OF CANADA,
TORONTO

Fiction

Who Told You That?; Quex.; $2.50.

Sunbeams, A Book of Laughter; $0.75.

Explorers of the Dawn; Mazo de la

Roche; $2.50.

Pan and the Twins; E. Phillpotts;

$2.00.

Kittens; S. Fleuron; $2.00.

The House of Rimmon; Mary S.

Watts; $2.25.

Wanderers; Knut Hamsun; $2.50.

The Case and the Girl; Randall Par-
rish; $2.00.

The Lady of the North Star; Ottwell

Binns; $2.00.

Salt Lake; Pierre Benoit; $2.00.

Guest the One-Eyed; G. Gunnarsson;
$2.50.

Children of the Market Place; E. Lee
Masters; $2.00.

Non-Fiction

Psychology of Arithmetic; E. L.

Thorndike; $2.25.

International Protection of Labor; B.

E. Lowe; $2.75.

Accounting Principles; S. Bell; $3.35.

In Defence of Women; H. L. Mencken;
$2.00.

The Critic and the Drama; G. J.

Nathan; $1.75.

Lincoln; D. C. R. Brown; $1.10.

The Fundamentals of Christianity; H.
C. Vedder; $2.25.

A Social History of the American
Negro; B. Brawley; $4.50.

The Modern Readers' Bible, (2 vols.);

Moulton; $5.00.

Industry and Human Welfare; W. L.

Chenery; $2.00.

Social Work; E. G. Devine; $3.30.

The Apple Tree; L. H. Bailey; $1.75.

China's Place in the Sun; Stanley
High; $2.00.

Near Eastern Affairs and Conditions;

S. Panaritoff; $2.50.

Russia in the Far East; L. Pasvolsky;
$2.00.

Modern Cavalry; Wheeler-Nicholson;
$2.25.

The Psalms as Liturgies; J. P. Peters;

$4.50.

Introduction to Engineering and
Drawing; J. Duncan; $1.20.

Protern Therapy and Non-Specific Re-
sistance; W. F. Peterson; $5.00.

How to Measure in Education; W. A.

McCall; $3.60.

The Technique of Teaching; S. E.

Davis; $1.55.

Intelligence of High School Seniors;

W. F. Book; $2.65.
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Practical Business Arithmetic; H. J.

Kiggen; $1.55.

Contemporary Philosophy; B. Bosan-
quet; $2.50.

Calculus and Grapho; L. M. Passano;
$2.00.

Essays on Books; Phelps; $1.75.

The Quest; Neihardts; $1.40.

Practical Dog Keeping (Outing Hand-
books); Haynes; $1.40.

Scottish and Irish Terriers (Outing
Handbooks); Haynes; $1.40.

Tracks and Tracking; Brunnet; $1.40.

Misunderstood Children; E. Harrison;
$1.40.

Teaching to Think; J. Boraas; 11.75.

Apocalypse of St. John; I. T. Beck-
with; $2.75.

He Knew Lincoln; I. M. Tarbell; $1.75.

Our Hawaii; C. R. London; $3.50.

Two Children of the Fbothills; E.
Harrison; $1.40.

In Storyland; E. Harrison; $1.40.

Russia's Foreign Relations; B. S. A.
Korff; $2.50.

History and Nature of International
Relations; E. A. Walsh; $2.50.

Creative Christianity; G. Cross; $1.65.

Typhoid Fever; F. P. Gay; $3.50.

Man, the Animal; W. M. Smallwood;
$2.75.

Abdominal Pains; Bram. Ortner; $6.00.

Juvenile

The Unseen Side of Child Life; E.
Hamson; $1.40.

Geography for Junior Classes, Mars-
den and Smith; $1.50.

Building Health Habits Book, 1;

O'Shea and Kellogg; 90c.

Keeping the Body in Health; Book 2,

O'Shea and Kellogg; $1.00.

Young People's History of the World
War; Benezets; $1.55.

GEORGE J. McLEOD, 266 KING ST.,

TORONTO
Fiction

Emment Lawler; Jim Tully; Cloth,
$2.00.

Adam and Caroline; Conal O'Riordan;
cloth, $2.00.

The Road; Elias Tobenkin; Cloth,
$2.00.

The Lonely Warrior; Claude Wash-
burn; Cloth, $2.00.

The Inheritance of Jean Trouve; Nevil
G. Henshaw; Cloth, $2.00.

The Parlor Begat Amos; A. S. Hilde-
brand; Cloth, $2.00.

Double Crossed; W. Douglas Newton;
Cloth, $1.75.

STUDIES TASTES IN LEATHER
GOODS

(Continued from page 22)

fort and co-operation he was giving and
which, as a matter of fact, wa& being
given by the other stationers of the city,
the maximum of business was being tak-
en out of the city.

Phonographs Added Recently

Why, it was asked, should the distri-

bution be so spread around that no one

J. L. CONNOLLY
Bookseller of Halifax, N.S., has a dis-
tinct, inviting and dominant personality.
He is a big man physically—six feet,
three inches in height—big mentally and
his heart is as big as is his physical
stature. All travelers unite in voting
him a Prince of Good Fellows. Mr.
Connolly has one of the largest circulat-
ing libraries in Canada which he runs
in connection with his bookstore. He is

a natural born executive with a striking
and distinctive mentality. He has been
for a number of years a member of the
Nova Scotia Legislature.

dealer could get sufficient sales to war-
rant the effort that had been given pre-

viously ?

The result of the manufacturer's ac-

tion—to shorten a long story—was to

cut considerably into the sales of this

line in the Holmes store and, although it

is still being prominently displayed, it is

getting only the one silent salesman
and greatly diminished enthusiasm on
the part of the sales staff.

Phonographs have recently been add-

ed to t he regular stock, this depart-

ment being stationed in the rear of the

store. In the short time this new en-

terprise has been conducted, enough ma-
chines have been sold to prove that it

can be deve'oped into a worth-while side

line. Three machines were in display

when the Bookseller and Stationer man
called, these being arranged opposite the

lending library with comfortable seat-

ing accommodation.

In books, Mr. Holmes is particularly

interested. It might, perhaps, be

thought that, judging from the energy
put behind the lines spoken of above,

books are more or less neglected but a

glance at the western walls of the store

is sufficient evidence of the fact that

books are considered the backbone of

the business.

Fourteen Distinct Departments

"Not that books are our fastest-mov-

ing merchandise," said this progressive

Londoner, "but books are, and always

have been, my hobby. They give me the
greatest pleasure in this business and,
not only that, but it is our careful selec-

tion of books and our endeavors to cater

to every want of the local book 'lover

that strengthens our hold on the book-
loving public of London. Books afford

us our greatest opportunity of render-

ing a very distinct service to the gener-
al public and we are not slow to recog-
nize the opportunities which present

themselves to us."

In the Holmes store there are four-

teen separate and distinct departments,
each being under the supervision of one
member of the staf .. It is believed that

store departmentization is appreciated
by the average shopper and especially

when the store's customers come to

realize that the various heads of depart-

ments are trained specialists capable of

rendering sound shopping service.

The steady growth of the Holmes
business from a small store of thirty or

forty feet depth to its present floor

space of some two hundred feet depth

has been reflected in steadily increasing

net profits until to day the business may
be considered in the healthiest sta*e in

it= history.

Increases Noted Each Month

To Bookseller and Stationer, Mr.
Holmes made the point that a business

which shows steadily-increasing growth
without the sudden spurts of success

which in many cases are followed by
equally sudden relapses is in a much
more enviable position than the business

which goes by fits and starts, register-

ing big increases one month and being

allowed to fall behind the next.

The Holmes business during 1921 was
ahead o" that of the preceding year and
so far this year every month has shown
an increase, again showing where good
management and the proper kind of en-

thusiasm have tided a business over a

period of depression not with a loss but

actually ahead of a period when times

were generally more prosperous.

THREE STEADY SOURCES

(Continued from page 20)

hearts, are often forgetful and it is nec-

essary to jog their memories.

"You would be surprised if you knew
the call there is for different kinds of

cards. The baby congratulation card is

a good seller. Another good line is the

card for wedding congratulations. Then
there is the one that is used for showers

previous to weddings. From April to

June is really our heaviest shower sea-

son; also, during this period we exper-

ience a fine call for graduation cards.

"One line we carry which is- popular is

the "Just For You" card which the lazy

husband purchases to send to his wife.

There are a great many in this class

who would rather send a card to their

wives, who are away on a visit, than
write a letter.

"It is well to carry a good line of

cards for birth announcements, accept-

( Continued on page 56)
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This Department is for the Information of the Bookseller
and His Assistants—Brief Synopses of Publications on the

Market—Chats About Authors and Their Activities.

Macmillan's announce for May publi-

cation a new book of -'erse by Thos.

Hardy, O. M., "Lyrics Late and Early,"

probably priced at $2.50. Macmillan's

declare that the sale of Hardy titles in

leather and cloth bindings has nearly

doubled in the last year.

Friends of Don Marquis—and their

number is legion—will be happy to

know that the keeper of the Sun Dial is

now back at his post after a severe at-

tack of pneumonia. One hopes it pleases

him to know that his new book, "Poems
and Portraits," which Doubleday, Page
Company published recently, is being

greeted by the critics as the work of a

definite poet.

Herbert Tremaine, the author of

"The Tribal God," which S. B. Gundy,
Toronto, have just published, is a young
Englishman with two remarkable novels

to his credit before this one, "Two Who
Declined" and "The Feet of the Young
Men."

"Lucretia Lombard," Kathleen Nor-
ris's new novel which Doubleday, Page
& Company published on March 24, is

the drama of a man and two women
striving, to untangle wisely and honestly
the complications in which a great pas-
sion has enmeshed their lives.

Stimulated by the storm which seem-
ed to burst about its head a year ago,
Col. Wm. Wood's "Flag and Fleet," has
run through three large editions in the
last twelve months, as to limp cloth

bindings. The stiff cloth library edition

has been reprinted twice. It will be re-

membered that this was the book that
was attacked day after day and week
after week by a Toronto daily, with the
result of the heavy sales referred to

above.

"Agricultural Co-operation in England
and Wales," is the title of a volume by
W. H. Warman, which Messrs. Williams
& Norgate, London, are publishing this

spring. Mr. Leslie Scott, K. C, M. P.,

chairman of the Agricultural Organiza-
tion Society, contributes a preface.

for a considerable time after the fron-

tiers had been closed, is about to pub-

lish through Messrs. Williams & Nor-

gate, London, a volume of his experiece

and observations. Under many disguises,

rendered possible by his intimate

knowledge of the country, he lived the

life of the people and observed what
was taking place.

feet a novel, and which will be published

this spring under the title of "Frank
of Freedom Hill," by Doubleday, Page &
Company. Mr. Derieux had hardly fin-

ished correcting the proofs of his book
before he was taken ill.

It was announced by Macmillan's that

Miss Agnes Laut's "Canada at the Cross
Roads," and Lord Bryce's "Canada an
Actual Democracy," are being used

textually in some of the provinces for

school use, as well as having been

adopted by numerous universities.

"My Boyhood," is the title of the

posthumous volume by John Burroughs
which Doubleday, Page & Company
published on March 24. The book is the

story of his childhood which the natur-

alist wrote a number of years ago for

his son Julian.

In the story of "Buddie" that gives its

title to William Tilden's second book of

tennis tales, "It's All In The Game"
(Doubleday, Page & Company), the

champion gives some tips to his little

friend that are valuable to every young
future champion.

"Two Little Misogynists," the first

English translation of a work by Carl

Spitteler, the winner of the Nobel Prize

in Literature for 1919, is announced for

April publication by Holt and Co., New
York. It is a charming Stevenson-like

story of two young cadets, and is illus-

trated in line drawings by Miss Helens
A. Carter, who made a special trip into

Switzerland to get the right material

for her sketches.

A part of the interesting exhibition of

the Amateur Stage, which is being plan-

ned by the Public Library and the

Drama League for the week of March
27, will be two plays from Harriett

Wright's book, "New Plays From Old
Tales," published recently by the Mac-
millan Company.

The death of Samuel A. Derieux from
pneumonia a few days ago cuts short a

literary career of much promise. Mr.
Derieux had just completed a book of

connected dog stories which made in ef-

"The Fair Rewards" (Macmillan's,

$2.50), Thomas Beer's first novel, is a
story of the American stage spanning
the period from the Frohmans' opening
of "The Prisoner of Zenda," at the old

Lyceum to the very recent success of
"The Jest," at the Plymouth. "The Fair
Rewards" is not by any means the sort

of story of the theatre that American
writers have given in the past. It is

really a study in sentimentalism. The
tale exposes the three breeds of senti-

mentalist—the willing, the unconscious,

and the sentimentalist rampant.

Religious Cards For Easter

Sir Paul Dukes who was chief of the

British Secret Service in Soviet Russia

IN RELIGIOUS greeting cards in-

creasing interest is being shown and
during the Easter season a greater

demand than ever before for this class

of merchandise is expected.

Greeting cards of the ecclesiastical

nature, of course, are mostly bought by
the aged, who seek, naturally, a differ-

ent sentiment than the young folks. In

England cards of this character are used
as Bible, prayer book and hymnal mark-
ers for months after the event has pass-

ed for which they were sent.

Publishers to-day are paying attention

to the demand at both Christmas and

Easter and have prepared numbers with
the text of the required nature.

It is safe to say that the demand will

continue to grow and the retailer will

find a special greeting card counter not
only appreciated by his customers, but
profitable as well.

The demand is apparently a steady
one, coming from customers that may
be looked upon as permanent ones. The
value of catering to such a class is ob-

vious and this no doubt accounts' for

much of the interest now being evidenc-

ed in religious greeting cards.

More dealers every year are adding
religious cards to their stock.
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John Moroso's "The People Against
Nancy Preston," is being brought out in

England this spring by Methuen & Co.

In America it is sponsored by Henry
Holt and Co., New York.

Stella Benson Anderson, the author of

"I Pose," and other novels published by
Macmillan, has reached Berkeley, Cali-

fornia, on her honeymoon trip, after

crossing the continent in her Ford,
"Stephanie."

"Pierre and Luce," Romain Rolland's

new love-story, has been ably translated

by Charles DeKay, of New York City,

at the special request of the author. It

will be published April 10 by Henry
Holt and Co., New York.

J. Solomon, R. A., is engaged in

painting a portrait of Viscount Lascelles.

This artist is also no mean author, for

last year he wrote and illustrated a

work entitled "Strategic Camouflage,"
published by Mr. Murray, London, in

which he applies the principles of Art
to the science of War.

Stanley Paul and Co., London, an-
nounce for immediate publication

"Chattels," by Hamilton Drummond.
France under the tyranny of the nobles
is the scene of this moving story, which
tells how Susanne, a pretty peasant
girl, is rescued, at the eleventh hour,
from the clutches of a brutal Seigneur
and his equally brutal steward.

Kathleen Norris has arrived in New
York from California and expects to re-

main in the East for several weeks. She
brought with her the completed manu-
script of a new novel, "Certain People
of Importance," which Doubleday, Page
& Company will publish in the fall. It

promises to be her biggest novel in im-
portance as well as actual material
bulk.

Few of the great headmasters of
history have so completely devoted their

lives and services to their old schools as
"Edmond Ware" devoted his to Eton.
Mr. Murray, London, is to publish his
biography written by C. R. L. Fletcher.
The work will appeal not only to Eton-
ians, for Dr. Ware's abounding energy
led him into other spheres of activity,

including rowing, the volunteer move-
ment, military science, horticulture and
agriculture.

The Grant Squire's prize of the Na-
tional Geographic Society corresponds to
the Pulitzer prize in literature, except
that it is awarded for a popular book,
which, as a condition of the award, must
be free from every suspicion of nature
faking. This prize was awarded at
Washington to Vilhjalmur Stefansson in
recognition of the unique interest and
impoi-tance of his book "The Friendly
Arctic," the outstanding geographic
publication of 1921 (Macmillan).

GREETING CARD SEASON
(Continued from Page 19)

will determine just how close they
should be brought to the glass.

Some dealers place neat, unobtrusive
little burlap folding screens in the win-
dow and fasten some of the cards there-

to with small headed thumbtacks. Other
cards are arranged around the base of

the screens, and are placed either in a

standing position or else lying flat on
the floor of the window.

Displays of Humorous Cards

The dealer, who is making a window
display of cards must not forget the ele-

ment of humor. Humor in the case of

greeting cards, as in everything else,

seemsi to be of two kinds. It is either

good or bad. If the dealer is not able

to procure greeting cards possessing
real humor, it is better to leave humor
alone entirely, so far as greeting cards

are concerned. But it ought not to be
difficult for the dealer to find cards
that are really humorous. There are

plenty on the market.

When humorous cards are to form
part of the window trim they should be
kept together rather than scattered

among the other cards. For example,
in sending a greeting card for any par-

ticular occasion the sender is either in a

serious or a whimsical mood. He may
want to crack r jole about a birthday

anniversary, or he may want to be dig-

nified and conventional about it. Cards
that are of these two different types,

if mingled, tend to jar upon each other

and upon the mood of the prospective

purchaser.

All these things that have been said

about the display of greeting cards in

the stationery store window, dealers

can learn individually in the school o?

personal experience. Moreover, every

dealer must take into consideration the

demands and peculiarities of his partic-

ular district.

Professor F. C. Prescott, of Cornell

University, is bringing out through the

Macmillan Company a study of "The
Poetic Mind," which helps to explain

some long-standing mysteries in the

nature of poetry—its inspirations, its

creation, its symbolism, itis prophetic

character, the madness traditionally as-

sociated with it—by consideration of the

mental operations from which poetry

proceeds.

A further edition of Sydney A. Mose-
ley's unusual novel, "A Singular People,"

is likely to be required very shortly. It

is not generally known that the book
was begun in the shadow of the Jew's
Wailing Wall, continued in Egypt, and
finished in London. Mr. Moseley has
traveled extensively; he has mingled and
lived with the Jews in the Near East, as

he has mingled and lived with the Jews
in the East End, and he throws new
light on a much misunderstood people.

Stanley Paul & Co., London, are the pub-
lishers.

Every month seems to bring more
sensational news from the great mov-
ing picture centres in California. For
several years Rupert Hughes has been
associated with these circles in connec-

tion with the filming of his stories, and
he has come out this year with a novel

in which he lays bare the lives of the

over paid, over-indulged and under-

educated denizens of the studios. It is

chartered for publication early this

spring by Messrs. Hodder & Stoughton
under the title of "Souls for Sale."

In "The House of Rimmon," Mary S.

Watts tells the story of Cleve Harrod's

career—his studious boyhood, his fight

to support himself, his adventures in

picturesque Bermuda, his unceasing ef-

fort to become a successful writer, and
his relations with authors and theatrical

managers in New York. To follow the

false gods of a cheap popularity, and
give up his ideals of artistry is the

temptation that assails Cleve at the end

of his long struggle to win recognition.

"The House of Rimmon", was published

by the Macmillan Company on March 7.

"Green Room Gossip," by Archibald

Haddon, is announced for early publiea-

t'cn by Stanley Paul & Co., London. This

is a notable book on the contemporary
theatre by the well-known dramatic

critic of "The Daily Express." All the

principal happenings of the London
stage during the last few years are dis-

cussed with astonishing freedom. Two
of the many attractive features of the

book are the pen-sketches of leading

actors and actresses in their dressing-

rooms, and "When the Censor Nods."
The index makes the book a useful book
of reference.

E. Phillips Oppenheim, who has just

landed in this country for the first time

in ten years, is one of the outstanding

successes in mystery fiction writing. His

new volume, "The Great Prince Shan,''

published last month by McClelland and

Stewart, Toronto, is said to be of even

greater interest than his "Great Imper-

sonation." It is a story of world politics

in 1934. Mr. Oppenheim's ancestors came
from Germany to England and it is

rather interesting to recaM what an ar-

dent, patriotic Englishman, Mr. Oppen-
heim was during the war and how cor-

dially he was hated by Germans because

of his propaganda work. He is credited

with having backed Lord Roberts in his

efforts to prepare England for the in-

evitable conflict, and he prophesied the

wai between Great Brita'n and Germany
in his novels. His name was on the list

of dangerous Englishmen to be shot

w hen Germany occupied Great Britain,

because he was the first fiction writer

*o call attention to the German menace.
Dvi\rg the war Mr. Oppenheim was
commissioned a major and attached to

the Ministry of Information.
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The world to-day is agape at the "new
side" of Charlie Chaplin, whose book,

"My Trip Abroad" is being published

by Hodder and Stoughton, Toronto.

S. B. H. Hurst, exponent of a new
world of adventure and really as.ound-
jng romance, has written his first novel

as the beginning of a series to follow.

"Coomer Ali" is being published in Can-
ada by Messrs Hodder & Stoughton.

"Janey Canuck," the famous Alberta
police magistrate no less, is again
issuing her favorite Canadian story,

"Seeds of Pine." It will be remember-
ed as presenting a memorable philosophy
for this country, wholesome and delic-

ious. I: is to be brought out by the Mus-
son Book Company, Toronto.

Katherine Fullerton Gerould, well-

known to Canadian writers of the higher
type magazine fiction, has produced
a very remarkable full-length novel for

publication this spring. It is hailed as

a literary event by most of the review-

ers. The title is "Lost Valley" and is

being published by Hodder and Stough-

ton.

John H. Eggens and William C. Ham-
bler, for the past eleven years connected

with the L. E. Waterman Company, have
resigned, and organized the Eggens-
Hambler Company, which has started

business with offices at 180 Broadway,
New York, and a factory at Newark N.

J. The new firm will make a very com-
plete line of fountain pens, pencils,

stylographic pens, combination sets, etc.,

to sell at moderate prices, under the

trade name Ehco.

COMMENTED ON CONTEST
Stratford Herald Rejoices Over Honors

Won By Local Bookseller

Commenting to the extent of over a

column on the Christmas Window Dis-

play Contest put on by Bookseller and
Stationer, the results of which were an-
nounced in the February issue, the Strat-

ford Herald said in part:

"Unique and laudable honors have
come to Patterson's Book Store, Wel-
lington St. and Lightfoo 's Book Store,
Downie St., in the shape of first and sec-

ond prizes, respectively, in a Dominion-
wide window display contest, arranged
by 'Bookseller and Stationer and Office

Equipment Journal.' It is indeed a

credit to the proprietors of these stores

that they were the winners of premier
honors among competitors from all over
Canada. The first prize, which goes to

Patterson's Book Store, is the sum of

fifteen dollars, and the second prize, won
by Lightfoot's, is ten dollars. The third

prize was won by a store in Duncan, B.

C, and the first store in the 'Honorable
Mention,' list is in St. John, N. B. The
February issue of 'Bookseller and Sta-

tioner' reproduces pictures of the win-
ning window display and devotes con-

siderable space to description of them."

Toronto's Tribute
* to Sir John Eaton

Never before, perhaps, in Canada's

history have greater evidences of busi-

ness fellowship been evident than fol-

lowing the death of Sir John Craig

Eaton, head of the T. Eaton Co. The
news of the death of the great merchant
prince of Toronto stirred the Dominion
and there were few business firms that

did not pay . tribute to a big-hearted

rival—if such he could be called. From
the announcement of Sir John's pass-

ing until after he had been laid to rest

in the Eaton Mausoleum the principal

windows of the majority of Toronto's

most important business houses—such

as the Robert Simpson Co., Adams,
Woolworth's, etc.—were used to pay
tribute to the dead, a large photograph
of the deceased, draped in black and
purple, being shown in each. Many of

the firms closed their stores for the
funeral, some for the afternoon and
some even for the day. It was, indeed,

a chivalrous tribute to a man whose
philanthropic work was appreciated and
whose business ability was recognized.

DAILY CONSULTATION
Continued from page 35

cipient's name and address at the out-
set, may suggest here, "have you made
up your mind as to what you are go-
ing to give," and here the name of the
stated child is inserted, "for her birth-

day on the 13th?"
"We can offer any number of sugges-

tions for a" and here boy or girl is fill-

ed, as case may be, "just years
eld," and the blank is filled in turn.

There is a further suggestion that

there are gifts available at from fifty

cents upward, that the house delivers

anywhere, that they are glad to make
selection for you, just call , and
then the number of the phone.

Budget of Reminder Cards

Automatically, almost, a budget of

these attractive ten-day reminder cards,

which folk will carry about with them
to show other folk, because so novel,

and which, therefore, keep their mes-
sage squarely put, go into the mails

each day.

Simultaneously there is posted, every
day, another set of cards. For the child

whose birthday comes on the 13th, these

cards are mailed late on the afternoon

of the 11th, so as to reach him on the

12th. These are in the shape of sou-

venir postcards—neat, brightly colored,

almost without a suggestion of an ad-

vertisement to a child.

"Greetings To You," is printed below
the picture, just as the sentiment might
appear on any birthday card. Then
the name of the stated toy-store is in-

serted in a bright red ink.

Children, as a rule, do not receive a

surplussage of postcards. Just the

matter of getting one. whether an ad.

or otherwise—is an event with a child.

The Fannie Hurst book for 1922, "The
Vertical City," (Hodder and Stoughton),
is once more that vehicle which seems
to transport her art to the highest lev-

el—a collection of short stories. They
are those which have been appearing
from time to time during the past sea-

sons in the magazines, all of which are
laid in New York.

"Gardening With Brains," (Hodder
and Stoughton), is a new spring out-

doors book which Luther Burbank is re-

commending to the average man, com-
bining as it does, delightfully amusing
reading as well as new knowledge. The
author, Henry T. Finck, noted art critic,

discusses the philosophy of vegetable

life in house or kitchen garden.

"Conflict" is Clarence Buddington
Kelland's new novel. It is being publish-

ed by Hodder and Stoughton. This

author whose work is so prolific and so

favored is, perhaps, best remembered in

Canada for his appealing romance of a

young officer on leave in Paris, who
found "The Little Moment of Happi-

ness."

Among books to be published early in

April, The Macmillan Company announc-

es: "Japanese American Relations," by
the Honorable I. Tukotomi; "Peacemak-
ers-Blessed and Otherwise," by Ida Tar-

bell, who here records her impressions

of the Washington Conference; Cap-

tain "Nathaniel Brown Palmer," "An
Old-Time Sailor of the Seas," by John

R. Spears. H. G. Wells' new novel, "The
Secret Places of the Heart," will be pub-

lished on May fourteenth.

THREE STEADY SOURCES
(Continued from Page 53)

ances to parties and acknowledgments
of wedding gifts. I think the dealer

who has established a reputation for

carrying an extensive assortment of

greeting cards will always enjoy a goo 1

demand for the last three named.

"Cards for All Seasons"

"While it may seem strange, we al-

ways have a greater demand for card?

for golden wedding anniversaries than

for silver wedding anniversaries. Th_j

first anniversary card is also a big sell

er."

Asked if she had any suggestions to

offer as to the proper method of display-

ing cards in the store, Miss La lamme
said all she could do was to again em-

phasize the necessity of keeping the

stock well to the front—"and have it

well distributed throughout the store,

and not bunched in one corner," she add-

ed. She also thought it important to

have the "odd-in-betweehs" where they

could be seen by everybody at all sea-

sons of the year.

"These are the kind of cards the cus-'

tomers will seldom ask for if they don't

see them," she said.

In one part of Miss Laflamme's store

there is a very attractive sign which

reads: "Greeting Cards for All Sea-

sons."
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Weldon Roberts
rubber erasers
88 Styles All Good

One may prefer one style or another, but every style we make has its

peculiar use and each one is unsurpassed in its field.

We Id o n Roberts Rubbe r Co. Newcj rk, N. J. 0>S.A.

Everyday Cards
Dealers all over the country report a won-
derful development in the sale of every-day

Greeting Cards. Are YOU sure you are

doing all in your power to make the best

of this clean-cut, profit-making proposi-

tion?

Write us for samples and we will

give your needs immediate atten-

tion, and send you sales helps.

Wm. E. Coutts,
263 Adelaide St. West

Toronto

A new sales boosting

BUXTON KEYTAINER display!
T^IUS new $30 assortment
1 of BUXTON KEYTAIN-
ERS in a handsome, conven-
ient, glass topped counter
case will get across. Put it

on your counter. It'll sell

Keytainens and sell 'em fast.

The display case hold6 the
stock.

BUXTON KEYTAINERS
come in all leathers ; retail

from 40c. to $6.00; 4, 6 and
8 key hooks. Each KEY-
TAINER wrapped in tissue.

Inclosed in individual carton
and packed in display case.

BUXTON Inc. Dept.
Marbridge Bid:

Sales Helps—Big National
Advertising. New self-sell-

ing counter display, counter
signs, window stickers, en-

velope inserts.

National advertising enables
you to use BUXTON KEY-
TAINERS as a leader to

attract trade to your dull-

est department. An inter-

esting and profitable propo-
sition willi be sent on re-

quest. Write to-day.

First-class territorial repre-

sentatives wanted.

K. Springfield, Mass.
., New York City

BUXTON
KEYTAINER
The original patented Key-Kase

WHOLESALE STATIONERS
GLASS MANUFACTURERS

SPECIALTY MANUFACTURERS
SEND FOR

NEW SPECIALTY CATALOGUE
AND NET PRICE LIST

NEW LOW PRICES THROUGHOUT

KIMPTON, HAUPT & COMPANY
;53 BEEKMAN STREET, NEW YORK, U. S. A.
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Write for a Blueprint and Full Information

about the Webster Definite Selling Plan

J/ P/an of Jfctive Merchandising< Cboperation,

THE ACTIVE BACKING OF

THE LARGEST SELLING

ORGANIZATION IN THE

BUSINESS FOR THE

BENEFIT OF THE LIVE

STATIONER

WEBSTER
s SALES

(
/DEPARTMENT)

THIS PLAN WILL GIVE YOU

Ail THE ADVANTAGES OF

HAVING A SALES MANAGER

JUST FOR YOUR CARBON

AND RIBBON DEPARTMENT

NATIONAL
ADVERTISING

PRODUCTION
DEPARTMENTS

WEBSTER
TRAVELING

MEN

/ RESEARCH \
AND >

SERVICE
.departments;

INDIVIDUAL

AOVISORY
SERVICE

ADVERTISING
HELPS

WINDOW
V DISPLAY >

CO-OPERATION \ \

DECALCOMANIAS ' \ ^

WINDOW DISPLAY \ /

ADVERTISING HELPS \ >

NEWSPAPER ELECTROS \

NATIONAL ADVERTISING \

COPY FOR ADVERTISING

RESEARCH AND SERVICE

LETTERS TO CUSTOMERS

MONTHLY HOUSE ORGAN

BOOKLETS ON THE USES OF
CARBON PAPER AND RIBBONS
IMPRINTED WITH YOUR NAME

GENERAL TRADE INFORMATION

SALES EDUCATION TO EMPLOYEES

CO-OPERATION FROM OUR TRAVELLING MEN

SERVICE, QUALITY AND UNIFORMITY

CO-OPERATION

SALES LETTERS

HIGHEST QUALITY

CATALOGUE INSERTS

/ IMPRINTED BLOTTERS

/ COPY FOR CATALOGUES

/ MOVING PICTURE SLIDES

SAMPLES TO CUSTOMERS

ELECTROS FOR CATALOGUES

TESTING AND INFORMATION

DIRECT CONTACT BETWEEN OUR
SALES DEPARTMENT AND YOUR

SALES DEPARTMENT

WE REFER ENQUIRIES TO YOU

SHOW CARDS FOR YOUR STORE

IMPRINTED ENVELOPE STUTTERS

PERMANENT BUSINESS BUILDING

A

WE DRIVE THE BUSINESS YOUR WAY, HELP YOU TO GET IT AND CO-OPERATE WITH YOU TO HOLD IT

SECURE THE CARBON PAPER AND TYPEWRITER RIBBON BUSINESS IN YOUR SECTION

THE WEBSTER DEFINITE SELLING PLAN WILL MAKE IT POSSIBLE FOR YOU TO GET IT
KuTtiK ?

1

F. S. WEBSTER CO., 372 Congress St., BOSTON, MASS.

Makers of MultiKopy Carbon Paper and Star Brand Typewriter Ribbons

Agencies ; In London, Paris and all the principal cities of the world
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Don't leave "M.&V." Carbons ^ Ribbons

off your list of Supplies

You'll be sure to be asked for some carbor.

paper or typewriter copying ribbon to-day

—

just you wait and see! If you don't have any
in stock you'll lose a little profit and you'll

lose more if your offering does not include

"M.&V." BRAND
—they assure customer satisfaction, steady
custom, rapid turnover and greatest total

profit. Are you concentrating on M. & V.
products? If not—ask your jobber. He has
them.

MITTAG & VOLGER, Inc.
Principal Office & Factory: PARK RIDGE, N.J., U.S.A.

Agencies All Over the World.

MADE IN CANADA

As Important As The Pen Itself

THE MOST expensive pen cannot write satisfactorily if it

is filled with just ordinary ink. For ordinary ink was
manufactured years before the fountain pen was dreamed of.

Carter's Fountain Pen Ink was produced for the fountain pen.

It flows freely, it will not clog, it always writes blue and dries

black.

Another Carter advertisement appears in the April issue of

MacLean's. It pays to

Standardize on a Standard Line

THE
CARTER'S INK COMPANY

Mt. Royal Avenue & Drolet St., Montreal
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High-grade Stationery Supplies
WASTE PAPER BASKETS—CASH AND BOND BOXES
ENAMELLED SIGNS DEVELOPING TRAYS, ETC.
f\ UR "Sterling" Waste Basket is beautifully enamelled and^ comes in three colors, dark green, mahogany and oak with
gold rim at top; strong and well made.

CASH BOXES—All made from high grade material—japanned
black and gold; removable tray and three compartments with
good lock and key.

Photographers' Developing Trays—pure white enamel, acid
proof—very durable.

Write for our booklet and prices

Established 1860

Head Office - Montreal

Branches: TORONTO WINNIPEG CALGARY VANCOUVER

DAVrfDSON

BLANK BOOKS
for Commercial Stationers

We have a large assortment of blank
books from which to choose. This is

a line that is always in demand and
from which there is a steady profit.

LINE 29

English Size Foolscap

Line 29 shown in this advertisement
includes:

Red Cloth Back, Marble Paper
Sides, Turned In, Cut Flush, Round
Corners, 100-page Books Wire
Stitched, 200 and 300-page Books
Sewn, No. 16 Quality Blank Book
Paper, Ruled with Unit Lines.

12% x 8'/.

#% ^Sw^
•

W. V. DAWSON LIMITED
Montreal - Canada
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Established 83 Years

61

After Years of

Observation

We are convinced that the

greatest selling point for

Scribblers and Exercise

Books are the Covers.

>ome of the new

one ana three-

We have taken

great care in our

selections.

COlor Covers tor

the coming season-

Put up in Attractive

Assortments.

THE COPP CLARK CO., Limited

TORONTO

-Established 83 Years-

CANADA
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The Doctor's Back !j

The patient is restless but sure to im-

prove. Particularly if you follow his

prescription and feature

Fulton Faultless Specialties

The old reliable line you can depend on.

Every item a tested time and money

saver.

Self-Inking Stamp Pads

Non-Blurring Stamp
Pads

Daters

Sign and Price Markers

Rubber Type Office Outfits

(To be taken as required)

Office Stamp Out-

fits

Indelible Outfits

Numberers

Rubber Stamp Ink

FULTON SPECIALTY CO.
Elizabeth New Jersey

Lines with a Profit

No. 30—Defiance Inkstand

Our Nos. 10, 20 and 30 Defiance Inkstands

are the best values in medium priced Ink-

stands being offered to-day.

Square Buoy Inkstand with square cut

glass base for single desk.

The Buoy line offers many varieties and is

reasonably priced.

"Houseof Service"

I—^3J Manufacturing Co. Lil

384 .BROADWAY NEW YORK
Complete Line of Stationers' Glassware

and Hardware

No. 185---3 Part Pin Cup
in Cut or Pressed Glass

We have a large assortment of Pin Cups
in 1, 2 and 3 part, in pressed or cut glass,

also composition.
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EASTER

1923

Import

1WATURAL Ducks & Chicks,

trimmed and untrimmed baskets,

cotton and paper novelties, favors, as

well as heart candy boxes for St. Val-

entine's day and St. Patrick's day

favors. To the wholesale trade only

on direct import shipments.

SPECIAL ANNOUNCEMENT

to Canadian Trade

Our Mr. F. H. Hayward will show the

above lines at the Windsor Hotel,

Montreal, April 2ist to 28th.

Queen's Hotel, Toronto, April 29th

to May 6th.

We also specialize on Rubber balls,

grey and colored; Xmas tree glass

ornaments and school pencil boxes.

Langfelder, Homma & Hayward, Inc.

(Continuing Import Misc. Dept. of Morimura Bros.,x

221-227 Fourth Avenue, New York City

Before placing any
appreciable order for

your supply of

ACCOUNT
BOOKS

LOOSE LEAF
LINES

or

COLUMNAR
BOOKS

secure samples and
prices from us.

We have not only the

best quality of Colum-
nar Books, but the

best assortment of

rulings.

Our Representatives are

now calling on the trade

and will see you, Mr.
Stationer, very soon, with
samples of our complete
lines.

Dominion Blank Book Co.,
LIMITED

St. Johns - Quebec
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Sell Crayons to Your

Commercial

Customers

You can make crayon sales to

your commercial customers

the source of a steady profit.

There is a constant demand
for them for marking and
checking.

The one brand that meets all

requirements is the

" STAONAL

"

Marks made with "Staonal"

are permanent. They are in-

delible, water-proof and not

affected by climatic changes.
The condition of the writing
surface makes no difference

—

rough or smooth, wet or dry,

"Staonal" marks are always
clear and readable.

"Crayola" Crayons are the only
crayons that children know by
name. Their almost universa
use in schools has created a
constant demand for them.

They merit the Gold Medal
awarded them.

Binney & Smith Co.
81-83 Fulton St., New York

The illustration shows sheet coming: from dry end of Papei
Machine .ind passing through the tub of Size.

No. 3 of a series.

"From Rags to Writing Paper"
TUB SIZING. A Proces9 °n 'y e'^en to the

* best Bond Papers. It im-
proves the strength and surface and. imparts a
"crackle" not found in inferior grades. It is

applied to tne sheet immediately after making,
by means of immersion in a bath of hot ai'imal
size solution.

Write for Brochure of manufacturing illustrations—"From Rags to Writing Paper"—sent on re-
quest.

The Rolland Paper Company, Limited
MONTREAL

Makers since 1882 of Superfine Linen Record and other High Grade Papers

^he T^en with the ffig Sale.

PERRY & Co.

"Queen Mary"
Pen.

DESIGNED SPECIALLY
FOR LADIES' HANDWRITING <3?

MADE OF THE FINEST WHITE METAL
This Beautiful Pen has received the Gracious
Approval of Her Majesty THE QUEEN.

WRITE FOR OUR PATTERN CARD.

PERRY & Co. ltd.
LONDON and BIRMINGHAM (England)
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IF YOU SELL

No. 42217 Framed Colortyi

FRAMED PICTURES
FRAMED MIRRORS

SERVING TRAYS
Or the little sundries as Push

Pins, Novelty Hangers, Picture

Wire, &c. &c.

You will be interested in OUR NEW CATALOGUE, now
in the printers' hands, and ready for distribution shortly.

WRITE FOR A COPY NOW.

PHILLIPS MANUFACTURING CO., Limited
258 to 326 Carlaw Avenue TORONTO, Ontario

Mucilages and Paste
are Made in Canada

Catalogues mailed to the trade on request.

Canadian Factory and Office* at

9-11-13 Davenport Road Toronto

%jfn4&

Aemem

Greeting Cards
Boxed Gifts
Bulb and Bowl

Novelties

\Jfiey are different and oriainal.

Cataloas I

Boston i\Aass.
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1THE
$10,000,000
AMALGAMATION

Chas. Goodall & Son, Limited
PLAYING CARDS, Visiting Cards, Memorial Cards, Pro-
grammes, Menus, Stationery, Mourning Stationery, Bridge Sets,

Etc., of which a stock will be carried in Toronto

Thos. De La Rue & Sons, Ltd.
MANUFACTURERS of the famous ONOTO Ink Pencils

and Fountain Pens The Rolls-Royce in fountain pens.

Playing Cards, Leather Goods, Address Books, Bridge Sets, etc.

Warrillows, Ltd., (Birmingham)
TOY BOOKS, Toy Games, large variety, Box Manufacturers,
Jewellers Boxes, etc.

Weir Paper Mills Co., Scotland
MAKERS of Card Board, Writing Paper, etc.

AUBREY HURST
Canadian Representative

32 FRONT ST. W.

TORONTO
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CATHOLIC
PRAYER BOOKS
SCHOOL BOOKS

RELIGIOUS ARTICLES

We have the largest

assortment in Canada

Three different catalogues

will be mailed upon request

GRAINGER FRERE5
LIMITED

43 NOTRE DAME ST. WEST MONTREAL

Groping
in the Dark

Time was when the purchase of ad-
vertising space was a "blind groping in

the dark." Advertisers had no means
of checking a publisher's statement of
circulation and often these figures were
unreliable.

In six years the Audit Bureau of Cir-

culations has solved this perplexing
problem. By a systematic analysis of
distribution and methods, this organiza-
tion is able to supply just the data an
advertiser needs. The darkness is dis-

pelled and the bright light of verified

facts takes its place. Space buyers no
longer find it necessary to grope in the
dark.

There are no dark spots in the
Bookseller and Stationer circulation.
Our records are audited by the Audit
Bureau of Circulations.

Use Local Opportunities TO
'sTle^

5™™*

Merriam - Webster Dictionaries

Word-Building Contests
frequently appear in the daily press. Universally the
standard authority is WEBSTER'S NEW INTERNA-
TIONAL. During such contests display the big diction-
ary in your show window and newspaper advertising.

Spelling Matches
are now common. Here again the recognized authority
is the NEW INTERNATIONAL. During these matches
much use is made of "The Authority," and this tends
to increase your possible market. And, too, many of the
books are given for prizes. Get in touch with the man-
agers of the matches. It will help you to sell more
dictionaries.

Your Local Schools, Public and Private

use many copies of the Merriam-Websters, both large
and small. These books receive hard use and have to be
replaced at regular intervals. Also new buildings are
being erected. Interview the purchasing department of
the schools so that orders may come to you.

Remember the COLLEGIATE When a Smaller
Book Is Wanted
It has the authority of the

NEW INTERNATIONAL

Write to your Jobber for prices, terms: etc.. or to

the publishers.

G.&C. MERRIAM CO.,

Springfield, Mass.

INTERNATIONAL
HANDBOOKS

of practical information, rules, formulas, and tables
are condensed "cyclopedias" of the subjects indicated
by their titles. Each volume is beautifully printed,
bound, and illustrated.

22- INTERNATIONAL HANDBOOKS 22
1 Advertiser's Handbook : 413 pages, 148 illustrations.
2 Automobile Handbook: 301 pages, 156 illustrations.

3 Bookkeeper's Handbook : 302 pages, 130 illustrations.
4 Building Trades Handbook: 372 pages, 189 illustrations.
5 Business Man's Handbook: 315 pages, 57 illustrations.
6 Chemist's Handbook: 332 pages, 11 illustrations.
7 Civil Engineer's Handbook: 411 pages, 64 illustrations.
8 Coal Miner's Handbook: 320 pages, 185 illustrations.
9 Concrete Engineer's Handbook: 368 pages, 230 illustrations.

10 Cotton Textile Worker's Handbook: 334 pages, 182 illustrations.
11 Electrical Engineer's Handbook: 414 pages, 238 illustrations.
12 Farmers Handbook: 3K3 pages, 43 illustrations
13 Mariner's Handbook: 387 pages, 132 illustrations.
14 Mechanic's Handbook: 330 pages. 174 illustrations
15 Poultryman's Handbook: 3 13 pages, 96 illustrations.
16 Plumber's and Fitter's Handbook: 37i"> pp., 148 illustrations.
17 Salesman's Handbook: 352 pages. 76 illustrations.
18 Steam Engineer's Handbook : 29R pages. 46 illustrations.
19 Stenographer's and Correspondent's Handbook: 422 pages, 96

illustrations.
20 Telephone and Telegraph Engineer's Handbook : 398 pages, 170

illustrations.
21 Westinghouse Air-Brake Handbook: 411 pp., 214 illustrations.
22 Window Trimmer's Handbook: 315 pages, 293 illustrations.

RICH CLOTH BINDING WITH GOLD TITLES ON BACK

Always ask for "INTERNATIONAL" Handbooks

PRICE $1.00 EACH
The JOHN C. WINSTON CO., Limited

129-139 Spadina Avenue, Toronto
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The Novel of the Spring
-. !,.-, , , ,,, J

SAINT TERESA
By Henry Sydnor Harrison

"I knew the furnace was
out— I felt the house
grow cold— And still I

couldn't leave that book"

This is the first opinion we have had from a bookseller who has read
SAINT TERESA. And it is a feeling that is going to be shared by hun-
dreds of thousands who will find this the most magnetic, the most absorb-

ing book they have read for years.

Ready Now. $2.00.

THOS. ALLEN, TORONTO

BLACKIE & SONS
CHARMING BOOKS FOR BOYS AND GIRLS

G. A. HENTY
Still stands unrivalled as a writer for

Boys. Beautiful books, 4 coloured
plates, coloured jackets.

With Wolfe In Canada.
True to the Old Flag.
Redskin and Cowboy.
The Bravest of the Brave.
In Freedom's Cause.
By Sheer Pluck.
Facing Death.
In the Heart of the Rockies.
With Lee in Virginia.
For Name and Fame.
Captain Bayley's Heir.
By Conduct and Courage.
Both Sides of the Border.
By Pike and Dvke.
In the Reign of Terror.

40 Titles to Select From.

STORIES OLD AND NEW
Beautiful Books, 4 Coloured Plates,

Coloured Jackets.
Thirty Titles to Select From.

BLACKIE'S
LIBRARY OF FAMOUS BOOKS

Beautifully Illustrated. Coloured Jack-
ets. Strongly bound.

47 Titles to Select From.

THE NEW BRERETON LIBRARY
Reprints of the Favourite Books of
Lt.-Col. Brereton. Fully Illustrated.

12 Titles to Select From.

BOYS' STORIES OF SCHOOL LIFE
By Walter Rhoades, R. A. H. Goodyear,

Dr. Gordon Stables, F. Harrison.
Fully Illustrated. Coloured Jackets.

ANGELA BRAZIL'S
Stories for girls, strongly bound,

fully"illustrated, coloured

jackets.

Loyal to the School.

A Fortunate Term.

A Popular Schoolgirl.

The Princess of the School.

For the School Colours.

A Fourth Form Friendship.

A Harum-Scarum Schoolgirl.

The Jolliest Term on Record.

The Madcap of the School.

Manor House School.

The New Girl at St. Chad's.

The School by the Sea.

23 Titles to Select From.

CHILDREN'S FAIRY TALES, NURSERY STORIES AND PICTURE BOOKS
Thousands of titles to select from.

Illustrated Catalogue giving full particulars, Post Free on Application

MESSRS. BLACKIE & SONS, LTD., 50 OLD BAILEY, LONDON & 17 STANHOPE ST., GLASGOW
RESIDENT REPRESENTATIVE IN CANADA :

HECTOR PRENTER, - 33 RICHMOND ST. WEST, TORONTO
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r

ENUS
PENCILS

Jhe largest selling Quality

pencil in the world

17 Black Degrees and 3 Copying

LEADING all others in their pre-eminent

QUALITY, matchless for both tech-

nical work and ordinary writing and draw-

ing.

VENUS Pencils are everywhere demanded
by customers, who—knowing them—know
what VENUS Perfection means.

Yen
thin("
LEAD
,#38 A Venus Everpolnted

and other Metal Pencils

The VENUS thin leads No. 38 are

perfect leads; absolutely crumble-

proof and so smooth that they just

glide over the paper freely and easily.

7 DEGREES
2B soft and black F firm

B soft H medium hard

HB soft medium 2H hard

4H extra hard

Write for samples and trade prices

American Lead Pencil Co.

220 Fifth Avenue, New York

and London, England
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BRITISH BOOKS OF THE MONTH
"The Best Book on Auction"

Crown 8vo. Second Large Edition. Price 6/- net.

Auction Bridge Made Clear

With an extensive A B C of the game and the complete code
of laws and a section on "Contract Bridge."

By A. E. MANNING FOSTER.
Daily Mail.—"A clear des.:t.ption of the game. The book is

designed to teach players to 'walk,' not to 'run,' But many
who think themselves advanced would gain much by reading
it."

Yorkshire Post.—"Happy are those who find a text book that is

sound and yet interesting. Such a book is that of Mr. Man-
ning Foster."

Weekly Dispatch.—"The book is of immense value to players
who desire a ready book of reference."

EVELEIGH NASH & GRAYSON, Ltd.,

148, STRAND, LONDON

ENGLAND IN HER
DAYS OF PEACE

An Introduction to Industrial History
by

ELEANOR DOORLY, M.A.
The story of the normal ordinary life

of the people, how in time they beat
tools to their use, bought and sold, built

great buildings, organized churches, set
up laws, and discovered new worlds in learning, art, manu-
factures, science and medicine.

254 pages, crown 8vo. Cloth boards, gilt, 3/6 net.

Agents in Canada:

THE RENOUF PUBLISHING CO.
23 McGill College Avenue, Montreal.

GEORGE PHILIP & SON, Ltd.. 32 Fleet St.. London. E. C. 4.

LORD BYRON'S
CORRESPONDENCE

Chiefly with Lady Melbourne, Mr. Hobhouse, The
Hon. Douglas Kinnaird, and P. B. Shelley.

Edited by JOHN MURRAY, C.V.O.
In 2 Vols. 25/- net.

It has been long known that a large quantity of Lord Byron's
letters which were the property of his executor, Lord Broughton
(John Cam HoMiouse), existed, but had never been made public
or seen by any editors of Byron's works. Under the will of
the late Lady Dorchester (Lord Broughton's daughter), it has
now become possible to publish a selection of the best of these
letters. They cover the whole period of his life from his Cam-
bridge days, hut are chiefly concerned with his meteoric career of
five years in London Society, and his residence abroad after the
Separation. All who know anything of Byron will at once appre-
ciate the importance of this work.
LONDON, JOHN MURRAY

When answering ad-

vertisements please

mention Bookseller

& Stationer.

THE RELIGIOUS TRACT SOCIETY
of LONDON, ENGLAND

The!House for Popular Copyright Juveniles

Racy Public School Stories by Talbot Baines Reed.

New Stirring Taies, by Major Charles Gilson, J. Claverdon Wood, C. F. Argyll Saxby
and many other popular writers for boys.

Girls' Stories, by Mrs. G. DeHorne Vaizey, Rosa Nouchette Carey, E. Everett-Green,
Hesba Stretton, Mrs. O. F. Walton, Amy Le Feuvre and a host of other well-
known authors.

Flora Klickmann's Needlework Books. 17 Titles. Over 400,000 of these unique artistic

books have been sold.

POPULAR ANNUALS FOR 1922
For Shipment in July and August.

The Empire Annual for Girls. The Empire Annual for Boys.
The School-girl's Annual. The School-boy's Annual.
The Sunday At Home Annual The Child's Companion Annual.

Our Little Dot's Annual.

Our Representative, Mr. F. H. BAILEY, is now in Canada,
calling upon the Trade from the Atlantic to the Pacific.

THE RELIGIOUS TRACT SOCIETY (The School Prize House)
4, Bouverie Street, LONDON, E.C.4, England
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WRITING TABLETS
EXERCISE BOOKS
FOOLSCAP PAPERS

SCHOOL BLANK BOOKS

OUR new revised price list for April is

now ready for mailing. If by any chance
you don't receive your copy, please ce-

mind us and we will be glad to forward one by
return mail.

We will also be glad to send samples of any line

and will give your orders prompt attention.

CANADIAN
FAD&PAFER
CQMmNY
LIAUTED

520 Kind S* . W.
TORONTO

Attractive Display
and Quick Sales

ESTERBROOK Display Cases

make it easy for your
customers to select their pens
quickly. Each case shows a

varied assortment of styles,

takes up little counter space,

and speeds up sales.

This No. 14 Esterbrook Bank
Pen is one' of the twelve most
popular pens in the world. It

should be in your counter dis-

play case.

For less overhead and bigger
sales in your pen department,
concentrate on Esterbrooks.
Our national advertising is

reaching ten million readers
every month.

Esterbrook Pen Mfg. Co.

18-70 Cooper St., Camden, N.J.

Canadian Agents: BROWN BROS, Ltd., Toronto.

PEN*

GOLDING PAPER CUTTERS
Are made in a large variety of sizes and styles. The illustrations

show the Golding Hand Lever Cutter and the Pearl Cutter. These
are the smaller of the quantity cutters and are in wide use by banks,
multigraph shops, print shops, stationers, wholesale houses, manu-
facturers and photographers. The cutting widths range from 14 Vi

inches to 30 inches. Stock from two to three inches thick can be
cut at one time.

All Golding Cutters are broadly guaranteed as to accuracy, durability

and workmanship.
Write for Booklet O

GOLDING MANUFACTURING COMPANY
FRANKLIN, MASS., U.S.A.

We also manufacture the Golding Art Jobber, Golding Jobber, Pearl Press. Golding
Auto-Clamp and Hand Clamp Power Paper Cutters, Boston and Official Card Cut-
ters, Little Giant Lead and Rule Cutter, Golding Tablet Press.

A popular
quick selling pen :

THE

"ROB ROY'
Made from fine steel and made
in one of Birmingham's best
equipped factories, this dandy
writing pen wffl prove a might;
fine seller for every live dealer.

Be sure to see samples before you order your new stock. You'll

find out prices are rlfht

Hinks, Wells & Co., Birmingham, Eng.

The Dealer's Best Salesman
You will quickly turn your investment into profits when you display our

Improved Style L Cabinet. They make quick sales for

Moore-Push Pins
Glass Heads - Steel Points

Moore Push-less Hangers
"The Hanger with the Twist"

Be the first in your neighborhood to get these extra sales.

Write at once for full information.

Moore Push-Pin Co.
Wayne Junction, Philadelphia, Pa
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RATIONAL WANTS-OR REVOLUTION ?

Was Canada trembling on the brink of a

chasm of blood, when a year or so ago the

Labor party staged its dramatic strike at Win-

nipeg? The South African Rand strike was a

counterpart of the Winnipeg strike, says a

recent press despatch, and the Rand strike idea

was a Reign of Terror. Does the extreme wing

of Labor party look to bloodshed as a means
to their ends? This question is answered firmly

in the negative, by one of the leaders in the

Winnipeg strike, one of those who suffered im-

prisonment for the part he had taken, and who
now represents Labor's interests at Ottawa.

His striking story appears in this issue under

the title

THE IMMIGRANTS CANADA WANTS
By Sir Clifford Sifton, K. C. M. G.

Sir Clifford Sifton's administration of the

Immigration policy has probably come
in for more praise and blame than any
other single administration. But it was
a thinking policy aimed to get farmers,

not gunmen. Sir Clifford in this article

suggests what he thinks would be a

sound immigration policy, a policy that

would get immigrants that stick. A
most important pronouncement, by an

admitted authority, on a vital topic.

WHAT DOES RADICAL LABOR WANT?
By James S. Woodsworth, M.P.

in the

April 1 MacLean's
AND THESE OTHER ARTICLES AND STORIES

DELILAH SCORES

By W. A. Fraser

If you love racing, or if your blood

will stir to the thrill of contest you
will like this racing story.

"THAT YE BE NOT JUDGED"—
By Ben Ames Williams

A story, based on the Seventh Com-
mandment, that will give you a new
viewpoint. A simple, tense and

dramatic story by a prince of story-

tellers.

JIMMY AND THE SPEED TEST

By Edgar Wallace

You will find a world of entertain-

ment, in Jimmy and her Speed Test.

DON'T BE A DINOSAUR
By J. L. Rutledge

Have you ever noticed how the

"Success" type of literature is

spreading in our papers and maga-

zines. This article tells about it and

how it has made good.

CAN WE BEAR OUR TAX
BURDENS?

By John A. Stevenson

You'll be interested in this. It tells

a lot of things about taxes, and it

makes a grim subject absorbing.

CANADIAN WOMEN IN THE MIL-

LION CLASS
By Norma Phillips Muir

The story of the author of '"Beautiful

Joe" and how that delightful classic

of childhood has reached and passed

the million mark.

JUST SOME OF THE REVIEW ARTICLES
IliKh Wheat Prices in 1923

Unwritten Alliance, says

Gibbs

British Enterprise in Peru

Rockefeller Never Shouts

Queen Elizabeth was Moral

Menaced by the Zuyder Zee

Will 1922 parallel 1818

HOW THEY LOVE THOSE FARMERS
By J. K. Munro

Here it is—Munro's first article on the new
Dominion Parliament. We don't need to add

anything to this because you probably know
J. K.

APRIL 1st ISSUE ON SALE TODAY AT
ALL NEWS STANDS 20c

Macleans
1 1 "CANADA'S NATIONAL MAGAZINE

Make Sure of Your Copy Now—Get it Today
Or Send $3.00 for a Year's Subscription to MACLEAN'S MAGAZINE, 143-153 University Avenue, Toronto, Canada
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GUIDE
// what, you. want is not here, write us, and we will tell you where to get it. Let us suggest that you consult also

the advertise,$$l#iV-dex, facing the inside back coyer, after having secured advertisers' names from the directory,

fne information you may desire may pe found in the advertising pages. This department is maintained for the

benefit 'and eo%ff§f^hice of our readeis. The insertion of advertisers' .headings i$ gladly undertaken, but does not

become pari o-f'any advertisingr contract.

FOR YOUR BEST CUSTOMERS

3

J*
Ai>>* i

GRIP— The perfect adhesive

i •

RELIANCE INK
MADE IN CANADA BY A
CANADIAN COMPANY

RELIANCE INK.-CO. LTD.
Wl N NIPEG' '

Travellers are now out
with complete lines.

for
French Ivory.
Greeting Cards and Post Cards

every Season and occasion.

DecoratjtMli .anl No-'elli?-; for Christ-
mas, UaJ'ow.e'en. jijt. -.Valentine and
Easter.

Tairs.' Seals and Cards, Toy Books. .

Penrlants, Cushions, elc.

Souvenir Novelties .^B'cgrest Ranee in
Canada.) „-,,

Conservo Lunch arid' Bib sets.

Christmas Stockings.
Celebration Goods Powder Puffs.
THE PRODUCT OF FIVE FACTOR-

IES WE OWN OR CONTROL.
We are the Canadian Iteptese utal ives of

s. Langsdorf & <'».. NVu York'«lty, nMUten;
nf thy i'fs» voyulav i>i'ke'U 'liiiB" nf French

' "lvnif 'Toilet Lines, ToMel Sets anil Manicure
$ets--in lite United States.

We have a Catalogue worth having
Your name on a post clard brings it.

PUGH SPECIALTY CO.,
Limited

" 38 to 42 Clifford St., Toronto, Canada

TRADE DIRECTORY
ACCOUNT BOOKS.
Boorum & PearSe Co..: Brooklyn. N,Y..
National Blank Book Co., Holyoke, Mass.
Dominion Blank Book Co., St. John, Que.
W. V. Dawson, Montreal, P.Q. . . , ,

I
Vawter, Luekett, Toronto, Ont.

ACCOUNTING SYSTEMS.
Boorum & Pea'rse Co. Brooklyn.

,
National Blank Book Co., Holyoke, Mass.

(

Dominion Blank Book Co., St. Johns, Que.
Vawter. Luekett, Toronto. .Ont.

ADHESIVES
Cement

I

The Carter's Ink Company, Montreal, Que.

Gltre

The Carter's Ink Company, .Montreal, Que.
Reliance Ink Co., Ltd., Winnipeg, Man.
S. S. Stafford's Inks. Toronto.

Mucilage

The Carter's Ink Company, Montreal. Que.
Reliance Ink Co., Ltd.. Winnipeg.
M n/.ies & Co., Toronto, Ont.
S. S. Staffords Inks, Toronto.

Pastes

The Carter's Ink Company, Montreal, Que.
S. S. Staffords Inks. Toronto.

ALBUMS
Autograph

National Blank Book Co., Holyoke. Mass.

Photograph
Buntin Gillies & Co., Ltd., Hamilton.
National Blank Book Co., Holyoke, Mass.

Post Card
The Copp, Clark Co., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.

Postage Stamp
The Copp, Clark Co., Ltd., Toronto, Ont.

ALMANACS
The Copp Clark Co., Ltd., Toronto.

ARTISTS' MATERIAL.
F. Weber & Co., Philadelphia.

ART PUBLISHERS
Greeting Cards

Buntin Gillies &. Co., Hamilton, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.
Wm. E. Coutts, Toronto.
Pugh Specialty Co., Ltd., Toronto.

Place Cards
The Copp, Clark Co.. Ltd., Toronto, Ont.
Pugh Specialty. Toronto, Ont.
Rust Craft, Boston, Mass. •

Post Cards

Oopp Clark Co., Ltd., Toronto, Out.

W>m. E. Coutts, Toronto.
Pugh Specialty Co.. Ltd., Toronto.
Rust Craft, Boston. Mass.

BOOK PUBLISHERS
N. W. Henley Pub., New York City.

Grossett & Dunlap. New York City, ,
t

.' ...

Thos. Allen,; Toronto.

lohn C. Winston, To'rorito!

Macmillan Co., of- Canada, Toronto, Ont.

W. R. Chambers-, England.-
Phil'lip & Sons, England.

McClelland & Stewart, Toronto.
Hodder & Stoughton, Toronto.

BILL HOLDERS.
Kimpton. Haupt & Co., New York.

BINDERS
Elbe File & Binder, New. York City.

Goes Lithographing Co., Chicago.
Boorum & Pease Co., Brooklyn, N.Y.
W. V. Dawson. Ltd., Montreal.
Vawter Luekett, Toronto, Ont.
National Blank Book Co., Holyoke. Mass.
Dominion Blank Book Co., St. Johns, Que.

BLACKBOARDS
C. _R. MacDougall, Toronto, Ont.

BLOTTING PAPER
Eaton-Dikeman Co., Lee, Mass.

BOOKS.
. French

1 Granger Freres, Montreal, Que.
Thomas Nelson & Sons, Ltd., Toronto.

Blank

Buntin Gillies & Co., Ltd., Hamilton.
Canadian Pad and Paper Co., Toronto, Ont.
W. V. Dawson, Ltd., Montreal, Que.
Boorum & Pease Co., Brooklyn.
Vawter, Luekett, Toronto, Ont.

' Dom. Blank Book Co., St. Johns, Que.

Nat. Blank Book Co.. Holyoke, Mas*.
Exercise

Buntin Gillies & Co.. Ltd , Hamilton.
W. V. Dawson, Ltd., Montreal, Que.
Canadian Pad & Paper Co., Ltd., Toronto.
The Copp, Clark Co.. Ltd., Toronto, Ont.

Educational

Sir Isaac Pitman, Toronto, Ont.
Religious

Religious Tract Society, London.

CALENDARS
Desk

Defiance Mfg. Co., New York.
Kimpton Haupt & Co., New York.

Memo
Defiance Mfg. Co., New York.
Vawter Luekett, Toronto, Ont.
Kimpton, Haupt & Co., New York.

CARDS
Playing

Goodall's, London, Eng.
Copp Clarke Co., Toronto, Can.
United States Playing Card Co.. Windsor, Ont.

Tally

The Copp Clark Co., Ltd., Toronto.
Wm. E. Coutts, Toronto.

CASH REGISTERS »
National Cash Register Co., Toronto.

CHALK
Lecturers

Binney & Smith Co.. New York.

Toy
Binney & Smith Co., New York.

CLIPS

Paper

Defiance Mfg. Co., New York.
Kempton, Haupt Co.. New York.
Hensel Milranen, Syracuse, N. J.

O K. Mfg. Co., Syracuse, New York.

Pen and Pencil

Copp Clarke, Toronto, Ont.

CRAYONS
ArtisU

Binney & Smith Co., New York.
F. Weber & Co., Philadelphia, P«.
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*qb¥ual" ONLY$l-50
wtA KNOWLEDGE

320 Pages ILLUSTRATED

By Dr.WIHRELD SCOTT HALL, thi
Noted Authority and Lecturer

PLAIN TRUTHS OF SEX LIFE—
What every young ruin and young
woman, every young wife and young
husband, every father and mother,

teacber and nurse should know.

Sex Facts Hitherto Mlsundsrrtsid

In plain wrapper for only*] CA
postage 10 centa extra. •

McClelland & stewart
Limited

215 Victoria Street,

TORONTO

Elbe Spring Binder
with the inner folder All

sizes; all bindings, V4"
capacity.

ELBE FILE & BINDER CO.
215-217 Greene St., New York, N.Y.

Hold the Line

here's the line to hold
—John Heath's Tele-
phone Pen. You will

not hold it long be-

cause it sells so quick-
ly. There's quality
about it. It writes
smoothly, never cor-
rodes, and lasts long.

Get connected with
the Telephone Pen for
quick sales.

Supplied bu all the leadlnf Whole-
tale House* In Canada

Regiitered

London, Eng.. Export Agency

8 St. Bride'Street

LONDON, E.C.

FOR SALE
One J. & J. Taylor Safe, inside dimensions 15

inches deep, 2 feet 6 inches vide, three feet 1W>
inches hifrh and fitted wilh a built in compart-
ment. Price WJCOOO.

One J. & J. Taylor Safe, IS inches deep, two
fe< t S) Inches wide, f<>ur feet "> inches hieh, fitted

with a sl<;ei compartment. Both sales are in
good condition and can be bought at a price
that will save considerable money to the pur-
chaser. Price $200.00. Box 9, BOOKSELLER
AND STATIONER, 153 University Avenue.

Drtrwtar

Binney A Smith Co., New York.

Lecturers

Binney A Smith Co., New York.

Marking

Binney * Smitts Co., New York.

MiaceHaneov-

American Lend Pencil Co., New York.

Binney A Smith Co., New York.

Mill

Binney A Smith Co., New York.

MM
Binney A Smith Co., New York.

Textile

Binney A Smith Co., New York.

Toy

Binney A Smith Co., New York.

CRAYON PENCILS

American Lead Pencil Co.. New York.

CUTTERS
Paper

Golding Mfg. Co., Frnnklin. Mass

Card

Golding Mfg. Co., Franklin. Mas*.

DATER8
Fulton Specialty Co.. Elizabeth, N. J.

DESK
, Baskets

A. R. MacDougall, Toronto, Ont.

Pads

Canadian Pad and Paper, Toronto, Ont.

DIARIES

£oorum A Pease Co., Brooklyn, N. Y.

DICTIONARIES
C. A G. Merrian Co., Springfield.'

DISTRIBUTORS

Brown Bros., Toronto, Ont.

Cor»p Clark, Toronto, Ont.

Aubrey O. Hurst, Toronto, Ont.

ENVELOPES

W. V. Dawson. Ltd., Montreal, Que.

ERASERS
Eairle Rubber Co., Ashland, Ohio.

Artista

Weldon Roberts. Newark, N. J.

Blackboard

A. R. MacDougall, Toronto, Ont.

Ink

Weldon Roberta, Newark, N. J.

Miscellaneous

Weldon Roberta, Newark. N. J.

Rubber

American Lead Pencil Co., New York.

Kiimpton, Haupt A Co., New York. -

FANCY GOODS
Granger Freres, Montreal, Que.

Pugh Specialty Co., Ltd., Toronto, Ont.

FILES

Drawer

Ebbe File and Binder, New York City.

GLASSWARE
Stationers

Defiance Mfg\ Co., New York.

Kimpton. Haupt A Co., New York.

INDEXES
Telephone

Elbe File A Binder Co., New York.
INKS

Copying
The Carter'a Ink Co., Montreal. Qua.

S. S. Stafford, Toronto, Ont.

Drawing
Chas. M. HUrgins A Co.. Brooklyn, N. Y.
F. Weber A Co., Philadelphia, Pa.

Eradicators

The Carter's Ink Co., Montreal, Que.

Fountain Pea
The Carter's Ink Co.. Montreal, Que.
S. S. Stafford, Toronto, Ont.
Reliance Ink Co., Ltd.. Winnipeg?. Man.
L. E. Waterman Co., Ltd., Montreal, Qua.

Writing
The Carter's Ink Co., Montreal, Que.
Reliance Ink Co., Ltd.. Winnipeg, Mat).
S. S. Stafford, Toronto, Ont.
L. E. Waterman Co., Ltd., Montreal, Qae

INK STANDS AND WELLS
Defiance Mfg. Co., New York.
Kimpton. Haupt A Co., New York.
Frank A. Weeks Mfg. Co.. New York.

KEY CONTAINERS.
Buxton, Inc., Springfield, Mass.

CASES
Buxton. Inc., New York.

LEATHER GOODS (Fancy)

LOOSE LEAF
W. V. Dawson Ltd., Montreal, Que.
Dom. Blank Book Co., St Johns. Que.
Booruxn A Pease Co., Brooklyn, N. Y.
Vawter 'Luckett, Toronto, Ont.
National Blank Book Co., Holyoke, Maaa.

Metal*
W. V. Dawson, Ltd., Montreal. Que.

MAP TACKS
Moore Push Pin Co., Wayne Junction. Pa.

MIRRORS
Phillips Mfg. Co., Toronto, Ont.
Manzies A Co., Ltd., Toronto, Ont.

MOISTENER8
Kimpton. Haupt A Co., New York.

NOVELTIES
Brantford Felt Novelty Co., Brentford, Ont.
Pugh Specialty Co., Ltd., Toronto. Ont.
Evans A Co., Montreal, Que.
Rust Craft. Boston, Mass.

Fulton Specialty Co., Elizabeth, N. J.

McClelland A Stewart, Toronto, Ont.
Buxton, Inc., Springfield, Mass.
Granger Freres, Montreal.

OFFICE EQUIPMENT
Buntin Gillies A Co.. Ltd., Hamilton.
Granger Freres, Montreal, Que.

Filing Systems
Kimpton, Haupt A Co., New York.

PADS
Desk

Canadian Pad and Paper, Toronto, Ont.
Sainberg A Co., New York.

Mem*
Canadian Pad and Paper, Toronto, Ont.

Writink

Buntin Gillies A Co., Ltd.. Hamilton.

W. V. Dawson, Ltd. Montreal, Que.

Can. Pad A Paper Co., Ltd., Toronto. Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.

PRINTING SETS (Toy)

Binney A Smith Co., New York.

PAPER
Blettinr

W. V. Dawson, Ltd., Montreal. Que.

Carton
The Carter's Ink Co., Montreal, Que.
Mittas A Volger, Parkridge, N. J.

G. S. Webster Co., Boston, Maaa.

Copying
Canadian Pad and Paper, Toronto, Ont.
Holland Paper Mills, Montreal, Que.
C. H. Dexter A Sons, Windsor Locks, Conn
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PapeterU

Bun tin Gtljiea ft Co.. Ltd., Hamilton.

Baton. Crane & Pike Co., of Canada Ltd.,

Toronto, Ont.

The Copp, Clark Co., Ltd., Toronto, Ont
Pugfo Specialty Co., Toronto, Ont.

ttolland Paper Co., Ltd. Montreal, Qua.

Ruled

Bun tin Gillies £ Co., Ltd., Hamilton.

Boorum * Pease Co., Brooklyn, N. Y.

National Blank Book Co., Holyoke, Mass.

Tissue

Q. H. Dexter & Sons, Windsor Locks, Conn.

Writing

Buntin Gillies & Co., Ltd1

., Hamilton.

Eaton, Crane * Pike Co., of Canada, Ltd..

Toronto, Ont
The Copp, Clark Co.. Ltd., Toronto, Ont
Rolland Paper Mills Montreal, Que.

PAPER FASTENERS

Defiance Mfg. Co., New York City.

Hensel Milranen, Syracuse, N. Y .

Kimpton, Haupt k, Co., New York.

O. K. Mfg. Co., Syracuse, N Y.

PEN POINTS
Gold Plated

Ester-brook Pen Mfg. Co., Camden, N. J.

SiWer Plated

Eaterbrook Pen Mfg. Co., Camden, N. J.

Nickel Plated

Eiterbrook Pen Mfg. Co., Camden, N. J.

Steel

American Lead Pencil Co., New York.
Hinks. Wells A Co., Birmingham, Bng.
John Mitchell, Birmingham, Eng.
John Heath, London, Eng.
Esterbrook Pen Mfg. Co., Camden, N. J.

Perry & Co., London, England.

Holder

Esterbrook Pen Mfg. Co., Camden, N. J.

Fountain Pens

L. E. Waterman Co., Ltd., Montreal, Qu.

Racks

Kimpton. Haupt A Co., New York.

PENCILS
Checking

American Lead Pencil Co., New York.
Eberhard Faber, New York City.

Pencil Exchange, Jersey City, N. J.

Clutch

American Lead Pencil Co., New York.

Colored

American Lead Pencil Co., New York.
Eberhard Faber, New York City.
Pencil Exchange, Jersey City, N. J.

Compass

Joseph Dixon Crucible Co. Jersew City, N. Y
Eagle Pencil Co., New York.

Drawing

American Lead Pencil, New York.
Eberhard,,. Baber, New York City.

Hard Rubber

L. E. Waterman Co., Ltd., Montreal, Que.

Imprint

American Lead Pencil Co., New York.
Pencil Exchange, Jersey City, N. J.

Indelible

Eberhard Faber, New York City.
Pencil Exchange, Jersey City, N. J.
American Lead Pencil Co., Mew York.

Lead

Eberhard Faber, New York City.
American Lead Pencil Co. .New York.
Pencil Exchange. Jersey City, N. J.

Slate

Binney ft Smith Co., New Y»rk.

PENNANTS
Brantford Felt Novelty Co., Brantford, Ont
Pttgh Specialty Co.. Ltd., Torcnto. Ont

PICTURE FRAMES
Phillips, Mfg. Co., Toronto, Ont.

PICTURE HANGERS
. Moore Push Pin Co., Wayne Junction, Pa.
PINS (Glass)
Moore Push Pin Co.. Wayne Junction, Pa.

PRESSES
Golding Mfg. Co., Franklin, Mass.

PUNCHES
Miscellaneous

Boorum & Pease Co., Brooklyn, N. Y.
Defiance Mfg. Co., New York.
Elbe File A Binder Co., New York.
Kimpton, Haupt & Co., New York.
National Blank Book Co., Holyoke, Mass.

RELIGIOUS ARTICLES
Religious Tract Society, London, Eng.
Granger Freres, Montreal, Que.

RUBBER STAMPS & ACCESSORIES
Eagle Rubber Co., Ashland, Ohio.
Fulton Specialty Co., Elizabeth, N. J.

Langfelder, Homjma, & Haywood, New York.
Weldon Roberts Co., Newark, N. J.

Evans & Co., Montreal, Que.

Dating Stamps

Fulton Specialty Co., Elizabeth, N. J.

SCHOOL SUPPLIES
Buntin Gillies & Co., Ltd.. Hamilton.
Canadian Pad and Paper Co.

The Copp, Clark Co., Ltd., Toronto, Ont.

Can. Pad and Paper Co., Toronto, Ont.

W. V. Dawson, Ltd., Montreal, Qu.

Menzies & Co., Toronto, Ont.

SEALING WAX
A. R. McDougall, Toronto, Ont.
Geo. Waterson & Sons, Ltd., London, Eng.

8TAMP PADS
Fulton Specialty Co., Elizabeth, N. J.

STATIONERS SUNDRIES
Granger Freres, Montreal, Que.
The Copp Clarke Co.. Ltd., Toronto. Ont.
Eaton Crane & Pipe. Toronto, Ont.
Buntin Gillies & Co., Ltd., Hamilton, Ont.
Menzies & Co., Toronto, Ont.
Thos. Davidson, Mfg.. Montreal, Quebec.
A. R. MacDougall, Toronto, Ont.

TACKS
Map

Moore Push Pin Co., Wayne Junction, Pa.
Marking

Moore Push Pin Co., Wayne Junction, Pa.

Thumb
Moore Push Pin Co., Wayne Junction, Pa.
Defiance Mfg. Co., New York.

TAGS
String

Buntin Gillies, Hamilton, Ont.
Merchandise

Noeeting Pin Ticket Co.. Mt. Vernon. N. J.

Buntin Gillies, Hamilton, Ont.

TOYS AND GAMES
Granger Freres. Montreal, Que.
The Copp, Clark Co.. Ltd.. Toronto. Ont.
Langfelder, Homma & Haywood, New York.

McLelland & Stewart, Ltd., Toronto, Ont.
Menzies Co.. Toronto, Ont.

A. R. MacDougall, Toronto.

TRAY8
Developing

Thos. Davidson Mfg. Co., Montreal, Que.

Desk

TYPE WRITER RIBBONS
The Carter's Ink Co., Montreal, Que.
Mittag & Volger, Parke Ridge. N. J.
F. S. Webster Co., Boston, Mass.

WHOLESALE STATIONERS
F. S. Webster Co., Boston, Mass.
The Copp, Clark Co., Ltd., Toronto, Ont.
Thos. Davidson, Montreal, Que.
Buntin, Gillies & Co., Ltd., Hamilton, Ont.
Granger Freres, Montreal, Que.
W. V. Dawson, Ltd., Montreal, Que.
Brown Bros., Toronto, Ont.
R. R. MacDougall, Toronto, Ont.

Specialists in
Novelties for Carnivals

Dances, Etc.
Manufacturers of

High Grade Pennants, Cushion Tops,
Felt Emblems, Paper Hats, Advertising

Novelties.

Brantford Felt Novelty Company
Brantford — Canada

WATERSTON'S
BEE" BRAND

MARK

SEALING WAX
Factory :

Warriton Works, Edinburgh, Scotland

THE FINANCIAL POST
to a paper treating of finance in a broad
way. It gets behind the figures to the
facts which shape the figures. It will
bajp you to that sane understanding and
balanced viewpoint necessary to the lead-
en in each community. Subscription
price, $5.00 per year (52 issues!.

THE FINANCIAL POST OF CANADA
143 University Ave,, Toronto

WANTED
r^ASa REGISTER WANTED. SINGLE DRAW-

er, receipt printer. Must be in excellent con-
dition. Box No. 11, Bookseller and Stationer.

You always connect
Pitman with Shorthand

Be Up-to-Date and Link —

SHORTHAND

BUSINESS

TECHNIC:al
CANADA :

Sir Isaac Pitman & Sons, Ltd.
70 Bond Street, Toronto
Wholemale Agent*: Commercial Text Book Co. & Copp, Clark Co.. Hi

Kindly mention

Bookseller

& Stationer

when corres-

ponding with

advertisers.
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INDEX TO
ADVERTISERS

A
Allen, Thos 68

American Lead Pencil Co 69

B
Binney & Smith 64

Blackie & Sons °»

Brantford Felt Novelty "5

Buntin Gillies Back Cover

Buxton Inc 5 *

C
Canadian Pad & Paper 71

Carters Ink Co 59

Chambers Co., W. & A 8

Copp Clark 16-61

Coutts. Wm. E 57

D
Davidson Mfg. Co., Thos 00

Dawson, W. V 60

Defiance Mfg. Co 62

Dominion Blank Book 63

E
Eagle Rubber Co.. .Inside Back Cover

Eaton Crane & Pike 13

Eberhard Faber 1°

Elbe File & Binder 74

Esterbrook Pens 71

Evans & Co Inside Front Cover

Eveleigh Nash & Greyson .... 70

F
Fulton Specialty 62

G
Golding Mfg. Co. 71

Granger Freres 67

Grossett & Dunlap 4

H
Heath & Co., John ........ 74

Henley Pub. Co., N. W 6

Hinks, Wells & Co 71

Hodder & Stoughton 2-3

Hurst, Aubrey 66

K
Kimpton Haupt 57

L
Langfelder Homma & Haywood,

Inc 63

M
Macmillan Co. of Canada, Ltd.

—Front Cover
MacDougall, A. R 12

McClelland & Stewart 1-74

Menzies & Co. 11

Merriam Co., C. & G 67

Mittag & Volgar 59

Moore Push Pin 71

Murray. John 70

N
Nelson, Thos 5

P
Pencil Exchange
Perry & Co., Ltd 64

Pitman, Sir Isaac 75

Phillips & Sons, Geo 70

Phillips Mfg. Co 65

Pugh Specialty Co 73

R
Religious Tract Society 70
Rolland Paper Mills 64

Rust Craft 65

Stafford. S. S. 65

Vawter-Luckett 76

W
Waterman Co., L. E 9

Waterston & Sons, Geo 75

Weber Co.. F 76

Webster, F. S 58

Weldon Roberts 57

Winston Pub. Co., J. C 7-67

Another New S^sK^G Line

You have been asked

for just this book

L̂ J

A new Yz" Memo Book that holds 100 sheets and
an A-Z Index.

A new %" Memo Book that holds 200 sheets and
an A-Z Index. (This in size 6% x 3' !

J,
only).

BOTH TAKE REGULAR MEMO. SHEETS

We are having calls from consumers, who have
seen our ads, for these books. Order your supply
NOW.

See Catalog No. 3, pages 52 to 57.

(If you haven't your copy send for it).

Sold through the trade only.

VAWTER-LUCKETT, LIMITED
Successors to

Luckett Loose Leaf, Limited
545 King St. W. TORONTO

Montreal - : - 207 St. James St.

SPHINX
SHOW CARD
COLORS

A palette of 15 selected colors of great
depth and brilliancy. Mat drying and
readv for use. In two ounce patent lid

jars and larger sizes.
t- ,..

Sample card on request

F. WEBER COMPANY
St. Louis Philadelphia Baltimore
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IMEfl
Rubber To^r

Balloons -Bally

10c. Retail

144 Pieces

15c. Retail

Four Styles

72 Pieces

Why Dealers Like To Sell

Eagle Brand Balloons
This assorted display box of Eagle Balloons has made
itself popular with dealers everywhere because of its

quick selling-, repeat order bringing- qualities—and the
nice profit it brings in.

Decorated in bright, attractive colors and containing
equally beautiful balloons it can not help but attract
attention when placed in sight.

The 10c assortment contains 144 pieces in different styles
and shapes—squawkers, airships, picture balloons, etc.,

in beautiful non-fading colors.

The 15c assortment contains 72 balloons of extra large
size, four styles: Watermelons, Bag Pipes, Large Con-
tinuous Noise Makers and Jumbo Squawkers.

Eag-le Brand is an assurance of quality. This means
satisfied customers and repeat orders. Samples will be
gladly sent on request.

Write for Jobbers' Proposition

Selling Agents:

Menzies Company Limited
439 King St. W., Toronto

THE EAGLE RUBBER CO.

ASHLAND'OHIO-USA
NEW YORK OFFICE 35 UNION SQUARE

T»y, :W
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h ! i LTON CAN..DA

SPRING
HOUSE CLEANING

There are many ways in which the Stationer may help the bus>

Housewife. Let your windows offer these suggestions :

—

Shelf paper, plain and fancy.

Wrapping paper and twine.

Pushpins, hangers and thumb tacks.

Gold paint.

Passepartout binding, etc.

For illustrations and particulars, refer to Catalogue No. 21.

EXAMINATION
PAPER

Link up with our Direct Advertising.

The School Boards will receive samples of our
papers. They will order through their local

dealers. You can safely assure them that these

lines are uniform in quality and good value in

every case.

ST. LAWRENCE SEVERN
IVORY RIDEAU
NIAGARA ST. CLAIR

ATHABASCA
Samples and Prices on Request.

HAMILTON CANADA
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Canadians Paid Oyer $30,000.00

to Read Bob Edwards' Annual last year

THE BOOKSELLERS WHO SOLD THEM
MADE A PROFIT OF OVER $12,000.00

Last year's Annual made
a new record with sales

of over 50,000 copies. It

was the biggest selling

and most profitable book
of the year.

This year'sAnnual (Third

Series) will be ready in

June. It will be a corker,

advertised from Coast to

Coast to let that eager
50,000 who are waiting
for it know it's out and
send them to your store

for it.

Order now -Window Posters and
Circulars Gratis

THE IMPERIAL NEWS
COMPANY, LIMITED

Distributors

VANCOUVER WINNIPEG
TORONTO and MONTREAL

Irrepressible Bob Edwards
Is upsetting the Dominion with a bunch of good stories in his

new Annual. Men you thought serious citizens are suddenly
"busting loose" in a quiet place with uncontrollable mirth,
and the placid faces of successful business sharks are rapidly
and unaccountably wreathed in contagious grins after reading

BOB EDWARDS'
ANNUAL

55c.
Not First or Second but all High Gear Stuff-
Just Out—Most News-stands have it, Price

THE IMPERIAL NEWS COMPANY LTD.,
DISTRIBUTORS

FULL SIZE NEWSPAPER ADVERTISEMENT
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The Best Balloon Proposition

Ever Offered to the Trade !

Six

Dozen

in the

Box

TaKe one or more Home

Bright

Colors

iHchiccMt

Toy
Balloons

Non=Poisonnus

Harmless

Yovir Kiddies will enjoy them
Every

Number

a Repeat

Seller

QUICK SALES

This is Assortment K
Dealer's Return for Contents :

2 Doz. No. BO ki. mil. at 5c
2 Doz. No. :i."2 Squawker, a. 5c

1.20

1.20

$3.60

$2.25

Profit 1.35

BIG PROFIT SMALL INVESTMENT
This new Mohican Counter Display Box is absolutely the best balloon proposition ever offered to the trade! It

contains two dozen each of our three most popular numbers. The fact that they all retail at 5c each makes for
an even movement of all three numbers, thus overcoming the outstanding disadvantage of most assortments—slow-
selling numbers tied onto popular sellers.

ASK YOUR JOBBER FOR THIS NEW MOHICAN ASSORTMENT
But be sure to ask for ASSORTMENT K. If he hasn't got it we will ship your initial order direct on receipt of

cash. If you send us your jobber's name we will send him full particulars.

Mohican quality, color and size of inflation are better than ever this year.

1
WRITE FOR PARTICULARS OF MOHICAN ADVERTISING BALLOONS

EVANS & CO., LIMITED, 247 St. Paul Street W., Montreal

Sole Canadian Agents for Mohican Rubber Co.
WESTERN DISTRIBUTORS

Manitoba, Alberta and Saskatchewan—F. D. Cockburn Co., 149 Vancouver:—Intercolonial Agencies, Ltd.. 929 Standard Bank Bldg.

Notre Dame Ave.. E., Winnipeg.
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Most Complete Book on Radio Published.

AMATEUR RADIO
160 pages. Over 150 Illustrations and Diagrams.

BY MAURICE J. GRAINGER
Radio Expert, formerly with the
Westinghouse Electric Co., and

the U.S. Navy

Paper 60c. Cloth $1.00

IN THE MORNING OF TIME.-BY CHARLES. G. D.

ROBERTS.
An intensely exciting novel of prehistoric times. $2.00.

THE HEAD OF THE HOUSE OF COOMBE.-BY FRAN-
CES HODGSON BURNETT.

The most beautiful romance of the year. $2.00.

JOANNA GODDEN.—BY SHEILA KAYE-SMITH.
A story of the Romney Marshes. A novel of wonderful

character and power. $2.00.

BRASS.-BY CHAS. G. NORRIS.
A novel of marriage. A book which men stay home from
the theatre to read. $2.00.

THE CORNISH PENNY. BY COULSON CADE.
A mystery romance of unusual flavor and delightful char-

acterization. $2.00.

IF WINTER COMES.—BY A. S. M. HUTCHINSON.
One of the outstanding novels of our time. $2.00.

HUTCHINSON'S NOVELS IN LEATHER.
A handsome uniform edition of Hutchinson's four novels

—

If Winter Comes; The Happy Warrior; Once Aboard the

Lugger; A Clean Heart. Each, $2.50.

BLACKY, THE CROW.—BY THORNTON W. BURGESS.
A new volume in The Green Forest Series, which will de-

light all children. $2.00.

THE CARPENTER AND HIS KINGDOM.-BY ALEX-
ANDER IRVINE.

A remarkable life of Chirst, written by a remarkable man.

$1.75.

TIMBER. BY HAROLD TITUS.

A big, powerful tremendous story—the first novel of Con-

servation. $1.75.

PUNCH'S
LLOYD
GEORGE

A Biography in Caricature

— Compiled from the

pages of Punch.

The most prominent states-

man of the time, presented

by almost a generation of

artists in various roles,

guises and disguises from

the time he was a mere

"back-bencher" in the

House of Commons to the

present day.

A book of enormous inter-

est—artistically as well as

politically. Contains near-

ly 200 drawings by the

most noted artists from

1903 to 1921.

$1.50

McCLELLAND and STEWART, Limited
PUBLISHERS TORONTO

The Livest Book List in Canada
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THE RADIO BOYS SERIES
Trade Mark Registered

By Allen Chapman
(Author of The Railroad Series)

Foreword by Jack Binns
(Radio Editor of the New York Tribune)

THE RADIO BOYS' FIRST WIRELESS
THE RADIO BOYS AT OCEAN POINT
THE RADIO BOYS AT THE SENDING STATION
THE RADIO BOYS AT MOUNTAIN PASS
THE RADIO BOYS TRAILING A VOICE

Handsome, individual, four color jackets, cloth binding, well illustrated

Jack Binns—radio expert and hero, having been the first man to

send a distress signal from ship by wireless, on the occasion of the sink-

ing of the Republic in 1907—says in his foreword to the first volume:

"It is very appropriate at this moment when radio has taken the
country by storm, and aroused an enthusiasm never before equalled,
that the possibilities for boys in this art should be brought out in the
interesting and readable manner shown in the first book of this series."

These books are up-to-the-minute, accurate as to details, and give
the boys entertaining fiction.

You will find the boys all greatly interested and these books easy
to sell.

We will furnish advertising matter for display. Also the above cut
if you want it.

These books retail at the same price as our famous TOM SWIFT
BOOKS, BOBBSEY TWINS BOOKS and TOM SLADE BOOKS.

First volume now ready—the other four will follow shortly.

Buy a quantity of these books and get a quick turnover.

GEO. J. McLEOD, Agents
266 KING ST. WEST TORONTO, ONTARIO

GROSSET & DUNLAP
ELEVEN-FORTY BROADWAY NEW YORK CITY
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NEW RADIO BOOKS
Covering details on—How To Operate a Set.

How To Build a Set. Principles of Vacuum

Tubes. Radio Hook-ups, Etc., Etc.

RADIO HOOK-UPS
By M. B. SLEEPER

A book that gives you not only clear diagrams for all

kinds of telephone and telegraph receiving and trans-
mitting sets but simple descriptions of each circuit

shown and spaces for notes of results obtained.
Price 90c.

EXPERIMENTAL WIRELESS STATIONS
By P. E. EDELMAN

Tells how to make apparatus to not only hear all tele-
phoned and telegraphed radio messages, but also how to
make simple equipment that works for transmission
over reasonably long distances. Then there is a host
of new information included. The first and only book
to give you all the recent important radio improve-
ments, some of which have never before been published.
392 pages, 167 illustrations. Price $3.50

THE A B C OF VACUUM TUBES USED
IN RADIO RECEPTION
By E. H. LEWIS, Assoc. I. R. E. and Radio Instructor

Written particularly for the person who "knows nothing
about radio" but who would like to gain an understand-
ing of the elementary principles of operation on vacuum
tubes and various circuits in which they are used for
the reception of radio-telegraph signals and radio-tele-

phone music and speech. Illustrated. Price $1.10

CONSTRUCTION OF NEW TYPE TRANS-
ATLANTIC RECEIVING SETS
By M. B. SLEEPER

There is a peculiar fascination about receiving radio
messages from the high-power stations of England
France, Germany, Russia and Italy, as well as those
located in the Pacific Ocean and the Oriental countries
Several types of simple receiving sets for this purpose
are described with detectors and amplifiers to accom-
pany them. Suggestions are also given for operating
relays and reproducing the signals on a phonograph.
Schedules of operating time for high powered stations
are given. In addition there is some valuable data on
home-made wavemeters for testing and experimenting.

Price 90c.

RADIO DESIGN DATA
By M. B. SLEEPER
The only book that gives tables and data for designing
receiving and transmitting apparatus so that you need
no knowledge of mathematics. It's the first book a be-
ginner buys after he has learned the use of his phone
receiver. Price 90c.

WrRELESS TELEGRAPHY AND TELE-
PHONY SIMPLY EXPLAINED
By ALFRED P. MORGAN
One of the most complete and comprehensive treatises
on the subject ever published. A study of its pages
will enable one to master all the details of the wireless
transmission of messages. The author explains in
simple language the theory and practice of wireless
telegraphy and telephony. 154 pages, 156 engravings.

Price $1.75

HOW TO MAKE COMMERCIAL TYPE
RADIO APPARATUS
By M. B. SLEEPER
This book describes in detail many commercial types
of spark and vacuum tube telephone transmitting and
telegraph and phone receiving equipment of all kinds.
The experimenter will be able to get a world of ideas
for the design and construction of his next piece of
radio equipment from the very clear descriptions and
the 98 clearly illustrated figures. Price 90c.

CONSTRUCTION OF RADIOPHONE
AND TELEGRAPH RECEIVERS FOR
BEGINNERS
Bv M. B. SLEEPER
The man who wants to feel the real thrill to accom-
plishment, and who is not satisfied in the merely
making use of what others have done for him, builds
his own radio apparatus. Radio men can follow the
data in "Radio Phone and Telegraph Receivers" with
full confidence because each piece of apparatus de-
scribed was first made, tested and found efficient
before the final design was accepted. Special receivers,
both crystal and audion, are shown in detail. Regen-
erative circuits as well as audio and radio frequency
amplifiers are described with clear photos, diagrams
and working drawings prepared especially for the
novice and the man who wants to receive the radio
telephone broadcast. A special feature is the phono-
graph type radio set and the loud speaker. Fully
illustrated. Price 90c.

Popular Books—All Good Sellers

The Norman W. Henley Publishing Co.
2 West 45th Street, New York

Canadian Representatives: McClelland and Stewart Ltd., Toronto, Can.
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RADIO SIMPLIFIED
What It Is

HOW TO BUILD AND OPERATE THE APPARATUS
by

ROBERT PHILIP KOEHLER and LEWIS F. KENDALL
A practical book by practical men, one of whom is a teacher of the sub-
ject and the other a Licensed Commercial Operator.
It is written in non-technical languag e that anyone can understand, and
will have illustrations that will help to elucidate the text. A thorough
comprehensive work embracing chapter on ''What is Radio?"; "The Es-
sentials of a Receiving Station ;" "Sending Apparatus;" "How to Learn
Radio Telegraphy;" "Comparison of Various Types of Receiving and
Sending Apparatus, with Operating Hints;" "The Etiquette of Radio and
Government Regulations for Amateur," etc., etc.

The whole country is now in the grip of the radio craze and to

enable us to help you meet the immediate big demand for this book
mail immediately your orders for stock or samples, and prices.

Bound in cloth, 12 mo, 224 pages. Attractive jacket. Price, list, $1.00

THE JOHN C. WINSTON CO., LIMITED
129-139 Spadina Avenue Toronto, Ontario

JOBBERS-DEALERS
COULD YOU SELL

The Best Baby Book on the Market ?

THE BABY'S BIOGRAPHY
With Valuable Advice For Mothe

96 Paget

Illustrated in Four Soft Colon
-

; Bound in Genuine Leather

" The Book of

Baby Mine "

Retail Price

$2.00

Tiny Tots Edition

48 pages

Retail Price

60c.
Attractive and

unusual

Combination

—Baby Record Book,

Health Hints,

Care of Baby

For full Particulars and Prices Write

THE SIMPLICITY CO.
PUBLISHERS

" The Book of Baby Mine "

420 Ashton Bldg. - Grand Rapids, Mich.

A bememoer
Rust Craft
\jfotr

Greeting Cards
Boxed Gifts
Bulb and Bowl

Novelties

J hey are different and oricjinal.

Cataloqs I

Boston A4ass.
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There's no comparison between

CANE'S
Made- in -Canada

Pencils and Others

They are of a high quality and

grade.

Cost you less to buy and you

sell at regular prices.

Invest Canadian money in Can-

adian-made goods

—

This will keep your money in

Canada and boost Canadian
industry.

Your jobbers will supply you.

The William Cane & Sons Company
Limited

NEWMARKET, CANADA
Manufacturer! of Lead Pencil* in Canada Completely

in

tn

EC

Concentrate on

ESTERBROOKS
They're Easiest to Sell

The name "Esterbrook" is recognized
everywhere as a synonym for the best

in steel pens. The twelve most pop-
ular pens in the world are all Ester-
brooks.

For school and office use, this Ester-
brook No. 556 is a leader in sales. It

is one of the Twelve Esterbrook
Favorites.

Stock a complete line of Esterbrooks
and get bigger, quicker profits from
your pen department. Our national
advertising, reaching ten million peo-
ple monthly, will keep your Ester-
brooks moving—sell them by the box.

Esterbrook Pen Mfg. Co.
18-70 Cooper St., Camden, N.J.

Canadian Agents: BROWN BROS. Ltd., Toronto

^he 'Pen with the {Big Sale.

PERRY & Co.

"Queen Mary"
Pen.

DESIGNED SPECIALLY
FOR LADIES' HANDWRITING <3?

MADE OF THE FINEST WHITE METAL
This Beautiful Pen has received the Gracious
Approval of Her Majesty THE QUEEN.

WRITE FOR OUR PATTERN CARD.

PERRY & Co. ltd.
LONDON and BIRMINGHAM (England)

Not a Luxury
but a Necessity
A numbering machine is

necessary for the efficient

and economical running of

any business and soon saves

its cost.

USED BY
Commercial Offices

Insurance Companies

Factories, Banks

Druggists and many
others

MODEL 49 A
is one of the best number-

ing machines on the market.

Strong, Durable, Automatic

in action and thoroughly re-

liable in every respect.

Numbers consecutive, dupli-

cate and repeat.

Write for Price List and discounts to dealers.

We supply any make of Numbering Machine or Dater.

Canadian Numbering Machine Co., Limited
cor. Victoria and Lombard Sts.

Toronto, Ontario
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MacDoigallsMessaje
To Progressive Dealers Everywhere. For the Month of May 1922.

DAVID'S

EXCELSIOR
SELF-INKING

Stamp Pads
(1) All colors.

(2) Not affected by heat.

(3) Improved box.

(4) Lid cannot crush down.
(5) Pad always ready for use.

(6) Gives to stamp a clear and un-

broken impression.

Standard Chalks
and Crayons

Crayel Art Crayons. Six

standard colors, with black

and brown. Colors brilliant

and do not smear.

Artco Pastel, Especially for

advanced color work. Used
with water, produce very
attractive water-color ef-

fects. Attractively boxed.

Omega Chalk Cray-
ons. Antiseptic, easy
marking, easy to

erase, free from grit,

do not glaze the
board, minimum
quantity o f dust,

clean and economic-
al.

JUST SUPPOSE, for a minute, that you
weren't a stationer—that when you

wanted an inkwell, for example, you
went to somebody else's store instead
of your own. And suppose that Mr.
Stationer, whom you patronize, suggests
an inkwell that will save 75 f

/c of your
ink bills and reduce the cost of your
pens 50%. And he tells you frankly
that this inkwell will cost a little more
than ordinary inkwells, but that, in the
long run, it will save you money and
at the 'same time be more convenient
and practical in almost a score of dif-

ferent ways. Wouldn't that stationer
be rendering you a service that you'd
appreciate? And wouldn't vou be in-

clined to do business with that kind of

a merchant whenever you had the op-
portunity? Of course you would.

Now, to get back into your own shoes.
Are you one of those progresaivp deal-
ers who recommend the most up-to-date
specialties, the articles that though they
sometimes cost just a little more in the
first place, invariably save your cus-
tomer money in the end? Or are you
still content to remain silent concern-
ing the new and modern methods, when
you know that a little larger invest-

ment on your part would mean better
satisfied customers and incidentally
more money for you. Why sell an old

time mucilage bottle if you can sell an
up-to-date mucilage applier? Why sell

a "sponge-in-a-bowl," when folks just

need to be told about the new sanitary
moisteners?

And it's the same with crayons or chalk
or inkpads or any other line you sell.

Whv allow your customers to buy in-

ferior articles, when insisting on noth-
ing but the best will prove a saving for
them in the long run? Why not con-
sider their best interests and show them
that a stamp pad that is not affected
by heat will last longer and give better
"erv!ce than one that is easily dried up?
Why not figure out the saving for them
and show them that you have their in-

terests at heart when you recommend
the better merchandise.

Crayons may seem a small item, but
there's many a friend you can make, by
selling only the best. And you'll le
surprised what business there is to be
done in crayons if you're getting the
bulk of the business in your locality.

But of course you won't be getting the
big share of the business unless you are
selling the best.

Yes, there is nothing pays like watch-
ing out for the customer's best inter-

ests. And that is what you are doing
when you recommend the lines adver-
tised on this page. ARE you? Of
course you're STOCKING them. But
are you RECOMMENDING them? Re-
member this little message when next
you have a request for an inkwell—

a

mucilage bottle—a moistener—a stamp
pad—chalk—or crayons. It'll pay.

CENGBUSCH
INKSTAND

Closes airtight after every dip of the pen.
No ink can evaporate and none has to be
thrown away on account of becoming thick

and dirty. Ink kept
clean and fresh. Re
diAces ink bills Tfi',

and cost of pens
">()',. Instantly ready
and never spurts.
Supplied in all sizes

and styles.

CENGBUSCH
J* Salt-Closing

MuciimeAppueR
The practical, convenient,

and efficient way to use mu-
cilage. Always ready for use,

mucilage cannot dry up, be-

cause it's sealed in air

tight, but opens at a touch.

Applier is very neat and at-

tractive. Moulded of genu-
ine hard rubber and has
nickel cap.

rhelDE/IL
MoistemeR

The Most

Satisfactory

Article of

its kind on

the Market.

Th? quick, easy method of moistening fingers,

stamps, labels, etc. Attractive appearance.
Absolutely sanitary. Made for lasting ser-

vice. Glazed white porcelain. Bright nickel

bearings.

Representatives for Canada and Newfoundland

:

7i RMacDoiifrdl *Qfrdkd^ggggg
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*3

Metal Pencils
VENUS No. 38 Leads arc

perfect leads; of the same
composition as the world famous

VENUS PENCILS. Always
straight, long-wearing and per-

fectly graded—so smooth that

they just glide over the paper

freely and easily. There is a de-

mand for a perfect thin lead to be

used with mechanical pencils.

Sell your customer the VENUS Leads
No. 38 and you will sell them to him

time and time again.

Packed in attractive VENUS water-

marked boxes; 12 leads in a tube, 12

tubes in a box—one-half gross tubes to a

carton.

Retail price--15c per tube
2 tubes for 25c

Write for samples and information

American Lead Pencil Company

Jl Degree cf£ead
j-or&Veru 'Purpose

and 'Preference*

220 Fifth Avenue, New York

and London. England

VENUS Pencils arc (he largest selling Quality Pencils in the world.

^Absolutely
Crumble 'Proof
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tese Sooi

PEN EX PENCILS
6ive abetter profit

SUALLY, pencil profits depend on turnover. But take two
pencils of the same quality and retail selling price, one costing
you less than the other. Which would you rather sell?

The lower cost pencil, of course! Your customers would buy this

pencil as readily as the other. There would be no difference in turn-
over. But your profits would be greater—possibly double those from
the pencil of higher cost

!

This is your reason for pushing PENEX Pencils. Independent manu-
facturing from start to finish in our own plants with improved methods
enable you to buy really good pencils—PENEX—at a lower price.

We would like to 'prove this to you with samples,

quotations and full details. Write for them now.NEW JERSEY LEADS IN
PENCIL PRODUCTION.
PENCIL EXCHANGE HELPS
MAINTAIN THE LEAD

PENCIL EXCHANGE
MAKERS OF LEAD PENCILS
FOR THREE GENERATIONS-
JERSEY CITY, N.J. U.S.A.
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British and Best

IN

6 COLOURS.

No.. 107.

All things being equal, it would be fair to ask you to

buy a British pencil.

But all things are not equal.

Since the revolution of recent years in the pencil indus-

try, both quality and price are in favor of Britain.

You can buy from us

CHAMBERS1

ALL-BRITISH
LEAD PENCILS

at a lower price than you can buy any pencil of similar

quality anywhere in the world.

This is one of those exceptional cases where patriotism

increases your profits. Write us for samples and prices

and make comparisons.

C. Vernon Nobbs
Coristine Building

Montreal, P. Q.

Sole Canadian Representative
and Distributor

PE/NCILS
ECLIPSE
FOREIGN
MAKES F. Chambers & Co., Limited

Garden Pencil 'Works

Stapleford, Notts., England

IN THE WORLD

Tar-
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SEASON 1922

EXERCISE BOOK COVER DESIGNS

MONTREAL

Four centre Covers are two colour Designs
Eight outside " " one "

ORDER EARLY AND AVOID DISAPPOINTMENT
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THESE Gibson birthday cards for children are designed with t'.e

child's delight in pretty things always in mind. They are plan eel

for each birthday, from the first to the tenth, keeping pace with the

growth of the child mind and taste, so that every anniversary, from

babyhood to the more important and dignified business of being ten

years old, is suitably recognized.

Every grown-up who remembers the joy of the first few birthdays

must feel the desire to make some little child happier through a loving

remembrance, beautifully and simply expressed by appropriate cards,

Published by

The GIBSON ART COMPANY
CINCINNATI, OHIO
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What Comes After

You Buy the Goods . . . ?

Chapter I

You buy goods to sell them at a profit. The
faster the turnover, the more money you make.

The question is one of turnover.

The answer is the same as the keynote of the

192 1 National Association Convention

—

"edu-

cate the salespeople-"

Individual education of your sales force by

our large force of traveling service men; educa-

tion on sales methods and stock handling by

letters and booklets; educational talks on sales

and manufacturing that appear each month in

the neighborly "Webster Way"—these are a few

of the many ways in which the Webster Definite

Selling Plan stands squarely behind this great

educational movement.

It's not a question of how much we can

help you, but of how much you will let us

help you.

Send in the names of your department

heads and retail clerks who would like to

receive the valuable and practical aids of-

fered by the Webster Definite Selling

Plan.

F. S. WEBSTER CO., 372 Congress St., BOSTON, MASS.

Makers of MultiKopy Carbon Paper and Star Brand Typewriter Ribbons

Agencies : In London, Paris and all of the principal cities of the world
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The House of Service

Gem Desk Memorandum Calendar

Largest desk calendar house in the world.
Our principal lines are the Gem and Per-
fection.

We also manufacture Weekly and Wall
Calendars.

Imprinting for advertising purposes a
specialty.

Defiance "A" Clips— Made in 5 Sizes

Best material and scientifically correct con-
struction give them a powerful grip and
easy action. Very attractively priced.

Stationers' Glassware, Hardware and Spec-
ialties.

We solicit correspondence.
"The House of Service'

Manufacturing Co.

384 Broadway, New York

-M. A M.

CARBON
PAPER

MITT»C i VOLGta.

Where there's "M & V " there's

Profit

"M. & V." carbons and ribbons have created a

consistent patronage. They have become a

popular choice with the trade.

Big buyers demand "M. & V." Brand carbons

and ribbons.

Be a big buyer and make profitable returns in

your selling efforts.

Let your "counter" attraction be

Mittag & Volger carbons and ribbons.

MITTAG & VOLGER, Inc.
Principal Office and Factory : PARK RIDGE, N.J., U.S.A.

Agencies All Over the World
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Viceroy
BLOCK

PENCIL ERASERS
SOFT, CLEAN and PLIABLE

FOUR SIZES
12, 24, 40 and 60

to 1 lb.

Packed in pound boxes

Made in Canada

The Canadian I.T.S. Rubber Co., Limited
West Toronto

ROYAL WRITING INKS
Made in all sizes

2 oz. to Quart
IMPERIAL MEASURE

5 ROYAL*?
A,fountain p|n* /

•fcj
<fGENERAL US*- '

A Guaranteed

2) oz. Bottle

Best 10c Line
The Factory behind the Ink

ROYAL INKS FOR OFFICE, SCHOOL AND HOME
Colors: Blue Black—Red—Green—Violet

Imperial Quart 40 ozs.

Other Royal Products: Royal Stamp Pad Ink—Royal Meter Ink—Royal School Ink— Canadian Banker Stamp Pad

ROYAL INKS Write for

Price List TORONTO
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COLUMNAR

OR

SYNOPTIC BOOKS

Now that the inventories are

completed the Manufacturer,

the Wholesaler, the Retailer,

in fact Banker and all will

want to dissect the general ac-

counts.

Stationers should see that their

supply of Synoptic Books or

Columnar Books is complete

to meet these needs. We make
the widest range of sizes and
rulings 2 to 30 columns, with

sunerior quality added.

School lines will be next. We
can supply the student from
the most elementary grades to

the university senior.

We invite your interest in our
lines, Loose Leaf and Bound
Books.

Dominion Blank Book Co.
Limited

St. Johns, P.Q.

S1ai?A&rA

Blank Books

L004*LM<D*vtCT-S

Standard

BsP
Blank
Books
andLooseLeaf

Devices

Modern, facilities

backedby 8O
yearsofexperi-
ence assure*,
the qualityof
StandafxfB&P

Products

SOLD ONLY THROUGH
DEALERS

Boorumc> Pease Co.
NEW YORK
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COLUMNAR BOOKS
lii.xii

OUR assortment of the many rulings in columnar books
is the most complete of any manufacturer in Canada.
These books are made in two bindings. Half Red

Russia, Green Cloth Sides, and Half Red Fabrikoid with

Black Cloth Sides. They are of the finest workmanship and
books that you will be pleased to show to your customers.

Made in 150 and 300 page thicknesses.

Quarto and Octavo Books

Cati/tJDcx^.

o^fwffiA

r

L_J

Jctwrto/

1720 Series 2120 Series 1820 Series

These three lines of books are perhaps the best-known lines in Canada
of books smaller than Foolscap sizes. They are bound Half Red
Russia back and corners, with the titles stamped on the side. They
are carried in stock in Ledger, 1 col., 2 col., and Record Rulings.

No. 1720 No. 1820 No. 2120

Size of leaf, 10% x 8 in. Size of leaf, 9V8 x 7% in. Size of leaf, 8 Ms x 5Yz in.

All carried in stock in 200, 300 and 400 pages.

Send for our Illustrated Circular showing our
complete line of Account and Columnar Books

The BROWN BROS., LIMITED
TORONTO : : CANADA

Sole Canadian Agents for the I.-P. Loose Leaf Line.
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Big Opportunities in the Furore Over Radio
Toronto Booksellers Are Selling Books Dealing With the Wonderful Invention Just

as Fast as They Can Get Them in—Radio Fans Take in All Classes and All

Are Thirsting for Information

R ADIO" is all the rage now. Cities,

iowns and villages are smitten

'with the "bug-," and numbered
among- the country's radio fans are men,
women and children of all ages-

The bookseller has here a splendid op-

portunity to sell books on radio. And
many are making the most of it.

In the McAinsh store, corner of Col-

lege and Yonge Streets, Toron o, books
on radio and wireless have been on dis-

play almost continuously and heavy
sales have been marked up in conse-

quence.

Books That Will Sell

"There is a big demand for books on
wireless and we can sell them just as
fast as we can get them in," stated the
young lady in charge of the section to
the editor of Bookseller and Stationer.

tion of Radiophone and Telegraph Re-

ceivers f'O". Beginners" and "Wireless

Telegraphy and Telephony Simply Ex-

plained."

Only In Infancy As Yet

Nothing in years has gained the in-

terest and attention of the entire world

in so short a time as the Radio Phone
and ye it is only in its infancy. The
new electrical science interests young
and old. who are installing the necessary

apparatus in their homes and forming
radio clubs for evening amusements and
social functions. Those who have a

scientific turn of mind do not have so

much difficulty in installing "he neces-

sary outfits but there are very few who
have a real working knowledge of radio

and it is here that the department store

in its book branch and he book seller
She added that 'he books on radio were and stationer can work to profitable ad
taken up eagerly and that almost any vantage, for they have the benefit cf
kind of a book on wireless would sell. much free advertising in this link up.

In the Pound book
stores and, as a matter
of fact, in nearly every
book store in Toronto, a
small sec lion or corner is

being given over to this
type of book at the pres-
ent time.

"The A B C of Radio,"
"Hew to Make Wireless
Receiving Apparatus" and
"The How and Why of
Radio Apparatus" are
three of the books 'bat
are finding a ready sale
while magazines dealing
with the latest wonder of
the age are also being
sold just as rapidly as
they can be stocked. "The
Hom e Ra(iio __ How tQ
Make and Use It" is an-
other book that is meet-
ing with favor.

Books of a more tech-
nical nature such as "The
A B C of Vacuum Tubes
Used in Radio Reception,"
"Design Data for Radio
Transmitters and Re-
ceivers* and "Construc-
tion of New Type Trans-
Atlantic Receiving Sets"
are also popular while
beginners are calling for
such books as "Construc-

There are few youths in Canada to-day who have not the

and every one is a prospective purchaser of radio books,

can sell nearly all the radio books they can stock just

them where they can be seen.

Morning and evening papers, from

coast to coast, are devoting columns

daily to this new and engaging field.

The New York Evening World has even

gone so far as to form a radio club

among its readers, an example that will

undoubtedly be followed by newspapers

all over the country, and in Toronto the

Star and Telegram are both carrying

Radio Departments.
Never has a live retailer of books had

a better oppor;unity for profit-making

sales by featuring in windows, on coun-

ters, and in advertising in their local

papers the various books now being pub-

lished in legard to the radio phones

Those who have but little knowledge are

eager to learn and no time should be

lost in cashing in on their desires.

Outfits Are Very Cheap

The wireless telephone will unques-

tionably have far-reaching effects on the

social lives of the entire country. By
the simple means of the phonograph

the public have been able

to hear the music of the

world, the voices of the

greatest singers, sym-
phony orchestras, mili-

tary bands—in fact, every
sound-producing tlh i n g
there is—but here there

must be a separate record

for each, and the owner
of the phonograph must
have the record to hand-

There is, too, the wire

telephone over which one
peiiS'on can speak to an-

other and which ha9
bridged the continent

from end to end and there

is the wireless telegraph,

by means of which ex-

perts can talk to each

other, ships at sea remain
in communication with
the land, and through
which distance has been
annihilated.

Now comes the wireless

telephone. Here mo tech-

nical knowledge is needed.

The youngest child can
benefit by this instru-

ment as well as the most
highly trained technician.

Exceedingly simple in
construction and! opera-

( Continued on page 21)

"radio bug"
Booksellers
by putting
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Current Successes Must be Shown
With Six Thousand Titles in His Library J. R. Davidson, Progressive Vancouver Deal-

er, Realizes That the Public Must Have an Up-to-the-Minute Stock From
Which to Choose—Best of New Books Must be Stocked

VANCOUVER has a privately-own-

ed and-Qperated circulating libra-

ry tha is making great progress.

J. R. Davidson, proprietor of the

"Robson Library," 959 Robson St., has

in the past four years built up a library

of modern fiction that at present totals

6,000 titles.

Mr. Davidson, finding that his library

was becoming the big end of his busi

ness, which at one time included station-

ery and magazines, dropped everything

but this department and devoted all his

time to it.

Best British Books, Too

It has responded splendidly to the in-

creased attention that it has received.

The clientele is of a particularly high

class nature, due in no small measure
to Mr. Davidson's taste and knowledge
of books.

Not content with the works of Amer
ican and Canadian writers as brought
out by the various book travelers, this

merchant studies the book supplements
of the London papers and has in his

library at the present time books that

are .immensely popular wi'h his sub-

scribers, and which are not procurable

at any bookseller's.

In speaking about this, Mr. Davidson
expressed surprise that more British

books are not quo ed, advertised and sold

throughout Canada.

Thinks Fees Tjo Low
"Either," said Mr. Davidson, "the

British publishers have been backward
in exploiting the Canadian market, or

the Canadian book deale/s have been
backward in making arrangements to

handle these British putlications. I

have had splendid results in dealing di-

rect myself, and the books have taken
so well that it is a matter of surprise

to me that more has not been done in

the English books."

Mr, Davidson, in commenting on the

manner in which the circulating library

question was featured in a recent issue

of Bookseller and Stationer said:

"From my experience, I consider that

with most dealers who are attempting

to opuaite circulating libraries, the

charges are no high enough. .1 do not

consider that .

r
>0 cents per month is

enough. This will not permit the li-

brary department to support itself and

grow. I can quite readily see that some
merchants would use such a service

r.ierly to bring custom, rs into their

store but, even so, these rates will not

allow for replacements and additions.

"No merchant wi'l seriously under

take a library under the impression hat

the initial purchase of a thousand titles

will suffice. In order to keep up in-

terest in a library and maintain and in

crease a membership it is necessary to

be right "up to the minute" in all the
current successes. Even the most vor-

acious reader will only enjoy a certain
percentage of even the best chosen
thousand titles, and, having read that

percentage of the titles, will naturally
drop out unless the new ones keep com-
ing on the shelves.

Membership of a Thousand

"In view of the fact that many of the

best sellers which the publishers are
urning out these days are so flimsily

bound that, for the librarian's purpose,

they will not stand a month's handling,

each merchant must decide for himself

how frequently he can afford to replace

them at 50 cents per month. I had one
recent "best seller" which did not last

more than TWO WEEKS. And from
this you need not infer that ray sub
sci' bers are more destructful than the

av< rage. As a mat er of fact, they take

better care of books than the subscrib-

ers to most libraries; they have to be-

cause I will not hesitate a moment to

tall one wno abus.es the books that I

would recommend the Public Library to

him for his use.

Particularly worthy of note in the above illustration of J. R. D .nelson's library in Vancouver is the excellent arrangement of

the books. The doors of all these book cases are closed at night, every precaution being taken at all times to keep the books

free from dust and grime.
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"M/ minimum rate is 75 cents per
month, and the larger number of the

members of my library pay a straight

4 cen.s per day, with a one-dollar mem
bership deposit. The membership is

close to the thousand mark."
Mr. Davidson has not found manilla

covers to be very satisfactory. For
one thing the readers will not carry the
books in the covers and it would simply
mean puttling new covers on all the time
and never getting them back. On the
whole, though, the books receive good
care, and they last just in proportion to

the excellence, or otherwise, of their

binding.

The book referred to before, that only

lasted a fortnight, was found to be
bound merely with layers of weak paper,
covered by the very thinnest fabric.

Life of Average Novel

"Some of the circulating libraries in

England, and Scotland," said this mer-

chant, "paste their advertisement right

on the front cover of all books. In this

country there are two objections to that

method. One is that the readers do not

care to carry books, so plastered up. The
other is that it spoils the sale of such
books as the merchant wishes to dispose

of. I dispose of many books after they
have had their run in the library. Of
•course, as long as a book is in big de-

mand I re ain quite a. number of copies

on the shelves. At the present I have
thirty copies of "If Winter Comes" and
they are out all the time. Besides, I

sold fift/i copies of this book at Christ-

mas.

"In almost all cases I can sell such

books as I care o sell, at the price they

actually cost me. To do this, of course,

it is imperative that the books be kept

in good condition. It will be seen then

how expensive a book is that is bound
so poorly that i w.'ll not stand up even
under a few'weks' circulation among
the subscribers. The average novel has
a life of from three to six months."

Sectional Cases Are Urod

The writer noticed some few expen-
sive books such as "While I Remember,"
iby McKenna, and one or two of Sir

Fhillip Gibbs' books that are worth
about 21 shi'lings apiece. Asked if

these were loan d out like the rest at

the same rate, Mr. Davidson said they

were. Unless there were maintained a

separate and distinct library for books
of this type it would be impossible to

keep them separated.

"So I let hem go with the rest, except

that I reserve them for regular sub-

scribes. Tie heln to make the library

Vancouver Dealer Keeps in Touch with

What is New in the Book Line Through
Columns of " Bookseller and Stationer"

Than J. R. Davidson, proprietor

of the "Robson Library,'' 959 Rob-

son St., Vancouver, B. C, there are

few bookmen better known in Can-

ada. And, like every other live

dealer in books, Mr. Davidson is

an enthusiast over "Bookseller and
Stationer."

"Your magazine is a very greac

help to me," says Mr. Davidson,

"as it is my policy, and always has

been, to get the new books as soon

as published. I keep in touch with

these through the advertisements

in your paper."

Continuing, he said: "I have just

sent in orders to McClelland and
Stewart and some of the other pub-

lishers after seeing their lists in

'Bookseller and Stationer.* I can

honestly say that this publication

is the best help I have had. I de-

pend almost entirely on its fall list

for my buying tips and it has not

let me down once. The articles and items about books and authors and
your reviews of new books are splendid."

"Do I like Booksel'er and Stationer?" asked this Vancouver dealer in

conclusion, answering his own question with: "Well, r-a-t-h-e-r
!"

valuable to many more subscribers', and
I just average up the whole thing," said

the Vancouver man.
Mr. Davidson uses sectional book cas-

es, using about five hundred feet of

these arranged five tiers high. Besides

his, there are two large tabl< s where
the latest popular fiction is laid out.

One table behind the desk is kept for

"reservi d" books, each of which is mark-
ed with the name of the particular per-

son who has expressed a wish to get

that parMcu'ar book as soon as it comes
in. These cannot be disturbed by the

subscribers.

Library Cannot Stand Stil),

One might wonder how a librarian

would dress a window.
Mr. Davidson wondered that himself.

For a lone; time the window was just

draped. Now there are several spec-

ially-construc'ed frames, with glass, in

which the colored wrappers of the new-
er books are arranged. In this way
the window shopper sees the titles of all

the newest books that can be rented in-

side if one is a member of the library.

"I would repeat," said Mr. Davidson,

"that the way to have a successful li-

brary is to have an up-to-date choice of

titles. A library cannot stand still. It

must be freshened up with the best of

the new books a s the; come ou , or it is

going to lose the old subscribers and

hive to depend entirely on new mem-
bers to even k^ep it up to its initial

membership."

Mr. Davidson first opened up his busi-

ness in April, 1917, as library, stat'on-

ery s ore and news agency but in the

fall of 1918 he decided to go in for a

library exclusively. He deals a'most

entirely with fie' ion.

A new volume to be added to the Mac-

millan edition of Chekhov's tales is call-

ed "The Cook's Wedding and Other

Stories." The collection deals chiefly

with the joys and sorrows of children.

Title
or

Bool'

I

Title
of B".jU

With a rack such as that sketched above, J. R. Davidson of the "Rohsov Library," Vancouver, makes excellent window dis-

plays of his books. Mr. Davidson, after thinking over how best to advertise his books in his windows, had frames made with

each opening the size of an ordinary novel. Into each opening the paper wrapper of the book is slipped so that the public

can see what the new books look like. This plan, according to Mr. Davidson, is appreciated by the public—also his practice of

reserving books for those who wish it.
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Prospective Brides as Customers
Dealers in Books and Stationery Have Splendid Opportunity During May and June to

Get Rid of Surplus Stocks of Gift Merchandise—How Orders For Wedding
Invitations May be Secured

WHEN MAY with its graduations
and June with its weddings roll

around, the public begins again

to think in terms of gifts, more or less.

The average bookseiier and stationer

gets the gift-display idea around Christ-

mas but at this time of the year he is

inclined to 'let things slide and does not

emphasize strongly enough the gift

angle of his business.

On the other hand, retailers all over
the United States have awakened to th?

fact tha: the anniversary is one of the

greatest assets they have at their com-
mand for stimulating sales of certain

types of distinctive merchandise. They
realize tha' the birthday, the wedding
and the wedding anniversary, the grad-
uation day. Christmas, Easter and all

the other important redj letter days of

the averag person's life are being sig-

nalized by the giving of remembrances,
either inexpensive or costly, and they
"have asked themselves why a definite

department should not be given over
to the goods in question, so that in-

stead of having to hunt vaguely for

"just the night thing," a customer
might more conveniently select from a
wide range all carefully gathered to

gether in one special location.

The "Gift Shop" Idea

The numberless "gift shops" which
rapidly sprang up in every small town
and large city, provided the necessary
stimulus to create a similar department
within the large store, and the idea

has proved to bo most successful.

With rare exceptions, the gift shop
idea has not been featured in Canadian
stores to any extent, probably because
the merchant feels that he cannot af-

ford the space and also because every
department is really a gift shop in a

sense.

The answer to that view-point is

that a gift to be realfly worth while

must possess individuality, and a great
part of that self; same characteristic is

at ained by the manner in which it is

displayed. All classes of merchandise)
expensive or cheap, can be invested with

that rare and sought for thing—atmos-
phere.

Interesting General Public

Some stores have found that the plan

of assembling a quantity of such gift

Gift toys are becoming un important
part of the stationer's business and so

important does one dealer consider them
that he VLses toys as a medium to carry
messages he wishes the passing public
tt receive. A window fitted with dolls

during May. with a May-p>Je made from
crepe paper not only suggests dolls for
the kiddies, but reminds a past-due host-

ess that May day would be a most suit-

able time to entertain her friends at a
bridge party, etc. The favors and gifts

can be attached to each spray of flowers.

merchandise together at Christmas
time proves unusually successful and
the; feature the idea annually, yet as

soon as Christmas is over, back go the

various lines of merchandise to their

respective departments. Why? Because
the store believes that the time for

gift uiving is over for another twelve

months. All that is needed to correct

this impression is a well-thought out

campaign of publicity to acquaint cus

ers with the locality and the na ure

of the Gift Shop in the store, and then
painstaking and unceasing attention to

he department itself.

Suitable merchandise is the prime es-

sential to the successful gift section.

The customer who has in mind the pur-
chase of a gift desires to find that rare

object which will express his or her own
personality as well as give pleasure to

the recipient. Where a department store

is concerned, the range of goods display-

ed may vary in price from the trifling

novelty to the expensive "objet d'art,"

but in the case of smaller stores, the bet-

ter plan is to concentrate upon the less

expensive lines, using the utmost care

and judgment in their selection and dis-

play, emphasizing goods appropriate to

the mon'h or occasion which seems most
seasonable, and avoiding as far as pos-

sible featuring any merchandise which
can be procured anywhere else in town.

Personality Behind Sales

Keep in mind constantly the query,

"What are gifts?" so that the fatal

error of including staples may be
avoided'. Under the head of gift mer-
chandise the range of possibilities is

unlimited, and includes almost every-

thing the bookseller has in stock, includ

ing books, book ends, fancy candles and
candlesticks, stationery, cards, leather

goods of all kinds, novelties and knick-

knacks galore.

The children should not be overlook-

ed especially in stocking such a depart-

ment, for their birthdays and other fes-

tivals demand a constant supply of pret-

ty trifles which any store can easily

aupply.

The buyer and the staff who manage
such a department as this must be care

Wedding stationery

fo"- June is certain to

attract at this time.

A doll's wedding
staged in the fore-

ground is the unique
feature of the above
display.

In displays of this

kind draperies of
white maline can be

used to form un at-

tractive background.
The lamp in the cen-

tre and the potted
palms are used to

nood advantage.
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Framed pictures, candlesticks
and novel ornaments such as
nearly every bookseller carries

can be displayed to advantage
in appealing to those in search

of wedding and graduation gifts.

fully chosen, for service is perhaps more
critically judged in this connection than
anywhere else in a store. The sales-

woman must possess personality and a

keen love of beautiful objects, she must
be well posted on what is new and
know the stock thoroughly. Customers
need much advice where gifts are con-
cerned and are often helpless when it

comes to a final selection. Sympathetic
and interestetd assistance will be grate-
fully appreciated by the average sho^
per, who is searching for something
which will be correct and appreciated
in th? fullest sense. Salesmanship in

the gift section is, therefore, necessarily

of the highest type calling for a know-
ledge of human nature, unfailing cour-

tesy and sympathy, a well developed
sense of artistic values and considerable

knowledge of display and human nature.

Wedding Invitations, Too

In making a gift shop section known
to the public, newspaper advertising and
window displays must be consistently

linked together, but personal announce-
ment cards, mailed to regular customers
are especially helpful.

A Toronto dealer who decided some-
time ago to get after the business in

wedding invitations searched the news-
papers to find the names and addresses

of the couples who were engaged. His

efforts were rewarded with quite sizable

lists weekly, and these were the people

whom he was to interest. But he did

not confine his efforts to the people re-

siding only in his neighborhood. All

those living in the city represented pos-

sibilities to this stationer.

To those who resid' d outside of his

neighborhood he wrote personal letters,

making them as specific as possib'e, and
succeeded in getting many young peo-

ple to decide upon wedding invitations.

He received many orders because h^ did

not stop wi fh the mere fact of oointing

out why wedding invitations should be

ordered. Not at all. His procedure

was so aggressive that he impelled

many couples to decide on inviting their

friends where otherwise they would
have kept the matter more or less of a

private affair.

Catering to Prospective Brides

Yet he knew more business was to be

had if he would go out for it personal-

ly, so he made it his policy to solicit the

young people residing in his community.

Every engagement announcement repre-

sented a possibility; all that was requir-

ed was to follow them up and bring the

matter before the couples' attention.

In this way he not only received many
a substantial order for wedding invita-

tions, but he also succeeded in interest-

ing his young prospects in other mer
"chandise. And as all will grant, people

who are about to be married are the cus-

tomers of the future; they are more in

the hibit of buying steadily when mar-

ried than wh'n single.

BIG OPPORTUNITIES
(Continued from page 17)

tion, complete receiving stations are now

sold a 1 retail for as low as $15.00. Once

set up they need very little attention

in order to keep them in proper condi-

tion.

What Radio is Doing

Within the past few mon'hs, the pos-

sibilities of the wireless telephone have

been demonstrated in a most remark-

able manner. "Broadcasting" has come

to the front and "broadcasting" is 'he

sending of wireless telephone waves in

all directions from centrally located sta-

tions.

From early morning until late at

n ;ght an owner of the wireless telephone

outfit can listen in to concerts, songs and

stories. He can hear the news of the day

or get weather reports. There is

special] news for the farmer, for the

pu omobilist- for the school boy, for the

lo-'er of music. In the air, waiting to be

picked out of the ether, is the news of

the world, the music of bands and orch-

estras, songs of the greatest singers,

rnd stories foT the children. All of these

are free for those who wish to listen.

The bookseller who handles toys can

also get in on this remarkable inven-

tion, the posaibillies of which are tre-

mendous.
Several of the large New York stores

have already installed radio pho-nes in

Quality stationery always makes
an acceptable gift. A framed
picture and a bouquet of flow-

ers, such as arc shown here, help

to give an "air" to a gift display.

their toy departments. By means of

amplifying horns the sounds are magni-

fied so that they become audible

throughout a large room. Everybody is

flocking to hear these wireless concerts.

Phone Belongs To Toys

The wireless telephone belongs prop-

erly among the toys. The great bulk of

interested people will be boys from ten

to eighteen years of age. Of course, the

younger children will be vi ally inter-

ested—even babies can be lulled to sleep

by a wireless concert, but the really in-

terested individual will be the bright

constructive boy—the boy who wants to

keep up with the times—the boy who
wants to know.

These are the boys who belong to the

toy man. Their early toys .have been

bought from him. As they grow up,

the dealer wishes to keep their trade.

Popular toys have followed the growth

of boys for years and appreciation of

the fact is growing that children have

brains.

The Macmillan Company published on

March 21, Sir Harry Johnston's new

novel, "The Veneerings," and Marguer-

ite Wilkinson's story of "The Dingbat

of Arcady."

Why Not a Book Shower for the Bride?

Staging Window Tableaux With Kewpies

As June approaches attractive window displays can be made, with the

marriage ceremony as foundation for the display.

The inevitable kewpie carrying a bridal bouquet of valley lilies, so

huge in size that she is nearly inundated, might be made the centre of at-

traction: the groom less ornate but equally as novel because of his black

enameled cut-away-coat and high hat of black crepe paper can be shown

with an eager expression upon the always irresistible face.

A display card might suggest "Why Not a Book Shower for the

Bride?" and placed about here and there should be books with such in-

teresting titles as: "Wedding Memories," "Furnishing the Home of Good

Taste," and cook book?, too.

And then, as though to tempt the few that the law of average must

omit from the' power of suggestion, there might be various other gifts to

be passed upon. A recipe box with card indexes for favorite dishes could

be displayed in a coat of ivory enamel with fruit motif for decoration and

several boxed gifts of the household variety would be most appropriate.
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FOLLOWING ON CUPID'S HEELS

THAT books are not only appropriate for weddings but

also for wedding anniversaries is indicated by the

names customarily given to the succeeding years. Ac-

cording to these lists the second wedding anniversary is the

Paper Wedding, the third anniversary is the Leather Wed-

ding, the fourth anniversary is the Book Wedding, etc. On

these three at least the bookseller can drum up good business.

The stock he carries is suitable for gifts and when Cupid is

being made much of in June, the dealer in books and station-

ery should make the most of the opportunities prepared for

him.

CONVENTION TO BE CONSTRUCTIVE

IF
THERE are any under the impression that nothing but

kicking is done at conventions they are to be disillusioned

at the next gathering of the Canadian Booksellers' and

Stationers' Association. The convention is to be held on

October 17, 18 and 19 and, if the officials have their way,

everything that is done will be of a constructive nature.

President Chapman is a man of peace, yet not a pacifist; he

realizes that kicking for kicking's sake will not get an in-

dividual or an organization over the top and it is his ambition

to make the Montreal convention a real asset to the trade.

The association officials are to be congratulated on this as

it serves notice on all interested in the book and stationery

trade that the Canadian Booksellers' and Stationers' Associ-

ation is to be henceforth a true champion.

BUSINESS RECORDS ARE ESSENTIAL

THE SUCCESSFUL merchant today must keep a stock

record book and he must study it constantly. For ex-

ample, he should say to himself:

"Here is such and such a line. How much money have I

invested in it and how fast is it turning over? How much
actual net profit is it making me during the course of the

year? And what is this other line doing? And that one

over there ?"

It is important that the merchant knows those things and

he should know them accurately. A stock record book will

tell him. It will inform him when he bought this lot of

goods and that, how much he bought and when he had to re-

order. It will guide him when he has to re-order. It will

guide him as to what he should keep on selling. It will in-

dicate the goods that are turning over his working capital

and bringing him a profit.

Doin<r business in this manner is a good deal better than

rumbling ov( r it in the dark.

THE VALUE OF ASSOCIATION WORK
INCE the visit to Toronto of William H. Greenleaf,

Field Secretary of the National Association of Station-

ers and Manufacturers, who delivered a splendid ad-

dress to the Commercial Stationers' Association of Toronto,

there has been considerable discussion over the value of as-

sociation work. Organization is being talked of in different

parts of the country and from P. B. Faulkner of New Glas-

gows Nova Scotia, has come an inquiry on this matter—this

being a sort of preliminary to organizing an association in

that district.

Following his visit to Toronto, Mr. Greenleaf was quoted

as saying: "You realize that the future of association work

is not connected with prices as much as the fundamentals of

doing business."

Writing to the editor of Bookseller and Stationer, Mr.

Greenleaf makes his point clear as follows:

"My thought in this connection went a little further even

than this. I do not believe that a local or a national associ-

ation should be concerned at all with prices as such. Assoc-

iation work is concerned- with the fundamental facts of busi-

ness such as the costs of conducting a business enterprise,

the use of intelligent methods of merchandising and the gen-

eral principle of fair play."

Surely this is a lofty thought for an association and one

which, if lived up to, cannot help but materially benefit the

men in whose interests the association acts.

POSSIBILITIES OF COMMENCEMENT

FOR THE next few weeks there will be a certain amount
of excitement and enthusiasm over "commencement."

The bookseller should make the most of this. He will,

as a matter of fact, be passing up something if he does not

take advantage of the interest in graduations and school

closing time.

Grade schools, high schools, private schools, and colleges

have their commencement festivities, and each boy and girl

taking part in them, is the recipient of gifts. What gift Is

more appropriate for a young person on the threshold of

large opportunities than a book, or several books, the nucleus

for a permanent library? Flowers and other personal gifts

are not as durable as books, delightful though they may be.

Graduation time is a milestone in the life of a boy or girl

and it should be marked by gifts that become part of his life.

Friends and relatives want to purchase the gift that is "the

right thing" at this time. "Books are the Ideal Gift," reads

the slogan, and it is a good one.

Not only for boys and girls graduating are books the ap-

propriate gift, but also for children passing from one class

to another. A family may have only three or four "com-

mencements" in the lives of its children, but each May or

June there may be children going from one room to the next.

The bookseller should encourage parents and relatives to

mark each of these milestones in the child's life, with books

to be added to his personal library. As they grow up, these

boys and girls will be proud of the books they have accumul-

ated as gifts.

What vision of future great things fill the minds of the

throngs of boys and girls who are being graduated this year?
That is just one reason why books are such appropriate

Commencement Gifts, for there is nothing which can better

stimulate ambition or mold thought and character along the

right lines than wholesome books. The bookseller should

make his window and interior displays of books for com-
mencement gifts, he should also advertise in the local news-
papers. When parents and friends realize that you can re-

lieve them of that strain of wondering "what can I give Molly

and George for Commencement?" they will flock to the book

store. Books are the one gift in which the sentiment is in

no way affected by the price.

Mailing lists may be secured from school principals and
through the use of these attractive announcements may be

sent to the homes.



May, 1922 BOOKSELLER AND STATIONER 23

Publishers Welcome Joint Action
Concrete Proposal From Canadian Booksellers and Stationers Association Will be

Considered Providing Publishers Are Informed as to Constitution and Com-
position of Association—Many Questions Discussed

A MEETING of the executive com-
m.ttee of the Canadian BookseJl-
rs' and Stationers' Association

was held at the Carls Rite Hotel, Toron-
to, Monday, April 24, with president
Chapman in the chair.

It was decided that the provincial rep-
resentatives be asked to write letters to

those booksellers and stationers in their

respective provinces who are not al-

ready members, asking- them to join the
Association, the secretary to draft a

letter setting forth to the retailers the

advantages to be derived from member-
ship, copies of this letter to go to all

the provincial representatives.

Discounts in New Brunswick

The president reported having written
the New Brunswick Minister of Educa-
tion asking for better terms for the re-

tailers in the matter of discounts on
school text books, but that no reply had
been received. It was decided to press

this question further in the hope of get-

ting some redress.

Messrs. A. H. Jarvis and Clinton F.

Brown were appointed fraternal dele-

gates to the convention of the American
Booksellers' Association at Washington,
D. C, beginning May 8.

A resolution was passed that U. S.

publishers be asked to invariably ob-

serve the principle of granting an extra

discount of 10 per cent, on orders sent

direct to them by Canadian booksellers,

a point be ng made that this does not

violate the "dumping clause" in the

Canadian Customs tariff regulations be-

cause of this being a practice that is

in vogue with many U. S. booksellers as

well. The secretary was instructed to

forward a copy of this resolution to the

Book Publishers' Association of the U.S.

The secretary reported regarding an
interview with officials of the Express
Traffic Association supporting the res-

olution passed at the October convention

asking a more favorable classification

for books and stationery in the matter

of express rates. A letter from that

Association subsequently advised that

this request could not be granted.

A. H. Jarvis was then delegated to go

with this request to the Dominion Rail

way Commission.

Conferred With Publishers

The executive in the afternoon re-

ceived a large delegation from the Pub-
lishers' Section of thei Toronto Board oC

Trade and again presented to them the

four resolutions adopted at the conven-

tion in October on the recommendation
of the spec :

al book trade committee.

Thelse were dealt with in a reply draft-

ed by the Publishers' Section at a meet-
ing held by that body the following day

and contained in the letter addressed to

this association on April 28.

The association's letter with the ac-

companying resolutions was considered
by the Book Publishers' Section of the

Board of Trad;e at a special meeting on

From left to right are Hugh S. Eayrs,
president of the Macmillan Co. of Can-
ada; F. F. Appleton, of Hodder and
Stoughton mid the Musson Book Co., and
George Stewart of McClelland and
Stewart, all of whom attended the

Author's Convention in Ottawa. Mr.
Eayrs went as the representative of the

Publishers Section of the Toronto Board
of Trade.

April 25, chairman Thomas Allen's reply

being as follows:

Letter From Chairman Allen

"After due deliberation, the publish-

ers were glad to receive a deputation of

booksellers consisting of Mr. A. T. Chap-

man, of Montreal, Mr. A. H. Jarvis, of

Ottawa, and Mr. Bruce T. Ripley, of Mc-

Ainsh & Co., Ltd., of Toronto.

"The purpose of this letter is merely

to put on record the communication then

mad: \ to those gentlemen.

"In the first place, the publishers wish

to express their cordial goodwill towards

your astociat'on. They feel that its

formation is an important forward step

towards the improvement of the general

'i]
f e-ests of th^ book trade, and will

view with sat'sfaction its growth in

numbers and influence.

"It is only fair, however, to point out

in no unfriendly spirit, that the Pub-

lishers' Section of the Toronto Board of

Trade can speak for at least 90 per

cent, of the book publish- rs of Canada;

and to enquire what proportion of the

booksellers are members of your asso-

ciation. While we take it that the pro-

portion is at present small, especially

in W stem Canada, wei are nevertheless

At the left is A. N. Jarvis, of Ottawa,

and at the right C. Foster Brown, of

Montreal, both of whom have been select-

ed to go as delegates (at their own ex-

pense) to the convention of the American
Association this month.

glad to discuss on their merits the resol-

utions submitted, with a view, so far as

possible, to co-operation.

"Taking the resolutions in their nu-

merical order, we give below our views:

Meet on Common Ground

. "(1) If the booksellers, in return for

our promise of a maximum discount of

20 per cent, to the libraries, will guar-

antee that the library business will re-

main in Canada, where it belongs, and

that libraries will co.-operat.ei by not pur-

chasing from jobbers in London or New
York, this section will be glad to meet

them on common ground.

"(2) Inasmuch as there are so many
'lasses of merchandise under the head-

ing of books, on some of which we are

under agreement with regard to discount

and on which we could not allow a cash

discount, would the Canadian Booksell-

ers' and Stationers' Association care to

consider a classification of this merch-

andise if this section agrees to a dis-

count of 2 per c: ,nt. ten days provided

th<< bank rate of interest is charged on

overdue accounts.

"The section will agree to minimum
terms of 60 days on all travelers' orders,

but considers mail orders should be con-

tinued on terms of payment of 30 days

net.

Discount on Books

"(3) The publishers regret that 33-1/3

per cent, as minimum discount on all

books is quite impossible without rais-

ing the prices all around. In the case of

many books, largely fiction, this dis-

count is now given by practically every

pub'isher, but as ttap-e are so many
books where the publisher's agreement

with his principal precludes a large dis-

count, the section feels the question

should be left to the settlement with

inelividual publishers.

"Until such time as we are placed in a

position where we can secure the same

rate on repeat orders from our resources

of supply, we are not able to grant the

request of the association in regard to

quantity prices for repeat orders.

"(4) The compliance with the request

will p'ace publishers under a serious dis-

advantage with other houses. Books

are now sold at too close a margin to

allow of 1 p«r cent, per month on Jan-

uary 2nd dating.

"You will gather from the above,

and from the informal discussion as re-

ported by your delegates, the general

trend of opinion amongst the publishers.

If, on this basis, your association cares

to make a concrete proposal for joint

action we shall be glad to consider it,

providing we are informed more precise-

ly as to the constitution and composition

o" your association."
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Staging Special Stationery Sale
'This is the Day to Get Off That Letter That is on Your Conscience" A. H. Jams

Reminded Ottawa Public During Course of a Ten-day Sale—Kept the Ball

Rolling in Quiet Period

1
IHIS IS The Day To Get Off
That Le ter That Is On Your
Conscience."

The foregoing is the he adline used by
A. H. Jarvis, bookseller and stationer,

Bank street, Ottawa, in the newspaper
advertising which heralded to the buy-
ing public the fact that Mr Jarvis was
conduc ing a special sale of stationery.
The sale was on for ten days, and the
advertising matter was run for the same
length of time, with splendid results.

Bridging a Quiet Period

Trade was lagging, as it always does
coming on towards spring and Mr. Jar-
vis cast about for something hat would
keep the ball rolling. He hit upon sta-

tionery. Having just received a large
spring consignment of stock, he put in

an attractive window; cleaned every-
thing else off the coun'ers, and p

:

!c;l

them neatly with letter paper and en-
velopes in boxes and packages and then
inserted the following advertisement in

the newspapers:

—

This Is The Day
To Get Off That Letter

That Is On Your Conscience

And remember this is the week
of Special Stationery Display

at

A. H. Jarvis "The Bookstore"

At the botjtom of the advertisement
was a rider advising the prospective-
customer to be sure and ask about the
special offer "with sales this week."

The special offer in question was a
half quire of paper free with every full-

quire purchase. This proved a big draw-
ing card an 1 many sales were made as

a direct result of it.

"It Pays to Advertise"

"Which, of course, goes to show that
it pays to advertise," suggested Booksell-
er and Stationer.

"Yes, I agree with you there," re-

plied Mr. Jarvis. "It does pay to adver-
tise and I do a Lot of it,, especially
when I am putting on special sales."

Pressed for more information about
his stationery sale, Mr. Jarvis said:

"Well, for one th'ncv we used a ni'in

ber of cards in the store to emphasize
our embossing and printing department
and took advantage of ever.- opportun
Ity to impart this information to our
customers orally. We also made a spec-

ial solicitation for bulk orders. The
proved successful with cc rtain of our
customers who use a large quantity of

paper over the year. Quite a nutn'

of such sales were put through during
the week.
"The quo'ing of a five-quire package

to a customer at a cut rate price seem,

ed to be greatly avpre^ated bv those

who required a considerable quant'ty.

We also made a special feature of chil-

dren's and men's stationery and adver-

tised i' well in the store.

'Twas a Profitable Venture

"Another thing we did which seemed
to meet with general favor and approval,

was to drive home the "Buy Canadian-
mad- Goods" slogan. We offered a

large quantity of Canadian made sta-

tionery and the preference seemed to be

for it.'

"In this connection, a large sign was
hung in a convenient place with the let-

tering:

"Use Stationery Made in Canada.

The Quality Is For You To De-

cide. Try it."

Concluding his talk Mr. Jarvis said:
"We feel we were well repaid for the
venture, for we were successful in con-
veying to the minds of a large number
of people the fact that we carry an ex-
tensive line of stationery. Very often
this is a fact which is overlooked in a
store which caters largely to the book-
buying public."

A business-increasing scheme some-
thing like that for which A. H. Jarvis
of Ottawa was responsible recently is

outlined by Frank H. Williams in Wal-
(hn's Stationer and Printer as follows:

Either in co-operation with all the
other local dealers in papeteries or by
yourself promote the thought in your
city of utilizing Monday of each week
as

' "Write A-Letter Night."

Monday Night For Letters

Monday is generally an off-night any-
way. The theatres always expect Mon-
day to be the poorest night of the week.
Many dance halls do not even open up
on Mondav nigh's and the candy kitch-
ens and 1 drug stores always have poor
business on Monday evenings.

The reason for this poor business on
the part of these stores on Monday
evenings is the fact that the grea* ma-
jority of folks spend Monday evenings
at home. They are tired out by their
week end activities and, anyhow, Mon-

Stationery trimming

like this, should ap-

peal to those who
take part in the

"Easter parade"
along the street.

Papeteries are one

of the lines most in

demand at this sea-

son.

Striking displays of

gift merchandise

such as stationery

can be fashioned by

spreading out the

goods in neat array

as shown here. Ped-

estals and stands

help out consider-

ably.
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day night somehow seems to be a sort

of off night.

And what do folks who spend this

evening at home do with themselves ?

They read, theyi listen to the phonograph
and they do things about the house
which need ;o be done. Also, if the

spirit moves them, they spend the even-

ing in writing letters to friends and re-

latives.

Right here is where the dealer in pa-
peteries should get in his best work: He
should so promote the idea of Monday
night being the night on which to writ

letters that all over the city on each
Monday evening there should be hun-
dreds and thousands of people using his

stationery in penning epistles. And, of

cburse, the faster folks use up his sta-

tionery the more demand there will be

for it and the faster his business will

grow.
But just how can the store or dealer

in papeteries go about this proposition

of putting over "Writc-A-Letter Night"
effectively ?

Going Alter the Publicity,

It is the purpose of this article to

make some suggestions as to how this

can be done and it is hoped that the sug-
gestions will prove of value to many
stores and' dealers in papeteries in boost-

ing their businesses.

Of course, in starting a thing of this

sort, i: will be the desire of the mer-
chant to put the affair over with as lit-

tle expense as possible.

And the best way to start the thing

with a big smash and at little expense
will be by interesting the local news-
papers in playing up the stunt in news
articles.

Here's the way to arouse the interest

of the papers:

Go to the city editor of the largest lo-

cal paper and say to him:

"I've got a story for you. Folks have
betn buying a lot more stationery from
us on Mondays than on any other day in

the week. And do you know why? It's

because it has become quite the fad in

this city to spend Monday evenings at

home writing letters instead of going

down-town to the theatres or to a dance.

Any drug store or theatre will tell you
that Monday is always an off night. And
there certainly is an interesting feature

story in the fact that so many local peo

pie are using this off-night in an effic-

ient, up-to.date manner in keeping their

corn spondence up to-date. In fact it

looks as though Monday night had be-

come a 'Write a-Letter' night in this

town."

Advertisements and Displays

Undoubtedly most city editors would
be interested in a talk of this sort and
would not only see the possibilities for

an interesting feature story but would
get up such a story and play it up in

their paper.

If the paper does play up such a story,

then the store has a good start for its

promotion campaign. After the story

is published the store should secure cop-

ies of the story andl paste these copies

on its show windows. And in the show

STATIONERY Week
A. H. JARVIS' "The Bookstore"

We will make special display of our stationery during this week with a
desire to make more acquaintances in our stationery department. We have
a beautiful stock, in the most popular shapes and tints, besides various
qualities and surface of paper. Also Correspondence Cards in white and
tints. Visit the Stationery Department this week.

157 BANK STREET
P.S.—With every quire and packet of envelopes, we will give an extra

half quire paper free.

One of the advertisements used by Ottaiva Bookseller during course of his own
specially-arranged "Stationery Week."

window it should then have a good dis-

play of papeteries together with a num-
ber of cards calling attention to the clip-

pings and stating that the store's busi-

ness reflects the increased demand for
stationery for use on "Write^A-Letter
Night."

If the store is unable to interest a pa-
per in the proportion or does not care to

do so, it could put over the stunt by
means of window displays alone or by
means of window displays linked up
with snappy newspaper advertising.

Where there is no newspaper story the

store should use a good window display

of papeteries and should then call atten-

tion to the new local fad of writing let-

t< is on Monday night. It should call at-

tention to the fad by means of window
cards and by means of cards placed at

strategic points about the store.

Play it Up As "Fad"

The initial newspaper ad used by the

store might read somewhat like this:

"Write-A-Letter Night Is All the Fad
Now.

"It's quite the thing nowadays to spend
Monday evening at home and to use the
evening for the purpose of writing let-

ters to friends and to relatives.

"It is really surprising what a hold
this fad has on local people. Recently
we've been doing some investigation re-

garding the matter. We've asked a lot of
the people whohave been buying station-

ery from us as to whether they use Mon-
day night for their personal correspon-
dence and about seventy-five per cent,

of the answers have been 'yes.'

"Are you getting in on this new fad?
"Are you writing letters on Monday

nights?

"Keep your correspondence up. Util-

ize this off-night for writing your epist-

les.

"And come to our store and get some
of the new fad 'Write A-Letter' Night
stationery now."
The practical u ility of the idea would

be sure to help the thing- get over andj

the fact that "Write-A-Lett c r" Night
was quite a fad would make folks do

what other folks were doing.

This Is the Day
To Get Off That Letter

That Is On Your Conscience!
And Remember This Is The Week Of

Special Stationery Display
at

A. H. JARVIS' "The Bookstore"

Ask About Special Offer With Sales This Week
p.S.—Our stock of Note Paper and Correspondence Cards is very

entertaining. Our attendant is pleased to show you.
Come in and see—at least.

Copy of advertisement used by Ottawa bookseller last month to draw attention to

special "Stationery Week."
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Cameras as Graduation and Wedding Gifts

Next Six Months Will See Run on Supplies

THE BOOKSELLER and stationer

who stocks cameras and films and

makes a specialty of printing and

developing for amateurs can add con-

siderably to his revenue from now until

the fall. As long as the weather is fine,

the "camera fiend" is on the alert and

he is always good each week for films

and the "trimmings." Then, too, there

is each spring a new flock of prospec-

tive camera owners and it is up to the

bookseller and stationer to cast out his

nets and get his share of whatever busi-

ness may be going.

Fredericton Firm On Alert

By the McMurray Book and Stationery

Co., of Fredericton, N. B., no opportun-

ities of this kind are passed up. This

firm takes advantage of every spell of

fine weather to bring its cameras to the

public's notice and, as a result, the re-

turns are well worth while. During May
and June cameras can be featured as

gifts for graduations and weddings as

both these make splendid sources of rev-

enue.

With cameras and the other essentials

to snapshot. ing go snapshot albums and

as these make excellent displays there

is no reason in the world why booksellers

should not increase their bank accounts

by setting aside a little corner of the

store to photographic supplies for the

next five or six months.

Snapshot albums are becoming quite

a popular feature of the bookstore of

the day and of late years the booksell-

er realizing the possibilities of this class

of merchandise in the way of gifts, is

giving more than a little space to the

showing of albums of this kind. With
the growth of the camera craze the de-

mand for snapshot albums has increased

so that at the present time few owners

of cameras try to get along without a

substantial book for the safekeeping of

their photographic treasures.

Display in Toronto Windows

The writing of this article, it might
be mentioned, was inspired by a display

that graced the main window of a store

near the Dundas corner on Ycnge Street,

Toronto, recently. This section of the

window was given over entirely to snap-

shot albums of all sizes, a large card in

the background informing passers-by

and lookers-in that it would be nice to

keep in an album—where they would be

safe—the snapshotsi taken during the

summer. The display was not intended

particularly for the gift-giving season

but, nevertheless, the possibilities! of

such a window at this time are evident.

"Snapshot albums," said Howard
Fraser, of Montreal, to the editor of

Bookseller and Stationer, "are good
sellers especially with the man who car-

ries photographic supplies. It is not a

difficult matter to convince the customer
who comes :n to have films developed

that such a medium for presei-ving the

prints is almost a necessity."

Framed Snaps J'opular

Certain it is that snapshot albums can

be sold in large quantities by the book-

seller who carries cameras. Nor is there

any reason why they should eat in or.

other lines. As a rule, they can be div

posed of in a sort of "combination sale"

with cameras, films and, finally, the fin-

ished picture.

Not long ago a dealer asked a man
well known in the picture framing indus-

try: "Why doesn't someone make a

frame that can be adapted to any cam-

era print. Something a little better in

quality than the usual type of frame one

sees for suteh purposes, someijhdng I

would be proud to display on my count-

er. I feel certain the public are in the

market for such an article, besides' it

would be a good business puller for my
film department and the rest of my busi-

ness. Also having such frames in a home
would always remind the purchaser of

me—it would serve as a permanent ad-

vertisement for my establishment."

For Mailing to Friends

The man who was asked this question

thought the idea over carefully and de-

cided that it might have big possibilities.

He looked up statistics and found that

one chain store alone sold over two and
a half million photo frames during last

year, but they were not the kind the
small dealer wanted to display. He de-

id cd to try it out with his friend to see

if the demand would prove great enough
to warrant manufacturing them in such
volume as would reduce the cost suf-

ficiently to give a profit to all concern-

ed.

A frame to retail at twenty-five cents
was decided upon, in three styles,

French Grey, Mahogany, and Gold Anti-

que. These were made up in measure-
ment of AVz inches by GY2 inches wiih
moulding measuring V2 inch with

opening of mats in five sizes adaptable

for any standard photo dimensions. In-

serting the print into the mat was as

pa^y as attaching a postage stamp to

a letter—there was also a diagram on
back of mat as a guide to insure the

nhoto being absolutely centred in

frame.

Counter Case an Advertisement

He a?so built an artistic display case

measuring about seventeen inches square

by eight inches deep which made a

very attractive and dignified decoration

for the counter. This, besides making

Continued on page 28

Booksellers fre-

quently put in their

windows piles of

film spools. Here is

n window arrange-

ment that should

pull business; snaps

of winter or summer
scenes can be used.

In the centre of
'his display is a huge
lighthouse surround-
ed, with 8,000 empty
film spools. There
are hand-colored
transparencies in

the walls of the tow-
er, the turret revolv-
ing and the light

flashing on and off
steadily.
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Enlargement Business in Windsor
Home-made Easel Showing Samples of Camera Work is First Thing That Catches

Customer's Attention on Entering Windsor, Ont, Pharmacy — Salesmen

Drop Quiet Suggestions to Amateur Photographers

IT
IS generally conceded that the

success and advancement of the trade

have been achieved, to a large

extent, through the introduction of new
lines of merchandise, and the masterly

manner in which they have been pre-

sented to the public. Those interested

in the business have noted and followed,

with no little satisfaction, the success

which has attended the projects of re-

tailing phonographs, records, musical in-

struments, jewelry, cameras, etc., in a

manner well known to every stationer.

But at this particular season the pro-

prietor of every store is presented with

a new problem as winter fades away
and spring lingers on the threshold, a

slight "falling off" in business is noted,

at least in a general way. And the ques-

tion for the real live dealer is al-

ways to fight against it and keep busi-

ness on the up-grade. Incidentally, it

is his big opportunity and usually pro-

vides the stimulus for the entry into

newer things, and the putting cf more
push into ventures which have been al-

ready begun.

One of the big openings at the present

time, however, is to stimulate and in-

crease the orders for enlargements. Prac-

tically every up-to-date book store in

the Dominion is now equipped for de-

veloping and printing pictures, or at

least has the work d' ne at some photo-

graphic establishment. The minimum
of cost and reasonable profits derived

from this branch are also well known,

but the stress which has been laid upon
enlargements can be greatly increased.

A representative of Bookseller and
Stat'oner recently had an interesting

discussion on the subject with one of

"Windsor's most prominent dealers

with regard to the methods used in

"going after" enlargement orders.

The first thing which caught the eye

of the customer was a large easel stand-

ing near the front door. The easel it-

self was about six feet in height, ap-

proximately two feet wide at the top

and thirty inches at the bottom. It ex-

tended to within fifteen or sixteen inches

of the floor. It was held in this position

by two narrow uprights with a support-
ing leg hinged to the back. A narrow
ledge at the base cf the easel contained

booklets and pamphlets pertaining to all

the different subjects of especial interest

to the amateur photographer, with a

"Take One" sign immediately below it.

The structure itself was covered w'th
a heavy paper, bordered with a bright

AS SUMMER
APPROACHES

Keep This Statement
in Mind

THE VERY BEST
Attention will be given
to developing, printing

and

ENLARGEMENTS

colored crepe. Care had been exercised
in selecting the enlargements;, which
were posted upon it. As is usually the
case, pictures of children were given
most pr: minence. Enlargements of
scenes, farm pictures, photos, etc., were
also prominent. Directly opposite each
one the print of the negative from which
the enlargement was taken, was posted.
Another small card bearing the prices
in different finishes was also posted.
The entire structure was "home-made"
by a member of the staff, the c st being
almost negligible.

Suggestions From The Staff

Window displays were also used by
this dealer with excellent success. A
window featuring enlargements and con-
taining also a few cameras, films and
supplies never fails to attract interest,

and brings enthusiastic customers into

the store with their favorite negatives
inquiring about prices, etc.

One large show-case was also given
over to a display bearing a marked
similarity to that in the window. The
sales of cameras and films were also

greatliy increased in this way as well

as the orders for enlargements. It can
easily be noted that the display of one
with the other proved to be a mutual
benefit for both.

Orders are also gained by various

suggestions from the members of the

staff. A customer with a good number
of prints invariably opens them before

leaving the store and it is not at all un-

usual to show a picture r<f special inter-

est to the clerk, who promptly suggests

its appearance when enlarged, without
in any way embarrassing the customer.
A glance at the easeL gives an excellent

idea of how it would appear enlarged.
That the picture may be finished in

sepia, ferrotyped or as a matte is quick-
ly noted. Orders for tinting may also

be taken.

Twenty-four or forty-eight-hour service
on enlargements is not essential either,

this dealer giving a semi-weekly ser-

vice, all orders up to Wednesday being
promised for Thursday, and those for

the balance of the week for Monday.
Enlargements, as soon as finished, are

placed in mounts with a price tag at-

tached with a clip, quoting the price of
the enlargement itself and with the

mount. Very seldom will the customer
ask to have the mount removed which
means an extra twenty-five or fifty cent
sale, which would otherwise have been
lost.

£, Another Windsor man adds to the
attractiveness of the enlargement by
presenting it in a small frame. A large
stork of either mounts and frames is

not necessary, as practically every stcre
keeps the sizes standardized.

Increased enlargement orders were
noted throughout the holiday season it

being not at all unusual to receive orders
for five or six enlargements which, when
mounted, made ideal remembrances or

gifts.

Probably the main essential, however,
to attain success in this line depends
chiefly up n the members of the staff,

their knowledge of cameras and amateur
photography in general.

"Know your camera," lis a motto well

applied to the salesman behind the

counter. To own and use one's own
camera is the best method for him to

become fully acquainted with this branch
of his work. Real success will not favor
him unless he becomes imbued with the

"camera spirit" so well known to the

amateur photographer.
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Pays to Handle Gift Merchandise
Fancy Goods, Cameras and Photographic Supplies, Phonographs, Records, Sheet

Music and Goods of a Like Nature Are Kept to Fore by E. V. Bergen of

Kamloops, B. C., Who "Cashes In" on Demand for Gifts

A'
BRITISH Columbia dealer who
stocks an extensive line of gift

'merchandise, keeping these ar-

ticles always well tol the fore and play-

ing them up at certain seasons of the

year—particularly in May and June
when gifts are being sought for gradu-

ates and brides—is Ernest V. Bergen of

Kamloops, B. C. This dealer, a view of

whose store is presented with this ar-

ticle,, realizes that there is money to be

made out of the people who are looking

for gif's and he makes the best possible

use of the knowledge that gift merchan-
dis is always in demand for birthdays,

graduations, weddings and other events

and celebrations of like nature.

Mr. Bergen believs in being "big" in

all hi s business dealings.

"If there is a doubt, give the customr

er the benefit of it." he says. "It is

sa'd tha the customer is always right.

Usually the customer honest'y believes

he is right, and it is alwavs good pol'cy

to 'let
Ahe customer get away with it'

in an/ case. Argument never did o'her

than rile both parties to it."

Would Bar Antagonistic Periodicals

The Bergen store has built up a big

business in music and kindred lines.

Pianos, phonographs and record's account

for good totals at the end of each month.
One of the salesladies in the store is

well capable of playing any sheet music
that the customer might like to have
played.

Fancy goods, cameras and supplies

and social and commercial stationery

complete the stock in this "Interior"

store.

Speaking of magazines, Mr. Bergen
expressed very decided views:

"It is high time that we booksellers

appreciated our duties and our oppor-

tunities to foster and encourage our own
magazines and books.

"It is not enough either to sell the

pro-Canadian magazines, but we should

withhold the privilege of distribution

through our stores from those anti-Can-

adian and anti-British publications that

come from across the line.

No Love For Hearst Goods

"It is unthinkable that we would as-

sist to distribute malicious perversions

of the truth about our country and our

empire, slighting remarks about our

statesmen and policies, and editorials

appealing to prejudice and hate, merely

because they happen to be put out in

magazine form with a pretty girl's face

on the cover.

"A good sound business policy is one
that is constructive in every particular.

I cannot see that it is good business to

make a few oems, nor a substantial to-

tal, out of selling magazines which in

their conception and intention are de-

structive to the very country in which
we live and the empire of which we form
a part. I have barred the Hearst public-

ations from my store. I think that we,
as booksellers generally, could, with
profit, make a greater effort to promote
the sa'e of Canadian and British papers

and magazines, in preference to the

American publications, the influence of

which is to Americanize our country,

even though not deliberately."

Public Like to be Notified

Desk sets, candlesticks, table lamps,
pottery, lacquer boxes, baskets, book
ends, incense burners, ash receivers and
other merchandise of decorative charac-

ter comprise the gift stock in another

Western store and, contrasting against

the black background, appear to very

good advantage. The boxed gifts and
those articles which tend to novelties

are purchased in small quantities for

holiday season only, as the shop prefers

objets d'art to novelty merchandise for

regular stock.
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Announcements in the torm of holiday
greeting's and invitations are mailed to

customers at seasonal periods, one lis;

being used for engraved stationery, an-
other for gifts, another for pictures,

etc. These names are obtained from re-

cording both names and addresses of

each customer who enters .he store.

The customers are told that if placed
upon the mailing list they will receive

announcements of any special showing
of goods or arrival of distinctly new
items, and ;hey appear eager recipients.

In one display case, at the entrance

door, stationery, candles, sealing wax
and quill pens are to be found in a good;

ly variety of colors and grades. At the

second counter greeting cards form (lie

chief display, and the remaining tables

and cases on that side of the room are

used for picture frames, and artists' ma
terials, which latter business has prov: d

too valuable to give up.

On the opposite side a variety of gifts

are attractively arranged on wall shelves

and tables that occupy the center of the

room, bu the proprietor is planning a

change wherein the walls will be strip-

ped of shelves and given over to a pro-

fusive display of framed mirrors and
pictures, whi'e gifts will be displayed on

very small tables, similar to the tiffin

tea tables, each bearing gifts of a differ-

ent character. The cases will be retain-

ed for stationery, candles and the like.

ing this younger generation patronage,
also. This Westerner wishes to become
personally acquainted with the children,

for he realizes if that child gets in the
habit of patronizing his store, he and
his children will continue to do so.

Stationery, when shown in a dignified
setting, makes a strong appeal. A display

of this nature will remind many a passer-
l>U that lie or she has a graduation or

a wedding gift to buy.

Social stationery, quill and ostrich

pens have proved big sellers and lamps,
baskets and trays have enjoyed their

share of the business. In the middle of

he summer this dealc r mal os it a point

to display gift toys for the reason that

the weather being warm causes the

children to be fretful and if they have
toys to brighttn them, the parent is

happier with the child. • These are pa
per dolls, painted dolls of wood and the

like.

There is another leason for cultiv;:!-

CAMERAS AS GRADUATION AND
WEDDING GIFTS

(Continued from Page 26)

an effective advertisement of the film

department, also served as a filing cab-

inet for films received or to be deliver-

ed.

The front of this which was finished

in gray and black, read: "Films devel-

oped and printed here. Put your favor-

ite picture in a photo-frame." Below
this was attached one of the frames and
on each side of it the price with a des-
cription of the three different styles.

The last line of this disipJay read: "Mail
one to your friend." Each frame was
packed ready for mailing in a sealed

carton.

Supplementing this was a beautiful

easel showing all three styles of frames
which could be placed either in the

window or elsewhere on the counter.

The first week the dealer reported re^

suits which were far beyond expecta-
tions.

China a Profitable Side-line in Many a Stationery Store;

Especially in May and June Can Good Returns be Recorded
CHINA is a good, profitable sideline in

many a book and stationery store.

A notable example is that of Mason's

of Wingham, Ont., who do a big business

in this line, as do Jackson's of Georgetown,

Ont. The writer recalls a striking dipplav

in the store of A. J. Logan, Yorkton Sask.

This was not a chinaware window but it

included fine pieces of china which with

the statuettes and silver photo frames
made a notably fine display

How China Helps Out

That even a small stock of china im-

parts to a store an air of prosperity is

a statement to which there can be little

opposition. The sight of a supply of high-

class chinaware will invariably give out the

impression of affluence.

China also scores in attracting the atten-

tion of many people, particularly en-

thusiasts.

The retailer could "cash in" appre-

ciably by assuring the public that the

goods on hand could always be matched,

and in advertising he could force home
to all and sundry the desirability of buy-
ing a plate and starting a set.

In this way he would be assured of

steady business. At Christmas his pos-

sibilities would be limited only by the

extent of the stocks he carried and all

through the year birthdays and other set

occasions would bring trade. A lady

dropping in for a box of writing paper or a

novel might be attracted to the china

cabinet and the chances are that a sale would
result, if not just then, at some future time.

Once the collection was started she

would be sure to add to it from time to

time. She would tell her near relatives

where they could match her set at such

times as they would be making her pre-

sents and she would be sure to tell her

Booksellers who, like Mr. Fisher, of

Pan's, Ont., carry big stocks of china-

ware, can go out after—and get—a good

share of the gift business that is avail-

able during May and June. Mr. Fisher's

chinaware display takes up the whole

second floor and is said by travellers to

be the finest showing of chinaware out-

side of Toronto. The above illustration

shows the chinaware case in the book

section of W. L. Pennington's store in

Moosom.in, Sa.sk.

friends. As a matter of fact, she would
be drumming up custom continuously.

Dealers in china are accustomed to

carrying standard patterns in stock, part-

ly to supply breakage, and partly to ac-

commodate those who wish to buy a piece

at a time. There is a case on record of one
lady who gave a friend a handsome plate

every Christmas. The plates were of a
certain pattern, and every Christmas
brought along another plate to match the

set. It took just twelve years to complete
the set of a dozen plates, but the set was
duly completed at the end of that time.

Many of the illustrious in history have
not disdained to collect good china, and
it is a well-known fact that the house-

wife's pride is a well-stocked china closet.

In old mansions is china which has been
handed down from generation to generation,

and great is the calamity when one of these

splendid old pieces is broken.

There are booksellers and stationers

who are against adding such departments,

but Bookseller and Stationer goes

to the trade in villages and small towns
as well as cities. In the smaller towns it

is often advisable to carry more lines

than is advisable by retailers in cities, who
are able to do a large volume of trade with
just a few lines, but even in the large

cities like Montreal, Toronto, and Win-
nipeg, there are many small stores that,

in a sense, are comparable to village stores,

because they serve restricted localities.

To all such dealers suggestions such as this

one regarding china as a good sideline, are

applicable.
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Cultivating a Taste for Quality
The Highest-Priced Stationery is Always Offered First to the Customer in Henry Birks

and Sons' Store, Montreal—Expenditure is Made a Secondary Consideration,

the "Extra Touch" Being Emphasized

IN
MERCHANDISING papeteries

the firm of Henry Birks and Sons,

Montreal, P. Q., always keeps up-

permost in mind the cultivation of the

finer taste of the customer for a quality

product. As one step towards this end,

the beat papeteries are shown first, the

salesman always making it a point to

bring to the customer's attention the

highest-priced goods immediately upon

request, it being considered an easy mat-

ter to come down in price.

Henry Birks and Sons are dealers in

jewellery—one of the largest and most

exclusive firms of this kind in Canada

—

but the stationery department is one of

which the most ambitious bookseller and

stationer might well be proud. The firm

makes a specialty of the very best sta-

tionery and exceptionally fine busin ss

in this line is an all-year feature.

A Select Trade Enjoyed

For the past quarter of a century the

stationery department of this Montreal

firm has shown a steady growth, this

being the pride of the department man-

ager, E. L. Stilwell, and particularly be-

cause Mr. Stilwell has been its head for

practically this whole period. To look

back this length of time, and to have

seen a steady and healthy growth under

one's direction, is in itself reason for

just satisfaction in the methods used and

the policies evolved.

In speaking with Mr. Stilwell recently,

the interesting fact was brought out by

Modern Stationer and Bookseller, that

sales were largely those of high quality

papeteries. In this lies a tale, and it is

noteworthy to say that this story reveals

the fact that the salesman, has within

himseilf , the capability of creating busi-

ness for a class of goods that wii'l be a

!:•!"': ng satisfaction to the customer and
a source of pride to the store itself.

"We sell the higher grade of papeter-

ies for the most part," said Mr. Stilwell.

"Our trade is very largeily a select one,

and in th's sense we have a grea; ir.any

patrons of many years' standing. They
have come to know that they can buy
what they wish from us and invariably

purchase their preferred papers here as

wanted. Just a day or two ago a lady

came in and left her order for more
paper of the kind she has been using for

some time. We asked if she would not

like to see it and she replied that this

was not necessary; she simply left the

number, and wa; content that we would
f 11 the order properly."

Customer Can Be "Lifted"

It was c'eariy pointed out by Mr. Stil-

well that the customs r could be lifted up
to appreclats and to purchase the high-

er grades of paper. "We have found it

necessary," he said, "to carry a big

range of high-grade papeteries. In some
instances, we will show nine and ten pat-

terns In one grade of paper. The variety

of envelopes is large and there arc little

th'ngs which make a difference to the

discriminating buyer. Size, shape, and

little features of many kinds have their

own appeal.

"I always make it a principle to

shew the better papeteries first," said

Mr. Stilwell. "And they usually sell, too.

One can readily ccme down from paper

selling at $5 to $10 to the less costly.

Having shown the better grade and the

higher-priced first it is easier to sell it.

Even if the lower (priced item is finally

taken by the buyer, it is taken more
readily. It does surely pay to- show best

grades first."

Displays made in the Birks store are

of the first order. Silent salesmen of ma-
hogany are employed to hold the vari-

ous papeteries and box goods. The at-

tractiveness is of the most inviting na-

ture and selection is made possible with

the minimum of delay. In these rich

cases the valines of various papers are

fully brought out. In addition to this in-

dex of the wide variety carried by the

store, the dust-proof cases retain the

stock in perfect condition. There is no
deterioration to either package ur paper.

And the salesman has ready access to

his patterns.

In the matter of publicity, Mr. Stil-

well stated that the best development of

sales has been attributable to a distinct-

ly high grade of service. Their customers
wanted the very best the market afford-

ed and would pay the price. In fact,

price was a secondary consideration.

Therefore, for these many years, ex-

treme care had been exercised to give

every patron nothing but a quality pro-

duct and an unfailing, careful attention

to every order.

Neat displays are made in the store

windows from time to time, and in ad-
dition there is some use made in season
of the daily papers. This idea is carried
out at Easter and from time to time dur-
ing the year. In making the displays,
within and without, care is still taken to

cultivate the finer taste of the customer
for a quality product.

Quantity Sales Regularly

One of the features of the Birks trade
is that of selling large quantities of a
single line.

"Much of our business is in 'pound'
goods and in ream quantifies," said Mr.

(Continued on page 47)

Displays of quality stat-

ionery cannot be made too

often at this season and the

bookseller and stationer who

keeps this line to the fore in

his windows will certainly

catch his fair share of the

trade that is going during the

graduation and wedding
months of May and June.

Here is a display of pape-

teries that brought custom-

ers to the Serre-Grenier store

in Ottawa. Particularly

worthy of note is the air of

quiet dignity. Passers-by in

search of an inexpensive gift

would, he. inclined to stop

here.
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Business Systems
James A. Cook and Son Showing Desk Essentials

TAKING advantage of the fact
that g-ift merchandise is bound to

be in demand in the course of a
week or two—if not at the present time
—James A. Cook and Son, 77 Bay Street,

Toronto, have been giving over an entire

window to desk pads, paper knives, dec
orative paper weights and all the little

novelties which go to make the desk in

either the office or home attractive.

Office supplies have also been on dis-

play in the windows of this cstablish-i

ment, the passer, by being given an op-

portunity to see just what is handled
in the way of mucilage pots and the
like. These have all been arranged on
glass shelves, the top tier being taken
up with leather cases than which no
better or more useful gift could be hit

upon.

Diaries Are Always Timely

In another window of the Cook estab-

lishment journals, cash books, ledgers,

records and all kinds of blank books
have been on display, the majority of

these being open and standing on end.

There were about twenty in all and the

fact of the books being open served as

a regu'ar beacon light as the large white

page's caught the attention of the ped-

estrian a block away.
Diaries are another line which—al-

though strong sellers at the first of the

year—may be brought out any time as

men are forgetful and quite likely to

overlook the fact that the old diary

has had its day unless reminded of the

fact.

Taken generally, the demand for diar-

ies from the public has been unusually
strong, and many retailers are quite

cleared out. People who have delayed
their purchases and now seek to find a

particular book find it difficult to se-

cure what they want. The demand can
hardly be put down to the stimulating-

reminiscences of famous people which
saw publication last year, for the call

appears to be just as insistent for the

pocket diary, the child's diary, and the

^^isekeeper's diary, as it is for the

larger volume which allows scope for the

preservation of gossip or of serious

thought on noma's or politics.

A Result of the War
The keeping of diaries this year is

general among young and old, and is

partly due to the general cultivation of

greater exactitude and business habits

learned for the first time by many peo-

ple during the war. Appoin'ments whin
noted are generally kept, and a better

track of the expenditure of loose money
is available if small extravagances, im-

mediately they are incurred, are noted.

Worn* n who, when money was more
plentiful, allowed their cooks, and house
keepers the privilege of paying house-

hold bills ou" of a lump sum per week,

and did not trouble the mselves about a

close scrutiny of bills, are now keeping

their own accounts, even if their hus-

bands have to be occasionally called in
to help in matters of addition.

Whatever the cause, the sales this
season have been quite satisfactory to
the trade. Possibly some small credit
may be given to the disregard for econ-
omy which some public bodies have
shown. In one instance a public body
issued gilt-edged diaries in handsome
red morocco cases, with the name of
each member letered in gold upon it.

The 75 complete diaries and 25 without
covers required for the purpose, cost
some five hundred dollars. Here then is

a field for the commercial stationer.

Fime is Thought to be Not Far Off

When Fountain Pen Will be in Style

WHAT IS unquestionably a tre-

mendous field for fountain pens
has been, to a very large extent.

generally overlooked by dealers, and
there remains a possib-ilty for sales

which will be surprising to the merch-
ants who realize and capitalize on the

opportunities for selling fountain pi ns

to women.

Each day finds more women engaged
in every conceivable business pursuit
They are entering every profession, and
it may be safely claimed that, as a

rule, they are more systematic and
methodical in their domestic and busi-

ness transactions than are men, and be-

cause of this admirable characteristic,

a fountain pen meets their requirements

efficiently and satisfactorily.

A Real Necessity Now
Present living conditions require more

strict economy than has ever ' before

been necessary, and recent years have
introduced the family budget, a fund

consistently adihe red to bv ^he careful

housewife, so that even in her house-

keeping affairs, she has inaugurated a

modified system of bookkeeping in

which she would be efficiently assisted

by the use of a founta'n pen.

Thousands of women, recognizing the

service which is being rendered by the

banks, appreciate the convenience of

check accouns and use this form of

payment for domestic and personal bills.

Therefore, to them a fountain pen is a

real necessity, as a check may have to
be made out at any moment.

In office work, women are a potent
factor, and a reliable fountain pen would
not alone be the means of increasing
their efficiency, but a matter of pride
for the improvement of their work, a
convenience and an implement for pen-
sonal use. The stenographer of to-day,

interested in every modern device for
the development of her profession, will

find in a fountain pen an unfailing med-
ium for taking down her notes, and the

elimination of breaking pencil points a
great time saver, to say nothing of the
permanency of the record to which she
may always refer.

Should Become Fashionable

For social correspondence, a fountain
pen is an incomparable tool, with its

comfort, convenience and cleanliness.

Hurried notes may -be jotted down with-

out a vain search for the ink-well, and
the greatest of all social errors avoided

—the writing or addressing of a person-

al note with a pencil.

It is undoubtedly only a question of

time, says the Pen Prophet, before the
fountain pen will be in such vogue that

they will not alone be implements of

utility, but the dictates of fashion will

require every woman who is thoroughly

up-to-'date to carry one. either on the

many and attractive varieties of ribbon

guards now manufactured, or in the

form of a safety type.
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Manufacture of Pencil Explained
Splendid Educational Display in Window of Stainton, Downey and Evis, Toronto,

Kept Group in Front from Morning Until Midnight— Stickers on Pane Ex-
plained Crude Materials on View

COMMERCIAL stationers of To-

ronto have been making quite a

"drive of late on lead pencils and

during the pas: week a particularly

striking display has been featured in the

windows of Stainton, Downey and Evis,

82 Bay Street, Toronto.

In the centre of the window was a

large case of pencils, this being sur-

round, d by half a dozen smaller cases.

A giant pencil was suspended from the

ceiling and extended across the whole

top of the pane. On the glass were

small stickers from which ran red rib-

bons to different objects in the window.

the messages on the stickers being a

description of the object to which the

ribbon was attach; d. These exhibits

were described on the stickers as

follows:

Crude Materials Exhibited

1. Graphite ore as originally taken

from the mines.

2. Lump graphite before the process

of grinding.

3. Flake graphite before the applica-

tion of clay.

4. Original etching by E. Horter, cele-

brated landscape artist using— pen-

cils.

5. Process of construction.

6. Plain cedar block.

7. Grooving plain block.

8. Applying of leads.

9. Top block in position.

10. Shaping.

11. Finished product.

12. Varnish applied and imprinted.

13! Pure clay used in hardening the

different grades of pencils.

The display attracted considerable

attention, little groups of curious peo^

pie being seen in front of the windows at

all hours of the day and night.

Sel'ing Helps on Pencils

The need for standardizing merchan-

dising methods in the stationery field

has long been felt by those connected

with the business. In order to bring

about this condition as well as a more

intelligent and effective presentation of

various lines, the National Association

of Stationers and Manufacturers aims

to prepare and distribute a volume cover-

ing all the principal items of stationery

and setting forth the various classifi-

cations of the different products. This

volume, it is also planned, will contain

pertinent helps for the retailer and sales-

man, historical data on the development

of the various lines of industry and brief

descriptions of the process of manufac-

ture!. There is no doubt that this is a

step in the right direction, for standard-

ization is the keynote of the day and

will he the means of stimulating the

stationery trade to a greater extent than

anvthing done in the past.

One of these articles—"Selling Helps
Cn Lead Pencils"—which is intended to

aid the standardization movement, has
been prepared for the association by
Eberhard Faber. It is reproduced in

part as follows:

The old theory that good salesmanship
involved some mystic power, coupled

with a considerable assortment of

"tricks," has long since been exploded.

The modern successful salesman is be-

coming more and more a student, in-

volving chiefly "a study of mankind"
and a study of the merchandise which

It is his duty to sell. With competition

becoming keener, it is important for

salesmen to have more than a surface

knowledge of the merchandise which his

house handles. Knowing trade numbers,

iron ral descriptions and prices is not

sufficient. Knowledge of markets and

classes of logical buyers of individual

items is essential together with a detail-

ed knowledge of the requirement of each

class so that merchandise may be intel-

ligently and effectively so'd in order to

build up good will both for the dealer

and manufacturer.

The object of this articl- is to give

the salesman a better idea of pencils

Lowly Lead Pencil

Doing Double Duty

There is a lot of figuring going

on in the land. Without a doubt

some of it is frenzied figuring, and,

perhaps, some of it is not. People

that never bothered figuring a few

years ago are using scads of paper

in the performance of their daily

duty.

The times demand it. The lowly

lead pencil is exceedingly busy. The

annual crop of spring poets is

bobbing up in bobbed hair, and

2ven some without trace of hirsute

adornment. The fever gets them,

young and old, palsied and brisk,

and many different-sized thumbs

are frantically pushing over the

pages of the rhyming dictionaries,

in a blood-heat, averaging 90 de-

grees in the shade, trying to cap-

ture illusive words that will travel

harmoniously in pairs.

All this means a terrific demand
for lead pencils, and perhaps that

is the reason an American pencil

company recently located in Toron-

to, reports business as simply hum-
ming, and its factory running at

fopnotch speed.

and ;heir classifications. In order to do
this, we will give you the broad, general-
ly adopted classifications first and then
go into details taking up each classifi-

cation individually.

American manufacturers have divided
pencils into the twelve following groups:
Drawing pencils, commercial pencils

with black leads, school pencils, copy-
ing or indelible pencils, colored pencils,

stenographers' pencils, pencils with
hick, soft leads, program pencils, pock-

et pencils, carpenters' pencils, mechanic-
al pencils, pencils for special purposes.

Each of these groups is briefly touch-

ed upon in the following paragraphs:

Drawing pencils are generally made
in from eight to seventeen degrees of

hardness, the degrees being designated
by the letter system, running from 6B
(softest) to 9H (hardest). HB is the
medium soft degree corresponding ap-
proximately to a No. 2 in the regular
commercial pencils. 2B corresponds ap-

proximately to a No. 1, H to No. 3 and
and 3H to No. 4. The highest quality

d- awing pencils represents the finest

product produced by any one pencil fac

tory. Wh'le this type of pencil is reg-

ularly used by architects, engineers,

draftsmen, artists and designers, they,

are also being sold more and more ex-

tensively for commercial and general

use. The superior qualities in this type

of pencil which make them desirable in

the technical and art world make them
equally desirable for commercial and
general use.

Points About Drawing Pencils

Drawing pencils head the list. Al-

though there are not as many manufac-
tured as commercial pencils, they rep-

resent the criterion or standard. A
draw'ng pencil must be perfect in order

to be successful in the same way that

the mechanical measures and gauges of

the ens-ineer mus 1 be perfect. Anything
that falls short of standard is absolute-

ly useless in this class.

Particulars About Grading

It is especially important for those

who sell lead pencils to have a thorough

understanding of the significance of the

letters or numerals used by all manu-
facturers to indicate the degree of hard-

nes of leads used in lead pencils. This

is nrescnted as follows. Degrees for

drawing pencils: Very soft, 6B (softest)

5B, 4B; soft, 3B, 2B; medium soft, B,

HB: hard, H, 2H, 3H, 4H; very hard.

5H. 6H, 7H, 8H, 9H (hardest).

Degrees for commercial pencils: Soft,

No. 1 (corresponds to 2B) ; medium soft,

No. 2 (corresponds to HB); medium
hard, No. 3 (corresponds to H) ; hard,

No. 4 corresponds to 3H).
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Toronto Firm Instructing Public
Grand and Toy, Using a Series of Educational Advertisements, Have Been Giving His-

torical Resumes of Pencils, Erasers and Other Articles Found in the Modern
Office—Comparisons Show Advancement

EDUCATIONAL campaigns have
been under way in different parts

of the country lately with a view
to giving the public a better idea of the

goods stocked by the commercial sta-

tioner and Grand and Toy, Stationers,

Printers and Office Outfitters of Toron-
to, with headquarters at 14 Wellington
St., West, have been well to the fore

with their educational propaganda. This

firm has been running in the Toronto
papers a series of advertisements, all

of which have been both instructive and
interesting.

Even Egyptians Used Lead

"The First Pencil," was the subject of
the first discussion. At the top of the
message was a cut of an Egyptian slave
presenting hi s mistress with something
that looked very much like a rolling pin
and underneath appeared the following:
"The early Egyptians discovered that

s piece of lead would mark on their writ-

ing material, Papyrus. The Romans al-

so knew of this peculiarity of lead, and
they made thin rods of it, which they
used for marking or writing.

"Contrast these crude writing imple-
ments with the smooth, efficient pencil

of to-day. The strides made in the de-

velopment of the pencil are symbolical
of the progress made in all office sup-
plies.

"We feel sure a visit to our store

would interest and reward you. There
may be devices for saving office time or

effort that have never come to your at-

tention. You will not be urged to buy

—

yet you will find our salesmen prompt
and courteous in answering your ques-

tions."

Back to Columbus' Day

Discussing "The Origin of the Eras-

er," Grand and Toy showed an engrav-

ing of Columbus discovering America
and underneath appeared the following:

"The Spaniards who followed Colum-
bus to the Western world, sometimes
saw the natives playing with balls made
of the hardened, milky juice of certain

tropical trees. Early in the eighteenth
century it was noticed that this sub-

stance would erase pencil marks.
"It is a far cry from the sticky 'rub-

ber of the ancients, to the modern of-

fice eraser. But progress no> less re-

markable has been made in hundreds of

office devices.

"So many business men have express
ed wonder at the many ingenious little

devices in our store, that we feel sure

you also would be interested. Drop in

at the store some day, walk around and
enJoy yourself—and please don't feel

obliged to buy."

Stone Tablets Used First

A cut of two sturdy Romans headed
another article of the series which was
entitled "Le'ters of Stone" and ran as
follows:

"When Themistocles, the great Athen-
ian General, wished to send a letter, the
medium he used was tablets of stone.

"Civilization has progressed far be-
yond such ci-ucle form of communication.
And yet, judged from the standpoint of
'impression' and 'results,' thousands of

modern business letters might almost as

well be 'hammered out on stone' or
drawn on the parchment of the ancients.

"Anv business letter, to gain favor-
able attention and convey an impression
of integrity and sound judgment, should
be properly designed. It should be ex-

ecuted, too, on a paper with the 'crisp

ness' and 'crackle' of importance. Such
a paper is Grand Bond. Our portfolio

of letterhead designs will interest you.
Write or phone for a free cony to-day."

Pencil Market is Reviewed

Carrying out further the idea of ed-

ucating the public, Emil Berolzheimer,

president of the Eagle Pencil Co., ex-
plained recen:ly to the Wholesale Sta-
tioners' Association of the United States
why the advance was made on imprinted
pencils, why the manufacturers discon-

tinued the sharpening of pencils, how the
average order of to-day compares with
that of four years ago, etc. The ex-
planations and many other pointers re-

garding the pencil situation are answer-
ed in the following review of the mar
ket as presented by Mr. Berolzheimer:

In order to look at this question from
the right standpoint a short review of
the happenings in Europe is necessary.
The country which has made the most
pi ogress in Europe since the armistice
is England, and this result has been ac-
complished under trying and difficult

circumstances. The next country which
has made gr< at strides since the armis-
tice is Germany. In Germany the work-
ing people, more than in any other
country, have settled down to work, and
lam informed- that nearly all their fac-
tories are running on full time. Their
finances, however, are in a frightful
shape. They s ill continue to have print-
ing presses going making paper money
and unless, and until, printing presses
are stopped their monetary conditions
will not improve.

In France the working people have not
settled down to work, and on account of
the continual political changes a certain
unrest has been produced which will take
long to subside.

1921 A Disappointing Year
The trade in the United States is in-

timately connected with the European
situation. Large exports of raw mater-
ials and foodstuffs have heretofore tak-

en place from the United States to Eu-
rope. Lately these exports have great-
ly diminished, principally on account
of the inability of the countries to pay-

(Continued on page 50)

The blank book de-
partment of this

store can be seen in

the centre back-
ground, the type-

writer supplies and
similar merchandise
being contained in

the section at the

right.

Everything here is

handy for the sales-
men and within sight
of the customer.
Even the Glassware
supplies are prom-
inent in the case at
the left. This case
stretches across the
department.
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Seeking Code of Business Ethics
A. Roy MacDougall Appointed Chairman of Business Methods Committee of Toronto

Rotary Club—Booksellers and Stationers Association and Commercial Sta-

tioners of Toronto being Asked to Help

AR. MACDOUGALL of A. R. Mac-
Dougall and Co., will be pleas-

ed to hear of the honor conferred

on him by his appointment to the chair-

manship of the Business Methods Com-
mittee of The Toronto Rotary Club.

Associated wih Mr. MacDougall on

this committee are many prominent To-

ronto business men. The Business

Methods Committee of Toronto Rotary
is working in conjunction with an inter-

national movement organized by Inter-

national Rotary, to establish a "Code
of Business Ethics" and "Correct Busi-

ness S andards or Practices" in the var-

ious trades and crafts.

The Canadian stationery trade will

appreciate the great work which Inter-

national Rotary is undertaking, and will

bo pleased to hear that a prominent
member of the stationery trade is at the

head of the Toronto Committee. It is

quite evident that the writing of a sim-

ple code of business standards which will

be applicable to all business (and this

is the ultimate object of the Internation-

al Committee on business methods) is

not only of tremendous importance, but

it is quiie possible that the effect of the

whole plan may be so far reaching that it

will touch and bless human life ever.y-

wh- re.

Trade Associations to Help

Rotarians are being asked to obtain

from the trade association conforming
to their classifications in Rotary, the

code of business ethics, standards or

practices that have been adopted by that

association. All these codes will be

drawn up into one code which will be

applicable to all business. It is further

pointed out to Rotarians that if their

association has not a code of business

ethics or standards, each Rotarian

should make an effort to have his asso-

ciation draw up such a code, on the very

first possible occasion when this sub-

ject can be discussed.

Mr. MacDougall is writing both to the"

Canadian Booksellers' & Stationers' As-
sociation and the Commercial Station-

ers' Association of Toronto, and it is to

be hoped that each of these associations

will contribute a code of business stan-

dards that will win the attention of the

International Committee.

Mr. MacDougall advises Bookseller

and Stationer that he will be very glad

to hear from members of the Canadian

stationery trade who are interested in

business organization on the continent.

"A code of correct Practice from the

viewpoint of a Retail Dealer," was the

subject discussed b/ R. S. Coryell in

"Rotary Voice" as follows:

The gn ates 1 business enterprise in

Canada—that of supplying the needs of

the Canadian public—remains unorgan-
ized in many important phases except
for a few small groups. This broad
statement may be challenged, but the
fact remains that few sections of retail

business have advanced to the point of
organizing in order that they might
render the most useful service to the

communities in which they do business.

In view of this condition, it is diffi-

cult to do more than suggest in a broad
way some of the elementary and basic

laws5 upon which a Code of Correct
Practice for retailers might be founded.

It is true that in Canada there are
man? splendid and conspicuous ex-

amples of individual retail store enter-

prises which are serving the public hon-
orably and fairly, and whose staffs are

trained to exercise the Golden Rule in

heir contact with their employ rs and
the store's customers. If the Business
Methods Gomm'ttec of the Rotary Club
are successful in so i mphasizing the

need for a Code of Correct Practice for

retail merchants to which all can sub-

scribe, as to stimulate them to action.

they will have rendered a great and
lasting service to the men hunts and the

buying public of Canada.

Broadly speaking, such a code would
fall naturally into three divisions:

1. The responsibility of a retail store

to customers.

2. The responsibility of a re'ail store

A. ROY MACDOUGALL
of A. R. MacDougall and Co., Toronto,
vjho has been honored with appointment
to the Business Methods Committee of

the Rotary Club of Toronto.

to its employees.
3. The responsibility of the employ-

ees of a retail store to their employer.
No code is worth the effort to write

it, however, that has not as its corner-
stone The Golden Rule. All the high-
sounding declarations of a merchant
such as "Satisfaction or your money
back," "Satisfaction guaranteed, and
you to be the judge," and so on, will

avail him nothing in the long run if he

has not within him the desire to operate
on the principle of the Golden Rule and
the ability to transmit this desire to his

employees. Similar! ,-., in his relations

with employees, the same old Golden
Rule is the lubricant that preserves har-

mony and challenges the loyal service

of his staff to himself and his business.

Certain, it is, however, that definite

lines of conduct can and should be laid

down for the guidance of the various
trade sections of retail business. Per-
haps the writer will be pardoned if he
falls into the easiest way of suggesting
what these might be by quoting some
of the plans that have been evolved in

the process of "cleaning house" in th°

business with which he is connected.

Fair Price To Customers

Under the first heading of the three

noted above are these:

(a) One fair price to all customers

—

no salesman is permitted to juggle pri-

ces.

(b) Truthful presentation of the

facts about the goods. We believe the

truth is always good enough.

(c) Our pledge to customers is "Sat-

isfaction guaranteed here, and You be
the judge"—in other words, when dis-

satisfaction exists, the customer is per-

mitted to dictate the method of adjust-

ment.
Under the second heading are these:

(a) Believing that every employee of

this house realizes that his or her in-

terests are identical with ours, he or

she assumed to be a loyal member of

the organization until we find other-

wise.

(b) Realizing that a record of con-

tinuous and faithful service to the house
should have its reward, we carry insur-

ance on the life of every employee of

six months or more service, payable to

his or her dependents in the event of

death.

(c) With a view to conserving the

health and strength of our staff, we are

exponents of short hours with Saturday
half-holidavs in the summer months.

The Employee's Part
Under the third heading are these:

(a) We expect our employees to re-

ciprocate our faith in ihem by giving a

full dav's work for a full day's pay.
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(b) We regard every employee, no

matter what the title of his job may be,

as a potential salesman and as a loyal

member of the organization to do

everything in his power to advance the

interests and to conserve the reputation

of this house.

(c) We expect every employee to so

regard his connection with this business

as to be fully sensible to his responsi-

bility as a representative of the com-
pany, and to keep himself clean in ap-

pearance and speech and to conduct

himself in such a manner as to reflect

credit upon the institution.

Other discussions of interest to book-

sellers and stationers follow.

A Code of Correct Practices From The
Viewpoint of an Importer

As Rotary i s the "heart throb" of ser-

vice for the benefit of humanity, an im-

porter has to be the shock absorber be-

tween the buyer and the seller. The de-

finition of an importer is—One who im-

ports direct from countries of production

or from the fundamental markets of the

world, either in raw products or the fin-

ished article, to his home coun ry. That
is to say, an importer, while represent-

ing his principals or agents in the coun
try of production, when bringing for-

ward shipments and selling at a definite

laid down cost, has to be responsible to

his buyer.

The Golden Rule, as mentioned in last

week's article, is most applicable to the

importer's business, and, if anything, a .

little more so.

(a) To be successful it is necessary

to have the goodwill of your employees,

let them feel that they are a part of

the organization, and, if, possible, let

a feeling of enjoyment of their work be

sustained, rather than making it drudg-

ery. If there is happiness and good feel-

ing there will be good-will.

Points to be Remembered

(b) Satisfaction. Have your staff

satisfied in the positions which They are

ocupying. A satisfied mind means bet-

ter efficiency.

(c) Honor. Be honorable in all

things; honesty is the best policy. If a

mistake is made, do not hide it, but own
up l

o it.

(d) Punctuality. Be punctual; punc-

tuality is most important, as it avoids

pressure and the keeping of others back.

(e) Be neat and tidy in all things.

(f) Absence. Do not stay away from
your work without sending word to the

office. When detained at home and not

seriously ill, think about your work and
instruct whoever is doing duty for you.

An importer should have definite in-

formation of the countries which he im-

ports from, covering conditions of pro-

duction, labor, wages, inland transporta-

tion, methods of packing, also conditions

governing shipping from the different

ports. He should also have a general

idea cf the methods of banking and be

well posted in money values of each

country. An importer should be post-

ed on the meaning of different quota-

tions and should be able to give his buy-

Desk Sets Shown
A Toronto stationer recenuy had

a simple but effective window
showing of desk sets. Six mahog-
any pedestals were employed as

display accessories. The pedestals

were of graduated sizes from the

rear to the front with long, square

pink striped blotters on five of the

pedestals. The desks were provided

with writing paper and envelopes

to match, as well as an ink pot, in

which a large colored quill pen was
lipped. The middle pedestals bore

a clue blotter with a bronze writ-

ing set on top.

er full information. The importer should

know the standing of his shippers and
should not deal with those whose integ-

rity is not of the highest.

Confidence between importer and ship-

re r wh n markets are against the buyer,

and to see that his buyer gets a square

deal from his shipper.

In making sales the importer must tell

the buyer th whole truth, not keeping

back any later conditions that he may
know about he market.

An importer should not criticize or

compare his methods with his competit-

or, but should explain to the buyer fully

all phas- s of the purchase, and let the

buyer make his own compar'son when
necessary.

In Making Contracts

Be fair, be truthful, be honest, in in-

formation to your buyers. To put one

over is bad business; it is becoming ob-

solete, help to make it a dead letter. Be
broad in your judgment, sincere, open

and above board in your decisions.

GEORGE S. HUTCHINSON
Member of the firm of Bouvier and Hut-
chinson, envelope manufacturers, of 81

Lombard street, Toronto, who died sud-

denly from, heart failure at his apart-

ment in the Alexandra Palace.

Contracts. The buyer must honor his

contract after accepting and signing
same. Contracts must be plain and hon-
est, without a joker or equivocations. In

case of disputes, arbitration should be
made by a board of three, one member
appointed by the shipper, one by the
buyer and a referee, satisfactory to
these two. All members of the arbitra-

tion to be members of the one craft or
trade.

Difficulties will arise, and that is

where Rotary will be able to come into
its own. If each individual member
refresenting every classification, by his

service, his honesty, his fair dealing, will

be a beacon in his community, Rotary
will have accomplished for the better-
ment of the business world a result
above all conception.

Business Ethics

By Rotarian C. E. Edmonds, Member of
Business Methods Committee

Is it possible to write a Code of Cor-
rect Practices for an individual enter-
prise?

The above question has been asked on
more than one occasion at meetings held
ay the Business Methods Committee, of
the Toronto Rotary Club, and consider-
able time devoted to the pros and cons,
each member of the Committee having
taken part in the discussions and made
comparisons of the methods adopted by
many manufacturers and dealers in

former days with those that prevail to-

day. For instance, reference was made
by one member to the impression left on
his m'nd when his father took him as a
lad to a store to buy a suit of clothes.

The dealer asked $18.00 for the suit; the
father offered $12.00, and finally com-
promised at $14.00 or $16.00, and even
then questioned if he had received value
for his money. It is admitted that no
business to-day could be sucessfully

oDerated on that plan. All dealers of

repute now place price tags on the ar-

ticles offered for sale and, without dick-

ering, we either take it or leave it.

Few Rules Suggested

It has been truly said that the pros-

nerity of a nation depends upon the in-

tegrity of its people, and in reviewing
• he past I can recall several establish-

ments in our own city that had wonder-
ful opportunities and who for a time

prospered, but lost both reputation and
business on account of their lack of in-

tegrity. Th's knowledge proves to me
that if we frame a practical "Code of

Correct Practices" and live up to them
ourselves, we can remove a great deal

of the distrust and unrest that is preva-

lent to-day, and in its place create an at-

mosphere of goodwill and friendliness

between the seller and buyer.

The following are a few rules that I

would suggest as applicable to any busi-

ness:

—

Establish right relationship between
employer and employees.

An employer should be interested in

the welfare of his employees by giving

( Continued on page 50)
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WHEN BALKAN WAR RAGED
•'Sweet Waters" is an Exciting Tale of

War and Intrigue in Turkey

A more interesting book than "Sweet
Waters" (Thomas Allen, Toronto, $2.),

from the pen of Harold Nicolson, has

not put in an appearance this season.

That it is a thriller may be surmised on

learning that it is a tale of Constantin-

ople in the days of the First Balkan

War. One need only delve into a few
pages to realize that quality shares hon-

ors with thrills throughout the narra-

tive. The Bulgarians, thundering against

the last defences of Chatalja, seem like-

ly at any moment to pour into the help-

less city. Eirene, half English, half

Greek, grows out of girlhood into the

terror of the time. Fortune and fate

throw her into the company of two Brit-

ish officials. The first-comer, Angus
Field, is a precocious clerk, superficially

cultured, vain, bewildered, ultimately

pitiful. Tenterden, who follows, is a

wholly different type. Burdened owing

to temporary circumstance, with ex-

treme and urgent responsibility, he acts

alike in his official and personal capa

cty with cool, laconic efficiency and

finds his reward in the rescue of Eirene

from the horrors of capture by Bulgar-

ian bands. Mr. Nicolson makes no mis-

takes. The British diplomatist, with his

imperturbable indifference, is for once

set in a correct frame of incident and

technicality. "Sweet Waters" is at once

an exciting tale of war and intrisrue, a

beautiful picture of Turkish life and

landscape, and a subtle study of con-

flicting national temperaments.

"SEARCH" A PROMISING NOVEL
A Fine Study of Character Offered by

Margaret Rivers Larminie

Finely conceived and delicately and in-

telligently worked out, the theme of

"Search" by G. P. Putnam's Sons, New
York, $2) is one that will interest eight

or nine readers out of every ten—which,

by the way, is a pretty fair average.

Margaret Rivers Larminie has given

the reading public good reason to hope

that she will be heard from again. Jim
Stonehouse the hero, is in search of a

soul mate, a true affinity, a feminine

complement to his incomplete masculine

being. Jim's first quest began in his

youth, in a gruesome experience with an-

other man's wife. The woman in the

case here is a lunatic and at the moment
when Jim is about to elope with her,

rather against his will, she is carried off

to the asylum hopelessly insane. Jim's

real troubles begin, however, with his

marriage, as Alice turns out to be a cold,

hard woman, an "instinctive spinster,"

who fails to understand him at all. The
birth of their son does not cure the dif-

ficulties, and Jim is consistently un-
happy. But all this time little Sophy,
on/ly 10 years old when she first appears,

has been growing up for him. At an
early period she is really in love with

Jim, and he comes to realize what he is

seeking. But it is too late. Meanwhile
Jim's son, John has been growing up;

the war comes and brings with it more
unsettlement. But just as Jim is begin-

ning to become acquainted with his son,

now 16, the boy is accidentally killed. But
before that there has been a rapproche-

ment, and Alice is to have another child.

Sophy, disconsolate and more or less

abandoned, marries a young man of

her own age. Alice's child is premature-

ly born and Alice dies just after Sophy

is married. Release has come too late

for them. But Jim finally finds consola-

tion in philosophy.

ALFRED A. KNOPF
Publisher of the Borzoi books repivsent'

ed in Canada by the Macmillans.

A GALSWORTHY MASTERPIECE
"The Forsyte Saga," Made Up of Three
Big Nove.s and Two Short Stories

A regular masterpiece is "The For-
syte Saga" (Copp^Clark, Toronto,

$2.50) which takes in in one big volume
three of John Galsworthy's most power-
ful novels—"The Man of Property," "In
Chancery" and "To Let"— and two
short stories, "The Indian Summer of a
Forsyte" and "Awakening," all of which
present the life of a representative Eng-
lish family through three generations,

one of the finest pieces of social satire

of the present day. All five are, in

fact, component parts of a single long
novel. Presenting as it does the life

of a representative English family
through three generations, "The Forsyte
Saga" assuredly constitutes one of the

most extraordinary literary achieve-

ments of the day and one of the truly

notable achievements in fiction of any
time. Aside altogether from the inter-

est of its story, its significance as a sin-

gularly vivid commentary upon an im-

portant phase in English social history

would make it a work to be read through
the generations. Solely from the view-

point of the story-lover, its narrative of

Soames Forsyte's marriage to Irene and
all its effect upon the whole Forsyte

clan, down to Fleur and little Jon, gains

tremendously in the intensity of its in-

terest and the force of i's progress when
read as its nature demands—as a single

novel. Perhaps in the end the work will

be chiefly regarded as a tremendous so-

cial satire; as such also its publication

as a single volume was inevitable. A
writer in the London Graphic character-

izes it in these terms: "A study of Eng-
lish middle-class life which will live, be-

cause he has made it to live; and by
general verdict it is a masterpiece of

ironic insight, great-heartedness and an

austere style. It is a great thing to

write a great novel, by which one

means, roughly, a novel that will live

because it is creation, the most difficult,

the most exquisite of things. Mr. Gals-

worthy has done more, for he gives us a

sequence of novels which must endure.

They will endure because they are so

true a picture of middle-class life in

England, and they will endure for their

perfect artistry." No bookseller need

hold back on this book because of price

as it is, indeed, "dirt cheap" at two and

a half.
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ANOTHER MASTER'S TRIUMPH
"Children of the Market Place" is a Fic-

titious and Novel Autobiography

Worthy of the author of "The Open
Sea," "Starved Rock," "Toward the

Gulf," etc., "Children of the Market
Place" (Macmillans, Toronto, $2) is a

rare tid-bit for the lovers of good liter-

ature. Edgar Lee Masters is at his best

here. By a prodigious effort of imagin-
ation he has written a fictitious auto-

biography—the supposed memoirs of ar.

American piomeer—which any reader

will find himself powerfully persuaded
is actual fact. This book is not or.ly a

novel, but a brilliant, interesting, and
independent relation of American his-

tory. The imaginary author, boin on
the day of Waterloo, comes to America
as a youth of eighteen, visits the New
York of 100 years ago, and travels by
river, canal, lake, and stage cjach to

Illinois There in a most dramatic
fashion, young Stephen Douglas be-
comes his close and personal friend. The
reader traces in these supposed re-

miniscences all the stirring years from
1833 to 1861, with the anther's friend,
Douglas, becoming a national figure.
Lincoln moves with dignity through the
latter pages of the story, but it is inde-
pendently appraised as through the
eyes of a discerning critical contempor-
ary. The book is brought to the year
1900 in a powerful epilogue.

NEW INSPIRATIONAL ROOK
"Round Pegs in Square Holes" is Latest

By Dr. O. S. Marden
Some of the greatest men in the his-

tory of America have paid tribute at one
time or other to Dr. Orison Swett Mar-
den because of the assistance they have
received from his famous inspirational
books, the latest of which is, "Round
Pegs in Square Holes," (Thomas Y.
Crowell Co., New York, $1.75 net). On
a par with those which have gone be-
fore, this little book is almost certain

to find a place in the library of every
man who is anxious to get ahead. Book-
sellers will be doing a great favor to

the young man by recommending it for
not since Dr. Marden's first famous
book, "Pushing to the Front," has he
given a more practical work than this.

It is the product of literally thousands
of letters which have come to his desk
in the course of his editorial experience
—from men and women, young and old

who are seeking advice as to the right job
for them in the world. In many instanc
es, such letters come from middle-aged
persons who realize too late that they
are "round pegs in square holes." Bas-
ed upon this accumulated experience, he
gives a practical series of talks on find

ing the right niche in life. In the open-
ing chapter he pleads against taking the

first job that is offered, as it so often

proves the deciding factor in some hoy
or girl's career. Other chapters fo'low

on related topics, such as: Fit Yourself
to Fit Your Career, In The Right Place,

The Tragedy of the Misfit, Looking for

Something Easy, Following in Father's

Summer Fiction to

Have Right ofWay
In the June Issue

Publishers and dealers having ex-

pressed a desire that an early is-

sue of Bookseller and Stationer be

sjivtn over to summer fiction, it has
been decided to launch the June
issue as a Summer Fiction Num-
ber. The regular features will all

be contained, as usual, in the next

issue, but summer fiction will be

given special attention. Books
suitable^ for camping and vacation

reading will be reviewed and list-

ed and articles on the subject will

be presented with a view to assist-

ing the bookseller in getting the

book trade of campers and vaca-
tionists and all others who enjoy
good books while lolling in the

hammock or taking it easy under
the trees.

Footsteps, iii Harmon* with Your Job,

Success after Failure, A Fish out of

Water, The Curse of Indecision, etc.

There are about thirty of these short

chapters which have the ring of intimate

talks between Dr. Marden and some in-

dividual seeker, in the privacy of his

sanctum. They are packed with soun 1

truth, crisp anecdote and everyday phil-

osophy. Just such a book as this might
he placed to advantage in the hands of

every young man and woman starting

out in life.

BROOKES MORE
Who has been elected president of The
Cornhill Publishing Co., Boston, Mass.,
in succession to Walter E. Reid, who is

no longer connected with the business.
The policy of the company, according to

the new president, is to be "courtesy,
conservative expansion and a square deal

to all:'

LIFE IN ART'S CIRCLES

"Then Came Molly" is Fascinating

Story by Harriet V. C. Ogden

A story of life among New York's

artists that is in many respects differ-

ent from others of its kind is "Then
Came Molly" (Copp-Clark, Toronto,

$2.) by Harriet V. C. Ogden. This is a

novel that should appeal strongly to lov-

ers of a good story who enjoy the whole-

someness of a narrative that rings true

and of which the characters are real

flesh-and-blood peop'e. Molly Alloway
goes from a quiet, old-fashioned South-

ern plantation to study art in busy New
York. Here she meets new friends and
tries to adjust herself to her new sur-

roundings. She is earnest and hard-

working and has the competitive spirit

that is as necessary to art as it is to

business. She enters the yearly com-
petition and a good part of the story is

given over to an account of her battle

to success aga'nst jealousy and misun-

derstanding. Eventually Molly fnds

that art must make way for the great

adventure but it is not until the last

four lines are reached that the big de-

claration is made. In the meantime the

reader comes face to face with many
likable characters in . the working out

of a clever plot and the building of a

most fascinating story.

SATIRE WITH FRIENDLY NOTE

Humor, Wisdom, Originality and Truth

To Be Found in "The Intellectuals"

A friendly satire or a society ray is

"'The Intellectuals" (Dorrance, Pbilia-

delphia, $1.75) by Mary Dixon Thayer.

In a sort of introductory soliloquy Miss

Thayer makes it plain that she realizes

she is wilfully laying herself open to

censure but adds that she is laughing no
more at others than at herself. It is not

of the important Intellectualist, who in-

variably dies (before he is discovered,

that Miss Thayer writes but rather of

the legions of self-asserting, self-ap-

praising, self successful Intellectuals

who tread during life the trail of fame
and plenty and sink, at death, into a pit

of suitable oblivion. "The Intellectuals"

is a book for multitudes—and even for

that everyday, unimportant, sensible

person who has ever felt that intellect-

uals are indubitably imbecile. Among the

characters presented are Miss Snobber

—

that gadfly Mrs. Rushabout—the Mr.
Arthur Ity—Messrs. Tearitdown and
Patchitup—the medium, Mme. Pavlino

—

Comtesse Risque—Miss Budding Genius
—Mr. Hearmetalk, and Koming Poet

—

that goodman Re Form who's increas-

ingly with us? Looking over the cast, it

is evident that this is a tale for genus
and genius, for business men tired or
tireseme, for debutantes defiant and de-
mure, for fireside philosophers pedan-
tic or progressive. Here are Humor,
Wisdom—Originality, Truth. Smugness
gets smashed, platitudes peritelh, com-
monplaces collapse—before "The Intel-

lectuals."
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BLENDING LOVE AND ADVENTURE
"Q" is Latest by Katharine Newlin Burt

of "Branding- Iron" Fame
N A perfect blending of love and adven-
ture insures success for "Q" (Thomas
Allen, Toronto, $2.) by Katharine New-
lin Burt, author of "The Branding Iron,"

"Hidden Creek," etc. This is, perhaps,
the best story that Miss Burt has writ-

ten and of such rare interest is the nar-

rative that a good demand is already as-

sured. The author of "The Branding
Iron" has made an unusual departure

from the typical Western romance. In-

stead of bringing the East to the West,
she has brought the West to the East.

The sleepy town of Sluypenkill, New
York, the home of the aristocratic Grin

scoombe family is invaded by a soft-

spoken, clear-eyed, gently humorous
stranger from the West. Q. T. Kinwyd-
den has come to the East to gain an ed-

ucation and beautiful Heloisie Grins-

coombe, whom he has previously guid d

on a hunting trip. H's gentleness and
natural courtliness win him the heart of

the people. How he is blocked by an
indolent rascally doctor; how he unites

two loving couples; how he gains vic-

tory from seeming' defeat, respect from
contempt and distrust, make a fascinat

ing story. Nor are the other charac-

ters less delightful. There is Heloise,

a lovely slim Diana who plays the game
of love daringly, almost disastrously.

There is Mary, her cousin, small, dark-

eyed, and delicately roguish. Then there

is Laurie and Sophie, whom "Q" has the

satisfaction of bringing together aft?r

nearly killing one and estranging him-
self from the other. Readers of every

taste will find something refreshing,

something new, something indescribably

human in this exciting love story. Even
more than "The Branding Iron" it has

that perfect blending of love and adven-

ture that insures a great popular suc-

cess. To the customer in search of an

entertaining story, "Q" may certainly

be recommended.
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JOHN GALSWORTHY
irlm.se "The Fo>syte Saga" has just been
published by the Copp Clark Co. Toronto.

A FOREST LOVER'S APPEAL
Harold Titus Produces a Novel That is

Good Conservation Propaganda
An inspiring work straight from the

heart of a man who knows and loves he
forests and who, in addition, can write
intelligently of them is "Timber," (Mc-
Clelland ami Stewart, Toronto, $1.75).
Because of its serious intensity, this is

considered the best novel ever writt n

by Harold Titus, whose "The Last
Straw ' and "Bruce of Circle A," were
both masterpieces in their way. A pow-
erful and dramatic story of the tragic
struggle be. ween the destroyers and the
conservers of white pine, "Timber" is a
real, red-blooded appeal for conserva-
tion in the guise of a most fascinating-

narrative. Mr. Titus feels keenly the
tragedy of forest waste and forest des-
truction and "Timber" is an eloqnen
ami indignant protest. The characters
are all skilfully drawn, especially the
old lumberman. He is real and so is his

narrative. So, too, the heroine, Helen,
whose real function is to train up John
as a forester. The author has a grea
d al of value to say and he says it well,

his pleading for sanity in the treatment
meted out to the woods being seasoned
with love interest and all the essentials
of a readable and successful novel.

LADY GREGORY'S IRISH PLAYS
New Series by a Lady Who Knows Her

Ireland Through and Through

Few of the writers of to-day know
Ii eland better or are more familiar with
her customs and folklore than Lady
Gregory whose "The Image and Other
Plays" (G. P. Putnam's Sons, New
York, $1.75) is a valuable addition to

her collection. Titles in this latest

volume are "The Image," "Hanrahan's
O.ith," "Shanwalla" and "The Wrens."
Like the ones that have gone before,
these plays tend to keep alive the tra-

dition cf Ireland as a laughing coun-
try. Among the three great exponents
of the modern Celtic movement in Ire-

land, Lady Gregory holds an unusual
place. It is she from whom came the

chief historical impulse which resulted

in the re-creation for the present gen-
eration of the elemental poetry of early

Ireland, its wild disordeits, its loves and
hates—all the passionate light and
shadow of that fierce and splendid race.

Lady Gregory's name has become a

household word in America and her

works should occupy an exclusive n'che

in every library. George Bernard Shaw,
in a characteristic interview, said Lady
Gregory "

; s the greatest living Irish-

woman ....Even in the plays of Lady
Gregory, penetrated as they are by that

intense love of Ireland which is unin-

telligible to the many drunken black-

guards with Irish names who make
their nationality an excuse for their

vices and their worthlessness, there is

no flattery of the Irish; she writes about

the Irish as Moliere wrote about the

French, having a talent curiously like

Mcl'ere." And the Chicago Tribune

pays its tribute with: "The best beauty

in Lady Gregory's art is its spontaneity.

I. is never forced she has read and

dreamed and studied, and slept and

wakened and worked, and the great

ideas that have come to her have been

nourished and trained till they have

grown to be of great stature."

Note the massed
display of books in

the very heart of

the store. A cus-

tomer would have a
difficult time gett-

ing by such a show-

ino. This is an in-

teresting . arrange-

ment for a book de-

partment.

Note, as well, the

shelving system a-

iopted by this Am-
erican store. Each
department is mark-
ed off so that any
book can be located

in short order. This
is one section of the

J. L. Hudson Co.
store in Detroit.
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AS READABLE AS A NOVEL
"The Carpenter and His Kingdom" A

Remarkable Book For All

A most remarkable book and one that

will appeal to man, woman and child

is "The Carpenter and His Kingdom,"
(McClelland and Stewart, Toronto, $1.-

75), by Alexander Irwin. In a word, it

is a life of Christ which aims so to pre-
sent his teachings as to make them the
controlling principle tin the everyday life

of the individual. It is based not only

upon a wide scholarship but upon a

large human experience and a profound
knowledge of the human heart. The
book is inspiring and reverent and just

as interesting as a "best seller." From
the beginning it arrests the atten ion

and it holds it to the last page. "The
Carpenter and His Kingdom" starts with
a clear-cut pen picture of John the Bap-
tist to whose life and execution the first

chapter lis given over almost entirely,

the childhood and youth of Jesus being
dealt with in the second. Through sev-
enteen interesting chapters the reader
is guided to that point where the Master,
deserted by His friends, beaten, insult-

ed and humiliated, is murdered. Teach
er of literature, journalist and publicist,

Mr. Irwin has given much thought to his

work and in "The Carpenter and His
Kingdom" he has produced a book dif-

ferent by far from others of its kind
that have been published hitherto.

RELIGIOUS LEADERS PICTURED
Problem of Religious Thought In Eng-
land Discussed In "Painted Windows"

Revealing brilliantly, unsparingly, the

chaos of opinion which exists in the

modern church, exemplified in twelve in-

timate and vivid portraits of religious

leaders, "Painted Windows" (G. P. Put-
nam's Sons, New York, $2.50), is the

latest message from the pen of "The
Gentleman With a Duster." In his In-

troduction and Conclusion the author

points the way to a triumphant simpli-

fication and revivifying of religious ef-

fort. The sensation caused in the read-

ing world by the revelations of "The
Gentleman With a Duster" in his "Mir-

rors of Downing Street" has in no wise

abated in interest. And his exposure of

English smart society in "The Glass of

Fashion" has caused a steady increase

in the circulation of that volume. Now,
while these two books are being widely

discussed, there comes another flaming
message from his pen. Here in "Paint-

ed Windows" he reveals the chaos of

opinion which disturbs the Modern
Church. But there is no pulling down,

—his work is constructive, hopeful, de-

stroying only that which cumbers the

ground, and. then destroying with bril-

liant and amazing surety. It is a bold

book and one that is needed. The
leaders dealt with are: Bishop Gore
(Catholic), Dean Inge (Conservative

Modernist), Father Ronald Knox (Ro-
man Catholic), Principal L. P. Jacks
(Unitarian), Bishop Hensley Henson
(Low Church), Miss Maud Royden
(Evangelicalism), Canon E. W. Barnes
(Modernist), General Booth (Emotion-
alist), Dr. W. E. Orchard (Ritualistic

Dissenter), Bishop Wm. Temple (Chris-

tian Socialist), Principal W. B. Selbie

(Religious Psychology), and Archbishop
Randall Davidson (The Statesman). In

each case the portraits show the author's
personal acquaintance with the life,

thought and character of the person de-

scribed. The author is distinctly pessi-

mistic about the religious forces of the

period and feels that the ambitions ant 'f

dissensions of the leaders prevent the
flock from reaching the fold. His fear
is that "if the Church will not teach the

world, modern science will inspire phil-

osophy to take up anew the teaching of

Plato, and the world will go forward in-

to the light, but with no creative love in

its soul to save it from itself." In spite,

however, of the pessimistic conclusion,

the studies of personality, and in par-
ticular those of Dean Inge and Miss
Maude Royden, are ample justification

for the work and a guarantee of in-

terest to the reader.

SHEILA KAYE-SMITHS BEST
"Joanna Godden" is Story of a Big

Strong Woman with a Heart of Gold

That "Joanna Godden" (McClelland
and Stewart, Toronto, $2) is one of the
finest stories Sheila Kaye-Smith has ever
written and that it will bring her to

the place in public estimation which
she should have had long ago is the
general opinion of experts regarding
the latest work of the woman who is

already recognized in England as one
cf the greatest women nove,:

sts of the
day. "Joanna Godden" is fiction at its

very best; it is the story of a strong-
willed, obstinate flamboyant woman
with a heart of gold; of a woman who.

should have been a man; a woman who
would have been great had she married
her first lover, whom death steals from
her just as the bans of their marriage
are being put up. The scene is Sussex
and) the reader first meets "her in the

hey-day of her strong youth managing
the great sheep farm which her father
left her, and taking care of her little

sister very different from herself in ev-

ery possible way. Indeed, so different
is she that "Joanna" decides to send her
away to a fine boarding school to be
made a lady of manners. When the
little sister is seventeen and through
with her finishing schrol, she returns to
the marsh farm for which she has neith-
er love nor sympathy. In the same way
she has grown away from the big sister,

who alternately loves and chastises her
and presently marries her to one of her
own faithful suitors. The story of

"Joanna's" adoration for the farm which
she is forever striving to make greater,
the struggle between her supreme love
for its every root and soil and her love

for the squire's son, in which the latter

triumphs only in time to see her lover

die and to throw her back with an ach-

ing void to work as never before the ul-

timate resources of the farm; the

troubles which come to her later and
her s'ster's part in the b.g drama of ex-

istence, are wonderfully and simply

told.

Canadian Booksellers and Stationers' Association to

Meet in Montreal This Year for Three Days in October

The executive of the Canadian Booksellers and Stationers' Association has just met in Toronto and by A. T.

Chapman, of Montreal, P. Q., president, the announcement is made that the convention will be held this year in

Montreal on October 17, 18 and 19.

An extra day, it will be noted, has be?n added as there has been a feeling that the stationery end of the

business did not come in for sufficient attention at' the Toronto convention in 1921. Some sight-seeing tours are

to be worked in and a good attendance is hoped for.

If there are any members of the trade with suggestions to offer now is the time to send them rin. Ar-
rangements will be made to allow for stop-overs in Ottawa and if anything further can be done to make the con-

vention a success Mr. Chapman will be glad to hear of it.

During their stay in Toronto the members of the ex <cutive met the publishers and took up with them ques-

tions passed upon at the last convention, a strong plea be i? made for better discounts. Both publishers and deal-

ers are putting forth every possible effort to get better express rates on books.

It was also decided to recommend to the Canadian Au hr>rs' Association that they make Canadian Book Week
from October 28 to November 4, leaving a clear week between Canadian and Children's Book Weeks. Last year
they came together and both suffered in consequence.
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PLOT CARVED FROM LIFE

;en Shackles" Records the Discov-

Y of a New Land in the U. S. A.

"Brok

ery

Characterized by the Baltimore Even-

ing Sun as a "vigorous work," on which

the author is to be congratulated and

by tihe Cincinnati Times-Star "as tan

appealing story with distinctly deline-

ated characters and incidents of high

dramatic value," "Broken Shackles"

(Dorrance, Philadelphia, $1.90) comes to

Canada with excellent credentials. In

this fine novel John Gordon deals with

realism from within—in a word, he dis-

covers right in his own little U. S. A. a

new land. It is a distinguished, vital

story that is true; it grips and bears the

reader on from the silent strength of

forest places to black, belching factory

stacks; from the peace of an old and
maple-shaded town to the world out-

side with its snarled-up web of fashion-

ables, politics and driving, smashing in-

dustry. It is of many men and few
women; all real. A worker rises from the

rest—a woman comeis* to meet him. The
narrative is of today, of the woi Hld that

the average reader knows. Breath of the

woods, smoke of the mills; work, and
the wages of work, are here. The plot is

carved from life and there is fascina-

tion in the telling. "Broken Shackles" is

a narrative that will be widely read and
commented upon.

LORD BYRON'S CORRESPONDENCE
Collection Covers Period From Cam-

bridge Days Until His Death.

Edited by John Murray, C.V.O., to

whom they were left under the will of

the late Lady Dorchester, a daughter of

John Cam Hobhouse, Lord Broughton,
who was Lord Byron's literary executor,

that famous peer's letters have just been
made public in two volumes under the

title of "Lord Byron's Correspondence"
(John Murray, London, 25/ net). This

collection of letters, hitherto unpublish-

ed, covers the period of Byron's life

from his Cambridge days until his

death; but are chiefly concerned with

his meteoric social career of five years in

London. The letters are, for the most
part, with Lady Melbourne, Mr. Hob-
house, the Hon. Douglas Kinnaird and
P. B. Shelley. As far back as 1887 Mr.

Murray was negotiating for these let-

ters with Lady Dorchester and at that

time—because the owner was unwilling

to entrust them to a stranger the pub-

lisher personally copied some three

hundred of them; but it was not until

after her death in 1914 that he saw
any of them again. It was with amaze-

ment that Mr. Murray learned, after

Lady Dorchester's death, that the letters

had been left to himself. Knowing
what Lady Dorchester's wishes were,

Mr. Murray accepted the letters as a

trust and now, after seven years' work,

they are given to the world. Lord By-

ron's reputation as a letter-writer is

said to be equal to that which he has

long enjoyed as a poet and there is no
doubt but that his correspondence will

bear comparison with any other letters

in the English language. Volume 1

covers the poet-peer's travels in Greece
and Turkey from 1808 to 1811, his re-

turn to England in 1812, his corres-

pondence with Lady Melbourne at that

time and his marriage in 1814. Two
letters from Lady Melbourne at the

close of Volume 1 form the abrupt con-

clusion of Lord Byron's correspondence
with Lady Melbourne and from that

time forward no letters appear to have
passed between them and in his future

correspondence her name seldom ap-

pears. Volume II deals with the re-

mainder of the correspondence during

Byron's exile in 1816, from Venice in the

three years following, from Ravenna in

1820, from Venice and Pisa in 1821 and

from Pisa and Genoa in 1822, from
Greece in 1823 and during his last days

in 1824. It is almost exclusively with

Hrbhouse, Kinnaird and Shelley, whose
acquaintance Byron made during his

residence in Switzerland. There are two
volumes of valuable material here and
those interested in Lord Byron and his

works will look on them as a veritable

"find" at this late date.

ROMANCE OF U. S. POLITICS

"Every Politician and His Wife," by

Mrs. Albert Sidney Burleson

"Every Politician and His Wife,"

(Dorrance, Philadelphia., $1.75) is an in-

tensely interesting romance of politics

in the United States, the working out of

the plot carrying the reader from the

old home town to the capitol. A most
entertaining narrative, indeed, is this

little book by Mrs. Sidney Burleson and
it is no small tribute to the author that

in an interesting introduction the Hon.
Thomas R. Marshall, former Vice-Pres-

ident of the United States, wrote: "This
historic work is worthy of considera-

tion by every man who hopes to be a

politician and every woman who dreams
of being a politician's wife. Read and
thoroughly digested, it will enable you to

be sometime referred to by the society

editress as the Honorable and Mrs.
Somebody." Continuing, Mr. Marshall
siays: "A politician is a statesman Who
was foolish enough to marry young; a
statesman is a politician who was wise
enough to never marry. This book is

the history of a politician. Read it; and
as you read forget for a little the rights
of woman and remember the wrongs of
man." Mrs. Burleson has certainly turn-
ed out a fascinating tale of mixed poli-

tics.

Bookseller Can Often Influence Customer
With Just Few Words of Judicious Advice

Written specially for Bookseller and Stationer by A. HAROLD BROWN, Toronto

AN alert bookseller should gain a

general grasp of the volumes he

hopes to sell. He can often in-

fluence a customer by a few words of

judicious advice. To be able to say, "the

characters in this are very natural,"

goes toward making a satisfied buyer.

If a story fails to have its "thought-

people" think, act and speak as they

would in real life—unless it be rich in

style, with a well-worked out plot—it

has small chance of passing the discern-

ing reader's judgment.

Sometimes when reading a magazine

tale yourself, the thought has arisen,

"He wouldn't do this," or "She wouldn't

say that," implying that the story is

out of character. The seller of books

is hardly expected to read everything,

but he can easily acquire a fair knowl-

edge of the average action.

The book's setting may range from

Yukon to Yucatan, or from Portland,

Ore., to Portland, Me., though wherever

the people are "placed," they should con-

form to their own standards. To illus-

trate: a Western cowboy would have

different characteristics to a New Eng-
land farmer, yet both might be set in

the same environment, while a New
York stenographer would diversely re-

flect life to, say, a southern housewife.

These are wide instances of course, but

they serve to sustain the conclusion

Kepping true to type puts the value
on all literary work. The book dealers
know this. The best authors know it.

It has always been known.
"I don't control my characters,"

Thackeray said. "I am in their hands,
and they take me where they please.
This persons says or does something,
and I ask, how did he come to think of
that?" Thus does a little touch of
nature make the reading world kin.

Occasionally truthful character draw-
ing is stranger and more seemingly
"made-up" than fiction—when fiction is

well-garnished with thought. There was
an old-time story of Irvin Cobb when
he corresponded for a St. Louis news-
paper. He added to interest of his stuff

by writing under a Paducah date line,

and thus his fiction appeared to many
as "bona fide." One day a story aroused
the boss editor's ire. He thought it too
fishy. So Cobb was fired.

"I'm not complaining about being
fired," he wrote rather plaintively, "but
I've been working on your sheet for six
months, and I think it hard luck to be
fired for the only true story I ever sent
you."

But characters to be natural must act
with reason—like real folks—and that's

what attracts a reader. So when the
alert bookseller can advise a story as
being "natural" ten to one its buyer
will become a permanent customer.
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MISS GIBBON'S THIRD NOVEL
"The Pharisees" is a Splendid Story

Built on Fears and Hopes of

Characters

No elaborate claims are made for
"The Pharisees" (S. B. Gundy, Toronto,
$1.90) but M. Morgan Powell in her
third novel has added new laurels to

her fame. The story deals with the out-
come of the hasty marriage of a young
English writer and a bar-maid and its

effect upon themselves and the other
girl and man. The interest, however, does
not depend on the plot although it is re-
markably well worked out. Nor is there
anything spectacular or striking about
the scheme of the book any more than
there is about most lives, It is. on the
fears and hopes, the aspirations and
thoughts of her characters that Miss
Gibbon builds her story. David Harring-
ton—just to give a peep at the story

—

is a sentimental, imaginative young man
whose talents are misdirected. Though
engaged to Margaret who is much too
good for him, David secretly married
Kitty, the bar-maid of a neighboring inn.
Adam Evans lived on a farm near the
town. He was quite the opposite in
character and temperament to David.
The book deals mostly with the gradu-
al descent of David into incomnetence
and deceit. Paralleling the fall of David
is the rise of Adam to competence and
self respect. Lovers of a real, good
novel cannot afford to pass up "The
Pharisees."

ANNE D. SEDGWICK'S BEST
"Adrienne Toner" To Is The Story of

an Anglo-American Marriage

"By far the best book Miss Sedgwick
has given us," is the comment passed
by the London Observer on "Adrienne
Toner" (Thoma s Allen, Toronto, $2.) by
Anne Douglas Sedgwick. And every-
where the comments have been just as
flattering for "Adrienne Tom r" is one
of the most readable books of the day.
Like most of Miss Sedgwick's books, the
scene in England. The comfortable, well-
bred, delghtful England of people who
do net perhaps have much money, but
who have distinguished profiles, easy
manners, countrv homes, London inter-
ests,, and whose lives are rich in culture
and healthy with exercise in the open.
The book begins in 1913, very early in
the spr'ng. It closes with the ending
of the war. But the war does not enter
to any particular degree, being swept
up in a few paragraphs, with its havocs
and simplifications. The drama has
bean brought to its climax before the
war touches more than lightly the lives
of the persons who have made it.

Adrienne is an American. She comes
from California, though the fortune she
inherited was made in Chicago, and her
mother's people lived in Maine, in a
small farmhouse. The father had died
early. The mother and daughter, with
plenty of money and plenty of high as-

pirations, wandered over the world. Un-

doubtedly Adrienne is an original char-
acter; a woman curiously ordinary, "des-

perately usual," as one of her acquain-
tances expresses it, yet amazing. Cap-
able of the tremendous. A creature

wrapped up in conceit, deadly sure of

herself, a dangerous egoist because of

her conviction that she is unalterably
right, yet one who can be utterly self-

less and whose passion is the desire to

bring happiness, to do good. Life can
make strange play with such a being.

And life exerts itself in this story,

where, before it is over, every phase of

Adrienne is shown, and all the possibil-

ities of her nature find fulfillment. The
gifted author has made the most of an
excellent structure.

ROMANCE OF SOUTHERN SEAS
"The White Kami" by Edward Alden

Jewell is Melodrama of a High
Order

Mighty interesting reading and melo-
drama of a high order is "The White
Kami" (Macmillans, Toronto, $2.50) by
Edward Alden Jewell whese in'tial at-

tempt at fict :on, "The Charmed Circle,"

attracted no little attention last fall. In

"The White Kami" there are elements
for a wide popularity as the action of
the narrative takes place in a sort of

South Sea No Man's Land, where, be-
side the anticipated crop of forbidden
opium, there spr'ngs up a strange and
sinister yield of fever, pestilence, mad-
ness and crawling death. Love and ro-

mance play a big part in the tale the in-

terest of which is easily sustained from
opening to closing chapter. When the

story opens Jerome Stewart is a clerk

in a San Francisco ship chandler's

shop. He is engaged to Stella, who,
however, is dissatisfied w : th her hum-
drum existence and yearns for romance.
Jerome is apparently a commonplace,
mildly contented, unambitious young-
ster. Romance turnw up -'n the shape of

a man of forty or so, who wears a sort

of halo of mystery in addition to good

clothes, and fine manners, Stella, of

course, "falls for" Ferd'nand King,

marries him and is sh'pped' by the ec-

centric Captain Otterbourne to spend a

honeymoon with King on the magic is-

land in the Indian Ocean whereon Ot-

terbourne has planted his captive Ainus

to raise opium. King takes to the

"dope" himself and the lady has a hard

time. Meanwhile Jerome, jilted and

melancholy, is accidentally shanghaied

by the happy passengers of ;he lovely

"Skipping Goone," and the adventure is

on. The episode of his entanglement

with Lili, the picturesque singer, with

its tragic consequences, end'ng in the

death of their baby, is the finest work
in the book, especially in its picture of

the growth of Jerome to self-reliance

and a final finding of h'mself. Of course

Jerome arrives duly at the island and

there is a moderately conventional hap-

py ending.

"THE BEGINNING OF WISDOM"
Stephen Vincent Shows a Rare Under-

standing of Young People

Showing a rare understanding of the

younger generation, Stephen Vincent

Benet offers in "The Beginning of Wis-
dom" (Henry Holt and Co., New York),

a novel that has all the exquisite glow
and freshness of youth. It is the very
frank story of a very young man, the

narrative being quite unlike any other.

The story of Philip, his idyl'ic birth in

California, the humorous surroundings
of his rearing, the vitality of his years

at Yale, his picturesque adventures in

Arizona, his days, in the army, and above
all, the tender scenes of his young love,

are the quintessence of poetry presented
in the form of penetrating realism. Ap-
pearing serially in part in "The Book-
man," this first novel by one of the most
distinguished of America's younger
poets has been much discussed in New
York literary circSes and it would not be
at all surprising if it should prove to be
one of the most widely discussed novels
of the year. "The Beginning of Wisdom"
is head and shoulders above "Heaven
and Earth" and "Young Adventure," two
of the best of Mr. Benet's books and to

those acquainted with the two last-

named this will be a splendid testimony.
"The Beginning of Wisdom" is a fascin-
ating tale of youth and gaiety which is

bound to be enjoved bv both young and
old.

WORD FOR NATIVE BOOKS
Jules Tremblay's Boost For French-

Canadian Literature

French Canadian literature was given
a fine boost by Jules Tremblay, member
of the French Canadian Institute and
the Alliance Francaise, who addressed
the members of the Hull, Que., Kiwanis
Club.

Mr. Tremblay said that the g'ories of
a country were manifested in the most
lasting manner by its literature. The
Canadian book, in effect, represented
all that was lasting, all that formed the
moral entity of its people, its religious

faith, artistic life, social and poli ical

activities. Literature had never receiv-

ed its just due from the people. Great
writers in the past like Homer, Dante,
Shakespeare and others had been re-

membered for their literary genius on-

ly after they had passed on.

He expressed the opinion that if

French Canadian literature had not been
recognized for the place it should really

occupy in the world of literature, it was
due to the presence of snobbishness

The Macmillans announce a nsw novel

by H. G. Wells, "The Secret Places of

the Heart." The book explores the heart
of Sir Richmond, a type of the clear-

sighted, keen-witt; d, intensely egotistic-

al Englishman and will be ready about
the middle of May and is being manu-
factured in Canada.
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SEARCHING FOR GOLDEN TREA-
SURE

"The Isle of Seven Moons" is New Ro-
bert Gordon Anderson Success

An exciting tale of the search for a
mysterious island and golden treasure,
filled; with romance, mystery and sus-
pense, "The Isle of Seven Moons" (G.
P. Putnam's Sons, New York, $1.90), is

fiction that is as real as truth. Than this

high-powered novel of uncharted seas
and untrodden shores Robert Gordon
Anderson, even with his "The Little

Chap," "Not Taps but Reveille," "Lead-
er of Men" and other notably success-
ful books, has never produced a better.

"The Isle of Seven Moons," with all its

thrills, with all its complex situations,

is fine and clean and wholesome. The
characters are all skilfully drawn and
before the reader's eyes the author
fashions with sharp, clear strokes the

mysterious island with its peculiar birds

and jungle, its rickety bridge and its

cave with the bones scattered over the
ground. All the thrills of a treasure-
hunting yarn are there, even to those
that chase up and down the reader's

spine as he pictures the girl bound on
the rocky floor of the ghostly cavern
with only a skull—with its eyeless sock-

ets—to keep her company. A spooky
place, indeed, was the Island of Seven
Moonu and of it and its fortunes and its

fate Mr. Anderson has written a fascin-

ating tale. It is guaranteed to hold the

attention of both young and old.

MOVIELANI) FORMS BACKGROUND
"Merton of the Movies," is a Humorous

Narrative of a "Film Fan"

Yarns of all kinds, good, bad and in-

different—have been written about the

movies and film folk in general but it

would be like looking for the proverb-

ial needle in the haystack to find a fun-

nier story about film fans and film folk

than "Merton of the Movies" (S. B.

Gundy, Toronto, $1.90). It is a roaring

delight for the reader from the time he

meets Merton in Simsbury, 111., until

he leaves him in Hollywood some months
later. Merton is a clerk in the emporium
of Gashwiler at Simsbury, 111. It is his

work to wait on customers, to dust and
arrange the stock, to pose the wax
models in the garments they are dis-

playing and to drive the delivery wagon.
He does these things., bat his soul is

otherwise engaged. As Buck Benton, the
famous hero of the film world, he rides

the Western plains and saves imperiled
beauty at the risk of his life. As Harold
Parmalee, adored creator of a hundred
society thrillers, he smiles wearily a'; a
world he knows so well, and lightly

brushes aside the adulations of his

countless feminine worshippers. He
looks like Parmalee—he has practicallly

the same face, though a trifle more mark-
td in features—and in the stills he has
had taken by the village photographer
he has more than once assumed the iden-

tical poses of this great man. These
show him in evening dress. The Benton
pictures reveal him m the full regalia of
the cowboy, pistol in holster, a grim
look, the fighting look, on his visage, as
he crouches prepared to shoot the des-
peradoes who have attacked him. Nor is

Merton a mere idle dreamer. He works
for his ideal practically every moment
when he is not working for Gashwiler, or
asleep. He has taken a correspondence
course in film acting, he subscribes to
sieverall moti!on-pictu|re magazines and
reads them with passionate attention, he
sees every picture show that comes to
town, and he saves every cent possible
for the trip he is to take one day to
Hollywood, his true vocation, fame and
happiness. The b'ig day comes but Mer-
ton almost starves to death before
"Flip" Montague realizes the possibil-
ities in him. He is delighted with his
sudden rise to stardom until he sees
himself in his first picture-—a climax
that is very funny and at the same time
very dramatic. Harry Leon Wilson's pen-
etrating appraisal of the art of the
silent drama and of the me hods of the
producers will delight anyone with a
sense of humor. This -is a fit companion
to those inimitable books, "Ruggles of
Red Gap," "Bunker Bean," "Ma Petten-
gill," and "The Wrong Twin." Hilde-

g-arde Hawthorne of the New York
Herald predicts for "Merton of the

Movies" top place among the best sell-

ers for the next sax months.

SEVEN FINE DELL STORIES
Sparkling Collection by the "Novelist

Who Never Had a Failure"

Seven stories, any one of which might

well, upon its merits, be published sep-

arately, are contained in "The Odds and

her Stories" (Putnam, New York, $2)

by Ethel M. Dell. This lady has to her

credit a number of long novels—about

which the reading public has been most
enthusiastic—but she also enjoys a won-
derful reputation as a writer of short-

er stories. "The Odds" is made up of

seven stories, each complete in itself,

but the first two combined amounting
to a full fledged novelette of some
length. The first is an Australian yarn,

dealing with the love adventures of a

"new chum" and containing outlaws,

ranchers, man hunters, a nice little

green snake and all the other necessary

ingredients. This volume is fully up to

the specifications, and in spite of the

alleged prejudice against collections of

short stories it is likely to keep the re-

tail book dealers busy. Every story in

the collection is distinctly "Dellish."

This is a phrase that has already gain-

ed a place in gossip concerning current

reading matter. It needsi no explanation,

any more than Miss Deil need's any in-

troduction to the several hundred thou-

sand people on this continent who de-

vour her stories.

"THE ILLUSION" A RARE GEM
The Story of a Little Gentlewoman's

Struggles in Rural France

The Prix Femina has lately been
awarded in Paris to M. Raymond Es-
cholier for "Cantegril," his second work
of fiction—the first being "Dansons La
Trompeuse" which in May, 1921, was
awarded Lord Northcliffe's prize. Under
the title of "The Illusion" (G. P. Put-
nam's Sons, New York, $1.75), this is

now available for Canadians. The au-
thor is well known in France as Curator
of the Musee Victor Hugo and he has
lectured in England before the Institute
Francais on "Victor Hugo et Angle-
terre." Depicting life in rural France
and the struggles of a faded little

gentlewoman clinging to her last vanish-
ing illusion, "The Illusion" is, indeed, a
rare literary gem. Wth exquisite art
M. Escholier exhibits the life of a coun-
try-side in the south of France as a
background for the figure of the lov-

able, little old lady. An impression of
intensity, produced by the gentlest
means, is part of the literary triumph
of this little masterpiece. A peculiar

character indeed, is presented by the
author in Madame Lestelle whose child-

ish soul, famished for life and youth and
happiness, is laid bare by the hand cf a
master.

TALE OF A POOR RICH MAN
Arnold Bennett's "Mr. Prohack" is

Kindly Vivisection of Society

With the tale of the poor, little rich

girl nearly every one is familiar but it

has remained for Arnold Bennett to

give the world the story of the poor
r'ch man in "Mr. Prohack" (McClelland
and Stewart, Toronto, $1.75). This is a

cracking good story which will appeal
particularly to those who enjoy the un-
usual. Mr. Prohack commits the un-
pardonable sin—poverty. Not all at

once, dramatically, but gradually and in-

sid'ously. Yet his wife loves him and
by both his son and daughter he is

thought a good sort. Had he remained
steeped in his sin, Mr. Prohack might
still be a normal Londoner, a valued

man in the Treasury, a welcome figure

in h ; s one remaining club but the

misguided fellow allows himself to come
into a hundred thousand pounds, just a

modest fortune of some half million dol-

lars. When the tale opens the Prohacks
belong to the "famou's salaried middle-

class" and financial affairs with them
are in a rather embarrassing state. But

just when things are at their worst

comes news to the head of the house

that the bread he has cast on the wa-
ters in the form of a loan of a hun-

dred pounds has returned to him a thou-

sand fold. What follows is good. Mr.
Prohack is a strange character and he

is the head of a strange family. With
such a foundation to work on it is hot

surprising that the author hasi turned

out a story that is above the average

in humor and realism.
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"THE DINGBAT OF ARCADY"
A Book of Quaint and Poetic Memories

From Marguerite Wilkinson's Pen
The refreshing breezes and the in-

vigorating sunlight of the great out-of-
doors radiate from every page of "The
Dingbat of Arcady" (Macmillans, Tor-
onto, $2) by Marguerite Wilkinson. A
book of quaint and poetic memories, it

tells how the author and her husband
floated on singing rivers and blue bays
in "The Dingbat Arcady" or in "The
Royal Dingbat," flat-bottom boats that
they built themselves, and how they
travelled on strange roads in odd ve-

hicles called "Frankie Ford" and "Rc-
ver Chug-Chug." As the author of

"Bluestone" and "New Voices," Mrs.
Wilkinson is one of America's best

known women poe's and her narrative
here is intimate and personal. The
Wilkinsons' earliest sallies on West-
ern rivers were followed by camping
trips in California, New York, New
Hampshire and Nova Scotia, where they
smelled the wocds and drank the pung-
ent, almost intoxicating air, and later in

England and Scotland, where they fed
upon a beauty still different from that
which had nourished them in their own
country.—"The Dingbat of Arcady" tells

of the life enjoyed apart from the "usu-
al and settled," the sense of liv'ng free

which comes from cutting the tether

and going joyously across country,
where the grass is tall and wet, where
forest paths are unfamiliar and where
detaining thorns often accentuate the

rhythm of the swinging gait. Lovers
of soothing literature and nature will

lock on this book as a "find."

"THE RUSTLE OF SILK"
Brilliant Story of Shopkeeper's Daugh-

ter's Love for British Diplomat

Sim'lar themes have been presented
but "The Rustle of Silk" (Thomas Allen,
Toronto, $2.), which tells the story of
the love of a London shopkeeper's
daughter for no less a personage than
the Home Secretary of England

—

the man to whom all England looks for
heir salvation—is more than unusual.
It presents a wonderful plot carefully
worked out by Cosmo Hamilton, author
of "Scandal," in his own wonderful man-
ner. Lola, ,the daughter of a middle
class tradesman, Breezy, the jeweler, is

a "throwback," in part, to her French
ancestress, Mme. de Breze, a courtesan
famous in her day. Lola is not so much
beautiful as alluring. She falls in love

w'th the great statesman, Mr. Farrallay,
who is a lonely, unhappy, isolated fig-

ure, married to the remarkable Lady
Feo, but practical'y separated from her.

Lola conceives the idea that she is des-
tined to take that indifferent lady's

place and supp'y Mr. Farrallay the love
he needs, and thereby to serve England
as well. It is all upon a singularly ele-

vated yet human plane. Lola manages
to get herself into the house as Lady
Feo's maid, and thus completes here ed-
ucation. Eventually she meets and sub-
dues her idol after a very wedl detailed

, series of remarkable adventures, but the

course of true love follows its well-

known habit, and, although Lady Feo is

quite complaisant, all hands realize at

last that renunciation is the only way
out. But the book is a good deal more
than Lola's fairy story. Mr. Hamilton
is very much in earnest in his considera-

tion of the present troubles of his En<r

land. There is nothing of the tract

about it, but the greater importance of

the story is not its ability to entertain,

nor is even Lola the real center of in-

terest. That which remains to the read

er after the narrative is shelved is the

feeling of England itself, an England in

travail with her perplexities, striving to

do her best, aware that she is muddling
along, and determined to carry on, but

terribly puzzled.

SPECIAL APPEAL TO WOMEN
"Lucretia Lombard" by Kathleen Norris

is an Emotional Love Story

With an undeniable heart interest and

an unmistakable appeal to the feminine

reader, "Lucretia Lombard" (S. B.

Gundy, Toronto, $1.90) is an emotional

love story of a strong woman's love for

a man who is already pledged to a sweeit

but wayward girl. The solution comes
after many tribulations for all three,

the narrative reflecting the intensify

and quick intuitiveneas of the talented

writer's study of the cycles of life which
swing about the American home. The
background of this brilliant novel is a

little town between Boston and New
York. The people are gently bred. Short-
ly before the story opens, a Scottish

nobleman and his beautiful wife,

Lucre i a Lombard, come there to live.

Lombard himself, dying of a complication
of diseases, is an altogether unlovable

character and the exquisite woman who
is married to him is his slave. Not far

away is the home of the Currans. The
central figure there is Mimi, a young
heiress deeply in love with Stephen, her

joint guardian with his uncle, Mr. Cur-
ran. Lucretia's husband dies and, when
she and Stephen are thrown together for

the first time during the days that fol-

low the funeral, they realize that they
love each oither. But few honor's sake
and Mimi's they must play the game
fairly. Mr. Curran becomes desperately
ill and the doctors give up hope. Because
they know it is the dearest wish of his

heart, Stephen and Mimi are married
just before his death. Mimi knows that
son ething is Wrong. She goes to a [W.n
cottage in the woods, which is cared for
by an Italian woman. Lucretia follows
her. She knows that Mimi is unhappy
and for the girl's sake as well as for

Stephen's she is ready to sacrifice her
own affections. For some time there has
been danger from forest fires and the
Italian woman has fled. The dramatic
culmination of forces, both human and
those of furious nature aflame, lead to

the sort of tense climax that is charact-

eristic of Kathleen Noiris's exciting

novels.

HOW TO SELL A BOOK
Waldo R. Browne Realizes Bookseller

Has No Sinecure

"How I Would Sell My Book if I were
a Bookseller," a series of articles in "The
Bookseller, Newsdealer and Stationer,"

is to give authors a chance to tell how
they would do it. Waldo R. Browne, who
compiled "What's What In the Labor
Movement" (Huebsch) approaches the

task with proper humility. He begins

his contribution to the series with a

quotation from Felix Dahn: "To write

a book is an easy task: it requires only

pen and ink and some patient paper. To
print a book is slightly more difficult

and to read a book still more dif-

ficult, as one must struggle against

sleep. But the most difficult task that

any one may attempt is to sell a book."

Mr. Browne writes that his own book
grew directly out of his experience as a

bookseller. "I recalled the need," he
writes, "so often indicated by many of

our customers for what might be called

a primer or A B C of labor affairs and
relations and problems—a popular hand-
book covering the whole groundwork of

elementary information which is essen-

tial to any intelligent grasp of a subject

that vitally concerns every human be-

ing today. There was no such book
available and so I prepared one."

This suggests a new and proper school

for training authors—of non-fiction, at

any rate; forced apprenticeship to book-

sellers would have the salutary effect of

reducing the number of unnecessary

books.

SURE TO BE TALKED ABOUT
Stephen Hudson Writes in a Daring Vein

of a Cold-Blonded Young Lady

In "Elinor Colhouse" (Macmillans,

Toronto, $1.50), Stephen Hudson has

produced another strong novel that will

be talked about by women. As daring as

"Richard Kurt," this latest literary child

of Mr. Hudson is the story of a cold-

blooded but fair American girl who is

anxious to escape from genteel poverty

and clutches at the first real catch who
offers himself—a very innocent English

boy with money and position behind him.

Elinor Colhouse is, properly speaking, a

prologue to the previously published

volume called "Richard Kurt." Both

form part of a series of five books, of

which the third, to be cal/'.ed "The Rock,"

is now in course of preparation. Each
book is complo.e in itself and "Elinor

Colhouse" can be read and thoroughly

enjoyed by any one who has never, gone

through "Richard Kurt." It is safe to

predict, though, that the reader of Mr.

Hudson's latest work will want to get in

touch with the first book of the series.

Elinor, in a word, is a character most
people will find interesting. Her success-

ful fight to land the young Englishman
is recounted by Mr. Hudson in frank and
daring detail and the whole makes a

sttory that is intensely interesting. While
the reader may not approve of Elinor's

strategy he or she will undoubtedly be

moved to admiration.
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"IF" BY LORD DUNSANY
Story of a Man Who Missed His Train to

Town as Told in a Four-act Play

"To praise a new play of Dunsany's

is," writes William Beebe, "like com-

mending a sunset as a satisfactory event

or expressing a favorable opinion of the

beauty of flowers." Which says a good

deal for Lord Dunsany and also for the

latest product of his pen, "If" (G. P.

Putnam's Sons, New York), a play in

four acts. This is the story of a man who

misses the 8.15 to town and of all, in

consequence, he misses besides. The

scene of the play is mainly laid in the

East and concerns the powers of a magic

crystal which "undid" ten years of a

man's life and substituted ten others.

Sparkling, clever, humorous, intriguing,

full of imaginative lure and delicate sa-

tire is this play by the author of "Plays

of Gods and Men," "The Gods of the

Mountain," "A Night at an Inn," and a

host of other plays and stories. Into the

almost smugly contented life of a cer-

tain English couple, comes a man from
the East to thank the husband for a

temporary service and to bestow upon
him a magic talisman in appreciation of

the kindness rendered. The talisman

gives its owner power to dream back in-

to the years which have gone and to re-

live them under different conditions.

Now it so happened that there rankled

in the husband's mind the desire to go
back a number of years and "get even"
with a railroad porter who pushed him
back from a train which he tried to

catch. Then, as the husband dreams, the

scene shifts to the East, where ten years
of his life are excitingly and romantic-
ally relived. It is a theme rich in pos-
sibilities, none of whidh the brilliant

peer has overlooked.

SIR HARRY JOHNSTON AGAIN
"The Veneerings" is Charming Story of

An Interesting Family's Fortunes

The further adventures of Dickens'
characters who originally appeared in

"Our Mutual Friend" are shown now in

"The Veneerings" (Macmillans, Toron-
to, $2), a story of shady and legitimate
finance and of politics of the Edwardian
period from 1901 to 1910. Sir Harry
Johnston showed a rare ability for th ; s

novel type of fiction in "The Gay Dom-
beys" and "Mrs. Warren's Daughter"
and "The Veneerings" is another mast-
erpiece. To Sir Harry Johnston "Our
Mutual Friend" had a strong appeal and
it was an irresistible temptation to him
to con ider how John Harmon and Bella,

Sophronia and Alfred Lammle and Gre-
gory Podsnap—who were more or less

at the beginning of their careers in 18-

64 where Dickens left them—might have
developed, What pursuits they would
have to follow and with what results.

Engl'sh writers have occasionally creat-

ed fictional characters so vividly hu-
man that the reader's imagination is

avid for further details of their lives.

The public challenges the author to

carry on triumphantly h's initial char-

acterization. Sir Harry Johnston has

already shown unusual audacity and

equal ability in accepting such a chal-

lenge by taking one brother author's

creation and continuing with faultless

logic her spiritual development: this he

did in "Mrs. Warren's Daughter" for

the unusual feminine type originally de-

picted in Shaw's "Mrs. Warren's Pro-

fession." Now he turns in similar oc-

casion to a further revelation of the

lives of Hamilton Veneering and his

children, who first lived in the pages of

Dickens' "Our Mutual Friend." He
presents them as the chief actors in

this story and shows himself a sym-
pathetic stepfather for these brain

children rf his distinguished predeces-

sor.

CUTTING DOWN THE FAILURES
Harold Whitehead Responsible for

Hook Every Retailer Should Own

A book which should be within reach

of every retail merchant at all times, is

"How To Run A Store," (Thomas Y.

Crowell Co., New York), a wise and wit-

ty record of small store management by

Harold Whitehead. It is an interesting

treatise of wh ; ch not a page should be

missed. Certainly if its contents were

in the heads of the country's business

men fewer failures would be reported.

Mr. Whitehead i s head of the Depart-

ment of Sales Relations of the College

of Business Administration in Boston

University and it is evident that he

knows his subject thoroughly. The re-

tailer's path is beset with pitfalls and

that is why business reports show such

an appa'lingly high margin of failures

for the first ten years. With the re-

ports of Dun and Bradstreet showing

what they do, a more practical book than

'his for every small merchant and store

owner can scarcely be conceived of. It

takes up one by one th~ daily problems

in so sensible a manner that one could

hardly fail to profit by the advice. It

begins with the problem of the distribu-

tion system and a comparison of re l
ail

systems. Then 'ome the question of lo-

cation, the kind of trade to seek, and the

stock to carry, followed by turnover,

salesmanship, advertising, window-dis

plays, keeping o:oods in condition, speed-

ing up sales, 'he choice of equipment,

expense, keeping accounts, the question

of granting credit, and many other items

equal'y practical. It would be hird. in-

deed, to find a retail problem which th ; s

book does not cover, and in a very get-

atable way.

NOVEL OF PREHISTORIC TIMES
"In the Morning of Time" is the Latest

Work of Charles G. D. Roberts

Characteristically Robertsonian in ev-

ery respect is "In The Morning of Time"
(McClelland and Stewart, Toronto, $2)
by Charles G. D. Roberts. It is worthy
of the author of "The Kindred of the

Wild," "Hoof and Claw" and "The Watch-
ers 'of the Trails," for Charles G. D.

Roberts has the knack of putting into

his books the real romance of the wild-

folk. "In The Morning of Time" bears

all the earmarks of a true Roberts
story and 1 information and entertain-

ment go hand in hand from cover to

cover; it is a novel of prehistoric times,

full of splendid imagination and artistry

of style—built on scientific knowledge
but presenting its story in fascinating

human terms. It is intensely exciting

to go back to the morning of time with

this master story-teller and to feel with

his prehistoric hero the awesome thrill

of the d'scovery of the use of fire, the

power given by his first crude invention

of the bow-and-arrow, and the curious

beginnings of romantic feel'ng in the

winning of the woman he loves a'most

shamefacedly and who loves him. It

is a book that will be enjoyed by every

person who looks into it—whether he

or she be sixteen or sixty.

"I Walked in Arden," by Jack Craw-

ford, (Macmillans), is the story of Ted

Jevons, the son of English parents, who
has been educated in an American uni-

versity. He marries an American girl

and takes her home to London, where

they live until her failing health sends

them to California. This rapid change

of habitat and point of view parcly ac-

counts for the underplay of deliciously

fresh and ouaint humor which is of the

essence of th~ story.

"THE POCKET CHESTERFIELD"
Useful Little Book For Young Men and

Their Dads.

Advice and Humor.

It is not often that sound common
sense and sane counsel are combined
with such excellent effect as in "The
Pocket Chesterfield" (Dorrance and Co.,

Philadelphia, $1.). With humorous il-

lustrations by Stuart Hay, a Foreword
by Dr. John Trusler, a Backword by My
Lord Burghley and an Apology by Gor-
don Dorrance, "The Pocket Chester-

field"—so named because of its size,

which just fits the pocket—is a book
that is intended to appeal to young men
and their dads. Of the celebrated

Chesterfield whose good breeding only

quitted him with his life no more than

a mere mention need be made here.

Down the years to modern times has

come the reputation for politeness and
chivalry of Philip Dormer Stanhope,
Fourth Earl of Chesterfield. The letters

written by the greatest gentleman, per-

haps, of all times to his son are as true

a guide to gentility as they were when
they were penned. The famous Chester-

field letters, with type, punctuation and
orthography somewhat reformed and
Websterized, are here presented and,

as Mr. Dorrance says in his Apology,

"The Pocket Chesterfield" may be taken

on arising, before and after meals and
in the evening. The drollery and humor
in the little volume are perfect while the

advice offered will be appreciated by
every man who is anxious to appear at

his best at all times.
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MAD WHIRL OF ADVENTURE
Amusement and Mystery Galore Con-

spicuous in "Her Wild Oat," by
E. M. Seel

To the customer in search of some-
thing lively, something amusing and
with a dash of adventure in it the book-
seller can safely recommend "Her Wild
Oat" (Dorranee and Co., Philadelphia,
$2.) This is as lively and entertaining
a yarn as the season has brought out.
It is told in the first person, and that
first person is a most bewitching young
thing of seventeen who is bent on a
political carrer, and who ends by falling
violently in love. Between the beginning
and the end of her story are crowded a
deal of amusement, plenty of mystery,
and a mad whirl of adventure. A high-
ly contagious, laugh-generating, hold-
your-breath sort of story which rises
above its literary side-kick® like a stac'c
of wheat-cakes on a New England
breakfast table, "Her Wild Oat" stands
forth—a major piece of humor, present
"tendencies," robust fellows and good
looking girls,. Prominent in the cast of
characters are the heroine, her society
sister who becomes one; a Smyth, IV,
and a Dick 1. There are barrels of
mystery and love, Havensport summer,
also yachts and the 18th Amendment,
America's equivalent to Canada's "Pro-
hibition." A Father and Mother, "high
society," girls, bankers, noblemen, golf,
(dancing-men!) and plain Americans
complete the choice assortment.

riddle of his life is left for the reader to

guess. The story is told with such
quiet realism and sincerity, that the

reader is carried along by the sweep of

the action, despite his own private con-

victions.

"A MAN OF PURPOSE"
1>. nald Richberg's Amazing Life Story

Of a Man Who Dared
That Donald Richberg i s tread ng

familiar ground in his new story, "A
Man of Purpose" (Thomas Y. Crowell
Co., New York, $1.75 net) is apparent at
once to those familiar with the career
of the author whose reputation as a
vigorous champion of the people is

widespread. "A Man of Purpose" is

the amazing life story of a man who
dared; it reads like a document from life
and grips the reader from first to last.
It is almost certain to be one of the real-
ly strong novels of the year. While
fiction, "A Man of Purpose" has all the
ring of fact. It is cast nto autobio-
graphical form, and tells the life story
of a brilliant and successful lawyer and
politician of the m'ddle west. He de-
scribes his early life, his schooldays, and
finally his rise to prominence, sparing no
one, not even himself, in the telling. All
his weaknesses are mercilessly exposed,
particularly h ;

s philandering with wo-
men. His attitude towards that sex is,

in fact, an anomaly. It is by turns re-

spectful and cynical. But the man's
whole philosophy, for that matter, de-
fies the rule of thumb. H's entire life

is a developing revolt against many of
the creeds of society. He tells of his
struggles to maintain the conventions,
and of h's gradual growth in radical

sympathies, until the final outburst
which cost him his liberty and the es-

teem of his friends. The answer to the

JOHN MOROSO AT HIS BEST
Better than "The City of Silent Men" is

Popular Author's Latest

Those who have read or seen on the

screen "The City of Silent Men" will

learn with interest that John A. Morc-
so is to the front again with "The
People Against Nancy Preston" (Hen-
ry Holt and Co., New York, $1.75.)

This is a dramatic and deeply engross-

ing story of a girl who 'went straight',

of crooks, of breath-taking scenes, of

underworld life in New York and cf

wrongfully accused victims. In the

open'ng chapter—even in the opening
sentence—the reader learns of Mike
Horgan, burglar, and James or 'Bone-

head' Tierney, formerly of the force and
now a private detective. Nancy Pres-

ton, a brave woman, is not long in ap-

pearing on the scene and so, with the

stage set, the narrative starts off with
a swing which is maintained until the

end. Nancy's husband was a burglar
and was killed on a job. This fact in

itself damned Nancy in the eyes of the

police. It was always a case of 'the

people against Nancy Preston.' John
M:roso's detectives, gunmen, gamblers
and 'pretty ladies' are not spun out of a

literary fancy. They are real flesh-

and-blocd characters who make the

story of their doings bristle w'th

; trength and action. A better story

than "The People Against Nancy Pres-

ton" would be difficult to find. Like

"The City of Silent Men" it ; s touching

and striking and has the ear-marks of a

popular success.

A TEXTBOOK FOR PRINTERS
('. W. Hague Offers a Helpful Treatise

With Classified Material'.

A book which should be in the hands

)i every man in the printing business

is "Textbook of Printing Occupations"

( Bruce Pub. Co., Milwaukee), by C. W.
Hague, head of the printing department

of the Stout Institute of Menomonie,
Wis. Realizing the necessity for a text-

book presenting classified material, th?

::uthor has compiled this book; it con-

tains little that is new in content but

old material is presented in such a way
that the book should be the most im
portant tool in the hands of all patt-

time and full-time students learning the

printing trade. It may also be used as

a reference book for instructors of print-

ing as a guide for the proper sequence

of presenting material to classes. The
three major divisions, Composition, Im-

position and Platen Press Work, are so

arranged as to treat each as a complete

occupation independently of the others

in part time classes. Every angle of

printing is dealt with, splendid illustra-

tions and a complete index.

TOP-NOTCH DETECTIVE STORY

J. S. Fletcher at his Best in "The Ray-
ner-Slade Amalgamation"

J. S. Fletcher—even remembering
"The Middle Temple Murder" and "Scar-

haven Keep"—is at his best in "The
Rayner-Slade Amalgamation" (Macmil-

lams, Toronto, $2.) which has just come
from h's pen. The story of a deep-laid

mystery, baffling the police and only

solved by unremitting and intelligent

work by the various persons interested

in clearing it, th's is one of Mr. Flet-

cher's quieter yarns. Who are Rayner
and Slade and what is their connection

with the triple murder forming the

basis of the plot? Whether they are

the criminals— or whether they are

caught up innocently simply by one of

those inexplicable and unjust coinci-

dences of fate—or whether there is a

third and entirely different explanation

of the'r identity and conduct—the read-

e cannot possibly guess until the ulti-

ma 1

e denouement. All in all, it is un-

doubtedly one of Mr. Fletcher's best

constructed and most satisfying stories.

The theme is a staple—stolen jewels,

murder, more murders, and a general

suspicion and pursuit of nearly every one

in sight. Everyone in. the story is kept

excessively busy watching and suspect-

ing nearly everybody else, chasing false

and real clews up and down the map,

and getting into a choice variety of

complications. The suspense is excel-

lently held, clear to the end.

TELLS OF DIPLOMATIC INTRIGUE

J. Aubrey Tyson in "The Scarlet Tan-

ager" Peers into the Future

Like E. Phillips Oppenheim's "The

Great Prince Shan," insofar as it deals

with international complications about

the year 1930, is J. Aubrey Tyson's "The

Scarlet Tanager" (Macmillans, Toronto,

$1.75). The title of the novel is taken

from the name given the chief feminine

character around whom revolve plots and

counter plots, secret service men and an-

archists. There is intrigue, too, in the

movement for Americanization which

followed the war, concerned with a

mysterious figure, head of a great secret

Brotherhood. A period of widespread

unrest—just to give a hint of this fascin-

ating tale—follows the close of the

Great War. Unseen aud mysterious

forces are at work jeopardizing the very

permanency of civilization. This is true

not only of Russia, with its Bolsheviki,

but also of other nations, their struc-

tures being undermined by devious

schemes and threatened by sinister in-

fluences. It is with some of these plots

that this story of secret service and

diplomatic intrigue is concerned. The

narrative opens with the newsboys

screaming out the news of the torpedo-

ing of a steamship by Seafalcon, the

latter being a daring adventurer. With
this knowledge it should not be hard to

realie that this is a novel that can be

recommended as a "thriller."
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TRADE'S ACTIVITIES IN TABLOID

Latter Brothers, dealers in stationery,

Montreal, P. Q., have obta'ned their

charter.

Mrs. A. B. Kleiser , representing' S. S.

Stafford's Inks, has been covering the

western provinces in the interests of

her firm.

Fred Cloke of Hamilton, was in To-
ronto towards the end of April for the

Canadian Booksellers' and Stationers'

executive meeting.

"Chinese st ; Its" is the latest sport for

Toronto children. Two old tin cans;
seme strong cord, and any child is fitted

out to make the grandest noise.

W. Crossland of Barrie, Ont, has pur-
chased the book and stationery business
of J. G. Keenan. Mr. Grassland is mak-
ing ex ensive alterations to his store.

Messrs. A. T. Chapman and C. Foster
Brown of Montreal, attended the ses-
sions of the Canadian Booksellers' and
Stationers' Ass :iation executive in To-
ronto.

In the March issue of Bookseller and
Stationer the select plays of T. S. Deni-
son and Co., Chicago, were priced at 25
cents. This was an error as the price
is 35 cents.

J. S. Ireland, of Ireland and Allan,
booksellers, Vancouver, has been on a
business trip to Eastern Canadian and
American centres He re urned through
the Western Slates and California.

The merchants of Listowel, Ont., have
decided to close their stores on Wednes-
day afternoon, commencing the first
week in May and continuing to the last
week in October.

F. W. Grimham, bookseller and sta-
tioner of Oakville, Ont., is reported to
have completed the purchase of the
store and residence of Mrs. Alex. Shep-
herd, just east of the post office.

Jerry Britton, 530 St. Catherine
street west, Montreal, recently was rob-
bed of fountain pens and pencils valued
at $822; the Montreal Book Room, Ltd.,
35 McGill College Ave., also lost stock
of the same character.

Joseph Larouche, whose family is said
to be the prototype of the Chapdelaines,
in LoUis Hemon's novel of Quebec ru-
ral life, Maria Chapdelaine, (Macmil-
lans) is dead at Pointe de Lasavane,
near Peribonka, Lake St. John.

George Liddle has disposed of his

stock of stationery and fancy goods in

Fort William to E. Ta ;

llon. Mr. Liddle
left for southern California, where he is

hopeful that the climate will improve
his health. He will be followed later

by Mrs. Liddle.

King Gordon, son of "Ralph Connor,"
the Canadian novelist, has been attend-
ing the conference of universities of

Central Europe which has just closed at

Tutnov, Russia. Mr. Gordon, who is a

Rhodes scholar, was the Canadian re-

presentative at the conference.

A. T. Chapman's book and stationery
store in Mon real has been broken into

twice by burglars recently. On the first

occasion the thieves get away with $750
worth of pens and pencils and on the
second visit they carried off nothing but
automatic pencils.

The programme of the Norman Dun-
can Jubilee which took place in Toronto
last month under the auspices of the
Canadian Literature Club included an
address by Donald G. French of Mc-
Clelland and Stewart publishers, To-
ron o, on the "Career of Norman Dun-
can."

Albert Edward Machon aged 56, of
the Machon Sealing Wax Company,

S. B. GUNDY
Toronto publisher and representative in

Canada of the Oxford University Press
and. of Doubleday, Page and Co., New
York, who has just been elected president
of the Canadian Club. Mr. Gundy is also
chairman of the Rotary Education Com-

mittee of the Toronto Rotary Club.

died at his home, 47 St. James' avenue,
Toronto, recently. He had been ill for

the past year with acute ind'gestion.

He was born at Simcoe, Ont., a son of

the late Capt. John Machon, Victoria,

Simcoe county.

Walter McRaye of London, Ont, ad-

dressed St. Catharines Women's Cana-

dian Club on "Canadian Literature," il-

lustrating his remarks with selections

from W. H. Drummond, Edward Vance
Cooke, Pauline Johnston, Charles G. D.

Roberts, Robert Service, Col. John Mc-
Crae and Catharine Hale (Mrs. John
Garvin.)

J. M- Dent and Sons, London publish-

ers, have 'ssued a writ at Osgoode Hall,

Toronto, against Arthur Hawkes, claim-

ing $1396.20 loss on publication of his

book "The Birthright" together with

£10 14s 6d costs of award, and £15 15s,

cost of the arbitration, with interest.

Agreement to publish was dated Octo-

ber 1919. Receipts of the book were

$2,003.80.

F. H. Bailey, representing the Relig-

ious Tract Society of London, Eng., has

returned to the o'd land after a success-

ful trip hrough Canada. It was his first

trip in eight years. He expects to return

next January. The English publishers,

according to Mr. Bailey, look on Canada
as a big asset and Canadian dealers he
declares, are glad to get back to Eng-
lish publications.

William J. Webber, who has resigned

his position at the F. H. Chappie Store,

Gait, Ont., after 15 years service, start-

ing as newsboy and for the last five

years in charge of the wall paper and

phonograph department, has decided 1

open up business on his own account. He
is now negotiating for a store in Gait

and in the meantime is carrying on busi-

ness by mail order for both wall paper,

phonographs and office supplies. Mr.

Webber is well and favorably known in

Gait.

A. P. Roche has covered all Canada for

the Page Co. of Boston for a number of

years, but this year the Dominion terri-

tory is being divided as follows: Mr.

Roche will visit the principal cities of

British Columbia, Allberta and Saskatch-

ewan. Wm. Cameron Robinson has re-

cently visited the principal cities of the

provinces of Ontario and Quebec, and

will make the same territory again la'er

in the year as well as the Eastern prov-

inces and J. B. Steers has recently made
Winnipeg and Brandon, Manitoba, but

will call on these two cities again for

fall business later in the year.
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SIR JOHN WILLISON CHOSEN
Elected President of Toronto Authors'

Association for 1922

A .satisfactory first year's record was
presented at the annual meeting of the

Toronto branch of the Canadian Authors'

Association held at 14 Elm Street, Tor-

onto, with an attendance of about 40.

Regret was registered at the death of

Miss Marjorie Pickbhall in the following

resolution moved by Mrs. J. F. B. Live-

say:

"That this meeting of the Toronto
branch of the Canadian Au hors' Asso-
ciation desires to express its sense of

the irreparable loss that Canadian liter-

ature has sustained in the death of Mar-
jorie PickthaM, and to convey is deep-

est sympathy to her father.

"If his grief can have any alleviation

it will be from the knowledge that his

daughter's work has brought honor to

her adop ed country and that the lapse

of years will only make her fame shine

with a purer light."

The meeting took the form of a joint

assembly of the two organizations of
the wri ing craft which are now amal-
gamating, namely the Canadian Auth-
ors' Association and the Society of Can-
adian Authors. The new body will re-

tain the name of the former. Sir John
Willison, who had been a member of
both organizations, was elected Chair-
man for the coming year. The Vice-
Chairman will be J. E. Middleton. To-
ronto, and Mrs. D. C. McGregor (Marian
Keith) of London, Ont., H. S. Eayrs Will

continue as Secretary-Treasurer until a
new appointment is made.

An Executive Committee was named
as follows: E. D. Armour, K. C; Mrs.
A. A. Bowman, Mrs. Jean Blewett, Mrs.
Frank Egerton, H. S. Eayrs, Prof. Pel-
ham Edgar, Sir Robert Falconer, J. W.
Garvin, Mrs. J. W. Garvin, Miss Mazo
de la Roche, J. Castell Hopkins, Arthur
Heming, Mrs. J. W. F. Harrison ("Ser-
anus"), M. 0. Hammond, Dr. George H.
Locks, Mrs. Ewan Macdonald (L. M.
Montgomery), Miss Marjory Mac-
Murchy, A. E. S. Smythe, Prof. Stewart
Wallace and Miss Mary White.

GOOD NEWS FROM THE WEST
J. F. Henry of S. B. Gundy, publish-

er, Toronto, has just returned from a
trip through Western Canada wher,o h t

>

reports that business in the book trade
is good. The depression does not seem
to have touched the book-seller to the
same iclxtent as some other trades. Book-
sellers generally have enjoyed very sat-
isfactory business all winter. People
who may not be able to buy jewelry and
other expensive articles are still able to
purchase good books. A good crop this
fall will change the present hopefulness
of the west into the old-time enthus-
iasm. Weather this spring has been fa-
vorable to crop conditions and tbejre is

every reason to expetct that conditions
throughout the west generally are on
the mend.

CULTIVATING A TASTE
Continued from page 30

Stilwell. "There has been a great deal

of business of the larger sort. A great

many of our customers desire to have
their own 'crest' used on their corre-

spondence paper. This calls for a con-

siderable outlay in itself and when an
order is given for paper it is the rule

to have the larger quantity supplied.

Then, when a woman starts to write, she

will use up ten or twenty pages in a

sihort while."

Altogether, the development of trade

here has been a steady and definite

thing. It has been consistent with, and
dependent upon, the cultivation of the
customer, by showing and offering de-

signs that have the little "extra touch."

AUTHORS ELECT OFFICERS
J. Murray Gibbon is Aga'n President

—

An Imposing List

The Canadian Authors' Associat'lon, in

annual convention at Ottawa, elected the

following officers for the coming year:
Honorary President, Lady Byng of

Vimy, Ottawa; president, John Murray
Gibbon, Montreal; secretary, 'Bernard
K. Sandwell, Montreal; treasurer, Dr.

G. R. Lomer, McGill University, Mon-
treal; vice-pres ;dents, Archibald Mac-
Mechan, Halifax; Hon. Thomas Chapais,

Quebec; Miss J. G. Sime, Montreal; Ro-
bert Stead, Ottawa; Sir John Willison,

Toronto; W. T. Allison, Winnipeg; Aus-
tin Bothwell, Regina; G. W. Kerby, Cal-

gary; Nell'e McClung, Edmonton; Is

bel Ecclestcne MacKay, Vancouver; R.

Sheldon Williams, Victoria. President of

French section, Victor Morin, Montreal;
council, Bliss Carman, New Canaan,
Conn.; Warwick Chipman, Montreal; Mrs
Gervin, Toronto; W. D. L'ghthall, Mont-
real; Louvigny de Montigny, Montreal;

George Locke, Toronto; Sir Andrew
MacPhail, Montreal; Fernand Rinfret

M. P., Ottawa; Justice P. B. Mignault,
Ottawa; Justice Adjutor Rivard, Quebec;
Justice Fabre Surveyer, Montreal; Sir

Robert Falconer, Toronto; Basil King,
Cambridge, Mass.; Lady Foster, Ottawa;
Mrs. Francis Reeves (Onota Watanna),
Calgary; W. S. Wallace, Toronto; Madge
MacBeth, Ottawa; Dr. C. W. Gordon
(Ralph Connor), Winn : peg; Judge Ho-
way, Vancouver; Lloyd Roberts, Ot-
tawa; Pelham Edgar, Toronto; Castell

Hopkins, Toronto; Mrs. Eustace McKin-
non, Regina; Duncan Campbell, Ottawa;
H. A. Cody, St. John, N. B.

Addressing the Toronto Kiwanis Club,

Hugh Eayrs, president of the Macmillan
Company of Canada, said that the in-

crease in the sale of works in Canada
written by Canadian authors has in-

creased from 26 in 1917, to about 400
last year, and that the growth has re-

sulted partly through the efforts of the
publishers and partly through the
awakening of a Canadian national con-
sciousness.

AUBREY HURST RETURNS
Canadian Representative of Goodall Co.

Back from England

On page 51 of the January issue of

Bookseller and Stationer there appear-

ed a report of a big amalgamation of

four English firms, Chas. Goodall and
Son, Ltd., Thos. De la Rue and Sons Ltd.,

Warrillows Ltd. and the Weir Pap^r
Mills Co. of Scotland. In this report it

was stated that Aubrey Hurst still re-

mained the Canadian representative of

the Chas. Goodall Company.
In an interview with Mr. Hurst who

returned from England in March, he

pointed out that the impression convey-

ed in this report was not quite correct.

Mr. Hurst is now the Canadian repre-

sentative of the amalgamated companies
and will stock a continuous line of goods

for the trade here in Canada. Each of

the four firms continues to carry on

business under its own name.
Montague Goodall and Mortimer Good-

all of the Goodall Company have sold

out their interest in the firm but Chas.

Goodall, eldest son of Montague Goodall,

is now managing director of the com-

pany.

COPYRIGHT ACT DISCUSSED
Delegation from Authors' Association

Interviewed Hon. J. A. Robb
A delegation from the Canadian Au-

thors' Association waited upon Hon.

James A. Robb, Minister of Trade and

Commerce, Ottawa, and asked that cer-

tain clauses be struck from the Copy-

right Act. The delegation, which was
headed by John Murray Gibbon, presi-

dent of the association, was composed of

representatives from all the provinces

of the Dominion. It was introduced by

Hon. R. Dandurand, Minister without

portfolio.

Hon. J. A. Robb, Minister of Trade

and Commerce, replied that the session

had already advanced considerable dis-

tance. It was unlikely that the Gov-

ernment would be able to bring in an

amendment to the Copyright Act before

prorogation. The Prime Minister was

in sympathy with Canadian authors and

the delegates could feel satisfied that

their representations would receive

careful attention.

G. S. HUTCHINSON DEAD
George Stanford Hutchinson of the

firm of Bouvier and Hutchinson, Toron-

to, died suddenly at his residence on

University avenue from an attack of

heart failure. He had ,just returned

from a trip on the Severn River, and
was apparently in the best of health.

Deceased had taken a prominent part

in political affairs in Digby, N. S., where
he was born 52 years ago. He was a

member of the Ontario Club, and a past

Vice-President of the Civil Service As-
sociat'on, Ottawa. He was also a writ-

er of some talent, having been on the

city staff of The Evening Journal, Ot-

tawa, for more than a year.

He is survived by his wife, and a sis-

ter residing in Digby.
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A late spring novel on Small, May-
nard and Company's list is "A Vagrant
Tune," by Bryan T. Holland, the grand-
son of Mrs. Gaskel'l, the author of "Cran-
ford."

Dorothy Canfield's "The Bent Twig"
has recently gone through its fourteenth
printing. Henry Holt and* Co. announce,
calling attention to the fact that ten "re-

print" editions of the book have also

been marketed.

Isabel Anderson (Mrs. Larz Ander-
son) who has heretofore confined her
literary talents to writing of presidents

and diplomats and fascinating foreign

lands, contributes her first novel, "Polly

The Pagan," a story of European life

and "high society." It is being published
by the Page Co. of Boston.

H. L. Pangborn, in The New York
Herald, expresses the opinion that Num-
ber 87, the new Macmillan mystery tale,

may be the work either of H. G. Wells
or of Sir Arthur Conan Doyle. "The
thought of the bock is Wellsian. The
well-managed suspense of the plot is as-

suredly like Conan Doyle's work," he
says.

Wherever the great world interest is

centered, there always you will find the
veteran Dr. Dillon. He believes that the

great present-diay international problem
is Mexico, and that immediate develop-

ments there will focus the eyes of the

world upon our neighbor to the South,
"Mexico on the Verge" is Dr. Dillon's

new book (McClelland and Stewart.)

Here is a genuine cross-section of the

feeling in Japan toward the United
States, "Japanese-American Relat ; ons,"

by the Honorable I. Tukotomi, Written
by a Japanese author for Japanese read-

ers, the book has had a wide circulation

in Japan. It hows frankly and forcibly

the attitude of the Japanese toward
America and Americans. (The Macmil-
lan Company.)

"The Cornish Penny" (McClelland and
Stewart), by Coulson T. Cade is a novel

of del'cate sophistication and delightful

literary flavor, to be enjoyed by the dis-

criminating reader. Robin Trevarthon,
with literary aspirations and an aversion

to war, goes up to London and there

meets a strange experience through a

strange person—an experience which
stimu ates and develops him into a new
being.

Readers of the first volumes of Mr.
Punch's History of Modern England
(McClelland and Stewart), have been
waiting eagerly for volumes III and IV.

There has been some delay in sending
these from England, but the publishers

are glad to announce that they are now
ready, completing this unique and read-

able record of English life in the Vic-

torian era written by the Victorians

themselves.

Charles G. D. Roberts is known as one
of the most successful modern writers of

animal stories. His new novel "In the

Morning of Time" (McClelland and Stew-
art), gives a splendid scope for his mar-
vellous story-telling skill, going back as

it does to prehistoric times and enab ing

the reader to feel the awesome thrill of

the discovery of fire and other equally

significant d'scoveries or inventions of

early time.

Of a new MacMillan book, Bishop
Mitchell of St. Paul writes; "I want to

say the strongest word possible concern-

ing Mrs. Harrison's book on "The Un-
seen Side of Child Life." I regard that

book as the finest thing I have ever seen
on child life, and wish every mother and
every one who deals with chi'd life might
read it and profit thereby. I shall take

pleasure in recommending it at every op-

portunity."

In a forthcoming Macmillan book ca'l-

ed "Captain Nathaniel Brown Palmer:
An Old-Time Sailor af the Seas," John
R. Spears of the life and adventures
of this Connecticut sailor, his sealing

trips, h :

s exploration of the Antarctic

region, his trading voyages to the Span-
ish Main, and his work as designer and
Captain of the firs: of the famous fleet

of Yankee clipper ships that were built

for the China trade.

Messrs. George G. Harrap & Co. pub-

lished towards the end of March a new
study of "Michael Field," by Mary
Sturgeon, author of "Studies of Con-

temporary Poets," etc. The first sixty

pages of the book are devoted to the bi-

ography of the two sisters who gave out

their work under the name of "Michael

Field," whilst the main part will be de-

voted to a study of their work with full

quotations.

A new volume of prose by Tagore has

been brought out by the Macmillan
Company, under the title, "Creative

Unity." The chapters focus on the theme
of the unity of life, but they cover a

wide range of subjects, from The Poet's

Religion, with its striking comparison
between some of the great poets of

England and of India, to a discussion

of the evils of a narrow nationalism,

and of woman and the home in the West
and in the East.

"Unnoticed London," by E. Montizam-
bert (J. M. Dent and Sons) is a charm-
ing new travel book of the great world
Metropolis. It will appeal equally to

those who intend visiting London, to

those who have visited it, and to those

who wish to read about it. It has chap-

ters on Chelsea, Trafalgar Square to

Fleet Street, Round about, the Tower,

Down Chancery Lane, A stroll about

Whitehall and Westminster, Museums,
Parks, etc. Contains numerous illustra-

tions.

W. D. McCracken gives in "The New
Palestine" (Page Co., Boston) an auth-

oratative account of Palestine under

the British Mandate, with inti-

mate glimpses of the people, and a keen

appreciation for the beauty and mystery

of the Holy Land. Mr. McCracken has

just returned from Jerusalem, where, as

editor of the first newspaper in the

English language in the Holy Land, and

as head of an American relief organiza-

tion, he was in a position to learn the

real facts and weigh them from an un-

biased point of view.

Stanley Paul and Co., London, an-

nounce for immediate publication a new
satirical work entitled "The Much Chosen
Race" by Sydney A. Moseley. The scope

of the book is indicated by the following

extract from the introduction:—"The
Jew loves freedom of thought and utter-

ance in this book I purpose taking

a feather out of his cap—and criticise,

heckle, and if needs be, hoot! No Jew
will gainsay my right to do this." Mr.

Moseley's outspokenness is well known,

so it is' not too much to expect that "The
Much Chosen Race" will prove very il-

luminating.
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"The Mist Pool" and "Quadrille Court"
both by Cecil Adair, have now been add-

ed to the special "Joy of Life" Novel

Series., which Stanley Paul and Co. pub-

lish in London.

Evaleen Stein is writing for publica-

tion by the Page Co., Boston, "A Chap-
let of Jewels," which is sure to increase

the author's host of child admirers, as

the "Jewels" included are unusual in

their simplicity and sympathy which ap-

peal to all children.

W. G. Gage and Co. have adopted a

bonus system by which factory employ-
ees with five years' service will receive

two weeks' holidays with pay, and others

with at least one year's service, one

week's holidays with pay.

It is expected that one of the most
important Macmillan Canadian publica-

tions to come about midsummer is

"Title Clear," by Sarah Jeanette Dun-
can (Mrs. Everett Coates). This is un-

doubtedly the finest work to come from
her hand, and it is confidently expected

to be the outstanding Canadian novel

this fall.

It is fitting that the Very Rev. Dean
Wace's new volume "The Story of the

Passion" (John Murray, London), should
be published during Holy Week, for the

book contains meditations and addresses
delivered in Canterbury by the author
during recent years in that week. His
purpose is to elucidate the history of

Our Lord's Passion from the words of

the Evangelists alone and to leave them
to make their own revelation.

The outstanding feature of Mrs. Gene
Stratton-Porter's "Friends in Feathers,"
which Mr. Murry, London, has just

published is the marvellously intimate

and revealing photographs of birds in

their natural environment, playing,

singing, courting, nest building, and
showing fear, anger and greed plainly on
their faces. The many photographs are

by the author's own hand.

"Eugenics and Other Evils" (McClel-
land and Stewart), is the title of an op-

portune book from the pen of C. K.

Chesterton, who takes a strong stand

against the eugenic theory, and lays

bare the real heart of the subject as he
sees it. It will be found that he sends
the shafts of his good-humoured satire

about this highly debatable subject, the

gravity of which demands the earnest
and enlightened treatment which it re-

ceives.

Eliot Harlow Robinson, whose
"Smile" books—"Smiles" and "Smiling
Pass"—established him in the front

rank of American novelists, contributes

to the list of the Page Co., of Boston,

a story of deep significance—"Mark
Gray's Heritage"—its theme, the con-
flict between grave Quaker ideals and
the strength and hot blood of his im-
pulsive hero.

Small, Maynard and Company an-

nounce that the second novel by Mrs. E.

M. Hull, author of "The Sheik," will be
issued in August under the title of "The
Shadow of the East."

Max Pemberton, that unrivalled writer
of h'storical romances of Bonaparte
days, has written a new story, "Paulina"
(McClelland and Stewart). The scene is

laid in the picturesque period of Venice's

last days of splendor, and the story also

portrays vivid scenes of court life in

Paris and London and, altogether, makes
an engrossing narrative of love and ad-

venture.

In "The Love Chase," a late April pub-
lication of Small, Maynard and Company,
Fe.ix Grendon utilizes the Bohemia of

Kips Bay, New York. Galsworthy says
of this district, "There is more local

color along the East River than along
the Thames; there is a deeper gold mine
between Manhattan Bridge and Black-

well's Islandi than between London
Bridge and the Tower."

Alexander Irvine, author of "The Car-
penter and His Kingdom" (McClelland
and Stewart), has had a varied and as-

tonishing career. Born in Ireland, he

began as a newsboy, became a day-la-

borer, afterwards a coal-miner in Scot-

land, then became a soldier, fought in

Egyptian wars entered Oxford. Came
to America in 1884, drove a milk-cart,

dug ditches, worked in a publishing

house, was missionary to the outcasts of

Broadway, spent four years in Yale. He
is now minister organizer of social

settlements, magazine writer, lecturer,

consulting psychologist, teacher, journal-

ist, and publicist.

Katharine Adams is the lucky writer
of whom Miss Annie Carroll Moore said:

"In Midsummer she has achieved a girls'

book of great charm. It has the very
atmosphere of Sweden, and the mystery
is remarkably well handled." Recently

Miss Adams had the interesting experi-

ence of reading from her first book
"Mehitable," to the Rad'ophone audience.

She read the Irish play which the child-

ren at Mehitable's chateau school acted

for Christmas fun. Miss Adams' books

are publihed by The Macmillan Company.

Says Florence Deacon Black, President

of the Toronto Women's Press Club:

"There are three qualities in Marjorie
L. C. Pickthall's 'The Bridge' (Hodder
and Stoughton), that mark it as a b

:

g
book: first, careful literary workmanship,
whether it concerns the exact words or

the details of an engineering operation;

second, the discriminating way in which
conditions have been chosen and present-

ed to show the spiritual change that

took place in the hero; third, the won-
derfully fine and poetic descriptions of

the sand and mist of the almost desert-

ed island in the Great Lakes. The half

mystic feeling inspired by the story does

not readily pass away."

The second volume in "The Green
Forest Series" is now offered to Burgess'
wide following of readers. It is "Black-
ie, the Crow," (McClelland and Stewart)
and there is no more shrewd or clever
rascal in all the Green Forest than
Blacky. He is a lively little creature,
always busy, and out of one adventure
into another all day long. The childreq
will find this story of Blacky's mishaps
and mischief as entertaining as any Mr.
Burgess has ever written.

There are more than five million or-
gan zed workers in the United States

—

what is to prevent them from seizing
control of the government and industries
of the country, should they decide on
such a program ? Is there no concentra-
tion of forces to oppose such a move-
ment, once it starts? That a counter-
acting movement exists and is rapidly
growing is shown by C. E. Bonnett in his
forthcoming Macmillan book, "Employ-
ers' Associations in the United States."
"Wishes Limited" by W. A. Darling,

(McClelland and Stewart), worthy suc-
cessor to "Alf's Button" by the same
author. The story is full of endless
complications and situations full of
humor. Since the days of Cinderella
fairyland has undergone a complete
change, being re-organized on trade
union lines but still fraught with wonder-
ful possibilities as this book will show.
Contemporary American novelists, by

Carl Van Doren, which has just been
published by the Macmillan Company, is

a critical study of living novelists, with
sections on Hamlin Garland, Winston
Churchill!, Robert Herrick, Upton Sin-
clair, and Theodore Dreiser; Booth
Tarkington, Edith Wharton, James
Branch Cabell, Willa Cather, and Joseph
Hergesheimer. The volume includes a
review of the dwindling cult of local col-

or and romance writers, a comprehensive
treatment of emergent types, and an in-

teresting discussion of the prominent
new group who are voicing the "revolt
from the village"—Edgar Lee Masters,
Sherwood Anderson, E. W. Howe, Sin-
clair Lewis, Zona Gale, Floyd Dell, F.

Scott Fitzgerald, and Dorothy Canfield.

Small, Maynard and Company, Boston
announce for immediate publication "The
Queen of Karmania," by Marie Van
Vorst; two poetic dramas by Gordon
Bottomley, "Grauch and Britain's

Daughter," "Later Poems," by Bliss

Carmen, and a book of plays for child-

ren, "The Three Golden Hairs," by
Ethel Sidgwick, the English novelist.

"The Old Idealism, the Idealism of the
eighteenth and nineteenth centuries, of
Berkeley, of Kant and Hegel, will have
to go, and give place to an idealism

which will take serious account of the

world of space and time." With this

brave admission, May Sinclair, in "The
New Idealism," (Macmillan), prefaces
her attack on the position of the Realists.

In her discussion of the theories of Ber-
trand Russell, Bergson, Einstein, and the

lesser lights of philosophy she makes her
points with keenness and humor, and her
contentions as to primary and secondary
consciousness, and the ultimate con-

sciousness that sustains the universe are

clearly and ably stated.
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TORONTO FIRM INSTRUCTS
(Continued from page 35)

This, in turn, has produced stagnation
of trade in the United States. Since tne
beginning of .his year an improvement
has taken place in the general demand
for goods in the United States as well

as an improvement in the exportation of

certain staple raw materials.

Now coming to our particular line of

trade, we found last year very disap-

poin.ing. A great many people were
m the same position and the great
tiouble with everyone was the tremen-
dously increased overhead expenses,

which had to be readjusted. When the

sales fail off .he percentage of overhead
naturally increases. There was a time

about two years ago when the general

public could not get goods high priced

enough. At the present time just the

reverse is the case and I think the pen-

dulum has swung too far in the other

direction.

We receive a great many letters from
customers who desire their goods a day
after they place the order. This is a

very good sign because it shows that the

stocks throughout the countrty are too

low. We also receive a great many or-

ders to be shipped by parcel post

and the numbers of parcel post pack-

ages leaving our house daily has never

been so great. The expense of filling

orders in numerous small parcels is

much greater than shipping orders in

case lots.. Order clerks, bill clerks, and
bookkeepers take just as much time to

make out orders, billing them and pack-

ing them in small amounts, say $20 or

$30, as in large amounts of $50*0 or $1,-

000, and the overhead is divided into a

smaller amount of sales and consequent-

ly the percentage of overhead increases.

Our prices are figured on wholesale

quantities. If business should continue

on the basis of the last few months we
would either have to adjust our prices

upwards or we would have to make a

handling charge for orders in small

quantities.

Economy in Unsharpened Pencils

Another matter which I was request-

ed to mention is a minor one but I wish

to comply with the request made. It

refers to the discontinuance of our fur-

nishing sharpened pencils. In former
years we sharpened certain styles of

pencils for which we made a nominal
charge of 10c. per gross. To sharpen
very great quantities of pencils it is

necessary to do so in large machines. In

doing so we found the wastage and
spoilage in the operation of sharpening

so great that if we wtre to make a cor-

rect calculation and add the cost of

spoilage to the cost of sharpening it

would make the extra cost of furnishing

a sharpened pencil practically prohib-

itive, and rather than do that we thought

it in the interests of all concerned to

discontinue this service. The trade

seems to be entirely satisfied with our

action for in the last year we received

only three or four requests for sharpen-

ed pencils.

(=THE EDITOR'S MAIL=
This column is for the readers of

Bookseller and Stationer who have
views to express on any subject

—

also for inquiries. Should there

be any matter in which you think

we can be of assistance don't hesi-

tate to drop a line.

Editor Bookseller and Stationer,

Dear Sir:

—

I beg to acknowledge w'th thanks re-
ceipt of your cheque for $10 as awarded
in your Window Display Contest. We
are going out for the first prize next
time.

G. H. Lightfoot,

83 Downie St., Stratford, Ont.

Editor Bookseller and Stationer,

Dear Sir:

—

May we venture to offer a suggestion?
It is that you give the name of the pub-
lisher opposite the name of the booklet
in your list of "Best-Sellers." See
March issue, page 47.

We should like to have some copies
of all these books and by reference to
advertising pages we have succeeded in

locating the publishers of all but No. 6.

We think this small matter would be
of advantage to your readers, particu-
larly t!:ose who are situated as we are.
We have done practically nothing during
the last five or six years in purely book-
selling, confining our business more par-
ticularly to catering to the stationery
and office supplies end of the trade.

We are now making an effort to get
in touch with the book end of the busi-

ness and find it somewhat difficult to

know just what stock to select.

Yours Very truly,

Gray and Goodland,
206 Water St., St. John's,

Newfoundland.

Editor's Note:—The suggestion offer-

ed by Messrs. Gray and Goodland is ap-
preciated and will be acted upon in fu-

ture. The sixth book referred to in the
letter was "Her Father's Daughter,"
published by S. B. Gundy, Toronto.

Editor Bookseller and Stationer,

Dear Sir:

—

After reading the various articles in

Bookseller and Stationer on lending li-

braries I have decided to put in a library.

I notice a number of people have
covers for their books. I have tried

three or four firms on the coast but am
unable to procure what I want. Can
you give me the name of any firm from
whom I can get these covers ?

Yours Very truly,

J. A. Knight,

Ladysmith, B. C.

Editor's Note:—The majority of deal-

ers pick out a heavy paper and have it

cut into book size, taking the job to a

good printer who can print on this cov-

er anything that may be desired by the

dealer.

SEEKING BUSINESS CODE
(Continued from pafge 35.)

them proper remuneration, a word of ap-
preciation when lit is deserved, make due
allowances for mistakes and do what is

fair and proper to promote their hap-
piness and welfare.

On the other hand the employee
should render faithful service to his em-
ployer and guard the latters interest as
be would his own.

In Marketing Merchandise

For the business marketing merchan-
dise

—

1. Have quality of the best.

2. Always supply goods as represent-
ed.

3. Adhere to contract in letter and
spirit.

4. Sell at a uniform price, not mak-
ing a cut to land a cantankerous buyer
while charging a higher price to the cus-

tomer who has given you his confidence.

5. Make yourself worthy of the

friendship as well as the patronage of

customers.
6. Be tolerant in passing judgment.
And so I might go on, but is it not

true that the Golden Rule, "Whatsoever
ye would that men should do to you, do
you even so to them," embraces all of

the above and much more? Had it guid-

ed the destinies of men we would not

have had the recent war, trade,

or social disturbances that have
been, and are even now, world wide.

Every Rotarian may well ask Ivmself

"What shall I do to he'.p?"

and if each accepts his full share of res-

ponsibility, much good can be done by
united effort.

MISS SIME IS PRESIDENT

Talented Author Now Heads Montreal

Authors' Association

At the annual meeting of the Montreal

Branch of the Canadian Authors'

Association, held at the Ritz-Oarlton

Hotel in that city, J. Murray
Gibbon referred to some criticism

heard regarding authors' week and
said that apart from the fact that Can-

adian authors were helped very consider-

ably by that week, dt seemed to have

had a very healthy effect. The authors

who had benefited most were those who
had something distinctive in their writ-

ings—those who had made a definite im-

pression on the public. In Montreal, that

week had a very substantial effect on the

public interest in Canadian books.

The routine business of the meeting'

having been disposed of the election of

officers for the ensuing year was helld.

The President, Mr. W. D. Ligbthall,

said that he had no desire to hold that

office for another year, as he believed in

having new blood in the executive of

such an association as^ theirs. Miss J.

G- Sime was unanimously elected presi-

dent. The secretary and treasurer for

the past year, Mrs- Eldred Archibald and
Mr. Norman Rankin, were unanimously
elected.
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Literature of Dominion Loses by Death
of Marjorie Pickthall, Brilliant Poet

and Novelist; "The Bridge" Was Climax

BOOKSELLERS from one end of

Canada to the other heard with
deep regret of the death in the

General Hospital, Vancouver, on April

19 of IVLss Marjorie Pickthall, brilliant

Canadian poet and novelist whose last

book, "The Bridge," was placed in the

book stores only last month. Miss Pick-
thall failed to survive an operation per-

formed on April 7.

The sudden death was due to an em
bolus following an operation performed
successfully. She had, in fact, recov-

ered so rapidly from the effect of the

operation that she attended to corres-

pondence and received many callers on
the morning she died. At 3 p. m. the

dislodged hlood clot seemingly became
embedded in a vital organ, and she pass-

ed away in a few minutes.

Some of Her Works
Deceased went to British Columbia two

years ago. She spent the first summer
with Mrs. Eccleston Mackay, the Brit-

ish Columbia author, later going to Vic-

toria, from which city she returned to

Vancouver two months ago. It was in

British Columbia that she wrot" he

last novel of the Great Lakes, "The
Bridge."

Miss Pickthall was born in London.
Eng., in 1883, and came to Canada when
seven years of age. Until a few years

ago she lived in Toronto. Early in life

|»he gave great promise as a writ

both in prose and verse, and sold her

first story when she was but fifteen

years of age. Miss Pickthall possessed

a warm and affectionate nature; this

was shown in her passionate devotion

to her mother, whose death ten years

ago threatened to end her literary car-

eer. Shortly after shei went to Eng-
land where she remained during the

war, and though not physically strong,

engaged in war gardening and other

war work. Returning from England in

1920, Miss Pickthall spent the last two
years on the Pacific coast, chiefly in

Victoria. Among her poetical works
are "The Drift of Pinions," published in

1913, and "The Lamp of Poor Souls"
(1916). Her first novel, "Little Hearts,"
was published in 1915. Her last novel,

"The Bridge," deals with incidents in

the region of the Great Lakes.

Big Loss to Canada

The dominion sustains an irreparable

loss in this talented daughter. Never
before has the work of a Canadian nov-
elist attracted such world-wide attention

ag has the last work from Miss Pick-

thall's gifted petn. It is a fitting monu-
ment to the loving interpretation she
has given Canada in all her work—and
it is a fitting tribute that her death
came at the moment of her most assur-

ed triumph and recognition. "The
Bridge," is heralded as the successor in

public favor to the literary sensation of

last year. "If Winter Comes." Much of

the local color for "The Bridge" was
taken from a summer spent on Toronto
Island and the description in the book
of Tallis Island and the birds flying

south is really a pen picture of Toron-
to's summer resort.

Speaking of Canadian literature re-

cently, Archibald MacMechan of Dal-

housie University, paid high tribute to

the work of Miss Pickthall. "For twenty
years," he said, "I have been a watcher
of the skies for the appearing of new
stars; in that time four only have ap-

peared—the greatest of whom is a wo-
man—Marjorie Pickthall."

In England During War
Those who knew Miss Pickthall well

say that she was intensely human. Her
great passion was her love for her
mother, and when the latter died, Miss
Pickthall took a number of her manu-
script poems which her mother loved
and placed them in the coffin, and they
were buried with her parent.

Miss Pickthall was a great lover of

animals and birds. She had a pet robin,

which she called "Squeaker." She found
the little bird when it was injured and
took it in and cured it. Whenever she
went up or down stairs she took

"Squeaker" in his cage with her. An-
other instance of her love for animals
can be seen in the story of her dog. One
day in the street the animal was run
over and badly mangled. Miss Pickthall

sprang into the traffic and picked up
its remains and carried them all the

way home to be buried.

It was while in England that Miss
Pickthall wrote the greater part of her

last novel, "The Bridge." After devot-

ing herself to war work she took a cot-

tage near Salisbury and called it " Did-

THE LATE MARJORIE PICKTHALL

cot." It was the typical residence of

a poet, and it was here that she recalled

scenes of Toronto Island that are de-

picted in the book. After a time she be-
came hungry for. Canada, and returned.

Publishers Have Books

"The Bridge" has been running serial-

ly in the London Sphere of late, and was
highly praised by Clement K. Shorter,

the famous editor of that weekly. It is

also running in Everybody's. It is pub-
lished in Canada by Hodder & Stough-
ton, and is now in its third edition. An
edition of her poem, "The Wood Carv-
er's Wife," is to be issued shortly by
McClelland & Stewart. In her fiction,

Miss Pickthall wrote with the same
sureness of touch and fine feeling, and
was on the way to a high place among
Canadian creative writers.

Miss Pickthall is the second Canadian
woman poet of distinction to die in

Vancouver, the other being Pauline
Johnson, the Indian poetess, who is bur-

ied in Stanley Park.

Several Changes Noted in Regulations

Covering the Handling of Fireworks

OF PARTICULAR interest at this

season of the year to booksellers

and stationers who are preparing
to fill their orders for fireworks for

Empire Day is the portion of the annual
report of the Explosives Division of the

Department of Mines, dealing especially

with fireworks. A number of changes
in the regulations, looking to the safety

of the general public, have been made
over the year. The report says:

"The difficulty experienced in obtain-

ing satisfactory declarations of the com-
position and description of fireworks

made in China, referred to in the last

report, has been largely overcome by
the co-operation kindly given by offic-

ers of the Hong Kong government in ex-

plaining our requirements to the deal-

ers there, and by the appreciation of

these requirements by the customs brok-

ers in Canada, who have acted on behalf

of Chinese importers. It has thus been
made possible to admit a large variety

of Chinese fireworks, while ensuring the
exclusion of those of a dangerous char-
acter which had formerly been freely

retailed."

The ruling against the importation of

"salutes," the composition of which con-
sisted in part of a mixture of chlorate of

potash and sulphur, led certain manu-
facturers to submit similar fireworks,

but with a different composition which
has been found satisfactory, and these

have been authorized.
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New Books of the Month PUBLISHED BY FIRMS
THROUGHOUT DOMINION

COPP CLARK, 517 WELLINGTON ST.

WEST, TORONTO
Fiction

The Vanishing Point, Coningsby Daw-
son, cloth, $2.00; The Body In The Blue

Room, Sidney Williams, cloth, $2.00;

Then Came Molly, Harriet Ogden, cloih,

$2.00; Pee-Wee, William MacHarg, cloth,

$1.50; Doors of The Night, Frank L.

Packard, cloth, $2.00; The Forsyte Saga,

John Galsworthy, cloth, $2.50.

Non-Fiction

The Wild Heart, Emma Lindsay

Squier, cloth, $2.00; Over Weight?,
Royal S. Copeland, cloth, $1.00.

Juvenile

Kabumpo In Oz, Ruth Plumly Thomp-
son, cloth, $2.00.

THOS. ALLEN, 366 ADELAIDE, W.,
TORONTO

Fiction

St. Teresa, Hy. Sidnor Harrison, $2.00.

She Blows, Wm. John Hopkins, . .3.75.

Romance of Fiddlers Gree, Clara En-
dicott Sears, $2.00.

The Backsliders, Wm. Lindsay, $2.00.

"Q", Katharine Newlin Burt, $2.00.

Kinfolk, Ann Cobb, $1.65.

Non-Fiction

After The War, Col. Repington, $5.00.

How to Get the Job You Want, Wm.
L. Fletcher, $3.00.

Seeds of Time, John Drinkwater,

$1.35.

Truly Rural, Wright, $2.00.

Reflections of a T. B. M., A Tired

Business Man, $1.65.

Juvenile

Injun & Whitney to the Rescue, John
Hart, $2.00.

HODDER & STOUGHTON, ADELAIDE
ST., W., TORONTO

Fiction

The Bridge, Marjorie Pickthall, Cloth,

$1.75.

Coomer Ali, S. B. H. Hurst, Cloth,

$2.00.

The White Desert, Courtney R. Cooper,

Cloth, $1.75.

Love is of the Valley, David Lyall,

Cloth, $1.75.

A Bit of a Drifter, Mabel Hodgson
Gurd, Cloth, $2.00.

The Vertical City, Fannie Hurst,

Cloth, $2,.O0.

The Vehement Flame, Margaret De-

land, Cloth, $2.00.

Rich Relatives, Compton MacKenzie,

Cloth, $2.25.

The Hawk of Rede, Harry Harding,

Cloth, $1.75.

The Canyon of the Fools, Richard

Matthews Hallet, Cloth, $2.00.

The Highest Bidder, Ruby M. Ayres,

Cloth, $1.75.

The Heaven Kissed Hill, J. S. Fletctur,
Cloth, $1.50.

The Tower of Oblivion, Oliver Onions,
Cloth, $1.75.

The Pathless Trail, Arthur D. Friel.

Cloth, $2.00.

Non Fiction

On the Rim of the World, Paterson-
Smyth, Cloth, 75 cents.

The Home Radio, How to Make and
Use it, A. Hyatt Verrill, Cloth, 85 cents.

Policing the Plains, R. G. MacBeth,
Cloth, $3.50.

The Life of Antonio Fogazzaro, $4.00.

Gardening with Brains, Henry T.

Finck, Cloth, $3.00.

The Mind in the Making, James H.
Robinson, Cloth, $3.00.

My Trip Abroad, Charles Chaplin,

Cloth, $1.10.

Auction Bridge in Ten Lessons,- Ella

G. Pimm, Cloth, $2.00.

Getting What We Want, David Orr
Edson, Cloth, $2.75.

McCLELLAND & STEWART,
VICTORIA ST., W., TORONTO

Fiction

Timber, Harold Titus, $1.75.

In the Morning of Time, Chas. G. D.
Roberts, $2.00.

Cornish Penny, Coulson Cade, $2.00.

Paulina, Max Pemberton, $1.75.

Mothers in-Law, Baroness von Hut-
ten, $1.75.

Tell England, Ernest Raymond, $1.75.

The Prairie Child, Arthur Stringer,

$2.00.

Non-Fiction

Amateur Radio, Maurice J. Grainger,
Paper, 60c, Cloth, $1.00.

A. B. C. of Vacuum Tubes, E. H. Lew-
is, 90c.

Construction of New Type Transat-

lantic Receiving Sets, M. B. Sleeper, 90c.

Construction of Radiophone and Tele-

graph Receivers for Beginners, M. B.

Sleeper, 90c.

How to Make Commercial Type Radio
Apparatus, M. B. Sleeper, 90c.

In the Eyes of the East, Marjorie

Barstow Greenbie, $4.00.

Down the Columbia, Lewis R. Free-

man, $4.00. -

The Adventures of a Tropical Tramp,
Harry L. Foster, $3.00.

The League of The Iroquois, Lewis

Henry Morgan and Herbert M. Lloyd

$8.00.

Th- Complete Auction Player, Flor-

ence M. Irwin, (new and enlarged ed-

ition), $2.25.

Punch's History of Modern England,

vols. 3 and 4, per vol., $5.00.

Life of the Weevil, J. Henri Fabre,

$2.50.

Later English Poems, J. E. Wetherell.

B. A.

Collected Poems, Thomas O'Hagen.
Problems in Pan Americanism, Samuel

Guy Irwin, $2.25.

Juvenile

Blacky, the Crow, Thornton W. Bur-
gess, $2.00.

GEO. J. McLEOD, KING ST., W.,
TORONTO

Fiction

The Scarlet X, Harvey Wickham,
Cloth, $1.50.

The City in the Clouds, Ranger Gull,

Cloth, $1.75.

The Doom Trail, A. D. H. Smith,
Cloth, $2.00.

The Shriek, Chas. Somerville, Cloth,

$1.25.

Pirates Hope, Francis Lynde, Cloth,

$1.75.

Slag: A stor,- of Stock and Steel, Don-
ald McGbeny.'cioth, $1.75.

RYERSON PRESS, QUEEN ST., W.,
TORONTO

Fiction

Hidden Places, Bertrand W. Sinclair,

Cloth, $2.00.

Shepards of the Wild, Edison Mar-
shall, Cloth, $1.75.

Rider of Golden Bar, William P.

White, Cloth, $1.75.

Big Peter, Archibald Marshall, Cloth,

$2.00.

Silver Cross, Mary Johnson, Cloth,

$2.00.

The Heritage of the Hills, Arthur P.

Hankims, Cloth, $1.75.

Homestead Ranch, Elizabeth G.

Young, Cloth, $1.75

Green Sea Island, Victor Bridges,

Cloth, $1.90.

Jane Journeys On, Ruth C. Mitchell,

Cloth, $1.75.

The Heart of Canyon Pass, Thos. K.

Holmes, Cloth, $1.75.

The Isle of Seven Moons, Robt. Gor-

don Anderson, Cloth, $1.75.

Cross Currents, Katharine Haviland

Tavlor, Cloth, $1.75.

Desert Dust, E. L. Sabin, Cloth, $1.75.

Non-Fiction

Indoor Games & Parties, Ruth Blake-

ly, Cloth, $1.25.

It Can Be Done, Compiled by Joseph

Morris, Cloth, $1.75.

Blunt's Diaries, Wilfred Scawen

Blunt, Cloth, $13.00.

The Bald Face, Hal. G. Evarts, Cloth,

$3.00.

Europe. Whither Bound?, Stephen

Graham, Cloth, $2.00.

White Mag'c, Mrs. John le Breton,

Cloth, $1.00.

The Cruise of the Kawa, Walter E.

Traprock, Cloth, $2.25.
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MACMILLANS, 70 BOND ST.,

TORONTO
Fiction

Van Zanten's Happy Days, Laurids
Bruun, $2.00.

The Deerslayer, Ftnimore Cooper, 20e.

The Soul of a Child, Edwin Bjorkman,
$2.50.

The Fair Reward, Thomas Beer, $2.50.

The Scarlet Tanager, Aubrey J. Ty-
son, $1.75.

Men of Affairs, Roland Pertwell,

$2.00.

The White Kami, Edward Alden Jew-
ell. $2.50.

The Veneerings, Sir Harry Johnston,
$2.00.

Peter Whiffle, Carl Van Vecnten,
$2.50.

Elinor Colhouse, Stephen Hudson,
$1.50.

The Rayner Slade Amalgamation,
J. S. Fletchrr, $2.00.

Chi'dren of Earth. Alice Brown, $1.50.

Combined Mazes, May Sinclair, $2.25.

Memoirs of a M'dget, Walter de la

Mare, $3.50.

The Prisoners of Hartling, J. P. Bere.->-

ford, $2.00.

The Cook's Weddings, Anton Chekl ow.
$2.25.

I Walkrd In Arden, Jack Crawford,
$2.00.

Margey Wins the Game, J. V. A.
Weaver, $1.00.

Non-Fiction

The Study of American History, Vis-
count Bryce, $1.25.

The Later Periods of Quakerism, Rufus
M. Jones, $9.00.

Psychology and Mental Hygiene for
Nurses, Mary Eyre, $1.80.

Inductive French Grammar, Wm.
Lamb, $2.00.

An Introduction to Biophysics, David
Burns, $6.00.

Airdale, Wm. Haynes, $1.10.

Teacher's Manual English for Nev;
Canadians, Geo. Elmore Reaman, 30c.
A Short History of British Expansion,

James Williamson, $7.50.

The Dingbat of Arcady, Marguerite
Wilkinson, $2.00.

The No-Plays of Japan, Arthur Waley
$5.50.

The Economic Basis of Politics,

Charles A. Beard, $1.35.

Helen of Troy, Sara Teasdale, $1.65.
Social Life in the days of P. Plowman,

D. Chadwick, $3.25.

Music Study in Germany, A. Fay,
$2.00.

Touring Afoot, C. P. Fordyce, $1.10.
A Student's Philosophy of Religion,

Wm. Kelly Wright, $4.25.

A. Faith that Enquires, Sir Henry
Jones, $2.25.

Creative Unity, Sir Robin Tagore,
$2.00.

Songs and More Songs of the Glens of
Antrim, Moira O'Neill, $1.75.

Reader's Digest of Books, Helen Rex
Keller, $4.50.

Peace and Bread, Jane Addams. $2.00.

A Gate of Cedar, Katharine Morse,
$1.40.

Books For Which
Demand Has Been

Most Noticeable

The following, judging by reports
from retailers, were the best selling

books in Canada during Apfril:

Fiction

1. If Winter Comes (McC. & S.).. 153
2. The Head of the House of Coombe

(McC. & S.) 69

3. To the Last Man (H. & S.) 67
4. The Great Prince Shan (McC. &
S.) 61

5. The Sheik (Ryerson) 59
6. Marie Chapdclaine (Macmillan) . 49

Non-Fiction

1. Out'ine of History (Macmillan). 82
2. Masques of Ottawa (Macmillan) 69

3. Mirrors of Downing Street 47
4. More That Must Be Told 35
5. Painted Windows (Putnam).... 29

6. Outwitting Our Nerves (Crowell) 16

The following were the books in

greatest demand in the O. P. McClurg
Stores, Chicago, during the month:

Fiction

If Winter Comes, A. S. M. Hutchinson
(McC. & S.).

The Sheik, E. M. Hull (Ryerson).
The beautiful and Damned, F. S. Fitz-

gerald (Copp-Olark).
The Great Prince Shan, E. P. Oppen-
heim (McC. & S.).

The Head of the House of Coombe, F.

H. Burnes (McC & S.).

To the Last Man, Zane Grey (H. &
S.).

Mr. Prohack, Arnold Bennett (McC. &
S.).

Her Father's Daughter, Gene Stratton-

Porter (S. B. Gundy).
Vandemark's Folly, Herbert Quick, (Mc-
leod).

Simon Called Peter, Robert Keablo
(Goodchild).

Cytherea, Joseph Hergesheimer (Mac-
millan).

Maria Chapdelaine, Louis Hemon (Mac-
millan).

Biography

L ,-

fe of Qu^en Victoria, Lytton Strachey
(Goodchild).

History

The Outline of History, H. G. Wells
(Macmillan).

Miscellaneous

Mirrors of Washington, Anonymous
(Putnam).

How to Study Birds, Herbert Keight-
!ey Job, $1.65.

Senior High School Algebra, J. Craw-
ford, $1.25.

America Faces The Future, Durant
Drake. $2.75.

The Creative Christ, Edward S. Drown,
$1.40.

The Spirit of America, H. Van Dyke,
$2.25.

The Sport of Bird Study, Herbert Job,
$2.75.

The Blue Guides Paris and its En-
virons, Mu'rhead's, $3.50.

The Book of Job, Buttenwelser, $4.50.

14,000 Miles Through the Air, Sir Ross
Smith, $3.50.

Rural Child Welfare, Edward Clopper,
$3.50.

Process Engraving, Edward Pilsworth,

$2.25.

The Poetic Mind, F. C. Prescott, $2.25.

Practical Businees Arithmetic, H. J.

Kiggen, $1.55.

The Rural Community, L. MacGarr,
$2.00.

Elementary Industrial Arts, L. L.

Winslow, $1.35.

Cyclopedia of Farm Animals, L. H.
Bailey, $6.75.

Cyclopedia of Farm Crops. L. H.
Bailey, $6.75.

Readers and Writers, A. R. Orage,
$2.00.

Immortality Certain, S. M. Martin,

75c.

The Healthy Child, F. H. MacCarthy,
$1.75.

International Relations, James Bryce,

$2.75.

Opiate Addiction, E. H. Williams.

$2.00.

The So Palled Human Race, B. L.

Taylor, $2.50.

The German Constitution, Rene
Brunet, $3.75.

The Venerea' Ck'nic. E. R. Clarkson,

$7 00.

On the Erl^e of the Primeval Forest,

A. Schweitzer. $1.00.

Moonlight and Common Day, L. M.
Bowman, $1.50.

Juvenile

Youn<r Peoples' History of the World,

Louis P. Benezet. $1.35.

Debating for Boys, W. H. Foster,

$1.65.

Midshipman Easy, Capt. Marryat,

$2.50.

Peggy and the Giant's Aunt. W. D.

Hillyard. $1.25.

MRS. THOS. MUSSON DEAD
Publisher's Mother Was One of Toron-

to's Oldest Residents

Mrs. Thomas Musson, one of Toron-

to's oldest pioneers, died recently at her

residence, 496 Clendenan ave., succumb-

ing to an attack of pneumonia • of a

week's duration. Mrs. Musson who was
in her nintieth year, was the last re-

maining member of the family of the

late John Thomas, pioneer piano build-

er, who came to Toronto in 1832 from
England. Four sons survive her: Charles

G., president of the Musson Book Com-
pany; Thomas W., Toronto; James G.,

West Toronto, and Rev. H. S. of Louis-

ville, Kentucky, and four daughters, Mrs.

James Bell, Celia, Fanny and Mary at

home. Mrs. Musson had been an active

member of St. John's Church, West Tor-

onto, until a week before her death.
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NEW GOODS—MISCELLANEOUS—NOVELTIES

MUCILAGE FOUNTAIN PEN

Knauth & Company, 56 Pine street,

New York, is introducing a new novelty

in the form of a mucilage fountain pen

called the Gloo-Pen. It is claimed that

the Gloo-Pen is an excellent substitute

for the mucilage pot. The new device

is specially adapted for the pocket, for

traveling and for office use. The user

holds the tube vertically and presses

upon the object to be gummed. Every

pressure leaves a drop of gum automat-

ically opening and closing the tube. The
Gloo-Pen is refillable. Any good liquid

vegetable mucilage may be used. It is

claimed by the distributors that the gum
never dries. A complete set of directions

is enclosed with each Gloo-Pen.

ARMY AND NAVY PENCIL
The American Lead Pencil Co., 220

Fifth Avenue, New York has announced
the reinstatement of the company's No.
76 "Army and Navy" pencil.

This pencil is made with solid blue

near the end where the tip and rubber
comes and at the other end a white
ground, on which there is a red spirral

stripe to resemble the flag. The pencil

is finished with nickel tip and gray rub-
ber, and packed one-half gross to a box.

This is said to be a popular style, as
it has a patriotic appeal, and is said to

be in demand for patriotic displays and
social functions. The pencil retails aft

five cents each.

CLIP PENCIL OFFERED

The American Lead Pencil Co., New
York, is offering No. 146 Clip pencil.

These pencils come packed in attrac-

tive binge boxes, containing two dozen

pencils in assorted colors —blue, yellow,

and red—with gray rubber and gilt tip,

eqvipped with clip

It is reported that the attractive pack-

ing, together with the attractiveness of

the pencil itself, makes it a good style

to handle.

COLORED LEAD PENCILS

The American Lead Pencil Company,
220 Fifth Ave., New York, have recent

ly placed on the market their thin diam-

eter, colored lead pencil the Unique.
Th's pencil is made in hexagonal

shape iwth the lead the same diameter

as in writing pencils. Is is supplied in

No. 1206 blue and No. 1207 red and is

of the finest quality.

There has long been an insistent de-

mand for a colored pencil with a thin

diameter lead and this pencil is expected

to prove very popular. It is designed for

checking, bookkeeping and all other

uses where a thin stroke is desired.

The Unique comes packed in one-

half gross cartons either in No. 1206

blue or 1207 red.

"ARTISTA" WATER COLORS
The new "Artista" water colors have

been put on the market by the Binney &
Smith Co., of New York. The manufac-

turers of these paints endeavored to

make a school wa f er color of Gold Medal

quality, of the same standard as their

lines of crayons and chalks; a paint of

recognized superiority—colors that are

permanent, smooth working and special-

ly prepared so as to yield color freely

to the brush.

The "Artista" is put up in attractive

black enamel boxes lithographed in deep
chrome yellow. The cover is in five

compartments for mixing as many color

washes as will be necessary for the most
varied use. The box is longer than the

average box on the market and admits
of more space between pans, thereby
minimizing the likelihood of one color

running into the other. When shut, the

box will remain tightly closed due to the

two nibs on the front of the box forming
a catch. There will, therefore, be no
spring to the cover as in the case in

boxes where it is necessary to rely on a
close fit in order to keen the box shut.

PARKDALE PIONEER PASSES
Seth Rickaby Kept Store There Sixty

Years Ago
One of Toronto's pioneers passed

away in the form of Seth Rickaby, re-

tired stationer, who died at his home, 291

Dunn avenue, recently, following a

paralytic stroke. Deceased was born at

Farmdale, Yorkshire, 77 years ago, and
came to Canada in the early 50's set-

tling near Guelph. He came to Toronto
in 1860, being the owner of the original

Parkdale Bazaar, Queen st. west. He af-

terwards conducted a stationery store

for many years. He, with his late wife,

were members of the old Richmond st.

Methodist Church and for many years

were choir members of Dunn Avenue
Methodist Church. Surviving are two
daughters and one son.

Here are new sta-

tionery lines that

have been placed on
the market by R. H.
Davis and Co., of
Yarmouth, Nova
Scotia.

Practically all the

raw material used is

Canadian, only the

ribbon on the fancy
boxes being import-
ed—and the binding
cloth.
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Weldon Roberts
rubber erasers

88 Styles of World's Quality Standard Erasers. An
all-embracing line ample to meet every demand.

Weldon Roberts Rubber Co. Newark, N.J. U.S.A.

For Satisfactory Sales
Climb aboard the good ship

FULTON FAULTLESS
and set sail on the seas of greater profits. The
ship is safe and sturdy. Her pilot and officers
have had over twenty-five years' experience as
manufacturers of stamp pads and office special-
ties that sell well and stay sold. Avoid the rodks
and shoails of unknown waters.

NOTE: Fulton Faultless products are sold by leading dealers from
Maine to California and all around the world.

Fulton Specialty Co., Elizabeth, N.J.
Manufacturers of Stamp Pads. Oaters. Sign Markers. Indelible Ink, Rubber

Type Printing Outfits. Rubber Stamp Ink. Office Stamp Outfits.

We also make a popular line of Toys and Novelties

I

•DRAWING MATERIAL.

MEET the demand of dis-

criminating customers with
WEBER quality products.

F. WEBER CO.
Philadelphia, Pa.

St. Louis, Mo. Baltimore, Md.

Dealers everywhere are profiting by our
extensive advertising and making a quick

turnover on

MOORE PUS H-P INS
Glass Heads, Steel Points

[MOORE PUS H-L ESS HANGERS
The Hanger with the Twist

Now Used by Millions of People

Consult your jobber or write direct for

literature and price lists of these profit-

able articles.

MOORE PUSH-PIN CO.
(Wayne Junction,) Philadelphia

For 22 years our products HAVE BEEN the
standard of the World.

WHOLESALE STATIONERS
GLASS MANUFACTURERS

SPECIALTY MANUFACTURERS
SEND FOR

NEW SPECIALTY CATALOGUE
AND NET PRICE LIST

NEW LOW PRICES THROUGHOUT

KIMPTON, HAUPT & COMPANY
;53 BEEKMAN STREET, NEW YORK, U. S. A.
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YAM DYKE
DRAWING PENCIL

TKe jead f^at ]ead$
Made in 16 finely graded degrees,
6B (softest) to 8H (hardest.)

Sold by all lead-

ing stationery

stores.

Van Dyke No. 600 is recognized as the leading quality pencil for general use.

Accountants, bookkeepers and engineers who require a pencil that can make
thin lines, have adopted the Van Dyke Drawing Pencil. The softer grades are

especially suited for use of stenographers, newspaper editors, artists and photo-

graphers.

EBERHARO FABER

'VANDYKE^

VAN DYKE SOFT PENCIL ERASER NO. 6000

Cleans as it erases.

This soft pink pencil eraser is made in ten popular
sizes to meet all requirements. Artists prefer the

large sizes 4, 8, 12 or 16. Sizes 20, 24 and 30 for

general office use. Sizes 40, 60 and 72 for the

schools.

Always keep a stock of Van Dyke Pencils and
erasers complete.

EBERHARD FABER
»»

The Oldest Pencil Factory in America

NEW YORK
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BRITISH BOOKS OF THE MONTH

THE R.T.S.
THE HOUSE FOR POPULAR COPYRIGHT JUVENILES

Attractively bound and with illustrated jacket wrappers. Many reductions in published prices.

Mr. F. H. Bailey, our representative, is now in Canada calling upon the trade from the Atlantic to the Pacific.

BOYS' PUBLIC SCHOOL STORIES
by Talbot Baynes Reed

1—The Fifth Form at St. Dom-
inies. (This story has been re-

cently filmed and is in great
demand in England.)

2—My Friend Smith.
3—A Dog with a Bad Name.
4—Tom, Dick and Harry.
5—Sir Ludar.

6—Roger Ingleton, Minor.
7—The Adventures of a Three-

Guinea Watch.
8—The Cock-house at Fellsgarth.
9—The Master of the Shell.

10—Reginald Cruden.
11—Parkhurst Boys, and other

Stories of School Life

STORIES FOR GIRLS
by Mrs. G. de Home Vaizey

STORIES FOR YOUNG PEOPLE
by

MRS. O. F. WALTON
HESBA STRETTON
AMY LE FEUVRE

POPULAR ANNUALS
The Empire Annual for Boys. The Child's Companion Annual.
The E npira Annual for Girls. Our Little Dot's Annual.

The Sunday at Home Annual.

FLORA KLICKMAN NEEDLEWOOK BOOKS
Editor of the Girls' Own Paper and Woman's Magazine, Stitchery.

Over 400,000 of these unique artistic books have been sold.

1—The Home Art Crochet Book.
2—The Home Art Book of Fancy Stitchery.
3—The Craft of the Crochet Hook.
4—The Modern Crochet Book.
5—The Cult of the Needle.
6—Artistic Crochet.
7—The Modern Knitting Book.
8—Beautiful Crochet on Household Linen.

THE LITTLE GIRL'S BOOKS9—Hardanger and Cross-Stitch.
10—Needlework Economies.
11—Distinctive Crochet.
12—Pillow Lace and Hand-Worked Trim-

mings.
13—The Popular Knitting Book (just publish- xhj, Little Gir)

'
8 Bird Book

ed.)
The Little Girl's Fancy Work.

The Little Girl's Sewing Book.

The Little Girl's Knitting and Crochet Book.

THS RELIGIOUS TRACT SOCIETY (THE SCHOOL PRIZE HOUSE)
4 BOUVERIE STREET, LONDON, E.C. 4, ENGLAND

PARLIAMENTARY
REMINISCENCES

AND REFLECTIONS
11-1886-1906

By the Rt. Hon. LORD GEORGE HAMILTON
G.C.S.I., Author of "Parliamentary Reminiscences
and Reflections, 1—1868-1885." 15s. net.

The kind reception accorded to Lord George Hamilton's former
volume of Parliamentary reminiscences has encouraged him to

publish this second' volume, giving his reminiscences up 1o the

end of his Parliamentary life. He therefore writes with authority
and Ihis narrative is interspersed with many pen-sketches of

leaders of the time and with personal experiences and anec-
dotes.

LONDON: JOHN MURRAY

A popular
quick selling pen :

THE

"ROB ROY"
Made from fine steel and made
in one of Birmingham's best
equipped factories, this dandy
writing pen will prove a mighty
fine seller for every live dealer.

Be sure to see samples before you ordet your new stock. You'll

find our prices are right.

Hinks. Wells & Co., Birmingham, Eng.

The illustration shows sheet coming from dry end of Papei
Machine and passing through the tub of Size.

No. 3 of a series.

"From Rags to Writing Paper"
TIIR €»I7INfl A process only given to the
i up oi^u>vj.

bcst Bond Papers It jm_

proves the strength and surface and imparts a
"crackle" not found in inferior grades. It is

applied to trie sheet immediately after n.aking,

by means of immersion in a bath of hot animal
size solution.

Write for Brochure of manufacturing illustrations—"From Rags to Writing Paper"—sent on re-

quest.

The Rolland Paper Company, Limited
MONTREAL

Makers since 1882 of Superfine Linen Record and other High Grade Papers
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School Bags

«W ' m i v 'm i mtm m i mn i i' »>M *m*"%mm^

Made in Canada
By Canadian Workmen
For Canadian Children

Catalogue Upon Request

LIBRAIRIE BEAUCHEMIN, LIMITED
Manufacturing Stationers

79 St. James Street, Montreal

BLOTTING
PAPER

Now Being Made-in-Canada

and sold by all the wholesale
paper houses

Specify and Feature Canadian
Blotting

Howard Smith Paper Mills Ltd.

MONTREAL

»>«"
vt

Erasers of Highest Quality
The standard of quality is the highest and

terms are the best obtainable.

Every encouragement to run your own lines.

Customer's own name, etc., being printed in Era-

sers for fair orders.

Manufactured By

THE CLYDE RUBBER WORKS CO.
LIMITED

Renfrew, Scotland

For Price Lists and samples apply to our exclusive Can-
adian Representative (excluding Newfoundland)

. Mr. AUBREY 0. HURST
32 Front St. West - Toronto
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WMW

Everyday Greeting Cards

Are YOU taking advantage of the service
we are in a position to give you on orders
for

"Greeting Cards for

All Occasions"
Now is the time to foster the Greeting
Card idea in your customers' minds, and
make many more sales. We are here to
assist you, with samples at your request,
and a full stock to take care of your orders.

Wm. E. Coutts,
263 Adelaide St. West

Toronto

Mucilages and Paste
are Made in Canada

Catalogues mailed to the trade on request.

Canadian Factory and Office* at

9-11-13 Davenport Road Toronto

••

TAP PAPER CLIPS
do not require any selling talk. Merely

place them side by side with other fasteners

and your customers will invariably take
"Tip Tops."

They are the highest QUALITY paper clips made.

WE INVITE COMPARISON. Sell your customers

the BEST and at the same time make more profit

for yourself. Write for samples, prices and literature.

REMEMBER we sell ONLY to dealers

THE TIP TOP MFG. CO., Inc. SYRACUSE, N.Y.

Canadian Agents: Brown Bros., Ltd., Toronto

Buy Right Prices
AND

QUALITY
Writing Tablets

Exercise Books

Foolscap Paper

School Blank Books

CANADIAN
PAD &PAPER
COMPANY
LIMITED

520 King St., W.

TORONTO
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THE BUYERS' GUIDE
// what you want is not here, write us, and we will tell you where to get it. Let us suggest that you consult also

the advertisers' index, facing the inside back cover, after having secured advertisers' names from the directory.

Tne information you may desire may be found in the advertising -pages. This department is maintained for the

benefit and convenience of our readers. The insertion of advertisers' headings is gladly undertaken, but does not

become part of any advertising contract.

How is Your Stock ?

Spring is with us
and there is now
no danger of
frozen Shipments.

Order Now

RELIANCE
INK. MUCILAGE. PASTE. GRIP.

Travellers are now out
with complete lines.

French Ivory.
Greeting: Cards and Post Cards for

every Season and occasion.

Decorations and Novelties for Christ-
mas, Hallowe'en, St. Valentine and
Easter.

Ta^s, Seals and Cards, Toy Books.
Pennants, Cushions, etc.

Souvenir Novelties (Biggest Range in
Canada..)

Conservo Lunch and Bib sets.

Christmas Stockings.
Celebration Goods Powder Puffs.
THE PRODUCT OF FIVE FACTOR-

IES WE OWN OR CONTROL.
We are the Canadian Representatives of

S. Langsdorf & Co., New York City, makers
of the best popular priced line of French
Ivory Toilet Lines, Toilet Sets and Manicure
Sets in the United States.

We have a Catalogue worth having
Your name on a post card brings it.

PUGH SPECIALTY CO.,
Limited

38 to 42 Clifford St., Toronto, Canada

TRADE DIRECTORY
ADDING MACHINE ROLLS
Brown Bros., Ltd., Toronto, Ont.

ACCOUNT BOOKS.
Boorum & Pearse Co.. Brooklyn, N.Y.
Brown Bros., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.
Dominion Blank Book Co., St. John, Que.
W. V. Dawson. Montreal, P.Q.
Vawter, Luckett, Toronto, Ont.

ACCOUNTING SYSTEMS.
Boorum & Pearse Co. Brooklyn.
Brown Bros., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.
Dominion Blank Book Co., St. Johns, Que.
Vawter, Luckett, Toronto, Ont.

ADHESIVES
Cement

The Carter's Ink Company, Montreal, Que.

Glue

The Carter's Ink Company, Montreal, Que.
Reliance Ink Co., Ltd., Winnipeg, Man.
S. S. Stafford's Inks, Toronto.

Mucilage

Brown Bros. Ltd., Toronto.
The Carter's Ink Company, Montreal, Que.
Reliance Ink Co., Ltd., Winnipeg.
Menzies & Co., Toronto, Ont.
S. S. Staffords Inks. Toronto.

Pastes

Brown Bros. Ltd., Toronto.
The Carter's Ink Company, Montreal, Que.
S. S. Staffords Inks. Toronto.

ALBUMS
Autograph

Brown Bros., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.

Photograph

Brown Bros., Ltd., Toronto, Ont.
Buntin Gilhts & Co., Ltd., Hamilton.

National Blank Book Co., Holyoke, Mass.

Post Card
Brown Bros., Ltd., Toronto, Ont.

The Copp, Clark Co., Ltd.. Toronto, Ont.
National Blank Book Co., Holyoke, Mass.

Postage Stamp
The Copp, Clark Co., Ltd., Toronto, Ont.

ALMANACS
The Copp Clark Co., Ltd., Toronto.

ARTISTS' MATERIAL.
F. Weber & Co., Philadelphia.

ART PUBLISHERS
Greeting Cards

Buntin Gillies & Co., Hamilton, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.
Wm. E. Coutts, Toronto.
Pugh Specialty Co., Ltd., Toronto.

Place Cards

The Copp, Clark Co., Ltd., Toronto, Ont
Pugh Specialty, Toronto, Ont.
Ri£st Craft, Boston, Mass.

Post Cards

Copp Olark Co., Ltd., Toronto, Ont.

Wm. E. Coutts, Toronto.
Pusrh Specialty Co., Ltd.. Toronto.
Rust Craft, Boston. Mass.

BOOK PUBLISHERS
N. W. Henley Pub., New York City.
Grossett & Dunlap, New York City.
Thos. Allen, Toronto.
Hodder & Stoughton, Toronto.
John C. Winston, Toronto.
Macmillan Co., of Canada, Toronto, Ont.
Phillip & Sons, England.
McClelland & Stewart, Toronto.
Simplicity Co., Grand Rapids, Mich.

BILL HOLDERS.
Kimpton, Haupt & Co., New York.

BINDERS
Brown Bros., Ltd., Toronto, Ont.
Elbe File & Binder, New York City.

Goes Lithographing Co., Chicago.
Boorum & Pease Co., Brooklyn, N.Y.
W V. Dawson, Ltd., Montreal.
Vawter Luckett, Toronto, Ont.
National Blank Book Co., Holyoke, Mass.
Dominion Blank Book Co., St. Johns, Que.

BLACKBOARDS.
Brown Bros. Ltd.. Toronto.
C. R. MaoDougall, Toronto, Ont.

BLOTTING PAPER
Eaton-Dikeman Co., Lee, Mass.

BOOKS.
INTEREST TABLES
Brown Bros., Ltd., Toronto, Ont.

French

Granger Freres, Montreal, Que.
Thomas Nelson & Sons, Ltd., Toronto.

Blank
Brown Bros., Ltd., Toronto, Ont.
Buntin Gillies & Co., Ltd , Hamilton.
Canadian Pad and Paper Co., Toronto, Ont.
W. V. Dawson, Ltd., Montreal, Que.
Boorum & Pease Co., Brooklyn.
Vawter Luckett, Toronto, Ont.

Dom. Blank Book Co., St. Johns, Que.
Nat. Blank Book Co., Holyoke, Mass.

Exercise
Buntin Gillies & Co., Ltd , Hamilton.
W. V. Dawson, Ltd., Montreal, Que.
Canadian Pad & Paper Co., Ltd., Toronto.
The Copp. Clark Co., Ltd., Toronto, Ont.

Educational

Sir Isaac Pitman, Toronto, Ont.
Religious

Religious Tract Society, London.

CALENDARS
Desk

Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Kimpton Haupt & Co., New York.

Memo
Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.

Vawter Luckett. Toronto, Ont.
Kimpton, Haupt & Co., New York.

CARDS
Greeting

Wm. E. Coutts, Toronto.
Gibson Art Co., Cincinnati, Ohio.

Playing

Goodall's, London, Eng.
Consolidated Litho., & Mfg. Co. Ltd., Montreal.
Copp Clark Co., Toronto, Can.
United States Playing Card Co., Windsor, Ont,

Tally

The Copp Clark Co., Ltd., Toronto.
Wm. E. Coutts, Toronto.

CASH REGISTERS
National Cash Register Co., Toronto.

CHALK
Lecturers

Binney & Smith Co., New York.
Toy

Binney & Smith Co., New York.
CLIPS

Paper

Autotype Co., Oakville, Conn.
Brown Bros. Ltd., Toronto.
Defiance Mfg. Co., New York.
Kempton, Haupt Co., New York.
Hensel Milranen, Syracuse, N. J.
O. K. Mfg. Co., Syracuse, New York.

Pen and Pencil
Brown Bros., Ltd., Toronto, Ont.
Copp Clark, Toronto, Ont.

CRAYONS
Artists

Binney & Smith Co.. New York.
F. Weber & Co., Philadelphia, P«. >
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qeyual" ONLY* 1-*©

wtA KNOWLEDGE
320 Pages ILLUSTRATED

By Or. WIN FIELD SCOTT HALL, PhD.

Noted A uthority and Lecturer

PLAIN TRUTHS OF SEX LIFE—
What every young min and young
woman, every young wife and young
husband, every father and mother,
teacber and nurse should know.

Sex Facts Hitherto Misunderstood

In plain wrapper for only*] Cft

).-.t ;i.t 1 cents extra. ^ IwU
Ink All

Need to Raid postage 10 cents extra.

McClelland & stewart
Limited

215 Victoria Street,

TORONTO

Elbe Spring Binder
with the inner folder All

izes; all bindings, V&"
to 2" capacity.

IliiP T

ELBE FILE & BINDER CO.
215-217 Greene St., New York, N.Y.

^n^
Hold the Line

Here's the line to hold
'f^fc' i^HJft —John Heath's Tele-

3 c phone Pen. You will

v v% not hold it long be-

|3i!' Ef cause it sells so quick-

3| ly. There's quality

:

et> 1 about it. It writes
B- smoothlv. never cor-

rodes, and lasts long.H Get connected withA the Telephone Pen for

fii A\ quick sales.

Supplied bu all the leading Whole-
sale Houses in Canada

^H|W Registered

f^UHf London, Eng.. Export Agenc>

WM 8 St. Bride Street

LONDON, E.C.

FOR SALE
One J. & J. Taylor Safe, inside dimensions 15

inches deep. 2 feet 6 inches wide, three feet 11%
inches high and fitted with a built in compart-
ment. Price £250.000.

One J. ft J. Taylor Safe, 18 inches deep, two
fei t ;i inches wide, four feet 5 inches high, fitted

with a uleel compartment. Both sa|es are in
good condition and can be bought at a price

tihat will save considerable money to the pur-
chaser. Price $200.00. Box 9, BOOKSELLER
AND STATIONER, 153 University Avenue.

Drawing
Binney & Smith Co., New York.

Lecturers

Binney & Smith Co., New York.

Marking

Binney & Smith Co., New York.

Miscellaneoi'-

American Lead Pencil Co., New York.

Binney & Smith Co., New York.

Mill

Binney & Smith Co., New York.

Railroad

Binney & Smith Co., New York.

Textile

Binney & Smith Co., New York.

Toy

Binney & Smith Co., New Yoric.

CRAYON PENCILS

American Lead Pencil Co., New York.

CUTTERS
Paper

Golding Mfg. Co., Franklin, Mass.

Card

Golding Mfg. Co.. Franklin, Mass.

DAILY JOURNALS
Brown Bros., Ltd., Toronto, Ont.

DATERS
Can. Numbering Machine Co., Ltd., Toronto.
Fulton Specialty Co., Elizabeth, N. J.

DESK
Baskets

Brown Bros. Ltd., Toronto.
A. R. MacDougall, Toronto, Ont.

Pads

Canadian Pad and Paper, Toronto, Ont.

DIARIES
Brown Bros., Ltd., Toronto, Ont.

Boorum & Pease Co., Brooklyn, N. Y.

DICTIONARIES
C. & G. Merrian Co., Springfield.

DISTRIBUTORS

Brown Bros. Ltd., Toronto.

Copip Clark, Toronto, Ont.
Aubrey O. Hurst, Toronto, Ont.

ENVELOPES
W. V. Dawson. Ltd., Montreal, Que.

ERASERS
Can. I. T. S. Rubber Co., Toronto, Ont.

Eagle Rubber Co., Ashland. Ohio.

Weldon Roberts, Newark, N. J.

Artists

Can. I. T. S. Rubber Co., Toronto, Ont.
Weldon Roberts, Newark. N. J.

Blackboard

A. R. MacDougall, Toronto, Ont.

Ink

Can. I. T. S. Rubber Co., Toronto, Ont.
Weldon Roberts, Newark, N. J.

Miscellaneous

Can. I. T. S. Rubber Co., Toronto, Ont.
Weldon Roberts, Newark, N. J.

Rubber

Can. I. T. S. Rubber Co., Toronto, Ont.
American Lead Pencil Co., New York.
Kimpton, Haupt & Co.. New York.
Weldon Roberts, Newark, N. J.

FANCY GOODS
Granger Freres, Montreal, Que.
Pugh Specialty Co., Ltd., Toronto, Ont.

FILES

Drawer

Elbe File and Binder, New York City.

GLASSWARE
Stationers

Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Kimpton, Haupt & Co., New York.

INDEXES
Telephone

Elbe File & Binder Co., New York.
INKS

Copying
The Carter's Ink Co., Montreal, Que.
S. S. Stafford. Toronto, Ont.

Drawing
Chas. M. Higgins & Co., Brooklyn, N. Y.
Royal Ink Co., Toronto, Ont.
F. Webor & Co., Philadelphia, Pa.

Eradicators
The Carter's Ink Co., Montreal, Que.

Fountain Pen
The Carter's Ink Co., Montreal, Que.
S. S. Stafford, Toronto, Ont.
Reliance Ink Co., Ltd., Winnipeg, Man.
L. E. Waterman Co., Ltd., Montreal, Que.

NUMBERING MACHINES
Can. Numbering Machine Co , Ltd., Toronto.
Royal Ink Co., Toronto, Ont.

Writing
The Carter's Ink Co., Montreal, Que.
Reliance Ink Co., Ltd., Winnipeg, Man
Royal Ink Co., Toronto, Ont.
S. S. Stafford, Toronto, Ont.
L. E. Waterman Co., Ltd., Montreal. Qua

INK STANDS AND WELLS
Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Kimpton, Haupt & Co., New York.
Frank A. Weeks Mfg. Co.. New York.

KEY CONTAINERS
Buxton, Inc., Springfield, Mass.

CASES
Buxton, Inc., New York.

LEATHER GOODS (Fancy)
Brown Bros., Ltd., Toronto, Ont.

LOOSE LEAF
Brown Bros., Ltd., Toronto, Ont.
W. V. Dawson Ltd., Montreal, Que.
Dom. Blank Book Co., St Johns, Que.
Boorum & Pease Co., Brooklyn, N. Y.
Vawter Luckett, Toronto, Ont.
National Blank Book Co., Holyoke, Mass.

Metals

Brown Bros., Ltd., Toronto, Ont.
W. V. Dawson, Ltd., Montreal, Que.

MAP TACKS
Moore Push Pin Co., Wayne Junction, Pa.

MIRRORS
Phillips Mfg. Co., Toronto, Ont.
Manzies & Co., Ltd., Toronto, Ont.

MOISTENERS
Brown Bros., Ltd., Toronto, Ont.
Kimpton. Haupt & Co.. New York.
A. R. McDougall, Toronto, Ont.

NOVELTIES
Brantford Felt Novelty Co., Brantford, Ont.
Pugh Specialty Co., Ltd., Toronto, Ont.
Evans & Co., Montreal, Que.
Gibson Art Co., Cincinnati, Ohio.
Rust Craft, Boston, Mass.
Fulton Specialty Co., Elizabeth, N. J.
McClelland & Stewart, Toronto, Ont.
Buxton, Inc., Springfield, Mass.
Granger Freres, Montreal.

OFFICE EQUIPMENT
Brown Bros. Ltd., Toronto.
Buntin Gillies & Co., Ltd., Hamilton.
Granger Freres, Montreal, Que.

Filing Systems
Kimpton, Haupt & Co., New York.

PADS
Desk

Brown Bros., Ltd., Toronto, Ont.
Canadian Pad and Paper, Toronto, Ont.

Memo
Canadian Pad and Paper, Toronto, Ont.

Writing
Buntin Gillies & Co., Ltd., Hamilton.
W. V. Dawson, Ltd. Montreal, Que.
Can. Pad & Paper Co., Ltd., Toronto. Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.

PRINTING SETS (Toy)
Binney & Smith Co., New York.

PAPER
Blotting

Brown Bros., Ltd., Toronto, Ont.
W. V. Dawson, Ltd., Montreal. Que.
Howard Smith Paper Mills, Montreal, Que.

Carbon
The Carter's Ink Co., Montreal, Que.
M'ttas & Volger, Parkridge. N. J.

G. S. Webster Co., Boston, Mass.

Copying
Brown Bros., Ltd., Toronto, Ont.
Canadian Pad and Paper, Toronto, Ont.

Rolland Paper Mills, Montreal, Que.
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P»petene

ffuntin Gillies & Co., Ltd.. Hamilton.

Eaton, Crane & Pike Co., of Canada Ltd.,

Toronto, Ont.

The Copp, Clark Co., Ltd., Toronto, Ont.

Pugfo Specialty Co., Toronto, Ont.

Holland Paper Co., Ltd. Montreal, Que.

Ruled

Buntin Gillies & Co., Ltd., Hamilton.

Boorum & Pease Co., Brooklyn, N. Y.

National Blank Book Co., Holyoke, Mass.

Tissue

Gibson Cut Co., Cincinnati, Ohio.

Writing

Buntin Gillies & Co.. Ltd.. Hamilton.

Eaton, Crane & Pike Co., of Canada, Ltd.,

Toronto, Ont.

The Copp, Clark Co., Ltd., Toronto, Ont.

Rolland Paper Mills Montreal, Que.

TAPER FASTENERS

Brown Bros. Ltd., Toronto.

Defiance Mfg. Co., New York City.

Hensel Milranen, Syracuse, N. Y •

Kimpton, Haupt & Co., New York.

O. K. Mfg. Co., Syracuse, N Y.

PEN POINTS
Gold Plated

Esterbrook Pen Mfg. Co., Camden, N. J.

Silver Plated

Esterbrook Pen Mfg. Co., Camden, N. J.

Nickel Plated

Esterbrook Pen Mfg. Co., Camden, N. J.

Steel

American Lead Pencil Co., New York.

Hinks, Wells & Co., Birmingham, Eng.
John Mitchell, Birmingham, Eng.
John Heath, London, Eng.
Esterbrook Pen Mfg. Co., Camden, N. J.

Perry & Co., London, England.

Holder

Esterbrook Pen Mfg. Co., Camden, N. J.

Fountain Pens

L. E. Waterman Co., Ltd., Montreal, Qu.

Racks

Kimpton, Haupt & Co., New York.

PENCILS
Checking

American Lead Pencil Co., New York.

Eberhard Faber, New York City.

C. Vernon Nobbs, Montreal, Que.
Pencil Exchange, Jersey City. N. J.

Clutch

American Lead Pencil Co., New Yorx.

Colored

American Lead Pencil Co., New York.
Eberhard Faber, New York City.

Pencil Exohange, Jersey City, N. J.

C. Vernon Nobbs, Montreal, Que.

Compass

Joseph Dixon Crucible Co . Jersev City, N. V.

Eagle Pencil Co., New York.

Drawing

American Lead Pencil, New York.
Eberhard Faber, New York City.
C. Vernon Nobbs, Montreal, Que.

Hard Rubber

L. E. Waterman Co., Ltd., Montreal, Que.

Imprint

American Lead Pencil Co., New York.
Pencil Exchange, Jersey City, N. J.

Indelible

Eberhard Faber, New York City.
Pencil Exchange, Jersey City, N. J.
American Lead Pencil Co., New York.

Lead

Eberhard Faber, New York City.
American Lead Pencil Co. .New York.
Pencil Exchange. Jersey City, N. J.

C. Vernon Nobbs, Montreal, Que.

Slate

Binney £ Smith Co., New York.

PENNANTS
Brantiord Felt Novelty Co., Brantford, Ont.
Pugh Specialty Co., Ltd., Torcnto, Ont.

PICTURE FRAMES
Phillips, Mfg. Co., Toronto, Ont.

PICTURE HANGERS
Moore Push Pin Co., Wayne Junction, Pa.

PINS (Glass)

Moore Push Pin Co., Wayne Junction, Pa.

PRESSES
Golding Mfg. Co., Franklin, Mass.

PRODUCTMETERS & COUNTERS
Can. Numbering Machine Co., Ltd., Toronto.

PUNCHES
Miscellaneous

Boorum & Pease Co., Brooklyn, N. Y.
Defiance Mfg. Co., New York.
Elbe File & Binder Co., New York.
Kimpton, Haupt & Co., New York.
National Blank Book Co., Holyoke, Mass.

RELIGIOUS ARTICLES
Religious Tract Society, London, 'Eng.

Granger Freres, Montreal. Que.

RUBBER STAMPS & ACCESSORIES
Eagle Rubber Co., Ashland, Ohio.

Fulton Specialty Co.. Elizabeth, N. J.

Langfelder, Horama, & Haywood, New York.
Weldon Roberts Co., Newark, N. J.

Evans & Co., Montreal, Que.
Libraine Beauchimin, Ltd., Montreal, Que.

Dating Stamps
Fulton Specialty Co., Elizabeth, N. J.

SCHOOL SUPPLIES
Librairie Beauchemin, Montreal. Que.
Buntin Gillies & Co., Ltd.. Hamilton.
Canadian Pad and Paper Co.

The Copp, Clark Co., Ltd.. Toronto, Ont.

Can. Pad and Paper Co., Toronto, Ont.

W. V. Dawson, Ltd., Montreal, Qu.
Menzies & Co., Toronto, Ont.

SEALING WAX
Brown Bros., Ltd., Toronto, Ont.

A. R. McDougall, Toronto, Ont.
Geo. Waterson & Sons, Ltd., London, Eng.

STAMP PADS
Fulton Specialty Co., Elizabeth, N. J.

STATIONERS SUNDRIES
Brown Bros. Ltd.-, Toronto.
Granger Freres, Montreal, Que.
The Copp Clarke Co., Ltd., Toronto, Ont.
Eaton Crane & Pipe, Toronto, Ont.
Buntin Gillies & Co.. Ltd.. Hamilton, Ont.
Menzies & Co.. Toronto, Ont.
Thos. Davidson, Mfg., Montreal, Quebec.
A. R. MacDougall, Toronto, Ont.

TACKS
Map

Moore Push Pin Co., Wayne Junction, Pa.

Marking

Moore Push Pin Co., Wayne Junction, Pa.

Thumb
Moore Push Pin Co., Wayne Junction, Pa.
Defiance Mfg. Co., New York.

TAGS
String

Buntin Gillies, Hamilton, Ont.

Merchandise

Gibson Cut Co., Cincinnati, Ohio.
Noesting Pin Ticket Co., Mt. Vernon, N. .1

Buntin Gillies, Hamilton, Ont.

TOYS AND GAMES
Granger Freres. Montreal, Que.

The Copp, Clark Co.. Ltd., Toronto, Ont.

Langfelder, Homma & Haywood, New York.

McLelland & Stewart, Ltd., Toronto, Ont.

Menzies Co., Toronto, Ont.

A. R. MacDougall, Toronto.

TIME CLOCKS
Can. Numbering Machine Co., Ltd., Toronto.

TRAYS
Developing

Thos. Davidson Mfg. Co., Montreal, Que.

Desk

TYPE WRITER RIBBONS
The Carter's Ink Co., Montreal, Que.
Mittag & Volger, Parke Ridge, N. J.

F. S. Webster Co., Boston, Mass.

WHOLESALE STATIONERS
F. S. Webster Co., Boston, Mass.
The Copp, Clark Co., Ltd., Toronto, Ont.
Thos. Davidson, Montreal, Que.
Buntin, Gillies & Co., Ltd., Hamilton, Ont.
Granger Freres, Montreal, Que.
W. V. Dawson. Ltd., Montreal, Que.
Brown Bros., Toronto, Ont.
R. R. MacDougall, Toronto, Ont.

Specialists in
Novelties for Carnivals

Dances, Etc.
Manufacturers of

High Grade .Pennants, Cushion Tops,
Felt Emblems, Paper Hats, Advertiiing

Novelties.

Brantford Felt Novelty Company
Brantford -- Canada

WATERSTON'S

"BEE"

MARK

SEALING WAX
Factory :

Warriton Works, Edinburgh, Scotland

WANTED
pASH REGISTER WANTED. SINGLE DRAW-

er, receipt printer. Must be in excellent con-
dition. Box No. 11, Bookseller and Stationer.

PICTURE POST CARDS
We have them in every variety and at lowest prices.

A wonderful line of

—

Comic Cards, Birthday Cards and Book-
lets, also Trick and Novelty Goods of

every description.

A large variety of Christmas card's and booklets.

Advertising calendars suitable for every trade.

French and English text.

Samples and prices on request.

The European Post Card Company,
146 St. James Street, Montreal.

Kindly mention

Bookseller

& Stationer

when corres-

ponding with

advertisers.
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INDEX TO
ADVERTISERS

American Lead Pencil Co 7

Librairie Beauchemin, Ltd 58
Beauchemin, Ltd., Librairie 58
Boorum & Pease 15
Brantford Felt Novelty 63
Brown Bros., Ltd 16
Buntin Gillies Back Cover

Canadian Pad & Paper 59
Can. I.T.S. Rubber Co 14

Can. Numbering Machine Co 5

Cane & Sons Co., Ltd., Wm 5

Clyde Rubber Co 58
Coutts, Wm. E 59

Dawson, W. V 10
Defiance Mfg. Co 13
Dominion Blank Book 15

Eagle Rubber Co Inside Back Cover
Eberhard Faber 56
Editorial Contents 60
Elbe File & Binder 62
Esterbrook Pens 5

European Post Card Co 63
Evans & Co Inside Front Cover

Fulton Specialty 55

Gibson Cut Co 11
Golding Mfg. Co 64
Grossett & Dunlap 2

Heath & Co., John 62
Henley Pub. Co., N. W 3
Hinks, Wells & Co 57
Hodder & Stoughton Front Cover

Kimpton Haupt 65

Macmillan Co. of Canada, Ltd.. .Front Cover
MacDougall, A. R 6

McClelland & Stewart 1, 62

Mittag & Volgar 13

Moore Push Pin 65
Murray, John 57

Nabbs, C. Vernon 9

Pencil Exchange 8

Perry & Co., Ltd 5

Pugh Specialty Co 61

Reliance Ink 61
Religious Tract Society 57-

Rolland Paper Mills 57

Royal Ink 14

Rust Craft 4

Simplicity Co 4

Smith Paper Co., Ltd., Howard 58
Stafford, S. S 69

Tip Top Mfg. Co., Inc 59

Vawter-Luckett 64

Waterston & Sons, Geo 63

Weber Co., F 55
Webster, F. S 12

Weldon Roberts 55
Winston Pub. Co., J. C 4

MEM-OPAD

Sewed edges

Pocketfor Cards
Henewable Pod

Quick Sales
SIZES:—End Open 2V4 x 4, sells at 40c.

Side Open 4y2 x 2%, sells at 50c.
MATERIAL:—One-piece Double Coated Sterluck.

Sterluck is "Made" Leather that,

Looks)
Feels ^Like Leather
Wears i

COLORS:—Black, Red, Blue. Beautiful shades that
will appeal to all.

ASSORTMENTS:—Dark Green Leatherette Boxes with
attractive display card, containing
36 Mem-O-Pads, (6 of each color in

both sizes) having a retail value of
$16.20.
Extra refills 10c each, 90c doz.

Regular Dealer Discount

Every Customer
A Prospect

Get in on this now. It is going to be sold everywhere

—

Why not be first to show it?

SLUCKETTS ^^terlinQ— LINE — **

Vawter-Luckett, Lii.:ited
Formerly

Luckett Loose Lea f
, Limited

TORO\l

O

Montrta Offic. 7 St. James St.

EVERY OFFICE NEEDS THESE APPLIANCES
There is trimming and cutting of paper and cardboard done in every office

every day. The Boston Cutter meets the demand for accuracy, durability
and utility. Made in sizes of 12, 16, 24 and 36 inches.

The Golding Tablet Press illus-

trated here saves waste paper
by making it up into handy
scratch pads. Two sizes. One
will serve as an added economy
in your office.

Write for Booklet "O."

GOLDING MANUFACTURING CO. FRANKL,N
MASS. U.S.A.

Golding Jobbers, Pearl Presses, Golding Cutters



BOOKSELLER AND STATIONER

mm
Rubber Toys

Balloons -Bally ^

The Most Popular Out-door Toys

In The World

The beauty of selling Eagle Brand Balloons

and Play Balls is that you don't have to

create a demand.

All that is necessary is to let your patrons

SEE that you carry these popular articles,

and then rake in the profits.

Eagle Brand Counter and window Display

Cartons put over the message in irresistible

fashion. Alluringly attractive in their

bright colors and unique designs they act

like magnets on kiddies and parents alike.

Eagle Brand Quality takes care of the

repeats.

Write us for display carton literature,

samples and prices.

A Splendid Jobber's Proposition

Write for Particulars

MENZIES COMPANY LIMITED
Canadian Sales Agents :

439 King Street W., Toronto

THE EAGLE RUBBER CO.

ASHLAND'OHIO-U-SA-
NEW YORK OFFICE 35 UNION SQUARE
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LUENOSE

You'll Like^Our New

Scribblers
and

Exercise

Books
They are now being

shown by our

Salesmen

Picnic Time

!

Are You Ready ?

Paprus Plates

Lily Paper Cups
Sanispoons
Waxed Paper
Paper Napkins
Paper Tablecloths

Lace Paper Doilies

June Weddings!

Look up your needs

and order now

Wedding Cake Boxes
Confetti

Serpentine

These goods are described in Catalogue No. 21

Write us for new reduced prices

HAMILTON CANADA



PUBLISHED MONTHLY SINCE 1884

<c\nd oertce eQUCPoecrr journal
Vol. XXXVIII. No. 6

THE MACLEAN PUBLISHING COMPANY, LIMITED
Publication Office: Toronto, Canada. June, 1922

Repeat Orders tell the Story!

TaKe one or more Home

Assortment

K

(as illustrat-

ed)

Best

Balloon

Proposition

Ever

Offered

Bright

Colors

iflohicmi

Toy
Balloons •

Non 'Poisonous

Harm/ess

Your Kiddies will enjoy them

Six

Dozen

in the

Box

and

Every

Number

a Fast

Seller

WRITE FOR
PARTICULARS

OF
MOHICAN

ADVERTISING
BALLOONS

Contents of Assortment K.
Showing Dealer's Return

2 Doz. No. 90 Airship, at 5c

2 Doz. No. 60 Round, at 5c

2 Doz. No. 352 Squawker, at 5c.

.$1.20

. 1.20

. 1.20

$3.60

DEALER'S COST $2.25

DEALER'S PROFIT 1.35

MOHICAN"
BALLOONS

ARE
ALWAYS
RELIABLE

ASK YOUR JOBBER FOR THIS "BEST YET" MOHICAN ASSORTMENT
He will confirm our statement that Mohican Counter Display Box, As-
sortment K, is a winner. We said it would be and our wonuerful re-

peat business proves it. Get your share of these Quick Sales and Good
Profits! Requires Small Investment. If your wholesaler cannot supply
you promptly we will ship initial order direct on receipt of cash and
will send him full particulars, on receipt of his name.
MOHICAN QUALITY, COLOR AND SIZE OF INFLATION ARE BETTER THAN EVER

EVANS & CO., LIMNED, 247 St. Paul Street W., Montreal

Sole Canadian Agents for Mohican Rubber Co.

Manitoba, Alberta and Saskatchewan—F.
Notre Dame Ave., E., Winnipeg.

WESTERN DISTRIBUTORS
Cockburn Co., 149 Vancouver:—Intercolonial Agencies, Ltd., 929 Standard Bank Bldg.
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British and Best

T-m—
1F.CHAMBERSSCo

Lra.bd.

STAPLEFORD.

Notfci

/I
1
Wtt

IN

6 COLOURS. I
Nn. 107.

1

All things being equal, it would be fair to ask you to

buy a British pencil.

But all things are not equal.

Since the revolution of recent years in the pencil indus-

try, both quality and price are in favor of Britain.

You can buy from us

CHAMBERS1

ALL-BRITISH
LEAD PENCILS

at a lower price than you can buy any pencil of similar

quality anywhere in the world.

This is one of those exceptional cases where patriotism

increases your profits. Write us for samples and prices

and make comparisons.

PENCILS
ECLIPSE ALL
FOREIGN
MAKES C. Vernon Nobbs

Coristine Bldg.

Montreal, Que.

Sole Canadian Representative
aud Distributor

FN THE WORLD

F. Chambers & Co.

Stapleford,

LIMITED

Garden Pencil Works
Notts. England
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THE LIVEST BOOK LIST IN CANADA

M CCLELLAND AND STEWART, LIMITED—PUBLISHERS, TORONTO

The Most Widely Read New Novel Throughout
The English-Speaking World To-day

IF WINTER COMES
By A. S. M. HUTCHINSON

IF WINTER COMES continues to lead all lists of new novels most in

demand in America and Great Britain.

IF WINTER COMES is in its 365th thousand in America, and the English pub-

lishers report that more than 70,000 copies have been sold in Great Britain.

Cloth, $2.00 Flexible Leather, $2.50

Hutchinson's other novels are all in steady demand. We have them in editions

uniform with IF WINTER COMES. Cloth $2.00; Flexible Leather, $2.50.

A CLEAN HEART ONCE ABOARD THE LUGGER

THE HAPPY WARRIOR

RADIO TRAVEL FICTION FICTION
I

AMATEUR
RADIO

Maurice J. Grainier

Radio expert, formerly

with the Westinghouse

Electric Co., and the

U.S. Navy. The most

complete book on

Radio published. Over

150 illustrations and

diagrams.

Paper 50c

Cloth $1.00

THE
LAURENTIANS
T. Morris Longstreth

A rarely delightful
book of Canadian
travel.

A most fascinating nar-

rative of travel, sport,

adventure, in the land

of Marie Chapdelaine,

whom the author visit-

ed. A charming chap-

ter tells of his chance

meeting with Bliss

Carman.

$3.50

THE HEAD OF THE
HOUSE of COOMBE

Frances Hodgson Burnell

A book of infinite

charm, clean, quiet and
dignified. A story one
can never forget.

$2.00

TELL ENGLAND
Ernest Raymond

A romance of glorious
youth—partly set in an
English public school,
partly in Gallipoli.

Now in its fifth printing.

$1.75

ABBE PIERRE
Jay William Hudson

A refreshing book, full

of faith and hope, and
the beauty of young
romance. One of the
biggest books of the
year.

$2.00

GENERAL

PUNCH'S
LLOYD GEORGE
A biography in carica-

ture—compiled from
the pages of Punch.
200 drawings by the

most noted artists.

$1 .5

MCCLELLAND AND STEWART, LIMITED—PUBLIS*
THE LIVEST BOOK LIST IN CANADA

1ERS, TORONTO
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Anglo-Eastern Publishing Co., Ltd.

ALL OUR BOOKS SHOW A FINE MARGIN OF PROFIT
TO THE TRADE AND SELL EVERYWHERE AT SIGHT

WE HAVE exclusive rights of all novels from the pen of BREE NARRAN, the Aus-

tralian author with the record sales. The war and its aftermath established a

demand for clean, wholesome, virile stories dealing with Real Life and Real

Humanity, not with anaemic slices of vacuous fiction. It is our business to supply that

demand.

JUST OUT
A cloth-bound, Two-shilling novel, with attractive three-colour jacket-

CUDDL UMS cover, by VALENTINE, author of that stupendously successful play,
TONS OF MONEY, nightly convulsing London at the Shaftesbury

Theatre. Advance orders huge. ORDER IMMEDIATELY.

NOVELS THAT BEFRIEND THE BOOKSELLER

THE KINEMA GIRL. By Bree Narran Is. 9d.

A WOMAN OF TEMPERAMENT. By Bree Narran Is. 9d.

THE HOUR OF TEMPTATION. By Bree Narran Is. 9d.

THE DANGEROUS MRS. RAYMOND. By Bree Narran Is. 9d.

SIX NIGHTS NEAR THE MOON. By Bree Narran Is. 9d.

THREE NIGHTS. By Bree Narran Is. 9d.
BETRAYAL. By W. N. Willis Is. 9d.

THE TAINT. By W. N. Willis Is. 6d.

BLUEY GREY. By W. N. Willis Is. 6d.

FURTHER TABLOID TALES. By Louise Heilgers Is. 9d.

DEAN'S ROSEMARY. Mercy Lehane-Willis Is. 9d.

TRANSLATIONS FROM THE FRENCH

A WOMAN'S LIFE. By Guy de Maupassant Is. 9d.

A LADIES' MAN. By Guy de Maupassant Is. 6d.

SHORT STORIES (Series 1-9). By Guy de Maupassant Is. 6d.

RARE STORIES (Vols. 1 and 2). From Balzac 2s. Od.

CRISP STORIES (Vols. 1 and 2). A collection of short masterpieces from var-
ious French authors Is. 9d.

THAT RASCAL GUSTAVE. By Paul de Kock Is. 6d.

MY NEIGHBOUR RAYMOND. By Paul de Kock Is. 6d.

SEXUAL SCIENCE SERIES

THE CONTROL OF MOTHERHOOD. By John Gair 6s. Od.

SEXUAL KNOWLEDGE FOR THE YOUNG MAN. By John Gair 4s. 6d.

SEXUAL KNOWLEDGE FOR THE YOUNG WOMAN. By John Gair 4s. 6d.

MARRIAGE AND BIRTH CONTROL. By Brenda Barwon 6s. 6d.

LOVE, COURTSHIP AND MARRIAGE. By Thomas Heme 6s. 6d.

NEW RACE OF DEVILS. By John Bernard 7s. Od.

WEDDED LOVE. By W. N. Willis 6s. 6d.

GRIP OF VENEREAL MICROBE. By W. N. Willis 3s. 6d.

ANTI-CHRIST IN EGYPT 2s. 6d.

SEND FOR FULL LISTS AND THREE-COLOUR HANGERS FOR DISPLAY

THE ANGLO-EASTERN PUBLISHING CO., LTD., 48-50, Waterloo Road, LONDON, S.E.1. ENG.
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"PRINCESS MARY'

Goodall's Playing Cards
Are now carried in stock by their
Canadian representatives. The
leading wholesale stationers, fancy
goods dealers and druggists stock
them.

'OUR PRINCE'

"PRINCESS MARY" "Linette Finish"
"BOUDOIR" Series Linette Finish
"SOCIETY"
"SALON"
"SULTAN"
"IMPERIAL CLUB"
"WHIST"
"LINETTE"

Narrow Size
Standard Size
Standard Size

The old reliable for Clubs.

"OUR PRINCE'
Narrow Size

Thomas De La Rue & Co., Limited
Manufacturers of England's Rolls-Royce Fountain Pens

INK PENCIL

Always ready for business. No points to sharpen or break. Easier writing.

Carries in any position and will not leak. The pen for ladies. Nothing to

get out of order. Iridio platinum point and palladium needle and guaranteed
forever.

SEVEN KINDS, long, short, plain, chased and gold mounted. Full stock carried in1

Toronto. Retails from $3.00 to $7.50. Liberal discount.

Write for literature and secure exclusive agency in your town.

The Aubrey Hurst Co., Limited
TORONTO

Canadian Representatives

Write for Samples
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New June Books
in

Popular Edition

Man to Man
Jackson Gregory

The Bells of San Juan
Jackson Gregory

Jerry Junior

Jean Webster

Sunny Ducrcw
Henry St. John Cooper

The Flockmaster of Poison

Creek

G. W. Ogden

Eve to the Rescue

Ethel Hueston

Sheep's Clothing

Louis Joseph Vance

Mac of Placid

T. Morris Longstreth

Yellow Men and Gold
Gouverneur Morris

From Out the Vasty Deep
Mrs. Belloc Lowndes

The Yellow Spider

John Charles Beecham

Orphans of the Storm
(Photoplay Edition)

Henry MacMahon

J

A
C
K
S
o
N \31j£S*1

THE BELLS OF
SAN -CTJUAN

G
R
E
G
O
R
Y

is known as one of the most popular authors of
Western stories, for like all great writers he has
made a deep study of the people and the settings
he has chosen for portrayal in his novels.

To give a true vividness and atmosphere of
the country in which his plot is laid, he makes
it a point to spend the period when he is writing
the story, living as a native son.

It is the great West—the picturesque border
towns—in which Mr. Gregory, who is a descend-
ant of a Spanish family, finds a charm and
beauty which he interprets as the back-ground
for his magnetic tales.

And in them he has woven Romance, Ad-
venture and Tense Dramatic Situations, and
expressed matchlessly the freshness of the great

outdoors.

Two New June Books by Jackson Gregory
in Popular Edition

MAN TO MAN
Here is an Adventure story with the true spirit of Romance

glowing with all those dramatic and vigorous qualities for

which Mr. Gregory is famous. It has been made into a very
successful Universal-Jewel Photoplay starring Harry Carey,
which will do a great deal to spread the popularity of the

Jackson Gregory books.

THE BELLS OF SAN JUAN
This is one of Mr. Gregory's most entertaining novels. In

it is found action, exciting incident and thrill. "He who has
not heard the bells of San Juan has a journey yet to make.
He who has not set foot upon the dusty road which is the one
street of San Juan may yet learn something of man and his

hopes, desires and fears and ruder passions from a pin point
upon the great Western map."

AXIST OF THE OTHER JACKSON GREGORY BOOKS
in Popular Edition

Judith of Blue Lake Ranch Six Feet Four
Joyous Trouble Maker, The Short Cut

Wolf Breed

With every order a beautiful cut-out featuring the
Jackson Gregory books.

GEO. J. McLEOD, Selling Agents, 266 King St. W., Toronto, Can.

GROSSET & DUNLAP, Publishers, 1140 Broadway, New York
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FOR SUMMER READING

Coningsby Dawson

New 1922 Fiction
The Vanishing Point
By "Coningsby Dawson. $2.00

The Beautiful and Damned
By F. Scott Fitzgerald. $2.00

Doors of the Night
By Frank L. Packard. $2.00

The Highland Host
By Arthur Fetterless. $1.75

The Unspeakable Gentleman
By J. P. Marquand. $2.00

The Forsyte Saga
By John Galsworthy. $2.50

Successful 1921 Fiction

THE PRIDE OF PALOMAR—By Peter B. Kyne—$2.00.

THE FLAMING FOREST—By James Oliver Curwood—$2.00.

THE VALLEY OF SILENT MEN—By James Oliver Curwood—$2.00.

PAWNED—By Frank L. Packard—$2.00.

THE KINGDOM ROUND THE CORNER—By Coningsby Dawson—$2.00.

New 1922 Reprint Editions

THE RIVER'S END—By James Oliver Curwood.

NO DEFENCE—By Sir Gilbert Parker.

KINDRED OF THE DUST—(Ready July 15)—By Peter B. Kyne.

The COPP CLARK Co., Ltd.

PUBLISHERS, TORONTO.
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Some of Macmillan's Summer Fiction

THE BETTER BOOKS—THAT MEAN BETTER SALES

The Secret Places of The Heart.

By H. G. Wells. $1.75.

This latest fiction product from the pen of Mr.
Wells is a story that carries the reader deeply into
the researches of modern psychiatry, and the author
reveals his usual literary facility and amazing clarity
in probing "the secret places of the heart."

Children of The Market Place.

By Edgar Lee Masters. $2.00

Mr. Masters, by a prodigious effort of imagina-
tion, has written a fictitious autobiography—the
supposed Memoirs of an American pioneer—which
any reader will find himself powerfully persuaded
is actual fact. This book is not only a novel, but a
brilliant, interesting, and independent relation of
American history.

The Life and Death of Harriet Frean.

By May Sinclair. $1.35.

May Sinclair admittedly knows the heart and
mind of woman, and in Harriet Frean she has
given us an intimate study of a sensitive woman's
reactions to life—a frank handling of a difficult
subject, presented with all the keen clarity of her
genius. £

Cytherea.

By Joseph Hergesheimer. $2.50.

The story is so modern that it could only have
been written to-day, but its subject is as old as the
legends of Venus. It is, actually, a legend of the
Goddess of Love, but its setting is wholly con-
temporary. Lee Randon lost in the fascination of
Cytherea, and his wife Fanny; the silvery Mina
Raff of motion pictures and Morris Peyton, Savina
'Grove, relentlessly vital, with her conventional Wil-
liam— are people of our own experience and country.

Men of Affairs.

By Roland Pertwee. $2.00.

This is an amazing st(t>ry of big finance in the
saddle of ruthless violence—lifted far out of the
class of hackneyed melodrama by the charm and
convincing quality of the telling. What men do to-
day for the chance of fortune and the love of women
makes the kind of breathless tale that is written only
once in a great while.

The Rayner-Slade Amalgamation.

By J. S. Fletcher. $2.00.

This is one of Mr. Fletcher's quieter yarns—

a

deep-laid mystery, baffling the police, and only
solved by unremitting and intelligent work by the
various persons interested in clearing it.

The Veneerings

By Sir Harry Johnston. $2.00.

He turns to a further revelation of the lives of
Hamilton Veneering and his children, who first lived
in the pages of Dickens' "Our Mutual Friend." He
presents them as the chief actors in "a story of shady
and legitimate finance, and of the politics of the
Edwardian period from 1901 to 1910."

The House of Rimmon.

By Mary S. Watts. $2.00.

An engrossing novel of New York's literary and
dramatic circles. The reader follows Cleve through
his apprenticeship to life as soldier, bartender, and
odd man in a hotel, until a successful author dis-

covers him, and introduces him to those who can
help him on the road to reclognition.

The Scarlet Tanager.

By J. Aubrey Tyson. $1.75.

Plotters and counter-plotters, secret service men
and anarchists rush rapid'y through the pages of
this book, whose chief feminine character bears the
name of "The Scarlet Tanager."

by
by

W. W.
Edwin

The Wanderers.
By Knut Hamsun. $2.50.

Translated from the Norwegian
Worster with an introduction
Bjorkman.

This volume is one of particular interest, intro-
' ducing, as it does, the figure of "Knut Pedersen,"
who may be taken as representing the author him-
self (Knut Pedersen was his original name.) The
story falls into two part's "Under tne Autumn Stars"
and "A Wanderer Plays on Muted Strings."

Guest the. One-eyed.
By Gunnar Gunnarsson. $2.50.

This novel published originally in Danish in four
volumes, is generally regarded as the author's most
important work to date. Gunnarsson succeeds con-

spicuously in weaving into his chapters some of the

beauty and magic of his native land, lovely and for-

bidding: by turns, and the charm and simplicity of

its people.

The Fair Rewards.
By Thomas Beer. $2.50.

A story of the American stage spanning the period
from the Frohmans' opening of "The Prisoner of
Zenda" at the old Lyceum to the very recent success
of "The Jest" at the Plymouth. "The Fair Re-
wards" is not by any means the sort of story of

the theatre that American writers have given us in

the past.

Check up your stock from this list

THE MACMILLAN COMPANY OF CANADA, LIMITED
70 BOND STREET, TORONTO
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Latest and Q A r\I^
Most Popular Books on Ixr\UlVJ

Covering details on—How To Operate a Set. How To Build a

Set. Principles of Vacuum Tubes. Radio Hook-ups Etc., Etc.

RADIO HOOK-UPS—By M. B. Sleeper
A book that gives you not only clear diagrams for all

kinds of telephone and telegraph receiving and trans-
mitting sets but simple descriptions of each circuit
shown and spaces for notes of results obtained.

Price 75c.

THE RADIO EXPERIMENTER'S HAND
BOOK—By M. B. Sleeper
Throughout the preparation of this book, one purpose
was kept in mind—Answer the Practical Questions of
the "Novice," of the "Beginner," and the more advanced
"Student." This book will help in the selection or
construction of simple apparatus for the transmission
and reception of radio telegraph and telephone signals.

In the chapters on radio receivers the simplest crystal,

the simple audion, and the regenerative types are
described in quite some detail. The question of an-
tennas, both for transmitting and receiving, are taken
up. A good many helpful suggestions are given which
will be of considerable aid to the experimenter. 16

chapters. Fully illustrated. Price $1.00

EXPERIMENTAL WIRELESS STATIONS
By P. E. Edelman

Tells how to make apparatus to not only hear all tele-

phoned and telegraphed radio messages, but also how to

make simple equipment that works for transmission
over reasonably long distances. The first and only
book to give you all the recent important radio improve-
ments, some of whch have never before been publish-
ed. 392 pages, 167 illustrations. Price $3.50

THE ABC OF VACUUM TUBES USED
IN RADIO RECEPTION—By E. H. Lewis,

Radio Instructor
Written particularly for the person who "knows nothing
about radio" but who would like to gain an under-
standing of the elementary principles of operation on
vacuum tubes and various circuits in which they ar«>

used for the reception of radio-telegraph signals and
radio-telephone music and speech. Illustrated.

Price $1.00

CONSTRUCTION OF NEW TYPE TRANS-
ATLANTIC RECEIVING SETS—By M. B.

Sleeper
There is a peculiar fascination about receiving radio
messages from the high-power stations of England,
France, Germany, Russia and Italy, as well as those
located in the Pacific Ocean and the Oriental countries.
Several types of simple receiving sets for this pur-
pose are described with detectors and amplifiers to ac-

company them. Suggestions are also given for operat-
ing relays and reproducing the signals on a phono-
graph. Schedules of operating time for high powered
stations are given. In addition there is some valuable
data on home-made wavemeters for testing and experi-
menting. Price 75c.

RADIO DESIGN DATA—By M. B. Sleeper
The only book that gives tables and data for designing
receiving and transmitting apparatus so that you need
no knowledge of mathematics. It's the first book a be-
ginner buys after he has learned the use of his phone
receiver. Price 75c.

WIRELESS TELEGRAPHY AND TELE-
PHONY SIMPLY EXPLAINED—

By Alfred P. Morgan
One of the most complete and comprehensive treatises

on the subject ever published. A study of its pages
will enable one to master all the details of the wire-

less transmission of messages. The author explains

in simple language the theory and practice of wireless

telegraphv and telephony. 154 pages, 156 engravings-
Price $1.50

HOW TO MAKE COMMERCIAL TYPE
RADIO APPARATUS—By M. B. Sleeper

This book describes in detail many commercial types

of spark and vacuum tube telephone transmitting and
telegraph and phone receiving equipment of all kinds.

The experimenter will be able to get a world of ideas

for the design and construction of his next piece of

radio equipment from the very clear descriptions and
the 98 clearly illustrated figures. Price 75c.

CONSTRUCTION OF RADIOPHONE
AND TELEGRAPH RECEIVERS FOR
BEGINNERS—By M. B. Sleeper

The man who wants to feel the real thrill to accom-
plishment, and who is not satisfied in the merely mak-
ing use of what others have done for him, builds his

own radio anparatus. Radio men can follow the data

in "Radio Phone and Telegraph Receivers" with full

confidence because each piece of apparatus described

was first made, tested and found efficient before the

final design was accepted. Special receivers, both

crystal and audion, are shown in detail. Regenerative

circuits as well as audio and radio frequency amplifiers

are described with clear photos, diagrams and work-

ing drawings prepared especially for the novice and

the man who wants to receive the radio telephone

broadcast. A special feature is the phonograph type

radio set and the loud speaker. Fully illustrated.
Price 75c.

Popular Books—All Good Sellers

The Norman W. Henley Publishing Co.

2 West 45th Street, New York

Canadian Representatives; McClelland and Stewart Ltd., Toronto, Can.
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GENTLE JULIA
by BOOTH T AR KI N GT ON

The reader will find to his delight that the author is "the same old Tarkington," merry (with Pen-
rodian flashes of deviltry) like a little boy, and infinitely wise like a philosopher who has found the

key to the book of life. "A gay and joyous book." $1.90 Net

ONE MAN IN HIS TIME
BY ELLEN GLASGOW

A Novel of Courage—It is beautifully wrought. There is not a slurred passage in it. It is one of the

most entertaining and thoughtful stories Miss Glasgow has written. $2.00 Net

MERTON nf ,.

MOVIES OJ Tne

By HARR Y LEON WILSON
"The most joyful and gorgeous

satire on the motion picture

industry that has ever ap-

peared; a story which if you
don't enjoy you should consult

a physician or a psycho-
analyst."

Price: $1.90 net

LUCRETI

A

LOMBARD
By KATHLEEN NORRIS
Whenever Mrs. Norris writes a

book she takes some moving, heart-
clutching situation as her theme,
and develops it through the medium
of neighborly and attractive people,
people such as live in the next
house and next street from yours,
or right in your own street and
your own house.

Price: $1.90 net

AT THE
CROSSROADS

By
HARRIET T, COMSTOCK
Is a woman's sense of duty
lower than a man's ? To
whom was Mary-Claire false
when she made her choice
between Love and Duty?

Price: $1.90 net

SR PI IMnV 25 Richmond St. West
. D, VjUllLyl, Toronto - Canada
OXFORD UNIVERSITY PRESS

American Size Foolscap

Record Books of various kinds
200 page Books wrapped in 3's—300 page 2's—400

page and up, singly. Red Keratol Back and corners

with Hubs, Black Cloth Sides, Paged, Titled and Fin-

ished in Imitation Gold, Green Edges, Round Corners,

Heavy Weight Special No. 12 Blank Book Paper,

Ruled with Unit Lines.

Not Made Long Folio

mgs Carried in

200 pages
300 t

400 '

500 '

600 '

800 '

Rulings Stocked
Ledgers 1 a/c.

Ledgers 1, 2, 3, a/c.

Ledgers Single Bank.
Journals 2, 3, 4 Columns.
Cash 2, 3, 4 Columns.
Records.

LINE 25

iPKDiM^mLifra^a MONTREAL



June, 1922 BOOKSELLER AND STATIONER—Advertising Section

72

Sheets of Paper KARA LINEN

PACKAGES

72
Envelopes To

Match

A Big New Dollar Value
Fine appearing packages in this line of Unrivalled Value. Each

package can be readily sold at 6oc or the two for a dollar.

Even small dealers are buying them in hundred lots and so with the

new Kara Linen Papeterie for retailing at 50c, or for 40c as a leader.

Kara Linen Tablets complete the range. A great line for Business-

Bringing Window Display.

How We
Co-operate

With You

Here is an illus-

tration of the
Highland Linen

Display Stand
that is supplied

Free to all deal-

ers putting in a

stock of this lead-

ing line.

It will actually

sell the goods for

you.

Use it .ilternate-

ly for Window
Displays and in-

side the store.

A Line That
Is Truly

Great

Get ready now for
the Big Campaign to

come in which 30,-

000,000 advertisements
will tell people every-
where of the merit
of High Grade Boxed
Writing Papers for
Gift Purposes.

You must have Crane's
Linen Lawn and High-
land Linen.

This year's produc-
tion in these lines has
set a new standard
for smartness. De-
signs of rare distinc-

tion and beauty.

Values up to $3.00
predominate.

Eaton Crane & Pike Company
of Canada, Limited

366-378 Adelaide Street West, TORONTO
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Fiction — Sport — Travel — History

THE BALANCE
A Novel of To-day

By WILLIAM DANA ORCUTT, Author of "The Moth," "The Lever," "The Spell," etc.

Crown 8vo. With Colored Wrapper. Pp. viii + 351. $2.00 net.

Mr. Orcutt has written many successful novels but none
some interesting ideas which will provoke discussion, b
and give to it greater significance.

The theme provides an exciting plot involving a strike,

detection. During the course of an absorbing love stoi

caught up in the swift current of events a red-blooded h

girl returned from overseas' service; a fascinating mill

whose labor is both counterfeit and real; a treacherous
life from an "air-plane" view; other ex-soldiers who a
aristocratic dreamer who becomes a democratic doer.

The author has for years been a large employer of lab
All this gives to the story an impelling sense of auth

The jacket illustration sounds the keynote of the story,

possible."

BRITISH HISTORY IN THE
NINETEENTH CENTURY

By GEORGE MACAULAY TREVELYAN, C.B.E., Late Fellow
of Trinity College, Cambridge. Author of "Garibaldi and the
Making of Italy," "Life of John Bright," "Lord Grey of the
Reform Bill," etc., etc. With Maps, 8vo. $3.75 Net

This work is primarily a history of Great Britain, but of Britain
as the centre of a group of kindred communities and of an
Empire in constant growth. The period covered is from 1782 to

1901. beginning before the French Revolution and ending with the
death of Queen Victoria. The state of society before the indus-
trial revolution is described in the initial chapters, and the chief
theme of the book is social evolution as caused by economic
change and in turn causing political change. The main ten-
dencies of foreign policy, and the reactions of peace and war on
home and imperial affairs are traced. The story is throughout
grouped largely round the chief personalities of the period.

so vital as this vibrating story of to-day. He develops
ut these are subordinated to the swing of the plot itself,

forgery and murder, with a criminal who cleverly defies

y, with its unusual solution of the eternal triangle, are
ero, face to face with an unbalanced world; a spirited

girl; an autocratic manager of the old type; workmen
secretary; a philosophic crippled veteran who regards
re social misfits because of their "ground view"; an

or and knows what goes on inside the workmen's heads,
ority.

"When Justice recognizes its injustice, then is justice

GOLF FROM TWO SIDES
By ROGER and JOYCE WETHERED.

With 28 Illustrations. 8vo. $3.50 net.

This book is essentially modern in treatment. The game is

approached from the points of view of both men and lady players,
and the book is intended to appeal to beginners and more
advanced performers alike.

The technical articles deal with Tee Shots, with special reference
to Ladies' Play ; Wooden Shots Through the Green ; Iron Ap-
proaches: Putting; Instructional Hints to Young Boys and Late
Beginners: and there are articles on Oxford Golf since the War;
Ladies' Golf; Its Strength and Weakness: Youthful Days; Men
versus Ladies and Mixed Foursomes ; and Impressions of Ameri-
can Golf.

MOUNT EVEREST
The Reconnaissance of 1921

By Lieut. -Colonel C. K. HOWARD-BURY, D.S.O., and Other Members of the Expedition

With 32 full-page illustrations and a map. Medium 8vo. $7.50 net.

The book contains an introduction by Sir Francis Your ghusband, K.C.S.I., President of the Royal Geographical
Society; an appreciation by Professor Collie, F.R.S., of the results of the reconnaissance and an outline of the
preparations made for the actual attempt to reach the Summit in 1922; also a statement of the instrumental
outfit by Colonel Jack and Mr. A. R. Hinks, F.R.S.

Colonel Howard-Bury gives an account of the general conduct of the Expedition and its adventurous journey
through country hitherto unexplored.

Mr. George Leigh Mallory, who led the Climbing Party,, describes the search for and discovery of a feasible way
to the Summit of the Mountain.

Mr. A. F. R. Wollaston gives the results of his observations and collections of the extremely interesting fauna
and flora of the region.

Dr. A. M. Heron gives a short summary of the outcome of his investigations in the geology of the region.

A map compiled by the Royal Geographical Society from the surveys of Major Morshead and Major Wheeler
accompanies the book, and these officers also contribute an account of the
manner in which the survey work was carried out.

The book is illustrated by photographs taken by Colonel Howard-Bury, Mr.
Wollaston and Mr. Mallory.

Longmans, Green & Co,
210 Victoria Street TORONTO
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Vacation Days
are here. Already, customers are thinking of holidays at

lake and mountain resorts or planning long motor trips.

Travel bureaus predict that 1922 will be the greatest out-

door summer that we have had in years.

Naturally, your customers will take with them

We.termajis
(Ideal)

FourifSifrPen

and do their writing out of doors, away from stuffy rooms,

scratchy pens and gummy ink wells.

Go after this profitable business. Broaden your stock

—

make it more complete in styles and sizes—show the Gold

and Silver Mounted Models as well as the plain ones—and

TALK Waterman's Ideal Fountain Pens for Vacation Time

to every man and woman who enters your store.

We are right behind 1 you as usual. Our June Gift advertise-

ment and our Vacation advertisement to appear early in

July, will help you to increase sales right through the summer.

1 79 St. James Street - Montreal

itau
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\JheLatest Selling

Quality 'Petted in fheWovli

The worlds most
famous pencil

V
rENUS
PENCILS

VENUS ERASERS

OF the same superlative
quality that has made

the VENUS Pencil fam-
ous; soft, gray rubber
that erases CLEAN with-
out a smudge.

Made in 12 sizes
Sample on request

17 Black Degrees—3 Copying

TATIONERS everywhere who value the good opin-

ion of their customers, stock the VENUS line, both

because they appreciate the rapid turn-over in VENUS
Pencils and because these famous pencils are QUALITY
goods de luxe.

Start a customer with a VENUS and you secure a

permanent purchaser of pencils. Repeats are sure.

Quality purchases always pay.

NEW—VENUS Round, No. 3818—soft lead

—especially suitable for stenographic and other

office purposes. No. 3819 same style with rub-

ber tip.
'*

American Lead Pencil Co.

220 Fifth Avenue, New York
and London, England
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PEN EX PENCILS
6ive abetter profit

u"SUALLY, pencil profits depend on turnover. But take two
pencils of the same quality and retail selling price, one costing

you less than the other. Which would you rather sell?

The lower cost pencil, of course! Your customers would buy this

pencil as readily as the other. There would be no difference in turn-

over. But your profits would be greater—possibly double those from
the pencil of higher cost !

This is your reason for pushing PENEX Pencils. Independent manu-
facturing from start to finish in our own plants with improved methods
enable you to buy really good pencils—PENEX—at a lower price.

pI^n

c

J
i

F
l
isey

productio
i

n! We would like to prove this to you with samples,

ma
N
intain

XCH
the

E
"Iad

S quotations and full details. Write for them now.

PENCIL EJflCHANQE
MAKERS OF LEAD PENCILS
FOR THREE GENERATIONS-
JERSEY CITY, N.J. U.S.A.
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Made in 16 de-
grees of hard-
ness, graduating
from 6B, softest,

to 8 H, hardest.

TheManWhoMakes
Van Dykes Says:

I've been with Eberhard Faber,

boy and man for twenty years,

I've seen millions, of pencils go

out of the place — all good and

made as they ought to be; but this

VA|| nWC DRAWINGWMIf VI FVEr PENCILHS600

tops them all. I hear it is a big

seller and I don't wonder. I've

never seen so much quality before

in any pencil. Every one of the

16 degrees of lead is made with

such care as to insure uniformity

and perfect grading.

EBERHARD FABER
Oldest Pencil Factory in America

Factories: Brooklyn, N.Y., and Newark, N.J.

Offices: New York Chicago Boston San Francisco
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GILBERT
RADIO, TELEPHONE

and

BROADCASTING

By C. D. TUSKA
Assoc. I.R.E.

Trade Price of this 115 Page Book 35c each. Retail 50c each

THESE BOOKS SELL IN THOUSANDS
It is the best book for amateurs that could possibly be written.

PUT AN AD IN YOUR LOCAL PAPERS

We handle all kinds of Radio sets, accessories and materials.

But we believe that Stationers, Fancy Goods Dealers and Drug-

gists would do well (at the start) to confine their trade to
'

MINERAL SETS and HEAD PHONES

Send

for

Catalogue

Gilbert 4055, Head Phones
2,000 Ohms

RETAIL $10.00

4016 Mineral Set, eqirpped com-
plete with 2.000-Ohm Head Phones

RETAIL $22.50

The A. C. Gilbert-Menzies Co., Ltd. Toronto
Gilbert B87 Vibrators — Polar Cub

Fans — Radio
Mfrs. of Gilbert Toys—Agents Ives

Electric and Mechanical Trains
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Does this profit

interest you?
THE Dennison Assortment A22 is an investment in profit for

every retail Stationer.

Here there is shown the carton of Dennison Xmas tags and
seals — products which are nationally known for their usefulness

and seasonal appeal.

The carton takes little space on your counter. The product sells

itself! Every customer is a prospect! And vour profit on each carton
is 67%.

Does that profit interest you? One assortment costs you $7.35.

It contains 100 packages, priced at 10 and 15 cents. Your sales total

212.25, or a profit of 67%. It is good profit for popular articles that
don't stay on your counter.

Order now. The Xmas business is a good one if you have the
full line of attractive tags and seals. By ordering now, you will

be assured of your merchandise. If you wait, this assortment may
not be available in stock, and seconds are not first sellers. Order
now. We will ship up to December 1st, and the bill will not be
payable till 30 days after.

This is just one of
the many attractive

t.igs and seals in the
Dennison A 2 2

Xmas assortment.

Just fill out this Order Blank

THE TAG MAKERS
Dept. , Framingham, Mass.

Please enter my order for of your Xmas assortment No. A22.

Please ship on

Name

Address
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What Comes After

You Buy the Goods . . . ?

Chapter II

Sales, of course.

But how many sales? How quick ls the

turnover? How small is the selling cost and

what is your net profit?

Answers to these vital questions depend

on the popularity of the merchandise, the

manufacturer's selling and advertising policy,

and particularly the care with which the

maker co-operates with the merchant in

educating his salespeople.

Individual sales education of your em-

ployees by our large staff of traveling service

men ; education in person and by letters on

sales methods and stock handling; special testing and research work;

educational talks on sales and manufacturing that appear once a month
in the neighborly "Webster Way"—these are a few of the many
ways in which the Webster Definite Selling Plan stands

squarely behind this great educational movement.

It's not a question of how much we can

help you, but of how much you will let us

help you.

Send in the names of your department

heads and retail clerks who would like

to receive the valuable and practical aids

offered by the Webster Definite Selling Plan.

F. S. WEBSTER COMPANY, 372 Congress St., BOSTON, MASS.
Makers of MuItiKopy Carbon Paper and Star Brand Typewriter Ribbons.

Agencies in London, Paris, and all the principal cities of the world.
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MacDou^allsMessaje
To Progressive Dealers Everywhere. For the Month of June, 1922

SENGBUSCH
Self Closing

INK STAND
Withdraw the pen, and the ink-

stand closes air-tight imme-
diately. Hence—clean, fresh ink
always. No evaporation of ink.

75 per cent, of ink hills saved.
Won't spurt. Pen can't get over-
loaded with ink, as pen is dipped
to uniform depth. Saves pens.
Saves time and trouble.

SENGBUSCH
Self Closing

Mucilage Applier

Always ready for use.
Mucilage cannot dry up.
because it's sealed air-

tight but opens at a
touch. Neat and attrac-
tive.

REDI-REDE

School and

Office

RULERS

Made in all styles
and shapes for
school and office
use. Attractive de-
signs and durable
finish. Quick to
read, open method
of marking so that
any division can
be ascertained in-
stantly. All num-
erals in centre of
indications.

The ruler illus-
trated is one of
the Redi-Rede Ed-
ucational Series,
showing the ex-
ceptionally wide
bevel.

"How do you find business?"
"By going after it, of course."

That little dialogue may be hack-
neyed, and you may have realized its

significance many times as applied
to present day conditions, but have
you fully realized that in your busi-
ness it applies any time and all the
time?
How much business would you get in

office supplies if you expected your
stock to sell from the back store
room or even from the counter, with-
out a man out among your possible
customers, finding out where the
business is, and suggesting new
equipment and new appliances? How
long would you retain the office sup-
ply end of your business, if you
stopped "going after it?"

And you know what a satisfaction

there is in persuading a customer
from an old-fashioned, or at least

out-of-date article, to a new and
modern appliance that will mean
greater economy of time and money.
That is one of the big reasons why
so many booksellers and stationers

in Canada devote so much of their

own time to the office supply end
of their business. That's not the

only reason, of course—perhaps more
important is the fact that there is

no department in their store that

pays such liberal and steady profits.

But to get back to the subject of "going
after it." You've found, probably, that

the real way to make money out of the

office equipment end of your business is

to put a man out around the offices

in your town and to "go after" the bus-

iness instead' of expecting it to come to

you. You find the office or factory where
old fashioned methods and appliances are

still being used and you suggest new
equipment that will make savings in time
and money.

Probably right now you' could think of

many offices, who have not the improved,
up-to-date, Sengbusch. Self-Closing Ink
well. Why not start out to show the man-
agers in those offices that they can save

75 per cent, of their ink bills with the

Sengbusch— that it will also mean a 50

per cent, saving in pens. Show them its

ten other, time-saving, trouble-saving and
money-saving features. Help them "make
money—by saving money" with a Seng-
busch.

Another line to suggest—the Vul-Cot
Guaranteed Waste Basket. You can readily

prove to a man that strong vulcanized
fibre, fire-resisting, sanitary and neat ap-
pearing is much more feasible than the

old-fashioned unsanitary, unsightly
method. This is a particularly easy line

to sell, because you can offer your cvte-

tomer a five year guarantee of satisfac-

tion. This protects you and is a very
valuable selling point. Why not a drive
to equip every office on your lists with a

suitable quantity of Vul-Cots?
Many stationers have had great success

with drives on certain office necessities.

They use every selling means available to

attain a certain set quota during some
definite period of time. Windows, counters,

the mails, the local newspaper advertising
columns, your salesmen, all work together
to attain the desired objective. That's
"going after it"—and it pays.

What will be your big drive next week?

^ GUARANTEED
Waste Baskets
Made of VUL-COT Fibre, the lightest durable

waste basket material known. Won't rust or

corrode, dent or warp. Neat appearing and

sanitary. At the same time strong and last-

ing. Made with double rolled top, fibre bot-

tom, single lap and ri vetted seams. Rivets

enamelled to match color with neat round

heads. This basket has an unconditional 5

YEAR guarantee.

ARO-MAC
Sealing

Wax
ARO-MAC is our own trade
name placed on the product
of a large firm of manu-
facturers in Glasgow, Scot-
land. This firm manufact-
ures for the Canadian trade
only through us and every
bar sold in Canada is stamp-
ed ARO-MAC.

"Treasury" and "Commer-
cial" are the medium grades.
"Dominion" is the cheaper
wax and "Bankers" is the
very highest quality made.
All four are having a big
sale in Canada.

The full line is carried in

fours, tens and twenties to

the pound. Very liberal pro-

fit.

Representatives for Canada and Newfoundland :
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Desk Calendar Pads
MADE IN CANADA

Z

DAILY
DESK CALENDAR

DAISY DESK CALENDAR
Size of Pad 3x4 inches

The Daisy is the most complete and
practical combination of Calendar and
Memorandum Pad ever devised.

Each Doz. 3 Doz. 6 Doz.

Complete ....$1.70 $19.20 $18.60 $18.00

Pads Only . . .80 9.10 8.80 8.60

Stands "
. . .90 10.20 9.80 9.40

Pads Only, per 100: $68.00

JEWEL DESK CALENDAR
Size of Pad 3 x 3 3^2 inches

Occupies minimum space; opens like

a book; pages turned daily, not torn
off; has double writing surface; old
memoranda preserved; calendar of
past, present and future month on
each page.

Each Doz. 3 Doz. 6 Doz.

Complete ....$1.70 $19.20 $18.60 $18.00
Pads Only . . .80 9.10 8.80 8.60

Stands "
. . .90 10.20 9.80 9.40

Pads Only, per 100: $68.00

DAILY DESK CALENDAR
Size of Pad l~y% x 5 inches

Each Doz. 3 Doz. 6 Doz.

Complete ....$1.10 $12.00 $11.00 $10.40
Pads Only .. .50 5.00 4.40 4.20

Stands " . . .60 7.00 6.60 6.20

Glass Base. . . .60 6.80 6.40

Pads Only, per 100: $36.00

Liberal Discount to the trade

Write for illustrated Catalogue. Diaries, Daily Journals, now ready.

Photo Albums
MADE IN CANADA

Our line of Photograph Albums is very complete. They are made in

four qualities in eight sizes.

Order now and have them in stock ready for the Summer Trade.

Write for particulars and prices.

We also sell Ergel's ART CORNERS

The Brown Bros., Limited
Toronto

Manufacturing Stationers

Canada
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The Demand For Summer Fiction
Good Stories Will Be Asked for During the Next Four Months by People Off on

Vacations, Excursions and Picnics—Booksellers Should Be Able to Sketch
Plots—Miss Tweedie, of Moncton, N.B., Tells How She Sells 1,500

Copies of Ficti on in Year

WINTER, of course, with its long
evenings and more or less in-

clement weather is the season
when books are supposed to oe in great-
est demand. But the summer business; io

not to be passed up. There may not be as
many books read during the hot weather
but, after all, there is room even here
for doubt. Picnics, excursions and out-
ings of all kinds are indulged ir. from
June to September and it is a rare oc-

casion, indeed, when books are not
taken along.

When the family goes off on its va-
cation books will be taken for every
member. When going on an excursion
or an outing by boat or train nearly
every man and woman on board will be
seen carrying a book. It is the same with
picnics. As a general rule, people show
a preference for a good story and the

shade of a tree over everything else

when the weather is uncomfortably hot

and rea'izing this, the bookseller will be
well advised to cater a bit from now on

to the "summer reader."

Curiosity Should be Aroused

At this time of the year particular-

ly the bookseller and his assistants

should know what they are selling. They
should at all times be in a position to

give the customer an idea of a book's
plot but more so now than at any other
time as in nine cases out of ten pros-

pective purchasers on the eve of a va-
cation will rush in with:

"I want a few good nove's to take

with me on my vacation," or

"We are on our way to the cottage
for the summer and want to take along
a few good stories. What would you sug-
gest?"

It is scarcely enough to say. "Here's
a good story you'll like and here's an-
other good novel. This is a very popular
book. We sell a lot of this. Everyone's
talking about it."

On such occasions short but curiosity-
provoking accounts of the plots of cer-
tain books should be offered. Every ef-
fort should be put forward to stimulate
the imagination by quoting an interest-

ing excerpt from the book.
The editor of Bookseller and Stationer

recalls an interesting conversation he

had not long ago with Miss Hattie

Tweedie of Moncton, N. B., a young
lady who sells no less than 1,500 volumes
of fiction in a year.

If the writer remembers correctly,

Miss Tweedie sold "right off the bat" a

hundred and thirty-one copies of "Helen
of the Old House," thirty-two copies of

the "Life of Laurier," and a hundred
copies of "To Him That Hath." Miss
Tweedie, however, does not wait for all

her customers to come to her. She or-

ders what she thinks she will require

and she calls on and rings up her cus-

tomers telling them that such and such

a book will be in on such and such a

date.

"Do you wish me to save you a copy?"
asks Miss Tweedie and invariably the

reply is in the affirmative.

"Why, I sell nearly all my books be-

fore they reach the store at all," stated

this energetic young lady on being ask-

Miss
Hattie Tiveedie

Moncton.
N. B.

ed how she made such a record for sales

in a pace of Moncton's size. She then

went on to explain that she had found
her method of keeping her customers in-

formed the most successful in the mer-
chandising of books.

Keeps a Weekly Record

This Moncton bookseller also helps
along her sales through the use of a lit-

tle system she has of checking up on
what books go out. As each book is sold

the one who has put over the transac-

tion marks down the name with a check
after it and at the end of the week these

are counted up and in this way it is

an easy matter to know how many books
have been sold.

"This little system," stated Miss
Tweedie, " makes it an easy matter for

me to keep track of what is sold and it

also gives us an incentive from week to

week."
Now, what do the people read? What

books are likely to have the stronger

appeal to the summer readers?

When after publishing 52 novels, a

string of mid-western newspapers rep-

resenting more than a million readers

held a contest to find out which of those

serials their public liked the best, the

vote stood as follows:

Human interest 48%
Adventure Yllc

Humor 15%
Mystery 12%
Detective 8%

Popularity of Love Story

In short, people read for pleasure

what they can understand. Let the au-

thor picture a condition which the read-

er is able to translate into his own
terms, portray the problems and emo-

tions of the time, and his book is a

success.

Again, incidentally, it has been found

that readers of love stories are not

young girls but women past thirty. This

is considered due to the fact that "love

fan" correspondents are themselves be-

yond the actively romantic period. Their

own love life is past or waning and they

devour this type of story as a sort of

emotional stimulant. Consequently the

popularity of the love story can never

be in question. Always founded in a

problem, marriage, it tends in these

days to become linked with the greater

social problem.

Probably the decline in popularity of

the detective and mystery stories, prim-

arily on the down grade because of

their lack of vital personal bearing, has

been hastened by the movies. A few

of the o'der and established authors of

this sort of book manage to make the

best seller lists, but the younger writ-

ers who attain this desirable distinction,

have put our Main Streets on paper for

us, or brought national affairs to gen-

eral attention with such books as "The

Pride of Palomar."

The legitimate devotee of the unadul-

terated adventure, mystery or detective

yarn is youth—the young mind in the

no-matter-how-old body. Adolescence

finds the screen and the movement and

crowd enthusiasm of the picture theatre

far more stimulating than a book be-

side the evening lamp. And this is true

to-day of maturity also, stirred as it is

by the atmosphere of unrest that char-

acterizes our present way of life.
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Display Counts in Selling Books
Buying of Books By Customers, It has Been Learned, Should Never be Hurried-

Popular Novels and Books of Moderate Price Are the Ones That Sell Read-
ily in Department Store, According to Miss G. Mercer of "Spen-

cer's," Victoria, B. C.—Facts About Building Up Book Dept.

I
FIND that in the departmental

store book section, the more popular

-novels and moderate-priced books

can be sold to best advantage," stated

Miss G. Mercer to Bookseller and Sta-

tioner when called upon recently at the

David Spencer Departmental Store, Vic-

toria, B. C.

"On the other hand," she added, "we
are not turned to so frequently for the

more expensive books that the student

and deeper reader buys. When a book
sells for $5. the departmental store does

not so readily reach the type of book-

buyer who appreciates that book. Spec-

ial efforts have to be made at all times

to overcome this fact. When I display a

few copies of Well's "Outline" I have

frequent inquiries—many are interested,

but such a large proportion of the public

that we can reach find even such an

excellent work too expensive for them.

Demand for Children's Books

"Fiction and moderate-priced books on
mechanics, etc., find ready sale so that

we need to devote extra efforts to the

merchandising of the more expensive

volumes."
In speaking of greeting cards, Miss

Mercer discussed the great care neces-

sary in stocking these cards, as those

prepared for some purposes are so infre-

quently called for, and therefore, so

slow moving that very meagre supplies

of these varieties will suffice. The silver

and golden wedding cards were mention-

ed as examples of the kinds that great

care needs to be taken in buying. The
actual statistics show what percentage

of the citizens have a call for these cards

in a lifetime.

The business in children's books is

large in volume and steady all season.

Magazine sales respond well to extra

sales effort.

Building a Book Department

There are some splendid pointers to

be taken by Canadian booksellers from
an article entitled, "How I Began and
Built up my Book Department," contri-

buted by Hal Kahn to American News
Trade Journal. Mr. Kahn's observations

are given in part as follows:

"One of the best methods is to sub-

scribe for a quantity of reviews. With a

carefully selected list of prospects these

reviews can be sent out and they will

secure lots of orders for the latest books

and they will also bring business for the

best sellers of the past six months. I

find that these booklets are best distrib-

uted sealed and, when possible, I have

them delivered by messenger. I don't

believe that many of them are wasted,

but you must keep your list up-to-date

and cut out those who never respond to

your appeal. My clerks list new book
customers and when I feel that they are

interested in the new books I put them
on my list for the monthly review. The
lady in charge of the local library helps

me with my list and I send her blotters,

advertising books, which she gives out

as book markers and in various other

ways I get my book service before the

reading public.

No Rule Against Handling

"Display counts for much in a book

store. I have a counter for the latest

books and a rack for the best sellers in

reprints and change this often. My other

Ottawa Dealer Tells How the Library Brings

Sales of Books People Have Read
CONVINCING proof that more

reading is being done is furnished

by the report of the librarian of

the Ottawa, Ont., public library for

the past year. According to the lib-

rarian, 285,977 books were taken out

by the borrowers during 1921, which rep-

resents an increase of 24,000 over the

year before. It is an encouraging sign,

and also shows how great a service the

library is performing in Ottawa.

Incidentally, the report of the New
York city public library has been pub-
lished. It discloses the information that

10,226,000 books were lent to people in

that period. Proportionately, therefore,

Ottawa reads more library books than
does New York.

The relation of the public library to

the bookseller was aptly illustrated by

A. H. Jarvis, Bank street merchant,

while in conversation with the Ottawa
representative of Bookseller and Sta-

tioner. He said:

"We regard the library as a big sell-

ing help. Very often we have inquiries

from people about books they have come
across at the library, which result in

sales. This applies^ particularly to text

books, (many people becoming so in-

terested in the books they have borrowed
from the library that they decide to purH
chase a duplicate for their own library.

Very often too, readers tire of waiting

for their turn to borrow a new book by

a popular author, and come to us for

it."

books are arranged neatly on shelves,

which are lined with soft blotting paper,
which I find protects the corners of the
books. I use my windows and believe
that books attract as much attention as
any other display of merchandise, in fact

I don't know of any other article in my
stock which will draw the passers-by as
will a window full of colorful books.

"The buying of books by customers is

never hurried in my store. We invite

them to 'browse around' and no one is

ever urged to purchase a book. I be-

lieve if books are sold to customers
against their better judgment, they will

hesitate about comfng in again, feeling

that they may be prevailed upon to buy
another unsatisfactory title. We allow

them to handle the books as much as

they like, as a whisk broom and art gum
can keep dust and finger marks off the

jackets and the stock will remain fresh

looking and clean.

Illustrations in Advertisements

"Many publishers furnish post cards,

showing the jackets of their publications

in full color. These are very fine to use

in direct mail advertising and I always
keep a supply of addressed envelopes

ready to send out some special announce-
ment of a new publication and an an-

nouncement of the next big seller which
will appear.

"I advertise in the local papers. Let

me say that the use of the illustrations

in connection with advertisements is one
of the best and publishers are glad to

furnish electros. I use blotters, direct

mail advertisements and any other mat-
ter which is offered. People will read

book advertising matter more readily

than they will any other class.

"Perhaps it does not have any direct

bearing on 'building book business'

when I set down my opinion about the

publishers and distributors, but to my
mind the factors in the book business are

the highest type of business men and I

do not believe that there is another busi-

ness conducted on such a high plane.

Pride in the Profession

"Therefore I strive day and nignt to

build up a book business, realizing that I

am selling something which has a great

effect in the building of a nation, for

what greater influence is there than that

of books? Believing that the book busi-

ness is a real boon and a lofty field of

endeavor I am always seeking new and

better methods to present my wares to

the people. I am proud of my profession

and of the men who make possible the

books which I sell; the writer, the pub-

lisher and the distributor."
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Realizing that display counts for much in the merchandising of books, Nation & Shewan, 814-816 Rosser Avenue,

Brandon, Man., make it a point of putting their books where they may be seen and looked over.

Worthy of note in the wi7idow display above is the attractive manner in which the display of writing paper

is flanked by popular novels. There is a suggestion here for the dealer who wants to bring his fiction and papeteries

to the attention of the summer vacationist.

In the lower illustration it will be seen that the stat ionery is not far removed from the books, the table at the

right beina filled with papeteries likely to appeal to cus tomers looking over the books.

Miss Barber is in charge of the book department of the Nation & Shewan store and it is evident at a glance

that she is a firm believer in the policy of making displays attractive and dignified without giving them that air

ivhich frequently holds the customer at a distance
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Frequent Exchanges Bring Trade
Lending Library in Hudson's Bay Store in Victoria, B.C., is Stocked With Some Two

Thousand Books, a Sixty-Cent-Per-Month Rate Being Charged—Books May
Be Exchanged as Often as Customer Desires

AT ONE end of the long carpeted

maezzanine floor which overlooks

the main floor in the new Hud-
son's Bay Store in Victoria, B. C, is

the hair-dressing parlor, the manicure
parlor, etc. In the middle of the bal-

cony, large, deep, comfortable lounging
chairs are arranged for the comfort of

tired shoppers. Writing tables and stiff,

straight chairs are near at hand for

those who would find it convenient to

pen a note.

Then at the other end of the long
balcony is a richly appointed, and well-

stocked library—a lending library. Miss
Jarvis, librarian, has chosen only

about 2,000 titles up to date, but the

shelves are built to accommodate many
more and Miss Jarvis will increase the

number of titles as the demand increas-

es and the new titles come on the mar-
ket.

Librarian and Bookseller

The rate charged is1 60 cents per
month, or $6 by the year, with the priv-

ilege of changing the books as fre-

quently as desired. Of course, as the
library, besides being a convenience, is

expected to bring people into the store

the more frequently the books are ex-

changed, the better.

At the present time, the Hudson's

Bay Co., has not opened up a book and
f/ta-ionery department, Mise Jarvis'

library being the only section handling

books, and then only on a loaning ba-

sis.

In connection with the Hudson's Bay
method of handling books it may be

noted that the good librarian, as well as

the bookseller, is not born but is a pro-

duct of cultivation. He must learn

from his early youth that "The book is

the only immortality;" that they are

the only good friends who will never

fail, whom one can share and not lose. As
Miss Bessie Graham quotes in her ad-

mirable "Bookman's Manual;" "He
(the librarian, and obviously the book-

seller) must know his books, not

much in a few books but a little in all

the books, all the journals, book cata-

logs, many pamphlets and all newspa-

pers which come to the library. With
him chere can be no question of what to

read. He must read it all; not all of

all he sees but a little of everything he

sees. Any worker in any library or

bookstore who does not read, read, and

forever read, cannot hope for and can-

not expect notable success."

But reading is not all He must be-

Whaley's Circulating Library

For the convenience of our patrons and others we have now in-

stalled a modern Circulating Library.

Become a subscriber now and you will find what otherwise might
have been a dull evening has proved a profitable and enjoyable one.

Then again, the cost is nominal—50c. per month, which entitles each

subscriber to take out one book a day, but each book can be retained

lb days if necessary.

The Library is open every day except Sundays and Holidays

from 10 a.m. to 10 p.m.

You will find here courtesy and civility; we study our patrons.

Grandview Drug Store

FRANK WHALEY, Prop.

1 003 Commercial Drive Phone High 356
Prescriptions Accurately Dispensed from Pure and Dependable Drugs Only

By means of circulars sent out with parcels Frank Whaley, of Vancouver, B. C,
advertises his library. Above is a copy of a recent circular.

come enthusiastic about the books
which appeal to him and be able to

share this enthusiasm.
One. Know your books.

Two. Become enthusiastic over them.
Three. Transmit this enthusiasm to

your readers.

These are the cardinal points of the

successful 1 brarian and bookseller.

Tha; there should be started a great

campaign on behalf of librarians and
booksellers, not merely of books, was
a point advocated by A. A. Kroch in

an address before the Illinois Library
Association. The public, it was em-
phasized, should be told loudly and per-

sistently that it needs proper guidance
for its reading, and that librarians and
booksellers are their natural guides.

But how to advertise those facts: First,

through interesting press notices of a

well-organized publicity committee con-

sisting of representatives of librarians

and booksellers. Second, through lec-

tures in clubs and societies. Thind,

through forming library clubs. Fourth,
through publishers' advertisements.

Patronize Local Bookseller

The local bookseller and the librarian

should mutually advise each other. The
librarian must not be tempted by lower
rates of a distant dealer but should

patronize the local bookseller, as the

service would greatly offset the small

savings' on the price of the books.

Librarians and booksellers should al-

so use every opportunity to impress the

public with the value of a home library.

A small slip might be inserted in each
book, suggesting to the reader that if

he enjoyed the book and wanted to read
it again and again he might buy it

either for himself or as a gift to a
friend.

The important problem confronting

the librarian is the economical purchase
of new books, and here is where the lo-

cal bookseller can be of greatest assis-

tance. The alert bookseller keeps him-

self informed on the new publications,

usually knowing them before the li-

brarian reads about them. If the li-

brarian makes it a part of his task to

meet the bookseller at least once a

week to discuss' the new books with
him, to keep posted on the public's pre-

ferences, to look over the books before

he buys them—then the slight increase

in price which he may pay by buying
from the local bookstore and not from
a distant) "price cutter," is well expend-

ed for the benefit of his reading pub-

lic. He gets first hand information,

can then much more intelligently follow

the book reviews, will sense the demand
of the public, and be prepared to an-

swer the many questions of the public

as to wh- +his or that book is or is not

on the shelves.
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Sentiment Turns to War Stories
Sir Arthur Spurgeon, Noted British Publisher, Tells When Visiting Toronto How

Public Sentiment is Swinging—Looking for Canadian Books That Will Sell

in England—Speaks Encouragingly of Dominion's Writers

A MESSAGE to the effect that trade
conditions are improving in Eng-
land and that there is less un-

employment in that country now, comes
from Sir Arthur Spurgeon, chairman
and managing editor of the House of

Cassell, London publishers, who visited

Toronto during the month.
In discussing English literature, Sir

Arthur stated that the war had a pe-

culiar effect on the matter produced. For
a short time after the war, there ap-

peared to be a marked reaction against

anything with a war tinge, but now pub-
lic sentiment appears to be swinging
back in the direction of war stories, not

so much the stories telling of the actual

fighting, but those bringing out the

psychological phases of the war and its

effects upon the people.

On Voyage of Discovery

At the same time, Sir Arthur had an
encouraging word for Canadian writers,

as he stated that there is a good market
with English magazines for the story

which deals faithfully with living condi-

tions in Canada.
Sir Arthur was in Toronto on a voy-

age of discovery.

It's Canadian books that will sell in

England that he's after. He is going over

the long list of Canadian authors and
their works, and, when he returns across

the briny, he will probably have made a

choice of a number of volumes for pub-
lication in Britain.

Sir Arthur is not a stranger to Can-
ada. In fact he rather likes us. But he
is a candid friend, and while here said

very frankly that one reason why more
Canadian books have not sold in Eng-
land is that many of them "seem to lack

depth."

"The story seems to be a trifle too
much on the surface—the characteriza-

tion is not keen and subtle enough," he
said.

Sir Gilbert Parker's books have had
quite a sale in England, he said, and so

have the fascinating animal tales of

Charles G. D. Roberts. Ellen Montgom-
ery's books have also been popular.

Picks Up Torontonian's Book

"There is quite a keen demand in Eng-
land for breezy stories of ranch life and
that sort of thing," said Sir Arthur, and
as he said this he handled a recent novel,

"Rangy Pete," the work of Guy Morton,

a Toronto newspaperman. He was inter-

ested in it.

Sir Arthur had quite a fund of liter-

ary gossip on tap. He said that there

were numerous books that had a strong

and steady sale overseas, but few hits

like "If Winter Comes," and A. S. M.
Hutchinson, its author, a former editor

of the Graphic, was as much surprised

as anybody else at its great success.

He also talked interestingly on the
recent criticism of the realistic novel.
Sir George Foster had voiced some keen
criticism of the school of realism.

The Changes of Time

"I come of Puritan stock," said Sir
Arthur, "and I have Puritan predilec-
tions, and I hope I always will have,
but I believe in literary freedom—with-
in the bounds of decency. It is necessary
to portray the seamy side of life to some
extent in order to make the public real-

ize what conditions are and the need
for reform. It is essential to picture evil

and suffering in order to show the na-
ture of the cancer in the life of the
commonwealth."

He regarded it as a dangerous thing
to trammel too much the artist in words.
He recalled how Thomas Hardy, after
the severe criticism of "Jude the Ob-
scure," had never written another novel
because he felt so keenly the criticism

of what he had put down as a picture of

life as he found it. He mentioned how
the man who first translated Zola into

English was imprisoned in London, yet
in after years Zola was acclaimed, and
some of Elizabeth Barrett Browning's
works were condemned, and even Long-
fellow did not escape censure, said Sir

Arthur, by way of showing how the

world's opinion was broadening out.

There are two thousand titles on the shelves of the ^ending library in the Hudson's Bay Company's store in Victoria, B.C.,
it being evident from the illustration that the quiet, restful atmosphere is encouraged in this department.
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"Vacation Reading" to the Fore.

IN
THIS issue the man who deals in books will find a

list of excellent fiction eminently suitable for summer

reading also brief reviews on brilliant and sparkling

novels, all 'of which, with very few exceptions, have just been

published within the past few weeks.

Sales effort in the bookstore and book department should

show no decrease during the summer months, but as the Year

Round Bookselling Committee points out, should be based

even more carefully than in other months on the natural in-

terests of people. The slogan used by booksellers last sum-

mer seems just the right idea for continued emphasis: "Take

Along a Book." If is appropriate for use throughout the sea-

son, with all the various kinds of books in summer window

displays. Window displays should be changed frequently.

Some of the groupings which will keep books of many kinds

moving; gifts for members of the family visited over the

week-end; books to read on lazy afternoons in a canoe or in

the hammock; stories to read or tell at the camp-fire; books

for the children on rainy days; books on tennis, golf, swim-

ming and other sports; books on stars, flowers, shells, birds,

mushrooms, butterflies, and other outdoor "hobbies"; books

on entertaining—attractive salads, sandwiches, etc., for the

summer luncheon or picnic; books on woodcraft and camp

cooking, for the amateur camper; books on polar exploration,

"to keep one cool by contrast;" these are all subjects that will

get attention and make sales if well displayed and advertised.

The co-operation of summer outfitters should be sought in

fitting up windows. Tennis rackets, canoe cushions, fishing

rods a porch swing, or other summery "atmosphere" can be

borrowed from local stores for display with books.

Another revenue-producer can be effected by offering to

make up vacation packages of books for gifts, to send catalogs

and to mail books to summer addresses, to deliver books at

trains and piers to customers or friends of customers. Social

page announcements of people leaving town for the summer
should also be watched so that these names might be added

to the mailing list and announcements be sent them of new
hooks to "take along."

There are big opportunities for increasing business in the

handling of summer fiction and these should not be passed

by or overlooked.

The Budget at a Glance.

LIKE EVERY other man in business, the bookseller and
stationer feels the weight of the new Fielding Budget.

Of course, it is the increased sales tax that hits the

hardest although the taxes on taboccos and confectionery will

affect the dealer in the smaller places. The budget, however,

is not sensational, but it has consistent purposes, and with

singular directness it serves them. The country must have
revenue, and Mr. Fielding is seeking it mostly in ways which
will be least injurious to the interests of business and the

daily welfare of the people in their homes. There is an
increase in the sales tax, but from this tax more items will be

exempt. The tariff has been shaded down, also the cost of

living. Goods from the mother country will find Canada's

doors widened for their admission. The tools and implements

used in our basic industries will be cheapened. Vexing cus-

toms complications are being removed and trade made simpler

and easier. Perhaps the most important phase of Mr. Field-

ing's budget is his increased sales tax. Formerly the tax on

the sale by the manufacturer when selling to the jobber was
lVi'/c and on the sale by the jobber to the retailer lMs%>
making a total of 3%. Each of these transactions Mr. Field-

ing has increased by 50 per cent, making a total of 4^%.
Formerly the tax on the sale of imported goods by the manu-
facturer to the jobber was 2 per cent, and now it is 3, while

a similar increase has been made from the jobber to the re-

tailer, making a total of 6 per cent.

In a few terse sentences, Mr. Fielding disposed of several

statutes. For instance, the Marking Act, the Valuation of

Goods Act and the Depreciated Currency Act were disposed

of in short order.

Up to $1,200, motor cars pay an excise of 5% and above

that amount an excise of 10%. Telegrams and cables, which

have been paying a tax of one cent, will have to pay a tax of

five cents. Transfers of stock certificates have heretofore

paid two cents per $100 and now the rate will be five cents.

Referring to the act which required that goods imported

into Canada be marked with the name of the country of origin,

Mr. Fielding pointed out that that act had been passed, but

not enforced. The Government now had decided that the act

was undesirable and unworkable and as such should be re-

pealed. The provision for basing the customs charges on

cost of production plus a fair profit in the country of produc-

tion was, in Mr. Fielding's opinion, an unnecessary interfer-

ence with trade, and he proposed to wipe it out.

Another provision of the last Tariff Act which it was pro-

posed to abolish was that dealing with valuation of imports

from countries where the currency was depreciated in value
below 50% of normal. Mr. Fielding dealt with the case of

the German mark. Under the provision in question, he said,

the German mark was given a fictitious value utterly out of

keeping with its actual value. As a result, instead of a
duty of 35% against goods made in Germany, Canada had
been charging a duty as high as 1,000% under this clause.

He pointed out that the only effect it had was to prevent

Canadian buyers from purchasing direct from countries such
as Germany which had a greatly depreciated currency. There
was nothing to prevent purchases in Holland or in Britain.

The provision that invoices must be certified by commercial

agents of Canada in the country of export to Canada was also

objected to by Mr. Fielding as being unworkable. To carry it

out would require that Canada should maintain an army of

commercial agents. That portion of the act had never been

brought into effect and was a dead issue.

"It is proposed," continued Mr. Fielding, "to change the

duties on cigarettes and cigars and on Canadian raw leaf

tobacco when it is taken into a licensed tobacco or cigar manu-
factory. The excise duty on all weights of cigarettes is in-

creased $3 per thousand. The present rate is $6 per thousand
for cigarettes weighing not more than three pounds per thous-

and and $11 per thousand on cigarettes weighing more than
three pounds per thousand."

Every budget, of course, brings it's sore touches, but, re-

membering past budgets and considering that the Marking
Act and the Depreciated Currency Act have been thrown into

the discard, the trade feels that this year it has at least had
as square a deal as could be expected under the circumstances.

THE successful salesman cannot be expected to know
everything about all the books he sells, but he endeavors

to obtain at least a little knowledge of many books.
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From this illus-

tration it can be

readily believed that

J. A. Knight, of

Ladysmith, B. C,
puts great stress on

his windows.

j
iti

\* ;
------

!~ct:
" » ««*i|Ea

Fishing tackle,

sporting goods and
merchandise suit-

able to the season
are displayed, Stat-
ionery being shown
in the little case in

front.

WHEN J. A. Knight opened up
his book and stationery busi-

ness in the coal city of Lady-
smith, B. C, there were no other mer-
chants in a position to put in the supply
of patterns for which the fashion maga-
zines create such a demand, so Mr.
Knight took the agency.
As he says, "I wouldn't give it up

now. It is good steady business, the

profit is fair and they bring a great

number of the townspeople into the

store, which in itself is good business."

Looking for Suitable Cover

"I am busy now equipping a lending

library, as I believe that it will also be

a factor in making this store the one
place where almost everyone will even-

tually come every time they are doing
any shopping. At present I have put

in only 450 volumes but they have been
carefully chosen and I shall augment
the choice of titles as we go along. I

have been writing all over the Domin-
ion trying to get a good line of book
covers, paper backs to put on various

sizes of book covers that will be uni-

form, protect the book, and not

unsightly. I shall not use anything

that will be required to stick to the

book—that spoils the chances for sell-

ing if I want to sell.

"The best thing I have run across

yet is a cover that goes on in four

parts, upper and lower, front and back.

Each section is gummed ready to be

stuck to the adjoining section after the

corners have been fitted to exactly

fit the book. These covers were some
my father has had in stock for thirty

years. I have never been offered any-

thing similar to these, and they have

Gift Jewelry and
Patterns Handled
In Western Store

mucn to commened them—being strong,

adjustable to any sized book, and not
stuck to che volume in anyway."
The rate that Mr. Knight is charg-

ing is one dollar to join and fifty cents

per month. While Mr. Knight does not
consider tha'c fifty cents a month is

enough for the service, and to allow for

replacement, still similar libraries have
been operated in the town at this fig-

ure, and he thought it better to accept

the accustomed fee for circulating li-

brary service.

In addition to the usual lines of busi-

ness and social stationery, reprints,

etc., Mr. Knight found that the com-
mun ty needed a few other services

from the stationery store. A limited

amount of gift jewelry is, therefore,

displayed in a show case in front of

the door; flashlights and supplies are

also displayed. A big business is done
in fishing tackle, as the fishing waters
of Vancouver Island are world famed,
and the local merchant knows by exper-

ience the best tackle to use.

Mi\ Knight mentioned that tobaccos

had been dropped as he had found that

the space could be more profitably em-
nloyed. The windows in the Knight
Book and Stationery Store are modern
and Mr. Knight states that the care

given to dressing them is well repaid

by the business they create.

Here are a few points about window
trimming which the dealer in general
merchandise can use to advantage:

Get ideas from merchants in other
lines of business.

Plan your displays ahead—days and
even weeks ahead.
Get all material ready for the new ar-

rangement before the old display is

taken out.

Keep "a window notebook." Jot down
in it ideas you see.

To express coolness in a window use
gray, light green or light blue for the
color scheme.

To show warmth use reds, yellows,
oranges—warm colors.

Have the backing of your window
high enough to shut off view of the
store interior.

Use a dark color in the background
when displaying light colored goods, and
vice versa. Get contrast.

Impressions from Exterior

Keep your windows clean. Have them
washed frequently.

Don't crowd your window.
Avoid the other extreme. Too little

in a big window will cause the merchan-
dise to be "lost."

Card holders are useful. They'll keep
price cards from falling over on their

faces.

Make your display attractive to the

eye—and the purse—but don't make it

so the merchandise is forgotten in ad-
miration of the "trimmings."
Make your store front reflect you. It

is the exterior which most people see.

Impressions are made by exteriors.

Cut glass and jew-

elry, the kind that is

purchased on the

spur of the moment
as gifts, are prom-

inently displayed in

the case in the cen-

tre of J. A. Knight's

store in Ladysmith,
B.C.

Novelties of all

kinds are a feature
of this Western
store but care is

taken that the regu-
lar book and stat-

ionery business is

not sacrificed to

outside lines. The
new library is going
strong.
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Public Interested in Book Store
Campaigns Such as Canadian Book Week Have Given Bookseller an Assurance

That He is a Big Factor in Community Life—C. Foster Brown, Montreal,

A. H. Jarvis, Ottawa and W. H. Kerfoot, Smith's Falls, Attended Conven-
tion in Washington, D.C.

C.
FOSTER BROWN, St. Catherine

St.. bookseller, Montreal, P. Q.,

and A. H. Jarvis, Ottawa, attend-

ed as the official delegates of the Book-

sellers and Stationers' Association of

Canada the twenty-second annual con-

vention of the American Booksellers' As-

sociation in Washington, D. C, during

the past month. When the association s

executive met recently in Toronto, Mr.

Brown was appointed to attend the Am-

erican convention at his own expense

and having done so,, the booksellers of

Canada may expect an interesting re-

port from him when they meet in con-

vention in Montreal on October 1/, 18

and 19. ,

Other Canadians present at the Wash-

ington convention were W. H Kerfoot

of Kerfoot's Bookstore, Smiths tails,

Ont., and Mrs. Kerfoot.

Pointer for Canadian Dealers

Questions of interest to the Canadian

bookseller as well as to his brother be-

low the border were taken up and from

the addresses and discussions Canadians

may learn much. In his address of

welcome, President Eugene L. Herr said:

"We of the book-trade in this country

owe a great debi, to the little band of

devoted men who first actively strove to

rebuild the shattered trade of book-

selling when at a period twenty years

or so ago it was in a great danger of

passing out of existence. They laid a

foundation upon which has been built a

business edifice which is gradually at-

taining greater proportions and we,

who are in the business to-day, are pro-

fiting from their efforts to improve

business conditions in the book-trade.

We should continue striving to make

the edifice better and stronger and

should perpetuate the good which has

been accomplished.

"By 1900 it looked as though the gen-

uine "bookstore would be annihilated and

it was at about this period that a very

small number of devoted book men

banded themselves together in the Am-

erican Booksellers' Association and

made a start at rebuilding and again

dignifying the profession of bookseller.

Net Price System's Benefits

"Any of you can recall the long years

of effort which were required to restore

bookselling to a sound position. It took

almost ten years of unremitting effort

to accomplish what we now know as the

net price system, which means that the

price at which the book is published and

offered by the publisher is an honest

price and the price which every retailer

should secure in order to have at least

a safe working margin on which to

conduct his business. For a period of

ten or a dozen years the net price sys-

tem has been maintained to a very com-
mendable degree and the results are ap-

parent in the growth of the book busi-

ness, the improvement of bookstores,

the increased number of book stores and

the better facilities for retail book dis-

tribution.

"A practice into which a number of

publishers have been inclined to drift

during the past year and which was
brought very prominently before your

Board of Trade and the Executive Com-
mittee, and against which we lodged a

strenuous protest was the practice oT

permitting new and very popular books

to be used as premiums for magazine

subscriptions, the books either being

given away free or sold at a ridiculously

low price, in connection with the sub-

scription, as compared with the price

which the bookseller was compelled to

ask in order to secure only a nominal

profit.

Worth While Books Favored

"In casting a backward glance over the

two years during which I have served

as President of our Association, I feel,

that we, of the book-trade, have a right

C. FOSTER BROWN
Montreal Bookseller, who attended the

American Booksellers' Convention as a
representative of the Canadian Associa-

tion. The above photograph was "snap-

ped" at the convention in Washington.

to be proud of the showing which it has
made during this period of general
business depression and a period during
which business and trade practices have
been to a considerable extent demoraliz-
ed. The book business has learned a

good lesson. The volume of business has
equalled and in many cases surpassed
the preceding years which were fruit-

ful ones in all lines, and the great body
of book readers which increased rapidly

during the war period has been held in

their love for books and reading; and I

believe that the habits of reading which
have been implanted can be maintained
and increased. It is of vital importance
that both publishers and dealers alike

should exercise the greatest care in the

character of books which they present

to the public. Their books must be

worth-while, the trivial must be shun-

ned if we would maintain our hold on the

public.

Fewer and Better Books

"The recent decline in prices of many
of the cheaper lines of books which have
been made possible by somewhat lower
costs of materials, should greatly in-

crease the volume of business in this

class of merchandise, and it is only by
an increase in volume that the publish-

ers who have taken this aggressive step

can come out whole. In this connec-

tion, I hope that all publishers will en-

deavor to make their prices just as low
as is possible, consistent with substan-

tial manufacture and a reasonable pro-

fit to themselves.

"We should again reiterate the slogan

fewer and better books. Greater quan-
tity production of fewer items will ans-

wer many of the problems which pre-

sent themselves to publishers and book-

sellers alike and will simplify the whole

course of our business. I realize that

this is a difficult prescription, but it

is one which is to-day facing the manu-
facturer in every line, and it is through

this alone that we can have a gradual

lowering of prices while still maintain-

ing a standard of excellence.

Public Considering Value

"The public to-day is not looking for

cheap goods, but it is weighing and con-

sidering carefu'ly the value which is

offered for its money. We are engaged

in one of the best and most attractive

businesses in which it is the privilege

of any man or woman to be engaged. We
are building up culture and taste, and

the bookseller to-day ranks with the

teacher and the preacher in influence

on the life of the community. Any com-

munity is better if it has in its midst a

well-stocked bookstore with the proper
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atmosphere enveloping it, and I feel that

you can all be proud of the profession

in which you are engaged for your
livelihood."

Marked Advance Noted

In reporting on the "year-round" book
selling campaign, Frederick G. Melcher,
chairman of the committee, gave it as

his opinion that not since the invention

of printing, which made possible the ra-

pid spread of ideas, has there been a

more interesting age to live and work
in, "because," he went on, "in our time
having learned how to multiply the book,

we are now interested in multiplying its

circulation. We find ourselves not alone

in that interest, for, as we step for-

ward, we find ourselves in step with

other groups, the teacher, the librarians,

the press. The Chautauquas emphasize
books to supplement their speeches. The
pulpit gives remarkable response to Re-

ligious Book Week, emphasizing the re-

lation of the written to the spoken word.

And we, the booksellers and publishers

find that we are just stepping on with

others, not apart from them, and in this

fellowship we find new confidence and
strength. When we get a new vision of

what we are to do, we get new strength

to do it, and from new strength comes a

new vision, and so the cycle goes on. I

believe we have made a marked advance
in our profession, and we cannot yet

appreciate how much new invigoration

has come from new people, new
methods, new enthusiasm.

Where the Bookseller Stands

"There are four points on which we
have been able somewhat to clarify our
minds and on the last of the four I

speak of to-day. We have first, a much
higher conception of the function of

bookselling than we have had in the

past; second, a higher idea of our re-

sponsibility in giving trained service in

book-selling; third, a higher vision of the

virtues of organization, of being a na-
tional association and of working with
others; and fourth, a consciousness of a

wider public recognition of what book-
selling is. These campaigns have given
us an assurance that the public is inter-

ested in the bookstore while we thought
that they were only standing around
joking about us.

"When Children's Book Week came it

echoed all over the country. This doesn't

happen by accident. Books make news.
No newspaper is expected to take as
news, items that are not of themselves
timely and interesting but articles can
be prepared in that spirit and made
ready for those interested. During Relig-
ious Book Week there were many spec-

ial numbers among the religious peri-

odicals and great piles of clippings came
in from all parts of the country.
"We have also been interested in en-

couraging the publication of lists of
books though not issuing them ourselves.
The American Library Association has
issued very timely lists, as have many
magazines in connection with special
articles. All this increases the chance
that when there comes the impulse to

Newspapers in Winnipeg Went Out of

Book-Selling Business When Dealers

In Books and Stationery Organized
ORGANIZATION for the book and

stationery trade is heartily en-

dorsed by Lisgar Lang of Russell,

Lang and Co. Winnipeg, Man., who in a
letter to the editor expressed himself as

follows:

"We feel very strongly that there

buy a book, the suggestion of what book
to buy may be present.

Books as Gifts Advocated

"The radio proved a new opportunity.
When William J. Bryan could not take
time to talk at Newark about Religious

Book Week, I took the assignment my-
self, and had a chance to speak into a

thing that looks like an old gramaphone
cylinder, and to know that, if anyone
was listening, I could be heard from the

Mississippi, to Montreal, to Florida.

"I ought to read to you from the en-

thusiastic letters about the campaign
that have come from the booksellers, but
I know that it is best that they be om-
itted at this hour.

"I ask especially that you put all the

effort you can into making the con-

nection between books and gifts as the

positive thing. To get that over depends
on co-operative work. The committee is

trying to help you with the material. The
rotogravure poster, "Will the New Home
Have Books?" and the one emphasizing
the place for books as graduation gifts,

are going out to you. Talk books as gifts

to your friends and neighbors.

should be some general organization of
the booksellers and stationers of Canada.
It is a day of organization for mutual
encouragement and protection and it

seems to us there is no business that re-

quires this more at the present time than
the book business. Here in Winnipeg the
newspapers formerly used to go into the
book business, periodically using their

columns for advertising some special
book which they had purchased in large
quantities direct from a publisher. We
organized here and persuaded the news-
papers to entirely eliminate this compe-
tition. Then again, we watch closely
book canvassers and insist upon them
securing a license before doing business
in our city. As a rule we find Canadian
publishers very fair and sympathetic but
occasionally they kick over the traces
and sell direct to an institution at trade
prices. With a strong organization
watching the trade interest these things
could not happen. While we are writing
you, we would like to enquire of brother
dealers throughout Canada whether they
are pushing Canadian periodicals as they
should. For instance, there is no better
home periodical than 'MacLean's Maga-
zine.' We have instructed all the mem-
bers of our staff that they must at all

times boost this magazine, with the re-
sult that we are sending in many sub-
scriptions for it. MacLean's are most
liberal in their commission on these sub-
scriptions. Only yesterday a gentleman
came into our office and was ordering a
number of American magazines to be
sent to his lumber camps. We asked
him why he did not include MacLean's,
and he said he took it some years ago,
but did not care for it. We produced a
current issue, showing him what a won-
derful paper it was and he promptly
added it to his list. It is not so much
that it is MacLean's but that it is a good
Canadian magazine we are so enthusias-
tic about it. There are other good Can-
adian magazines and dealers should keep
them to the front."

A. H. JARVIS
Ottawa Bookseller, who attended the

convention of the Ameriqan Booksel->

lers' Association in Washington, D.C.,

as a representative of t\he Canadfemi
Booksellers' and Stationers' Association.

Robert Leighton, the well known
judge at the principal dog shows of
Great Britain, and an acknowledged au-
thority on the leading breeds has just
brought out a new volume, "The Com-
plete Book of the Dog" (McClelland and
Stewart). It contains information on
every matter relating to dogs, from hints
as to the best way of selecting a pup
from a litter, to the method of diagnos-
ing and remedying the ills to which dogs
are liable. There are sections dealing
with The Dog and His Owner; Non-
Sporting and Utility Breeds; Hounds;
Gun Dogs; and other Sporting Breeds;
the Terriers; the Little Dogs of Luxury;
and Canine Medicine and Surgery. The
volume is fully illustrated.
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Believes Quality Papeteries Pay
In "Litchfields" of Victoria, B.C., the Policy of Handling Only the Best in Stationery

is Closely Followed, This Dealer Being of the Opinion That No Prestige
Comes Through the Cheaper Lines

I
HAVE been greatly interested,"

said Mr. Litchfield of "Litch-

field's," booksellers and station-

ers, 1109 Government St., B. C, "in the

arcicles in Bookseller and Stationer

dealing with the lending library. At
the present time I am not doing any
lending but there is one point I would
like to see discussed in this excellent

journal; how do the booksellers who op-

erate a lending library avoid the sug-

gestion of being a second hand store?

With the shelves of used books there is,

in my opinion, a very real danger of

the customer gathering the impression

that such a dealer sells second-hand
books."

Nifty Papeteries Display

As seems to be true with all statin'

ers, 1VL". Litchfield has some depart-

ments chat seem a little nearer to his

heart than the rest. The stationery

disp'.ay is an education in the fines;

lines turned out by the various paper
manufacturers.

Choice samples of the finest adver-

tised bonds and parchments are dis-

played both in two sized boxes and two-
sized tablets—in every case with en-

velopes to match. The tablets, envel-

ope and notepaper boxes bear, in ad-

dition to the maker's name, the Litch-

field name printed in script in the man-
ner that has been standardized.

"You will not find any cheaper note-

paper there," said Mr. Litchfield, "as

I do not s.ock it at all. I leave that to

the 15 cent store. There is no satisfac-

tion to its sale; there is no 'repeat' and
no prestige from handling it."

A visiting stationer could not help

but be struck with the range of greet-

ing cards displayed. There is hardly
any occasion except a proposal of mar-
riage that hast not been taken care of

by the makers of greeting cards, and
the beauty of the verse and the artist re-

displayed in the designing and printing

are of a very high order. Every day
is some one's birthday, brother's or sis-

ter's, mother's or dad's, wife's or hub-

bie's.

Then there are the anniversaries of

the wedding day, announcements of

births, deaths. Cards of condolence, and
cards for thanking for cards of condo-
lence. Cards to accompany gifts of
flowers and cards to acknowledge
same. Even the occasional silver wed-
ding does not find this stationer un-
prepared, and for these beautiful cards,

a stiff price is charged—one that will

repay the stationer for carrying such
cards against the day when they are

required.

Of course, a full range of the best

selling fiction is displayed and then
technical, engineering, gardening, med-
ical and school books are stocked. So-
cial, business stationery, school*and of-

fice supplies round out this business.

Capturing Feminine Trade

In selling stationery it has been
found good policy to direct the sales ap-

peal to women.
Most of the public stenographers in

this country are women. The stationer

who does not give some attention to

them in formulating his 1 sales policy

naturally loses a rich slice of business.

Equally out of touch is the stat :oner

In this photograph of the Litchfield Store in Victoria, B.C., Hie proprietor is seen arranging his display of greeting

cards. He has a card for almost every conceivable occasion, takes a special interest in them all and declared to Book-

seller and Stationer that the cards alone easily paid one month's rent.
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Here is a hand-

$ o m e wedding

window which
can be used at

any time to help

along the sales of

papeteries. The
display repres-

ents the results'

. of a careful

planning for ar-

tistic appear

ance.

The shower of

white bells in the

center and the

blossom, covered

trellis in the back-

ground give a
dainty beauty to

the display that

shoulfl appeal
strongly to wom-
e n customers.

Note the framed
engraving work
in the fore-

ground.

who does not get out after the trade of

those other thousands of women who
have gone into business for themselves
in the past decade or so, or who does
not give some sales attention to the
large number of women who are serv-

ing big and small corporations as pur-
chasing agents.

It must not be imagined that the sta-

tioner who seeks to build up his sales

to women must turn his shop into a

combination drawing room and tea par-

lor. Women are among the first to

laugh at the dealer who forgets that

his shop is a place to sell goods. The
things that women appreciate in a shop
are things that ought to be a part of

the shop in any case, as a mere matter
of common business judgment. It is

not any greater trouble to have the

sales force cheerful and solicitousi of

the customer than it is to have sales-

people who are cold and sulky. It is

not very much harder to keep stock in-

vitingly clean than it is to have it

dusty and badly arranged. Win-
dow and counter displays can as easily

be made humanly interesting as they

can made cold and terse.

If possible, the stationer who wishes

to get the feminine trade should have
a woman to attend to the task of sell-

ing to that trade. Women buy most
readily from women. It is easier for

a woman than for a man to get the

feminine customer's viewpoint. For
the same reason it is good to have wo-
men write the advertising matter that is

directed to women. When men write

advertisements they are apt to concen-

trate on bald statements of fact, very

good in their way, but still bald. A
woman given the same facts to play up
usually knows enough of feminine psy-

chology to dress the facts up (before

they make their appearance in public.

When she finishes with them they are

still facts, but the verbal and pictorial

garments they are fitted with make
women look upon them with far more
attention than they otherwise would.

The matter of etiquette in the way of

phrasing letters and invitations is a

display topic which the stationer could

develop. It would be a good idea to

stage a window display in which the

various ways of using stationery in

writing personal gifts would be ex-

plained in full. It would be a compar-
atively simple matter to obtain samples

of the various forms to be used as prac-

tically every public library contains

books on etiquette which give all this

sort of thing.

After the specimens had been pre-

pared and neatly mounted on cardboard

on which was the necessary amount of

explanatory reading matter, the store

might advertise the display in the local

newspapers, supplemented by means of

a large window card placed in the cen-

ter of the display. The newspaper ad-

vertisement might read about like this:

"Some of the most troublesome prob-

lems of social intercourse are solved in

a unique display which is now on view

in our main show window. In this dis-

play we show samples of the various
proper forms for writing personal let-

ters, sending niessages of condolence

and so on. Every social need in the

way of correspondence shown in this

window,.

"So come to our store and look at

our main show window; and while view-

ing these specimens of proper corres-

pondence, also observe the very inter-

esting display of modern stationery

which is exhibited in contrast.

"Wise folks will secure their stock

of stationery for the weeks and
months to come from us at the present

time before the excellent stocks are en-

tirely picked over."

This sort of an advertisement would

be sure to bring people to the store to

see the display and the exhibit would

bring a number inside to purchase some

of the goods shown.

Dainty New
Correspondence Papers

A writer of a letter is often judged by the quality of paper

used. Writing a graceful letter on well chosen paper is

like saying it with a smile. There is something so pleasing

and so satisfying about 's Papers that its use is always

an added charm. In our Stationery Department we have

papers to suit every taste. May we show you the new styles

and colors?

See Window Display of 's Papers

CHAPPLE'S
BOOKSELLER AND STATIONER

Gait, Ont., bookseller uses advertisements like the above at regular intervals to

'acquaint public with the stationery department of his store.
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TRADE'S ACTIVITIES IN TABLOID

Edwin E. Early has taken over the

stationery and tobacco business of

Corinne Bazaar in Toronto.

R. B. Osgood, dealer in stationery and
musical instruments in Preston, Ont.,

has sold out to John H. Rodger.

German goods will enter Canada upon
somewhat more favorable terms by rea-

son of the abolition of the Depreciated
Currency clause from the customs tariff.

The principal effect of the change will

be that German products can be import-
ed direct instead of through Switzerland,
Holland, Britain and the United States.

The importer will obtain such goods at a

lower price and obviously the consumer
will benefit.

Early closing was the chief topic of

discussion at the last meeting of the Re-
tail Merchants' Association in Chatham,
Ont. It was finally agreed for all mem-
bers to close their stores every Thurs-

day afternoon during the months of May,
June, July, August and September, with

the exception of Fair Week, when they

will be kept open for the benefit of vis-

itors to the city.

C. W. Graham, of the Buntin Gillies

& Co., Hamilton, who has been on a busi-

ness trip through Western Canada, spent

a few days in Winnipeg before returning

east.

WALTER ING
The new secretary of the Vancouver

Branch, Retail Merchants' Association,

who succeeds R. H. Fairley. Mr. Ing

formerly held the secretaryship of the

New Westminster branch.

G. O. Fulton, of Truro, N.S., dealer

in stationery, picture framing, etc., re-

cently suffered loss by fire.

Bev. Whitelaw, who has been with
Aubrey Hurst, Toronto, for seventeen
years, has now been made a partner
with the Aubrey Hurst Co., the new
Canadian firm recently incorporated
which represents the amalgamated in-

terests of the four English houses re-

ferred to in Bookseller and Stationer last

month.- George E. Graham, Mr. Hurst's
son-in-law, is in charge of the inside

work o.' bookkeeping, shipping, etc. Mr.
Whitelaw will call on the retail trade.

Miss E. N. Davis who has been cov-

ering all the territory West of Chicago
.or the last seven years in the interests

of the Erie Art Metal line, is now with
the Penn Art Steel Works, Erie, Pa.

Miss Davis has been working the West-
ern territiory for the past 20 years.

S. B. Gundy, Toronto publisher, is

now on a trip to the Old Country.

From all over the United States and
Canada letters of appreciation and re-

cognition of Miss de la Roche, 89 Collier

street, Toronto, as an authoress have
been coming to her in almost every

mail. Her first book, "Explorers of the

Dawn," (Macmillan) now in its second

large printing in New York, has won for

her an enviable position in the front

rank of the writers of this year.

Serre, Ltd., dealers in church supplies

and stationery, Ottawa, have sustained

loss through fire.

MEETING OLD FRIENDS
Toronto Manager for Longmans, Green

Co., Known to the Trade

Theodore Pyke, manager o; the new
Toronto office of Longmans, Green and

Co., at 210 Victoria St., has been kept

busy renewing old acquaintances since

his arrival. Mr. Pyke travelled in Can-

ada for the Macmillan Co. of Canada
during 1916 and 1917 and after enter-

ing the employ of Longmans, Green Co.

he continued to travel Canada from New
York. Mr. Pyke states that as com-

plete a stock as possible from the Lon-

don and New York houses will be car-

ried.

Robert S. Melvin is in charge of the

educational department and by reason

of former Canadian associations he, too,

is well known in the Dominion, particu-

larly to the teaching profession.

During the past month Robert Long-

man of London and E. S. Mills of New
York house paid a visit to the Toronto

office.

Wendell Holmes, of London, Ontario,

opeend a branch in St. Thomas about
May 25, on Talbot Street. Richard Cock-
rill will be resident manager.

M. R. Lafainte's stationery stock was
damaged by smoke and water in a fire

in Ottawa recently.

Miss Maza de la Roche who bids fair

to be one of Canada's outstanding lady

writers and who has sprung into fame
through the appreciation of our neigh-

bors acress the line, was the guest of

honor at the Monday tea of the Univer-

sity Women's Club, Toronto, in their at-

tractive club rooms when the last meet-
ing of the season was held.

Hugh S. Eayrs, president of the Mac-
millan Co. of Canada, is now on a visit

to the Old Country offices of his firm.

Those who met charming "Onoto
Watanna," Mrs. Francis F. Reeve on

here recent visit to Toronto will regret

to hear of her sad bereavement in New
York. Mrs. Reeve arrived there to visit

her mother Mrs. Eaton, and found her

ill. On Friday she passed away. Ser-

vices were held in Trinity Parish, New
York and Mrs. Reeve accompanied the

body to Montreal where interment took

place in the family plot on Mount Royal.

THEODORE PYKE
Manager of the new Toronto offices of

Longmans, Green Co., publishers. Mr.

Pyke is well known to, and well thought

of by the members of the trade with

whom he is renewing old friendshps,

having "worked" Canada for some few
years.



June, 1922 BOOKSELLER AND STATIONER 33

ice Equipment^

Business Systems
Miscellaneous Items of General Interest

Slate Pencils Ousted

Owing to the small demand for slate

pencils, Binney and Smith Co., of New
York, have decided to discontinue this

line.

Stationers' Excursion

The Commercial Stationers' Associa-

tion of Toronto enjoyed an excursion to

the Barber Ellis plant at Brantford on
Thursday, June 1, via G. T. R., the train

leaving Union Station at 2 p.m. The
excursionists left Brantford on the re-

turn trip at 8.25 p.m. The trip was
made in the "Barber Ellis Private Car."

Distributing in Canada

Brown Bros., manufacturing station-

ers, Toronto, have been appointed Can-
adian distributors for the Tip Top Man-
ufacturing1 Company, Inc., Syracuse,
N. Y., which recently placed on the mar-
ket a new series of real brass paper
clips known as the Tip Top fasteners.

The goods will be sold only through the

trade and not direct to consumers.

Uses a Bulletin Board

A "Lost and Found" bulletin

board appears outside of a stationery

store in a small Western city. This
is used regularly and brings many peo-

ple to the store. The notices are writ-

ten by the people and tacked to the

board. The retailer makes no charge
for the service, finding the scheme good
advertising and bringing him custom-
ers.

Attractive Window Display

An unusual piece of window trim is

being distributed by the L. E. Water-
man Co.—a trim built around history

dating back hundreds of years. A cut-

out arch, with landscape and Windsor
Castle background, shows the Royal
Barge and King's "Waterman" as out-

standing figures. Reproductions of dif-

ferent type Ideal pens are shown on both
side walls.

Condensite Celoron Catalogue

The Diamond State Fibre Company of

Canada have just issued a new catalo-

gue (No. 20) on Condensite Celoron
which fully describes its properties,

gives technical data, etc., and is illus-

trated. This catalogue is directed at

manufacturers looking for an absolute-

ly waterproof material that will also

carry out all the other functions of a

vulcanized fibre material.

B. and P. Catalogue

The Boorum and Pease Co., New
York, have just issued a new "Stand-

ard" B. and P. Catalogue and Book of

Reference. This is a convenient pocket

form list of all blank books, etc., of the

Boorum and Pease Manufacture. With
the numerical arrangement of numbers,
the detailed description of items and the

alphabetical index list, this new issue

embodies all features of both catalogue

and price list.

New; Colored Pencil

The American Lead Pencil Co., 220

Fifth avenue, New York, has recently

placed on the market, a thin-diameter

colored lead pencil—the Unique. This

pencil is made in hexagonal shape with

the lead the same diameter as in ordin-

ary writing pencils. It is supplied in No.

1206 Blue and No. 1207 Red and is of

fine quality. It is said to be unexcelled

for checking, bookkeeping, and all other

uses where a thin stroke is desired.

T. S. Sinnott's Position

T. S. Sinnott of the Imperial News
Company, has been appointed vice-presi-

dent in Canada of that company, which
has branches at Montreal, Toronto, Win-
nipeg and Vancouver. Mr. Sinnott, whose
headquarters are in Winnipeg, manages
that branch, also controlling as a sub-

branch the one at Vancouver. He is

well known to the trade, having some
years ago travelled the Dominion from
coast to coast in the interest of his com-
pany.

Some New Papeteries

Messrs. Warwick Bros. & Rutter,

manufacturing stationers, King street,

W., Toronto, are showing some new p?
peteries, H. C. Woods, the general man-
ager of the company being the designer

of a number of new lines. Velour, cre-

ton and fancy cover paper stock have
been extensively used and the highest

grade linen and kid finish writing paper
and envelope stock have been employed
in turning out the papeterie contents.

Additional features in some lines are

gold and silver ripple edge on the pa-
per. One beautiful series is done in
grey French parchment paper and an-
other known as "Rosalee" in various
tints with new cuts in envelope flaps
with art hand bordering is very attrac-
tive.

"John Hancock" Lines

Announcement is made by the Pollock
Pen Company, Boston, Mass., incorpor-
ated under the laws of Deleware, with
the following officers: Robert T. Pollock
president, also president of the Robert
T. Pollock Company, consulting engin-
eers, Boston Mass.; King C. Gillette,

vice-president, also president of Gil-
lette Safety Razor Company, Boston,
Mass.; Frank L. Belknap, treasurer,
patent attorney. Chicago, Illinois, who
manufacture and market the John Han-
cock cartridge pen and John Hancock
ink cartridges.

Oakville Catalogue Out
The Oakville Co., 200 Fifth Ave.,

New York, has just issued its new cata-
logue of clips, pins and fasteners. This
catalogue consists of 16 pages and cov-
er, size 4 x 9V2 in. and is a splendid
piece of printed matter. It shows in

colors the boxes in which Oakville pro-
ducts are packed, the box in each case

being the familiar yellow which the
Oakville Company uses in all its pack-
ing, on the outside of the box a full

size reproduction of the item within, to-

gether with the number of the item and
the quantity.

New Perpetual Diary

An interesting addition to the exten-
sive series of Canadian diaries publish-
ed by Brown Brothers, manufacturing
stationers, Toronto, is a perpetual diary
which is a substantial cloth-bound book
about 5% x 8 inches in size and nearly
an inch thick. Instead of having the
day of the week and the year, there is

at the head of each page merely the

date thus, Jan. 1, Jan. 2, etc., so that the

book remains live stock on the dealers'

shelves even though it may not be sold

the same year it is purchased. It is

pointed out that people rarely use their

office diaries as ca^ndars and for this

reason a book of th ; s sort by most peo-
ple will prove just as useful.
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Lines That Pay in Newfoundland
Gray and Goodland of St. John's Make a Specialty of Printing Wedding Invitations

and Calling Cards, Die-Stamping on Gift Stationery and Kindred Lines and
Rubber Stamp Making—Pointers About Engraving

"S
I OCIETY work" such as wedding
invitations, calling cards, etc., is

a side line which few Canadian

stationers have adopted, but a dealer

who has taken up this line and made a

success of it is the firm of Gray and

Goodland, 206 Water Street, St. John's,

Newfoundland. Gray and Goodland are

printers, rubber stamp makers, booksell-

ers and stationers and dealers in, among
other things, photographic supplies.

Mr. Goodland, now dead, was gener-

ally admitted to be the best printer in

St. John's and even after his death the

printing department of the business was
carried on. The firm makes it a point

to turn out printing that is neat and

tasty and with ideas. The work done is

chiefly of a commercial character, but

a considerable amount of society work is

also enjoyed, this taking in wedding in-

vitations, calling cards, etc.

Pioneers in Photo Supplies

There is no lithographing or copper-

plate work done on the Island, so on re-

ceiving an order from a customer who
will have nothing else, Gray and Good-

land get what they want from a Cana-

dian house.

"During the Christmas season," Book-

seller and Stationer was informed, "we

do a considerable amount of die-stamp-

ing, putting initials, monograms and

such things on boxes of gift stationery.

During the remainder of the yi.ar there

is very little demand for this class of

work. We have a small die stamping

press with a collection of about 1,200

dies."

Wallpaper, which is stocked by so

many Canadian stores, is carried only

by the painters and some of the depart-

mental stores in Newfoundland. Nor do

Gray and Goodland stock toys, these be-

ing found for the most part in the de-

partmental stores. The firm carried this

line at one time but, under the circum-

stances of completion, found the break-

ages and general losses too severe to

warrant continuing with this class of

merchandise.
Cameras, however, and photographic

sundries have been found to be a splen-

did side line, Gray and Goodland being

the pioneers in this department. In pre-

war days these lines came largely from

England, but now Canadian and Ameri-

can goods seem to have the preference.

Library to be "Feeder"

Rubber stamp making is another line

that this firm has introduced to the Is-

land, and Gray and Goodland have the

field to themselves here. School sup-

plies are stocked, but not featured to

any extent, the departmental stores hav-

ing cut prices to such an extent that

it is considered almost impossible to

compete.

"We are the down-town office of the
Newfoundland Express Co." added Mr.
Gray. "Their main office is in the West
end, and we receive parcels for shipment
from the east end of the city, which are
called for four times a day by the ex-
press motors. We also issue Express
Money Orders, and are the down-town
office for the sale of street car tickets.

So you will see that we have several
strings to our bow outside of purely
stationery. We employ twelve hands, and
manage to keep them all fairly busy.

"We have our library going. We start-

ed with about 200 books from the Gros-
set & Dunlap list, and have added about
20 others from various publishers. So
far it has not gone with a rush, but
with further advertising we hope it may
prove a profitable feeder for the store."

"Up to 1904," went on the Newfound-
land dealer, "we purchased practically

nothing from Canada, nearly all our
supplies coming from Great Britain and
U.S.A., chiefly the former. During the

war we could, of course, not obtain our
usual lines from Great Britain, and were
forced to see what we could get from
other sources. For several years almost

all our purchases were from U.S.A.,

and it was only after considerable cor-
respondence with Canadian houses that
we were induced to buy some of their

goods. Now, perhaps, fifty per cent, of

our lines come from Canada."

How to Sell Engraving

One of the most important points in

connection with the sale of engraving is

the proper and effective display of

samples. By all means keep the samples
clean and in order, for nothing detracts

so much as soiled and disarranged
samples. Scrap books made especially

for the display of engraving can be pro-

cured, but the best book for this pur-

pose is bound in real leather with stiff

covers and containing dark leaves of

stiff art board, with a panel set in so

that the samples occupy a position low-

er than the edges of the leaves, thus re-

lieving the samples from the friction of

the leaves, which would tend to soil the

samples. In addition to sample books,

many samples can be displayed under
plate glass on the sample table.

Have plenty of samples, keep them in

good condition, but do not display too

many. Sometimes a few well selected

samples will help to make a sale quick-

No

THE BOOKLOVERS RENTAL LIBRARY
GRAY & GOODLAND, Proprietors.

206 WATER STREET ST. JOHN'S, NFLD.

MEMBER'S
NO. DATE TAKEN OUT DATE RETURNED

This is copy of slip used by Newfoundland booksellers in their lending library

vjhich was just recently opened to the public.



June, 1922 BOOKSELLER AND STATIONER 35

ly, while a large number but serves to

confuse the customer.

An engraving department is not com-
plete without a table at which the cus-

tomer can be comfortable while making
her selection. Some dealers are firm be-

lievers in the desirability of a secluded

corner of a small private room for the

display of wedding stationery, for folks

like to have privacy in selecting the in-

vitations and announcements for the

event.

Kind of Stationary to Carry

Theoe are probably a few stores left

who still sell only the old ream-goods
packages and have not stocked pape-

tries. They are becoming fewer each

year. The successful engraving depart-

ment should carry both ream goods and

papeteries. Tihe stock of papeteries should

be up to the minute, for there is always

a demand, especially among the younger
clientele, for the very newest shade, or

border, or "snappy" lining. Nothing will

make a store or a department as un-

popular as old stock. Keep it up-to-date

and in good condition. The shelf stock

of stationery should be behind glass.

There are a few monogram styles that

are like Tennyson's "Brook," but nearly

everybody wants something entirely dif-

ferent and distinctive. Therefore the

successful dealer must have a designer

in his organization or have a connection

with a professional designer, and so be

prepared to supply sketches of mono-
grams to his patrons who want some-

thing decidedly individual and who are

usually willing to pay for such service.

In wedding stationery trade the dealer

has an opportunity of building future

business if he handles his customer in

the proper manner. Why not build future

business ? The writer recalls a dealer

who once had the experience of selling

a young lady her complete supply of

wedding stationery, including invita-

tions, announcements, "at home" cards,

calling cards, etc., in one city, and then

after he had accepted a position in an-

other city he continued to sell her her

stationery, as she, too, had gone to the

same city.

Wedding samples too, must be up-to-

date and, of course, in good condition.

Keep up-to-date in both stock and en-

graving, but stay away from any "new-

fangled" styles which are apt to prove

unpopular. Some styles of engraving

are always in good taste—particularly

"script."

Among the noteworthy books of the

month are the follownig just published

by The Page Company, Boston: "Utah:

The Land of Blossoming Valleys," the

new volume in the "See America First"

Series by George Wharton James; "The
Spell of the Rhine," a new volume in the

Spell Series, by Frank Roy Fraprie;

"The Red Cavalier or The Twin Turrets

Mystery," by Gladys Edson Locke;

"Henrietta's Inheritance," a sequel to

"Only Henrietta," a story for sixteen

year olds, by Lela Horn Richards, and
the fifty-nth volume in the famous edu-

cational Little Cousin Series by Emily
G. Taylor.

Evolution of The Lead
Educational Camp

THE National Association of Sta-
tioners and Manufacturers through
its committee on the education of

salesmen, has arranged the details of an
educational campaign and has announ-
ced the publication of the first bulletin,

copies of which are now being distribu-

ted. These bulletins are planned to

give technical information of the indus-

try in such a manner as to include read-
able material of universal human inter-

est. The bulletins are issued for the bene-

fit of all who sell stationery and kindred
merchandise in the hope of increasing

enthusiasm, ability and sales.

In an announcement to its members, the

association draws attention to the more
important features of the bulletin and
emphasizes the need and advisability of

bringing these bulletins to the attention

of their retail sales people in the most
effective way possible.

When Graphite was Discovered

Bulletin No. 1 deals with the "Evolu-
tion of the Lead Pencil," and tells the

story in an interesting though simple
way.
The lead pencil is not, as some think,

made from lead, but from graphite. No-
thing of the lead pencil in its present

form was known to the ancients. In other

words, the lead pencil is purely a modern
invention. The medieval Italians are said

to have used a "stile," which was com-
posed of metallic lead and tin.

It was in 1564, the eventful year which
brought forth Shakespeare, Cervantes

and the great scientist, Kepler, that

graphite was discovered by some peas-

ants in Barrodale, Eng. With this dis-

covery, which was accidental, came a re-

volution in writing, for it meant nothing

less than the genesis of the so-called

lead pencil.

How it was First Used

Georges Vasari, the eminent Italian

art critic of the fifteenth century, and
biographer of several famous Italian

painters, commends the skill of the ar-

tists of his day in the use of the "stile"

and other mediums such as black and

red chalk and the quill. What might not

the great Leonardo have accomplished

with a graphite pencil?

Pencil Sketched;

aign Is Now Under Way
The first use of the graphite is said

to have been for marking sheep, which
probably was the forerunner of the pre-
sent day method of branding cattle. Soon
"black" lead as a writing material was
in universal use. After the original vein
had been exhausted several substitutes
were made without success, until Conte,
a Frenchman, in 1795, introduced the
process which, with certain improve-
ments has continued in use down to the
present time.

Three Nations Responsible

The process of preparing graphite for
use as a writing medium was quite sim-
ple. The graphite was mixed with a
fine, highly refractory clay in liquid sus-
pension. When the particles were well
mixed the liquid was drained off and
the mass pressed into moulds which were
subjected to high pressure. So it came
about that although many centuries con-
tributed to the evolution of our modern
graphite pencil,- the three nations par-
ticularly responsible for the modern pro-
duct are England, Germany and France.
After the discovery of graphite in Eng-

land, Germany invented the moulding of
leads process. Later France, through the
genius of Conte, was able to manufac-
ture pencils upon a modern basis. The
United States, also, has assisted materi-
ally in perfecting the lead pencil, for she
has supplied the well-known red cedar
(Juniperus Virginia) from her rich na-
tural resources which practically com-
pletes the pencil.

SECRET OF SUCCESS IN
SELLING FILING LINES

"The secret of success in the

selling of filing equipment,
-

' ac-

cording to W. E. Andrews, "is ed-

ucating yourself to the point where

you will be able to talk to the pros-

pect in his own language.

"Know the business as he knows

it, from the system angle," is Mr.

Andrews' advice. "Make a survey

of his business to fit your filing

equipment with its indexing, giv-

ing him the most efficient service

it is possible to give."

INFORMATION ON PENCILS
Classification Divided Into Thirteen

Groups by Manufacturers

The National Associa.ion of Station-
ers and Manufacturers recently issued
Bulletin No. 2 in its series of education-
al bulletins entitled "Some Good Points
on Pencils."

These bulletins are an important fac-
tor in the education of the members of
the trade and may be used to good ad-
vantage by salesmen. The first pam-
phlet dealt with the history of the lead

pencil, while the present one is concern-
ed with various types of pencils.

Classifications of lead pencils have
been divided into thirteen groups by the
American manufacturers, as follows:

Drawing pencils, commercial pencils with
black leads, school pencils, copying or

indelible pencils, colored pencils, sten-

ographers' pnecils, pencils with thick

soft leads, program pencils, pocket pen-
cils, carpenters' pencils, mechanical
pencils, pencils for special purposes
and paper pencils.

, Each of these groups is described

briefly and attention is drawn to the

fact tjjat repeated readings of these de-

tails will give any salesman an intimate

knowledge of pencils which should

prove of value, both to himself and to

his house.



36 BOOKSELLER AND STATIONER June, 1922

BRIGHT FICTION FOR SUMMER MONTHS
All Books Reviewed in This Department Have Just Been Published Unless Otherwise Stated

OUTDOORS SPIRIT PREDOMINATES
"At The Crossroads" is a Typical

Harriet T. Comstock Narrative

As in all of Harriet T. Comstock's

novels, the spirit of the great outdoors

predominates in "At The Crossroads"

(S. B. Gundy, Toronto, $1.90), a story

which reflects the fragrance of the

hills, fields and forests. Brace North-

rup, in his early twenties, is unhappy,
rebellious, and hopeless, he is trying to

support nisi mother by doing newspaper
work. His doctor suggests a long

walking trip. Northrup leaves his

mother and the shallow girl to whojm he

is engaged, and starts away. The ad-

venture h e meets at the little yellow

house near King's Forest, the puzzling

girl in rough trousers, cap and boots,

brings to light the primitive part of his

nature that had been obscured. Brace

goes on to an inn. He means to re-

main only a night, but he hears

story of the girl of the yellow house, is

interested and stays on. This girl,

when he meets her, puzzles him more
and more. Adopted at birth by a re-

vered doctor of the place—a man with

a history that no one knows—she has

been educated in a manner that has re-

fined and polished her, but left her

wholly ignorant of life as Northrup

and his class know it. The girl realizes

this, and, after the death of her beloved

doctor and her marriage to his son .be-

cause she felt that that was her only

way of proving her gratitude, she went

into the woods to a little hut that she

built with her own hands, inspired by

a B'ble verse
—"And the woman fled in-

to the wilderness to a place prepared

for her where she was fed." The story

of Mary Clare and the wandering

journalist is one which will appeal

strongly to lovers of a brilliant work.

ABOUT A JADE TALISMAN
"The Green Moth" is Fascinating Yarn

In Tropical Setting of Burma

Stories of the tropics are always fill-

ed with interest and especially so when
there is a thread of mystery running
through them. Such a story is "The
Green Moth" (Mr. Murray, London,
7s.6d.) by G. E. Mitton, author of

"Hawk of the Desert," etc., and J. G
Scott, author of "The Burman, his life

and Notions," etc. The little talisiman

of jade cut into the shape of a green
moth, is the pivot of romance in the

tropical setting of Burma, a land where
European civilization only half pene-

trates the fringe of the jungle and the

bold adventurer pursues and is pursued

—where the yellow robe of the ascetic

may conceal no penitent and Chinese

trade-rings may be 'potent forces at

work under the aegis of Western rule.

The author of "Hawk of the Desert"

knows how to tell a stirring tale, and

none can be more conversant with Bur-

mese life than Sir George Scott, whose
pen-name of "Shway Yoe" is familiar

to many a reader. The plot is closely

woven and decidedly unusual and in

"The Green Moth" the authors h

worked out an enthralling novel which

the average lover of a good yarn will

find difficult to put down. The romance
of the book is absorbing—so much so,

in fact, that "The Green Moth" is about

all a narrative of adventure should be.

"My Moorland Patients," by Dr. R.

W. S. Bishop, shortly to be published by
Mr. Murray, London, is the record of a

man who has spent—and given—his

life in the service of those who dwell on
the moors of Derbyshire and Yorkshire.

WHEN R. N. W. M. P. WAS YOUNG
"Alan-Size" is Story of a Man-Hunt
Through the Frozen Wilderness

Stories innumerable have bean writ-

ten about the Royal North West Mount-
ed Police, their exploits and the r dar-
ing, but never a better than "Man-
Size" (Thomas Allen, Toronto, $2)

from the pen of William MacLeod
Raine, whose "Tangled Trails," "Gun-
sight Pass," etc., have branded fie

author as one who is right at home
when it comes to turning out stories

of Western life. "Man-Size," which is

filled with thrills and unusual incidents,

—there being not a dull page anywhere
—is a story of the early days of the

Royal North West Mounted Pol'ce

along the Montana border. "Bully"

Weat, a whiskey trader, is wanted both

for murder and for the kidnapping of

Sleeping Dawn, the daughter of a

Scotch buffalo hunter, who has at-

tempted to stop his illicit traffic).

"tBully's" partner Tom falls in love

with the slim, swift-footed foster-sister

of the Indians who has the beauty of a

wild creature and the courage, too. He
breaks with West and is deputized by
Beresford of the Northwest Mounted

to join in the pursuit. Their quarry

turns north seeking to escape by plung-

ing into the desolate and illimitable

snow barrens, land of blizzards and

Artie nights. And after him, hang-

ing doggedly to his trail, go Tom and

JBeresford, fighting through danger

and darkness to get their man. It is a

pursuit that will stir the blood of

every reader; a gamble in which death

holds the dice while men struggle in

heroic defiance against the pitiless ele-

ments of the North.

During the hot
months when outingt
and picnics are in

vogue it is well to

r-how children's books

as well as fiction for
grown-ups. Here is

n display put in by
R. 0. Smith of Oril-

lia, Ont.

Books of "heavy"
nature are not the

best sellers, espec-
ially for the little

ones, in the summer.
Picture books for
the very young and
light stories that are
easily read are "the

thing."



June, 1922 BOOKSELLER AND STATIONER 37

" THE CIRCLE OF GOLD"
A Live, Interesting and Convincing

Story by Holioway Horn
A live, interesting and convincing

story, much above the average in con-

ception and execution—thus briefly

the Edinburgh Evening News describes

Holioway Horn's "The Circle of Gold"
(W. Collins Sons and Co., London).
Certainly Mr. Holioway has succeeded

in giving the reading public a novel

which has the merit of intense interest.

From first to last the narrative runs
with a swing that is irresistible and so

cleverly has the author worked out

his plot :hat there is not one unsatis-

factory page. "The Circle of Gold," is

the story of the fortune of Jacob Ward
strong, unscrupulous, self-made, who
fills his pockets, retires, marries, and
has three sons. His hard old heart is

entirely wrapped up in them, and yet in

one way or another all fail him, and
John, his favorite—a remarkable study

of a sensualist—is ruined by his mon-
ey. The last part of the book deals

with the life of his charming niece,

Joyce, who just before she marries,

gives the last fourteen shillings of old

Jacob's^ once great fortune to a beggar,

and "the circle of gold is complete."

Mr. Horn has a remarkable gift for the

quiet, keenly observant analysis of char-

acter, and these latest chi'dren of his

brain are convincing and alive. He is

neither a cynic nor a sent'mentalist,

but a fair and impartial student of

types, and his work is always distin-

guished and essentially readable.

well up to expectations. For three

grim weeks young Altar stands up

against physical torture of the most

fiendish ingenuity—from a salt wacer

diet to phosgene gas. And then with

nerve almost gone, with body and rea-

son nearly racked apart by the ordeal,

the girl comes—to win by softness the

secret he could not reveal.

While the narrative is literally alive

with thrills there is nothing of the

hackneyed melodrama about the book.

"Men of Affairs," showing what men

do to-day for the chance of fortune

and the love of women, is fie kind of

breathless tale that is written only once

in a great while.

A THRILL ON EVERY PAGE
Roland Pertwee of Saturday Evening
Post Fame Writes First Long Novel
Some of the best stories that have

been written have been about men
whose forms and countenances were
somewhat similar but never has there

been a better than "Men of Affairs"
(Macmillians, Toronto, $2) by Roland
Pertwee, who has been writing for the

Saturday Evening Post for years but

who hasi just now turned out his first

long novel. That it will prove to be a

howling success is certain. Richard
Frencham Altar, son of a once-wealthy
and indulgent father who when adver-

sity came chose suicide via the revolver,

is the hero of the tale. A veteran of

the World War with the Military Cross
and a string of military decorations to

his credit, "Dick" Altar cheerfully set-

tles up his affairs and joins the down-
and-outers on a park bench. In the

meantime the wheels of destiny are re-

volv'n.s:. There is a plot on foot to kid-

nap Anthony Barraclough but one of

the latter's friends has noted the sim-
ilaity between Baraclough and Altar.

The latter is dined and offered a propo-
sition—in a word, he is to take the
name of Barraclough for three weeks
and answer no questions. At the end
of that time the sum of $25,000 was to

be his for the taking. Here surely is

a foundation for a thriller and in the
hands of a man like Roland Pertwee it

is not hard to believe that the plot lives

DRAMATIC SURPRISES GALORE
"Made to Measure," by Mrs. Dudeney

is Story of an Old Sussex Town
Just as interesting as, and on a par

with, other books by the same author

—

"The Head of the Family, "This Way
Out," etc.,—is "Made to Measure"

(W. Collins Sons and Co., London, 7/6

net) by Mrs Henry Dudeney. The nar-

rative was turned out with a view to

providing wholesome enertainmentand

it is put.ing it mildly to say that the

author has been successful. The scene

of this popular author's new novel is

an old Sussex town, and the people

with whom she deals is that new villa

population, the male element of which

goes every day to work in the city and

the female element gossips, scandalises,

plays bridge, tennis, and golf, and is

utterly "made to measure" ana stereo-

typed. More particularly she dieals

with the love affairs, moods, and cow-

ardice and courage and James Pum-
phrey. The heroine, a fine and finely-

drawn character, is the woman who

loves him and sacrifices herself for~

him. The setting is peaceful, but the

story is not quiet; it contains many
dramatic surprises and, like all Mrs.
Dudeney's books, is admirably con-

structed and written.

"ONOTO WATANNA"
Famous Canadian author whose latest

novel, "Suyiny-San" (McClelland and
Stewart) has just been published. This

talented Canadian lias been royally wel-

comed everywhere she called on a re-

cent trip through the Eastern Provinces.

ABOUT "A MAD MARRIAGE"
Katharine Tynan Writes of Love Af-

fair of Hester Ponsonby and a Pear

Kacharine Tynan has produced a

chri lingly interesting tale which is

certain to have a wide following in "A
Mad Marriage" (W. Collins Sons and

Co., London, 7/6 net). Miss Tynan has

the knack of throwing her readers

right into the thick of things and one

need only dip into the first chapter to

know withwhat) a vigorous and irresist-

ible swing the story will go. "A Mad
Marriage" tells in an absorbingly inter-

esting way of the love affair of Hester
Ponsonby who falls in love with Lord

Malvern as swiftly and deeply as he
falls in love with her. But she has a

dangerous and unscrupulous rival who
by chance discovers a certain terrible

secret in the past of her family and
uses it in an attempt to wreck her hap-

piness, and for a time she succeeds only

too well. This is one of Katharine Ty-

nan's best told tales, witty and well con-

structed.

NOVEL OF QUAINT GASCONY
An Intimate Chronicle of Life in a

Corner of France is "Abbe
Pierre"

Not so much a novel, in the general-

ly-accepted meaning of the word, but

a series of more or less connected

sketches dealing with life and landscape

in Gascony, one of the quaintest prov-

inces of France, "Abbe Pierre" (Mc-

Clelland and Stewart, Toronto, $2) has

for its central figure an old priest who
wins all with whom he comes in contact

and whose lovable personality fills the

book. Prof. Jay William Hudson, the

author, shows himself to be a keen stu-

dent of human nature, gifted with a re-

markable power of expression. Wander-
ing in France, off the beaten track of

tourists, he discovered a lovely country-

side in which a shrewd, conservative

people were living a solid existence, re-

taining many of the picturesque customs
of olden times. He lingered on in their

midst coming to know every scene of the

vigorous life of the delightful region, by
degree's being admitted beyond the re-

serve of the Gascons to real participa-

tion in their existence. He married a

Gascon girl. He became more and more
understanding of the character of the

Gascon people, the hot-headed and stal-

wart race, which from D'Artagnan of

"The Three Musketeers" to Cyrano have

made such picturesque appearance in

literature. Each sketch is a complete

idyl in itself—some of them almost per-

fect specimens—and the connective tis-

sue of narrative is very thin. The old

abbe is a "creation" and many of the

other portraits in the boc

with clarity and fineness oi

background of the whol
what it should be.
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DOYLE'S "HIS LAST BOW"
First Cheap Edition of Sir Arthur Conan

Doyle's Volume of Short Stories

In view of the fact that Sir Arthur

Conan Doyle, formerly of Sherlock

Holmes, and now of Spiritualism fame,

has recently been in Canada, lecturing in

Toronto on Spiritualism, not a little in-

terest attaches to the publication by

John Murray, 50a Albemarle Street,

London, of the first cheap edition of the

doctor-author's latest volume of short

stories entitled "His Last Bow." This is

the first of the 1922 volumes to be added

to this publisher's fiction library and it

is at once apparent that there has been

a big improvement in the production

—

rounded back, full gilt spine and printed

on good paper. The price of this at-

tractive book is 2s net. "His Last Bow"
is snappy from first to last, the stories

being all, as the Daily Graphic says, "of

the first vintage; sparkling, rich and
very palatable." In a preface the fam-

ous Dr. Watson explains that Sherlock

Holmes, now in retirement, has refused

princely offers to take up various cases

until the approach of the German War
caused him to lay his remarkable com-

bination of intellectual and practical ac-

tivity at the disposal of the Government
with historical results which are re-

counted in "His Last Bow," the volume

being completed by several previous ex-

periences which—the doctor adds

—

"have lain long in my portfolio." There

are eight reminiscences of the great de-

tective in this little book and none more
interesting has ever been published.

HANDY SIZE FOR VACATIONISTS
"Greenmantle," "Little Novels of Italy,"

"Salt of the Sea" and "Band of Brothers"

Four splendid little volumes suitable

for summer reading are "Greenmantle,"

"Little Novels of Italy," "Salt of the

Sea" and "Band of Brothers," (Thomas
Nelson and Sons, Toronto, 35 cents

each). The handy size of these volumes,

each being less than seven inches long

and about four and a half inches wide,

makes them particularly suitable for

summer reading as they take up only a

small space and add but little weight to

luggage. Each book fits nicely in the

pocket and —what is more to the point

—

the stories are snappy and highly en-

tertaining. The "Little Novels of Italy"

deal with love and life in the chosen

home of romance—Italy. 'Madonna of

the Peach Tree" is a lovely idyll of per-

secuted innocence, giving rise in its en-

forced wanderings to legendary visita-

tions of the Virgin. "Ippolita of the

Hills" is the history of a surfeited beauty

fleeing from poetical adulation and

wearisome worship to find happiness as

the mate of an elemental goatherd. "The

Duchess of Nona" is a study of intrigue,

in which a lovely lass of Wapping rises

to heroic heights by refusing to be

the guilty tool of a political adventurer.

"Messer Cino and the Live Coal" is a

subtle study of a grave jurisconsult in

love with love. "The Judgment of

Borsa" is a tragi-comedy o; pure and art-

less affection, and the revenge of a wo-

man slighted. The whole series is

steeped in the sensuous atmosphere of

mediaeval Italy.

The scenes of "Greenmantle" are
mainly laid in the Near East, and ad-
ventures of the most amazing character
come fast and thick. In his battle-

scenes John Buchan moves with that
certainty and vigour which might be ex-

pected from one who has highly disting-

uished himself as a war historian.

Charles Turley in "A Band of Broth-
ers" has succeeded in writing a school
story which has all the variety and in-

terest of a good novel. Into the Rum-
bold household, a family of mighty ath-
letes, is born a son who lacks the family
temperament. He goes to the school

which the family has made famous in

the sporting world, and finds a tradition

P. P. MARQUAND
Author of "The Unspeakable Gentler-

man," which has just been published by

the Copp Clark Co.

up to which he is neither able nor anx-

ious to live. The story shows how he

reacts against the tradition, makes for

himself an independent career, and
proves to his world that a boy may be

a first-class sportsman and yet have oth-

er interests than athletics. Though it

deals principally with the evolution of

character, it is none the less a capital

yarn, full of incident and drama.

In "Salt of the Sea" Morley Roberts

spins nineteen glorious yarns, every one

o: which is cleverly conceived and faith-

fully presented with a certainty of touch

and a piquancy of expression that carry

the reader forward as though he were
navigating the "Roaring Forties." Every
yarn has its individuality and its own
special fascination, and every aspect of

the seaman's life comes under review in

one or other of the stories.

IN THE NAPOLEONIC DAYS
"The Unspeakable Gentleman" a Splen-

did Novel by J. P. Marquand

Stories of the parlous period when
Napoleon held the reins in France are
always fascinating and in the case of

"The Unspeakable Gentleman" (Copp,
Clark Co., Toronto, $2) there need be

no hesitation about using superlatives.

A better story of the period has not

been turned out in many a day. This

is J. P. Marquand's first long novel,

romantic in character and having a

loveable "unspeakable gentleman" fo.

its hero. Mi\ Marquand graduated
from Harvard in 1915, after a brilliant

literary career as a writer for college

magazines. The war found him on the

staff of the Boston Herald. He fought
at Chateau Thierry, St. Mihiel and in

the Argonne. Demobilized in 1918, he

served with success in an advertising

agency, devoting all his spare time to

writing. In writing "The Unspeak-
able Gentleman" Mr. Marquard has

shown the hand of a master. A stranger

character has never been represented

than old Captain Shelton, a more dar-

ing and impetuous than his son Hen-
ry or a more delightful than Ma
demoiselle de Blanzy. Henry's first

meeting with the lady is under inau-

spicious circumstances. In defeiienc-

to her wishes he attempts to leave the

room upon the occasion of her visit

to his father but the latter insists t

he stay and a scene ensuesi between
father and son, the latter endeavoring

to win his point by the use of arms. It

is here that the pivot of his fast-mov-

ing plot is found. The captain has in

his possession a paper containing the

names of fifty men who have sworn to

kill Napoleon Bonaparte and restore a

king to France. Having learned of the

existence of the paper it has become
almost vital for Napoleon to obtain it.

While it lay in the strong box at the

Chateau de Blanzy it cost the Corsican
five men. It cost Shelton new hal-

liards and; rigging for the "Eclipse"

and the captain's body servant a disfig-

ured face. "And the game is just be-

ginning" the captain informs his son.

The progress of the game is sketched

in detail by the author with a powerful

pen and so well does he fulfil his mis-

sion that anyone picking up the book
will not put it down again until he is

fully acquainted with the fate of this

intriguing document and the parties in-

terested! therein. This is a book of

thrills which no dealer need hesitate to

recommend.

Mr. Murray, London, published in

April "Creeds or no Creeds?" written by
the Rev. Charles Harris, D. D., whose
work "Pro Fide" has done standard ser-

vice to theological students. The pur-

pose of the new book is thoroughly to

examine the philosophical, critical and

theological princ'ples of Modernism, be-

ginning with its earliest phase, Gunther-

ianism, and ending w*th the recent Gir-

ton Conference.
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AN AFTER-THE-WAR TALE
William Dana Orcutt's "The Balance" is

a Sparkling Novel of To-day

An af;er-the-war novel which is cal-

culated to keep the reader engaged un-
til the morning hours is "(Tha Bal-
ance" (Longmans, Green and Co., To-
ronto) by William Dana Orcutt. This
tale, which was published towards the

end of May, has an interesting cast,and
the author has made the most of the

excellent material at his disposal. Play-

ing a prominent part in the narrative

are such interesting characters as Lola
Stewart, just returned from war work
in France; Richard Norton, a veteran
of the World War; Barry O'Carolan,

one-legged veteran and protege of Lo-
la's; a radical labor leader, Tony Lem-
holtz; James Norton, head of the Nor-
ton Manufacturing Go|, and Henry
Cross, leading citizen of Norcross be-

fore the coming of the Nortons. The
theme of this unusual story of love and
business provides an exciting plot in-

volving a strike, forgery and murder,
with a criminal who cleverly defies de-

tection. During the course of an ab-

sorbing love story, with its unusual sol-

ution of the eternal triangle, are

caught up in the swift current of events

a red-blooded hero, face to face with

an unbalanced world; a spirited Ameri-
can girl returned from overseas' ser-

vice; a fascinating mill girl; an auto-

cratic manager of the old type; work-
men whose labor is both counterfeit

and real; a treacherous secretary; a

philosophic crippled veteran who re-

gards life from an "air-plane" view;

other ex-soldiers who are social mis-

fits because of their "ground view;" an
aristocratic dreamer who becomes a

democratic doer.

The author has personally watched*

the American girl in service in France
and hasi communed with the doughboy
in action and relaxation; he has observ-

ed sympathetically their struggles to

readjust themselves to prevailing con-

ditions; he has for years been a large

employer of labor and knows what goes

on inside the workmen's heads. All

this gives to the story an impelling

sense of authority.

A DETECTIVE-MYSTERY TALE
Gladys Edson Locke Provides Stirring

Entertainment in "The Red Cavalier"

Thrills innumerable, excitement ga-

lore and enough mystery for half a

dozen narratives are to be found in

"The Red Cavalier" (Page Company,
Boston, $1.90), Gladys Edson Locke
having succeeded in presenting a tale

that will appeal to all lovers of the

sensational in their reading. The first

chapter throws the reader almost un-

ceremoniously into the thick of things.

Lord BorroWdean, with the inevitable

monocle and the just-as-inevitable air

of boredom, is listening to a lecture on
the history and architecture of an old

castle in Yorkshire whose two ancient

towers, whence came its name of

"Twin Turrets," were said to date back
to the Wars of the Roses. Vandelia
Egerton is listening with rapt attention
to the same lecture. Two Hindus enter
the hall and on seeing them Miss Eger-
ton registers consternation—if not
fear. A few minutes later the lights

go out and Lord Borrowdean is startled

by hearing Miss Egerton asTc him to
get her out and into a taxicab. The
lights go up again and the Hindus also
leave. Then follows a wild race to the
offices of Cockerill and Waddington in

Oxford Street. The lady arrives first

and, meeting an exorbitant offer that
has been n\ade earlier in the day by the
Hindus for "Twin Turrets," she turns
from the papers she has signed to face
the swarthy-faced pair. "I beg that
you will permit me to wish you full en-
joyment of Twin Turrets," the younger
Hindu says, after a brief exchange of
courtesies, and the reader senses at

once an ominous meaning in the Hin-
du's words. With such a start the nar-
rative is well on its way. The haunted
castle is soon filled with lords and la-

dies and adventurers and thrilling

though the first chapter is, it is not in

it with the ones that follow. "The Red
Cavalier" is a yarn that can almost be

guarantee to hold the attention from
beginning to end.

HAROLD MACGRATH'S LATEST
"The Ragged Edge" Compares Favor-

ably With Popular Author's Finest

In "The Ragged Edge" (S. B. Gundy,
Toronto, $1.90) Harold MacGrath
sketches the impressions of the educat-
ed Chinese guide, than whom there is no
shrewder judge of globe-trotters. "The
Ragged Edge" has all the thrill, action
and fire of a MacGrath mystery story,

and has, moreover, a fineness of char-
acter work and a high tension in the

romance which shows that even a prac-
tised hand makes progress. The story
is laid on the fringe of the Orient, and
is of the strange people who come to-

gether in that queer country, especial-

ly of a girl who has lived all her life

on an island with her fanatical mis-

sionary father and an assortment of

natives, and of a boy who in a moment
of impulse had absconded with $16,000.

A sad little "Sing-Song" girl never

had known love. Her father even pass-

ed over the word in his Bible, and never
allowed her to speak of it. Along came
a wandering Yale man, however, and
the trick was done! The girl learned

love in its largest sense, and proved it

in standing by when the Yale man most
needed comfort and help:. Like Mr.
McGrath's other stories, this is strip-

ped of everything that is not vitally

necessary to the action and it races

along with a swiftness that carries the

reader breathless through a land of

romance and mystery and high adven-

ture. If there were a dull page any-

where it would not be a MacGrath tale.

J. D. BERESFORD'S LATEST
"The Prisoners of Hartling" recounts,

Experiences of Young Doctor

A remarkably fine book and worthy
of the author of such interesting tales

as "The Jervaise Comedy," "Revolu-
tion," "The House in Demerious Road,"
etc., is "The Prisoners of Hartling" (W.
Collins Sons and Co., 7/6 net; Macmil-
lans, Toronto, $2.00) by J. D. Beres-
ford. This well-known author has nev-
er turned out a better story and there

is no doubt but that he has again
struck the public's fancy. Mr. Beres-
ford, as the Manchester Guardian says,

is to be congratulated on having touch-

ed the highest possibilities of fiction in

a story which can—and almost certain-

ly will—be read with interest and
amusement by anybody and everybody.
If the book has the success it deserves,

it will confirm the belief that nothing
is too good for the general public if it

is only done well enough. In this

book Mr. Beresford has devoted all his

talents to the telling of a human story.

His chief character is a young doctor,

who, having formed a habit of devotion

to humanity in the course of the war,
is working in a poor practice in South
London. While there he receives an
invitation to visit his wealthy relatives

at Hartling in Sussex, and the remain-
der of the book tells of the curious ex-

periences and the great love that came
to him there

"THE ROAD TO ROMANCE"
Scene is Laid Partly in England and

Partly in Danger-infested Russia

Auchor of "The Green Orchard,"
"Charity Corner," etc., Andrew Soutar
is at h!s best in "The Road to Ro-
mance" (John Murray, London, 7/6
net), a road which runs partly in Eng-
land and partly in Northern Russia on
the perilous snow trail to Archangel. It

has its ups and downs, its sunshine and
shadow, but over it broods the spirit of

romance and it reaches its goal. In a

prologue the author tells of "Old Tam-
arest," a reserved, morose man under
thirty, really "a part of the snow brail"

between Archangel and Soroka. Old
Tamarest is persuaded to take with him
on the trail on this particular occasion

of which the author writes, a wealthy
Russian. All goes well until within
sight of the goal when the whizzing of

bullets overhead causes the pair to put
their sleigh between themselves and
their attackers. Tamarest circles around
behind the attacking party—three in

number—and soon all are wiped out.

But when the guide returned to his

"base" the Russian had fled. There
was nothing then for Old Tamarest to

do but start hiking it on foot to Onega.
So endeth the prologue. In the story
following, Old Tamarest plays a big

part. He and the Russian who had
deserted him meet again. Fate plays
strange tricks with their lives and, as

a result, "The Road to Romance"
evolves into a tale of adventure every
page of which has its surfeit of thrills

and interest.
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ABOUT A MURDER MYSTERY
"Two Dead Men" By Jens Anker—

A

Translation From the Danish

To those in search of a mystery

story chat is different, very much so,

from the average, "Two Dead Men"
(Macmillans, Toronto, $2) may be

safely recommended. Jens Anker wrote

this remarkable novel which has been

translated from the Danish by Frith-

jof Toksvig. The thread of mystery

runs consistently through the narrative

and it is not until the final chapter

that the tangle is straightened out.

And when it is the reader will be just

as greatly surprised as some of the

characters in the story. Arne Falk as

a detective is as unusual as the story

in which he figures; there is something

of the Sherlock Holmes about him and

•one follows his movements with a fas-

cinated interest. "Two Dead Men" is

the story of one of the cleverest crim-

inals in the annals of the Danish police

activities. The book opens with a

scene in a crooks' den which immediate-

ly strikes the proper atmospheric note;

then there is a murder, inexplicable

and sudden. Falk, criminologist extra-

ordinary, pieces together the clues in

masterly fashion and the story proceeds

breathlessly. An extremely clever

turn renders the solution unguessable

but wholly satisfactory. Jens Anker is

one of the most popular writers of de-

tective mystery stories in Denmark
to-day and this book is offered in ac-

cordance with the policy of making the

mystery series of this publishing house

representative of the best current

books of the kind in all countries.

NEW TARKINGTON TRIUMPH

"Gentle Julia" is a Story of Exuberant
and Irrepressible Youth

When it comes to telling a good story

of child life and youth Booth Tarking-

ton need fear no living soul- As a

word-painter of juvenile character this

author stands on a pinnacle; nor its his

position weakened by "Gentle Julia"

(S. B. Gundy, Toronto, $1.90). On the

contrary, Tarkington's latest work is

certain to strengthen the hold that he

already has on the loyalty of a reading

public that revels in refreshing and

sparkling narrative. "Gentle Julia"

might be considered the third of a tril-

ogy in the lives of young people in a

middle western town. "Penrod,"

—

twelve; "Seventeen"; and "Gentle Julia,"

—twenty-two. In each there are ele-

ments of the other two. As in "Seven-

teen" there was the inimitable Jane, so

in this book there is the ubiquitous Flor-

ence. Julia Atwater could not bear to

hurt any one's feelings. She was a com-
bination of kindliness and diabolically

unconscious coquetry. This girl in her

early twenties possestsed charms of face

and manner and a gift of (bewitching

dress. Tarkington shows the effect of

Julia on the young men of her acquaint-

ance, rather than the influence of the

men on Julia. She goes serenely on her

sweet, destructive way, unconscious of

Hheise devastations. Julia's efforts to

keep all her swains happy are not aided
by the terrible energy of her niece,

Florence, nor the appalling ingenuity of
young Herbert, her nephew. A welt
known woman novelist said of "Alice
Adams," Mr. Tarkington's previous
book: "His knowledge of what goes on
in the mind of a young woman is un-
canny. I would be afraid to meet him."
The revelation of what goes on in the
heads of Julia and her lovers and the
younger people in the book is quite as
accurate. One marvels as one laughs.
"Gentle Julia" is not in the "Alice
Adams" manner—not a "serious book"
in the solemn sense of "serious;"—not
a book to be taken as succeeding "Alice
Adams" in intentional gravity. This
book might be characterized as a story
of exuberant and irrepressible youth.

"I WALKED IN ARDEN"
Wherein Appears a New Kind of Hy-

phenate in Fiction, a British-

American

"I Walked in Arden," (Macmillans,
Toronto, $2), is a first novel by Jack
Crawford and, excellent as is the theme
and the author's treatment of it, there

is great promise of better things in

future. Mr. Crawford has done himself

proud in his maiden effort; he has
tackled a difficult subject in a difficult

manner and has come through it all with
colors flying. In Ted Jevons the author
presents a new kind of hyphenate in fic-

tion—a British-American who is home-
sick for America when he is in England,
and for England when he is in America.
The son of English parents, he has been
educated in an American University; he

marries an American and few there are

who will not enjoy the sweetness of the

old-fashioned love story which starts in

comedy in Deep Harbor and ends path-

etically in California. In some of its

parts the book is a picture of Main
Street in a small Middle West manufac-
turing town seen through the eyes of a

New York American who has spent most
of his life in England and is at the ma-
ture age of 23 when the young male
animal is inclined to think he knows it

all. The combination of circumstances is

an excellent one for modern fiction. Ted
Jevons, just to glance at the story, is

sent back to America by his father in

London, to take charge of the Deep Har-

bor chemical works. He marries a girl

from Deep Harbor's best set, who has

nothing provincial about her. They go

back to England, live there happily, and

have a little daughter. Then the young
wife sickens, is taken to California, but

too late. Death severs the happy bond.

In the final chapter—offered as an epi-

logue—the daughter, now approaching

her eighteenth year, is asking her daddy

on Christmas Eve., 1918, to re-tell the

story which the reader has just finished.

"Yes, dear, I'll tell you," says the father.

"Listen, little girl ..." Certainly, "I

Walked in Arden" is a peculiarly fas-

c'nating narrative with a particularly

strong appeal.

"THE HIGHLAND HOST"
Third of a Series by Arthur Fetterless,
Author of "Gog" and "Battle Days"

Arthur i-ecterless is to the fore again
with another splendid story of Auld
Scolia entitled "Tne Highland Host"
(Copp, CiarK Co., Toronto, $1.75). Tftc
idea underlying this book is that ot
"background" to his two war publica-
tions, "Gog" and "Battle Days," the
time being the decade before the war
and later. A subaltern who was in the
thick of things at the front, Mr. Fet-
ter. ess depicted the British subaltern to
the li.e in "Gog," giving what he sin-
cerely believed was an honest picture
of war conditions. His "Battle Days"
showed moat sides of tne war from the
sanctuaries of the Higher Command to
the struggles of the ultimate platoon
and now in "The Highland Host" this
versatile writer goes farther back. For
instance, in telling of the passage of a
kilted battalion through the district the
author dwells upon the lack of enthus-
iasm manifested, pointing out that lo-
cal ideas were too much in conflict with
soldiering as a l|ife-occupation. Be-
sides, as one old man remarked, sol-
diering had become a trade that requir-
ed study. In the old days, he explain-
ed, a man just grabbed a claymore and
started off with Charlie but in modern
times it was a profession that called for
years of study. It was just a case of
admiration being high and recruiting
low. It was right, the villages admit-
ted, for a man to know enough to de-
fend his country or fight if there should
be a real need for it but, after all, it

was "a poor use of a man's time unless
he felt specially called to the work."
Then in due course fell the thunder-
bolt. The idea of direct participation
in war was staggering but, once the
idea was accepted, not even the mother
flinched, because the war became to
many of them as a new national co
enant of which they spoke little but
which they cherlsed in their hearts.
But the blood of the sons was up, the
fighting spirit of their ancestors was
in them and it was of the hour when
they would enter the battle that they
thought. "The Highland Host" is not in

any way written up to support a theory
but is a tale of the days before, during:

and after the war which all lovers of

a stirring and thoughtful narative will

heartily enjoy.

The bill to provide free text-books

in public, high and industrial schools, in-

troduced in the Ontario Legislature by
R. L. Brackin, K. O, West Kent, was de-

feated by the Municipal Committee of

the Legislature by a vote of 22 to 14.

The vote showed that rural msmbers
were not in favor of a measure of this

kind. The debate before the vote was
taken was short, and when it was taken

it was revealed that practically all the

rural members present were against the

proposal.
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SWEDISH LIFE PORTRAYED
"The Outcast" by Selma Lagerlof after

Silence of Several Years

Announcement of another novel by
Selma Lagerlof amidst the smother of

modernistic works "which no young per-

son should read" comes like a clear

cathedral bell amidst the confusion of

street noises in a great city. Readers
of discriminating taste, those thousands
who loved "Gosta Berling," "Jerusalem,"

and "The Emperor of Portugallia" to

say nothing of the delightful sagas of

Nils, will find in "The Outcast," (S. B.

Gundy, Toronto, $2.00), the work of the

master as of yore, the work of the wo-
man who was the first of her sex to

win the Nobel prize for literature and
upon whom the highest possible literary

honors have been conferred. "The Out-
oast" comes after a silence of several

years. Her last book in this country

was "The Holy City: Jersualem II" ami
since that time there have been many
requests from the public for a new book.

Now that it has come, it is sure to be
welcomed by the followers of Selma
Lagerlof and ~ail who seek good litera-

ture. Like all of Miss Lagerlof's books

"The Outcast" has a strong theme and
gives a picture of modern Swedish life

which will never fade from the reader's

memory. There is presented Sven El-

versson, the outcast. But such an out-

cast! Where he might have been bitter,

there was only sweetness. Miss Lager-

lof has never done a more powerful piece

of work nor a book of more consistent

story interest. Her style and her grasp

of her theme is at its mature height in

"The Outcast." This book will have as

wide popularity as "Gosta Berling," and
"Jerusalem."

A NEW HAGGARD ROMANCE
"The Virgin of the Sun" is based on Old

Legend of South America

A new novel by Sir H. Rider Haggard
is always an event of note in the world
of fiction and in "The Virgin of tne Sun"
(McClelland and Stewart, Toronto,

$1.75) the popular author has a theme
that w'll interest all. In this story, the

foundation of which is laid in Plantage-

net England, the famous author has re-

vived in a vividly realistic fash'on the

legend of a discovery of South America
long before Columbus or Cabot was
heard of. With H. Rider Haggard the

study of the history and romance of the

van' shed empires of Central America
has always been somewnat of a hobby.

"The Virgin of the Sun" deals with one
of those empires of c'den days, that of

the marvellous Incas of Peru. The nar-
rative has been skilfully built round the
legend that long before the Spanish
Conquerors entered on their mission of

robbery and run there in that undiscov-
ered land Lived and died a White God
risen from the isea. Hubert of Hastings,
a wanderer and the son of a fishing boat
owner, is the central figure of the story
and the chronicler of the amazing events
set forth. Wrecked on an island he is

approached by the Daughter of the
Moon and greeted as a God-Risen

From-the-Sea. In his new role he brings
victory to the Chanca people and in due
course come wealth, love, power and
pomp. Eventually Hubert wins a Vir-
gin of the Sun for wife, thereby incur-
ring the enmity of the Inca of Tavantin-
suyu and thus is worked out one of
the most amazing stories of the year.
It is a fascinating tale, quietly unfold-
ed, beginning with the sack and burn-
ing of the Sussex town of Hastings at
the hands of the French, and the read-
er who makes acquaintance at first hand
with the characters will follow their ad-
ventures with zest to the end. S'r Rider
has the faculty of reproducing the at-

mosphere of -the times and country about
which he writes, and in this respect the
novel well sustains his African repu-
tat'on.

WHEN CANADA WAS IN ARMS
"The Fighting Starkleys" is Stirring

Tale of Patriotism and Daring

Of particular interest to Canadians
by reason of the fact that it deals with
the devotion and heroism of Canadians
in the days when the Dominion, the

blood of her sons aroused to fever heat,

stood shoulder to shoulder with the

Mother Country and her Allies in the
trenches of Europe is "The Fighting
Starkleys" (Page Co., Boston, $1.65).

This is a book which will cause young
Canadians to neglect their lessons and
forget their errands. It is a story
which young Canada, now on holidays,

will thoroughly enjoy. Nor need it be

limited to those of tender years. Capt.
Theodore Goodridge Robert* undoubt-
edly had the growing boy and girl in

mind when he wrote the tale but so well

has he done his work that adults will,

on delving into its pages, recall the
days when a "Henty" thrilled them
through and through. In the setting

of the north woods the author has plac-

ed his story, intensely thrilling and un-

usual even of its kind. Young Stark-
ley and Hammond, neighbors, join the

26th battalion in the C. E. F. The con-

trast between a strong and a weak
character deve'ops a plot that is replete

with dramatic 'situations, a story that

is more powerful and more pretentious

than any previous work Capt Roberts
has done. The old recruiting days and
the days of St. Julien, St. Eloi, Pass-
chendaele and the Somme are lived over
again and 1 with the "Fighting Stark-

leys" the reader finds himself again

stirred to action in the struggle with
the Hun. The patriotism, courage and
trust which are so prominent in the

characters of the Starkley boys in com-
parison with the baseness of Jim Ham-
mond, deserter and coward, whose re-

generation, however, they later accom-
plish, will surely inspire like ideals in

the heart of every boy who reads this

story. There are too few like it with-

in the reach of young Canada,.

GEISHA GIRL'S LOVE AFFAIR
"Sunny-San" by Onoto Watanna, Au-
thor of "The Hon. Miss Moonlight"

The love story of little Miss Sunny
Syndicate is "Sunny-San" (McClelland
and Stewart, Toronto $1.75) by that
well-known Canadian, Onoto Watana,
whose "A Japanese Nightingale,"
"The Hon. Miss Moonlight," etc., have
won for her a place that is unassail-
able in the hearts of all who love fiction

of a bright and refreshing type. Onoto
Watanna dedicates this splendid story
to two old friends, Consul and Mrs.
Samuel C. Reat, "in remembrance of
Sunny Alberta Days"—a tribute which
the editor of Bookseller and Stationer,
who is proud to number the U. S. A.'s

formejr
\

representative) in Calgary
among his friends, knows is well de-
served. *..

In the present story, four Amer-
ican students in Japan buy a little Ja-
panese-American geisha girl, and put
up the money for her education, a piece

of generosity which has its solution in

a New York apartment. It was one
thing to buy the girl in Japan but it

was quite another thing when Jerry
opened the door of his apartment and
found smiling adorably back at him
Miss Sunny Syndicate, come to stay.

No one has ever surpassed "Onoto
Watanna" in conveying the delightful

naivete of the Japanese character, the

humor and delicate romance that all

things Japanese have for western eyes

and this book is one of the best. Ar-
rangements have already been made to

produce "Sunny San" on the screen

with Mary Pickford taking a leading

part. It is also being dramatized for

regular stage production and will make
its first appearance in New York next

fall.

Sir Henry Lucy's gossipy volume on
"Lords and Commoners" was one of the

few successes of the winter book-buying

public.

BOTH SCIENTIFIC AND FUNNY
"Diet and Health—With Key to the

Calories" by Dr. Lulu Hunt Peters

Something unique in tne way of

health advice is "Diet and Health

—

With Key to the Calories" (Copp,
Clark Co., Toronto,) by Dr. Lulu Hunt
Peters. This is a practical, common-
sense colume of boiled-down informa-
tion; it is sparklingly clever and has

been highly endorsed by the medical

fraternity. In the words of the Amer-
ican Magazine, Dr. Peters has given "a
breezy but practical message to the

countless persons who want either to

increase or reduce their weight." While
Dr. Peters has treated her subject in

popular, diverting fashion her book is

thoroughly scientific and there is every

reason to believe that fat folk will con-

tract and thin folk expand by following

its good-humored advice. As a matter
of fact, Dr. Peters states in a foreward
that she has received many times, and
without grumbMng on her part, ten dol-

lars for the same advice given in her

office. The little volume fairly scinti-

late.3 with humor but with every chuckle

goes a bit of medical advice which is

well worth heeding.
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ROMANCE OF GLORIOUS" YOUTH
Public School Life and the Gallipoli

Campaign Featured in "Tell

England"

"Tell England" (McClelland and
Stewart, Toronto, $1.75) is a "first novel"

from the pen of Ernest Raymond and it

promises to be one of the season's suc-

cesses. The story, written in vivid and
entertaining style, falls into two epi-

sodes, the first describing, with wonder-
ful intimacy and sympathy, life at a

public school, and the second providing

a powerful narrative dealing with the

Gallipoli "show." The story first took

shape in the author's mind when he was
sailing up the Tigris in Bagdad, and
much of it was jotted down. when trek-

king over the Persian mountains to the
relief of the Armenians at Baku. From
Baku Mr. Raymond and those with him
had to "fly for their lives," and the only
thing of all his kit that he saved was the
manuscript of "Tell England-" The rest

of the book was written in Russia after

the Armistice, and in the harbour of

Constantinople and tihe Dardanelles
Straits, just four years after the great
landing described in the book. As a
chaplain the author saw active service

in Gallipoli with the 10th Manchester
Regiment, and was present at the evac-

uation. In the following year he went
to Egypt, and was sent with the Desert
Column that conquered the wilderness
of Sinia and entered Palestine. He was
later at the Battle of Passchendaele;
then ordered to Mesopotamia; joined the
"Hush-Hush" Brigade in Persia, and in

1919 was with the troops in Russia.
"Tell England" is a real red-blooded
novel of stirring days and one that will

speedily secure a wide following of en-
thusiasts.

A LIBRARY IN LAMBSKIN
For the summer vacationist there is

a wealth of excellent material with a
wide range of choice in the new "Lamb-
skin Library" now procurable from S.

B. Gundy, Toronto. There are twenty-
one volumes in this library each being
offered at a dollar. The price originally
set was $1.25 but when on his way to

Europe about the middle of May, Mr.
Gundy, while in New York, succeeded
in completing a deal whereby these nif-

ty little books could be listed at a dollar

apiece. Most of the volumes in the

Lambskin Library contain a note by an
important literary authority, some of
these contributors being: Julian Street,

William Dean Howells, William McFee,
Lyman S. Abbott, Charles G. Norris,
Arthur W. Page, William Lyon Phelps,

William Allen White, and Christopher
Morley. The books are pocket size and
are bound in imported English red
leather, stamped in gold, the titles with
names of authors, being as follows:;

Adventures in Contentment—David
Grayson; Bob, Son of Battle—Alfred
Ollivant; Casuals of the Sea—William
McFee; Cheerful by Request—Edna
Ferber; Dracula—Bram Stoker; Fur-
ther Side of Si'ence, The—Sir Hugh

Clifford; Gold—Stewart Edward White;
Impressions of Theo. Roosevelt—Law-
rence F. Abbott; Lord Jim—Joseph
Conrad; Magnificent Ambersons, The

—

Booth Tarkington; Mother—Kathleen
Norris; Octopus, The—Frank Norris;

Pieces of Eight—Richard Le Gallienn

Pit, The—Frank Norris; Riverman, The
—Stewart Edward White; Ruggles of

Red Gap—Harry Leon Wilson; Stam-
boul Nights—H. G. Dwight; Story of

Gosta Berling, The—Selma Lagerlof;

Story of My Life, The—Helen Keller;

Trimmed Lamp, The—O Henry; Up
From Slavery—Booker T. Washington.

A STORY FOR DOG LOVERS
"Frank of Freedom Hill,"- a New
Masterpiece by Samuel A. Derieux

In "Frank of Freedom Hill" (S. B.

Gundy, Toronto, $1.90) those who love

dogs will find much that will enter-

tain and interest them. It is a book
that will be enjoyed just as much by
grown-ups as by children. This small
boy and his dog have long been dear to

readers of the American Magazine and
it is not surprising that when the editor

sent out tests to discover who among
his authors had had most to do with
winning for the American Magazine
more than a million and a half enthusi-

astic readers, the name of

Samuel A. Derieux, like that

of Abou Ben Adhem in the old

poem, led all the rest. In this book the

stories of Tommy and Frank and the

hunters and dogs in the neighborhood
of Freedom Hill, which have appeared
at intervals in the American Magazine
since 1917, are gathered into one long
complete narrative. As a tribute to

their literary excellence as well as to

their human appeal one of them was
reprinted in 1919 by the 0. Henry
Memorial Award Prize Committee as

one of the fifteen best short stories of

the year. The story is told from the

point of view of a hunter who loves

dogs but refuses to sentimentalize about
them. His dogs are genuine dogs to

the very end and so well written is the

narrative that one does not have to be

a dog fancier to enjoy the book. Mr.
Derieux has given the world in "Frank
of Freedom Hill" a story about dogs
that anyone can enjoy.

A BOOK OF ANIMAL LIFE
"Under the Roof of the Jungle" Gives

Insight Into the Guiana Wilds

With fifty-nine full-page plates in

color and numerous minor decorations

from drawings from life, "Under the

Roof of the Jungle" (Page Co., Boston,

$3) is a splendid book of animal life

in the Guiana wilds, one that should
certainly be added to the nature library

of readers of all ages. Charles Living-

ston Bull, who during his sojourns in

the jungle has made more use of his

sketch book and color box than his rifle

—having always found1 much greater
interest in watching the actions of live

creatures than the study of their

dead bodies—has given here a detailed

and remarkable account of the wild
jungle region and its strange inhabit-

ants. And the lessons to be learned
are as great as the enjoyment that
young and old will take from the pages
of this handsome jungle tour on paper.
After many months spent in the forests

and swamps of British Guiana Mr. Bull
wrote this book of the life in the

wild, and tells of the bright mornings,
the suffocating noons, the long, lazy
afternoons, and the quiet, calm tropical

nights of the jungles; and of the won-
derful animals which inhabit them—
the noiseless snakes, great boas, la-

barrias, the black ants, the swashbuck-
ling harpy eagle, of the restless capy-
baras and the deadly cayman. The
book gives the most entertaining

sketches of the denizens of the jungle

and reproduces, the atmosphere and
color of that vast tangle of vine and
tree- It is a book to be read and kept to

read again and again.

EXCELLENT BURGESS BOOK
"Blacky The Crow," Another of the
Green Forest Series, Will be Popular

To parents in search of a book in

which the kiddies will be interested, no
bookseller need hesiitate about recom-
mending "Blacky The Crow" (McClel-
land and Stewart, Toronto, $2). It is

the second volume in the Green Forest
Series, "Lightfoot the Deer" being the

first, and undoubtedly it is a story in

which children wiil take great enjoy-
ment. There is no more shrewd and
clever rascal in all the Green Forest
than Blacky the Crow. He is a lively,

little creature, always busy, and out of

one adventure into another the whole
day long. His sharp eyes see nearly
everything and that wise little brain of

his knows about all that happens
among his acquaintances and his ene-

mies. The little ones will find this tale

of Blacky's mishaps and mischief as

entertaining as any that Thornton Bur-
gess has ever written. The book is

handsomely illustrated in color by Har-
rison Cady and, made up as it is with
large print and gorgeous pictures, it is

a juvenile treat for summer holidays.

Herte Blacky, more inquisitive than ever,

skims the hem of danger by narrow
margins, makes new friends and learns

some pleasant gossip about his neigh-

bors.

A little red morocco volume with covT

ers and fly-leaves of green satin, pick-

ed up by a page-in-waiting when the

Arch-Duchess escaped from the Tuileries

proved to be "The Private Diaries o: the

Empress Marie-Louise," and Mr. Mur-
ray, London, is shortly publishing them
in English. They were written "for my-
self alone" and throw a new light on

her character and her view of Napoleon
I. The account of her honeymoon jour-

ney is full of amusing incidents and M.
Masson has added some interesting and

pathetic letters of Marie-Louise, which

have never before been published.
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TO A RED-HAIRED LADY
Don Marquis' Best Burlesque Vein
Runs Through Snappy Little

Volume

"Sonnets To A Red-haired Lady and
Famous Love Affairs" (S. B. Gundy,
Toronto, $1.90) is the rather cumber-
some but highly informative title of a
snappy little volume of verse by Don
Marquis. To know the author is to

know that the book is good. No fur-

ther information is needed to convey
the message that there are a score of

chuckles on every page and a dozen
roars in every sonnet. Appropriate
drawings by Stuart Hay help along the

fun and enhance not a little the value

of a brilliant little volume. The "Son-

nets to a Red-Haired Lady," as written

by the gentleman with the blue beard,

are in Don Marquis' best burleque

vein. The second part of the book is

concerned with famous love affairs re-

told in rhyme—King Cophetua and the

Beggar Maid, Paris and Helen, Laura
and Petrarch, Adam and Eve, Harle-

quin and Columbine and many others.

"Harlequin and Columbine," is quite

different from the others. It is an ex-

quisite lyric of great beauty and charm.

The whole get-up of the book is ad-

mirable, the format being on a par with

the contents. Nothing further need

be said.

"ADVENTURES IN ANGLING"
A Book of Salt Water Fishing By An

Expert of Much Experience
The man who likes and takes an in-

terest in fishing will find much to hold

his attention in "Adventures in Angling"
(Stewart-Kidd, Cincinnati, $3) by Van
Campen Heilner, author of "The Call of

the Surf," whose name is familiar to

readers of "Field and Stream," "Wide
World," "Outers' Recreation," etc. Few
angling writers in the world to-day

have had as much experience in their

line as the author of the "Adventures in

Angling" which deals with his many
and thrilling experiences with big

game fishes in the Atlantic and the Pa-
cific, not the least thrilling being the

account of his capture of the world's

record ocean sunfish off the coast of

California. Mr. Heilner has the writ-

ing knack of making his readers feel

that they have been with him through
his various adventures. And one needn't

be a fisher, either, to get the thrill. The
book is full of hard facts—things that

happened— and happened mostly with
a bang—"in gulfs enchanted where the

Siren sings." In an appendix, Mr. Heil-

ner gives a list of the tackle used by
him in taking all of the fishes mention-
ed in this volume—Broadbill and mar-
lin swordfish, tuna, jewfish, black sea
bass,, tarpon, barracuda, amber-jack,
sailfish, Stingray, Channel-bass,
shark, etc., etc. The book is

handsomely illustrated from paint-

ings by Frank Stick and photo-

graphs by the author. Some idea of

the excellence of it all may be secured

from a glance at the chapter headings
such as, "With Gran, and Harpoons,"
"In Turquoise Seas," "Light versus

Heavy Tackle," "The Coast of Ro-
mance," "Barracuda on Black-Bass
Tackle," "The Tarpon of Channel Two,"
"Where Coral Reefs Lie Bare," "An
Ocean Goliath," and "With the Salmon
of Monterey." This is a book which may
be read frequency and enjoyed the

more with each reading.

SCIENTIFIC BOOK ON NERVES
"Outwitting Our Nerves" As Valuable

to the Wei; as to the Sick

An authoritative and fascinating

book about nerves in a truly popular
style, "Outwitting Our Nerves" (S. B.

Gundy, Toronto, $2.50) is credited gen-
erally with being the most cheerful,

most readable, most helpful, most suc-

cessful, most enthusiastically endorsed
book on better health that has been
published in several years. This prim-
er of psycho-therapy, by Dr. Josephine

A. Jackson, and Helen M. Salisbury, is

based upon the actual practice of an
amazingly successful nerve specialist.

This is a scientific book about "nerves"

in a truly popular style. It is an ab-

sorbing account of the interplay of

forces back of nervous symptoms and
character traits; a book for the sick

and for the well; for those who have

broken nervously and those who would
prevent a nervous breakdown. It is a

book for the busy physician, for the

parents of little children, for the pastor,

the teacher, th e social worker; for the

man who would use his emotions as an

asset and get the most out of his phy-

sical powers. In place of vain plati-

tudes about worry and will-power one

is shown the real reasons for worry and

the blues. Dr. Jackson describes the

methods used in her remarkably suc-

cessful handling of nervous disorders.

TWO "STEWART KIDD PLAYS"

"Mirage" by G. M. P. Baird and "The
Ghost Story" by Booth Tarkington

Two excellent additions to the Stew-
art Kidd Little Theatre Plays are
"The Ghost Story" and "Milage"
(Stewart Kidd Co., Cincinnati, 50 cents
each), the former by Both Tarkington
and the latter by George M. P. Baird.

The series is under the direct super-
vision of Grace Adams who has select-

ed and edited the plays to meet the par-
ticular requirements of the many Lit-

tle Theatres seeking plays of actual
dramatic distinction and of artistic im-
portance and also the desire of the gen-
eral public for plays of true literary

value. Each play is issued in a form
that is entirely practical for purposes
of production and at the same time the
books are artistic and attractive in ap-
pearance. The cast of "The Ghost
Story" is made up of an earnest young
gentleman of 22; a pretty, young girl

of 20; three girls of 19 or 20; four
youths of about the same age; and a
housemaid. Those figuring in "Mir-
age" are a Hopi Girl, an ethnologist and
his wife, a psychiatrist and a couple of

Hopi women, The action of each play

is rapid, the dialogue sparkling and
the theme captivatingly interesting.

VOCATIONAL GUIDANCE
James McKinney and A. M. Simons
Tell How Success May Be Achieved
That it is not at all impossible to

"teach an old dog new tricks" is em-
phasized by James McKinney and A.
M. Simons in "Success Through Voca-
tional Training" (American Technical
Society, Chicago, $2). The book is al-

so sold as part of a vocational service,

the additional charge for the service

being $3. An analysis of occupations
is thoroughly gone into and the advan-
tages of vocational training are clearly

set forth, the point being made that the

minimum desirable education for most
people is about that represented by
graduation from an ordinary high
school. Formerly when this was not

obtained in childhood and youth the op-
portunity to secure it was generally

gone altogether as adults could not and
would not study with children in ordin-

ary day schools, the only other alter-

natives being unaided, monotonous, dif-

ficult study or expensive private tutor-

ing.
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SPLENDID BOOK OF VERSE
"Moonligh, and Common Day" a Col-

lection of Rare Merit

Readers of Canadian and American
magazines have, from time to time,
come across scraps of verse above tne
signature of Louise Morty Bowman,
and have been arrested by che delicacy
of the thought and the artistry d.splay-
ed in the metrical arrangement of the
veise. Mrs. Bowman's poems have now
been collected and published under the
tit.e of "Moonlight and Common Day"
(Macmillan, Toronto, $1.50) and to

those who thrill at the light touch of
Beauty's fingers, as she wanders on her
veiled and mysterious way through the
world, this volume will be an occasion
for deep graititude. Mrs. Bowman's
fastidiousness and unerring fineness of
instinct set her apart from many of the
poets of the day. The freedom of her
verse never degenerates into license
and she has set up an ideal which many
younger versifiers might follow with
advantage. "Moonlight and Common
Day" will undoubtedly take its place
upon the shelves of all Canadian lovers
of poetry side by side with Marjorle
PickthalFs little volume and the yet
uncollected poems of Theodore Good-
rich Roberts. This is, indeed, a collec-
tion which every enthusiast over artis-
try in verse will want to add to his or
her library.

"THE OUTLINE OF SCIENCE"
First Volume of "A Plain Story Simply

Told" has Just Been Published

Not in a long time has there been
attempted a more ambitious work than
"The Outline of Science," of which
there are to be four vo'umes published
by G. P. Putnam's Sons, New York, at
a cost of $3.75 per volume. The first
is now available, the other three to fol-
low at intervals of about two months.
A "plain story simply told" is this re-
markable "Outline" which is touched
up wth more than a thousand illus-
trations forty of these being in full
color. The aim of the work, according
to Professor J. Ar.hur Thomson, Regius
Professor of Natural History in the
University of Aberdeen, who is editing
the series, is to Rive the "man in the
street" a bunch of intellectual keys by
which to open doors which have been
hitherto shut to him, partly because he
got no glimpse of the treasures behind
the door and partly because the portals
were made forbidding by an unnec-
essary display of technicalities. The gen-
era' aim of the "Outline" is to give the
reader a clear and conc'se view of the
essent'als of present-day science so that
he may follow with intelligence the
modern advance and share appreciative-
ly in man's continued conquest of his

kingdom. In the first volume, the sub-
jects handled are "The Romance of the
Heavens," "The Storv of Evolution,"

"Adaptations to Environment," "Th-
Struggle for Existence," "The Ascent
of Man," "Evolution Gong On," "The
Dawn of Mind," and "Foundations of

the Universe." In the second volume

which has not yet been issued, the sub-

jects outlined are "The Wonders of M
croscopy," "The Body Machine and its

Works," "How Darwinism Stands To-
day," "Natural History" in three sec-

tion;*, "Birds,"' "Mammajjs" and "The
Insect World," and "The Science of the

Mind," which touches on the new psy-
chology which we call "Psycho-Analy-
sis." The name of the editor guaran-
tees that the work is an authoiitative

one. Even over here, Professor Thom-
son's name carries weight. The book
is readable and put into a form that

can be grasped by any intelligent gen-

eral reader. And, another of its merits

is that is gives the reader author'ta-

tive information which he could not

THOMAS O'HAGAN
Whose "Collected Poems" have just

been published by McClelland and Stew-
art. Mr. O'Hagan is a well-known Cana-

dian poet and essayist.

ct erwlse obtain, except by the reading
of hundreds of books, by the employ-
ment of advisei'.s to tell him what to

read, by the expenditure of months of

time and a great deal of mpney, and by
the taking of almost endless trouble.

There is no member of the average
fami'y who could not read with pleas-

ure and with profit this wonderfully
interesting account of the marvels of

the universe. Even the man of science

himself wi'l welcome it, because b

himself can be a specialist in one d*>

partment only, yet it is necessary for

him to keep abreast of scientific pro-

gress in many directions. To those d

sirous of adding to their general know-
ledge of worth-while things and also to

thocle who take a pride in having the

best on their library shelves, "The Out-
line of Science" will come as a real

"fmd "

POEMS OF THE CENTURY
In "La),er English Poems" are Only
Those WrUen in the Past Twenty
"Later English Poems" (McClelland

and Stewart, Toronto, $1.50) is a nifty

litt.e volume taking in only poems
written in the present century—that is,

between 1901 and 1922. The term
"English" is used because the books of

the authors listed were, with one or

two exceptions published in England.
No other twenty years in the history of

British literature have had so strange
and varied a fashioning and it is in-

teresting to note that nearly fifty of

the poems in this volume or about fif-

ty per cent, of the whole are related,

directly or indirectly, to the Great War
and its multitude of stern activities.

These poems have been collected and
edited by J. E. Wetherell who is de-

serving of no little praise for the mas-
t( rly manner in which he has handled

a difficult task. Realizing the needs

and answering the call, Mr. Wetherell,

with many anthologies already to his

credit, has collected here representative

poems of about seventy of the best-

known English poets of this century

(1901-1922/) • Bri|dges„| Hardy, Watson,
Kipling, Newbolt, LeGallienne, Seaman,
Masefield, and others of the elder

group lead the way. Then follow the

brilliant young "Georgians,"—Drink-

water, de la Mare, Squire, Monro, Gib-

son, Freeman, Nichols, Sassoon, Noyes,

Brooke, Turner, and the rest. The gen-

tle sex has not been overlooked. Kath-

arine Tynan, Dora Sigerson, Win'fred

Letts, and others, have given of their

best to this book. New voices, also,

arr here heard in full choir: Baring,

Blunden, Dearmer, Flecker, Gould,

Maynard, Vernede, Young. The im-

mortal poem of the lamented Julian

Grenfell is, of course, included. Indeed

such a feast of modern English poetry

is here presented as Canadian readers

have not heretofore been privileged to

enjoy.

"FREE THOUGHT" LECTURE
"Free Thought and Official Propa-

ganda" is the title of a booklet just

published by Watts and Co., London,

one shilling net. It is the report of a

lecture delivered by the Hon. Bert

rand Russell at South Place Institu'-

on March 24 last. This is the thir-

teenth lecture of a series now being

printed as a permanent memorial to Dr.

Moncure Conway whose untiring zeal

for the emanc'pation of the human
mind from the thraldom of obsolete or

waning beliefs, his pleadings for sym-
pathy with the oppressed and for a

wider and profounder conception of hu-

man fraternity than the world has yet

reached, claim, it is urged, an offering

of gratitude more permanent than the

eloquent oh-ituary or revqrenbial ser-

vice of mourning.

George E. Peene, of the Buntin Gillies

& Co., Hamilton, who has been calling

on the trade in Winnipeg and other

western cities, has returned to the east.

Head\ine—"Dante Lectures at Am-
herst." And as a bookstore card an-

nounces, "Dickens Works Here To-day

for $5."—Boston Transcript.



June, 1922 BOOKSELLER AND STATIONER 45

FOR OFFICE AND CLASSROOM
"Everyday Uses of English" is Prac-

tical Handbook for all Classes

A practical handbook for the student

or business man—one which should prove

a big help and an asset of almost in-

calculable value—is "Everyday Uses of

English" (Thomas T. Growell Co., New
York, $2 net) by Maurice H. Weseen,

assistant professor of English in the

University of Nebraska. In this book

English is considered as an everyday

tool. Every principle is discussed and
illustrated from the point of view of its

application to the practical problems of

daily life. The book is especially adapt-

ed to the needs of those who make prac-

tical use of language in daily affa'rs.

It will be found valuable in the office

as well as in the classroom. The book

provides in concise and accessible form
a treatment of all essential matters in-

volved in everyday uses of the mother
tongue. Part One takes up in a practical

way the construction of business letters

and reports. Mechanical make-up is

given careful attention. Specific types

of letters are analyzed and illustrated,

including inquiries and replies, orders

and acknowledgments, credits, collec-

tions, applications, and sales. Various

types of business reports are discussed

and outlined, including periodic and oc-

casional reports, original and form re-

ports, progess and final leports, pres-

dent's and manager's reports, secre-

tary's and treasurer's reports, and com-
mittee and board reports. The
special problems of each type of

letter and report are discussed con-

cisely and are illustrated by means
of actual letters and reports that have
been used with success. Part Two deals

w:th those elements out of which all

compositions are constructed. Words,
sentences, and paragraphs are treated
in a practical manner. Plain, straight-

forward treatment is given to the prob-
lems of spelling and punctuation. Num-
erous live examples drawn from the
speech and writing of every day are used
throughout. This part of the book furn-
ishes a compendium of correct usage
which w 11 prove valuable both for study
and for reference. The suggested prob-
lems and exercises in the appendix will

furnish material adequate to the needs
of a course in practical English.

A BIOGRAPHY IN CARICATURE
The Advance of Lloyd George Up the

Ladder of Fame, Pictured By
Punch

A remarkable bo'ok compiled from the
pages of Punch—or England's premier-
as-he-is-and-was as seen by Mr. Punch

—

is "Lloyd George," (McClelland and
Stewart, Toronto, $1.50). This is, in-

deed, a book of enormous interest—ar-
tistically as well as politically. There
are nearly 200 drawings reproduced, ex-
tending from 1903-21, and the artists
represented include Bernard Partridge,
L. Raven Hill, George Morrow, A. W.
Reed, A. W. Lloyd, Linley Sambourne,
and F. H. Townsend. W. A. Locker has

written an introduction to the book, and
Alfred Leete has designed a special
cover for it. In this gallery of cartoons
Mr. Lloyd George is not always the con-
quering hero, but is "put through it" by
the mentor of Bouverie Street. It is in-

teresting to observe how he emerged
from the Parliamentary background,
getting an occasional "show" in a car-
toon in company with some other politi-

cian, until in 1906 he attained the dig-

nity of "a one-man" performance. Since
then he has many times occupied the
position of honour in Punch's "big cut,"

and in one or two special years he has
"almost" held the field there. Mr.
Punch has been cartooning Lloyd George
from time to time for over twenty-one
years. In this remarkable volume is

shown pictorially the evolution of the
pro-Boer member of Parliament who

J. E. WETHERELL
Editor of "Later English Poems, just

published by McClelland and Stewart.
These poems cover the period from

1901 to 1922.

made Chamberlain's life miserable dur-

ing the South African war, into the Min-
ister of Munitions, who provided the

shells for the campaign in Flanders with
a celerity and in a volume that were the

wonder even of technical experts. A
trait of Lloyd George's character that

became generally known when he ran
counter to the tide of popular opinion

during the Boer war is his stolid recep-

tion of adverse criticism. Punch hits

off this quality during the early post-

war days in "The Cheerful Pachyderm."
Barbs, flung by the Unionist Press, the

Labor Press, the Northcliffe Press, and
the Liberal Press are sticking in his

hide, but "The Elephant," faintly in-

trigued, as Punch puts it, only remarks,
"Who's that tickling me?" Mr. Locker'y

foreword is really a brief biography of

Mr. Lloyd George, touching of necessity

only the high spots of his astonishing

career. Intensely interesting through-

out is this unique biography in carica-

ture which will be an ornament—and a

useful and valuable one— to any library.

LIFE-STORIES OF NOTABLES
Joseph McCabe Deals With George

Jacob Holyoake in New Series

In a manner interesting to both young
and old Joseph McCabe deals with the

career of George Jacob Holyoake, the

Great Reformer and Co-operator, in

"Life-Stories of Famous Men," now be-

ing published by Wattfc and Co., London*
at 3s 6d net each. Under this title a

series of volumes is being published des-

criptive of the life-work of some of the

chief protagonists in the great struggle

for freedom of thought and inquiry. A
study or appreciation is not attempted,

but the aim of each writer is to furnish

a pictorial presentment of his hero, re-

viving and making clear the manner of

man he was, just what he actually did,

and what he strove to accomplish. Each
volume contains fur full-page halftone

portraits or illustrations. The first sev-

en volumes -are now ready, and cover thie

careers of Thomas Henry Huxley, Aug-
uste Comte, Robert Owen, Charles Brad-
lough, Charles Darwin, R. G. Ingersoll

and George Jacob Holyoake. The whole
progressive history of the Nineteenth

Century is summed in the life of Ho-
lyoake. In this vivid sketch by one who
knew him and knows well that stirring

period, the story is re-told of the dram-

atic struggles which secured the better-

ment of social England. This little book

is well worthy of careful perusal.

SEX AND COMMON SENSE
A. Maude Royden Treats Delicate

Question With Courage

In "Sex and Common Sense" (G. R.

Putman's Sons, New York, $2) by A.

Maude Royden, preacher at the Guild-

house, Eccleston Square, London, a

delicate question is handled courage-

ously and judiciously—a rare know-

ledge of the subject being evident—and.

in a frank manner the author drags

out some startling things. The-se

much discussed addresses by Miss

Royden are, to use her own words, in-

tended "to provoke discussion and en-

gender light." Much of the book,

therefore, is of a controversial char-

acter, and Miss Royden does not hes-

itate to at;ack what she believes to be

wrong, whether it is with regard to the

laws about marriage, the refusal to let

light in on the problems of sex, or the

more recent tendency to preach moral

anarchy as their sole so'ution. In the

words of Professor J. Arthur Thomson,

"every page in the book leaves one bet-

ter. Everything is illumined with the

light of nobility" and to quote The

Evening' Standard: "The book comes

at an apt moment when questions of

marriage, morality and birth control

are being discussed. Never was there

greater need for light and clear speak-

ing on matters* that have been kept too

much in the background. Miss Royden

is not afra'd to speak plainly; she has

the courage to examine, particularly

from the woman's point of view, ques-

tions on which women too long have

been silent."
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"SPELL OF THE RHINE"
Frank Roy Fraprie and Page Co., to be

Commended for Latest in Series

Eligible for, and wortny of, the high-

est commendations are both publishers
and author of "The Spell of The Rhine"
(Page Co., Boston, $3.75), a new vol-

ume in the now-famous Spell Series.

Three plates in full color and forty

duogravures of picturesque castles,

windmills, and odd sailing craft, to-

gether with characteristic views of

ruined castles, make the book of both
travel and historic interest, because not
only are cities and harbors described,

but also the history of place and per-

sons is given. From the Adriatic, Ant-
werp, Baden-Baden to the Black Forest,
from Bonn to Coblenz, Alsace, Dor-
drecht, it is graphically described. The
biographical interest includes from the
Hun to Hugo. The volume has gilt tops,

with splendid maps and lining leaves.

In a word, this latest "Spell book," is

a comprehensive 400-page, lavishly il-

lustrated book of travel of pertinent
interest to those who contemplate a trip

on the Rhine. Folklore, fab!e, history

and romance follow the course of the
Rhine from its rise in the heart of the
Alpine glaciers of Switzerland to the
shifting sands of its delta in the

marshy plains and wind-blown dunes of

Holland and its valley is rich in the

imperishable race-memories of all the

generations since history and legend
began. "The Spell of the Rhine" is a

very human book; it recounts fact and
fable, deeds of glory and of cruelty, the

lesser with some of the most sublime
momentsi of human greatness. The
spell includes gleanings from little-

known literature of the past and first-

hand observations from the writer's

own travels across its scene. Snow-
clad heights, raging torrents, castle-

crowned steeps; still, poplared back-

watersi; broad-bosomed floods, crowded
with commerce, are only a few of the

thousand pictures. Mr. Fraprie is well

fitted for his subject. He is an author
of recognized standing, and also an art

critic who brings to his subject that

knowledge of the beautiful which alone

can make possible a worthy presenta-

tion of such a subject.

"AN OUTLINE OF WELLS"
Brilliant Analysis of the Author and

the Man, Also His Achievements

H. G. Wells has written much of

others in his day but he himself has of

late been the victim of "seeing oorsels

as ithers see us," Sydney Dark having
presented an intensely interesting pic-

ture of the English writer in "An Out-
line of Wells" (G. P. Putnam's Sons,

New York $2.50). Here Mr. Dark gives

a brilliant analysis of Wells the author
and Wells the man, with a critical sur-

vey of what he has written and what
he has dons. H's position, his philos-

ophy and his attainments are appraised

in a manner sure to interest those who
have read Wei's and have read of him
and scattered through this remarkable
volume are many entertaining sideligjhts

on contemporary literary figures such
as Bennett, Shaw, Conrad, Belloc, Ches-
terton, France and others. Because
he considers the voice of Wells is the
voice of intelligent, middle-class Eng-
land, the subject of Mr. Dark's "Out-
line" is, in the author's opinion, "worth
very careful attention." The queer
thing about Wells, says Mr. Dark, is

that although he is, as Anatole France
has said, the greatest intellectual force

in the English speaking world, al-

though he is something of a superman
he is, as described in the "Outline," the

"superman in the street." His voice is

the voice of the sanest and, in the long
run, the most influential section of the

English people. By Mr. Dark, too, he
is pictured as completely representative

of his country, of his age, of his class

—

representative yesterday, representa-

tive to-day, and representative to-

morrow. No man was ever more suc-

cessful in moving with the times. For
a quarter of a century he has been
ready wtih a series of acute diagnoses

of his country's troubles, and with a

series of acute remedies. In his "Out-
line of Wells," the author attempts to

prove that H. G. Wells is a consistent

progressive and that his opinions to-

day are the logical consequences of his

opinions of yesterday affected by the

course of events. Apart from the writ-

ers of Ethel M. Dell fiction, whose
readers no man can number, H. G.

Wells is, points out Mr. Dark, read in

England and more than any other con-

temporary writer, more than Arnold
Bennett, more than John Galsworthy,

more than Joseph Conrad, for

more than any of the younger writers

who nowadays regularly spend profit-

able winters in lecturing on culture and
themselves to American audiences.

Wells, he adds, has a tremendous vogue
in the public libraries and is one of the

few writers whom people discuss and
whose point of view the English world
is eager to know and to understand.

This eagerness, he makes clear, is not

due to the fact that he is original or

whimsical or selfish but to the fact that

ordinary workaday England realizes

that here is a man who belongs to

them, as Bunyan and Dickens belong-

ed to them. It is certain, declares the

author of the "Outline," that whatever
Well's hand finds to do he will do with

all his might, also that he will remain
to the end the spokesman of England.

Coulson Cade, author of The Cornish
Penny (McClelland and Stewart), is a

Cornishman of an old family. He says,

with a twinkle, that the ancestor he is

most proud of was a smuggler though
his great-great-grandfather was a Corn-

ish duke. He seems to have inherited

his own adventurous disposition from the

smuggler, for from an early age he has

led a wandering life, packed with strange

experiences. Unt'l a few years ago,

when he settled down in his delightful

Oxfordshire home to write The Cornish

Penny, he had never lived more than

eighteen months in any one place.

STORY OF THE CONFERENCE
Mark Sullivan Writes of "The Great

Adventure at Washington"

Many are of the opinion that an ade-

quate and comprehensive history of an
event like the Washington Conference
can only be written years later, after all

the documents have become accessible,

but Mark Sullivan's "The Great Adven-
ture at Washington," (S. B. Gundy, To-
ronto, $3.00) is characterized by a vivid-

ness which in later accounts is certain

to be sacrificed to exhaustiveness. The
greater part of Mr. Sullivan's story of

the history-making conference was writ-

ten while the delegates were in session

—much of it being done on the day, and

even within the minute, that the event

took place. Consequently "The Great

Adventure at Washington" is—as the

first man who read the book stated

—

"a vital, human, dramatic presentation

of this great international gathering in

which the author, while never losing

sight of the large perspective of the ac-

tion, gives the small but insignificant

details in a way that is peculiarly illum-

inating. He gives the reader the impres-

sion that he was present. This is a book

which ought greatly to interest people

who have not the faintest interest nor-

mally in international affairs. It is writ-

ten with such simplicity that it could be

readily understood by any high school

boy or girl, while its observations are so

penetrating that they should be helpful

to diplomats, statesmen and students of

international affairs. In short, it is a

remarkable book of not only timely in-

terest but lasting value." Mr. Sullivan

writes of the personalities, how they

worked, and what influenced them, of

why Mr. Hughes preferred one solution

and M. Briand another, of what pleased

the French and what displeased them.

The book gives the great results of the

conference, not merely in the final reso-

lutions but in the human terms as they

were wrought out. It gives such a pic*

ture as an onlooker would get of the

men, motives, high ideals, vanities, pre-

judices of the whole thing—if the on-

looker were practised to see such things

as Mr. Sullivan is. A scowl, a shrug, or

a smile many a time showed which dele-

gation was promoting peace along the

lines it wished. Such things Mr. Sulli-

van saw and such things he writes in his

own apt and penetrating style.

"OVERPRODUCTION"' DISCUSSED
"Our Overproduction; What of It and

What's Coming of It?" (J. S. Ogilvie

Co., New York, 15 cents) is a little pam-

phlet in advocacy of belief in the the-

ory of striking at the evil of over pro-

duction by prohibiting the practice of

crippling the purchasing power of the

public. This interesting treatise by W.
V. Marshall is particularly timely when
the country is in the throes of unem-

ployment hardships, when more goods

have been made or are being made, than

can be consumed, and when merchants,

manufacturers; and laborers, are all

wondering if they can and how they

are, to weather the storm.
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THOMAS O'HAGAN'S POEMS
Best of Famous Canadian Essayist's
Verses in Collection Just Published

Lovers of poetry will be glad to hear
that the best poems of Dr. Thomas
O'Hagan, one of the greatest of Cana-
da's poets and essayists, have been got
together and are now procurable under
the title of "The Collected Poems of
Thomas O'Hagan" (McClelland and
Stewart, Toronto, $2). Believing that
poetry should reflect, as in a crystal
mirror, the soul of the writer and that
its aim should be to delight and exalt,

Dr. 0' Hagan offers those of his verses
in which beauty and truth predominate.
As the author points out, chis excellent
little volume reflects, in some measure,
the higher and more cherished spiritual

truths in his own life. As an essayist
and poet, Dr. Thomas O'Hagan stands
in the first rank of Canadian authors
and here he presentsi to poetry lovers

;he best of his work that has appeared
during the thirty or thirty-five years
that have passed since he became
known to readers of Canadian poetry.

Dr. O'Hagan excels in the elegy and
the commemorative poem; an ardent
note of patriotism is found in his pa-
triotic verse; in many of his "Poems of

the Settlement" one gets the very at-

mosphere of pioneer days; one hears
the lowing of the cattle, and that hush-
ed sound of light breezes, among the
pines and the maples, soothing as the
voice of lapping waters. His work
shows a constant aim to give to Cana-
dian readers his best interpretation of

the life of their country. While lim-
ning the surface of things, he never
fails to describe the spiritual values
that lie beneath. He writes with a
clear eye, a sane mind, and a sensitive

heart. The fine personality of Thomas
O'Hagan enters into all his literary

work, and his poems are marked by a
depth of feeling expressed with rare
delicacy and lyric grace.

AS THE WORLD REVOLVES
"Ice Ages—A Story of the World's

Revolutions" by Joseph McCabe

There have been five great Ice Ages
—or four definite Ice Ages and one
long period of very severe chill—in the
story of the earth, according to Joseph
McCabe and in "Ice Ages'' (Watts and
Co., London) this talented author of-
fers in a plain untechnical manner an
outline of the wonderful story of the
earth's revolutions, making it clear
that the ice ages have played a revol-
utionary part in the advance of life on
the earth. Mr. McCabe deals first with
ice ages and Darwinism and then goes
on to tell how it is known that there
were ice ages in the past, following this
up with lucid descriptions of the cause
of ice ages, the first two ice ages, the
m.ighty Permian Revolution, the cold
that slew the dragons, the ice age that
made man and the new era of revolu-
tion. Four lexcellent illustrations are
also presented, giving the reader an
idea of dirt bands on a glacier, crevices

on a glacier, the making of the Alps and
the last ice age. A prediction made by
Mr. McCabe at the close of this most
interesting book is that there will be
a sixth ice age in from two to two and a
half million years and that permanent
glaciation will result in five or six mil-
lion years. Twenty years' lecturing on
such subjects as this has educated the
author in the work of translating the
language of the laboratory into the
speech of the fireside and, in conse-
quence, "Ice Ages" is a book that can
be enjoyed as much by children as
grown-ups.

"ULSTER MOVEMENT" OUTLINED
Ronald McNeill, M. P., Wiites of Car-

son's Struggle Against Home Rule

So befogged has the Irish question
become with conflicting reports from
the troubled island and other sources
that anything which promises to shed
light on the problem is welcomed by
Canadians, so far removed from the
area of hostilities. A book which is al-

most certain to arouse interest and be
favored with a following is "Ulster's
Stand for Union" (John Murray, Lon-
don, 12s. net) by Ronald McNeill, M. P.
This book is a history of the political
struggle against Home Rule led by Sir
Edward Carson in Ulster, from the
passing of the Parliament Act down to
the opening of the first Ulster Parlia-
ment by the King in 1921. It contains
vivid descriptions of the chief events in
one of the most extraordinary political
campaigns on record, such as the sign-
ing of the Ulster Covenant, and the as-
tonishing series of demonstrations in

Ulster before the war. The story of
the gun-running, which created so
great a sensation in March, 1914, is

told in detail for the first time, by a
writer who was in close touch with the
Ulster leaders, and has had access to
many private sources of information.
The book discloses some secrets that
will cause a good deal of surprise in

certain quarters. The aim of the book
is to present an account of what the
author refers to occasionally as the
"Ulster Movement." Having been a
member of the Standing Committee of
the Ulster Unionist Council and closely
associated with the leaders of the
movement, the author has had personal
knowledge of practically everything
he records and "Ulster's Stand for
Union" is, therefore, an account by one
"on the inside" of the part that Ulster
has played in the affairs of th e little

island whose unfortunate predicament
is at present the subject of much offic-

ial d'scussion.

A new novel by Sir Rider Haggard is

an event of note in the world of fiction.

His latest is "The Virgin of the Sun."
In this story, the foundation of which is

laid in Plantagenet England, this fam-
ous author has revived in a realistic

fashion, the legend of a discovery of

South America long ere Columbus or

Cabot was heard of. (McClelland and
Stewart.)

INFORMATION ON HAY-FEVER
Dr. Hollopeter goes fully into Causes,

History and Treatment

A book for laymen as well as for phy-
sicians written by a man of the highest
professional medical standing who has
made a special study of, and has been
wonderfully successful in, the treatment
of hay fever is "Hay-fever, Its Preven-
tion and Cure" (Funk and Wagnalls,
New York, $2 net). Dr. William C.

Hollopeter believes that every victim

should know the history of this disease,

its causes, how it may be prevented and
what its treatment should be and in this

book he goes fully into the question. Of
outstanding interest in this new edition

is the large amount of space accorded to

the new and highly successful Immuniz-
ing Method of hay-fever prevention and
cure. The author has gone into most
satisfying detail regarding this mode
of treatment which has already to its

credit many quite remarkable cures and
which to-day appears to offer more gen-

uine hope to sufferers than any other

type of treatment. The appearance of

this volume is most timely, too, as in

order to alleviate the severity of, or pos-

sibly cure, this season's attack, the suf-

ferer must begin taking treatment at

once. Among other features of this

splendid work is its thorough explana-

tions of many preventive measures
which will prove of exceptional value to

all sufferers who are desirous of pro-

tecting friends and family from infec-

tion. Not only the Immunizing Method
but all other successful forms of both

preventive and curative treatment are

included, with names of medicines to be

used.

PRINCIPLES OF ECONOMICS
An Integration of Recent Economic

Thinking is Prof. Edie's Book

"Principles of the New Economics,"

(Thomas Y. Crowell Co., New York,

$2.75), by Lionel D. Edie, Associate

Professor of History and Politics in Col-

gate University, might be described as

an integration of recent economic think-

ing, features of emphasis being modern
psychology, technique of production,

changing relations between labor, man-
agement, and ownership, trends in mar-
keting and financial functions, relations

between government, business, and in-

dustrial groups—the problem of social

control permeating the whole treatment.

The primary purpose of this volume is tC1

bring together into one study the more
important developments in recent econ-

omic thought. The whole subject of

economics has undergone highly signi-

ficant changes during the past few years.

Prof. Edie divides his work into three

parts: I—Economic Psychology, II

—

Economic Institutions and Functions,

III—Economic Adaptation. Under the

second part, he treats of labor, capital,

technology, management, maikets,
money and credit. Emphasis is laid upon
psychological and social aspects of econ-
omic problems. The book, in its style

and thought, should attract economists,
sociologists, students and business men.
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For Cottage-

Abbe Pierre; Wm. J. Hudson, (McC &
S), $2.00.

Above All Else; Harriet T. Comstock,
(Gundy), $1.90.

Adam and Eve and Pinch Me; A. E.
Coppard, (Macmillan), $2.00.

Adrienne Toner; Anne Douglas Sedg-
wick, (Allen).

Adventures of Jimmy Dale, The; Frank
L. Packard, (Copp Clark), 85c.

Alice Adams; Booth Tarkington,
(Gundy).
Alice for Short; Wm. de Morgan, (Nel-

son), 35c.

Amouretta Landscape, The; Adeline
Adams, (Allen).

Angelica; Elizabeth Sanxay Holding
(McC & S), $1.75.

Angel of Terror, The; Edgar Wallace,
(Goodchild), $2.00.

Anne of the Marshland; Lady Byng,
(McC & S), $2.00.

Are All Men Alike & The Lost Titian;

Arthur Stringer, (McC & S), $2.00.

Arethusa; F. Marion Crawford, (Nel-
son), 35c.

Arius the Libyan; N. C. Koyns, (Good-
child), $2.00.

Arrant Rover, The; Berta Ruck, (H &
5 & M), $1.75.

Auld Licht Idylls; J. M. Barrie, (Copp
Clark), $2.50.

B

Band of Brothers, A; Charles Turley,
(Nelson), 35c.

Barriers; Lady Byng, (McC & S), $2.00
Battle of the Strong, The; Sir Gilbert

Parker, (Copp Clark), $1.50.

Bayete, Heaton Nicholls, (H & S & M),
$1.75.

Bealby; H. G. Wells, (Macmillan).
Beautiful & Damned, The; F. Scott

Fitzgerald, (Copp Clark), $2.00.

Beloved Traitor, The; Frank L. Pack-
ard, (Copp Clark), 85c.

Bennet Malin; Elsie Singmaster, (Al-
len).

Best Stories of 1921, The; Edward
O'Brien, (Goodchild), $2.00.

Beyond; John Galsworthy, (Copp
Clark), $2.00.

Beyond the Pale; B. M. Croker, (Nel-
son), 35c.

Bit of a Drifter, A; Mabel Hodgon
Gurd, (H & S & M), $2.00.

Black Circle, The; Cuthbert Edward
Bnnes, (H & S & M), $1.75.

Black Arrow, The; Robert Stevenson,
(Crpp Clark), $2.00.

Blinds Down; H. A. Vachell, (Nelson),

35c.

Blue Water; Fudine Wm. Wallace, (H
6 S & M), $1.75.

Body in the Blue Room, The; Sidney

Williams, (Copp Clark), $2.00.

Bracegirdle, The; Burris Jenkins,

(Goodchild), $2.00.

Brass: A Novel of Marriage; Charles

G. Norris, (McC & S), $2.00.

-and Retreat

OF THfTOUR
The titles listed here are not by any

means all the ficton in the publishers'
hands but they represent the best of the
latest, all suitable for the excursionist,
the picnicker and the summer cottager.

Bridge, The; Marjorie L. C. Pickthall,
(H & S & M), $1.75.

Brother Eskimo; Alan Sullivan, (McC
& S), $1.75.

Buff: A Collie; Albert Payson Ter-
hune, (McC & S), $2.00.

C
The Canoness; Andre Theuriet, (Nel-

son), 35c.

Camomile, The; Catherine Carswell,
(Goodchild), $2.00.

Canyon of the Fools, The; Richard
Mathews Hallet, (H & S & M), $2.00.

Case and the Girl, The; Randall Par-
rish, (Macmillan), $2.00.

Challenge to Sirius, The; Sheila Kaye-
Smith, (McC & S), $2.00.

Chaste Wife, The; Frank Swinnerton,
(McC & S),$1.50.

Clicking o" Cuthbert, The; P. G. Wode-
house, (McC & S), $1.00.

Children of Men; Eden Phillpotts,

(Macmillan), $2.00.

Children of the Market Place; Edgar
Lee Masters, (Macmillan), $2.00.

Cigaret'e Maker's Romance, A; F.

Marion Crawford (N°!?on), 35c.

City of Fire, A; Mrs. Grace Living-

ston Hill Lutz, (Goodchild), $2.00.

Clean Heart, The; A. S. M. Hutchin-
son, (McC & S) $2.00.

Cleg Kelly; S. R. Crockett, (Nelson),

35c.

Closing Gates, The; Winifred Peck,

(H & S & M), $1.75.

Combined Maze, The; May Sinclair,

(Macmillan).
Command; William McFee, (Gundy),
Confessions of a Weil-Meaning Wo-

man, The; Stephen McKenna, (McC & S)

$1.75.

Conflict, The; C. B. Kelland, (H & S &
M),$2.00.

Conquest, The; Eva Emery Dye,

(Gundy), $2.00.

Conn of the Coral Seas; Beatrice

Grimshaw, (Macmillan), $2.00.

Coomer Ali; S. H. B. Hurst, (H & S &
M), $2.00.

Copper Streak Trail; Eugene Man-
love Rhodes, (Allen).

Cornish Penny, The; Coulson Cade,
(McC & S), $2.00.

Council of Seven, The; J. C. Snaith,

(McC & S), $2.00.

Cross Roads, The; Harriet T. Com-
stock, (Gundy).

Cresting Wave, The; Edwin Bateman
Norris, (Copp Clark), 85c.

Cumner's Son; Sir Gilbert Parker,

(Copp Clark), $1.50.

Cytherea; Joseph Hergesheimer,
(Macmillan), $2.50.

D
David Balfour, Robert Stevenson;

(Copp Clark), $2.00.

Devil Drives, The; E. W. Savi, (Good-
child), $2.00.

Donovan Pasha; Sir Gilbert Parker,

(Copp Clark), $1.50.

Doors of the Night; Frank L. Pack-
ard, (Copp Clark), $2.00.

Dr. Claudius; F. Marion Crawford,
(Nelson), 35c.

Dr. Syn; Russell Thorndyke, (Nelson)

35c.

Dynamiters, The; Robert Stevenson,

(Copp Clark), $2.00.

E

Stevenson,

Barrie,

Ebb Tide The; Robert
(Copp Clark), $2.00.

Echoes of the War; J. M.
(Copp Clark), $2.50.

Eight Strokes of the Clock, The;

Maurice Le Blanc, (Goodchild), $2.00.

Eldest Son, The; Archibald Marshall,

(Nelson), 35c.

Elinor Colhouse; Stephen Hudson,
(Macmillan), $1.50.

Empty Sack, The; Basil King, H. & S.

& M), $2.00.

Erik Dorn; Ben Hecht, (Goodchild),

$2.00.

Eyes of the Village, The; A. Terhune,

(Goodchild), $2.00.

F
Find the Woman; Arthur Somers

Roche, (Copp Clark), 85c.

Fire Bird, The; Gene Stratton-Porter,

(Gundy), $i.90.

Five Tales; John Galsworthy, (Copp
Clark), $2.00.

Flaming Forest, The; James Oliver

Curwood, (Copp Clark), $2.00.

Flappers and Philosophers; F. Scott

Fitzgerald, (Copp Clark), $2.00.

Fond Adventures; Maurice Hewlett,

(Nelson), 35c.

Forest Lovers, The; Maurice Hew-
lett, (Nelson), 35c.

Forsythe Saga, The; John Galsworthy,

(Copp Clark), $2.50.

Four Horesmen, The; Vicomte Ibanez,

(McC & S)$2.50.

Frank of Freedom Hill; Samuel A.

Derieux, (Gundy), $1.90.

Freelands, The; John Galsworthy,

(Copp Clark), $2.00.
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From Now On; Frank L. Packard,
(Copp Clark), 85c.

Further Adventures of Jimmy Dale,
The; Frank L. Packard, (Copp Clark),
85c.

Further Experiences of an Irish R. M.;
Somerville and Ross, (Nelson), 35c.

G
Gallantry; James Branch Cabell,

(Goodchild), $2.50.

Garden Without Walls, The; Conings-
by Dawson, (Copp Clark), $2.00.

Garden of Memories, The; H. St. John
Cooper, (H & S & M), $1.75.

Garden Party, The; Katharine Mans-
field, (Macmillan), $2.50.

Gauntlet of Alceste, The; Hopkins
Moorehouse, (H & S & M), $1.75.

Gentle Julia, Booth Tarkington, (Gun-
dy), $1.90.

Gift of The Gods; Pearl Foley,
(Allen).

Girl from Montana, The; Mirs. Grace
Livingston Hill Lutz, (Goodchild), $1.75.

Gladiola Murphy; Ruth Sawyer, (H &
5 & M), $2.00.

Golden Dog, The; William Kirby, (H.

6 S & M), $2.00.

Golden Face, The; Wm. Le Queux,
<McC& S), $1.00.

Golden Kingdom The; Andrew Bal-
four, (Nelson), 35c.

Golden Torrent, The; Allen Graham,
<H & S & M), $1.75.

Great Pearl Secret, The; C. N. & A
M. Will'ams, (Gui\ly).

Great Prince Chan, The; E. P. Oppen-
heim, (McC & S), $2.00.

Greater Love Hath No Man; Frank L.

Packard, (Copp Clark), 85c.

Green Apple Harvest; Sheila Kaye-
Smith, (McC & S), $2.00.

Greenmantle; John Buchan, (Nelson),

35c.

Green Moth, The; G. E. Mitton and
J. G. Scott, (Goodchild), $2.00.

Griefenstein; F. Marion Crawford,
(Nelson), 35s.

Great Way, The; Horace Fish, (Mc &
S), $2.00.

H
Half-Hours and der Tag; J. M. Barrie,

<Copp Clark), $2.50.

Half Way House; Maurice HewltU,
<Nelson), 35c.

Happy Family, The; Frank Swinner-
ton, (McC & S), $1.50.

Happy Warrior, The; A. S. M. Hutch-
inson, (McC & S), $2.00.

Haunting, The; C. E. Dawson-Scott,
{Macmillan), $2.00.

Hawk of Rede, The; Harry Harding,
(H & S & M), $1.75.

Head of the House of Coombe, The;
Frances Hodgson Burnett, (McC & S),

$2.00.

Heart of Canyon Pass, The; Thomas
K. Holmes, Clo., (Ryerson), $1.75.

Heart of the Ancient Woods, The;

Chas. G. D. Roberts, (Copp Clark), 85c.

Heaviest Pipe, The; Arthur W. Patter-

son, Clo., (Ryerson), $1.75.

He Knew Lincoln, and other Billy-

Brown Stories; Ida Tarbell, (Macmillan)

$1.50.

Helbeck of Bannisdale; Mrs. Hum-
phrey Ward, (Nelson), 35c.

Hepplestall's; H. Brighouse, (Good-
child), $2.00.

Heritage and Other Stories, The; Vi-
ola Brothers Shore, (McC & S), $1.75.

Hero of Nowadays, A; Lermontov,
(Nelson), 35c.

Highest Bidder, The; Ruby M. Ayres,
(H & S & M), $1.75.

Hidden Gold; W. Anthony, (Good-
child), $2.00.

Hidden Places; Bertrand W. Sinclair,

Clo., (Ryerson), $2.00.

Hidden Road, The; Wadsworth Camp,
(Gundy), $1.90.

Homeland; Margaret Hill McCarter,
(H & S & M), $2.00.

Hour of Splendour, The; Jessie Mon-
teath Currie, (H & S & M), $1.75.

House of Rimmon, The; Mary S. Watts
(Macmillan), $2.00.

House of Cards; Hannah Gartland,
Clo., (Ryerson), $1.75.

House with the Green Shutters, The;
George Douglas, (Nelson), 35c.

Humbug; E. M. Delafield, (Macmil-
lan), $2.00.

Idealist, The; John Owen, (H & S &
M), $1.75.

Idol of Paris, The; Mme. Sarah Bern
hardt, (Goodchild), $2.00.

If Winter Comes; A. S. M. Hutchin-
son, (McC & S), $2.00.

I have Only Myself to Blame; Princess

A. Bibesco, (McC & S), $2.00.

Imperfectly Proper; P. O. D. (McC &
S), $2.00.

In the Favor of the King; Hawthorne
Daniel, (Gundy), $1.90.

In Cancey; John Galsworthy, (Copp
Clark), $2.00.

Indelible; Elliott H. Payne, (Allen).

Indiscriptions of Archie; P. G. Wode-
house, (McC & S), $2.0«

Inez & Trilby May; Sewell Ford, (H &
S & M), $2.00. .

Inimitable Mrs. Massingham, The; H.

Compton. (Nelson), 35c.

Interplay; Beatrice Harraden, (Nel-

son), 35c.

Island Night's Entertainments; (Copp
Clark), $2.00.

It Never Can Happen Again; Wm. de

Morgan, (Nelson), 35c.

It's All in the Game; William T. Til-

den, (Gundy), $1.90.

I Walked in Arden; Jack R. Crawford,

(Macmillan), $2.50.

Jen of the Marshes; J. F. Herbin,

(Goodchild), $2.00.

Jess of the Rebel Trail; H. A. Cody,

(McC & S), $2.00.

Joanna Godden; Sheila Kaye-Smith,

(McC & S), $2.00.

John Burroughs' Talks; Clifton John-

son, (Allen).

John Charity; H. A. Vachell, (Nelson),

35«.

Judgment House, The; Sir Gilbert

Parker, (Copp Clark), $1.50.

K
Kate Curlew; Christine Orr, (H & S &

M), $1.75.

Khaled; F. Marion Crawford, .(Nel-
son), 35c.

Kidnapped; Robert Stevenson, (Copp
Claik), $2.00.

Kindred of the Dust, The; Peter B.
Kyne, (Copp Clark), $2.00.

Kingdom Around the Corner, The;
Coningsby Dawson, (Copp Clark), $2.00.

Knave of Diamonds, The; Coningsby
Dawson, (Copp Clark), 85c.

Knight Among Ladies, A; J. E. Buck-
rose, (H & S & M), $1.75.

L
Ladder of Swords, A; Sir Gilbert Park-

er, (Copp Clark), $1.50.

Lady Audley's Secret; M. E. Braddon,
(Nelson), 35c.

Lady of the Barge; W. W. Jacobs,
(Nelson), 35c.

Lake of Wine; J. Bernard Capes,
(Nelson), 35c.

Lane That Had No Turning, The; Sir
Gilbert Parker, (Copp Clark), $1.50.

Legend of Ulenspiegel, The; Charles
De Coster, (Gundy), $6.00.

Life and Death of Harriet Frean; May
Sinclair, (Macmillan), $1.25.

Lineage of Lichfield, The; James
Branch Cabell, (Goodchild).

Little Leaven, A; Katherine Gray.
Little Minister, The; J. M. Barrie,

(Copp Clark), $2.50.

Little Miss Melody; Marian Keith,

(McC & S), $2.00.

Little More, A; W. B. Maxwell, (Good-
child), $2.00.

Little Novels of Italy; Maurice Hew-
lett, (Nelson), 35c.

Little White Bird, The; J. M. Barrie

(Copp Clark), $2.50.

Liza of Lambeth; W. Somerset
Maugham, (McC. and S.), $1.75.

Lobstick Trail, The; Douglas Durkin,
(H. and S. and M.), $1.75.

Lone Trail, The; Luke Allan, (McC.
and S.), $1.75.

Longest Journey, The; E. M. Foster,

(Macmillan), $2.50.

Lost Valley; Katherine F. Gerould,

(H. and S. and M.), $2.00.

Love Chase, The; Felix Grendon,
(McC. and S.), $1.75.

Love is of the Valley; David Lyall,

(H. and S. and M.), $1.75.

Lovers and Friends; E. F. Benson,

(Allan), $2.00.

Lucretia Lombard; Kathleen Norris,

(Gundy), $1.90.

Making of a Marchioness, The; Mrs.

Hodgson Burnett, (Nelson), 35c.

Malcom Sage; Herbert Jenkins, (McC.
and S.), 75c.

Man-Size; William MacLeod Raine,

(Allan), $2.00.

Mammy's White Folks; Emma Speed
Simpson, (Copp Clark), 85c.

Marcella; Mrs. Humphrey Ward, (Nel-

son), 35c.

Msrch On; George Madden Martin,

(McC. and S.), $2.00.

Maria Chapdelaine, Louis Hemen,
(Macmillan) $2.00.

Marriage; H. G. Wells, (Nelson), 35c.

Marriage o" Patricia Pepperday, The;
Grace Miller White, (McC. and S.). $2.00

Master of Ballantrae, The; Robert
Stevenson, (Copp Clark), $2.00.
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Matador, The; Ibanez, (Nelson), 35c.

Matherson Marriage, The; Ruby M.
Ayres, (H. and S. and M.), $1.75.

Meriel of the Moors; R. E. Vernede,

(Nelson), 35c.

Miriam of Queen's; Lilian Vaux Mac-
Kinnon, (McC. and S.), $2.00.

Men Limited; Arthur Pearson Choate,

(H. and S. and M.), $1.75.

Merry Heart, The; Frank Swinnerton,

(McC. and S.), $1.50.

Merry Men, The; Robert Stevenson,

(Copp Clark), $2.00:

Merton of the Movies; Harry Leon

Wilson, (Gundy), $1.90.

Midnight; Octavius Roy Cohen, (Good-

child), $2.00.

Million Dollar Suitcase, The; A. Mac-

Gowan and P. Newberry, (Goodchild),

$2.00.

Money Master, The; Sir Gilbert Park-

er, (Copp Clark), $1.50.

Moon Out of Reach, The; Margaret

Pedler, (H. and S. and. M.), $1.75.

Moon Rock; Arthur J. Rees, cloth,

(Ryerson), $2.00.

More Limehouse Nights; Thomas
Burke, (McC. and S.), $2.00.

More Tish; Mary Roberts Rinehart,

(McC. and S.), $2.00.

Morning of Time, The; Charles G. D.

Roberts, (McC. and S.), $2.00.

Mortimer's Gold; Harold Horn, (H.

and S. and M.), $1.75.

Mother of All Living, The; Robert

Keable, (Goodchild), $2.00.

Mothers-in-Law; Baroness von Hutton

(McC. and S.), $1.75.

Mounted Justice; Katharine Mayo,

(Allen).

Mr. Isaacs; F. Marion Crawford, (Nel-

son), 35c.

Mr. Prohack; Arnold Bennett, (McC.

and S.), $1.75.

Mr. Waddington of Wyck; May Sin-

clair, (McC. and S.), $2.00.

Mrs. Falphion; Sir Gilbert Parker,

(Copp Clark), 85c.

Mucker, The; Edgar Rice Burroughs,

(McC. and S.), $2.00

My Lady Nicotine; J. M. Barrie,

(Copp Clark), $2.50.

My Three Husbands; Anonymous, (H.

and M. and S.), $1.75.

Mysterious Rider, The; Zane Grey,

(H. and S. and M.), $2.00.

Mystery Girl, The; Carolyn Wells,

(Goodchild), $2.00.

N

Natalie Page, Katherine Haviland

Taylor, clo. (Ryerson), $1.75.

New Arabian Nights; Robert Steven-

son, (Copp Clark), $2.00.

New Canterbury Tales; Maurice Hew-

lett, (Nelson), 35c.

Night Operator, The; Frank L. Pack-

ard, (Copp Clark), 85c.

No. 87; Ivan Hext, (Macmillan), $2.00.

No Defence; Sir Gilbert Parker, (Copp

Clark), $2.00.

Nobody's Man; E. Phillips Oppenheim,

McC. and S.), $2.00.

Nomad Lovers, The; Arthur Weigall,

(Goodchild), $2.00.

Northern Lights; Sir Gilbert Parker,

(Copp Clark), $1.50.

Novels of Sir Walter Scott, The; (The
Dryburgh Edition of Scott's Novels in

Twenty-five Volumes), (Macmillan).

O
O. Henry Memorial Award Prize

Stories of 1921, Blanche Colton Williams,
(Gundy), $2.00.

Oakleyites, The; E. F. Benson, (Nel-
son), 35c.

Obstacle Race, The; Ethel M. Dell,

McC. and S.), $2.00.

Octopus, The; Frank Norris, (Nelson),
35c.

On the Staircase; Frank Swinnerton,
(McC. and S.), $1.50.

Once Aboard the Lugger; A. S. M.
Hutchinson, (McC. and S.), $2.00.

One Man in His Time; Ellen Glasgow,
(Gundy).
One; Sarah McConnell, (Macmillan),

$2.00.

One Woman; Alfred Ollivant, (Gundy)
$1.90.

Open Country; Maurice Hewlett, (Nel-

son), 35c.

Ordeal o" Honor, An; Anthony Pryde,
(Goodchild), $2.00.

Out of the Darkness; C. J. Dutton,
(Goodchild), $2.00.

Over Life's Edge, Victoria Cross,

(Goodchild), $2.00.

P

Pan and The Twins; Eden Phillpotts,

(Macmillan).
Pagan Madonna, The; Harold Mac-

Grath, (Gundy).
Pathless Trail, The; Arthur D. Freil,

(H. and M. and S.), $2.00.

Patrioteer, The; Heinrich Mann,
(Goodchild), $2.50.

Paul Patoff; F. Marion Crawford,
(Nelson), 35c.

Paulina; Max Pemberton, (McC. and
S.). $1.75.

Pawned; Frank L. Packard, (Copp
Clark), $2.00.

Peewee; William McHarg, (Copp
Clark), $1.50.

Peter; E. F. Benson, (McC. and S.),

$1.75.

Peter Whiffle; Carl Van Vechten,

(Macmillan). $2.50.

People; Pierre Hamp, (Goodchild),

$2.50.

Pharisees, The; Morgan Gibbon, (Gun-

dy), $1.90.

Pierre and His People; Sir Gilbert

Parker, (Copp Clark), $1.25.

Pietro Ghisleri; F. Marion Crawford,

(Nelson), 35c.

Pit, The; Frank Norris. (Nelson), 35c.

Plaster Saints; F. A. Kummer, (Good-

child), $2.00.

Ponson Case, The; F. W. Crofts

(Goodchild), $2.00.

Potter's Thumb, The; Mrs. F. A.

Steele, (Nelson), 35c.

Prairie Child, The; Arthur Stringer,

(McC. and S.), $2.00.

Prester John; John Buchanan, (Nel-

son), 35c.

Price of Exile, The; W. J. Makin,

(Goodchild), $2.00.

Pride of Palomar, The; Peter B. Kyne,

(Copp Clark), $2.00.

Prince Otto; Robert Stevenson, (Copp

lark), $2.00.

W. A. Fraser, (McC.

Mary Cholmondeley,

Purple Springs; Nellie L. McClung,
(Allen).

Purple Pearl, The; Anthony Pryde,

clo., (Ryerson), $2.00.

Q
"Q"; Katharine Newlin Burt, (Allen).

Q. E. D.; Lee Thayer, (Gundy), $1.90.

Qualified Adventurer, The; Selwyn
Jepson, clo., (Ryerson), $1.75.

Queen of Karmania, The; Marie Van
Vorst, (Goodchild), $2.00.

Queen's Quair, The; Maurice Hewlett,

(Nelson), 35c.

The Quest of Alistair, Robert Allison

Hood, (McC. and S.), $2.00.

Question of Means, A; M. B. Cross,

(Nelson), 35c.

Quin; Alice Hegan Rice, (McC. and S.)

$2.00.

R
Ragged Edge, The; Harold MacGrath,

(Gundy), $1.90.

Random Memories, Ernest W. Long-

fellow, (Allen).

Rangy Pete; Guy Morton, (McC. and

S.), $1.75.

Real Charlotte, The; Somerville and

Ross, (Nelson), 35c.

Red Knight; F. Brett-Young, clo.,

(Ryerson), $1.75.

Red Meekins;

and S.), $2.00.

Red Pottage;

(Nelson), 35c.

Renfrew of The Mounted; L. Y. Ers-

kine, (Goodchild), $2.00.

Rest Harrow; Maurice Hewlett, (Nel-

son), 35c.

Rich Little Poor Boy, The; Eleanor

Gates, (Goodchild), $2.00.

Rich Relatives; Compton MacKenzie,

(H. and M. and S.), $2.25.

Richard Yea and Nay; Maurice Hew-

lett.

Riddle of the Sands; E. Childers, (Nel-

son), 35c.

Rider of Golden Bar; Wm. Patterson

White, clo. (Ryerson), $1.75.

Right of Way, The; Sir Gilbert Park-

er, (Copp Clark), $1.50.

Rilla of Ingleside; L. M. Montgomery,

(McC. and S.), $2.00.

River's End, The; James Oliver Cur-

wood, (Copp Clark), 85c.

Roderick Hudson; Henry James, (Nel-

son), 35c.

Rogues' Haven; Roy Bridges, (H. and

S. and M.), $1.75.

Romance of Fiddler's Green, The;

Clara E. Sears, (Allen).

Rory O'Moore; A. G. Sales, (H. and

S. and M.)' $1.75

A Romany of the Snows; Sir Gilbert

Parker, (Copp Clark), $1.25.

Rose and Rose; E. V. Lucas, (H. and S

and M.), $1.75

Rustle of Silk, The; Cosmo Hamilton,

(Allen).

S

Sacrifice; S. F. Whitman, (Goodchild),

$2.00.

Saint's Progress; John Galsworthy,

(Copp Clark), $2.00.

Saint Theresa, Henry Sydnor Harri-

son, (Allen), $2.00.
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Salt of the Sea; Morley Roberts, (Nel-

son), 35c.

Sam Slick; Judge Haliburton, (H. and
S. and M.), $1.75.

Sant Ilario; F. Marion Crawford,
(Nelson), 35c.

Scaramouche; Ra.ael Sabatini, (McC.
and S).

Scarhaven Keep; J. S. Fletcher, (Mac-
millan), $2.00.

Scarhaven Keep; J. S. Fletcher, clo.,

(Ryerson), $2.00.

Scarlet Tanager. The; Aubrey Tyson,
(Macmillan), $1.75.

Seats of the Mighty, The; Sir Gilbert

Parker, (Copp Clark), $1.50.

Secret of Ihe League, The; Ernest
Bramah, (Nelson), 35c.

Seciec riaces of the Heart, The; H.
G. Wells, (Macmillan), $2.00.

Secret Victory, The; Stephen McKen-
na, (McC. and S.), $1.75.

Sentimental Tommy; J. M. Barrie,

(Copp Clark), $2.50.

Settling of the Sage; Hal. G. Evarts,

(McC. and S.), $1.75.

Shack Locker, The; Frederick Wm.
Wallace, (H. an 1 S. and M.), $1.75.

Shadow of the Rope, The; Bornung,
(Nelson), 35c.

She Blowd! And Sparm at That; W.
J. Hayskins, (Allen).

Shepherds of the Wild; Edison Mar-
shall, clo., (Ryerson), $2.00.

Ships' Company; W. W. Jacobs, (Nel-

son), 35c.

Sights Unseen and The Confession;

Mary Roberts Rinehart, (McC. and S.),

$2.00.

Silver Fox, The; Somerville and Ross,

(Nelson), 35c.

Simpkin's Plot; Geo. A. Birmingham,
(Nelson), 35c.

Sin That Was His, The; Frank L.

Packard, (Copp Clark), 85c.

Sir George Tressaday; Mrs. Humphrey
Ward, (Nelson), 35c.

Sleeping Fires; Gertrude Atherton^
(Goodchild), $2.00.

Snowdrift; J. B. Hendryx, clo., (Ryer-
son), $1.75.

Some Irish Yesterdays; Somerville

and Ross, (Nelson), 35c.

Sophia; Stanley Weyman, (Nelson),

35c.

Soul of a Child, The; Edwin Bjork-
man, (Macmillan), $2.50.

Souls for Sale; Rupert Hughes, (H.

and S. and M.), $2.00.

Spoilers of the Valley, The; Robert
Watson, (McC. and S.) $2.00.

St. Ives; Robert Stevenson, (Copp
Clark), $2.00.

Stooping Lady, The; Maurice Hewlett,
(Nelson), 35c.

Stranger Things Have Happened; El-

len Glasgow, (Gundy), $2.90.

Stronger Influences, The; F. E. Mills

Young, (H. and S. and M.), $1.75

Success; Samuel H. Adamis, (Allen).

Sun Kissed Hill, The; J. S. Fletcher,
(H. and S. and M.), $1.75.

Sunny-San; Onoto Watanna, (McC.
and S.), $1.75.

Sweet Waters; Hon. Harold Nicolson,
(Allen).

Tales of the Five Towns; Arnold Ben-
nett, (Nelson), 35c.

Tamarisk Town; Sheila Kaye-Smith,
(McC. and S.), $2.00.

Tarzan, the Terrible; Edgar Rice

Burroughs, (McC. and S.), $2.00.

Tatterdemalion; John Galsworthy,
(Copp Clark), $2.00.

Tell England; Ernest Raymond, (McC.
and S.), $1.75.

Tent Dwellers, The; Albert Bige'ow
Paine, (H. and S. and M.), $2.50.

Then Came Molly; Harriet V. C. Og-
den, (Copp Clark), $2.00.

Thirteen Travellers; Hugh Walpole,

(McC. and S.), $2.00.

This Side of Paradise; F. Scott Fitz-

gerald, (Copp Clark), $2.00.

Thorley Weir; E. F. Benson, (Nelson),

35c.

Three Fates; F. Marion Crawford,
(Nelson), 35c.

Three Men and a Maid; P. G. Wode-
house, (McC. and S.), $1.75.

Three Miss Graemes; S. MacNaughton
(Nelson), 35c.

Three Novels by Maxim Gorky, trans-

lated from the Russian by A. Linden,

(Macmillan), $2.00.

Three Soldiers; John Dos Passos,

(McC. and S.), $2.00.

Timber; Harold Titus, (McC. and S.),

$1.75.

To Him That Hath; Ralph Connor,.

(McC. and S.), $2.00.

To Let; John Galsworthy, (Copp
Clark), $2.00.

To the Last Man; Zane Grey, (H. and

S. and M.), $2.00.

Tommy and Grizel; J. M. Barrie,

(Copp Clark), $2.50.

Tower of Oblivion, The; Oliver Onions

(H. and S. and M.), $1.75.

Town Traveller, The; George Gissing,

(Nelson), 35c.

Tragedy at the Beach Club, The; Wm.
Johnston, (Allen), $2.00.

Trail of the Sword, The; Sir Gilbert

Parker, (Copp Clark), $1.25.

Translation of a Savage, The; Sir Gil-

bert Parker, (Copp Clark), $1.25.

'Treasure Island; Robert Stevenson,

(Copp Clark), $2.00.

The Trembling of a Leaf; W. Somer-
set Maugham, (McC. and S.), $2.00.

Tremendous Adventures; Dion Cal-

throp, (H and S. and M.), $1.75.

Trent's Last Case; E. C. Bentley,

(Nelson), 35c.

The Trespasser; Sir Gilbert Parker,

(Copp Clark), $1.25.

Tribal God, The; Herbert Tremaine,

(Gundy), $1.90.

Tristam of Blent; Anthony Hope,

(Nelson), 35c.

Two Dead Men; Jens Anker, translat-

ed from the Danish by Frithjoh Toksvig

(Macmillan), $1.75.

Two Gun Sue; D. Grant, (Goodchild),

$2.00.

U
Uneasy Street; Arthur Somers Roche,

(Copp Clark), 85c.

Ursula Trent; W. L. George, (H. and

S. and M.), $2.00

Valley ox Silent Men, The; James Oli-

ver Curwood, (Copp Clark), $2.00.

Vanderdecken; H. DeVere, (Good-
child), $2.00.

Vanishing Point, The; Coningsby
Dawson, (Copp Clark), $2.00.

Vehement Flame, The; Margaret De-
land, (H. and S. and M.), $2.00.

Veneerings, The; Sir Harry Johnston,

(Macmillan).

Venetian Lovers, Sir Phillip Gibbs,

(Gcodchild), $2.00.

Vertical City, The; Fannie Hurst, (H.

and S. and M.), $2.00.

Viking Blood, The; Frederic Wm. Wal-
lace, (H. and S. and M.), $1.75.

Villa of the Peacock, The; Richard
Dohan, (McC. and S.), $2.00.

Virgin of the Sun, The; H. Rider
Haggard, (McC. and S.), $1.75.

Vrouw Grobelaar; Percival Gibbon,

(Nelson), 35c.

W
War in the Air, The; H. G. Wells,

(Macmillan).
War in the Air, The, H. G. Wells,

(Nelson), 35c.

Way of an Eagle, The; Ethel M. Dell,

(Copp Clark), 85c.

Weavers, The; Sir Gilbert Parker,

(Copp Clark), $1.50.

Weir of Hermiston, Robert Stevenson,

(Copp Clark), $2.00.

West Broadway; Nina Wilcox Putnam,
(McC. and S.), $1.75.

Westcotes, The; "Q", (Nelson), 35c.

When a Man's Single; J. M. Barrie,

(Copp Clark), $2.50.

When Love Comes to a Bedouin;

(Goodchild), $2.00.

When Valmond came to Pontiac; Sir

Gilbert Parker, (Copp Clark), $1.25.

Where the Blue Begins; Christopher

Morley, (Gundy), $1.90.

White Desert, The; Courtney Ryley

Cooper, (H. and S. and M.) $1.75.

White Kami, The; Edward Alden Jew-

ell, (Macmillan), $2.50.

White Moll, The; Frank L. Packard,

(Copp Clark), 85c.

White Riband. The; F. Tennyson Jesse

(McC. and S.), $1.50.

Wild Heart, The; Emma-Lindsay
Squier, (Copp Clark), $2.00.

Wild Youth and Another; Sir Gilbert

Parker, (Copp Clark), $1.50.

Window Gazer, The; Isabel Ecclestone

Mackay, (McC. and S.), $2.00.

Window in Thrums, A; J. M.
Barrie, (Copp Clark), $2.50.

Wings of the Spirit; Evelyn Weller,

(H. and S. and M.), $2.00.

Wintergreen; Janet Lang (H. and S.

and M.), $2.00.

Witch Man, The; M. B. Houston,

Wire Devils, The; Frank L. Packard,

(Copp Clark), 85c.

World for Sale, The; Sir Gilbert Park-

er, (Copp Clark), $1.50.

World of Wonderful Reality, The;

Temple Thurston, (Copp Clark), 85c.

World's Illusion, The; Jacob Wasser-
mann, (Goodchild) $6.00.

Wrecker, The; Robert Stevenson,

(Copp Clark). $2.00.

(Continued on Page 55)
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New Books of the Month riK»#£&
COPP, CLARK., WELLINGTON ST., W.

TORONTO
Fiction

Highland Host, The; Arthur Fetter-

less, cloth, $1.75.

Unspeakable Gentleman, The; J. P.

Marquard, cloth, $2.00.

S. B. GUNDY, OXFORD UNIVERSITY
PRESS, TORONTO

Fiction

Gentle Julia; Booth Tarkington, $1.90.

In Favour of the King; Hawthorne
Daniel, $1.90.

Merton of the Movies; Harry Leon
Wilson, $1.90.

The Pharisees; M. Morgan Gibbon,
$1.90.

One Man in His Time; Ellen Glasgow,
$2.00.

Frank of Freedom Hill; Samuel
Derieux, $1.90.

The Conquest; Eva Emery Dye, $2.00.

Q. E. D.; Lee Thayer, $1.90.

At the Crossroads; Harriet T. Corn-
stock, $1.90.

The Outcast; Selma Lagerlof, $2.00.

The Hidden Road; Wadsworth Camp,
$1.90.

One Woman; Alfred Ollivant, $1.90.

Lucretia Lombard; Kathleen Norris,

$1.90.

Non-Fiction
Red Dusk and the Morrow; Sir Paul

Dukes, $4.00.

O. Henry Memorial Award, Prize Stor-

ies. 1921, $2.00.

The Amateur's Book of the Dahlia;

Mrs. Chas. H. Stout, $3.50.

The Country Life Book ol Bldg. and
Decorating; Reginald T. Townsend,
$3.50.

The Value of Good Manners; Margaret
Emerson Bailey, $1.90.

The Advertising Year Book, 1921-22;

Noble T. Praigg, $2.25.

A Survey; Max Beerbohm, $4.50.

Great Adventure in Washington; Mark
Sullivan, $3.00.

The Fire Bird; Gene Stratton-Porter,

$1.90.

Sonnets to .a Red Haired Lady; Don
Marquis, $1.90.

Watched by Wild Animals; Enos A.

Mills, $3.00.

First Million the Hardest; A. B. Far-

quhar, $4.00.

Second Person Singular; Alice Mey-
nell, $2.00.

The White Desert; Ryley Cooper
Courtney, cloth, $1.75.

The Black Circle; E. Baines Cuthbert,
cloth, $1.75.

Coomer A'i; S. B. H. Hurst, cloth,

$2.00.

The Pathless Trail; Arthur D. Friel,'

cloth, $2.00.

Love is of the Valley; David Lyall,

cloth, $1.75.

Nicolette: A Tale of Old Provence;
Baroness Orczy, cloth, $1.75.

The Bridge; Marjorie Pickthall, cloth,

$1.75

The Vertical City; Fannie Hurst, cloth,

$2.00.

The Vehement Flame; Margaret De-
land, cloth, $2.00.

Kate Curlew; Christine Orr, cloth,

$1.75.

The Conflict; C. B. Kelland, cloth,

Men Limited; Arthur Pearson Choate,

cloth, $1.75.

The Hawk of Rede; Harry Harding,

cloth, $1.75.

Non-Fiction

Indian Legends of Vancouver Island,

Alfred Carmichael, cloth, $1.50.

Policing the Plains; R. G. MacBeth,
cloth, $3.50.

Sam Slick, the' Clockmaker; Judge
Haliburton, cloth, $1.75.

The Golden Dog, (New Canadian Edi-

tion); William Kirby, cloth, $2.00

Here, There and Everywhere; Lord

Frederick Hamilton, cloth, $4.00.

Gardening with Brains; Henry T.

Finck, cloth, $3.00.

Working with the Working Woman;
Cornelia Strotten Parker, cloth, $2.25.

Home Radio, How to Make and Use it;

A. Hyatt Verrill, cloth, 85c.

The Weapon of the Strike; Arthur
Paterson, cloth, $1.75.

The Nature of Scripture; Rev. Prof. A.

S. Peake, D. D., cloth, $1.75.

The Friend of the Road; Rev. J. H.

Jowett, cloth, $1.35

Juvenile

Where the Rainbow Ends; Clifford

Mills; cloth, $6.00.

What to Draw and How to Draw It; E.

G. Lutz, cloth, $1.50.

HODDER & STOUGHTON, (MUSSON
BOOK CO.) TORONTO.

Fiction

The Canyon of the Fools; Richard

Matthews Hallet, cloth, $2.00.

The Matherson Marriage; Ruby M.
Ayres, cloth, $1.75.

MACMILLAN CO. OF CANADA
TORONTO.

Fiction

The House of Souls; Arthur Machen,

$2.50.

Two Dead Men; Jens Anker, $1.75.

Non-Fiction

Young People's History of the World
War; Benezet, $1.65.

Tides and Tidal Streams; Warbury,
$2.50.

Capt. Nath. Brown Palmer; Spears,

$2.25.

Friday Nights; Edward Garnett, $2.50.
Health Service in Industry; Irving W.

Clark, $2.25.

Vernticinco Episodios Biblicos, (Span-
ish Series); Marinoni & Cheskis, 65c.

Marraine de Guerre, (French Series);
Magalis Michelet, 35c.

Employers' Associations in the U. S.:

Clarence Bonnett, $4.50.

The Simple Gospel; H. S. Brewster,
$1.65.

Principles and Practice of Nursing;
Bertha Harmer, $3.50.

Child Versus Parent; Stephen S. Wist,
$1.40.

Third Report of the Joint Commission
on the Book of Common Prayer; Apology
and Polemic in the New Testament; Rev.
Andrew Heffi-en, 75c.

Clinical Periodontia; P. R. Stillman &
McCall, $4.00.

The Mechanism of the Brain; Prof.

Leonard Bianchi, $6.50.

Blood Pictures; Cecil Price-Jones;

$1.80.

Life of Bishop Percival; William
Temple, $5.00.

On Life and Letters; Anatole France,
$2.50.

Germany and the Western Empire;
Camb. Medieval History, Vol. 3, $7.75.

Isolation Hospitals; H. T. Parsons,

$7.50.

Clinical Examination of Water; J. E.

Purvis, $6.00.

Provinces of Ireland, Leinster; George
Fletcher, $2.50.

Provinces of Ireland, Connaught;
George Fletcher, $2.50.

Juvenile

Silas Marner; B. S. R. Grade S.

Fairy Stories from the Kaffirs; B. S.

R. Grade 2.

McClelland & stewart, Tor-
onto
Fiction

Sunny San; Onoto Watanna, $1.75.

Abbe Pierre; Jay William Hudson,
$2.00.

Confessions of a Well-Meaning Wo-
man; Stephen McKenna, $1.75.

Mr. Prohack; Arnold Bennett, $1.75.

The Virgin of the Sun; H. Rider Hag-
gard, $1.75.

Mothers-in-Law; Baroness von Hutten,

$1.75.

Paulina; Max Pemberton, $1.75.

Peter; E. F. Benson, $1.75.

Tell England; Ernest Raymond, $1.75.

An Honest Living; George Robey,

$1.75.

The Love Chase; Felix Grendon, $1.75.

If Winter Comes; The Happy Warrior;

Once Aboard a Lugger; The Clean Heart

by A. S. Hutchinson, leather editions,

$2.50.

Reprints by R. E. Knowles; St. Cuth-

bert's; The Undertow; The Web of Time;
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The Handicap; The Singer of the Koo-
tenay; The Dawn of Shanty Bay.

Juvenile

Drake and the Adventurer's Cup; Isa-

bel Hornibrook, $2.00.

Pon a Time Tales; Richard A. Clarke

$1.50.

Ted and the Telephone; Sara Ware
Bassett, $1.75.

Blacky the Crow; Thornton W. Bur-
gess, $2.00.

Non-Fiction

The Carpenter and his Kingdom; Alex-
ander Irvine, $1.75.

The Laurentians; T. Morris Longstreet
$5.00.

Punch's Lloyd George; $1.50.

The Soul o: Central Africa; Rev. John
Roscoe, $7.50.

Eugenics; G. K. Chesterton, $2.00.

Aspects and Impressions; Edmund
Gosse, $2.50.

The Eye of the Wift; Tomplc Thurston,
$1.75.

Complete Book of the Dcg; Robert
Leighton, $3.50

Beautiful Flowering Shrubs; Mrs.
Clark Nuttall, $6.50.

Dictionary of Phrase and Fable, (Re-

vised Edition); Dr. Brewer, $5.00.

Morals and the Evolution of Man; Dr.

Max Nordan; $3.50.

Waiting for Daylight; H. M. Tomlin-
son, $2.50.

Later English Poems (1901-1922) Edi-

ted by J. E. Wetherell.

More Beetles; J. Henri Fabre, $2.50.

In the Eyes of the East; Marjojrie

Barstow Greenbie; $4.00.

The League of the Iroquois; Morgan
and Lloyd, $8.00.

Adventures of a Tropical Tramp; Har-
ry L. Forster, $3.00.

Outlines of the History of Art; by Dr.

William Lubke, (revised).

Amateur Radio; Wm. J. Grainger,

paper, 60c, cloth $1.00.

A. B. C of Vacuum Tubes; E. H. Lewis,

$1.10.

Construction :f New Type Transatlan-

tic Receiving Sets; M. B. Sleeper, 90c.

How to Make Commercial type Radio

Apparatus; M. B. Sleeper, 90c.

Construction of Radio Phone and Tele-

graph Receivers for Beginners; M. B.

Sleeper, 90c.

Educational

Supplementary Readers—The Nature
Folk Infant Readers: 8 titles at 10c each:

Tale o! a Bear; Tale of a Squirrel; Tale

o: an Elephant; Tale of a Rabbit; Tale

of a Dog; Tale of a Cat; Tale of a Camel;
Tale of the Zoo Folk.

The Little One's Library: 4 titles at

15 cents each:—A Little Book of Ships;

A Little Book of Trains; A Little Book
of Nature; A Little Book of Animals.

The R. L. Stevenson School Readers,

75 cents each:—Kidnapped; Treasure Is-

land; Black Arrow; Master of Ballan-

trae; Catriona. Also in similar editions:

King Solomon's Mines; Robinson Crusoe;

The Splendid Spur.

Eyes and No Eyes Series :Book I, Wild
Life in Woods and Field, 35c; Book II, By
Pond and River, 35c; Book III, Plant Life

in Field and Garden, 45c; Book IV, Birds

General Information on Seasonal Books

Gladys Edson Locke, author of the
latest "thriller"—"The Red Cavalier"
(Page, Boston)—is a young Boston wo-
man and a librarian by profession. She
is, by the way, in charge of the catalog
department of the Boston Public Library.

Frank Roy Fraprie, author of the new-
est "Spell" book—"The Spell of the

Rhine'—is one of the fathers of photo-
graphy, the publisher of the magazine
"American Photography" and, needless
to say, a Fellow of the Royal Photogra-
phic Society. According to his friendly

(?) biographer, John Wallace Gillies,

"Fraprie is very mental, but likes pork
chops well enough to be healthy. He is

also very energetic, but you would never
know it to look at him. He writes books
—most of them are good ones—for he
is very careful about what he does." Mr.
Fraprie has previously translated from
the French "The Spell of the Heart of

France" and "The Spell of Alsace" writ-

ten by M. Andre Hallays, and published

by Page, Boston.

"Storm Passage," the new novel by
James Hilton, author of "Catharine Her-
self," which Fisher Unwin, London, is

just publishing, is the story of a clever

and beautiful woman born with a spark
of tragedy smouldering somewhere with-

in her. She met four men all of them
• different and all of them affecting her

in different ways, and though she was
greater and nobler and stronger than
any of them, yet they beat up such a

storm about her that the spark smould-
ering in her soul burst into sudden
'lame. She suffered, and fought, and
was at last triumphant.

"Unnoticed London" (J. M. Dent and
Son) is the first book by a Canadian
which has, to the writer's knowledge,

been listed amongst British best sellers.

There is a reason. Miss Montizambert
has done a difficult thing—and done it

extremely well. It is admitted that the

best works on any given country are

those of an observant and alien author.

Mavor on Russia, Max O'Rell on Eng-
land, De Toqueville on the United States

—these are but few of them, and "Un-
noticed London" is no exception. Many
a well informed Britisher will be sur-

prised to find how little he knows of his

own ancient city, "and to those who know
it not, this book is a revelation. Where
Miss Montizambert got her information
is a conundrum, but she has packed into

two hundred pages a sequence of order-
ed and intriguing notes, memoranda and
reminiscences which must always re-

main a definite and important contribu-
tion to London lore. The book is a veri-

table human document.

The two remaining volumes of "Mr.
Punch's History of Modern England,"
by Charles L. Graves, now ready, com-
plete a remarkable record of an import-
ant period in the history of the nation.
The third volume commences with the
national outlook as it presented itself

in 1874, and the final volume gives a
picture of social life in transition, and
brings us to the year which saw the
outbreak of the Great War. The letter-

press and gallery of cartoons combine to

make a brilliant and most valuable pic-

ture of English social and political life.

(McClelland and Stewart).

From the fertile pen of E. F. Benson
has just come another novel, entitled

"Peter," (McClelland and Stewart).
There are types of character in the story,

in the portrayal of which Mr. Benson is

unrivalled, and there is no doubt it will

be read with keenest relish by the au-

thor's great circle of readers.

In "The Soul of Central Africa," the

Rev. John Roscoe, (McClelland and
Stewart) gives an account of the Mackie
Ethnological Expedition, of which he

was the leader. He tells an extraordin-

ary story of his experiences, and gives a

fascinating description of the beliefs,

customs and home life of the tribes

scattered throughout the wild places of

the Uganda Proctectorate. There are

over a hundred photographic illustra-

tions in the work, taken by Mr. Roscoe,

as well as a map.

of the Air, 45c; Book V, Trees and

Shrubs, 45c; Book IV, Insect Life, 45c;

Book VII, On the Sea Shore, 45c; Book
VIII, Within the Deep, 45c.

Cassell School Shakespeare Texts, each

30 cents:—Macbeth, Julius Caeser, Mer-

chant of Venice, As You Like It.

GEORGE J. McLEOD, TORONTO
Fiction

House of Peril; Louis Tracy, cloth,

$1.50.

Rimrock Trail; J. Allan Dunn, cloth,

$1.75.

Goldie Green; Samuel Merwin, cloth,

$2.00.

A Virginia Scout; Hugh Pendexter,

cloth, $1.75.

Hurricane Williams; Gordon Young,
cloth, $1.75.

The Valley of Content; Blanche Up-
right, cloth $1.90.

The Gray Phantom's Return; Herman
Landon, cloth, $1.75.

Twenty-Nine French Short Stories;

Alys Eyre Macklin, cloth, $2.00.

The Qualified Adventurer; Selwyn Jep<

son; cloth, $2.00.
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This Department is for the Information of the Bookseller
and His Assistants—Brief Synopses of Publications on the
Market—Chats About Authors and Their Activities.

Plotters ami count. r-plotters, secret

service men and anarchisms rush rapidly
through the pages of "The Scarlet Tana-
ger" which has just been published by
Macmillans.

A Gate of Cedar by Katharine Mors3,
(Macmillans), is a new volume of poems
whose music is fresh and wholesome and
sincere, savoring of wide open places,

hills, and orchards and lanes.

That very popular book by Frances
Hodgson Burnett, which has become a
veritable classic—"Little Lord Fauntle-
roy"—is being issued in a Canadian
copyright reprint edition by McClelland
and Stewart Limited.

"The Prisone-s of Hartling" (Mac-
mil'ans), is a departure from the ordin-
ary path of the novel and grips one's

attention by its sheer painstaking, spid-

ery delineations and its shrewd observa
ton of human nature.

Moonlight and Common Day by
Louise Morey Bowman. (Macmillans),
will takp its place upon the shelves of
all Canadian lovers of noetrv side by side

with Marjorie P'ckthal!'s little volume
and the yet uncollected poems of Theo-
dor» Goodrich Roberts.

"A book that is different," might well
be used in the description of E. Temple
Thurston's new work "The Eye of the
Wift." It consists of dainty philoso-

phy woven into a series of word-pictures,
written in that human and humorous
vein which long ago brought *ame to the

author.

Mrs. Gertrude Atherton's 'stest novel,

"Dormant Fires." which Mr. Murray,
London, is issuing shortly is the story
of a woman, who for love's sake, paid
the greatest price and won. The theme
is well suited to Mrs. Atherton, who
works it to the happy ending with a de-
licacy and charm of outstanding quality.

Stephen McKenna's new volume "The
Confesions of a Well-Meaning Woman"
(McClelland and Stewart) lashes the
follies and foibles of modern society un-
sparingly, but with delicacy and under-
standing and an infinite sense of the
comedy of life. It has a delightful love

enisode, as well as an ironical picture

of post-war society in England.

Men of Affairs by Roland Pertwee,
I Ma cm Hans), is an amazing story of a
dauble identity, of love, daring and the
pursuit of money, of big business riding
reckless in the saddle of violence. It is

the story of Dick Altar who went
through torture because he would not re-

veal a secret upon which depended an
immense fortune, his honor, and the love
of a girl.

It will be of interest to Canadian
poetry lovers and to the book trade to

learn that, in pursuance of an arrange-
ment made some months ago with the

author, Messrs. McClelhn and Stewart,
Toronto, will in the near future publish

a volume of the "Collected poems of

Marjorie Pickthall," inclucAng her earlier

verse and all recent work not hitherto

published.

Personal experiences in relief work in

Belgium during the war form the sub-

ject of a new Macmillan book by John
Van Schaick, Jr., called "The Little Cor-
ner Never Conquered." The Belgians

had already gone through three terrible

winters in the trenches when the Amer-
ican Red Cross came in the fall of 1917

to the little corner of Free Belgium
never conquered by the Germans.

A travel book of more than ordinary
interest is "The Laurentians: The Hills

of the Habitant" by T. Moris Longstreth.

The author says: "Three hours' progress

north from Montreal discloses an unob-
structed out-path to the Pole. Further,

three days' search in the finest Cana-
dian library had not disclosed a single

book describing this great wonderland
of the Laurentian Mountains." This

situation should assure a good sale for

the book (McClelland and Stewart).

A book that can be safely recommend-
ed as presenting the real situation in

Russia, is Professor Paul Miliukov's

"Russia: To-day and To-morrow," which
the Macmillan Company is bringing out.

The author's account of the Russian re-

volution and of the course of events since

the overturn shows a remarkable ab-

sence of prejudice, and his summary of

present conditions, which is based on

private letters as well as published do-

cuments, gives a comprehensive view of

how th'ngs stand in Russia to-day.

According to that distinguished com-
mentator on human affairs, Max Nordau,
morality comes of necessity with the

growth of human society, and is a pro-

cess of evolution. In his new book
"Morals and the Evolution of Man,"
which is published in Canada by McClel-
land and Stewart, he examines the whole
question of morality, whence it comes,
and what its sanctions are, treating the

subject with all his characteristic hum-
our, and enriching it with the resources

of wide reading and original thinking.

Harold MacGrath has a novelist's eye,

an eye that sees drama and romance in

the inconsequential incidents of daily

life that have no meaning to one- whose
imagination is not constantly alert. The
story of "The Ragged Edge," (S. B. Gun-
dy, Toronto), Mr. MacGrath's latest

novel, set in ancient Canton and a cocoa-

nut plantation of the South Seas, was
suggested by the eyes of a fair English

girl alone on a street corner in the tur-

bid Chinese city, whose glance met his

for an instant above the seething crowd

of celestials in the narrow street.

The Lambskin Library of pocket size

books bound in imported English leather

to sell at one dollar a volume, has met
such a hearty reception that S. B. Gun-

dy, Toronto, has decided to add ten more
masterpieces to the library. These are

"Lorna Doone," "The Last Days of Pom-
peii," "Alice in Wonderland," "The Tale

of Two Cities," "The Three Musketeers,"

"Benjamin Franklin's Autobiography,"

"Hypatia," "The Cloister and the

Hearth," "Ivanhoe," and "Black Beauty."

These are now in process of manufact-

ure and will be published early in the

Fall.

Among the new fiction on the fall list

of the Macmillan Company are novels

by Alice Brown, Edgar Lee Masters,

Eden Phillpotts, Warwick Deeping, Er-

nest Poole and Amelia J. Burr, and a

new volume of sea stories by Lincoln

Colcord. There are new plays by St.

John Ervine, Andreyev, and Wilfrid

Wilson Gibson, and new poetry by Ed-

win Arlington Robinson and Padraic

Colum. Included in the list of books of

general interest are a new volume of

history by James Ford Rhodes, four

more volumes of lectures given at the

Williamstown Institute of Politics, and

Professor Charles Richet's new book,

"Thirty Years of Psychical Research."
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"The Mist Pool" and "Quadrille Court,"
both by Cecil Adair, have now been add-
ed to the special "Joy of Life' Novel
Series, which Stanley Paul and Co.,

London, publish at 2/-net each.

"Landru: His Secret Love Affairs," by
William Le Queux will be published
shortly by Stanley Paul and Co., Lon-
don. After Landru, the Paris "Blue-
beard," had been executed for the mur-
der of eleven women, information reach-
ed the police which solved the mystery
why the assassin had run the risk of
committing the murders for a total gain
of three hundred pounds. The disclos-

ure is one of the most startling in all

criminal records.

Stanley Paul and Co. (London) an-
nounce for immediate publication a new
satirical work entitled "The Much Chos-
en Race," by Sydney A. Moseley. The
scope of the book is indicated by the
following extract from the introduction:—"The' Jew Loves Freedom of Thought
and Utterance—in this book I purpose
taking a feather out of his cap—or, to be
more fashionable out of his velour hat

—

and criticise, heckle, and if needs be,

hoot! No Jew will gainsay my right to

do this." Mr. Moseley's outspokenness
is well known, so it is not too much to

expect that "The Much Chosen Race"
will prove very illuminating.

With the coming ol the motor-car and
cycle, the charm and seclusion of remote
England has nearly departed, and be-

cause of many intruders the old kindly
hospitality is rapidly vanishing. In "My
Moorland Patients," by R. W. S. Bishop,

which is shortly to be published by Mr.
Murray, (London) a Yorkshire doctor

places on record tales of the moorland
folk—their curious characteristics and
traditions—with which he has become so

familiar.

SUMMER FICTION

(Continued from Page 51)

Wrong Twin, The; Harry L. Wilson,

(Gundy).

Wrong Box, The; Robert Stevenson,

(Copp Clark), $2.00.

Wunpost; Dane Coolidge, (H. and S.

and M.), $1.75.

Y
Yellow Streak, The; Valentine Wil-

liams, (Allen).

Yellow Poppy, The; D. K. Brester,

(Goodchild), $2.00.

Yollop; Geo. Barr McCutcheon, Cloth,

(Ryerson), $1.00.

Young Arctic Traders, The; Dillon
Wallace, (McC. and S.), $1.75.

Young Enchanted, The; Hugh Wal-
pcle, (McC. and S.), $2.00.

Young Idea, The; Frank Swinnerton,
(McC. and S.), $1.50.

Z

Zoroaster; F. Marion Crawford, (Nel-
son), 35c.

Books For Which
Demand Has Been

Most Noticeable

of lovers, the way of whose courtship

did not "run smooth."

The following, judging by reports

fiom retailers, were the best selling

books in Canada duiing May:

Fic:ion

1. If Winter Comes (Mc. and S.).... 122
2. The Great Prince Shan (Mc. and

S.) 119

3. Head of the House of Coombe
(Mc. and S.) 106

4. The Bridge (H. and S.) 57

5. To The Last (H. & S.) 45
6. Simon Called Peter (Goodchild) 32

Non-Fiction

1. Painted Windows (Putman) 67
2. Home Radio 38
3. Radio for Everybody 26

4. Outline of History (Macmillan) 26

5. Outwitting Our Nerves (Gundy) 25

6. Overweight (Copp-Clark) 20

The following were in greatest de-

mand in the McClurg Stores, Chicago,
during the month:

Fiction

If Winter Comes, A. S. Hutchinson,

(Mc. & S.); The Beautiful and Damned,
F. S. Fitzgerald, (Copp-Clark); The
Great Prince Shan, E. P. Oppenheim,
(Mc. & S.); Saint Teresa, H. S. Harri-

son, (Thomas Allen); To the Last Man,
Zane Grey, (H. & S.); The Sheik, E. M.
Hull, (Ryerson Press); The Head of the

House of Coombe, F. H. Burnett, (Mc-
C. and S-); Cytherea, J. Hergesheimer,
(McC. and S.); Vandermark's Folly,

Herb:rt Quick, (Ryerson Press); The
Isle of Seven Moons, R. G. Anderson,
(McLeod).

Biography

Memoirs of Eighty Years, Chauncey
Depew, (Ryerson Press); Autobiog-
raphy of Edward Bok, (Ryerson Press);
L'fe of Queen Victoria, Lytton Strachey,
(Macmillan); Life of Queen Victoria,

Lytton Strachey, (Goodchild).

History

The Story of Mankind, H. Van Loon,
(Goodchild); The Outline of History,
H. G. Wells, (Macmillan).

Radio

Radio for Everybody, A. C. Lescar-
boura; Home Radio, The; A. H. Verrill.

Miscellaneous

The So-Called Human Race, B. L.

Taylor (B. L. T.); His Soul Goes March-
ing On, M. S. Andrews; Working North
From Patagon'a, Harry A. Franck.

Cecil Adair's new "Joy of Life" novel
entitled, "Happy Chance" will be pub-
lished at once by Stanley Paul and Co.,

London. The bright, vigorous and
wholesome attitude of mind which this

author always brings to bear on prob-

lems in life, is strongly in evidence in

this intensely human story of two pairs

During the six years Dr. Sampson
Handley's work, "Cancer of the Breast,"

went out-of-print, the battle against this

terrible enemy has been rentlessiy con-

tinued. A second edition of this essen-

tial work, embodying the results of re-

cent research, is shortly to be published

by Mr. Murray, London.

The interesting announcement has

just been made that Frank A. Russell

has been awarded the prize of £400, of-

fered for the best book by an Aus-
tralian published in 1921. In addition to

this, the author's story, "The Ashes of

Achievement," had already won the

prize of £500 for the best Australian

"First Novel." The book has just been

published by T. Fisher Unwin, London,
!.i his famous "First Novel" library.

In "Ingenuous Voices," Joseph Lucas
gives another volume of charming
essays, and readers of his "Lures of

Life," will certainly welcome this new
volume. The author writes on various

subjects, such as the Lure of Literature

—the English Novel—Miracles—Diplo-

macy—Humor—Fellow Feeling, and so

forth. All essays are written in a kind-

ly, cultured manner, and form a volume
that can be taken up and read at any
time with pleasure and interest. This is

being published by T. Fisher Unwin,
I ondon.

"In a Fishing Country" (Macmillans,
Toronto, $1.75) by W. H. Blake, is a very
interesting and delightful story for the

angler or lover of out-of-doors. Mr.
Blake gives some delightful peeps at a

few of his fishing experiences in the Old

Murray Bay district. Mr. Blake, alike

as the author of "Brown Waters" and
the translator of "Maria Chapdelaine,"

has established a public of his own, and

his new book is scholarly in treatment

and refreshing and delightful in theme.

"The Wayfarer" by Major the Rev.

J. E. Ward, $1.50, being published this

month by Macmillans will, it is safe to

predict, before long be an acknowledged
classic becoming more and more popu-

lar on acquaintance as time goes on.

"Secret Places of the Heart," by H.

G. Wells, $1.75, just published by Mac-
Millans is the most important Wells no-

vel since "Mr. Britling Sees It Through.'

The book explores the heart of Sir Rich-

mond, a type of clear-sighted, keen-wit-

ted, intense'y egostistical Englishman.

"Gentle Julia," Booth Tarkington's

newest book, (S. B. Gundy, Toronto) "is

as careless and whimsical as a spring

wind, and as adorable," says Hildegarde
Hawthorne in the New York Times.

"The older Booth Tarkington grows, the

more delightfully and completely does

he portray and interpret youth."
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The editors of "A Book of Canadian
Prose and Verse," being published by
Macmillans, have had two objects in

view—to bring together into a single

volume oj usable size a representative

selection of Canadian poetry and prose;

in so doing, to illustraate Canadian his-

tory and varied aspects of Canadian life.

The book has been compiled and edited

by Edmund Kemp Broadus, Professor
of English in the University of Alberta,

and Eleanor Hammond Broadus.

The Macmillans announce "Radio Re-
ceiving for Beginners" by R. T. Snod-
grass and Victor T. Camp, price $1,00.

It is the simplest and at the same time

the most complete and authentic book
on Radio for the amateur yet published.

"Mount Everest, 1921" by Lieut.-Col.

C. D. Howard-Bury, D. S. 0., and
other members of the expedition, is be-

ing published by Longmans, Green and
Co., Toronto. The book will contain an
introduction by Sir Francis Younghus-
band, K. C. S. I., President of the Royal
Geographical Society; an appreciation

by Professor Collie, F. R. S., of the re-

sults of the reconnaissance and an out-

line of the preparations made for the ac-

tual attempt to reach the Summit in

1922; also a statement o." the instrumen-
tal outfit by Colonel Jack and A. R.

Hinks, F. R. S. Colonel Howard-Bury
will give an account of the general con-

duct of the Expedition and its adven-
turous journey through country hither-

to unexplored.

"Golf From Two Sides" by Roger
Wethered and Joyce Wethered (Long-
mans, Green, Co., Toronto) is essentially

modern in treatment. The game is ap-

proached from the points of view of

both men and lady players, and the book
is intended to appeal to beginners and
more advanced performers alike. The
technical articles deal with Tee Shots,

with special reference to Ladies' Play;

Wooden Shots throgh the Green; Iron

Approaches; Putting; Instructional

Hints to Young Boys and Late Begin-
ners; and there are articles on Oxford
Golf since the war; Ladies' Golf; Its

Strength and Weakness; Youthful Days;
Men versus Ladies and Mixed Foursomes
and Impressions of American Golf.

The Macmillan Co. announces the

publication of "The Times Survey Atlas

o.
! the World" containing over 300 pages,

each containing about 650 names, the

total number of references amounting to

more than 200,000. The price is $6.00.

"British History in the Nineteenth
Century" by George Macaulay Trevelyan
C. B. C, (Longmans, Green Co., Toron-
to) is primarily a history of Great Bri-

tain, but of Britain as the centre of a
group of kindred communities and of an
Empire in constant growth. The period
covered is irom 1782 to 1901, beginning
before the French Revolution and end-
ing with the death of Queen Victoria.

The state of society before the industrial

revolution is described in the initial

chapters, and the chief theme of the

book is social evolution as caused by
economic change and in turn causing
political change. The main tendencies

of foreign policy, and the reactions of

peace and war on home and imperial
affairs are traced. The story is through-
out grouped largely round the chief per-

sonalities of the period.

The Page Company, Boston, announce

a new story for boys—"The Fighting

Starkleys or The Test of Courage," by
Captain Theodore Roberts, whose stir-

ring tales of the Canadian woods, the

mystery, charm and folklore of the si-

lent dark places, are known to most red-

blooded boys. "The Fighting Starkleys,"

by the way, was one of the compelling

serials recently completed in the Youth's

Companion.

Harry Leon Wilson's inimitable satire

of Hollywood, "Merton of the Movies,"
which S. B. Gundy, Toronto, has just

published, is to be dramatized and pro-

duced on Broadway in the autumn.
Geo. E. Tyler will star in it with Glenn
Hunter who came into prominence in

Booth Tarkington's "Clarence" and "The
Intimate Stranger." The dramatiza-

tion of Mr. Wilson's story will be by
Messrs. Kaufman and Connelly, the au-

thors of "Dulcy" and "To the Ladies."

A.'ter several weeks spent in Florida

and yachting along the southern coast

Wadsworth Camp has returned to New
York. His new novel, "The Hidden
Road" was published by S. B. Gundy,
Toronto, recently.

"Men of Affairs" by Roland Pertwee,
published by Macmillans, is an amazing
story of a double identity, of love, dar-

ing and the pursuit of money, of big
business riding reckless in the saddle of

violence. There are thrills and action

in every line.

Selma Lagerlof, the distinguished

Swedish novelist, whose new book, "The
Outcast," has recently been published by
S. B. Gundy, Toronto, is a woman of re-

markable vitality. Although now in her

early sixties, Dr. Lagerlof personally

manages her country estate, Marbacka
Manor, and finds time to write with the

zest, the freshness, and vigour which
won her first book, "Gosta Berling," re-

cognition as a masterpiece thirty years

ago.

A new edition of Somerset Maugham's
"The Making of a Saint," carrying the
imprint oJ the St. Botolph Society, is

announced by Page (Boston). Maugham
has attained literary fame and populari-
ty with the reading public equalled by
few English writers.

In "South Sea Reminiscences," Colonel

St. Johnston, the author of "The Island-

ers of the Pacific," gives his recollec-

tions of long years spent in the South

Seas in various official capacities. The

book is full of intimate knowledge of

the islands, their peoples, customs and

traditions; it is written, too, with an

agreeable eye for a joke, and with plen-

ty of good stories about things and

people. The book, which is illustrated,

was published by T. Fisher Unwin, Lon-

don, on May 17.

"A Gate of Cedar" by Katharine
Morse (Macmillans) is a new volume of
poems whose music is fresh and whole-
some and sincere, savoring of wide open
places, hills, and orchards and lanes.

There is a piquant brightness, a genuine-
ness, a tang to Miss Morse's poetry that
sets it sharply out from the bulk of mo-
dern verse.

Another worth-while book recently re-

issued by Page, Boston, is "Under the
Roof of the Jungle: A Book of Animal
Life in the Guiana Wilds," by Charles
Livingston Bull, one of the foremost
illustrators of animal life. His book
has an added interest and value in that

it is illustrated exclusively from paint-

ings and drawings done by the author
in the wilds.

"Waiting for Daylight" (McClelland
and Stewart, Toronto,) is the title of Mr.
H. M. Tomlinson's new book. Although
the red thread of the war runs through
these sketches, they have little to do
with the actual processes of war, but
rather represent the attitude of mind in-

dicative of the type of cultured English-

man who turned to such unwarlike
things as Home, Old Books, Sunlight,

Travels, Criticism, the Language of Sail-

ors, and Barbellion's Journal. Mr.

Tomlinson writes from a full mind, and
with the pen of an artist, and in lan-

guage which must enrich the thought

of the reader.

"Sonnets to a Red Haired Lady and
Famous Love Affairs" is the title of Don
Marquis's new book which S. B. Gundy,
Toronto, published on May 26. In these

sonnets the gentleman with the blue

beard celebrates thirty flaming heroines,

thirty pensive memories of former wives.

The torchlight lady who committed her-

picide, the eighth spouse who pined away
in a vat of freckle lotion, the thirteenth

whom he touched off with tar and watch-

ed love's embers burn, stir wistful mem-
ories. The second part, "Famous Love

Affairs," is a recreation of the dramatic

moments in the lives of some of the fam-

ous lovers who have strewn the path of

history with the wreckage of their

hearts.

A volume of essays by Edmund Gosse

is a literary event of first-rate import-

ance. His latest work "Aspects and

Impressions" (McClelland and Stewart)

is proving very popular. His range of

subjects is a wide one, including delight-

ful papers on George Eliot, Henry

James, Swinburne, ' "Erewhon" Butler,

together with a set of criticisms and

impressions of French literature, an ac-

count of a visit to friends of Ibsen in

Scandinavia and other topics.
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SOME OF THE
88 STYLES

Weldon Roberts
No. 83 Size 20
pliable:
NEWARK U.S/A.

RUBBER ERASERS
WORLDS

QUALITY
—STANDARD

no. 3680
weldon roberts
NEWARK O. S; A.

PENCIL — 500— IKKWELDON ROBERTSNEWARK U.S.A.

WELDON ROBERTS
Pencil-5 75-Ink

newark. n.j. usa,

Wj

333 RED'
WELDQN ROBERTS

• NEWARK- U. S A.
EDGE VIEW SHOWINC
INLAY OF INK ERASER

HteUKm ^OEfcKTS

CVSAHS YAtTAVS

WELDON ROBERTS RUBBER CO. NEWARK, N.J. U. S. A

Greeting Cards
for

All Occasions

SENTIMENTS:—
Messages which people are glad to

receive from their friends and rela-

tives.

LOVELY DESIGNS:—
Die Stamped and Hand Colored.

These are the essential features of our Everyday
Line of Greeting Cards.

Samples and Prices gladly sent.

wwm
•wot "•

WME.COUTTS 263 Adelaide St. W.,

TORONTO

RADICAL DROP
in RUST CRAFT

GIFT NOVELTY PRICES
The Rust Craft Practical Gifts, more cleverly-

boxed than ever before, may now be sold at

PRE - WAR PRICES
Send for New Price List Today

Rust Craft Publishers, In., Boston, Mass.

GET OUR PRICE LIST-
SCHOOL BLANK BOOKS EXERCISE BOOKS

You will buy your goods RIGHT if you buy from us. We will

gladly send samples of any line upon request.

WRITING TABLETS FOOLSCAP PAPERS

CANADIAN PAD & PAPER CO., Limited t^toG
can^>
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Always A Bullseye!
Fulton Faultless Always Hits The Mark

Self Inking Stamp Pads Rubber Type Printing Outfits

Daters Rubber Stamp Ink

Sign Markers Office Stamp Outfits

Indelible Ink

All Reliable—All Profit Producers—All Insure Perfect Satisfaction
Send for Catalog A

FULTON SPECIALTY CO. Elizabeth, N.J.

CrayplA,

schooS
ro» toUCATIOM

'CRAYONS
coiop *mK

' BINNEY & SMITH CO

">n,'4\ y"-4'..- r ...i -". • -f-»rs

No. 8 "CrayolA"'--The most popular
home and school crayon. Eight cray-
nos in cardboard box. One dozen

boxes in container.

Gold Medal Crayons
for Your School Bids
When you put in your school bids this Spring remem-
ber the reputation of the manufacturer stands back of
you.

For years we have been known as the manufacturers
of "Gold Medal Crayons for every use."

That reputation will help you if you bid on our
products.

Binney& Smith Co.
41 East 42nd St. New York City

"ATLANTIC" Chalk Crayon-
One gross in Wooden box; 25, 50
or 100 gross per case.

"AN-DU-SEPTIC" Dustless Cray-
on is the most popular brand,
made by our improved process,
which raises blackboard work to
its highest effectiveness. Packed
one gross in wooden box, 25 gross
in a case.

WHOLESALE /&\ STATIONERS.
GLASS MANUFACTURERS

SPECIALTY MANUFACTURERS
SEND FOR

NEW SPECIALTY CATALOGUE
AND NET PRICE LIST

NEW LOW PRICES THROUGHOUT

KIMPTON, HAUPT & COMPANY
-53 BEEKMAN STREET, NEW YORK, U. S. A.
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Make Money
with these

T

TAIAMOND Fibre Baskets deserve a prominent place in

-*—'your store display. You will find them ready sellers.

They are .much stronger and tougher than wood, willow or
wicker, will last longer and are therefore more economical.
Besides which they are light as a feather and practically
indestructible.

Diamond Fibre Baskets sell at a popular price, pay gen-
erous profits and get you repeat orders. Made in standard
shapes and colors or in any shape or color to order.

Write to-day and let us send you full informa-
tion about our complete line of Diamond Fibre
Baskets and other receptacles, each, one a
business builder.

DIAMOND STATE FIBRE CO. OF CANADA LIMITED
Head Office and Works :

235 CARLAW AVE. TORONTO, Ont.

-M. * M.

CARBON
PAPER

Don't Hesitate!

Just say"M.&V." Carbons & Ribbons

If you have not already been selling "M. & V."

brand carbons and ribbons why do so now—they

assure customer satisfaction, steady custom, rapid

turnover and a handsome profit.

All you have to do is to go to your jobber—and he

will suddIv vou.

From that time on, we feel sure, you will sell no

other brand of carbons and ribbons.

MITTAG & VOLGER, Inc.

Principal Office & Factory: PARK RIDGE, N.J., U.S.A.

Agencies All Over the World
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Do Canadians MakeGood Lead Pencils?

You can get as good a quality and

grade of lead pencils made in Canada

as you can in the United States.

It would cost you as a retailer, less

to buy, and your purchase •would

help to develop a Canadian industry

and at the same time put money in

your own pocket.

Cane's Made in Canada Lead Pen-
cils are being asked for more and
more by the pilblic. You assure

yourself of a steady sale and pleased

customers, a good margin of profits

and the satisfaction of dealing with a

Canadian house.

The William Cane & Sons Company
Limited

NEWMARKET, CANADA
Manufacturers of Lead Pencils in Canada Completely

BUXTON
KEYTAINER

How's this for profit?
66 2-3% a month 800^ a year

THE now BUXTON KEY-
1 TAINER display rasp
holds a month's supply,
arranged and marked so
that even the rush hour
clerk can sell them. Put it

on your counter. Keytain-
ers sell on sight.

Holds five dozen KEY-
TAINERS. Costs $29.52
f.o.b. Springfield. Each sale
nets average profit of 33c.
Total profit on assortment
519.68—or 66 2-3%. Twelve
turnovers a year or S00<

|

profit on your original in-
vestment.

BUXTON KEYTAINERS
with the original hump
swivel hook are made in
all leathers; retail from
30c to $5.00. In sizes hold-
ing 1 to 16 keys.

.SALES HELPS: Big Na-
tional Advertising. New
self selling display case,
counter signs, window
sticke rs, envelope inserts .

First Class Territorial
Representatives Wanted
Write today for details

on this sales--boosting dis-
play case !

BUXTON, INC. Dept. K SPRINGFIELD, MASS.
Marbridge Bldg., N.Y. City

BUXTON
KEYTAIN ER

Reg. U.S. Pat. Office

The Original patented Key Kase

Standard

Blank
Books
andLooseLeaf

Devices

Modern racilities

backed by <SO
yearsofexperi-
ence assure^
the qualityof
StandardB&P

Products

SOLD ONLY THROUGH
DEALERS

Boorum& Pease Co.
NEW YORK
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WATERSTON'S
TRADE

'BEE' BRAND

MARK

SEALING

WAX

Established

1752

"Banker's

Specie
5

is the banker's

favorite quality.

It is a thoroughly

reliable wax, pos-

sessing a brilliancy

of colour, combined
with the greatest adhe-

siveness, and has the ad-

ional advantage of

sold at a moderate

[
.V'Z'na^^MlSimgt

raSausroN road
' ?i»^ EDINBURGH 1 -

b Sj.Bride Street Luui ate Circus - U«if:.

oo LONDON -EX- 1 XX

Prolong the Life of Your

Numbering Machine

We Will Make it as Good as New

In order to obtain the best possible ser-

vice any Numbering Machine should be
taken apart, properly cleaned, oiled and re-

adjusted at least once a year. The ex-

pense is small, and accurate numbering
and the life and usefulness of the machine
prolonged.

We have the best facilities in Canada
for repairing and reconstructing Number-
ing, Dating and Certifying Machines of any
make.

Figures re-engraved, ratchets, pawls and
bearings of any movements repaired and
renewed if"- necessary.

We make promptness a special feature

in executing all repair orders. Immediate
attention and reasonable charges guaran-
teed

Canadian Numbering Machine Co., Ltd.

Cor. Victoria and Lombard Streets

TORONTO, ONTRAIO
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THE
FOUNDATIONS OF JAPAN

By J. W. Robertson Scott

Illustrated 24s. Net

The author, who has written a dozen rural

books above the nom de guerre of "Home
Counties" has collected a mass of up-to-

date information on this great problem.

"The Times" says—
"Bids fair to remain for many years to come the most
ambitious and successful attempt yet made to interpret

the various aspects of Japanese country life to the

Western world."

JOHN MURRAY, Albemarle Street, LONDON, W.

THE FAMOUS

"ROB ROY"
PEN

-•. 5 ™jl'' wAtf^mm^*'

Is in greater demand in

Canada than ever before. It

is a perfect pen giving en-

tire satisfaction to Leers and
the trade.

ALL JOBBERS
HOLD STOCKS.

Hinks, Wells & Co., Birmingham, Eng.

BRANCH OF BRITISH PENS, LIMITED.

PAPER FASTENERS EYELETS & METAL SMALLWARES LIMITED
famalgamating FISK, DAVEY & CO., Limited, and F. DOWLER & SON)

BEST 45 S5 642 208 209 1051 54 R5 LOWEST

QUALITY

SMALL BENDOVER
PRICES

WAINWRIGHT STREET WORKS, ASTON, BIRMINGHAM, ENGLAND

ffie "Pen with the &gSak.

PERRY & Co.

"Queen Mary
Pen.

DESIGNED SPECIALLY
FOR LADIES' HANDWRITING <3?

MADE OF THE FINEST WHITE METAL.

This Beautiful Pen has received the Gracious
Approval of Her Majesty THE QUEEN.

WRITE FOR OUR PATTERN CARD.

PERRY & Co. ltd.
LONDON and BIRMINGHAM (England)

ARTISTS MATERIALS

We carry a complete line of Artists Materials

Agents for Winsor & Newton. London. Eng.

A.RAMSAY & SON C°
ESTD. 1842. MONTREAL.

You always connect
Pitman with Shorthand

Be Up-to-Date and Link —

SHORTHAND
BUSINESS

TECHNICAL
CANADA :

Sir Isaac Pitman & Sons, Ltd.
70 Bond Street, Toronto

WholeoaU Agent* : Commercial Text Book Co. 6- Copt.. Clark Co., Lit"
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The Pearl
Paper Cutter
Two Sizes, 14

J 2 and 19 Inches

A Very Desirable Cutter for Every
Kind of Business

Cuts two inches of stock,

about 500 sheets at each
operation.

Simple and easy to oper-

ate.

Rigid — powerful and of

pleasing design.

Balanced Handle.

Knives of best tool steel.

Both sizes with or with-

out iron base as desired.

The base makes a conveni-

ent receptacle for waste

cuttings.

Write for Booklets B & S.

GOLDING MFG.
COMPANY

Franklin, Mass., U S. A.

We also manufacture the Gold-

ingr Art Jobber, (iolding Jobber,

Pearl Press. Official Hand
Press, Golding Power and Hand
Lever Cutters, Golding Tablet

Press, Boston and Official Card
Cutters.

The ESTERBROOK Line Includes

Every Wanted Pen

Fine-pointed, stub and medium pens
—special pens for drawing and let-

tering, for manifold copying, for
librarians' use, and a host of other
special purposes — finished in gold,

silver, nickel, etc.—in short, "a pen
for every purpose" is included in the
Esterbrook line, and every pen is of

the same high quality that has made
Esterbrooks the world's favorites for
over sixty years.
This No. 312, the "Judge's Quill," is

one of the twelve most popular pens
in the world — all Esterbrooks. It

should be in your counter display
case.

10,000,000 readers are reached by the
Esterbrook national advertising every
month. Are you getting your share
of the profitable Esterbrook business ?

The Esterbrook Pen Mfg. Co.

18-70 Ccoper St., Gamden, N.J.

Canadian Agents:
Brown Bros., Ltd., Toronto, Canada

&Alo%tfwok,

The Dominion Line of College Ring Books

\

Yi inch and 1 inch

capacity

3806
3844

Send us your specifications now, we will cheerfully quote you. Don't forget to get in touch with us
for your requirements of the better quality of Students' Exercise Books in Series 9 (Quarto post size),

a 240-page sewed book.

Series 80 - All Thicknesses

Series 81 - 144 - 192 - 288 pages

Samples and prices on request.

The largest and best Made in Canada Line

Dominion Blank Book Co., Limited.
St. Johns, P. O-

We sell our Products through the Legitimate Stationers only.
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THE DEFIANCE EYELET PUNCH
A combination punch and eyelet set correctly designed, carefully constructed and

fully guaranteed. Constantly in stock for immediate delivery.

Defiance Eyelets—all sizes.

Complete line of Stationers' Glassware, Hardware and Specialties.

1 The House of Service"

J Manufacturing Co- Li

384 BROADWAY, NEW YORK
Largest Desk Calendar House in the World.

CATHOLIC
PRAYER BOOKS
SCHOOL BOOKS

RELIGIOUS ARTICLES

We have the largest

assortment in Canada

Three different catalogues

will be mailed upon request

GRAINGER FRERE5
LIMITED

43 NOTRE DAME ST. WEST MONTREAL

The illustration shows sheet coming from dry end of Papei
Machine and passing through the tub of Size.

No. 3 of a series.

''From Rags to Writing Paper"
TUB SIZING. ^ process only given to uie

* best Bond Papers. It im-
proves the strength and surface and imparts a
"crackle" not found in inferior grades. It is

applied to tfte sheet immediately after making,
by means of immersion in a bath of hot ai-imal

s ; ze solution.

Write for Brochure of manufacturing illustrations—"From Rags to Writing Paper"—sent on re-

quest.

The Rolland Paper Company, Limited
MONTREAL

Makers since 1882 of Superfine Linen Record and other High Grade Papers
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THE BUYERS' GUIDE
// what you want is not here, write us, and we will tell you where to get it. Let us suggest that you consult also

the advertisers' index, facing the inside back cover, after having secured advertisers' names from the directory,

fne information you may desire may be found in the advertising pages. This department is maintained for the

benefit and convenience of our readers. The insertion of advertisers' headings is gladly undertaken, but does not

become part of any advertising contract.

RELIANCE
INK—

The finest ink on the
market to-day. Your
most particular customers
will appreciate its excel-

lence.

RELIANCE INK CO.
WINNIPEG.

LTD.

Travellers are now out
with complete lines.

French Ivory.
Greeting Cards and Post Cards for

every Season and occasion.

Decorations and Novelties for Christ-
mas, Hallowe'en, St. Valentine and
Easter.

Tags, Seals and Cards, Toy Rooks.
Pennants, Cushions, etc.

Souvenir Novelties (Biggest Range in
Canada.)

Conservo Lunch and Rib sets.

Christmas Stockings.
Celebration Goods Powder Puffs.
THE PRODUCT OF FIVE FACTOR-

IES WE OWN OR CONTROL.
We are the Canadian Representatives of

S. Langsdorf & Co., New York City, makers
of the best popular priced line of French
Ivory Toilet Lines. Toilet Sets and Manicure
Sets in the United States.

We have a Catalogue worth having
Your name on a post card brings it.

PUGH SPECIALTY CO.,
Limited

38 to 42 Clifford St., Toronto, Canad

TRADE DIRECTORY
ADDING MACHINE ROLLS
Brown Bros., Ltd., Toronto, Ont.

ACCOUNT BOOKS.
Boorum & Pearse Co.. Brooklyn. N.Y.
Brown Bros., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.
Dominion Blank Book Co., St. John. Que.
W. V. Dawson. Montreal, P.Q.
Vawter, Luckett, Toronto, Ont.

ACCOUNTING SYSTEMS.
Boorum & Pearse Co. Brooklyn.
Brown Bros., Ltd., Toronto, Ont.
National Blank Book Co., Hoiyone, Mass.
Dominion Blank Book Co., St. Johns, Que.
Vawter, Luckett, Toronto, Ont.

ADHESIVES
Cement

The Carter's Ink Company. Montreal, Que.

Glue
The Carter's Ink Company. Montreal, Que.
Reliance Ink Co., Ltd., Winnipeg, Man.
S. S. Stafford's Inks. Toronto.

Mucilage
Brown Bros. Ltd., Toronto.
The Carler'a Ink Company. Montreal, Que.
K ar.ee ink Co.. Ltd., Winnipeg.
Menzies & Co., Toronto, Ont.
.j. S. Stafford* Inks. Toronto.

Pastes
Brown Bros. Ltd., Toronto.
The Carter's Ink Company, Montreal, Que.
S. S. Staffords Inks. Toronto.

ALBUMS
Autograph

Brown Bros., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.

Photograph

Brown Bros., Ltd., Toronto, Ont.
Buntin Gillies & Co., Ltd., Hamilton.

National Blank Book Co., Holyoke, Mass.

Post Card
Brown Bros., Ltd., Toronto, Ont.

The Copp, Clark Co., Ltd., Toronto. Ont.
National Blank Book Co., Holyoke, Mass.

Postage Stamp
The Copp, Clark Co., Ltd., Toronto, Ont.

ALMANACS
The Copp Clark Co., Ltd.. Toronto.

ARTISTS' MATERIAL.
F. Weber & Co., Philadelphia.

ART PUBLISHERS
Greeting Cards

Buntin Gillies & Co., Hamilton, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.
Wm. E. Coutts, Toronto.
Pugh Specialty Co., Ltd., Toronto.

Place Cards

The Copp, Clark Co., Ltd., Toronto. Ont
Push Specialty, Toronto, Ont.
Rttst Craft, Boston, Mass.

Post Cards

Copp Olark Co., Ltd., Toronto, Ont.
Wm. E. Coutts, Toronto.
Pugh Specialty Co.. Ltd.. Toronto.
Rust Craft. Boston. Mass

BASKETS. (Fibre)
Diamond State Fibre of Can., Ltd., Toronto.

BOOK PUBLISHERS
Anglo Eastern Publishing Co., Ltd., London,
England.

N. W. Henley Pub., New York City.

Grossett & Dunlap, New York City.

S. B. Gundy, Toronto, Ontario.
Thos. Allen, Toronto.
Hodder & Stoughton, Toronto.
Tohn C. Winston, Toronto.
Longmans Green & Co., Toronto, Ontario.
Macmillan Co., of Canada, Toronto, Ont.
Phillip & Sons, England.
McClelland & Stewart, Toronto.
Simplicity Co., Grand Rapids, Mich.

BILL HOLDERS.
Kimpton, Haupt & Co., New York.

BINDERS
Brown Bros., Ltd., Toronto, Ont.
Elbe File & Binder, New York City.

Goes Lithographing Co., Chicago.
Boorum & Pease Co., Brooklyn, N.Y.
W V. Dawson, Ltd., Montreal.
Vawter Luckett, Toronto, Ont.
National Blank Book Co., Holyoke, Mass.
Dominion Blank Book Co., St. Johns, Que.

BLACKBOARDS.
Brown Bros. Ltd., Toronto.
C. R. MaeDougall, Toronto, Ont.

BLOTTING PAPER
Eaton-Dikeman Co., Lee, Mass.

BOOKS.
Interest Tables

Brown Bros., Ltd,, Toronto, Ont.

French
Granger Freres, Montreal, Que.
Thomas Nelson & Sons, Ltd., Toronto.

Blank
Brown Bros., Ltd., Toronto, Ont.
Buntin Gillits & Co.. Ltd . Hamilton.
Canadian Pad and Paper Co., Toronto, Ont.
W. V. Dawson, Ltd., Montreal, Que.
Boorum & Pease Co., Brooklyn.
Vawter Luckett, Toronto, Ont.
Dom. Blank Book Co., St. Johns, Que.
Nat. Blank Book Co., Holyoke, Mass.

Exercise
Buntin Gillies & Co.. Ltd , Hamilton.
W. V. Dawson, Ltd., Montreal, Que.
Canadian Pad & Paper Co., Ltd., Toronto.
The Copp. Clark Co., Ltd., Toronto, Ont.

Educational

Sir Isaac Pitman, Toronto, Ont.
Religious

Religious Tract Society, London.

CALENDARS
Desk

Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Kimpton Haupt & Co.. New York.

Memo
Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Vawter Luckett. Toronto, Ont.
Kimpton, Haupt & Co., New York.

CARDS
Greeting

Wm. E. Coutts, Toronto.
Gibson Art Co., Cincinnati, Ohio.

Playing
Goodall's, London. Eng.
Consolidated Litho., & Mfg. Co. Ltd., Mc» real.

Copp Clark Co., Toronto, Can.
United States Playing Card Co., Windsor. Oni

Tally

The Copp Clark Co., Ltd., Toronto.
Wm. E. Coutts, Toronto.

CASH REGISTERS
National Cash Register Co., Toronto.

CHALK
Lecturers

Binney & Smith Co., New York.
Toy

Binney & Smith Co., New fork.
CLIPS

Paper
Autotype Co., Oakville, Conn.
Brown Bros. Ltd., Toronto.
Defiance Mfg. Co., New York.
Kempton, Haupt Co.. New Yor*.
Hensel Milranen, Syracuse, N. J.

O. K. Mfg. Co., Syracuse, New York.
Paper Fasteners Eyelets and Smallwares, Ltd.
Birmingham, England.

Pen and Pencil
Brown Bros., Ltd., Toronto, Ont.
Copp Clark, Toronto, Ont.

CRAYONS
Artists

Binney & Smith Co., New York.
F. Weber & Co.. Philadelphia. Pa
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2 '^i
Hold the Line

Here's the line to ho.d

iZ ^M —John Heath's Tele-

"C 1* phone Pen. You will

not hold it long be-

J If cause it sells so quick-

'^L ™ ly. There's quality
*^H V about it. It writes

smoothly, never cor-

Wl vodes. and lasts long.

flk Get connected with

/jgtSSl^ t!ll> Telephone Pen for

IK Ml quick Rales.& U Supplied by all the leading Whole-

sale Houses In Canada

TjBLmT Registered

WIl^V London, F.ng. Export Agenc>

If 8 St. Bride Street

LONDON, E.C.

WATERSTON'S

BEE" BRAND

MARK

SEALING WAX
Factory :

VVarriston Works, Edinburgh, Scotland

Elbe Spring Binder
with the inner folder All

sizes; all binding?, V~'
». to 2" capacity.

ELBE FILE & BINDER CO.
215-217 Greene St., New York, N.Y.

Specialists in

Novelties for Carnivals
Dances, Etc.
Manufacturers of

High Grade Pennants, Cushion Tops,
Felt Emblems, Paper Hats, Advertising

Novelties.

Brantford Felt Novelty Ccmp.iny
Brantford -- Canada

WANTED
£ASH REGISTER WANTED. SINGLE DRAW-

er, receipt printer. Must be in excellent con-
dition. Box No. 11, Bookseller and Stationer

lirawine

Binney & Smith Co., New 5forh

Lecturers

Binney & Smith Co., New York.

Marking

Binney & Smith Co., New York.

Miscellaneoi'-

American Lead Pencil Co., New York.

Binney & Smith Co., New York.

Mill

Binney & Smith Co., New York.

Railroad

Binney & Smith Co., New York.

Textile

Binney & Smith Co., New York.

Toy

Binney & Smith Co., New York.

CRAYON PENCILS

American Lead Pencil Co.. New York.

CUTTERS
Paper

Golding Mfg. Co., Franklin, Mass.

Card

Golding Mfg. Co.. Franklin. Mass.

DAILY JOURNALS
Brown Bros., Ltd., Toronto, Ont.

JATERS

Can. Numbering Machine Co., Ltd., Toronto.

Fulton Specialty Co., Elizabeth, N. J.

DESK
Baskets

Brown Bros. Ltd., Toronto.

A. R. MacDougall, Toronto, Ont.

Pads

Canadian Pad and Paper, Toronto, Ont.

DIARIES
Brown Bros., Ltd., Toronto, Ont.

Boorum & Pease Co.. Brooklyn. N. Y.

DISTRIBUTORS

Brown Bros. Ltd., Toronto.

Copp Clark. Toronto, Ont.

Aubrey O. Hurst, Toronto, Ont.

ENVELOPES

W. V. Dawson. Ltd., Montreal, Que.

:rasers
Can. I. T. S. Rubber Co., Toronto, Ont.

Baffle Rubber Co., Ashland. Ohio.

Weldon Roberts, Newark, N. J.

Artists

Can. I. T. S. Rubber Co., Toronto, Ont.

Weldon Roberts. Newark. N. J.

Blackboard

A. R. MacDougall, Toronto, Ont.

Ink

Can. I. T. S. Rubber Co., Toronto, Ont.

Weldon Roberts, Newark, N. J.

Miscellaneous

Can. I. T. S. Rubber Co., Toronto, Ont.

Weldon Roberts, Newark, N. J.

Rubber

Can. I. T. S. Rubber Co., Toronto, Ont.

American Lead Pencil Co., New York.

Kimpton, Haupt & Co.. New York.

Weldon Roberts, Newark, N. J.

FANCY GOODS

Granger Freres, Montreal, Que.

Pugh Specialty Co.. Ltd., Toronto. Ont.

FILES

Drawer

Elbe File and Binder, New York City.

GLASSWARE
Stationers

Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Kimpton, Haupt & Co., New York.

INDEXES
Telephone

Elbe File & Binder Co., New York.

INKS
Copying

The Carter's Ink Co., Montreal. Que.

S. S. Stafford, Toronto, Ont.

Drawing
Chas. M. Higgins & Co., Brooklyn, N. t.
Royal Ink Co., Toronto, Ont.
F. Webor & Co.. Philadelphia, Pa.

Eradicators
The Carter's Ink Co., Montreal, Que.

Fountain Pen
The Carter's Ink Co., Montreal, Que.
S. S. Stafford, Toronto, Ont.
Reliance Ink Co., Ltd., Winnipeg, Man.
L. E. Waterman Co., Ltd., Montreal. Que.

NUMBERING MACHINES
Can. Numbering Machine Co , Ltd., Toronto
Royal Ink Co., Toronto, Ont.

Writing
The Carter's Ink Co., Montreal, Que.
Reliance Ink Co., Ltd., Winnipeg, Man.
Royal Ink Co., Toronto, Ont.
S. S. Stafford, Toronto, Ont.
L. E Waterman Co.. Ltd., Montreal. Qu«

IMPORTERS (Balloon)
Robertson Kennedy, Montreal, Quebec.

INK STANDS AND WELLS
Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Kimpton, Haupt & Co., New York.
Frank A. Weeks Mfg. Co.. New York.

KEY CONTAINERS
Buxton, Inc., Springfield, Mass.

CASES
liuxton. Inc., New York.

LEATHER GOODS (Fancy)
Brown Bros., Ltd., Toronto, Ont.

LOOSE LEAF
Brown Bros., Ltd., Toronto, Ont.
W. V. Dawson Ltd., Montreal, Que.
Dom. Blank Book Co., St Johns, Que.
Boorum & Pease Co., Brooklyn, N. Y.
Vawter Luokett, Toronto, Ont.
National Blank Book Co., Holyoke, Mast

Metals
Brown Bros., Ltd., Toronto, Ont.
W. V. Dawson, Ltd., Montreal, Que.

MAP TACKS
Moore Push Pin Co., Wayne Junction, Pa.

MIRRORS
Phillips Mfg. Co., Toronto, Ont.
Munzies & Co., Ltd., Toronto, Ont.

MOISTENERS
Brown Bros., Ltd., Toronto, Ont.
Kimpton. Haupt & Co . New York.
A. R. McDougall, Toronto, Ont.

NOVELTIES
Brantford 1 Felt Novelty Co.. Brantford. 0:ii

Pugh Specialty Co., Ltd., Toronto, Ont
Evans & Co., Montreal, Que.
Gibson Art Co., Cincinnati, Ohio.
Rust Craft, Boston, Mass.
Fulton Specialty Co., Elizabeth, N. J.

McClelland & Stewart, Toronto, Ont.
Buxton, Inc., Springfield, Mass.
Granger Freres, Montreal.

OFFICE FOUIPMENT
Brown Bros. Ltd., Toronto.
Bunvin Gillies & Co., Ltd., Hamilton
Granger Freres, Montreal, Que.

Filing Systems
Kimpton, Haupt & Co.. New York.

PADS
Desk

Brown Bros., Ltd., Toronto, Ont.
Canadian Pad and Paper, Toronto, Ont.

Memo
Canad/ian Pad and Paper, Toronto, Ont.

Writing
Buntin Gillies & Co.. Ltd., Hamilton.
W. V. Dawson, Ltd. Montreal, Que.
Can. Pad & Paper Co., Ltd., Toronto. Ont.

The Copp, Clark Co., Ltd., Toronto, Ont.

PRINTING SETS (Toy)
Binney & Smith Co., New York.

PAPER
Blotting

Brown Bros., Ltd., Toronto, Ont.
W. V. Dawson, Ltd., Montreal. Que.

Howard Smith Paper Mills, Montreal, Que.

Carbon
The Carter's Ink Co., Montreal. Que.
Mittag & Volger, Parkridge, N. J.

G. S. Webster Co., Boston, Mass.

Copying
Brown Bros., Ltd., Toronto, Ont.

Canadian Pad and Paper, Toronto, Ont
Rolland Paper Mills, Montreal, Que.
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Fapeterte

tfuntin Gillies & Co., Ltd.. Hamilton.
Saton, Crane & Pike Co., of Canada Ltd..

Toronto, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.
Pugfo Specialty Co., Toronto, Ont.
Holland Paper Co., Ltd. Montreal, Que.

Ruled
Buntin Gillies & Co., Ltd.. Hamilton.
Boorum & Pease Co., Brooklyn, N. Y.

National Blank Book Co.. Holyoke, Mass.

Tissue

Gibson Art Co.. Cincinnati, Ohio.

Writing

Buntin Gillies & Co., Ltd., Hamilton.

Eaton, Crane & Pike Co., of Canada, Ltd..

Toronto, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.

Rolland Paper Mills Montreal, Que.

PAPER FASTENERS
Brown Bros. Ltd., Toronto.
Defiance Mfg. Co., New York City.

Hensel Milranen, Syracuse, N. Y .

Kimpton, Haupt & Co.. New York.

PEN POINTS
Gold Plated

Esterbrook Pen Mfg. Co., Camden, N. J.

Silver Plated

Esterbrook Pen Mfg. Co.. Camden, N. J.

Nickel Plated

Esterbrook Pen Mfg. Co., Camden, N. J.

Steel

American Lead Pencil Co., New York.

Hinks, Wells & Co., Birmingham. Eng.

John Mitchell, Birmingham, Eng.
John Heath, London, Eng.
Esterbrook Pen Mfg. Co., Camden, N. J.

Perry & Co., London, England.

Holder
Esterbrook Pen Mfg. Co., Camden, N. J.

Fountain Pens

L. E. Waterman Co., Ltd., Montreal, Qu.

Racks
Kimpton, Haupt & Co., New York.

PENCILS
Checking

American Lead Pencil Co., New York.

Eberhard Faber, New York City.

C. Vernon Nobbs, Montreal, Que.

Pencil Exchange, Jersey City, N. J.

Clutch

American Lead Pencil Co., New York.

Colored

American Lead Pencil Co., New York.
Eberhard Faber, Now York City.

Pencil Exchange, Jersey City, N. J.

C. Vernon Nobbs, Montreal, Que.

Compass
Joseph Dixon Crucible Co . Jersev City, N. S

Eagle Pencil Co., New York.

Drawing
American Lead Pencil, New York.
Eberhard Faber, New York City.

C. Vernon Nobbs, Montreal, Que.

Hard Rubber
L E. Waterman Co., Ltd., Montreal, Que.

Imprint

American Lead Pencil Co., New York.
Pencil Exchange, Jersey City, N. J.

Indelible

Eberhard Faber, New York City.
Pencil Exchange. Jersey City, N. J.

American Lead Pencil Co., New York.

Lead

Eberhard Faber, New York City.
American Lead Pencil Co..New York.
Pencil Exchange, Jersey City, N. J.

C. Vernon Nobbs, Montreal, Que.

Slate

Binney & Smith Co., New York.

PENNANTS
Branlford Felt Novelty Co., Brantford. Or.t.

Pugh Specialty Co., Ltd, Ton nto, Ont.
PICTURE FRAMES

Phillips. Mfg. Co., Toronto. Ont.
PICTURE HANGERS
Moore Push Pin Co., Wayne Junction, Pa.

PINS (Glass)
Moore Push Pin Co., Wayne Junction, Pa.

PRESSES
Goldine Mfg. Co.. Franklin. M-=s

PRODUCTMETERS & COUNTERS
Can. Numbering Machine Co., Ltd., Toronto.

PUNCHES
Misc?"an"Ous

Boorum & Pease Co., Brooklyn. N. Y.
Defiance Mfg. Co.. New York.
Elbe File & Binder Co., New York.
Kimpton. Haupt & Co.. New York.

National Blank Book Co.. Holyoke, Mass.

RELIGIOUS ARTICLES
Religious Tract Society, London, Eng.
Granger Freres, Montreal, Que.

RUBBER STAMPS & ACCESSORIES
Eagle Rubber Co.. Ashland, Ohio.
Fulton Specialty Co., Elizabeth. N. J.

Langfelder, Homima, & Haywood, New York.
Weldon Roberts Co., Newark, N. J.

Evans & Co., Montreal, Que.
Libraine Beaucnimin, Ltd., Montreal, Que.

Dating Stamps
Fulton Specialty Co.. Elizabeth. N. J.

SCHOOL SUPPLIES
Librairie Beauchemin, Montreal, Que.
Buntin Gillies & Co., Ltd., Hamilton.
Canadian Pad and Paper Co.
The Copp. Clark Co.. Ltd.. Toronto, Ont
Can. Pad and Paper Co.. Toronto. Ont.
W. V. Dawson. Ltd., Montreal, Qu.

Menziee & Co., • Toronto, Ont.

SEALING WAX
Brown Bros., Ltd., Toronto, Ont.
A. R. McDougall, Toronto, Ont.
Geo. Waterson & Sons, Ltd.. London. F

STAMP PADS
Fulton Specialty Co., Elizabeth, N. J.

STATIONERS SUNDRIES
Brown Bros. Ltd., Toronto.
Granger Freres. Montreal, Que.
The Copp Clarke Co.. Ltd., Toronto. Ont
Eaton Crane & Pipe, Toronto, Ont.
Buntin Gillies & Co.. Ltd . Hamilton. Ont
Menzies & Co.. Toronto, Ont.
Thos. Davidson, Mfg., Montreal, Quebec
A. R. MacDougall, Toronto, Ont.

TACKS
Map

Moore Push Pin Co.. Wayne Junction. Pa
Marking

Moore Push Pin Co.. Wayne Junction, Pa.
Thumb

Moore Push Pin Co.. Wayne Junction. Pa.

Defiance Mfg Co., New York.
TAGS

Christmas
Dennison Mfg. Co., Framingham, Mass.

String
Buntin Gillies, Hamilton, Ont.

Merchandise
Gibson Art Co., Cincinnati, Ohio.
Noesting Pin Ticket Co., Mt. Vernon. N .1

Buntin Gillies, Hamilton, Ont.
TOYS AND GAMES
Granger Freres. Montreal. Que.
The Copp, Clark Co.. Ltd.. Toronto. Ont
Langfelder, Homma & Haywood. New York.
McLelland & Stewart. Ltd.. Toronto. Ont.
Menzies Co., Toronto, Ont.
A. R. MacDougall, Toronto

TIME CLOCKS
Can. Numbering Machine Co., Ltd., Toronto.

TRAYS
Developing

Thos. Davidson Mfg. Co., Montreal. Que
Desk

TYPE WRITER RIBBONS
The Carter's Ink Co., Montreal. Qu».
Mittag & Volger, Parke Ridge. N. .1

P. S. Webster Co., Boston, Mass.
WHOLESALE STATIONERS

F. S. Webster Co., Boston, Mass.
The Copp, Clark Co.. Ltd.. Toronto. On
Thos. Davidson, Montreal, Que.
Buntin. Gillies & Co., Ltd., Hamilton. n„t.
Granger Freres, Montreal, Que.
W V. Dawson. Ltd.. Montreal. Que.
Brown Bros., Toronto, Ont.
R R MacDougall, Toronto, Ont.

CONDENSED
ADVERTISEMENTS

pOR SALE: PROGRESS EMBOSSING OUTFIT
complete, new, just as received from factory,

has never been used, cost $175.00. Will accept
first cash offer of £125.00. Hazen-Twiss Limited,
Stationers, Saskatoon. Sask.

WALL PAPER SALESMAN ALBERTA AND
British Columbia, wants side line. Box 16,

Bookseller and Stationer.

CELL YOUR SNAP SHOTS AT $5.00 EACH.
^ Kodak prints needed by 25,000 publishers.
Make vacations pay. We teach you how and
where to sell. Write WALHAMORE INSTITUTE.
LAFAYETTE BLDG.. PHILADELPHIA. PA.

a DIFFERENT BUSINESS PUBLICATIONS
covering Accounting, Advertising, Administra-

tion, Merchandising, Salesmanship and Taxation
all prepaid only 25c. Value $1.50. Instructive,
educational, practical. Walhamore Co., Lafayette
Bldg., Philadelphia, Pa.

go" THINGS TO SELL BY MAIL, remarkable
" new publication. Workable plans and methods.
Loose leaf, cloth binder. Prepaid $1.00. Walha-
more Co., Lafayette Bldg., Philadelphia, Pa

•OC ACCOUNTING PROBLEMS SOLVED BY
""C.P.A." Cloth bound. loose leaf, new,

original, up-to-date, valuable. Prepaid, $1.00.
Walhamore Company, Lafayette Bid),'.. Phila-
delphia, Pa.

TO STATIONERY MANUFACTURERS OR
JOBBERS

Active man, overseas service, experienced whole-
sale and retail stationery, open to represent
good firm throughout Nova Scotia. At present
resident In Cape Breton, but willing to make
headquarters Halifax or Truro. Address Box No.
14. Bookseller and Stationer.

Would like to purchase stationery
business. Give details. Box 18,
Bookseller and Stationer.

FOR SALE
One J. & J. Taylor Safe, inside dimensions 16

inches deep. 2 feet G inches wide, three feet 11^
inches high and fitted with a built in compart-
ment. Price $250,000.

One J. & J. Taylor Safe, IK inches deep, two
fe. t D inches wide, four feet 5 inches high, fitted
wi*h a steei compartment. Both safes are in
good condition and can be bought at a price
that will save considerable money to the pur-
chaser. Price $200.00. Box 9, BOOKSELLERAND STATIONER, 153 University Avenue.

sales double and triple.

Nearly Every Man, Woman and Child Use5

MOORE PUSH-PINS
Glass Heads Sleel Points

Wherever this handsome Oak Counter Cabinet is displayed,

it is coupled up with our
Nation- 1 Advertising.

Contains 150 — 15c packets
best-selling sizes of MOORE
PUSH-PINS AND MOORE
PUSH-LESS HANGERS.

MOORE PUSH-PIN CO.
Wayne Junction. Philadelphia

Mfrs. of the World-Famou
Jlourr Push-Pins, Moure
Push-less Hangers, Map-
tacks mid every descrip

Hon of Thumbtacks.

For 22 Years the Stand-
ard of the World

Kindly mention

Bookseller

& Stationer

when corres-

ponding with

advertisers.
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RADIO
HAND - BOOK

Books on Radio
are selling everywhere. Get in on this

NOW
LOOSE-LEAF

Radio development will be rapid. New improve-
ments will come often. A book that is complete
to-day will be obsolete in a few months.

LEFAX Hand Book will be kept up-to-date by
the issue of new sheets from time to time.

EVERY PURCHASER WILL BE SUPPLIED WITH
THESE NEW SHEETS FOR ONE YEAR FREE.

Ask fur Details

VAWTER-LUCKETT, LIMITED
Successors to

Luckett Loose Leaf, Limited
TORONTO

FUN FOR ALL
Toy and Novelty Balloons

We have a complete stock of all
the Latest Balloon Novelties .11

the market, such as

Anima!s, Birds, Funny
Sketches, Etc., Etc.

Write for descriptive Price List

ROBERTSON-KENNEDY LTD.
588 HENRY JULIEN AVE.,

MONTREAL

REPUTATION.
A good reputation means steady custo-

mers.

WEBER drawing materials establish

the desirable connection between you and
your customers and make results possible.

Are you taking advantage of this ?

F. WEBER CO.
Artists and Drawing Materials

Philadelphia
St. Louis, Mo. Baltimore, Md.

I

I
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Rubber To#s
, ^

Balloons -Balls ^k^M

BOSTON

For Your Business' Sake
Order "Eagle Brand"

Rubber Toys

There is something more than "sales talk" in our
claims for Eagle Brand Rubber Toys. They are

backed by the largest and one of the oldest
manufacturers in the world, a company which
modestly accepts the credit for much of the

development of the Rubber Toy industry.

As a matter of fact the superiority of Eagle
Brand Rubber Toys is clearly evident in the toys

themselves; you cannot escape their brighter
colors, greater strength and numerous other

points of superiority.

And when you view the bright, attractively col-

ored sales-creating display cartons you'll readily

understand why we say "For your business' sake

order 'Eagle Brand'."

We sell through jobbers only, so write your job-

ber to-day for samples and other information.

If he cannot supply you write direct to

Menzies Company Limited

Selling Agents

439 King St., W. Toronto

A very popular Eagle

Brand Assortment

-O-

^HBf1̂

THE EAGLE RUBBER CO.

ASHLAND-OHIO-USA-
new YORK OFFICE 35 CNION SQUARE
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PICNIC TIME
Hygienic Paper Products are indispensable

for the Summer Season

PAPRUS PAPER PLATES
Waterproof, do not dry out, crack or lose their

shape. 5, 7, 8 and 9 inch.

SANISPOONS and

SANIFORKS
Extra heavy fibre. Used wherever spoons and forks are required.

PAPER DOILIES

Round and oval, in dainty lace and embossed designs.

In bulk, and in transparent envelopes.

CREPE PAPER NAPKINS
Plain white, and in many dainty fast-color designs.

also

LILY PAPER CUPS - PICNIC PACKAGES

TABLE CLOTHS - WAXED PAPER

These articles are described in Catalogue No. 21 . Write for reduced prices.



PUBLISHED MONTHLY SINCE 1884

and orrccc eQUCPoeorr journal
Vol. XXXVIII. No. 7

THE MACLEAN PUBLISHING COMPANY, LIMITED
Publication Office: Toronto, Canada. July, 1922

Hundreds Of Dealers Are Making Money
On This Assortment—Are YOU?

Assortment

K
(as illustrated)

Best Balloon

Proposition

Ever

Offered

TaKe one or more Home
1

Bright

Colors

Non-Poisonous
Harmless

Yovir Kiddies will enjoy them

Six Dozen

in

The Box

-3 Styles

And Each

One

a Fast

Seller

"Mohican"
Illustrated
Advertising
Balloons

Write for descriptive
price list

CONTENTS OF ASSORTMENT K
SHOWING DEALER'S RETURN

2 Doz. No. 90 Airship, at 5c $1.20
2 Doz. No. 60 Round, at 5c 1.20
2 Doz. No. 352 Snuawker. at 5c 1.20

$3.60
DEALER'S COST $2.25

JOBBERS!
Write for

Our General
Price List

DEALERS PROFIT $1.35

ASK YOUR JOBBER FOR THIS POPULAR MOHICAN ASSORTMENT
We are receiving many nice orders ami repeats from Jobbers from all parts of Canada. They advise
uls this assortment is in great demand with their customers—the combination of Small Investment,
Quick Sales and Profits making this the most attractive balloon proposition before the trade. If your
wholesaler cannot supply you promptly, we will ship initial order direct on receipt of cash and will
send him full particulars, if you send us his name and address.

Mohican Balloons are noted for their Quality. Color and Size of Inflation.

EVANS & COMPANY, LIMITED, 247 St. Paul Street W., Montreal
Sole Canadian Agents for Mohican Rubber Company

WESTERN DISTRIBUTORS:
Manitoba, Alberta and Saskatchewan:—F. D. Cockburn Vancouver:—Intercolonial Agencies, Ltd., 929 Standard

Co., 149 Notre Dame Ave., E., Winnipeg. Bank Bldg.
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Made in 1 6 degrees
of hardness gradu-
ating from 6B, soft-

est, to 8 H, hardest

The P. A. Says

Van Dykes are 0. K.

The Purchasing Agent knows. And he

doesn't buy on whims. He buys on per-

formance. He uses Van Dykes himself

and knows they are good to the last half

inch. With the

PENCIL&26O0

he gets a wonderful pencil and good
work. "Away with that old idea of

European pencils," says he. "Eberhard

Faber makes quality in Van Dykes and
everybody in the works likes them be-

cause they are always dependable.

EBERHARD FABER
Oldest Pencil Factory in America

Factories: Brooklyn, N. Y., and Newark, N. Jo

Offices: New York Chicago Boston San Francisco
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CLEVER AND
SPARKLING SUNNY SAN ORIGINAL AND

ENTERTAINING

By ONOTO WATANNA
"Sunny San with her heart of love and her comical English is one of

the most attractive characters, anyone could wish to meet in the pages
of fiction"—Professor W. T. Allison in "The British Whig."

$1.75

DANCERS IN THE
DARK

By Dorothy Speare

$1.75

THE DEAVES AFFAIR
By Hulbert Footner

$1.75

THE FLAMING JEWEL
By Robert W. Chambers

$1.75

TARRANT OF THE TIN
SPOUT

By Henri Oyen

$1.75

ABBE PIERRE
By Jay Wm. Hudson

$2.00

RENE
By Ernest Perochon

$1.75

TO THE TRADE

Canadian Copyright Notice

The trade are requested to note that we have
printed and copyrighted in Canada, the fol-

lowing books.

Please note that the Canadian Copyright

Editions are the only editions that may be

sold in Canada.

The Shadow of the East.

E. M. Hull, author of "The Sheik"

The Prairie Child.

Arthur Stringer

The Head of the House of Coombe.
Frances Hodgson Burnett

The Complete Amateur Radio Book
Maurice J. Grainger

If Winter Comes.
A. S. M. Hutchinson

The Happy Warrior.
A. S. M. Hutchinson

Once Aboard the Lugger.
A. S. M. Hutchinson

A Clean Heart.

A. S. M. Hutchinson

Robin.
Frances Hodgson Bvrnett

To be published July 25th

This Freedom.
A. S. M. Hutchinson

To be published September 1st

MCCLELLAND AND STEWART LIMITED—PUBLISHERS, TORONTO
THE LIVEST BOOK LIST IN CANADA
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Latest and
Most Popular Books on RADIO

Covering details on—How to Operate a Set. How to Build a Set.

Principles of Vacuum Tubes. Radio Hook-up, etc., etc.

RADIO HOOK-UPS—By M. B. Sleeper

A book that gives you not only clear diagrams for all

kinds of telephone and telegraph receiving and trans-

mitting sets but simple descriptions of each circuit

shown and spaces for notes of results obtained.
Price 75c.

THE RADIO EXPERIMENTER'S HAND
BOOK—By M. B. Sleeper

Throughout the preparation of this book, one purpose

was kept in mind—Answer the Practical Questions of

the "Novice," of the "Beginner," and the more advanced

"Student." This book will help in the selection or

construction of simple apparatus for the transmission

and reception of radio telegraph and telephone signals.

In the chapters on radio receivers the simplest crystal,

the simple audion, and the regenerative types are

described in quite some detail. The question of an-

tennas, both for transmitting and receiving, are taken

up. A good many helpful suggestions are given which

will be of considerable aid to the experimenter. 16

chapters. Fully illustrated. Price $1.00

EXPERIMENTAL WIRELESS STATIONS
By P. E. Edelman

Tells how to make apparatus to not only hear all tele-

phoned and telegraphed radio messages, but also how to

make simple equipment that works for transmission

over reasonably long distances. The first and only

book to give you all the recent important radio improve-

ments, some of which have never before been publish-

ed. 392 pages, 167 illustrations. Price $3.00

THE ABC OF VACUUM TUBES USED
IN RADIO RECEPTION—By E. H. Lewis,

Radio Instructor

Written particularly for the person who "knows nothing

about radio" but who would like to gain an under-

standing of the elementary principles of operation on

vacuum tubes and various circuits in which they are

used for the reception of radio-telegraph signals and
radio-telephone music and speech. Illustrated.

Price $1.00

CONSTRUCTION OF NEW TYPE TRANS-
ATLANTIC RECEIVING SETS—By M. B.

Sleeper
There is a peculiar fascination about receiving radio

messages from the high-power stations of England,
France, Germany, Russia and Italy, as well as those

located in the Pacific Ocean and the Oriental countries.

Several types of simple receiving sets for this purpose
are described with detectors and amplifiers to accom-

pany them. Suggestions are also given for operating
relays and reproducing the signals on a phonograph.
Schedules of operating time for high powered stations
are given. In addition there is some valuable data on
home-made wavemeters for testing and experimenting.

Price 75c.

RADIO DESIGN DATA—By M. B. Sleeper
The only book that gives tables and data for designing,
receiving and transmitting apparatus so that you need
no knowledge of mathematics. It's the first book a be-
ginner buys after he has learned the use of his phone
receiver. Price 75c.

WIRELESS TELEGRAPHY AND TELE-
PHONY SIMPLY EXPLAINED—

By Alfred P. Morgan
One of the most complete and comprehensive treatises
on the subject ever published A study of its pages will
enable one to master all the details of the wirelets
transmission of messages. The author explains in
simple language the theory and practice of wireless
telegraphy and telephony. 154 pages, 156 engravings.

Price $1.50

HOW TO MAKE COMMERCIAL TYPE
RADIO APPARATUS—By M. B. Sleeper
This book describes in detail many commercial typas
of spark and vacuum tube telephone transmitting and
telegraph and phone receiving equipment of all kinds.
The experimenter will be able to get a world of ideas
for the design and construction of his next piece of
radio equipment from the very clear descriptions and
the 98 clearly illustrated figures. Prioa 75c.

CONSTRUCTION OF RADIOPHONE
AND TELEGRAPH RECEIVERS FOR
BEGINNERS—By M. B. Sleeper
The man who wants to feel the real thrill to accom-
plishment, and who is not satisfied in the merely mak-
ing use of what others have done for him, builds his
own radio apparatus. Radio men can follow the data
in "Radio Phone and Telegraph Receivers" with full
confidence because each piece of apparatus described
was first made, tested and found efficient before the
final design was accepted. Special receivers, both
crystal and audion, are shown in detail. Regenerative
circuits as well as audio and radio frequency amplifiers
are described with clear photos, diagrams and working
drawings prepared especially for the novice and the
man who wants to receive the radio telephone broad-
cast. A special feature is the phonograph type radio
set and the loud speaker. Fully illustrated.

Prica 75c.

Popular Books—All Good Sellers

The Norman W. Henley Publishing Co.

2 West 45th Street, New York

Canadian Representatives: McClelland and Stewart Ltd., Toronto, Can.
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The Summer Season

And The Big Opportunity It Brings

To You, Mr. Bookseller!

Everywhere, now that the Summer Season is in full swing, people are
making Vacation plans.

Recreation, enjoyment, quiet peaceful moments, The Great
Outdoors

—

To these happy advantages the Vacationist is looking for-

ward with great expectation.

and Books!

Too much cannot be said about BOOKS in the summer scheme of things.

People WANT them, in country or town, for the quiet momencs when time
hangs heavy ; for the shady nooks, for die pleasant time in a hammock, 1or
the rainy days, and for the many occasions when an enticing story seems de-

sirable above all else.

And yet, the invariable complaint is
—

"It's so hard to find the right kind of
books to take along—light, entertaining fiction, you know. The kind that are
easy to read, easy to get interested in and fascinating too

!"

And here you come in strong, Mr. Bookseller. Let people KNOW that you
have the very books they are looking for.

GROSSET & DUNLAP Popular Copyright Fiction at a Popular Price is the

direct, and most satisfying answer to the Vacationist who is looking for the

right books to take along.

MAKE DISPLAYS OF THESE POPULAR BOOKS
dressed in their attractive colored jackets

to lure the eye

ADVERTISE THEM FOR SUMMER READING
AND PREPARE FOR BIG SALES

Selling Agents

George J. McLeod, Limited
266 King St. West Toronto, Ont.

Publishers

Grosset & Dunlap
1 140 Broadway New York
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HNUS
PENCILS

Jhe largest selling Quality

pencil in the world

HPHERE is but one best in writing and draw-
1 ing pencils, and every VENUS PENCIL
user knows it.

Venus Pencils are made in. 17 black degrees
from 6B softest to 9H hardest—also with rubber
tip in all but three softest degrees—and 3 copy-
ing degrees for indelible uses. Have you the
entire line?

VENUS EVERPOINTED
The immediate demand for VENUS Everpoint-

ed metal pencils was not only the result of their

mechanical perfection, beauty or appearance and
fine workmanship—but also the world-wide repu-
tation of all VENUS pencil products.

Write for information about "Assortment D."
It will pay you.

VENUS THIN LEADS No. 38

The VENUS Thin Leads s*e perfect leads, for
VENUS Everpointed and all metal pencils.

Always straight, smooth, long-wearing, crumble-
proof and perfectly graded; in seven degrees from 2B
soft and black to 4H extra hard.

Write for samples and prices.

A merican Lead Pencil Company
220 Fifth Avenue, New York

and London, Eng.

hVawsffiB*
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British and Best

The "Stanto" Pencil

The Pencil of Distinction at a Popular Price

PENCILS
ECLIPSE
FOREIGN
MAKES

MADE IN

14 DEGREES
6B SOFTEST
6H HARDEST

IN THE WORLD

We confidently recommend the "Stanto" Pencil to your considera-

tion as the best pencil value on the market, and <js a line that will be

asked for repeatedly once it is introduced to your customers.

The utmost care is taken in the grading of the degrees, and you

will not notice in the case of the "Stanto" Pencil the tendency so ap-

parent in many makes of pencils, to soften the degrees in order to

give an enhanced impression of smoothness, but sacrificing there-

by the retention of a fine point, and also the density and uniformity

of line.

Write for samples and prices and make comparisons.

F. Chambers & Co.
LIMITED

Sole Canadian Representative and Distributor

C. Vernon Nobbs, Coristine Bldg., Montreal, Que.
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VICEROY
PENCIL ERASERS

Are Unexcelled in Quality

SOFT MADE IN
CLEAN
PLIABLE CANADA

Samples Supplied on Request

The Canadian I.T.S. Rubber Co., Limited
West Toronto

"GET THE HOOK"
ENVELOPES

For Mailing Your Circulars

and Advertising Matter

The best Penny Saving Envelope made, con-

tents cannot slip out of the open end as our

patent Hook holds the enclosures securely.

WRITE FOR SAMPLES AND PRICES

MONTREAL TORONTO
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Diamond F. Baskets are made in
all shapes, sizes and colors—con-
servatively plain or artistically

hand-painted. For office or bou-
doir, for factory or college den,
there is a Diamond F. Basket to

suit everybody's needs.

Best Sellers
Just compare Diamond F. Baskets point by point with baskets
made of wicker, wire or wood. You will quickly understand
why they are daily becoming more and more popular. They
will not chip, crack, dent or rust. The smallest particle of
rubbish cannot sift through them. They are oil and water-
proof and fire-resisting. They are light as a feather and yet
will withstand years and years of ordinary wear and tear.

Diamond F. Baskets will prove ready sellers. They attract
customers "by their artistic beauty—they bring repeat orders
because of the wonderful service they give. Make a display
of these baskets in your store and reap the benefits.

Write for further part'cul""-. about Diamond F. Baskets and
other Diamond Fibre receptacles.

Diamond State Fibre Company of Canada, Limited
Head Office and Works

235 Carlaw Ave. Toronto, Ont.

DIAMOND FIBRE

RECEPTACLES

Christmas

Cards

The celebrated "ART" and STAR" Series private card sample books will be

ready for distribution in August.

New Designs
Enormous Variety

Best Quality
Also a good line of boxed and loose Autograph Cards

Place Your* Order NOW
All particulars gladly supplied

LONSDALE & BARTHOLOMEW (Canada)
LIMITED.

253 St. James St. - Montreal
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No. 40 Defiance Inkstand

A new Defiance double ink-

stand with three pin cups in

front and grooves for pens
at the sides. The covers are
perfectly flat and lie flush

with the top of the well.

Nos. 10 and 20 are single styles.

No. 30 is another double well.

No. 50 Perfection Desk

Memorandum Calendar
Largest Desk Calendar
House in the World. Sole
manufacturers of the Gem
and Perfection lines.

"The House of Service

J Manufacturing Co

384 BROADWAY, NEW YORK

Complete line of Stationers' Glassware,

Hardware and Specialties.

-M. * M.

CARBON
PAPER

M&M
Carbons

for

Durability

The durability of a carbon is the

first property to be considered as

it pertains directly to its econ-

omic use. Under existing mar-

ket conditions, and which are

bound to continue for many years

to come, there will be greater dis-

tinction in the quality of carbon

paper than ever before, and the

higher-priced carbon is bound to

come into its own as it will be

found that the cheaper lines are

absolutely inadequate. Our car-

bons are noted for their wonder-

ful durability, strength and depth

of impression and itheir indeli-

bility of copy.

MITTAG & VOLGER, Inc.
Principal Office and Factory: PARK RIDGE, N. J., U.S.A.

Agencies all over the World
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U=^5»
B&P

Blank Book:

Loose L««(Devjc<

Standard

B6P
Blank
Books
andLooseLeaf

Devices

Modern /aci/i/ies

backedby 8O
yearsofexperi-
ence assure^,
the qualityof
StandardB&P

Products

SOLD ONLY THROUGH
DEALERS

DoorumcV Pease Co.
NEW YORK

Gold Medal Quality

"CrayolA" Crayons

for the Children

on Vacation Trips
With many of your customers leaving

for vacations a new market is opened for

"Crayola" Crayons.

The long railroad trip which is usually

necessary to reach the summer home is

always a trial to mothers traveling with

children.

Put a few boxes of "Crayola" Crayons

on your counters with a display card tell-

ing the mothers what a boon they are when
traveling with children and they will sell

themselves.

And with each sale, tell the purchaser

about

ArtistA Water Colors

for Vacation days

They offer one of the best possible ways
of keeping children out of the sun on hot

summer days. An old magazine and a

box of "Artista" will keep children happy
for hours.

BINNEY & SMITH CO.
41 East 42nd Street New York City
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Eli

School

Blank

Books

Enquiries Solicited

CANADIAN
FAD&P/WER
CQMIWNY
LIMITED

520 Kind Si . W.
TORONTO

m

m

Eclipse Time Stamp
Tells day, hour and minute of any transaction. Oper-
ates like a rubber stamp. Base contains an ingenious
ink pad. Records the exact hour and minute, elimin-
ating possible controversies.

Mechanism Withstands the Hardest Service

It la strongly built and of the best material and workmanship
and will stand up under hard usage. The natural position of
the clock makes for long life because the pinion shafts have
bearingB at each end—no end thrust on clock.

Should an Eclipse prove unsatisfactory within one
year from date of purchase (unless wilfully and care-
lessly mutilated) another will be given in exchange.

WRITE FOR CIRCULARS AND PRICES

CANADIAN NUMBERING MACHINE C
L3.T

Cor. Victoria and Lombard Sts.

TORONTO, ONT.

Novelty Balloons
FUN FOR ALL

A

RAPID

15c

SELLER

WITH
REAL

FEATHERS

AND
FEET

THE BROADWAY CHICKEN

We have a large selection of the latest bal-

loon novelties made up in our own Canadian
plant.

We also print your adv. on balloons, any word-
ing you desire.

If your wholesaler cannot supply you, write
for our descriptive price lists and we will ship
initial order direct.

Order to-day and get your share of profits on
these fast sellers.

ROBERTSON-KENNEDY LIMITED
588 Henri Julien Ave., Montreal

T6P PAPER CLIPS
do not require any selling talk. Merely

place them side by side with other fast-

eners and your customers will invariably

take "Tip Tops."

They are the highest QUALITY paper clips made.

WE INVITE COMPARISON. Sell your customers

the BEST and at the same time make more profit

for yourself. Write for samples, prices and literature.

REMEMBER we sell ONLY to dealers

THE TIP TOP MFG. CO., Inc. SYRACUSE, N.Y.

Canadian Agents: Brown Bros., Ltd., Toronto
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The Dominion Line of ColleteRing Books

3/£ inch and I inch

capacity

3806 3844

Send us your specifications now, we will cheerfully quote you. Don't forget to get
in touch with us for your requirements of the better quality of Students' Exercise
Books in Series 9 (Quarto post size), a 240-page sewed book.

Series 80 - All Thicknesses

Series 81 - 144 - 192 - 288 pages

Samples and prices on request.

The Largest and best Made in Canada Line

Dominion Blank Book Co., Limited
St. Johns, P.Q.

We sell our Products through the Legitimate Stationers only

Listen in on
Station F. F.
(The Quality Line)

" Stati°n

» " ... w*»°»u 8
Line '^">"

„j ,.1«»-
Le

/trial ort«r*-.„„ o.«W

A\so tnanu .

ESTERBR00K
Reputation

Makes Easy Sales

THE best-known, best-liked

goods sell best — no argu-
ment is needed to prove that.

That's why, when you offer

your customers Esterbrook
Pens, you don't have to over-

come sales-resistance.

Esterbrook national advertising

has made these the most pop-
ular pens in the world. Pen
buyers everywhere look for

"The Little Red Box."

This No. 322, the Inflexible, is

one of the Twelve Esterbrook
Favorites. Put it in your coun-

ter display case and let it make
profits for you.

Write to-day and let us tell you

how to put your Pen Depart-

ment on a better-paying basis.

Esterbrook Pen Mfg. Co.

18-70 Cooper St., Camden, N.J.

Canadian Agents :

BROWN BROS. LIMITED, Toronto

;ii

52

PEN,
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Think INK
We make it worth your while

to order before August 1st.

In the first place, if you order your fall and winter supply of Waterman's Ideal Ink

before August 1st, to be shipped at our convenience, we will allow January dating.

Thus, by ordering early,

YOU ARE ASSURED a complete supply of ink in time for the opening of schools

in September;

YOU ARE ASSURED of delivery;

YOU ARE ASSURED of long terms and a big turn-over before the account is due.

So think of Ink. Go over your last year's sales—allow for a fair increase—and let

us have your order before August 1st.

^1 Ideal P 5

is not only the best ink for fountain pens; it is also the best ink for any writing and

any purpose, correspondence and record. It comes in Blue-Black, Red, Violet, Green

and Jet Black—put up in convenient bottles—2 and 4 oz.—desk size for self-filling

pens; desk filler, travellers' filler; pint and quart bottles; and half-gallon and gallon

jugs for refill purposes.

Have you taken advantage of our PROFIT-SHARING PLAN? If not, write us

for deta'ls.

V*

F^

!>

a
a

179 St. James Street Montreal
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A New Line of Memo Books
Equipped With 7-16 Inch Diameter Rings

Index
Capacity 100 Sheets and

Increase your "I-P" Memo
sales by adding the new lines

of covers equipped with 7-16"

rings.

There has long been a demand for a thin, light-
weight cover of greater capacity than the stand-
ard %-inch memo cover—yet less bulky than a
Price Book.
A 7/16-inch ring memo cover has been produced
to meet this demand. Its success is shown by
the sales, which now compare favorably with the
^-inch ring covers. In construction it is the
same as our standard memos, and is but slightly
thicker, and are carried in various standard
bindings.
I-P Memorandum Books are the standard of
quality. They are handsomely and durably
bound, light in weight, compact and everlasting.
They are equipped with invisible ring openers
which facilitate the insertion or removal of the
leaves.

The Standard %" Ring The New 7/16"

L
- -

, COMPARISON OF RINGS
(Actual Size.)

Ring

OFFICE DIARIES FOR 1923

Pocket Diaries

Daily

Reminders

Daily Journals

Scribbling

Diaries

We have been publishing the Canadian Office and Pocket Diaries for fifty-nine years and our product has
been accepted as the standard for the Canadian office.

Prices have been lowered for this season, and larger editions have been manufactured.
The Office Journals will be shipped early in July and the Pocket Diaries in October. If you have not already
ordered send in your order at once, so that all orders will be shipped at the same time.

Send for pur Price List for the 1923 Issue

The BROWN BROS., LIMITED
TORONTO : : CANADA

Sole Canadian Agents for the I. -P. Loose Leaf Line
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Three Splendid Months to Come
Sporting Goods, Picnic Supplies, Toys, Cameras, Books and Magazines Will Be In

Steady Demand Until the Autumn—J. A. Rayson, Toronto, and G. H. Light-

foot, Stratford, Making Appeals to Picnic Parties

SUMMER with some business men is

what is termed an "off season" but
the bookseller and stationer is, for-

tunately, not in that class. Such, in-

deed, is the nature of his stocks that it

is really difficult for him to know just

where to put the emphasis.
A good deal of his merchandise is

suitable for the outdoor enthusiast, the

camper and the vacationist and July,

August and September should be three

of his best months. As a rule, books,

sporting goo dfe,

toys and picnic es-

sentials are in
greatest d e mand
from Dominion Day'
until school starts,

and the dealer who
does not keep these

things to the fore

is "passing up'J a

good bet.

Why Wash Dirty

Dishes?

At "Rayson's,"
1426 Queen S t.,

West, Toronto, pic-

nic supplies are
kept continuously
to the fore during
the hot weather
and at the present
time tempting dis-

plays on counter
and in window con-

sist of paper plates,

waxed paper, paper
doilies, table covers,

lunch sets, serving
cups, etc. Street

guides and road
maps are also on
view for the benefit,

of course, of all

those going on mo-
tor trips.

The picnickers of
Stratford, Ont., are
also invited to make
Lightfoot's Book
Store their head-
quarters, the stock
here including pa-
per plates and cups,
wooden forks and

spoons and plenty of paper napkins.

"Don't lug home dirty dishes to

wash," advises Mr. Lightfoot. "Have a

nice little bonfire and forget about
them."

There is good business to be done in

this line but the bookse.ler will not ben-

efit by it if he does not put the goods

out where they will be seen. As a rule,

prospective picnickers forget about

such things until it is too late and then

they rob the kitchen cupboard and call

on the neighbors. If the book store
window carries a showing, no matter
how small, of this class of goods the
public will be reminded and dealers will

be surprised at the business that re-

sults. *

Ail-Around Summer Display
Books of course, as emphasized last

month through the columns of Book-
seller and Stationer, are required more
for the women in the p.rty than the
others for while the men folk and the

youngsters are in

bathing or indulg-
ing in a game the
ladies lounge around
on the verandah or
in the shade of a
tree and read. So
also do the children
and the male adults
when the weather
is inclement or when
played out by the
strenuous exercise
they have been go-
ing through.

Sporting goods,
of courses, of all

kinds are in good
demand and here
bathing caps, swim-
ming s h o es, ear
stoppers and like

may be included. In

connection with this

article a good pho-
tograph is pre-
sented of a station-

ery window on Ron-
cesv.-.lles Avenue,
Toronto. Flags, it

will be seen, take up
practically every
nook and corner, the

idea being to catch
the attention of mo-
torists off on a tour

and in the display

proper are baseball
bats and gloves,

fishing rods, tennis

b^.lls, and books and
magazines. Such a
display would be
sure to stop the

(Con. on page 23)
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Suggestions for Summer Windows

SUMMER sales, advises the Year-

Round Bookselling Committee of

the National Association of Book
Publishers, will bring a rich harvest to

the dealer who uses his imagination

and a little extra energy. Frequent

changes of window display, unique

Tiewspaper advertisements, parcel post

delivery to customers at summer ad-

dresses, attractive circular announce-

ments sent to customers going on va-

cations or at their vacation addresses,

lists of books for children's vacation

reading—these extra efforts will be

•well repaid.

A few suggestions for summer
windows follow;

Sporting Goods Atmosphere

1. Travel folders, with time tables

borrowed from local railroad and steam-

ship companies, displayed with books
on travel, mountains, lakes, woods,, sea-

shore, nature essays and poetry. All

books that give the impluse "Go—The
World Awaits!" The railroad and
steamship companies whose folders you
display will reciprocate by exhibiting

your summer poster "Take along a

Book."

2. Summer sports outfits, with books
on outdoor sports. Borrow fishing

tackle from an outfitting store, or ten-

nis racquets, or golf sticks; surround

them with books on hiking, camping,

fishing, swimming, golf, yachting, mo-
tor boats, tennis, baseball, etc. Get

the sporting goods stores to show your

"Take Along a Book" poster also.

Windows Suggesting Leisure

3. A window that suggests leisure

Copy of suggestion of-

fered by Year-Around
Bookselling Committee.

or the

Week-end

will help you sell recreational readin'r

—fiction, short stories, poetry—and
heavier books of history, science or bio-

graphy that men and women have been
too busy to read during the winter. A
porch swing with inviting cushions and
a couple of books; a canoe (if your
window is big enough); photographs,
sketches and cut-outs from magazines
and magazine covers showing inviting

summer scenes will help sell books to

"take along."

4. "Books' for the Week-End." Fea-
ture this two or three times during the

summer with window displays and
newspaper advertisements. A travel-

ing bag half-packed, half-open, is a

good center for "books for the week-
end." Books of convenient size, easily

carried, not too heavy, are most appro-
priate for this. Get the leather stores

to use your silhouette poster in their

windows druing the weeks when you
are not using it. Borrow week-end
bags from them as a reciprocal favor.

"Bon Voyage" Boxes

5. Children's books for vacation read-

ing should be featured two or three

times in July and August. The window
should be as attractive as at any time
during the year. Lists should be dis-

tributed in the store, and mailed to cus-

tomers. Co-operate with children's li-

brarian at the public library in pre-

paring these. Get in touch with local

directors of boys' and girls' camps.
Every camp should have a library.

6. Books as gifts to vacationists are

most appropriate. Some ibookstores

make up "Bon Voyage" boxes to be de-

livered at steamer or train. A custom-

er can ]';ave the selection to the book-

store if he wishes. One bookseller

featured wrapped boxes of books in his

window, the parcels marked "Not to Be
Opened TTntil Your Vacation."

7. The practical books—the guides.

Flowers, birds, tiees, mushrooms, but-

terflies, shells, snakes, fishes, stars,

minerals: the books on nature make a

fascinating window, especially if many
of them are displayed open and visible.

8. Books on summer entertaining are

very useful and are not very well

known. Books on salads and sand-

wiches, summer drinks, porch games,

camp cooking, group games; books on

amateur theatricals and on story-telling

are practical summer aids to hostesses.

9. Automobile handbooks, guides,

books on repairs, maps of all kinds make
another practical window.

For Ads. and Cards

Three suggestions for window cards

or advertisements are offered below:

"TAKE ALONG A BOOK!"
For the week-end, for* vacation at

(Continued on page 26)
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Stocking Boys' Camp With Books

THAT the bookseller can increase

his sales of boys' and girls' books
considerably by making special

efforts to stock the summer camp with
books is fast becoming a recognized

fact.

In the Boy's Life Magazine for July

Franklin K. Mathiews has a full-page

book display and design in an effort

—

in which he has the backing of Boy
Scout organizations—to give dramatic

and really effective publicity to the idea

of the place of books in the completely

organized boys' camp.
As will be seen from the illustration

on this page the boys are shown pick-

ing books from the shelves and enjoy-

ing them under the trees. In the illus-

tration reproduced from Boys' Life

two boys are .shown reading fin the

shade of a tree and in a cut-out is a

photograph of a three-shelf bookcase
made of birch, such a case as might
well be and ought to be in the head-
quarters of a fully organized camp.

Suggested Camp Library

On the shelves of this bookcase are
seventy-two books picked out by Mr.
Mathiews, constituting a camp library
with the following titles:

Handbook for Boys.
Beaver Stream Camp by Dugmore.
The Boys' Camp Book by E. Cave.
Bird Guide by Chester F. Reed.
Flower Guide by Chester F. Reed.
Tree Guide by Julia F. Rogers.
Butterfly Guide by W. J. Holland.
Harper's Camping and Scouting.
The Boy Scout's Hike Book by E.

Cave.

Tom Slade at Temple Camp by Percy
K. Fitzhugh.

Boy Scouts' Life of Lincoln by Ira M.
Tarbell.

Along the Mohawk Trail by Percy
K. Fitzhugh.

The Young Trailers by Joseph A.
Altsheler.

Roy Blakeley's Adventure in Camp
by Percy K. Fitzhugh.
The Raisin Creek Exploring Club by

Ernest Inkersoll.

Camp Cooking by Horace Kephart.
Swimming and Watermanship by L.

de B. Handley.
First Aid for Boys by Cole and Ernest.
The Last of the Mohicans by J. Feni-

more Cooper.

Scouting with Kit Carson by Everett
T. Tomlinson.
The Boy Scout and Other Stories for

Boys by Richard Harding Davis.
The Book of Stars by A. F. Collins.

Scouting With Daniel Boone by Ev-
erett T. Tomlinson.
The Mystery of Ram Island by Joseph

B. Ames.
Don Strong of the Wolf Patrol by

William Heyliger.

Shelters, Shacks and Shanties by Dan
Beard.

Flowers and Ferns in their Haunts
by Mabel Osgood Wright.
What Bird is That? By Frank M.

Chapman.
Jim, the Story of a Backwoods Police

Dog by C. D. G. Roberts.

The Boy Scouts of Bob's Hill by
Charles Pierce Burton.
Pee-Wee Harris by Percy K. Fitz-

hugh.
American Boys' Handbook or Camp-

^ore and Woodcraft by Dan Beard.
Adventures of Billy Topsail by Nor-

man Duncan.

Shaggy Coat by Clarence Hawkes.
Animal Heroes by Ernest Thompson

Seton.

The Boy Scout Trail Blazers by F.

H. Cheley.

Birdcraft by Mabel Osgood Wright.

Under Boy Scout Colors by Joseph
B. Ames.

Boy Scouts in the Wilderness by
Samuel Scoville, Jr.

The Boys' Book of Mounted Police

by Irving Crump.

Troop One of the Labrador by Dillon

Wallace.

Stories of the Great West by Theo-
dore Roosevelt.

Brown Wolf and Other Jack London
Stories edited by F. K. Mathiews.
The Horsemen of the Plains by Jo-

seph A. Altsheler.

The Forest Runners by Joseph A.
Altsheler.

The First Books of Birds by Olive

Thorne Miller.

(Continued on page 23)

—Reproduced from Boys' Life Magazine.
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and
Quebec Dealer Sends Circulars

To Teachers for the Children;

Plan That Has Brought Results

ONE WOULD hardly expect to go
into a town with a population of
between three and four thousand

and find a novelty store making a suc-
cess on goods from five to fifty cent.-

each and yet such is a condition that ex-
ists in the town of Richmond, Quebec.
This store is owned by T. McCourt &
Son and has been in operation since
1914. The business is managed by Mr.
McCourt, Jr.

In an interview with Bookseller and
Stationer, Mr. McCourt, Jr., stated that
the entire success of the store was in

the buying.

"If you can buy anything right it is

not necessary to worry much over the
selling of it," he said adding: "The one
big thing which so many overlook in

buying is whether there is a market
for the article and just how soon the

people will take to it. Sometimes a
new line will come on the market and,

eventually, become a whirlwind seller,

but in the early stages it is almost im-
possible to make a sale and the dealer

who has bought up a large stock of

the article is compelled^ to keep his

money tied up until he can create a de-

mand for the line. This is the condi-

tion that must be guarded against for

there are many times when a new thing

will 'go ever big' in the city, bu 1

: in the
smaller places will fall completely flat."

Chocolates and Fruit Trade

While this store is largely looked to

for novelties and the like, Messrs. Mc-
Court do not confine themselves strictly

'o these lines. The McCourt store is

the only one in Richmond in which peo-
ple can depend on buying fruit all the

year round and have a variety. This
business has been carried on with suc-

cess for several years and the people
now look to McCourt's first for anything
in the fruit line. Another line that is

enjoying a good sale and which is prov-
ing profitable to the management is

chocolates both in bulk and in packages.
Many small pieces of silver find their

way back to the cash register in this

store through the sale of chocolate

bars. In this latter line there is only
one make of bar sold although there

is a wide variety stocked. Confining
the sales to one line has not decreased
the sales any and has required less

money to be tied up in stock. This is,

so far as known, the only store of its

kind in the province carrying these

lines in addition to the regular stock.

Richmond is surrounded for a dis-

tance of twenty-five miles with fifteen

smaller towns and it is due to these
towns that the McCourt store owes very
largely its success. For the town of
Richmond is not big enough to support
the store itself. There is no suitable

newspaper delivery in this locality in

which advertising could be profitably

done so it is necessary to depend en-

tirely on circular distribution for any
store announcements. These special

circulars are sent out about three or

four times each year and they have
never failed to bring big results.

Getting Help of Teachers

One of the most successful ways that

Mr. McCourt has found for solving the

delivery through the rural sections is by
sending to each teacher in the country
schools a number of circulars to pass

on to the scholars. In very few in-

stances have the circulars failed to find

their way in to the homes for which
they were intended, mainly because the

circulars told in a great many cases of

the toys which were offered for sale in

the store. And as the children were
anxious to get these they made sure

that the announcements got into the

hands of their parents.

These circulars going to the teachers

(Continued on page 23)

In McCourt store,

Richmond, Quebec,

the plan of keeping

toys where they can

he seen is followed

out consi stently.
Children always
want to see what
they are buying and
the more they see

the more will they

eventually buy.

Merchandise from

five to fifty cents

makes up the bulk

of the stock in the

McCourt store. Dis-

play and energetic

salesmanship are re-

sponsible for the

success of such a

business in a place

the size of Rich-

mond.
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Selling Toys Now for Christmas
In Connection With His Displays of Playthings Appropriate for the Hot Weather S.

R. Salisbury of "The Beresford Stationery," Toronto, Reminds Public That
Toy Bargains of To-day Will Not be Available in December

IT
MAY seem a bit early to talk about

Christmas but S. R. Salisbury of "The
Beresford Stationery" in the new

Runnymede district, Toronto, believes

that it pays to remind the public, even

in the midst of summer's heat, that toys

will be needed at Christmas for gift

purposes. Christmas business, he feels,

can take care of itself.

When the editor of Bookseller and
Stationer called the windows the The
Beres-'ord Stationery \ve:-e filled with

toys carrying a suitable summer appeal

and on the shelves just inside the door
kindred lines were displayed. The array
included baseball goods and spoiling

lines of all kinds, pop guns, diminutive

lawn mowers, wash tubs for the kiddies,

tennis racquets, sail boats, floating cellu-

loid animals, windmills, sand pails, etc.

Sea-Shore Toys Popular

There was a "Dollar Day Drive" on in

the district at the time and in Mr.
Salisbury's window was a large poster

announcing that any article in the dis-

play could be procured for a dollar. A
ball and glove, for instance, were
grouped for a dollar and other articles

were thrown together in similar fashion.

"Toys for use of the children on the

sea shore are good sellers at the present
time," said Mr. Salisbury, "but, of
course, certain other lines are dead.
Just the same, on June 16 and 17 we sold

quite a lot of these playthings just by
advising the people through our adver-
tisements to take advantage of the
Dollar Day bargains and lay in a stock
of toys for Christmas."

"I realize," added Mr. Salisbury, "that
it is a bit early to talk about Christmas

but I pointed out that toys which could

be bought on Dollar Day for this price

would cost in the neighborhood of $1.50

in December. There is another factor,

too, to be considered. To show the toys

now creates a demand whereas at

Christmas they do not have to be shown.
Of course, to^s sell from one end of the

year to the other but sales may be con-

siderably increased in hot weather by
putting the goods out where they will

be seen."

Pails, Spades and China

As far as the toy business is concern-

ed, the months of July and August
should prove to be good, especially for

dealers at the seaside. Retailers, in-

land, too, could take an opportunity of

making some smart window displays to

catch the eye of holiday-makers.

Of course, for dealers at the seaside

these months should be among the best

in the year. Retailers at the seaside

resorts look to this period to do a very
big business if the weather is in their

favour, there is every reason to hope
and believe that they will not be dis-

appointed. They should lay in a good
stock, and make a big display of pails

and spades, crest china, and articles of

a like nature. Very few families think

of leaving a seaside resort without
bringing a present for those at home,
and dealers generally should realize full

well that it is for this class of customer
they should cater.

Even when toys are being shown, sta-

tionery ought to be somewhere in sight.

A window display tying up the station-

ery stock to the vacation idea is easily

designed and will carry its message much

more forcibly than just a display

of note papers and envelopes would do.

Dress the window with things suggest-

ing vacation. Use fishing tackle, golf

clubs or baseball paraphernalia. Make
a background of saplings from some
wayside copse, with vines twisted among
them. At their base throw down care-

lessly a fishing pole, lying across a

creek, with a canoe paddle beside them.
Then let a string of postmarked, ad-

dressed letters lead away from these to

a front corner of the window. Hang a

placard in the saplings announcing:
"The Folks at Home Will Want to Know
About the Camping Trip—Take Plenty
of Writing Things." Devote the rest of

the window to a neat display, not too

ciowded, of stationery selected for its

suitability for such use, both from plain-

ness and sturdy value, and from ease of

packing.

Items To Be Stressed

Or you may get some bits of rustic

furniture such as are used in many
camps, a split-log bench and table, or

one of the old hickory chairs, and
benches, and use these for a back-

ground to suggest the camp. A card on
the table or window background can re-

mind: "There Isn't Likely to Be Sta-

tionery in Camp—Take It With You."
These hints can be presented in news-

paper advertising likewise, with good
effect, as the copy there can be longer

and more detailed. A good plan is to

group paper, envelopes, fountain pens
or silver and gold pencils in suitable

combinations at a group price. This will

usually make an appeal to men camp-
ers or vacationers.

Here is a showing of
summer lines to
which kiddies are
sure to he drown
like filings to a mag-
net. Displays of this
kind can be featured
during July and
August.

What youngster
could resist the
temptation of this

array of sail boats,

dolls, floating anim-
als, noise-making in-

struments and the
like. Note the flo-

tilla of tiny sail
boats on top of the
case.
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Circus Season Boosts Business
Balloons, Paint and Animal Books and Other Playthings Are in Demand When the

Big Shows Are on the Move—Dealer Can Increase Sales by Creating the
"Circus Spirit" Prior to the Big Day and Helping to Keep it Alive

Afterwards

c IRCUS Season" is here and in

many ways the booksellers and
stationers of Canada can take

advantage of this fact. Within the past

month there have been two ciicuses in

Toronto and one of these has covered

Ontario fairly well, putting on shows

at Hamilton, Owen Sound and other

places. Now, what does this mean to

the bookseller?

It means that the circus gives him a

splendid opportunity to make a big hole

in his stocks of toys and balloons. For
months before the ai rival of the circus,

walls, fences and barns literally scream
with posters of bareback riders and gym-
nastic clowns and so for months before

the big day the youngsters talk about
what is to come. And, naturally, for

months afterwards they continue the

conversation. What is more, they stage

circuses of their own and so the dealer

in toys and balloons has a great oppor-
tunity to cash in on their play.

Balloons and Paint Books

Balloons and paint books were com-
bined very effectively by one dealer just

before the arrival of a big circus. The
balloons were sold to take to the circus

(thus getting a large amount of busi-

ness that would have gone to the fakirs

at the show) and the painting books fea-

tured animals of all kinds.

The sale was a big success, the bal-

loons often being sold in half dozen
lots instead of singly. This man sold

not only the ten cent variety, but some
that ranged as high as fifty cents, the
latter being of the musical variety.

A number of firms prefer to give away
the balloons instead of selling them. Of
course, in such cases the spheres bear
the name and address of the house, and
often call attention to some specialty

they are advertising. At other times
they are given out simply to secure the

good will of the children and general
publicity for the store at the same time.

A Western firm recently did this to

good effect. They secured a big consign-
ment of yellow balloons, with their

name and address in black lettters on the
side. Then they advertised in the papers
that a balloon would be given away to

each child accompanied by an elder

person who visited the store on a cer-

tain Saturday. In order to inform those
who had not seen the printed ads they
arranged a striking window display.

Small nails were driven in the ceiling

to form a big circle, and from each of

these to a large nail in the centre of

the floor strings were run, thus forming
a big cone.

Several ferns were set at the base of

the cone and an electric fan concealed

among them. Inside the cone were a

score of the inflated balloons, kept in

constant motion by the fan, floating up,

down and around. A card at one side

of the display said:

BALLOONS FREE TO-DAY
There's one for every child. No
fear of anyone beinj disappointed.

Bring your father, mother, or some
other grown up with you to the

store and get one of these dandy
yellow balloons.

Naturally the people flocked to the

store on that day, where they were met
by a number of special prices on dif-

ferent classes of toys, and business was
greatly stimulated.

This season there has come a new use
for the balloon, especially the smaller
varieties. This is for table decoration.

For Table Decorations

One such display showed as the cen-

trepiece of the table a grea: egg of

crinkled and gilded paper bound with
broad bands of tulle. From the tor) of

the egg floated a cluster of small yel-

low balloons. Enthroned among the
spheres was a doll in draperies of tulle,

driving with yellow ribbons a quartet
of comical yellow wooden ducks.

At each plate was a goblet with yel-

low crepe paper out of which floated .:

little balloon attached to a stick. Place

cards showed rabbits and ducks, and
as a souvenir there was a candy rabbit

with bell about his neck. Overhead was
a great bell covered with asparagus
fern and adorned with clouds of yellow

tulle, while from the edges all around
the ben hung a number of gilded eggs.

For the dealer who wants to put over

something really worth while—a s:unt

that will put the name of his store on

every tongue in town—it is suggested

in "Playthings" that a toy circus and
parade be staged.

The first thing to do is to figure out

everything on paper and to formulate

a systematic plan of action so that every-

thing will work steadily and with the

fewest possible hitches towards a suc-

cessful conclusion.

To this end the merchant should make
a brief but somewhat circusly and sen-

sational statement of the parade and
the circus and state that prizes will be

given for superiority of efforts.

Planning For the Parade

This should be given wide distribu-

tion to the best boy and gi:l list in

town by giving the names over to the

printer.

The parade should be through the

principal streets in town and should

number the following features and as

many more as ingenuity suggests.

Troupe of trained elephants, home
made animals where Bobby Jones plays

the front legs and Tommy Smith plays

the hind legs—a wonderfully effective

part ot the parade; flock of "Chili Loo
Birds"—monster birds from some island

of the South Pacific—contestants each

carrying a long clothes pole forming
neck of the bird with cornucopia head
and bill at top—birds bow as they stalk

along the street; floats containing

"wild animals," i. e., dogs and cats owned
by the kids themselves in cages of uni-

form length competing for prizes such

as "dog most like lion," "cat most like

tiger," etc.,—this should be one of the

big feature parts of the parade; bi-

cycles, gaily decked and ridden by their

owners; goat section where each owner
of a goat would compete for a prize;

pony section; doll section, where little

girls would carry dolls entered in con-

test for oldest doll, prettiest doll, etc.,

athletic section, where various local ath-

letic clubs would march, etc.

This parade should contain plenty of

banners and signs telling of a big cir-

cus in a vacant lot near the store.

Of course there should be music of

some kind, preferably by local boys'

(Continued on page 35)
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From the accompanying illustrations it can be seen that in the D. McArthur Book and Stationery store, St. John,

N.B., considerable attention is paid to the wants of the juveniles. Mr. McArthur, who does business on King Street,

right in the heart of the city, handles nearly everything that is to be found in the average book store and a number

of lines which are not so easily found.

An inspection of the two illustrations presented here—photos from Lugrin Studio—shows that the McArthur

store carries books of all kinds, Indian novelties, souvenirs, chinaware, school books, dolls galore, ouija boards, toys,

doll dishes, souvenir china and scores of other lines taking in almost everything that might be asked for in the

way of knick-knacks.

Books, leather goods and snapshot albums take up the whole of one of the windows shown, the other being

given over entirely to toys and games. It is a regular kiddies' window—one in which the little folk would be sure

to show a lively interest especially at this season.

Only the rear of the store is shown in the lower illustration but there is enough to make it clear that, once

they get inside, the kiddies have a corner to themselves. In the foreground to the right is a table which is covered

with the things the children like. There are all kinds of games and toys for their inspection; these they can fondle

and look over to their hearts' content.
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Radio Invades Stationery Field
George W. Wood of Ingersoll, Ont., Is One of the First to Stock the Popular Little In-

struments and to Install a Wireless Telephone Receiving Set of the Most
Advanced Type in His Department—Commercial Stationers Also

Interested

FOR SOME weeks now the booksell-

ers of Canada have been going
"hot foot" after the business in Ra-

dio books but as time goes on they are

going more daringiy into the game and
stocking instruments and accessories.

One of the first booksellers to tackle

this proposition is George W. Wood of

Ingersoll, Ont., this dealer having re-

cently completed the installation of a
wireless telephone receiving set of the

most advanced type in the Radio depart-

ment of his book store on Thames St.

Wil' Give Radio Concerts

The radio department will be more
than a side line, for, after careful in-

vestigation and planning, Mr. Wood has
prepared to handle complete sets of all

types and prices as well as radio batter-

ies, rectifiers and a full line of supplies

for amateurs and those wishing to build

their own sets. His set has a receiving

radius of 1,500 to 2,000 miles, depending
on the strength of the broadcasting
station, and is equipped with magnavox
so that, in add'tion to being able to tune

in on the larger sending stations in

Canada and United S:ates, Mr. Wood is

able and intends to give wireless con-

certs to the public in his store several

nights a week. His stock includes cop-

per wire, keys, buzzers, vacuum detec-

tors, spark coils, ground switches, insu-

lators, circuit reactors, rheostats, cry-

stal dectors, plugs, ammeters, volt met-
ers, wave meters, telephone receivers,

head sets, amplifiers, inductance coils,

voltage condensers, transformers of dif-

ferent voltage, dry cells, etc.

The Talk of the Town

Wireless sets show a profit of about

25 per cent, as do batteries and recti-

fiers bu'c amateur supplies and replace-

ment parts will run as high as 40 per
cent. But the beauty of this business

lies in the fact that a satisfied custom-
er will continue a steady source of prof-

it. Very little technical knowledge is

required and one hundred dollars w'll

start the prospective wireless merchant
with a fairly comprehensive stock of

amateur supplies. After he has had a

chance to "feel out" his market, stocks

can be increased from $500 to a $1,000

:o meet the demand.

A. H. Jarvis, 157 Bank St., Ottawa,
has been featuring books on wireless of

late, offering to order any books of this

nature asked for, and E. G. Nelson, 56

King St., St. John, N. B., has been re-

m'nding the public that radio has com«
into its own and that the radio books on
the market to-day are worthy of atten-

tion.

"Radio" is to-day the talk of the town.

It is the centre of attraction everywhere
and the public is flocking to toy stores,

electrical stores, and the top depart-

ments of department stores, to hear and
buy radio. Vocal and instrumental mu-
sic snatched from the vast and myster-

ious ether; stock reports, news stories,

bedtime romances; these are the mag-
net that are drawing huge numbers of
people daily to the stores progressive
enough to feature radio.

Youngsters Influence Parents

"Most of our outfits are sold through
the influence of the younger genera-
tion," according to a department store
salesman, adding: "The kids hear about
radio in school and among their friends,

and they see it in the toy departments,
and get so interested in it that they per-
suade their parents to buy an outfit.

Then what often happens is that the
parents become so enthusiastic over
their new acquisition that they either

buy a larger outfit for themselves or
keep the one they have and buy a new
one for their children."

Langstadter, Inc., 513 Sixth avenue,
New York City, is one of the first com-
mercial stationers to install such a de-

partment.

The outstanding feature of the Lang-
stadter radio department is that it is

complete in every detail. Parts are
sold, for the most part, such as tuning
coils, etc. Such things as telephone
head sets and vacuum tubes are practic-

ally impossible to get at the present
time. Salesmen who call at the store,

from time to time, carry with them only
one or two articles such as switch points

and tuning coils.

Here is a tvindow display of Radio equipment. Considerable interest in this class of merchandise is being displayed by

booksellers throughout the country^ several having already taken up the line.
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Radio is to be a permanent addition to

the Langstadt&r line of merchandise.
W. Levi, vice-president of A. Lang-

stadter, Inc , said recently that, in his

opinion, radio telephone equipment
should prove ultimately to be a

staple part of the stationer's business.

"The demand for this sort of thing is

simply tremendous," 'he declared. "We
felt compelled to start the ball rolling

and we did. Now watch the rest follow.

I know of one house that has installed

four radio sets, one on each floor, in

order to keep men cheerful and happy."

Display Brings Crowds

The Langstadter window display of

radio goods is one of the finest to be
seen in New York, not excepting even
the displays of the retail stores which
sell radio material exclusively. The win-
dow contains about a dozen or more ra-

dio sets, together with all the inci-

dentals. A large sign draws attention

to the fact that a radio concert takes
piace every hour and that the public is

invited to hear it. Of course, such a

display as this one necessarily brings a

large gathering and the store has, there-

fore, been crowded every day. Recent-
ly Mr. Langstadter was obliged to re-

move the megaphone piece from its

original place in the store to a less con-

spicuous one, so great were the crowds.

TOYS AND GAMES
(Continued from page 18)

also have another good advantage as it

is customary for the teachers in these
schools to buy small presents for the
scholars at Christmas time this gives
a good selection from which the teacher
can choose. When the teacher comes in

to make her purchases she is always
given something as remuneration for
her efforts in looking after the distri-

bution of the circulars.

The cost of delivery, all things in-

cluded, has been one dollar and thirteen

cents per thousand, which is particularly

reasonable. During the time in which
the circulars are being used one is in-

serted in each parcel that is sent from
the store. While the buyer may have
already received one the inclusion of a

second is very little expense and helps

to keep the McCourt store in the cus-

tomer's mind.

"Special" Every Week-End
Besides these regular quarterly sales

a "special" is offered every week-end
and the "special" is always something
that is used in every home. In these in-

stances the selling price is reduced con-

siderably which makes it attractive

buying to the people. This has been
found to be a good trade stimulator and,

coming each week as it does, the people

look forward to it.

Mr. McCourt concluded the interview

by saying:

"If you have a variety and small

prices you can sell wherever there is

enough population."
There is not enough population in

Mr. McCourt's own town but he makes
up for this by going outside the town
after it.

THREE SPLENDID MONTHS
(Continued from page 15)

man, woman cr child preparing to go on
a vacation, to the summer cottage, to

a picnic or just on a private outing.

Hammocks and Kindred Lines

Toys for the tiny tots should be

shown almost continuously now as pro-

vision must be made for the little ones
who cannot go in bathing or take part

in games with daddy and big brother.

Kewpies, balloons, rubber dolls, float-

ing animals, sand pails and little shov-

els are popu'ar with the youngsters and
elaborate displays of these will tend to

keep the cash register active.

Couch hammocks, porch swings and
all the other paraphernalia of the out-

doors season are attractively displayed

in another Roncesvalles Avenue store

just now, together with an exceptionally

fine selection of couch hammocks and
for these, in view of the fact that the

weather has been unusually warm, there

has been a splendid sale.

Cameras constitute another item of

stock in many book stores and these,

too, should be pushed throughout the

summer, with films and other photogra-

phic supplies.

People in Buying Humor
A window display should be run for

a week, and then something else sub-

stituted for a week, and then cameras

can be brought back. As the vacation

season is comparatively short, it will be

necessary to run in camera displays at

short intervals. With plenty of window
space it would even be practicable to

have a continuous camera exhibit,

changing placards and rearranging the

display, however, from time to time, in

order to break the monotony.
Placards should be worded so as to

reach the vacationists of all kinds. Re-

mind them that vacation time is here,

that they will want a camera, that a

camera is a fine thing to have even if

they never really felt the need of one,

that cameras cannot be purchased in the

wilds, and so on. In short, make the

vacation appeal count.

People who are preparing for vaca-

tion expect to spend some money, and,

as a rule, have it ready. Naturally it

is easy to get business from people

when they have the money and are will-

ing to disburse some of it. They are in

a buying humor.

Cameras and Thermos Bottles

Then, too, the camera means some-

thing to the motorist, the man who takes

short trips. It is pleasant to record

quaint towns visited and there is plenty

of scenery around the home town that

is worth preserving through the me-

dium of the photographic lens. So it

will be well to get up some advertising

matter for the benefit of the motorist.

One enterprising dealer, in conversation

with the editor of Bookseller and Sta-

tioner, said:

"My aim is to put a camera and a

Thermos bottle in every automobile own-

ed in my immediate territory. I figure

that a camera ought to be considered

an automobile accessory, or "part," and

the same applies to the useful and well-

known Thermos bottle. Now I may not

succeed in reaching very motor owner,

but I have set a high goal and I'll reach

a lot of them. And I'll keep on trying,

just as if I actually expected to sell

them all."

Undoubtedly the camera will add much
of the pleasure of a vacation trip. It will

furnish a complete record or history of

the trip, showing scenes on boats, bits of

mountains or lake scenery, old mills,

quaint farm houses, beach pictures, any

scenic treasure that one might wish to

preserve.

Recalling Pleasant Memories

And, above all, it will enable the va-

cationist to preserve the photographs of

of those who made the trip with him or

the pleasont friends made during the

trip. These photographs are often

treasured for years and certainly recall

m\ ny pleasant memories.

Finished views, printed and mounted,

are excellent for exhibition purposes.

They show just what the camera will do.

These need not be views of Mont Blanc

or scenes in Japan. While it is very

well to show rare views, and they at-

tract attention, no one need look down

upon views taken nearer home.

STOCKING BOYS' CAMPS
(Continued from page 17)

The Second Book of Birds by Olive

Thorne Miller.

The Book of Wireless by A. F. Col-

lins. „,.,,.

Don Strong Patrol Leader by William

Heyliger.

Scott Burton on the Range by E. U.

Cheyney. , _ ,

The Biography of a Grizzly by Ernest

Thompson Seton.

Daniel Boone and the Wilderness

Road by H. A. Bruce.

The Last of the Chiefs by Joseph A.

Altsheler.

Boys' Book of Indian Warriors by E. L.

Vmerican Boys' Book of Wild Ani-

m
Tne

b
Boy

an
WUh

ar

t

d

he U. S. Naturalists

by Francis Rolt-Wheeler.

The Last of the Plainsmen by Zane

^American Boys' Book of Signs, Sig-

nals and Symbols by Dan Beard

The Adventures of a Nature Guide by

^The^oytcouts' Book of Campfire

Stories edited by F. K. Mathiews.

The Field and Forest Handy Book by

D Weirds and Other Trails of

^Woodland Tales by Ernest Thompson

Se
Th

n

e Boy With the U. S. Foresters by

Francis Rolt-Wheeler.

American Boys' Books of Bugs, But-

terflies and Beetles by Dan Beard

Two Little Savages by Ernest Thomp-

son Seton.

Wild Animals At Home by Ernest

Thompson Seton.



24 BOOKSELLER AND STATIONER July, 1922

Retailers' Problems in the West
Annual Convention of Saskatchewan R.M.A. in Regina Representative Gathering,

and Marked by Much Interesting Discussion on Vital Subjects T. H.
Masterson, Regina, the New President

THE 9TH annual convention of the

Saskatchewan Provincial Board of
the .'Retail Merchants' Associa-

tion was heltl in the City Hall Audito -

uni in Regina, Sask., in the early part
of t e month. Mayor Gra=sick extend-
ed the welcome of the ci.y to the dele-

gates and in his address stated that
the people of Regina kn jw w! at prob-
lems the retail trade have been up
again t during the past year and more.
They apprec'ated the difficulties of thc-

association and of its members. "I

know I speak for them," he said, "when
I say they are glad to see you gather
together to discuss your problems, and
I hope the convention will be suc-
ce sful in every way."

Distrust in Old Days

E. B. Gass, president Regina Cham-
ber of Commerce, also welcomed the
members of the R. M. A., and state 1

that the retailers were coming together
to d'scuss business at a critical time.

He had been engaged in trade in West-
ern Canada a long time, and he remem-
bered the time when such an organiza-
tion as the retail merchants had now,
would have been impossib'e.

"There was too much distrust in the
old days, but the co-operation that the
members have to-day is a sp'endid
idea."

He brought out the fact that he would
like to see the merchants take up
the question of good roads in the prov-
ince, as they are very essential for the
betterment of business. He also re-

minded the merchants of the association
of the Boards of Trade of Saskatchewan
and pressed for co-operation between
the two organizations.

Good Retailers a Necessity

G. W. Stockton of Carlyle, replied to

the address of welcome on behalf
of the retailers and thanked the

mayor and Mr. Gass. He believed that

the business of retailing is second to

none. It is necessary to have good
retailers. He bel'eved that the peo-

ple of this country were coming
more and more to realize the difficul-

ties of the merchants, and the sooner
they realized them, the sooner
the problems of the associat'on

would tend to disappear. In speak-

ing of the middleman, Mr Stock-

ton stated that he is performing a serv-

ice that is necessary, and as the peop'e

demand it and are paying for the same
there should be no kick coming. It is

up to the Retail Merchants' Association,

however, to see that there were no more
middlemen than the people wanted.

Jack Wood, of Swift Current, presi-

dent of the association, referred to the

financial d'fficulties of the past year or

two.

President Wood's Address

"We ha\e been forced to study the
strictest economy," he said

r
"in order to

bring the assoc.aticn to the posit on in

which it now stands. No doubt as many
of you are aware, our financial cond -

tions did not appear any tco rosy last

year, but through cutting down the dif-

ferent departments and overhead ex-
pense, we are glad to say we are in a
strong position.

"The financial position of many of the

merchants was still not as good as might
be desired, but it was steadily im-
proving, and the members of the organ-
ization might look ;o a brighter future."

Speaking of the discontinuance of the

collection department, wh'ch had been
maintained by the association, he sa'd

it had been decided to drop it because
it was costly and it had never given the

service it was originally intended to

give.

Why The Associat'on Failed

"The reason why this department did

not pay," he continued, "is because the

bills sent in by the members for collec-

tion were old debts on which every ef-

fort for recovery had been made before

they were turned over to the depart-

ment, and in many cases the majority of

them were impossible to collect. Under
this condit'on the association was not

given a fair chance to make good. The
cost was more than we could afford to

pay for the service, and, therefore, it

was discontinued, which had also result-

ed in the cutting down of the staff and
further economy."

JACK WOOD
of Swift Current, Sask., who presided

at the convention of Saskatchewan Re-
tailers in Regina.

He referred to the amendments enact-
ed at the las; session of the provincial
ieg s atu ie to the Hawkers and Peddlars
Act. 'I hey were partly satisfactory,
but further representations must be
made before the government in re-
gard to this contentious law. He also
referred briefly to the freight rate
problem and sa ; d that the association
wa strongly represented on group deal-
ing wit i nils problem and the members
might expect results.

Mr. Wood pointed out the cash and
credit systems in vogue in the prov-
ince, and stated that more retail merch-
ants to-day than ever before were doing
a strictly cash bus'ness. The members
might emulate the Systems adopted by
the mail order houses of the country,
am. would do well in adopting their sys-
tem.

Tax Collection Discussed
J. A. Banfield, Winnipeg, president of

the Dominion Board of the Association
was to have spoken at the convention
but a telegram was received from h'm
stating it would be impossible for him
to attend. He extended his congratula-
tions to the assembled de'egates and
wished the convention success.

A telegram from the officers and
board of the Ontario Provincial Asso-
ciat'on containing greetings to the

Saskatchewan Convention was received
and read to the audience by the chair-

man.
In his address on taxation P. McAra.

federal inspector of taxation for Sas
katchewan, outlined his work. He refer-

red to the difficulties he had encounter-
ed in reaching all the taxpayers and
finally went into techn : cal details in re-

gard to filling out of returns by merch-
ants. The West is a difficult place to

collect taxes with its population scat-

tered over miles of country. It is re'

atively easy to collect taxes in an ur-

ban community but to go into the high-

ways and by-ways of Saskatchewan was
work for a large and highly efficient

organization.

Big Problem of Retai'er

There were several classes of retail-

ers doing business in the West and
the worst ones were those who did

not see the necessity for annual stock

taking. The one who did not worry-

about the wholesalers and the banks and
the one who did not see why he

should submit to the government a

statement of his expenditure and rev-

enue, assets and liabilities. The speak-

er declared that the branch of the de-

partment in Saskatchewan was trying

to make friends of the people. It was
trying to make the merchant, the pro-

fessional man and the worker co-oper-

ate with it. for that is the only method
tv which it could be efficiently operat-

ed.
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Dean Rutherford of the University
of faasi.atchewdii, m adchessing tie re-

tail merchants of Saskatchewan, re-

marked that the big problem of retail-

ers, farmers and every citizen of the
province was to strive to establish per-
manent homes, thus making for the pro-
gress and stability of Saskatchewan.

A question of importance was pre-

sented by the executive committee in

regard to the Dominion Government
Bank Act, section 88, which allows bank-
ing institutions to take liens on crops,

threshed grains or seed grain in return

for loans to the owners and does noc
make it necessary for these liens to be

registered within a certain time linjit

as other instruments are required to be.

It was explained that a Ten taken by
a bank is the first charge in all cases

against the grain or chattels or stock of

a farmer. It may be taken in secret

that is by agreement between the bank
and the owner who is accepting a loan

and is not registered and in reality

g > es the bank power of attorney.

Sericus Matter for Retailer*

Secretary F. E. Raymond read a let-

ter which stated that he had confidential

information from a bank clerk that ar-

rangements were being made be .ween

the elevators and the banks under which
all grain cheques issued during 1922 and
1923 would only be made payable to the

persons to whom the cheques were is-

sued. This would be a very seriou., mat-
ter to the retail merchants as it would
mean that if this action were taken the

grain cheques would have to be paid

through the local banks, and when the

latter were creditors, they would seize

the money before the creditor merchant
had a chance to get his share, even

though it were the intention of the owner
of the cheque to divide up the proceeds.

A. J. Humphries of Raymore, said a

farmer had told him that a bank man-
ager had stated that all grain cheques

must be cashed through the bank. While

he characterized this as a bluff he ex-

pressed the opinion that it was a prac-

tice which should be discoun;enanced.

This was generally conceded to be

injust'ce to creditor retailers who are

thus excluded from ascertaining prior

claims to their own. A resolution was
unanimously passed urging the federal

government to amend the bank act re-

quiring such encumbrances to be sub-

ject to registration.

Provincial Secretary's Report

Provincial secretary F. E. Raymond
made his report in part as follows:

"The year through which we have just

passed has been one of re-adjustment

for us as ; t has been for you who are

actively engaged in commercial pursuits.

You have felt the pinch of falling prices

and have had to take your losses, in

some cases serious in the extreme.

Doubtless, there are those among you
who protected against this loss by tak-

ing rdvantage of a ris'ng market in

n'evious years as you were quite justi-

fied in doing. Many did not do so, but

T. H. Masterson to

Lead Saskatchewan
Branch of R. M. A.
Election of officers for the en-

suing year resulted in T. H. Mas-
terson, Regina, being elected presi-

uent; G. G. Wray, Regina, first

/ice-president; Ralpn Miner, mince
Albert, second vice-president; A.
J. Humphries, Raymore, third vice-

president; S. E. Fawcett, Saska-
toon, treasurer, and F. E. Ray-
mond, Saskatoon, provinc.al secre-

tary.

J. Wood, of Swift Current, ex-
pressed the pleasure he had in his
work as president and paid a warm
tribute to the assistanc? rendered
by the executive and the devotion
of the staff of the provincial of-

fice.

T. G. Masterson, the newly e'ect-

ed president, in accepting office

expressed appreciation of the ser-

vices rendered by his predecessor,
Jack Wood. The merchants en-
dorsed the remarks by rising and
singing "He is a Jolly Good Fel-
low." Three cheers and a tiger.

rather gave to their customers full ad-
vantage of the price at which they were
able to buy. As a result of this, there
are some who found it extremely diffi-

cult to tide over these strenuous times,

and have only been able to do so because
of leniency shown them by their cred-

itors. The situation has been accentu-

ated by the conditions surrounding the

1921 crop from the time it was put into

the ground until sold. As you all kno
the crop was sown and harvested under
war prices and about the time it was
ready for market the price dropped to

practically a pre-war basis, with disas-

trous results to the agricultural inter-

ests. This reacted with almost equally

serious effect upon the retail trade for

two main reasons. First, that quite

generally speaking, retail merchants
were unab'e to collect their outstanding
accounts. Secondly, because buying
among those interested in agriculture

was restricted to a very large extent.

This condition still obtained, although

perhaps not to the same degree because

of the favorable prospect surround'ng

crop concVt'ons at the present time and
because also of those who were able to

hold grain for a time secured a bett°-

price for it, which allowed them some-

thing to the good on the year's opera-

tion. There is a lesson here which I

thing we can take to heart to good pur-

pose and that is the utter dependabi'ity

of the commercial life of the country

upon agriculture, and I feel that we
should strive to assist agriculture to the

very limit of our ability.

Arranging for Meetings

"The conditions which I have very

briefly outlined have, of course, had

their effect upon the Association

through felling membership and in other

ways which will be dealt with in some
d2cail later on in this report. However,
1 am pleased to say that owing to the
vigilance of your provincial Executive
we have weathered the storm success-
fully and are now in an easier position
financially than we have been for some
time. We have not been able to do all

that we would like to have done, by
way of holding meetings in various parts
of the province. That the importance of
this is appreciated is illustrated by the
fact that we have been requested during
the course of the year to arrange for
meetings at which the merchants from a
number of towns would be brought to-

gether at some central point. We were
compelled to forego them for financial
reasons.

"During the months of August and
September we were privileged to have
with us our Dominion President, J. A.
Banf eld of Winnipeg, and our Dominion
Secretary, E. M. Towern of Ottawa,
who, following the close of the Dominion
Convent on at Winnipeg, addressed
meetings at Regina, Moose Jaw, Swift
Current, Prince Albert, North Battle-
ford, Saskatoon and Yorkton, at all of
which the at:endance was good. In every
case the merchants in the district sur-
rounding the city where the meetings
were held were circularized, which i

suited in quite a number from outside
points being present on one occasion. It

is my hope during the coming year to

arrange a number of meetings through-
out the province and to have at each one
a speaker of some note along commercial
lines in addition to an Association rep-
lesentative.

Falling Off in Membership

"We found it necessary in January of
this year to close our Collection Depart-
ment in the Provincial Office in so far

as the handling of accounts on a com-
mission basis is concerned, owing to i

loss incurred in its operation. Moreover,
due to existing conditions the results be-

ing obtained were not satisfactory to

ourselves, nor were they to those for

whom we were handling the accounts.

"Our membership at the present time
is somewhat less than it was at the be-

ginning of January, 1921, but it has not
decreased to the extent that one might
think, considering the trying times
'hrough which we have passed. Many
of those who have not renewed their

membership would have done so gladly

had they considered that .their financial

rosition warranted them in doing so.

Whether they were justified in taking
this stand is an open question, but the

fact remains that they could not see

their way clear to pay out any more
money for any purpose than was absol-

utely necessary. Our actual paid up
membership on December 31, 1921, was
2,157. At the present time it is 1912. A
decrease of 245 covering a period of sev-

enteen months. This reflects a consid-

erable amount of credit on our two or-

ganizers. Messrs. McQuarrie and Ander-
son, and also speaks well for the esteem

in which the association is held."
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At The Convention
Retailers of Saskatchewan Are Exhorted

To Co-operate For Good of the Community

The following Saskatchewan merch-

ants registered as delegates to the Con-

vention:

—

R. Maze, Assiniboia; John G. Klotz,

Alan; A. T. Forrester, Aneriod; H. El-

liott, Admiral; W. M. Sisson, Assiniboia;

S. Pergamit, Aneroid; T. G. Grosby, Bro-

derick; S. Whittaker, Briercrest; Har-

vey Ashton, Briercrest; Andrew Walton,

Benson; A. H. Griffiths, Benson; W. M.

Johnston, Corinne; G. W. Stockton,

Carlyle; W. J. Robinson, Davidson; M.

Bronstone, Darmody; Ben Brachman,

Edenwokl; T. B. Dynes, Fleming; A.

Wedin, Griffin; D. Brownstone, Herbert;

A. M.' Brownstone, Herbert; George B.

Sharpe, Herbert; J. F. Funk, Herbert;

J A. Leoppky, Herbert; Roy J. R'nker,

Hazenmore; F. J. Hoskin, Hearne; T.

E Maxwell, Grand Coulee; W. M. Aitkin,

Gull Lake; S. J. Smith, Gull Lake; W.

Thatcher, Limerick; S. K. Gryde, Lead-

er ; H. A. Stone, Leader; F. W. Dalzell,

Liberty; S. S. Hall Lloydminister; K. M.

Taylor, Moose Jaw; C. Williams, Moose

Jaw; Hugh Morrison, Moose Jaw; J. W.

Allen,, MacRorie; W. E. Clothier, Indian

Head;' R. C. Finley, Kincaid; J .A. Wil-

liams, Kincaid; J. Haddadd, Kmcaid;

William Maxwell, Kincaid; A. J. Wy-

man, LaFleche; John Bullied, Lumsden;

W B. Scott, Langham; W. Ballingal\

Moose Jaw; George J. Morrison, Moose

Jaw Clem Alexander, Moose Jaw; A.

B Tedford, Mortlach; A. T. Breton,

Montmartre; E. E. Andrews, Moose

Jaw; A. F. Haddad, Meyronne; R. A.

Miller, Prince Albert; R. Foret, Pontiex;

H S Andrews, Pangman; A. M. Scott,

Meyronne; J. P. Beauchamp, QuA-

pelle; J. H. Hamblin, QuAppelle; A J

Humphries, Raymore; J. F. Robinson,

Regina; James A. Struthers, Regina;

Granfield Wray, Regina; H. D. Mac-

Pherson, Regina; P. A. Butcher, Regina;

W. M. Van Valkenburg, Regina; Jame-

Morton, Regina; S. Johnson, Regina; G.

W Anderson, Regina; A. Hunter, Re-

gina; Staffen, Regina; R. H. Williams,

Regina; R. W. Handel, Regina; J. T.

Lawson, Regina; J. A. McLachlan, Re-

gina- Theo. Zeats, Regina; A. Aird, Re-

gina; W. Cluff, Regina; W. J. Newman,

Regina; J. Schwatzfeld, Regina; G. D.

Raymond, Regina; H. R. Lumby, Regina;

L. R. McViicar, Regina; F. K. Kimsch,

Regina; Jack Wood, Swift Current; J. G.

Laycock, Swift Current; S. Schwanz,

Rocanville; R. H. McLeod, Rocan-

ville, J. H. Craig, Rouleau; Thom-

as Smitton, Stilton; A. Gryde, Sceptre;

W. J. Wheeler, Sedley; W. J. Keller,

Shaunavon; W. W. Cooper, Swift Cur-

rent; F. E. Raymond, Provincial Sec-

retary, Saskatoon; H. G. Pizzy, Saska-

toon; W. B. McQuarrie, Saskatoon; J.

L. Hutchinson, Saskatoon; T. R. Brown,

Saskatoon; R. J. Wall, Saskatoon; S. E.

Fawcett, Saskatoon; H. T. Bevans, Sask-

atoon; A. J. Ries, St. George; W. C.

Paynter, Tantallon; H. E. Hamilton,

ADDRESSING the retail merchants
of Saskatchewan at their annual
convention, on the occasion of

their banquet on the closing evening of

the R. M. A. banquet in Regina, Hon. C.

A. Dunning, Premier of Saskatchewan,
was the chief speaker. The newly elect-

ed president, T. H. Masterson was in the

chair. Other speakers on this occasion

were W. W. Swanson, professor of econ-

omics at the University of Saskatch-

ewan, and N. S. Jones of Hamilton, Ont.

Premier Dunning, speaking on the

problem of credits as related to exist-

ing conditions, declared there were tlvo •

kinds of credits; merchants' credits,

wholesalers' credits and bankers' cred-

its. The trouble with all three classes

of credits in the past had been that

when credit was not needed badly it had
been very free but when it became a vi-

tal necessity they had all got cold feet.

Credit had always been either too free

or non-existent. In the matter of cred-

it they had been extremists.

Referring to the credits extended by
merchants to their customers, the Prem-
ier urged them to "be easy and if you
cannot be easy, be as easy as you can."

The province of Alberta, he said, had

had to pass legislation to compel credit-

ors to be easy. He did not want to see

legis'ation of that kind enacted in Sas-

katchewan and he felt sure as the result

of conferences the government had had

from time to time that such legislation

would not be necessary here.

Retailer Unjustly Criticized

Prof. Swanson, in his address, re-

marked that retailers and wholesaler.^

had been unjustly criticized on the

ground that they stood between the pro-

ducer and consumer, but people did not

stop to consider the countless services

they rendered between the product'on of

the raw articles and its receipt by the

consumer. If it were not for the work

of the retailer and the middleman the

whole economic fabric would collapse.

The retailer held the strateg :

c position

in the rea'm of commerce and if he did

not live up to his responsibility there

was suffering all along the line.

The speaker emphasized the necessity

for proper preoaration for the business

of merchandising. Both fann'ng and

retailing were highly scientific indus-

tries and special preparation was nec-

Unity; Huck & Kleckner, Vibank; W. E.

Haggfie, Vancouver; H. Talbot, Wilcox;

R. Midmore, Wilcox; John T. Scott, Wil-

low Bunch; W. C. Wright, Woodrow; G.

W. Eisnor, Woodrow; C. 0. Glover, Wind-

thorst; V. R. Code, Watrous; G. 0.

Grest, Watrous; 0. Thierman, Webb; E.

H. Hawkins, Winnipeg; W. R. Kell, Win-

nipeg; L. C. Woodill, Winnipeg; A. H.

Presswood, Yellow Grass; J. C. Baker,

Yellow Grass; A. H. Wilkinson, Yellow

Grass.

sary to insure success and to render
service. If the retailer prepared for his

job he had one of the biggest oppor-
tun'ties and tasks in life. Some of the
troubles of the present day were due to

the fact that men had gone into the
business in a haphazard way without
making- efficient prepaiation. It was
not only necessary to prepare before-
hand but after they were in business it

was essent:'al to be oi: the alert and to

keep up-to-date.

Favors Cash Basis

Another necessity for the present day
was to get down to a cash basis of doing
business, or nearly as possible to a cash
basis. People had been spending too

much on things that counted little in

life. Until people met their debts they

had no right to the moving picture

class of luxuries.

In concluding, the speaker emphasiz-
ed the importance of co-operation

among the retailers to promote efficien-

cy, co-operation with one another and
co-operation with their employees in

order that real service cou'd be render-

ed. .What was needed was the kind of

co-operation that sank personal differ-

ences for the benefit of the community
as a whole. They must get that kind

of thing in the local community if they

were going to have it the world over.

SUGGESTIONS FOR SUMMER
(Continued from page 16)

mountain or lake resort, or in the

country, books are pleasant compan-

ions. Try these:

or

"THREE'S NEVER A CROWD"
—when the third is a book! Take a

book along canoeing, hiking, picnicking;

these are good company:
or

TO YOUR VACATION ADDRESS
We will mail books ordered. Send for

summer lists of books on vacation

reading.

Another profitable mode of publicity

is to place a typed or neatly written

list of select books in the window itself.

Good advertising is measured not by

the space it occupies but by the amount
of interest and public comment it cre-

ates. Book jackets, if not sensational

or one-sided, provide another excellent

means of publicity and it never does

any harm to show a number of these in

the window.

Although much blustering force has

arisen as a result of the war, the spirit

of romance has remained actual and pic-

turesque in Virginia, the scene of Ellen

Glasgow's new novel, "One Man In His

Time," to be published in England by

Mr. Murray.
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ice Equipment^
and
Business Systems

Catalogue of Diaries

Brown Bros., Ltd., have just issued

their 59th annual catalogue of office and
pocket diaries. It is interesting to note

that prices in most cases are reduced

from previous years. The qua'.i;y of the

books are now fully up to the pre-war
standard, and genuine marble paper is

being used again this year. Larger edi-

tions of the different numbers are being

published, so that the shortage of last

year will not be repeated.

Big Brantford Sale

Creasser's Book Store, 78 Dalhousie

St., Brantford, Ont, has been offering

a huge bankrupt stock for sale at fifty

cents on the dollar. The stock included

books, pictures, household ornaments,

etc.

New Store in Gait

Fred 0. Pelz recently opened a store

in the Nispel Block, Gait, Ont., wi;h a

complete line of stationery, school sup-

plies, daily and weekly papers, periodic-

als and magazines. He also carries a

line of phonographs, needles and records

and holds the agencies for several in-

surance companies.

News Vendors Affected

If the Montreal City Council approves

the resolution passed by a committee of

aldermen, which has the matter of sell-

ing magazines and other periodicals un-

der consideration, the news vendors on

the city street corners will not be al-

lowed to sell these in future. The com-
mittee claims that regular dealers who
pay taxes to the city have a grievance

inasmuch as the street vendors pay no

taxes and yet are allowed to compete
with their trade.

New Edition Promised
A third edition of that standard work

"A life of William Shakespeare" by Sir

Sidney Lee, is shortly to be issued by
THr. Murray, London. In this edition

the author has added a new preface,

and much fresh information, and h^s
corrected errors in the text. He deals

with that interesting theory put for-

ward that Shakespeare used a peculiar
style of punctuation in order to empha-
size the pauses or stresses he wished
the actor to observe in speaking the
lines.

Miscellaneous Items of General Interest

John T. Ross, deputy minister of ed-

ucation, is back in Edmonton, Alta.,

from a conference in Winnipeg of repre-

sentatives of the four western provinces

in further reference to the issue of uni-

form text-books for use in the public

schools. Final proofs of a se; of five

school readers were examined and with
slight changes were found satisfactory,

Mr. Ross giving it as his opinion that

the books when published will be a

marked improvement over those pre-

viously in use. The new readers will

not be adopted in Alberta until the be-

ginning of the 1923 school term. In

the cases of the other provinces, it is un-
derstood efforts will be made to have
some or all of the books published in

time for introduction in the schools

next autumn, but this point is not yet
definitely decided.

EMIL BEROLZHEIMER
President of the Eagle Pencil Co., New
York, who died of heart disease recently
at his home in Tarrytown, N.Y. He
was about sixty years old and had been
president of the Eagle Pencil Company
for thirty-five years. Mr. Berolzheimer
was born in Fuerth, Bavaria, where his

family were pencil makers. When he
was sixteen years old he obtained a job
in a Frankfort bank and subsequently
was transferred to Paris by the bank
He came to America in 1881 and two
years later was made president of the
nencil company, which was founded by
his father. He leaves his wife and three
sons, Edward M., Alfred C. and Henry.

Noted Author's Comment
"To really be able to write about on's

country, one must live away from it a
time and then come back," said Arthur
Beverley Baxter, Canadian author, and
now managing editor of the London
Sunday express, one of the newspapers
owned by Lord Beaverbrook. He has
been visiting his family in Toronto, his
home city, being entertained at dinner
by the members of the Toronto Women's
Press Club and by the MacLean Pub-
lishing Co. With scintillating wit he
told of some of his first impressions ot
Toronto and Canada since he had last
been home in 1919.

Co.

the

the

New Defiance Inkstand

The Defiance Manufacturing
of New York announce
addit'on to their line of
No. 40 inkstand. This stand is of the
double variety and is equipped with
three pint cups in front. The sides are
grooved for pens. The covers lie per-
fect' y flat and are flush with the top
of the well.

F. D. Waterman Returns

Frank D. Waterman, treasurer of the
L. E. Waterman Co., New York City,
has just returned from a business trip
through California, Washington and
Oregon. While on the Pacific Coast,
Mr. Waterman called on many station-
ers in San Francisco, Seattle and Port-
land, and was pleased to note the active
interest the Westerners have displayed
in the activities of the National Asso-
ciation of Stationers and Manufactur-
ers.

Automatic Stamp Pad

A New York inventor has conceived
the idea of manufacturing a stamp pad
that opens and closes automatically.
This pad, it is said, has a device which
by a mere touch of a stamp or the fin-

ger either opens or closes the pad.
There are no springs or delicate parts,

the makers declare, as the inventor has
used the old lever method. The pad is

to be manufactured in the North and
distributed by the Commercial Station-
ers' Co., of New York City.
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Stationers Visit Envelope Plant
Head of Barber Ellis Co. Conducts Private Excursion to Brantford, Ont, in Fulfil-

ment of Promise Made to Commercial Stationers' Association of Toronto

—

Members Turned Out In Good Strength

TRUE to his prom'se made at one
of the luncheons held by the Com-
mercial Stationers' Association of

Toronto during the winter, F. Ellis, head

of the Barber Ellis Co., sponsored an ex-

cursion to Brantford with a consequent

inspection of the company's plant, early

in June. Mr. Ellis placed a private car

at the disposal of the association and it

was, indeed, a merry party that sallied

forth under the Ellis aegis and swoop-
ed down on Brantford. The veteran "en-

velope man" was ably assisted in his

hospitable enterprise by his eldest son,

F. M. Ellis, both of whom did everything

in their power to make the trip the suc-

cess it unloubtedly was and in command
of the stationers were president W. J.

Robertson, representing "National Sta-

tioners, Ltd.," and secretary A. H. Good-
enow, representing the United Typewr't-

er Co.

Banquet at Brantford Cub
Arriving at Brantford, the party was

taken at once in motor cars to the Bar-

ber Ellis plant where a squad of offic-

ials waited to take the visitors through.

Every nook and corner of the big manu-
factory were visited and so interested

did the Torontonkins become in the var-

ious processes of manufacturing envel-

opes and in the up-to-date machinery
that it was with difficulty that they

were drawn away for dinner at the

Brantford Club.

Following a splendid repast Mr. Ellis

stated that it was with a great deal o_

pleasure that he welcomed the commer-
ial stationers to Brantford. All sugges-
tions of self he kept entirely out of his

remarks, contenting himself with sound-

ing the praises of Brantford and present-

ing statistics to show the stability of

that enterprising city. Mr. Ellis, in clos-

ing, stated that he started up in business

sixty-five years ago, selling butter which
he had purchased at ten cents a pound.

He had (tone th's jus; to get a little poc-

ket money but it was his first start in

business, just the same.
He spoke, too, on the excellent care of

the employees which was a noticeable

feature. All appeared to be happy in

their work and it was evident that par-

ticular pains were taken to keep their

surroundings pleasant.

"I thought I knew something about
envelopes," said Mr. Stanton, "but I had
no idea there were so many processes in

their manufacture."

Revelation to Mr. Staroon

Mr. Stanton reminded his fellow sta-

tioners tha. just forty-six years ago to

the day Mr. E lis started in business on
Yonge street, Toronto.

F. M. E'lis, Toronto, and C. G. E lis,

manager of the plant, expressed their

thanks for the complimentary remarks
passed. Another son, H. E. Ellis, man-
ager of the sales department in Toronto,

was unable to be present.

"Dean" Donald Bain Speaks

On behalf of the Commercial Station-

ers' Association, Mr. Robertson thanked
Mr. Ellis for the splendid outing for

which he was responsible, compl.menting
the veteran on the up-to-dateness of

his plant.

0. B. Stanton of Stanton and Wilson,

stated that he had no idea Mr. Ellis op-

erated and controlled tuch a splendid

plant. Commenting upon the manner in

which the plant is kept, Mr. Stanton
gave it as his opinion that if it is true

that cleanliness is next to godliness

there must be lots of the latter there.

A red-blooded recitation calculated to

"blow the whiskers right off the cap-

tain's chin" was rendered by C. H.

Downey of Stainton, Downey and Evis,

Bay Street, and Donald Bain of Bain
and Cubitt, hailed as the "Dean of the

Stat ;onerv Trade," followed with a few

personal rem niscences of Mr. Ellis.

"I have always been glad to do busi-
ness with Mr. Ellis whom I have known
for many years," he said. "And I am
glad to see that his boys nre following
in his footsteps. I knew Mi. Ellis when
he was in business on Yonge St. He
then wont oyer o Melinda and Jordon
and then on to Bay, coming to Brantford
a er the fire."

Mr. Bain declared that the Ellis plant
was one of the finest he had ever seen.

"Prince of Good Fel'ovvs"

W. C. A. Moffatt, editor of Bookseller
and Stationer, complimented Mr. EHis on
the success of his excursion and on the
splendid manner in which everything had
been arranged. He also expressed bis

thanks to Mr. Robinson and Mr. Goode-
now for the privilege of being present.

Endorsement of the previous speak-
er's views came from Finlay Weaver
who also expressed his thanks for being
allowed to participate in such an enjoy-
able outing.

L. B. McKammon, of the Barber Ellis

Co., pointed out that nothing that had
been said about the Ellis men had been
the slightest bit exaggerated. Mr. Ell ; ~

he declared, was a prince of good fellows

and was a'ways ready with an attentive

ear when grievances were to be aired or

troubles straightened out.

Complete List of Guests
The lis; of those present at the ban-

quet follows, the name of the firm be-

ing given first:

S. B. Beare. Ltd.—Geo. Beare, S. B.

Beare.

Stanton, Downey & Evis—Sydney A.
Evis. C. H. Downey, L. Smith.

Wilson Stationery Co.—A. J. Wilson.

J. Bennett Co., Ltd.—Jas K. Hall.

James A. Cook & Son—Jas. A. Cook,
Chas Purvis.

National Stationers, Ltd.—G. F. Yorke,

W. J. Robertson.
(Continued on page 31)
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A "snap" of the commercial stationers of Toronto who were guests of the Barber Ellis Co., the picture being
taken at the door of the Brantford plant. Leaning on his umbrella, at the extreme left of the men in squatting
pose, may be seen F. Ellis himself, the host, and fourth from the right, with overcoat thrown over his arm, is

F. M. Ellis. The eighth man from the end at the right is William Robertson, president of the association, and
in eleventh place is A. H. Goodemw, secretaiy of the association.
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Montreal and Toronto Join Hands
And, as a Result, the Commercial Stationers' Association of Canada is Nearer To-day

Than Ever—Ernest Latter and Thomas V. Bell Discuss Big Movement With
Members of Queen City Organization—Winnipeg Comes Next

THE DOMINION-wide association

for commercial stationers is com-
ing nearer every day.

Good progress is being made towards
this end and it is hoped thac it will not

be long until the men who handle com-
mercial stationery are united from coast

to coast.

Just last week a distinct step forward
was taken when Ernest Latter and
Thomas V. Bell, representing the Com-
mercial Stationers of Montreal, called

on the association in Toronto, be-

ing present at the latter's weekly lunch-

eon. The object of the visit was to con-

sult with their brothers in the Queen
City on the mat;er of a Dominion-wide
organization.

Winnipeg Next On List

W. J. Robertson and A. H. Goodenow,
president and secretary respectively of

the Commercial Stationers' Association

of Toronto, will return the visit this

month and negotiations will, as a result,

be still further advanced.

"Our Montreal visitors are both strong

men and able representatives," stated

president Robertson to the editor of

Bookseller and Stationer. "They are

filled with enthusiasm over the proposi-

tion and, as a result of their visit, the

Canadian association is nearer to-day
than ever before."

The policies of the two associations

are practical] -1
' identical and the stand

taken by the Toronto and Montreal men
means much for the advancement of the

trade in Canada. Winnipeg will, it is

expected, be the next city to fall in line.

That the Canadian movement is being

watched with interest in the United
States is evident from the fact, accord-

ing to Mr. Robertson, that the first ar-

ticle published on the matter in Book-
seller and Stationer has been re-printed

in whole or in part by many of the pub-
licat'ons be'ow the border.

History of Trade Association

Retail associations have become essen-

tial features of all trades. In this coun-
try trade associations made their ap-
pearance more than three-quarters of a
century ago, and very little progress
was made until about 1875, when great
impetus was given to the movement ow-
ing to the growth of the trade unions.
And in the course of time it was observ-
ed that while these assoc'ations tended
to protect the interests of the manufac-
turers and the wholesalers, they almost
entirely ignored the interests of the re-

tailers, that inchoate silent mass, which
like the nut between the crackers, is a'-

ways the first to feel the pinch; and so
out of the obvious need grew the retail

trade associations wh'ch to-day guard,
in the majority of cases, most effective-

ly the interests of the retailers in every

line of trade.

Combating Unfair Methods

One of the typical forms of protection

sought by the trade associations is em-
bodied in the. efforts made against the

introduction of unfair methods.
Now how is the dealer going to achieve

the remedy of what he knows to be the

evils in his trade if, by his selfishness

and indifference, he allows it to remain
too weak to enforce its just demands ?

Professor Giddings says in one of his

works on Social Economics that if or-

ganization is incomplete there is a limit

to the life possibilities of the individual

organism and that he or it can perform

less and enjoy less while living, and dis-

solution starts earlier. Society as a

whole exemplifies this great law. If so-

cial evolution is to continue and the life

of man is to be made larger and richer

with increasing happiness, social organ-

ization will not become s'mpler, more in-

dividual than it is to-day, but will be

more complex and more inter-dependent.

No dealer can escape this fundamental

truth, just as clearly established in the

economic law of the modern world as

the Newtonian theory is in the scientific

law, or the immortal principles of Dar-

win.

Organization Essential

And in the same degree that this law

is accepted as applying to society on a

great scale it be accepted for that part

KEEP BOOKS
Whether you have to pay Income
Tax or not The Government will

be very strict in the enforcement

of the new INCOME TAX LAW.

Avoid being penalized. Make sure

you are right.

Be prepared to give the Inspector

of Taxation facts and figures when
called upon to do so.

You can't make excuses. You must
know what your income is. You
must be ab'e to prove it. You can
do it.

KEEP BOOKS
We can. supply you with most any-

thing in the way of BLANK
BOOKS for the purpose.

LOWERYS
LIMITED

of it with which men are immediately
concerned. What is true for the whole
is true for any part of it, and if organiz-
ation is essential to the conduct of mod-
ern society, it stands to reason that it

might be equally as importan; to any of
-ts divisions.

The unorganized stationer standing
outside the breastworks built with so
much effort by the more courageous and
scorning the scan-; protection which his
neighbors can offer, not only denies the
association the advantage of his help
in making it stronger, but he invites at-
tacks upon himself and perpetuates con-
ditions favorable to others but unfavor-
able to the retailer, to whom the obvious
lack of harmonious co-operation in

retail trade promises successful result.

As a matter of fact, those who hold
aloof from trade organizations are in

the position of a man living on top of
a rich mine without the knowledge of
how to open it up, and yet when they
are shown the one method of acquiring
this knowledge, when they are shown
how to secure trade co-operation and or-
ganization and all that it comprises,
they remain indifferent.

"The Country Beyond," another James
Oliver Curwood novel, will be published
by the Copp-ClaTk Co., Toronto, on Aug-
ust 1 and "Cappy Ricks Retires," from
the pen of Peter B. Kyne, will be pub-
lished by the same firm on September 1.

Despite the frequent assertions of om-
niscient reviewers, "The Bridge," (Hod-
der and Stoughton), is not Miss Mar-
jorie Pickthall's first novel. Her first

novel was "Little Hearts." It appeared
in 1915 and was reviewed in these col-

umns on October 15th of that year. The
war was raging at the time, "mere liter-

ature" had sunk into insignificance; the
book was published in England; little

notice was taken of it.' It is doubted if

there are twenty copies of "Little

Hearts" in Canada.

How a Port Arthur stationer takes ad-

vantage of "Income Tax Season" to draw
attention, to his stocks of office supplies.

The employees of Thomas V. Bell,

Ltd., manufacturing stationers and
printers, Montreal, Que., have been cov-

ered by group insurance. Each employee
receives an individual certificate for

$1,000 life insurance, increasing $200 a

year to a maximum of $3,000. Thomas
V. Bell, president of the company, stat-

ed that this insurance was effected in re-

cognition of faithful service by the em-
ployees, and that he had no doubt as

time would show, that the employees
would appreciate the action taken in

their behalf. There are several members
of Mr. Bell's staff who have been with
this establishment for periods ranging
from 25 to 30 years
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Loose-Leaf Demonstrations Urged
Dealer Must Be In a Position to Demonstrate the Whole Range, to Visualize to His

Customer the Item and Explain Its Usage and Application to His Needs

—

Hamilton, Ont, Window Created Interest

ONE OF the most novel "Loose-

Leaf Windows" noticed by the

editor of Bookseller and Stationer

in some time was that for which Cloke

and Son, Hamilton, Ont., were respon-

sible about the middle of the month. The

window attracted considerable attention

and it is easy to believe that sales of

office supplies were increased as a re-

sult.

The window was completely covered

with yellow pasteboard, there being

about a dozen or fifteen smail openings

or slits. A number of pages of loose-

leaf goods were pasted on or tacked to

the board, ;he showing taking in sam-

ples of leaves for hotel registers, ex-

pense records, re-capitulation blanks,

monthly recapitulations, insurance re-

cords, etc.

Through the openings could be seen

all kinds of loose-leaf books, it be'ng

necessary, however, for the curious to

get right up close and peer in.

A side window carried a large poster

on which the invitation was inscribed:

"Look Here! .

Forms For Every Need.

Ask For These Numbers."

In Ferrari's Book Store, 1218 Wyan-
dotte St., E., Windsor, Ont., loose-leaf

supplies have of late occupied quite a

prominent place, the displays taking in

accounting books and office requisites

of all kind?, note books, composition

books, book-keeping portfolios and com-

plete stocks of re-f!l!s.

Speaking about the value of window
display as it applies to loose-leaf, J. M.
Campbell, sales manager of an old es-

tablished loose-leaf company, said:

"The sense of sight is the biggest fac-

tor in any sale, for people buy through

seeing merchandise displayed in win-

dows, show cases, or on counters;

through seeing goods advertised, or

through seeing them demonstrated. The
commercial stationer, therefore, who doej

not capitalize on this basic principle,

doesn't get very far."

The idea in "Loose-Leaf Week" which
makes it of particular interest and im-
portance to the stationer is well express-
ed in a bullet'n issued by a big loose-leaf

company. It says, in part:

"If the merchant is going to be con-
sent to take what comes to him, and per-

mit the loose-leaf business of his com-
munity to go to so-called loose-leaf spec-

ialists, and to manufacturers who sell

direct to the consuming trade withou

;

regard to the dealer—all well and good.

A Most Profitable Line

"But—if he wishes to become a real

factor in the loose-leaf business—to do
a steady increasing business year by
year—to become as headquarters on
loose-leaf, to, in short, succeed, surely

the end to be attained is worthy of care-

ful preparation and determined persis-

tent effort.

"Loose-leaf is nothing but a collection

of specialities and as such, lends itself to

specialized effort to the finest advan-
tage. Admittedly, it is one of the most
profitable lines carried by the commer-
cial stationer.

"The successful merchant in the sta-

tionery business almost invariably is one
who has come to a realization of one ba-

sic principle in selling and that principle

is a universal principle, that if kept in

mind and consistently followed will cer-

tainly make for progress.

"The principle is this:

"No matter how many thousand items

you have for sale—push spec'alties.

"Why push specialties?

"Because the specialty is the wedge
the entree, the attention getter, the b'g

factor in making new accounts, and af-

ter the specialty has been offered and
sold, the staples follow as a matter of

Course.

Two Methods of Approach

"We can best illustrate this thought

by detailing :wo methods of approach as
follows:

"A salesman for a commercial station-
er cal's on a concern with whom they are
not doing any business, and presents his
card. We will suppose he gets an in-
terview with the buyer. His 'atcack' is

something like this:

"Mr. 'So and So,' I represent John
Smith & Company. We are not enjoy-
ing any share of your business, but are
anxious to serve you.

" 'We have a complete stock of every-
thing in the stationery line: we are ful-
ly equipped as printers, engravers, litho-

graphers, etc. Is there anything we can
do for you?'

" 'Mr. So and So,' I represent John
have dealt for years with your friendly
competitor Bill Jones & Company. They
have invariably treated us right, both
from :he standpoint of service and pric-
es. We prefer to make no change, but
I will keep your card and should condi-
tions wan ant, will get in touch with you.'
Ext salesman—card goes into waste
basket.

"Mr. 'Live Wire' would have gone at
it differently. His card or a very
brief verbal introduction is suf-
ficient to indicate the nature of his
business, and without reference to the
great scope of their business, etc., he
says:

How to Increase Sales

" 'Mr. So and So,' we are pushing a
certain definite item, something I be-
lieve you can use to advantage. We are
constantly searching the market for new
and timely offerings such as this one.'

Then he offers some one definite item,
demonstrates it, and gets an order. After
this he introduces the general line and
details the claims of the concern for Mr.
'So and So's' patronage, with a far bet-
ter chance of getting it.

"The repeated persistent offering of
definite items every time you call is the

Loose leaf supplies
are. always hi de-
mand but contin-
uous displays are
needed to remind the
public of this fact.

The commercial sta-

tioner can always
out in this line, no
matter what the sea-

son.

Nop is a window
display of office
supplies in which
every business man
is sure to be inter-
ested. This class of
merchandise lends
itself readily to ef-

fective display, the
mere showina of the
books heina a mes-
suae in itself.
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best way to make new accounts and in-

crease sales. A great many dealers an

a great many salesmen say that they
have so many items to sell that they
cannot special'ze. They forget the fact,

that unless they do specialize, they will

remain in the order taker's class forever,

while Mr. 'Live Wire' will sell the spec-

ialty first and take with it, the general

requirements of the customer."

Mr. Campbell says further:

"Out of the thousands of devices,

sheets and indexes catalogued by the

leading manufacturers, the average deal-

er is carrying less than one hundred

items and the bulk of the sales are on

these very staple items.

"There is a logical reason for every

item catalogued, and there is a market
for every one of them. The problem is

to reach that market. To do so the deal-

er must be in a position to demonstrate1

the who'e range of loose-leaf—to visual-

ize to his customer the item and explain

its usage and application to his needs.

What Dealer Will Find

"We have designed a plan that will

enable him to do so, and where it has

been adopted many good results have

followed, among them, an immediate in-

crease in sales.

"A stationery dea'er who goes into

this matter seriously will find:

"1. That through hav'ng a complete

loose-leaf department for demonstra-

tion and selling, showing everything ap-

plicable to any given need, he will lose

a very small percentage of sales.

"2. That the consuming trade regard

him a s an authority on loose-leaf and
na urally come to him.

"3. That he can advertise consistent-

ly as a loose-leaf specialist and back up
his efforts in a convincing way.

"4. That he will sell a much broader

range of items than ever before and
open up fields that he never before

knew ex ; sted.

"5. That he will have eliminated all

lost motion, lost time, lost effort, inef-

ficient sales methods and guess work, in

the sale of loose-'eaf.

"6. That accountants (who control a

large volume of business) will regard

him as a valuable ally and be glad to

deal with him or send trade to him.
"7. That the prob'em of the education

of sales people will be practically solved,

as his clerks and salesmen through

handling a complete line of loose-leaf,

demonstrating it "nrl selling it, see'ng it

if you nlease, will soin become expert

and professional in selling.

"Must Deliver the Goods"

"8 That we as manufacturers w'll

g'adly then do intensive educational

work to still further assist in increasing

sales.

"9. That numerous influences can be
brought to bear to advantage, that

under other conditions only react to the

disadvantage of the dealer. For instance

—if you spend money on advertising

either by newspaper publicity, circular

letters, or the distribution of manufac

How Potential Sales of "Loose-Leaf"

May Be Developed Into Real Cash

HOW many customers are there

who come into your store that are

potential users of loose-leaf col-

umnar forms ?

Here are a few suggestions that may
help you develop these potential sales

into realities:

First of all, take the regular custom-

ers who call at your store. Perhaps one

of them has just bought a ledger or, it

may be, only^ a dozen pencils; but re-

gardless of the size of his purchase, say

to him, "Mr. Brown, I'd like to show you
something new in the way of loose-leaf

columnar forms—a combination by
means of which you can obtain any num-
ber of columns from 2 to 100. What do
you think of it?" This plan, if applied

to every customer you know to be a

business man, bookkeeper or accountant,

is sure to produce sales—if not imme-
diately, certainly future ones.

You might have -a sign of generous
proportions lettered or printed and at-

tached to the glass of your window on a

level with the eyes of the average
passer-by. Have your sign read some-
thing like this:

Are You a Bookkeeper or

Accountant?

If so, you will be very much interested

in these new loose-leaf columnar forms.

They will give you any combination of

columns from 2 to 100.

Come Inside and Let Us Tell You More
About Them

Of course, it will be necessary for you
to have a liberal display of the loose

leaves and the binders in the window.
To each of your customers send one of

the descriptive folders, along with your
bills and monthly statements. These
will come directly to the attention of the

turers advertising matter, and thereby
succeed in attracting patronage to your
store or securing requests for salesmen
to call, and we have not the ability to

thoroughly back up your claims, demon-
strate anything in loose-leaf to the sat-

isfaction of your customer, your time,

effort and money are wasted, the effort

is a 'boomerang.' Instead of increasing

your prestige, you have lost ground.

"As the old story goes: 'It pays to ad-

vertise—but you must deliver the goods.'

"10. New accounts will be made
through the completeness and thorough-

ness of your offering, and your ability

to satisfy their loose-leaf requirements,

and having gotten their interest through

specialized effort you will naturally get

a lot of other staple requirements as a

matter of course. Don't forget that

manufacturers who have the broadest

kind of lines, offer first for your ap-

proval, the outstanding specialties in

their line and! that those who are the

most successful follow this method per-

sistently."

head of the business, or his bookkeeper
—just the person you want to reach.

It might be well to obtain a list of all

the public accountants in your city from
the telephone directory. You would be
repaid a hundredfold for the slight mail-

ing expense involved if several promi-
nent experts recommended these forms
to their clients.

Little ideas, these; but it may pay
you well to try them out.

STATIONERS VISIT ENVELOPE
PLANT

(Continued from page 28)

CaHow Brothers—Geo. H. Callow, Wm.
J. Callow.

Stedman Book-tore, Ltd.—S. W. Sted-
man, Brantford.
Dye & Durham— S. D. Durham, E. J.

Ingram.
T. J. Parsons Ltd.—T. J. Parsons, T.

M. Gaul.

Grand & Toy Ltd.—J. Alex. Moir, Wm.
J. George, R. G. Fry, A. G. White, K.
G. Anderson.
Hamshaw & McLean—W. McK. Ham-

shaw, D. Brown, S. H. Richards.

O. B. Stanton & Wilson—A. T. Van
Zandt, Mr. O. B. Stanton, H. V. Dowth-
waite.

Bain & Cubitt—Donald Bain.

R. J. Lovell Co., Ltd.—H. Nelson.
Davis & Henderson Ltd.—F. H. Green,

S. C. Cross.

"Canadian Stationer"—F. J. Weaver.
J. H. Damp & Co.—J. H. Damp, J. R.

Damp, A. S. McComb, C. E. Stephenson.
Newsome & Gilbert Ltd.—W. J. Wood-

land.

"Bookse'ler & Stationer"—W. A. Mof-
fatt.

United Typewriter Co., Ltd.—L. Grigg,

Len Hornby, Harold Wells, A. H. Good-

enow.
Barber & Ellis Ltd.—F. Ellis, F. M.

Ellis, John H. Scott, John Waters, L. B.

McKammon.

New Novelty Pen

A new pen, No. 110, intended to be

worn with a sautoir, by a lady, or on a

watch chain by a man, has just been

put on the market by the D. W. Beau-

men and Co., Inc., 15-27 Vandewater
Street, New York City.

"Craftsman" Makes Bow

The "Craftsman" is the name of a

new automatic pencil placed on the

market by The Craftsman Products

Corporation of Chicago. The pencil is

hexagonal in shape and finished in

plain solid colors and combinations of

construction is simple, to assure dura-

ular features of the pencil, the company
states, is its extreme lightness. Its

bility and ease in handling. The eras-

er may be replaced when worn, and the

adjustable clip can be removed when
desired.
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How to Sell More Papeteries to Vacationists;

Society Columns Can be Used to Advantage

WIIH the arrival of summer va-

cation time the alert stationer
has a splendid opportunity for

selling an extra large amount of papet-
eries to vacationists from week to week
during the hot weather. And it is to
the purpose of this article to suggest
some of the ways and means for doing
this.

As a general thing, those who go
away on vacations in July, August or

some other month of one year will go
away for vacations again in the same
month of the next year. And as a gen-
eral thing the families that spend the

summer at some particular resort will

spend the next summer at the same re-

sort. Or, if they do not spend the entire

summer at the resort they spend a part

of the time there and generally see to

it that the same part of the summer is

spent at the same resort during the fol-

lowing years.

A Splendid Mailing List

Now the society columns of the local

newspapers are always filled to over-

flowing during the summer months with

items about vacationists and people go-

ing to resorts for the hot weather. So it

would be a good idea for the stationer
to go to the public library in his city
and there secure copies of the local pa-
pers for the previous spring and sum-
mer and from the society columns se-
cure lists of the city's vacationists from
week to week. In this way the stationer
would be securing a list of live pros-
pects for the sale of papeteries—as va-
cationists always have need of a large
amount of stationery—and would be
able to secure his lists in advance from
week to week so that he could at the
proper time send circulars to folks who
wouid probably be leaving during the
next ten days or two weeks, urging
these folks to come into his store and
purchase stationery for use while on
their trips.

Letters Might be Used
The letter which might be sent by

the stationer to these vacationists might
be something like this:

"Dear Madam:
"No doubt you and your family

will soon be leaving for Clear Lake to
spend the summer at this delightful re-
sort, as was the case last year. And,
with the thought in mind that you will
have great need for stationery during
the summer, we are taking the liberty of
sending you this letter for the purpose
of calling attention to the splendid
stock of stationery we now have on
hand.

"Of course, our stock is always largo
and is always particularly interesting
because of the low prices at which wc

sell these goods, but we doubt if wo
ever had a more complete or more pleas-

ing stock of stationery in the store than
is now the case. Naturally those wh<i

come first will secure the pick of the

stock.

"This year we have a novel featun
in that we have made up budgets oi

stationery—as we call them—especially

for the vacationists. These budgets in-

clude boxes of stationery for the child-

ren of the family; mannish stationery

for the head of the family and delight-

fully pleasing and modish stationery foi

your own use. Where there are grow?i
children in the family, there are special

budgets. Naturally these group collec*

tions of stationery are sold for a lower
price than the regular individual boxes
of stationery contained in the groups.

Statistics for the Public

"You will undoubtedly be interested

in this offering and we will be glad to

show you our entire stock of stationery

when you call."

This sort of letter would be certain tt

create a lot of interest among the folk.-:

to whom it was sent and would, un»

doubtedly, help the store considerably

in selling more papeteries during the

summer.
Another way in which the summer

sale of papeteries to vacationists might
be increased would be by the simple

method of having a very attractive

window display of papeteries and by

then putting something else in the

window that would prove of special in-

terest to all summer resorters and va-

cationists.

But what along this line could be
placed in the stationery store's win-
dow?

A "summer stationery" v.'indow for
ulrich A. E. Hanham, Roncesvalles Ave.,

Toroyito, was responsible.

A very interesting thing would be a
placard containing some data regarding
the number of city's summer resorters
spending the summer away from the
city, the number going to individual re-
sorts and so on.

Here again the society columns of the
previous year's daily papers would
come into good service. All the desired
data on these facts could be secured by
a careful perusal of the spring and
summer society columns of the prev-
ious year and by a careful compilation
from these columns.

Once the desired data has been secur-
ed the store might present the statistics
to the public by means of a window
card reading like this:

"Are you one of the 3,124?
"Last year, according to the society

columns of the local newspapers, 3,124
local people went to three nearby lake
resorts—Clear Lake, James Lake and
Hamilton Lake.

Personal Appeal in Windows

"Were you one of those who visited
these resorts during the summer?

"If you went last year you will un-
doubtedly want to go again this year.
And if you do so you will also undoubt-
edly want to write to your friends and
relatives about the delightful time you
are having. So if you are going to have
a vacation anywhere at all this summer
—at home or at some resort—come in

and secure the stationery upon which
to write your letters. We have never
had a more pleasing or complete stock

of stationery suitable for this purpose
than we have now.
"Come in and secure YOUR stationery

now."

Another line of data which might b»
secured by the store and displayed in

its show window might be as follows:
"July is most popular local vacation

month.

"Last year more people took their va-
cation in July than in any other month,
according to the information secured
from last spring and summer's issues
of the local newspapers.

"Half again as many people took
their vacations in July as took their va-
cations in any other spring or summer
month.

"When are YOU going to take your
vacation this year? Why not plan now
for your vacation and make all neces-

sary arrangements on handsome sta-

tionery purchased at this store? And
why not lay in your summer stock of

stationery? Notice the splendid offer-

ings in this window and then come in

our store and secure YOUR supply

NOW!"
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Robert Duncan Company Co-Operating With Public Library
To Give Hamilton Vacationists The Best of Summer Reading

EVERY year with the approach of

warm weather comes the repeated
request, at the public library for

"something good to read on my vaca-

tion." To meet this demand the staff of

the Hamilton, Ont., library has compiled

a list of books which they have read and
found good, for one purpose or another.

First of all are the books which should

appeal to Canadians: "Marie Chapde-
laine" and "Explorers of the Dawn,"
which are being favorably reviewed
everywhere. The "Drama of the For-

ests" is a good outdoor book and can be

interestingly compared with certain

parts of "Fur Trade of America," by
Agnes Laut. The whole set of "Chron-
icles of Canada" may be more than can

be read in the average vacation, but a

selection of single volumes could be tak-

en along conveniently and with profit.

Change Since the War
Vacation, to some, means a chance to

catch up with the self-culture reading

and reading of the heavier sort for which
there was no time during the busy win-

ter. For these people are recommended,
"Outline of History," "Queen Victoria,"

"Why We Should Read," "Rumania in

Light and Shadow," "History of Man-
kind," "Making Good in Business,"

"How to Get What You Want," "How
the Mind Cures," and "The Charm of

Fine Manners."
Essays, plays and poems have come in

for increased attention since the war
and these types of books are especially

suitable for vacation hours as the vol-

umes are generally of a convenient size

and the contents of a length suited to

short periods, rather than long hours of

reading. The separate plays of Barrie

make especially charming and refresh-

ing reading while such volumes as "Best

Plays of 1919-20" give one a good idea
of recent successes. "If I May," "Of
All Things," "Modern Essays," (selected

by Morlew), "Tales From a Roll-Top
Desk," will add many pleasant moments
to any vacation while selections from the
poets should include Carman, Masefield,
Drinkwater and one of the anthologies.

Appealing "Travel Books"
For those who are thoroughly tired

and are seeking relaxation a book of

travel and .adventure, a detective story,

or a novel is prescribed. "Roving East
and Roving West," "Here, There and
Everywhere," "Westward Hoboes," are
travel books that have appealed to some
of the staff members, while others have
recommended "Mysterious Japan," with
which might well be read "What Japan
Wants," "Fairy Lands of the South
Seas," together with one of Frederic O'-

Brien's South Sea books; "Conn of the
Coral Seas," and "Lost Ships and Lone-
ly Seas," a book to appeal to any man or

growing boy.

"A Woman Named Smith," "Root of

All Evil," "Great Frince Shan," and
"Malcolm Sage, Detective," are all above
the average of mystery and detective

stories. Other books of more or less

light and interesting reading are: "Head
of the House of Coombs," "Forsythe
Saga," "Pride of Palomar," "Mounte-
bank," "St. Teresa," "Gentle Julia,"

"Patchwork," 'Tryst," and "Vande-
mark's Folly."

Vacation Period Policy

To bring these books and many others

that were on the recommended list to the

attention of the public the staff had a

poster competition the results of which
were fifteen posters of such equal merit

that it was only after much considera-

tion that Miss Ruby Mills and Miss Mar-

ion Mcllroy were declared the prize win-
ners. So much interest has been shown
in these books and posters by those who
have heard about them that the Robert
Duncan Company has offered to display
a selection of them in its window and to

carry in stock during the vacation period
many of the books on the list.

CIRCUS SEASON
(Continued from page 20)

band. The boy scouts and other local
organizations should be induced to turn
out.

Staging The Circus Itself

The big parade should cover the main
streets of the town and then give a
combined circus and athletic meet in a
tent. This tent c; n be improvised by
stretching sheets, etc., between poles. A
circus tent is not necessary. All admis-
sions are to be free, anyway.
On entering the circus the spectator

gets a ticket good for a free gift at the
store or toy department.
Of course it will be necessary to pre-

pare the circus carefully, but in every
town there will be founi a fat boy, a
boy who can fold his legs behind 'his

ears in contortionist fashion, etc.

The parade prizes should be awarded
at the tent and after that the local gym-
nasts, boxers, wrestlers, singers, etc.,

can do their stunts to the huge delight
of their many friends.

Winnipeg Stationers Active
It is reported that the stationers of

Winnipeg, are about to form an asso-
ciation along the lines of the Typoth-
etae. This is largely due to the efforts
of Charles Blanchard, of the Blanchard
Stationery Co., who is one of the most
active members of the typothetae.

An interior view of
"The Students' Book
Shop," U5 McGill
College Ave., Mon-
treal, P.Q. The books
in this store are al-
ways easily access-
ible, the idea being
to render inspection
as easy as possible
for the college men
who patronize the
store.

At the right of the
photograph is Mrs.
Poole, the proprie*
tor, and in the fore-
ground also are Mrs.
O'Connor and V. R.
Strachan, the secre-
tary-treasurer of the
firm. Books that ap-
peal particularly to

students are kept in

a section to them-
selves.
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August—Heaviest Buying Month

FOR THE bookseller and stationer there is some inter-

esting information in statistics gathered by the Dry

Goods Economist from three hundred typical stores

throughout the country. In the department stores about

half of the buying for the book department is said to be done

in the three months of July, August and September, buying

reaching its lowest ebb in May and December figuring as

the second weakest month. The year's figures are as fol-

lows: January, 4.5; February, 7.8; March, 5.6; April, 4.5;

May, 2.2; June, 5.6; July, 13.4; August, 15.6; September,

19.0; October, 10.0; November, 7.8; December, 3.3. These

figures show the importance of the fall season to the book-

trade, for, if all the books purchased in the five months

following July 1 are sold by January 1, two-thirds of the

business is done in that time. The varying pressure on the

selling organization of the publishers is also indicated by

these statistics.

The statistical tables gathered show the figures in all

departments, and it is to be noticed that August is the

heaviest buying month in the twelve, taking the store as a

whole, February and January being also very heavy months

for buying. In the stationery department, the heaviest

month is February followed by August, September and Oc-

tober. In toys, 32.1 per cent, of the buying is done in the

month of February.

Added Burden to Merchant

WHILE satisfaction is expressed in some quarters in

Ottawa there is no great outburst of enthusiasm over

the reductions in the budget modifications. Strong

exception is taken by many retail merchants to the tax on

receipts. They describe it as being both impracticable and

irritating, claiming that the tax will involve a lot of un-

necessary intricate detail for retail trade. If the minimum

amount of the receipt taxable had been $50 instead of $10,

the tax would have worked out more equitably, it is argued.

Officials of the Retail Merchants' Association, while de-

claring that' they are very much in the dark as to this new

tax, look upon it as an added burden to the merchant, and

every retailer is advised to see to it that the upkeep of the

same is accounted for in his cost of doing business. Business

men describe the tax as impracticable, expressing the opinion

that this tax on receipts will involve additional overhead

expense for the merchant. While a large number of sales

made over the counter are under ten dollars, and consequently

exempt, the additional tax on receipts over that amount is

viewed as unfair for the reason that the merchant has al-

ready paid 4% per cent, in sales tax, and in the case of im-

ports 6 per cent.

"If the proposed new tax on receipts is to be paid by the

retailer, and there is nothing to convey the contrary," re-

marked one merchant, "it will lead to the partial abolition of

sales receipts. Dealers will be inclined to discontinue the is-

suing of receipts with the exception of special instances.

"Tax regulations that add clerical work and involve un-

certain methods of collection," remarked another merchant,

"are very unsatisfactory. If revenue is the chief objective,

I think this would have been achieved through a more simple

ruling on the sales tax with a range of three per cent, to

the wholesaler and six per cent., instead of the fractional per-

centages now prevailing. A receipt tax might have the

effect of introducing the custom of asking for receipts where,

in a great many instances, no such practice is in vogue at the

present time."

How this tax will work out remains to be seen as it is

practically in the experimental stage in Canada. There is

reason to hope, though, that there will be some modifications

before the regulation comes into effect.

* * * *

Canadians As Book Readers

"S:
|EEIN' OORSELS as ithers see us" is a pastime that

is both pleasant and entertaining—often times enlight-

ening—and through the columns of The BooxselleT

and Stationery Trades Journal of England, Canadian pub-

lishers and booksellers are treated to a bit of all three. What
this journal has to say is well worth reading—and remem-

bering. Here it is:

"Canada is becoming an increasingly important book mar-

ket, and most publishers—and there are many—are located

in Toronto. We believe, if statistics were available, that the

amount of book reading and book buying in the Dominion, in

relation to the few hundred thousands of its population cap-

able of reading (we are eliminating the children and boys

and girls) would astonish most of us. The publishing offices

are not small concerns with an address in some back street,

but important and large places in the best commercial centre

of the city. Many of the publishers make annual visits to

London for the purpose of buying the Canadian rights of

English books, and most of them visit New York several

times a year. American publishers are constantly sending

their best salesmen to Canada. The book stores, too, are fine

emporiums, stocked to the ceilings with the best books pub-

lished in their own country, America and England. The

future of Canada in the matter of literature is one of the

most promising things in the British Empire. And it is

being well emphasized in the press of the country. The

earnest effort to set up a copyright law, whatever critics

may think of it, is a sure indication that those who have to

do with books in that country realise the importance of the

whole question. Moreover, all this is obviously helping and

diligently fostering native effort. Some of the finest vol-

umes of prose and poetry in the English language are com-

ing from the Dominion, a fact to which American and Eng-

lish publishers are very rapidly awakening, which has been

patent to students of this aspect of Canadian affairs. The
years to come will bring us some real literature from Can-

ada. During a recent visit we were very definitely con-

vinced of the forward movement and the great interest in

the literature of the world, and the distinct desire, on the

part of the bookshops to help the prospective purchaser. In

one very much alive place, we found a highly intelligent lady

holding a university degree, who had had library and book-

selling experience, occupying the important position of a

'Book Advisor.' Here is a new career for the right kind of

person."

Canadian booksellers should see to it that this prestige is

not lost.
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FOR THOSE WHO KNIT

"The Popular Knitting Book," Edited
By Flora Klickman, A Real Help

On the ground that the war brought
about a revival of Knitting, "The Popu-
lar Knitting Book" (Religious Tract
Society, London, 2/ net) is offered as a

help to those girls and women who now
tackle the most difficult patterns when
only a few years ago they would have
b .ulked at the plainest sock. This little

book, which is well illustrated with pat-

terns and photographs of the finished

article, shows the newest designs for

jumpers, sports coats and underwear,
children's coats, jerseys and caps in

plain and fancy patterns, also ideas for

knitted quilts and b\gs. The idea of

"The Popular Knitting Book" is to give

directions and pointers which, if follow-

ed, will enable even the inexperienced

worker to clothe herself and her fami-

ly throughout with knitted silk, cotton

or woollen garments.

A BOOK FOR JUVENILES

"Martin and Margot" is Story of Two
Little Visitors from France

A good book for the very young is

"Martin and Margot" (Religious Tract
Society, London, 3/ net) by Amy Le
Feuvre. Martin and Margot are two
kiddies found standing by the reader on
the deck of a cross-channel steamer. A
young clergyman meets them and takes

them '..way at once to their aunt. The
children's father has gone overseas and
their mother has died. The youngsters
soon fall into English ways and the ac-

count of their life in their new home will

give much pleasure to the little fo'k

who read the book, also the story of

their father's return and consequent

happenings. "Martin and M( a-got" is

a tale of two likeable kiddies, who in

the midst of their play, never forget

what they owe to the "dear Christ"

who died for them.

satisfactory ending to an unusual story
resulting.

CLEVER DETECTIVE STORY

R. A. V. Morris Spins a Snappy Yarn in

"The Lyttleton Case"

Detective stories flood the market of

the day in Canada, and with very few
exceptions, find ready sale as the ma-
jority of them are real good. In this

class is "The Lyttleton Case" (Collins

and Co., London* 7/6 net) by R. A. V.

Morris. The problem of the mysterious
disappearance of Sir James Lyttleton

was peculiarly baffling. He sent a curt

wire announcing his departure for Am-
erica ".nd then completely vanished. It

was the chance discovery of a body
floating in n steam in Sussex which pro-

vided the first clue, for there were sev-

eral very singu'ar facts about it, and
one day Sir James Lyttleton's body was
found in another man's coffin, the tiv.il

became clear, and the murderer soon

run to earth. The secret of the myster-
ious disappearance and the abduction
of his daughter later, is held in sus-

pense to the very last. It is certain

the reader will think the uninteresting

relbtive guilty, and wi'll congratulate
himself—until the denouement. A
good story, end ;ng with the criminals

being brought to the bar. Booksellers

should include this in their collection of
detective stories, remembering to men-
tion it when this type of narrative is

called for.

A MIDDLE WEST NARRATIVE

Bonnie Melbourne Busch writes Ro-

mance With a Big Purpose

"Out of the Middle West" (Burton
Publishing Co., Kansas City) is a story

of romance with a big purpose, the au-

thor being Bonnie Melbourne Busch. In

writing of James Clifford Stanton, his

millions and his family, the author en-

deavors to prove that, however kind or

unkind fate may be, the big-souled

people of the Middle West are at all

times equipped to master situations

with credit to themselves as well as their

ancestors. George Washington Stanton

first breaks into the limelight at a col-

lege party at which there is a "flock of

chickens." For some of them the grape

juice is a bit strong r.nd George finds

himself with a crumpled bit of feminini-

ty called Lily on his hands. The news

of the escapade leaks out and young

Stanton, refusing to give the names'

of his fellow students in the party is ex-

pelled. In the course of time he marries

the girl his father has picked out for

him and takes over his father's business.

Lily, however, finds work at the Stan-

ton home where her f vther finds her. A
nasty scene ensues and George's wife

takes her departure. The young wife

sues for divorce and during the course

of the suit George's innocence is estab-

lished. Reconciliation sipeedily follows

and everything again runs smoothly, a

"DAVID, THE CHIEF SCOUT"
George. A. Parkinson Links Biblical

Story up With Scouts

A unique twist is given by George A.
Parkinson to the biblical story of David
in "David, the Chief Scout" (Religious
Tract Society, London, 3/6 net). At the

head of nearly every chapter is an ex-

tract from the rules and regulations
and precepts of .the boy scout organiza-
tions of the present day and in this

w.y the well-known biblical story is

linked up with a manly and progressive

movement of modern times. Such a con-

nection will make the biblical narrative

even more fascinating to the present-

day youth. The book is handsomely il-

lustrated and in such simple language is

the story told that the youngest
school boy will h tve no difficulty in

keeping himself interested. With a book
of this kind dealers should be able to do

much with teachers and scouting organi-

zations.

ANOTHER BOOK ON IRELAND

"Ireland in Travail" an Account of Ex-
periences of Two Visitors

Joice M. Nankivell and Sidney Loch
are responsible for a vivid and reveal-

ing story on conditions in Ireland

through the medium of "Ireland in Tra-

vail" (John Murray, London, 7/6 net).

The husband and wife who wrote the

book went to Ireland at a time when the

country was passing into a state of civil

war, none the less real because carried

on below the surface. They lived in the

midst of those who were taking an ac-

tive part in all that occurred, came in

contact with men on the run and agents

of the British Secret Service, yet suc-

ceeded in remaining neutral and retain-

ing the goodwill of both parties. They
were able to form an unbiased opinion

of the state of affairs; but their stay

was attended by adventures, risks and

experiences of no ordinary kind. The
l authors have written about conditions

in the troubled isle as they experienced

them and their racy narrative will un-

doubtedly fill a want in that it may be

used by those interested in Ireland's af-

fairs to increase their knowledge about

the people and places playing such 'a

prominent part to-day in the country's

press.
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WODEHOUSE AT HIS BEST

''Three Men and a Maid" is the story of

an Amusing Courtship

P. G. Wodehouse, whose rollicking ef-

fervescence is familiar to the readers

of "Indiscretions of Archie," "The Lit-

tle Warrior," "A Damsel in Distress,"

etc., has turned out another splendid

piece of light, delightful, hilarious re -d-

ing in "Three Men and a Maid" (Mc-

Clelland and Stcvart, Toronto, $1.75).

His light-hearted persiflage, so conspic-

uous in all his books, stands out again

in this story of an amusing courtship

and booksellers will be running no risks

of being charged with poor t iste and

bad judgment in recommending "Three

Men and a Maid" to those in search of

something light and enjoyable in the

line of summer fiction. The fact that

three men fall in and out of love with

the same girl makes the ground work of

a good plot, but almost any plot would

"get cross" when dressed in such al-

together refreshing humor as is found

here. Supreme master of the art of

light and frolicsome nonsense, the au-

thor has done another of his master-

pieces. Funny situation! witty com-

ment, skillful plot development, all are

present. The story is one calculated to

m ke suffering mortals forget the heat.

A PATRICIDE'S CAREER

"The Kingfisher" Deals with the Career

of a Very Remarkable Man

Daring, indeed, might be considered

the author who would make a hero out

of a patricide but this is just what

Phyllis Bottome has done in "The King-

fisher" (Collins Sons and Co., London,

7/6 net). The story has to do with the

making of a man, a dock-hand, who falls

in love with a luxury-loving flower of a

girl, much of the plot being directed at

the buffetings and opportunities dealt

him by Fate, in consequence. When but

a child Jim Barton becomes a murderer,

striking down his father on one of the

many occasions when he came home to

browbeat and terrorize his household.

"Well, sonny, you won't swing for it

this time," s id a neighbor to the four-

teen-year-old criminal. Nor did he. But

he went to the penitentiary for three

years even though it was to defend his

mother and save her from bodily harm

that he had raised his hand. As time

passes, though, and the penitentiary

was left behind, Jim Barton's natur .1

integrity of character and innate in-

tellectual capacity enable him to triumph

over all his early difficulties and carry

him to a position of one of the great

L bor Leaders in this country. When he

has attained this position, he falls in

love with the daughter of the employer

against whom he is waging a bitter in-

dustrial war. Miss Bottome has a re-

m rkable talent for tel'ing a story, and

Jim's early years and developments are

described vividly and convincing-" T

an entertaining style characteristic of

the author of "A Certain Star" she deals

with the event'ul c reer of a most re-

n-vnrkable man.

Out of print for some years, "The Three
I lodfathers," by Peter B. Kyne, is agaiti
being published by the Copp-Clark Co.,

Toronto. Above is a photograph of the
cover,

THIRD OF PRAIRIE SERIES
Rare Knowledge of the Weaker Sex
Shown by Arthur Stringer in Latest

A surprising knowledge and under-
standing of the weaker sex is shown by
Arthur Stringer in "The Prairie Child"

(McClelland and Stewart, Toronto), this

being the th : rd volume ; n the "prairie

trilogy," the two preceding beinq: "The
Prairie Mother" and "The Prairie Wolf."
It is a woman who tells the story, set-

ting down from day to day the events

that build her existence, recording the

character of the man she has married,
the work, the play, the dreads of each

year. The book opens with the finding

by Chaddie McKail of her husband with

his arms round another woman, the

school teacher who lives at the ranch.

And it is clear enough that the thing is

not a mere bit of flirting. It is with this

fact that the prairie mother must deal.

And it is how she deals with it that

makes up the tale of this final volume.

She no longer loves her husband, but
there are the children, the home, the

scheme of life that has always seemed
right to her. She has always been what
she calls a one track woman. There
must be a clean way out of the trouble,

and that way she is going to find and to

follow. The woman sketched by Mr.
Stringer is sound and sweet clear

through and her love for her son is a

powerful passion, but she is wise with it.

She doesn't smother him with it. She
has brought him into the world, and
knows that one day she will give him
back to the world. But she can fight for

him, and fight she does. There is one
scene where she defends the child from
the rage and brutality of his father that

is like a rallying cry to the spirit of ma-
ternity. Mr. Stringer writes his book in

the measure of the prairies in which it

is cast, but the surprising part of it all

is that a man should have such an in-

sight into the secrets of a woman's
heart. "The Prairie Child" is a tale of

life in the West, the characters of which
are the kind that are to be found any-

where between Medicine Hat and the

Peace River.

"BY STAR AND COMPASS"
One of Four Books Signalled out by

Ontario Department of Education

In circular 56 of the Ontario De-
partment of Education the statement is

made that "By Star and Compass" (S.

B. Gundy, Toronto, $1.25) is "one of

four books that should be re d during
the year." The circular deals with

suitable supplementary reading for de-

partmental examinations and the fact

that W. S. Wallace's book comes in for

special mention is, indeed, a splendid

tribute. The book is not intended to be

a history of Canadian exploration. Ra-
ther is it a collection of stories illus-

trating the history of Canadian explor-

ation, linked together by such brief

comment as seems to be necessary. The
author has merely r.ttempted to put into

story form some of the achievements of

the great pathfinders of the northern

half of North America and thus invest

these achievements with an interest

which is perhaps, lacking in historical

narr .fives of the traditional type. "By
Star and Compass" gives a good idea

of the romance and adventure that have
gone to the making of the map of Can-
ada and should .in consequence, be hai -

ed as a "find" by teachers and pupils

alike.

FOR THE USE OF NURSES
"Essentials of Anatomy and Physiol-

ogy" Compiled by Amy E. Pope.

Nurses, active and potential, appreci-

ate manifestations of interest in their

work and the bookseller who knows his

customers can show the nurses who call

at his store that he is alert by mention-
ing "Essentials of Anatomy and Physi-

ology" (G. P. Putn m's Sons, New
York), which has been especially ad-

apted for the use of nurses by Amy E.

Pope, a writer of note with several

splendid treatises to her credit. In the

Standard Curriculum for Schools of

Nursing it is stated that the object of

the course in Anatomy and Physiology

is (1) to give the pupils a practical

working knowledge of the structure
' nd functions of the normal human
body as the essential basis for the study

of hygiene, dietetics, materia medica,

and all pathological conditions, as well

as for the safe and intelligent use of or-

dinary practice of nursing measures in

the w .rds; (2) to discourage popular,

haphazard, and pseudo-scientific ways
of thinking about the body and its func-

tions, to give practice in the correct use

of ordinary scientific terms, to train in

habits of exact observation and rea-

soning, and to arouse rvn intelligent in-

terest in scientific work generally. While
compiling this textbook, the objects of

the course set forth in the Curriculum
were constantly in the mind of the au-
thor and every endeavor was made, in

choosing from the great amount of ma-
terial included in these two important
subjects, to take that which would best

comply with the purposes there men-
tioned. It is believed that this new vol-

ume with its m ss of information and
no less than 158 illustrations, will be

"ound complete, practical and satisfac-

tory.
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A TALE OF THE JEWS
"Whom the Romans Call Mercury" by

Dr. James P. Richardson

"Whom The Romans Call Mercury"
(Dorrance and Co., Philadelphia, $1.), is

a tale of the Jews which was written

more than a quarter of a century ago by
Dr. James P. Richardson, head of the

Prosso Preparatory School of Houston,
Texas, but which was kept under lock

and key until submitted to and accepted

by Dorrance only two months ago. There
may be a shock for some in this little

volume but those who know the author's

deeply theistic nature and his sincere

belief in God's redeeming love will feel

the reverent undertone with which he

has handled his subject. The book is a

tale of the Jews; its characters "Bib-

lical"; its locale, the Holy Land; its

form, fiction. Joseph the rich man of

Arimathea, Joseph the carpenter, Mary,

Ann the mother of Mary, Zacharias, an

Egyptian, an Angel, officers and sol-

diery of the Roman Herod—live in and
stand forth boldly from the pages of this

book. Dr. Richardson has treated a dif-

ficult theme in a remarkably clever man-
ner and, as a result, "Whom The Romans
Call Mercury" is a thoughtful and read-

able little volume.

SCALING MOUNT EVEREST
Members of Famous "Bury Expedition"

Tell the Story

Well illustrated and the assimilation

of its contents made easier by maps,
"Mount Everest, The Reconnaissance
1921" (Longmans, Green & Co., Toronto,

$7.50), is a book that should b:- in every

library worthy of the name, both private

and public. It is the kind of book that

comes only once in a long, long while by
reason of the fact that the expedition

will doubtless rank with the classic Arc-

tic and continental achievements that

have made land-marks in the annals of

discovery. The book opens with a bril-

liant introduction by Sir Francis Young-
husband, President of the Royal Geo-

graphical Society and Chairman of the

Mount Everest Committee, by which the

Expedition was organized. Then comes
the fascinating narrative of the expedi-

tion itself, told by Col. Howard-Bury,
the leader; he is followed by G. Leigh-

Mallory who describes the strenuous

climbing which, after many failures and

disappointments, discovered what ap-

pears to be a feasible route to the sum-
mit. A. F. Wollaston, another member
of the expedition, enlarges upon the re-

markable fauna and flora of the Tibetan

plateau and valleys and the valuable sur-

vey work undertaken is summarized by
Major 0. E. Wheeler. The Geological

view of the coming season's expedition,

is a chapter by Prof. Norman Collie,

Fresident of the Alpine Club, upon the

difficulties of mountaineering at such

unprecedented altitudes and the -pros-

pects of reaching the summit of Mount
Everest in 1922. The illustrations, tak-

en from the magnificent series of photo-

graphs brought back by the expedition,

are visions of beauty and grandeur, and
the maps display for the first time the

topography and general features of a

vast region hitherto unexplored. The
photographs of this interesting book
will, it is claimed, stand comparison with
those of the Duke of the Abruzzi's nar-

rative of the climbing of Ruwenzori in

Africa. It is fortunate that most of the

famous Alpinists are men who can des-

cribe in good prose what they see and
experience. Professor Norman Collie is

one of them. He regards the mountain
climbers as the most admirable and en-

vied of men and of the hazards of the

Himalayas Professor Collie says: "The
mountaineer encounters dangers on the

same scale as the difficulties. A snow-
slide on a British mountain or in the

Alps is an avalanche; often in the Him-
alayas it becomes a convulsion of na-

ture. The huge icefields and glaciers

that hang on the upper slopes of the

mountains, when let loose, have not hun-

dreds of feet to fall but thousands and
the wind that is thereby produced

spreads with hurricane force over the

glaciers below, on to which the main
body of the avalanche has fallen. Some-
times even the broken debris will rush

down a wide glacier." In concluding,

Howard-Bury says: "I own that I am not

at all sanguine that the summit (of

Everest) will be reached, though I have

no doubt that this year will see the Duke
of the Abruzzi's record of 24,600 feet

broken, and I shall not be at all surpris-

ed to see a height of 25,000 or 26,000

feet arrived at." As to the breaking of

the Duke's record he has proved a good

prophet, for in the first part of June

Captain Geoffrey Bruce and Captain

George Finch of his party got up to 27,-

200 feet, and were only 1,941 feet from

the top of the world. Later there was a

report from Calcutta that Mallory, Dr.

A. M. Wakefield and T. H. Somervell

had gained a point only a few hundred

feet from the top, but could go no

further.

"Where the Ounaniche is

Waiting" — An illustration

(reduced) from "The Laur~
entians," a delightful new
Canadian travel book by T.

Morris Longstreth (McClel-

land and Stewart), Toronto.

ABOUT OVERSEAS MISSIONS

"Christianizing The Heathen" by Hy^
patia Bradlaugh Bonner

Missionary bands and all associated

with missions and church work of this

nature should be interested in "Chris-

tianizing The Heathen" (Watts and Co.,

London, 3 6 net), a comprehensive little

book by Hypatia Bradlaugh Bonner.
First-hand information concerning over-

seas missions is given, the chapters deal-

ing with conflicting elements in teach-

ing, the question of supply, sources of

support and fields of expenditure, the

status of the missionary, the motives
and methods of conversion, education,

medical service and social service, the

results of conversion, the Christianized

native and the future of missions.

Among the important M cmillan is-

sues for the month of June were Sel-

ected Poems by Laurence Binyon, the

English poet and art-lover whom Ed-

mund Gosse has called "one of the most

exquisitely gifted of living English-

men."

A NEW CHAMBERS NARRATIVE
"The Flaming Jewel" is a Thrilling Tale

of Canadian Backwoods

Robert W. Chambers has written so

many popular novels, among them such

successes as "The Restless Sex," "The
Streets of Ascalon," "The Danger Mark,"
etc., that the bare announcement of an-

other from his versatile pen is sufficient

for the average individual. In "The
Flaming Jewel" (McClelland and Stew-
art, Toronto, $1.75) the Canadian back-
woods figure and an atmosphere of up-
to-the-minuteness is given to the tale by
frequent mention of "rum runners" and
"hootch cargoes." The dubious head-

quarters of Mike Clinch in the back-
woods of the Dominion are a meeting
place and refuge for those in fear of the

law. Mike himself, as rough and ready
as they are to be found today, cares only

for Eve, his daughter, and a jewel—the

latter representing all his daughter's

fortune. Quintana and his gang and
James Darragh, Secret Service agent,

arrive in the country on the same day,

both on the trail of the flaming stone.

Trooper Stormont plays a big hand in

the thrilling game that follows and, to

give the true Chambers ring to the nar-

rative, there enters Her Serene High-
ness, Theodorica, Grand Duchess of Es-
thonia. How the lives of these charac-

ters—and a number of others just as in-

teresting—are affected by the coveted
jewel makes a tale of adventure and ex-

citement that ensures complete divorce'

from all troubles while reading it.
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ANOTHER BY CAROLYN WELLS
"The Vanishing of Betty Varian" is Top-

Notch Detective Story

"The Vanishing of Betty Varian"
(McClelland and Stewart, Toronto,

$1.75) can be safely mentioned by book-
sellers to customers in search of "a

really good detective story." For in

this way the Boston Transcript suc-

cintly describes C .rolyn Wells' latest

novel. Undoubtedly it is on a par with

"The Luminous Face" and "The Come
Back" two of the most popular of her

successes. The vanishing of a young girl

with no known enemies, the murder of

her father, and the two tragedies which

follow furnish a mystery the like of

which only so clever a writer as the au-

thor of "The Luminous Face," and
"Come B:.ck" could work out to a sat-

isfactory end. There was no road lead-

ing from the great stone house on the

seacliff except the one on which Betty

Varian's guests stood waiting for Betty

and her father to join them. When they

did not come and Mr. Varian was found

dead and apparently alone in the house

they were sure that Betty could not

have left the grounds. But they did

not find her and so arises a weird mys-

tery which the average reader will want

to see satisfactorily so'.ved before put-

ting down the book.

"MY LIFE OF SONG"
Madame Lui.=a Tetrazini's Autobiogra-

phy Makes Interesting Reading

Of her "glorious life of song," as she

terms it, Madame Luisa Tetrazini

writes, with the freedom and intimate

touch which only a delightful personal-

ity can import, in "My Life of Song"

(Dorrance and Co., Philadelphia, $4).

Whether or not they like music, readers

will thoroughly enjoy this chatty ac-

count of the childhood and career of

one of the world's great singers as told

by herself. "Certain it is," says the

singer, "that my actual training was

probably the shortest of any prima don-

no that the world has produced." She

could accomplish in a year's study of

music wh:-.t it took her older sister four

years to do. Brought up in a musical

home in Florence she was able as a

small child to sing very difficult and

sustained roles. She made her debut in

Rome at the age of sixteen where she

sang before the Queen. Later in South

America she undertook the manage-

ment of and tour of a grand opera com-

pany, much against the wishes of her

own impresario and she met with inter-

esting experiences and people. In a fin .1

chapter she gives advice to singers oi

the future. Mme. Tetrazzini's long-an-

ticipated autobiography is a distinct

event for although Tetrazzini the singer

has bade America farewell, Tetrazzm'.

the writer now unfolds the life of a re-

markable personality and the whole am-

azing tale of a great career whose

truly golden notes have netted the sing-

er over five mill-ion dollars and world-

fame. Prima donna at sixteen, in but a

little time the "Queen of Song" of Pet-

rograd and London, South America and

the United States, Mme. Luisa succeeds

as happily in this new literary role.' She
has a helpful message and cheery good
counsel for young singers, no less a per-

sonal third for those opera-lovers of

America to whom Tetrazzini, The Met-
ropolitan, "Lucia" or "Violetta" are
something to conjure with and remem-
ber. In her book New York, Philadelphia

San Francisco figure, as do also Taft,

Oscar Hammerstein, General Pershing,
Patti, Caruso, "Doc" Leahy, Gatti-Cas-
azza, Woodrow Wilson, John McCor-
mack and many others.

The gre.t singer dwells at length on
the gay scenes of her life, the pleasant
experiences she has had, her public tri-

umphs and her friends, not overlooking
the unpleasant incidents brought about
through envy and ingratitude and clos-

ing with the hope that, although she
has bade farewell to the U. S. A. her
voice may be heard in the capitals of

Europe for many a year to come.

"GOLD FROM TWO SIDES"

Game is Approached from Points of

View of Both Men and Lady Players

The customers who is a golf enthusi-
ast or who is a prospective player will

appreciate being tipped off by the
bookseller to "Golf From Two Sides"
(Longmans, Green and Co., Toronto,
$3.50) by Roger and Joyce Wethered.
The original idea was that Miss Weth-
ered should write a treatise on golf for
young players but as this would have
narrowed the field, her brother volun-
teered not only to supply the instruc-

tional part for boys and beginners, but
to enter more deeply into the compli-
cated regions of iron plays and it was
thought possible to make a booK of it

which might have a wider appeal. This
will account for the title, and the ex-
cellent result is that a book was writ-
ten by highly accomplished and enthusi-
astic young players, one representing
Eve's and the other Adam's side of the

game—the first several and conjoint

guide to the great game of the kind.

Particularly interesting and valuable
is Dr. Roger Wethered's account of his

"Impressions of American Golf." This
book is essentially modern in treatment
and has twenty-eight illustrations from
photographs. The game is approached
from the points of view of both men
and lady players and the book is intend-

ed to appeal to beginners and more ad-

vanced players alike. The technical arti-

cles deal with Tee Shots, with special

reference to Ladies' Play; Wooden Shots
through the Green; Iron Approaches;
Putting; Instructional Hints to Young
Boys and L'.te Beginners; and there are

articles on Oxford Golf since the war;
Ladies Golf, Its Strength and Weak-
ness; Youthful days; Men versus Ladies

and Mixed Foursomes; and Impressions
of American Golf. In writing this book
the authors have not at all attempted
to disguise the fafct that golf is now
looked upon as a serious business and
is one of the most international of

games.

"FIRST PERSON SINGULAR"
W. R. Benet Writes of Those Who Dare

Too Great an Individuality

Sparkling with a humor that is both
ironic and whimsical, "The First Per-
son Singular" (McClelland and Stewart,
Toronto, $1.75) is described as a ro-

mance of very modern young people
against a mellow background of otti-

fashioned family life. Here William
Rose Benet offers nothing more or less

than a realistic tale of very human and
appealing people. To be sure, there are
thrills but the narrative is, for the most
part, dignified and peaceful. The asso-

ciate editor of the New York Evening
Post Literary Review and the author of

"Moons of Grandeur" published a sea-
son ago, takes for the theme of his new
book the fact that the group is banded
together against the individual and will

punish anyone who dares too great an
individuality. The story is that of
Adela Ventress and the town of Tupton
and to what lengths repriu .1 can be car-

ried is shown in this story of a girl who
grows up in a small Eastern town.
Adela Ventress pioves a mystery to the
townspeople, gossip centres around her
name and a narrative of complications

—

humorous and otherwise—is the result.

"THROUGH THE SHADOWS"
Cyril Alington Writes of Assumed Iden-
tities and Consequent Entanglements

An English house party in honor of
an American girl furnishes the setting

for "Throhgh the Shadows" (Macmil-
1 vn, Toronto, $1.75), a comedy of love

and of manners, of assumed identities

and consequent entanglements. When
one character in a story takes on the

identity of another there is always
trouble and amusing situations are
plentiful. Cyril Alington's creditable

effort is no exception to the rule. Sir

Rich .rd Atherton's successful persuad-
ing of his friend Captain England to

help him out by assuming the role of

Professor Lapski, famous spiritualist

and thought-reader, is neatly managed
and the way Peter Lord Ranby yields to

impulse and avows himself to be his

twin brother, the Hon. Rev. P .ul Ranby,
curate and prohibitionist, only to find

himself obliged by circumstances to

keep the name and station he has as-

sumed, is another deft bit of manipula-
tion. Lady Mary Summers also poses

as Mrs. George Howard and Robert

W .lton, the successful brewer, plays the

role of a retired Indian civilian, fur-

nishing a good deal of the humor
through his strenuous efforts to ans-

wer intelligently questions about the

country in which he is supposed to have

spent the greater part of his life. With
such a series of complications to start

with it is not hard to imagine the

mirth-provoking situations which arise.

The annual convention of The Greet-

ing Card Association will take place in

Boston, on Thursday and Friday, Octo-

ber 19 and 20. The headquarters will

be at the Copley Plaza Hotel.
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"HOW THE EMPIRE GREW"
The Story of British Colonization as

Told by Harry Cooper

A graphic picture of the growth of

the British Empire is presented in "How
the Empire Grew" (Religious Tract So-
ciety, London, 3/ net). This is the story

of British Colonization interestingly

told 1 >y Harry Cooper and well illustra-

ted by Arthur Twidle and Alfred
Pearte. While the book is distinctly edu-

cational it is offered in the garb of a

story and should catch the eye of the

average school boy. As a guide for the

teaching of history "in pleasant doses"

it should prove a big help to teachers.

Mr. Cooper begins his narrative with
the arrival in Britain some nineteen

centuries ago of the Emperor Claudius,

lord of all the Romans. Two of the six-

teen chapters are devoted to early days
in Canada and so every part of the

Empire is taken up and discussed, the

final chapter being given over to a lucid

description of the birth and present
status, prospects and possibilities of the

League of Nations.

TWO BY PETER B. KYNE
"The Three Godfathers" and "Kindred

of the Dust" in Reprint

Two novels particularly suited for

summer reading are "The Three God-
fathers" (Cop? Clark, Toionto, $1.00)

and "Kindred of the Dust" (Copp, Clark,

85 cents), the latter being in reprint

form. Peter B. Kyne, famous for such
narativcs as "Cappy Ricks" and "The
Pride of Palomar," wrote both the
above-mentioned novels and they are
easily among his best.

"The Three Godfathers" has been out

of print for years but because of its

merits as one of the best short stories

ever written and also for other reasons
it has been thought advisable to re-issue

it. It is generally admitted that Mr.
Kyne in all his writing has never pro-

duced a type more genuinely loveable

—

despite all their sins—than the three

godless godfathers who figure in this

talc. The story opens with an unsuccess-
ful daylight raid on the Wickenburg
National Bank. Four bad men rode into

the little Arizona town one December
afternoon but only three rode out. And
one of the three carried a bullet hole
through his left shoulder. In the heart
of the desert the three fugitives en-
counter a dying mother with her new-
born babe. They quickly separate them-
selves from their scanty supply of
water and, promising the unfortunate
woman to save the baby, whom she
names after all three, the three bad men
start out across the burning sands
with Death always at their side. Mr.
Kyne's account of what follows is one
of the finest examples of the old stor-
ies of^the Western desert country.
"Kindred of the Dust" is, in brief, the

story of Hector McKaye, owner of the
Tyee Lumber Company, who is famil-
iarly known as "The Laird," and his
son, Donald. At the age of twenty-four
following a trip around the world, Don-

ald prepares to take up his father's
labors. In the meantime little Nan
Brent has grown up there is a child

that calls her mother and whom she
calls Donald after the only human be-
ing who was ever kind to her father
and herself. Nasty rumors fly around
and in course of time Donald and Nan
marry, the former being ordered from
his father's house and disinherited.

Then came the war and while young
Donald fought the Hun both he and
Nan were cleared of the stigma attach-
ing to their names. Returning with a
string of medals, he finds the entire
family waiting "and not until then do
we know how the tangle was brought
about. Without spoiling the tale ,it may
it may be mentioned that the naarative
bristles with action, interest and sur-
prises.

ard translation of Ovid for the English-
speaking world. Certainly this is a book
which should have a strong appeal to
students and professors and, in fact, all

interested in the classics of the early
days.

PETER B. KYNE
Whose latest novel, "Cappy Ricks Re-
tires," is announced for publication by
the Copp-Clark Co., Toronto, for Septem-
ber 1. "Kindred of the Dust" is now
being offered by the same firm in a

reprint edition and another Kyne novel
which has been out of print for some
years. "The Three Godfathers," is also
included in the latest Copp-Clark list.

"OVID'S METAMORPHOSES"

Translated into Smooth-flowing Blank
Verse by Brookes More

"The poet Ovid"—to quote Frederic

Allison Tupper in a scholarly Preface

—

"has found a valiant champion and a
faithful and sympathetic interpreter in

Brookes More," who has translated into

smooth-flowing English blank verse

Book One of "Ovid's Metamorphoses"
(Cornhill Publishing Co., Boston, $1.25).

This comprises the first book of the

above-mentioned standard work, there

being now in process of production a

larger and more complete edition, taking

in the first five books. Mr. More, al-

ready famous as a narrative poet, has
proven to be a competent interpreter of

one of the greatest short story writers

of all time and it is predicted that his

endeavor is destined to become the stand-

"GARDEN OF THE LORD"
Thirteen Living Questions Taken Up by

the Rev. Henry S. Whitehead
Thirteen questions which, it is claim-

ed, have been avoided by other Anglican
divines, are taken up by Rev. Henry S.
Whitehead in "The Garden of the Lord"
(Dorrance and Co., Philadelphia, $1.50).
That the Christian priest has only to
rise to his opportunities to carry himself
and his flock on to great and greater
victories is the thesis of this author. He
pleads for a greater knowledge of one's
own problems, for a facing of facts,
rather than a mere "cheerful" ignoring
of them. It is addressed primarily not
to the clergy but to the average layman,
sketching a broad program of co-opera-
tion for both. What is more, this little

volume is neither a theological treatise
nor a handbook on parochial effective-
ness, although it necessarily treats of
theological matters and is concerned
chiefly with parochial affairs, and meth-
ods of church work. It is intended to
be wholly practical, and to deal primar-
ily with matters not commonly touched
upon even by writers of handbooks, it

being the hope of the author that it may
contribute to the furtherance of clear
thought about problems connected with
the church.

ABOUT AMERICAN LITERATURE
"A Short History of American Litera-

ture" Edited by Brilliant Quartet

Edited by William Peterfield Trent,
John Erskine, Stuart P. Sherman and
Carl Van Doren, "A Short History of
American Literature" (G. P. Putnam's
Sons, New York), is a work that will be
picked up eagerly by those at all inter-

ested in things literary. The short story
and the English language in America
are intelligently discussed and consider-
able space given over to the lives and
works of colonial writers such as Ed-
wards and Franklin, the Knickerbocker
writers, Poe, the Transcendentalists,
poets, essayists, romancers, the literary

Lincoln, Whitman, Mark Twain, Howells,
Henry James, Lanier, Harris, historians

and scholars and preachers and philos-

ophers. This "Short History" is based
upon the Cambridge History of Amer-
ican Literature and it will undoubtedly
go far towards completing the education
of the American scholar by giving him
the opportunity to familiarize himself
with the works of the men who have
from the earliest days been the leaders

of thought in the Republic. The chap-
ters of this "Short History" have been
shaped with special reference to the re-

quirements of college students, but pre-

sent attractive reading also for all in-

telligent citizens who want a good critic-

al guide to the best works of the Amer-
ican authors included in the survey.
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TWELVE HUMOROUS STORIES

"The Sin of Monsieur Pettipon" is Title

of Richard Connell's Collection

Dubbed "the author with a flavor all

his own," Richard Connell provides
abundance of fun ;.nd laughter, some
burlesque and a little satire in '"The Sin
of Monsieur Pettipon" (McClelland and
Stewart, Toronto, $1.75). This is a series

of twelve humorous tales, the characters

of each living, breathing people such as

are encountered daily in the streets. The
title story, of the conscientious second

class French ship's steward, evidences

real originality and is, perhaps the

king-pin of them all. The "Pottle Series"

is also particularly good, these taking

in Mr. Pottle and Culture, Mr. Pottle

and the South-Sea Cannibals, Mr. Pottle

and the One Man Dog and Mr. Pottle

and Pageantry. The others are The Cave
Man, Where is the Tropic of Capri-

corn? Mr. Braddy's Bottle, Gretna
Greenhorns, Terrible Epps, Honor
Among Sportsmen and The $25,000 Jaw.
The titles alone give a good idea of the

quality of the Connell humor to which
high tribute is paid by the New York
Herald when, in reviewing this collection,

it said: "It is a pleasant volume to dip

into for one or two stories r.t a time,

but one should not try to swallow it at

a gulp."

EVOLUTION THEORY ATTACKED
"God—or Gorilla" is Frank Book by Al-

fred Watterson McCann

A book that is filled with much food
for thought is "God—or Gorilla." (S. B.

Gundy, Toronto, $3. net) for which Alf-
red Watterson McCann, author of
"Starving America," "This Famishing
World," etc., stands sponsor. Mr. Mc-
Cann, in throwing a volley of grapeshot
and cannister into what he terms the
most spectacular hoax of a hundred
years, has marshalled a host of astound-
ing facts on the subject of man's origin
which he presents in an endeavor to

show how the monkey theory of evolu-
tion exposes its own methods, refutes
its own principles, denies its own in-

ferences and disproves its own case. The
purpose of this frank and far from
gentle book is to dispel what the author
calls "The ape-man hoax now scattering

its corruptions throughout the world."
"That they (those who form public op-
inion) m .y be given an opportunity to

comprehend the truly ridiculous charac-

ter of the fictions they have been led

to accept as 'demonstrated facts,' the

writer," says the introduction, "has un-
dertaken to present the case with all its

astounding features as they have been
acknowledged by the foremost scientists

of Europe and America." Mr. McCann
marshalls his facts in an eloquent and
skilful manner and then when he has set

the argument clearly before his readers

he leaves them to choose between the

"alternative of ch os or Christ." He be-

lieves that the fascination of Darwinism
is one of the most "disquieting and in-

explicable o* twentieth century phenom-
ena." One of the strongest features of

the book is that the writer does not ask
one to take his word for anything—he
quotes freely from the combatants, "for

out of their own mouths shall they be
condemned," expl .ining their theories

and tactics. Here are chapters from the

making and unmaking of the "Piltdown
Man," the "Trinil Ape-Man," the "Ne-
anderthal Man," and the "Last Link,"

to the "Gibraltar Man," "Hybrids, H .e-

ckel and Confusion." Wells, Huxley,
Darwin, Robert Owen, Herbert Spencer,

Charles Lyell, Pasteur, are all drawn in-

to the "exposure." In the opinion of Mr.
McCann, the preponderance of scientific

evidence has come into court solidly

against the ape whereas on the other

hand, there remains on the side o' the

ape nothing but the old inferences and
assumptions, nothing but the old hypoth-

eses and unsupported theories based on
erroneous or deliberately fabricated

premises. Those interested in the theory

of evolution or the origin of man have
here a book that will keep them busily

engaged for many a night.

"DANCERS IN THE DARK"

Dorothy Speare Writes Novel About the

Doings of Ihe Mod:rn Girl

A courageous novel of our gay young
people by one of them. Such is the des-

cription that has been given to "Dan-
cers in the Dark" (McClelland and
Stewart, Toronto, $1.75). Frankness is

not lacking in the manner in which

Dorothy Speare describes the flapper

at home, in the world, in college and

out of it. She has written with a know-
ing pen of the doings of the modern
young girl and it is to "the girls of to-

day" that the story is dedicated. "Dan-

cers of the Dark" is, in short, a story

of bobbed hair and abbreviated skirts,

of the "Prom" girl and of her dancing

partner, the college youth. It is the

other side of Paradise, the girl's side.

The author, who is a youthful graduate

of Smith College, has been courageous

enough to write a novel about ti e do-

ings of the modern young girl. She gives

a full-length portrait of the creature

who is the despair of her elders, the

bewitchment of her m le contemporaries

and the dark doubt of her serious elder

brother. Miss Speare depicts in start-

ling fashion an unsophisticated girl

from a New England village as she

comes among a group of modern girls.

She does not know whether the methods

of these gay "excitement eaters" would

lead her but floats on the frothy wave
of pleasure in college and out, sustain-

ing many rude shocks as love appears

and disappears across her horizon until

the real thine; comes at last from an un-

expected ouarter. They are a swift,

quick-witted set, these young people,

"jazz loving" dancers in the dark but

their point of view is at all times in-

teresting. Miss Speare writes with a

sure touch, a rare wit and an under-

standing which promise big things for

the future.

SHOULD MAN LOVE TWICE?

John Hastings Turner Thinks So in

"Where Your Treasure Is"

The creator of that inimitable witty
story, "Simple Souls" has chosen for
the theme of "Where Your Treasure Is"
(McClelland and Stewart, Toronto,
$1.75) the idea that "every man mu^t
fall in love twice if he is to love success-
fully once whin he becomes engaged,
then secondly, years iater, with the same
woman." The story opens at a se side

town and develops into a comedy of

character contrasts. Three friends,

Charles Cutman. Owen Weare and Peter
Margett, find themselves at that period
of life where decent men fight desper-
ately against indifference and call it

disloyalty. They feel th .t the ideal wo-
men, to whom they became engaged
some thirty years before, have vanish-

ed along with their own hair. At the

same time Cutman's son, Harold, and
Margett's daughter, full of the most
modern ideas, are starting the great ex-

periment of love. From this situation

r.rises a delightful comedy, filled with
character contrast and incident and
having a deep motive which is sure

to be discussed. "Where Your Treasure
Is" is a witty, humorous and yet deeply

sincere commentary upon modern love.

IRVIN COBB'S LATEST
"Sundry Accounts" is set of Ten Tales

of Everyday American Life

As a writer of humorous tales Irvin

S. Cobb has an international reut tion

"Old Judge Priest" and "Back Home,"
being two of his best known. Now in

"Sundry Accounts" (McClell -ind and
Stewart, Toronto, $2) this much-loved
humorist introduces his admirers to an
amp ification of his genius. Ten tales

of American life, each one a bit from
life as it is to-day, make up this vol-

ume. An amusing story of the "Cater-

Cornered Sex" is one; a story that

makes one pause to think what might
happen if a person were mistakenly

committed to an insane hospital is an-

other. Then there is a story of mixed-

up telephone calls, another of a Western
brakeman, and in fact, ti e book offers

a collection of yarns that bespeak the

master in the art of spinning. One of

the brightest little yarns in the book is

"A Tale of Wet Days" as told by a

true Kentucky gentleman, reminiscing

on the days before the hydra-headed

spectre of prohibition reared its head

in the Sunny South. The litle vo'ume

is alive with humor but here and there,

too, a serious thought is passed on as in

"Darkness" wherein the author makes

the point that although Nature for

awhile forgets and forgives offences

against her there comes a time when

she ce .ses to forgive the mistreatment

of the body and the mind and sends

then her law of atonement to be visit-

ed upon the transgressor with interest

compounded a hundred fold.
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A TALE OF THE UNDERWORLD
'The Deaves Affair" by Hulbert Foot-

ner is Thrilling Mystery-Romance

Hulbert Footner, author of "The Owl
Taxi," "The Substitute Millionaire," "The

Sealed Valley," etc., has come through

with another thrilling mystery-romance
this time of the underworld, in "The
Deaves Aff ir," (McClelland and Stew-

art, Toronto, $1.75). The story has to do

with a young artist in lower New
York who grows dissatisfied with his

work and goes out to seek variety. Be-

coming interested in a street brawl that

centres around an eccentric old million-

r.ire, the artist goes home with him. and

finally accepts a job as caretaker for

the old man. This gets him into the

thick of a b'ackmailing scheme and the

artist solves this problem by creating

a philanthropist out of his protesting

millionaire. The bookseller, on being

asked to pick out n thriller, need only

refer the customer to a letter in the

eighth chapter which reads in part as

follows; "I beg to return herewith the

$5,000 in marked bills that your hus-

band left for us yesterday. We are too

old birds to be caught with such chaff.

The story, a copy of which I sent Mr.

Deaves yesterday, goes to the C arion

tit 11 a. m. to-day for publication in

this evening's edition." This is only one

of the promising paragraphs which go
to make up a narrative of adventure
that is certain to find favor with young
and old.

SATIRE THAT IS SUBTLE

Most Unusual, Yet Brilliant, is P. A.
Crutch's "Queen of Sheba"

Humor and satire that is subtle and
unusual characterize "The Queen of

Sheba" (G. P. Putnam's Sons, New York,
$2.50) by Phineas A. Crutch. With half-

tone illustrations and line drawings on
every page, "The Queen of Sheba"—a'S

here presented—is neither history, ro-

mance nor literary biography but is, in-

stead, a laughable and highly entertain-

ing piece of satire. It is made plainly

evident throughout that the author had
in mind Margot Asquith when he panned
"The Queen of Sheba" whom he quotes
as saying during the course of a discus-

sion on her youthful escapades: "I rode
my camel-foal up the front stairs and
tried to teach the Governor's high-step-

ping Bactarians to jump, which they,

poor knock-kneed creatures, were not in

the least prepared to do, now that I look

back on it. I climbed out on a perilous-

ly-inclined roof and slid down off it into

the dunes sitting on a salver, by moon-
light in my nightdress. ... I was the
life, and very often nearly the death of

the palace, and what my nurse described
as a 'perfect hell of a child'." A burles-

que on "The Sheik" and a "crack" at

Wells through "Solomon's Outline of

History or Wells of Information" are
also discernible and certain sections are
not unlike Strachey as, for instance, the
following description of the queen's
journey to the court of Solomon: "When
the time came to awaken her Balki?

could not be aroused from her sleep.

Sophonisba finally solved the problem
by tickling the soles of her feet with an
ostrich feather, a liberty which none but
the privileged nurse would have presum-
ed to take, but much precious time had
already been lost. In addition to this a
whole series of accidents occurred . . .

for the first time in their lives the she-

asses refused to give a sufficient quan-
tity of milk for the Queen's bath; six of

the nobles discovered that their personal
baggage had been left behind at Ezion,

and committed suicide; and, as though
this had not been enough, fifty of the
Queen's cats broke loose from their cage
and hurled themselves into the nearest

gold-fish tank, where they were prompt-
ly bitten to death by these bloodthirsty

carnivora." Of such is Crutch's "Sheba"
made.

"THE EYES OF LOVE"

Highly Humorous, Epigrammatic and
Knowing Novel by Corra Harris

A tale of the strategic management
of men that will, or should, delight the

heart of woman is "The Eyes of Love"
(McClelland and Stewart, Toronto,

$1.75), by Corra Harris. The author of

"The Circuit Rider's Wife" gives her
large number of admirers a novel story
in which a southern wife discloses her
wiles for managing men, and gives the
world a picture of how a husband really

appears in the eyes of his wife. The
marriage of Windham Cutmore and
Betty Marshall started out to be "ortho-
dox" but it grew into something very
fine and rare, because Betty happened
to have a mind and a will of her own,
studied and analyzed her husband, dis-

covered many disillusioning facts, and
with feminine illogic loved him all the

better for her disillusion. The book is

fundamentally a study of wedded happi-
ness of a rare and beautiful sort achiev-

ed in the face of a formidable divergence
of habits, interests and ideals for Cut-
more has a secret war record of limitless

dramatic possibilities. Some one had
blundered; on the very hour when a gen-
eral retreat had been ordered Cutmore
was sent out with a detail to locate a

certain point in the German line. Three
days later, with a turn in the tide of war,

he was found in a "pit of horrors," with

shattered bones; moreover, he had been
gassed. The other seven men had disap-

peared. Hayden, the officer who had
blundered, denied sending out the detail;

and only his wounds saved Cutmore
from court-martial. He was invalided

home, slowly recuperated, and when
Betty Marshall's loveliness took him by
storm he was outwardly the same de-

bonair self assured, irrepressible Wind-
ham Cutmore as of old. One foresees

that when Fate eventually plays the

grim jest of bringing Cutmore and his

blundering superior officer face to face

something tragic will happen. Hayden
is murdered and Cutmore is suspected

of the crime. How the plot is eventually

worked out is another story.

FAVORITE IN NEW GARB

"Lorna Doone" Makes its Appearance in

Handsomely Illustrated Edition

With thirteen colored pictures and no
less than sixty-one pen and ink drawings,

"Lorna Doone," R. D. Blackmore's fam-
ous romance of Exmoor, is fresh from
the presses of W. and R. Chambers, Ed-
inburgh. Ten shillings and six pence is

the price that is being asked for this

old favorite in its new garb—a garb
that renders the production eminently

suitable for gift purposes. As for the

story of "Lorna Doone" it would be cast-

ing a reflection upon the memory of the

bookseller to attempt to give it here.

Suffice it to say that few more spirited

narratives have been penned than that

dealing in part with the savage deeds of

the outlaw Doones in the depths of Bag-
worthy Forest, the beauty of the hapless

maiden brought up in the midst of them
and the exploits of Tom Faggus. The
incidents, characters, time and scenery

are alike romantic and there is a strong

smattering of the historical novel about

the book which makes it of unusual in-

terest. John Ridd tells the story from

the day when his father was killed by

the devilish Doones of Bagworthy and

it is a narrative of action and incident

of the days when men rode out on the

service of the king and life, indeed, was

cheaply held.

"ASPECTS OF AMERICANIZATION"

A Discussion of an Important Factor of

Development in U. S. A.

Criticism of Uncle Sam's methods of

dealing with the immigrant based upon

actual knowledge and experience is a

feature of Edward Hale Bierstadt's most

human book, "Aspects of Americaniza-

tion" (Stewart Kidd Co., Cincinnati, $2).

This book defines Americanization. It

tells what it is, what it ought to be

—

what it means to the immigrant, and

what it means to the nation. Among
the topics dealt with are Educating the

Immigrant, Immigrant Efforts Toward
Americanization, The Immigrant and In-

dustry, Pseudo-Americanization, For-

eign-Language Press in America, and

the new Emigration legisla'icn, the

whole being topped off with volum-

inous Appendices, a Bibliography, and

an Index. "Aspects of Americanization"

is based on an actual working knowledge

of the conditions and people with which

it deals; it regards the immigrant prim-

arily as a Human Being, not as a Prob-

lem, an Industrial Unit, a Political Men-

ace, or merely a Foreigner; and it not

only presents the author's conclusions,

but it also gives the facts on which the

conclusions are based. In a word, this

is a practical book on the subject, but it

is not dull. Of it Amelie Rives, in her

foreword, has this to say: "Sanity, cour-

age, real patriotism, and a sound knowl-

edge of the facts with which he deals are

the moving forces in this volume, and it

is therefore that I say it is a book in

which all true Americans will be pro-

foundly interested."
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A STORY OF OLD KENTUCKY
"A Bluegrass Cavalier" Dedicated to All

Who Believe in Romance
The very fact that Edwin Carlisle

Litsey has dedicated "A Bluegrass Cav-
alier" (Dorrance, Philadelphia, ($1.75)

"to all those who believe that Romance
is not dead r.nd who love a tale of high
adventure" is sufficient in itself to in-

dicate the kind of book it is. The Ken-
tucky of 1850 furnishes the scene for

this romance. The heroine is from Phil-

adelphia, and is abducted by a fierce

and dashing bandit. She is rescued only
to find there is "another woman." The
right man, however, finds the right wo-
man at 1 ,st, and as the reader follows

the two sets of lovers to their respec-
tive trysting places there are fascina-

ting glimpses of the lovely Bluegrass
region and its denizens. Blood is shed,

kisses are stolen, and there are satisfy-

ing glimpses of beautiful women, chiv-

alrous men, lush meadows and blooded
horses, rosy-cheeked colonels, beds of

mint, and of course, pi .ntation hands
and the irresistible melodies of the fas-
cinating South. The narrative is based
upon a promise made by young Saul
Brentley, heir to a large estate, that he
would not marry without his father's

consent. For a fellow with red blood in

him this was no mean bargain and it

was only natural that life from that
point on should be filled with action

and excitement.

ANOTHER WELLSIAN NOVEL
Versatile Author Probes "The Secret

Places of the Heart"

H. G. Wells in a new role, or rather
in a different light, is "The Secret Flaces
of the Heart" (Macmillan Co., Toronto,
$1.75). A modern psychiatrist is pre-
sented as one of the chief figures of the

story but a young American heroine
proves as adept as this specialist in diag-
nosing a mystifying heart ailment. Sir

Richmond Hardy is a middle aged man,
married, with grown-up children. He is

deeply concerned in his work as a mem-
ber of the fuel commission, trying to get

order out of the after-the-war chaos. He
has a vision of the Better World, but
finds his colleagues hard to get on with,

blindly, stupidly resistant to their own
forward impulses. But Sir Richmond is

also personally in trouble. He is, or

thinks he is, overworked. His nerves are

worn to a frazzle; he loses his temper
and is bee iming inefficient. So he ac-

cepts Dr. Martineau's prescription of a

three weeks' auto trip with the doctor,

to be spent in the search for "self-knowl-

edge." For the fundamental trouble with
Sir Richmond is sex; not in the crudest

or merely bestial form but as a subtler

trouble, which the book proceeds to turn

inside out in a psycho-analytic dissec-

tion. In the course of their auto trip the

pilgrims fall in with a wandering Amer-
ican girl, who proceeds to administer a

new experience to Sir Richmond. In her

he meets for the first time a woman who
might not have been the disappointment

b:s wife was. But the meeting is, of

course, too late. After a few days of

romance, they feel that they must part.

She must not interfere with his work.

She understands and has a world vision

like his own. But they cannot work to-

gether. Sir Richmond goes home to his

work, gains a measure of triumph in his

committee, gets pneumonia and dies, the

final note being the cruelty of it all,

sounded in the appearance of his over-

looked mistress, who breaks into a

"storm of passion, monstrously childish

and dreadful" beside his coffin. And so

the "monstrous cruelty" of love is em-
phasized in the final lines of a novel

which breathes throughout the spirit of

this author for whom no problem is too

confused to be used as material for a

story.

STORY OF WEIRD MYSTERY
Plot of "Immortal Athalia" Deals With

a Lost City of the Incas

Stories innumerable have been written

about the Incas and its lost cities and
they all have been, as a rule, more or

less fascinating. Such a tale is "Im-
mortal Athalia" (Dorrance, New York,

$1.75). Harry Haley gives here a nar-

rative of weird mystery and exciting ex-

periences and if it is thrills that are

wanted the bookseller need not go furth-

er in his efforts to satisfy the inquiring

customer. By way of a subterranean
river the adventurous heroes of this tale

get into the lost city for which they have
been searching. Here they meet with

many and terrbile adventures. Athalia,

an immortal equipped with dazzling and
unnatural beauty who has returned from
the mysterious realm of Deities to greet

her hero, rules over the city. In one of

the three adventurers who have pene-

trated the mysteries of the lost city, in-

viting death, Athalia sees the reincar-

nated spirit of Ollantay, her hero. This

newcomer, Tom Drexel, she predicted

would play no small part in the destiny

of the ancient city over which she ruled.

But in the days following the ire of

beautiful Athalia, the eruptions of the

fire-mountain and the final destruction

of all that they hold dear add horror

upon horror to their lives. The hero

sails away at last, leaving directions to

those who shall follow him that they

may get the full value of his manuscript.

Details of the discovery and many scien-

tific facts gathered during the expedi-

tion make up this report. The story

bristles with action, rushing through

some three hundred pages to a trium-

phant climax depicting the ire of Hac-

turn and the passing of Athalia's do-

main.

Messrs. John Long, London, have pub-

lished at 7s. net, "The Measure of

Youth," by Emeline Morrison, author

of "Good Grain," the prize-winning

novel in last year's John Long £500

prize competition for the best first no-

vel. Published on the 9th August, 1921,

"Good Grain," 8s. 6d. net, has been in

constant demand ever since and is now
in the third impression.

GOLPHERS OF ALL KINDS
P. G. Wodehouse's Humor Runs Rife in

"The Clicking of Cuthbert"

The humor of P. G. Wodehouse, au-
thor of "Indiscretions of Archie," "Pic-
cadilly Jim," and several others just

as good, is given free rein in "The Click-

ing of Cuthbert" (McClelland and Stew-
art, Toronto) and the result is a book
about golf and golfers that is a verit-

able scream. Devotees of the game will

cherish the volume while other.-; will

laugh heartily and enjoy it to the full.

Cuthbert B .nks was young, handsome,
and plays four on the Wood Hill links,

but he could make no impression on the

soulful girl of his heart until Vladimir
Brusiloff the eminent Russian novelist

(eighteen at Nijni-Novgorou), kissed

him on both cheeks before the entire

Literary Society, after which Adeline's

attitude changed from scorn to adora-

tion. Cuthbert is not the only hero in

this book who finds a proficiency on

the links stand him in good stead. There

are golfers of every kind, from haughty
scratch players to those who are con-

tent with a modest one hundred and
twenty for the round. Incidentally, the

author plunges into the misty past and

tells the tale, never before published

except on a paving-stone and a couple

of bricks of the Babylonian epoch, of

how golf was introduced into the king-

dom of Oom by the captive from S'nan-

drew's. It is a rare tale, humorously

passed on.

OBSTETRICAL NURSING MANUAL
Nancy E. Cadmus Hopes to Help in

Raising Standards of Profession

Nancy E. Cadmus, R. N., a nurse with

a continental reput jtion, has prepared

for use in connection with text books

of obstetrics a "Manual of Obstetrical

Nursing" (G. P. Putnam's Sons, New
York) which should be of value to nur-

ses in general and those engaged in ma-
ternity work in particular. The booksell-

er located in the neighborhood of a

hospital or r> nurses' residence ought

to be able to do quite a nice business

with a book of this kind. The author

has prepared this work out of a con-

viction of the pressing necessity for im-

proved methods in the teaching, study

and supervisory work in obstetrics. An
insufficient amount of attention is or-

dinarily given to obstetrics in the usual

training course. There are usually not

enough instructors r.nd supervisors, too

little time is given to it, the teaching

personnel is inadequate, and there is

poor co-operation between supervisors

and instructors. It is the hope of the

author that this manual, used in con-

nection with one of the several excellent

text books on the subject, may supply

training schools with an aid to a grad-

ual development of remedies for the

conditions mentioned above. The in-

creased demand for public health nurses

in maternity cases demonstrates the

awakening public interest in obstetrical

nursing and it is to help the cnise that

this manual has been published.
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A PRIZE-WINNING NOVEL
Ernest Perochon's "Nene" enjoyed a

Sensational Success in France

Ti 1 .nslated from the French of Er-
nest Perochon, "Nene" (McClelland and
Stewart, Toronto, $1.75) is offered to

Canadians as a novel which h:id a sen-

sational success in France. "Neno" is

the tragedy of a big woman's soul, a

peasant woman in France, who "hires

out" to care for the tiny children and
home of a widowed farmer. The story
is told with all the exquisite simplicity

which is so much a part of the work of

the best modern French writers. The
novel won the Prix Goncourt, awarded
by the French Academy in 1920, and has
met with wide success in France, as a
rare interpretation of rural life. The
success of this work was instantaneous.
Everywhere it was hatted as the finest

interpreta-Jo:. in years cf the spirit c£
rural France. Madeleine Clarandea'u, the
heroine of the tale, is n. big, strong girl

—working away from home. In the har-
vesting season she took the sickle and
followed the men. Hired to keep house
for young Michael Corbier, Madeleine
senses danger as she nears her new
home. A squirrel crosses her path and
she sees in this an omen of ill luck.

Nor is she wrong. An encounter with
one of the farm hands which ended with
the girl victorious in <n fistic engage-
ment started the trouble. The story

spread rapidly that Madeleine was liv-

ing in sin with Corbier and with this

foundation the plot runs to a surprising
climax.

"TARRANT OF TIN SPOUT"
The Love Story of One of the Last

Horsemen of the Great West

Author of "Twisted Trails," "The
Plunderer," and other novels of fr.st-

moving action, Henry Oyen offers in

"Tarrant of Tin Spout" (McClelland
and Stewart, Toronto, $1.75) a stirring

romance of a soft-voiced, drawling
young Westerner, whom women in-

stinctively loved. "Tarrant of Tin
Spout" is an excellent picture of the
life of a Texas oil boom town. Spence
Tarr nt makes his first appearance at
the railway station wearing a cattle

man's sombrero and in short order
proves he is not merely an oil man by
riding: a bucking pinto pony, while the
freshly arrived, beautiful young woman
from the effete city looks on in mixed
awe and r.dmiration. Spence is a quick
worker and the trouble beginsi at once.

Marjorie plays up very nicely as lead-

ing lady, the villian's entry is announ-
ced and the game is on. Miss Dickinson
had come to the little Texas town in

search of her father, who, she fe°.rs, has
been caught in the toils of the oil craze.

Her fears are realized, for she scarce-
ly knows her once conservative father.

Tarrant, whose rough exterior is at first

terrifying, assumes the right to pro-

tect her in her new surroundings, and
after many adventures he wins the

right to a continuance of his guardian-
ship. But before this point is reached

there are some good fights, much in-

trigue and excitement galore. Tarrant
stood deliberately in the way of the big

oil interests of Dickinson himself but
Marjorie finally swings around to the

side of the young man whose air of de-

bon ire friendliness she had so heart-

ily resented and the narr .tive rushes
on to a sensational and spectacular

climax.

A HISTORY OF EDUCATION
H. M. Beatty Deals With Experiments

and Problems in New Book

"A Brief History of Education"
(Watts and Co.; London, 4/6) by H. M.
Beatty, Senior Moderator and Scholar

of Trinity College, Dublin, late Senior

Inspector of Schools in Ireland and
author of "Dante and Virgil," "Educa-
tion in a Prussian Town," etc., is a book
hat lives well up to its title. The au-

thor set out to write a brief history of

education and this is just what he has

done. The education of to-day, it is

known, ha>s its root in the past; and

the simpler experiments of earlier

times often suggest a solution for the

similar but more intricate problems of

to-day. These experiments and prob-

lems, from ancient Greece to twentieth

century England, are here described

and explained in plain terms, without

technical or antiquarian detail. The
history of education during the past

century, argues the author, has many
burst bubbles to its credit but he claims

history has its own useful part to play

in enlarging the view and stabilizing

the judgment of the men of to-day.

The historical study of education, he

also makes clear, has an important of-

fifice to fulfil in counteracting the stunt-

ing and narrowing effects of present-

day specialization in the work of teach-

ing. Cognizant of the magnitude of

his task, the author has contented him-
self with casual references to the Plat-

onic and Aristotelian theories in an-

cient times and in modern days to the

reactions on education of the industrial

and social revolution of the last century

and a half.

'The Book-Nook" Is Name of New Store

Opened in Vancouver; B. G, By B. M. Toon;

Good Business In Expensive Volumes

WITH A background of four years

in "Eaton's," Toronto, eleven

years at David Spencer's, Van-

couver, and a year with Forsyth's, Van-

couver, B. M. Toon has now opened his

own book shop in Vancouver, B. C.

The name used is "The Book Nook,"

and the location is at 316 Richards

Street.

Twelve years' association with the

book-loving public of Vancouver has

created a large personal clienteie for Mr.

Toon, and it is his personal following

that is putting his new shop on the map
in fine style.

A big holiday business was done—not

in reprints—but in expensive volumes.

And by the way, thi& is also the report

of many of the Vancouver stationers

and booksellers.

Expensive chi'drens' books also went

well.

A large clientele is also being devel-

oped through the operation of a pocket

library. This library of English re-

prints is pocket size. Volumes are sold

at 60c. and exchanged for 10c.

A'l the several hundred Spencer em-
ployees pass the door, and a big book

business, with exchange privileges, has

been done among them. The special or-

der business 1 has been good and is being

encouraged.

ONOTO WATANNA'S CAREER

Mrs. Francis F. Reeve of Alberta Was
Born in Montreal

Cattle ranching and authorship are

not usually regarded as kindred occu-

pations, but Mrs. FraDcis F. Reeve, of

Alberta, better known by her pen name
"Onoto Watanna," has demonstrated by
her recent production of "Sunny San"
that a knowledge of, and active partic-

ipation in the management of a Western
ranch, is no hindrance to the effective

employment or one's creative imagina-
tion in a widely different sphere. Mrs.
Reeve was born in Montreal, her father,

the late Edward Eaton, being at one
time one of the wealthiest Englishmen
in Japan. Coming to America, he settled

finally in Montreal. Mrs. Reeve—who is

the seventh child in a family of fourteen

—heard so much of Japan from her

father and her uncle who had lived there

so long, that it appealed strongly to

her imagination and her first great suc-

cess in writing was the story which be-

came world-famous, "The Japanese
Nightingale." It ran through one edition

after another, having a sale of over

two hundred thousand, was translated

into French, German, Swedish, Spanish

and Japanese, and was produced as a

play in America, England and France.

She wrote many other stories of Japan,

and, indeed, found it difficult to induce

publishers to let her get away from

that setting.

Mrs. Reeve has been twice married;

first to B. W. Babcock, of New York

City, a theatrical manager, and second

to Francis F. Reeve, formerly secretary-

treasurer and one of the owners of the

Red Star Towing and Transportation

Company of New York City, and for the

past five years, president of the Pleas-

ant Range Stock Farms Limited, of Al-

berta, a cattle ranching corporation, of

which Mrs. Reeve is secretary and one

of the three owners.
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A volume which is likely to be as

popular as its its predecessor, "The
Reign of Relativity"—now in its fourth

edition—is a forthcoming work by the

same author, entitled; "The Philosophy

of Humanism and Other " Subjects."

(John Murray, London). Viscount

Haldane has written it as a companion
volume to his first work.

An unbiassed opinion of the state of

affairs in Ireland when that country

was p ssing into a state of civil war,

is supplied by two independent visitors

in "Ireland in Travail," which Mr. Mur-
ray, London, has just published. The
authors are Joice M. Nankivell and
Sydney Loch, who lived in the midst of

the tremendous happenings they de-

scribe, ran uncommon risks, and yet

succeeded in remaining neutral.

In view of the determined criticism

which, as civilization advances, is con-

tinuously being levelled at Theism, its

adherents from time to time are com-
pelled to vindicate their faith and its

claims on the reasons of man. This,

the Rev. J. H. Beibitz has done in his

book shortly to be issued by Mr. Mur-
ray, London, "Belief, Fai:h and Proof;

An Enquiry into the Science of Natural

Theology." Suggestions .re made re-

garding the outstanding difficulties of

Theism and the attribution of omnip-

otence to God.

"Reconstruction in France," by Wil-

liam MacDonald, which was published

by Macmillan on June 27, is a compre-

hensive sui-vey of the unparalleled work
which France had undertaken in the re-

storation of its invaded departments.

Mr. MacDonald has spent most of the

past five years in Europe, as a corres-

pondent, and knows devastated France
intimately from repeated visits both

during and since the war.

A. Moseley's new satirical work on the

Jewish people entitled "The Much-Cho-
sen Race" has had to be postponed ow-
ing to a serious dispute with the author.

The matter which is to be settled in the

High Courts at an early date is of the

greatest interest to publishers and au-

thors.

der & Stoughton, include; Engli:;h Irish,

Canadian and Amerlcn au.hors of mte.

A concrete and very human story of

reconstruction in France is told by
Warwick Deeping in his forthcoming

Macmillan novel. "The House of Adven-

ture." It is a stirring romance of the

rebuilding of the French village of Bea-

court. of how an English soldie- helped

Madame Latour repair he- ru : ned inn,

and of tl e love, the hatred the reveng?

and the final satisfaction that rewarded

him.

Stanley Paul and Co., London, an-

nolnce that the public tion of Sydney

People of Canada
Carry off Honors
For Book Reading

At a publisher's headquarters in

London an interview was secured
with one of Canada's publishers,
Ernest W. Walker, of Toronto, and
the Ryerson Press. Mr. Walker
was in England on the annual
visit that Canadian publis-iers—
like their brethren in Amer'ca—
pay to London. During the conver-
sation the London publisher sail:

"Per head, the Canadian peop.e
read more books than any other
people."

Mr. Walker said he thought this

might be putting it too high, but
admitted that a sale of 30,000
copies of a novel in a country with
a total population of 8 millions

—

including a heavy percentage who
could not read English—might be
classed as a notable achievement.
That number of copies of books by
Harold Bell Wright and Ralph
Connor was sold in Canada.

The London publisher (a pro-
founded believer in Canada from a
book point of view), remarked that
England, with its population of

46,000,000, looked on a 100,000 cir-

culation as something: very big.

This being so, the Canadian 30,000
was more than creditable, and a
great omen for the future.

"Uncle Mary," a novel for young or

old, by Isla May Mullins, author of the

popular "Blossom Shop" stories. "Omar
The Tentmaker," a new edition of Na-
than Haskell Dole's romantic story of

the Persian poet, philospher, statesm n

and man-of-affairs and "The Spell of

Sicily:" The Garden of the Mediterran-

ean, by Will S. Monroe.

The Pulitzer prize of $1,000—for the

best American novel of the year—has
again be awarded to Booth Tarkington,

this year for his "Alice Adams" (B. B.

Gundy.)

The Page Company, Boston, an-

nounce that Mrs. Larz Anderson's new
novel of "high society"—"Polly the

Pagan"—will positively .ppear in July.

A recent Canadian bulletin from the

British publishing house, Messrs. Hod-

"Red Flower," a new novel by F. H.
Snow, which T. Fisher Unwin, London,
is publishing is an unusual and fascin-

ating story of Russian life. In the Rus-
sian phase "to pick the red flowers" is

to have love affairs; and it is these

with the tragic outcome of them, that

provide the catastrophe narrated.

T. Fisher Unwin, London, is just pub-
lishing the 1922 edition of the Anglo-
South American Handbook, edited by
W. H. Koebel, for the Federation of

British Industries. The scope of the vol-

ume is even wider than that of the last

year. The aim of the editor has been

to give the business man and traveller

up-to-date information on everything he
wants to know about Latin-America.

The fi st cheap edition of J. H. Fabre's
remarkable study of insect life, "Social

Life hi the Insect World," was issued

by T. Fisher Unwin, London, recently.

Messrs. John Long, London, have pub-
lished at 7s. net, "When the Ice Melts,"

by Amy J. Baker. This is the ninth

novel the author has written. All her

previous novels h ve been published by
the House of John Long and have been

outstanding successes.

Two of the Pulitzer prizes in Ameri-

can letters, for the year 1921 were
awarded to Macmillan authors. The
prize of $1,000 for the best volume of

verse published in 1921 was received by

Edwin Arlington Robinson for his Col-

lected Poems. The prize of $1,000 for

the best biography teaching patriotic

and unselfish service to the people was
awarded to Hamlin Garland for his

|

Daughter of the Middle Border, which

completes the story of the life of Mr.

Garland's p .rents, and with his earlier

volume, A Son of the Middle Border,

forms a remarkable record of the in-

timate social history of midland Ameri-

ca from the end of the Civil War to the

beginning of the World War.
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Messrs. John Long, London, published

at 7s. net, "Shadow Show," by Viola

Bankes.

Among the books published last

month by The M cmillan Company were
Warwick Deeping's new novel, "The
House of Adventure; Dr. Grenfell's La-
brador, in a new edition, with new ma-
terial; Causes and Cures for Social Un-
rest, by Ross L. Finney; Reconstruction

in France by William Macdonald; The
Catholic Spirit in Modern English Lit-

erature, by George N. Shuster.

The firm of T. Fisher Unwin, Lon-
don, est blished in 1882 and formed into

a limited company in 1915 with its

founder as governing director, has now
added to its Board of Directors two
gentlemen both of whom will act as

managing director of the firm, A. D.

Marks, who has been connected with
the firm for the past thirty years, and
who was f'rst elected to the Board two
years ago, and C. B. M. Childs, who
has been called to the bar and was edu-
cated at Rugby School and St. John's
College, Oxford.

W. L. Huggins, the uthor of a new
book on Labor and Democracy, is also
the author of the Kansas Industrial Act
and presiding judge of the Kansas
Court of Industrial Relations. He gives
a provoc tive discussion of government
in its relation to industry, and an in-

forming account of the first eighteen
months' experience in the administra-
tion of Kansas Industrial Act. (Mac-
mill n Company.)

Messrs. John Long have published,

"The House of Ogilvy," by Wini'red
Duke. It is one of the first five novels
accepted for publication from amongst
the select few which were closely in

the running with "Good Grain," by t'm-
rheline Morrison, the prize-winning no-

vel in the recent John Long £500 prize

competition for the best first novel.

Books For Which
Demand Has Been

Most Noticeable

The following, judging by reports

from retailers, were the best selling-

books in Canada during June.

Fiction

1 If Winter Comes, (Mc. & S.) .... 90
2 The Secret Places of the Heart,

(MacM.) 83

3 Love Story of Aliette Brunton.... 75

4 Rustle of Silk, (Allen) 70

5 Marie Chapdelaine, (MacM ) G8

6 The Bridge, (H. and S.) G6

Non-Fiction

1 Painted Windows, (Putnam) 82

2 Masques of Ottawa, (MacM.) 76

3 Books and Characters 64

4 Mirrors of Downing St., (Put-

nam) 64

5 Here, There and Everywhere 62
6 Home Radio 60

The following were in greatest de-

mand in the McClurg Stores, Chicago,
during the month:

Fiction

If Winter Comes, (McC. and S.); The
Beautiful and Damned. (Copp-Clark);
The Sheik, (Ryerson Press); Vande-
mark's Folly, ; The Great Prince

Shan, (McC. and S.); To the Last Man,
<H. and S.); The Head of the House of

Coombe, (McC. and S.); Gentle Julia,

(Gundy); The Isle of Seven Moons,
(Ryerson); Man Size, (Allen); "Q," (Al-

len); Saint Teresa, (Allen).

Biography

Memoirs of the Crown Prince of Ger-
many; Memoirs of Eighty Years; Auto-
biography of Edward Bok.

History

The Story of Mankind; The Outline of

History, (MacM.1.

Miscellaneous

The So-Called Human Race; His Soul

Goes Marching On; The Revolt Against

Civilization.

The only book by Archie P. McKish-
nie, favorite author of wild and ani-

mal life stories of Canada, to appear
this year, will lie a story for young and
old called "Openway." It will be pub-
lished by Messrs. Hodder & Stoughton
this fall. Mr. McKishnie has recently

left his home in Toronto for a summer
trip to the west where he will spend
the season in out-door rambles and
study, collecting material for the winter
writing.

The first public utterance of Sir J. M.
Barrie was the magnificent address
which marked his accession to the rec-

torship of historic St. Andrew's in Scot-

and, when his words were flashed

round the civilized world no sooner than
they left his lips. It is now to be brought
out in book form under the spoken title

of "Cour ige," and will probably reach

Canadian bookshops sometime early in

July. It is brought out by Messrs. Hod-
der & Stoughton of Canada, Barrie's

exclusive publishers, and will be pro-

curable in cloth and leather editions.

The great $25 000 competition for

C nadian authors has been brought to a

close. The many manuscripts which
flooded the officers of Messrs. Hodder
& Stoughton of Canada are now in the

process of reading. Announcement of

prizes ($2,000 for the novel, $500 for

the prize juvenile) will be made
through the press at the earliest possible

moment.

After a si'.ence of many years, Mar-
garet Deland, the distinguished woman
novelist, has brought out another full-

length book. She will be remembered s

the powerful writer who b ought out

"The Awakening of Helen Ritch : e"' an!

"The Iron Woman" some time ago. The

book, which is just now being publish-

ed in Canada by Messrs. Hodder &
Stoughton, is a novel of married life,

and is called "The Vehement Flame."

The arrangement of
the books in any
store has a good deal
to do with the sales.

Here thousands of
books take up very
little space yet the
title of each stands
out distinctly.

With the shelves and
tables here hi close

proximity the lay-

out of this store is

such tlmt it would
appear as though
Ben F r a nk lin's

words were heeded
—-"Time needlessly

employed is time
losi."
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"Anton Chekhov's Note-Book," pub-
lished by B. W. Huebsch, is being put to

a novel use in several short-story cours-

es at Columbia. The instructor has pre-

scribed the book to the members of his

classes and given them the following
practical assignment: Take some idea,

situation or fragment in the Notebook
and develop it into a short story.

Suggested Sea-Books for Vacationists

Karl Baedeker has recently confirmed
the arrangement he made with the T.

Fisher Unwin, Ltd., London, many years
ago whereby this firm is to act as the
sole agent for the sale of the "Baedeker
Guides" in Great Britain, Ireland, and
most of the colonies. The bookselling
and stationery trades of these places
will be supplied through T .Fisher Un-
win. New editions are in active prep-
aration, but booksellers need have no
hesitation in keeping the present edi-

tions in stock as unsold copties will be
exchanged as new editions , become
ready.

Curiously enough, a novel that is

a mercilessly frank picture of southern
life
—"Children of Transgression," comes

to America by way of England. Mr.
Fisher Unwin was so much interested in

one of Mrs. G. Vere Tyler's novelettes in

the Smart Set, that he wrote asking her
to submit her next novel to him. It hap-
ened that she had just finished writing
"Children of Transgression," and so she
sent it over to him, receiving an imme-
diate acceptance. Mr. Unwin brought
out the book in England in the early
part of the spring and Henry Holt and
Co., New York, published it in March.

Ernest Raymond, author of "Tell Eng-
land" (McClelland Stewart), was master
at Eastbourne and Bath for five years,
afterwards he took a theological course,
and saw active service as chaplain in

Gallipoli. Later he was with the De-
sert Column in Sinai and Palestine; he
was at the battle of Passchendaele, then
ordered to Mesopotamia, joined the
"Hush-Hush" Brigade in Persia, and in

1919 was with the British troops in Rus-
sia. The story falls into two episodes,

the first describing with wonderful in-

timacy and sympathy, life at a public

school, and the second a powerful nar-

rative dealing with Gallipoli.

"Indian Legends of Vancouver Is«

land," by Alfred Carmichael, a promin-
ent citizen of Victoria, B. C, is a spec-

ial book the Musson Book Company an-

nounce for publication this month. One
of the unusual features of the book is

the illustrating. This work has been
done by a British Columbia artist, J.

Semeyn, who not only possesses auth-

entic knowledge of the ancient dress

and customs of the coast natives, but

gives evidence of being a master of im-

aginative craftsmanship. The legends

attach historical and superstitious in-

terest to points of interest on Vancou-

ver Island and are fascinating reding
for anyone interested in folklore or In-

dian literature.

NOT only are people on their va-

cation likely to add a sea-book

or two to their collection when
they pack up, but friends who are giv-

ing books look upon a selection from the

best books of the sea as one of the

most appropriate of gifts to be sent by
mail or carried along for the week-end
trips. A list that should be of help to

the bookseller in preparing such sug-

gested displays is the one that was
printed two years ago as the outcome

of a voting contest managed by the

American Library Association at the

time of the Merchant Marine exhibit.

Over 250 titles were suggested for what
was called the "Deep Sea Bookshelf" of

which the first twenty-five Hvere as

follows:

Treasure Island by Robert Louis

Stevenson.

Two Years Before the Mast by R. H.

Dana.

Sea Wolf by Jack London.

Captains Courageous by Rudyard
Kipling.

20,000 Leagues Under the Sea by
Jules Verne.

Cruise of the Cachelot by Frank T.

Bullen.

Under Sail by Riesenberg.

Mr. Midshipman Easy by Frederick

Marryat.

Lord Jim by Joseph Conrad.

Nigger of the Narcissus by Joseph
Conrad.

Typhoon by Joseph Conrad.
Robinson Crusoe by Daniel Defoe.
Wreck of the Grosvenor by W. Clark.

Russell.

Westward Ho! by Charles Kingsley.

Toilers of the Sea by Victor Hugo.
Sailing Alone Around the World by

J. Slocum.
Pilot by James Fenimore Cooper.

Dauber by John Masefield.

Kidnapped by Robert Louis Steven-

son.

Seven Seas by Rudyard Kipling.

Salt Water Ballads by John Mase-
field.

Cruise of the Snark by Jack London.

Many Cargoes by W. W. Jacobs.

Moby Dick by Hermann Melville.

Youth by Joseph Conrad.

The Nautical Magazine recently pub-

lished the result of a competition organ-

ized to discover the best fifty sea-lit-

erature books, the list of fifty in or-

der of cumulative choice being:

Cruise of the Cachelot by F. T. Bul-

len.

The Colonial Clippers by Basil Lub-

bock.

The Brassbounder by D. W. Bone.

Treasure Island by Robert Louis

Stevenson.

Two Years Before the Mast by R. H.

Dana.

Westward Ho! by Charles Kingsley.
Round the Horn Before the Mast by

Basil Lubbock.

Sea Songs and Chanties by W. B.

Whall.

Typhoon by Joseph Conrad.

Mr. Midshipman Easy by Captain
Marryat.

Nigger of the Narcissus by Joseph
Conrad.

Merchant-Men-at-Arms by D. W.
Bone.

Log of a Sea Waif by F. T. Bullen.
Wreck of the Grosvenor by W. Clark

Russell.

Mutiny of the "Elsinore" by Jack
London.

Captains Courageous by Rudyard Kip-
ling.

Mirror of the Sea by Joseph Conrad.
Lord Jim by Joseph Conrad.
Salt Water Ballads by John Mase-

field.

Voyage of the "Sunbeam" by Lady
Brassey.

Life of Nelson by Southey.
Tom Cringle's Log by M. Scott.

Grain Carriers by E. Noble.
Clipper Ship Era by A. H. Clark.
Sailing Ships and Their Story by E.

K. Chatterton.

Broken Stowage by D. W. Bone.
Shadow Line by Joseph Conrad.
Many Cargoes by W. W. Jacobs.

A Tarpaulin Muster by John Mase-
field.

Moby Dick by Herman Melville.

Vanity Fair by Thackeray.
Peter Simple by Captain Marryat.
A Mainsail Haul by John Masefield.

The Riddle of the Sands by Erskine
Childers.

Voyages of Captain Cook. 2 vols.

Men of the Merchant Service by F. T.

Bullen.

David Copperfield by Charles Dick-

ens.

My Life at Sea by W. C. Crutchlley.

Adam Bede by George Eliot.

Naval Occasions by Bartimeus.

Cruise of the "Falcon" by E. F.

Knight.
Almayer's Folly by Joseph Conrad.

Don Quixote by Cervantes.

Robinson Crusoe by Defoe.

My Vagabondage by J. E. Patterson.

Les Miserables by Victor Hugo.

A unique volume is announced for

early publication by B. W. Huebsch,

Inc. It is entitled "American Indian

Life" and is the work of twenty-five of

America's greatest anthropologists who
combine to erect an enduring monument

to a passing race. In fictional form the

book gives authoritative information

about American Indian tribes, each

scientist writing about the tribe in whose

lore he is expert.



July, 1922 BOOKSELLER AND STATIONER 47

New Books of the Month PUBLISHED BY FIRMS
THROUGHOUT DOMINION

COPP CLARK CO., 517 WELLINGTON
STREET W., TORONTO

Fiction

Kindred of The Dust; Peter B. Kyne,
Cloth, 85c.

The Three Godfathers; Peter B. Kyne,
Cloth, $1.00.

RYERSON PRESS, 299 QUEEN ST. W.,
TORONTO

Fiction

The Hidden Places; Bertrand W. Sin-
clair, Cloth, $2.00.

Shepherds of the Wild; Edison Mar-
shall, Cloth, $1.75.

Big- Peter; Archibald Marshall, Cloth,

$2.00.

The Purple Pearl; Anthony Pryde,
Cloth, $2.00.

Silver Cross; Mary Johnston, Cloth,
$2.00.

Moon Rock; Arthur J. Rees, Cloth,

$2.00.

Isle of Seven Moons; Robert G. Ander-
son, Cloth, $1.75.

Green Sea Island; Victor Bridges,
Cloth, $1.90.

Slimtonian Socker; Everett Macdon-
ald, Cloth, $1.75.

Chanting Wheels; Hubbard Hutchin-
son, Cloth, $1.75.

Desert Dust; Edwin L. Sabin, Cloth,

$1.75.

Non-Fiction

Indoor Games and Amusements; Ruth
Blakely, Cloth, $1.25.

It Can Be Done, (Poems of Inspira-
tion); Compiled by Joseph Morris, Cloth,

$1.75.

It Can Be Done, (Poems of Inspira-
tion); Compiled by Joseph Morris,
Leather, $3.00.

White Magic; Mrs. John le Breton,
Cloth, $1.00.

The Outline of Science; Frof. J. Ar-
thur Thomson, Cloth, 4 Vols., (First two
volumes now ready), $4.50 per vol.

The Story of Mankind; Hendrik Van-
Loon, Cloth, $5.50.

Book of Insects; J. Henri Fabre, Cloth,
$5.00.

McClelland & stewart, 215 vic-
toria STREET, TORONTO

Fiction

Blower of Bubbles, Arthur Beverley
Baxter (New Edition), $1.50.

Dancers in the Dark, Dorothy Speare,
$1.75.

The Deaves Affair, Hulbert Footner,
Benett, $1.75.

Eyes of Love, Corra Harris, $1.75.
The Flaming Jewel, Robert W. Cham-

bers, $1.75.

The First Person Singular, Wm. Rose
Benett, $1.75.

Mothers-in-Law, Baroness von Hutten,
$1.75.

Nene, Ernest Perochon, $1.75.
Sundry Accounts, Irvin Cobb, $2.00.
The S n of M. Pe lipon, Richard Con-

nell $1.75.

Three Men and a Maid, P. G. Wodehouse,
$1.75.

Tarrant of the Tin Spout, Henri Oyen,
$1.75.

The Vanishing of Betty Varian, Carolyn
Wells, $1.75.

Where Your Treasure Is, John Hastings
Turner, $1.75.

Van Loan Memorial Edition—Fore; Old
Man Curry; Score on Innings; Taking
the Count; Buck Parvin. The set
$10.00.

Hoax—Anonymous, $1.75.

Jiminy, Gilbert W. Gabriel, $1.75.

McClelland & stewart, 215 vic-
toria STREET, TORONTO, ONT.

Non-Fiction

To-Morrow We Diet; Nina Wilcox
Putnam, $1.00.

The Czecho-Slovake in America; Ken-
neth D. Miller, $1.00.

The Russians in America; Philip M.
Rose, $1.00.

The Poles in America; Paul Fox, $1.00.

Joining in Public Discussion; Alfred

Dwight Sheffield, $1.25.

Prime Ministers and Presidents; Chas.

Hitchcock Sherrill, $2.50.

The Love Match; Arnold Bennett,

$1.50.

Marooned in Moscow; Marguerite E.

Harrison, $3.00.

Tramping With a Poet in the Rockies;

Stephen Graham, $2.00.

Points of the Compass; Lavern
Churchill, $1.50.

It Is To Laug-h; Edna Gerster, $1.25.

Modern Christian Callings, Various au-

thors.

Juvenile

Bat and Ball, A. H. Gem Readers, 10c.

The Magic Garden, "How and Why" ser-

ies, 22c.

Fairy Stories from Japan, B. S. R. Ser-

ies, 14c.

Fairy Stories from Serbia, B. S. R. Ser-

ies, 14c.

Working of the World, "How and Why"
Series, 25c.

GEORGE J. McLEOD, KING ST.,

TORONTO
Fiction

The Covered Wagon, Emerson Hough,
Cloth, $2.00

Bennet Malin, Elsie Singmaster; Cloth,

$2.00.

Indelible, Elliot H. Paul, Cloth; $2.00.

Man Size, William McLeod Raine, Cloth;

$2.00.

Non-Fiction

How to sell at Retail, W. W. Charters,

Cloth; $3.00.

Juveni'e

Seizer of Eagles, James Williard
Schultz. Cloth; $1.75.

HODDER & STOUGHTON (MUSSON
BOOK) 263 ADELAIDE STREET

TORONTO
Fiction

The Pathless Trail, Arthur D. Friel,

Cloth; $2.00.

Nicolette; A Tale of Old Provence, Bar-
oness Orczy, Cloth; $1.75.

The White Desert, Courtney Ryley Coop-
er, Cloth; $1.75.

The Matherson Marriage, Ruby M.
Ayres, Cloth; $1.75.

The Vertical City, Fannie Hurst, Cloth;
$2.00.

The Vehement Flame, Margaret Deland,
Cloth; $2.00

Soul s For Sale, Rupert Hughes, Cloth;
$2.00.

The Idealist, John Owen, Cloth; $1.75.

A Knight Amnog Ladies, J. E. Buck-
rose, Cloth; $1.75.

The Conflict, C. B. Kelland, Cloth; $2.00.

The Hawke of Rede, Harry Harding,
Cloth; $1.75.

Rory O'Moore, A. G. Hales, Cloth; $1.75.

Homeland, M. Margaret H. McCarcer,
Cloth; $2.00.

Non-Fiction

The Bible for School and Home, Pater-

son Smyth, Cloth; $1.35.

Home Making Simplified, James Harvey
Robinson, Cloth; $3.00.

The Latest Thing and Other Things,

Alexander Black, Cloth; $2.25.

Lord, Teach is to Pray, Alexander
White, D. D. Cloth; $2.00.

Redemption, J. D. Fleming, D. D., Cloth;

$2.50.

Home Radio, How to Make and Use it,

A. Hyatt Verrill, Cloth; 85c.

Radio for Everybody, Austin C. Les-

carboura, Cloth; $1.65.

The Radio Amateurs' Handbook, Fred-

erick Collins, Cloth; $1.65.

MACMILLAN CO. OF CANADA, 70

BOND STREET, TORONTO
Fiction

Cautionary Tales for Children, Hilaire

Belloc, $1.65.

Through the Shadows, Cyril Alington,

$1.75.

Secret Places of the Heart, H. G. Wells,

$1.75.

Non-Fiction

Religion, Second Course, Roderick Mac-
Eachern, 35c.

The Reconstruction of Religion, Chas.

Ellwood, $2.50.

Peacemakers, Ida M. Tarbell, $1.80.

Landmarks ;n Historv of Early Chris-

tianity, Kirsopp Lake, $1.40

(Continued on next page)
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New Zealand Visitor

A recent visitor to Toronto was F. E.
Jones, of the wholesale paper and sta-

tionery house of W. H. Sims and Sons,
Christ Church, New Zealand, who was
in the city renewing contracts. Mr.
Jones is on a tour around the world
and does not expect to get back to New
Zea'and rnt'l next Christmas.

Altering Toronto Store

Stainton, Downey and Ives, station-

ers, Bay Str;et, Toronto, have recently
been making some renovations and im-
provements in their store. A new fea-

ture is the fitting up of a travelers'

room on the second floor for the use

of the company's salesmen. Attractive

office furnishings have been installed.

Series of Gift Boxes

A new series of gift boxes has just

been put out by Whiting and Cook.

The boxes present the appearance of

beautifully modelled bronze in tints of

green, brown and blue. The bottom is

covered with green felt and the cover is

hinged. No advertising appears on

the; outside of the box so that when
empty of stationery it forms a unique

container for lette.s, keepsakes or candy.

To Help the Draftsman

Another addition has been made to

the Dixon line—450 A. The idea of this

is to enable the draftsman, in reaching

for his pencil, to pick up the one con-

taining the lead he wan!s. For in-

stance, he buys a different colored

wedge rubber tip—white, red, blue or

green—for the pencils of varying de-

grees of hardness he uses—white for

the 4B, red for HB, blue for the 2H,

green for the 6H and so on. These

are packed in unique display cartons, as

illustrated.

WEDGE
Eraser Tips
In 4 Colors
Instantly identify each of

4 degrees of pencil leads

Especially convenient for

arlist&dnfonai arfaaountrts

m

The Ledgerette Appears

Believing there is a field for a com-

pact loose leaf ledger outfit to retail at

a very moderate price, the Irving-Pitt

Manufacturing Company of Kansas City,

Mo., is manufactuiing such a book, which

they have designated the Ledgerette.

As its name indicates, it is light in

weight as well as inexpensive.

The Ledgerette is bound in a good

quality of black imitation leather and

is equipped with a metal hinge. It has

four 5-16 in. posts standard spacings.

Its minimum capacity is one and one-

quarter inches and its expansion is 90

per cent.

Ledgerettes are put up in outfits con-

sisting of one ledger binder, 200 litho-

graphed ledger sheets and one canvas

tabbed index Among the features of

this device is the locking mechanism.

The covers do not require a key for their

operation, being opened by a slight

movement of two small levers at the

ends.

Ledgerettes are made in two sizes only

—7Y2 x 10% inches and 9% x ll 7/8

inches.

NEW BOOKS OF THE MONTH
(Continued from previous page)

Contemporary American Novelists, Carl

Van Doren, $1.65.

The Art of the Moving Picture, Vachell

Lindsay, $2.00.

Japanese American Relations, Iichiro To-

kutomi, $1.65.

The Story of Job, Rev. Minor Devine,

$2.50.

Theory of Mindas Pure Act, Giovanni

Gentle, $4.50.

A History of Labor, Gilbert Stone, $5.00.

The New Idealism, May Sinclair, $3 50.

Christian Work as a Vocation, Various

writers, edited by Sneath, $1.10.

Modernism in Religion, Rev, J. McB.
Sterritt, $1.65.

Pattern Making, Agnes K. Hanna, $1.65.

Obstetric Nursing, Van Blarcom, $3.05.

No More Slate Pencils

The Binney and Smith Co., 81-83 Ful-
ton street, New York, announces that

it has decided to discontinue its line of

slate pencils.

Dixon "Rapid Writer"
"Rapid Writer" is the name of a

new Dixon pencil containing a wide,

soft lead. It is hexagon in shape and
has a strong eraser tip. It is finished

in blue with gold stamping.

"Snapfast" Reminder Out

The Robinson Manufacturing Com-
pany of Westfield, Mass., have just put

on the market their new Robinson
"Snapfast" Reminder which sells at 20,

25, and 35 cents.

The new Reminder has the Robinson
Perforated Coupon Pad, a separate cou-

pon for each note which is torn out
when attended to. The pad is held in

place by the new "Snapfast" method in

a flexible cover, so thin and pliable it

cannot be felt in the pocket. This

cover is made of the company's Excel-
sior leather material.

These Reminders are shipped in 2

dozen assortments with a supply of

extra fillers. The assortments are
packed in attractive sales-making dis-

play cartons. The assortment complete
costs $5.25.

"SUN BONNET VAMP"
The "Sun Bonnet Vamp," which both

runs and walks, has just been put on
the market by the Art Toy Shops, 2220
Lisbon Avenue, Milwaukee, Wis. It is

artistically painted in bright color-.

Cico In New Dress

The Carter's Ink Co. is now putting
out Cico in an opal glass jar with an
adjustable brush.

Easel Display Stand

The photographic supply business is

one that booms at this time of the
year. And "Dixon" announces a new
number to merchandise the Dixon
"Best" White No. 352 pencil; which is

for marking photo mounts. The illus-

tration shows the new number which is

an easel display stand containing two
dozen pencils.
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Weldon Roberts

49

rubber erasers
NO DEALER HAS NEED OF ANOTHER LINE OF

ERASERS WHEN HE STOCKS
World's Standard Quality

THEY MEET EVERY NEED.

Weldon Roberts Rubber Co. Newark, N . j.USA.

CATHOLIC
PRAYER BOOKS
SCHOOL BOOKS

RELIGIOUS ARTICLES

We have the largest

assortment in Canada

Three different catalogues

will be mailed upon request

GRANGER FRERE5
LIMITED

43 NOTRE DAME ST. WEST MONTREAL

School Bags

Made in Canada
By Canadian Workmen
For Canadian Children

Catalogue Upon Request

LIBRAIRIE BEAUCHEMIN, LIMITED
Manufacturing Stationers

79 St. James Street, Montreal

GET THE BEST! BLOTTING PAPER
MANUFACTURED BY

THE EATON-DIKEMAN COMPANY, Lee, Massachusetts, U.S.A.

THE FOLLOWING WELL-KNOWN BRANDS CARRIED IN STOCK

Magnet Columbian Lenox Arlington Wavelet

Matrix and Filter Papers

FOR SALE BY THE LEADING JOBBERS IN PAPER

Housatonic
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Our Salesmen

wwmf
ETING,

CMDS

are now on their way to show you our new productions in Valen-

tine, Easter, St. Patrick, Mother's Day, Hallowe'en and Thanks-
giving Cards. Also a new line of Birthday, Tally and Place Cards.

The line is unusually distinctive, and exceptionally orig-

inal, while the quality and values are sure to please.

WILLIAM E. COUTTS
263-267 ADELAIDE STREET WEST TORONTO

15he 'Pen with the ffig Sale.

PERRY & Co.

"Queen Mary"
Pen.

DESIGNED SPECIALLY
FOR LADIES' HANDWRITING <S2

MADE OF THE FINEST WHIT E METAL

This Beautiful Pen has received the Gracious
Approval of Her Majesty THE QUEEN.

WRITE FOR OUR PATTERN CARD.

PERRY & Co. ltd.
LONDON and BIRMINGHAM (England)

The illustration shows sheet coming from dry end of Papei
Machine and passing through the tub of Size.

No. S of a series.

"From Rags to Writing Paper"
TUB SIZING. A proccss on 'y k>v«i> to the

* best Bond Papers. It im-
proves the strength and surface and imparts a
"crackle" not found in inferior grades. It is

applied to the sheet immediately after making,
by means of immersion i.1 a bath of hot arimal
size solution.

Write for Brochure of manufacturing illustrations—"From Rags to Writing Paper"—sent on re-

quest.

The Rolland Paper Company, Limited
MONTREAL

Makers since ISS2 of Superfine Linen Record and other High Grade Papers

Made in Canadai

and BETTER

CANE'S LEAD PENCILS

.The William Cane & Sons Company.
LIMITED

NEWMARKET ONTARIO
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WHOLESALE /M±\ STATIONERS
GLASS MANUFACTURERS

SPECIALTY MANUFACTURERS
SEND FOR

NEW SPECIALTY CATALOGUE
AND NET^PRICE LIST

NEW LOW PRICES THROUGHOUT

KIMPTON, HAUPT & COMPANY
^53 BEEKMAN STREET, NEW YORK. U. S. A.~

BLOTTING
PAPER

Now Being Made-in-Canada

and sold by all the wholesale
paper houses

Specify and Feature Canadian
Blotting

Howard Smith Paper Mills Ltd.

MONTREAL

V
/

y
RADICAL DROP
in RUST CRAFT

GIFT NOVELTY PRICES
The Rust Craft Practical Gifts, more cleverly

boxed than ever before, may now be sold at

PRE - WAR PRICES
Send for New Price List Today

Rust Craft Publishers, In., Boston, Mass.

PAPER FASTENERS EYELETS & METAL SMALLWARES LIMITED
(Amalgamating FISK, DAVEY & CO., Limited, and F. DOWLER & SON)

BEST 45 S5 642 208 209 1051 54 R5 LOWEST

QUALITY
PRICES

SMALL BENDOVER

WA1NWRIGHT STREET WORKS, ASTON, BIRMINGHAM, ENGLAND



52 BOOKSELLER AND STATIONER—Advertising Section July, 1922

Mucilages and Paste
are Made in Canada

Catalogues mailed to the trade on request.

Canadian Factory and Offices at

9-11-13 Davenport Road Toronto

&nA&

Fine Inks and Adhesives
FOR THOSE WHO KNOW

Higgins'

Drawing Inks
Eternal Writing Ink
Engrossing Ink
Taurine Mucilage
Photo Mounter Paste
Drawing Board Paste
Liquid Paste
Office Paste
Vegetable Glue, etc.

Are the finest and best Inks and Adhesives

These manufactures have a unique standing
among discriminating consumers, the ready-
money kind who know what they want and are
willing to pay for It. Tbey are worth cater-
ing to.

CHAS. M. HIGGINS & CO., Mfrs.
Branches :

Chicago. London
271 Ninth St.

BROOKLYN. N.Y.

GOLDING PAPER CUTTERS
Are made in a large variety of sizes and styles. The illustrations

show the Golding- Hand Lever Cutter and the Fearl Cutter. These
are the smaller of the quantity cutters and are in wide use by banks,

multigraph shops, print shops, stationers, wholesale houses, manu-
facturers and photographers. The cutting widths range from 14 V2

inches to 30 inches. Stock from two to three inches thick can be

cut at one time.

All Golding Cutters are broadly guaranteed as to accuracy, durability

and workmanship.
Write for Booklet O

GOLDING MANUFACTURING COMPANY
FRANKLIN, MASS., U.S.A.

We also manufacture the Golding Art Jobber, Golding Jobber, Pearl Press, Golding
Auto-Clamp and Hand Clamp Power Paper Cutters, Boston and Official Card Cut-
ters, Little Giant Lead and Rule Cutter, Golding Tablet Press.

r'

ARTISTS MATERIALS

We carry a complete line of Artists Materials

Agents for Winsor & Newton. London. Eng
A.RAMSAY & SON C°

Plonl I'e.i]

Toronto Winnipei Vancouver

urawing ivia.teria.is

WEBER products require little

Salesmanship—their nationally
known quality serves to sell them
on sight.

F. WEBER CO.
PHILADELPHIA, PA.

Baltimore, Md. St. Louis, Mo.
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THE BUYERS' GUIDE
// what you want is not here, ivrite us, and we will tell you where to get it. Let us suggest that you consult also

the advertisers' index, facing the inside back cover, after having secured advertisers' names from the directory.

Tne information you may desire may be found in the advertising j/ages. This department is maintained for the

benefit and convenience of our readers. The insertion of advertisers' headings is gladly undertaken, but does not

become part of any advertising contract.

RELIANCE
INK—
Selling: Reliance Ink helps to
make your store known as the
"Quality" Store of your town.

"GRIP" — the perfect office

paste, is the friend maker of
the stationer.

RELIANCE INK CO.
WINNIPEG.

LTD.

Travellers are now out
with complete lines.

French Ivory.
Greeting; Cards and Post Cards for

every Season and occasion.

Decorations ind Novelties for Christ-
mas, Hallowe'en, St. Valentine and
Easter.

Tays, Seals and Cards, Toy Books.
Pennants, Cushions, etc.

Souvenir Novelties (Biggest Range in
Canada.)

Conservo Lunch and Bib sets.
Christraus Stockings.
Celebration Goods Powder Puffs.
THE PRODUCT OF FIVE FACTOR-

IES WE OWN OR CONTROL.
Wo are the Canadian Representatives of
S. Langsdorf & Co., New York City, makers
of the best popular priced line of French
Ivory Toilet Lines, Toilet Sets and Manicure
Sets in the United States.

We have a Catalogue worth having
Your name on a post card brings it.

PUGH SPECIALTY CO.,
Limited

38 to 42 Clifford St., Toronto Canada

TRADE DIRECTORY
ADDING MACHINE ROLLS
Brown Bros., Ltd., Toronto. Ont.

ACCOUNT BOOKS.
Roorum & Pearse Co.. Brocklyn. N.Y.
Brown Bros., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.
Dominion Blank Book Co, St. John, Que.
W. V. Dawson. Montreal, P.Q.

Vawter, Luckett, Toronto. Ont.

ACCOUNTING SYSTEMS.
Mcnrum & Pearse Co. Brooklyn.
Brown Bros., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.
Dominion Blank Book Co.. St Johns, Que.
Vawter, Luckett, Toronto. Ont.

ADHESIVFS
Cement

The Carter's Ink Company, Montreal, Que.

Glue
The Carter's Ink Company. Montreal. Que.
Reliance Ink Co., Ltd., Winnipeg, Man.
S S. Stafford's Inks. Toronto.

Mucilage
Brown Bros. Ltd., Toronto.
The Carter's Ink Company Montreal, Que.
Reliance Ink Co . Ltd . Winnipeg.
Menzies & Co., Toronto, Ont.
S. S. Staffords Inks. Toronto.

Pastes
Brown Bros. Ltd., Toronto.
The Carter's Ink Company. Montreal, Que.
S S Staffords Inks. Toronto.

ALBUMS
Au'ojrrnpb

Brown Bros., Ltd., Toronto, Ont.
National Blank Book Co.. Holyoke, Mass

Phn'ngraph
Brown Bros., Ltd., Toronto, Ont.
Buntin Gilli s & Co .

I. id . Hamilton.
National Blank Book Co.. Holyoke, Mass.

Post Card
Brown Bros., Ltd., Toronto, Ont.
The Copp. Clark Co.. Ltd., Toronto, Ont.
National Blank Book Co.. Holyoke, Mass

Postage Stamp
The Copp. Clark Co.. Ltd.. Toronto, Ont.

ALMANACS
The Copp Clark Co., Ltd.. Toronto.

ARTISTS' MATERIAL.
A. Ramsay & Son Co., Montreal.
F. Weber & Co.. Philadelphia.

ART PUBLISHERS
Greeting Cards

Buntin Gillies & Co., Hamilton, Ont.
The Copp, Clark Co.. Ltd.. Toronto. Ont.
Wm. E. Coutts. Toronto.
Pugh Specialty Co., Ltd., Toronto.

Place Cards
The Copp. Clark Co.. Ltd. Toronto, Ont.
Pugh Specialty, Toronto, Ont.
Rtist Craft, Boston, Mass.

Post Cards
dopp Olark Co., Ltd., Toronto. Ont.
Wm. E. Coutts. Toronto.
Pugh Specialty Co.. Ltd.. Toronto
Rust Craft. Boston. Mass

BASKETS, (Fibre)
Diamond State Fibre of Can., Ltd., Toronto.

BOOK PUBLISHERS
N. W. Henley Pub., New York City.
Grossett & Dunlap. New York City

S. B. Gundy, Toronto, Ontario.
Thos. Allen, Toronto.
Hodder & Stoughton. Toronto.
John C. Winston. Toronto.
Longmans Green & Co., Toronto, Ontario.

MacmMIan Co., of Canada. Toronto. Ont
Phillip & Sons, England.
McClelland & Stewart. Toronto.
Simplicity Co., Grand Rapids. Mich.

BILL HOLDERS.
Kimpton, Haupt & Co., New York.

BINDERS
Brown Bros., Ltd., Toronto, Ont.

Elbe File & Binder, New York City.

Goes Lithographing Co., Chicago.
Boorum & Pease Co., Brooklyn, N.Y.
W V. Dawson, Ltd., Montreal.
Vawter Luckett, Toronto, Ont.
National Blank Book Co.. Holyoke, Mass
Dominion Blank Book Co., St. Johns, Que.

BI ACKBOARDS
Brown Bros. Ltd., Toronto.
C. R. MacDougall, Toronto, Ont.

BLOTTING PAPER
Daton-Dikeman Co., Lee, Mass.

hooks.
Interest Tables

Brown Bros., Ltd., Toronto, Ont.

French
Granger Freres, Montreal, Que.
Thomas Nelson & Sons, Ltd., Toronto.

Blank
Brown Bros., Ltd., Toronto, Ont.
buntin Gilli's & Co., Ltd., Hamilton.

Canadian Pad and Paper Co., Toronto. Ont
W. V. Dawson, Ltd , Montreal. Que
Boorum & Pease Co . Brooklyn.
Vawter Luckett, Toronto, Ont.
Dom. Blank Book Co., St. Johns, Que.
Nat. Blank Book Co., Holyoke. Mass.

Exercise
Buntin Gillies & Co., Ltd , Hamilton.
W. V. Dawson, Ltd., Montreal. Que.
Canadian Pad & Paper Co., Ltd., Toronto
The Copp. Clark Co., Ltd.. Toronto, Ont.

Educational
Sir Isaac Pitman, Toronto, Ont.
BUSINESS FORMS

Dawson Bros., Montreal.

CALENDARS
Desk

Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Kimpton Haupt & Co.. New York.

Memo
Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.

Vawter Luckett. Toronto, Ont.
Kimpton, Haupt & Co.. New York.

CARDS
Greeting

Wm. E. Coutts, Toronto.
Gibson Art Co., Cincinnati, Ohio.
Lonsdale & Bartholomew, Montreal.

International Fine Art Co.'s. Montreal.

Playing
Goodall's, London, Eng.
Consolidated Litho., & Mfg. Co. Ltd., Mou Teal

Copp Clark Co., Toronto, Can.
United States Playing Card Co., Windsor. Oni

Tally
The Copp Clark Co., Ltd., Toronto.
Wm. E. Coutts. Toronto.

CASH REGISTERS
National Cash Register Co., Toronto.

CHALK
Lecturers

Binney & Smith Co.. New York.

Toy
Binney & Smith Co., New fork.

CLIPS
Paper

Autotype Co., Oakville. Conn.
Brown Bros. Ltd., Toronto.
Defiance Mfg. Co.. New York.
Kempton. Haupt Co.. New Yom.
Hensel Milranen, Syracuse, N. J.
n. K. Mfg. Co.. Syracuse, New York.
Paper Fasteners Eyelets and Smallwares, Ltd.
Birmingham, England.

Pen and Pencil
Brown Bros., Ltd., Toronto, Ont.
Coop Clark, Toronto, Ont.

CRAYONS
Artists

Binney & Smith Co.. New York.
F. Weber & Co.. Philadelphia. Vm.

Drawing
Binney & Smith Co., New York.
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Hold the Line

Here's the line to hoid

—John Heath's Tele-

phone Pen. You will

not hold it long be-

cause it sells so quick-

ly. There's quality
about it. It writes
smoothly, never cor-

rodes, and lasts long.

Get connected with
the Telephone Pen for
quick sales.

Supplied hy all Hit Uailni Whole-
sale Houses in Canada

Registered

London, Eng.. Export Agenc>

8 St. Bride Street

LONDON, E.C.

WATERSTON'S

"BEE" jig BRAND

MARK

SEALING WAX
Factory :

Warriston Works, Edinburgh, Scotland

Elbe Spring Binder
with the inner folder All

sizes: all bindincr Vi
to 2" capacity.

Jit '
':".':;

•::;„.

ELBE FILE & BINDER CO.
215-217 Greene St., New York, N.Y.

Made since 1885

STAMP PADS
AND

STAMP
INKS

Exclusively

B. G . Volger Mfg. Co. Inc.

PASSAIC, N.J.

Lecturers
Binney & Smith Co., New York.

Marking
Binney & Smith Co., New York.

Miscellaneoi"
American Lead Pencil Co.. New York.

Binney & Smith Co., New York.

Mill
Binney & Smith Co., New York.

Railroad
Binney & Smith Co.. New York.

Textile
Binney & Smith Co., New York.

Toy
Binney & Smith Co.. New York.

CRAYON PENCILS
American Lead Pencil Co.. New York.

CUTTERS
Paper

Golding Mfg. Co., Franklin, Masa.

Card
Golding Mfg. Co.. Franklin, Mass

DAILY JOURNALS
Brown Bros., Ltd., Toronto, Ont.

DATER8
Can. Numbering Machine Co., Ltd., Toronto.
Fulton Specialty Co.. Elizabeth. N J

DESK
Baskets

Brown Bros. Ltd., Toronto.
A. R. MacDougall, Toronto, Ont.

Pads
Canadian Pad and Paper, Toronto, Ont.

DIARIES
Brown Bros., Ltd., Toronto, Ont.
Boorum & Pease Co., Brooklyn, N. Y.

DISTRIBUTORS
Brown Bros. Ltd., Toronto.
Conn Cbrk. Toronto, Ont.
Aubrey O. Hurst, Toronto. Ont.

ENVELOPES
W. V. Dawson. Ltd., Montreal. Que.

ERASERS
Can. I. T. S. Rubber Co., Toronto, Ont.
Eagle Rubber Co . Ashland Ohio
Weldon Roberts. Newark. N. J.

Artists

Can. I. T. S. Rubber Co... Toronto, Ont.
Weldon Roger's NewrV. N .T

Blackboard
A. R. MacDougall, Toronto, Ont.

Ink
Can. I, T. S. Rubber Co.. Toronto, Ont
We'don Roberts. Newnrk. N. .1.

Miscellaneous
Can. I. T. S. Rubber Co., Toronto, Ont.
We'don Roberts. Newark. N .1

Rubber

Can. I. T. S. Rubber Co.. Toronto. Ont.
American Lead Pencil Co.. New York.
Kinrpton. Haupt & Co New Vork
Weldon Roberts, Newark, N. J.

FANCY GOODS
Granger Freres, Montreal. Que.
Pugh Specialty Co.. Ltd . Toronto. Ont

FILES
Drawer

Elbe File and Binder. New York City.

GLASSWARE
S'atinnem

Brown Bros., Ltd., Toronto, Ont.
Defiance Mfsr Co.. New York
Kimpton, Haupt & Co . New York.

INDEXES
Telephone

Elbe File & Binder Co.. New York.

INKS
Copying

The Carter's Ink Co.. Montreal. Que.
S. S Stafford. Toronto, Ont.

Drawing
Chas. M H'treino & Co.. Brooklyn. N. T
Royal Ink Co.. Toronto, Ont.
F. Webor & Co.. Philadelphia. Pa.

Eradicators
The Carter's Ink Co . Montreal. Que.

Fonntain Pen
The Carter's Ink Co . Montreal. Qu«
S. S. Stafford. Toronto. Ont.
Reliance Ink Co.. Ltd . Winnineg. Man
L. E. Waterman Co . Ltd.. Montreal. Que

NUMBERING MACHINES
Can. Numbering Machine Co , Ltd. Toronto
Royal Ink Co., Toronto, Ont.

Writing
The Carter's Ink Co.. Montreal, Que.
Reliance Ink Co.. Ltd., Winnipeg, Man.
Royal Ink Co., Toronto, Ont.

S. S. Stafford, Toronto, Ont.
L. E. Waterman Co.. Ltd., Montreal, Qua

IMPORTERS (Balloon)
Robertson Kennedy, Montreal, Quebec.

INK STANDS AND WELLS
Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Kimpton, Haupt & Co., New York.
Frank A. Weeks Mfg. Co.. New York.

KEY CONTAINERS
Buxton, Inc., Springfield. Mass.

CASES
Buxton. Inc., New York.

LEATHER GOODS (Fancy)
Brown Bros., Ltd., Toronto, Ont.

LOOSE LEAF
Brown Bros., Ltd., Toronto, Ont.
W. V. Dawson Ltd., Montreal, Que.
Dom. Blank Book Co., St Johns, Que.
Boorum A Pease Co., Brooklyn, N. Y.
Vawter Luckett, Toronto, Ont.
National Blank Book Co., Holyoke, Mbbs

Metals
Brown Bros., Ltd., Toronto, Ont.
W. V. Dawson, Ltd.. Montreal, Que.

MAP TACKS
Moore Push Pin Co., Wayne Junction, Pa

MIRRORS
Phillips Mfg. Co., Toronto, Ont.
Manzies & Co., Ltd., Toronto, Ont.

MOISTENERS
Brown Bros., Ltd., Toronto, Ont.
Kimpton, Haupt & Co.. New York.

A. R. McDougall, Toronto, Ont.

NOVELTIES
Brantford Felt Novelty Co.. Brentford, Ont
Pugh Specialty Co., Ltd., Toronto, Ont.

Evans & Co., Montreal, Que.
Gibson Art Co., Cincinnati, Ohio.
Rust Craft, Boston, Mass.
Fulton Specialty Co., Elizabeth, N. J.

McClelland & Stewart, Toronto, Ont.
Buxton, Inc., Springfield, Mass.
Granger Freres, Montreal.

OFFICE EQUIPMENT
Brown Bros. Ltd., Toronto.
Runtin Gillies & Co.. Ltd.. Hamilton.
Granger Freres, Montreal, Que.

Filing Systems
Kimpton, Haupt & Co., New York.

PADS
Desk

Brown, Bros., Ltd., Toronto, Ont.
Canadian Pad and Paper, Toronto, Ont.

Memo
Canadian Pad and Paper, Toronto, Ont.

Writing
Buntin Gillies & Co.. Ltd., Hamilton.
W. V. Dawson, Ltd. Montreal, Que.

Can. Pad & Paper Co., Ltd., Toronto. Ont.

The Copp, Clark Co., Ltd.. Toronto. Ont.

PRINTING SETS (Toy)
Binney & Smith Co., New York.

PAPER
Blotting

W. V. Dawson, Ltd., Montreal, Que.

Eaton Dikeman Co.. Lee Mars.
Howard Smith Paper Mills, Montreal, Que.

Carbon
The Carter's Ink Co., Montreal, Que.

Mittag 4 Volger, Parkridge, N. J.

G. S. Webster Co., Boston, Mass.

Copying
Brown Bros., Ltd., Toronto, Ont.
Canadian Pad and Paper, Toronto, Ont.

Rolland Paper Mills, Montreal, Que.

Papeterte
Uuntin Gillies & Co.. Ltd., Hamilton.
Caton, Crane & Pike Co., of Canada Ltd..

Toronto, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont
Pugb S'pecialty Co., Toronto, Ont.
Holland Paper Co., Ltd. Montreal. Que.

Ruled
Buntin Gillies & Co., Ltd., Hamilton.
Boorum & Pease Co., Brooklyn, N. Y.

National Blank Book Co., Holyoke. Maaa.

Tissue

Gibson Art Co.. Cincinnati, Ohio.

Writing
Buntin Gillies & Co.. Ltd1

., Hamilton.
Eaton, Crane & Pike Co., of Canada, Ltd.,

Toronto, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.

Rolland Paper Mills Montreal. Que.

I'APER FASTENERS
Brown Bros. Ltd., Toronto.
Defiance Mfg. Co., New York City.

Hensel Milranen, Syracuse, N. Y .

Kimpton, Haupt & Co., New York.
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PEN POINTS
Gold Plated

Esterbrook Pen Mfg. Co., Camden, N. J.

Silver Plated

Esterbrook Pen Mfg. Co., Camden, N. J.

Nickel Plated

Esterbrook Pen Mfg. Co.. Camden, N. J.

Steel

American Lead Pencil Co., New York.

Hinks, Wells & Co., Birmingham. Eng.

John Mitchell, Birmingham, Eng.
John Heath, London, Eng.
Esterbrook Pen Mfg. Co., Camden. N. J.

Perry & Co., London, England.

Holder
Esterbrook Pen Mfg. Co., Camden, N. J.

Fountain Pen*
L. E. Waterman Co., Ltd.. Montreal, Qu.

Backs
Kington. Haupt & Co., New York.

PENCILS
Checking

American Lead Pencil Co., New York.

Eberhard Faber, New York City.

C. Vernon Nobbs, Montreal, Que.
Pencil Exchange, Jersey City. N. J.

Clutch
American Lead Pencil Co.. New Yota..

Colored
American Lead Pencil Co., New York.

Eberhard Faber, New York City.

Pencil Exchange, Jersey City, N. J.

C. Vernon Nobbs, Montreal, Que.

Compass
Joseph Dixon Crucible Co . Jer-Msv City. N. )

Eagie Pencil Co., New York.

Drawing
American Lead Pencil, New York.
Eberhard Faber, New York City.

C. Vernon Nobbs, Montreal, Que.

Hard Rubber
L. E. Waterman Co., Ltd., Montreal, Que

Imprint
American Lead Pencil Co., New York.
Pencil Exchange, Jersey City, N. J.

Indelible

Eberhard Faber, New York City.
Pencil Exchange, Jersey City, N. J.

American Lead Pencil Co., New York.

Lead
Eberhard Faber, New York City.
American Lead Pencil Co. .New York.
Pencil Exchange. Jersey City, N. J.

C. Vernon Nobbs, Montreal, Que.

Slate
Binney & Smith Co . New Yor\i.

PENNANTS
Brantford Felt Novelty Co., Brantford. Ont.
Pugh Specialty Co.. Ltd., Tore nto, Ont.

PICTURE FRAMES
Phillips, Mfg. Co., Toronto, Ont.

PICTURE HANGERS
Moore Push Pin Co., Wayne Junction, Pa.

PINS (Glass)
Moore Push Pin Co.. Wayne Junction. Pa.

PRESSES
Golding Mfg. Co.. Franklin. M^.ps

PRODUCTMETERS & COUNTERS
Can. Numbering Machine Co., Ltd., Toronto.

PUNCHES
Miscellaneous

Boorum & Pease Co., Brooklyn, N. Y.
Defiance Mfg. Co., New York.
Elbe File & Binder Co., New York.
Kimpton, Haupt & Co., New York.
National Blank Book Co., Holyoke. Mass.

RELIGIOUS ARTICLES
Religious Tract Society, London. Eng.
Granger Freres. Montreal. Que.

RUBBER STAMPS & ACCESSORIES
Eagle Rubber Co.. Ashland, Ohio.

Fulton Spec.;i;ty Co, K z.u th. .\ J.

Langfelder, Hormma, & Haywood, New York.

Weldon Roberts Co., Newark. N. J.

Evans & Co.. Montreal, Que.

Libraine Beauchimin, Ltd., Montreal, Que.
Daung Stamps

Fulton Specialty Co., Elizabeth, N. J.

9CHOOL SUPPLIES
Librairie Beauchemin, Montreal, Que.

Buntin Gilli-s & Co.. Lid. Hamilton.

Canadian Pad and Paper Co.

The Copp, Clark Co., Ltd., Toronto. Ont
Can. Pad and Paper Co., Toronto, Ont.

W. V. Dawson, Ltd., Montreal, Qu.

Menzies & Co., Toronto, Ont.

SEALING WAX
Brown Bros., Ltd., Toronto, Ont.

A. R. McDougall, Toronto, Ont.

Geo. Waterson & Sons. Ltd . London. Eng.

STAMP PADS
Fulton Specialty Co., Elizab"th. N. J.

B. G. Volger, Passiac, N. Y.

STATIONERS SUNDRIES
Brown Bros. Ltd., Toronto.

Granger Freres, Montreal, Que.

The Codp Clarke Co., Ltd., Toronto. Ont

Eaton Crane & Pipe, Toronto, Ont.

Buntin Gillies & Co., Ltd.. Hamilton. Out

Menzies & Co.. Toronto, Ont.

Thos. Davidson, Mfg.. Montreal. Quebec.

A. R. MacDougall, Toronto, Ont.

TACKS
Map

Moore Push Pin Co.. Wayne Junction. Pa.

Marking
Moore Push r"in Co.. Wayne Junction. Pa

Thumb
Moore Push Pin Co., Wayne Junction. Pa.

Defiance Mfg. Co.. New York.

TAGS
Christmas

Dennison Mfg. Co., Framingham, Mass.
String

Buntin Gillies, Hamilton, Ont.

Merchandise

Gibson Art Co., Cincinnati, Ohio.

Noesting Pin Ticket Co.. Mt. Vernon. N .1

Buntin Gillies. HamWton, Ont.

TOYS AND GAMES
Granger Freres. Montreal, Que.

Th" Conn. Clark Co.. Ltd.. Toronto. Ont.

Langfelder. Homma & Haywood, New York.

Mcl.e land & Stewart. Ltd., Toronto, Ont.

Menzies Co., Toronto, Ont.

A. R. MacDougall, Toronto

TIME CLOCKS
Can. Numbering Machine Co., Ltd., Toronto.

TRAYS
Developing

Thos. Davidson Mfg. Co., Montreal, Que.
Desk

TYPE WRITER RIBBONS
The Carter's Ink Co., Montreal, Que.

Mittag & Volger, Parke Ridge. N. J.

F. S. Webster Co.. Boston, Mass.

WHOLESALE STATIONERS
F. S. Webster Co . Boston. Mass.

The Copp, Clark Co.. Ltd.. Toronto, Ont.

Thos. Davidson, Montreal, Qu*.
Buntin. Gillies & Co.. Ltd.. Hamilton. Ont.

Granger Freres. Montreal, Que.

W V Dawson. Ltd.. Montreal, Que.

Brown Bros., Toronto, Ont.

R. R. MacDougall. Toronto, Ont.

CONDENSED ADVERTISEMENTS

pOR SALE—BOOK AND STATIONERY BUS-
iness in a "big busy town. Apply Box 21,

Bookseller and Stationer.

CELL YOUR SNAP SHOTS AT $5.00 EACH.
^ Kodak prints needed by 25.000 publishers.

Make vacations pay. We teach you how and
where to sell. Write WALHAMORE INSTITUTE.
LAFAYETTE BLDG.. PHILADELPHIA. PA.

Cf DIFFERENT BUSINESS PUBLICATIONS
^ covering Accounting, Advertising, Administra-
tion, Merchandising, Salesmanship and Taxation
all prepaid only 25c. Value fl.50. Instructive,

educational, practical. Walhamore Co.. Lafayette
Bids:., Philadelphia, Pa.

(TOO THINGS TO SELL BY MAIL, remarkable
*^ new publication. Workable plans and methods.
Loose-lr-af. cloth binder. Prepaid $1.00. Walha-
more Co.. Lafayette BIdg., Philadelphia, Pa.

"OC ACCOUNTING PROBLEMS SOLVED BYou C.P.A." Cloth bound. loose leaf, new,
original, up-to-date, valuable. Prepaid, $1.00.
Walhamore Company, Lafayette BIdg., Phila-
delphia, Pa.

Stationers
You

Can SELL
WaiicTs Sales Tax Tables

showing exact sales tax on
amounts from one cent up

>>,% and AVi%

Almost every office can use one or
more.

Save time in calculating or checking
sales tax charges.

Each table 40 cts., by mail 45 cts.

Liberal Discount to Dealers.

Dawson Brothers Ltd.

107 Notre Dame St. Montreal, Que.

We carry a full range of

Christmas Cards, Post Cards,
Dolls and Novelties

Samples and prices

Upon application.

INTERNATIONAL FINE ART CO.
LIMITED

437 St. Paul Street West
MONTREAL

Made in Canada

and

BETTER CLIPS

The Brown Wire Specialty Company V

48 Market Street, Hamilton, Ont.

THE FAMOUS

"ROB ROY"
PEN

Is in greater demand in

Canada than ever before. It

is a perfect pen giving en-

tire satisfaction to users and
tthe trade.

ALL JOBBERS
HOLD STOCKS.

Hinks, Wells & Co., Birmingham, Eng.

BRANCH OF BRITISH PENS, LIMITED.
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Erasers of Highest Quality
The standard of quality is the highest and

terms are the best obtainable.

Every encour gement to run your own lines.

Customer's own name, etc., being printed in Era-
sers for fair orders.

Manufactured By

THE CLYDE RUBBER WORKS CO.
LIMITED

Renfrew, Scotland

For Price Lists and samples apply to our exclusive Can-
adian Representative- (excluding Newfoundland)

Mr. AUBREY 0. HURST
32 Front St. West Toronto

PEOPLE AND PLACES
A LIFE IN FIVE CONTINENTS

16s. net.

The author writes the story of a life of exceptionally
varied experiences, which includes many good stories

of people of all grades from the ex-Kaiser and great
ladies of a bvgone generation to naked inhabitants
of Fiji.

"The stories are all good-natured, very wittily told,

;ind give us lively glimpses into the manners and cus-

toms of both the new and the old world .... a most
entertaining and instructive book."—Daily Graphic.

LONDON : JOHN MURRAY

When answering ad-

vertisements please

mention Bookseller

& Stationer.

$

FANCY POST CARDS
We have a tremendous variety of Comic Cards,

Birthday Cards and Booklets, also Trick and
Novelty Goods of every description.

Trick cigars and cigarettes.

Chris' mas cards and booklets.

Advertising calendars suitable for every

trade.

French and English text.

Samples and prices on request.

THE EUROPEAN POST CARD COMPANY
146 St. James Street - Montreal

Nearly Every Man, Woman and Child Uses

MOORE PUSH-PINS
"Glass Heads—Steel Points"

Wherever this handsome Oak
Counter Cabinet is displayed
sales double and triple, as it is

coupled up with our National
Advertising:.

Contains liSO 15c packets
best selling sizes of Moore
Push-Pins and Moore
Push-less Hangers.

MOORE PUSH-PIN CO.
Wayne Junction, Philadelphia

Mfrs. of the World-famous
Moore Push-Pins. Moore
Push-less Hangers, Map-
tacks and every de-
scription of Thumb-
lacks.

For 22 years the Stan-
dard of the World.
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What Comes After

You Buy the Goods...?

Chapter III

J n some cases dust gathers on the goods and
your investment is frozen tight.

In other cases the merchandise is a quick seller

and a steady seller.

What makes the difference?

Difference in the product, its popularity, and
the sales and advertising behind it. Yes, but

don't forget that a lot depends on the kind and
degree of co-operation between the maker and
your salespeople.

Individual sales education of your employes by
our large staff of traveling service men; educa-
tion in person and by letters on sales methods
and stock handling; special testing and research

work; educational talks on sales and manufac-
turing that appear once a month in the neigh-

borly "Webster Way"—these are a few of the many ways in which the Web-
ster Definite Selling plan stands squarely behind this great educational

movement.

It's not a question of how much we can help

you, but of how much you will let us help you.

Send in the names of your department heads

and retail clerks who would like to receive the

valuable and practical aids offered by the Web-
ster Selling Plan.

F. S. WEBSTER CO., 372 Congress St., Boston, Mass.

Makers of MultiKopy Carbon Paper and Star Brand Typewriter Ribbons

Agencies in London, Paris, and All the Principal Cities of the World
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School Opening

Order Scribblers and Exercise

Books Now
and avoid possible disappointment later. You will like our new

covers. Have you received a copy of our new price list and supple-

ment "Ai" showing the latest quotations on School, Office and Gen-

eral Stationery? If not, write for one.



PUBLISHED MONTHLY SINCE 1884

and omce eQocpoecrr journal
Vol. XXXVIII. No. 8

THE MACLEAN PUBLISHING COMPANY, LIMITED
Publication Office: Toronto, Canada. August, 1922

Hundreds Of Dealers Are Making Money
On this Assortment—Are YOU?

Assortment

K
(as illustrated)

Best

Balloon

Proposition

Ever

Offered

DEALERS

!

Write for descriptive
price list of

Mohican
Illustrated
Advertising
Balloons

TaRe one or more Home

Bright

Colors

Ifrlchicuii

Toy
Balloons

Non ^Poisonous

Harmless

Your Kiddies will enjoy them

Six Dozen

in

The Box

CONTENTS OF ASSORTMENT K

Showing Dealer's Return

2 Doz. No. 90 Airship, at 5c $1.20
2 Doz. No. 60 Round, at 5c 1.20

2 Doz. No. 352 Squawker at 5c 1.20

$3.60
DEALERS COST $2.25

DEALER'S PROFIT $1.35

JOBBERS

!

Write for

Our General
Price List

ASK YOUR JOBBER FOR THIS POPULAR MOHICAN ASSORTMENT
We are receiving many nice orders and repeats from Jobbers from all parts of Canada. They advise

us this assortment is in great demand with their customers—the combination of Small Investment,
Quick Sales and Profits making this the most attractive balloon proposition before the trade. If your
wholesaler cannot supply you promptly, we will ship initial order direct, parcel post, prepaid. If ordering
one box only, please send postal order, and supply us with your jobber's name and address.

Mohican Ballcons are noted for their Quality, Color and Size of Inflation.

EVANS & COMPANY, LIMITED, 247 St. Paul Street W., Montreal
Sole Canadian Agents for Mohican Rubber Company

WESTERN DISTRIBUTORS:
Manitoba, Alberta and Saskatchewan:—F. D. Cockburn Vancouver:—Intercolonial Agencies, Ltd., 929 Standard

Co., 149 Notre Dame Ave., E., Winnipeg. Bank Bldg.
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The Feeling of Superiority

in

"Chamivor Vellum"

Since the introduction of our Canadian made
Chamivor Vellum the sale has been so extremely

gratifying that we feel confident in stating that for

a medium priced kid finished writing paper Cham-
ivor Vellum has no equal.

We have now added Chamivor Vellum with deckled

edge in four sizes ream goods and two sizes in pape-

teries and we predict for this new series a very

large demand.

Samples are now being shown by our salesmen.

Eaton Crane & Pike Co. of Canada ltd.

TORONTO
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ROBIN

-

m

ft
RANCES HODCSC

-- BURNETT
j

The Book Everybody Has Been Waiting For

Leather
$2.50 ROBIN Cloth

$2.00

By FRANCES HODGSON BURNETT

The Big Romance of the Fall

Uniform with "The Head of the House of Coombe"

A novel for all lovers of true romance whether or not they
have read "The Head of the House of Coombe."

The HEAD of the HOUSE of COOMBE
Every reader of "Robin" who has not read this book will
want it.

THREE MEN AND A MAID. By P. G.
Wodehouse. An amusing tale of the

courting of Miss Billie Bennett. $1.75.

THE RETURN OF ALFRED. By the
author of "Patricia Brent, Spinster." At
the wrong house but welcomed as the long
lost son—highly amusing and exciting.

$1.75.

THE CLICKING OF CUTHBERT. By P.
G. Wodehouse. A mirthful tale of the
golf links. $1.00.

SUNDRY ACCOUNTS. By Irvin S. Cobb.
Stories of New York, the Middle West,
and the Southern States, in the best Cobb
style. $2.00.

DANCERS IN THE DARK. By Dorothy Speare.
A frank and sometimes sensational novel of the
doings of the modern girl. $1.75.

TALES OF CHINATOWN. By Sax Rohmer.
Thrilling, amazing, and alluring tales of the Chinese
quarter of London. $1.75.

ORCHARDS. By Warwick Deeping. The story of

a wild, undisciplined girl, and of the great love of a
man who married her and tried to make her love

him. $1.75.

<!
Everyone who has read "The Mirrors of

Downing Street" is eagerly awaiting

THE POMP OF POWER
—the book whose sensational revelations

have startled London.

By the Author of

"The SheiJ('

E. M. HULL

The SHADOW
of the EAST

The phenomenal sale of

"The Sheik" will be

duplicated by this new
book, which is different

in theme and setting

but equally powerful in

its appeal to the reader.

Toronto McClelland and stewart, limited Pubnshers

The Livest Book List in Canada
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THESE BOOKS RECENTLY ISSUED IN

POPULAR COPYRIGHT EDITION

Will Bring You Many Happy Returns

in Increased Business

MISS LULU BETT
Zona Gale

A tremendous suc-

cess as a book and
play. Illustrated with

scenes from the play.

JOHNNIE KELLY
Wilbur S. Boyer

A story of boyhood,

so real, so human, as

to be classed with

Huckleberry Finn.

THE BIG-TOWN
ROUND-UP

Wm. MacLeod Raine

Raine's best novel

—

A stirring adventure

story of the Great

West, and New York.

The
Charles E. Van Loan
Stories of Sport

Old Man Curry.
Buck Parvin and the

Movies.
Score by Innings.
Taking the Count.
Fore

!

THE RED SIGNAL
Grace Livingston Hill

Adventure, high
Romance! In a

splendid story by the

author of "Marcia
Schuyler."

A BACHELOR
HUSBAND
Ruby M. Ayres

Describes the con-
flicting emotions of a
woman who loves
two men.

The best story by this

popular author.

Absorbing Mystery s

and Detective Storie

J. S. Fletcher

Dead Men's Money.

The Orange-Yellow
Diamond.

The Paradise Mys-
tery.

BURNING SANDS
Arthur Weigall

Love and intrigue
mingle in this stirring

desert romance—
made into a Para-
mount special photo-
play featuring Wan-
da Hawley and Mil-
ton Sills.

RESURRECTION
ROCK

Edwin Balmer i

Sheds new light on

Spiritism. It is full

of action and sur-

prise.

GEO. J. McLEOD, LIMITED
Selling Agents

266 King Street West, Toronto, Ontario

GROSSET & DUNLAP, Publishers, 1140 Broadway, New York
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RADIO BOOK SECTION
A.B.C. of Radio, The. By Waldemar Kaempffert. Martin H.

Ray, 25c and 40c.

A.B.C. of Vacuum Tubes Used in Radio Reception. By E. H.

Lewis, Asso. I.R.E. McClelland & Stewart, $1.

Alexanderson System for Radio Telegraph & Radio Telephone

Transmission. Elmer E. Bucher, American News Co.,

$1.25. '

Alternating Current Work. A. Shore, Marconi, $1.20. •

Amateur Radio. By Maurice J. Grainger. James A. McCann
Co., 50c and $1.

Book of Radio, Telephone & Telegraph. By A. F. Collins. F.

D. Goodchild, $1.50.

Book of Wireless, The. By A. F. Collins, Harper, $1.10.

Complete Amateur Radio. By Maurice J. Grainger. McClel-

land & Stewart, $1.00, paper 50c.

Complete Radio Book, The. By R. F. Yates & L. G. Pacent.

F. D. Goodchild Co., $2.00.

Consolidated Radio Call Book. Consolidated Radio Call Book
Co., N.Y.

Continuous Wave Telegraphy. By W. H. Eccles. Marconi

$5.50.

Calculation and Measurement of Inductance and Capacity. By
W. H. Nottage, Marconi $1.00.

Construction of a Trans-Atlantic Wireless Receiving Set. By
L. G. Pacent and T. S. Curtis. Everyday Mechanics, 35c.

Construction of New Type Trans-Atlantic Receiving Set. By
M. B. Sleeper. Norman W. Henley, 75c, and McClelland

& Stewart.

Construction of Radiophone and Telegraph Receivers for Be-

ginners. McClelland & Stewart.

Continuous Wave Wireless Telegraphy. By B. Mittell. Isaac

Pitman & Sons, 85c.

Design and Cons'ruction of Audion Amplifying Transformers.

Experimenter Pub. Co., 25c.

Design Data for Radio Transmitters and Receivers. By M. B.

Sleeper, Norman W. Henley, 75c, and McClelland & Stew-

art.

Directive Wireless Telegraphy. By L. H. Walter. Isaac Pit-

man & Sons, 85c.

Easy Lessons in Wireless. By A. F. Collins. Theodore Audel,

50c.

Electric Oscillations and Electric Waves. By George W.
Pierce. McGraw-Hill, $5.

Elementary Manual of Radiotelegraphy and Radiotelephony

for Students and Operators. By J. A. Fleming. Long-
mans, $3.50.

Elementary Principles of Wireless Telegraphy, The. By R.

D. Bangay. Marconi Co. of Canada, $1.25.

Elements of Radiotelegraphy. By Ellery W. Stone. Van
Nostrand, $2.50.

Experimental High Frequency Apparatus. Thomas Stanley

Curtis. McClelland & Stewart, 50c.

Experimental Wireless Construction. By A. P. Morgan. Mc-
Clelland & Stewart, 35c.

Experimental Wireless Stations. By P. E. Edelman. McClel-

land & Stewart, $3.00.

General Theory & Practice of Wireless. By Rupert Stanley.

Marconi, $5.00.

Guide to the Study of the Ionic Valve. By William D. Owen.
Spon & Chamberlain, 85c.

Handbook of Technical Instruction for Wireless Telegraphists,

The. By J. C. Hawkhead and H. M. Dowsett. Wireless

Press, $2.50.

Handbook of Wireless Telegraphy. By J. Erskine-Murray.
Crosby Lockwood & Son, $4.50.

High Frequency Apparatus. Thomas Stanley Curtis. Mc-
Clelland & Stewart, $3.00.

History of Wireless Telegraphy, A. By J. J. Fahie. Dodd,
Mead & Co.

Home Radio, The; How to Make and Use It. By A. Hyatt
Verrill. Hodder & Stoughton.

How and Why of Radio Apparatus, The. By H. W. Secor. Ex-
perimenter Pub. Co., $1.75.

How to Make a Home Radio Set. Geo. J. McLeod, 50c.

How to Make a Complete Home Radio Receiving Outfit. Amer-
ican News, 25c.

How to Make Your Own Radio Phone. American News Co., 10c.

How to Become a Wireless Operator. By Chas. B. Hayward.
Wireless Press, $2.

How to Conduct a Radio Club. By E. E. Bucher. Wireless
Press, 75c.

How to Make Commercial Type Apparatus. By M. B. Sleeper.
McClelland & Stewart, 75c.

How to Make Wireless Receiving Apparatus. By 20 Wireless
Instruments. Experimenter Pub. Co., 35c.

How to Make Wireless Sending Apparatus. Experimenter
Pub. Co., 35c.

How to Pass U. S. Government Wireless Examinations. By
E. E. Bucher. McClelland & Stewart, $1.00.

International Radio Telegraph Convention 1912 (Canada)
Dept. Naval Service. Marconi, 20c.

Ionic Valve, Guide to the Study Of. By William D. Owen.
Isaac Pitman & Sons, 85c.

Lessons in Wireless Telegraphy. A. P. Morgan. American
News, 35c.

Manual of Radio Telegraphy and Telephony for the Use of

Naval Electricians. By S. S. Robison. U. S. Naval In-

stitute, $2.50.

Marine Wireless Pocket Book. By W. H. Marchant. Isaac

Pitman & Sons, $1.75.

Modern Theory and Practice in Radio Communication. By G.

D. Robinson and P. L. Holland. U. S. Naval Institute, $3.

My Electrical Workshop. By F. T. Addyman. Marconi Co.,

$2.00.

The New Armstrong Super-Regenerative Receiver—How to

Construct and Operate It. Kenneth Harkness. Radio
Guild Inc., N.Y., 50c.

For Every Radio Receiving Station

RADIO MAP
of Canada and the U.S.

Endorsed by Amateurs
Shows location of principal Canadian
and United States broadcasting stations,

with full particulars of owner, wave
length, nature of messages broadcasted,
etc.

Good Discount— Write For Particulars

22 x 34 inches, enclosed in envelope—price 50 cents

The Hunter-Rose Co., Ltd. 12 Sheppard St., Toronto
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The New Science of Radio. By Donald Wilhelm. Doubleday.

Page, $1.75.

1920 Year Book of Wireless Telegraphy and Telephony. Spon

& Chamberlain, $3.75.

Operation of Wireless Telegraph Apparatus, The. By A. B.

Cole. Cole & Morgan, 35c.

Operator's Wireless Telegraph and Telephone Handbook. By
Victor H. Laughter. F. J. Drake, $1.

Oscillation Valve, The. By R. D. Bangay. Wireless Press,

$2.75.

"P.M.C." Handbook. British P. 0. Marconi, 20c.

Pocket Dictionary of Technical Terms Used in Wireless Tel-

egraphy. By Harold Ward. T. Audel, $1.

Practical Amateur Wireless Stations. By A. Andrew White.

Marconi Co. of Canada, $1.00.

Practical Electrical Engineering. By Harry G. Cisin. Van
Nostrand, $2.

Practical Measurements in Radio Activity. By W. Makower
and H. Geiger. Wireless Press, $2.25.

Practical Uses of the Wave Meter in Wireless Telegraphy. By
Major J. O. Mauborgne. McGraw-Hill, $1.

Practical Wireless Telegraphy. By Elmer E. Bucher. Marconi

Co. of Canada, $2.25.

Prepared Radio Measurements. By Ralph R. Batcher. Wire-

less Press, $2.

Principles of Electric Wave Telegraphy and Telephony, The.

By J. A. Fleming. Longmans, $15.

Principles of Radio Communication. By J. H. Morecraft.

Wiley, $7.50.

Principles of Radio-Telegraphy. By C. M. Jansky. McGraw-
Hill, $2.50.

Principles of Wireless Telegraphy. By George W. Pierce.

McGraw-Hill, $3.

Proceedings of the Institute of Radio Engineers, The. Engin-

eering Societies, $6.

Radio Amateurs Handbook. Frederick Collins. Hodder
Stoughton, $1.65.

Radio Boys First Wireless. By Allen Chapman. Grossett-

Dunlap.
Radio Boys at Mountain Pass. By Allen Chapman. Grossett-

Dunlap.
Radio Boys at Ocean Point. By Allen Chapman. Grossett-

Dunlap.

Radio Boys at Sending Station. By Allen Chapman. Grossett-

Dunlap.
Radio Boys Trailing a Voice. By Allen Chapman. Grossett-

Dunlap.

Radio, A Practical Manual with Questions and Answers. By
John R. Irwin. Geo. J. McLeod, $1.25.

Radio Communication, Theory and Methods. By John Mills.

McGraw-Hill, $1.75.

Radio Design Data. By M. B. Sleeper. Norman W. Henley,

75c.

Radio Engineering Principles. By Henry Lauer, and Harry
L. Brown. McGraw-Hill, $3.50.

Radio Experimenters Handbook. M. B. Sleeper. McClelland

& Stewart, 10c.

Radio for Amateurs. By A. Hyatt Verrill. F. O. Goodchild, $2.

Radio for the Beginner. By Alfred Fowler. Alfred Fowler, $1.

Radio for Everybody. By Austin C. Lescarboura. Hodder &
Stoughton, $1.65.

Radio Hook-Ups. By M. B. Sleeper. McClelland & Stewart,

75c.

Radio, How to Make and Operate. By Oliver Goldsmith. F.

O. Goodchild, 25c.

Radio Instruments and Measurements. By Reprint of Bureau
of Standards, Wash. D. C. Marconi, $2.00.

Radio Made Plain. John O. Haskell. American News Co., 25c.

Radio Phone Receiving. A Practical Book for Everybody. By
Prof. John H. Morecroft, Prof. Michael, I. Pupin, Alfred

N. Goldsmith, Ph.D., Robert D. Gibson, E. E., Prof. Louis

A. Haseltime, Prof. Erich Hausmann, Frank Canavaciol,

E.E., Paul Hoernel, E.E., and John V. L. Hogan. Amer-
ican News Co., $1.50.

Radio Questions and ' Answers on Government Examinations
for Radio Operator's License. By Arthur R. Wilson. Mc-
Graw-Hill, $1.00.

Sell

SERVICE
Radio changes from day to day.

The publication that was authentic

and up-to-date a month ago may be

hopelessly out of date to-day.

Our LEFAX Handbook is Loose

Leaf, pocket size, 6% x 3%, in a

beautiful Flexible Black Morocco
Grain Memo Cover. It will be kept

up to date. New discoveries, new
ideas in hook-ups, all authentic

radio information will be supplied

regularly and promptly direct to

all purchasers of the LEFAX ser-

vice FREE FOR ONE YEAR (until

July, 1923).

LEFAX is AUTHENTIC. It was
compiled by the men in charge of

the U.S. Bureau of Standards on

Wireless. Men who have avail-

able all new data and everything is

fully tested before it is published.

The follow-up service sheets will

be compiled by these same men.

More than a handbook—A SER-
VICE.

Dealers everywhere are finding our

attractively printed counter display

boards not only counter decorations

but actual SALES MAKERS. You
get yours free with your initial or-

der.

Write NOW.

VAWTER-LUCKETT LIMITED
Successors to

The Luckett Loose Leaf Limited

TORONTO

Vawter-Luckett
Limited

Toronto
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Radio Receiving for Beginners. By Rhey T. Snodgrass and
Victor F. Camp. Macmillan, $1.00.

Radio Simplified. By Louis F. Kendall. Robt. Philip Koelher.

American News Co., 25c.

Radio Telegraphic Time and Weather Signals Transmitted
from the Eiffell Tower, and Their Reception. By Wire-
less Time Signals. Spon & Chamberlain, $2.

Radio-Telegraphist's Guide and Log Book, The. By W. H.
Marchant. Isaac Pitman & Sons, $1.75.

Radio-Telephony. By Dr. A. N. Goldsmith. Wireless Press,

$2.50.

Radio Telephony for Amateurs. By Stuart Ballantine. Hod-
der & Stoughton, $1.90.

Radio Telephony for Everyone. By Laurence M. Cockaday.
F. O. Goodchild, $1.50.

Radio Time Signal Receiver. By A. C. Lascaboura. Scientific

American Pub. Co., 35c.

Radioactivity and Radioactive Substances. By J. Chadwick.
Isaac Pitman & Sons, 85c.

Radiodynamics. By B. F. Miessner. Van Nostrand, $2.

Selected Studies in Elementary Physics. By E. Blake. Mar-
coni Co. of Canada, $2.

Short Course in Elementary Mathematics and Their Applica-
tion to Wireless Telegraphy. By S. J. Willis. Marconi, $1.

Signalling. By Brown. Van Nostrand, $2.

Sound Method for Memorizing the Code. American News Co.,

50c.

Standard Tables and Equation on Radio Telegraphy. By B.
Boyle. Marconi Co. of Canada, $2.50.

Telephony. A. N. Goldsmith. Marconi Co. of Canada, $2.75.
Telegraphy, Telephony and Wireless. By J. Poole. Isaac Pit-

man & Sons, $1.

Telegraphy. Preece & Sevenwright. Longmans Green, $4.70.
Telephone and Telephone Exchanges. Their Invention and

Development. By A. F. Kingsbury. Longmans Green,
$5.50.

Telephonic Transmission. Theoretical and Applied. J. C.
Hill. Longmans Green, $7.00.

Radio

Books

and

Magazines

British and American

Wireless Press Publications

Dealers: Write for list and terms.

Marconi Wireless
Telegraph Co. of Canada, Limited

Marconi Building, Montreal

RADIO SIMPLIFIED
WHAT IT IS. HOW TO BUILD AND OPERATE THE APPARATUS

By Lewis F. Kendall, Jr.
Licensed Operator; Instructor Y. M. C. A. Radio School,

and

Robert Philip Koehler
Director Y. M. C. A. Technical Schools.

This new book on present

day radio is a practical book

that gives the Radio informa-

tion that is wanted by every-

one. It tells clearly how to

build and operate a receiving

and sending station.

RADIO MADE PLAIN

Describes in non-technical lan-
guage the principles and New DE-
VELOPMENTS of Radio, the la-

test and most efficient HOOK-
UPS; VACUUM TUBES; LOOSE
COUPLERS; VARIOCOUPLERS;
VARIOMETERS, and everything
necessary for those who aim to

GET THE BEST RESULTS in

building or operating a Radio
outfit.

Illustrated with Diagrams

and Photographs.
The book is indispensable to

the beginner and a complete
reference book for all. Every
question from "antenna" to

"radio etiquette" is answered
clearly and authoritatively
in this book.

250 pages. Size 5V4 x 7Vfe inches. CLOTH BINDING. PRICE $1.00

Special Trade Discounts

The JOHN C. WINSTON CO., Limited
129 Spadina Ave., Toronto
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Telephone Without Wires. By P. R. Coursey. McClelland &
Stewart, $4.50.

Test Questions and Answers. 3 Parts. Marconi, each, $1.25.

Textbook on Wireless Telegraphy. By H. E. Penrose. Mc-
Clelland & Stewart, $2.25.

Thermionic Tubes. By Scott Tag-gart. Marconi Co. of Can-

ada, $6.50.

Thermionic Vacuum Tube and Its Applications, The. By H. J.

Van Der Bijl. McGraw-Hill, $5.

Thermionic Valve and Its Development in Radio Telegraphy

and Telephony, The. By J. A. Fleming. Longmans, $4.

Useful Notes on Wireless Telegraphy. By H. E. Penrose. Mc-
Clelland & Stewart, $2.25.

Vacuum Tubes in Wireless. By Elmer E. Bucher. Marconi
Co. of Canada, $2.50.

Valves and Valve Apparatus. By Rupert Stanley. Marconi
Co. of Canada, $5.00.

Wireless Construction and Installation for Beginner. A. R.

Morgan. American News Co., 30c.

Wireless Course. By Gernsbach, Lescarboura and Secor. Ex-
perimenter Pub. Co., $1.75.

Wireless Experimenter's Manual. By Elmer E. Bucher. Mc-
Clelland & Stewart, $2.50.

Wireless Telegraphist's Pocket Book of Notes, Formulae and
Calculations, The. By J. A. Fleming. Longmans, $3.

Wireless Telegraphy. By W. H. Marchant. Isaac Pitman &
Sons, $2.25.

Wireless Telegraphy. By C. H. Sewall. Van Nostrand, $2.

Wireless Telegraphy. By J. Zenneck. McGraw-Hill, $5.

Wireless Telegraphy and Hertzian Waves. By S. R. Bottone.

Pitman, $1.25.

Wireless Telegraphy and Telephone, First Principles, Present
Practice and Testing. By H. M. Wodsett. Wireless

Press, $3.50.

Wireless Telegraphy and Telephony. By W. H. Eccles. Wire-
less Press, $7.

Wireless Telegraphy and Telephony. By L. B. Turner. Cam-
bridge University Press, $7.

Wireless Telegraphy and Telephony. By H. N. Dowsett. Mar-
coni Co. of Canada, $2.50.

Wireless Telegraphy and Telephony Popularly Explained. By
W. W. Massie and C. R. Underhill. Van Nostrand, $1.

Wireless Telegraphy and Telephony Without Wires. By
Chrales R. Gibson. Lippincott, $1.25.

Wireless Telegraphy with Special Reference to the Quenched-
Spark System. By Bernard Leggett. E. P. Dutton & Co.,

$12.

Wireless Transmission of Photographs. By M. J. Martin.

Marconi Co. of Canada, $1.00.

Year Book of Wireless Telegraphy (published yearly). Mar-
coni, $6.00.

ARTISTS MATERIALS

We carry a complete line of Artists Materials

Agents for Wmsor & Newton. London. Eng.

A.RAMSAY & SON C°
PIon 1 re til

Toronto Winnipeg Vancouver

THE NEW ARMSTRONG

SUPER - REGENERATIVE RECEIVER
HOW TO CONSTRUCT AND OPERATE IT.

By KENNETH HARKNESS

Photographs, Diagrams and complete details of two super-regenerative

receivers actually constructed. Theoretical explanation and instruc-

tions for operating.

This booklet satisfies the enormous demand for practical

information regarding wonderful new Armstrong circuit.

Price 50 cents.

Write for trade discounts.

PUBLISHED BY

ZKfK Eabto (Sutlb 3tu,
256 W. 34TH STREET
NEW YORK, N. Y.
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Latest and

Most Popular Books onRADIO
Co 1 ering details on—How to Operate a Set. How to build a Set.

Principles of Vacuum Tubes. Radio Hook-up, etc., etc.,

RADIO HOOK-UPS—By M. B. Sleeper

A book that gives you not only clear diagrams for all

kinds of telephone and telegraph receiving and trans-
mitting sets but simple descriptions of each circuit

shown and spaces for notes of results obtained.
Price 75c.

THE RADIO EXPERIMENTER'S HAND
BOOK—By M. B. Sleeper.

Throughout the preparation of this book, one purpose
was kept in mind—Answer the Practical Questions of

the "Novice," of the "Beginner," and the more advanced
"Student." This book will help in the selection or

construction of simple apparatus for the transmission
and reception of radio telegraph and telephone signals.

In the chapters on radio receivers the simplest crystal,

the simple audion, and the regenerative types are
described in quite some detail. The question of an-
tennas, both for transmitting and receiving, are taken
up. A good many helpful suggestions are given which
will be of considerable aid to the experimenter. 16

chapters. Fully illustrated. Price $1.00

EXPERIMENTAL WIRELESS STATIONS
By P. E. Edelman

Tells how to make apparatus to not only hear all tele-

phoned and telegraphed radio messages, but also how to

make simple equipment that works for transmission
over reasonably long distances. The first and only
book to give you all the recent important radio improve-
ments, some of which have never before been publish-
ed. 392 pages, 167 illustrations. Price $3.00

THE ABC OF VACUUM TUBES USED
IN RADIO RECEPTION—By E. H. Lewis,

Radio Instructor

Written particularly for the person who "knows nothing
about radio" but who would like to gain an under-
standing of the elementary principles of operation on
vacuum tubes and various circuits in which they are
used for the reception of radio-telegraph signals and
radio-telephone music and speech. Illustrated

Price $1.00

CONSTRUCTION OF NEW TYPE TRANS-
ATLANTIC RECEIVING SETS—By M. B.

Sleeper

There is a peculiar fascination about receiving radio
messages from the high-power stations of England,
France, Germany, Russia and Italy, as well as those
located in the Pacific Ocean and the Oriental countries.
Several types of simple receiving sets for this purpose
are described with detectors and amplifiers to accom-

pany them. Suggestions are also given for operating
relays and reproducing the signals on a phonograph.
Schedules of operating time for high powered stations
are given. In addition there is some valuable data on
home-made wavemeters for testing and experimenting.

Price 75c.

RADIO DESIGN DATA—By M. B. Sleeper

The only book that gives tables and data for designing,
receiving and transmitting apparatus so that you need
no knowledge of mathematics. It's the first book a be-
ginner buys after he has learned the use of his phone
receiver. Price 75c.

WIRELESS TELEGRAPHY AND TELE-
PHONY SIMPLY EXPLAINED—

By Alfred P. Morgan
One of the most complete and comprehensive treatises
on the subject ever published. A study of its pages will

enable one to master all the details of the wireless
transmission of messages. The author explains in

simple language the theory and practice of wireless
telegraphy and telephony. 154 pages, 156 engravings.

Price $1.50

HOW TO MAKE COMMERCIAL TYPE
RADIO APPARATUS—By M. B. Sleeper

This book describes in detail many commercial types
of spark and vacuum tube telephone transmitting and
telegraph and phone receiving equipment of all kinds.
The experimenter will be able to get a world of ideas

for the design and construction of his next piece of

radio equipment from the very clear descriptions and
the 98 clearly illustrated figures. Price 75c.

CONSTRUCTION OF RADIOPHONE
AND TELEGRAPH RECEIVERS FOR
BEGINNERS—By M. B. Sleeper

The man who wants to feel the real thrill to accom-
plishment, and who is not satisfied in the merely mak-
ing use of what others have done for him, builds his

own radio apparatus. Radio men can follow the data
in "Radio Phone and Telegraph Receivers" with full

confidence because each piece of apparatus described
was first made, tested and found efficient before the

final design was accepted. Special receivers, both
crystal and audion, are shown in detail. Regenerative
circuits as well as audio and radio frequency amplifiers

are described with clear photos, diagrams and working
drawings prepared especially for the novice and the

man who wants to receive the radio telephone broad-
cast. A special feature is the phonograph type radio

set and the loud speaker. Fully illustrated.
Price 75c.

Popular Books—All Good Sellers

THE NORMAN W. HENLEY PUBLISHING CO.
2 West 45th Street, New York

Canadian Representatives: McClelland and Stewart Ltd., Toronto, Can.
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What Comes After

You Buy the Goods...?

Chapter IV

The biggest word in retail merchandising to-

day is turnover.

What makes turnover? The popularity of the

merchandise; the manufacturers' selling and ad-

vertising policy, and particularly the care with

which the maker co-operates with the merchant in

educating his sales people.

If you belong to the Webster Family it is not

a question of how much we can help you but rather

of how much you will let us help you.

Individual sales education of your employees

by our large staff of traveling service men; edu-

cation in person and by letters on sales methods and stock handling; special

testing and research work; educational talks on sales and manufacturing that

appear once a month in the neighborly "Webster Way"—these are a few of

the many ways in which the Webster Definite Selling Plan helps educate

retail selling staffs.

Send in the names of your department heads and

retail clerks who would like to receive the valuable

and practical aids offered by the Webster Definite

Selling Plan. Join the Webster Family.

F. S. WEBSTER CO., 372 Congress St., Boston, Mass.

Makers of MultiKopy Carbon Paper and Star Brand Typewriter Ribbons

Agencies in London, Paris, and All the Principal Cities of the World
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YENUs)
i DRAWING
4 PENCILS \

American
Pencil Co.

ENUS
PENOLS

Quality counts ; brings business ; adds
to prestige. VENUS Pencils are

called for by customers who want the

BEST. Their name, their trade-

mark, their QUALITY, is known in

every civilized country of the world.

Users of VENUS Pencils know that

Quality in pencils means quicker,

easier and better work.

T7enus
v erasers

A delight to the user be-

cause their "bite" cleans
off pencil marks instead
of rubbing them in. Soft,

pliable, uniform; with no
coloring matter to smear
a sketch or ledger page.
Made in 12 sizes; smallest
100 to a box; largest, 4

to a box.

Jhe Largest Selling

LJualili/ Pencil ill

thc%>rld

Send for information

on our line of pencils,

penholders, erasers,

VENUS EVERPOINT-
ED Pencils and VENUS
THIN LEADS No. 38.

American Lead Pencil Co., "v™ New York

TJ~Black/De6ree&
6~B softest to9li kaalesb'
. .

J aiu>
t

_ ,

haid. and medium. (opyinA
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BIG SELLERS IN 1922
August, 1922

CHAMBERS'xSK'PENCILS
(iTHEY COVER THE RANGE"

THE NEW "STANTO"

PENCILS
ECLIPSE ALL
FOREIGN
MAK ES

IN THE WORLD

1. Consistency of grading.

2. Remarkable Strength of
Point.

3. Marked durability com
bined with a silky

smoothness.

4. Cleanness and depth of
lineation.

THE POPULAR

INO
No. 1250

A very popular Drawing Pencil in ten degrees

Its strong point is its point. 4B-4H

JyO, 4500 The distinctive Copying Pencil— it writes

violet.THE UNIQUE COPYING
PENCIL

THE STRONG

Hercules
The entirely British Copying Pencil.

In three degrees—Soft, Medium and Hard.

Your scholastic and artistic clientele will be interested in

Chambers'
PASTELS
PASTONS

New CRAYONS

Write for samples and prices.

C. Vernon Nobbs, Coristine Bldg., Montreal, Que,

•"There is not a Pencil CHAMBERS' cannot supply."
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DING ! DONG

!

Come to School
That's the story the bell will te.ll in September.

Thousands and thousands of dollars will be ex-

pended on School Supplies—on such an every-day

needable as

w?Hrs

FoitnfSiilPen

Boys and girls going to college and university—children

attending the day schools—are not content with scratch-

ing, sputtering steel pens, awkward wooden or metal

pencils and messy ink bottles.

There is big business waiting for you in September if

you are ready to handle all the calls for Waterman's
Pens, Pencils and Inks.

Are you? Is your stock complete—complete in all lines

—complete to meet all the extra demands that parents,

students and scholars will make on you, as well as to

fill the wants of the regular business?

If not, we are here to serve you, and serve you with speed

as well as completeness. Look over your stock and if

any lines are short, wire, telephone or write us. You
can depend on our promptness.

n

c=>^Je3ij$^^

179 St. James Street Montreal
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Made in 16 degrees
of hardness, gradu-
ating from 6B, soft-

est to 8H, hardest.

Van Dykes are fine

says Mr. Coyne

Cashiers like Van Dykes because they are so

uniform and smooth, so dependable and full

of quality. The reason is in the making

of these fine American pencils — for the

VAN DYK DRAWING

is the result of many years experience at-

tained in manufacturing pencils by the oldest

Pencil Factory inAmerica. For rapid,thorough

pencil work in any department of any busi-

ness Van Dykes lead because they're best.

EBERHARD FABER
Oldest Pencil Factory in America

Factories : Brooklyn, N. Y., and Newark, N. J.

Offices: New York Chicago Boston San Francisco
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NELSON BOOKS
FOR

SCHOOL AND HOME
THE ROYAL ATLAS FOR CANADA—

revised and corrected to date. Spec-
ially prepared for use in Canada. 48.

pages. (8V2" by 11") of lithographed
maps of which 9 are devoted to the

Dominion. Gazeteer. Cloth boards.

$1.25.

THE STORY OF THE BRITISH PEOPLE
—A history reader for third classes. By
Sir Edward Parrott. This "the most
popular history ever used in Ontario"
has been brought up-to-date by the ad-
dition of another chapter. The new
edition will be ready for school opening.

Price 60c.

THE STORY OF THE HUMAN BODY—A
health reader for third classes. By Dr.

Chalmers Watson. This book was spec-
ially written for use in Ontario. A new
edition will be much in demand after

an absence of several years. Ready
early October. Price 60c.

THE STORY OF CANADA—A Canadian
history for Junior Grades. By E. L.

Marsh. This book has been used ex-

tensively throughout the Dominion and
there will be a great demand for the
new edition which will be ready shortly.

Price 50c.

THE HIGHROADS DICTIONARY—Thor-
oughly up-to-date and printed in clear

type ion good paper. The strong bind-
ing and handy size make it particularly

well suited for school use. Price 60c.

IVANHOE—A splendid edition for Sup-
plementary Reading is now available in

a limp cloth binding. The type and
quality of paper are identical with the
Nelson Classics edition but the differ-

ence in the binding enables us to sell it

at 35c.

The Classics edition in the cloth board
binding with artistic picture wrapper
may also be had for 50c.

NELSON PICTURE AND STORY BOOKS
are famous the world over for their ar-

tistic colour work and their literary ex-

cellence. Prices range from 15c to $3.

PICTURE BOOKS
15c

A new series each book
of which contains 10

pages of pictures and
letter press in colour.

Six titles.

35c

SHIP AND TRAIN
ANIMAL
THE PARTY
MY EASY

Painting Book
Specially designed to be very simple

and attractive in subject and colouring.

STORIES FOR YOUNG
CHILDREN 30c

Good type and simple
reading matter. Col-
oured frontispiece, also

black and white illus-

trations. Pretty cloth

binding'. Size &W by
4%".

48 TITLES

16 for Boys

16 for Girls

16 for Children

THE JOY BOOKS
45c

Fascinating stories
written in simple lan-

guage by experts in

child literature. Large

type, clear illustrations,

cloth binding, coloured

wrappers. 18 titles.

Tim and the Twins,

Bee, Paul and Babs,

Adventures of Pat and
Matty,

Ronald's Burglar,

Rescued,

The Busy B's,

and 6 other titles.

50c Juvenile Library
These books are of

the same handy size

as the Nelson Novels.
Clear type, good
paper, cloth binding,
illustrations, coloured
picture wrapper.

THE
ZOO
PARTY,

Send for complete lists

THOMAS NELSON & SONS LIMITED
77 Wellington Street West TORONTO
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It's worth while letting the Dell admirers in your town know that

ETHEL M. DELL'S
NEW NOVEL

CHARLES REX
is coming shortly.

CHARLES REX, the only new book from Miss Dell to be published this year, is

said, on the strength of advance reviews, to be far in advance of anything else

she has written. It's a full length novel, with specially attractive picture

jacket, and will retail at $2.00 net.

Some Money-Makers for Fall

Here are a few selections from our Fall list. We particularly want you to note
the authors, whose names mean sure selling for you:

JEFFERY FARNOL
Peregrine's Progress

ARCHIBALD MARSHALL
The Rectory Family

GEORGE BARR McCUTCHEON
Viola Glynn

HECTOR MALOT
Nobody's Girl

ANTHONY PRYDE
Claire de Lune

MAX BEERBOHM
Zuleika Dobson

FRANCES R. STERRETT
The Amazing Inheritance

STANLEY J. WEYMAN
Ovington's Bank

RIDGEWELL CULLUM
The Man in the Twilight

JOSEPH CONRAD
The Rover

LORD DUNSANY
The Chronicles of Rodriguez

CONINGSBY DAWSON
Christmas Outside of Eden

HILAIRE BELLOC
The Mercy of Allah

FRANK SWINNERTON
The Three Lovers

All Fiction All Good All Strong Sellers

THE RYERSON PRESS
PUBLISHERS

TORONTO, ONT.
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Goodrich Rubber
Bands

are made of rubber chosen for its strength and permanent

elasticity as well as the lowest specific gravity consistent with

our standard of quality.

They are unexcelled in Quality.

They are superior in Strength and Elasticity.

They are sorted free from mis-cuts.

They run the maximum number to the pound.

They are marketed in attractive, full-weight packages.

They are always fully worth their cost.

Supplied in Gray or Red.

Handy packages for special needs,

ments packed in fancy containers.

Carefully selected assort-

THE DEVICE THAT PREVENTS CLOGGING

cOMPo
Paper Stapling Machine

"qOMPo— " "m not ci°°"

In every office there is a need for a quick working

substantial machine that will fasten papers reports,

schedules, bulletins and other documents and do this,

work without clogging, so as to avoid waste of time,

annoyance and dissatisfaction—COMPO is that mach-

IT IS GUARANTEED

ACCURATE
RESULTS

Secured by Users
of the National

NON-SLIP
RULER

The ruler is made from flexible

steel accurately graduated, having
a Red corrugated rubber base, pre-

vents slipping, which is so essen-

tial to the user. The combination
of steel and rubber used in our
Non-Slip ruler makes our product
unustblly attractive and above all.

it assures

EFFICIENT WORK
National Rulers are modern in

every respect. They represent the

greatest advancement in ruler man-
ufacture. We make them to Eng-
lish and Metric standards. The
edges are true and smooth. The
rubber is undercut, which avoids
danger of inky fingers and blur-

red lines in ruling.

The Compo Sales Company guarantees

Its product to give full satisfaction

and stands ready to demonstrate and
maintain the genuineness of the

slogan 'COMPO— it will not clog."

The appointment of The Brown Bros.,

Limited, as Canadian representatives

assures special service to the Cana-
dian trade

Write for illustrated price list.

TWTT'^rTi'n'H
NATIONAL RULE CO.

ROCHESTER. N.Y.
pat.aplq. ron

Catalogue and
Price List Mailed

on Request

The Brown Bros. Ltd.
Toronto Ontario

10c. Assort-
ment, twelve
boxes in dis-

play stand,
each contain-
ing sizes Nos
8. 10, 12, 16
and 30, Gray
Bands.

Bank Assortment contains sizes Nos. 10. 12. 14.

16. 30. 32. 62. C4 and 84. Red Bands.

$1.00 Assortment contains sizes Nos. 12. 14. 16
30. 32. 62. 64 and 84. Red Bands.

75c Assortment contains sizes Nos. 12,

30. 32. 62. 64. 82 and 84. Red Bands.

50c Assortment contains sizes Nos.

32. 62 and 64. Red Bands.
14, 16.

25c Assortment contains sizes Nos. 8, 10, 12, 14.

16 and 30. Red Bands.

10c Assortment contains sizes Nos. 8. 10. 12. 14.

I , 30, 31 and 50, Gray Bands.
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School Book Question in Canada
"In a Very Unsatisfactory Condition" Ace ording to Booksellers in Different Parts of

the Dominion—Here is a Subject Whi ch Might Be Gone Into Carefully at

the Convention in October—Special Committee, With Dealers Re-
presented, Is Suggested

THE NEXT big event scheduled
for the booksellers and stationers

of Canada is the convention to be

held in Montreal on October 17, 18 and
19. This is little more than two months
away and members of the trade should
make their plans now so that they may
be present in good strength. Also, now
is the time for suggestions. These
should be sent in at once so that they
may be taken into consideration when
the program is being prepared.
"We expect a good attendance at this

convention," stated A. T. Chapman of

Montreal, president of the Canadian
Booksellers and Stationers' Association,

to the editor of Bookseller and Stationer
recently, adding that suggestions from
dealers throughout Canada would be ap-

preciated and welcomed.

Booksellers Are Dissatisfied

That the school book question will

come in for some discussion may be
taken for granted. There is consider-
able dissatisfaction over the manner in

which text books are distributed and
bookse'lers generally would like to see

some action taken here.

To Bookseller and Stationer, R. S. Por-
ter of Lindsay, Ont., gave it as his opin-

ion that the school book question is not
being handled in a very satisfactory or

successful manner.

"Why don't they stop playing poli-

tics," he asks, "and get out books that
will benefit the community at large?
Before these books are printed, why are
not some of the school principals asked
for an opinion as to the contents of

the various texts instead of "going ahead
and making up a quantity only to find
out later that something is missing

—

this leading to the scrapping of the en-
tire edition?

"Again, in figuring out the price at
which these books are to be sold why
should a man who knows nothing of the
costs of manufacture and less a^ou*
the expenses of retailing put a price
on them? Why not have a committee
formed, giving the booksellers suitable

representation, to go thoroughly into the
matter and see that the selling price
will give every dealer a fair profit?
This would be a good deal better than
the haphazard method now in vogue.

Kingston Dealer's Comment
"These conditions," added Mr. Porter,

"do not alone apply to text books as

writing books and scribblers are in the

same class. A scribbler on the cover of

which the five-cent price is printed in

big letters must be sold for at least seven

cents if the dealer is not to lose money
on the sale."

That the booksellers of the Dominion
should co-operate mort' so that they

might be in a position to take up their

grievances with the educational depart-

ment is a suggestion which Mr. Porter

would like to see carried out.

Another Ontario dealer who express-

ed herself emphatically on the same ques-

tion to Bookseller and Stationer is Miss
McAuley of McAuley's Book Store, of

Kingston.
"I am sick and tired," she said, "of

having to say that I can't get the gram-
mar or some other book. The govern-

ment should have its text's authorized

for a year before they are out on the

market. We get no help at all from the

Government when we arc left With books

on our hands. We should have a credit

slip or something else that would en-

able us to return these. Last year the

High School Geometry was changed
without notifying us in any way. We
sold the old texts and, of course, had
to take them back. But we could get

nothing. Conditions are so unsatisfac-

tory that we can never tell how we
stand. Our cartage and freiehtaee are

heavy and we do not know what nor
how to buy. And if we do not buy early

we do not get the books at all."

"Farce," Says Nova Scotian

From away down in Pictou, Nova
Scotia, comes another complaint.

"The school book question." savs I. G.

MacLean of that city, "is a farce. Per-

sonally I disapprove of the system of

so many handling books. Why not have

just one distributor for a town? I be-

lieve too. that credit should not be al-

lowed. If people have not the rr.oi.cy

they should not hav° the books. On
this question every dealer should come
to an agreement. Exchanges should be

allowed at once; we should not have to

wait until the following year."

Nor is Mr. MacLean in favor of cheap

school books. Such texts, he believes,

mean poorer education and such a state

of affairs, he feels, should not exist in

Canada.
"The standard," says the Nova Scotia

man, "cannot be too high, for the pres-

ent generation is suffering because of

the shortcomings of our forefathers. An
example of this is seen in the methods

employed by school boards in selecting

teachers. It is not a case of 'how mum
ability' so much as it is of 'how little

salary.' In the kindergarten especially

is this the case, whereas more care

should be taken here than elsewhere. It

is in the kindergarten that the first

impressions are created and if we do

not build solidly from the ground up we
cannot expect to develop the right kind

of citizens."

Big Advance in Maritimes

How school books in the Maritimes

have advanced from one to two hundred

per cent, was pointed out by Miss flattie

Tweedie of Moncton, N.B., who considers

it unjust that the dealer has to pay

before receiving the books.

With the re-opening of school in the

Maritime provinces last year there was
considerate complaint from the parents

over the hardship of being obliged to

purchase so many new books, one in-

dignant Nova Scotian remarking that

the "changing of school books so fre-

quently" was a disgrace.

Hundreds and hundreds of dollars,

worth of school books, it is claimed, are

stored away in attics, many of them

being as good as if not better, than the

ones prescribed by the Council of Public

Instruction to-day.

That families would be obliged to go

without school books, not having the

money available with which to buy,

was the statement of a Windsor, N. S.

dealer.

In New Brunswick the School Book

Department has in the past year ad-

vanced the prices of school books about

one hundred per cent, on an average of

books of all classes. This action was

forced by the extremely high costs of

textbooks of all kinds. In 1919 the

School Book Department showed a de-

ceit o" $8,000 and in 1920 one of $14,-

000. The .government considered those

accounts as contributions toward free

school books. The government still pays

the cost of repacking, freight, cartage

and administration.

Prices in New Brunswick

The following are the prices of books

(Continued on Page 26)
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Practical Ideas That Have Been Found
Effective In Selling School Supplies

"S'
iPECIAL Attention Given to

School Children."

This is the assurance given the

public by not a few booksellers and sta-

tioners throughout the country and,

judging from results, this policy has al-

ways paid.

In re-opening his new store recently

in Timmins, Ont., Ivan Stadelman played

up the fact that special attention would
be given to the school children. Mr.

Stadelman goes in heavily for office and
school supplies, stationery, fancy goods,

toys, dolls and novelties, musical instru-

ments and parts, sheet music and phono-
graph records.

Bulky Scribblers Popular

For all these lines he enjoys a steady
demand but during the latter part of

August and throughout September he
emphasizes the school supplies end of

his business, doing everything in his

1 Dwer to make parents and children feel

that the latter will be given every at-

tention.

Another Ontario dealer who follows a

similar policy is R. E. Brown of Meaford
who told Bookseller and Stationer that he
always makes it a point to get for the
youngsters the largest scribbler for the
least money. Mr. Brown, from exper-
ience, has learned that the children will

always "go for" the inexpensive and
bulky scribbler and that, as a rule, they
will take their trade to the store where

they feel they are getting the best

value.

Mr. Brown is of the opinion that

school books should all be sent from a

central place, believing that this would
cut down shipping costs. He also feels

i hat text books should be distributed

from the one place.

"Treat the children with the same
courtesy as you do their parents and
you will have them all working for you."

This, according to the proprietor of

Gray's Book Store, 612 Dundas Street,

London, Ont., is the only way to get the

children coming to a store and making it

their headquarters.

Gifts and Premiums Appeal
"The little ones must not be neglected,"

stated Mr. Gray to Bookseller and Sta-

tioner, going on to say that he had al-

ways found that they appreciated cour-

tesy and attention just as do their

elders.

During the month of September var-

ious stunts are tried out by dealers in

different parts of the country in an effort

to get the children's business and below
are offered several sound, practical ideas

that have always proven successful in

selling school supplies.

The free gift or premium is one of

the most popular means for attracting

the trade of the young people and, real-

izing this, a Montreal man last year
gave free a genuine hardwood ruler with

every purchase of 25 cents or more. The
gift was mentioned in all the newspaper
advertisements of the firm and proved
to be a most satisfactory trade-puller.

The rule was not only appreciated by
the youngsters, but, carrying the store's

name, it proved practically a year-round
advertisement.

A Hamilton dealer offered three prizes

for the best map colored by pupils in the

public schools, the first prize being a

two-dollar fountain pen. There was a

lively competition on the part of the

pupils and after the maps were made
twelve of the highest rank were dis-

played in the store window with a re-

port of the awards and the names of

the prize winners. The linking up with

the store's stock of school goods is quite

obvious.

Guessing Contest In Calgary
A guessing contest to stimulate in-

terest in school supplies was used by
Linton Brothers, Calgary, Alta. In pre-

senting the contest the window display

was used, the centre of attraction being

a toy coaster filled to capacity with ir-

regular stacks of scribbling pads. The
card announcing the contest stated:

BOYS AND GIRLS
To the first boy and girl guess-

ing the correct number of scribblers

in this wagon we will give school

supplies to the value of $5.00. Come
in and have a guess. Contest closes

September 15.

Surrounding the wagon was an at-

tractive display of school supplies, and

there was a constant stream of young-

sters gazing into the window.
Knowing the tendency of the average

pupil to defer the purchasing of school

books until the eleventh hour, when the

crowded store prevents satisfactory

service, A. H. Jarvis, Ottawa, Ont., used

the following effective newspaper an-

nouncement:
A Suggestion for School Books and

Collegiate Opening
Entrance pupils will greatly help

themselves by avoiding the crush of

the opening days of school trade by

buying their books this week, as we
can supply them carefully, and be-

sides we will refund money or ex-

Here is the way
one dealer trimmed
his school window,
featuring principal-

ly inks and adhes-
wes. The display is

simple hut striking.

A display of this

kind with the pester

reminder in the

background should
sell quantities o f

inks in the first few
weeks of school.
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change books after the second day
of school. It means simply that in-

stead of buying in a crowded store,

you buy in the quiet this week, with
the above privilege, and besides we
can assist Entrance Pupils in supply-

ing the main books just as well as

from lists. We ask parents to co-op-

erate with us.

The offer to refund money or exchange
books on all unsuitable purchases after

the second day of school was an added
inducement to buy in comfort.

A few weeks before the opening of

school some dealers use slides in the local

picture play houses, announcing their

stocks of school supplies and mentioning
some particular item of value. If there

is a premium to be given this fact is

emphasized. The moving picture slides

make a definite impression on the child-

ren's minds, and a large amount of busi-

ness is usually chalked up.

School Pictures on Blotters

One of the most attractive publicity

methods that could be devised was that

used by a Western company which pub-
lished a series of blotters, on the faces

of which were photographic reproduc-
tions (similar to that on postcards) of

the various school buildings in the com-
munity. In small letters in the corner

of each blotter appeared the words,
"Moore's, School Supplies." Blotters

were made up for all the local schools

and then distributed, each school, of

course, being given the blotters showing
that particular building. The blotters

were 5% x 3% in size and looked exact-

ly like photo prints, which in fact they
were, and they consequently had a value
that was immediately recognized. Every
child in the schools got these blotters

and their pride in their own institution

made the pictures all the more valuable.

The Moore Company state they "find

the scheme a very good one."

"We put our tablets on a large counter
near the centre of the store, where the

children can help themselves," states

another dealer, adding: "We leave them
there all during the school year and we
have found that our tablet business has
increased steadily, due to the arrange-
ment which permits children to wait on
themselves when in a hurry. We have
no noticeable loss from theft. During
the opening week pencils, erasers, rulers,

etc., are handled the same way."

Belleville Dealer's Policy

A plan somewhat similar to this is

followed by A. L. Geen of Belleville,

Ont., who puts his school supplies in a

department separate from the rest of the

store, his idea being that the youngsters
like to have a place to themselves where
they can look around at their leisure and
not be compelled to stand on ceremony.

Instead of placing the entire stock of

school goods in one section and mixing
up the different items some dealers
divide the stock into divisions suitable for

the different grades or classes of the

school. Supplies for the primary grades
are in one division, those for the next
grades in another, and so on throughout

Booksellers who have made a study of

children and their peculiarities hare.

noticed that there is always something
about a map or a globe that attracts.

Put a globe such as this in the fore-

ground of a window and the litle ones
will spend many minutes looking it over,

especially if to certain //arts of it there

are ribbons attached showing where
certain articles in the window, or the

materials in them, came from.

the entire list up to the most advanced
grade. These are located on long tables,

each presided over by competent sales-

folk who know how to handle and be
patient with children.

"A large part of my trade," a Calgary,
Alta., dealer told Bookseller and Sta-

tioner, "is with school children and I

generally make a special selling drive

just before school opens in the fall. Last
year I made an arrangement with the

proprietor of the local motion picture

theatre, whereby I got, at very much

reduced rates, a block of seats for one

of the theatre's 'off days.' In my news-
paper advertisement directed to the kid-

dies, I offered to give a free ticket to

the theatre to every child who visited my
store accompanied by a parent on a cer-

tain day. The children came in crowds.

Their parents came with them. The
tickets were all distributed, but, best of

all, there were very few parents who did

not take advantage of the opportunity

to purchase some needed school supplies

for little Johnny and little Mary."
Building for Future, Too

The first school months offer excellent

opportunities for stimulating sales

through the offer of school souvenirs

with purchases made by school children.

Suitable suggestions of inexpensive ar-

ticles are pen-wipers, rulers, pencil

sharpeners, sponges, jumping ropes, tops,

drinking cups, etc. In addition to stim-

ulating sales the dealer is building for

the future by catering to the children.

The school pupil of to-day is the house-

wife or wage earner of to-morrow.

For some years past the school child-

ren have been getting covers for their

books at McAuley's Book Store, Kings-

ton, Ont., and, according to Miss Mc-
Auley, this little souvenir courtesy has

been appreciated. During the month of

September everything up front in the

McAuley store is moved back to make
room for the displaying of school sup-

plies.

W. M. Currer of the John C. Wins-
ton Co., Toronto, is nearing the con-

clusion of a trip which has reached

from Toronto to Yarmouth, N. S., and

from the latter place to Victoria B. C.

Mr. Currer is returning to the Queen

City through the U.S.A., having de-

cided to take a run down to 'Frisco.

Lace Paper Goods For Outings, Etc.,

Appear To Be Growing In Popularity

THE DESIRE on the part of the buying public for economy, combined with

unique daintiness, attractiveness and cleanliness, has resulted in a rare

degree of skill in producing lace paper specialties, such as lace and linen

effect doilies, shelf paper, picnic goods, etc., and for these there appears to

be an ever-growing demand.

Merchandising lace paper is made easy because of its low price, use-

fulness and the great possibilities of unique display. Lace paper products

save time and hard labor, do away with laundering and possess an appeal

that is well-nigh irresistible to all ages and both sexes. They have a

double selling value, for they are bought often, and because of the repeat

sales, bring bustomers to the store more frequently. The customer who calls

to purchase such articles seldom leaves without buying something in other

parts of the store. Lace paper makes quick turn-overs easy, never goes out

of style and a wide range of patterns is made possible with only a small

investment.

Successful dealers maintain that the proper displaying of lace paper is

certain to result in large volume of sales. There is a distinct fascination

about its daintiness and perfect imitation of real lace that needs only display-

ing to draw instant attention. Any dealer can build up a worth-while trade

in paper products by devoting only a few feet of space, provided the display

is given reasonable prominence and attention and the summer months form

a particularly good time in which to test out the possibilities of lace paper

goods, as their use is naturally stimulated by this time of the year.
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Brilliancy, Color and Bulk Are
Magnets In School Goods window

THAN the school supplies window,
there is, perhaps, nothing that
catches the attention of children

more readily at this time of year. No
matter how much a child may dislike

school—and, after all, there are not very
many who do—he will size up such a
window and pick out just what he would
like. He may be sorry that holidays
are ending but with the approach of
September he realizes that return to

school is inevitable and, becoming re-

signed to his fate, tries to make the Dest
of it by interesting himself in the new
scribblers and books which, like every-
thing new, have a certain fascination for

the juvenile.

Importance of Window Trims

This being the case, every bookseller

and stationer who handles school sup-

plies should give more than the usual

attention to his window displays to-

wards the latter part of August and
September. The windows, he may be

sure, will be the magnet that will bring
the prospective school supplies pur-

chasers to his store.

The importance of the window can be
no better demonstrated than by actual

use. The dealer who does not put into

his school goods window the same
thought and care that he uses in pur-

chasing his stock is losing out on his

biggest chance to draw trade. No mat-
ter how fine a stock he may have, how
well it is arranged on counters and
cases, no matter how courteous and help-

ful his salespeople are he will not sell

the maximum amount of stock unless

his window display first of all tells the

story to his prospective customers.

"If through some unforeseen chance I

had only $100 worth of school goods in

my store at the start of the season," de-

clares A. L. MacDonald in Modern Sta-

tioner and Bookseller, "I would put every
penny's worth right in the window and
let my counters go bare. For I know

that the display would bring the trade

and I would be perfectly willing to sell

the stock right out of the window

—

whereas, if I put that same amount of

merchandise on counters and left only

a few tablets and pencils for the window
I would know also that I would end the

season with just about the same stock

I entered it with."

Fill the window to the brim with mer-
chandise, he advises. Jam into it every

item you can. Make it big and impres-

sive—colorful and alive. Put the right

goods down in front, next to the glass

so that the littlest fellows can see it.

But make it BIG—that's the point.

A Schoolhouse Scene

"Some of the most attractive station-

ery windows I have seen have used dec-

orative material," says Mr. MacDonald.
"I mean a school desk, a toy school house,

a black board drawn with lessons, a wax
figure of a teacher, etc. Department
stores go in for this sort of thing to a

great extent, but naturally the stationer

is somewhat limited as to supply. It is

possible for every dealer nevertheless to

secure a small replica of the ever-pop-

ular little red school house. One can

be made from light wood, or even card-

board and appropriately painted.

"I have in mind one nice little window
along this line. The dealer purchased a

small doll's house and by making certain

alterations by means of cardboard he

had a miniature school house. This he

placed on a "hill" made of an ink bottle

box over which he loosely placed heavy
wrapping paper to soften the edges and
make the sides of the hill. The paper

radiated away from the top of the box
in the front and sides. This in turn, was
covered with a green baize cloth. Wind-
ing up the side of the hill and extending

all the way across the floor of the win-

dow he placed little dolls to imitate

children on their way to school. Sur-

rounding them, of course, was the display

merchandise. It was a simple little

trim, but it attracted attention and it had
the additional virtue of being easy and
cheap to construct."

Ribbons to Attract Attention

Another window that comes to mind
was one in which the dealer had a num-
ber of new items on display. In order

to describe them and their uses to the

spectators he took long strips of bright

colored ribbon, of a narrow width—at-

tached one end to the item and the other

to the glass of the window. At this

latter end he also pasted against the

glass an index card to which the rib-

bon was joined, and on which he had

written the name, the use and the price

of the article at the other end of the

ribbon. The merchandise thus featured

was placed in the centre of the window
in the background, while the ribbons and

their captions were attached to the glass

at the sides and bottom of it. In this

way the cards did not interfere with the

view into the window, while the ribbons

leading away from the center to the

sides made a most colorful display.

A variation of this plan was used by

another dealer. He had on display dif-

ferent outfits, consisting of in one in-

stance a pencil box, a tablet and a com-

position book, priced at 35 cents for the

lot, to an elaborate outfit of a dozen

different items priced at $6.00. Ribbons

were used as before noted, together with

the index cards or placards, and on these

latter were noted the contents of each

outfit, its individual price and the spe-

cial price for which the complete set

was sold.

Advantage of Price Tickets

The use of a streamer for either the

front of the window or else to serve as a

pennant hanging from above the door,

lettered with "School Supplies" is cer-

tainly advocated.

And one thing more. Use price tick-

This window has
all the earmarks of
a good display. The
story is effectively
told while the color
and balance are both
easily noticeable.

Children like to

feast their eyes on
a variety of lines

and the dealer who
gives the youngster
plenty to look at is

working along the
right lines at this

season.
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In this simplified

type of display any
dealer can indulge
at this time. Note
the frieze of little

figures at the top of
the window.

The card at the

back of the display

is such as will ap-
peal to the young-
sters as the asser-

tion and query are

typical of the grow-
ing boy.

ets. The reason for this is: Children are

frequently diffident about entering a

store and buying by themselves. To
overcome this the dealer must make them
feel as comfortable and sure of them-
selves as possible. Half of their diffi-

dence comes from not being certain

about the price of the item they desire

and when the dealer is announcing it to

them plainly through price tickets he
gives them assurance in themselves and
in their little pocketbooks. Again, a

child may see something in the window
that it desires to have, but must secure

the purchase price from its parents.

When the youngster is enabled to say
just how much money is required the

chances for getting it immediately are

certain, but if there is some doubt as to

the cost, the parents will hesitate to

confirm the purchase by giving the
youngster carte blanche, as it were.

The matter of price tickets is a psych-
ological one entirely. Certainly their use
will not keep trade away. No dealer can
lose by placing them on his merchan-
dise, and the probabilities are that he

will gain a lot of business.

Children Really Have "Say"

"Mass formation" is the approved
method of displaying school goods, in the
opinion of George R. Dickerson, who in

the same publication says:

"You are appealing to young minds
which are influenced more by bulk and
color than anything else, and the more
stock you put in the window, and still

conform to the rules of proportion, the

more your window display will have a

sales tendency. If you have the time
to change your windows several times a

week, you can secure splendid results by
a heavy display of just one type of mer-
chandise, such as pencils, or tablets, but

for the average display that remains in

the window for a week the bulk show-
ing of all the stock that you can crowd
into the windows will be found of great-

est advantage.

One of the first principles is to get

your display in early. As summer wanes
it is natural that the thoughts of the

youngsters turn to the opening of

school. Each and every one of them
know that their parents will be obliged

to purchase some supplies for them, but

as it is usually up to the children them-
selves to say where, an early appeal will

help to tie them up with your store.

How to Attract Attention

In order that your window will be 100

per cent efficient it is necessary to do a

little more than merely put in a display

of stock. In the first place use price

tickets. Young boys and girls are some-
times diffident about entering a store

to buy unless they can be sure of the

price of the article they wish to pur-

chase. Putting the price on the stock

that is shown in the window makes the

way easy for young buyers.

If you use the newspapers to adver-

tise your stock, be sure to link up your

window with these ads. One manner of

so doing is to fasten to the plate glass

of your show window your latest adver-

tisement. Attach to it long strings of

red or white tape which are attached at

the other end to items in the window
display that are mentioned in the ad-

vertisement. The scheme not only at-

tracts attention but is sure to bring a

number of people up to the window to

see the connection between the news-

paper clipping on the glass and the

items in the window.

One dealer whose window always

proves a source of great interest to not

only students but the older folks as well

puts a large blackboard in the back-

ground of the window. On this he

draws, in chalk, a humorous cartoon,

picturing a day in school. Every one

passing stops for a moment to look at

the blackboard, and incidentally, take a

view of the school goods on display.

Another interesting background can

be made by constructing a schoolhouse

building made from strips of wood and
covered with cloth painted with water
paint.

Assortment for Five Cents

The window can be taken advantage or

in showing a sales idea such as this one:

Fill a school bag with supplies of various

nature and offer to sell it for five cents

to any school child who can come closest

to guessing its value. Selling it at a price

does away with a conflict with the law

against lotteries. A large sign, telling

(Continued on page 27)

Here is a "bulA
display" which i s

favored by some
dealers in school
supplies. The as-
sumption is that the
little ones are drawn
to the window that
is suggestive of
plenitude.

Dealers
class of

in the
merchan-

dise in demand by
school children at

this time should
lose no opportunity
to put before juve-
nile purchasers
samples of their
stock.
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Teachers Helped Book Store Plan
Edgar J. Vickery, Ltd., of Yarmouth, N.S., Profited by Distribution of Blotters on the

Opening Day of School—Posting Up of Price List of School Supplies in Con-
spicuous Place Has Been Found a Business-Bringer

BY THE posting up in a conspicu-

ous place in the store of a list of

school books and supplies with the

prices opposite each article considerable
time has been saved and increased busi-

ness brought to the Edgar J. Vickery
Book Store in Yarmouth, Nova Scotia.

Prior to and consequent upon the re-

opening of the schools in September Mr.
Vickery puts this list where it can be
seen and it has proved to be a good
plan. The answering of all kinds of
unnecessary questions has been done
away with, not a little time has been
saved and increased sales have result-

ed.

Blotter on Every Desk

"Prospective purchasers of school
supplies see the list," Mr. Vickery told
Bookseller and Stationer, "and by going
over it at their leisure they can figure
out just what they want, knowing at
once just what they are expected to
pay and not being put to the trouble of
asking a string of questions."

Just before the last "school supplies
rush" a large supply of the best blot-
ting paper was bought in sheet form
and taken to a local printer who cut the
sheets into handy strips measuring ten
by four inches. On each of these
the words "School Supplies" were print-
ed in large letters, the children being
then informed that Vickery's school
tablets could not be beaten.

"You will need a fountain pen. Get
the best," was another piece of advice
tendered, together with the assurance
that "We can supply all your needs for
school."

Arrangements were then made with
the teachers that on the opening day of
school one of these blotters would be
put on each child's desk. This method
of distribution proved very effective and
good business in school supplies result-
ed.

There is no use, however, in trying
to get full value out of the department
devoted to school supplies, experience
has shown, unless that department con-
tains a wide enough assortment of at-
tractive goods to make a proper display
possible, and thus to impress the young-
sters as well as the grown-ups who
visit the store. The school supply de-
partment has a value beyond the pro-
fits that it creates directly. The young-
sters of to-day are the men and women
of to-morrow. The voice of the young-
sters in the home is a big factor in de-
termining the attitude of parents to-

ward the stores where these same
youngsters do their buying, either on
their own account or purchasing for

father or mother. No dealer who has
not the faculty of making boys and
girls at home in his store is ever going

to get very far with the sale of school
supplies at retail. These little folks
have their prejudices, their likes and
dislikes, just as have other people—if

anything, they are more pronounced.
They appreciate a kindly interest in

their needs; courtesy, patience, and a
friendly desire to assist them in getting
just what they want.

Start Making Plans Now
It is well to remember, too, that the

five or ten cents that the youngster has
tightly clasped in his hand is just as
much to him as the five dollar bill com-
fortably reclining in a well-filled pocket
is to the successful business man, and
it ought to be given that same kind of

interest by the dealer who expects to

turn it into merchandise. This is one
of the so-called "little things" that
sometimes separate success from fail-

ure in selling merchandise to young
people—so little that it is liable to be
missed.

Make plans now so that when the
selling season is on there will be no
question in the minds of anyone in the
neighborhood about the place where
complete stocks of school supplies at

right prices can be bought.
When the department stores put on

their great January sale of white goods,
what do they do? asks William G.

Palmer in Gey's Stationer, discussing
the same question. Here is how he an-
swers his own query: They blazon it

forth in full-page advertisements in the
newspapers—you might think from
reading these advertisements that they
handled nothing but white goods. The
choicest windows are loaded up with
white goods—all of the rest of the mer-
chandise on sale is lost sight of for the
time being. Ex^ra clerks are employ-
ed and, if necessary, trained in advance
so that it is absolutely certain to come.
Great additional stocks of goods are
bought. Special bargain offers are fre-

quently used—leaders to get the public

in, so that they will see and buy other
things on display. If you step inside

the main entrance of the store you have
flashed before you signs calling atten-

tion to the proper place in the store

where the sale is going on. When
their statements are sent out to charge
customers on the first of January, or

even the first of December preceding,

there are included carefully prepared
announcements of the sale.

Appeal Cannot be Ignored

In other words, the whole selling ma-
chinery of the store for the time being
is turned over to this one line. If you
read the papers; if you read your mail;

if you pass the store; if you enter the

store—the message about the sale is

shouted at you, and you have a pretty
tight ear if you don't respond.
These things point the way. It may

be that the stationer does not regard
the sale of school supplies with the
same sense of importance that the de-

partment store owner feels towards
white goods. This isn't the point. The
point is that when the department store

owner wants to ring the bell on the sale

of any line of goods for a certain sea-

son, he doesn't just apply the low-pres-

sure emphasis involved in a window
display or a little added prominence in

store displays, but he goes right out af-

ter his public with every means at his

disposal, willing to subordinate for the

time being everything else.

Appeals to AIT Classes

School supplies are as staple as bread
and butter. More and more youngsters
are going to school every year—the
erection of school buildings is strain-

ing the financial resources of our cities.

Every new youngster who takes his

place behind the school desk, and begins

che business of learning things on whicli

he is going to base his acheivements in

life, is a potential customer. And, pro-

perly handled, he is a possible customer
also for all his mortal days, or at least

as many of them as he spends in the

home neighborhood.

The mails—the telephone—the news-
paper—the window—the counter—the

store displays—the clerks—store ad-

vertising material—all these things are

at hand ready for use. When the sea-

son for school supplies is at hand, use

them! Use them to the limit of their

ability to produce sales 'and profits. Use
them to an extent which will reach the

parents, the school teachers, and the

youngsters themselves.

"News Value" in Merchandise

Other departments have their sea-

sons during the year. This same line

of thought can with profit be applied to

them also. This matter of featuring

different departments at different sea-

sons of the year puts added "snap" and
interest into the whole program of sell-

ing at retail—the proprietor, the store

organization, and the public. It takes

advantage of creating "news value" in

certain merchandise at certain times,

and the best -merchandising in the

world—the kind that can most positive-

ly be relied upon for success—is that

which contains in addition to its own
appeal, this "news value" which is a

guarantee of public interest. School

supplies have this "news value" at cer-

tain seasons. They :are in the minds of

parents, school teachers and youngsters.

Then is the time to strike, and strike

hard!



August, 1922 BOOKSELLER AND STATIONER 23

President Chapman Looks for Big Attendance at Convention
In Montreal October 17-19; Co-operation of Trade Required

PERSIDENT A. T. Chapman of

Montreal, wants to see at :he

convention of the Canadian Book-
sellers and Stationers' Association in

Montreal on October 17, 18 and 19 every
dealer in Car ada who can possibly be

on hand. The success of the association,

he points out, depends upon the suppon.
that much good will come out of the Oc-
tober convention, providing- the mem-
bers of the trade are present in numbevs.

More and more the trade is coming to

feel the truth expressed so well by Wil-

liam H. Greenleaf, field secretary of

the National Association, who address-

ed the commercial stationers of Toronto
some months ago, when he said that the

local association "has a bigger aim than

simply to promote good feeling and per-

suade compet'tors to stop .breaking the

rules of the game. It should strive to

build business."

The Essentials to Success

In order that a unity of forces, such

as a trade association, can accomplish

any good there must first exist among
its members a spirit of co-operation and

co-ordination. There must be recogni-

t ;on and clear understanding of the de-

finite objects to be accomplished and

the allotment of definite purposes and
pursuits to the units or groups, the di-

visions, officers, commictees, and indiv-

iduals of which an association is com-
posed.

Furthermore, an association must it-

self contribute at least indirectly to the

profits of its members, if it is to sur-

vive. It will not suffice that a trade

assoc'ation merely performs a public

service alone: It should also be of some
benefit to the industry that fosters the
same. Its paramount object must be,

in fact, service to the industry it rep-

resents, and by every possible legitimate

means it must strive to add to the pros-

perity of its members.

Many strong and well organized

single units of a trade have attempted
at great expense to collect information

in regards to markets and market condi-

tions, prices on raw materials in differ-

ent sections of the country, wages and
hours of labor and ;he like.

Results Come With Years

The trade association is organized to

do this collectively and at small indiv-

idual cost. There are associations

twenty-five to fifty years old which still

limit their activities to comparatively

few services, and great things should

not be expected from one or two years'

membership.

Remember it took years to "Say it

with Flowers" or make known "The
Wood Eternal," or "Jewelry That
Lasts," and many others of like nature.

These successes have not been accom-
plished by the old method of assassinat-

ng your competitor so as to acquire his

business, but rather through the new re-

ligion of business called "Association,"

thus increasing the business for all con-

cerned. The old fallacy that success

comes through competition has been,

a:d is being succeeded by the modern
fact that it comes only through co-op-

eration.

A Big Future Assured

The sooner everyone connected with

the book and stationery business learns

that each is dependent on the other, and
all are held up by that great keystone

of
—"Co-operaf.ion," the. sooner will the

trade approach the ideal. The world has

been moving. There is more of the give

and take among all classes of business

men than there has ever been before. It

should not be many mon;hs before the

majority of the men. in the trade will be

enrolled in the membership book of an

assoc'ation.

For this attractive window display of summer papeteries Miss Salisbury of D. C Nixon 8, Moose Jaw, Sask., »
responsible. The showing of these quality lines merely by removing the I ds from the boxes and grouping them ar-

tistically is particularly worthy of note. Every stationer has at his disposal the t,.mmrna<t used by Miss Salisbury.

Nnt* ton the. nens and vencils and loose sheets all ready for use in the centre foreground.
Note, too, the pens and pencils and loose si
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Encouragement in the Reports

DISCUSSING Canadian Authors' Week when the coun-

try's authors met recently in convention in Ottawa,

the chairman, J. Murray Gibbon, said it had been

frankly a propaganda scheme. The result had been a great-

ly increased interest in Canadian books. According to the

publishers, the increased demand had not been for all Can-

adian books, but for what they considered the best Canadian

books. The Canadian public had differentiated for itself,

showing that there was in Canada an intelligent reading

public, small though it might be, and with such a public the

country would be more apt to have a worth-while Canadian

literature. Certainly, the Canadian Book Week experiment

appears to have been a success. All the reports so far have

been of a most encouraging nature.

if. sf. sf sf

Copyright Question Up Again

WHEN the authors' delegation that waited upon the

government in Ottawa asked that certain clauses be

struck from the Copyright Act, President Gibbon

pointed out that a large number of Canadian authors were

severely handicapped by what was admittedly an antiquated

copyright law. An attempt had been made by the late gov-

ernment to draft a bill which would be satisfactory. Mr.

Gibbon said the Copyright Act as it now stood instituted a

measure of high protection which seriously interfered with

international copyright. The International Copyright Bureau
at Berne had upheld the views of the Canadian Authors' As-
sociation in this regard. The delegation drafted a bill which

Mr. Gibbon submitted to the ministers stating that it would
be satisfactory to the association. The Prime Minister said

he was in sympathy with Canadian authors and the delegates

could feel satisfied that their representations would receive

careful consideration. There is reason now for the hope that

an improvement in the situation will not be long delayed.

if, !f !f tf,

A Steady Improvement Noted

THAT HE has found, month to month, a steady improve-

ment in the attitude of the buyers is the report that

comes to Bookseller and Stationer from W. M. Currer

of the John C. Winston Co., publishers, Toronto. Mr. Currer

has covered Canada of late from Toronto to Yarmouth, Nova
Scotia, and from that far-Eastern City to Victoria, B.C. He
has sized up the situation carefully and has come to the con-

'-'sion that there is more buying being done now than has

been the case for some time. According to Mr. Currer, the

prairies are in fine shape. There has been some damage
clone by cloudbursts and floods but this is only in comparative-

ly small sections.

Just to show how difficult it is to estimate the crop pros-

pects Mr. Currer tells of being met at the station of a little

place in Northern Alberta at two o'clock a.m. and of being

driven by a farmer to his home in one of the worst rain storms
he had ever been out in. During the course of the drive he was
informed by the farmer that the hail which preceded the rain

had done about sixty per cent, damage. On the following

day, however, he added that the rain had done him a hundred
per cent, good as without it he would have lost his crop.

"I was a bit balled up about his percentage," writes Mr.

Currer "but as I saw that three out of five wheat stalks had
been cut down and would have to grow again from the roots

I concluded that good ripening conditions in the fall would
bring him good returns while an early frost would do damage,
according to how he cut, for the two early stalks or the three

'ate ones."

"This illustrates," explains Mr. Currer, "how difficult it is

to estimate the grain prospects. This year has proved, as

never before, how close is the connection between the farmer
and the manufacturer and, as never before, just how much
we need a real bumper crop."

From the above it is evident that Mr. Currer allows little

to escape his notice. He is an observer and it may be assum-

ed that it is with due deliberation he voices the opinion that

the "buyer is coming back."

A Permanent "Friendship Day"

AUGUST the sixth is "Friendship Day" and for this

occasion many special greeting cards are beng sold.

Why cannot this be done every day in the year? Why
cannot Friendship cards be kept always to the fore from the

first day of January to the last day of December? Friend-

ship in its inception is influenced by two distinct motives, one

representing an attachment inspired by utility, the other dir-

ecting attention to some unusual gift, some attractive quality

or other prominent' characteristic. It is quite natural to

choose those who may serve us, and to reject those who may
be indifferent to our ambitions, or who give promise of actual

enmity. If chosen solely because of benefits expected there

can ba no permanent bond of affection, for true friendship

must in some measure be born of and matured by a clear con-

ception of certain ennobling qualities. Selection based on this

recognition follows naturally, for we are inclined to worship

in others those accomplishments in which we ourselves are

most lacking. This choice is the surest foundation of lasting

attachment and the most frequent inspiration of love itself,

for there can be no real affection without esteem. If to ad-

miration we can add a feeling of gratitude for the one who
possesses the qualities we admire, the highest type of friend-

ship results. Acts which excite gratitude furnish additional

reason for the admration which is prompted by disinterested

motives. History recites some very brilliant examples of

friendship, frequent reference being made especially to the

narratives mentioning David and Jonathan and Damon ana
Pythias. Instances of friendship equally exalted have been

known in every age and even individual experience recounts

many notable and even heroic deeds actuated by friendship.

Unusual friendships are often derived through ties of blood

p.id not infrequently grow out of an intense feeling of loyalty.

There are no friendships more admirable, and certainly none
superior. There are friendships in social life and in business

life and the dealer in greeting cards should remember this

every day of the year.

T T T V

ALL THE activities of a shop, a 1
! its merchandising devices,

all its displays of goods—no matter how attractively arranged

—are foredoomed to failure if the patrons of the establish-

ment are not given satisfaction. In other words the service

must be intelligently devised and the quality of the commod-
ities adapted to the needs of the buyers.

FROM proprietor to errand boy, everyone connected with

a shop must learn that their success depends upon giving

satisfaction. They must take a pleasure in giving satisfac-

tion—otherwise they cannot give it. Indeed, if they do not

derive pleasure from giving satisfaction to the customer, they

are in the wrong line of business, and the sooner they get

out of it the better for themselves and the public.
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Latest in New-Fangled Stationery
The Last Word in Crests, According to Leading Engravers, is Not Supposed to Mean

Family But Conveys the Art, Tastes or Ingenuity of the Individual—Quills

and Scrolls Are Popular

ALL phases of society have come in

for their share of change through

modernism, but in studying the

latest thing in formal and informal sta-

tionery and cards very unusual disclo-

sures are made. First of aill, one finds

the spirit of democracy. No longer are

the once much-sought coats-of-anms con-

sidered the ultimate. Time was when the

coat-of-arms was used whether it was
authentic or net. It was part of the

social game and simply had to be includ-

ed in the scheme of things.

Many Kinds of Crests

Now, according to one of the country's

smartest engravers, the last word in

crests is something novel, which is not

supposed to mean family, but instead

conveys the art, or tastes or ingenuity

of the individual. On one smart matron's

stationery reposes the Sphinx somewhat
decorated with scrolls. Then, the new
woman in business has introduced her

ideas. The quill is the basis for several

interesting "crests," and the scroll is in-

corporated for those of legal bent or

studious. These women argue that they

are weary of the well-known olive

branch with the dove of peace which for

so many generations have decorated the

cards and stationery of favored families.

Here's A "Strange Development

But the latest development, which has

caused the engravers to wonder what the

world is coming to, is the tendency of

the new woman to express her individ-

uality by using her own crest and nan-
ogram with that of her husband in their

formal stationery. One stationer ex-

plained that he was quite undone when
a pleasant-voiced woman announced that

the calling cards of hereself and her hus-

band were to be read, "Mr. William
Brown and Miss Mary Jones," instead

of the usual "Mr. and Mrs. Brown." In

another instance, he explained, they
were commissioned to engrave birth

cards this way: "Mr. Charles Smith and

Miss Helen Jones announce the birth of

their son, Charles Smith Jr." On several

occasions, he said, in the corner of a

wedding announcement a line has been
added, reading: "Miss Jones will keep
her own name."

New-Fanned I *eas Confuses

"When such orders as> these began to

be placed with us there was confusion in

the whole shop," he said. "The workmen
could not understand it. You see, they
are all old-fashioned, and don't care
about these new-fangled ways. I thought
it was just a fad with a few of these
extreme women, and did not say any-
thing to my wife about it, but the other
day she got one of those birth announce-
ments from some people she knowsi. She
could not figure it out at ail, for she had
always called her friend Mrs. . Fin-
ally she decided to go to see her and find
out what it was all about, and she was
told that her friend did not want to take
her husband's name, and that it was

Than that presented here

a more dignified and pleas-

ing trim for attracting the

better class of_ buyers could

scarcely be imagined. Wom-
en who take a pride in their

homes would be tempted, on
seeing such a display to

make purchases of quality

papeteries, quills and simi-

lar adornments of a useful

nature. Note the card in the

centre of the display. It is

in keeping with the dignity

and impressiveness of the

trim.
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Here is a wed-

ding window trim

ivhich can be used

(uiij time during

the near. The use

of the dolls as the

central figure

gives a whimsi-
cal touch of hu-

mor that is not

out of place when
properly handl-

ed.

The drapings

which fin m the

background hoe
add no small part

to the general at-

t rnrtiveness of a

windoiv of this

nature. Station-

ery and framed

cards are the ar-

t
'( les shown.

only through politeness and respect for

my wife that she had allowed her to

call her by her husband's name."

oid Order Prevails, Too,

However, in spite of all these advanced

tendencies, »ome of the best engravers

declare that the old order of things still

prevails and that the world is not quite

yet at sixes and sevens. Some even de-

clared that they had never had calls for

service from the little band of ultra-mod-

erns described in the foregoing and some

declared that they would take no such

orders.

These leaders of the conservative ele

ment in the world of engravers, never-

theless, were in agreement as to the

marked trend toward greater informal-

ity. The war, of course, brought about

marked changes, and then Americans

bave found so much formality tedious.

They prefer to have a thing done in the

simplest way if it can still be smart.

One of the most determined of the con-

servatives is Cartier, who still loved the

heraldic crests and declared that they

still find favor with a great number of

our most influential people. In discuss-

ing civilization in America as it is re-

flected in the formal and informal an-

nouncements and statione-y of society,

Cartier said:

Crests and Heraldic Emblems

"As to the important question of

crests and heraldic emblems in our pres-

ent day stationery, these are being wide-

ly used, but no crests are made to order

where the family itself has none. Only

such crests as definitely belong to the

family are ever engraved on note paper,

cards or any new style of place cards."

Cartier maintains a special department

where crests are looked up and authen-

ticated and such families as are found

in Fairbairn's crests, Burke's peerage,

Almanach de Gotha, the Amorie Gener-

al, are utilized to help in the estabish-

ment of the armorial bearing of Ameri-

can families. Of course, the College of

Heraldry is always available where
the family can trace its ancestors to

Great Britain.

Using Crests of Parents

"Many individuals use the coat-of-

arms of their mothers, but according to

heraldry they really have no right to do
so. The woman today could use her

father's and husband's crests together if

the crests are property in pale, that is,

if a horizontal line be drawn to cut the

shield in two—the husband's on the left,

the father's on the right. If the son
wants to use the father's and mother's
cres"t, thi s must be quartered to conform
to rule, the arms of the father to be in

the first and fourth quarter: that of the

mother in the second and third quarter.

The daughter is not supposed to use a

toat-of-arms except in lozenge form.

Wedding Announcements Smaller
"The dinner card that reflects the

most lefin&d and modern type of usage
is a card of visiting vizi, with a coat-

of-arms in gold and gilt border, on real

parchment. These cards are handlletter-

ed and used as place cards for dinner

partic. Wedding announcements have
greatly decreased in size since before

the war. At that time it was considered

quite the proper thing to have large an-
nouncements with double sheets. During
the war, on acount of the shortage of

paper, the Government made a ruling

that only certain sizes and only single

sheets could be used. Also, the station-

ers were limited to only one envelope.

"The war trend has had its effect, and
today the forma] wedding announce-
ments are an inch smaller than those of

pre-war days. In one instance the wed-
ding announcement of a very smart
family was of one sheet of paper, which
folded to make the envelope, such as is

sometimes used in France.

Easter cards are not used by the social-

ly elect, but Christmas cards are in very
good form. They are printed in England
and France, for the most part, and re-

flect the highest type of engraving and
illustrators' and illuminators' art."

1st Primer-
2nd Primer-
lst Reader-
2nd Reader-
3rd Reader-

-10 cents.

-12 cents.

-30 cents.

40 cents.

-50 cents.

SCHOOL BOOK QUESTION

>T
o. 1—55 cents.

No. 2—65 cents.

(Continued from page 17)

sold by the department and the prices

at which they are sold by New Bruns-
wick dealers, the latter being allowed as

discount of f'fteen rer cent..

4th Reader—60 cents.

5th Reader—65 cents.

Geography—$1.20.

Practical Speller—40 cents.

Grammar—55 cents.

Grade 9 History—$1.35.
Grade 10 History—60 cents.

Grade 11 History—$1.50.
Arithmetic No. 1—30 cents.

Arithmetic No. 2—30 cents.

4 rithmet'c No. 3—30 cents.

Health Reader No. 1—45 cents.

Hea th Reader No. 2—60 cents.

Geometry 1 to 4—$1.00.

Geometry, 1 to 6—$1.50.

Copy Book, No. 1—8 cents.

Copy Book, No. 2—8 cents.

Copy Book. No. 3—8 cents.

Copy Book, No. 4—8 cents.

Tony Bcok, No. 5—8 cents.

History of England and Canada—60

cent,.

^renc^ R^e-
French Rea le-

^renc'1 Reader No. 3—85 cents.

French Reader No. 4—85 cents.

French Elementary History of Can-
ada—95 cents.

N. B. Algebra—85 cents.

Auersberg's Drawing Books

—

;

' No. 1—12 cents.

No. 2—12 cents.

No. 3—12 cents.

No. 4—12 cents.

No. 5—12 cents.

No. 6—12 cents.

No. 7—12 cents.

No. 8—12 cent'.

Bookseller Not to Blame

The individual bookseller has nothing

whatever to do with the price of school

books he sells. In Nova Scotia, the

prices, which are the same all over the

province, are fixed by the School Book
Bureau at Halifax.

A table showing the restive cost of

books required for grade six in the com-

mon school, and °rrade ten ii t^e hW^
school during 1920 and 1921 is given

in connection with this article as the

most effective method of illustrating ex-
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actly what the advance in prices

amounts to. Not all the books given

in the high school list would be requir-

ed by any one individual, but they are

all prescribed for use in the grade ten

curriculum.

The list presented herewith is of the

required books in a typical common
school grade with the prices of the last

two years contrasted. The complete

cost of books for Grade 6 is over 96

per cent, higher than in 1920, and the

price of Grade 10 books is over 61 per

cent, higher than the same year. These

are fair samples of conditions which

apply to all other common and high

schools grades:

A Comparison of Prices

Grade 6

1920 1921

Reader 16 60

Speller 22 45

Arithmetic 18 65

Brief History England . . 20 25

Junior Geography 75 1.00

Health Reader 20 65

Brief History Canada 35 45

Totals • • 2.06 4.05

Grade 10

1920 1921

H. S. Reader 16 60

Tale of Two Cities .... 40

Julius Caesar 31

H. S. Composition 19 CO

Speller 22 45

H. S. Latin 60 1.00

1st Greek 1-25 1.80

French Grammar 60 80

French Reader 50 90

German Grammar 1.15 1.80

Acad. Arithmetic 40 60

H. S. Algebra 50 1.00

II. S. Geometry 50 80

History England ...... ">0 1.20

Totals 8.05 13.00

A Wide Range of
Summer Toys Now

Being Displayed

BRILLIANCY, COLOR AND BULK

(Continued from page 21)

of the offer should be placed in the win-

dow alongside the bag.

The dealer who carries a very large

stock of school supplies and who turns

over a considerable portion of his store

to this merchandise during the period

will find this idea of aid: Separate your

merchandise on tables, either according

to class or to price, and hang above each

table, or section, a large sign with a

number lettered on it in black ink. For

instance, over the table containing school

bags will hang a sign numbered "1"; the

pencil and pen table will be No.' 2 and

so on. Then in your window, on the

price tickets, place the number of the

section in which that particular item will

be found. This method will aid in quick

selling and enable buyers to go direct to

the part of the stock in which is located

the article they want.
Another good plan is to make up

special assortments, containing a com-
plete outfit for the scholar.

6l\\T ARM days suggest Outdoors

yy and Holidays."
This phrase tops one of the

summer ads. being used by Cloke and
Son of Hamilton, Ont., the text of the
accompanying message being;
"What better way to spend your holi-

days than with a good book under the
trees ? We "have all the worth-while
new books and thousands of the cheap-
er reprints to choose from.
"Don't forget the books for the child-

ren. Visit the Children's Book World
on the second floor."

Sporting goods are being featured
now in Patterson's Book Store, 12 Wel-
lington St., Stratford, Ont.

"Let us provide your boy with the

sporting goods to make him husky and
healthy," runs a Patterson ad. "We
have sporting goods for the little kid-

dies, for. the three-year-old, for when
he goes to school, for the high schrol

boys, for the young men."
"The Happy Season is here," runs the

announcement sent out from Light-
foot's Book Store, Downie St., Stratford,
"when every boy—and girl, too—wants
to get out of doors as much as possible.

We have the necessary sporting goods
—baseball, footballs, etc."

"Summer Toys," including dolls' sul-

kies, carts, velocipedes and garden
are being shown now at Moore's,

296 Wellington St., Kingston, Ont., and
in Fredericton, N. B., the lines being
displayed by the McMurray Book and
Stationery Co., take in all kinds of

baseball and tennis supplies, bathing
caps and all-wool bathing suits for

men, women and children.

Hammocks ranging in price from
'our to ten dollars each and couch ham-
mocks at $20 are being played up at

present in Fry's Bookstore, Sarnia,

Ont., while in the Simpson store, Tor-
onto, the "Outdoor Toys for Recreation"
include auto coaster waggons, doll car-

nages, kiddie kars, velocipedes and all

the regular lines.

In one of the Harold A. Wilson win-
dows a large card is drawing attention

to "Summer Toys for Girls and Boys"
an 1 grouped around the card are Indian

suits, baseball outfits, indestructible

balls, tea sets, watering cans and toy

sets. Thi-ee large sail boats furnish

the background.
In the other window are over a hun-

dred cartons of golf balls, attention

being drawn by a card which reads as

follows:

GOLFERS
Here's Your Opportunity
You seldom have the chance

of buying
GOLF BALLS
at this price

Secure a

SEASON'S SUPPLY

A PLEA FOR MAGAZINES
Mr. Hocken Speaks on Behalf of Cana-

dian Publications

Hardships and difficulties encountered
by Canadian magazines were described

in the House of Commons when the Bud-
get resolutions were being considered.

The tariff calls for a cut on coated paper,

and it was this item that started the dis-

cussion. H. C. Hocken said Canadian
magazines should get more encourage-
ment and help. It was very difficult to

start magazines in competition with the
tremendous publishing done in the Unit-
ed States of weekly and monthly papers.

Thousands of dollars, he said, had been
lost in Canada by men who started them
with purely patriotic motives. Mr.
Hocken also pointed out the effect on the

national life of Canada if Canadian read-

ers were to be supplied all the time
with United States publications only. He
thought there should be some impost on
the finished product from the United
States.

G. W. Kyte said that Mr. Hocken was
such a strong protectionist that he now
wanted the country's literature pro-

tected. If there should be freedom in

anything, thought Mr. Kyte, it should
be in the reading of the people. The pub-
lic should not be penalized because of

the failure of Canadians to keep mag-
azines going.

Robert Forke (Brandon) said that,

while he was not protectionist, he had
much sympathy with the argument put
up by Mr. Hocken. He contended that

too much literature from the United
States was read in Canada. Much of it

might be all right, but most of it was
written from the wrong viewpoint for

Canadians. Writers in Canada who
showed talent were usually lost to Can-
ada because they could get more money
in the United States and went there to

pursue their calling.

Sir Henry Drayton read a letter from
the Magazine Publishers' Association
which said that if they were not afforded

protection they might arrange to print

in the United States and have the mag-
azines sent back again. Sir Henry
Drayton thought the publishers had good
reason to complain. The spirit of the

nation, he said, depended largely on its

literature. As there was a duty on ad-

vertising matter entering Canada, why
could not the government extend it to

magazines, which in a great many cases

were at least half advertising?

Mr. Fielding admitted that there were
wrongs. Mr. Hocken suggested using
the anti-dumping law on them. He
pointed out that one United States pub-
lication had a circulation in Canada of

100,000 a year, and yet Canadian ad-

vertisers could not use it because if they

did they had to pay for the full cir-

culation of the paper, which was nearly
two million. Mr. Crerar suggested
that to help the publishers the duty
should be taken off paper altogether. Mr.
Fielding thought something might be
accomplished and the matter was not
pressed further.
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Office Equipment^

Business Systems
Miscellaneous Items of General Interest

Ink Display Box

A new "Dozen Counter Display Box"
has been put out by the Royal Ink Co.,

Toronto. This is said to be the "first

Ink Counter Display Box."

manufacture of trading cards. He is

speclaliz ng in work for retail station-

ers.

"Two Winners" Shown

Appropriate to King's Plate Week in

Toronto, the model store front in the

show room of Warwick Bros. & Rutter

contained two winners, one a reproduc-

tion of the winner in the race and the

other a topaz pencil line. The win-

dow was much admired by the many
retail stationery visitors during race

week in the city.

Back From Overseas

George R. Warwick, of Warwick
Bros. & Rutter, manufacturing sta-

tioners, Toronto, who has been abroad

on a four-months trip, accompanied by
his two daughters, arrived back in

Toronto recently.

Improved Sealing Machine

The Safe Seal Manufacturing Com-
pany, of Hartford, Conn., has brought
out an improved electric sealing ma-
chine, model C, which is clean in opera-
tion, operates quickly and is econom-
ical in wax consumption, one wax wa-
fer being sufficient for one seal. The
danger of fire from the old methods is

eliminated; by this method a seal is

produced that is "safe." Containers
sealed by wax alone can be opened
without destroying the wax seal.

New Toronto Business

M. C. Charters has started business

at 12 Shepherd St., Toronto, making
all kinds of steel and copper plate en-

graving for personal and business

cards, as well as those used in the*

New Brunswick Veteran

A trade visitor to Toronto recently

was James F. McMurray, founder and
head of the McMurray Book and Sta-

tionery Company, of Fredericton, N.B.

Mr. McMurray is past 73 years of age

and is still hale and hearty, with the

same keenness for business that char-

acterized his younger days.

Newfoundland Firm Has The Last Laugh;

A Sequel to Controversy Over Shortages

L
ET US tell you a story," writes a

Newfoundland firm, "about a

very enterprising firm with whom
you must be well acquainted, and from
whom we buy somewhat largely.

Perhaps you may find a corner for it

in a fucure issue, and perhaps others of

your readers may have had a somewhat
similar experience.

"Occasionally in shipments from the

concern, shortages would be found. This

is not uncommon in shipments from any
firm. However, this firm entirely re-

pudiated any claims that we might make,
stating that the packages must have
been opened in transit, and that their

system of checking and packing was so

exact that it was impossible for short-

ages to occur.

"We replied that packages showed no

sign whatever of having been tampered
with, and both externally and internally

we believed they were as they left their

packing room.

"They countered with the reply that

their system was so infallible that it was
impossible for our claim to be recogniz-

ed, and there the matter rested for a

while.

"Not long afterwards we had another

rhipment from this firm and there were
goods to the value of about $40.00 en-

closed which were not ours, and which

we had not ordered, and which were not

invoiced. We said nothing, and put the

surplus aside.

"About a month or six weeks later we
advised that concern that in their ship-

ment of such a date they had sent us

the goods which we specified, and that

they had not charged us with them, but

that owing to their insistence on the in-

fallibility of their system such could

not have occurred, and we had come to

the conclusion that we must be dream-
ing.

"By the return mail we received an in-

voice for the surplus goods we had re-

ceived, and also a credit note for the

various shortages we had claimed."

Tiedy Paste Pot

The Tiedy Paste Pot has been placed
on the market by Botts Marking Ink
Company, 68-76 Third/ street, Brook-
lyn, N.Y. This paste pot has two com-
partments, one for paste or glue, the

other for water. The cover of the

pot fits over the compartment contain-

ing the paste or glue only, thereby
keeping it fresh and soft when it is not
in use, and also preventing evapora-
tion, which means a considerable sav-

ing in the long run. The feature of
this article is that the brush, when not
in use, remains in the compartment
containing the water, thus keeping the
bristles soft at all times. This means
that it is much more sanitary than the
ordinary paste pot.

Travelight School Bags

New school bags from the Travelight
Manufacturing Company, Philadelphia,

are being offered the trade. This com-
pany has an adjustable school bag that

can be carried over the shoulder, by
the hand or knapsack fashion.

Field for Fountain Pens

What is unquestionably a tremendous
field for fountain pens has been, to a
very large extent, generally overlooked

by dealers, according to the L. E. Wat-
erman Company, which points out that

there remains a possibility for sales

which will be surprising to the merch-
ants who realize and capitalize the op-

portuni ies for selling fountain pens to

women.
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Typewriters Now in Hibben Stock
Established in Victoria, B.C., Over Sixty Years Ago, "The Hibbens" Branch Out

Into Typing and Adding Machines^Stationery, Books, Charts and Office

Appliances Are Featured Continuously

THE NAME T. N. Hibben is syn-

onymous with the bookselling and
stationery business in Victoria, B.

C. It could not, indeed, be otherwise

for the last three generations of good
Victoria citizens have been accustomed
to go to T. N. Hibben for their book and
stationery wants.

In 1858 T. N. Hibben, grandfather of

T. N. Hibben, Jr., whom Bookseller and
Stationer interviewed, arrived in the cap-

ital of British Columbia and engaged in

the book and stationery trade. His son,

T. N. Hibben, has been associated with

the firm of T. N. Hibben & Co. up to

the present time at 1122 Government
Street. Last month, however, a new
store was opened up on Douglas Street

at number 1417 under the firm style T.

N. Hibben & Son, Ltd., and thus T. N.
Hibben, Jr., becomes the third T. N.
Hibben to serve the Victoria people in

this line of business.

The new store is 100 feet deep, and 20

feet wide with good windows, and a

full-sized basement. The new business

is slight'y different- from the cli ,
:'.

that a typewriter and an adding mach-
ine agency have been added. The fore

part of the basement is being equipped
as a modern light machine shop where
service will be given on typewriters and
adding machines. The interior and fix-

tures are done in white, the window,
being trimmed in white and cream.

Mr. Hibben, Jr., will travel Vancouver
Island in the interests of the typewriter
and adding machines agencies. With
these exceptions the business will be
conducted along similar lines to that

formerly done, with a full line of sta-

tionery, books, charts, office appliances,

etc. A special agency is held for desks

which are made to order at ten days'

notice.

Some new ideas in store arrangement
have been introduced by Plimpton's of

Hartford, Conn., in a new retail estab-

lishment which was opened about a

month ago. Mention of this is made
here in the hope that Canadian dealers

may be assisted in arranging their

stocks of office supplies.

Ideas in Store Arrangement
To the right, on entering the store, is

shown the extensive loose leaf display,

in which Plimpton's have long special-

ized. Everything relating to loo^' leaf

equipment is handled he:e. Adjoining
this stock, everything that can be class-

ed as blank books is shown. A step fur-

ther and one is impressed by the vast
and varied display of such goods as
numbering machines, punches of all

kinds, and other mechanical devices for
the office. This display fixture is made
up of a series of small compartments,
each compartment having a glass fron*'

for the display of merchandise therein.

This section continues with a most rep-

resentative showing of inks, including
practically all the recognized makes
known to the trade. With -chem are
shown the adhesives and other small but
impoitant office accessories such as lead

pencils, penholders, pens, erasers; a
large space is given to shipping and
merchandise tags, labels, etc.

An extensive line of glassware in cut
and pressed specialties, featuring ink

wells in unlimited variety with a taste-

ful assortment of bases in glass, brass,

copper, and various woods. Then come
the box files, indexes, and small trays,

and the varied lines of filing supplies.

At the left of the entrance an entire

la:ge counter show case is devoted to an
extensive display of fountain pens and
pencils—a most complete and artistic

display including practically all the

leading makes.

Another section displays the fancy
desk sets of leather and other novel
effects, and a new departure for Plimp-
ton's—a complete department of gift

novelties offering numberless unique and
appiopriate gifts.

Another innovation and one that fits in

harmoniously with the lines of the
Plimpton organization is. the "Dennison
Shop," including creations in crepe
papers, napkins, party rope work, etc.

Adjoining this is the extensive space
devoted to fine stationery where th->

most representative makes of American
and foreign writing papers are shown.
In close proximity is the engraving de-
partment where the work done by this

house is shown under ideal conditions,

and where the patron is offered an intel-

ligent service backed by many years of
experience.

Down through the centre of the store
are a series of pillars which have been
cleverly utilized to advantage in beau-
tifying the place as well as for practical
stock arrangement. These are called
"Island Cases." and add much to the
general attractiveness of the establish-
ment.

An interior view of
part of the new T.
N. Hibben and Co.,

book and stationery
store in Victoria, B.
C. The business was
established in 1858.

Typewriters and
uaaxny machines are
now inctnaed in the
Hibben stock, the ad-
dition of these lines

making the office
supplies department
more complete even
than ever.
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Pricing Easy After Costs Known
Commercial Stationers of Toronto Are Now Investigating Their Costs of Doing Busi-

ness
—"Cost Knowledge—Its Needs and Benefits" Discussed by General
Manager of National Association of Stationers and Manufacturers

FOLLOWING the example set by
their brother stationers below the

border ihe commercial (stationers

of Toronto are now looking into their

costs of doing business. • A short time
ago the association took up this ques-

tion and an honest effort is being made
by the members 10 find out just what it

costs them to carry on business.

The importance of having a thorough
knowledge of costs is realized by the

majority of Toronto's stationers and it

is with a view to helping each other

and those in the same line of business

in other places that this investigation

is being carried on.

A business without an adequate cost

accounting system is in the position of

a ship without a rudder—this is gener-
ally admitted. During a period of fav-

orable conditions it is not in imminent
danger and makes some headway; but

the moment it encounters the buffeting
winds of declining sales, depreciated

values and increased expenses, it be-

comes unmanageable and, because of

the absence of that knowledge which is

vitally necessary to steer it into safe

currents, d'saster follows.

Arriving at the Percentage

Lack of knowledge of costs, accord-

ing to Fletcher B. Gibbs, general man-
ager of the National Association of

Stationers and Manufacturers, fre-

quently leads to price-cutting and
price-cutting is a menace to an indus-

try. If therefore this organization can
help our dealer members to avo'.d the

losses suffered by careless pricing and
assist them to become better merch-
ants, we shall be helping the entire in-

dustry.

With this purpose in view we hope in

the course of time to induce every
member who has not already done so,

to employ such a cost accounting sys-

tem as will enable him to ascertain with

precision his cost of doing business,

thus placing him in a position to intel-

ligently market his goods.

The set of blanks provided can be

profitably used by those firms which
are at present employing no cost ac-

counting system, and the instructions

which are appended to each set of these

blanks and which contain careful des-

criptions of those items which consti-

tute cost can be used by those firms

which have cost systems for the pur-

pose of making sure that they include

all proper items of cost.

The percentage of the cost of doing

business is determined by dividing the

total of the expense account bv the to-

tal annual sa'es. These items which

go
;

o ma'-e uo the cost of conducting

a business enterprise are familiar to

most of my hearers, but many fail to

include in the expense account all items
that belong there.

Facts About Depreciation

Many items of cost are susceptible
to different ways of treatment and,
for this reason, firms using practically

the same systems for segregating ex-
penses will reach varying results.

Advertising should include amounts
paid for every form of publicity used
to increase the business, not omitting
the salary or salaries of those whose
time is wholly or partly employed in

planning and carrying out the work.

Depreciation of merchandise and fix-

tures are items which are figured by
nearly every dealer in his inventory,

but they frequently fail to find their

way into his estimate of the cost of do-

ing business. They form however a
very tangible and important expense
which no business escapes. The Inter-

nal Revenue Department states that

the proper allowance for the deprecia-

tion of any property used in business

is that amount which should be set

aside for the .axable year, in accord-

ant with a consistent plan, by which
the aggregate of such amounts for the

E. DAOUST
General manager of "Libraire Beauch-
emin," manufacturing stationers of Mon-
treal, P.Q., whose outstanding ability

was recently recognized by his appoint-

ment to a seat on the Montreal Harbor
Commission. Further honors have come
through his appointment to the director-

ate of the Provincial Bank of Canada.
Mr. Daoust is also president of La Cor-
poration de VEcole des Hautes Etudes

Commerciales.

useful life of the property in the busi-
ness will suffice, with the salvage val-
ue at the end of such useful life, to

provide in place of the property, its

cost. In practice we find that dealers
depreciate carpets and rugs on the ba-
sis of at least 20 per cent, per annum;
typewriters and similar equipment at

the rate of from 20 to 25 per cent., de-
pending on conditions; built-in fixtures

in strict accordance with a rule which
provides for their obsolescence at the
end of a store lease. For example: if

a lease extends over the period of ten
years, the annual depreciation should
be 10 per cent, of the original cost.

The life of the average showcase is

supposed to be in the vicinity of twenty
years. If this is correct, the annual
depreciation on these should not exceed
5 per cent, of the original cost.

Two Per Cen\'. on Building

In case of a building used for busi-

ness purposes, the probable life of

which is fifty years, the proper percent-
age of annual depreciation would be 2

per cent. The probable life means, of

course, the number of years the prop-
erty would be usable for business pur-

poses from the date of acquisition.

Where the bui'dlng and ground upon
which it rests are owned by the party

operating the business or one of his

partners, the usual custom is to charge
the business as a rental a sum equival-

ent to 10 or 12 per cent, on a fair val-

uation. This should take care of the

nsurance, taxes, repairs and deprecia-

tion, and leave the owner the same net

profit as would accrue in the event that

the building and ground were rented

for other purposes.

Where the building rests upon leased

ground and is owned by the party or

parties conducting the business,, it is

common practice to charge for rental

he sum of the ground rental, ground

and building taxes, insurance, repairs,

upkeep and depreciation, and a small

rate of interest on the value of the im-

provements.

Chargeable to Expense Account

Freight, drayage, and express and

parcel post charges on goods, received

from the factory for stock, form part

of the cost of the goods and should not

be regarded as expense. These items

have been the cause of considerable

perplexity on the part of merchants,

particularly since the radical advances
;n freight rates. The carrying charges

on merchandise have now become a

ve1 y appreciable ,
percentage of their

cost especial'y where merchants are

located long distances from the central
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The big feature of
the Blank Book Sec-
tion shown here is

that instead of
showing a sample
book a complete line

is carried on the
open shelves.

Each book carried
in stock is wrapped,
sealed and labelled.

When a book is call-

ed for the seal is

broken and a fresh
bright new book is

handed the custom-
er. If the sale is not
made the ivrapper is

resettled.

markets. It is the custom of those

firms whose habit it is to mark each
item with its cost before it is placed in

stock, to figure the percentage of

freight on each invoice and to add it to

the factory costs of the goods. This
occasions considerable detail work, but

it is both desirable and necessary to

know accurately what proportion of the

cost of an item the freight represents,

particularly when the merchant is call-

ed upon to make a close price on a

quantity of goods. In the taking of

the inventory, however, I observe that
many firms have adopted the practice

of adding to the total of th e inventory

a percentage representing the freight.

In order to obtain this percentage they
have opened an account on their books
with Merchandise Freight and charged
to this account the payments of all

freight bills instead of charging them
as they have heretofore done, direct-

ly |to the merchandise account, By
keeping the freight charges separate
from the merchandise costs the total

of the former account can be divided
at the end of the year by the total of

the latter and in this way the proper
percentage to be added to the inventory
for carrying- charges can be ascertain-
ed. This of course, is not absolutely ac-

curate, as the percentage of freight

charges on. different items or merch-
andise will vary greatly; but the result
will be not far out of the way.

It must be understood ;hat these

charges on outgoing merchandise are
chargeable to the Expense Account.
While it is universally acknowledged

that interest on borrowed capital forms
part of the cost of doing business,

opinions are divided as to whether or

not the cost of doing business should
include interest on invested capital.

Interest on Invested Capital

It is my personal opinion that inter-

est on invested capital is not a proper
charge against the cosit of doing busi-

ness. If I sell a piece of unimproved
real estate for the purpose of invest-

ing the proceeds in a business which I

think will pay a return on the invest-

ment, or if I sell bonds paying four or

five per cent, interest with the view of

re-investing the money in extension of

my business' which I think will pay me
a dividend rate larger than that which
the money previously earned, I can see

no legitimate reason why I should bur-

den the public with interest on money
that is owned and is used by myself for

the purpose of making more money.
If I am doing a business of one mil-

lion dollars on an invested capital of

$400,000. and charge to my cost of do-

ing business 5 per cent, interest on the
latter amount, I transfer to this ac-
count a charge of $20,000, which is
credited to "profit" and comes to me as
such. This amounts to 2 per cent, on
my total sales and increases my per-
centage of the cost of doing business to
this extent; and my customers—or as I
said, the public—have to pay it togeth-
er with whatever federal income tax
may be attached to it; for naturally I
figure it into my prices.
There are two excuses advanced for

a charge of this character. The first
and most plausible is the acknowledged
fact that the most approved methods of
pricing a stock of stationery—with a
view of earning a net profit on annual
sales—are extremely hazardous. The
year's business includes transactions
running up into the hundred thousands
and profits figure on 10 per cent, net
and we make 5 or 6 per cent. If this
can be increased by 2 or 3 per cent, by
charging to the expense of doing busi-
ness, interest on the invested capital,

the practice is regarded as an insurance
of a reasonable net profit.

Uniform System of Figuring
The other reason is advanced by

those accountants who favor the prac-
tice. To insure a fairly uniform sys-
tem of pricing it is desirable in any in-

Particularly wor-
thy of note here is

the neat arrange-
ment of stock. Lad-
ders are used to get
the goods desired
from the shelves,

just the same as in
boot and shoe stores.

There is no rea-
son why the dealer
in office supplies
should not have
everutluiui neatly
stored away and yet
within easy reach.
The interior of a
thoroughly modern
store is presented
here.
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dustry to have as nearly as possible a

uniform system of figuring the cost of

doing business. Inasmuch, therefore,

as "A" has to borrow and pay interest

on half of the capital which he uses in

his business, thus making his cost of

doing business higher than that of "B,"

who has sufficient capital of his own,

why not recommend interest on all in-

vested capital as one of the costs of do-

ing business and thus bring that of "B"

more closely on a par with that of

"A"?

J. B. Irving, of the Irving-Pitt Man-
ufacturing Company, stated at the re-

gional meeting which was held at Birm-

ingham, Ala., early in April, that there

is a wide diversity of opinion on this

subject, but that he thought that the

average manufacturer held that inter-

est on investment was a legitimate

charge against the cost of doing busi-

ness. He said that accountants differ

widely on it and that many account-

ants hold that it is not good accounting

practice, but that manufacturers are al-

most unanimous in believing that it is

a legitimate charge. Mr. Irving stated

that he so felt himself.

That the government accountants will

not allow such a charge has no force as

an argument. They decline to recog-

nize the practice for a very good rea-

son. Interest on borrowed capital is

paid to someone else who includes it in

his return of income. Interest on in-

vested capital is received by the firm or

corporation that made the deduction. It

is interest paid—not to the bank—but

to ourselves and therefore taxable as

profits or earnings and for this reason

well, and this policy I find is also fol-

lowed by a great many manufacturers.

Federal income taxes in the opinion of

most dealers and manufacturers are a

proper charge against the cost of do-

ing business, but the charging of sur-

taxes or excess profit taxes is believed

to be questionable.

How Taxes are Figured

Charles M. Marshall, vice-president

of the Fielder & Allen Co., Atlanta,

Ga., had this to say at the Birmingham
Regional Meeting relative to all Feder-

al income taxes:

"Federal income taxes, as I under-

stand them, are a tax on profits already

earned and accounted for and passed to

the surplus account. The government

so holds and so collects them. Now, if

they are profits already earned and

passed to your surplus, then—when
they are paid—they should be charged

to your surplus account, just like divi-

dends to the stockholders are charged

to the surplus account. They are not

a cost of do:ng bus'ness; they are a tax

on busineps done, water over the dam.

and if you are going to charge Federal

income taxes to the cost of doing busi-

ness, then when you pass a dividend to

your stockholders, whv not put that in

the cost of doing business."

J. B. Irving on the same occasion said

on this subject:

Imagine a World

Without Pencils

Hilaire Belloc lists a lead pencil
among the implements handed to Adam
when he was given notice to quit Para-
dise Apartments.
These implements were given to him

to make his way in the world; whatever
way of joy or sorrow he went, they went
with him, one of them a lead penecil.

The antiquity of the lead pencil is

thus announced on excellent authority.
Indeed, it requires an effort, a sort of

throw-back, to imagine a world without
pencils.

What could it have been like?
And yet .t is true that the civilized

world did go for a long time without
lead pencils.

Adam must have swapped his for a
drink, "or some thin'."

At any rate, ancient Greece and
Rome, Egypt, Babylonia, Assyria, "the
mars and scribes of Samarcand, they
knew it not;" and the most assiduous,
exhaustive research proves that for sev-

eral thousand years after Adam t..e

lead pencil did not reappear on earth.

But "there's hardly a man alive to-day
who remembers" when lead pencils were
a thing not in use.

These fine lit tie tools for writing and
drawing, after nearly two hundred
years, grow daily more and more nec-

essary in the arts and industries.

And who minds sharpening a lead pen-

cail? It is a pleasant process; it re-

quires no effort, diverts no thought, is

wholly mechanical.
And the easy-gliding lead—now very

soft, now harder, now harder still, as

soft and as hard, as you choose—how
light and well balanced it is for writing a
quick memo, for figuring, for checking,

for signing this, that, and the other

routine thing.

Have you ever tried to do without
your favorite lead pencil for a time,

using some other writing implement the

meanwhile?
And then come back to it.

Oh, boy, ain't it a grand arid glorious

feelin'?—as Briggs would say.—-From
"Graphite."

"I have discussed the matter of Fed-
eral income tax, as a legitimate charge

to the cost of doing business, with quite

a range of people—bankers, financial

men and manufacturers, and there is a

very wide difference of opinion. I think

that the majority rather lean to the

view expressed by Mr. Marshall. There
are very few, extreme enough, to think

that the entire tax, that is, including

the excess profits tax, should be consid-

ered as a legitimate charge. There are

some few—quite a percentage—that

feel that the normal income tax is a

legitimate charge; but opinions differ

very w ; dely on this also."

Notwithstanding the widely different
opinions on this subject, I greatly fear
that all do not do as they think, and
should the legislation which we may
reasonably expect to have from Con-
gress result in substituting some
other form of taxation in place of the
excess profits and surtaxes, many man-
ufacturers will doubtless find it neces-
sary to make radical changes in prices;

for beyond the question of a doubt,

many of them now sustain a series of

these taxes beginning with the produc-
ers of the raw materials.

Helps Pricing of Goods

As you have doubtless inferred from
what I have already said, no cost find-

ing system is absolutely perfect; but
any kind of a system is better than
none; and dealers who will take the

pains to install one will find that it will

rapidly improve with experience.

Once you become familiar with

your cost of doing business, even
though you may be only approximate-
ly correct, you will find that the pric-

ing of your goods will become a com-
paratively simple matter. At present
it seems to be a problem that puzzles

many dealers; and rather than face its

s;udy and solution, many of our dealer

members have become accustomed to

relying upon the recommended retail

prices edited and published by the as-

sociation.

To these I will take this opportunity

of stating that we use as the basis of

our figures the costs quoted to us by
manufacturers. We accept 30 per cent,

on the sales as representing the aver-

age cost of doing business,— a figure

that has been arrived at by averaging

one which I am not at all sure is cor-

rect.

We take into consideration the prob-

able percentage of the sales that will

be made in quantities at quantity prices

and on the basis of two turnovers an-

nually, endeavor to arrive at results

that will yield 10 per cent, net on the

sales, or 20 per cent, on the investment.

We make no attempt to follow the

recommended resale priceis published

by some manufacturers, although it fre-

quently happens that our prices are

alike or nearly so.

Thirty Per Cent. Considered Fair

We make no attempt to collate dif-

ferent lines of goods with the view to

recommending the same price on sim-

ilar items made by several manufac-
turers at variant costs. If one manu-
facturer's cost on such an item is low-

er or higher than that of another, our

recommended prices will vary in the

same manner. In other words, our pro-

cess of figuring Is a purely mechanical

one and not subject to the same adjust-

ments as might be made by a merchant.

We will ultimately include in our list

all goods that are handled by our mem-
bers, whether or not the manufacturers

who make them happen to be members
of the organization.
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Membeis are privileged to use these

recommended re:ail pi ices or not as

they see fit, and we not only suggest

but urge that, if your cost of doing
business is higher or lower than 30 per

cent., or if your turnover is greater or

smaller than a twice annually, you
change the prices which we recommend
to fit the requirements of your busi-

ness; and I also warn you that an
agreement either specific or implied be-

tween two or more dealers to accept

and use these recommended prices, or

any other set of prices, as the prices at

which the parties to such agreement
shall sell their goods, is an act in re-

straint of trade and illegal. Any deal-

er is privileged to use the association^

recommended retail prices for the pric-

ing of his goods if he d'esires, but he

must not do so as the result of an
agreement with' one or more dealers.

In conclusion I wish to impress upon
you that the percentage representing

the cost of doing business is the key-

stone to price making. It is determin-

ed by dividing the sum of the total ex-

pense by the amount of the total sales,

and this percentage with the desired

net profit either must be included in

every sale that is made, or the profits

sacrificed on some sales must be offset

by others at prices sufficiently advanc-

ed to recover them, otherwise the elu-

sive net profit will have vanished.

Government Will Issue Embossed Cheques
To Licensees Under Certain Conditions

"ASK-TO-BUY" CAMPAIGN
Unique Sales Drive Responsible for

Increased Business

An unique sales campaign was inau-

gurated recently by W. A. Gillam, man-
ager of the Gillam-Bird Company sta-

tionery stores, Seattle. It is called an

"Ask to Buy" campaign and costs noth-

ing to conduct. Mr .Gillam, points out

the following salient features of the

idea:

"The 'Ask to Buy' campaign is found-

ed upon sound business theory, and it

cannot fail without destroying the fund-

amental principles of salesmanship.

"When a customer requests any ar-

ticle, the salesman asks him to buy
some companion article. For instance,

if ink is asked for, the customer is quer-

ied on pens, paper, envelopes, blotters,

etc. If a ream of paper is asked for,

the salesman suggests second sheets,

typewriter ribbons, carbon paper, eras-

ers, etc.

"It is found sa'esmen take quickly to

the 'Ask to Buy' idea. It puts them
on a compet'tive plane, which brings

out the best in them, stimulating them
to better work and making them quicker

witted and more efficient.

"In the few weeks we have used the

campaign, we have found it increases

each man's sales approximately $5 a

day. Five dollars a day means $150 a

month, or about $1,800 a year. You
can see from these figures that the 'Ask
to Buy' idea means an important in-

crease in the business of a firm. Be-
sides it puts pep into the sales force
*nd gives a store a live-wire aspect."

OTTAWA, July 31, (Special).—Val-

uable information regarding the

operation and enforcement of the

stamp tax, which becomes effective on
August 1, this year, is contained in a

circular issued by the Department of

Customs and Excise to the collectors ot

that department.

"It is proposed to levy two cents per

unit of $50. The fax as amended on
June 12 provides for a graduated tax up
to $5,000, which would mean a tax ot

$2. That will be the maximum tax.

The large proportion of the cheques of

the country are $50 or less, and this

will remain as at present at two cents."

Applying for the License

The circular issued under the direction

of George W. Taylor, Assistant Com-
missioner of Customs and Excise, re-

lates to the application for a license:

"There shall be forwarded with the ap-

plication for a license a requisition

(Form E., 159) for the numbers of the

embossed cheques required by the li-

censee, together with a certified ciie^ue,

by way of deposit, payable to the Re-
ceiver-General for an amount equiva-

lent to the estimated tax as per asser-

tions 1 (A) and 1 (C) on aonlication for

license plus 25 per cent. The commis-
sioner may at any time require a larger

deposit."

Cheques will be embossed and issued

to a licensee subject to certain condi-

tions most of which are as follows:

"A licensee shall keep an account in

which shall be entered at the time each
cheque is drawn, particulars of the

cheque, showing the serial number, the

date of issue, the amount and the sum
due as excise tax thereon. A separate

account shall be kept for each bank or

branch of a bank on which the licensee

draws cheques. On or before the fifth

day of each month the licensee shall for-

ward through the Collector of Customs
and Excise at the port through which
the license was obtained to the com-
missioner the account or accounts, as

the case may be, for the preceding

month, verified by the statutory declara-

tion of the licensee, and accompanied by
a certified cheque, payable to the Re-

ceiver-General, for the total sum of tax

shown as accrued by said account or ac-

counts; and all bank statements of

cheques debited to the licensee's ac-

count and all relevant books of account

of the licensee shall be open to inspec-

tion and audit, for the purpose of these

regulations, by officers of the Depart-

ment of Customs and Excise, and such

audit shall be made by officers of the

department at such times as are deemed
necessary.

If License is Abandoned

"Each embossed cheque shall have

printed or lithographed on it, in a prom-
inent manner, the name of the licensee,

the number of the license and the name

of the bank on which the cheque is to be
drawn; and no person other than the
licensee whose name is so printed or
lithographed shall draw such cheque, and
no bank shall pay an embossed cheque
draAvn by any person other than the li-

censee whose name is so printed or litho-

graphed or on which the license number
does not appear.

"In the event of a licensee abandon-
ing his license, there may be repaid to

him the amount of his deposit in excess
of the amount payable in respect of the
stamp tax on all embossed cheques is-

sued by him, less the cost of embossing-
and transportation of that portion of un-
used cheques remaining on hand, and
the unused cheques must be returned to

the commissioner. If a license is can-
celled for a violation of any of the pro-
visions of the Special War Revenue Act
and amendments, or of these regula-
tions, for any other reason, no portion
of the deposit will be repaid to the li-

censee, and he shall be liable for any
further amount payable by him in res-

pect of stamp tax on embossed cheques
which he has issued, and he shall return
to the commissioner all un-issued embos*.
sed cheques.

Forwarding Blank Cheques

"The blank cheques must be forward-
ed to the American Bank Note Company,
Ottawa, who must be advised by the
shipper as to the quantity and descrip-

tion of blank cheques in the consign-
ment, the outer covering of the parcel
being marked to indicate the name and
address of the shipper. Packages the
gross weight of which exceeds 90 pounds
if shipped from Montreal; 60 pounds if

shipped from Toronto, or 40 pounds, if

shipped from Winnipeg, must be for-

warded by freight. Under these weights
shipment must be made by express. From
each of the three places mentioned the

parcels are to be forwarded by Can-
adian Government Railways or Can-
adian National Express (as the case

may be), charges collect."

In this connection it is pointed out
that there will be no expense to the li-

censee for the embossing itself, provided
all the conditions stipulated in the cir-

cular are compiled with.

Clause 24 refers to the conditions of

refund: "Refund of excise tax may be

allowed on embossed cheques returned

to the department, when it is establish-

ed to the satisfaction of the commission-
er that the cheques, although drawn,
were for some valid reason never nego-

tiated, but on which the excise tax has
been paid. Minimum amount of tax for

which a refund will be allowed under
this section shall be $5."

Sporting goods, fishing tackle, news-
papers and magazines, phonographs and
records are being handled in Mr. Gall's

new store, 132 Princes St., Kingston,

Ont.
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Want Sales Tax Off School Books
Resolution of Retail Merchants of Manitoba That School Books Be Exempt Was Pass-

ed on to the Dominion Executive for Attention—A Question That Affects

All the Provinces—Secretary Curie Refers to Progress in Annual
Report

T.IE REMOVAL of the sales tax

on school books has been, and is

being, advocated by the Manitoba

I of the Retail Merchants' Associ-

ation, according to John H. Curie, sec-

ie:aiy, who reported on this question at

the ninth annual meeting of that

branch in Winnipeg recently. Many
questions of no little importance to

booksellers were brought up at this

meeting and there are hopes that satis-

factory settlements to some of these

will be forthcoming in. the not far dis-

tant future The executive
1" 'officers

elected were as follows:

President, T. A. Conneil, Winnipeg;

first vice-president, H. M. Dunham,
Portage la Prairie; second vice-presi-

dent, W. J. Creelman, Brandon; third

vice-president, R. J. McLean, Winnipeg;

treasurer, J. W. Kelly, Winnipeg.

To Meet in Halifax

The executive will elect a secretary.

Chairman of trade sections are call-

ed in by the executive officers in an ad-

visory capacity.

Delegates to the Dominion board of

Canada are as follows: J. A. Banfield,

T. A. Connell, H. M. Dunham, W. E.

Humphries, C. F. Rannard.

The Dominion board meets this year

at Halifax, N S., Aug. 8-11.

The secretaries of all boards meet in

conference at Halifax, Aug. 7, 1922.

J. A. Banfield, Winnipeg,, is the Do-

minion president and member on ex-

ecutive council from Manitoba.

The Dominion executive council con-

sists of one representative from each

province.

Changes in Quarter Century

President A. F. Higgins' address to

the gathering was, in part, as follows:

"Retail merchants may be handling

different lines of merchandise, yet they

have practically everything else in

common. The same principles of mer-
chandising are applied in each case. The
problems of one section of the retail

trade are common to the others. It is

natural, therefore, that the many se -

tions of the retail trade should be or-

ganized into one association in Canada.
as any one section can always depend

upon the others for co-operation when-
ever the occasion demands.
"During 25 years many changes have

been brought about. The association.

has to its credit many reforms in mer-
chand'sing. To-day we have 30 sections

of retail trade which are now formed, or

are in the process of formation. Do-
minion committees consisting of one
representative from each province in

each trade section are being organized.

Working with each Dominion committee

there will be an advisory committee in

Ottawa for each trade section. You will

see by this that provision is being made
under our plan of organization to get
the authoritative viewpoint of every
province of Canada.

Parsing Tax to Customers

"Our association is most fortunate in

having at Ottawa as Dominion secre-

tary, E. M. Trowern, who has devoted
practically his whole life to the work of

improving conditions surrounding the

retail trade of Canada. There are

;hose who have the idea that a large

po.tion of taxes, just or unjust, should

be imposed upon retail merchants on

the a sumption that all they have to do

is to pass them on to their customers.

Anyone who has a knowledge of the

retail business knows how impos-

sible is this theory Our association

maintains the Dominion office at Ot-

tawa to protect the retail trade against

unfair legislation and to promote any-

thing which will be in the best interests

of the public.

As a result of the war, many experi-

ments have been made by governments

as well as individuals in an endeavor to

adjust themselves to increased finan-

cial burden*. This situation has de-

manded straight thinking on the part of

retail merchants, who, while always

willing to bear their share, have strong-

ly opposed some of the methods of taxa-

tion that have been suggested. We are

JOHN H. CURLE
Secretary of the Manitoba branch of
the Retail Merchants' Association of
Canada, whose annual report is present-

ed in these paries.

opposed to a turnover tax, and have
recommended a sales tax to be collect-

ed from the manufacturers and import-

ers. We have taken this stand because
the sales tax can be collected more
economically and more effectively at

the source.

Merchandising a Profession

To the outsider it seems to be a very
simple matter to run a retail score. Ail

that is required is to buy goods and seil

them again, and the difference between
cost and selling price is all profit., But,

to the merchant it means buying goods
and selling them again at such close

margins that after deducting selling ex-

penses, profits often disappear. It is

very difficult at times for the public

to understand that overhead expenses,

or the cost of placing the goods in the
hands of the consumer, is as much a
part of the actual cost of the goods as

the amount which appears on the re-

tailer's invoice. Records show that the

turnover in the retail field is enormous.
In New York, the average life of a

grocery store is two years. Does this

not show that there is too much guess-

ing and not enough knowing in modern
business? It is stated that out of every
100 who go into the retail grocery busi-

ness, five make money, 15 break even,

and 80 go behind. Does this not point

to the need for men and women to pre-

pare before entering business?

An Improvement in Business

Many people who enter the retail

trade find themselves seriously handi-

capped through not having had the

training or experience necessary to con-

duct a business that will give satisfac-

tory service so that it will survive. I

believe it is the duty of men at present
engaged in the retail business to do
everything possible to provide the fac-

ulties for teaching the principles of

merchandising so that men can enter

business with a greater chance for suc-

ceeding than now obtains.

Before closing, it is almost unneces-
sary for me to say that the retail trade

throughout the province, in common
with the rest of Canada, has suffered

very seriously through business de-

nt ession since our last annual meeting.

In addition to rapidly declining valuer

which were in evidence in all countries,

the west harvested a very unprofitable

crop. Prospects in most districts were
good right up to the harvest and thresh-

ing season, but through continued wet
weather and declining grain prices

man" merchants were suddenly con-

fronted with the fact that their out-

standing accounts could not be collected

Farmers who in other years had always
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promptly provided for their obligations
were unable to pay any portion of their

accounts. As a large portion of the
capital of many country merchants at
threshing time is in outstanding ac-
counts, one can easily understand how
serious were conditions in the country.
While the crop conditions and the fact

that business was not so well establish-

ed in the west might have made condi-

tions here even worse than in the east,

I believe that the wesc will come back
more quickly and that it will come back
stronger then ever. Business is im-
proving, perhaps slowly, but the fact

that it shows some improvement is

most encouraging The west has won-
derful crop prospects. We hope to see

the present fine crop threshed and turn-

ed into dollars befor-e many months.

Retailer Not a Banker

We have had an opportunity of learn-

ing many lessons during this period of
depression, and will no doubt look back
on these years as a memory of school
days in which we had a hard master,
but at least learned some valuable les-

sons. Perhaps one of the most import-
ant lesson learned is that the retail

merchant should not be expected to

function a,s a banker and carry the fin-

ancial burdens of his community.
Secretary Curie's report is presented

hereunder:

I beg to submit for your consideration

a report covering some of the more
important work of the association. The
resolutions passed at the last annual
meeting were acted upon as follows:

1—Sales tax at the (source : This resolu-

tion recommended that the luxury tax

be replaced by a sales tax to be collect-

ed at the source of supply from manu-
facturers and importers.

The Dominion executive council has
received the fullest support of your
officers in this recommendation. The
Dominion government has adopted this

principle in both the 1921 and 1922 bud-
gets.

Community Development Taken Up
2—Refunds of luxury tax: Resolu-

T. A. CONNELL
Recently elected president of the Mani-
toba branch of the Retail Merchant*'

Association of Canada.

:ion deal'ng with refunds of luxury tax
en returned goods or exchanges.

This question was disposed of with
the removal of the luxury tax on Dec.

18, 1920.

;i—Repo'.t of treasurer: The resolu-

tion approved of the treasurer's report.
4—Membership dues: This resolu-

t on dealt with the membership fees.

The principle of graduation was endors-

ed. A basic fee of $25 now applies to

each retail store or department employ-
ing salespeople. In ether cases it is

$15.
5—Community development: This

resolution requested action in respect to

the establishment of a department of

community organizat'on and develop-

ment under the direction of the depart-
ment of education.

Your officers joined wit hothers inter-

ested in this question. The minister of

education was interviewed twice on this

subject. No action was taken. The
minister stated that the government did
not wish to assume any new financial
obligations. The work was considered
a very worthy one.

Re Taxation of Business

G—Taxation of business: This resolu-
tion requested the executive to endeavor
to have the recommendation of the
Manitoba Assessment and Taxation
commission regarding local taxation of

business acted upon by the provincial
government.

Your executive officers appointed a

committee to deal with the taxation
question. The committee had a number
of interviews with the provincial ex-
ecutive council during the 1921 session,
all of which were aimed ait getting a
fair and equitable distribution of the
business tax. Our representatives were
assured that the taxation. of retail mer-
chants on the present basis would be
changed because the system was too

burdensome and lent itself to unfair
competition, particularly in the case of

retail merchants doing business in mun-
icipalities where the business tax is bas-

ed upon the assessment of personal

property. The government agreed that

the assessment of personal property

should be abolished. A definite prom-
ise was made by the provincial treasur-

er that the change would be made early

in L he 1922 session.

Your off'cers were confronted in 1921

with the policy of the provincial gov-
ernment to impose a special tax of two
per cent, an the net profits of business.

This tax was decided upon by the gov-

ernment in an endeavor to raise $625,-

000 to take care of supplementary rev-

enues.

Your officers were opposed to this

tax because it was to apply without a

proper adjustment of the existing un-

fair business tax.

Book and Stationery Business on Strictly Cash Basis:

Nanaimo Dealer Handles Sewing Machines As Side-Line

«C o,OLLECT the little bills," says

Jepson, of Jepson Bros., book-

sellers and stationers, of Na-
naimo, B. C. "and the big ones will take

care of themselves. The big ones are

obvious; neither you nor your customer
is likely to overlook the sizeable account,

but the small ones will never come in un-

less you get after them, and keep after

them. Take care of the pennies and
the pounds will take care of themselves
—the same principle is equally true of
your credit accounts."

In speaking of business on the north
end of the Island, Mr. Jepson states
that the demand for books is good. A
splendid book-buying public surrounds

Nanaimo. The better books, as well as

current fiction, find a ready market.

Among the younger miners a good de-

mand for mechanical and technical

books exists.

A lending library was once operated

in the Jepson store but during the war,

with the absence of the partners, this

feature was temporarily discontinued.

"I am now busy preparing for the re-

sumption of this department which was
a very popular one in Nanaimo when
in operation,". said Mr. Jepson.

While phonographs have been dropped

in this -store, a business in sewing ma-
chines has been- built up in the last sev-

eral yeavs and it is getting better all

the time. The sewing machine agency

can be handled to advantage by a store

similar to the Jepson bookshop, in

towns the size of Nanaimo, "and I will

f;ay," said this merchant, "that the sew-

ng machine business will give any retail-

er a liberal education in expert collect-

ing. While times were at their worst,

the sewing machine business stood as

one solid rock of steady business, and
collections were never in as poor con-

dition as in most other lines of business."

"As far as stationery and books are

concerned," he added, "the only credit

business we do is with the other busi-

ness houses in the city. With the in-

dividual our business is kept on a strict-

ly cash basis."
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"Present Taxation Measures in Practice Are
Glaringly Discriminating Against Retailers"
Says E. M. Trowern, Secretary Dominion Board R.M.A. After
Making a Thorough Study of Application of Present Taxes

—

By Ottawa Representative Bookseller and Stationer

EDITOR'S NOTE—From the moment that Parliament
placed its stamp of approval upon Hon. W. S. Fielding's 1922
budget, E. M. Trowern, secretary of the Dominion Board, Re-
tail Merchants Association of Canada, and his associaties, have
been busy endeavoring to interpret the Sales Tax as it applies
to the retailer. In a statement setting forth his observations,

prepared for Bookseller and Stationer, Mr. Trowern among other
things finds that:

A perusal of the Sales Tax Act shows a number of glaring
evidences of discrimination against the retailer.

Among other things an attempt is being made to make such
retailers as are designated as manufacturers pay the tax on
the retail selling price of their goods: whereas manufacturers
pay only when the goods are sold.

The Retail Merchants Association and other retailers' or-

ganizations offered the government all assistance in their power
to enable them to avoid any errors or difficulties as far as the
application of the act to the retail trade was concerned. These
offers were accepted early in the life of the last session but
were spurned just before the Sales Tax Act was placed on the
Statute book.

Mr. Trowern's summing up of the situation follows:

o UR CONTENTION has always
been that the sales tax should
be collected at the source of sup-

ply, viz. from the manufacturer and the

importer, and from as few channels as

possible, so as to save annoyance and ex-

pense in the collection of the same. When
the sales tax was placed on the Statute
Books by the late government in 1921,

it was surrounded with a great many an-

noying difficulties, as far as the retail

trade was concerned. The Act itself

was poorly drafted, and full of confusion

and contradictions. In order to ascertain

our position as retail merchants it was
necessary to undertake a number of law-

suits, as will be remembered by a large

number of retail merchants, in order to

have the courts determine the meaning
of the Act. We have always frankly
admitted that although manufacturers
and importers were asked to collect the

tax, that in reality all taxes they pay
they pass on to the retail merchants, and
they in turn have to do the best they
can to collect them from their customers.
"What we have always desired, was a

clear distinct Sales Tax Act, one that

could be easily understood, and easily

followed, and one that would not be ap-

plied to every small retail merchant in

the country.

Withdrew Co-operation

"Before the late government placed the

Sales Tax Act on the Statute Books, we
approached them, as an association, and
offered them all the assistance in our
power to enable them to avoid any errors

or difficulties as far as the application

of the act" to the retail trade was con-

cerned. Our offer of assistance was not
accepted, and those who drafted the act,

and those who administrated the act, to-

gether with those who allowed it to

pass through the House of Commons
and the Senate, created indignation

among those who were called upon and
compelled to carry out and pay the tax,

as it was found in many cases that it

cost the small retail merchant more to

keep track of the tax than the tax
amounted to. This was the very thing

we were endeavoring to avoid. When
the present Government came into power
a prominent delegation of retail mer-
chants waited upon the Premier and upon
those members of the Cabinet who have
to do with the administration of the

Act, and we pointed out to them some
of the difficulties we had to contend
with regarding its operation. We offer-

ed our association's services to the

present government voluntarily and
agreed to give them any information

they might want regarding its opera-

tions on the retail trade, and we offered

to have our solicitors prepare a draft

copy of the necessary amendments to

the act, so as to remove any further

doubt or confusion that might exist in

the act, and thus avoid any further liti-

gation. Our offer was accepted, and our
solicitor prepared the amendments, and
we waited upon the Minister of Customs
and Excise and gave him a copy of our
amendments and explained the same to

him. After the Budget was brought
down we again asked permission to have
our solicitor consult with the solicitor

for the government, who was drafting

the act, and point out to him the clouded

and confused manner in which the act

was drawn. This request was also con-

sented to, and when the time came for

the solicitors to meet, the department
withdrew their consent, and the result is

exactly what we expected, the introduc-

tion of an unintelligible piece of legis-

lation, and more annoying to the trade

than ever.

"Every retail merchant knows that the

retail problem is a difficult one to under-

stand, even for those who have had prac-

tical experience in it. Now nearly every

retail merchant in Canada has to face

legislation, and is asked to pay taxes

under a measure that neither the govern-

ment itself nor the officials of the de-

partment who have the administration

of the same can understand or interpret.

"Is it any wonder that the retail mer-

chants in all parts of Canada are arous-

ed, and are determined to make public

the manner in which they have been

treated? The remedy is in our own
hands, let us use it.

Some Confusing Clauses

"The following, in our opinion, are

some of the contradictory and confusing

clauses in this obscured and muddled
piece of legislation:

"The act has been amended very often

since it was first passed and no complete

copy of the whole act has been printed

or can be purchased, and before we could

understand what the Act meant it was
necessary for us to compile a copy so as

to be able to find out its meaning.
"The original intent of the Act, a* it

was passed by Parliament, although very
dense, was to have it apply to manu-
facturers, producers and importers only,

and its application was not intended for

retail merchants. Those who administer-

ed it, not knowing its intent and having
no knowledge of the operations of the

channels of trade, read into it all sorts

of contradictory meanings and issued

rulings, and each time the Act was
amended it was made more confusing.

"Under Section 19 B.B.B. of the Act,

after referring to the fact that an excise

tax of two and one-quarter per cent,

shall be imposed, levied and collected

on sales and deliveries by Canadian man-
ufacturers or producers, and wholesalers

or jobbers, there is nothing whatever
mentioned regarding retailers paying the

tax, only when they purchase from man-
ufacturers or producers, or manufacture
direct, and when retail merchants im-

port direct, their tax shall be six per

cent, on the duty paid value. Following
this statement, there is a clause which
states that the purchaser shall be furn-

ished with a written invoice of any sale,

which invoice shall state separately the
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amount of such tax. This is another in-

dication that it was never contemplated

that the tax should be placed on retail

merchants.

Pay Tax on Goods When Manufactured

"In order to avoid the enormous cost

of the collection of this tax, which would
result from collectors calling upon all

classes of small retail merchants who
manufacture goods to the order of a

customer, a clause was inserted in the

Act which reads as follows:

Provided further that the excise

taxes specified in Section 19 B.B.B.

shall not be payable on sales of goods
made to the order of each individual

customer by a business which sells

exclusively by retail, under regulations

by the Minister of Customs and Ex-
cise, who shall be the sole judge as to

the classification of a business; and
Provided that the tax as specified in

this section shall be payable on goods
manufactured for stock by merchants
who sell exclusively by retail.

"Certain trades which have regarded
themselves as retail merchants for years

have been told that owing to the above
exemption clause being placed in the Act
they are to regard themselves no more
as retailers, but as manufacturers, and
that the clause regarding the making of

goods to the order of a customer does
not apply to them because the Minister

has so declared; and the clause compels
some classes of retail merchants to pay
a sales tax on goods manufactured for

stock and if they sell the goods manu-
factured for stock they must sell ex-

clusively by retail. The Act does not
say whether the goods are to be taxed
on the price manufactured for stock or
on the price sold by retailers, all point-

ing out that the original intention of

the Act was not to apply to the retail

trade, but the Department of Customs
and Excise, not understanding the retail

trade, became involved in the question
as to who is a manufacturer and who is a
retail merchant. So far the Department
has ruled that florists, printers, confec-
tioners, cake and pastry bakers, and fur-
riers are all regarded as manufacturers.

"It will be noticed that the sales tax
which is paid by manufacturers to the

Government is paid only when the goods
are sold, not when they are manufac-
tured. In the case of retail merchants
who are designated as manufacturers,
an attempt is being made to make them
pay when the goods are made for stock
and not when the goods are sold, and
no reference whatever is made in the
Act as to what price they shall pay the
tax on, and the goods made by the re-

tail merchant may remain on his shelves
for years before a sale is made. This is

another evidence of the discrimination
that is made, and also further evidence
that the original intention of the Act,
which was that the tax should be ap-
plied at the source of supply, viz., the
manufacturer, producer, and importer,
has been departed from, and in so doing
the Act is so complicated that no one,

not even the courts, are able to state

what its real meaning is.

Retailers Cannot Collect

"It must be borne in mind that there

are a large number of goods manufac-
tured in Canada, as well as in foreign

markets, upon which the manufacturers
fix the retail selling price. These prices

are usually printed in catalogues, and,
in a large number of cases, are printed
on the packages and on the articles

themselves. With the addition of the
sales tax to the retail merchant's cost,

and with the selling price fixed by the
manufacturer, it means that the sales

tax must come directly out of the retail

merchant's profits, as it cannot in any
way be added to the cost and collected

from the customer. This is merely men-
tioned to show that retail merchants are

more than shouldering their share of

the sales tax, without having to be
annoyed and harassed by collectors and
auditors for the collection of the small
tax on a few articles they may manu-
facture.

• "Is it any wonder that retail merchants
all over Canada are aroused by this

stupid and muddled system of tax col-

lection?"

Far-Reaching Tax Changes
Expected in Near Future

A CONSIDERABLE change in the
present system of taxation, of in-

terest to all branches of the re-
tail trade in Canada, is imminent ac-
cording to information secured by
Bookseller and Stationer from a source
usually well informed which in the past
has correctly forecast pending govern-
mental action some time in advance,
due to a close association with the ad-
ministration.

The probable changes are not likely

to be so much an alteration of principle

as an extension of certain prevailing
policies and the abolition of some other
forms of taxation which do not raise

sufficient revenue in proportion to the
e-pense of their administration.

Much Confusion in Application

After experimenting with various
taxes such as those on luxuries, busi-

ness profits, etc., it has generally been
agreed that the Sales Tax is the best
from the standpoint of principle though
there is admittedly much confusion in

th3 application of this tax which may
be avoided by subsequent changes. Thus
Bookseller and Stationer is advised that

it is the intention to extend the Sales Tax
and have it raise sufficient revenue to

allow the discontinuance of certain oth-

er minor tax impositions now in force.

Attention is drawn to the fact that since

the Sales Tax principle was enforced

two years ago it has been increased 125

per cent.; starting at 1 per cent, on
sales from manufacturers to whole-
salers, and again on sales from
the latter to retailers. This was
shortly increased to 1% per cent, on

each of these transactions and is now
up to 2 1

/i per cent. Another increase

of 125 per cent., which is said to be

nuite within the realm of possibility in

future, would bring this tax to approxi-

mately 5 per cent, on each stage of the

transaction or a total of 10 per cent, in

the movement of merchandise from
manufacturer to retailer.

May be Bad Precedent

It was pointed out that should this

forecast be borne out, those firms

which are absorbing: Dart of the pre-

sent taxes may have difficulty in con-
tinuing to do so, or in breaking away
from this policy in future. It is note-
worthy that with the last comparative-
ly small increase in the Sales Tax a
number of manufacturers and whole-
salers found it • necessary to discon-
tinue absorbing any part of the tax.
Many others are still doing so.

Some other changes are also likely

to be made in connection with the ap-
plication of the Sales Tax. It was stat-

ed that with Parliament now prorogued
and members away on summer holi-

days no immediate action could be
looked for but that within three months
some questions would probably be ask-
ed of the government concerning the
amount of revenue raised by the Sales
Tax from the various sources; and the
extent of the burden on different bran-
ches of the trade would be investigated.
Changes which would probably subse-
quently follow would eliminate many of

the hardsh'os which are now attend-
ant on this tax.

From Manufacturer to Jobber

One of the possible changes was like-

ly to be the elimination of the Sales Tax
on sales from manufacturers to jobber.
Under this plan the whole amount of
the Sales Tax which would ordinarily
apply on the movement of merchandise
from manufacturer to retailer through
the wholesaler, would appear on the in-

voice of a sale of goods to the retailer
either from the manufacturer or the
wholesaler, and each would make his re-
turn separately to the government. It

would be made compulsory for the Sales
Tax to be shown in full as a separate
item and collected on each sale. It was
pointed out that this plan would avoid
many of the difficulties now encounter-
ed which force either manufacturer or
wholesaler to absorb all or part of this
tax in order to equalize prices to the
trade. It would also offset prejudice
against those firms which find they can-
not afford to absorb this tax.

A definite ruling in the matter and
each firm compelled to follow the same
policy would be desirable, but it wop 1 ^ -
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NOVEL FOR YOUNG AND OLD
"Uncle Mary" hap charming New Eng-

land Village for its Setting

Not since "Pollyanna" has there been
a book as closely resembling that charm-
ing masterpiece as "Uncle Mary" (Page
Co., Boston, $1.75) for which credit

must go to Isla May Mullins, author of
"Tweedie," the "Blossom Shop Books,"
etc. "Uncle Mary," with its frontis-

piece in full color and generously illus-

trated from drawings by John Goss, is

presented in attractive form and the
story itself is one of real interest. The
reader is not long in making the ac-

quaintance of the two Halsey girls

—

Alice, who sits all day in a wheel chair,

and Mary, who sews up the town with
her needle and lashes it with her tongue.
At the outset of the narrative Mary
learns that she has been given the cus-

tody of a little girl of five years, an or-

phan with a bank account upon which
Mary would be allowed to draw three
thousand dollars per year. Mary agrees
.to the conditions, informing her sister

that she will tell people nothing—"just

exactly nothing." It is easy to imagine
that here is the foundation for a splen-

did story. And Mrs. Mullins makes the
most of it, taking her readers in spirit

to Sunfield, making them understand
the enjoyment of the sudden acquisition

of wealth, a limousine and an adopted
child and at the same time follow, with
interest the thawing and rejuvenation of

"Uncle" Mary, the cure of Alice and the
solving of the mystery of the wealth of

little Libbie Lee, the protegee.

"THE FORTNIGHTLY CLUB"
Arguments on Phi'osophy Offered in

Form of Debates by Horace G.
Hutchinson

Students of philosophy and, as a mat-
ter of fact, all interested in serious
things will find much to hold their at-

tention in "The Fortnightly Club"
(John Murray, London, 12s. net) for
which remarkable volume credit must
go to Horace G. Hutchinson, author of
"When Life Was New," "Nature's
Moods and Tenses," etc. Philosophy,
especially in its psychological branch,
is a study that has always engaged Mr.
Hutchinson's interest but, realizing

that the ordinary reader is easily bor-
ed by philosophical disquisitions, the
author has cast his arguments into the

"of the*a&Yo'^W."* a *ot*rie °f

htly Club, with
a living inter-

est in the people who take part in the
debates. In the first chapter the read-
er makes the acquaintance of Launce-
ston, a professor and the principal de-
bater, and little time is lost in getting
the reader interested in the discussions,

the initial chapter starting off with the
professor asking if there is any reason
why a man should not commit suicide

if he wants to. Launceston's creed is

declared in the third chapter and then
follow interesting discussions on ani-

mal psychology, animate matter and
human reason, "man—the mistake
maker," "there must be pain," sin, al-

truism and egoism, human spirituality,

man's age on the earth, the uni-

versal cinematograph, the earth's

place in space, the real Armageddon
and other subjects of similar calibre.

Here surely is a feast cf thought for

the man who delights in delving beneath
the surface and uncovering hidden mys-
teries!

"IN A FISHING COUNTRY"
W. M. Blake Responsible for an Excellent

Close-to-Nature Book

Now that fishing parties are more or

less the rage and vacationists and pros-

pective vacationists are casting about
for suitable reading to take away with
them, booksellers will be quite safe in

recommending W. H. Blake's "In a Fish-

ing Country" (Macmillans, Toronto,

$1.75). This book, attractively bound
and presented in a manner to render
easy its perusal, is different in many
ways from others written on the same or

a somewhat similar subject. Mr. Blake
devotes some seventy-five pages to an
intensely interesting description of Old
Murray Bay where "there is a sense of

being within the fringe of mighty for-

ests, at the edge of a wilderness without
boundary" and where "the native breath

of the place is so rare a commingling
of sea and mountain air that the like is

hardly to be found elsewhere." Lac
Emmuraille also comes in for a lengthy

and just as delightful description while

the remainder of the book is a pleasing

bit of poetic prose. So thoroughly at

home does the author appear to be in

talking of forest and stream that one is

reminded of the knowledge of such
things imparted by Arthur Heming in

his latest book. "In a Fishing Country"
is a book from which the lover of fine

literature and the back-to-nature
enthusiast alike will take much enjoy-
ment.

TO ASSIST THE CAMPER

"Trail Craft" Will Help Vacationist to

Make the Most of His Time

Filled with practical information on
the equipment necessary for motor tours
and mountaineering, the choosing of

tents, building of cabins, first-aid meth-
ods, desert travel, outdoor cuisine, etc.,

"Trail Craft" (Stewart Kidd Co., Cin-
cinnati, $2.50 net) is a book for those
who hear and answer the call of the

Red Gods, for these gods inexorably rule

that if an outing is to be thoroughly en-

joyed, its craftsmanship should be
understood. Here is practical informa-
tion—two hundred pages of it—needed
by travellers, tourists and vacationists.

In this book Dr. Claude P. Fordyce tells

how to meet the exigencies which can
mar a wilderness tour and his directions

are so skillfully sketched that it would
be almost impossible not to understand
them. He even tells how to extricate a

motor car from sand and mud and how
to avoid running into snakes and other

disconcerting annoyances. An idea of

just how valuable this book should be

for outdoors enthusiasts may be secured

from a glance at the chapter headings,

a few of which are as follows: Practical

Mountaineering, Outfitting for Go-Light
Trips, Tents and How to Use Them,
Game Hunting With a Camera, Taking
the Place of the Doctor, etc. It is

doubtful if the author has passed up any-
thing which the man on a camping or

hiking trip ought to know. This being

the case, "Trail Craft" should appeal to

a wide circle of the average bookseller's

customers.

INFORMATION ON RADIO
A valuable little book for the radio en-

thusiast is the "Gilbert Radio and Tele-

phone and Broadcasting," recently pub-

lished by the A. C. Gilbert Co., New
Haven, Conn. Clarence D. Tuska is the

author, the work being prepared under
the direction of Alfred C. Gilbert of Yale
University. Diagrams accompany the

descriptive passages and considerable in-

formation is imparted on such important

topics as the history and elementary
theory of radio, ether and electric waves,

transmitting apparatus, receiving ap-

paratus, coupled circuits, antennae and
grounds, amateur transmitting sets, the

operation of such sets, amateur receiv-

ing sets, vacuum tubes, the operation ot

amateur receiving sets and radio-tele-

phony.
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WAR'S EFFECT ON SOCIETY

"The Confessions of a Well-Meaning

Woman" by Stephen McKenna

Through Stephen McKenna's "The
Confessions of a Well-Meaning Woman"
(McClelland and Stewart, Toronto) a

good insight is given into life in after-

the-war England. Mr. McKenna writes

interestingly of the effect that the

European conflict has had on English

society, his observations being voiced by

Lady Ann Spenworth, who held the opin-

ion that on her developed "the great

tradition of English life." Lady Spen-

worth, realizing that social distinctions

have ceased to exist in London, tries to

be democratic; she has swallowed the

Americans and the South Africans and
she does not mind sitting between a

stock-broker and an actor but she con-

siders it a different thing altogether when
it comes to marriage. Her boy has to be

protected from the ordinary dangers and
temptations and, though she declares she

would do nothing to influence him, "it

would be highly satisfactory if he met
some nice girl with a little money of

her own." With regard to her niece she

felt the same way. The war, she knew,
had made English girls "quite absurdly

romantic" and for this reason she feared

Hilary Butler who, even though he were
the youngest colonel in the British army,
had nothing but his pay and the clothes

he stood up in, was a soldier only by the

accident of war and was in a regiment
"one had truly honestly never heard of."

The war over, the dashing colonel, he
who had won the Military Cross and the

D. S. 0. and bar, turns out to be a taxi

driver. Shock succeeds shock and
gradually the realization is forced home
to Lady Ann that she has to prepare for

a new and very different life.

GEORGE MEREDITH'S NOVELS
Four Volumes of the Mickleham Edi-
tion Have Already Been Published

To those who enjoy novels of quality

no bookseller need hesitate to recom-
mend the Mickleham Edition of George
Meredith's works which are now being
published by Constable and Co., London,
in attractive form. The volumes meas-
ure seven inches by four and a half
inches, are bound in a green cloth cov-
er, embossed and gilt, and are printed
on good paper. Each volume is listed

to sell a; five shillings net, leather-
bound volumes being obtainable for sev-
en shillings and sixpence. Lovers of
this famous author will enjoy these
handy volumes which are of a size con-
venient for the pocket and undoubtedly
the presentation of the Meredith novels
in this form will catch the attention of
many who are not yet familiar with the
works of this gifted writer. Four vol-

umes of the series have already been
published—"Evan Harrington," "The
Ordeal of Richard Feverel," "The Ego-
ist" and "Diana of the Crossways." The
latter, telling the story of Diana Anton-
ia Merion, a dazzlirjg young Irish beauty

of high distinction and rare wit who
came under the shadow of a calumny
which was afterwards exposed as base-

less, is a piece of superior fiction. Fol-

lowing her marriage, Diana is made the

butt of an attack by a journalistic

scandalmonger who writes insinuatingly

of "Mr. and Mrs. W. and a distinguished

Peer of the Realm." Against her own
judgment, Diana acts upon the advice of

her friends and, putting aside her deci-

sion to flee the country, stands her
ground to see the thing through. Even-
tually exonerated, "the lovely Mrs.
Warwick" leaves England for a voyage
in the Mediterranean, it being whisper-

ed that she had fled "to escape the

meshes of the" terrific net of the marital

law brutally whirled to capture her by
the man her husband." The plot from
this point on is worked out in character-

istic style to a splendid conclusion. The
four titles already published are among
the best of the Meredith works and Can-

adian readers, it is safe to predict, will

enjoy these brilliant narratives and at

the same time welcome the set as a

valuable addition to the household li-

brary.

TWO PLEASING ALPINE TALES

"Rico and Wisli" is another Juvenile

Story by Johanni Spyri

Stories of the Alps and the peculiar

people who live on their slopes and in

their shadow are always interesting to

the youngsters and no exception to the
rule is "Rico and Wiseli" (Crowell Co.,

New York, $1.50 net) by Johanni Spyri,

author of "Heidi." The book, in which
there are over five hundred pages of

fascinating reading for juveniles, is il-

lustrated in color and attractively

bound. The little volume contains two
Alpine stories, which have the same
theme—how a lonely child found a
home. In the first story a little Italian

boy is left an orphan by the death of

his father. He inherits a talent for

music, and with his beloved violin un-
der his arm and his sweet voice, he
sings his way from one place to another
and has a joyous time of it. Finally he
reaches the Lake of Garda, about whose
beauties his father had often sung. Here
he finds a home at last and a more
lovely one than he had ever dreamed.
Best of all, he sends for his playmate,
Stinelli, who had been with him in the

Alps. It is a charming tale, with more
music and laughter in it, than many
stories by this famous author. Wiseli,

who is the chief figure of the second
story, is a little girl left an orphan
by her mother's death. The mother in

girlhood had a staunch champion in

Andrew the carpenter, who remained a

bachelor after her marriage to another
man and lived a secluded and cheer-

less life. When Wiseli loses her
mother, the child in her turn befriends

the lonely man. She nurses him back
to health after a serious injury; and he
in gratitude adopts her and earns the

right to call her his own child.

FROM A WANDERER'S DIARY
"The Wayfarer" by J. E. Ward is for

the Thoughtful Reader
A book that should make a strong ap-

peal to the thoughtful reader is James
Edward Ward's "The Wayfarer" (Mac-
millans, Toronto $1.50) for matters
spiritual, the building up of character
and the sanctifying of the commonplace
happenings of everyday life are the sub-
jests most discussed. "The Wayfarer" has
been likened to a "refreshing breeze in
the evening of a hot day or the shade of
some cool cloister in which to rest the
weary heart and brain," and there is no-
denying that this beautiful little volume
of prose poetry is all that its admirers
claim for it. One of Canada's gifted
writers, Mr. Ward, penned the contents
of this volume just to while away a leis-
ure hour. The four seasons constitute
the theme of his facile pen, spring, sum-
mer, autumn and winter being dealt with
respectively under the headings: The
Vale of Pilgrimage, Beyond the Whiten-
ed Stile, Breezes and Brown Berries and
Hearth Fires and White Heather. There
is a philosophical strain to the author's
musings, a quiet dignity about his liter-

ary style and a fascination about the
narrative itself that combine to make
"The Wayfarer" a classic that will grow
in popularity as time goes on.

TALE OF FIFTEENTH CENTURY

\V. Somerset Maugham's Latest is "The
Making of a Saint

Author of "The Moon and Sixpence,''
"Of Human Bondage," etc., W,
Somerset Maugham offers the read-
ing public another excellent story
in "The Making of a Saint"
(Page Co., Boston, $1.75). This
is a fast-moving romance of Mediaeval
Italy, the scene being laid in the fif-

teenth century. It is an extremely
strong story of original motive and de-
sign, abounding in adventures and re-

dolent with the spirit of that Italy which
novelists love to describe. "The Making
of a Saint," is supposed to be the re-
counting by Giulo Brandolini, the last
descendant of the line, of the memoirs
of the Beato Giuliamo, who before enter-
ing the monastery was known as Filippo
Brandolini. The narrative opens with
the arrival of Giuliano in the town of
Forli in 1488, the plot centering around
the conspiracy which resulted in the as-
sassination, of Girolamo Riario and the
subsequent entry of Giuliano to the
monastery. The author writes in a most
interesting vein of the excitement uf

politics in Forli, the intricacies, the am-
bitions, the moving emotions of rival

factions. The narrative bristles with
adventure and particularly in describ-

ing the feeling in Forli under siege Dy
the Duke of Milan does the author give
the reader plenty of opportunity for in-

dulging in thrills. There is a strong
dramatic flavor, too, about "The Mak-
ing of a Saint" which adds not a little

to the appeal of this sensational and
most unusual novel.
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WHERE DIVORCE ENTERS
"Tyranny" is somewhat of a Discussion

On a Difficult Subject

The story of a girl who, being a Cath-
olic, gives up the man she loves because
he is divorced and it would be against

the ruling of her church to unite with a

man whose wife still lived is "Tyranny"
(Collins and Sons, London, 7/6 net) by
Holloway Horn. The central charac-

ter of Mr. Horn's new book is Gwenda
Silchester, an Irish girl who is left an
orphan at an early age and has to fight

the world. She is a fervent Catholic

and is loved by two men, the one a bit-

ter foe of the Catholic religion and the

other himself an Irish Catholic. With
this material Mr. Horn has written a
very absorbing story, and shows per-

fect impartiality in dealing with the

central theme of the book. Mr. Horn
has now written a number of excellent

novels; there is nothing sensational in

them, and he makes no dramatic ges-

ture to the public, but he has great

narrative skill, and that admirable gift

is supported by a keen insight into char-

acter. He is steadily extending the num-
ber of his admirers. "Tyranny," which

has in Gwenda Silchester the most
charming of all his heroines, should still

further enhance his repuation. The
reader is inclined to sympathize with

the heroine and it is not until the last

couple of pages are reached that one

learns how her extrication from a diffi-

cult situation is effected.

"THE SHANTUNG QUESTION"

Ge-Zay Wood Offers a Study in

Diplomacy and World Politics

The story of the celebrated Shantung
Question, which will always remain a

permanent and interesting chapter in the

history of international politics in the

Far East, is presented in admirable

style in "The Shantung Question"

(Fleming H. Revell Co., New York, $5)

by Ge-Zay Wood, a member of the

Chinese delegation to the Washington
conference. Official papers are quoted,

not by extracts, but in full,

and Mr. Wood's presentation of

the case is strengthened with

all the documents available. Not-

withstanding the fact that the Shantung
Agreement was put through in Wash-
ington on February 4, 1922, and the old

controversy apparently amicably settled

to the satisfaction of both Japan and
China, the author does not pretend to

believe that the last word has been said

on the matter The study of the Shantung
question, Mr. Wood points out, is nec-

essarily a study of diplomacy and inter-

national politics and, although the set-

tlement of the question has removed it

from the front pages of newspapers and

has left it with little more than histor-

ical interest, he has no hesitation in

giving it as his opinion that the com-
plete story of its gradual development,

saturated as it was with diplomatic

sharp practice and intrigue, and preg-

nant with unusual political significance,

will forever remain an enlightening, in-

structive, though not necessarily edify-

ing, lesson for students of world politics.

The Shantung question, it is made clear,

represented the wilful and deliberate ag-
gression by one Power upon another;
the seizure of Shantung, first by Ger-
many and ;hen by Japan, was—accord-
ing to the author—actuated by that
spirit of expansion which seems to have
taken possession of not Germany or
Japan alone, but all the states with a

penchant for territorial aggrandize-
ment. Mr. Wood, in his presentation of

the story, goes right back to the Ger-
man occupation of Kiaochow Bay in

1897 and, going into every detail, traces

the question to its settlement in Wash-
ington in 1922. Students of world pol-

itics will appreciate having their atten-

tion drawn to such an informative book.

REV. DR. F. A. HENRY
of Deer Park Presbyterian Church, To-

ronto, whose "Little Foxes?' is being

published this month by Thomas Allen.

TRIBUTE TO DEAD POETESS

"Marjorie Pickthall: Her Poetic Genius

and Art" By J. D. Logan

A distinct memorial to the genius and
spirit of Marjorie Pickthall is an at-

tractive little pamphlet entitled "Mar-
jorie Pickthall: Her Poetic Genius and
Art" (T. C. Allen and Co., Halifax) for

which Dr. J. D. Logan, lecturer on Can-
adian literature in Acadia University,

is responsible. That Miss Pickthall, had
she lived, would have gone on to create

poetry which would place her with the

great, Dr. Logan does not doubt but,

as he himself says, he does not let his

heart run away with his critical judg-

ment. The author treats his subject in

a conscientious manner and with a

strict moral regard for the highest stan-

dards of criticism and for the work of

other Canada poets.

"THE WHISKERED FOOTMAN"
Adventures of a D. S. O. Footman in a

Millionaire's Household

The engineering of a matrimonial
campaign, in his own interests, by a
man with a brilliant war record is, in

brief, the plot of "The Whiskered Foot-
man" (McClelland and Stewart, Toron-
to). In other words, this is Edgar Jep-
son's latest book of laughter and a ver-
itable rib-tickler it is, indeed. Antony
Hambleton, D. S. 0., having exhausted
his capital in intensive gardening, in the
course of which he contrives to lose the
only girl in the world, realizes that the
great moment of his life has arrived

—

he must repair the shattered fortunes
of his house and heart. Borrowing £500
from a noble kinsman for petty cash ex-
penses, he decides to make a really rich
girl happy—with the aid of a padre and
a sprig of orange-blossom. He sets out
for the grazing grounds of the profit-
eers, and to compass his noble ideal
finds it necessary to grow whiskers and
enter the household of Mr. Briggs of
Bootle, who wears his whiskers in a
Newgate fringe and never dissimulates
his wealth. Incidentally he was "Pa"
to Poppy. The adventure of the D. S.

0. footman in the millionaire's house-
hold is what this book is about. The
possibilities of such a plot are not dif-

ficult to imagine.

PARTICULARS ABOUT PIKE
O. W. Smith is the only American to

Write a Book on this Subject

The humble pike does not often get
into print but full justice is done him in

"The Book of the Pike" (Stewart Kidd,
Cincinnati, $3 net) by O. W. Smith, who
has the distinction of being the only
American ever to have chosen this spe-
cies of fish as the subject matter of a
book. Fishing editor of "Outdoor Life"
and author of "Casting Tackle and
Methods," Mr. Smith is well qualified to

undertake such a work and what he has
written will undoubtedly be of rare in-

terest to angling enthusiasts. The
pike family is written up here in first-

class style, some of the chapters deal-
ing with a description of the pike, cast-

ing for great pike with artificial lures,

little pickerels, great pike and live bait,

trolling for muskellunge, fly-fishing for

pike, fine art of pike cooking, etc. In

brief Mr. Smith presents the wealth of

information accumulated from lake,

stream, and laboratory during the last

thirty or forty years. During the time
he has been Angling Editor of Outdoor
Life he says that more questions have
been asked regarding the identity of

members of the Pike family than of any
other group of fishes, unless it be the

western trouts. In this book he clearly

explains how the angler can know
whether a given specimen is a pickerel,

a great pike, or a lordly muskellunge.
Besides, there is much natural history

and scientific information told in a pop-

ular manner. There are also many
stories and anecdotes of pickerel, pike,

and lunge fishing, which the cursory

reader, as well as the angler, will find

interesting.
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"THE SANDS OF PLEASURE"
Atmosphere of Bohemia Surrounds

Latest Novel by Filson Young
"The Sands of Pleasure" (Page Co.,

Boston, $1.65) is a story of Bohemia
written in a frank, realistic style by Fil-
son Young, author of "The Happy Mo-
torist," "Venus and Cupid, An Impres-
sion," ecc. The book is handsomely
bound and the narrative attractively
presented. It is tense, strong and des-
criptive, the artistic being happily
blended with the realistic in the making
of a story that is interesting from first
chapter to last. Richard Grey's affair
with the fascinating Toni is described in
a manner that is free from restraint
and at the same time wholesome. When
Richard meets her amid the gaiety of
Maxim's she is described to him as a
German-Polish aristocrat who was form-
erly the intimate of a Russian prince
who thought the world of her. As time
passes Richard is enamoured of the be-
witching little butterfly and love mad-
ness is the result. How the plot, which
is unusual and decidedly realistic, is

worked out is something the read-
er must find out for himself. To. even
hint at it here would spoil a splendid
story. Mr. Young points out that "mor-
ality is only an underbred substitute for
decency" and that "the consciousness of
doing something wrong would make it

ugly" and these two quotations are in
themselves indicative of this unusual
story with its still more unusual point
of view.

FICTION WITH A PUNCH
John Murray's Fiction Library Repre-

sents a Choice Collection

A hundred per cent, "to the good" is

the John Murray Fiction Library, judg-
ing from the titles that are being ad-
ded continuously by this London pub-
lisher. In addition to new fiction, the
library carries some of the best and
most fascinating tales of other days.
The titles recently added, each book be-
ing attractively bound in cloth, of a
handy size to fit the pocket and at the
uniform price of two shillings net, are:
"Bunch Grass" by Horace A. Vachell,
author of "The Hill," "Brothers," etc.;
"Barlasch of the Guard" by Henry Se-
ton Merriman, author of "With Edged
Tools," etc.: "Jan and her Job" by L.
Allen Harker, author of "Miss Esper-
ance and Mr. Wycherly"; "The Isle of
Unrest" by Henry Seton Merriman;
"The Hound of the Baskervilles," by
Sir Arthur Conan Doyle, author of the
Sherlock Holmes stories, etc.; and "Un-
der the Red Robe" by Stanley J. Wey-
man.
Some of these books are too well

known to call for extended mention
here, every title noted above being that
of a fascinating narrative. "Under the
Red Robe," for instance, is the famous
romance of the days of Cardinal Richi-
lieu—a stirring tale of the dashing Gil
de Berault's exploits and adventures in
the period when rapiers were readily
unsheathed and life was cheap. "The

Hound of the Baskervilles," one of the
most gripping of the Sherlock Holmes
adventures, is the story of a curse, of
the phosphorescent hound that haunt-
ed the moor and the solution by the
master detective made famous by Con-
an Doyle. A brilliant story of the pic-
turesque Island of Corsica is "The Isle
of Unrest" by Henry Seton Merriman
who has written here a thrilling narra-
tive of the events immediately prior to
and consequent upon the third Napole-
on's historic disaster at Sedan. Mr.
Merriman's other book in this series,
"Barlasch of the Guard," has for its

hero a stout old warrior of Napoleon's
famous Old Guard, an "Old Bill" of a
hundred and twenty-five years ago.
"Jan and Her Job" is a story full of
sunshine, one of the kind for which

JAMES OLIVER CURWOOD
Whose latest novel, "The Country Be-
yond," has just been published by The

Copp-Clark Co., Toronto.

Mrs. Allen Harker, a connoisseur of chil-

dren, is famous. And "Bunch Grass" is

a striking chronicle of life on a cattle
ranch in California, the humor being
one of the features of the narrative.
Mr. Vachell lived for some thirty years
in the cow-country where vital differ-

ences were quickly settled with the gun
and in "Bunch Grass," he has unfolded
to the view an enthralling picture of
hazardous times.

AN UNUSUAL "WAR BOOK"
"The Way of Revelation" Promises to

Rank With the Top-Notchers

Books dealing in any way with the
war are said to have passed into the lim-
bo of things forgotten but "Way of
Revelation" (F. D. Goodchild, Toronto,

$2) promises to rank with the best nov-
els of the year. Wilfred Ewart writes
with a first-hand knowledge of the
great conflict and, as Sir Philip Gibbs
says, "no more truthful and vivid pic-

ture of what life between 1914-1919 was
like has been written in English." "Way
of Revelation," which takes up 534
pages of fairly small type, is a war
story, showing the state of "polite" so-

ciety in England in 1914, the sudden and
tragic transformations wrought by the

war, and the aftermath—the wild
scenes following the armistice and the
irreparable havoc made in young lives,

male and female. The scenes of war
time in England and France are singu-
larly alive, and the mentalities of his
characters are conveyed with remark-
able ability. His description of London
life on that midsummer night in 1914
recalls the spectacle of the crowds of
brilliantly dressed and gay men about
town all dashing off to Murray's for
supper, or down to Scott's for mayon-
naise. As for the war itself it is sur-
prising how realistic the author makes
his situation—the descriptions of life in

billets and on the battlefields of France
showing close observation and a won-
derful memory. Mr. Ewart traces the
career of two young Englishmen from
the summer of 1914, when the outbreak
of war catches them at 21, unprepared
for anything beyond a life of dances in
London and house-parties in the coun-
try, until the last year of fighting and
armistice. It is doubtful if any novel-
ist has yet brought home more vividly

the glory and tragedy and squalor of
the war.

ROMANCE OF SOUTH SEAS
"Edward Barry" is Spirited Tale of Sea

Life and Adventure

South Sea Island travel and fiction

have been having quite a "run" of late

among the best sellers and now Louis
Becke, famous as a writor of sea tales.

makes a strong bid for honors in the
contest with "Edward Barry" (Page Co.,

Boston, $1.65). This is an exceedingly
interesting story of sea life and adven-
ture, the scene of which is laid in the

Lagoon Islands of the Southern Pacific.

So well worked out is the plot that the

entire narrative is both rousing and ab-

sorbing in every sense of the word.
There are adventures galore and thrills

innumerable, while the love romance
that runs through the book tends to in-

crease the interest. In brief, "Edward
Barry" is the story of a young man,
mate of a small brig, engaged in the

pearl fisheries. Strong, and even
tragic, as is the novel in the main, the

love and devotion of a woman is portray-

ed with delicate feeling. Nowhere does
drama and romance flourish as in the

South Seas, and Louis Becke is one of its

most appealing writers. "Ted" Barry,
when presented to the reader, is stranded
in Sydney, Australia, with but seven
shillings in his pocket. Against the

advice of a wharf policeman, the young
man ships as chief mate aboard a South
Sea trader on which there has been
trouble. Under somewhat ominous cir-

cumstances the "Mahina" starts off on a

pearling expedition and it is not until

Barry hoists the red ensign of England
in the centre of the little village of Ar-
resifos that the sun begins to shine
through the clouds and a way out of a
labyrinth of peril and threatening dis-

aster is seen. This is a story which
adult and growing child alike will en-

joy.



42 BOOKSELLER AND STATIONER August, 1922

STORY OF THE BIBLE

Macleod Yearsley Criticizes General At-

titude on Religious Questions

Claiming- that the practice of teaching-

daily in schools and churches the "ab-

surdities of the Biblical cosmogony"
cannnot be too strongly condemned,

Macleod Yearsley in "The Story of the

Bible" (Watts and Co., London) en-

deavors to get people thinking serious-

ly on the subject of religion about

which, he says, a surprising ignorance

and apathy exist. Mr. Yearsley dis-

cusses the origin of man and the genesis-

of his religious systems towards the end

that those who are anxious to know the

truth may be aided in their mission; in

simple language he presents what he

claims is a plain account of the facts

which have been ascertained by science

concerning the origin of the world and

of man, the growth of religious ideas

and the part played by evolution

throug-hout the process. In the opinion

of the author, ";he only royal road for

human progress lies in the disentangle-

ment of man from the rank growth of

degrading superstitions which have so

long impeded him, and in the uncom-

promising search after truth, as exem-

plified in the methods of science and the

clear comprehension of the highest

ethics." The subjects dealt with in the

different chapters include the earth and

man, man's first search for explanations,

the development of sacred traditions,

the development of sacred writings, the

making of the Old Testament, the origin

and rise of Christianity, the making of

the New Testament and the lives of

great teachers and their legacies to

mankind. Lengthy consideration is also

given to some of the stories of the Old

Testament, the fourteen stories selected

having been picked out by the author

as "but a small part of the many leg-

ends of the Old Testament that are

based upon ideas and myths common to

all primitive races."

spirit of American humor by force of

association." What he meant^ by this

was that the Leacock humor contains all

that is best in the humor of both hemi-

spheres. "My Discovery of England"
gives a good insight into the different

modes of interviewing as followed by
reporters, his impressions of London and

of Oxford, a view of the government and
politics of England, the differences be-

tween the British and the American
press and business in England. "Is Pro-

hibition Coming to England?" is discuss-

ed as one might expect Professor Lea-

cock to discuss it and the opinion is

offered that the benefit of prohibition,

just as in the case in America, "is in-

tended to fall on the poorer classes."

"We Have With Us To-night" is the

title of a side-splitting chapter dealing

with English audiences and chairmen and
here Mr. Leacock takes advantage of

the opportunity to poke considerable fun

at himself. Every page sparkles with

a refreshing humor while the book itself

is a remarkable picture of the brighter

side of English life.

LEACOCK'S ENGLISH TOUR

Sly and Penetrating Humor a Feature of

"My Discovery of England"

That the British are just as humorous

as are the Americans or the Canadians is

the conclusion reached by Stephen Lea-

cock, author of "Nonsense Novels," "Lit-

erary Lapses," etc., following a tour of

England, Wales and Scotland, the rea-

sons for this opinion being set out in

"My Discovery of England" (S. B. Gundy,

Toronto, $1.50). Mr. Leacock's fun is

sly and penetrating, but at the same

time there are keenness of perception and

just comment as well as entertainment

in his writings. In "My Discovery of

England," built upon observations made

while lecturing in the Old Land, the

Canadian humorist has great fun in con-

trasting the English customs inspector,

interviewer, audience, etc., with their

American prototypes. As Sir Owen
Seaman pointed out in introducing the

Canadian to his first English audience,

Mr. Leacock's humor is "British by here-

dity but he has caught something of the

OLD FICTION IN NEW GARB
"The Velvet Glove" and "The Sign of

Four" in Murray Library

Two excellent additions to Murray's
Fiction Library are Arthur Conan
Doyle's "The Sign of Four" and Henry
Seton Merriman's "The Velvet Glove"
(John Murray, London, 2/ net). These
volumes are pocket size with blue cloth

covers and titles in gilt. "The Sign of

Four," one of the most fascinating of the

Sherlock Holmes storie„, has for its

basis the mysterious murder of Barthol-

omeus Sholto. The great detective is

put on the trail by a Miss Morstan, whose
father, an officer in an Indian regiment,

disappeared on December 3, 1878. Four
years later the young lady received

through the mails a very large and lus-

trous pearl and on the same date each

year another pearl came, without any
clue as to the sender. A paper in the

left hand corner of which was a curious

hieroglyphic like four crosses in a line

had been found on Morstan's death and
with this Sherlock Holmes sets out to

solve the mystery. The trail leade to

the twin sons of Major Sholto, a close

friend of the girl's father, and with the

murder of one of these and the disap-

pearance of the Agra treasure the plot

thickens. The untangling of the mys-
tery is effected in Doyle's inimitable

fashion. "The Velvet Glove," like all Mr.
Merriman's novels, is a real thriller of

the days when Europe was in a turmoil

of war. Sedan was past and Paris was
in a state of siege. In Spain no man
knew what might happen next. Cuba
was in wild revolt and Spain, having
thrown two nations into a bloody con-

flict, was looking for a king. Don Carlos

was one of the aspirants for the throne

and as the Carlists were in need of money
efforts were being made to lay hands on
the fortune left to Juanita de Mogente by
her father, Don Francisco. Upon this

foundation Mr. Merriman has built a tale

of rare interest.

ANOTHER SAWYER STORY

"Denise of The Three Pines" a Fine

Piece of "Girl Fiction"

A piece of delightful fiction eminently

suitable for young girls—and not neces-

sarily forbidden to older ones—is "De-

nise Of The Three Pines" (Page Co.,

Boston, $1.65 net) by Edith A. Sawyer,

whose "The Christmas Makers' Club" and
"Elsa's Gift Home" are among the best

known of her works. There is a sim-

plicity about Miss Sawyer's stories that

gives them a firm hold on the reader

while her style of writing appeals to the

understanding and interest of every

child. In "Denise Of The Three Pines"

handsomely bound and generously illus-

trated, booksellers have a delightful "girl

story" which they can make much of

to the young misses of their neighbor-

hood. A summer vacation in the Maine
Woods is the setting for an interesting

gathering of characters-—-Denise, a little

Belgian refugee; Dick, a returned hero

from "overseas;" Uta, a Japanese college

girl; Madge, her chum; and little Peter
and Grandma Langdon. Even the minor
characters, the "Hermit," and Hoppy are

well drawn unusual and appealing. The
"Hermit," in particular, will long be re-

membered with a smile and, by some,
perhaps, with a bit of serious after-

thought. Denise is a modern heroine,

brave and laughter-loving, with all the

appeal and all the charm which go to

make a fascinating character. Interest

is focused throughout on the lovable

little girl with her winning ways, her

amusing blunders, and the pathos and
mystery of her story. The happy sur-

prise that comes to her at the end is a

happy surprise for all readers as the

mystery of the little war waif's parent-

age and birth is solved.

ON BOY DEVELOPMENT
"Emancipation of Youth" Carries a

Strong Sermon for Parents

In every father or mother who enters

his store, the bookseller has a prospective

purchaser of "Emancipation of Youth"
(Revell Co., New York, $1) for in sim-

ple, clear and untechnical fashion Ar-

thur Edwin Roberts deals with the

subject of boy development. A man
who has been engaged in boys' work for

years, a National Field Commissioner
and an enthusiast in the scout movement
Mr. Roberts is well qualified to discuss

the question. "Emancipation of Youth,"

written with the idea that it is possible

to guide every lad into a life of aggres-

sive usefulness and make him normal in

body, mind and spirit, reveals intimate

experience with boys, analyzes many
phases of the youth's behaviour and

discusses the tested means by which

the desired control is to be obtained in

his life. In the interest of normal

growth and development for all those

within whom there is the inherent pos-

sibility of growth this book was written

and there is no doubt but that it will be

welcomed by parents, mothers' clubs,

literary organizations and other groups

interested in children.
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"BOOKS AND CHARACTERS"
Fourteen Brilliant Essays in Lytton

Strachey's Latest Masterpiece

Already well known to famei through
his "Eminent Victorians," and "Queen
Victoria," Lytton Strachey again adds
to his laurels with "Books and Charac-
ters" (F. D. Goodchild, Toronto, $4). In
this notable literary work, to the pres-

entation of which the publishers have
imparted an attractiveness and a dig-

nity in keeping with the quality of the
contents, there are fourteen essays on
French and English subjects which have
long claimed the author's interest and
which he treats with the skill and mas-
tery his readers have come to expect.

An outstanding feature of the book, too,

is the inclusion of a "Dialogue," now
printed for the first time from a manu-
script apparently in the handwriting of
Voltaire. The fourteen essays in the
present volume embrace: Racine; Sir

Thomas Browne; Shakespeare's Final
Period; the Lives of the Poets; Madam
Du Deffond; Voltaire and England; Vol-
taire's Tragedies; Voltaire and Freder-
ick the Great; The Rousseau Affair;
The Killing of Blake; The Last Eliza-
bethan; Henri Beyle; Lady Hester Stan-
hope, and Mr. Creevey. Besides three
hundred and nineteen pages of very ex-
cellent literary work of the highest
class raconteur's style, there is a very
admirable and carefully-compiled index
which is of a very considerable assist-

ance to the student or reader who has
the good fortune to be allowed
the privilege to peruse this work. Peo-
ple who were brilliant and unconven-
tional, or those who were futile or en-
tirely preposterous seem to have a par-
ticular fascination for Mr. Strachey
and of the latter there are several in

his new book, Lady Hester Stanhope,
Mr. Creevey, Beddoes, the poet, and
Madame du Deffond, who at seventy be-
came violently infatuated with that
skittish young beau, Horace Walpole,
aged fifty. In "Books and Characters,"
Mr. Strachey reveals himself as a pro-
found scholar, a student of psychology
in its widest sense and an incisive, in-

terpretative critic. It is impossible to

do justice to these essays in any analy-
sis that might be made here but the
bookseller would be well advised to take
the following tip offered by S. Mor-
gan-Powell of The Montreal Star:
"This is a book that ought to be, not on
every library shelf, but on every library
table."

Vehement Flame

The World Book Co., New York, an-
nounces for Fall publication, the auto-
biography of David Starr Jordan under
the title "The Days of a Man." This
autobiography by one of America's
leading biologists and a man who has
been intimately associated with many
prominent persons and affairs of recent
times contains much that makes it dis-

tinctive. There are numerous referenc-
es that throw a new light on problems
of current historical interest. There is

behind the whole story the spirit of a
man who has played the game and ac-
cepted the world as he found it

A novel that bids fair to rank with

the most-talked-about books of the year,

one to which considerable publicity has
already been given and about which
there will, by no means, be an unan-
imity of opinion is "The Vehement
Flame" (Musson Book Co., Toronto, $2)
by Margaret Deland, whose "The Iron

Woman" and '4The Awakening of Hel-
ena Ritchie" are, perhaps, the best
known of the seventeen books this fam-
ous writer has already to her credit.

Than "The Vehement Flame," there
have been few books of a more atten-

tion-compelling nature published in a
long time. Jealousy is the dominating
passion of the heroine of thirty-nine

who marries the hero of nineteen—jeal-

ousy of all that she cannot give her
husband of youthful companionship.
Maurice sees only an idyllic future with
this beautiful woman. But she, also

swept into this marriage, sees only the
reasons why it should fail—sees them,
but does not admit them even to her-
self. And from smoldering self-decep-

tion springs the vehement flame of
jealousy. The difference between the
ages of Maurice and Eleanor was suf-
ficient to make the experiment of mar-
riage anything but hopeful, but the
character of Eleanor made it possible.

Where infinite tact was required by
the woman to hold the lad, Eleanor was
unbelievably stupid. She constantly
feared that she was losing Maurice.
She felt sure that she was too old to

hold him, especially when she could not
give him the child that he wanted. She
became jealous even of his youth and
the things that he enjoyed, because
they reminded her that she was so much
older. Finally the boy husband becomes
interested in Lily, a young and rather
pathetic woman of the streets, and tries

to help her. Finally he drifts so far
from Eleanor as to be untrue to her.
Then comes the problem of Lily's child
and Maurice's duty toward him. At
last a young girl, whom Maurice has
known from childhood plays a promin-
ent part in the denoument of this emo-
tional and dramatic novel, the lesson of
which is that even in the heart of a
woman consumed by jealousy love is

stronger than hate. Both the leading
characters—the vigorous, enthusiastic

boy, Maurice Curtis; the yielding senti-

mental woman, Eleanor, with her won-
derful gift of song—are distinctly like-

able and lovable. The portrait of Lily

Dale, little woman of the town, is drawn
with much skill, and is one of the most
interesting minor pictures in the book.

The concluding pages show Maurice
about to experience a happiness which
because of his boyish folly, he had hith-

erto never known.

SCHOOL TEACHER'S ROMANCE
"Shifting Sands" is a Strong Story of

Love at First Sight

Stories of love at first sight are al-

ways fascinating and "Shifting Sands,"

(McClelland and Stewart, Toronto), is

no exception to the rule. Mrs. Patrick

MacGill has acquitted herself nobly in

this book—the love story of Daisy

Harland, the pretty village school teacher

whose conduct of a singing class in a

Devonshire meadow wrought big

changes in more than one life. The
story opens with the spectacle of Gerald

Graham subjecting himself to the ex-

quisite torture of seeing the woman to

whom he had once been engaged married

to another man. His romance had come
to an end six months previously, just

six weeks before he had come into the

entire fortune of a wealthy relative.

Not long after the wedding, though,

Graham sees a pretty girl conducting a

singing-class in a meadow. He imme-
diately falls in love, and being young,
handsome and of good birth, he can
afford it. His "people" are horrified at

the thought of the son and heir wanting
to marry a village school teacher, even
one who teaches singing in a Devon-
shire meadow. When, however, his

valet enters the lists as a rival, Dame
Drama joins the angels and Cupid, and
the pace of the story becomes breathless,

as one exciting incident follows another,

until Daisy is left with the right man.
The story is one of surprises and so well

are they all handled that a splendid

narrative is the result.

"THE SPINSTER AUNT"
Another Comedy by the Man Respon-

sible for "Bachelors' Buttons"

Abounding in humor and incident,

"The Spinster Aunt," (McClelland and
Stewart, Toronto), stands a good chance

of ranking as, perhaps, the most enter-

taining book ever written by Edward
Burke, nothwithstanding the fact that

this author has "Bachelors' Buttons"

and "My Wife" to his credit. Mr. Burke
is recognized as a real humorist and in

"The Spinster Aunt" he presents in his

own refreshing style the comedy of one

dog with many owners and many mis-

understandings with one ending. It is

significant that the story is dedicated

"to all who love a laugh or a dog, pos-

sess spinster aunts or bachelor uncles or

are themselves spinster aunts or bach-

elor uncles." At the age of forty, the

spinster aunt emerges from a life-long

seclusion, curious^ sentimental, charm-
ing: but prejudiced. When her niece,

Emma, announces that Richard Masters
and his nephew, Peter, have taken Elm
Cottage she is prepared for the worst.

Masters is equally prejudiced. LTncle

and aunt send their young people to buy
the right sort of a dog, and both simul-

taneously rescue and claim the runaway
Binkie. After that, Binkie plays a

leading part in a comedy of four people's

lives, and still finds time for a little

rabbitting on his own account. The
reader is due for many a laugh and a
series of quiet chuckles.
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ANOTHER "MIRRORS BOOK"

Anonymous Writer Deais With Lead-

ers and Near-Leaders in Washington

"The Mirrors of Downing Street" and
"The Mirrors of Washington," having

sailed to success on a wave of curiosity

and popularity, the anonymous writer

of the latter now comes to the fore

again with "Behind The Mirrors" (F.

D. Goodchild, Toronto, $3). In this

"peep behind the scenes" a general pic-

ture is secured of political tendencies

and personalities. Present-day govern-

mental psychology and development are

analyzed and not a little plain, unvar-
nished speaking is indulged in. "Be-
hind The Mirrors," which is deftly

written and one of the most stimulating

studies of the fundamentals at Wash-
ington that has appeared in America in

recent years, undertakes and accom-
plishes more than "The Mirrors of

Washington." The author, who is ap-
parently very much of a political scep-

tic and who has grave doubts about
democracy, seems to view the present
state of national affairs in a question-

ing spirit, with a vein of cynicism, a
penchant for Freudian explanations,

perhaps also with a stimulated disposi-

tion to see the higher-ups in Washing-
ton as typical of the "booboisie"—

a

Mencken term which he employs to de-

signate the social set in the Senate. He
has seen so much of the Fourth of July
oration type of politics that he takes a

peculiar joy in trying to prick the na-
tional ego. From the fairy-story pol-

itical science and the romantic vagaries

that so effectively have hampered real-

istic thinking, he turns to an essay on
the actualities that lie behind the self-

deceiving poses of politics. In the words
of Harold Callender in the New York
Herald, "it is rather as a tract for the

times, as a skilful piece of social critic-

ism from the political point of view of a
liberal, that "Behind The Mirrors" will

be—as it deserves to be—widely read."

CANON SCOTT ON THE WAR

Famous Chaplains Reminiscences a
Vivid Insight Into the Conflict

Many have written on the Great War
in the years that have passed since the
Central Powers threw down the gaunt-
let of defiance to a wondering world but
no better insight into the life, exploits

and sufferings of the Canadian troops
has been given than that in "The Great
War As I Saw It" (F. D. Goodchild, To-
ronto, $3.) by Canon Frederick George
Scott, C. M. G., D. S. O. As (senior

chaplain of the First Canadian Division,

Canon Scott had many opportunities to

be with the troops in action and behind
the lines and that he took advantage of

them all is a matter of common know-
ledge. Of this book every man or wo-
man who enters the book store is a po-

tential purchaser. "The Great War as

I Saw It," while not attempting to

chronicle each event in detail from the

time of Canon Scott's enlistment in Au-

gust, 1914, until he was wounded at

the crossing of the Canal du Nord, con-

sists of an interesting series of reminis-

cences of a keen observer who was
through some of the heaviest fighting

of the war. Unlike semi-official ac-

counts, the individual soldier's, rather
than the corps or army, viewpoint is

given in the author's description of cer-

tain operations. One particular fea-

ture of this work which will make a
special appeal is that dealing with the
life of the soldier behind the trenches
and his surroundings. Canon Scott con-
stantly visited the Canadian private sol-

dier both in the line and back of it, and
used his eyes on all occasions. His
descriptions of the army billets are ac-

curate, but those of the surrounding
countryside deserve far more praise

and cannnot fail to cause a feeling\ of

longing, something akin to homesick-
ness, in the ex-soldier, whose privilege

it was to linger for a short while in ru-

ral France and Belgium. Canon Scott

has taken full advantage of his remark-
able powers of observation and a posi-

tion in the army which allowed him con-

siderable latitude in moving along the

front. To say that the Canon is a

brilliant writer is but—to quote the
Montreal Gazette—to repeat what
everybody who knows him is aware of,

and to say that he has done full justice

in this book by proving his ardent love

for the troops is but to recount what
all who were associated with him over-
seas never tire of telling. There is lit-

erary excellence throughout the entire

328 pages and so successful has the

author been in transmitting the realism

of war to these pages that it would be
impossible for the reader not to actually

live over again with the fighting men of

Canada the parlous four-year period

that ended with the Armistice on Nov-
ember 11, 1918. "The Great War As I

Saw It" is a fascinating narrative of

adventure and romance and there is not
the slightest doubt but that it will be
treasured throughout the years as one
of the really great books on the World
War.

"THE COUNTRY BEYOND"

James Oliver Curwood Offers Another
Thriller of the Wilderness

With twenty-two novels to his credit,

prominent in the list being "The Flaming
Forest," "The Valley of Silent Men," and
"The River's End," James Oliver Cur-

wood now offers "The Country Beyond,"

(Copp Clark, Toronto, $2). This is a

thrilling narrative of the northern wil-

derness of Canada; it is a novel of the

great outdoors and sluggish, indeed, and
unemotional would be the man who
could pick up this book, go through a

page or two and put it down again. In

less than a dozen pages the reader runs
"ker-flop" into a mountaineering boot-

legger. The latter, his hiding place dis-

covered by the beautiful heroine of the

narrative, loses no time in showing the

pugnacious side of his nature; a spirited

combat follows and from this the stout-

hearted maid and her loyal little Aire-

dale emerge with flying colors. And so,

with thrill following thrill, a virile story

of the wilds is worked out. "The Coun-
try Beyond," is, in a word, a tale of life

along the rugged and storm-whipped
north shore of Lake Superior—a tale in

which three splendid characters play a

big part: Nada, the beautiful foundling
with the unconquerable spirit; Jolly

Roger McKay, who to save the girl lets

it be known that he has slain the villain-

ous bootlegger; and Peter, the spunky
little Airedale. Corporal Terence Cass-

idy of the Northwest Mounted Police also

shows up prominently in this story, into

which tense situations and adventurous
achievements are skilfully worked by
the master hand of the versatile Mr. Cur-
wood.

VALENTINE WILLIAMS AGAIN

"The Yellow Streak" is a Novel of Mys-

tery and Thrills

To the man in search of a mystery
story in which there is a puzzling mur-
der and which fairly bristles with ex-

citement and thrills the bookseller can
safely mention "The Yellow Streak,"

(McClelland and Stewart, Toronto). The
fact that Valentine Williams wrote this

novel is in itself a strong recommenda-
tion, while if more were required, it

need only be mentioned that he it was
who wrote "The Man With the Clubfoot,"

as exciting a story of the secret service

and wild adventure as one would care

to read. "The Yellow Streak" is in the

same class. Hartley Parrish possessed

a vast fortune; he also possessed "a

past." A self-made man, he was on
the eve of reaching the top-rung of the

ladder by marrying the charming, well-

born Mary Trevert. Dusk has fallen and
a shot is heard. The library door is found
locked on the inside! Someone rushes

round to the window, enters and finds

the millionaire dead, a bullet through
his heart. It is murder; but why? The
police pursue their own line of enquiry,

whilst Mary Trevert, aided by her old

play-fellow Robin Greve, pursues an en-

tirely different trail. The end when it

arrives is as pregnant with drama as

the first chapter, when the Master of

Harkings is found dead by his horrified

guests. Not until the end is the reader

let into the secret of all that has happen-
ed, although his imagination is given

plenty of opportunity to run riot.

Arne Fisher's authoritative study of

"The Mathematical Theory of Probabil-

ities" is being re-issued by The Mac-
millan Company, with new chapters

added. It is a clear and comprehensive
study of mathematical probabilities,

frequency curves, and homograde and

heterograde statistics, and should be of

great value to statisticians and insur-

ance experts as well as to students of

mathematical statistics.
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"The Rapids," a story of the develop-

ment of the Soo, by Alan Sullivan, will

be published in reprint form by the

Copp Clark Co., Toronto, about Sept. 1.

"Carnac," by Sir Gilbert Parker, is

promised by the Copp Clark Co., To-
ronto, for Sept. 15. It is a Canadian
story, dealing with the lumbering busi-

ness in Northern Quebec and an election

campaign in Montreal.

The Copp Clark Co., Toronto, is pub-
lishing this fall "The Dim Lantern," a

new novel by Temple Bailey, and "Jim-
my Dale and the Phantom Clue," a new
Frank Packard thriller.

The only book by Archie P. McKish-
nie, author of wild and animal life

stories of Canada, to appear this year,

will be a story for young and old called

"Openway." It will be published by
Messrs. Hodder & Stoughton, Toronto,
this fall.

James Oliver Curwood's longest and
newest novel will appear Aug. 1 under
the title "The Country Beyond." Peter
B. Kyne's "Cappy Ricks Retires" will

be published Sept. 1 Both these books
are being published in Canada by the
Copp-Clark Co., Toronto.

A concrete and very human story of
reconstruction in France is told by
Warwick Deeping in his new Macmillan
novel "The House of Adventure." It is

a stirring romance of the rebuilding of

the French village of Beacourt, of how
an English soldier helped Madame La-
tour repair her ruined inn, and of the
love, the hatred, the revenge and the
final satisfaction that rewarded him.

A most valuable contribution to the
study of solar phenomena has recently
been made by Professor M. E. Mulder,
a well-known Dutch scientist. It is no
new discovery that apparently green
rays emanate from the sun at sunrise
and sunset; in fact Jules Verne wrote
of it in 1882, and the phenomenon has
been the object of both superstition
and speculation for many years. It

has however, been left for Professor
Mulder, who has made an exhaustive
study of this strange phenomenon, to

offer an explanation, in his book,
"Green Ray" or "Green Flash" at Ris-
ing And Setting Of The Sun, being pub-
lished by T. Fisher Unwin, London.

"The Whelps of the Wolf." a powerful

romance of the Hudson Bay Co., is on

the Copp Clark list for fall. George
Walsh is the author.

James Oliver Curwood's "The Valley

of Silent Men," (Copp Clark), is being

released on the films in film form on

Sept. 11.

Three of Sir Gilbert Parker's books

are now being shown on the screen

throughout the country. They are "The

Lane That Had No Turning," "The

Money Waster," under the title of "A
Wise Fool," and "The Translation of a

Savage," under the title "Behold My
Wife."

A second important Macmillan book

in the field of biology is the revised

edition of "Genetics," by Professor

Herbert E. Walter of Brown Univer-

sity. This volume brings up to date

the most interesting of all brief a

counts of genetics.

Mrs. Norris's new novel, "Certain

People of Importance," which S. B.

Gundy, Toronto, will publish in the ear-

ly fall, will not be serialized. In this

book Mrs. Norris has depicted not only

a drama of individuals but that of a

family and a class, and has achieved her

most s ; gnificant interpretation of

American life.

Although the publication date of E.

M. Hull's second novel "The Shadow of

the East" (Small, Maynard & Co.) is

not until August 2nd, three large ad-

vance printings have already been ex-

hausted. At the same time "The

Sheik" has reached its eightieth print-

ing.

New novels by three well-known

American authors appear on Macmil-

lan's list for fall publication. Alice

Brown's new book, "Old Crow," is a

story of how John Raven, at odds with

the universe after his return from Red

Cross work in France. f ;nds a faith and

an object in life. Ernest Poole's new

novel, "Millions." has for its theme the

possibilities and vistas that sudden

wealth may open to the heirs of a great

fortune. "Support" is the title given

by Margaret Ashmun to her new book,

which makes a distinct contribution to

the present-day discussion of divorce

and its relation to a woman's develop-

ment.

Edna Ferber's "The Girls" (S. B.

Gundy) which was widely read in

America last year, has been published

in England by the House of Heinemann.

Christopher Morley has delivered to

his publishers, Doubleday, Page & Com-
pany, the manuscript of his new book,

"Where the Blue Begins," a book on

which he has been working for the past

two years. None of it has appeared be-

fore in any form and it is said to pre-

sent a new phase of the Morley philo-

sophy which is unsuspected by even the

most inveterate readers of the Bowling

Green.

Laurence Binyon, whose volume of

"Selected Poems" has just been pub-

lished by Macmillan, says that he has

never belonged to any special group of

wrhers, though Robert Bridges, W. B.

Yeats, Henry Newbolt, Sturgis Moore

and Maurice Hewlett are among his

oldest friends

In the autumn Doubleday, Page &
Company will bring out Max Beer-

bohm's series of cartoons picturing

Rossetti, Swinburne, Millais, Morris and

others who were attracted by the flame

of this unique artist. The book will be

a companion volume to "The Survey"

but the cartoons will be reproduced in

the original colors.

S. B. Gundy, Toronto, has scheduled

for autumn publication a book of ad-

ventures in detecting crime which as a

thrill generator outrivals Sherlock

Holmes, although it is a chronicle of ac-

tual facts. "My Experiences in Scotland

Yard" is Sir Basil Thompson's account

of his services as chief of the Crimin-

al Investigation Bureau of the famous

English secret service organization dur-

ing the past nine years.

Small, Maynard & Company, are issu-

ing at once a fourth edition of the well-

known reference work on the stage,

"Who's Who in the Theatre," compiled

by John Parker, the first issue in six

years. Other works on the theatre to

be issued by the same house this season

include the third volume of "The Best

Plays," edited by Burns Mantle; "The
Verge," by Susan Glaspell, and "Gruach
and Britain's Daughter," by Gordon
Bottomley.
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TRADE'S ACTIVITIES IN TABLOID

S. R. Salisbury has commenced bus-

iness with a good stock and store at 2268

Bloor St., West, Toronto.

John L. Scott, dealer in books and
stationery, London, Ont., has sold out

to Frederick T. Harris.

C. W. Rainbow's book store in Medi-
cine Hat, Alta., has been taken over by
A. E. Marshall.

E. M. Brown of Whitby, Ont., has
been specializing this summer in sou-

venirs of Whitby in ivory and alumin-
um.

Picnic Canes are being put forward
at the present time in Murphy's Book-
store, Sydney, N. S. Mr. Murphy car-

ries a large assortment of canes and
rings.

"Before you start on your vacation

show our expert some of your nega-
tives. His helpful criticisms are sure

to mean better pictures." This is the

kind of message that has been going out

to the public of Parkhill, Ont., from
Benham's Bookstore.

Mr. Forsyth of "The Bookshop," G.
S. Forsyth and Co., Vancouver, B. C,
has just moved to his new store at 207
Hastings St., W. This is one block east
of his old stand. Mr. Forsyth has now
a much larger store and a more up-to-
date place.

Fred Cloke, head of the firm of J. J.

Cloke and Son, of Hamilton, went up to
Owen Sound, Ont., recently, accompan-
ied by Mrs. Cloke and family and they
are preparing to spend three months this
summer at Leith. Mr. Cloke has pur-
chased a cottage in Leith.

"We wish you many returns to our
stores" said Wendell Holmes of Lon-
don, Ont., in announcing the opening of
a new bookstore in St. Thomas. To
celebrate the occasion a special sale of
books and papeteries for ''summer
reading" and "summer writing" was
held in both the London and St. Thom-
as stores.

In Victoria, B. C, a new book and
stationery store has entered the field,

T. H. Hibben having severed his con-
nection with the former firm bearing
his name. He is now doing business
under the name of T. N. Hibben and
Son. Victoria has now four names
which are rather confusing: T. N. Hib-
ben and Co., T. N. Hibben and Son, The
Victoria Book and Stationery Co., and
The Victoria Book and Bible Depot.

G. Alexander Regan, Montreal re-

presentative of the Diamond Sta.e

Fibre Company, has returned from his

vacation.

W. Bailey of the Granville Stationery

Co., Vancouver, has now three stores,

the main one being at 619 Pender St.

Mr. Toon, who started up in business
a few weeks ago at 316 Richards St.,

Vancouver, is now well under way.

Vacation and picnic supplies are be-
ing displayed effectively in Stedman's
Eookstore, Brantford. There has been
a good demand for paper cups, plates,

spoons, forks, napkins, towels, maga-
zines, books, writing papers and foun-
tain pens.

John Murray Gibson president of the
Canadian Authors' Association, was the
guest of honor at a banquet given at

Glencoe Lodge, Vancouver, by the local

branch of the Association. Mr. Murray
is the author of "Hearts and Faces"
and ether novels.

Waldie Brothers have taken over the

retail store and the general agencies

conducted for the past 25 years by F.

W. Warren in'Trail, B.C., and have been
appointed local agents for several fire,

life and accident insurance companies.

Real estate is also handled.

R. THOMPSON
President of the North Vancouver Re-

tail Merchants.

Road Maps, sporting goods and cam-
eras are being displayed just now in
Benham's Bookstore, Parkhill, Ont.

In Fry's Bookstore, Sarnia, Ont., good
business has been done this summer in
hammocks, these being in all sizes and
offered at all prices.

Until September the Robert Duncan
store in Hamilton, Ont., is closing on
Saturdays at one o'clock.

Walter E. Reid, former President of
the Cornhill Publishing Co., Boston,
Mass., has started publishing books on
his own account in the same city. A
good collection of titles has been got to-
gether, these being marketed through
he Walter Reid Co., 100 Boylston St.,

Boston, Mass.

Lady Gage, Toronto, recently laid the
corner stone of the new Hospital for
Consumptives at Gravenhurst to re-
place the one destroyed by fire. The
appearance of Lady Gage at this cer-
emony shows that she is carrying on
the work of her late husband, Sir Wil-
liam Gage, the founder of this institu-
tion and possesses a sentimental as
well as national interest.

The marriage on June fifteenth f
Leslie A. Gemmel, senior salesman of
the Musson Book Company and Messrs.
Hodder & Scoughton of Canada, was
celebrated at Grace Church on the Hill,

Toronto. The bride was Miss Annie
Morris Murray, also of Toronto. Mr.
Gemmel is one of the pioneers of the
wholesale book trade in Canada. Twenty-
e'ght years ago he joined Mr. Musson in
the founding of his company and has
been one of the pillars of the business
since that time. His many friends and
associates wish him the greatest happi-
ness that can come to a man who de-
serves it.

"We shall have to go to law," says
a letter from J. D. Hutton, South Side
stationer, Edmonton, Alta., "if you close

us up and allow them to sell our lines."

Mr. Hutton writes to the city council

saying that in regard to the early clos-

ing the booksellers and stationers ask
the same privilege as drug stores, who
are said to be selling school supplies

and sundries during hours when the book
stores are closed.

It is alleged that this is ruining the

business of the book stores, and in

addition it is also alleged the drug stores

are selling these same goods from six

to ten in the evening.
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NEW GOODS—MISCELLANEOUS—NOVELTIES
METAL PENCIL DISPLAYS

Venus Stand Said to Be First Ever Put
Out By the Industry

The Venus pencil stand, illustrated

here, is claimed to be the first metal dis-

play ever put out by the pencil industry.

The American art student abroad has

I

frequently noted in French, Belgian,
English or Spanish shops the familiar
Venus stand which he had grown accus-
tomed to along "Main Streets" thous-
ands of miles away. The American
Lead Pencil Company, in developing the
container, produced a giant replica of
the Venus pencil itself, designed so as to
carry boxes of one dozen Venus pencils
in all 17 degrees. In actual use, the
metal container occupies only one foot
of counter or window space, and can be
revolved with a touch of the hand, thus
making the entire stock readily access-

ible. The stand is strongly made of
heavy gauge steel, proof against bending
or breaking, and the enamel finish is

both attractive and durable. Patents
have been obtained in all countries.

TAKES COMPO AGENCY
Another new selling agency obtained

by Brown Bros., of Toronto, is that for

Compo paper stapling machines, mark-
eted in the United States by Compo
Sales Co., 149 John Street, New York.
One of the unique features of this ma-
chine is the straightener. This device,

which fits into the grooved magazine of

Compo, is held in place by the special

construction of the plunger-bar. . It

works perpendicularly and at right

.THE DEVICE THAT PREVENTS CLOGGING

angles to the cutter-bar. A glance at

the illustration will show how this feat-

ure is embodied in the machine. As
each staple is automatically fed into the

machine, the straightener passes directly

behind and at each side of it. If the

staple is bent—as is often the case, due
to the soft metal of which it is made

—

it is straightened and placed in position

by the device prior to being cut off and
is then directed into the papers in the

process of clinching. In other words,

this device is intended to straighten any
staple that may be bent and compel
them to do their work and not clog.

The body and base are hard castings,

made for hard and continuous use. The
top or button is of one-piece pressed

steel construction, designed to fit the

hand and operate easily and comfort-
ably. The automatic feeding device is

simply and accurately made. It con-

sists of three parts so arranged as to

feed any standard No. 1 staple in spite

of their variation in width and spacing.

"SNAPFAST" REMINDERS
The Robinson Manufacturing Com-

pany of Westfield, Mass., have just put
on the market their new Robinson

"Snapfast." The new Reminder has

the Robinson Perforated Coupon Pad.

a separate coupon for each note whi.'h

i ; ti rn out when attended to. The
"Snapfast" method is a flexible cover,

so thin and pliable it cannot be felt in

the pocket. This cover is made of the

company's special Excelwear material.

These Reminders are shipped in 2 doz-

en assortments with a supply of extra

fillers. The assortments are packed in

a tractive display cartons.

A display of new
writing tablets, ex-
ercise books aiu}
scribblers offered to
the trade by R. H.
Davis and Co., of
Yarmouth, Nova
Scotia.

Outdoor scenes of
Canadian life and
Nova Scotia views
1 nd statistics are
prominent on these

new scribblers, all

the material used
being Canadian.
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New Books of the Month PUBLISHED BY FIRMS
THROUGHOUT DOMINION

GEORGE J. McLEOD
Fiction

The House of Mohum. Georee Gibbs,

cloth; $2.00.

Glimpses of the Moon, Edith Whar-
ton, cloth; $2.00.

HODDER & STOUGHTON AND THE
MUSSON BOOK COMPANY

The Vehement Flame, Margaret De-

land, cloth; $2.00.

The Vertical City, Fannie Hurst,

cloth; $2.00

The Idealist, John Owen, cloth; $1.75.

Rory O'Moore, A. G. Hales, cloth;

$1.75.

Homeland, M. Margaret H. McCar-
ther, cloth; $2.00.

Souls for Sale, Rupert Hughes, cloth;

$2.00.

The White Desert, C. R. Cooper,
cloth; $1.75.

The Mathers on Marriage, Ruby M.
Ayres, cloth; $1.75.

Kate Curlew, Christine Orr, cloth;

$1.75.

Mortimer's Gold, Harold Horn, cloth;

$1.75.

Non Fiction

Lord Teach Us to Pray, Alexander
White, D. D., cloth; $2.00.

The Bible for School, and Home, 5

Vols., Rev. J. Paterson Smyth, cloth;

$1.35 each.

Radio Telephony for Everybody,
Stuart Ballantine, 111., cloth; $1.90.

Home Radio, How to Make and Use
It, A. Hyatt Verrill, cloth; 85c.

The Radio Amateur's Handbook, F.

Collins, cloth; $1.65.

Indian Legends of Vancouver Island,

Alfred Carmichael, cloth; $1.50.'

Home Making Simplified, James
Harvey Robinson, cloth; $3.00.

MACMILLAN & CO. OF CANADA
Fiction

In a Fishing Country, W. H. Blake,

$1.75.

Wayfarers, $1.50.

Non-Fiction
Interlude, Records and Reflections,

Sir Charles V. Stanford, $4.00.

Principles of Interior Decoration,
Bernard C. Jakway; $2.75.

English and American Philosophy since

1800, Arthur Kenyon Rogers, $4.00.

Lyrics Late and Earlier, Thomas
Hardy; $2.25.

Beginnings of Christianity, Vol. 2,

Jackson and Lake; $7.00.

Statesman's Year Book for 1922;

$6.00.

Middle Age Health and Fitness, Ed-
win L. Ash, $1.65.

Biology of the Sea Shore, Flatterly

and Walton; $5.25.

The State and the Church, Ryan and
Millar; $2.35.

The Nature of Soils, Lion and Buck-

mann; $3.50.

Russia To-day and To-morrow, P. N.

Milinkor; $2.35.

Parenthood and Child Nurture, E. D.

Baker, $1.60.

X Ray Dosage, Witherbee and Remer;

$2.00.

Juvenile

Child Health Alphabet, Child Health

Series, Peterson; 12c.

Rosy Cheeks and Strong Heart, Child

Health Series, Andress; 35c.

Rhymes of Cho-Cho's Grandma, Child

Health Series, Peterson, 20c.

Cho-Cho and the Health Fairy, Child

Health Series, Griffith; 17c.

McCLELLAND & STEWART

Fiction

The Breaking Point, Mary Roberts

Rinehart; $2.00.

A Daughter in Revolt, Sidney Gow-

ing; $1.75.

The Exploits of Asaf Khan, Sidney

Afghan; $1.75.

The Gland Stealers, Bertram Gaylon;

$1.75.

Books for Which
Demand Has Been

Most Noticeable

The following, judging by reports

from retailers, were the best selling

books in Canada during July:

Fiction

1. If Winter Comes, (Mc. and S.) 89

2. Maria Chapdelaine, (Macm.) 73

3. To The Last Man, (H. & S.) 70

4. The Great Prince Shan, (Mc. &
S.) 70

5. Vehement Flame, (Musson) 69

6. House of Mohun, (MacLeod) 68

Non-Fiction

1. The Great War As I Saw It,

(Goodchild) 69

2. Outline of Science, (Putnam) 61

3. Outline of History, (Macm.) 60

4. Painted Windows, (Putnam) 60

5. How to Make Home Radio 60

The following were in greatest de-

mand in the McClurg Stores, Chicago,

during the month:
Fiction

If Winter Comes (Mc. and S.)

The Beautiful and Damned (Copp Clark)

The Covered Wagon (MacLeod)

The Vehement Flame (Musson)

The Great Prince Shan (McC. and S.)

Gentle Julia (Gundy)

The Head of the House of Coombe (Mc-
C. & S.)

Vandemark's Folly (MacLeod)

.The Isle of Seven Moons (Ryerson)

Saint Teresa (Allen)

The Sheik (Ryerson)

To the Last Man (H. and S.)

Lanty Hanlon, Patrick McGill; $1.75.

The Spinster Aunt, Edward Burke;

$1.75.

Shifting Sands, Mrs. Patrick McGill;

$1.75.

Shallowdale, Michael Temple; $1.75.

The Whiskered Footman, Edgar Jep-

son; $1.75.

The Yellow Streak, Valentine Wil-

liams; $1.75.

Orchards, Warwick Deeping; $1.75.

Tales of Chinatown, Sax Rohmer;
$1.75.

Non-Fiction

Rovering to Success, R. S. Baden-
Powell; 75c.

Juvenile

Patty Series, By Carolyn Wells, New
popular edition; $1.00 a volume. 1 Patty
Fairfield; 2 Patty at Home; 3 Patty in

the City; 4 Patty's Summer Days; 5

Patty's Trip; 6 Patty's Friends; 7 Pat-
ty's Pleasure Trip; 8 Patty's Success;

9 Patty's Motor; 10 Patty's Butterfly
Days.

NEW TORONTO AUTHOR

Rev. Dr. Henry to Fore This Month
With "Little Foxes"

"Little Foxes," (Norman Allen, Tor-
onto), is the title of a "first book"
from the pen of Rev. F. A. Henry, D.D.,

Deer Park Presbyterian Church, Tor-
onto, which is being published this

month. Writing to Dr. Henry, the Rev.
Charles W. Gordon, (Ralph Connors),
says in part:

"I have just looked into your 'Little

Foxes,' and I am delighted to be able

to say, with a clear conscience, that you
have done a fine bit of work. The book
is full of quaint philosophy, and it has
the heart touch, too, that will give it

wings. It was a happy inspiration that

made you use the vernacular of every-

day-boy-and-girl speech without de-

scending to the. vulgarity that so often

mars the attempt to use vernaculai

English. The vernacular lends reality

to your thought.

"You have done a real service to the

children, but you have also done a real

service to preachers. For many a
preacher who has been forced to confess

himself a failure in the art of interesting

children in sermons (And how terrible a

failure is that?) after reading 'Little

Foxes' will take new heart because of

the suggestions your book will bring.

"I venture to say that hosts of people,

especially little people and those who
think little people worth while, will come
to know and love Dr. Henry because of

his 'Little Foxes'"
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ESTERBROOK Advertising Reaches

10,000,000 Pen Buyers

Every month the Esterbrook national
advertising reaches more than ten
million buyers of pens in every part
of the United States and Canada.
Nearly everyone who writes is famil-
iar with "The Little Red Box" that
Esterbrook Pens have made famous.

There is just one way for you to

profit by the universal preference
for Esterbrook Pens—stock a com-
plete line of them. Then you can
fill the pen needs of every customer.

This No. 128, the Esterbrook Extra
Fine, is one of the twelve biggest
sellers in the world. It should be in

your counter display case, making
profits for you.

Write and ask us how to put your
pen department on a better-paying
basis.

Esterbrook Pen Mfg. Co.

18-70 Cooper St. Camden, N.J.

Canadian Agents:

Brown Bros., Ltd., Toronto, Canada

S&iwfcook

LANGLEY'S-THE BEST

SALES TAX TABLES
AN OFFICE NECESSITY

for computing or checking Sales Tax
amounts on sums from '1 cent up to

$5,000.

at 2M and 4^%
50 cents per copy including both tables

By mail 5 cents additional

Good Discount - Particulars on Application

BOOK DEPT.

The Hunter-Rose Co., Limited
14 Sheppard Street, Toronto

* CANE'S WSSii * GRAPHIC ART *g HB

Cane's Made-in-Canada Pencils
Cane's MADE-IN-CANADA Pencils are the result of careful research
and experiment which has developed even, smooth-writing- leads which
produce perfect lines of evenly graded color. They are cased in hard
or soft cedar woods both with and without ferrule and eraser. All

pencils are imprinted in silver or gold lettering and bear the stamp
"Made-in-Canada."

The William Cane and Sons, Limited
NEWMARKET - ONTARIO

• CANE'S tXS£<X * ZAoc<H*>n&n0" » HB
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Announcing

•Xt-'niiu/c,
otnsofi

the "Snapfast"

a new Robinson Reminder

HERE'S a new Robinson Reminder
that sells the minute a customer

sees it. It has the famous Robinson per-

forated coupon pad ; a separate coupon
for each note. This pad is held in place

by our new and ingenious "Snapfast"
method, in a flexible cover, so soft and
pliable you can't even feel it in your
pocket,

The refill pads mean repeat business.

Robinson Reminders are nationally ad-

vertised in such magazines as The
Saturday Evening Post and the Ameri-
can Magazine.

We gladly supply you with sales boosting adver-
tising material. A customer will choose a
"Snapfast" Reminder every time over any ordin-
ary memo books. If you believe in selling the
latest and best, if you believe in quick sales,

rapid turnover and repeat business, you'll get
your order in early.

Packed in the attractive counter display carton

illustrated above. $7.75 net. One half dozen
Reminders and one dozen extra fillers each size.

Retails 30, 35, 45 and 50c. each. Assortment
profit is $6.05.

Canadian Representatives

:

MENZIES & CO., LTD.
439 King Street. West

TORONTO, CANADA

Robinson Manufacturing Company
westfield, mass.

Carbons
You Should

Concentrate

on the M. &V. Line
CARBON

PAPER

Big buyers of carbons and
ribbons will always want
" M.& V." brand after they

use them once, because they

are dependable and of last-

ing transferring quality.

Superior products mean
steady custom, so be sure

and offer the best—Mittag

& Volger brand.

Ask your jobber, he has them.

Mittag & Volger Inc.

Park Ridge, N.J. U.S.A.

Agencies

Throughout
The World

Ribbons
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FLEXION

25 Points of

Superiority

EXPANSION BINDER.

"V
1—Binds a few leaves or 1,000 leaves.
2—Holds leaves securely and in bfst align-

ment.
3—Has non-projecting chain-posts 5-16

in. or % in. diameter.
4—Requires no sections to increase ca-

pacity.
5—Expanding mechanism all within small

steel tubes, no parts in covers.
6—Chain posts are flexible, same dia-

meter entire length, no smaller part
as in telescoping posts.

7—Has no leather back to wear off or
become loosened.

8—Enables greater finger space for easy
insertion or removal of leaves.

9

10

13

Lighter and more easily carried about.
Smaller, less clumsy and saves vault
space.
Can be made to fit any size of leaf.

-Any center to center can be dupli-
cated.

Binds a few or many leaves, saving
heavy expense of changing backs to
secure additional capacity.
-Adco Flexion Expansion Binder has
less minimum capacity than others.
Stacks level on desk.
-Saves your office furniture, all sur-
faces are rounded.
Leaves, with any hinge treatment, lie

flat.

18— Has stability of flat back Ledger
Binder.

19—Has easy rotation of Round Back
Ledger Binder.

20—Adco Hinges are most substantial and
uniform in appearance.

21—Heavy pressure on binding edge of

leaves does not cause the hinge to

bulge outward and raise covers.

22—Leaves cannot enter Chain-posts and
are easily moved along.

23—Capacity grows with the business.

24—A peer among binders for quality.

25—Economical, practical, efficient, a

money saver.

I^DiM^iVilimasa
QuebecMontreal

Christmas

Cards

The celebrated "ART" and STAR" Series private card sample books will be

ready for distribution in August.

New Designs
Enormous Variety

Best Quality
Also a good line of boxed and loose Autograph Cards

Place Your' Order NOW
All particulars gladly supplied

LONSDALE & BARTHOLOMEW (Canada)
LIMITED

253 St. James St. - Montreal
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"Banker's

Specie"

is the banker's
favorite quality.

It is a thoroughly

reK able wax, pos-

sessing a brilliancy

of colour, combined
with the greatest adhe-

siveness, and has the ad-

ditional advantage of

being sold at a moderate

price.

C
.V'fliiMi'ilJMlSflTET

The illustration shows sheet coming from dry end of Paper
Machine and passing thrniijrh the tub of Size.

No. 8 of a series.

"From Rags to Writing Paper"
TUB SIZING. A proccs9 °n'y K>v«n to ^e

* best Bond Papers. It im-
proves the strength and surface and imparts a
"crackle" not found in inferior grades. It is

applied to tne sheet immediately after making,
by means of immersion in a bath of hot animal
lize solution.

Write for Brochure of manufacturing illustrations—"From Rags to Writing Paper"—sent on re-

quest.

The Rolland Paper Company, Limited
MONTREAL

Makers since 1882 of Superfine Linen Record and other High Grade Papers

^rRRIJTONroaO .

^JKsrt CDIN BU
8 St.Bride StreetLudcate Circus- ..,,,.-.

fi:l^ LONDON EC Xk

V
\ /

V
RADICAL DROP
in RUST CRAFT

GIFT NOVELTY PRICES
The Rust Craft Practical Gifts, more cleverly-

boxed than ever before, may now be sold at

PRE - WAR PRICES
Send for New Price List Today

Rust Craft Publishers, In., Boston, Mass.
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No. 11 Snuffer Ash Tray

A new glass ash tray that extinguishes

your cigarette instantly. Insert lighted

end of cigarette in holes around the

rim. Made of best crystal glass. Sub-
stantial in design. This is bound to

be a very popular number.

We carry a large

variety of Moist-

eners and
Sponge Cups-

*3

No. 1 Defiance Moistener (3")

Premier Moistener, No. 6

'The House of Service'

DEFIANCE
lanutacturing

384 BROADWAY, NEW YORK

Complete line of Stationers' Glassware,

Hardware and Specialties.

Get Ready Now
for SCHOOL OPENING

ROYAL INK
Leads the Way with the First

INK COUNTER DISPLAY BOX
HERE IT IS:

2 oz. Fountain Pen and General

Purpose Ink, packed 3 dozen to

a carton containing

—

1—one-dozen counter display

box and 2-dozen refill bottles

of ink.

Sold on a Money-Back Guarantee

Order From Your Jobber Now
or write to

ROYAL INK COMPANY
TORONTO
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PAPER FASTENERS EYELETS & METAL SMALLWARES LIMITED
(Amalgamating FISK, DAVEY & CO., Limited, and F. DOWLER & SON)

BEST 45 S5 642 208 209 1051 54 R5 LOWEST

QUALITY

SMALL
a!
BENDOVER

PRICES

WA1NWRIGHT STREET WORKS, ASTON, BIRMINGHAM ENGLAND

Mucilages and Paste
are Made in Canada

Catalogues mailed to the trade on request.

Canadian Factory and Office* at

9-11-13 Davenport Road Toronto

yftg£

Fine Inks and Adhesives
FOR THOSE WHO KNOW

Higgins'

Drawing Inks
Eternal Writing Ink
Engrossing Ink
Taurine Mucilage
Photo Mounter Paste
Drawing Board Paste

Liquid Paste
Office Paste
Vegetable Glue, etc.

Are the finest and best Inks and Adh«*ive«

These manufactures have a unique standing
among discriminating consumers, the ready-

money kiBd who know what they want and are

willing to pay for It. They are worth cater-

ing to.

CHAS. M. HIGGINS & CO., Mfrs.
Branches

:

Chioago. London
271 Ninth St.

BROOKLYN. N.Y.

WHOLESALE STATIONERS
GLASS MANUFACTURERS

SPECIALTY MANUFACTURERS
SEND FOR

NEW SPECIALTY CATALOGUE
AND NET PRICE LIST

NEW LOW PRICES THROUGHOUT

KIMPTON, HAUPT & COMPANY
-53 BF.EKMAN STREET. NEW YORK, U. S. A.=
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Our Salesmen—
WMffi

are now on their way to show you our new productions in Valen-
tine, Easter, St. Patrick, Mother's Day, Hallowe'en and Thanks-
giving Cards. Also a new line of Birthday, Tally and Place Cards.

The line is unusually distinctive, and exceptionally orig-

inal, while the quality and values are sure to please.

WILLIAM E. COUTTS
263-267 ADELAIDE STREET WEST TORONTO

^he 'Pen with the ffig Sale.

PERRY & Co.

'Queen Mary"
Pen.

DESIGNED SPECIALLY
FOR LADIES' HANDWRITING <3?

MADE OF THE FINEST WHITE METAL
This Beautiful Pen has received the Gracious
Approval of Her Majesty THE QUEEN.

WRITE FOR OUR PATTERN CARD.

PERRY & Co. ltd.
LONDON and BIRMINGHAM (England)

CATHOLIC
PRAYER BOOKS
SCHOOL BOOKS

RELIGIOUS ARTICLES

We have the largest

assortment in Canada

Three different catalogues

will be mailed upon request

GRAINGER FRERE5
LIMITED

43 NOTRE DAME ST. WEST MONTREAL

EVERY OFFICE NEEDS THESE APPLIANCES
There is trimming and cutting of paper and cardboard done in every office
every day. The Boston Cutter meets the demand for accuracy, durability
and utility. Made in sizes of 12, 16, 24 and 36 inches.

The Golding Tablet Press illus-

trated here saves waste paper
by making it up into handy
scratch pads. Two sizes. One
will serve as an added economy
in your office.

Write for Booklet "O."

GOLDING MANUFACTURING CO. "^BHW
Golding Jobbers, Pearl Presses, Golding Cutters
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SfanAarA
B&P

Blank Book*

loo*? L*«' Oevio

Standard

Blank
Books
andLooseLeaf

Devices

Modernfacilities

backed 6y~80
yearsofexperi-
ence assure^
the qualityof
Sta/idanf&OP

Products

SOLD ONLY THROUGH
DEALERS

5oorum& Pease Co.
NEW YORK

"Gold Medal Quality'

Make the

hot summer days

increase your sales

Get behind the movement to keep

the children out of the hot summer
sun.

One of the best ways to do this is

to push "ArtistA" Water Color

Paints. Tell the mothers who
come into your store of the value

of letting children paint quietly in

a shady place during the hottest

part of the day.

You can increase your sales many
times if you will use that argu-

ment.

CrayolA

Eight Hirv^fiCoLOBs

SCHOoWxRAYONS
'""'OWATIONAlCOlOftW?™

fcl&/v. '.

"CRAYOLA" Crayons

for the little tots

Your sales of "CRAYOLA" Crayons will jump
t-o, if you will sell them on the same basis. For the

children who are too young to use water colore

they are ideal.

Binney & Smith Co.
41 East 42nd St., New York
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This Ti

Mca
e Sales

For you
Are you taking advantage of it?

WEBER Artists' Colors include Oil, Water, Tempera
and Taste]. They are known as— The Colors the <>hl
a asters would have used.

F.WEBER CO.
PHILADELPHIA

St. Louis, Mo. Baltimore, Md.

Where can we get it?

Where is it made?

ask

Bookseller & Stationer

FAST GRIP~~^)

Made in Canada

and

BETTER CLIPS

The Brown Wire Specialty Company \\
fast

48 Market Street, Hamilton, Ont

School

Blank

BOOKS
Enquiries Solicited

CANADIAN
CQMmNY
LIMITED

520 Kin& Si . W.
TORONTO

IE

TTtt

m

FANCY POST CARDS
We have a tremendous variety of Comic Cards,
Birthday Cards and Booklets, also Trick and
Novelty Goods of every description.

Trick cigars and cigarettes.

C!?r;s'mas cards and book ets.

Advertising calendars suitable for every

trade.

French and English text.

Samples and prices on request.

THE EUROPEAN POST CARD. COMPANY
146 St. James Sireet Montreal

GET THE BEST! BLOTTING PAPER
MANUFACTURED BY

THE EATON-DIKEMAN COMPANY, Lee, Massachusetts, U.S.A.

THE FOLLOWING WELL-KNOWN BRANDS CARRIED IN STOCK

Magnet Columbian Lenox Arlington Wavelet
Matrix and Filter Papers

FOR SALE BY THE LEADING JOBBERS IN PAPER

Housatonic
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A FEW NUMBERS
IN OUR

Loose Leaf Line
The Largest and Best Line

MADE IN CANADA

Dominion Blank Book Co.
LIMITED

ST. JOHNS, QUE.

THE FAMOUS

"ROB ROY"
PEN

-i-i mx$im*
Is in greater demand in

Canada than ever before. It

is a perfect pen giving en-

tire satisfaction to users and
the trade.

ALL JOBBERS
HOLD STOCKS.

Hinks, Wells & Co., Birmingham, Eng.

BRANCH OF BRITISH PENS, LIMITED.

WARNING
We are informed that a German manufao
turer is manufacturing and exporting a

game of "Ups and Downs."

We wish to inform the trade in Canada
that this name is our registered trade mark
and that we intend to take whatever steps

are necessary to protect our rights.

CANADA GAMES CO.

THE NEW ERA IN EDUCATION
ERNEST YOUNG, B. Sc.

i>

This is a book for

teachers and the

general public. It

contains an a c-

count of a number
of very original

experiments i n

school organiza-

tion, teaching and

administration. It

is the story of

modern pioneers,

and shows that

educationists are

not devoid of eith-

er originality or

zeal.

248 Pages, Crown gvo. Cloth Boards, Gilt $1.20 post paid.
Agents in Canaua

THE RENOUF PUBLISHING CO.
25 McGill College Avenue, Montreal.

George Philip & Son, Ltd., 32 Fleet St., London, E.C. 4

You always connect

Pitman with Shorthand
Be Up-to-Date and Link—

SHORTHAND

BUSINESS

TECHNICAL

CANADA
Sir Isaac Pitman & Sons. Ltd.
70 Bond Street, Toronto.

Wholesale Agents:
Commercial Text Book Co., & Copp, Clark Co., Ltd.
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Fall Book Catalogue

Canada's best booksellers have used our fall book

catalogue to create a profitable business in years

past.

The 1922 Catalogue will be attractively bound,

will contain at least 24 pages of editorial and ad-

vertising matter that must create sales—complete

lists of fall books, reviews by the editor, news items

of interest to all book lovers.

The catalogue will represent the combined efforts

—advertising and editorial—of the publishers and

ourselves.

You will be proud to have this catalogue bear the

imprint of your name.

Rates very reasonable—only $5.00 per hundred.

ii 1
1 mi I I W\ I w4 M^. l^m 1 I \i\f ll,lllllllilllllllllill|;|1^
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Four Valuable
Additions To
Canadian
Literature

The Black Candle
By Judge Emily Murphy

"Janey Canuck"

"The Black Candle" is the first book to be written concerning the Drug Traffic and Drug Addiction.

One or more books of a technical nature have been written on their medical aspects, or on some par-

ticular drug, but in spite of the tremendous need for such a volume, nothing of a general nature ha3

hitherto appeared.

But apart from its immensely practical value, the most casual reader will be struck with the

literary value of the work and the strangely whimsical and humorous expressions of this author who

won international fame as a writer under the pen name of "Janey Canuck." This boo:has already
undoubtedly will be the most widely discussed book this fall.

Judy of York Hill

Price $2.00.

By Ethel Hume.

Ethel Hume has had a very wide and varied experience with girls and young women, and it is

claimed by experienced librarians all over Canada and the United States that nobody is batter equipped

with material than the author to write a real girls' book. In Judy she has created a character that

will be loved and long remembered by all young girls in their teens who have the opportunity to

read her book. Price $1.75.

The Drama of Life
By Thomas R. Mitchell, M.A., B.D.

A Series of Reflections on Shakespeare's "Seven Ages." Introduction by

Nellie L McClung. Mr. Mitchell has already won the enthusiastic en-

dorsement of Sir William Robertson Nicoll, Chas. W. Gordon, D.D. (Ralph

Connor), Archdeacon Cody and Prof. Francis G. Peabody. Nellie McClung

says: "The addresses flashed upon us with all charm of a bed of red

geraniums in the turn of a dusty road. They comforted us as a wood

fire on a raw November night. And when we came away seemed as

though a well-beloved friend had tarried with us a while and had

gladdened us with delightful companionship." Price $1.50.

LITTLE FOXES
By E. A. Henry. D.D.

Dr. Henry is ,pastor of Deer Park Presbyterian Church, Toronto. Mess-

ages to Boys and Girls with an introduction by Ralph Connor.
Here is a rich volume of talks to boys and girls.

They were delivered by the author as Sunday morning talks, but they

will be found equally suitable for all occasions in which ministers and

superintendents desire to address the young folks. Price $1.25.

THOMAS ALLEN
TORONTO
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THE BUYERS' GUIDE
// what you want is not here, write us, and we will tell you where to get it. Let us suggest that you consult also

the advertisers' index, facing the inside back cover, after having secured advertisers' names from the directory.

The information you may desire may be found in the advertising pages. This department is maintained for the

benefit and convenience of our readers. The insertion of advertisers' headings is gladly undertaken, but does not

become part of any advertising contract.

DISPLAY

RELIANCE
INKS

AND GET THE PROFIT
FROM SCHOOL OPENING.

Inks

Mucilage

Paste

Grip

RELIANCE INK
CO., LIMITED

WINNIPEG

Stationers

Can PI* I «1 4

WaiicTs Sales Tax Tables

showing exact sales tax on
amounts from one cent up

2%% and 4V2%
Almost every office can use one or
more.

Save time in calculating or checking
sales tax charges.

Each table 40 cts., by mail 45 cts.

Liberal Discount to Dealers.

Dawson Brothers Ltd.

107 Notre Dame St. Montreal, Que.

TRADE DIRECTORY
ADDING MACHINE ROLLS
Brown Bros., Ltd., Toronto, Ont.

ACCOUNT BOOKS.
Boorum & Pearse Co.. Brooklyn, N.Y.
Brown Bros., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.
Dominion Blank Book Co., St. John, Que.
W. V. Dawson, Montreal, P.Q.
Vawter, Luckett, Toronto. Ont.

ACCOUNTING SYSTEMS.
Boorum & Pearse' Co. Brooklyn.
Brown Bros., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.
Dominion Blank Book Co., St. Johns, Que.
Vawter, Luckett, Toronto, Ont.

ADHESIVES
Cement

The Carter's Ink Company, Montreal, Que.

Glue
The Carter's Ink Company, Montreal, Que.
Reliance Ink Co., Ltd., Winnipeg, Man.
S. S. Stafford's Inks, Toronto.

Mucilage
Brown Bros. Ltd., Toronto.
The Carter's Ink Company. Montreal, Que.
Reliance Ink Co.. Ltd., Winnipeg.
Menzies £ Co., Toronto, Ont.
S. S. Staffords Inks. Toronto.

Pastes
Brown Bros. Ltd., Toronto.
The Carter's Ink Company. Montreal, Que.
S. S Stafforde Inks. Toronto.

ALBUMS
Au'ograph

Brown Bros., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.

Photograph
Brown Bros., Ltd., Toronto, Ont.
liuntin Gillies & Co., Ltd., Hamilton.
National Blank Book Co.. Holyoke, Mass.

Post Card
Brown Bros., Ltd., Toronto, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.

Postage Stamp
The Copp, Clark Co., Ltd., Toronto, Ont.

ALMANACS
The Copp Clark Co., Ltd., Toronto.

ARTISTS' MATERIAL.
A. Ramsay & Son Co., Montreal.
F. Weber & Co.. Philadelphia.

ART PUBLISHERS
Greeting Cards

Buntin Gillies & Co., Hamilton, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.
Wm. E. Coutts, Toronto.
Pugh Specialty Co., Ltd., Toronto.

Place Cards
The Copp, Clark Co., Ltd.. Toronto, Ont
Pugh Specialty. Toronto, Ont.
Riist Craft, Boston, Mass.

Post Cards
3opp Olark Co., Ltd., Toronto, Ont.
Wm. E. Coutts, Toronto.
Push Specialty Co.. Ltd.. Toronto.
Rust Craft. Boston. Mass

BASKETS, (Fibre)
Diamond State Fibre of Can., Ltd., Toronto.

BOOK PUBLISHERS
N. W. Henley Pub., New York City.
Grossett & Dunlap, New York City.
S. B. Gundy, Toronto, Ontario.
Thos. Allen, Toronto.
Hodder & Stoughton, Toronto.
John C. Winston, Toronto.
Longmans Green & Co., Toronto, Ontario.
Macmillan Co., of Canada, Toronto, Ont.
Phillip & Sons, England.
McClelland & Stewart, Toronto.
Simplicity Co., Grand Rapids, Mich.

RILL HOLDERS.
Kimpton, Haupt & Co., New York.

BINDERS
•%uq 'o}ucuox ''PVI 'sojg uaicig

Elbe File & Binder, New York City.
Goes Lithographing Co., Chicago.
Boorum & Pease Co., Brooklyn, N.Y.
W V. Dawson, Ltd., Montreal.
Vawter Luckett, Toronto, Ont.
National Blank Book Co., Holyoke, Mass.
Dominion Blank Book Co., St. Johns, Que.

BLACKBOARDS.
Brown Bros. Ltd., Toronto.
C. R. MacDougall, Toronto, Ont.

BLOTTING PAPER
Eaton-Dikeman Co., Lee, Mass.

BOOKS.
Interest Tables

Brown Bros., Ltd., Toronto, Ont.

French
Granger Freres, Montreal, Que.
Thomas Nelson & Sons, Ltd., Toront-o.

H ank
Brown Bro3., Ltd., Toronto, Ont.
Buntin Gillus & Co.. Ltd , Hamilton.

Canadian Pad and Paper Co., Toronto, Ont.
W. V. Dawson, Ltd., Montreal, Que.
Boorum & Pease Co., Brooklyn.
Vawter Luckett, Toronto, Ont.
Dam. Blank Book Co., St. Johns, Que.
Nat. Blank Book Co., Holyoke, Mass.

Exercise
Buntin Gillies & Co., Ltd , Hamilton.
W. V. Dawson, Ltd., Montreal, Que.
Canadian Pad & Paper Co., Ltd., Toronto.
The Copp, Clark Co., Ltd.. Toronto, Ont.

Educational
Sir Isaac Pitman, Toronto, Ont.
BUSINESS FORMS

Dawson Bros., Montreal.

CALENDARS
Desk

Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Kimpton Haupt & Co., New York.

Memo
Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Vawter Luckett, Toronto, Ont.
Kimpton, Haupt & Co., New York.

CARDS
Greeting

Wm. E. Coutts, Toronto.
Gibson Art Co., Cincinnati, Ohio.
Lonsdale & Bartholomew, Montreal.

International Fine Art Co.'s. Montreal.

Playing
Goodall's, London. Eng.
Consolidated Litho.. & Mfg. Co. Ltd., Men real.

Copp Clark Co., Toronto, Can.
United States Playing Card Co., Windsor, Ont

Tally
The Copp Clark Co., Ltd., Toronto.
Wm. E. Coutts. Toronto.

CASH REGISTERS
National Cash Register Co., Toronto.

CHALK
Lecturers

Binney & Smith Co., New York.

Toy
Binney & Smith Co., New fork.

CLIPS
Paoer

Autotype Co., Oakville, Conn.
Brown Bros. Ltd., Toronto.
Defiance Mfg. Co.. New York.
Kempton. Haupt Co.. New YorK.
Hensel Milranen, Syracuse, N. J.

O. K. Mfg. Co., Syracuse, New York.
Paper Fasteners Eyelets and Smallwares, Ltd.
Birmingham, England.

Pen and Pencil
Brown Bros., Ltd., Toronto, Ont.
Copp Clark. Toronto, Ont.

CRAYONS
Artists

Binney & Smith Co.. New York.
F. Weber & <~^.. Philadelphia. Pa.

Drawing
Binney & Smith Co., New York.
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Office

650 WORDS
IN EVERY DIP

'

The
650-
v o r d

pen is sil-

plated.
mes complete

older.
Think of it ! 650

words with one dip
of ink. Endorsed by

hankers, stenographers
and bookkeepers. Equal

to any $5 fountain pen in
office, school or home. Send

16c for sample. 2 for 25c,
postpaid. AGENTS WANTED.

Money refunded and you, keep the
pen if not satisfactory. One agent

.vr-ii'.-.: "Hare placed your pens in the savings
hanks of \ugusta, Me., an<l am very anxious for the
sales agency."

TODDLE BEAR TOY CO.,
Headey Bldg., 62 State St., Dept. Y.

Rochester, N. Y., U.S.A.

Travellers are now out
with complete lines.

French Ivory.
Greeting Cards and Post Cards for

every Season and occasion.

Decorations ind Novelties for Christ-
mas, Hallowe'en, St. Valentine and
Easter.

Tags, Seals and Cards, Toy Books.
Pennants, Cushions, etc.
-'•ii wni r Novelties (Biggest Range in
Canada.)

Conserve Lunch and Bib sets.

Christmas Stockings.
Celebration Goods Powder Puffs.
THE PRODUCT OF FIVE FACTOR-

IES WE OWN OR CONTROL.
We are the Canadian Representatives of
S. Langsdorf & Co., New York City, makers
of the besi popular priced line of French
Ivory Toilet Lines, Toilet Sets and Manicure
Sets In the United States.

We have a Catalogue worth having
Your name on a post card brings it.

PUGH SPECIALTY CO.,
Limited

38 to 42 Clifford St., Toronto Canada

MADE SINCE 1885

Stamp Pads and Stamp

Inks exclusively.

B. G. Volger Mfg. Co., Inc.,

Passaic N.J.

We carry a full range of
Christmas Cards, Post Cards,

Dolls and Novelties

Samples and prices
upon application.

INTERNATIONAL' FINE ART CO.
LIMITED

437 St. Paul Street West
MONTREAL

Lecturers
Binney & Smith Co., New York.

Marking
Binney & Smith Co., New York.

Miscellaneov-
American Lead Pencil Co., New York.
Binney & Smith Co., New York.

Mill
Binney & Smith Co., New York.

Railroad
Binney & Smith Co., New York.

Textile
Binney & Smith Co., New York.

Toy
Binney & Smith Co., New Yor'<.

CRAYON PENCILS
American Lead Pencil Co., New York.

CUTTERS
Paper

Golding Mfg. Co., Franklin, Mass.

Card
Golding Mfg. Co., Franklin. Mass.

DAILY JOURNALS
Brown Bros., Ltd., Toronto, Ont.

DATERS
Can. Numbering Machine Co., Ltd., Toronto.
Fulton Specialty Co., Elizabeth. N. J.

DESK
Baskets

Brown Bros. Ltd., Toronto.
A. R. MacDougall, Toronto, Ont.

Pads
Canadian Pad and Paper, Toronto, Ont.

DIARIES
Brown Bros., Ltd., Toronto, Ont.
Boorum 4 Pease Co., Brooklyn, N. Y.

DISTRIBUTORS
Brown Bros. Ltd., Toronto.
Copp Clark, Toronto, Ont.
Aubrey O. Hurst, Toronto, Ont.

ENVELOPES
W. V. Dawson. Ltd., Montreal. Que.

ERASERS
Can. I. T. S. Rubber Co.. Toronto, Ont.
Eagle Rubber Co., Ashland. Ohio.
Weldon Roberts, Newark, N. J.

Artis's

Can. I. T. S. Rubber Co.. Toronto, Ont.
Weldon Roberts. Newark. N. J.

Blackboard
A. R. MacDougall. Toronto, Ont.

In'!

Can. I. T. S. Rubber Co., Toronto, Ont.
Weldon Roberts. Newark. N .!

Miscellrneoit-

Can. I. T. S. Rubber Co.. Toronto, Ont.
Weldon Roberts. Newark. N J.

Rubber

Can. I. T. S. Rubber Co.. Toronto, Ont.
American Lead Pencil Co.. New York.
Kimpton, Haupt & Co.. New York.
Weldon Roberts, Newark, N. J.

FANCY GOODS
Granger Freres, Montreal, Que.
Pugh Specialty Co.. Ltd., Toronto, Ont.

FILES
Drawer

Elbe File and Binder, New York City.

GLASSWARE
Stationers

Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Kimpton, Haupt & Co., New York.

INDEXES
Telephone

Elbe File & Binder Co., New York.

INKS
Copying

The Carter's Ink Co., Montreal. Qne.
S. S. Stafford, Toronto, Ont.

Drawing
Chas. M. Higgins & Co.. Brooklyn, N. T.
Royal Ink Co., Toronto, Ont.
F. Webor & Co., Philadelphia, Pa.

Eradicators
The Carter's Ink Co., Montreal, Que.

Fountain Pen
The Carter's Ink Co., Montreal, Que.
S. S. Stafford, Toronto, Ont.
Reliance Ink Co., Ltd., Winnipeg, Man.
L. E. Waterman Co., Ltd., Montreal, Que.

NUMBERING MACHINES
Can. Numbering Machine Co., Ltd., Toronto
Royal Ink Co., Toronto, Ont.

Writing

The Carter's Ink Co.. Montreal, Que.
Reliance Ink Co.. Ltd., Winnipeg, Man.
Royal Ink Co., Toronto, Ont.

S. S. Stafford, Toronto, Ont.
L. E. Waterman Co.. Ltd., Montreal, Qua

IMPORTERS (Balloon)
Robertson Kennedy, Montreal, Quebec.

INK STANDS AND WELLS
Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Kimpton, Haupt & Co., New York.
Frank A. Weeks Mfg. Co.. New York.

KEY CONTAINERS
Buxton, Inc., Springfield, Mass.

CASES
Buxton, Inc., New York.

LEATHER GOODS (Fancy)
Brown Bros., Ltd., Toronto, Ont.

LOOSE LEAF
Brown Bros., Ltd., Toronto, Ont.
W. V. Dawson Ltd., Montreal, Que.
Dom. Blank Book Co., St Johns, Que.
Boorum 4 Pease Co., Brooklyn, N. Y.
Vawter Luckett, Toronto, Ont.
National Blank Book Co., Holyoke, Masf

Metala
Brown Bros., Ltd., Toronto, Ont
W. V. Dawson, Ltd., Montreal, Que.

MAP TACKS
Moore Push Pin Co., Wayne Junction, Pa.

MIRRORS
Phillips Mfg. Co., Toronto, Ont.
Menzies & Co., Ltd., Toronto, Ont

MOISTENERS
Brown Bros., Ltd., Toronto, Ont.
Kimpton. Haupt & Co., New York.
A. R. McDougall, Toronto, Ont.

NOVELTIES
Brantford Felt Novelty Co.. Brantford, Ont.
Pugh Specialty Co., Ltd.. Toronto, Ont.
Evans & Co., Montreal, Que.
Gibson Art Co., Cincinnati, Ohio.
Rust Craft, Boston, Mass.
Fulton Specialty Co., Elizabeth, N. J.

McClelland & Stewart, Toronto, Ont
Buxton, Inc., Springfield, Mass.
Granger Freres, Montreal.

OFFICE EQUIPMENT
Brown Bros. Ltd., Toronto.
Buntin Gillies & Co.. Ltd.. Hamilton.
Granger Freres, Montreal, Que.

Filing Systems
Kimpton, Haupt & Co., New York.

PADS
Desk

Brown Bros., Ltd., Toronto, Ont.
Canadian Pad and Paper, Toronto, Ont.

Memo
Canadian Pad and Paper, Toronto, Ont.

Writing
Buntin Gillies & Co., Ltd., Hamilton.
W. V. Dawson, Ltd. Montreal, Que.
Can. Pad & Paper Co., Ltd., Toronto. Ont
The Copp, Clark Co., Ltd.. Toronto, Ont.

PRINTING SETS (Toy)
Binney & Smith Co., New York.

PAPER
Blotting

W. V. Dawson. Ltd., Montreal, Que.
Eaton Dikeman Co.. Lee Mars.
Howard Smith Paper Mills, Montreal, Que.

Carbon
The Carter's Ink Co., Montreal. Que.
Mittag & Volger, Parkridge, N. J.

G. S. Webster Co., Boston, Mass.

Copying
Brown Bros., Ltd., Toronto, Ont.
Canadian Pad and Paper, Toronto, Ont
Rolland Paper Mills, Montreal, Que.

Papeterle
8ontin Gillies & Co., Ltd.. Hamilton.
Eaton. Crane & Pike Co., of Canada Ltd..

Toronto, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont
Pugh Specialty Co., Toronto, Ont
Holland Paper Co., Ltd. Montreal, Que

Ruled
Buntin Gillies & Co., Ltd., Hamilton
Boorum & Pease Co., Brooklyn, N. Y
National Blank Book Co.. Holyoke. Mass

Tissu»
Gibson Art Co.. Cincinnati, Ohie.

Writing
Buntin Gillies & Co., Ltd.. Hamilton.
Eaton, Crane & Pike Co.. of Canada, Ltd..
Toronto. Ont.

The Copp. Clark Co.. Ltd.. Toronto, Ont.
Rolland Paper Mills Montreal, Que.

PAPER FASTENERS
Brown Bros. Ltd., Toronto.
Defiance Mfg. Co., New York City.
Hensel Milranen, Syracuse. N. Y .

Kimpton, Haupt & Co.. New York.
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PEN POINTS
Gold Plated

Esterbrook Pen Mfg. Co.. Camden, N. J.

Silver Plated
Esterbrook Pen Mfg. Co., Camden, N. J.

Nickel Plated
Esterbrook Pen Mfg. Co., Camden, N. J.

Steel

American Lead Pencil Co., New York.
Hinks, Wells & Co., Birmingham, Bng.
John Mitchell, Birmingham, Eng.
John Heath, London, Eng.
Esterbrook Pen Mfg. Co., Camden, N. J.

Perry & Co., London, England.

Holder
Esterbrook Pen Mfg. Co., Camden, N. J.

Fountain Pens
L. E. Waterman Co., Ltd., Montreal, Qu.

Rack*
Kimpton, Haupt & Co., New York.

PENCILS
Checking

American Lead Pencil Co., New York.
Eberhard Faber, New York City.

C. Vernon Nobbs, Montreal, Que.
Pencil Exchange, Jersey City, N. J.

Clutch
American Lead Pencil Co., New York.

Colored
American Lead Pencil Co., New York.
Eberhard Faber, New York City.
Pencil Exchange, Jersey City, N. J.
C. Vernon Nobbs, Montreal, Que.

Compass
Joseph Dixon Crucible Co. Jersev City, N. y\
Eagle Pencil Co., New York.

Drawing
American Lead Pencil, New York.
Eberhard Faber, New York City.
C. Vernon Nobbs, Montreal, Que.

Hard Rubber
L. E. Waterman Co., Ltd., Montreal. Que.

Imprint
American Lead Pencil Co., New York.
Pencil Exchange, Jersey City, N. J.

Indelible
Eberhard Faber, New York City.
Pencil Exchange, Jersey City, N. J.
American Lead Pencil Co., New York.

Lead
Eberhard Faber, New York City.
American Lead Pencil Co. .New York.
Pencil Exchange, Jersey Citv. N. J.

C. Vernon Nobbs, Montreal, Que.

Slate
Binney & Smi .h Co., New York.

PENNANTS
Branlford Felt Novelty Co., Brantford. Or.t.
?ugh Specialty Co., Ltd., Torcnto, Ont.

PICTURE FRAMES
Phillips, Mfg. Co., Toronto, Ont.

PICTURE HANGERS
Moore Push Pin Co., Wayne Junction, Pa.

PINS (Glass)
Moore Push Pin Co., Waytie Junction, Pa.

PRESSES
Golding Mfg. Co., Franklin, Mass.

PRODUCTMETERS & COUNTERS
Can. Numbering Machine Co., Ltd., Toronto.

PUNCHES
Miscellaneous

Boorum & Pease Co., Brooklyn, N. Y.
Defiance Mfg. Co., New York.
Elbe File & Binder Co., New York.
Kimpton, Haupt & Co.. New York.
National Blank Book Co., Holyoke, Mass

RELIGIOUS ARTICLES
Religious Tract Society, London, Eng.
Granger Freres, Montreal, Que.

RUBBER STAMPS & ACCESSORIES
Eagle Rubber Co., Ashland, Ohio.
Fulton Specialty Co., Elizabeth, N. J.

Langfelder, Homima, & Haywood, New York.
Weldon Roberts Co., Newark, N. J.

Evans & Co., Montreal, Que.
Libraine Beauchimin, Ltd., Montreal, Que.

Dating Stamps
Fulton Specialty Co., Elizabeth, N. J.

SCHOOL SUPPLIES
Librairie Beauchemin, Montreal, Que.
Buntin Gillies & Co., Ltd.. Hamilton.
Canadian Pad and Paper Co.
The Copp, Clark Co.. Ltd.. Toronto, Ont
Can. Pad and Paper Co., Toronto, Ont.
W. V. Dawson, Ltd., Montreal, Qu.
Menzies & Co., Toronto, Ont.

SEALING WAX *

Brown Bros., Ltd., Toronto, Ont.
A. R. McDougall, Toronto, Ont.
Geo. Waterson & Sons, Ltd.. London. Eng.

STAMP PAD8
Fulton Specialty Co . Elizabeth. N. J.

B. G. Volger. Passiac, N. Y.

STATIONERS SUNDRIES
Brown Bros. Ltd., Toronto.
Granger Freres, Montreal, Que.

The Copp Clarke Co., Ltd.. Toronto, Ont
Eaton Crane & Pipe, Toronto, Ont.

Buntin Gillies & Co.. Ltd.. Hamilton, Ont.

Menzies & Co.. Toronto. Ont.
Thos. Davidson, Mfg., Montreal, Quebec.

A. R. MacDougall, Toronto, Ont.

TACKS
Map

Moore Push Pin Co., Wayne Junction, Pa.

Marking
Moore Push Pin Co.. Wayne Junction. Pa.

Thumb
Moore Push Pin Co.. Wayne Junction, Pa.

Defiance Mfg. Co.. New York.

TAGS
Christmas

Dennison Mfg. Co., Framingham, Mass.
String

Buntin Gillies, Hamilton, Ont.

Merchandise
Gibson Art Co., Cincinnati, Ohio.

Noesting Pin Ticket Co., Mt. Vernon. N. J.

Buntin Gillies, Hami/tton, Ont.

TOYS AND GAMES
Granger Freres. Montreal. Que.

The Copp. Clnrk Co.. Ltd., Toronto, Ont.

Langfelder, Homma & Haywood. New York.
McLelland & Stewart, Ltd., Toronto, Ont.

Menzies Co., Toronto, Ont.
A. R. MacDougall, Toronto

TIME CLOCKS
Can. Numbering Machine Co., Ltd., Toronto.

TRAYS
Developing

Thos. Davidson Mfg. Co., Montreal, Que.
Desk

TYPE WRITER RIBBONS
The Carter's Ink Co., Montreal, Que.

Mittag & Volger, Parke Ridge, N. J.

F. S. Webster Co., Boston, Mass.

WHOLESALE STATIONERS
F. S. Webster Co., Boston, Mass.
The Copp, Clark Co.. Ltd., Toronto, Ont.

Thos. Davidson, Montreal, Que.
Buntin, Gillies & Co., Ltd., Hamilton, Ont.

Granger Freres, Montreal, Que.

W. V. Dawson. Ltd., Montreal. Que.

R. R. MacDougall, Toronto, Ont.
Brown Bros., Toronto, Ont.

Train Yourself for a $10,000 Position

Learn at Home by the New Walhamore Method
Different from all other plans of correspondence instruction. Lessons positively revised and kept

up-to-date every month. New material fits leose-leaf filing records. Students are equipped to

step out into the business world with the ability to meet present day problems as they exist.

Complete courses in BUSINESS ADMINISTRATION. ADVERTISING MANAGEMENT RETAIL
SALESMANSHIP, PHOTOGRAPHIC JOURNALISM, ADVERTISEMENT WRITING MAIL ORDER
MERCHANDISING, NEWSPAPER CORRESPONDENCE. OFFICE MANAGEMENT. JOURNALISM
FEDERAL TAX ACCOUNTING, and BUSINESS EFFICIENCY. Our instructors have been selected

from the best and everv effort made to render a personal service of great value to all students.

Tuition rates are exceptionally attractive. Write for booklet, mentioning course In which you

are interested. Address

THE WALHAMORE
LAFAYETTE BUILDING

INSTITUTE
PHILADELPHIA, PA.

CONDENSED ADVERTISEMENTS

CALESMAN—MALE HELP WANTED. Swell

your bankroll. "Handypad" America's
Fastest Specialty for desk and phone. 20% com-
mission. Big repeater. NASCO Co., 2024 N.
Maior Ave.. Chicago.

CELL YOUR SNAP SHOTS AT $5.00 EACH.
^ Kodak prints needed by 25,000 publishers.

Make vacations pay. We teach you how and
where to sell. Write WALHAMORE INSTITUTE.
LAFAYETTE BLDG.. PHILADELPHIA. PA.

i2 DIFFERENT BUSINESS PUBLICATIONS
^ covering Accounting, Advertising, Administra-
tion, Merchandising, Salesmanship and Taxation
all prepaid only 25c. Value $1.50. Instructive,
educational, practical. Walhamore Co., Lafayette
Bldg., Philadelphia, Pa.

COO THINGS TO SELL BY MAIL, remarkablew new publication. Workable plans and methods.
Loose-leaf, cloth binder. Prepaid $1.00. Walha-
more Co., Lafayette Bldg., Philadelphia, Pa.

"QC ACCOUNTING PROBLEMS SOLVED BYUU C.P.A." Cloth bound, loose leaf, new,
original, up-to-date, valuable. Prepaid 1

, $1.00.
Walhamore Company, Lafayette Bldg-., Phila-
delphia, Pa.

Hold the Line

Here's the line to hoid
—John Heath's Tele-
phone Pen. You will

not hold it long be-
cause it sells so quick-
ly. There's quality
about it. It writes
smoothly, never cor-
rodes, and lasts long.
Get connected with
the Telephone Pen for
quick sales.

Supplied lit all the leading Whole-
sale Houses in Canada

Registered

London, Eng. Export Agency

8 St. Bride Street

LONDON, E. C.

WATERSTON'S

BEE" BRAND

SEALING WAX
Factory :

Warriston Works, Edinburgh, Scotland

Elbe Spring Binder
with the inner folder All

sizes; all bindings, V'a"

to 2" capacity.

ELBE FILE & BINDER CO.
215-217 Greene St., New York, N.Y
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Your Travellers enthuse the Buyer

But How About The Clerks?

The Clerks do the actual selling

You can educate the clerks through the advertising pages of

BOOKSELLER AND STATIONER
143 University Ave., Toronto
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Rubber Toys'
Balloons -Balls

Win the Kiddies' Patronage

With "Eagle Brand"

Toy Balloons
The most attractive side line on the market
A line that sells itself;

That demands but a small investment and com-
mands large returns;

That delights the kiddies and has the parents' ap-
proval;

That is sold at prices in keeping with childish fi-

nances, a penny, a nickel, a dime, or a quarter;

First quality merchandise—Every balloon factory
tested. Colors guaranteed permanent.

"Eagle Brand" balloons are more pleasing in ap-
pearance and last longer than ordinary toy
balloons.

Then THERE ARE '"EAGLE BRAND" PLAY BALLS,
too. Equal in quality to the well known
"EAGLE BRAND" BALLOONS. Made in ex-
clusive EAGLE CHECKER and other popular
patterns—various sizes.

Write now for information and samples of the
EAGLE LINE.

Menzies Company Limited

Selling Agents

43 King St., W., Toronto

A very Popular Eagle

Brand Assortment

-O-

V

%
;\

2*3

THE EAGLE RUBBER CO.

ASHLAND'OHIO-U-SA-
NEW YORK OFFICE 35 UNION SQUARE

' '
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HAMILTON CANADA

Safe/

Two More of Our New Scribbler Covers

SCHOOL SUPPLIES
Perhaps you have overlooked some lines when placing your

school order. Opening Day is too late to remedy this. Look

over your stock and consult our Stationery Catalogue No.

21 and Supplement A for suggestions.

Letter; Telegram and Telephone orders

will be promptly filled

HAMILTON CANADA



PUBLISHED MONTHLY SINCE 1884

and orr<ce ecioipnem journal

Vol. XXXVIII. No. 9
THE MACLEAN PUBLISHING COMPANY, LIMITED

Publication Office: Toronto, Canada. September, 1922

Our Special Christmas Box
Is a Winner this Year

B.-»
-r Very attractive red and white package, with life-like reproduction of a famous Mo-

>-' *» hican Chief in five colors.

Cf± »j --p r fvj T C Ten big five-cent numbers, six with pictures, two with siiuawkers andU IN 1 t IN 1 3 two large airship balloons.

p J^ 1 r] E Retails for fifty cents with handsome profit to dealer.

MAMMOTH CHRISTMAS DECORATING BALLOONS
Beautiful big balloons Imprinted with picture of Santa Claus and words "A Merry Christmas." Come in

Individual transparent envelopes on which balloon is reproduced. Two sizes, retailing at 15c. ana -.Tie., giving

dealer liberal margin of profit. Wonderful holiday seller.

ORDER FROM YOUR JOBBER
ibber cannot supply. Get your order in

MERRY CHRISTMAS ADVERTISING BALLOONS

— or from us if your jobber cauuot supply. Get your order in early to ensure delivery
when wanted.

Imprinted with the words "Wishing You a Merry Christmas," followed by your name ami address. Tliey

attract attention, advertise your store, get you business. Dealers write for free sample.

EVANS & COMPANY, LIMITED, 247 St. Paul St. W., MONTREAL
Sole Canadian Agents for Mohican Rubber Company

WESTERN DISTRIBUTORS:
Manitoba. Alberta and Saskatchewan— V. D. Cockburn Co., British Columbia— Intercolonial Agencies. Ltd., 744 Hastings St.,

Hit Notre Dame Ave.. E., Winnipeg. Vancouver.

CONTAINING FALL BOOK CATALOGUE
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Sports Golfer Colonial Bridge Buffalo (Poker) Pyramid

SPORTS DESIGNS

How many people

come into your store

in a day?

Count them—their number will sur-

prise you

!

Everyone of them can use Playing

Cards—in fact just await your sug-

gestion that they buy.

Figuring every customer as a Playing
Card user, send your jobber an order
at once for a stock of our Playing
Cards.

OON»O I>I I)AT&O
LITHOGRAPHING ^MANUFACTURING COMPANY,

IjIMITED,

MONTREAL, CANADA

.
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Your Best Interests

Are Served by Handling Only

GOODALL'S
English Playing Cards

The card-playing season is here. Turn it

to good account by showing Goodall's

Playing Cards. A display will attract

the card lovers and remind them that

you are ready to meet their require-

ments with a full assortment of

"Quality Playing Cards"

—

Goodall's. A great variety of

different series—aJl excep-

tionally attractive, includ-

ing many new designs

with always that at-

tractive finish that

has always charac-

terized Goodall's

Playing Cards.

^&

&•
r*>

it

Order from your jobber, or
direct. Complete stock car-

ried in Toronto.

'-4&

Imperial Club Series =
a

Whist Series-the nar- 1
row size j

1909 Series-large in- j
dexes-the Club Card 1

Linettes-narrow and =
standard sizes. No =

misdeals—easy j
shuffling

Salon and Sultan 1
Series—standardize B

Boudoir and Society 1
Series—narrow size 1

linen finish

The Aubrey Hurst Co., Ltd.
TORONTO ONTARIO

E=
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THIN
LEADS

SEVEN
forJ Metal Pencils

VENUS No. 38 Leads are

perfect leads; of the same

composition as the world famous

VENUS PENCILS. Always

straight, long-wearing and per-

fectly graded—so smooth that

they just glide over the paper

freely and easily. There is a de-

mard for a perfect thin lead to be

used with mechanical pencils.

Sell your customer the VENUS Leads

No. 38 and you will sell them to him
time and time again.

Packed in attractive VENUS water-

marked boxes; 12 leads in a tube,

12 tubes to a box— one-half gross

tubes in a carton.

Retail price—20c. per tube
3 tubes for 50c.

Write for samples and information

American Lead Pencil Co.

220 Fifth Avenue, New York

and London, England

VENUS Pencils arc the largest selling Quality Pencils

in the wor'd

M Degree ofHead
for&Verif Purpose

and Preference-

^Absolutely

Crumble Proof
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What Comes After

You Buy the Goods . . . ?

Chapter V
Satisfied or dissatisfied customers?

A customer cannot be satisfied unless the merchan-
dise is suited to the work to be done.

"A kind for every purpose" is the hub around which
Multikopy Satisfaction revolves.

Be sure to ask customers the specific work they want
carbon paper to do. It is easy to suit the customer
once you have obtained this information.

If the customer wishes to make a large number of

copies at one writing supply Multikopy No. 5 Light
Weight; for extra durability Multikopy No. 95
Medium or Billing weight; and for general office

work No. 25—all weights according to the number of copies required.

Remember there is a Multikopy number for every carbon paper need; and it

is so easy and so much more satisfactory to sell your customers exactly that kind
and weight that best fits their needs.

Send in the names of your depart-

ment heads and retail clerks who
would like to receive the valuable and
practical aids offered by the Webster
Definite Selling Plan. Join the Web-
ster Family.

F. S. WEBSTER CO., 372 Congress St., Boston, Mass.
Makers of MultiKopy Carbon Paper and Star Brand Typewriter Ribbons

Agencies in London, Paris, and All the Principal Cities of the World
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VICEROY

Circular Typewriter

ERASER

Moulded Rubber Grip. No Metal Disc.

Entire eraser can be used.

FULLY GUARANTEED. MADE IN CANADA.

The Canadian I.T.S. Rubber Co., Limited
West Toronto, Ont.

Christmas

Cards

The celebrated "ART" and "STAR" Series private card sample books
will be ready for distribution in September.

New Designs
Enormous Variety

Best Quality
Also a good line of boxed and loose Autograph Cards

Place Your1 Order NOW
All particulars gladly supplied

LONSDALE & BARTHOLOMEW (Canada)
LIMITED

253 St. James St. - Montreal
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S^

The Manager Knows
Van Dykes Are Good
He uses them all the time, because he has to

have fast, sure, pencil work. Says he, "I've

found the pencil of top-quality. It's the

VAN yfHA pemc
and I'm putting Van Dykes at work in all

departments." A drawing pencil is best for

writing—and all America has found out that

Eberhard Faber sets the pace for pencil quality.

EBERHARD FABER
Oldest Pencil Factory in America

Factories: Brooklyn, N. Y. and Newark, N. J.

Offices: New York Chicago Boston San Francisco

V;
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BIG SELLERS IN 1922

CHAMBERS'^PENCILS
c (THEY COVER THE RANGE"

THE NEW "STANTO"

PENCILS
ECLIPSE ALL
FOREIGN
MAK ES

IN THE WORLD

Combines

1. Consistency of grading.

2. Remarkable Strength of
Point.

3. Marked durability com-
bined with a silky
smoothness.

4. Cleanness and depth of
lineation.

The "Business" Pencil
No. 1470

2B-2H

This line has been especially developed for accountancy work
and combines for this purpose all the desirable qualities, smooth-

ness, soft, yet firm, easily erased without indenting the paper,

and does not smear. Its special finish gives it a comfortable

grip.

Tt is a sure retainer of discriminating professional clients.

Your scholastic and artistic clientele will be interested in

Chambers' New PASTELS
PASTONS
CRAYONS

Write for samples and prices.

C. Vernon IMobbs, Coristine Bldg., Montreal, Que.

-"There is not a Pencil CHAMBERS' cannot supply."-
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acDoigallsMessaje
To Progressive Deahrs Everywhere For the Month of September , 1922

SENGBUSCH
Inkstand
75 per cent, saved on ink bills. 50 per

cent, saved on pens. That's why the

Sengbusch should be considered an in-

vestment, not an expense. And in addi-

tion to its money saving, is the greater
convenience, the saving of time and
trouble. No spurting. No overloading of

pen with ink. Just dip the pen, withdraw,
and the inkstand closes immediately.
Hence, clean, fresh ink always.

Standard Chalks
and Crayons

Crayel Art Crayons. Six

standard colors, with black
and brown, Colors brilliant

a in 1 ilo not smear.

Artco Pastel. Especially for

advanced color work. t'sed

with water, produce very at-

ii active wa*ter-color effects.

Attractively boxed.

Omega Chalk Crayons. An-
tiseptic, easy mark-
ing, free from grit.

Do not glazo tlie

board. Minimum
quantity of dust.
Clean and eco-
nomical.

With School rush
practically over

—

what next ?

Isn't it high time for a drive on office

supplies? Buyers are back now from summer
vacations, the man who can put his name
on the dotted line is back at his desk—'he

should be ready to buy many things now,
that earlier in the year he thought he could

do without.

So with the fall season practically upon
us, the lime should be ripe for a concentrated
effort for more office business. If you have
not an outside man, put one out. Begin to

go after the office supply trade in real

earnest. Make yourself known as "The Office
Outfitters" in your locality. It's big business
and more and more stationers are devoting a

big portion of their time to developing this

trade.

While we're on the subject— have you no-
ticed that buyers are beginning to come in

the market for a good many items that
during the last few years have been perhaps
just a little bit slow? Take for example any
item that is classed as a specialty that is

probably some recent improvement over some
old method of doing things that more than
likely costs just a little more to buy, but in

the long run saves infinitely more time and
money. That is the kind of item that is

selling again today. Dealers who have noticed
this tendency are making drives on such
items. They realize that office devices, even
minor items, that save money, cut down
overhead and thereby increase profits, are
being hunted out by the progressive business
man.

We are entering a period of highly com-
petitive selling. Every known expedient for

cutting down office expenses will have to be
utilized or the business man will find him-
self left behind in the race. Cater to this con-

dition of things. Send your men out with
up-to-date office conveniences. Display them
prominently—advertise them.

And when you begin to really sell these

items, when you have begun to equip the

offices in your vicinity with Sengbusch Self-

Closing Inkwells, Sengbusch Sanitary Moist-

eners, Vulcot Baskets and such items that

run into real money you will begin to see

the wisdom of taking such well known lines

and pushing them; yes, actually pushing
them, getting behind them to the full extent

of your organization.

Start today to get after this business in

youi- locality. Line up a number of these

lines that save your customers money in the

long run, select lines which at the same time

pay you really large profits with every sale.

You can obtain a good many such lines from

the exclusive

GUARANTEED

Made of VUL-COT Fibre, the lightest,

durable waste basket material known.

Won't rust or corrode, dent or warp.

Neat appearing and sanitary. At the

same time strong and lasting. Guaranteed

Five Years. With ordinary use any VUL-
COT Basket should last ten years or

twenty. But it's positively guaranteed for

five. New basket if it does not stand up

to ordinary wear for that time.

ARO-MAC
SEALING
WAX
Aro-Mac is our own trade

name placed on the pro-

duct of a large firm of

manufacturers in <ilas-

gow, Scotland. This firm

cells in Canada only

through US and every

Kir solil iii this coun-
try is stamped Aro-

Mac.

The following four grades
sold in fours, tens and
twenties to the pound,
are the popular sellers:
"Treasury," and "Com-
mercial." medium
grades, "Dominion." a
cheaper wax. and "Bank-
ers," the highest qual-
ity wax.
This is good wax at in-
teresting prices with
liheral discounts to the
trade.

Representatives forlCanada and Newfoundland :
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To Holders of Five Year
51 per cent. Canada's

Victory Bonds
Issued in 1917 and Maturing 1st December, 1922

CONVERSION PROPOSALS

THE MINISTER OF FINANCE offers to

holders of these bonds who desire to

continue their investment in Dominion of

Canada securities the privilege of ex-

changing the maturing bonds for new
bonds bearing 5!/2 Per cent, interest, pay-

able half yearly, of either of the following

classes:

—

(a) Five year bonds, dated 1st November,
1922, to mature 1st November, 1927.

(b) Ten year bonds, dated 1st November,

1922, to mature 1st November, 1932.

While the maturing bonds will carry in-

terest to 1st December, 1922, the new
bonds will commence to earn interest from
1st November, 1922, GIVING A BONUS
OF A FULL MONTH'S INTEREST TO
THOSE AVAILING THEMSELVES OF
THE CONVERSION PRIVILEGE.

This offer is made to holders of the

maturing bonds and is not open to other

investors. The bonds to be issued under
this proposal will be substantially of the

same character as those which are matur-
ing, except that the exemption from taxa-

tion does not apply to the new issue.

Dated at Ottawa, 8th August, 1922.

Holders of the maturing bonds who wish to avail

themselves of this conversion privilege should take

their bonds AS EARLY AS POSSIBLE, BUT NOT
LATER THAN SEPTEMBER 30th, to a Branch of

any Chartered Bank in Canada and receive in ex-

change an official receipt for the bonds surrendered,

containing an undertaking to deliver the correspond-

ing bonds of the new issue.

Holders of maturing fully registered bonds, inter-

est payable by cheque from Ottawa, will receive

their December 1 interest cheque as usual. Holders

of coupon bonds will detach and retain the last

unmatured coupon before surrendering the bond

itself for conversion purposes.

The surrendered bonds will be forwarded by banks

to the Minister of Finance at Ottawa, where they

will be exchanged for bonds of the new issue, in

fully registered, or coupon registered or coupon

bearer form carrying interest payable 1st May and

1st November of each year of the duration of the

loan, the first interest payment accruing and pay-

able 1st May, 1923. Bonds of the new issue will be

sent to the banks for delivery immediately after the

receipt of the surrendered bonds.

The bonds of the maturing issue which are not

converted under this proposal will be paid off in

cash on the 1st December, 1922.

W. S. FIELDING,
Minister of Finance.
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SfanAara
B&P

Blank Book*

Standard

Blank
Books
andLooseLeaf

Devices

Modem facilities

backed 6y~80
yearsofexperi-
ence assure^
the qualityof
Sta/idanfB

rG~P
Products

SOLD ONLV THROUGH
DEALERS

Boorum&Pease Co.
NEW YORK

CrayolA,

pIlSFni
Eight \ I Colors

SCHOOLWCRAYONS
,0" e°!£*riONU C010RJ**K

JaiNNEY & SMITH COJ5

fc£&/vc&fwcri co/yyfA'/tMry,

Your schools are
helping you to sell

"CrayolA" Crayons

The children will soon be going

back to school, if they are not there

now. Though they may not like the

idea of starting another year there

are some classes which they will en-

joy.

One of these is the drawing class, for there is

a certain amount of freedom of expression in

drawing—a direct connection with the out

door world where many of them have lived

and spent the summer.

Right now is the time for a window or counter

display of "Crayol-A" Crayons and "ArtistA"

Water Color Paints. Because children love to

play at home the more interesting parts of

their school work.

Coloring pictures is always a joyous pastime

for them. But with the memory of a happy

hour in school fresh in their minds it becomes

doubly interesting.

If you haven't our catalog, send for it to-day.

Binney & Smith Co.
41 East 42nd St. New York

>wmmmmmWW\
~~ £MNSy & SMTrJ CO. '.AISW YOAif

Gold Medal Quality.
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Defiance A Clip

No. 50 Perfection Desk
Calendar

We carry a complete line

of Stationers' Glassware,

Hardware and Specialties

" The House of Service."

i^m
MANUFACTURING COMPANY

384 Broadway New York, N.Y.

Manufacturers- Wholesalers Importers

Largest Desk Calendar House in the

World. Sole manufacturers of the Gem
and Perfection Lines.

Our 1923 Calendar Catalog sent on
request.

Defiance Eyelet Punch

Broadway Self-

Closing Inkstand

Have You Seen Our Aladdin Keyless Ledger?

It Works Like Magic

EXPANDS ATATOUCH

No. 8811 No. 8841

Size
IV* x 10%

Size
9»/4 x 11%

Bound in Black Imitation
Levant Grain Cowhide.

Outfit consists of 200 Led-
ger Ruled and Printed
Sheets, and one Index, A to

Z, Leather Tabs.

Not only the Handiest and

Best low priced Ledger on the

Market—BUT THE ONLY
ONE OF ITS KIND MADE
IN CANADA, BY CANA-
DIAN WORKMEN.

Send us your orders NOW:

OPENS FLAT

No. 8800 No. 8840

Size Size

7% x 10% 9% x 117s

Bound in Full Canvas.

Outfit consists of 200 Ruled

and Printed Sheets, and one

Index, A to Z, Canvas Tabs.

DOMINION BLANK BOOK CO., LIMITED
ST. JOHNS, P. Q.

We sell our Products through the Legitimate Stationers only
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CARTERS Fountain Pen Ink
TF THERE is one thing more important than the pen,
1 it's the ink. The best fountain pen will not write
satisfactorily unless it is filled with a good fountain
pen ink.

Most stationers know this but the customer doesn't,
and if the pen writes badly he always blames the pen.
When you sell a customer a pen, sell him the best
fountain pen ink. It will help your pen business and
make your customers satisfied with their purchase.
Display colored fountain pen inks, too. It may help
you to sell another fountain pen to the busy man who
uses more than one color in his work.
Carter's Fountain Pen Inks have been standard ever
since the invention of the fountain pen. They are
known as a quality ink. Made from carefully prepared
formulas and subjected to the rigid inspection of
chemists, they are smooth-flowing and free from
sediment.

Ihe Carter's Ink Company
Mt. Royal Ave. and Drolet St.

Montreal, Canada

-M. * M."

CARBON
PAPER Repeat Business PAYS

There is an excellent margin of profit on any sale of

M. & V. specialties. But our line is attractive to so

many dealers, year in and year out, because the gen-

uine satisfaction in the actual care of our products

makes satisfied customers—and repeat business. Re-

peat business pays. Once sold your customers stay

sold on the M. & V. line.

MITTAG & VOLGER, INC.
Principal Office and Factory: PARK RIDGE, N. J., U.S.A.

Agencies throughout the World
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High-grade Stationery Supplies
WASTE PAPER BASKETS—CASH AND BOND BOXES
ENAMELLED SIGNS DEVELOPING TRAYS, ETC.
OUR "Sterling" Waste Basket is beautifully enamelled and
^comes in three colors, dark green, mahogany and oak with
gold rim at top; strong and well made.

CASH BOXES—All made from high grade material—japanned
black and gold; removable tray and three compartments with
good lock and key.

Photographers' Developing Trays—pure white enamel, acid
proof—very durable.

Write for our booklet and prices

f{&fl5£hmled,

Branches:

Established 1860

Head Office - Montreal

TORONTO WINNIPEG CALGARY VANCOUVER

DAViDSON

&#>

Eclipse Time Stamp
Tells day, hour and minute of any transaction. Oper-
ates like a rubber stamp. Base contains an Ingenious
ink pad. -Becords the exact hour and minute, elimin-

ating possible controversies.

Mechanism Withstands the Hardest Service

It Is strongly built and of the best material and workmanship
and will stand up under hard usage. The natural position of

the clock makes for long life because the pinion shafts hare

bearings at each end—no end thrust on clock.

Should an Eclipse prove unsatisfactory Within one
year from date of purchase (unless wilfully and care-

lessly mutilated) another will be given in exchange.

WRITE FOR CIRCULARS AND PRICES

CANADIAN NUMBERING MACHINE c
LTmpit ,

Cor. Victoria and Lombard Sts.

TORONTO, ONT.

njr,

Limited

?W Dealers Who Display

IT This Cabinet Report an

r Immediate Increase in Sales

Moore Push-Pins
Glass Heads-Steel Points

Moore Push-less Hangers
"The Hanger with the Twist"

To Hang up Things
Our Best Counter Cab-
inet Assortment. Fin-
ished in Mission Stain,
durably constructed and
easily restocked with
Push-Pins and Hangers
as needed. Base meas-
urement, 5" x 15". Con-
tains 150 10c. packets of
our best selling sizes.

May be obtained through
your jobber. Prices upon
application.

Constantly Advertised Everywh

Moore Push-Pin Co.
Wayne Junction, Philadelphia, Pa.

Manufacturers of the World Famous Moore
Push-Pins, Push-less Hangers, Maptacks and

Thumbtacks.
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BLANK BOOKS
Our stocks of Ledgers, Journals, Cash Books, Record
Books, Miniature Blank Books, Ring Books, Loose Leaf
Binders and Sheets are very complete and awaiting your
service.

Orders should be placed early so that deliveries can be mad-
in time for the opening of the fall season.

Copies of our Blank Book Catalogue will be mailed to all

dealers and jobbers who have not already received a copy.

1?^DiM^iv.LimM
MONTREAL

*-*

Erasers of Highest Quality
The standard of quality is the highest and

f terms are the best obtainable.

Every encouragement to run your own lines.

Customer's own name, etc., being printed in Era-

sers for fair orders.

Manufactured By

THE CLYDE RUBBER WORKS CO.
LIMITED

Renfrew, Scotland

For Price Lists and samples apply to our exclusive C. n-

adian Representative (excluding Newfoundland)

\t-

*°.%?l s0*

+.*>**

\

Mr. AUBREY 0. HURST
32 Front St. West - Toronto



14 BOOKSELLER AND STATIONER—Advertising Section September, 1922

-DRAWING MATERIALS
With the close of the vacation season and the
opening of the schools, there will be an in-

creased demand for good drawing materials.

You will be assured of more sales by stocking
WEBER quality products.

F. WEBER CO.
Artists' and Drawing Materials

PHILADELPHIA, PA.

Baltimore, Md. St. Louis, Mo.
.

BLOTTING
PAPER

Now Being Made-in-Canada

and sold by all the wholesale
paper houses

Specify and Feature Canadian
Blotting

Howard Smith Paper Mills Ltd.

MONTREAL

School Bags

Made in Canada
By Canadian Workmen
For Canadian Children

Catalogue Upon Request

LIBRAIRIE BEAUCHEMIN, LIMITED
Manufacturing Stationers

79 St. James Street, Montreal

• CANE'S *£8U2 * GRAPHIC ART »« HB

Cane's Made-in-Canada Pencils
Cane's MADE-IN-CANADA Pencils are the result of careful research
and experiment which has developed even, smooth-writing' leads which
produce perfect lines of evenly graded color. They are cased in hard
or soft cedar woods both with and without ferrule and eraser. All

pencils are imprinted in silver or gold lettering and bear the stamp
"Made-in-Canada."

The William Cane and Sons, Limited
NEWMARKET - ONTARIO

• CANE'S WMo'JT * 'Moco<vn£i<n&" 9» HB
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BOOKS
For

ALL
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Made in Canada

Minute Books

Dockets

Time Books

Trial Balance Books

Cash Books

Journals
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Figuring Books
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Indexes
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Fall Book Lists a Great Asset
Publishers Have Again Done Their Part to Make the Road Easier for the Bookseller

—J. C. Hope, of Ottawa, Reporting Big Business in Sport Literature,

Shows How Demand Can Be Created

EVEN WITH last year's lists fresh

in memory, it can be said almost

without hesitation that the publish-

ers have never been credited with a bet-

ter showing than is being made this fall.

From the lists of new fall books which

are presented in another section of this

issue of Bookseller and Stationer it will

be seen that the publishers have again

done their share towards making the

path of business easier for the man who
deals in books. Without the proper ma-
terial the bookseller, no matter how
great a salesman he may be, cannot

chalk up big returns. But with the right

kind of merchandise on his shelves he is

so placed that he alone is to blame if he

does not get a good share of the business

that is going.

Now Rests With Dealer

This fall the lists are such, so rich are

they in variety and general all-around

excellence, that the bookseller will tackle

his task in the months to come with

enthusiastic interest. The output of

books this season appears to be even
of greater volume than a year ago. As
will be seen by the long lists in this is-

sue America's greatest writers are well

represented. And no man or woman in

search of the very best in literature need
go away from the bookstore empty
handed. In the lists are to be found
books to suit every taste and it now only

remains for the bookseller to size up his

community or district and put into his

work every ounce of initiative and en-

ergy with which he is endowed.

That the dealer can, if he sets his mind
to it, work up a demand for certain books
has been proven this summer by J. C.

Hope of James Hope and Sons, Ottawa,
Ont., who reports an enlivened interest

in out-of-doors sport literature. Mr.

Hope states that the demand for this

line so far this summer is considerably

better than in former years.

Getting Motorist's Attention

Capitalizing an opportunity, provided

by a general all-around increase in ath-

letic activities, Mr. Hope has been fea-

turing sporting literature throughout the

summer season. Books on golf, swim-
ming, tennis, cricket, out-door photo-

graphy, etc., have occupied prominent

display space in the store and in the

window. Considerable attention has also

been given to light summer reading and
the general practice in this store has

been to mix the best sellers with the

books on sport.

Throughout the season the attention of

the motorist has been drawn to a large

sign in the window with the caption,

"Before You Start." This reads as fol-

lows:

"Plan your tour before-hand and

you won't have to ask questions en

route."

Asked if he was depending entirely

upon window and counter displays to

move his entire summer stock, Mr. Hope
said he thought he got most benefit from
book lis^s which he enclosed in most
parcels and in all periodicals leaving the

store.

"I consider this the most direct way
of advertising," said Mr. Hope. "It pre-

sents an opportunity of letting our cus-

tomers know that we have on hand some
old matter in cheap, handy form."

In answer to a query as to how he

was finding business generally, Mr. Hope
said the business tax was hampering
him considerably. Business was no
slacker than other summer seasons, but

for various reasons it ought to be bet-

ter. However, increased prices due to

the business and other taxes were dis-

couraging trade and it took considerable

angling to move the higher priced liter-

ature.

Exploring a New Field

"There is no doubt about it, the peo-

ple are balking at the higher prices," he

said.

In order to cope with the high-price

situation, Mr. Hope has been featuring

a line of two-shilling edition English

prints which are proving very popular.

These are selling at 50 cents, and a

(Continued on Page 19)

Here is a display in the window of James Hope and Sons' store, Ottawa, which pave a big impetus to the sales of out-

of-door sport books. J. C. Hope proved this summer that the bookseller can, if he wishes, create a demand for al-

most any class of reading.
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Altering Displays of Papeteries
Some Dealers Change Cases Every Monday, Both Inside And on Top—Appeal

Sometimes Made to Men and at Other Times Feminine Lines Are Shown and
Occasionally Main Case is Filled With Children's Goods

is

IN
THE McAuley Book Store, King-

ston, Ont., there has lately been un-

der way a "drive" on stationery. Em-
bossed stationery has been featured, in

view of the fact that the months for

weddings—through the summer—are nt

hand and in all advertisements emphasis

has been placed on the fact that the sta-

tionery on display combines both chic-

ness and individuality.

A system for selling stationery is fol-

lowed in some of the most progressive

of the country's stores. The Editor of

Bookseller and Stationer has in mind

one particular system, the actual work-

ing out of which is mo.re or less elastic,

different conditions calling for different

treatments, but back of it all is a set

of rules which are never broken. The
rules are six in number, all of them im-

portant, but Number One exceedingly

so. Here they are:

1. Have the goods.

2. Be sure they are well displayed.

3. Keep a neat plain price card on

everything.

4. Oheck the line over, the first and

fifteenth of every month, and do not al-

low the stock to become long on some
colors and sizes, nor short on others.

5. Keep up with the styles in box pa-

pers and always be able to show a few
new numbers.

6. Subscribe for a good stationery

journal and read from front to back, 'ad-

vertisements and all.

Changes—Not Readjustments

"We use one large show case for sta-

tionery and our display in the case is

changed every Monday, both inside and
on top," said a man who has been in

the business for twenty-five years, add-

ing: "By the exercise of a little forer

thought it is often possible to make the

necessary changes in less than an hour's

time.

"These changes are real ones, too, not

merely readjustments; and each trim is

enough different from its predecessor to

catch the eye of even the most casual

observer. Sometimes the showing is

for men only, really masculine paper
and accessories that appeal to the man
who wants his correspondence to reflect

his personality ar.d not to look as if it

was written on paper purloined from
his wife's desk. At other times the case

is filled with children's stuff—party pa-

per, diminutive envelopes, various color-

ed pencils, and so on. Once in a while

correspondence cards only will be shown,
and these, with their attractive colors

and goLd-rimmed edges, invariably at-

tract attention and make an effective

change.

"In general, however, the case is de-

voted to showings from the complete
line so arranged that a sample of al-

most any need in the stationery line is

on exhibition. There is never any paw-
ing around or rummaging in drawers
when a customer asks for some partic-

ular item; we keep the stock so arrang-
ed that everything is instantly available.

"Once every week or so a display of

stationery is shown in the window. In

this way the people who pass our way
regularly are reminded that we keep
stationery.

"In January of each year we start off

with a window of office' stationery

—

Here is a stationei y section which few women would be able to get by. The desk blotters and useful
ornaments in the cases make striking and effective displays, especially in gift-giving seasons. The
linking up of engraved work, fancy pen holders, sealing wax and desk ornaments is a simple matter

with papeteries displays of this character.



September, 1922 BOOKSELLER AND STATIONER 19

everything from commercial correspond-
ence paper and large bottles of ink to

brass paper fasteners and rubber bands.
Seasonable stationery is also shown at
other times, notably high-class box
paper during the June wedding and
commencement period and the holiday
season, tablets and block paper during
the vacation months, and school supplies
of all kinds in September.

If Customer Is a Man
"If the customer is a man we show

him the larger sizes of paper and en-
velopes to match. Men prefer a dis-
tinctive size and we always plan to have
a liberal assortment on hand. It isn't
hard to sell a man or woman, either, for
that matter, a box of two-dollar sta-
tionery if quality is taiked and the dif-
ference between the various grades
pointed out. Frequently we make sales
of box paper in excess of the two-dollar
price.

Blotters are Handed Out

"When we sell a woman customer a
box of stationery we enclose a small
blotter of good quality and light blue
color. The color is a pleasing one and
the blotter does not soil so readily as
will one of another shade. The blotter
is perfectly plain; there is no printing
on it, but customers never forget where
it came from and frequently return to
ask for 'just a blotter.' This requestwe are always glad to comply with.

Easy To Interest People -

"If some one in a hurry asks for sta-
tionery supplies we wait upon him as
quickly as possible, trying to impress
upon ham by our prompt service that
ours is a good place to trade. The hurry-
up patron is very much in the minority,
however, so in most cases, we have the
opportunity to practise real salesman-
snap on our customers. Stationery is
something that has a peculiar fascina-

tion for most people, and it is easy to

interest the general run of customers in

anything that iis new or novel.

"By following our set rules and our
flexible system of applying them we
can make a two-hundred-dollar station-

ery order look like thirty cents in a

month's time; we can get rid in thirty

days of an amount of goods that is of-

ten a six months' supply in the average
store.

A Year-around Demand

"When the average human is ushered
into this world the proud parents make
the event known on pink or blue paper,

"I read Bookseller and Stationer
through from cover to cover every month,
and I get many splendid suggestions and
much interesting information from it."

H. Bernard, of St. Johns, Quebec, who
expresses himself as above, is but one of
the many progressive booksellers arid

stationers throughout Canada wno find
that it is to their advantage to go care-

fully through the oldest publication de-
voted to the interests of the trade in
Canada.

and when sales follow one another that

section of our store devoted to sta-

tionery is easily the most profitable of

the entire business."

When people ask for stationery, ex-

perience has shown, the majority ask
simply for stationery. This gives the

dealer a splendid chance to show the

customer the best he has in stock. He
need not bring down his cheap lines at

all unless they are asked for or he no-

tices that the proper degree of interest

is not being shown in the higher priced

lines.

Those dealers who have handled
stationery for years, and consequently
know a little about it, make a point of

keeping the tablets in the background

where they will not be seen. This does

away with the possibility of the custom-
er pointing to a cheap line and saying:

"I'll take that."

When Tablets Are Called For

Of course, it would be folly, too, to

neglect the man or woman looking for

a tablet or a pad. When tablets are

called for the better grades should be

brought out with envelopes to match.

The latter should always be produced as

a matter of course, for, as a rule the

combination has such an appealing force

that the customers will "fall for it."

Tablet customers are quite often prolif-

ic letter writers and not infrequently

more than one tablet and several pack-

ages of envelopes may be sold at a time.

FALL BOOK LISTS

(Continued from Page 17)

point in their favor is that better paper
is being used, which makes the books
much more presentable.

Another line in which the public is

evincing more interest consists of books
and pamphlets on house furnishing,

summer cottagesj etc. The people of

Ottawa are taking a greater pride in

their homes now, and practically every

new house has some especially attrac-

tive feature about it. An effort to get

away from sameness and to produce

character in housebuilding is driving the

public to a consultation of books where
different ideas and plans are given.

Magazines on gardening and house

beautification are also receiving unus-

ual attention and the sales are en-

couraging.

Books on diet are also in good demand
in Ottawa and Mr. Hope states that he

has many inquiries regarding this line

lately. He thinks the interest is being

stimulated by a host of splendid articles

which are being carried in certain mag-

azines on health culture.

Hopes for a Lively Discussion on School Book Prices

at Second Annual Meeting- of Booksellers' Association
In the opinion of A. H. Jarvis, of Ottawa, Ont., the time is ripe for suggestions for the annual meeting of the

Canadian Booksellers' and Stationers' Association in October. Mr. Jarvis, discussing the matter with the Ottawa
representative of Bookseller and Stationer, said he hoped as many members of the trade as possible would plan to
attend the meeting, as if would provide an opportunity for the discussion of questions of vital interest to the
whole trade. He hoped the indifference that was being, shown by some members would soon disappear, as he was
sure the association, given a proper chance, could serve a very useful purpose.

One important matter Mr. Jarvis thought should be discussed, was the advisability and feasibility of estab-
lishing a Toronto clearing house for orders. Such a scheme, in his opinion, would save considerable time and
expense to practically every member of the trade. A se retary located in Toronto could attend to all mail order
demands, as well as secure other information which could be sent out from time to time. The trade could pay a
certain percentage on all purchases made through the clearing house, and, to begin with, the secretary could be
hired on a part-time arrangement, with permission to use the office for other business purposes. One useful pur-
pose the secretary could serve would be in locating books almost out of print. Such an arrangement as this would
be of special value to the members located in the far east and the far west—away from the hub of the trade.

"We ought to have a live discussion on school book prices also," said Mr. Jarvis. "We in Ontario have not
been faring too badly lately, but conditions are very undesirable in Quebec and the other provinces. If we can't
have a wider margin of profit there cannot be much advantage in carrying this line.

"Another matter I should like to see discussed is methods for keeping tab on orders given to travellers. I

imagine some members of the trade have inaugurated good systems, and it would be beneficial to the other fellows
to hear about these. We might have some uniform system. At all events, a discussion on this subject would be
timely and useful."
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Making Salesmen of the Children
With the Youngsters in the Market for School Supplies, Dealers Might Profitably

Follow in Footsteps of W. M. Treadwell of Moose Jaw, Sask., and Put on
Contest With Bicycles or Other Coveted Treasures As Prizes

CAN YOU imagine a retailer in

his right senses hiring two hun-
dred and two assistants, parti-

cularly when he is just starting in busi-

ness? Well, who wouldn't when he
could get the best of help for 39 cents

each per month. "Yes," says W. M.
Treadwell, of Moose Jaw, Sask., to the

readers of Bookseller and Stationer, "we
hired the whole 202 for two months and
as T do not want you to go to the bother
of wiring or writing me for some of my
help I am going to take this opportunity
of telling you how you can get your
own salesmen.

"On March 4, 1921, I opened a new
store on what is known as South Hill in

Moose Jaw, Sask. For those of my
readers who are not familiar with South
Hill, I might state that Moose Jaw is

built in a valley and extends from the
North side of the valley, or North Hill

to the south side of the valley, or South
Hill, where is laid the scene of our plot.

The Canadian Pacific Railway divides

the North from the south so effectually

that we feel almost like a separate com-
munity, although we are all in the city

limits and have our representation on
the Oity Council the same as down-
town people.

Getting People Into Store

"Seven years ago T. C. Ostrander
was established on South Hill in the
drug business but he decided to move
downtown, and thereby left a commun-
ity of 5,000 people without a conven-
ient drug store. Therefore, for seven
years people have been sending or go-
ing quite a long distance down town for
their drug store needs. It was up t~>

me to try and pick up a little of that
business which by years of habit wa;
goina: right past our door.

"Probably you have been through
somewhat the same experience. You
work like the d— to get the place paint-
ed up nicely, and get your new fixtures
in and stock all marked off and set up
in place. Then comes the eventful day
to you when you put on a clean collar
and your nicest smile and hang up a
card in the window "Now Open For
Business." You debate with yourself,
amongst the thousand and one details
that are incident to getting established,
whether you had better not phone the
City Police for police protection in case
the people rush in in such large num-
bers that you fear for the safety of
your showcases owing to the enormous
jam. Then the great day is over and
you receive the shock of your life; you
look in the cash drawer at night and in-

stead of the thousands of dollars that
you naturally expected you find about
$7.80. That keeps up for about two
weeks and then you begin to wonder

how you are going to pay those 'opening

order' drafts that will be coming in

soon, and also you wonder why the peo-

ple do not stampede into your nice,

new, bright little store and spend some
of their dough with you instead of walk-

ing calmly by on their road to some other

store. Then you begin to think 'how

can I draw the people into my store

and get them acquainted with what I

have for sale? Not only that, but how
can I make them buy after they are in

the store?' Probably a lot of you have

thought of the same thing even with

an established business that seemed to

be going a little slow. The only solu-

tion, to my mind, appeared to be with

the children.

Has Faith in Youngsters

"Some of you, perhaps, are acquaint-

ed with the opinion of R. A. Brown, the

advertising manager of Marshall Field

and Company's retail of Chicago. He
said: 'There is no doubt at all that

juvenile advertising pays big dividends,'

and again: 'Anyway, the big thing we
are after in this is to cause the child-

ren to be such firm friends of Marshall

Field & Co. that they naturally will

come to this store when they get to

buying for themselves—which comes al-

most faster than we can realize.'

"It is said that great minds think

alike and, in all justice to Mr. Brown,

I might state that I have always been

of the same opinion. Anyway, I put my
idea into actual shape in my little, wee

W. M. TREADWELL
Whose "Bicycle Contest" was one of the

most successful affairs of its kind ever

put across in Moose Jaw, Sask. Mr.
Treadwell outlines here his methods, all

of which proved highly successful.

store on the Hill, and have had it work-
ing long enough to be able to say that it

was an unqualified, howling success.

"I purchased two bicycles; one boy's

wheel of 18 inch frame, and one girl's

of the same size. Then I got out a

'dodger' at the newspaper office for

distribution at two large schools that

we have on our side of the city. The
dodger started the ball roUing. ;;nd asked

the kiddies to call at the store and find

out more about how I was going to give

away these two wheels absolutely free.

I had the two bicycles in the window
with a card on each, ready for their in-

spection. We gave a vote with every

five-cent purchase in our store, two
votes for ten cents and so on. It cost

the kids nothing to enter as we had
them sign a nomination card, nominat-

ing themselves with their house ad-

dress on it, also.

"Incidentally I established a real, live

mailing list at the same time. I also

had the usual announcing 'ad' in the

local newspaper. You will note that I

always made the children come to the

store for everything in connection with

the contest. I mentioned that we would

bulletin the standing of the contestants

weekly in our store window.

Even Grown-Ups Worked

"On the first day you should have

seen them signing up. I had a limit

of 18 years and under and only stipu-

lated that contestants must live on South

Hill. We had them trying to ent?r

from four years up to forty. In one

week I had 202 entered in the race

which ran from April 4 to May 31. And
even the grown-ups worked zealously

and struggled for votes for their favor-

ite contestant. The bank manager and

a prominent citizen acted as scrutineers

and I borrowed a real, honest ballot box

with a key on it complete, from the city,

to have the children deposit their votes.

"The votes were printed so that any-

one could sign the name of any contest-

ant that they wished to vote for, and

drop it in the box right in the store.

My bicycles, advertising and ballots cost

$157.56. I had in return 202 salesmen

going round from house to house solicit-

ing orders for my store in the hope that

they could get the votes that went with

every purchase in our store. My cash

sales in April were $52.00 more than

double those of March, and still going

strong.

"The South Hill drug store is now a

family word in this community, and I

feel that I could have spent $500.00 in

other kinds of advertising and never

received a quarter of the actual results

that I have obtained.

"I would suggest to anyone putting

on a similar contest that they give each
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child who enters 100 votes as a starter,

and do not publish the standing of the

candidates until the finish. Some of

them are bound to get away ahead and

it discourages the tail-enders whereas

if they did not know how they stood,

they would be kept at fever heat until

the close of the contest. It takes very

little to start a contest of this kind and

it keeps itself rolling until the close.

"For any retailer who wants to double

his present sales I can heartily recom-

mend giving away something of value

and interest to the children.

"In order to try and make the various

steps in the contest as plain as possible

in case anyone else wants to try it—and
it has been a wonderful benefit to me

—

I will endeavor to give a tabloid con-

densation of the whole thing," says Mr.

W. M. Treadwell, adding:

Where Mistake Was Made

"Business rotten after opening; blue-

ness made me think hard; bought two
bicycles; called it the South Hill Drug
Store Free Bicycle contest; had 1,000

dodgers printed announcing same; put
wheels in window one day; had all kids

wondering what in the deuce drug store

had wheels for; next day at noon gave
out bills at two schools; after four

o'clock that same day was swamped with

entrants in the race; when they entered

had them sign name and address on

nomination cards and then gave them
the slip of rules and suggestions; the

two scrutineers who kindly consented to

act were well-known gentlemen who^e
names lent an air of security to the

contest; believe I made a mistake in

not giving each entrant 100 votes as a

starter but wanted them to be in earnest

and buy something to make a start;

entered the names on the nomination
cards which we kept in a ledger index
and every week just had to sort out the

votes and quickly find the names in this

index and keep forwarding the amount
of their votes; kept each week's votes in

separate bundles on hand in case of dis-

putes; ran the contest two months and
have displayed wheels in window twice
to keep up the interest; believe now that
possibly it would be a good idea not to

pub'ish standing of candidates every
week but make them go right through
until the end, and then announce the
winners, although weekly counting' keeps
the leaders on their toes but does not
encourage the tailenders; have already
Hven the plan to an out-of-town dealer
who wants to put it on.

Children Solicited Orders

"I advised chi'dren to take a note book
and call at every home soliciting orders
in the hope of their getting the votes
for said orders; I supplied scribblers
for this purpose free and wrote in each
one a long list of the commoner articles
in our line and their respective prices; I

not only got a lot of business on my
side of our town but the kids invaded
the stronghold downtown and picked up
a lot cf bus ; ness; it does not make any
difference who buys the goods as long
as we sell 'em."

Pointers on Conducting a Contest;

W. M. Treadwell Made Children Call

At the Store for Everything Required

THAT it is a comparatively simple (2). If you have friends on the North
matter to conduct a contest such Side, you can get their drug order
as the "bicycle stunt" he found so through us, and get your votes just the

effective as a business-builder is the as- same.
surance given by W. M. Treadwell, (3). All contestants must be under 18
Moose Jaw, Sask. In announcing the years of age, and residents of South
contest through the press Mr. Treadwell Hill.

addressed his message to "the boys and (4). Mr. T. G. Brown and Mr. J. E.
girls of South Hill." He then asked Clarkin, manager of the Merchants
chem to call at his store, adding: "They Bank, have kindly consented to act 5a
have something of interest to you." offical scrutineers.

The next announcement stated that (5). Write your name and address
he would give away absolutely free one plainly on your nomination blank ana
boy's bicycle and one girl's bicycle, votes.

each equipped with cushion seat, coaster (6) If you have a number of votes,

brakes, mud guards, etc. you may deposit them in the ballot box

"Get Particulars at Store" ^ J

n a
"e

+

at bund
J
e "**

./
OUr name

plainly written on the outside.
"See them in our window" and "get (7) In the event of a tie at the close

particulars at our store" were the con- of the contest the winner will be deter-
cluding admonitions. . mined by a ballot conducted by the two

Later on Mr. Treadwell announced scrutineers and Mr. W. M. Treadwell, of
that "the bicycle contest is raging but the South Hill Drug Store.
it is not too late to enter. Call at the ^ Any arguments or disputes or
store and become one of the possible new regulations shall be subject to the
winners. Remember your name is en- scrutineers and Mr. Treadwell, whose
tered free. decision shall be final.

Dodgers were also distributed

throughout the district, the conspicuous
feature of these being the word "Free." MISS PICKTHALL'S WILL
It was then made plain that any boy or Famous Authoress Left An Estate
girl up to eighteen years of age, living Of $3,737.68
on South Hill, could enter the contest. _. .-, , _ ,, „ , . ,,.,_,,

Dr. Frank R. Mallard, of Middlesex,
Votes With Every Purchase England, has been granted probate of

"Come in the store and get a nom- the will made April 13, 1916, by the late

ination blank absolutely free." "Nom- Marjorie L. C. Pickthall, well known
inate yourself or a friend and then get Canadian writer, who died at Vancouver,

busy." "Votes given with everything B. C, on April 19, leaving an estate val-

we sell." "Every five cent purchase ued at $3,737.68 made up of $3,735.68

gives you a vote," and "A dollar pur- cash and $2 being the value placed on

chase will give you twenty votes and so miscellaneous articles. To her father,

on."—These were some of the announce- Arthur Pickthall, of Toronto, she be-

ments in the bill. queathed the income from a $2,500 trust

The nomination blank for the South fund to be established. Upon the death

Hill Bicycle Contest ran like this: of her father the income from the fund

I hereby nominate reve
J
rts to

,

her aunt
'
Laura Mallard, of

Address as a candidate in the
L°ndor

V
EnSland >

w*°
.

als° is bequeath-

above contest ed the income to be derived from the late

c: j Miss Pickthalls literary works. Upon
the death of her father and aunt, the

Slips were made out for one, two, five
trust fund ig inherited by the London

ten and twenty votes, each being num- Society for Prevention of Cruelty to
bered and reading as follows: Animals. The sum of £25 she left to

THIS COUPON REPRESENTS ONE Edith Whillier of London, England. Her

FIVE-CENT PURCHASE AT °^ family china, books and personal ef-

THE SOUTH HILL DRUG STORE fects excepting her pictures, she left to

, .... .. ... , her aunt, Laura Mallard. She bequeath-
and entitles the holder whose , ' , „ 00 rn + u„ „„ nA

. . ed to her aunt the sum of $250 to be used
name appears below to one vote . , ,. . „„_ f .. • „ ,HH

. , in defraying expenses ot shipping to
ln e

England her books, china and personal
FREE BICYCLE CONTEST effects and also the expenses of shipping

Signed her pictures which she bequeathed to
No. 1048. her uncle, Dr. Mallard. Her furniture

Some rules and suggestions were dis- and other personal effects in her resi-

tributed on small leaflets as follows: dence at Chalke Cottage, Salisbury,

England, she left to Miss Edith Whil
Rules and Suggestions Her, subject to the right of her cousin,

(1). You can vote for yourself or any John Mallard, to select from the library

one else. If you have friends who have such books as he may desire. A type-

no children, ask them to save you their writer she left to her cousin, Raymond
votes. Mallard.
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Catering to Wants of Radio Fans
Copeland's Book Store in Windsor, Ont., Is Being Made a Local Headquarters for

Sets and Accessories—Books on the Subject in Constant Demand Through-
out the Country and All Available Information Is Being Eagerly

Sought

AS THE craze for radio grows so

also does the number of booksell-

ers and stationers who are get-

ting in on the ground floor and making
the most of the opportunities within
their grasp.

In a recent issue of Bookseller and
Stationer extended mention was made
of the manner in which George W.
Wood, of Ingersoll, Ont., is going after

this business. That Copeland's Book
Score of Windsor, Ont., is also being
made a "Radio headquarters" is the gist

of information which has since reached
the editor.

Mr. Copeland is handling two kinds

of head sets at $32.50 each, one at

$10.25, transformers at $7 and all kinds

of supplies, including honeycomb coils,

coil mounts, condensers, detectors, con-

tact points and stops, switch arms,
binding posts, phone condensers, Galena
cups, aerial wire, insulators, vario-

couplers, lightning switches, magnet
wire in spools and all sizes of spools

wire.

More Than a Fad Now

In the Copeland store, too, books on
radio are being stocked in quantity and
with good variety and through adver-

tisements in the local press and window
and interior displays these lines are

being kept before the public.

As the weeks go by radio stocks con-

tinue to find their way into new stores.

Booksellers are watching the invention

closely and as time goes on they real-

ize that the radio telephone is not a

mere fad. It has come to stay and to

take its place with the automobile, the

moving picture and other modern inven-

tions. Its appeal is even more univers-

al than that of the phonograph, because
everything heard from a broadcasting
station is absolutely up to the minute,
while it takes several weeks before a

phonograph record can be produced and
put on the market.
The radio telephone fan must read

the radio news in order to know at just

what time various items of interest are

to be sent out by the different broad-

casting stations. The radio page of the

modern newspaper links up the radio

news with the practical requirements of

the amateur radio telephone enthusiast.

This page appeals to almost everybody
because of the wide variety of enter-

tainments and other features which it

contains. A technical expert is em-
ployed to answer questions about the

construction and operation of the ma-
chines. In these ways public interest

is focused upon things electrical. This

provides the foundation upon which the

bookseller must build.

The average man of to-day has be-

come more or less familiar with mech-
anical devices through tinkering with
automobiles and other modern machin-
ery. The radio telephone enthusiast

usually belongs to this class. He often

has a first-hand knowledge of many
phases of electrical phenomena, and it

is, therefore, comparatively easy to

arouse his interest in all kinds of elec-

trical equipment. It is this class of

buyer that is reached by the radio ap-

peal. Dealers who sell, or who are

planning to sell, electrical goods should

read the radio page so that they can

keep informed of the activities of the

radio world. This information can be

utilized in planning selling campaigns,

window displays and other publicity.

How can the dealer cash in on this

unusual situation? To-day there is a

great opportunity for him to «hitch on
to the band wagon and make additional

profits with minimum risks. Depart-

ment stores, electrical shops, hardware
and housefurnishings stores, garages,

book stores and drug stores are al-

ready sharing in the fruits of the

"radio" boom, manly of them are getting

in early and in this way scoring over

competitors.

The radio telephone business consists

of two distinct branches:

Children Greatly Interested

1. Supplying various parts of the ap-

paratus which are used by the amateur

in building his own receiving set.

2. Supplying complete receiving sets

for children and novices.

It is the second branch of the busi-

ness which is proving more profitable

for the average dealer. In order to sell

the complete radio telephone sets the

dealer should familiarize himself with

these instruments. It is a good plan

for him to ins.tall one in his own home
so that he may become acquainted with

it. After he has thus gained a working
knowledge of the outfit, it is good busi-

ness to install a receiving set in his

store so that (prospective buyers can

convince themselves of its practicability

by testing it out for themselves. This

policy has been successfully adopted by
some of the department stores.

Books Should Be Stocked

After a customer has bought a cheap

receiving set he will probably discover

its limitations and decide to buy a more
powerful outfit. It has been estimated

that a radio telephone customer who be-

comes an enthusiast will eventually

spend as much as $1,000 on supplies and

new instruments if he can muster

enough money to indulge his taste for

such equipment.
The mania for radio apparatus is

gradually spreading to the appliance

field. There has been a recent increase

in the demand for electric motors,

which proves the existence of a large

number of amateur electrical mechan-

ics.

Books on the subject are eagerly

sought and if the bookseller is not open-

ing his store to this business he is miss

ing a glorious opportunity.

JAMES EDWARDS PASSES
Said To Have Produced Canada's First

Leather School Bag

James Edwards, well-known in Cana-

dian business circles as one of the pioneer

leather goods manufacturers of Canada,

passed away in his 78th year at his

residence at 158 Dowling Avenue, To-

ronto. He had been in failing health for

the past two months, and the immediate

cause of death was heart trouble.

The late Mr. Edwards was a native

of England, but came to Canada in his

early manhood, finally settling in To-

ronto 45 years ago. He engaged with

signal success in the manufacture of

leather goods, founding the James Ed-

wards Company, Limited, which still

bears his name. His concern is said to

have produced the first leather school-

bag ever made in Canada.

He was for over forty years a resi-

dent of Parkdale and had a large circle

of friends there. Of his immediate fain-

lily there survives his widow and five

daughters.
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Greeting Card on a Firm Footing
Volume of Sales in 1913 Was About Ten Million Dollars and in 1921 the Figure Stood

at About Forty Million Dollars at Retail—Fifteen Thousand Dealers in

United States and Canada Are Behind the Movement

THE STORY of the greeting card

business is of necessity the story

of the Greeting Card Association,

for if there is any one factor more than

any other, that is responsible for the

rapid yet substantial growth of that in-

dustry, it is the intensive, consistent

work of the association.

As an outgrowth of the calendar

show which has been held in Philadel-

phia in the spring of each year, a hand-
ful of greeting card manufacturers,
about the year 1914, conceived the idea

of forming an association, having in

view the furtherance of the industry.

The name adopted was "The National
Association of Greeting Card Manu-
facturers," and the principal activity,

at its conception, was the interchange
between members of credit information

and the maintenance of a collection bu-

reau.

To Help The Dealer

One of the primary causes of its

formation was a desire to help the re-

tail dealer in his merchandising prob-
lems and to assist him to swell his vol-

ume of greeting card sales; to throw
around him every safeguard in the con-
duct of his business and to assist him
in every way possible. In other words,
the association was planned and now
exists to help the retail dealer sell more
greeting cards, for only through the
dealers' success can the manufacturer
reap the reward of good business.

Dr. Wm. H. Greene, of Philadelphia,
was its first president. Active in its

affairs also at that time were A. M.
Davis, Chas. S. Clark, Howard E. Bet-
elle, Wm. H. Webster, Sidney J. Bur-
goyne.

In 1918 the name was changed to the
Greeting Card Association and the first

real co-operative advertising and sales

promotion work was initiated during
the year. Up to the outbreak of the
great world war, England and Germany
had most of the Ameican trade and the
war brought the American manufactur-
ers face to face with the opportunity
to develop a volume business.

Doubled Business in Year
Then it was that the Greeting Card

Associat : on decided to undertake a na-
tional advertising campaign, with the
result that the business done in 1918
was double that of 1917. The slogan
"Scatter Sunshine With Greeting
Cards" took immediate hold and never
before had the public been so imbued
with the idea of sending greeting cards.
The campaign has been cont'nuous
since that time.

The best evidence of its success lies

in the fact that as nearly as can be de-

termined in 1913, the volume of sales

was about ten million dollars; in 1920
the sales reached almost thirty-four
million dollars and in 1921 about forty
million dollars at retail.

It is the aim of the association now
that this volume of sales has been
reached, to keep the greeting card be-

fore the American public by means of

judicious institutional advertising in

the nationally known magazines, reach-

ing the greater part of the population

of the United States.

Publicity For The Industry

In addition to the national magazine
advertising, a series of attractive deal-

er's helps in the form of streamers and
'w'indow card?, advertising greeting
cards for all occasions, have been dev.el-

R. W. Hicks, secretary of the Greet-

ing Card Association, has written an
interesting account of the history of the

association, which is reproduced here-

with. The story, which uppears in

pamphlet form, and a copy of which
has been received by Bookseller and
Stationer

f
bears the title "Building An

Industry" and in to be sent to the mem-
bers of the Greeting Card Association

throughout the country. It epitomizes

the activities of the Association and
shows the astonishing growth of the

greeting card industry from its forma-
tion in 191U.

oped and are sent by the association to

seme fifteen thousand retail dealers in

the United States and Canada, without
charge to them. These dealers' helps

hear no association imprint and, like

the magazine advertisements, are de-

signed to promote greeting card sale^

generally, so that the direct result is a

much increased volume of business for

all in the industry. Approximately five

hundred thousand pieces of this class

of advertising material are being dis-

tributed annually.

The association has worked out a

line of dealers ' supplies, which are sold

to members and dealers at cost; all of

which are designed to promote greeting-

card sales. They include envelopes

bearing the slogan "Scatter Sunshine
With Greeting Cards" for enclosing

card sales, display easels, "Forget-Me-
Nots>," a convenient and popular little

booklet of days to remember, electro-

types for local newspaper advertising

and other advertising material, all

with a view to keeping the greeting

card before the American public.

While the advertising and sales pro-

motion work of the association consti-

tute its principal activity, there are

other features of interest to the trade.

For example:

Regular Convention in October

The regular convention at which as-
sociation business only is transacted is

usually held during the last week in

October. An open meeting for deal-
ers and members is held during the
convention. Much good results from
this annual interchange 'of ideas and
open discussions' Vnd members k>ok
forward to this event with pleasure.
Conventions have been held in New
York, Philadelphia and Chicago, and
different cities are selected from year
to year.

Another event of importance is an
exhibition of the lines of members held
each year under the auspices of the as
sociation, usually' in Philadelphia during
the first week in February, at which
time retailers have an opportunity to
view the lines and place orders. At
this exhibit ;on the entire trade meets
and there are always many develop
ments of general interest. The cost of
exhibiting to members is nominal, the
regular hotel rates for sample rooms
being charged.

All On An Equal Basis

A set of trade customs recommenda-
tions have been developed as a result of
the accumulated experience of an en-
tire membership and serve to place all

on an equal basis, insuring healthy
competition rnd a square deal. These
trade customs recommendations are
found to be immeasurably helpful to all

in the association. It goes without
saying that there are no price combin-
ations, or recommendations which may
be construed as in any way in violation
of any laws or regulations, nor does
the association engage in any activities

which would tend to sti'le competition
among members.

Speaking on literature, J. Murray Gib-
bon of Montreal, president of the Can-
adian Authors' Association, declared at a
luncheon given in his honor in Winni-
peg, Man., that it was only in the last

twenty years that Canadian publishers
would take a chance on publishing fic-

tion by Canadian authors. Mr. Gibbon
added that considerable work of credit

to its authors was now being produced.

Miss Josephine Parker, of Belleville,

Ont., sister of Sir Gilbert Parker, was
awarded $1,500 and costs in her suit

against Harry Dingman, who drove a

motor which injured her last October
while she was crossing a street, and
against his father, Edward Dingman,
owner of the motor.
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Why a Censor for Novels?

BECAUSE of an editorial in its issue of August s, dis-

cussing the advisability of the appointment of a novel

censor, The Toronto Mail and Empire has come in for

some criticism. Nothing, a correspondent points out, could be

more injurious to the literary life of our time than a morally

censorial combination of book publishers. It is not given to

contemporaries to decide what literature is worthy of sur-

vival. This must be left to time—and to time alone. Authors

must be free to write as their genius dictates; publishers must

be free to publish; the public must be free to read. Such

absolute literary freedom may allow a few morally bad books

to be published to-day, but to-morrow will forget them unless

rhey have other qualities deserving of remembrance. In lit-

erature, only the good survive. But a censorship such as that

suggested wwuld stifle at birth the finest and most original

efforts. Such a censorship would have refused publication to

much of Shakespeare, possibly to all of Fielding, Smollett,

Sterne and certainly to most of the great French writers.

Our literature is the true mirror of our day— it reflects faith-

fully o'ur morals and our thoughts. If it is bad, it will reform

as it's public reforms. Blind suppression can do nothing but

harm. Not a few screen masterpieces have been absolutely

spoiled through censoring as it is carried on in the world of

motion pictures and there is no doubt but that some valuable

literature will be lost to the world if the censor and his blue

pencil are permitted to flourish.

¥ T T T

Getting the Public Interested

NOT SO MANY years ago only a few daily papers in

the larger cities printed reviews of books and news

about authors. Such developments as the new shops

t'-at have sprung up, even in small towns, and the participa-

tion of women in all branches of the trade, have been parall-

eled by the inauguration of newspaper book review departments,

until now one finds, at every turn, serious comment and crit-

icism. A dependable reading public cannot be built overnight,

it cannot be cajoled into using its mind; it must begin a gen-

eration before it is born. What the intelligent public of to-day

wants, says B. W. Huebsch, are convenient opportunities to

learn of new books and to get at all books. Two of the most

important factors in bringing book and reader together are

the book-shop, with educated book clerks and the cultivated

critic. The book columns and book departments of daily

papers are playing a large part in establishing the book in its

legitimate place in our lives, but t'? book dealer is in his own
quiet way, perhaps, doing as much as anyone else to get the

ceneral public interested in reading.

Sf. 3£ Sfi Jj£

The High Price of Goods

ELSEWHERE in this issue it will be seen that J. C. Hope,
bookseller and stationer, of Ottawa, is quoted as saying

that high prices are having an effect on book sales. That
the public is certainly balking at high prices this Ottawa
dealer asserts—speaking from experience and close observa-

tion. Of course, there are many wondering why the retail

selling prices of books are not materially reduced and

priced nearer to the pre-war selling prices in 1914. Well, here

is why it isn't done: The average wage scale in the book

binderies is 137 per cent, greater; and the making of the

plates by the electrotypers costs 150 per cent, more than in

3 914. The average increase in the cost of boo'k cloth over the

prices paid in 1914 is 72 per cent. The wage scale of the

photo engravers has increased 100 per cent, over 1914. The
average increase in the cost of book papers and binders'

boards over 1914 is 62 per cent. Printing costs have in-

creased 100 per cent. Decrease in costs of manufacturing

must come before prices can be materially reduced. Booksel-

lers can do a great deal to ease the public's mind by making
this explanation at every possible opportunity.

-J. 2f> -ft 2fr

Literature in "Best Sellers"

HIGH-BROWS in the literary world are credited with

declaring that they never read "best sellers," the idea,

of course, being that it is considered best not to read

books which have a wide circulation. But in view of the fact

that "If Winter Comes," "Maria Chapdelaine" and "The
Bridge" have been in this class it would appear that the care-

ful reader, when talking in this vein, is not standing on

as solid ground as was once the case.

Furthermore, from remarks recently made before the con-

vention o'f the American Library Association it se?ms as if

the high-brow is not altogether justified in disposing so easily

of the matter. It was brought out at this convention that

even among best sellers there are distinct classes, and that a

wide sale of a book is not necessarily a sign that it is trash as

is co'mmonly supposed in some circles.

It was admitted that, of course, there are "best sellers"

which will not live beyond the passing moment, and the sales

of these books often reach into the millions. They make a

wide appeal, they live their little day, and then they are gone.

An author who has not been writing more than a few years

br/asts of a sale of 7,500,000 copies; and this figure, reached

by Harold Bell Wright, is exceeded by that of Gene Stratton

Porter, whose total sales amount to more than 8,000,000

copies.

With all du? credit to these passing fancies, on the book

shelves, it must not be forgotten, however, that Mark Twain's

sales during the four years just passed reached 750,000 copies

a year; and that Kipling sold to the extent of 2,000,000 copies

last year. In 1920 Rudyard Kipling's sales were ten times

as great as they were in 1908; and if this writer should lay

down his pen to-day his books would go on selling. The de-

mand fox them is not a transient one, nor is it artificially

created by advertising. Joseph Conrad's sales were thirty-

six times as great last year as they were in 1911.

From the generous sale of recent books for popular novelists

the Kingston Whig, taking up this question, concludes that

the best seller in fiction is not to be taken so lightly as it was
years ago, and as it still is by some. There have been put on

the "best seller" list recently some distinctive contributions to

literature. It is no longer possib'e to put aside a book as not

worth reading merely because a lot of people want to read it.

In the Fall lists, just published, there are books that will

leap to the front as "best sellers" and among them will be

undoubtedly some that will find a place in the select circle of

auality literature.
rf, Jf, Jf, fif,

Editorials in Brief

TO APPEAL to women, you must be personal. An ab-

stract word means nothing to the average woman. She cares

very little about things in general. She is always thinking

about I—me—my—ours. Just as a man loves to come home

with a raise in his wages, so a woman loves to come home with

a bargain. The merchant who1 wants women customers should

remember this.
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Fall Book Catalogue
ISSUED BY

HODDER & STOUGHTON
have the honour to announce the

publication of

"THE KING'S PILGRIMAGE"
Paper 90c net, Cloth $1.50 net

The Imperial War Graves Commission states that Messrs. Hodder & Stoughton Limited, will

publish at once, by authority, "The King's Pilgrimage," an account of His Majesty's journey to

the War Graves of France and Belgium. This volume will include a full text of His Majesty's
address at Telinothum and Mr. Kipling's poem, "THE KING'S PILGRIMAGE," which appeared
in "The Times" on Monday.

The profits from the sale will, by His Majesty's desire, be distributed among the philanthropic
organizations which have, for some time, been assisting the relatives to visit cemeteries abroad.

"The PRINCE of WALES' EASTERN BOOK"
Nearly 300 Illustrations, Cloth $2.00 net

Hodder & Stoughton who have had the honour of publishing the Prince of Wales' Book,
describing His Royal Highness' voyage to Canada and Australasia, have been honoured
with the Prince's permission to issue a similar work dealing with the Eastern Tour.

This will be issued on behalf of St. Dunstan's.

"COURAGE" By J. M. BARRIE
Cloth 60c net, Leather $1.50

The famous address delivered by Barrie on his first public appearance when he was
made rector of St. Andrews University, Scotland. It is now acclaimed in all parts of

the world as the literary event of the year and a classic for all time.
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By

James Oliver Curwood
The Country Beyond (new) $2.00

The Flaming Forest 2.00

The Valley of Silent Men "2.00

The River's End (reprint ed.) 85

God's Country 1.25

By

Peter B. Kyne
Cappy Ricks Retires (new) $2.00

The Pride of Palomar 2.00

The Kindred of the Dust (reprint

ed.) 85

The Three Godfathers 1.00

The Go-Getter 75

Some of Our Other

New Novels

Carnac. Sir Gilbert Parker $2.00

Jimmie Dale and the Phantom Clue.

Frank L. Packard 2.00

The Dim Lantern. Temple Bailey.... 2.00

Whelps of the Wolf. George Marsh. 2.00

The Unspeakable Gentleman. J. P.

Marquancl 2.00

The Highland Host. Arthur Fetter-

less 1.75

The Copp Clark Co., Limited

Publishers - Toronto
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Authors who are supreme in their respective fields—Authors whose work never disappoints
—Authors of world-wide reputation.

FICTION
Ralph Connor

The Refiner's Fire

John Murray Gibbon
Neruda: A Romance of the

Foreign Born

H. A. Cody
The King's Arrow

Robert W. Service

The Poisoned Paradise

Charles Christopher Jenkins

The Timber Pirate

P. O'D. (Peter Donovan)
Over 'Ere and Back Home

Victor Lauriston

The Twenty-first Burr

Luke Allan
The Return of Blue Pete

L. Adams Beck
The Key of Dreams

A. S. M. Hutchinson
Author of "If Winter Comes"
This Freedom

Hugh Walpole
The Cathedral

Ethel M. Dell
The Desire of His Life

Ernest Raymond
Author of "Tell England"
Rossenal

Edith M Hull
Author of "The Sheik"
The Shadow of the East

Mary Roberts Rinehart

The Breaking Point

Stewart Edward White
On Tiptoe

Robert W. Chambers
The Flaming Jewel

CANADIAN
Marian Keith

The Bells of St. Stephen

Onoto Watanna
Sunny San

POETRY
Isabel Ecclestone Mackay

Fires of Driftwood

Jean Blewett
Collected Poems

J. E. Wetherell, B.A.

Later English Poems

Virna Sheard
The Ballad of the Quest

Thomas O'Hagan
Collected Poems

GENERAL
LITERATURE

T. Morris Longstreth

The Laurentians

ENGLISH
W. J. Locke

The Tale of Triona

Frances Hodgson Burnett

Robin

Arnold Bennett
Mr. Prohack

Rafael Sabatini

Captain Blood

E. P. Oppenheim
The Evil Shepherd

AMERICAN
Irvin S. Cobb

Sundry Accounts

B. M. Bower
The Trail of the White Mule

Henry Oyen
Tarrant of the Tin Spout

F. A. Robinson
Mastered Men

Jessie Alexander
Encore

Frederick Philip Grove
Over Prairie Trails

F. H. Kirkpatrick
How to Speak in Public

Archdeacon W. J. Armitage
The Story of the Revision of

the Canadian Prayer Book

Louise Mason
After the Honeymoon

Rev. Edward J. Stobo
The Glory of His Robe

Katherine Hale
The Romantic Side of Cana-
dian Cities

Mabel Burkholder
Before the White Man Came

The Road Builder
The Destiny of Britain and
America

Richard Dehan
The Just Steward

Rebecca West
The Judge

Robert Hichens
December Love

P. G. Wodehouse
Three Men and a Maid

Valentine Williams
The Yellow Streak

Albert Payson Terhune
Further Adventures of Lad

Nina Wilcox Putnam
To-Morrow We Diet

Irvin S. Cobb
J. Poindexter, Colored

Publishers MCCLELLAND AND STEWART
LIMITED

THE LIVEST BOOK LIST IN CANADA.

Toronto



MACMILLAN'S FALL LIST

GIFT BOOKS FOR 1922

The Tudor Shakespeare,
$1.00 per volume, $39.00 per set.

This is nm edition of Shakespeare, in 39 volumes, and moat val-

uable lo the scholar or student. Magnificently bound in red mor-

occo leather. rocket size.

The Philosophy of Humanism
Viscount Haldane. $:?.50.

As notable as '.The Reign "f Relativity."

Our Neighbours,
Annie Marion Maclean. $2.00.

Containing sketches of home life. The Incidents among thi

i, grants among our negro neighbours, and among the cl

f the poor, tefld with the skin that makes them at onw ap-

pealing and fascinating.

Saint Jeanne D'Arc,
Mina and Gertrude Smith. $2.25.

The story of Jeanne D'Arc retold here, with a new effectiveness,

full of vivid incidents varied and charming.

Neighbours Henceforth,
Owen Wister. $2.00.

Another piece of work from the author of "A Straight Deal."

The Eighteen-Nineties,
Holbrook Jackson. $5.00.

A brilliant and searching review of the art. literature and Ideas

from the unique period Of 1890-1900. A new edition

The Collected Novels and Stories of

Guy de Maupassant,
Ernest Boyd. $2.25 each. Probably 16 vols.

|| rn . ,il last is what the mindless admirers of (Juy rlc MaupaSMnl
have sought The complete edition of his collected novels and tales.

The Secret History of English Occu-
pation of Egypt,
W. S. Blunt. $5.50.

Prejudice: Third Series,
H. H. Mencken. $2.75.

In this volume Mr. Mencken Rives further evidence of his drift,

already visible in the second series. The essays show all his

familiar nriginallty of thought and phrase.

Appreciations and Depreciations,
Ernest Boyd. $1.65.

Here are real portraits of the notable figures of the Irish move-
ment Including the first full study of Dunsany to appear in English.

Romantic Canada,
Victoria Hayward and Edith Watson. $5.00.

This is a unique story of Canada, illustrated by artistic photo-

graphs.

The Beautiful Necessity,
Claude Bragdon. $2.50.

A new issue and completely revised edition of a famous book of

study. Iheosophy and architecture, in the form of seven essays.

Knut Hamsun,
Hanna Astrup Larsen. $1.65.

Covering Imth the purely biographical and more subjective material,

from the time of his childhood on.

The East Window,
Bert Leston Taylor. $1.65.

The third volume of B. L. T.'s work. A series of meditative

essays on music, painting, literature, poetry, the stage.

Plays by Floyd Dell,
$2.25.

Mr. Dell's plays reveal him In a particularly happy mood—a com-
blnatlon of delightful foolery, satire and a strong sense of drama.

Late Lyrics and Earlier,
Thomas Hardy. $2.25.

Mr, Hardy is generally acknowledged to he the greatest of our

modern writers \ ,M| "inch of his best work Is to be found in

this volume.

Florence Nightingale,
Edith Gittings Reid. $1.40.

(Play in 3 acts),
Miss Held here makes Florence Nightingale the woman, live again

The force and fineness of her character stand paramount in

this strongly dramatic presentation of her career.

Poems from Punch, 1909-1920,
Probable price $2.50.

W. H. Drayton-Henderson.
The collection includes not only the humorous verse that Is typical

of its source, but many poems, such as the famous lines, (In

Flanders Fields) and other war poems.

Some Imoressions of My Elders,
St. John G. Ervine. Probable price $2.00.

Mr Ervine's character sketches are witty and penetrating, throwing

a new light on the work of these men by his keen and sympa-
thetic criticism.

The Crock of Gold,
James Stephens. Probable price $2.50.

A new edition of this widely loved book, with unusual and dis-

tinctive illustrations, including drawings in color, and in black

and white, by Wilfrid Jones.

BOOKS FOR BOYS AND GIRLS
THE CHILDREN WHO FOLLOWED THE

PIPER. Padraic Colum. $2.25.
ii Is ;i piece of beautiful writing that wil] win Mr. Colum
many friends both young and old. Describing the most
magical adventures.

PUPPY DOGS' TALES. Frances Kent, $1.65.
This is for the child of the ages of four to six. It contains many
pi.l uirs of teal puppies, ponies, kittens, donkeys, pigeons, bun-
nies, goats, etc., with delightful bedtime stories.

ARABIAN NIGHTS. Padraic Colum. $2.75.
This new edition presents a book of the life and literature of

those far-off days as complete and varied as possible; there-

fore stories not used before are included.

RAINBOW GOLD. Sara Teasdale. $2.75.

A set of about eighty of the "very best" poems for boys and

girls whose love of poetry is just being formed.

The Macmillan Company of Canada, Ltd., Toronto
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OF IMPRESSIVE BOOKS

FALL FICTION THAT UVES
Renaissance,

Beaumont S. Cornell. $2.00.
A new Dovel by a young Canadian medico. A story of plotting
and counter-plotting between capital and labour. A most charm-
ing love story runs through the book.

The Bright Shawl,
Joseph Hergesheimer. $2.00.

It is the story of an American boy, Charles Abbott who throws
himself into the struggle for freedom in Cuba in a spirit of
passionate Idealism.

One of Ours,
Willa Cather. $2.50.

An intimate story of a young man's life. His stormy youth, his

enigmatic marriage and the final adventure which releases the
baffled energy of the boy's nature are luld with almost epic
simplicity.

The Three Fires,
Amelia Josephine Burr. $1.75.

The three fires are Love, Avarice and Ambition, the ruling motives
in this passionate story of Nila, a young Hindu girl of Ceylon.

Silas Braunton,
J. Mills Whitham. $2.00.

i'cenes and characters stand out with sombre power from their

bleak gray spiritual background, and the author lays himself open
to the charge of displaying a genius akin to that of Thomas Hardy.

Stories from Uganda,
Mrs. George Baskerville. $2.00.

These folk stories from Uganda were gathered by the author during
her stay in Africa, and are full of the strange and novel at-
mosphere of Uganda life and customs.

For Richer, for Poorer,
narold H. Armstrong. $2.00.

The author has related a compelling story in which he exercises
a special and wliimsical humour that may give some readers a
remembrance of Arnold Bennett's similar treatment of "Demy
the Audacious."

The Moth Decides,
Edward Alden Jewell. $2.50.

Lily,
Hugh Wiley. $2.00.

Ravensdene Court,
J. S. Fletcher. $2.00.

A thrilling story of two men struck down In an Identical manner
at the same time, two hundred miles from each other. This was
the start of a story of crime and Intrigue that holds you fascin-
ated to the last page.

The Secret Glory,
Arthur Machen. $2.50.

The Room,
G. S. Stern. $2,50.

In this book Miss Stern adds tremendously to the breadth of

her appeal. This brilliant novel will enormously increase Miss
Stern's audience.

Secret Places of the Heart,
H. G. Wells. $1.75.

This is Mr. Wells at his best. The author reveals his usual liter-

ary facility ami amazing clarity in probing the secret places of the

heart.

Indian Summer,
Emily Grant Hutchings. $2.00.

Tin- story of I.avinia Trent here taken at the Indian summer of her
lift- as mother anil wife is analyzed subtly but not unsympathetic-ally.

The Middle of Things,
J. S. Fletcher. $2.00.

A deeply involved and cleverly hidden mystery that runs bach mine
than a century, and Involves a ureal mans persons In Its web,

Millions,
Ernest Poole. $2.00.

Madge Cable, called from the humdrum routine of her cashier's
desk in the bedside of her brother In New York, who has been
badly Injured in an automobile accident, faces the prospect of an
Inheritance of millions.

Old Crow,
Alice Brown. $2.00.

As a study of New England traits this story penetrates the very

fibre of character, presenting as ii dues Hie elash between the spirit-

ual and the base, its portrayal of native purity faced with hostile

beredlt v

The Red Redmaynes,
Eden Phillpotts. $2.00.

The exciting story of Mark Brendoti a detective of repute, who. while

on a fishing excursion at Danmoor is called on by young Mts. Pen-
dean to help unravel the mystery of the murder of her husband.

Mary Lee,
Geoffrey Dennis. $2.50.

A novel that any living author could be proud of but most remark-
able because In his first novel the author, a man, lias successfully
placed himself in the position of a woman showing her life, and
telling it in her words.

The Promised Isle,

Laurids Bruun. $2.00.
This i.s the second of the Van Zanten .-lories and here the author
has given full reign to his satirical humour. The result Is a

strange and fascinating tale dealing with the desire of four men of

Holland to escape from civilization and capitalism.

In a Fishing Country,
W. H. Blake. $1.75.

id sketches by the translator Of "MariaA book of fishing and w
l liapdelaine."

The Bittermeads Mystery,
E. R. Punshon. $2.00.

This is a strange tale prevaded with an unknown and unescapable
terror, during which the hero turned housebreaker, burglar In order

to clear up a mysterious disappearance of Charlie White.

Tutors' Lane,
Wilmarth Lewis. $2.00.

Mr Lewis has here delightfully concocted the first American fiilhert

and Sullivan novel. It is pure drollery and hovers
high OOmedy and the most delicate sort Of farce.

between

The Wayfarer,
James Edward Ward. $1.50.

Not since Michael Fairless' "The Roadmender," has there been
anything so altogether delightful as Major Ward's quiet, thought -

fulness.

BOOKS FOR BOYS AND GIRLS
THE SKY MOVIES. Gaylord Johnson. $1.65.
It is written in the half whimsical manner that made "The
Star People" so popular, and it is fairly packed with plain as
day pictures. The author has furnished over one hundred and
thirty of them.

THE TURNED-ABOUT GIRLS. Beulah Marie
Dix. $2.00.

This is a delightful story of the headstrong tomboy, and Caro-
line, a timid, music loving child.

INCLUDING MOTHER. Margaret Ashmun.
$2.00.

It is a tale of real people, and their characters are developed
through experiences that every girl goes through.

WISP: A GIRL OF DUBLIN. Katherine
Adams. $2.00.

The story of the exciting adventures of a little Dublin girl of
14. who lives in a dingy tenement called Jeffers Court.

The Macmillan Company of Canada, Ltd., Toronto
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The Best of New Fiction from
Hodder and Stoughtons
Wonderful Fall List.

NEIGHBOURS $1.75 By ROBERT STEAD
A Happy Novel of the Northwest

In Stead's own best way of telling it—ihumor, mystery, the romance of the day of the
homesteader—and a love-story that will keep you on your toes till the very last.

FLOWING GOLD $2.00 By REX BEACH
Love and adventure during the Texas Oil Boom is the theme of Beach's long-awaited
new book. This story is distinguished by its unusual characters— the two most interesting
of which are women.

By O. DOUGLAS
By the author of the famous "Penny Plain" this book is an unmixed pleasure—the story
of B woman's woman, who just loved the little simple things of life and neighborhood
pleasures. It is told in the firelight - with laughter and tears.

ANNE AND HER MOTHER $175

MORTIMER'S GOLD $1.75 By HAROLD HORN
This is the work of a young Canadian who believes in getting his fun at home. You'll
never think of going outside of the old Dominion for adventure if you read this story
of what happened right on the shores of Lake Huron to young Richard Mortimer.

HUNTING TOWER $1.75 By JOHN BUCHAN
Who has so good a background for romancing as the novelist, historian and lover of
all life. John Buchan? Here's the story of a middle-aged man who set out in search
of just that—romance—and found it in a wonderful adventure.

THE SHADOW'S EDGE $175 By FREDERICK BENDING
A corking fine Mounted Police mystery with some original characters and possibilities
that you'd hardly expect in a northwest story. Adventure runs through its pages like
a full stream, bridged from page to page with thrilling suspense.

THE BLACK GANG $175 By "SAPPER"
Another Bull-Dog Drummond Story

It is hardly believable but Bull Dog's new adventures are more exciting than ever. He
is taken up in this book with the removal by force of a band of foreign agitators. If
you have not yet become acquainted with him this is an excellent opportunity, for he's
at his best.

D'ARCY CONYERS $1.75 By BERTAL HEENEY
An essentially wholesome and beautifully written story by the author of "Pickanock."
In these days of stress and "isms" this simply-conceived but inspiring novel will charm
many readers. It is the best book you could possibly put into the hands of a younger
person.

Two Rollicking Books of Sea Stories.

SALT SEAS AND SAILORMEN $175 By F. W. WALLACE
There is no more delightful reading in the world than the stories Wallace writes of
Canada's "sailormen"—and he is their one interpreter. If you read this one, you will
hasten to buy

THE SHACKLOCKER $1.75 By F. W. WALLACE
This is a carefully selected collection of Wallace's best yarns of the Banks 'Fishermen.
The locker in every ship where the always-hungry Blue Nose can rummage for a bite

between meals is the original of this volume's title—the contents of the book are as
varied and as certain to be appreciated'.

THE DUST FLOWER $2.00 By BASIL KING
Another drama tic and beautiful presentation of life by the great Canadian author of "The Street
Called Straight." "The City of Comrades" and "The Empty Sack." It is the story of a man who
was married to a waif, and betrothed to a society woman—when there came into his soul an
extraordinary illumination, and he discovered the ONE W'fidVlAN.

CASTE $1.75 By W. A. FRASER
The thrilling romance and intrigue of the India of 1822, when the nefarious Nana Sahib was young.
Throughout the enchanted atmosphere of this palpitating love story, you will be initiated into the
astonishing actual facts of a memorable time, corroborated now bv the records of the India foreign
office. "Caste" is one of those rare and fascinating novels in which truth is stranger than fiction.

HODDER & STOUGHTON LIMITED, Publishers, TORONTO
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A Revival of Reading Sweeping the Country;

Great Increase Noted in Demand for Novels

FICTION has so long been the most
active section of the bookseller's

business that it would seem impos-
sible to pick out any periods such as the

present and say that there has been a re-

vival in novel reading. Yet there seem
many signs that not only has there been

no abatement in the public's interest in

fiction after a century or more of devel-

opment but that the number of people

who get diversion and inspiration from
novels is really increasing. This opinion

was voiced in an editorial recently in the

Dallas Times Herald.

A Revival of Reading

"The unprecedented revival in novel
leading and the growing sale of books in

general are the outstanding features in

the book world at the moment. Just why
that precarious element, the fickle pub-
lic, has elected to take on the more per-

manently printed word with an all envis-

ioning rush, the learned doctors, includ-

ing Dr. Frank Crane, himself, fail to ex-

plain.

"The output of the movie world in the

last few years has undoubtedly been a
great impetus to good reading. Not only
have a great number of literary master-
pieces been shown on the screen, but
what is more, certain of these have been
accurately and artistically filmed, thanks
to the efforts of one or two directors

who have shown some genius in the

method of portraying the capabilities of

the movies.

"But whatever be the true cause of the

increased reading of books by the Am-
erican public, or whatever is the high-
brow decision as to the worth of the nov-
els and books that are somehow meeting
the demands of 'what the public wants,'

the fact remains that a revival of read-
ing has swept over the country and in

some localities has taken on the symp-
toms of a craze."

Motion Pictures a Spur

Are the motion pictures taking the

place of reading?
This question has come up in a number

of debates, is frequently the subject of
casual conversation, and at times has
been given consideration when bills af-

fecting motion pictures were up for leg-

islative treatment.

Anita Stewart, international screen fa-

vorite and First National star, is of the
opinion that motion pictures stimulate
rather than supplant reading. Miss
Stewart says:

"I believe that the entertainment of-

fered by the screen represents an indi-

vidual and distinct form of recreation in

the lives of the majority of people. Its

attraction is as separate from reading as
it is from the opera or golf or motoring

or any of the other things that the pub-
lic cultivates to offset working hours.

Being a natural amusement, it simply

fitted into the order of life without dis-

placing any other kind of recreation.

Movies Stir Imagination

"In my opinion, motion pictures have
stimulated reading by stirring up the

imagination and arousing an interest in

the lives, habits and problems of others.

Many books have proven greater sellers

after they were pictured in films than
before.

"People whose interests centred chief-

ly within the four walls of their homes
were awakened to an interest in the out-

ride world through the screen. With the

films as a wedge, books soon found their

way into previously bookless places.

Motion pictures have closed saloons

gambling houses and poolroomi in hun-
dreds of cities, but never libraries."

Now, What Do People Read? '

The literary habits of the travelling

public form one of the most interesting

studies in the world. The records of the

circulating library tell something of the

intellectual standards of the community,
but not enough. For only part of the

public makes use of the circulating lib-

rary; but everyone employs the street

railway system, and as everyone reads

sometimes in street cars, and some peo-

ple are reading all the time, it is possi-

ble to arrive at accurate deductions re-

garding the tastes in literature of the

general public. The street car is the real

circulating library of democracy.

How Men's Tastes Run

Men, it has been discovered, practical-

ly never read fiction. They read the

newspapers, with especial attention to

the sterner sections devoted to sport and
finance. Very occasionally they read the

women's page, but they always glance

around guiltily first, to see if they are

being observed. They read the foreign

news first, and the funny section last, but

they always read the latter with linger-

ing enjoyment, as though it were some-
thing they had deliberately reserved un-

til the end. When they are not reading

newspapers they are usually giving their

attention to books on psychology of

salesmanship — striking volumes with

yellow and black covers and dynamic
titles—"How to Sell 'Em," "Putting it

Over," "Pep, Punch, and Power." Oc-

casionally, too, one sees gentlemen of a

faintly eccentric appearance, reading

tracts of an apocalyptic nature. But, for

the most part, the newspaper supplies

the masculine needs in a street car. It is

their refuge, both from their own
thoughts and from wistful ladies who

would like to deprive them of their seats.

Young women, from fifteen to twenty-
five, always read fiction of the red-blood-

ed, emotional variety. Zane Grey has a

tremendous vogue on street cars, and
Robert Chambers has a strong, though
waning, popularity. Louis Joseph Vance
and E. Phillips Oppenheim are great
travelers. Western fiction, too. has a

lively appeal, for anaemic city dwellers
always get a vicarious thrill from the

lusty adventures of the folk of Roaring
Canyon and Bloody Gulch.

"Tarzan" had a long run, and there
was a time when at least six parsons
at a time were reading "Main Street" in

a single car. An acquaintance confided
that though she had never had the book
in her hand, she got the whole story in

four days over the shoulders of the trav-
el'n~ public. "The Sheik," however,
broke all records. Young women came
in with their fingers marking the place in

the exotic narrative, plunged into it as

soon as they had delivered up their

transfers and seldom aroused themselves
until they had been carried two blocks
past their stops.

Very young girls want sweet legato
sentiment, and Gene Stratton-Porter is

their favorite. Elderly unmarried ladies

prefer a mild domestic romance, involv-

ing the delineation of a perfect husband
of the Red Pepper Burns variety. Poetry
is scarcely ever read in street cars, ex-

cept immediately after Christmas, when
the gift copies of Omar Khayam begin
to make their appearance.

A little-known story of the darker
years of Jeffery Farnol's life comes to

hand with the publication of his new
book "Peregrine's Progress," (Rye/son).
It appears that after trying an engin-

eer's life and spending some time in an
art school in England, the young Farnol
married without parental consent and
was, as is frequently the cas?. under
similar conditions, given the fatherly

go-by. At this time he was twenty
and he set off with his wife for America
to build up a fortune. The fortune did

not come at once though he spent a

good deal of time in scene pa.nting in

the Astor Theatre, New York. Hers,

in spare moments, mainly for the love

of the thing, he worked on his first

novel "The Broad Highway," which inci-

dentally was turned down by three of

the leading United States publishers be-

fore being offered and accepted at home
in England. The new book is rather

more interesting than usual in that it

carries on two or three characters of

the "Broad Highway" to further devel-

opment and is nearest to the original

and perhaps most popular book.
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A
Above Suspicion—Robert Orr Chipperfield ;

(Goodchild) $2.00
Aliens All—Achmed Abdullah; (McC. & S.) $2.00
Amazing Inheritance, The—Frances R. Ster-

rett (Ryerson) $2.00
Ann, And Her Mother O. Douglas (H. & S.) $2.00
Arabian Nights, The— Padraic Colum ; (Mac-

millan)
Arius. The Libyan—N. C. Koyns ; (Good-

child) $2.00
Assorted Chocolates—Octavus Hoy Cohen

(Goodchild) $2.00
At Sight of Gold Cynthia Lombardi ; (Ryer-
son) $2.00

Awakening—MaAl Diver; (Ryerson) $2.00

B
Babbitt— Sinclair Lewis; (McLeod) $2.00

Bald Face; The H. G. Evarts; (Ryerson) . .$3.00

Balloons, The—Princess Bibesco ; (McC. &
S.) $2.00

Bedouin Love—Arthur Weigall (Goodchild! $2.00
Bells of St. Stephen - Marian Keith; (McC.
& S.) $2.00

Best Short Stories of 1921, The— ( Goodchild) $2.00
Big Laurel-Frederick Orin Bartlett ; (Allen) $2.00
Big Peter— Archibald Marshall; (Ryerson ) .$2. 00

Bill The Bachelor—Denis Mackail ; (Allen) .$2.00
Bittermeads Mystery, The—E. R. Punshon

;

(MacMillan) $2.00
Black Caesar's Claim- Albert Payson Terhune

III. & S.) $2.00
Black Gang, The- -"Sapper" ; (H. & S.) ...$1.75
Blower of Bubbles: New Edition Arthur

Beverley Baxter (McC. & S.) $1.50
Blue Circle, The—Elizabeth Jordon ; (Good-

child I $2.00
Bluff Stakes—Bernard Cronin ; (H. & S.)..$1.75
Book of Stories— Bartimeous : (McC. & S.)..$1.75
Bracegirdle, The— Burris Jenkins; (Good-
child) $2.00

Breaking Point, The—Mary Roberts Rine-
hart; (McC. & S.) $2.00

Breath of Scandal, The—Edwin Balmer;
(Allen) $2.00

Briary Bush, The—Floyd Dell; Ryerson $2.50
Bridge, The— Marjorie Pickthall; (H. & S.) $1.75
Bright Shawl, The—Joseph Hergesheimer ;

(Macmillan) $2.00
Broken Barriers—Meredith Nicholson; (Mc-

Leod) $2.00

C
Camomile, The -Catherine Carswell ; (Good-

child) $2.00
Canyon of the Fools, The—Richard Matthews

Hallett; (H. & S.) $2.00
"Cappy Ricks Retires"—Peter B. Kyne

;

(Copp Clark) $2.00
Caotain Blood—Raphael Sabaitni ; (McC. &

S.) $1.75
Captain Sazarac—Chas. Tenney Jackson;

(McLeod) $1.75
Captivity—Leonora Eyles ; (Ryerson) $1.75
Caravans by Night—Harry Hervey; (Good-

child) $2.00
"Carnac"— Sir Gilbert Parker; (Copp
Clark) $2.00

Castaways, The—W. W. Jacobs; (Nelson) $0.50
Caste—W. A. Fraser ; I H. & S.) $1.75
Cathedral, The—Hueh Walnole : (McC. & S.l $2.00
Cat's Paw. The—N. S. Lincoln; (McLeod) . .$1.75
Certain People of Importance— Kathleen

Norris : (Gundy) $2.00
Champion of the World—Jack Ruthen ; (H.
& S. ) $0.85

Chanting Wheels — Hubbard Hutchinson:
(Ryerson) $2.00

Charles Rex—Ethel M. Dell: (Ryerson) $2.00
Children of Men—By Eden Phillpotts; (Mac-

millan) $2.00
Christmas Outside of Eden—Coningsby Daw-

son ; (Ryerson) $1.75
Chronicles of Rodriguez, The—Lord Dunsany :

(Ryerson) $2. .00
City of Fire. A—Mrs. Grace Livingston Hill

;

(Goodchild) $2.00
Clair De Lune—Anthony Pryde ; (Ryerson) $2.00
Clean Heart, The—A. S. M. Hutchinson

;

(McG. & S.) $2.50
Clicking of Cuthbert, The—P. G. Wodehouse;

(McC. & S.) $1.00
Cobb Series— (McC. & S.) each $0.50

Lif of the Party : This Giddy Globe

;

Eating in Two or Three Languages: 23%
Hours Leave: Speaking of the Opera-
tions

; How To Live on 24-Hours a Day.
Isn't That Just Like a Man.

Collected Novels and Stories of Guy de
Maupassant, The—Ernest Boyd: (Mac-

OF TBfTOIJR
millan) $2.00

Contts Choisis Mark Twain; (Nelson) ... .$0.60
Country Beyond, The—James Oliver Cur-

wood; (Copp Clark) $2.00
CcurtlanHs of Washington Square, The

—

Janet A. Fairbank ; (McLeod) $2.00
Cow Puncher. The— Robert Stead; ( H. & S.).$0.85
Cranford-Mr-. Gaskcll ; I Macmillan) $0.50
Crimson Circle, The—Edgar Wallace; (H.
& S.) $1.75

Crc?s Currents— Katharine Haviland Taylor
( Ryerson ) $1.75

Cryder George C. Shedd ; (Gundy) $1.75
Crystal Heart. The— Phyllis Bottome: (Good-

child) $1.90
Curfew Place— Mrs. Baillie Reynolds ; (H.
& S.) $1.75

D'Arcy Conors— Bertal Heeney ; (H. & S.)...$1.75
Da Silva's Widow-Lucas Malet ; (McC. & S.) $1.75
Dan Quin of the Navy—Captain Beach ; (Mac-

millan I

Daughter of The Sands, A—Frances Ever-
ard. 12mo. (L.G.) $2.00

Day of the Beast. The-Zane Grey; (H. & S.) *2.00
December Lover— Robert Richens; (McC. &

S.) $2.00
Dennison Grant—Robert Stead; (Reprint);

(H. & S.) $0.85
Desert Dust—E. L. Sabin ; (Ryerson) $1.75
Desert Love—Joan Conquest; (Goodchild) . .$2.00
Desire of His Life, The—Ethel M. Dell:

(McC. & S $2.00
Dim Lantern, The—By Temple Bailey; (Copp

Clark) $2.00
Disenchanted— Pierre Loti : (Macmillan) .. $2.00
Don Quixote—Miguel de Cervantes; (H. &

S.) $1.75
Doom Trail. The—A.D.H. Smith: (McLeod) $2.00
Doom Window, The—Maurice Drake; (H.&

S.) $1.75
Dust Flower. The—Basil King: (H. & S.)..$2.00
Dust of Desire—Margaret Peterson ; (Good-

child) $2.00
Dust of the Desert— Robert Welles Ritchie

(L.G.) $2.00

E
East of Suez—Somerset Maugham ; (McC. &

S.) $2.00
Eight Strokes of the Clock; The—Maurice
LeBlanc: (Goodchild) $2.00

Enchanted Country; The—Joan Sutherland
(H. & S.) $1.75

Evil Shepherd. The E. Philip Oppenheim
(McC. & S.) $2.00

Eves of Love, The—Corra Harris: (McC. &
'S.) $1.75

Eyes of the Village, The—A. Terhune; (Good-
child) $2.00

Far To Seek—Maud Diver: (Ryerson) $2.00

Fair Harbor—J. C. Lincoln: (McLeod) $2.00

Fighting Edge; The — William MacLeod
Raine: (Allen) $2.00

First Person Singular; The—William Rose
Benet (McC. & S.) $1.75

Five Nights at the Five Pines—Avery Gaufl :

(Goodchild) $2.00
Flaming Jewel, The—Robert W. Chambers:

(McC. & S.) $1.75
Flash of Gold, The—Francis R. Bellamy;

(Gundy) $1.75
Fleet of the Golden Funnels. The—D. R. L.
Howarth: (Ryerson) $2.00

Flowing Gold—Rex Beach: (H. & S.) $2.00
Fool's Hill—Leona Dalrymple; (Goodchild) .$2.00

For Richer, For Poorer—Harold M. Arm-
strong, (Macmillan) $2.00

Foursquare—Grace S. Richmond; (Gundy) .$1.75
From a Bench in Our Square—Samuel Hop-

kins Adams (Allen) $2.00
Frontiers of the After-Life Edward C. Ran-

dall; (Macmillan) J-2.00

Frozen Justice— Ejnar Mikkelsen ; I Macmil-
lan) H.75

Fugitive Millionaire, -A — Anthony Carlyle
(Allen) $2.00

Further Adventures of Lad— Albert Payson
Terhune; (McC. & S.) $2.00

G
Gates of Olivet, The

—

Lucille Borden ; (Mac-
millan) $2.00

Germinie Lacerteux—Edmond and Jules de
Goncourt ; (Macmillan) $

Girl from Montana, The— Mrs. Grace Living-
stone Hill; (Goodchild) $200

Girl Who Defied the World. The — Joseph
Hocking; (H. & S.) $1-75

Glimpses of the Moon, The—Edith Wharton:
(McLeod) $2.00

Glint of Wings—Cleveland Moffett : (McC. &
S.) $2.00

God's Green Country—Ethel M. Chapman

:

(Ryerson) «-7S
Gold-Killer—John Prosper; (McC. & S.) ..$1.75

Goodly Fellowship, The — Rachel Capen
Schailffer; (Macmillan) $150

Goose Man, The—Jacob Wassermann : (Good-

child) S3.00

Granite and Clay—Sara Ware Bassett (McC.
& S.) *2 -<x>

Gray Phantom's Return, The—Herman Lan-
don; (McLeod) *l-9«

Green Goddess. The—Louise J. Miln ; (Good-

child) *2°0
Greenmantle—John Buchan : (Nelson)

Green Moth, The— G. D. Mftton and J. G.

Scott: (Goodchild) *2.00

Green Overcoat, The Hilaire Belloc; (Good-

child) JS-w
Green Sea Island—Victor Bridges: (Ryerson) $2 00

Greers: The— Henry Kitchell Webster: (Mc-

Leod) * 2 - 50

H
Hall and The Grange, The—Archibald Marsh-

all; (Ryerson) *2 *°

Happy Warrior, The—A. S. M. Hutchinson :

(McC. & S.) .tl™
Happy Fool, The—John Palmer: (McLeod) $2.50

Harvest of Javelin—Bertram Atkey: (McC.

& S.) .....$1.75

Hawk of Egypt, The—Joan Conquest; (Good-

child) *2 - 00

Head of the House of Coombe. The Francis

Hodgson, Burnett, (McC. & S.) $2.50

Heart of Canyon, Pass, The — Thos. K.

Holmes: (Ryerson) *1 7B

Heart of Cherry McBain, The Douglass Dur-

kin (Reprint) (H. &. S.I $ -85

Heart of Little Shikara, The—Edison Marsh-
all ; (L. G.) *2.00

Helen of the Old House—Harold Bell Wright
(Ryerson) $2.00

Hepplestall's— H. Briprhouse : (Goodchild) ..$2.00

Her Unwelcome Husband—W. L. George

:

(H. & S.) ,?2.25
Heritage of the Hills, The—Arthur P. Hank-

ins ; (Ryerson) $1.75

Hidden Gold—W. Anthony; (Goodchild) ...$2.00

Hidden Places, The— Bertrand W. Sinclair;

(Ryerson) $ 2 -0°

Hidden Riches, The — David Lyall, (H. &
s .) $1.75

Highland Host, The — Arthur Fetterless

;

( Copp Clark ) $2(>

Hirondelle—Henry C. Rowland; (H.&S.) ..$2.00

Hoax—Anon.; (McC. & S.) $1-75

Homesteaders, The—Robert Stead: (Reprint)

(H. & S.) * -«5

Hornet's Nest—Andrew Soutar : (Ryerson) $1.75

Hound of Heaven, The—Francis Thompson;
(Ryerson) $2.00

House of Delusion, The—Rupert S. Holland

:

(Ryerson) $1.75

House of Five Swords, The—Tupper; (McC.
& S.) W-«

House of Mohun, The—George Bibbs : i Mc-
Leod) *2.O0

Hunting Tower—John Buchan: (H. & S.) W.7B

I

Idol of Paris, The—Mme. Sarah Bernhardt:
(Goodchild) $2.00

If Winter Comes—Leather Binding ; A.S.M.
Hutchinson; (McC. & S.) $2.50
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Imaginary Marriage, The- H. St. John Coop-
er: (Ryerson) $1.75

In a Fishing Country— W. H. Blake; Mac-
millan) $1.75

In the Days of Poor Richard—Irving Bachel-
ler; (McLeod) $2.00

In Jeopardy—Van Tassel Sutphen ; (H. &
S.) $2.00

In the Mayor's Parlor—J. S. Fletcher; Good-
child) $2.00

Indellible—Elliott H. Paul ;. (Allen) S2.00

Indian Summer—Emily Grant Hutchings ;

(Macmillan) £2.00
Instrument of the Gods and Other Stories

of the Sea, An—Lincoln Colcord ; I Mac-
millan) $1.90

Intrusion—Beatrice Kean Seymour; (Good-
child! $2.00

Isle of Seven Moons ; The—Robert Gordon
Anderson; (Ryerson) $1.75

J
Jack and I in Lotus Land— Francis Little

;

(H. & S.) $1.50
Jane Journeys On—Ruth Comfort Mitchell;

(Ryerson I $1.75
Jirr.mie Dale and the Phanton Clue—Frank

L. Packard: (Copp Clark) $2.00
Jiminy—Gilbert W. Gabriel; (McC. & S.) $1.75
Joan of Arc of the Northwoods — Holman
Day; ( H. & S.) $2.00

John Burnet of Barns—John Buchan; (Nel-
son! $

Judith of the Godless Valley—Honore Will-
sie : iGoodchildl $2.00

Judge, The—Rebecca West: (McC. & S.) ..$1.75
Judy of York Hill -Ethel Humor; (Allen) .$1.75
Jungle Girl. The—Liedt.-Col. Gordon Casser-

ly; (McLeod) $1.75
Just Steward, The—Richard Dehan ; (McC.
& S.) $2.00

K
Key of Dreams, The— L. Adam Beck; (McC.
A S.) $2.00

Kindred of the Dust— Peter B. Kyne ; (Copp
Clark) $ .85

King's Arrow, The—H. A. Codv; (McC. &
S.I $2.00

Kingmakers. The — Burton E. Stevenson

;

(Goodchild) $2.00
Kingmakers, The—Burton E. Stevenson; (L.

G.) $2.00
Knut Hamsun—Hanna Astrup Larsen ; (Mac-
millan) $1.50

L
La Vallee Bleue— J. des Gachons (Nelson) $ .60
La Vie d'un Simple—E. Guillaumin (Nel-

son) $.60
Lanty Hanlan — Patrick MacGill: (McC.
& S.) $1.75

Last Mile, The—Frank A. McAlister

;

(Gundy) $1.75
Les Eaux Printanieres—Tourgueneff, (Nel-

son I $ .60
Letters to a Djinn—Grace Z. Stone (Good-

child) $2.00
Lilian—Arnold Bennett: (McC. & S.) $2.00
Lily—Hugh Wiley; (Macmillan) $2.00
Listen to These — Thomas L. Masson

:

(Gundy) $1.50
Little Leaven. A—Katharine Gray; (Good-

child) $2.00
Lofter Limited—?" - Pitman: (McC. & S.) $1.75
Log-Cabin Lady, The Anonymous ; (McC. &

S.) $2.00
London Spv, The—Thomas Burke; (McC. &

S.) $1.75
Lonesome Town— Ethel and James Dor-
rance : (Goodchild! $2.00

Lost Lady of Old Years, A—John Buchan :

(Nelson) f
Love and Friendship—Jane Austen; (Good-

child) $1.75
Love Will Never Die—Jack Ruthen; (H. &

S.) $ .85
Love S«ory of Aliette Brunton, The—Gilbert
Frankau : (Goodchild) $2.00

Love Storv of A Movie Star, The—Anon. :

(McLeod) .- $1.25

M
MacBrides. The—John Sillars : (Ryerson) ..$1.75
Man in Gray, The—Thomas Cixon ; (Ryer-

son) $2.00
Man on the Other Side. The— Ada Barnett

:

(Goodchild) $2.00
Man in the Twilight, The Ridgwell Cullum :

(Ryerson) $2.00
Man Who Lived In a Shoe, The—Henry Jas.
Forman; (L. G.) $2.00

Man Who Knew Too Much, The—Gilbert K.
Chesterton; (H. & S.) $2.00

Manslaughter — Alice Duer Miller (Ryer-
son) $2.00

Maria Chapdelaine—Louis Hemon : (Mac-
millan) $3.00

Mary Lee— Geoffrey Dennis: (Macmillan) $2.50
Master of Man, The—Hall Cain: (Ryerson( $2.00
McCarty, Incog.—Isabel Ostrander: (Good-

child) $2.00
Mendoza and a Little Lady— William Craine;

(Goodchild) $2.00

Mercy of Allah, The—Hilaire Belloc ; (Ryer-
son) $2.00

Michael Forunati—Agnes Egerton Castle ;

(H. & S.) $175
Midnight—Octavus Roy Cohen; (Goodchild) $2.00
Middle of Things, The—J. S. Fletcher; (Mac

millan) $2.00
Millions—Ernest Poole; (Macmillan) $

Million Dollar Suitcase, The—A. McGowan
and P. Newberry; (Goodchild) $2.00

Minister of Grace, A—Margaret Widdemer

;

(McLeod) M..7S
Miracles of Clara Van Haag, The—Johannes

Buchholtz; (Macmillan) $2.50
Mirandy Exhorts—Emma Speed Sampson ;

(Copp Clark) $2.00
M'Lord of the White Road—Cedric Fraser

;

(Goodchild) $2.00
Monte Cristo— (6 vols.) A. Dumas (Nelson) $ .60
Moon Rock—Arthur J. Rees ; (Ryerson! ..$1.75
Mortimer's Gold—Harold Horn; (H. & S.) $1.75
Moth Decides, The—Edward Alden Jewell :

(Macmillan) ., $2.50
Mother of All Living, The—Robert Keable

;

(Goodchild) .*2.00
Mcunta'n School-Teacher, The- Melville Dav-

isson Post; (McC. & S.) $1.50
Mr. Knox's Country, In — Sommerville and
Ross (Nelson) $ .50

Mr. Prohack—Arnold Bennett; (McC. & S.I $2.00
Mr. Standfast—John Buchan: (Nelson) ..$ .50
Mummers in Mufti— Philip Curtiss ; ( Good-

child) $2.00
My Discovery of England—Stephen Leacock ;

(Gundy) $1.50
Mystery Girl, The—Carolyn Wells: (Good-

child) $2.00
Mystery of the Hidden Room, The—Marion

Harvey: (McLeod) $1.75

N
Nana- Emile Zola: (Macmillan) S
Narcissus—Evelyn Scott; (McLeod) $1.75
Nene—Ernest Perochon ; (McC. & S.) $1.75
Neighbors Robert Stead; (H. & S. ) f\. 75
Neruda : A Romance of the Foreign Born

—

John Murray Gibbon: (McC. & S.) $2.00
New Erris—Robert W. Chambers; (McC. &

S.) $1.75
New Novel— Jerome J. Jerome; (McC. &

S.) — $1.75
New World, The—Witter Bynner; (Macmil-

lan) $1.25
Nightfall—Anthony Pryde ; (Rverson) .... VZ.00
Ninon—Margaret Peterson: (McC. & S.) ..$1.75
Nobody's Boy—Hector Malot ; (Ryerson) ...$1.75
Nobody's Girl —Hector Malot; (Ryerson) ...$2.00
Northwest—Harold Bindloss ; (McLeod) ...$1.75

O
Old Crow— Alice Brown; (Macmillan) ....$2.00
Old Grey Gods, The—A. G. Hales; (H. &

S.) $1.75
Old House, The— Cecile Tormay: (Goodchild) $2.00
On Tiptoe (A New "Blazed Trail" Story)

—

Stewart E. White: (McC. & S.) $2.00
Once Aboard the Lugger—A. S. M. Hutchin-

son : (McC. & S.) $2.50
One Man in His Time — Ellen Glasgow

:

(Gundy) *2 00
One of Ours—Willa Cather ; (Macmillan) $2.50
One Thing is Certain—Sophie Kerr; McC. &

S.) $1.75
Or« World at a Time—Margaret Fuller

;

(Goodchild) $2.00
Openway—Archie P. McKishnie ; (H. & S.) $1.25
Ordeal of Honor, An — Anthony Pryde

;

(Goodchild) $2.00
Out of the Darkness—C. J. Dutton : (Good-

child $2.00
Over 'Ere and Back Home—P. O'D (Peter

O'Donovan) (McC. & S.) $2.00
Over Life's Edge—Victoria Cross; (Good-

child) S2.00
Ovington's Bank— Stanley J. Weyman: (Ry-
erson) $2.00

P
Patuffa's Career—Beatrice Harraden; (H.

S.) $1.75
Pen'tent. The—Edna Worthley Underwood :

(Allen) S2.00
Peradventure—Robert Kenble : (Goodchild) $2.00
Peregrine's Progress—Jeffrey Farnol ; (Ryer-
son) $2.00

Pi«-k ;ng Winners With Major Miles- L. B.

Yates: (McLeod) $1.75

Plavs^Floyd Dell: (Macmillan) $2.00
Poindexter, Colored, J. — Irwin S. Cobb

:

(McC. & S.) $175
Po ;"on»d Paradise ; The—Robert W. Service :

(McC. & S.) *2.00
Poor Man. The—Stella Benson: (Marmil'an) $

Preiiid'ce* : Third Series—H. L. Mencken:
(McC. * S.) "2.50

Prester. John—John Buchan ; (Nelson) .... $—'

—

Price of Exile, The—W. J. Makin : (Good-
child) $2.00

Prodin-al Daughters—Joseph Hocking: (McC
& S.) $1.75

Pr«—*«••< Isle, The—Laurids Brunn : Mac-
millan) S2.00

Purple Springs—Nellie L. McChmg: (Allen) $1.50

Q
Qualified Adventurer, The— Selwyn Jepson ;

(Ryerson) $1.75
Queen of Karmania, The—Marie Van Vorst;

(Goodchild) $2.00
Quest, The— Pi/o Baoria; (Macmillan) $2.50
Quest, The—Helen Hull: (Macmillan) $

R
Rackhouse— Geo. Agnew Chamberlain ; (H.
& S.) $2.00

Rapids, The—Allan Sullivan; (Copp Clark) $ .85

Ravensdene Court—J. S. Fletcher; (Mac-
millan) $2.00

Rectory Family, The—Clintons of Kencote,
. .The— Archibald Marshall; (Ryerson) $2.00
Red Garden, The—Henning Kehler ; (Mac-

millan) $2.00
Red House Mystery —A. A. Milne; (Good-

child) $2.00
Red Knight, The— F. Brett Young ; (Ryer-
son $1.75

Red Lock, The—David Anderson; (McLeod) $1.75
Red Redmaynes, The—Eden Fhillpotts ; (Mac-

millan)
Refiner's Fire, The—Ralph Connor; (McC. &

S.) $2.00
Rest Hollow Mystery, The—Rebecca N. Por-

ter ; ( Goodchild ) $2.00
Return of Alfred, The—Author of "Patricia

Brent; (McC. & S.) $1.75
Return of Blue Pete, The — Luke Allen

:

(McC. & S.) $2.00
R'ch Little Poor Boy, The Eleanor Gates ;

(Goodchild) $2.00
Riders Up !—Gerald Beaumont: (Goodchild! $2.00
Rita Coventry—Julian Street; I Gundy I ... .$1.75

Robert Gregorv—John Owen; ( H. & S. I . . . . $1.75

Robin—F. H. Burnett (McC. & S.) $2.00
Road to Romance, The—Andrew Soutar :

(Ryerson) $1.75
Romance of a Million Dollars, The—Eliza-
beth Dejeans; (McLeod) $1.75

Room. The—G. B. Stern; (Macmillan) $-2.50

Rope—Hoi worthy Hall; (L. G.) $2.00

Rope— Holworthy Hall: (Goodchild) $2.00

Rosemary—Josephine Lawrence; (Ryerson! $1.75

Ro=senal— (Author of "Tell England":
Ernest Raymond: (McC. & S.) $175

Rrueh Hewn Dorothy Canfield: (McLeod) $2.00

Rover. The—Joseph Conrad; (Ryerson) $2.00

S

Sacrifice-S. F. Whitman; (Goodchild) $2.00

Saddle Sengs—H. H. Knibbs; (Allen) $1.50

Saint Teresa—Henrv Sydnor Harrison; (Al-

len) $2.00

Salt Seas and Sailormen— Frederick William
Wallace: ( H. & S.) , $1.75

Sam Blick's Diarv — Steven C. Noland

:

(H. & S.) $2.00

Sea Wrack— Vere Hutchinson: (Goodchild) . .$2.00

Second Flowering, The—Samuel Gordon ;

(Goodchild) $2.00

Secret Cards J. J. Bell; (H. & S.) $1.75

Secret Power, The—'Marie Corelli ; (Ryer-
son) $2.00

Secret Toll, The-^Paul and Mable Thorne

;

(Goodchild) $2.00

Seeds of Pine— (New Edition) Janey Canuck;
(H. & S.) M.26

Selected Stories from O. Henry— (Gundy) $1.75

Shacklocker, The—Frederick William Wal-
lace: (H. & S.) $1-75

Shadow's Edge, The— Frederick Bending; (H.

& S.) $1-75

Shadow of the East. The—E. M. Hull, author
of "The Sheik"; (McC. & S.) $2.00

Sheakespeare and the Heart of a Child—Ger-

trude Slaughter: (Macmillan) $

Shepherds of the Wild—Edison Marshall ; (Ry-
erson) $1.75

Shifting Sands—Mrs. Patrick MacGill ; (McC.
& S.) *L75

Silas Braun.ton—J. Mills Whitham ; (Mac-
millan $

Silver Cross—Mary Johnston; (Ryerson) ..$2.00

Sin of M. Pettipon, The—Richard Connell:

(McC. & S.) $1.75

S :mon Called Peter—Robert Keable; (Good-
child) $2.00

Skeeters Kirby—Edgar Lee Masters; (Mac-
millan) $

Skippv Bedelle—Owen Johnson; (Goodchild) $2.00

Skv Line of Spruce, The—Edison Marshall

:

(L. G.) $2.00

Slimtonian Socker—Everett Macdonald ; (Ry-
erson) $1.75

Sleeping Fires—Gertrude Atherton; (Good-
child) $2.00

Some Distinguished Americans—Harvey O'-

Higgins; (H. & S.) $2.00

Son of the Middle Border, a Daughter of the

Middle Border, A—Hamlin Garland ; (Mac-
millan) $4.00

Son of the Sahara, A—Louise Gerard : (Good-
child) $2.00

Songs of Challenge—Robert Frothingham

:

(Allen) $2.50
Souls for Sale — (New Edition) Rupert
Hughes; (H. & S.) $2.00

South of the Line—Ralph Stock: (Gundy) $1.75
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Spellbinders, The—Margaret Banning; (McC.
& S.) n.75

Spinster Aunt, The Edward Burke; I McC.
& S.) M.76

Stories from Uganda— Mrs. George Basker-
ville; iMacmillan I $

Stretton Street Affair, The Wm. Le Queux.
(McC. & .S.i $1.75

Street Below. The Ruby M. Ayres : ( H. &
S.) $1.75

Stubble—George Lomms ; iGundy) $1.75
Sub-Conscious Courtship, The— Berta Ruck

;

(H. & S.I $1.75
Sundry Accounts - Irvin S. Cobb: I McC. &

S.I $2.00
Sunny San— Onoto Watanna ; (McC. & S.) $2.00
Support—Margaret Ashraun ; iMacmillan) J
Sussex Gorse— Sheila Kaye-Smith; (McC. &

S. i $1.50
Swami's Curse, The -F. E. Penny: (H. &

S.) $1.75
S rn and the Mule, The Delia MacLeod';

I Allen I $2.00

T
Tales rf the Jazz Age, The F. Scott Fitz-

gerald : i Copp Clark I $2.00
Tale of Triona. The W. J. Locke; (McC.
& S.I $2.00

Tarrant of Tin Spout— Henry Oyen ; I McC.
& S.I $1.75

Tell England Earnest Raymond; (McC. &
Si M.75

The Van Roon—J. C. Snaith: iMcLeod) $2.00
Things We Haye. The—John Middleton Mur-

ray :
i Allen I $2.00

Thirty-Nine Steps and The Power House

—

John Buchan : (Nelson) $
This Freedom -I The biggest book this year)

A. S. M. Hutchinson: (McC. & S.) $2.00
Three Black Bags Marion P. Angellotti;

(Goodchild) $2.00
The Three F'res Amelia Josephine Burr;

(Macmillanl $1.75
Three Godfathers, The Peter B. Kyne ;

(Copp Clark I $1.00
Three Loyers. The Frank Swinnerton: (Ry-

erson) ." $2.00
Three Men and a Maid—G. P. Wod >Kv,,e •

(McC. & S.I $1.75
Through the Shadows—Cyril Alington : I Mjc-

millan) $175
Tides of Deal, The- Latt-i Griswr.'d : Mac-

millan) $
Timber Pirate The—Chris'onher C. Jenkins:

(McC. & S.) $2.00
To Tell You the Truth Leonard Merrick

:

<H. & S.I $1.75
To-Morrow We Diet—Nina Wilcox Putman :

(McC. & S.) $1.00
Trail of Conflict Emily Loring; (Copp

Clark) $2.00
Trail of the Whi.'e Mule. The—B. M. Bower:

(McC. & S. I $1.75
Treasure Island Rob^-t T.nuis Stevenson:

(McC. & S.i $5.00
Tramping Methodist—Sh"iU Rave-Smith :

(McC. & S.) $1.50
Tremendous Event, The— Maurice Leblanc:

(Goodchild) $2.00
Trilby May Crashes In S»we'l Ford: (H. &

S.) $2.00
Triumph of th» Sc»H»t Pimn°rn»l, The —

Barroness Orczy : (H. & S.) $1.75

Tutors' Lane—Wilmarth Lewis; (Macmil-
lan) $1.75

Twenty-first Burr, The— Victor Lauriston

;

(McC. & S.) $2.00

Two Gun Sue— D. Grant; (Goodchild) $2.00

Two Windows, The—Mary Cleland ; I H. &
S.) $1.76

U
Un Vaincu—Jean de la Brete; (Nelson) ..$ .60

Under the Law—Edwina Stanton Babcock;
I Copp Clark) £2.00

Universal Peace- Louis Couperus ; (McC. &
S.) $2.00

LTndertaker's Garland, The—John Peale Bish-
op and Edmund Wilson. Jr.. (Macmillanl $2.00

Unspeakable Gentleman, The—J. P. Mar-
quand: (Copp Clark) $2.00

V
Vallev of Content, The—Blanche Upright;

(MeLeodl $1.00

Van Loan Memorial Edition 1 5 Volumes)
Charles E. Van Loan; (McC. & S.) per
set $25.00

Vanderdecken H. de Vere Stacpoole I Good1-

child) $2.00
Van :shing Points Alice Brown; iMacmil-

lan) $2.00
Vehement Flame. The—Margaret Deland ;

(H. & S.I 52 CO
Vicar of Wakefield, The

—

Oliver Goldsmith :

(Macmillan) * .60

Viola Gwvn George Barr McCutcheon : ( Ry-
erson) $2.00

Vision of Desire, The—Margaret Pedlar:
(H. & S.) $1.75

W
Wanderer of the Wasteland (Jan. 19231

Zane Grey: (H. & S.) $2 00

Watcher by the Threshold. The John Bu-
chan: (Nelson) $

Wav of Revelation lA novel of five years)
Wilfrid Ewarf (Goodchild! $2.00

Wavfarer. The James Edward Ward: I Mac
millan) $150

Whelps of the Wolf George Marsh; (Copp-
ClBrk) $2 00

W-st!—Charles V Seltzer: IGoodchi'd) ...52.00

Wh^n Kansas Was Young T. A. McNeal :

(Marmillan) M.60
Where the Sun Swi-.rs North Barrett Wil-

loughbv: (Goodchid) $2.00

Wh»re Your Trea^ur* Is—John Hastings
Turner: I McC. & S.) $1.75

Who Was Jan^? Evevn Sharp: (Macmil-
lan) $1.75

\V : shes Limit*-'—W. A. Darlington: (McC.
*• S.) $1.75

W'-'snoring Si--" Harry Drago and Joseph
\To„| . GoodH'-'t $2 00

W'"-" Bloweth Th-—Donn Byrne: (Good-
cV> : Mi .. $2.00

World's Illi"! ; rn The Jacob W~s?enmnn
(Goodchild i $5.00

Y
Yello- Popny. The—D. K. Broster: (Good-

child! 52. CO

Y-I'nw Streak The—Valentine William; •

(McC. & S.) M.75
Z

Zuleika Dobson—Max Beerbohm ; (Ryerson! $2 00

FOR THE LITTLE FOLK

A
Adventurers All—K. M. Eady (Nelson) . . .$
Adventures cf Diggeldy Dan, The—Eduard P.
Norwood: (McC. and S.) $1.75

Adventures of Pat and Matty— (Nelson)
Andy Blake 'n Advertising—Edward Edson

Lee: (Goodchild! $2.00
Animal Life in Field and Garden—Jean-Henri

Fahre; (Goodchild) $3.00
Arabian Nights, The— Padriac Colum : (Mac-

millanl $2.50
At Hillsdale High—Earl Reed Silvers; (Good-

child! $2.00
At Sea With Joseph Conrad—Captain J. G.

Sutherland: (Allen) 54.00

B

Bedtime Series— I Nelson) ? .30

Re<\ Paul and Babs— (Nelson).
Before the White Man Came— (Illustrated)

Mnhel Burkholder ; (McC. & S.) $2.00
I IrV'an Legends of Canada.)

Blarkheard. Buccaneer — Ralph D. Paine:
(Copo Clark! 52 50

Plue Magic— Edith Ballinger; (Goodchild) $1.75

B'u^ P<-arl. The—Samuel Scoville : (Good-

child) $2.00

Bluebeard— Clifton Johnston: (Goodchild I $ .75

Boarded-up House, The—Lorinda M. Bryant :

(Goodchild) $2.00

Book of the Microscope, A— Frederick Col-

lins; (Goodchild) $1.75

Book of Noble Dogs, The — E^telle Ross :

(Goodchild) *2.25

Book of Prayers For Bovs. A Colin Camp-
bell Clements; (Goodchild) ... •. M.50

Book of Radio, Telephone an<l Telegraph.
The— A. F. Collins: (Goodchild) $1.50

Boy's Book of the Whaler, The—A. Hyatt
Verrill: (McC. & S.) $165

Book of Wireless. Telephone and Telegraph,
The— A. Frederick Collins: (Goodchild) $1.75

Boy Explorers Across Borneo, The—Warren
H. Miller: (H. & S.) $1.75

Boy Jesus and His Companions, The—Rufus^
M. Jones; (Macmillan) $1.60

Bcv Scouts on Special Service- Charles Henry
Lerrigo; (McC. & S.) $1-75

Boy Scouts in the Wilderness—Samuel Sco-
ville: (Goodchild) 52.00

Bov Scouts' Year Book. The Edited by F.

K Mathiews; (Goodchild) $2.00

T>-.-;-d Cit : es> Jennie Ha'l : (Macmillan) $2.50

By Star and Compass — W. S. Wallace

;

( Gundy) $ 25
C

Captain Chub--Ralph Henry Barbour; (Good-
child) $2.00

Captain Kitty Colonial—Lucy Foster Madi-
son; (Copp Clark) $2.50

Caroline at College— Lela Horn Richards ;

(McC. & S.) $1.75
Castaways of Hope Island, The— H. A. Hink-

son : (Nelson) ... $
Charlie and H s Kitten Topsy- Helen Hill
and Violet Maxwell; I Macmillan I $1.00

Children of Anc'en.t Rome — L. Lamprey

;

iMcC. & S.) $1.50
Children's Bible, The— (Coup Clark) $3.75
Children's Book, The Frances Hodgson Bur-

nett; (Ryerson) J
Children's Book of Celebrated Pictures, The
-Lorinda M. Bryant: (Goodchild) $3.00

Children's Book of Christmas, The—J. C.
Dier; iMacmillan) $1.50

Children's Old Testament. The E. B. Trist :

(Macmillan) $8.50
Children Who Followed the Piper, The

Padriac Colum: (Macmillanl $2.00
Chimney Corner Bubble Book, The— I H. &

s.i $1.85
Christmas Light— Ethel Calvert Phillips

;

(Allen) $1.50
Chummy Book, The— (Nelson) $1.75
Collin's Children's Annual—(Goodchild) $1.21
Co&lpIcL Bauio Dunk, ine.—R. F. Yates Mid

L. G. Patent; (Goodchild) 52 00

Connie Morgan in the Fur Country— I Goodchild I

Connie Morgan in Alaska— (Goodchild)
Connie Morgan with (he Mounted— (Goodchild i

Connie Morgan in the Lumber Camps- (G
childl. J. B. Hendryx : Each $2.00

Corner In William, A— Fannie Kilbourne

;

(L. G. ) $1.76
Coxswain of the Eight—Ralph Henry Bar-

bour: IGoodchild) $2.00
Crimson Patch, The— Augusta Hudell Sea-
man; (Goodchild) $2.00

Crimson Sweater Ralph Henry Barbour;
(Goodchild! $2.00

Crofton Chums — Ralph Henry Barbour

:

(Goodchild) $2.00

D
Daddy's Lad—E. L. Haverfield ; (Nelson) $

Dan Quin of the Navy — Captain Beach

:

iMacmillan) 52.50
Dan's Tomorrow— William Heyliger ; (Good-

child) $2.00
Daniel Boone and the Wilderness Road—H.
Addington Bruce; (Macmillan) $1.75

David Ives- -Arthur Stanwood Pier; (Allen) $2.00
Debating for Boys- William Horton Foster;

I Macmillan) $1.50
Debby's Y<-ar Marguerite Curtis; (L. G.) $1.75
Deep Sea Hunters, The— A. Verrill; (Good-

child! $2.00
Diamond Rock

—

3. Macdonald Oxley; (Nel-
son) $

Dog Heroes of Many ,Lands Sarah Noble
Ives; (Goodchild) $2.00

Dragcn's Secret The— August! Huiell Sea-
m-n: (Goodchild) 52.00

Dr!>ke and the Adventurer's Cup — Isabel
Hornibrook : (McC. & S.) $1.75

Dusty Star Olaf Baker; (L. G.) $2.00

P-'ch Courage ^nd Other Stories—Jack Lon-
don ; (Macmillan) $1.75

E
Empire Library. (New Titles) Won by a

Try—Gunby Hadath : (McC. & S.) $1.50

Expelled From School- E. Oxenham : (Ryer-
son I $1.50

F
Fairy Book, The—Miss Mulock; (H. & S.) $2.00

Fairy Ring, The—Miss Mulock; (Gundy) ... .$1.50

Fairy Tales Every Child Should Know—Ham-
ilton Wright Mabie: (Gundy) $1.7"

Fairy Tales From Far and Near—Katherine
Pyle: (McC. & S.) 52.00

Favorite French Fairy Tales—Barbara Doug-
las : IGoodchild) $2.00

The Fello-v Who Won— Andrew Home; (Nel-

son ) -^ • •••

Field. F-rest and Farm—Jean Henri Fabre :

(Goodchild) $3.00

Flower of Fortun-. The—E. B. & A. A.
Knipe; (Goodch 11) I!

Fortune of the li Ms* The—Edil I B, ,!

inger ; ( Goodch M) Il

Frank's First Ti f r.i - Hi ^ld Avery, i> i

son )

From Tenderfoot to Scout—A. C. Ruddy;
(Goodchild) 51.00

Fur Sign—Hal. G. Evarts: (McC & S.) .... 51.65

Further Adventures of Mollie Waddy and
Tony— Paul Waitt ; (Goodchddl 51.00

Games for the P'avground. Homo School.

and Gvmnasium—Jessie H. Banfie'd: (Mac-
millan)

G'ft From the S»a, A— (Nelson)
Girl From The Bush, The—E. L. Haverfield ;

(Ryerson) 51.50

Girls of St. Alaves, The—E. L. Haverfield

:

I Ryerson) 51.50
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Girl Next Door, The—Lorinda M. Bryant

;

( Goodchild ) $2.00
Gladys or Gwenyth—E. Everett Green; (Nel-
son)

Golden Fairy Tales— I Nelson)
"Grimm's Fairy Tales"— ICopp Clark) $3.50
Grimm's Fairy Stories—John Gruelle ; I Ryer-

son)

H
Happy Acve.-;ture, The—Edith Ballinger;

(Goodchild) $2.00
Harry's Island—Ralph Henry Barboux

;

(Goodchild i $2.00
Helga anti the White Peacock—By Cornelia

Meigs; (Macmillan) $1.00
Hill of Adventure, The—Adair Aldon; (Good-

child) $2.00
I: p Pickers. The— Flavia Camp Canfield;

(Goodchild) tt.76
Hunting: of the Snark, The Lewis Carroll

;

(Macmillan I $1.00
Inca Emerald, The— Samuel Scoville; (Good-

child) $2.00
Inca Land—Hiram Bingham; (Allen) $5.00
Including- Mother— Margaret Ashmun ; (Mac-

millan) $1.75
Indoor Games and Amusements—Ruth Blak-

ely : (Ryerson) $1.25
Islands of Magic, The—Elsie Spicer Eells :

(Goodchild) $2.00
Is There A Santa Claus? Jacob Riis ; I Mac-

millan)

J

.Irne Jones—Katharine Haviland Taylor

:

(Goodchild) $1.75

JANICE DAY SERIES

H. B. Long. 75 cents each.
Janice Day, the Young Homemaker; (Goodchild).
Janice Day at Poketown ; (Goodchild).
Testing of Janice Day, The! (Goodchild).
Janice Day Wen, How— (Goodchild).
Mission of Janice Day, The; I Goodchild I.

Jataka Tales— Ellen C. Babbitt: I Good-
child) $1.50

Jolly Book. The— (Nelson) SI. 75
Jungle Spies. The- Tom Bevan ; (Ryerson) $1.50
Just So Stories- -Rudyard Kipling; (Gundy) . .$2.50

K
"Kabumpo in Oz" ( Copp Clark) $2.00
Kingsfcrd Quarter Ralph Henry Barbour .. $2.00
Kritters of the Kitchen K :ngdom—Aunt Jo
and Uncle George; ( McC. & S.) $1.50

L
Land of Play— (Ryerson).
Life of William Shakespeare John Quincy
Adams ; ( Allen I

I.il'le B'ack Bear: Little Brown Rooster-
Little Yellow Duck: Little Tan Terrier;
Little Foxes— E. A. Henry, D.D. : I Allen) $1.50

The Little Heiress—Margaret B. Clarke

:

(Nelson)
Littile Rajah. The— E. Hobart Hampden:
(Nelson)

Lucile. Bringer of Joy E. M. Duffield ;

(Goodchild) $0.75
Lucile, on the Heights E. M. Dv Afield

;"(Good-
child) $0.75

Lucile, The Torch Bearer E. M. Duffield ;

(Goodchild) $0 75
Lucile. Triumphant E. M. Duffield ; (Good-

child) $0.75

M
Mackay of Uganda— Mary Yule: (H. & S.).$1.75
Madamscourt—H. May Poynter; (Nelson)..
Madcap Judy—Katharine Oldmeadow : (Ryer-

son) $1.50
Mag.c Slipper. The—Mabel Ful'er Blodgett

;

(Goodchild) $1.00
Marv in California—Constance Johnson;

(Macmillan) $175
Master Skylark—John Bennett: (Goodchild) $2 00
MeKs-a-Across-the-Fence—Lorinda M. Bryant:

(Goodchild) $2 00
Memoirs of a London Doll. The— (Macmil-

' a
,'
1

» $1.50
Migh'v Mikko—Parker Fillmore; (Good-

chi'd) S3 00
Misadventures of Tootles ?nd Timothv, The—Mpr.iorie F. Seymour- (McC. & S.)....$0 50
M"<Wn Bf-'s L'brarv. The—Edited by Eric
Wood: (McC. & S.) $2.00

Something to Make—Hobbies.
The Outdoor Boy—The Bov's Workshop.
More About the Noahs end Tim Tossett—J.

F. Horrabin : (McC. .*- S.) $0 50
More Jataka Tale-—Ellon C R-bbitt

:'

(Goodchild) $150
Mo*t Wonderfu' St"—' in the Wo-'d. The
Amv le Feuv-e- <H. & S.t $175

MMi'er Hoo^o— T"'i = ti-ited;
( M"C. & S) ...S2 50

Mo(h«r Maod—'Mrs. Arthur; (Nelson) .

The Mysterv at Number Six—Augusta Huiell
Seaman: (Good'hild) $2.00

Myths Even- Child S^ou'd Know— Hamilton
Wright Mabie; I Gundy) $1.75

Ned Beale, Freshman—E. R. Silvers; (Good-
child) S2.00

O
ig So.i of Fire—Irving Crump; (McC. &

S.) $2.0u
bg. Son of Fire—By Irving Crump; I L.G.I $2.00
Openway—Archie P. McKishnie; ( H. & S.I S1.25
Our Dai ling's Annual—John F. Shaw; (Good-

child) |i.25
Our Humble Helpers—Jean Henri Fabre

:

(Goodchild) $3 00
Our Story Book— (Ryerson)
Outdoors and Us, The— Mary Carolyn Da vies;

(Copp Clark) $2.50
Outdoor Stories—Retold from St. Nicholas.;

(Goodchild I $1.60
Over the Hill and Far Away—Arthur Mee -

Prob. (H. & S.) .-2.00

Over Two Seas—Ralph Henry Barbour ;

(Goodchild) £2. 00

Party Painting Boak and My Easy Painting
Book, The i N'elson I $0.35

Patience Joan Outsider; (Canadian Story)—
Elsie Jeanette Oxenham ; (McC. & S.I ..$.1.60

Famous Patty Books, The— Popular Price
Edition; I McC. & S.) $1.00

1 Patty Fairfield. 2— Patty At Home.
' Patty in the City. 4 Patty's Sum-
mer Days. 5— Patty in Paris, I>— Patty's
Friends. 7— Patty's Pleasure Trip. 8

—

Patty's Success. —Patty's Motor Car.
10— Patty's Butterfly Days.

Peter's Adventure; I Nelson).
Phantom Gold Kenneth Payson Kempton :

'

(Goodchild) $2.00
Phillipa at the Chateau—Margaret Spald-

ing Gerry; I H. & S.) $1.75
Pied Piper, The Clifton Johnston: I Good-

child I $0.75
Pilgrim's Progress—Matthew : I Macmillan I $3.50
Pirates of Pebble Pond, The—Nancy M.

Hayes; (McC. & S.) $0.50
Play Up Queens Herbert Hayens ; (Ryer-
son) $1.50

'Pon a-Time Tales Richard A. Clarke: (McC.
& S.) $1.35

Posy Ring. The I Gundy ) $1.50
The Precious Gift- Theodora Wilson: (Ryer-
son) $2.00

Priscilla E Everett-Green : I Nelson )

Puppv Dcg's Talcs France; Kent: I Mac-
millan) $1.50

Puss Jr., and Rob nso- Cruso- Dvie Corey:
IH. & S.) • $0.75

Puss, Jr., and The Man in the Moon—David
Corey; ( H. & S.) $0.75

R
Radio for Amateurs— A. Hyatt Verrill ;

(Goodchild) $2.00
Radio Detectives. The—A. Hyatt Verrill

:

(Goodchild) $2.00
Radio Detectives in the Jungle, The—A.
Hyatt Verrill; (Goodchild) $2.00

Radio Detectives Southward Bound, The— A.
Hyatt Verrill; (Goodchild) $2.00

Radio Detectives Under the Sea, The—A.
Hyatt Verril; (Goodchild) $2.00

Radio—How to Make and Operate- Oliver
Goldsmith: (Goodchild) $0.25

Radio Telephonv '"r Everyone— L. M. Coeka-
day: (Goodchild) $1.50

Rainbow Gold—Sara Teasdale : (Macmillan) $2.50
Renfrew of the Royal Mounted— L. Y. Ersk-

ine: I Goodchild) $2.00
Rescued: (Nelson).
Rich Little Poor Boy, The—Eleanor Gates ;

(Goodchild) $2.00
Right End Emerson— R-\loh Henry Barboit:

(McC. & S.) $1.75
Roads of Adventure—Ralph D. Paine; (Al-

len) $5.00
Ronald's Bure'ar— (N<"'son).
Ror>t»h»ga Stories— C»r-I Snndburg: (Good-

child) $3.00

Sandman's Might-be si S'ories A'bbie Phil-
lies Walker: IH. * S) $0.75

Sandman'" Migh*-be-Si Stories—Abbie Phil-
ips Wilier: (H. & S) $0.75

S«ndy Flf-h— Cl ; fton L :»'"-
I Goodchild). . $1.75

Scott Burtrn end th- T : i»*hpr Thieves—By
E. G. Chevr-y: (Goodchild) $2.00

Scott's Quentin Durward—H. P. Williams :

(Goodchild) $1.00
Scott's The Talisman H. P. Williams; (Good-

child) $1.00
Scout's Book of Heroes, The—Sir Robert
Baden Powell : (Ryerson) $1.75

Scouting with Mad Anthony—Everett T.
Tomlinson ; (Goodchild) $2.00

Secret of Evervdav Things. The—Jean Henri
Fabre: (Goodchild) $3.00

Shakespeare and the Heart of a Ch : ld—Ger-
trude M. Slaughter: (Macmillan) $2.50

Ships »nd Soldiers— (Nelson) $0.1^
Holidays— (Nelson) SO 15

Silver Shoal Light—Edith Ballinger; (Good-
child) $.2.00

Sky Movies, The— Gaylord Johnson ; (Macmil-
lan) $1.50

Sleeping Beauty, The—Clifton Johnston ;

(Goodkrhild) $0.75
Slipper Point, The—Augusta Huiell Sea-
man; (Goodchild) $2.00

Solario, the Tailor— William Bowen ; (Mac-
millan) S2.00

Songs from Alice in Wonderland—E. B. Wal-
ter; (Macmillan) $5.00

Spotted Deer— R. Gregor : (Goodchild) $2.00
St. George and the Dragon— Clifton Johns-

ton ; ( Goodchild I $0.75
Stevenson Bubble Book, The— (H. & S.) $1.35
Story of Abraham, The— Bel! : (Goodchild) $0.75
Story-Book of Science. The Jean Henri
Fabre ; I Goodchild) $3.00

Story of David, the Idol of the People Bell

(Goodchild) » $0.75
Story of Jesus for Little People, The—Pell

(Goodchild) $0.75
Story of Joseph, the Dreamer, The—Pell

I Goodchild) SO. 75

Story of New England Whalers, The—John
R. Spears; (Macmillan) $1.50

Story of Paul, The— Pell; (Goodchild) $0.75
Sw'ss Twins, The—Lucy Fitch Perkins; (Al-

len) $1.75

Talking Beasts, The Kate Douglas Wiggins;
I Gundy) $1.50

Tav-Tav's Tales—Elizabeth Willis DeHuff;
(Goodchild) $2 .25

Team-Mates—Ralph Henrv Barbour; (Good-
child) $2.00

Ted and the Telephone Sara Ware Bassett

;

I McC. & S.I $1.03

Teddy Bear—(Nelson) 15c. Stories About
Jesus- -I Nelson 1 15c.

"Teenie Weenie Under a Rose Bush"— I Copp
Clark) $2.00

Three Sides of Paradise Green—Lorinda M.
Bryant: I Goodchild I

S2.00

Three Sioux Scouts. The Elmer Russell

Gregor; (Goodchild) $2.00

Tides of Deal, The— Griswold : (Macmillan) $1.75

Tom, Dick and Harriet- Ralph Henry Bar-
bour; I Goodchild I

$2.00

Tom Thumb Clifton Johnston: (Goodchild! 75c

Tot and Tim Annual; (Goodchild) $1.25

Tre 1 of the Spanish Horse, The James Wil-

lard Schultz; (Allen) $1-75

Trr.MmaWi B-v*s Annual. Th»— IH. & St $2 50

Treasure Mounta'n— Augusta Huiell Seaman ;

(Goodchild) $2-00

Turned-About Girls—Buelah Marie Dix : (Mac-
millan I

M-75
Twenty-four Unusual Stories— (Goodchild). $2.50

Twins' and Sal'y. The—"E. L. Haverfield :

i Nelson)

U
US And the B"ttle-Man—Edith Ballinger:

iGi.odchild) $1
""

Velvet Paws and Shinev Eyes— Carol Cassidiy

Cole; iH. & S.l S»76

W
Years, Th?—Katherine Tynan:

New

Wandering
(Allen)

Wa'er Babies, The—Charles Kingsley
Edition: ( Macmillan I

Way of Poetry John Drinkwater; (Allen I $2

What Shall We Do Now?—Dorothy Canfield;

i Goodchild )
$2

Whistling Jimps—Edna Turpin : (Goodchild) 82

White Company, The— (Copp Clark) $3.

Whitefoot the Wood Mouse—Thornton W.
Burgess: (McC. & S.) «•

Wilderness Honey—Frank Lillie Pollock;

(Goodchild) $2.

Will o' the Wasps—Margaret Warner Morley ;

I Goodchild) $1-

WMFam Carev (Missionary Biography)—
Rev. J. H Morrison: (H. & S.) $1.

\V'°d—A Girl of Dublin—Katharine Adams:
iMacmillan) " $1-

Woods-Rider. The- Frank Lillie Pollock

:

(Goodchild) $2.

Won in Warfare—Chas. H. Kenvon: (Nelson)
Th° W->n-*"rful Adventures of Nil?—Selma

Laeerlof- (Gundy) $1.'

Working Through at Lincoln High—Joseph
Gollorr.b: (Macmillan) SI.'

00

Young Alaskans o>" the M ;ssour\ The—Emer-
son Hough: (H. & S.) $2.00

Your Un'ted Stat-s—Henrv W. Elson

;

(Macmillian) $2.00

Zoo. The— (Nelson) 15c. Animals at Play
(Nelson) 15c.
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A
A. B. C.'s of Business, The—Henry S. Mc-

Kte: iMacmillan) $1.00
Adventure of Living, The—John St. Leo

Strachey : IH. & S.) $6.00
Adventure Square—Jean Guthrie-Smith

;

(H. & S.i $1.76
"Adventures in Home Makiifg" -Robert and

Elizabeth Shackleton : i Copp Clark) $4.00
Adventures in Swaziland—Owen R. O'Neil;

(Goodchild.) $5.00
After the Honeymoon —Louise Mason: iMrC.
& S.) $0.75

African Questions at the Paris Peace Con-
ference—George Louis Beer: iMacmillan

Agricultural Bloc, The—Hon. Arthur Capper
I Goodchild I

Albert Ballin Bernard Huldermann
; (McC.

& S $.4.00
All in a Life-Time — Henry Morgenthau :

(Gundy) J4 00
"All That Matters"-- Edgar A. Guest: i Copp

Clark) $2.50
American Poetry 1922—A Miscellany ( Good-

ohild I $2.25
Amid Snowy Wastes—Seton Gordon: (McC.
& S.I $5 oo

Anglo-South American Handbook for 1922
W. H. Koebel : IMacmillan) $7.50

AnfheVgy of Living Poets— A. St. J. Ad-
cock : IH. & S.) $2.00

Indiscreet Chronicle From The Pacific, An— B. L. Putnam Weale : I L.G.I $3.75
Introduction to the Chemistry of Radio Act-

ive Substances. An A. S. Russell, M \
D. Sc : i Macmillan I.

An Old Castle and Other Essays Caleb T.
Winchester; iMacmillan) $2.50

Archibald Lampman's Complete Poems (H.
& S. I $3 00

Ar* of Preaching. The- Dean Charles" R.
Brown. (Macmillan) $1.50

Arthur Pearson of St. Duns'an's— Sidney
Hark;

( H. & S. ) $, 7r>
Atto's of the Sun Fredrick O'Brien: (McC
a
&

.-
S)

^ , $500
Auct en Bridge Ma^» Clear A. E. Manning

Foster : i Goodchild) $1 76
Auction Bridee Standards—Wilbur C. White-

head i fjbodtehild) $2 2-

B
Balkan Peninsula. The— (Goodchild) Ferdin-
and Schevill

; (Goodchild) $5.00
Ballad of the Quest— Virna Sheard ; (McC.
& S.) $150

Be Your Own Decorator—Emily" Burba lik ;

(McC. & S.) $3 .00
Beginner s Guide to Harmony, The—Percy

A. Scholes : (Gundy) $0 75
Behind the Mirrors— (Goodchild) $3^00
Bible for School and Home Series, The J
Paterson-Smyth; (H. & S.) .'$135

Vol. 1—The Book of Genesis. Vol. 2—
Moses and the Exodus. Vol. 3—Joshua
and the Judges. Vol. 4—The Prophets
and Kings. Vol. 5—The Life of our Lord.

Biography of the ' Late Principal Alexander
White. D.D. IH. & S.) Prob. $4.50

Biology of the Seashore, The— F. W. Flattely
and C. L. Walton, M.Sc; (Macmillan) ..$5.00

Bird Biographies-Alice E. Ball: (McC. & S.) $3.50
Black Candle, The—Judge Emily Murphy;

(Allen) $2.00
Book of the American Spirit—Howard Pyle •

(H. & S.) $ 6 .5
Book of Buried Treasure, The—Ralph D.

Paine. Reissue. (Maomillan).
Book of Business Etiquette: (Gundy) $2.00
Book of Canadian Prose & Verse—E. A. K.
& E. H. Broadus ; (Macmillan!

Books and Characters—Lytton Strachey

;

(Goodchild) $4.00
Book of Decorative Furniture—By E. Foley;-

(Nelson) $18.00 set
Book of the Indian, The—Hamlin Garland

;

IH. * S.) $6.00
Book of the Long Grass—Dan Crawford

;

(H. & S.) $4.50
Book of Washington, The— Robert Shackleton;

(Cop,> Clark) $3.50
Bookless Lessons for the Teacher-Mother

—

Ella F. Lynch: (Macmillan I $1.75
Bovhood Consciousness of Christ, The—Rev.

P. J. Temple. S T.L. (Macmillan I $3.50
Braril Today and Tomorrow—L. E. Elliott

;

(Macmillan I.

British Colonial Pol :cy— George Louis Beer
(Macmillan I.

Br. Fmnire and World Peace— The Hon. New-
ton W. Rowell; (Gundy)

British Nature Book, The— S. N. Sedgwick

;

(Nelson) $3.25
Brother Andre- Geo. H. Ham; ( H. & S.)..$1.00
Building the Human Machine—Walter Camp;
(Gundy) $1.25

C

California; The American Period—Robert G.
Cleland, Ph.D.,; (Macmillan)

Call of the Mountains, The—LeRoy Jeffers
(Goodchild) $6.00

Call of the Mountains, The— LeRoy Jeffers.
F.R.G.S. (L.G.) $5.00

Canadian Treasury Reciter; (H. & S.) $0.30
Chalk Talk—J. W. Bengough : H. & S $1.50
Chance, Love, and Logic —Charles S. Pierce:

(Goodchild) $3.00
Chapters from Childhood: Reminiscences of

an, Artist's Granddaughter; (Goodchild i

Charity Organization Movement in the United
States, The—Frank D. Watson; (Mac-
millan) $3.50

Charm of the Middle Kingdom. The—James
Reid Marsh: (McC. & S. I $3.00

Chemical Technology and Analysis of Oils.
Fats and Waxes—Dr. J. Lewkowitch. (Mac-
millan I

Chemistry— Hippolyte Grener ; (H. & S.) $3.50
Chess Fundamentals J. R. Caphlanca;

(Goodchild I $3.00
Child Life in Colonial Days Alice Morse

Earle: (Macmillan I $2.50
Children of Earth— Alice Brown : (Macmil-

lan) $1.50
Chi'e Today and Tomorrow— L. E. Elliott :

i Macmillan I $5.00
Christian Science and the Catholic Faith

Rev. A. Bellward. S.M.. S.T.I..: (Macmil-
lan i $2.50

Church in America. The— Professor William
Adams Brown ; (Macmillan) $2.50

Church and the Ever Coming Kingdom of
Gid. The— Eliiah E Krosge: (Macmillan) .$2.50

CiviPzation in the United States. An Inquiry
bv Thirty Men of Authority Harold E
Stearns $6.00

Cloister and the Hearth, The—Charles Reade
(McC. & S.)

Cloister and Other Poems Charles L. O'Don-
nell. Ph. D. : (Macmillan)

Collected Poems—Thomas O'Hagan ; McC. &
S.) $2.00

Coming of the Fairies, The—Sir Arthur
Conan Doyle: (H. & S.) $3.50

Companionable Books — Henry VanDyke :

(Copp Clark) $2.25
Comparative History—The Ex Emperor of
Germany: (Ryerson) $2.50

Confessions of a Book-Lover—Maurice Fran-
cis Eean : (Gundv) $2.50

Constantinople To-day: or. The Pathf :nder
Survey of Constantinople—Clarence Richard
Johnson. M. A. : (Macmillan)

Continental Stagecraft— Kenneth MacGowan
and Robert Edmond Jones: (Goodchild) $6.00

Coun'rv Agent and the Farm Bureau—Pro-
fessor Maurice Chase Burrit: (Goodchild) $1.50

Country Faith, The— Frederick F. Shannon:
(Macmillan)

Country Planning—Frank A. Waugh: (Good-
child) $1.50

C->urar»—J. N. Barrie ; (H AS.) $0.60
Cow. The—Jared Van Wagenen : (Macmil-

Ian) $1.25
Critical Analyses of Industrial Pension Sys-
tems -Luther Conant, Jr. (Macmillar,) .$1.75

Crock of Gold, The—James Stephens : (Mac-
millan)

Curious Punishments of Bygone Days — Alice
Morse Earle: (Macmilla") $2 50

•"ushin.e's Manual: (Ooodehildl $0 50
Cyclopedia of Hardv Fruits—U. P. Hedrick •

(Macmillan) $6.00
Czecho-Slovaks in America. The—Kenneth

D. Miller; (McC. & S.)

D
Davs in *h» Open. A Fisherman's Answer

to the Red God's Call—Lathan A. Crandall :

(Goodchild) $1.50
Definitions: Essays in Contemporary Criti-. ...

cism Henrv Reidel Canby : (Godchild) . $2.25
Dictionary of Anplied Physics—Sir Richard

Glazebrook; (Macmillan) $50.00 to $75 00
z Per Set

Dictionary of Phrase and Fable—Dr. Brewer :

(McC. A S.) $7.50
Diseases of the Tea Bush—T. Petch : (Mac-

millan) $6.00

Disruption of Virginia, The—James C Mc-
Gregor; (Macmillan) $2.00

Destiny of Britain and America, The—The
Road Builder; (McC. & S.) $2.00

Drama of Life, The—Thos. R. Mitchell, M.A.
B.D. ; (Allen) $1.50

Dramatic Legends and Other Poems—By
Padraic Colum ;

IMacmillan) $1.75

Diving Approaching and Putting— Edward
Ray : ( Goodchild)

Dynamo Design Construction (Workshop Ser.)....
(McC. & S.) $2.00

E
Economic Factor in International Relations
— Professor Aehille Viallate ; (Macmillan)

Economical Cooking—Winifred S. Gibbs

;

(Ryerson) $1.75

Eminent Victorians- Lytton Strachey;
I Goodchild ) $5.00

Encore (Companion Volume to "Platform....
Sketches")- Jessie Alexander: (McC. &
S.) Jl-50

English Fairv Tales— Florie Annie Steel;

iMacmillan) $3.00

Enrico Caruso Pierre V. R. Key; (McC. &
S.) $5.00

Essays in the law Right Hon. Sir Fred-

erick Pollock; (Macmillan) $3.65

Esiaya and Papers Rt. Hon. Viscount Birk-

enhead : (H. & S.) $900
F

Fabre's Book Of Insects J. Henri Fabre :

(Ryerson) $6.00

Fairv Bo-<k T*e- Mi=s Mulock ; (H. & S.) $2.00

Family Man. The

—

(Play) John Galsworthy:

(Corm Clark) ..$1.25

Farm Movement in Canada, The Norman R.

Lamoert: (Goodchild) $l- s

Farmer and His Community, The—Dwight
Sanderson ; (Goodchild)

Fires of Driftwood- Isabel Ecclestone Mc-

kav: (McC. & S.) ..$1.75

Florence Nightingale -Edith Gittings Re-d :

(Macmillan) ••*125
Foreign Credit and Collections— Ernest B. Fil-

signer : (Macmillan)
Form in Civilization—W. R. Lethaby;

(Gundy) ;• $' 10

Forty Years On—Lord Ernest Hamilton : (
H

& S.)
$4 °°

Foster's Auction Bridge for All—R. F. F°s -

ter: (Goodchild) ...$0.50

Freedom of the Preacher. The—William
Peirson Merrill: (Macmillan) S1.Z5

Frio-htful Plays: Wanpin Wharf and at the

Sign of the Greedv Pif— (Gn-dcWld) ...$3.00

From Seven to Seventy—Edward Simmons'...
(H. & S.) * 4 - 50

G
Garden of the West—Louise Driscoll— (Mac-

millan) "••• $ 1(M>

Gardening with Brains—Henry T. Finck;

(H. & S.)
* ..$3.00

Geology of the Tertiary and Quaternary Per-

iods in the North-West Part of Peru—T.
O Bosworth ; ( Macmillan)

Getting Your Money's Worth—Isabel Ely

Lord; (Goodchild) *2.00

Gift Book from My Mother, A—Harrison

Rhodes; (H. & S.) ....... I1.TO

Globe Library—Tennyson, Spencer. Shakes-

peare. Scott, Pepys. Milton. Chaucer,

Burns, Keats; (Macmillan) $2-00

Glorv of His Robe, The- Rev. Edward John

Stobie; (McC. & S.) .$1.75

God Or Gorilla— Alfred Watterson McCann ;

(Gumdy) „
Golden Bough, The—Sir J. G. Frazer. D.

C.L.; (Macmillan)
;

$B -Z5

Golden Treasury of Songs and Lyrics, The

F. T. Palgrave : (Macmillan).

Golf Clubs and How to Use Them—Edward
Ray; (Goodchild) $0.90

Golf for the Late Beginner—Henry Hughes ;

(Goodchild) $110

Golf for Occasional Players—By a Veteran ;

(Goodchild) $° 9<>

Granite and Alabaster—Raymond Holden ;

(Macmillan)
Great Reaction, The -Rt. Hon. Viscount

Milne: (H. & S.) $600
Great War As I Saw It. The—Canon Fred-

erick George Scott; (Goodchild) $3.00

Greeks in America, The—J. F. Xendes ; (McC.

Guest and His Gift, The—Silvio Villa; (Mac-

millan)
Guilty So"l«—Robert Nichols; (Goodchild) $1.75

(Continued on page 40)
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BLACKIE'S
NEW GIFT
BOOKS

BLACKIE'S CHILDREN'S ANNUAL
Contains all the best in Picture, Story and Verse. Beautifully

illustrated throughout in colour and in black and white.

Strongly bound. Demy Quarto.

BLACKIE'S LITTLE ONES' ANNUAL
The Stories and Verse are simple in idea and execution, while

the pictures in colour and in black and white are chosen to

please and interest the nursery.

Strongly bound. Crown Quarto.

BLACKIE'S GIRLS' ANNUAL
Contains Stories of School Life, Stories of Adventure, Sport,

Hobbies, and Handicraft.

Lavishly illustrated. Crown Quarto.

BLACKIE'SBOYS' ANNUAL
Full of Stories of School Life, Stories of Adventure, Articles on

Sport, Travel and Hobbies.

Fully illustrated. Small Cr. Quarto.

BOOKS FOR BOYS BOOKS FOR GIRLS
A LARGE AND VARIED SELECTION

Representative in Canada

Hector Prenter
33 Richmond Street West,

TORONTO
BLACKIE & SON, LTD.

London, Glasgow and Bombay

BLACKIE'S
ANNUAL
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4 Outstanding
Sellers for Fall

THE OUTLINE OF SCIENCE
Edited by Prof. J. Arthur Thomson

Every man—woman too—who has any interest in science will be inter-

ested in this, one of the most important productions of the last quarter
century. It tells the story of the growth, progress and most recent de-
velopments of science plainly, simply, and non-technically. 1,000 illus-

trations and forty colored prints appear with the letterpress. It comes in

four volumes complete to list at $18.00.

MRS. PATRICK CAMPBELL'S MEMOIRS
Under the title, "My Life and Some Letters"

Ten years ago Mrs. Patrick Campbell's name was in everyone's mouth.
Her dramatic and artistic experiences have been remarkable. These
Memoirs are splendid and should provoke a sale similar U those oi

Margot Asquith. $5.00.

THE EX-KAISER'S NEW BOOK
Under the simple title "Comparative History"

We have been reading for months of this new book constituting the

Kaiser's defence of his part in the late war. Everyone will be interested,

many will want to buy. Sixteen illustrations on art paper. $2.50.

STORY OF THE BRITISH NATION
By Leading British Historians

This is the first connected pictorial a nd authoritative history of the British

peoples from the earliest times till to-day. With the letterpress go more
than 2,000 splendid illustrations and many fine colored plates. It is

printed on best English art paper, in four large, handsome volumes.

$18.00 per set.

See the selection of new fiction on the opposite page

THE RYERSON PRESS
PUBLISHERS v TORONTO
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Our Fiction Leaders
Assure Splendid Selling

Look at the Authors' Names in the list following:—DELL,
FARNOL, WEYMAN, McCUTCHEON and others, and judge
of their sales possibilities for you.

ETHEL M. DELL
Charles Rex

Literary critics who have been sometimes rather reticent

over Miss Dell's work, are enthusiastic over this new one
which is said to be by long odds the strongest novel she
has ever written. £2.00.

STANLEY J. WEYMAN
Ovington's Bank

Even in his "Gentleman of France" which had a tre-

mendous sale. Mr. Weyman did not write so good a novel
as he has done this time. Your customers will know the
type. $2.00.

JEFFERY FARNOL

H. ST. JOHN COOPER
The Imaginary Marriage

The

Peregrine's Progress
This is a real "Broad Highway" type of novel, even includ-

ing one or two characters of the former book. It will be
his nearest approach to the original and should be corres-
pondingly popular. $2.00.

GEORGE BARR McCUTCHEON
Viola Gwyn

Here is another typical McCutcheon story, this one cen-
tering around the Bk.ck Hawk War early in the 19th cen-
tury. Viola, as is ta be expected, is beautiful, whimsical,
mysterious. The ether characters are accordingly charac-
teristic. McCutcheon has not previously written a more
fascinating story. $2.00.

ARCHIBALD MARSHALL

author of "Sunny Ducrow" comes along this year
with another brilliant n#vel with a really worth while wo-
man character. $1.75.

FRANCES R. STERRETT
The Amazing Inheritance

Here is a book full of laughter, jollity, mirth-provoking
situations and the wholesomeness for which Miss Sterrett's
work is famous. $2.00.

HILAIRE BELLOC
The Mercy of Allah

Belloc's creative facility and strikingly personal form of
expression are aboundingly evident in "The Mercy of Allah."
It is m:>st interesting satire tinged with good humor. $2.00.

CYNTHIA LOMBARDI
At Sight of Gold

New York society and operatic life compared with ro-
mantic scenes in picturesque Italy make up a delightful
combination. $2.00.

HECTOR MALOT
Nobody's Girl

Pippin
You know how your better type of customers welcome a

new Marshall book, and here is a really good one. £2.00.

ANTHONY PRYDE
Claire de Lune

The author of "Marqueray's Duel" has another dramatic,
splendidly-written novel with a strong, reader interest
throughout. $2.00.

R1DGWELL CULLUM
The Man in the Twilight

Centering around the pulp industry with the hero in one
camp and the heroine in another. There is abundance of

wild excitement and adventure, passion and romance. $2.00.

FRANK SWINNERTON
The Three Lovers

Here is a story of human beings in conflict, giving at the

same time a picture of interesting phases of modern life.

$2.00.

Little folks, young people and grownups who read the
same author's "Nobody's Boy" a few years ago will jump at
the chance of getting another one like it, and this one is

very similar. It 'has made just as strong an impression in
I' lance as the former book and is just as charming in every
way. $1.75.

MAX BEERBOHM
Zuleika Dobson

The author's name carries sales value in itself. It is a
love story, frankly, centering around a beautiful girl who
captivates two continents. $2.00.

A P. HERBERT
The House by the River

Said to be one of the best mystery stories told in the
past five years. $1.75.

CONINGSBY DAWSON
Christmas Outside of Eden

Dawson's name also carries a good deal of sales value

with it. This is a delightful Christmas fantasy which will

be pleasing and can be recommended to anyone. $1.25.

See the 4 outstanding sellers on the page opposite

THE RYERSON PRESS
PUBLISHERS TORONTO
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A WEALTH OF NON-FICTION FOR
FALL

(Continued from page 36)

H
Handbook for Business Letter-writers—

Louise E Bonney and Carolyn Percy Cole;

(Goodcbild) SI-25

A Handbook of Palestine—Harry Charles

Luke : ( Macmillan )

Harmony of the Four Gospels— Professor J.

M. Fuller; I Macmillan) $1.00

Haunts of Life, The- J. Arthur Thomson;
(Goodchild-) $ 2 -50

Heredity in Poultry— Prof. R. C. Punnett

;

i Macmillan I
$2.25

Hill of Vision, The—James Stephens; (Mac-
millan)

History of Arts. Vol. Ill Renaissance Arts

—

Elie Faure; (H. & S.) $8-00

History of the Great War—Brig-Gen. J. E.

Edmonds. C.B.. C.M.G. ; (Macmillan) $6.75

History' of the Later Roman Empire—Prof. J. -

B. Bury. M.A.; (Macmillan) ....$12.00

History of Magic and Experimental Science

and Their Relation to Christian Thought
During the First Thirteen Centuries of Our
Era to 1327 A.D.—Lynn Thorndike ; (Mac-
millan I

$10.00

History in Pictures— Ed. .1. S. Lay; (Macmil-

lan)' *0.15

History of the United States of America

—

Henry William Elson, PhD., Litt.D. ;

(Macmillan) $3.00

History of the War—John Buchan : (Nelson)

$7.50 each or $25.00 the set

History of the World Since 1815 Edward
Fueter : (Goodchild) $5.00

Home Conveniences— F. W. Ives; (H. & S.) $1.75

Home Life in Colonial Days— Alice Morse
Earl: (Macmillan) £2.50

Home Vegetable Garden. The— Ella M. Free-

man ; (Macmillan) $1.75

Homemaking Simplified— Bertha Streeter ;

(H. & S.I Sl-75

Homesteader's Portfolio- Alice Day Pratt;
(Macmillan) $2.00

House of Commons and Monarchy Hilaire

Belloc: (Goodchild) $2.50

How to Get the Job You Want William

L. Fletcher; (Allen) $2.50

How to Make Poultrv Pav- -i Goodchild) . ..$0.60

How to Sell at Retail—W. W. Charters; (Al-

len) $3-00

How to Speak in Public— F. H. Kirkpatrick :

(McC. & S.I $2 00

Hundred Poems. A- Sir William Watson;
(H. & S.) $3.00

Hunters of the Great North—Vilhjalmur Stef-

ansson : (Goodchild) $3.00

Idea of God, The— Professor Clarence A.
Beckwith ; (Macmillan) $3.00

"If—Lord Dunsany : ( Goodchild ) $2.00

Image, The—Lady Gregory; (Goodchild) ...$2.00

Impressions of Margot Asquith—Canadian
and American Tour); (McC. & S.) $4.00

In the Eyes of the East—M. B. Greenbie

;

(Goodchild) $3.00

In the Tracks of the Trade—L. R. Freeman ;

(Goodchild) $5.00
Indian Legends of Vancouver Island— Alfred

Carmicihael; (H. & S.) $100
Industry and Humanity—Right Hon. W. L.

MacKenzie King; (Allen) $2.50

Inevitable Christ, The—Joseph Fort Newton,
Litt.D., D.D.: (Macmillan) £1.50

Interludes—Sir Chas. Villiers-Stanford ; (Mac-
millan) ...$4.00

Intelligence Measurement. A Psychological
and Statistical Studv Based Upon the
Block Design Tests— S. C. Kohs. Ph.D.

;

I Macmillan) $3.00
lnternat'onal Trade Balance in Theory and

Practice, The -Theodore H. Boggs ; (Mac-
millan)

Irrigation and Drainage—Franklin H. King ;

(Macmillan ) $3.25

Is There a God?—Ilion T. Jones; (Macmil-
lan) $1.50

Is the World Growing Better?—Rev. J. H.
Snowden ; (Macmillan) $1.00

Isle of Vanishing Men. The—W. F. Alder;

( Goodrihild) . .i $2.25

It Can Be Done—Joseoh Morris : (Rverson) $1.75

Italians in, America, The—Philip M. Rose;
i McC. & S.)

Tvanhoe— Sir Walter Scott; (H * S.) $3.50

Ivanhoe— Sir Walter Scott; (McC. & S.)..$3.00

Jesus of Nazareth—George A. Barton. Ph.D..

LL.D.: (Macmillan) $2.00

John Burroughs Talks

—

Clifton Johnson; (Al-

len I
$3.50

John Hal'fax. Gentleman—Dinah Maria Mul-

nc\ : (Macmillan)
Joinini* in Pnhlic Discission— Alfred Dwight

Sheff ;eld (McC. & S.)

Jcurnal of John. Woolman, The Amelia Gum-
mere : (Macmillan) S6.00

Keystones of Thought—Austin O'Malley ;

( Gundy ) $2.00
Kingdom of Evils, The E. E. Southard. M.P.

(Macmillan) $5.00
King's Pilgr.mage, The—Published by Auth-

ority ; (H. & S.) $0.00
Kipling Anthology, The— ( Macmillan) $2.25
Kipling Anthology, A (Gundy) ...$2.00 per set

Krindlesvke—Wilfred Gibson; (Macmillan) $0.75

Labor Turnover in the Untied States—P. F.

Brissenden and E. Krankel; (Macmillan) ..

Labrador, The Country and the People— Wil-
fred T. Grenfell; (Macmillan) $3.00

Lady Palmerston and Her Times—Lady Air-
lie : (H. & S. ) $4.50

Land of Haunted Castles, The—Robert J.

Casey; (Goodchild) » $4.00
Last Harvest, The—John Burroughs; (Al-

len) $2.00
Late Lyrics and Earlier, with Many Other

Verses —Thomas Hardy; (Macmillan) ...

Later English Poems, 1901-1922—J. E. Weth-
erell; (McC. & S.) $1.50

Later Poems—W. B. Yeats; (Macmillan) ..$3.00
Laurentians, The—T. Morris Longstreth

;

(McC. & S.) $3.50
Law of City Planning and Zoning, The

—

Frank Bachus Williams, A.M., LL.B.

;

(Macmillan) $4.50
Leather Work—(McC. & S.) $0.50
Letter Book, A—George Saintsbury; (Good-

child) $2.50
Letter Book. The—Mary Owens Crowther;

( Gundy I $2.00
Letters to C°n>ebody Sir Guy Fleetwood
Wilson ;

Life of Hanrtley Carr Glyn Moule, Bishop of
Durham—Canon Battersby. Harford and
Canon MacDonald ; ( H. & S.) $5.00

Life on a Mediaeval Barony William
Stearns Davis: ( H. & S.) $4.00

Life of Professor A. R. McEwerv— Rev. Prof.
David S. Cairns. D.D. : (H. & S.) $4.50

Life or Robert, Marquis of Salisbury Lady
Gwendolyn Cecil: ( H. & S.) $6.00

Life of the Scorpion. The J. Henri Fabre

:

(McC. & S.) $2.50
Life of Shapespeare, The -I.ee: (Macmillan)
Little Essavs of Love and Virtue—Havelock

Ellis: (McC. & S.) $1.50
little Women Louisa M Alcott: (H & S.) $3.50

Lloyd George Punch: (McC. & S.) $1.50
"London"—George Wharton Edwards: (Copp

Clark) $7.50
Logger P'avs by Modern Authors— Helen
Txmise Cohen; (Goodchild) $2.25

Lord Byron's Correspondance. Chiefly with
Lady Melbourne, Mr. Hobhouse. the Hon.
Douglas McKinna'rd and P. B Shelley.

John Murray C.V.O. : (Goodchild) $7.50
Love Match, The—Arnold Bennett: (McC. &

S.) $0.50
Love Stories of the Bible— Billv Sunday:

(Goodchild) $1.00
Luxurv of Children, The—Ed. S. Martin; (H.
& S.) $1.75

Lvric Forms from France—Helen Louise Co-
hen ; (Goodchild) $2 00

M
Magyars in America, The—D. A. Sounders :

McC. & S.)
Major General Sir Geoffrey Twining—Mary

Christine Ritchie : (Macmillan) $1 00
Making of a Premier. The—Owen E. Mc-

Gillicuddy: (H. & S.) $1.00
Man in The Moon Stories—Josephine Law-

rence, (Ryerson) SI.25
Manufacture of Dyes. The—John Cannel

Cain ; (Macmillan) $3.65
Margot Asquith—An Autobiography; (McC.
& S.l $4.00

Marooned in Moscow—Marguerite E. Harri-
son; (McC. & S.) . $3.00

Master and Spirit—Professor James Bisset
Pratt: (Macmillan)

Mastered Men—F. A. Robinson : (McC. &
S.) S2 no

Maud—Alfred Lord Tennvson : (M*<-millpn) $3.00
McKinlev and Roosevelt Administrations

1896-1909. The—James Ford Rhodes. LL.D..
Litt. D. ; (Macmillan) $'5.00

Mechanism of Weaving, The—Prof. Thomas
W. Fox: (Macmillan)

Meeting Your Child's Problems—Miriam
Finn Scott: (Goodchild) &2.2K

Memoirs—Lord Russell: (McC. & S.) $7 50

Memor :es and Notes of People And Places— ....

Sir Sidney Colvin: (Ryerson) $5.00
Mercantile Credits and Collections—Charles

A. Meyer: (Mncmillon) $2.25
Mind in the Making. The—Jas. Harvey Rih-

inson : (H. * S ) S3 00
Ministry as a I 'fe Work, The—Robert T,

Wehb: (Macmillan) $1.00
Mirrors of Downing Street. The— (Rver-

son) $3 00
M'^rors of Downing Street. The—"A
Gentleman With a Duster " (t!ravl»>..'"\- « M

M"»w "!<.]<: Or the Whi'» Wha'e Melville-
(t r. ) »3 75

Moby Dick; or The White Whale—Herman
Melville; (McC. & S.) $3.50

Model Sailing Yachts (McC. & S.) $2.00
Modern Essays and Critical Biographies

—

Christopher Morley ; (Goodchild) $2.50
Modern German Poeiry—Babette Deutch and
Avrahm Yarmonlmsky ; (Goodchild) $2.00

Modern Italy—Honorable Tommaso Tittoni

;

(Macmillan) $2.00
Modern Men and Mummers—Hesketh Pear-

son; (Goodchild) $3.00
Money—After 1914—Gustav Cassel ; (Mac-

millan)
Moonlight and Common Day—Louise Morey
Bowman; (Macmillan) $1.50

Moral Life and Religion, The—James Ten
Broeke: (Macmillan) $2.00

More Poems— Ella Wheeler Wilcox; (McC.
& S.) $1.60

Motor Body Building; (McC. & S.) $2.00
Mrs. Gillette's Cook Book—By Author of The
White House Cook Book; (Ryerson) $1.60

My Life and S»mc Letters—Mrs. Patrick
Campbell; (Ryerson) $5.00

My Norther Exposure—Walter E. Trap-
rock ; ( Ryerson ) $2.50

N
Napoleon—From the Tuileries to St. Helena

—

Louis Etienne Saint Denis; (H. & S.) ..$3.60
Nature Book— Richard Kearton ; (McC. &

S.)
Neighbors Henceforth—Owen Wister— (Mac-

millan) $2.00
Nerves and Personal Power—D. MacDougall

King; (Allen) $2.00
New Poetry, The— Harriet Monroe and A. C.
Henderson; (Macmillan)

New Air World, The— Willie Luther Moore;
(McC. & S.) $3.00

Nights and Days on the Gypsy Trail—
Irving Brown; (H. & S.) $3.50

Northward Course of Empire, The—Wilhjal-
mur Stefansson : iGoodchild) $2.25

Notes on the Composition of Scientific Papers
—Right Hon. Sir T. Clifford Allbutt

;

(Macmillan) $1.50
Notes on Life and Letters—Joseph Conrad

;

I Ryerson ) $2.25

O
Old Morocco and the Forbidden Atlas—C.

E. Andrews— (McC. & S.)
Old Testament Law for Bible Students

—

Roger S. Galer; (Macmillan) $1.25
Old Time Gardens—Alice Morse Earle ; (Mac-
millan) $2.50

Old World Gardens—Alice Morse Earle

;

(Macmillan) $2.60
Old World Gardens—H. H. Thomas; (McC.
& S.) $6.00

On the Edge of the Primeval Forest— Albert
Schweit ; (Macmillan) $1.75

One-Act Plays by Modern Authors—Helen
Louise Cohen: (Goodchild) $3.00

Ore Dressing—S. J. Truscott : (Macmillan)
Origins of the British Colonial System, The

George Louis Beer; (Macmillan)
Our Hellenic Heritage—H. R. James, M.A.

;

I Macmillan) $1.75
Our Neighbors—Annie Marion MacLean;

I Macmillan) $1.76
Our Soil Wealth—Dr. J. G. Lipman; (Good-

child) $1.50
Our Southern Highlanders—Horace Kephart

(Macmillan) $2.60
Outline of Science, The—Prof. J. Arthur
Thomson: (Rverson) $18.00

Over Prairie Trails! (Distinctly Canadian i

—Frederick Philip Grove; (McC. & S.) ...$2.00

P
Painted Wjndows—By a Gentleman with a

Duster; (Goodchild) $3.00
Parenthood and Child Nurture—Edna Dean

Baker. M.A. : (Macmillan) $1.50
Past Times and Pastimes—Rt. Hon. Earl of
Dunraven. K.P. ; (H. & S.)

Pauline Johnson's Complete Poems— (Flint

and Feather): (H. & S.) $2.25

Paul's Epistles to the Corinthians—Profes-
sor James S. Riggs ; (Macmillan) $1.40

Pearson's Dream Book— (Ryerson) $0.50

People's Life of Christ, A—J. Paterson-
Smyth; (H. & S.) $3.50

Philosophy of Humanism, The—Viscount Hal-
dane : (Macmillan) $3.50

Place of Hungary in European History. The
—Count Paul Teleki. Ph. D.: (Macmillan) .$3.00

Plav Book. The—H. G. C. Marsh Lambert;
(Goodchild) $1-60

Plavs for School and Camp—Katharine Lord :

(Goodchild) $1-50

Plavs in Prose and Verse—W. B. Yeats

:

(Macmillan) $3 00

Poems—Thomas Sharp: (Macmillan) $1.T5

Poems—Jean Blewett: (McC. & S.) $2.00

Poems from Life—Oliver Herford : (Macmil-
lan)

Poems from Punch. Poems from Lif»

—

(Macmillan)
r>n'»« in America. The— T>anl *•-••• (McC * S.)—
Policing the Plains; (New Edition)—R. G.
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McBeth; ( H. & S.) $3.50
Pomp and Power—Anon ; (McC. & S.) $5.00
Post-Industrialism—Arthur J. Penty ; (Mac-

miliani
Poultry— A. W. Richardson; (H. & S.) $1.75
Practice of Autosuggestion, The—Coue's;

(Gundy) $1.00
Preaching and Sermon Construction—Rev.

Paul B. Bull. M. A.; (Maemillan)
Preaching as a Fine Art—Rev. Roland Cotton

Smith; (Maemillan) $0.75
Prime Ministers of Britain. 1721-1921, The
—Hon. Clive Bigham. C.M.G., C.B.E. ..$6.00

Prime Ministers and Presidents—Charles
Hitchcock Sherrill ; (McC. & S.)

Prince of Wales' Eastern Book, The—By
Authority; (H. & S.) $2.00

Problem of Style, The—J. Middleton Mur-
ry ; (Gundy) $2.10

Proceedings of the Institute of Politics, First
Session, 1921; (Maemillan)

Progress to Geography, The—Richard Wil-
son; (Maemillan)

Progressive Golf—Warden; (McC. & S.) ...$1.75
Psycholgy— R. C. Givler : (H. & S.) $3.50
Psychology of Singing, The—David Clark
Taylor; (Maemillan) $2.00

Pubrc Opinion—Walter Lipman; (Goodchild) $1.00
Public Relief of Sickness—Gerald Morgan:

(Maemillan) $1.50
Punch Book—Frank Reynolds; (McC. & S.)
Punch's History of England— 4 Volumes :

(McC. & S.) Per Set $20.00
Pupils' Class-Book if English History, The

Ed. J. S. Lay: (Maemillan) $1.00

Queen of Sheba. The—Prof. Phinneas A.
Crutch; (Ryerson) $2.50

Queen of Sheba. The- (Goodchild) £2.50
Queen Victoria—Lytton Strac'hey ; (Good-

child) $5.00
R

Real Robert Burns. The—James L. Hughes;
(Ryerson ) $2.50

Realm of Poetry, The—Stephen J. Brown

;

(Maemillan)
Reform of Education, The—Giovanni Gen-

tle: (Goodehild) $2.50
Religion of the Primitives, The—Mgr. A. A.
LeRoy

; (Maemillan) $2.50
ReMgion of Science. The—William H. Wood,

Ph. D. ; I Maemillan) $1.50
Reminiscences— Lady Battersea ; (Maemil-

lan) SI 25
Renaissance and Modern Art—William Henry -

Goodyear. Reissue: (Maemillan)
Representative One-Act Plays by Continental
Authors—Gardner Mayorga ; (Goodyear) ..$3.50

Representative Or.e-Act Plays by British and
Irish Authors—H. Clark: (Goodchild) $3.50

Representative One-Act Plays by Continental
Authors—Montrose J. Moses: (Goodehild) $3.50

Revision of the Treatv. The—John Maynard
Keynes: (Goodehild I $2 50

Right Royal John Masefield : ( Macmilian)
Roman Barthalow Edwin Arlington Robin-
son: (Maemillan)

Romance of Everifarm, The Harvey j.
Sconce: (Maemillan) $1.50

Romantic Canada—Victoria Hayward and
Edith Watson; (Maemillan) $5.00

Romantic Side of Canadian Cities, The

—

{Catherine Hale: (McC. & S.) $1.50
Rose in America. The—J. Horace McFar-

land: (Maemillan)
Ro-mania In I. : ght and Shadow—Ethel
Greening: (Ryerson) $5.00

Ro"-ring to Success—Lt. Gen. Sir Robert
Baden-Powell: (McC. & S.) $0.75

Rupert Brooke's P^ms— (McC. & S.) $1.75
Rural California— E. J. Wickson ; (Mae-
millan)

Rural Michigan—L. A Cha«e : (Macmilian)
Russians in America, The—Jerome Davis:

(McC. & S.)
Rus-!an Imnvgrant, The Jerome Davis

;

(Macmilian) $1.25

Sa'nt Jeanne D'Arc—Minna Caroline Smith
and Gertrude Smith; (Macmilian) $2.00

Samuel Train Dutton: A Biography—Charles
H. Levermore ; (Macmilian)

Science and Human Affairs—W. C. Curtis

:

(Goodchild) $4.00
Science of Golf, The—P. Fowlie; (Goodchild) $2.00
Science of Musical Sounds—Dayton Clarence

Miller. D.Sc. ; (Maemillan) $3.00
Scientific Selling and Advertising—Arthur
Dunn, A. B.; (H. & S.) $3.25

Sea Dogs-and Men at Arms—J. Edgar Middle-
ton ; (Goodchild) $1.50

Secret Diplomacy: How Far Can It Be Elim-
inated?— Paul S. Reinseh ; (Goodchild) .. .$2.50

Ship. The— St. John G. Ervine : (Maemillan) $1.25
Since Cezanne—Clive Bell; (Goodchild) ..$3.00
Snowden's Sunday-School Lessons— (Mae-
millan) $1.25

Some Impressions of My Elders—St. John
G. Ervine: (Maemillan)

Some Tlvngs That Matter—Rt. Hon. Lord
Riddell; (H. & S.) $2.50

Sengs of Faith and Doubt—G. A. Studdert
Kennedy; (H. & S.) $1.35

"Songs Out of Doors"—Henry Van Dyke

;

('Copp Clark) $1.25
Soul of Ireland, The—Rev. Wm. J. Lock-

ington, S. J.; (Macmilian) $1.00
Soul of Modern Poetry, The—Rev. H. R.

Strac'han; (H. & S.) $2.00
Spiritual Energies in Daily Life—Rufus M.
Jones; (Macmilian) $1.50

Spiritual Pastels—JSE— (Gundy) $1.50
St. Nicholas Book of Plays— I Goodchild) ...$1.75
St. Nicholas Book of Plays and Operettas;

(Goodchild) $1.75
Stabilization of Business, The—John B. An-
drews; (Macmilian)

Stage Coach and Tavern Days—Alice Morse,
Earle; (Maemillan) $2.50

State and the Church, The—John A. Ryan
and Moorhouse F. Millar; (Macmilian) ...$2.25

Statesman's Year-Book, The—Sir John Scott
Kelties and M. Epstein; (Macmilian) .. .$6.00

Stock Market Barometer, The—Wm. Peter
Hamilton; _(H. & S.) $3.00

Story of the' British Nation: ( Ryerson) .. .$15.00
Stcry of the British People, The—Sir Edward

Parrot; (Nelson) $0.60
Story of Canada, The—E. L. Marsh; (Nel-

son) $0.50
Story of the Canadian Revision of the Pray-

er Book. The—Archdeacon W. J. Armitage ;

I McC. & S.) $2.50
Story of the Human Body, The—Dr. Chal-

mers Watson; (Nelson) $0.60
Story cf Mankind, The—Hendrfk VanLoon

;

(Ryerson) $5.50
Story of a Varied Life, The—W. S. Rains-

ford; (Gundy) $5.00
Sunday School in LTtopia—Rev. E. F. Braley ;

(Macmilian) $1.25
Studies in Psycho-Analysis Charles Baud-
ouin ; (L.G.) $3.75

Sun Dials and Roses of Yesterday— Alice
Morse Earle: (Macmilian) $2.50

Tahiti George Calderon; (Goodchild) $7.00
Ta<«-s cf Lonely Trails—Zane Grey ; ( H. &

S.) $3.50
Talks to Mothers Lucy Whelock ; (Allen) ..$2.00
Therretical Chemistry—Prof. Walter Nernst:

I Macmilian)
Theory of Ethics, The—Arthur K. Rogers :

(Macmilian) $2.00
Things I Saw in America—Gilbert K. Ches-

terton; (H. & S.) $3.50
Thirty Years of Psychical Research— Charles

Richet : ( Maemillan I

This Freedom—T»-n Paper Edition— A. S. M.
Hutchinson (McC. & S.) $2.50

Through the Upcast Shaft—Huw Menai:
(H. & S.)

Thoughts of Youth. The Samuel S. Drury

:

(Maemillan)
Three Golden Hairs. The: More Plavs for
Children—Ethel Sidgwick : (Goodchild) ...$1.25

Trade Transport and Finance—G. Mairet

:

(Macmilian) $2.50
Tramping With a Poet in the Rockies— Ste-
phen Graham: (McC. & S.) $2.00

Translations from the Chinese Christopher ....
Morley; (McC. & S.) $1.50

Travelers' Handbook For China, The Cnrl
Crow: (T, G.) $4.50

Treasury of Plays for Children, A—Montrose
J. Moses: (Goodchild) $3.50

Trrasurv cf Plays for Women—Frank Shay :

(Goodchild) $3.50
Treatis» on the Integral Calculus, A—Jos-
eph Edwards: (Maemillan)

Tree with a Bird in It, A Margaret Widde-
mer ; (Goodehild) $1.7"

Trend of History- The—William Kay Wall-
ace: (Macmilian) $3 5"

U
Uncensored Celebrities—E T. Raymond ;

(Goodchild) $2.00
Uniform Edition of Lord Rosebery's Works,
The— (H. & S.) $1.50
Chatham : Napoleon. The Last Phase.
Misc°llanies : Historical and Literary.

Unitv and Rome—Rev Edmund S. Middle-
ton, D. D. : (Macmilian) $1.75

U"-to-Date Waitress, The—Janet McKenzie
Hill: (McC. & S.) $1.75

V"se and Reverse—Bv the Toronto Women's
Press Club: (Goodchild) $0.50

W
Waltz of the Dogs. The—Leonid Andreyev

;

(Macmilian)
Wanderer in Florence, A — B. V. Lucas

;

(Maemillan)
Wanderer in Paris, A—E. V. Lucas ; (Mac-
milian) 2.50

What is There in Religion?—Henry Sloane
Coffin: (Macmilian) $125

What Labor Wants and Why—Kayes Rob-
bins; (Goodchild) $1:50

What Next in Europe—Frank Vanderlip;
(Goodchild) $2.50

White Magic—John L«Breton ; (Ryerson) $1.00
Wild Earth and Other Poems—Padraic Col-
um ; (Macmilian* $0.75

Wildflowers of Western Canada—W. C. Mc-
Calla; ( H. & S.) $1.50

Wilfred Campbell's Complete Poems— (H.
& S.) $3.00

Wiltshire's Essays—Maurice Hewlett; (Gun-
dy) $2.10

With Gun and Rod in Canada—Phil H.
Moore; (Allen) $4.00

Wonder Book, The—Nathaniel Hawthorne

;

(H. & S.) $3.50
Wonder Book of Chemistry, The—Jean-
Henri Fabre ; ( Goodchild )

Wood Carver's Wife, The— Marjorie Piek-
thall; (McC. & S.) $1.50

Woodrow Wilson and World Settlement

—

..Ray Stannard Baker; (Gundy)
Words of Francis Parkman. The—Centen-
ary Edition ; (McC. & S. ) $2.00

Working with the Working Women,—C. S.
Parker; (H. & S.) $2 25

World Worth While, A—W A. Rogers ; ( H. &
S) $3.50

Works of Shakespeare, The—William Allen
Neilson and Ashley H. Thorndike : (Mac-
milian); vol $1.00

Where the Buffalo Roamed— I Maemillan I

.

Young Folk's Dialogues—Anne Elizabeth
Wilson: (H. & S.) $0.30

Young Man and Journalism. The—Chester
S. Lord: (Maemillan) 7.. $2.00

Your Inner Self— Louis E. Bisch : (Gundy). $1.50

Brief Notes on Current Books

"The Black Candle," by Judge Emily
F. Murphy—"Janey Canuck'''—is be-
ing published this Fall by Thomas Al-
len, Toronto. "The Black Candle"
makes a survey of the habit-forming
drugs in use at the present time, their
history, effects and the methods adopt-
ed in the cure of the addict from their

evil effec.s. The author deals with the
traffic in all its phases.

Carl Crow's "Handbook For China,"
has already established itself as the
most complete up-to-the-minute guide
book for tourists in China, but hereto-
fore it has not been readily available in

Canada. Longmans, Green & Co., how-
ever, have arranged to take over the
ager.cy and are now in a position to sup-
ply the demand. The "Handbook" con-
tains in the utmost detail and within
small compass, and readable form the

salient facts concerning Chinese history,

government, money and exchange, laws,

passports, weights and measures, arch-
itecture, painting, art, etc.

James Oliver Curwood, one of the

very few authors who have succeeded in

pleasing both book lovers and movie au-
diences at the same time, is at present
being congratulated on two different

counts. His latest and longest novel,

"The Country Beyond," (Copp Clark)
has just come from the press with an
advance sale that breaks all of his pre-

vious records. And, in the United States

District Court of the Southern District

of New York, he has at last won a long

and hard-fought battle that establishes

an important new precedent in the re-

lations between all authors and their

movie producers. Mr. Curwood's suit

was one to end the misuse of an author's

name on film plays distorted beyond re-

cognition. Many noted authors during
recent years have railed bitterly at the

same abuse but without stopping the

pictures in question.
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STRONG SCOTTISH NOVEL

'The McBrides; A Romance of Arran"

by John Sillars

Characterized as the most virile no-

vel that has come out of Scotland in

many a day, "The McBrides; A Ro-

mance of Arran" (Ryerson Press, Tor-

onto, $1.75) is a book by a new author

that stands a good chance of becoming

popular. John Sillars has just entered

the ranks of authors, but that he has

made a splendid start is not to be

doubted. The tale is all romance, col-

ored with agriculture and cattle farm-

ing no less than with the description of

the wild love of the gipsy girl, the tra-

gic passion of the Frenchified English

girl, the conflict between smugglers

and' preventives. The romance grows

out of the place and the time, out of the

soil and the sea, out of legends reach-

ing back into the dawn and out of the

mountains and mists and moors, de-

fining itself at last in the lives of the

people. None but full blooded charac-

ters move in its pages and the atmos-

phere in which they move is itself

strong with the tang of the sea and the

clean wind of the hills. "The Mc-

Brides" presents to the reader the type

of sturdy Scot who fears not uaath,

laughs at his cold eyes across the nak-

ed sword and spurns and flouts him on

the heather and on the sea. It is a

story that sets the blood coursing madly

through one's veins.

NOVEL OF SOCIETY TO-DAY
Edith Wharton Scores Again in "The

Glimpses of the Moon"

A novel of society to-day is "The
Glimpses of the Moon," (George J. Mc-
Leod, Toronto, $2); in it Edith Wharton,
author of "The Age of Innocence," "The
Marne," etc., tells the story of a young
couple whose love met the allurements

and temptations lurking in the brilliant

world made up of those who live on

Fifth Avenue and who wander to New-
port and the other holiday centres of

America and Europe. The central fig-

ures are Susy Branch and Nick Lansing,

both secure in the social scale, but both

financially unable to keep up with the

pace of their "set." According to all

social rules they should marry the wealth

their tastes demand. They fall in love

with each other and, defying the fates,

marry. In the events that follow Mrs.

Wharton has shown to perfection the

lure of their extravagant environment,

which threatens to mar the love they
have found. To Susy temptation comes
in great wealth and position offered by
a titled Englishman; to Nick comes the

adoration of a fabulously rich girl. But
there are "glimpses of the moon," the

supreme moments of life, when the early

love was found and when later it was
renewed. Susy is a lovable creature,

and even the silliest and shallowest of

the women are drawn with more of pity

than contempt. At the moment the

book opens Susy and Nicholas Lansing,
married on the understanding that

whenever either of them got the chance
to do better he or she should be imme-
diately released, are seen in an exquisite

villa on Lake Como in the first flush of

their joy. The villa has been lent by a

friend, and when they leave it they are
to go to a palace in Venice, lent by an-
other. From there they have various

1 ;>~:sibilities—a Scotch moor, a house at

Versailles, an Adirondack camp—and the

checks that came as wedding gifts had
been all and more than was hoped. The
future shone like a star. And then, from
this moment of their greatest bliss, Mrs.
Wharton carries them on steadily and
logically to the smash that is ahead.
The book is an accomplishment in clev-

er writing, is delicately handled, full of a

real eloquence of phrase and a sharpness
of character delineation.

"ROBIN" COMES AT LAST
Frances Hodgson Burnett Presents Se-

quel to Recent Novel.

Those who read "The Head of the

House of Coombe," published in the

spring, have been awaiting eagerly the

continuation or sequel of that absorb-
ing romance of fashionable London be-

fore the war. During the month it has
made its appearance in "Robin" (Mc-
Clelland and Stewart, Toronto, $2)
"Robin" continues the story of Lord
Coombe from the summer of 1914 on-
ward, facing a world transformed by
tragedy. Mrs. Burnett now tells the
love story of Robin and Donal, who had
met so long ago, when she was but a

little thing of five, in the London Gar-
dens where both played, and who had
been so suddenly and cruelly separated
by Donal's mother, who had no mind
that her son, heritor of the great Coombe
name, should become in any manner in-

volved with the daughter of that Fea-
ther who was commonly supposed to be
Coombe's ' mistress. The parting had
wrenched both children with a surpris-

ing force; and when, as man and maid,
they meet gain, love was merely wait-
ing in both young hearts. Amid the
thunderings of a world falling to pieces

they walk hand in hand, lost in the bliss

of each other's presence, divinely hap-

py for the little space of time given
them, breathless under the urge of life

that feels the breath of doom upon it.

And then the doom falls. Of the back-
ground of war as it affected London and
England generally, as it touched the

many who stayed behind through the

many who had gone to the front, Mrs.
Burnett writes with an intensity that

shows how deeply she herself felt the

tremendous experience. Her story of

Robin and her love and her loss and her

courage and the reward that came is

not a war book. But it is written of a

time when the world was full of war
and when all life was shaped by war. A
Foreword to the present book gives a

summary of "The Head of the House
of Coombe" for the benefit of those who
have not read that part of this long no-

vel. It is sufficient for the understand-

ing of the story of "Robin," but those in

search of the romantic, of vigor and
vivacity in a tale of real merit, should

read both books.

ROBERT J. STEAD
whose new novel, "Neighbors." is being
published on October 1 by Hodder mid

Stoughton.

Archie P. McKishnie's new novel,

"Openway," is being published this

Fall by Hodder and Stoughton.



IN REPRINT EDITION!
THESE POPULAR SUCCESSES

BRIMMING

1

THE BRIMMING CUP

by Dorothy Canfield

A great sensation in

the higher-priced edi-

tion, this most strik-

ing novel by Dorothy

Canfield will certain-

ly prove a top-notch-

er in the Popular

Copyright Edition.

Women particularly
will highly appre-
ciate and treasure
this deep and pene-
trating story -of a
woman into whose
happy married life

comes a great ques-
tion.

A little judicious ef-

fort—and your sales

are "brimming
over"

!

THE AGE OF
INNOCENCE

by Edith Wharton

To the general pub-
lic to to-day this

brilliant picture of

Society life in the
early days of New
York comes as a lit-

erary sensation—

a

popular classic.

Its wonderful love
theme which for

dramatic intensity

has few rivals in

modern literature,

will linger long in

the readers' memor-
ies.

Over 110,000 copies of the
• book were sold in the orig-

inal edition.

Th? sales possibilities in

the reprint field are tre-

mendous. Here is your
chance to Capitalize!

MANSLAUGHTER
by Alice Ducr Miller

Through her success-

ful, full-length novels
—serials and stories

in the Saturday Even-
ing Post—screen and
stage productions,
Alice Duer Miller has
won a great follow-
ing.

Her breezy, animated

style, sparkling with
clever dialogue through

clever plot, captivates the

reader to follow up more
and more of her writings.

We will say of MAN-
SLAUGHTER that it

represents the author at

the peak of her art, and

that it has been made into

a Big Paramount Produc-

tion.

OTHER SEPTEMBER PUBLICATIONS
FOR YOUR FALL CAMPAIGN

THE WALL OF PARTITION THE SCHOOLMASTER OF LEERIE
Bv Florence L. Barclay

THE* DRUMS OF JEOPARDY
By Harold MacGrath

THE ELEPHANT GOD
By Gordon Casserly

HARVEST THE FOUR FEATHERS
By Mrs. Humphrey Ward By Gordon Casserly

HESSVILLE
By Helen R. Martin

TRAILS TO TWO MOONS
By Robert Welles Ritchie

By Ruth Sawyer

WILD HONEY
(Photoplay Edition)

By Cynthia Stockley

THE HOUSE OF BALTAZAR
Bv Wm. J. Locke

THESE BOOKS ARE NEW IN SEPTEMBER

GEORGE J. McLEOD, LTD., Selling Agents, 266 King St. West

TORONTO, ONT. CANADA

GROSSET & DUNLAP, Publishers, 1140 Broadway, NEW YORK
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A JOHN BUCHAN ROMANCE
"John Burnet of Barns" is Soldier's Own

Story of Adventure

"John Burnet of Barns" (Thomas
Nelson, Toronto), is one of the novels

written by John Buchan, famous as his-

torian and novelist, while still in his

teens; it was an attempt on the part of a

very young man to fit an appropriate

romance to a delectable countryside and

it is the charm of that countryside

which has won for a simple but well-

told tale not a little favor. John Bur-

net was going quietly about his duties

as a student at a well-known college, be-

ing well content with his lot, when a

troop of horse clattered down the street.

At the head of the troops rode his war-

like cousin, Gilbert. At the sight all

the spirit of the Burnets rose in the

young John and there and then he de-

cided to fling his books into the Clyde

and go to the wars. Returning some
time later from foreign parts, covered

with glory and prepared to enjoy the

laurels he won on the field of battle,

John Burnet learns that in his absence

he has been branded as a traitor by his

cousin Gilbert. The latter is in

league with the brother of John's fiancee,

Marjory Veitch, and young Burnet of

Barns is forced to flee. After many
months there comes a reckoning. John
and Gilbert meet in mortal combat but

just when John is preparing to launch

the fatal thrust a shot rings out and

Gilbert falls. It is here that the Scots-

man's pride of family shows itself, for

John, enraged that another should dare

to slay a Burnet, immediately starts out

in pursuit of the assassin. There is a

good deal more to the tale but enough
has been told to let the seeker after a

stirring narrative know that in "John
Burnet of Barns" he has just such a

book.

NEW PIMPERNEL NOVEL
Baroness Orczy Writes of Triumph of

Dashing Hero of Series

Baroness Orczy has contributed to her
Scarlet Pimpernel Series a new novel

in "The Triumph of the Scarlet Pimper-
nel" (Hodder and Stoughton, Toronto,

$1.75) and undoubtedly it is one of her
best. Many of the old figures of her
former novels re-appear and Sir Percy
Blakeney is just as daring, as dashing,
as resourceful and as elusive as ever.

In this latest narrative the ferocious
Robespierre is shown seeking the blood
•of the hated Englishman who continues
to rob the guillotine of many of its

aristocratic victims. By a clever ruse
Therius Cabarrus, an adventuress, is

turned against the Pimpernel, and Mar-
guerite, his wife, is captured and taken
to France. Robespierre sees to it that
she is well guarded, letting it be known
that if Sir Percy is not caught within
four days his wife's life will be forfeit.

Certainly the situation is such as to call

for all the wit, courage and resource of
the intrepid Pimpernel. The latter, sick

at heart but determined to effect the res-

cue or give his life in the attempt,

PETER B.'KYNE
Whose latest novel, "Cappy Ricks Re-
tires" is being published by the Copp-
Clark Co., Toronto, the first week in

September.

seeks out the Cabarrus and reminds her

of a statement he had hitherto made

—

that one day the exquisite Theresia,

Egeria of the Terrorists and fiancee of

the great Tallien, might need the help

of the Scarlet Pimpernel. Assuming
one of his clever disguises, the Pimper-
nal eventually causes the arrest of the

Citoyenne Cabarrus. Tallien, acting

just as the Pimpernel expected, is

spurred to action and in the revolt that

follows Robespierre is overthrown. Again
the Scarlet Pimpernel triumphs and
again has the brilliant Orczy turned out

a story which will be eagerly picked up
by those who are acquainted with "The
Scarlet Pimpernel," "The Elusive Pim-
pernel" and others of her books.

COMEDY OF IRISH LIFE

The Adventures of Lanty Hanlon of

Ballykeeran Parish

Patrick MacGill, author of "Children
of the Dead End ' adds to his laurels as
a writer of entertaining fiction with
"Lanty Hanlon," (McClelland and Stew-
art, Toronto), the story of a man who
was recognized as the best of Ballykeer-
an breeding. Lanty was a stalwart who
was in a class by himself when it came
to drinking, whose strength, whose cour-
age and whose pride could not be touch-
ed by any other. He was lord as far
as his fist could reach and peer and
peasant ' alike went down before him.
Lanty was christened with potheen, be-

cause the beadle was out of water at the

time and spirit was plentiful. That cir-

cumstance was always regarded as the

mam cause of all Lanty's misfortunes.
Lanty Hanlon possessed imagination, his

fellow-villagers were credulous, and
many are the incidents narrated that

testified to the greatness of him. His
swan song was the organization of the

Ballykeeran Development Society, which
prospered exceedingly, mainly on alien

subscriptions. What eventually hap-
pened to it and the power-loom that was
the wonder of the country-side, Patrick

MacGill tells in his first comedy-novel of

Irish life, the hero of which is as daring
and devil-may-care as one might wish
for.

BASIL KING
mhos? new novel, "The Dust Flower."
will be ready, Hodder and Stoughton an-
nounce, in time for Canadian Authors'

Week.

FIRE, VIM AND ZEST

"The Man In the Twilight" is Story of

the Wood Pulp Industry

Filled with fire, vim and zest and per-

meated with a quaint humor, "The Man
In The Twilight," (Ryerson Press, To-

ronto, $2), is a novel of the north by
Ridgwell Gullum, already famous for

his "Law of the Gun," "Nightriders,"

etc. The scene of this novil, undoubted-

ly the finest the author has yet written,

is laid in the forests, among the toilers

in two great pulp industries, with the

hero in one camp and the heroine in the

rival one, and the figure of the myster-

ious man in the twilight weaving a weird

and strange influence over the chief

actors. There is abundance of wild ex-

citement and adventure, passion and ro-

mance. All those who love a powerful

story, pulsating with life and vigor,

could not choose a finer book than this.

It unfolds a bitter hatred and a grim

struggle for supremacy in the fascinat-

ing industry of wood pulp. There is a

bigness about the book—the vastness

of the great timber forests, the might-

iness of men's hearts—which holds a

strong appeal. The plot is unusual and

arresting, and woven with a forceful

pen. The four dominating personalities

are masterpieces; the Man in the Twi-

light, whom great sorrow transformed

almost unrecognizably; the two friends

who carry on the business so staunchly,

and the captivating strength and charm

of Nancy Macdonald. The reader has

but to advance a few pages to be gripped

by the spell of the book.
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"THE BITTERMEADS MYSTERY"
New Thriller By the Author of "The

Solitary House", E. R. Punshon

"The Solitary House" and "Old Fight-
ing Days" have been for some time as-

sociated with the name of E. R. Punshon
and now from the same author comes
"The Bittermeads Mystery'? (Macmil-
lans, Toronto, $2). From the name it-

self a good idea may be secured as to

the kind of story it is. In a dim old at-

tic was hidden' the secret of a man's dis-

appearance. Another man determined
to find this secret, let the consequences
be what they might. The consequences
were sufficiently amazing, for the man
turned housebreaker, tied a beautiful
gill to a chair; in short, found himself
involved in a network of intrigue, at-

tempted murder, robbery and all sorts

of other crimes. The ending is surpris-

ingly happy, after the violence so ramp-
ant on every page and the heroine finds

the man whom she really loves. It is a
strange tale of mystery that Mr. Pun-
shon tells and it detracts not at all from
the value of the narrative that the whole
is pervaded by a sense of unknown and
inescapable terror as weird as chat, of

"The Solitary House." Action and ex-

citement there are galore and so intric-

ate is the plot that the most indifferent

reader would find it difficult to relinquish

the book before getting to the end of the
last page. "The Bittermeads Mystery"
is, in a word, a crackerjack mystery
yarn which will be sure to delight all

who like a book in which suspense and
thrills are plentiful. Few more compel-
ling stories of this kind have been
written.

A. S. M. HUTCHINSON AGAIN
"This Freedom" Offered Now by Author

Of "If Winter Comes"
Few books have had such a run of

popularity, have taken such a hold on
the reading public, as "If Winter
Comes," the author of which, A. S. M.
Hutchinson, is again to the fore with
"This Freedom," (McClelland and Stew-
art, Toronto, $2). "This Freedom,"
which has all the earmarks of
another best-seller, deals with the
very much changed and still chang-
ing conditions of home life, of married
life, of social life, and particularly the
way in which these changed conditions

are affecting ideas about parenthood,
affecting the lives of children. The title

is taken from the Scriptures (Acts xxii,

28) : "With a great sum obtained I this

freedom." Can a married woman have
a business career and still do her duty
by her husband and her children ? "This
Freedom" is the story of a woman who
from childhood believes that the world
was made for men. Men, she observes,
have careers, goals for which to strive,

while for a woman there is only mar-
riage and then an ambitionless exis-
tence. Rosalie determines to have a
career, and, hating men because of their
superior advantage, never contemplates
marriage. She is successful in her
work; then, unexpectedly comes love,
love that is overpowering. She marries,

convinced that she can still retain her

personal independence, earn an income,

follow a career. What, in such a home
is going to happen to the children ?

Such is the theme of this novel, that in

the opinion of some discriminating crit-

ics is a finer piece of work than "If

Winter Comes." Certainly, by reason of

its subject, it will be as much discussed,

as every woman who reads it will see in

it something of her own life and her own
aspirations. Written in Mr. Hutchin-

son's virile, unusual style, abounding in

wit and humor and pathos, the story

moves steadily to a climax of tremen-

dous intensity that leaves the reader

startled, enthralled. "This Freedom" is

Mr. Hutchinson's fifth novel and it will

be a big surprise to the reading public

if it does not go far towards strength-

ening the author's position in the world

of popular literature.

CYRIL ALINGTON
author of "Through the Shadows," re-

cently published by The Macmillan Co.

of Canada.

And so in "Cappy Ricks Retires" he is

ever in the thick of the fray. And when
the war with Germany comes he takes it

upon himself to mobilize the Blue Star
Navigation Co. and the Ricks Lumber
and Logging Co. "No excess profits at
the expense of the country at war," was
Cappy's motto, and with right good will
he plunged into Liberty Loan, recruiting
and Red Cross campaigns. At a cost of

$20,000, Cappy fits up one of his old
vessels and goes gunning for Germans,
his idea being to draw out a Hun sub-
marine and then blow it to atoms. The
plan works well. And in reply to the Hun
commander's query as to the name of
his anticipated prey Cappy bawls out:
"The Soak-it-to-'em, carrying a cargo
of post holes. She has three decks and
no bottom." The enemy sub, before the
fire of Cappy's guns, goes down for the
count and the sturdy old mariner, hav-
ing been hit on the head, glories in the
fact that "like a Ricks," he had actually
lived to shed his blood for the Sars and
Stripes. Mr. Kyne's latest literary effort
will undoubtedly meet with a big recep-
tion.

"CAPPY RICKS RETIRES"
Peter B. Kyne Again Presents Famous

Character of Fiction

The thousands of friends of Cappy
Ricks will learn with delight of his re-

appearance in "Cappy Ricks Retires,"

(Copp Clark, Toronto, $2). Peter B.

Kyne, the author, is a popular figure with

the reading public through his "Cappy
Ricks" his "Pride of Palomar," his

"Kindred of the Dust," etc., but never in

his brilliant career has he turned out a

better story than "Cappy Ricks Re-

tires." Retiring from the presidency of

the Blue Star Navigation Co., Cappy
Ricks was expected by his friends to

bask for the remainder of his days as

president emeritus of all his companies,

but, in spite of his retirement, the re-

doubtable old sea-dog was always to be
found where any deal of the slightest

importance was to be consummated.

THE EFFECT OF WEALTH
"At Sight of Gold" is a Vivid Romance

of Modern Life

A vivid romance of modern life is

"At the Sight of Gold" (Ryerson, Tor-
onto, $2) by Cynthia Lombardi, author
of "A Cry of Youth," etc. This novel
shows the effect of the chance of great
wealth on men and women of to-day

—

how it brings out the finer elements in
good characters and develops baser
motives in people with weak souls. The
love and life story of Clara Day, Mrs.
Lombardi's New England heroine, en-
dowed with the priceless birthright of a
magnificent singing voice, and of how
she overcame human weakness and by
the fire of her pure soul fought her way
to great success and happiness—is a
theme which will have a universal ap-
peal. In Antonello Ferrari, "At Sight
of Gold" has a charming Italian hero

—

fiery, handsome and spirited—one of
those fine, noble natures which passes
through the fire of temptation and
meets its test bravely and successfully.
This story has for its setting lovely
Italy and then the opulent world of
New York's society and operatic life.

Geraldine Moore, with her father—an
adventurer—is living in Italy on the
sufferance of young Ferrari who reveals
to her his discovery of a hoard of ban-
dit gold in the hills. "At the Sight of
Gold" Geraldine forsakes every con-
sideration of honor and, secretly re-

moving a portion of the gold, flees to
America, deserting the young Italian.

The career of this unscrupulous young
woman in gay New York is then skil-

fully sketched, unfolding a narrative
of rare interest.

Cornhil] Publishing Co., Boston, an-
nounce publication in the near future of
the second book of "Ovid's Metamor-
phoses," translated into English blank
verse by Brookes More.
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The Wonder Book of Knowledge
Compiled by HENRY C. HILL

EVERYDAY WONDERS MADE CLEAR

This great volume is for all, young- and old-

It gives non-technical accounts of wonders of

our modern industrial processes, and answers

hundreds of practical questions which come up

in everyday life at home, school or business.

It is an ever-ready source of practical in-

formation.

7
INSTRUCTIVE ENTERTAINMENT

Every reader of this valuable book is stimu-

lated to think, to learn, to investigate, to know.
It is more interesting than fiction, and is edu-

cative in a real sense. Every accomplishment
is a fascinating, inside story of how each step

was taken to produce the desired results.

PICTORIAL STORY OF THE STEEL

INDUSTRY

Vast is the steel industry, and yet

its high lights stand out clearly in

this admirable picture-story.

THE STORY IN THE MAKING OF A

PAIR OF SHOES—^——^—»— i

More than 100 complicated machines

take part in making one pair of

shoes.

How Did the Dollar Sign Originate?

How is the Weather Man Able to

Predict To-morrow's Weather?
How Does a Siren Fog Horn Blow?
Why Are Finger Prints Used for

Identification?

What is Spontaneous Combustion?
What is the Principle of "Foreign
Exchange"?

Why do We Call Them "Dog Days"?
What Causes an E.ho?

THE STORY OF THE PANAMA

CANAL

How the United States rescued the

canal, built it against great difficul-

ties, and what it means to the navy.

THE STORY IN A WATCH

Candles, hour glasses and pendulums,
preceded the wonderful realization of

the modern watch.

7S0 pictures illustrate the 608 pages

—Price $2.50—

FIVE LEADING CHILDREN'S BOOKS

Arabian Nights
A new edition of this centuries-old favorite, including
the old favored "Ali-baba," "Sinbad," "Aladdin," etc.

Profusely illustrated in colors. This volume is a ver-

itable triumph of the art of the translator, the illus-

trator, the engraver and the printer. Cloth bound, $1.25.

Favorite Fairy Tales
Contains the very stories the children love best. Simply
told and lavishly illustrated, including "Cinderella,"
"Puss-in-Boots," "Jack, the Giant Killer," "Blue-Beard,"
"Sinbad, the Sailor," and many, many others. 150 illus-

trations, cloth bound, $1.25.

Mother Goose
NURSERY RHYMES

A sincere effort has been made in this edition to give
the complete Mother Goose stories, and the most pop-
ular form of each verse. Beautifully illustrated by
Julia Green. This volume is bound in cloth. Price $1.25.

The Wonder Book of

Bible Stories
"The Exploits of Samson," "The Dreams of Pharaoh,"
"David's Fight," "The Love Story of Ruth," "The Cam-
paign of the Mighty Gideon"—these and all other ap-
pealing stories in the Book of all Books, told in simple,
direct style. Attractively bound, faithfully illustrated.
Price $1.25.

Grimm's Fairy Tales
A complete collection of those fascinating tales, by the Brothers Grimm—whose charm
increases with the passing years. This handsomely bound book includes "Hansel and
Gretel," "Little Red Riding Hood," "The Sleeping Beauty," and many, many others,
all crowded with interest. Large square type—easy to read. Sixty beautiful illus-

trations. Cloth bound, $1.25.

LIBERAL
TRADE

DISCOUNTS

THE JOHN C.

129-139 Spadina Avenue
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-Hurlbut's Story of The Bible
FROM GENESIS TO REVELATION
TOLD FOR YOUNG AND OLD

By Rev. Jesse Lyman Hurlbut, D.D.

Recommended as the Best Book/#r theHome
One hundred and Sixty-eight Stories, each complete Recommended by all Denominations for its freshness
in itself, yet forming a continuous narrative of \he and accuracy; for its freedom from doctrinal discus-
Bible. It has a reverential regard for traditional sion; for its simplicity of language; for its numer-
interpretation, while utilizing a modern style un- ous and appropriate illustrations; as the best work
excelled for its vividness. on the subject.

FREE FROM DOCTRINAL DISCUSSION
THE BEST ILLUSTRATED BOOK ON THE SUBJECT

Contains 16 full-page color drawings and over 250 half-tone, full-page and text
pictures. Cloth Bound $2.00.

HURLBUT'S STORY OF JESUS
The Best Illustrated Life of Christ Ever Published

In this new and complete life of Christ will be found the same beautiful, flowing
style of description, the same simplicity of language, that is so attractive :o both
young and old, the same lucid unfolding of the story he has to tell, that charac-
terize all of Dr. Hurlbut's writings.

200 Magnificent Illustrations, 16 Full-Page Plates in Colors. Included in these
illustrations are 80 remarkable full-page pictures by William Hole, R.S.A., R.E.
of which 16 are full-page color plates Cloth Bound S2.J0

The Most Fascinating Stories in the World—Create Love for the Bible.

Twilight Animal Stories
By GEORGE ETHELBERT WALSH

FOR CHILDREN BETWEEN THE AGES OF SIX AND TEN
These stories appeal to children between the ages of six and ten, which represents an important period
in the average child's life, and for which comparatively little has been written. It is at this age that

they begin doing their own reading and a better selection of books for this purpose could not be found.
They also make ideal stories to be read to the still younger children at the b:dtime hour.

ATTRACTIVELY AND SUBSTANTIALLY MADE
1 Bumper the White Rabbit 7 Buster the Big Brown Bear
2 Bumper the White Rabbit in the Woods 8 Buster the Big Brown B;ar's

3 Bumper the White Rabbit and His Foes Adventures
4 Bumper the White Rabbit and H's 9 White Tail the Deer

Friends 10 White Tail the Deer's Adventures
5 Bobby Gray Squirrel 11 Washer, the Raccoon
6 Bobby Gray Squirrel's Adventures (Other titles in preparation)

PRICE 65 CENTS
Durably bound—jacket and illustrations in the inimitable style of

Frederick Richardson

MOTHER GOOSE RHYMES
A beautiful and durable volume, pro- avoiding non-familiar verses of the old

fuselv illustrated, containing two parts. favorites. Part 2, FAVORITE FAIRY
Part 1, MOTHER GOOSE, contains all TALES, contains the fairy stories that

the favorite rhymes. A sincere effort children love best. Lavishly illustrated,

has been made to retain the best known 512 pages, 16 color plates, 400 sketch

and most popular form of each verse, illustrations. Price $2.00.

WINSTON CO., LIMITED L| Ê
L

Toronto, Ontario DISCOUNTS
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ROMANCE OF MODERN LIFE

Gilbert Frankau Scores Again in "Love

Story of Aliette Brunton"

A powerful dramatic novel, a love

story full of passion and fire and a re-

markable combination of humor, sophis-

tication, action and incident—such is

"The Love Story of Aliette Brunton"

(F. D. Goodchild, Toronto, $2). This

novel has been deservedly popular in

England and promises to be a best seller

on this side. The plot is built on

the idea of the eternal triangle—the un-

happy wife, the contemptible hus-

band and the lover. Aliette leaves

Hector Brunton to live with Ron-

ald Cavendish. But Brunton refuses

to sue for a divorce, seeking re-

venge in their social ostracism and the

ruin of Cavendish's career at the bar.

On the whole, the book presents a pen-

etrating and sympathetic study of a

woman who dared all for love's sake. It

is more than an interest-compelling

story: it is a courageous and illuminating

book, which should influence men and

women who give serious thought to the

modern problems of marriage and

divorce. Mr. Frankau—to quote the

Sunday Times—"has put his best work

into the story and too much praise can

hardly be given to his illuminating

analysis of character" while the Daily

Telegraph refers to this powerful and

absorbing romance in the following vein:

"The murder trial is powerfully de-

scribed; this tense and eager passage

will, of itself, sell many copies of the

book. On a higher level of art, however,

is the detailed and tender portrait of

Cavendish's mother, Julia, a distinguish-

ed novelist, whose devotion to her son

ennobles the rather squalid atmosphere

of the divorce court and lends a fine path-

os to the tragedy of long suspense."

EAST AS A BACKGROUND
"The Shadow of the East" is Latest

Novel by E. M. Hull

"The Shadow of the East," (McClel-

land and Stewart, Toronto, $2), E. M.
Hull's first book to follow "The Sheik,"

is addressed to the same audience that

acclaimed the earlier one and stands a

very good chance of repeating the suc-

cess of its predecessor. Pathos, trage-

dy and love are all blended and vivid

climaxes come in rapid succession.

There are some glimpses of Yokohama
in the novel and also of the African de-

sert, with Arabs and fighting and the

stir and pomp of desert life, but most of

this new book is laid in England, in an
ancestral home, belonging to the hero

of the story. There is a bit of Paris,

too, the inside of a convent and a studio

in the Quarter. When the story opens

Barry Craven is found in Yokohama
where eventually he learns that the little

Hara San with whom he has been in-

timate is his own half sister. Separa-
tion and the girl's suicide speedily fol-

low. Time passes and Barry, saved from
committing suicide under the shock of

horror he has endured, and deciding

to take up life again, finds a letter

awaiting him that asks him to become
the guardian of a daughter of a ne'er

do well friend of his, on the point of

death as he writes the letter, and dying

penniless. Barry is wealthy and he has
an aunt who can take care of the child,

so he sails for Paris to take the young
creature from the convent where her

father had placed her. Of course, this

is the girl with whom he is to fall in

love and who is to love him. But the

spectre of the past intervenes and, seek-

ing death, Barry engages in fierce bat-

tles on the Arabian desert. The fact

that he loves Gillian and that he cannot
conceive of any happy outcome of his

life, and that yet he cannot bear to let

her go entirely—especially as in so do-

ing she would be thrown penniless on the

world, for she has refused longer to be

beholden to him—all these things com-
plicate affairs for the unfortunate

young man beyond the power of endur-

ing. Miss Hull has worked out a re-

markably interesting plot, weaving the

whole into a well-written story calcu-

lated to hold its readers with a firm grip.

"JANEY CANUCK"
whose "Seeds of Pine" (Hodder and
Stoughton) makes its appearance in an
entirely new edition this Fall. Mrs.
Murphy's latest work, "The Black
Candle" is also being published this

month by Thomas Allen.

In "Secret History of the English Oc-

cupation of Egypt" (Macmillan) Wilfred

Scarven Blunt, here makes clear the vary-

ing motives—imperialistic, financial and
personal—which brought about the Eng-
lish occupation of Egypt. He traces

from personal records and contempor-
ary documents a fascinating but dis-

heartening story. It commences with
French colonial dreams and a native

ruler's extravagance resulting in joint

financial control by France and Eng-
land.

IN THE GREAT OUTDOORS
"The Sky Line of Spruce" is Latest

Novel by Edison Marshall

With such favorites to his credit as
"The Voice of the Pack," "The Strength
of the Pines," "The Snowshoe Trail,"

etc., Edison Marshall is sure of a good
reception for "The Sky Line of Spruce"
(Longmansi, Green, Toronto, $2.00). But
the author's reputation is not required

to put this book across. Its unquestion-

ed merit will prove an "Open Sesame"
to the hearts of all lovers of a good
story of the great outdoors. Ben Dar-
by, forester, woodsman, master canoe-
ist and water man, born and bred in the

Canadian Northwest, recently home
from the war with a hero's record,

starts for the wilds of the Caribou
Range in British Columbia with an old
family friend, Ezra Melville, to take
possession of a mining claim left Ezra
by his brother. On the way Ben learns

that he and Ezra will have to guard the
claim against a gang of lawless claim-
jumpers, "Neilson's gang." Almost as
soon as they reach their destination.

Ezra is murdered by Ray Brent, one of
Neilson's companions, who covets Neil-

son's daughter Beatrice. Then all those
hidden savage instincts and passionate
qualities belonging to most primitive
man leap to life in Darby. He vows
vengeance, and, in order to cause all

possible suffering to Neilson and Brent,
abducts Beatrice into the vast, untrack-
ed spruce forest, beyond the Yuga River
known as "Back There." As always,
Mr. Marshall draws the wilderness and
its life with a sure and sympathetic
touch. Again he reveals the heart of a
wild beast, a magnificent black wolf,
Fenris, trained from a cub by Ezra's
brother, and now a devoted slave to the
will and command of Darby. Between
the man and Fenris a strange, almost
an uncanny comradeship exists. What
happened to Darby and Beatrice and
Fenris in the vast spruce forest; what
befell the anguished father, seeking
desperately in the wilderness for his lost

daughter; and how the search affected
his two evil confederates, Ray Brent
and Chan Heminway,—this is all re-

vealed by Mr. Marshall in this splendid
story of life in the open.

"The Call of the Mountains," by Le
Roy Jeffers, is being published this

Fall by Longmans, Green & Co. Among
the northwestern regions described are
the Tetons and) the Yellowstone, Glacier
Park and Mount Rainier, the Oregon
Coast and the Canadian Rockies. The
desert and the mountains of California
are visited, including the Greater Yose-
mite, and the Kings and Kern River Re-
gions. In Colorado, the Rocky Moun-
tains and Mesa Verde parks; in Utah,
Bryce and Zion Canyons with the Colob
Plateau; in Arizona, little known sec-

tions of the Grand Canyon are included.

Some of the eastern scenery referred to

are Mammoth and Great Onyx Caves in

Kentucky, Mt. Katahdin in Maine, and
the sand dunes and surf of the Massa-
chusetts Coast.



•THE IMAGINARY MARRIAGE"

H. St. John Cooper to the Fore Again
With Another Brilliant Novel

H. St. John Cooper, who for years
was known best through his histories,

has added to his reputation made with
"Sunny Ducrow" and "James Bevan-
wood, Baronet" by his latest effort,

"The Imaginary Marriage" i(Ryerson,

Toronto, $1.75). In this brilliant novel

Mr. Cooper shows how her conduct
might have been very different had
Joan Meredyth's lines fallen in more
pleasant places than in the office of

the unscrupulous financier, Mr. Philip

Slotman, who pursues his lovely typist

with unwelcome attentions. As it is,

she is possessed of a pride that is, in

reality, rather of the nature of a shy
suspicion common to all defenceless

wild things. Being prone to read in-

sult where none is intended, an impas-
sible barrier is raised between her and
cheery, self-sacrificing, good-natured
Hugh Alston, whose only crime is an
unselfish desire to secure the happiness
of Marjorie Linden, with whom he has
fancied himself in love. Winning Mar-
jorie's happiness for her, he innocently

insults Joan Meredyth beyond forgive-

ness. That is through no fault of his,

being due to the folly of the rather

empty-headed Marjorie; but Hugh, too

loyal to admit that, realizes that he is

helplessly in love with a girl who openly
expresses detestation of him. Joan, in

spite of the one flaw in her character

—

her suspicious pride—is too honest with
herself to attempt to conceal the fact

that, in spite of all the sorrow, and
shame, and indignity she has suffered

through Hugh Alston, she cannot steel

her heart against him, and so she pro-

ceeds to rear up more impassible walls
between her lover and herself. How
Joan's pride fights againsi; her love,

and how Hugh Alston sets systematical-

ly to work to smash down all the bar-
riers she has constructed make a ro-

mance in the telling of which there is

not one dull page.

A GLIMPSE AT MOVIELAND
""Souls For Sale" Gives Picture of

Studio Life at Hollywood

In more than one of his books Rupert
Hughes, author of "What Will People
Say," "The Cup of Fury," etc., has
shown a rare familiarity with New
York life; he has also shown himself
a master hand at writing stories filled

with suspense and action. "Souls For
Sale" (Musson Book Co., Toronto, $2)
is one of the latter but it is life in Hol-
lywood, stronghold of filmdom, that is

pictured on this occasion. Like all the
Hughes books, "Souls For Sale" keeps
the reader with his mind concentrated
only on the one thing all the while he
is plunging into this all-absorbing plot

and out again. This is the story of

what happened to the daughter of a
strict small-town clergyman who loves
too well a young man killed in an ac-

cident before he can marry her. The

eccentric old family physican, addicted

to movies, plans for her a trip to Cali-

fornia, the trip include an imaginary
marriage and widowhood. On the

journey the heroine falls in with some
motion-picture people. She plays a

small part in their production and ac-

quires a taste for the life of an actress.

In the course of time and events she

comes to Hollywood and finds love and
a career. Mr. Hughes apparently has

spent some time among the film folk in

their own kingdom and in his frank,

fearless manner he essays to prove that

the men and women who act in the si-

lent drama are not wild, not immoral,

not fast—but are, on the whole, human
beings who go through life very much
the same as others. A feature that will

appeal to nearly all who take in the

FREDERIC BENDING
whose new novel, "The Shadow's Edge"
is being published on Sept. 15 by Hod-

der and Stoughton.

movies is the fact that Mary Pickford,

D. W. Griffith and other famous screen

personages are brought into 'the lime-

light, two or three pages being given
over to a discussion of the art that is

Chaplin's. "Souls For Sale" is a book
that will not escape criticism, because
of the atmosphere of propaganda im-
parted by the author, but there is no
doubt but that it will prove popular and
be enjoyed because, first, it is written

by Rupert Hughes and, secondly, be-

cause it deals with Hollywood life and
the movies.

Sir William Whitla has succeeded in

rescuing from obscurity, the almost
lost classic of the great astronomer and
philosopher, Sir Isaac Newton on the

books of Daniel and the Apocalypse.

Sir William has made a special study
of this book, and now reproduces it

wi;h an exhaustive introduction under

the title of "Sir Isaac Newton's Daniel

And The Apocalypse." It will be is-

sued shortly by Mr. Murray, London.

NEW SINCLAIR LEWIS BOOK
"Babbitt" is Latest Novel by the Author

of "Main Street"

Few novels of recent years have been

more discussed and few have enjoyed

greater popularity with the public than

"Main Street," which stood well up
among the best sellers in both Canada
and the U. S. A. little more than a year

ago. "Babbitt" (George J. McLeod,
Toronto), is the seventh and latest novel

from the pen of the gifted Sinclair Lewis,

whose name was by no means unknown
to lovers of good literature even before

he touched the high spots with "Main
Street." The same matter-of-fact and
true-to-life realism that characterized

"Main Street" is conspicuous throughout

"Babbitt," which—in a word—is the

story of a man, his family and his one

great friendship. George F. Babbitt is a

hustling, prosperous real estate broker

in a city of about 350,000. Back of his

business and clubs and general activities

is a wistful wonder as to what this busi-

ness of living is all about. Mr. Babbitt,

who is pictured as a searching, dignified

and important American business man, is

forty-six years old and an adept at sell-

ing houses for more than people can af-

ford to pay. Seemingly prosperous, Ex-

tremely married and unromantic, Bab-
bitt nevertheless is romantic in his

dreams until such prosaic things as the

slamming of the basement door by the

furnace man, or the rumble and bang
of the milk truck awaken him. "Babbitt"

is filled with homes, cities and people

with whom the reader is thoroughly fa-

miliar and rare, indeed, would be the

man who could not picture Babbitt

"with the boys" at the convention of the

State Association of Real Estate Boards,
nor sympathize with him as he confesses

to his son, while telling him to "Go
ahead old man, the world is yours" that

his own life has not been much of a suc-

cess, that he has made "about a quarter
of an inch out of a possible hundred
rods." There will be much enjoyment
taken out of this realistic novel of Amer-
ican life. It is a book that will appeal
particularly to the business man—the

Babbitts of the nation.

"THE BREAKING POINT"
Latest Novel by Mary Roberts Rinehart

Has a Remarkable Theme

A story different from any that. Mary
Roberts Rinehart has written, a story

with a remarkable theme that is almost
certain to come in for discussion, a story

in which mystery, tragedy arid sensation

are blended, is "The Breaking Point"

(McClelland and Stewart, Toronto, $2).

The "breaking point" is that stage where
following a suffering beyond the limit

of endurance, all recollection is hidden
behind a curtain of beneficent forgetful-

ness. There is a mystery in the book,

though it is by no means a mere mystery
tale. The mystery is Dr. Dick Living-

stone. Who is he, where did he come
from, and what does his uncle. Dr. David
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Livingstone, know about it all ? At first

it is all simple enough. Dick is the son

of David's dead brother Henry and came

to the town shortly after the father's

death out in Wyoming. But it appears

there were circumstances that occurred

at that time which so shocked Dick, then

a man of 21, that he suffered a total loss

of memory, which had remained complete

except for a few dim remembrances of

childhood, a face here and there, a scat-

tered incident or two. This shock, Dav-

id explained, was partly from the sudden

nature of Henry's death, and partly be-

cause Dick had become lost in a blizzard

in the Wyoming mountains that same

night his horse had died, he had wan-

dered' on foot to a small hut, and lain

there in the grip of pneumonia for two

jays before he was discovered and slow-

ly nursed back to health. Then Dick

touched the breaking point and memory

had let go. But there were those in the

village who hinted, had hinted since the

arrival of a visitor from the West who

claimed to have known the dead Henry,

that the latter was never married, and

that if Dick were his son there was

something queer about it. So gossip

starts and spreads. And, of course, in

time Dick hears some of it. And as he

is at the moment realizing just what his

interest in Elizabeth means it 'startles

him. He has never bothered very much

about his misfortune. Always he has

been too busy, learning medicine first,

practising it afterward, living his norm-

al days and nights with David and Dav-

id's sister, Lucy, a frail, lovable little

widow who adores her two doctors. But

now he must know. He must be able to

offer Elizabeth certitudes, not doubts

and imaginings. He goes to David. At

the same time other factors have entered

into the game. For Dick Livingstone is

not Dick Livingstone but another man, a

man who had led a disastrous existence,

who had got deeply involved in life and
who had come a fearful smash. David
had happened upon him at the breaking
point, and by a set of circumstances was
able to take him completely out of the

world he had known and no longer re-

membered, and to start him fresh and
fair in a new one. He had made of a

wreck a man. And now, at the end of

his own life, he had to see that man
threatened, to see the past, which was
not dead, rise up and engulf the present.

That is the theme of this absorbing nov-
el. Dick's efforts to find himself, in a
sense far more real than the usual one,
and the gradual approach, from another
angle, of several of the actors in the ear-
lier phase of his existence to an under-
standing of what has come about, all

this is beautifully worked out, not only
as a plot, but as a study in character
growth. The portion of the plot here
indicated is revealed early in the course
of the story, and there is a great deal
more to follow, and some decided sur-
prises before the end is reached.

LANCASHIRE LIFE DEPICTED
Two Epochs in the Life of an Old Family

Dealt With in "Hepplestall's

Author of numerous plays and novels,

among the best known of the latter be-

ing "The Marbeck Inn," "Fossie For

Short," and "The Silver Lining," Harold

Biighouse is to the fore again with a

story that is decidedly unique in "Hep-
plestall's" (Goodchild, Toronto, $2.) If

there be a hero to this story, it is Steam.

For it was to Steam that Reuben Hepple-

stall, a man of too impetuous temper,

turned for diversion, wh;n his hasty dis-

posal of old Bantison led him to retire

from London. It was Steam which

brought him ostracism, in a day when
no gentleman 1 ecam? a manufacturer.

And it was Steam which eventually won
the hand of Dorothy Verners, and caus-

ed John Bradshaw—Reuben's son—to

grow up a work-crazed starveling to

BERTAL HEENEY
whose new novel- "D'Arcv Conyera," < s

'

being published on Sept. 15 by Hodder
and Stoughtov.

breed a race of Bradshaws who had but

one hate—Hepplestall's. In this novel of

a Lancashire town Mr. Brighouse has

contrived to do more than write the

story of the feud between the Hepple-

stalls and the Bradshaws; although this

he does, impressively. In a book which

begins in the days when the Prince Re-

gent's favor was a thing fashionable

men sought for passionately and ends,

several generations later, in post-war

England, he has given us a story of two
epochs in the life of a family at once

dramatic, humorous, and at times tragic.

TALE OF A NATION'S BIRTH
"In the Days of Poor Richard" Tells of

Founding of the U. S. A.

"In the Days of Poor Richard" (Geo.
J. McLeod Toronto, $2) by Irving
Bacheller, author of "A Man For the
Ages." "The Light in the Clearing." etc..

tells of the founding of the United
States. This latest novel by a success-

ful writer is, in a word, the drama of a

nation's birth, and how it might never

have been played but for the unassail-

able integrity of Benjamin Franklin; it

is the human story of America's strug-

gle for independence, dramatically in-

volved with the love a boy for a girl.

Mr. Bacheller has taken a handful of

old letters faded by time, of chronicles

and clippings dating from the brave
days of America's birth throes, anc

breathed upon them the breath of life

And from the dim and yellowing re-

cords he has built a romance that is full

of a homely and virile manhood. The
book tells a double love story; one is

that familiar one of the love of a man
for a maid, but the other, and the great-

er, is of a man's love for liberty, and of

the trials, the agony, he will endure to

win that love, of how the hope of win-

ning it will carry him through every

hardship and breed in him an endur-

ance and a courage that touch divinity.

It is a story of this love in England as

well as in the U. S. A., for the Revolu-

tion had a following of mighty hearts

in the motherland, and it was a German
King whose folly and obstinacy could

not understand the spirit that con-

fronted him which lost England her col-

onies, not the blindness of her great

statesmen. Jack Irons, the young hero

of the book, is no mere creation of Mr.
Bacheller's, but a man known to Frank-
lin as man and boy, a friend and a pro-

tege of the philosopher. His nickname
among the Indians was "Boiling Water."
so tireless, so gay was he. Franklin

watched him at his play and in contests

with other lads, and none could run so

fast nor jump so far, nor shoot so

straight with bow or rifle as Jack.

"Happy Face" Benjamin called him,

and tells how, when the two had return-

ed to the Irons's home, he helped the

youngster to do his chores, and how they

both went down to the river for a swim
after the work was finished. Ostensibly

it is Ben Franklin who is the hero of the

book, with young Jack and his love story

second. But really it is the famous
Scout, Solomon Binkers, for he is Am-
erica. America fighting against the

wilderness and the Indian, escaping death

a thousand times a year by miracles of

foresight, cleverness,, desperate cour-

age and astonishing feats of strength

and endurance. Mr. Bacheller does not

hesitate to introduce most of the cele-

brities of the day, not only in America,
but in England and France, and yet he
avoids making his story a procession of

historic figures. He brings them in

casually, or in direct course of events,

giving a glimpse or painting a portrait

according to the trend of his tale. As
the New York Herald says; "This is a

book that will be read over the length

and the breadth of the land by readers

who do not care at all for schools and
methods of writing, but to whom their

country's story is dear and who find in

the work of Mr. Bacheller the power to

put that story into singularly pleasing

form."
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NINE LEADERS
Look Them Over!

Babbitt, By SINCLAIR LEWIS—
author of "Main Street." Remember publication date, September 14th.

The author's previous book "Main Street" last year had some 2,000,000

readers, and led the list of best sellers all year. His new full length,

unserialized, novel will be published on the above date. BABBITT, we
predict, will be the greatest novel of the year. Price $2.00.

The Glimpses of the Moon
gy Edith Wharton, Author of

Age of Innocence," etc.

$2.00

'The

This novel throws a revealing light

upon certain human characteristics
of the men and women whose home
is Fifth Avenue. In it Edith Whar-
ton, with surpassing art, tells the
story of a certain young couple whose
love met the allurements and tempta-
tions lurking in this brilliant world
of society.

The novel is now selling at the rate

of 3,214 copies a day since date of
publication.

The House of Mohun
By George Gibbs, Author of "The Ye]

low Dove," "Youth Triumphant," etc.

$2.00

"The House of Mohun" is a hook by

a seasoned novelist, keenly alive to

the drama of life, and whoever fol-

lows the fortunes of Cherry Mohun
will find her story an absorbing as

well as a very real one. "The House
of Mohun" is running 100 per cent.

in advance of any of his previous

books.

Fair Harbor
By JiiM'ph C. Lincoln. Author of "Gal-
usha the Magnificent," "Shavings," etc.

$2.00

"Eair Harbor" is undoubtedly headed for

the biggest sale yet of a Joseph C. Lincoln

novel. .Its central figure is an old sea-

captain who is typically and character-

istically a Lincoln creation. Captain Sears
Kendrick in this tale returns to his home
town, his savings wiped out by unfortun-
ate investments, but becomes the manager
of Fair Harbor, a Home for Mariners'
Women, the wives, sisters and daughters
of followers of the sea. Here is a situa-

tion of richest humorous possibilities,

which in Joseph C. Lincoln's skillful hands
becomes a cause for chuckles and irresis-

tible laughter.

In the Days of Poor Richard
By Irving Batcheller. Author of "Man for the Ages,"

"Light in the Clearing," etc.

$2.00

The bock tells of a double love story, the familiar one of the love of

a man for a maid, but the other is greater, is of man's love for liberty,

the trials, the agony he will endure to win that love. In this work Mr.
Batcheller not only calls the spirits from the vasty deep, but he trans-

lates them back into the comfortable habit in which they lived. These
dead and gone heroes become real and friendly human beings in his

hands—full of humor and laughter and longing, immersed in the strug-

gle of living understandable and lovable.

Rough Hewn
'Brim-By Dorothy Canfield, Author of "Bent Twig,"

ming Cup," etc.

$2.00

A novel of two developing personalities. Neale is. as far as his outward
aspect goes, the ordinary American youth and young man, brought up
near New York: but under this standardized surface of the average
college-trained young business man there are the makings of a strong,
thoughtful nature. Marise, born in America, grows up in France and
develops a sharp -edged organism, brilliant and likely to cut itself to

pieces. Their growth and fate make up the story.

Broken Barriers
By Meredith Nicholson, Author of

"House of a Thousand Candles/* etc.

$2.00

The barriers are the conventions which so

rigidly governed until the last decade or so,

but have now been broken through by the young-

er generations. It is the story of Grace Dur-

land, a girl of fine antecedents, who is recalled

from college to help her family on account of

her father's reverses. Her attempt to find hap-

piness results in situations of great significance

and emotional power which show the conditions

and perils peculiar to the present day.

The Van Roon
By J. C. Snaith, Author of "The Un-

defeated," etc.

$2.00

J. C. Snaith has here written a novel every
bit as human, every bit as skillful as his fa-

mous "The Undefeated." It is the story of a
curious and interesting group of characters seen

in a situation that reveals the human nature in

each to the utmost. These men and women are

real flesh and blood creations, and thrilling is

fhe contest which awakens their love, their greed,
their unscrupulous trickery and shameless de-

ceit, their fine enthusiasm, their brave self sacri-

fice. The young man and girl who are the

central characters are altogether delightful por-

trayals and the story of their love a charming
one.

Complete list sent on request

A Minister of Grace
By Margaret Widdemer, Author of

"Rose Garden Husband," "Year of

Delight," etc.

$1.75

Love and laughter, the tragic and humorous
things that life brings to all of us. and through

it all. old Uncle Andrew Blanton makes his way,

seemingly blind to the tangles about him—un-

til their knots draw tragically tight. Then back

of his absent-mindedness is seen the under-

standing and authority of a man who has dealt

with human problems all his days. It is he

who shows them the old, wise, humorous way out.

George J. McLeod, Limited
266 King St. W. Toronto
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MISS DELL AT HER BEST

"Charles Rex" is Latest Success From
Pen of a Brilliant Author

Zealous of her reputation as "the au-

thor who has never had a failure," Ethel

M. Dell contributes to the list of fall

literature her latest success, "Charles

Rex" (Ryerson, Toronto, $2). Charles

Rex is a wealthy, cynical young man
who imagines himself in love and Toby,

the waif, is a charming girl in masquer-

ade. These two are the central figures

of the story and surely with such clay

in the capable hands of Ethel M. Dell

nothing but a cracking good story could

result. This is the story of a man of

fantastic temperament who, after living

a life of wild and unrestrained pleasure,

and beginning to realize the futility

thereof, suddenly finds himself called

upon to safeguard one who comes to him
in utter helplessness, as to a sure refuge

out of a storm of adversity. A certain

nobility of mind, backed by generous
impulse, are the only forces that in-

fluence him at the outset; the coming
of greater power eventually gives him
the needed strength to prove himself

worthy of the trust reposed in him, and
on the very verge of irrevocable tragedy,

he finds the gift of the gods, which is

only bestowed upon those who love. This

is, by long odds, the best novel Miss Dell

has written in years and the struggle

against a hidden secret and the love of

a strong man and a courageous woman
make the narrative one that is certain

to appeal to the reading public. "Charles

Rex" discloses Miss Dell at the height

of her power as a writer of mysterious,

adventurous and wholly absorbing nov-

els. Her latest book is one that no lover

of a good tale can afford to overlook.

"THE MERCY OF ALLAH"

A Searching and Adroit Satire on Mo-
dern Business and Life

Those who are acquainted with Hilaire

Belloc's books will unhesitatingly clas-

sify "The Mercy of Allah" (Ryerson,

Toronto, $2) as one of his strongest

and, perhaps one of his best. There is a

good deal of dry humor in this book
and those who read it will enjoy to the

full the account of how a child of tend-

er years puts it over an opulent rela-

tive. In this brilliant fiction, Belloc

tells a rollicking tale of the fortunes of

one Mahmoud, a fabulously rich mer-
chant of the Orient, whose path to

wealth led through devious ways.
Mahmoud, grown old, narrates to his

seven penniless nephews the history of

his career, and in the telling unfolds a

life story of amazing variety and rich-

ness of humor. As the reader progres-

ses, he will realize that the author in

this vigorous narrative has written a

searching and adroit satire on modern
business and life. Belloc's creative fa-

cility and strikingly personal form of

expression are aboundingly evident in

"The Mercy of Allah," and delightfully,

indeed, he hits off the foibles, the ingen-

uities, the characteristic vices and vir-

tues of the business world. Mahmoud's

pipkin trust, his control of a river's

bridges and ferries, his misfortunes

with a government which ruined him by
taxes, with tricky sheep and date mer-
chants, his invariable recovery, his real-

estate boom and get-rich-quick banking
scheme, his financing of both sides of a

war; these are among his striking busi-

ness ventures. The book shows Hilaire

Belloc at his very best, the Belloc of

keenest insight into humankind and of

satire tinged with good humor. The
youngest of the seven nephews, by a

series of amazing deals and frauds,

shows himself worthy of his uncle's

confirmed reliance on his commercial
prowess and particularly good is

the climax which is typically Bellocian.

CAPT. FREDERIC W. WALLACE
author of "The Viking Blood" (Hodder
and Stonghton) and other popular
novels, xvhose "Tea From China" a stir-

ring sea yarn, appeared in the July 15
issue of MacLean's Magazine.

Longmans Green & Co. are publishing

towards the end of September "Moby
Dick or the White Whals," a great Am-
erican classic; "A Corner in William,"
a humorous story of a turbulent year in

the life of a sixteen year old girl, by
Fannie Kilbourne; "Debby's Year," a

book for girls of 12 to 15, by Marguerite
Curtis; "Og—Son of Fire," a story crowd-
ed with stirring incidents, mystery, ad-

venture and thrills aplenty; "Dusty
Star," Olaf Baker's history of an Indian
boy who became half wolf and his wolf-

cub; "A Daughter of the Sand," a novel
of unusual power by Frances Everard;
Holworthy Hall's "Rope," a story that
will first bring chuckles and then roars;

"The Kingmakers," Burton E. Steven-
son's story of intrigue, international
politics, schemes of beautiful women
and plots of wily diplomats, not forget-
ting an American heiress and a prince
without a throne; and "The Man who
Lived in a Shoe."

STORY FOR MUSIC LOVERS ..

"Indelible" is a First Novel From Pen
of Elliott H. Paul

Every bookseller has among his cus-
tomers some who are enthusiastic over
music and many who are interested in
it. To the attention of these people he
might bring "Indelible" (Thomas Allen,
Toronto) as this is one of the few books
in which the chief characters are out-
and-out musicians. One does not, of
course, have to be a musician to enjoy
this story but to those who have a soft
spot in their hearts for rhythm "Indel-
ible" will have the same appeal as would
a baseball yarn or a golf tale to the
followers of these sports. Power, orig-
inality and an almost poetic capacity
for emotional interpretation mark this

as one of the important novels of the
season. It is a story of a young mu-
sician, and those with a knowledge of
music will get the most out of it. Sam-
uel Graydon, born and brought up in a
shabby suburb of Boston, bears within
his awkward exterior the soul of a
great artist. For him there is but one
career—music; and, quietly surmount-
ing every obstacle, he becomes at last

a pupil in the New England Conserva-
tory. There he meets a child of an-
other world, Lena Borofsky, daughter
of a Yiddish junkman. Within Lena
too, burns the "divine fire," and this

common bond draws together across the
gulf of racial and temperamental dif-

ferences the shy, reserved American
and the tempestuous Jewess. To say
this and to add that the rest of the book
tells how liking blossoms into love—

a

love that is at once an ecstasy and a
torment—gives no hint of the freshness,
the sincerity, and the emotional rich-

ness of the story. In Samuel and Lena
the author has created characters of en-
during vitality. He has painted their

backgrounds with an art that trans-

cends realism. He has told his story
in a style vivid, racy, colorful, pulsing
with feeling. And the story he tells is

one that will be read, enjoyed, and
read again.

"DUST OF THE DESERT"
Robert Welles Ritchie Writes of Hazar-

dous Days in Arizona

Grant Hickman, civil engineer from
New York and quondam captain in the
First Overseas Division, is the hero of

"Dust of the Desert" (Longmans, Green,
Toronto, $2.) an exciting novel for

which credit goes to Robert Welles Rit-

chie. The young American flirts with
danger in the first chapter and there is

no let-up until the end. Mr. Ritchie has
given a gem of pure romance, and in

these days of realism in fiction and of

problem novels, such a story as this is a

welcome interlude, a grateful relief. In

the heart of the desert south of Arizona,

Michael O'Donohu established his house
and kingdom by the favor of his adopt-

ed liege, Philip of Spain. Ruling there

with all the pomp of a feudal lord, his

power descended to his sons and his

sons' sons until the scream of the mur-
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dered priest shrieked across the desert

from the desecrated chapel of the Mis-
sion of the Four Brothers. El Rojo, the

renegade, disappeared, but he left a

curse on all his clan, which descended
up to many generations. It remained
for Benicia, for all her years in Balti-

more and Washington, for all her proud
Castilian beauty, the child of the desert,

and descendant of the renegade, to raise

the curse. How Grant Hickman, engin-
eer, man of the cities, helped her find the

Lost Mission on the Road of Dead Men
in the Desert and won her love is a tale

well told. In addition in writing a stir-

ring story with a dramatic and swiftly
moving plot, Mr. Ritchie has painted a
vivid picture of the strange beauty of

the desert that will ever be remembered.
His account of the happenings along the

Road of the Dead Men is a veritable

thriller, dealing as it does with tales of

valor, reckless adventuring, thirst for

gold and love of women.

"THE THINGS WE ARE"
John .Midd.et<><n Murray's Latest Has

Shy Man For Hero

With no mean reputation as essayist,

critic and poet, John Middleton Murray
now offers his second novel in "The
Things we Are" (Thomas Allen, Toron-
to). The author, in addition to having
turned out a creditable work, has
adorned it with a literary grace that

tends to make the book even more read-

able. It is not often that a novel has
as its hero a man of backward disposi-

tion but the central character in Mr.
Murray's narrative is a man whose shy-

ness is such as to prevent him even tak-

ing hold of life. Mr. Boston is depict-

ed as an extraordinarily shy and self-

conscious man. In his youth his life

had been completely centred! in his

mother, and her death left him without
any point of contact with the world. He
had some means and held the position

of secretary with Elihu Thompson, "a
prosperous coal merchant with political-

ambitions." But he made no friends,

and lived entirely alone with only his

fantastic self-analysis to pass his time.

The acquaintance of Mr. Boston with
Bettington, the newspaper hack who re-

viewed books and plays, creates the

central situation of the novel. Betting-
ton practically forced himself upon Mr.
Boston, who grew to appreciate what he
shunned at first. There is also a lady
in the case. Mr. Boston piqued the

curiosity of Felicia by refusing to meet
her for long enough. Then when they
did meet at last, the desire for marriage
came over him. But he felt that it

would be disloyalty to Bettington, who
was expected by everybody to marry
Felicia. Of course, being in love made
Mr. Boston more introspective than
ever. He feared that he was proving
disloyal to Bettington, and in his blun-
dering way he tried to set things right.

How he goes about it and with what
success are told in a story that is decided-
ly unusual and well worth reading.

A STUDY IN POSSIBILITIES

"Awakening" is Title of Fourth Piece of

Fiction By Maud Diver

Published in England under the title

of "Lilamani: A Study in Possibilities,"

Maud Diver's latest novel, "Awaken-
ing," (Ryerson, Toronto, $2), is now be-

ing offered to the Canadian public.

"Awakening" is the love story of a

young Englishman and a cultivated Hin-

du girl. Wholesome throughout and
brilliant with color and the charm of

woman worship, "Awakening" is a story

novel that will prove even more pop-

ular than "Captain Desmond, V. C,"
"The Great Amulet" and "Candles in the

Wind," all of which were substantial

stepping stones to the pinnacle of suc-

cess on which she is to-day firmly estab-

lished.
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CHARLES R. PATTERSON
whose illustrations of F. W. Wallace's
latest sea yarn. "Tea From China,"
ivhich appeared in the July 15 issue of
MacLean's Magazine, were a feature of

the narrative.

of very human interest; a careful study,

well thought out in all its possibilities.

In the opinion of The Outlook, this Is

a book that is well worth reading tor

the problem it presents, one that is more
and more insistent as the world grows
smaller. The real crisis in the story

comes when Sir Nevil Sinclair announces
to his family that he intends to bring

home to England his girl-bride—an In-

dian maiden, a Hindu of a very good
family, cultivated and beautiful. The
idea of a "heathen Lady Sinclair" is ab-

horrent to the aristocratic relations to

whom India is but a name, and interest-

ing events follow. Mrs. Diver first won
her large reading public through her
romances of Anglo-Indian life and her
novel, "Far To Seek," which made some-
what of a sensation last year and which
was reviewed at that time in these col-

umns, is a companion story to "Awaken-
ing." Mrs. Diver knows the country and
people touched by her facile pen and,

improving noticeably as she goes along,

she has turned out in "Awakening" a

"Millions" (Macmillans), by Ernest

Poole, is a story of sudden wealth and
the possibilities and vistas it may open.

Madge Cable, called from the humdrum
routine of her cashier's desk in an up-

state town to the bedside of her brother

in New York, who has been badly injured

in an automobile accident, faces the pros-

pect of an inheritance of millions. How
this prospect affects her and her eager

relatives, how she grapples with new
problems arising from her brother's

connection with social strata that are all

unknown to her, and how she wins

through to a new self-respect and a new
aim in life are told with unusual sym-
pathy by the author. i .

BY THE AUTHOR OF "ZELL"

"For Richer, For Poorer" is Latest By
Harold H. Armstrong

Having dropped his pen name of

"Henry G. Aikman," under which he
published his first two novels, "The
Groper" and "Zell," Harold H. Arm-
strong comes out now with "For Richer,

For Poorer," (Macmillans, Toronto, $2),
under his own name. Can marriage for

two intelligent young people be success-

ful in spite of poverty—this is the ques-
tion that is asked and answered in this

brilliant novel. Kenneth Gramling and
Miriam, whose story Mr. Armstrong here
relates with much sympathy and humor,
are normal, everyday people who face
life together with but few assets. There
are hundreds of thousands just like them
and for this reason their great adventure
must find a response in the heart of

every young man and woman. Cramling
is a barrister but one to whom the lux-

uries of life come slowly. His friends
all seem to be able to amass riches but
fortune does not smile on the young
lawyer and he wonders how long it will

be until Miriam finds out that it is not
in him. Then comes the time when
Miriam is stricken with acute appen-
dicitis. Gramling, practically ignored by
pompous young hospital internes, finds

her in a public ward attended only by
one of the aforementioned young in-

ternes. He at once orders her put in

the best room in the hospital and the
best surgeon to operate on her and—is

surprised to find that he—the polite, the
timorous—is issuing curt, churlish orders
and being obeyed. From this time on the
young barrister is a changed man and
a compelling narrative is the result.
Throughout the book the author exercises
a special and whimsical humor and "For
Richer, For Poorer" will surely enlarge
the wide circle of readers Mr. Arm-
strong gained with "Zell."
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STORY OF A STRANGE GIRL

'Captivity" by Leonora Eyles is Book

That Can be Read Often

Leonora Eyles, author of "Margaret

Protests," has turned out in "Captivity"

(Ryerson, Toronto, $1.75), a novel that

has set all London talking. So out of the

ordinary is it that it should have the

same effect in Canada. Marcella, the

heroine of the tale, is undoubtedly one

of the strongest characters of recent

fiction—a girl who resented the sacrific-

ing of sturdy girlhood for the com-

parative weaknesses of graceful woman-
hood, a girl who wanted to be "like a

lion or a tiger and kill things that get

in the way." Grown to womanhood,
Marcella cannot bring herself to say

"love things" nor can she imagine what

she and her husband will find to talk

about all the time they are married.

Then comes the time when she has her

first experience with drink, when—af-

ter numerous experiences with the man
she loves—she despises his weakness

and yet admires him for attempting so

drastic a cure as having his clothes

locked up to save him from getting

drunk. Of "Captivity" a noted English

critic says: "During the last three

months I have read it three times. It

is a work of art. 'Like 'Margaret Pro-

tests,' much of it has been from her

own life, but it has been fashioned with

the utmost care; its proportions are ad-

mirable; its architecture is perfect. The

dark, brooding opening blossoms out

into scene after scene of struggle and

pain, of wild hope and wilder despair;

truth is sought and, after great effort,

is found; and the book closes on a deep

chord in which all the contradictions

and discords of life are resolved, and

in which joy and pain blend so miracu-

lously that the listener knows not

which is gladness and which is sorrow."

WHEN CIVIL WAR RAGED
"Orchards," by Warwick Deeping, is

Thrilling Tale of Love and Battle

To those who relish novels of love and
battle, "Orchards," (McClelland and

Stewart, Toronto) is certain to appeal.

This is a stirring narrative of Civil War
days in England, by Warwick Deeping,

author of "The House of Adventure,"

"'The King Behind the King," "The House
of Spies," etc. Rachel Charny, a red-

blooded young English girl of good

breeding, marries Sir Richard Falconer,

a lame scholar who, out of pity, sought

to take the girl away from a somewhat
cruel home environment. Misunderstand-

ing the manly and generous attitude of

her husband, Rachel leaves "Orchards"

and returns to her father's home. Civil

war breaks out and Lady Falconer be-

comes enamoured of Windebank, a

colonel of horse in the king's armies.

Falconer, too, throws aside his books and,

despite his infirmity, takes service with

the Royalists. Rachel eventually learns

that Windebank is ashamed of her and
breaks off her illicit relations with him.

Falconer in the meantime has risen

rapidly in the king's service and the day

comes when he is sent out by Prince

Rupert to save Windebank's troops from
annihilation, and the Royalists from a

crushing defeat. The pill is too bitter

to swallow and Windebank crosses over

to the Parliamentarians. Rachel, left

alone at "Orchards," is persecuted by

the renegade deserter, when the latter

takes over the old manor,' and some
breath-rtaking chapters follow, one of

the most stirring bits of reading being

the description of the fight between
Windebank's Roundheads and Sir Rich-

ard Falconer's Royalists at the latter's

old home. There is a climax to the

tale that will give the reader much food

for thought.

EDGAR A. GUVST
iVIinsr latest volume of poems has jwM
been published by the Copp-Clark Co.,

Toronto. It is entitled "All That Mat-
ters" and is the first illustiated volume
of this popular poet's ivorks. Everything

in this issue is new.

"One of Ours" (Macmillans) is the

intimate story of a young man's life.

Claude Wheeler's stormy youth, his

enigmatic marriage and the final ad-

venture which releases the baffled en-

ergy of the boy's nature, are told with

almost epic simplicity. But behind the

personal drama there is an ever deep-

ening sense of national drama, of nation-

al character, working itself out through
individuals and their destiny.

Macmillans announce for early fall

publication "The Bright Shawl," by
Joseph Hergesheimer. In "The Bright
Shawl" Mr. Hergesheimer returns to

the field of colorful romance. It is the

story of an American boy, Charles Ab-
bott, who throws himself into the

struggle for freedom in Cuba in a spirit

of passionate idealism. His friend-

ship with Andres Escobar against a

background of intrigues and violence.

is the moving current of the story.

TALES BY JOHN BUCHAN
"The Watcher By the Threshold" and

Four Others Just As Good

John Buchan, historian and novelist,

shows that he is a master hand, too, at

the short story game in "The Watcher
By the Threshold," (Nelson, Toronto,

4/6). In addition to the story from
which the book takes its name, there
are four others: "The Far Islands," "No
Man's Land," "The Outgoing of the
Tide," and "Fountainblue." These are
all travellers' tales and there is not a
dull one among them. It is of the back-
world of Scotland that Mr. Buchan
writes and there is no denying that he
knows the country from which he takes
his subject matter. The reader does not
have to be Scotch to thoroughly enjoy
"The Watcher By the Threshold" and
the accompanying tales.

A STORY OF IRISH LIFE

"In Mr. Knox's Country," by E. O.
Somerville and M. Ross

The sound of the hunter's horn and
the superstitious strain characteristic of
the Irish people figure largely in a re-
markably fine little novel. "In Mr.
Knox's Country," (Nelson, Toronto, 2/)
by E. O. Somerville and Martin Ross.
The narrative, in the telling of which
there is not a dull passage, throws the
reader at once into a maze of Irish super-
stition, with the appearance of the Aus-
solas Martin cat. "I don't know if it is

for my grandmother or for me," remark-
ed Flurry Knox, "but it means a death
in the house anyway." Then there is

a sealed well on the Knox property from
which emanates a sickening stench and
about which there is considerable mys-
tery. All through the book surprises are
met with, inexplicable happenings are
recorded and the reader is given plenty
of opportunity for the exercise of his
imagination, the whole being worked up
into an absorbing tale with an amazing
climax.

COUNTRYSIDE VILLAGE LIFE

Four Effective One-Act Plays in Mark
O'Dea's "Red Bud Women

"The Song of Solomon," "Shivaree,"
"Miss Myrtle Says- 'Yes' " and "Not in

The Lessons," are the four dramatic epi-

sodes cleverly sketched by Mark O'Dea
in "Red Bud Women" (Stewart Kidd Co.,

Cincinnati, $2). The locale of the author
in this case is an imaginary small town
in Iowa and Red Bud—as the place is

called—is made to stand for the stark,

empty lives of American farm women.
With masterly strokes Mr. O'Dea reveals

the innermost lives of the men and
women of this little countryside village.

A brilliant analyst of the feminine mind,
the author brings to judgment some of

the fundamental social problems of the

present day.

The plays have been produced by Little

Theatres, and they read as well as they

act, so vivid are the characterizations.
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My Discovery of England
By STEPHEN LEACOCK, Author of "Nonsense
Novels," "Literary Lapses," etc.

The things which Professor Leacock discovered in

England run all the way from lecture topics to

liquor. His book is refreshingly amusing, and not

without a certain significance.

PRICE NET $1.50

Certain People of Importance
By KATHLEEN NORRIS

This novel has not been serialized, although more than

one editor has offered a small fortune for the story.

The author has been busy for several years with this

wide canvas, and regards it as by far her most serious

effort and most important piece of work.

PRICE NET $2.00

The Practice of Autosuggestion
By C. HARRY BROOKS. Foreword by Emile Coue. Twenty-eighth thousand.

By the method of Emile Coue. Price $1.00 net.

"Nothing could be more timely."— Observer.

"Admirable from every point of view, it is brief, clear and sensible."—Westminster Gazette.
This book, written by Dr. Emile Coue, contains a complete exposition of his theories, methods
and amazing cures, with practical suggestions for personal application and self-cure, simply
and clearly explained.

Foursquare
By GRACE S. RICHMOND

In this book Mrs. Richmond has achieved success in a
new field. As she has made the profession of medicine
human and revealing through the portrayal of human
character in "Red Pepper Burns" and that of the min-
istry in "Red and Black," so now she depicts the trials

and triumphs of a great teacher.

Those who loved "Red Pepper Burns" will turn with
affection to this book.

PRICE NET $1.75

The Riddle of the Spinning Wheej
By MARY E. and THOMAS W. HANSHEW '

Where we find a double mystery that promises to

tax Cleek's powers to the limit.

PRICE NET $1.75

The Irish Guards In The War
By RUDYARD KIPLING 2 Volumes PRICE NET $10.00 SET

All friends of Mulvaney in "Soldiers Three," and of Kim, will recall with delight
Kipling's ultimate skill in portraying the Irish soldier.

The book is, in effect, a powerfully realistic picture of a cross section of war written

by a great artist whose sensitive sympathies and vision were quickened by the most
poignant of personal tragedies.

Daniel Boone: Wilderness Scout
By STEWART EDWARD WHITE

Mr. White knows how to write stories of open air

adventure and this book is packed with adventure
anecdotes, yet it gives sane and true and new facts

about the always fascinating Indians.

PRICE NET $1.75

Where The Blue Begins
By CHRISTOPHER MORLEY

This book falls into the same general category as

Barrie's "The Little White Bird" (from which the
play "Peter Pan" came).

PRICE NET $1.50

Life and Letters of Walter Hines Page
By BURTON J. HENDRICK. 2 Volumes PRICE NET $10.00 SET

Walter H. Page was American Ambassador from the

United States to Great Britain from 1913 to 1918. His
account of his Ambassadorship, consisting chiefly of in-

timate, revealing letters written to President Wilson,
Col. Edward M. House, and friends, form the basis of

the forthcoming biography. Besides these letters the
biographer. Burton J. Hendrick. has had access to the
documents in the British Foreign Office that cover Mr.
Page's Ambassadorship and also to the files of the
American State Department.

Doubleday Page & Co.

Country Life Press

Garden City - N.Y. S. B. GUNDY,
OXFORD UNIVERSITY PRESS

25 Richmond St. West
Toronto, - Canada
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FictionYOU will be Asked For

THE SKY LINE OF SPRUCE
By Edison Marshall, author of " The Snowshoe Trail

"
$2.00

A wonderfully thrilling story of the wilds of Bri tish Columbia. As always, Mr. Marshall draws
the wilderness and its life with a sure and sympathetic touch. His narration of the long struggle
with "Neilson's Gang" of lawless claim jumpers, leading to the daring abduction of Neilson's
daughter Beatrice, the search for her by the anguished father, the relation of the exciting events
experienced by Darby and Beatrice and Fernis, the black wolf, in the vast spruce forest, all tend
to make this new work of Mr. Marshall's one of the best stories of life in the open.

THE KINGMAKERS

By Burton E. Stevenson,

Author of "The Mystery of the Boule
Cabinet," "The Glared Hand," etc. $2.00

Intrigue, international politics,

schemes of beautiful women, and
plots of wily diplomats, are some
of the features of this stirring new
novel. A thrilling tale of romance,
action and adventure. Such a story

as only a few gifted authors—Bur-
ton E. Stevenson and E. Phillips

Oppenheim, for example—can write

to successfully delight and hold

their audiences.

ROPE

By Holworthy Hall,

Author of "The Man Xobody Knew"
"Egan," etc $2.00

A story of the struggle old but ever
enjoyable in fiction, between youth
and beauty against what is neither
young nor lovely. The prize these
forces contend for is a million dol-

lars. As the situation unfolds, the
clever author weaves a delicious
plot of intrigue and counter-in-
trigue. The story will readily en-
list the sympathies of all who enjoy
a good work of fiction.

A DAUGHTER OF THE
SANDS

By Frances Everard
$2.00

Saada Meden, a beautiful girl,

who is reputed to be of Arabian
blood, is persuaded by her English
fiance to accompany him to Algiers.
Subsequent developments hasten the
aotion of the story. A novel of
unusual power, ringing true to life

from start to finish, with a pic-

turesque setting of Northern Africa
—sure to be widely read and appre-
ciated.

THE MAN WHO LIVED IN A SHOE
By Henry James Forman $2.00

This is a charming whimsical story, with clear-cut characterization and wholesome sentiment,
written in a beguiling manner.

A beautiful love story with clever blending of humor and pathos and a strong appeal to the high-

est emotions. Truly a story over which all readers will linger with delight.

THE HEART OF LITTLE SHIKARA, and other stories.

By Ellison Marshall, author of "The Sky Line of
Spruce," $2.00.

"The Heart of Little Shikara," one of a dozen or so

stories of the out-of-doors and animal life included

in the volume, was acclaimed the best short story of

1921 by the 0. Henry Memorial Committee of the

Society of Arts and Sciences and awarded the O. Henry
prize.

Edison Marshall knows animals and the wild places and
no matter what animal he may be writing about, he

does so in a heroic manner. A book whieh will be
enjoyed by all who love life in the open.

THE BALANCE.
B.V William Dana Orcutt, author of "The Moth,"
'The Lever," "The Spell," etc., *2.00.

The theme provides an exciting plot involving a strike,

forgery and murder, with a criminal who cleverly defies

detection.

It is a vital, vibrating story of to-day, during the course
of which there is developed an absorbing love story.

Among the characters depicted there are a red-blooded
hero, a girl returned from overseas service, a fascinat-

ing mill girl, a philosophic crippled veteran, a treacher-

ous secretary and an aristocratic dreamer who becomes
a democratic doer.

THE DUST OF THE DESERT
By Robert Welles Ritchie $2.00

It is a welcome interlude in these days of realism in fiction and of problem novels, to find such a

gem of pure romance as "Dust of the Desert." Here is a stirring story with a dramatic, swiftly moving
plot. A tale of the heart of the Desert and of the effort of a proud Castilian beauty to raise the curse

the conduct of her renegade forbear placed on his descendants. Altogether a well told tale.

LONGMANS, GREEN & CO.
210 VICTORIA ST. - TORONTO
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Books in Demand Everywhere

THE CALL OF THE MOUNTAINS

large collection
By LeRoy Jeffers, F.R.G.S. With 64 full-page illustrations, selected from the author's

and beautifully reproduced. Large Svo $5.00

With sleeping bag and ice axe Mr. Jeffers has journeyed far throughout the United States and
Canada, exploring the deepest canyons and climbing many of the highest mountains. To those
in search of adventure he depicts the thrill of climbs amid the peril of storms and avalanches,
of lightning and darkness. But this is not merely a book for the mountaineer, as the author
writes suggestively for the traveller who would learn the scenic value of a region that he con-
templates visiting, and with descriptive charm tor those who are able only to read of its beauty.
The pictures shown are beautiful and highly interesting.

THE TRAVELLERS' HANDBOOK AN INDISCREET CHRONICLE
FOR CHINA

By Carl Crow
With numerous text illustrations and nine large up-to-date

maris and plans. Handy pocket size. Hound in flexible
Cloth . ..$4.00

Carl Crow's HANDBOOK FOR CHIXA has already es-

tablished itself as the most complete and up-to-the-
minute guide book for tourists in China.

The HANDBOOK contains in the utmost detail and
within small compass, and readable form the salient
facts concerning Chinese history, religion, govern-
ment, money and exchange, laws, passports, weights
and measures, architecture, painting, art, etc.

STUDIES IN PSYCHO-ANALYSIS

FROM THE PACIFIC

By B. L. Putnam Weale

luthor of "Indiscreet Litters From Pekin," "The Truth
About China And Japan," etc., Illustrated. Si«...$3.50

The author has lived in China since childhood, and for

more than twenty years has held official positions of

high importance in the Chinese Government. He is one

of the great authorities on the Far East.

Mr. Putnam Weale probably knows more of the confi-

dential secrets of the Far Eastern politics than any

other Westerner, and in the present book he discloses

many facts that have until this ti bi-cn kept sub-

ros<i.

AND AUTOSUGGESTION, etc. Translated
$3.50

By Charles Boudouin, author of SUGGESTION
from the French by Eden and Cedar Paul. 8vo.

This account of twenty-seven concrete cases preceded by a Theoretical Exposition is a book both

for the expert and for the general reader.

MOBY DICK: or

THE WHITE WHALE
By Herman Melville, author of Omoo,
Typee, etc. With 12 full-page illus-

trations, end papers and title page
in four colors by Mead Schaeffer.
Bize 7 x 9V2 inches $3.50

Says one well-known critic in the
New York Times: "Moby Dick far

surpasses every other work creat-

ed by an American from THE
SCARLET LETTER to THE GOLD-
EN BOWL. It stands with the

great classics of all time, with the

tragedies of the Greeks, with DON
QUIXOTE, with Dante's INFERNO
and with Shakespeare's HAMLET."

DEBBY'S YEAR a corner in william

By Margueriti Curtis. Illustrated.

Vlnio $1.50

A book for girls of twelve to fif-

teen, when a bit of fiction which

is real, from the viewpoint of the

school-girl, is so hard to find.

There is humor, pathos, and simple

good sense in the story, and it

will enrich the lives of the girls

who are fortunate enough to own

a copy.

Hit Fanny Kilbourne, author of
Paul and Rhoda, etc.. Illustrated
V2 mo $1.75

This is a deliciously humorous

story of a turbulent year in the life

of a sixteen-year-old girl. Her

methods of getting into and out

of the most amusing situations and

her own reactions to each blunder-

ing revelation or disillusionment,

will be equally enlightening and en-

tertaining to readers of her own

and to older generations.

DUSTY STAR

By Olaf Baker, author of '-Shasta of The Wolves." Illus-

trated by Paul Bransom. »vo $2.00

The history of an Indian Boy and his wolf-cub, and

how they grew up together, so that the boy learned

to be half a wolf.

OG, SON OF FIRE
Ha Irving Crump, author of "The Boy's Book of Firemen,''

etc., editor of "Boy's Life" (The Boy Scouts' Magazine)

With
8vo.

12 illustrations by Charles Livingston Bull.
$2.00

When did human (beings lose their fear of fire and

make it their servant? The author of OG, SON OF
FIRE, has written a story that is crowded with stirring

incidents, mystery, adventure and thrills aplenty.

LONGMANS, GREEN & CO.
210 VICTORIA ST. - TORONTO
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FOUR AND TWENTY MINDS"
Trenchant Essays by Giovanni Papini,

One of Italy's Foremost Writers

In "Four and Twenty Minds," (Cro-
well, New York, $2.50), Giovanni Papini,

the most talked of writer in Italy, gives
a series of strikingly original literary

essays, in which he discusses some of the

master minds of Italy and other lands.

Papini is recognized to-day as one of the

greatest—if not the greatest

—

critics and
essayists in Italy. He wields a mor-
dant and relentless pen; and, like Car-
lyle, he has no favor for friend or foe.

He is a man of wide reading, but with
the further faculty of digesting and mak-
ing his own the things which interest
him. That is why he seems equally at
home in discussing the great minds of
other lands than his own—as the present
trenchant volume well illustrates. Here
are essays upon Dante, Leonardo, Berke-
ley, Spencer, Hegel, Nietzsche, Whitman,
Croce, Shakespeare, Swift, Cervantes,
Maeterlinck and a doz;-n others. The
essays are thoughtful and strikingly
original in content. They are eminently
readable, and will go far toward estab-
lishing this strong writer with English
readers, no less than in his own country,
where edition after edition has been
printed. The translation by Professor
Wilkins, of the University of Chicago,
is exceptionally well done. Papini's
"Life of Christ" proved to be a real lit-

erary bombshell in 1921.

"THE NEW LATIN AMERICA"
An Illuminating Study of Central and

South America, by Dr. J. Warshaw
That there are innumerable opportun-

ities in Central and South America for
merchants, manufacturers and bankers
of the northern part of the continent is

shown by J. Warshaw, Ph. D., professor
in the University of Nebraska, in "Th?
New Latin America," (Crowell, New
York, $3). In an introduction to this
book by Dean Rossignol of the University
of Nebraska it is said that the average
American of the United States would
have difficulty in carrying on a conver-
sation of ten minutes about Latin Amer-
ica, and that the book should mitigate
his provincialism and his Anglo-Saxon
prejudice. In the effort to visualize this
great region, Dr. Warshaw is not afraid
to emphasize facts that ought to be ob-
vious, such as the immense siz of South
America, which covers an area of over
eight million square miles. Dr. War-
shaw's admirable book should come as a
revelation to many and his comments on
the Latin points of view should help
northerners to see as others see them. It
will surprise many people to learn that
Latin-Americans are more or less touchy

on the Monroe Doctrine1

, that they con-

sider the U. S. A. protective tariff a ser-

ious handicap to their foreign trade, that

they resent U. S. A. patronage, suspect

their northern neighbors of imperialism,

speak of the "Yankee Peril," and, in gen-
eral, dispute the U. S. A. claim to prim-
acy in Pan-American affairs. All this

i food tot thought, and suggests that

merchants, manufacturers, investors, and
the general public r.au3t become more "in-

ternationally minded" if they would es-

tablish lri.ndly and profitable relations

with their Latin neighbors upon a firm
and lasting basis. And that is just the
task which Dr. Warshaw sets himself in

this most thorough, timely and inform-
ing book. As to the supposed laziness or
lack of energy of Latin-Americans, the
writer makes an illuminating remark. He
says that Latin-American commerce is

about, double the United States per cap-
ita, and the work that is done in the
United States by machinery is done in

Latin America by hand. H;> concludes
that. I he Latin- American works more
minutes per day and harder per minute
than the progressive citizen of the Unit-
ed States.

The September publications of Small,
Maynard and Company will include three
novels, "Captains of Souls," by Edgar
Wallace; "Rolling Acres," by Bessie R.
Hoover, author of "Pa Flickingei's
Folks;" and "The Day after Dark," by
Emerson Gifford Taylor; a book for
boys, "The Voodoo Gold Trail," by
Walter Walden, and "First Steps to

Golf," by G. S. Brown, with chapters by
H. H. Hilton.

RADIO BOOK FOR AMATEURS
M. J. Grainger Shows Beginners the

How and Why of Wireless

"The Complete Amateur Radio Book,"
(McClelland and Stewart, Toronto), has
been prepared by Maurice J. Grainger,
an expert on wireless, for the beginners
in radio. He tells the how and why of

wireless, giving complete instructions on
the operation of receiving outfits. This
book has been compiled especially for

the amateur owner of a radiophone re-

ceiver who knows little, or nothing,

about why and how his instrument
works. Many of those who have acquired
radio sets are not satisfied with
simply turning knobs, finding sensitive

spots on crystals, regulating the amount
of incandescence in their vacuum tubes,

and then sitting calmly back to enjoy
the broadcasted programs. They want
to know just why sounds sent out from
a broadcasting station many miles away
can be picked up with a jumble of wire,

crystals and electric bulbs. To those
whose knowledge of things electrical is,

to say the least, very scant, but who will

never be satisfied until they can con-
scuntiously tell themselves that they at

least comprehend the fundamental prin-

ciples upon which this most marvellous
of inventions is based, this book is ded-
icated.

ALFRED NOYES
Whose latest volume of poems, "The
Torch Bearers" has just been put lished

by the Copp-Cfark Company, Toronto.

A CLASSIC OF THE WAR
"The Travels of Tiadatha" is New

Contribution of Owen Rutter

All the "Tired Arthurs" of the world
whom the Great War transformed from
nuts to heroes will welcome "The Travels
of Tiadatha" (T. Fisher Unwin, London
4/6 net), another cheery little epic from
the pen of Major Owen Rutter. This
account of the post-war adventures of

Tiadatha comes as a sort of sequel or
follow-up to "The Song of Tiadatha"
and is almost sure fo meet with a simi-

lar reception. Tiadatha, demobilized
and back in London, finds that life is

changed and that he is restless. Final-
ly, after a quarrel with Phyllis, he take<
leave of Woggs, his soldier servant, and
Gladiator, his bull terrier, and leaves
England intending to visit his friend
Percy, in North Borneo, and thence to

travel on round the world. On reach-
ing Singapore he makes his way to Bor-
neo, where he stays some weeks, shoot-
ing big game and making a trip up-
country. Before leaving he is entertain-

ed at an uproarious farewell party and
then takes a ship with Percy for Hong
Kong and returns to England by way of

Formosa (where he is entertained by the

Japanese), Japan, Honolulu, and Ameri-
ca. Written in the rhythm of the famil-

iar "Hiawatha," readers of "The Song
of Tiadatha" will welcome his furth

adventures.
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Mrs. Patrick Campbell, acti-ess

extraordinary arid now autobi-
ographer, whose memoirs, re-

miniscences and observations

are now being published by the
Ryerson Press, Toronto.

"THE POMP OF POWER"
Anonymous Writer Gives Insight Into

Europe in War and Peace

It is evident, almost at a glance, that

the author of "The Pomp of Power"
(McClelland and Stewart, Toronto, $4),

which is just off the press in Canada,
has friends at court and knows well the

personages and events about whom and
which he writes. This interesting book

is patterned after that for which "The
Gentleman With a Duster" was respons-

ible not many months ago, and, as far

as interesting and sensational disclos-

ures go. it is in the same class. "The
Pomp of Power" was written by a man
intimately associated with Lloyd George
both in war and in peace although neith-

er as a friend nor enemy. Among other

things the author reveals the role in the

war of Sir Henry Wilson, so recently as-

sassinated, and military and diplo—^ i
'

disclosures are accompanied by close-

ups of Haig, Joffre. Beaverbro')'"

lerand, Briand, Clemenceau, North-
cliffe, Woodrow Wilson, Lansing, Colonel

Repington and Krassin of Soviet Russia.

In interesting manner, passing out in-

formation in much the same manner as

the sun gives off its heat, the anonymous
author deals wit? the fall of Joffre. the

famous Nivelie of. jnsive. th° A^T-'+h -
1 -'-

bacle, the conduct of French politics the

celebrated Caillaux case, Lord North-
cliffe and his Press. Lloyd George and
Party Politic-, the Frankfort incident

and M. Krassin. the Treaty of Versailles,

and post-war conditions. What is nec-

essary for the security of England, for

the peace of Europe, is pointed out, also

for the immediate future of civilization,

is an absolute defensive alliance between
Great Britain and France. Mention is

made of nearly all the names with which

the world became acquainted in the war
years and there is no doubt but that

from this book the reader will greatly

improve his knowledge of the situation

as it is in Europe today.

"Success," by Lord Beaverbrook,
(Small, Maynard and Company) is to

be translated into Swedish and is al-

ready in wide circulat on on the contin-

ent in the Tauchnitz edition.

"RADIO SIMPLIFIED" NOW
New Book on Popular Craze Written For

Three Groups

"Radio Simplified" (John P. Winston
Co., Toronto) is a book that will not only

meet the exacting requirements of the

expert but it is also written in language
that those who know nothing of the sub-

ject will understand what it is and how
to build and operate a radio apparatus.

This little work provides in non-technic-

al language an explanation of radio, with

emphasis upon how it works. It fur-

nishes simple and definite directions for

assembling and installing home radio

equipment at small cost. It answers
clearly and simply those questions which
first arise in the mind of the novice and
which they have found to be most fre-

quently asked by students in radio

courses, and readers of radio columns in

the newspapers. Technicalities are

omitted unless they can be put to prac-

tical use by the amateur and the equip-

ment suggested is that which is most
easily obtainable and, in many cases,

can be made at home. In every instance

definite and specific directions are given

for hooking it up. The advantages and
the limitations of various hook-ups and
types of sets are frankly discussed and
definite suggestions are made as to what
equipment to select in order to hear what
the operator desires to hear. The book
has been written for three groups of peo-

ple: (1) Novices and amateurs who
have spent good money for equally good
equipment, but are unable to get best re-

sults; (2) People who want to own sets

and don't know what to buy or how to

assemble after purchase; (3) Amateurs
who want to know the "kinks" in hook-
ups and in operation.

Here is one of the illus-

trations from "Compara-
tive History" ivhich is

from the pen of Ex-Kaiser
Wilhelm and ivhich is be-

ing published by the Ryer-
son Press, Toronto. The
former war lord and King
George are here seen on a
British cruiser in the days

before the war.
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THE PRAYER BOOK REVISION

Archdeacon W. J. Armitage Tells the

Story of the Movement in Canada

Members of the Anglican Communion
particularly will be interested in "The
Story of the Canadian Revision of the

Prayer Book," (McClelland and Stewart,

Toronto, $2.50), as told by Archdeacon
W. J. Armitage, an informative Foreword
being offered by the Primate of all Can-

ada. In view of the Qhurch Union
movement it would be as well if the

clergy and laymen of other denomina-
tions should read this book, as from it

they will get considerable insight into the

dogmas of the English Church. Through-
out there is evidence of a broader spirit

of humanity, which even more than the

ripe scholarship displayed, is an ade-

quate reason for the publication of this

detailed report. After reading Arch-
deacon Armitage's story the view that
sacrilegious hands had been laid upon
the Bible and a hybrid substituted for it

in the Canadian Church must vanish.

With singular clarity and unexpected ab-
sence of weariness Dr. Armitage tells

the story of the various phases through
which the movement to make the Prayer
Book of the greatest possible value to

the Canadian Church passed until its

consummation with the Primate's pro-
clamation that henceforth it and no
other is authorized for use in the
churches under Aichbishop Matheson's
jurisdiction.

In the first part of this book, the
author, who was secretary of the Re-
vision Committee, tells the story of the
movement for revision in Canada, por-
trays the revisers at their work and
records the progress of the revision
through all its many stages. In the
second part, he takes the revised Prayer
Book service by service and shows what
alterations were made, why they were
made, and the source or origin of the
new matter introduced.

WHY REMAIN A DWARF?
Pertinent Query is Propounded in Latest

Marden Inspirational Book

On a par with the many that have gon e
before is Orison Swett Marden's latest
success book, "Self-Discovery, or Why
Remain a Dwarf?" (Crowell Co., New
York, 90 cents net). In addition to his
longer books on success topics, Dr. Mar-
den occasionally brings out a smaller
volume on some particular theme which
seems to demand special emphasis. Such
a work is the present small but meaty
book on "Self-Discovery," or, to quote
the opening title, "Why Remain a
Dwarf?" Dr. Marden points out that
literally thousands of persons go through
life occupying some mediocre position,
when they are capable of doing much
bigger things. "Arouse the sleeping
giant within you!" he cries. "The
truth is," he continues, "that one of the
greatest human enigmas is our ignor-
ance of our real, divine selves, our lack
of knowledge regarding our resources,
our inability to size up ourselves. It

is comparatively easy for us to size

up other people, to measure their ability,

and to predict their future with more
or less accuracy, but how blind we are

about ourselves!" This is the constantly

recurring message of the book, which
only gains emphasis from its pungent
illustration and repetition. Suggestive

chapter heads are "The Shock That
Arouses," "The Miracle of Self-Confi-

dence," "Call Out the Bigger Man in

You," "The Sleeping Giant Within You,"
and "The Power of the Awakened
Giant." It should prove of immense
value to the timid and over-cautious,

while even the man who thinks he has
arrived may find some startling truths.

THE PERIL OF THE U. S. A.

"Are We Facing Revolution" asks
Daniel Brewer in his Latest Book

A frank discussion of conditions in

the United States to-day as he sees

them is "The Peril of The Republic"
(G. P. Putnam's Sons, New York, $1.75)
by Daniel Chauncey Brewer, author of
"Rights and Duties of Neutrals." Back
of the spirit of unrest so prevalent in

America; behind the strikes, labor dis-

turbances, and industrial shake-ups
there seems to lurk a sinister force

that seeks to strike at the very heart
of the nation. Whether it is commun-
ism, Bolshevism, anarchism or some
otherism no one apparently knows but in

this volume Mr. Brewer discusses the

problem, presenting it so clearly and
fearlessly that indifference is impossible.

"The Peril of the Republic" appears to

have been written with a view to bring-

ing it home to the nation that alien in-

vasion (notwithstanding all that has
been said in the immigrant's favor) has
quickened the drift to political revolu-

tion. That the machinery for revolu-

tion exists in the U. S. A. is the belief

of the author who refers to the mis-

chief that is done by foreign clubs in

the different cities throughout the

country and who also is of the opinion

that a large proportion of the foreign-

language papers in the U. S. A. are

ready at any time to act as the media
for distributing revolutionary propa-

ganda. Mr. Brewer, as a remedy, ad-

vocates using the schools to teach de-

mocracy instead of sociology, regulat-

ing the alien population and providing

a censorship for the non-English press.

Dulcie Deamer's new novel "The Street

of the Gazelle," issued by Fisher Unwin,
London, on August 16. It is a romance
of Roman days in Palestine, full of all

the high lights, local color, and at-

mosphere of which the authoress is such

a master. The heroine is a Greek slave

who falls into evil hands and is rescued

after thrilling adventures only to fall

again into the hands of Rome, when by
an act of sacrifice she saves her lover.

With the background of the hated
Roman domination the story is crowded
with exciting incidents and most graphic

atmospheric writing.

INDIVIDUALISM DISCUSSED

Frank Wilson Blackmar Deals with

Question of Modern Social Life

Published as a protest against the

mass play of modern social life to the

neglect of individual culture, "Justifi-

able Individualism" (Crowell, New
York, $1), from the pen of Frank Wil-

son Blackmar, Professor of Sociology

in the University of Kansas, claims

that undue emphasis has been placed

on social and economic organization, re-

form laws, and group activity as means
of human progress, and too little stress

upon the development of the moral and
intellectual integrity of the individual.

The following subjects are discussed:

The importance of the individual; The
mass play of modern society; The
teaching of social scientists; False as-

sumption of reformers; Transformation
of the individual; The biological founda-

tion; Development of personality; The
shifting of individuaf purpose; Social

complexity; Selfishness of the group;
Labor organizations; Corporate selfish-

ness; National selfishness; The church
as an institution; Education; The func-

tion of the individual. The author, in

brief, propounds the query: Are we de-

pending too much on group activity for

reform and progress?

POEMS OF HEROISM
New and Unique Approach to Study of

History by J. R. Howard

A new and unique approach to the
study of the history of the United
States, a book that will be interesting

alike to students of history, lovers of

poetry and patriotic Americans is

"Poems of Heroism in American Life"

(Crowell, New York, $1.75) by John R.

Howard. Mr. Howard has brought in-

to the volume a comprehensive and
catholic collection of lyrics beginning
in subject with the discovery and early

settlement of this country, and- ending
with the close of the World War. For
the convenience of the reader he has di-

vided it into six parts: The New Con-
tinent, Revolution and Independence.

The More Perfect Union, Secession or

Union Preserved? Growth of Empire,
and The World War, a Final Outlook.

The poems vary in age from several

centuries to a single year, yet all are

American in theme and in fervor, and
are in key with to-day. They have
been inspired by occasions of vital in-

terest. Grouped in their natural peri-

ods, they afford what might be called a
moving-picture of American life through
more than four centuries.

"The Triumph of the Scarlet Pimper-
nel" is the Baroness Orczy novel for

this fall. On the jacket, behind the

wild mob of the French Revolution,

stands Lady Blakeney. Disguised as a

slovenly peasant, Sir Percy looks on.

"It will require all the wit, courage,

and resourcefulness of the Scarlet Pim-

pernel to rescue her," say the words

beneath. This book has already been

published by the Musson Book Co.
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Brief Synopses of Books Promised and Reviews of Books
in the Public Eye, With Notes on Forthcoming Publications

—Chats About Authors and Their Activities

"Ravensdene Court" (Macmillans) by
J. S. Fletcher, is the story of two men,
struck down in an identical manner, at

the same moment, two hundred miles

from each other. This was the start of

the drama of crime and intrigue which
Leonard Middlebrook, antiquarian,

stumbled upon in the little coast town of

Northumberland.

"The Middle of Things" (Macmillans)
by J. S. Fletcher, is the story of a hid-

den mystery that runs back more than
a century, and involves a great number
of persons in its web.

In "The Room" (Macmillans), by G. B.
Stern, the author adds tremendously to

the breadth of her appeal. It is a novel
for very many more American readers
than are now aware of this brilliant or-
iginal novelist.

"Old Crow" (Macmillans), by Alice
Brown, penetrates the very fibre of char-
acter. It is profound and intense in its

presentment of the clash between the
spiritual and the base, its portrayal of
native purity faced with hostile heredity
and environment.

"Little Foxes" (Thos. Allen) is the
title of a new book by Dr. E. A. Henry,
pastor of Deer Park Presbyterian
Church, Toronto. He was formerly
stationed at Hamilton, Brandon, Regina
and Vancouver.

Thomas Allen, Toronto, looks for as
big a sale of "The Black Candle," by
Janey Canuck this Fall as followed the
appearance on the market a year ago of
"Purple Springs."

, Messrs. John Long, London, have re-

cently published at 7s. net "A Great
Surprise," by Nat Gould, the author
whose sales now exceed 22 million cop-
ies. They are now issuing the book in
their Overseas Library in cloth and pa-
per editions. "A Great Surprise" is a
thrilling romance of the turf.

Henry Holt and Company announce
for September publication a first novel
of unusual significance, of genuine lit-

erary value, "Down the River," by Ros-
coe Brink. The book is an innovation
in content and form: it searchingly re-

veals the soul of an American woman of
the people; and although written in

free verse, it is as indisputably a novel
as "Main Street," as "Miss Lulu Bett."

The biography of William DeMorgan
and His Wife is ready—published by
Henry Holt and Company, at a list price

of $6.00. Written by Mrs. Stirling, sis-

ter to Evelyn DeMorgan, the book is

rich in 38 illustrations, many letters,

and innumerable treasures.

Thomas Allen, Toronto, is publishing
another edition of 5,000 copies of "Pur-
ple Springs," making 25,000 in all. This
last edition is being published at $1.50

retail.

Stanley Paul & Co., London, are

publishing an interesting addition to

their well-known! Collectors' Series,

"The A B C Of Indian Art." The book
deals not only with the master handi-
crafts of the Indian Empire, but it pre-

sents a wealth of information on many
other subjects and opens up a new field

for the ever-increasing body of collec-

tors.

Books for Which
Demand Has Been

Most Noticeable

The following, judging by reports

from retailers, were the best selling-

books in Qanada during August:

Fiction

1. The Breaking Point (Mc. and S.) 77

2. If Winter Comes (McC. and S.) ... 76

3. Robin (McC. and S.) 72

4. The Country Beyond (Copp Clark) 70

5. The House of Mohun (Geo. J. Mc-
Leod) 69

6. Mr. Prohack (McC. and S.) 67

Non-Fiction

1. Outline of History (Macmillan) 76

2. My Discovery of England
(Gundy) 70

•".. Books and Characters (Good-
child) 62

4. Drama of the Forest (Gundy) . . 60

5. In a Fishing Country (Macmil-
lan) 60

6. Painted Windows (Putnam) 60

A cheaper edition of "Success," by
the Rt. Hon. Lord Beaverbrook, will be
published by Stanley Paul & Co., London.
This new edition has been revised and
enlarged by the author and will be pub-
lished in English on the continent by
Tauchnitz.

The "Joy of Life" series published

by Stanley Paul & Co., London, have re-

cently been increased by four further

titles namely, "The Mist Pool," "Maid
of the Moonflower," "Quadrille Court,"

and "Francesca," by Cecil Adair.

"Tracked By Wireless," is the title

of William Le Queux's new novel to be

published shortly by Stanley Paul & Co.,

London This is the first novel to be

written on the subject by an expert. Mr.
Le Queux is one of the pioneer experi-

menters in the wonders of wireless, and
the uncanny situations which he por-

trays will appeal strongly to the reader,

because what he states has been proved

by scientific research.

"The Chrysalis," by Kate Horn, is one
of the best stories this novelist has ever
written. Her characterization of Les-

bia Dayne—the Chrysalis—from an un-

sophisticated girl to the fascinating

woman who has passed successfully

over the thorny road of experience,

shows her deep insight into human na-

ture. It is being published by Stanley
Paul & Co., London.

"Every time Bob Stead goes out west,
he comes back with a new book" they
say. and so before long there will be

another romance from that much-belov-
ed Canadian who knows his west like

a book. Stead's book for publication

this fall, Hodder and Staughton an-
nounce, is "Neighbors," a, happy novel

of the northwest.

A new edition of "Arabian Nights,"
including the old favored "Ali-baba,"
"Sinbad," "Aladdin," etc., is being pub-
lished by John P. Winston Co., This
volume is a veritable triumph of the art

of the translator, the illustrator, the

engraver and the printer.

"The Gentleman With a Duster" and
his successors are about to be joined by
a newcomer who, under the thinnest of
incognitos and in response to a demand
from America for personal anecdotes
suitable for use as press notes, has told

in his book entitled, "Some Personali-
ties," the story of an extraordinary life,

crowded with sensational adventures,
which have brought him into personal
contact with some of the greatest cele-

brities of the age. "Some Personalities"
will be published in April by the Corn-
hill Publishing Company.
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PICTURE BOOKS
of real worth with excellent colour work, fine letter-press and interest-

ing reading matter. Prices range from 15c to $3.00.

15c

Ships and
Soldiers

Teddy Bear

Holidays

Animals at

Play

Stories about
Jesus

Each book contains 10 pag:'s of

pictures and letter-press in colour.

35c

P
AINTING
BOOKS

Ship and Train

Animal

The Party

My Easy

Specially designed to be very sim-

ple and attractive in subject anJ

colouring.

75c

Toy Books

—

Linen

Contain 12-14

pages of

brightly col-

oured pictures

and very sim-

ple letter-

press.

14 titles.

On art paper.

35c.

Risk VS.

Profit

What is the "best risk"—
or least hazardous—of all

cl sses of books you sell?

Probably Bibles, followed
by Picture Books, Juvenile
Fiction and Standard Auth-
ors.

Have you compared the
rate of profit on speculative
lines? If so you must have
been impressed by the extra-
ordinary combination offer-

ed in the NELSON CATA-
LOGUE of

High Profits *"<* Low Risks

BIBLES, PICTURE BOOKS,
JUVENILE FICTION, NEW
CENTURY LIBRARY, are
all "gilt-edged securities"
for safety. Bought with in-

telligence they may be gold
mines for profits.

30c

"Bedtime Story" Series

Each book con-

tains 2 full-

page coloured

plates and

many black
and white il-

lustrations. \
r
i

titles.

60c "First Book" Series

An "evergreen" series, coloured

and black and white illustrations

in plenty and lots of interesting

reading matter. 11 titles.

$2.25 Old Mother Goose

A delightful col

lection of Nursery

Rhymes beauti-

fully illustrated in

colour and black

and white by
Anne Anderson.

Also "The Briar

Rose Book of Old,

Old Fairy Tales."

Complete Concordance to the American Standard Bible

By M. C. Hazard, Ph.D.

Contains about 300,000 references, arranged under 16,000 headings and sub-headings; includes

the Alternative Marginal Readings; gives pronunciation and meaning of all proper names and
places, with biographical and geographical information which makes it serve as a Bible Dic-
tionary as well as a Concordance.

Ready October 10th $5.00

The Nelson Bibles
include Plain Text or Reference Bibles—Illustrated Bibles—Bibles with Concordance
Bibles for Home Reading, for Scholars, for Students and Teachers.

Complete Illustrated Catalogue on Application

Thomas Nelson £& Sons, Limited
77 Wellington Street West Toronto
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Thackeray Hale Lever Lytton Cicero

Lever On All Occasions Scott

Bacon When books may suitably be given the NEW CEN-
TURY LIBRARY suggests itself as the most fruitful field

Shakespeare

Trollope of choice.

Whether for birthdays, weddings, graduation, Christ-

Bronte

Stevenson mas, or any other commemoration a gift suitable in mat-

ter, choice in form, and of almost any desired cost, can

Austen

Hugo readily be chosen from the NEW CENTURY list and
quickly procured through any good bookseller.

Eliot

Dumas An interesting illustrated prospectus will be sent on

request.

Browning

Dickens Limp Leather Morocco Poe

Epictetus
$2.00 $2.50 Lamb

Emerson Rubaiyat Kingsley E. B. Browning Marcus Aurelius

The New Dickens
Complete in 18 Crown 8vo. Vols.

Printed in clear type on fine paper.

Handsomely bound in red cloth with

coloured picture wrapper depicting

some of the chief characters of the

book specially designed by Lovat
Fraser.

This series is particularly attractive

to all lovers of Dickens because it con-

tains all the inimitable ORIGINAL
ILLUSTRATIONS by Phiz and others.

$1.75 per Volume

Uniform Edition of

John Buchan's Novels
To be issued in 14 volumes of which the

following are now available:

Greenmantle
Prester John
John Burnett of Barns
The Watcher by the Threshold
A Lost Lady of Old Years
To be issued shortly:

—

The Thirty-Nine Steps and the

Power House
Salute to Adventurers
The Half-Hearted
A Lodge in the Wilderness

Other volumes will appear at regular in-

tervals.

Cloth Binding Leather Binding

$1.25 per Vol. $1.75 per Vol.

Complete Catalogue on Application

Thomas Nelson GBi> Sons, Limited
77 Wellington Street West - Toronto
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"The Shadow of the East," (McClel-
land and Stewart), E. M. Hull's successor

to "The Sheik," reached a fourth large

printing within a week of publication.

"Laura Creichton," Elinor Mordaunt's
latest novel, although primarily a ro-

mance of self sacrificing love, according
to the publishers (Small, Maynard and
Company) presents one of the best

character studies of the "Anarchist,"
"Reds," "Revolutionaries," "The Under-
Man," that has yet appeared.

"The Best Plays of 1921-1922," the
yearbook of the drama in America,
edited by Burns Mantle, will be issued
by Small, Maynard and Company in

late September. At the same time the
house will issue, "The Verge," by
Susan Glaspell, the psychological play
produced by the Provincetown Players
last season.

Autobiography from women who
have been to the forefront in the pub-
lic eye, continues to come from the pub-
lishers. The latest of these is a volume
of memoirs from Mrs. Patrick Campbell
(Beatrice Stella Cornwallis-West) un-
der the title "My Life and Some Let-
ters" which, like the others has a good
deal of pertinent interest. Mrs. Camp-
bell's relations as a remarkably gifted
actress both in England and the Unit-
ed States, have been so noted that her
stories of the period of her notoriety
are to some extent a history of the
notable men of the time. The Ryerson
Press will publish this book.

Titles—book titles—may ba used or
abused, may be a curse or a blessing.
As is well-known, they have frequently
carried books which had very little in-
side the covers, and again they have fre-
quently damned other very worthy vol-
umes. Evidently ex-Kaiser William
utilized his characteristic shyness when
he used the title "Comparative History"
(Ryerson Press) to cover his defence
formulated by his own hand against the
indictment of the whole world, which has
just been published in book form. How
far, if at all, the defence succeeds must
be left to the reader's judgment. As a
revelation of the mental processes of
the most prominent villain in the great-
est drama of history, the book is of
very sincere interest. Sixteen exclusive
illustrations are an added feature.

"The Eighteen-Nineties" (Macmil-
lan) by Halbrook Jackson, is a new
edition of a well-known and valuable
book, a brilliant and searching review
of the art, literature, and ideas of the
period from 1890 to 1900. The essays
are interpretative rather than critical.

Some of the chapters are: Oscar Wilde;
The Last Phase; The Incomparable Max;
Shocking as a Fine Art; Enter G. B. S.;

Francis Thompson; Rudyard Kipling;
Aubrey Beardsley; The Revival of Print-
ing; British Impressionists.

The Joy of Books

"Good books, like good friends, are few

and chosen; the more select the more en-

joyable."—A. Bronson Alcott.

* * * *

"It is a man's duty to have books. A
library is not a luxury, but one of the

necessaries of life." — Henry Ward
Beecher.

* * * *

"I would prefer to have one comfort-

able room well stocked with books to all

you can give me in the way of decora-

tion which the highest art can supply."

—John Bright.

"On all sides, are we not driven to the

conclusion that, of all things which man
can do or make here below, by far the

most momentous, wonderful, and worthy
are the things we call Books!"—Thomas
Carlyle.

* * * *

"Nothing can supply the place of

books. They are cheering or soothing

companions in solitude, illness, affliction.

The wealth of both continents would not

compensate for the good they impart."

—

William Ellery Channing.

Small, Maynard and Company are

publishing at once "Laura Creichton,"

a novel by Elinor Mordaunt; "Marvels

of the Animal World," by W. S.

Berridge; "Later Poems," by Bliss Car-

men, and "Dancing for Strength and

Beauty," by Edward Scott.

CONAN DOYLE THRILLERS

John Murray's Fiction Library Includes

Famous Writer's Tales

Among the Conan Doyle stories which

have been added to Murray's Fiction

Library are "Tales of Terror and Mys-
tery," "Tales of the Ring and Camp,"
and "Tales of Pirates and Blue Water,"

(John Murray, London, 2/ net each).

This series of volumes contains a re-

issue of the short stories—apart from
those relating the adventures of Sher-

lock Holmes—written by Sir Arthur
Conan Doyle and selected by him from
the various books in which they orig-

inally appeared, the cheap editions of

which, with one exception, have been

withdrawn from publication. The stories

are grouped generally acording to sub-

ject, and have been taken from The
Green Flag, Round the Fire Stories,

Round the Red Lamp, The Last Galley,

The Captain of the Polestar, and Danger,
and a few hitherto unpublished stories

have been added. These little volumes
are of a size handy to the pocket with
gilt lettering on a blue flowered cover,

and colored jackets appropriate to the

contents. There are about twelve stories

in each volume, and every one is a thrill-

er, the fine Italian hand of the creator

of Sherlock Holmes being evident

throughout.

The Musson Book Company announce
the following varied list of books on
golfing, which they have secured for
Canadian publication this season:
"Quick Cuts To Golf," by Staircliffe;

"Golfing" by Horace Hutchinson and
"The Science of Golf," by P. Fowlie;
"How To Play Golf," by Harry Vardon;
"Advanced Golf," by James Braid;
"Complete Golfer," by Harry Vardon.

Lord Riddell, mentor and censor of
the press during the Peace Parleys, is

bringing out a book this Fall, entitled,

"Some Things that Matter." Among
some of the things that count, he has
listed, "How to Observe," "How to

Read," "The Art of Public Speaking"
and "How to Judge Things." It is to

be published by Messrs. Hodder and
Stoughton.

Alfred Carmichael, author of "In-
dian: Legends of Vancouver Island,"

which has just been pubilshed by the
Musson Book Company, tells many
amusing stories of the Indians of that

part of the country. Among the best,

is that of "Plausible Bob."

Photographic records of the King's
pilgrimage to the War Graves of France
are now being published in book form
by Messrs. Hodder and Stoughton of

Canada. The proceeds from the sale of

this book will be turned over by the

King's order to those societies which
have been assisting relatives of soldiers

killed in the war to visit their graves.

"The Heart of Little Shikara," and
other stories is promised by Longmans,
Green & Co., for publication on October
10. This is a collection of stories by
an author whose talent was recognized

this year by the award of the O. Henry
prize. "The Heart of Little Shikara,"

one of a dozen or so stories of the out-

of-doors and animal life included in the

volume, was acclaimed the best short

story of 1921 by the O. Henry Memorial
Committee of the Society of Arts and
Sciences. Marshall, who is still on the

sunny side of thirty, is the author of

"The Voice of the Pack," "The Snow-
shoe Trail," and other popular novels

of life in the open. To quote The New
York Evening Post: "Edison Marshall
knows animals and the wild places,, and
whether writing of the American Elk
or the Indian Elephant, he does so in a

heroic manner."

The International Law Conference,,

held this summer at Buenos Ayres,will
cause many to take some interest in

Argentina and the past from which its

great prosperity has sprung. All that

it can be necessary to know is to be

found in the "Life Of Sir Woodbine
Paris," (Murray, London) who was
Consul-General and Charge d'Affaires

at Buenos Ayres while the South Amer-
ican Republics were taking shape. It

is written by his grand-daughter, the

Hon. Nina L. Kay Shuttleworth.
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Latest and

Most Popular Books onRADIO
Covering- details on—How to Operate a Set. How to build a Set.

Principles of Vacuum Tubes. Radio Hook-up, etc., etc.,

RADIO HOOK-UPS—By M. B. Sleeper

A book that gives you not only clear diagrams for all

kinds of telephone and telegraph receiving and trans-

mitting sets but simple descriptions of each circuit

shown and spaces for notes of results obtained.
Price 75c.

THE RADIO EXPERIMENTER'S HAND
BOOK—By M. B. Sleeper.

Throughout the preparation of this book, one purpose
was kept in mind—Answer the Practical Questions of

the "Novice," of the "Beginner," and the more advanced
"Student." This book will help in the selection or

construction of simple apparatus for the transmission
and reception of radio telegraph and telephone signals.

In the chapters on radio receivers the simplest crystal,

the simple audion, and the regenerative types are

described in quite some detail. The question of an-

tennas, both for transmitting and receiving, are taken
up. A good many helpful suggestions are given which
will be of considerable aid to the experimenter. 16

chapters. Fully illustrated. Price $1.00

EXPERIMENTAL WIRELESS STATIONS
By P. E. Edelman

Tells how to make apparatus to not only hear all tele-

phoned and telegraphed radio messages, but also how to

make simple equipment that works for transmission
over reasonably long distances. The first and only
book to give vou all the recent important radio improve-
ments, some of which have never before 'been publish-

ed. 392 pages, 167 illustrations. Price $3.00

THE ABC OF VACUUM TUBES USED
IN RADIO RECEPTION—By E. H. Lewis,

Radio Instructor

Written particularly for the person who "knows nothing
about radio" but who would like to gain an under-
standing of the elementary principles of operation on
vacuum tubes and various circuits in which they are

used for the reception of radio-telegraph signals and
radio-telephone music and speech. Illustrated

Price $1.00

CONSTRUCTION OF NEW TYPE TRANS-
ATLANTIC RECEIVING SETS—By M. B.

Sleeper

There is a peculiar fascination about receiving radio

messages from the high-power stations of England,
France, Germany, Russia and Italy, as well as those

located in the Pacific Ocean and the Oriental countries.

Several types of simple receiving sets for this purpose
are described with detectors and amplifiers to accom-

pany them. Suggestions are also given for operating
relays and reproducing the signals on a phonograph.
Schedules of operating time for high powered stations
are given. In addition there is some valuable data on
home-made wavemeters for testing and experimenting.

Price 75c.

RADIO DESIGN DATA—By M. B. Sleeper

The only book that gives tables and data for designing,
receiving and transmitting apparatus so that you need
no knowledge of mathematics. It's the first book a be-
ginner buys after he has learned the use of his phone
receiver. Price 75c.

WIRELESS TELEGRAPHY AND TELE-
PHONY SIMPLY EXPLAINED—

By Alfred P. Morgan
One of the most complete and comprehensive treatises
on the subject ever published. A study of its pages will

enable one to master all the details of the wireless
transmission of messages. The author explains in
simple language the theory and practice of wireless
telegraphy and telephony. 154 pages, 156 engravings.

Price $1.50

HOW TO MAKE COMMERCIAL TYPE
RADIO APPARATUS—By M. B. Sleeper

This book describes in detail many commercial types
of spark and vacuum tube telephone transmitting and
telegraph and phone receiving equipment of all kinds.
The experimenter will be able to get a world of ideas
for the design and construction of his next piece of
radio equipment from the very clear descriptions and
the 98 clearly illustrated figures. Price 75c.

CONSTRUCTION OF RADIOPHONE
AND TELEGRAPH RECEIVERS FOR
BEGINNERS—By M. B. Sleeper

The man who wants to feel the real thrill to accom-
plishment, and who is not satisfied in the merely mak-
ing use of what others have done for him, builds his

own radio apparatus. Radio men can follow the data
in "Radio Phone and Telegraph Receivers" with full

confidence because each piece of apparatus described
was first made, tested and found efficient before the
final design was accepted. Special receivers, both
crystal and audion, are shown in detail. Regenerative
circuits as well as audio and radio frequency amplifiers
are described with clear photos, diagrams and working
drawings prepared especially for the novice and the
man who wants to receive the radio telephone broad-
cast. A special feature is the phonograph type radio
set and the loud speaker. Fully illustrated.

Price 75c.

Popular Books—All Good Sellers

THE NORMAN W. HENLEY PUBLISHING CO.
2 West 45th Street, New York

Canadian Representatives: McClelland and Stewart Ltd., Toronto, Can.
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"From Printer to President," the

story of Warren G. Harding, by Sher-

man A. Cuneo, a lifelong friend and

fellow-editor, is announced for immed-

iate publication by Dorrance & Com-

pany, Philadelphia.

"Selected Poems" (Macmillans) by

Lawrence Binyon, contains selections

from his several books, including "The

Death of Adam," the best of his war

poems, and a choice assemblage of his

briefer songs.

The greatest literary bonanza of the

time seems to have been discovered in

the Kaiser's Autobiography which will

be published in Canada this fall by the

Musson Book Company. The return

to the Kaiser himself, except in public-

ity, of which he may have had enough,

is small, it is thought.

"The Exploits off Samson," "The

Dreams of Pharaoh," "David's Fight
'

"The Love Story of Ruth," "The Cam-
paign of the Mighty Gideon,"—these

and other appealing stories are told in

simple, direct style in "The Wonder
Book Bible Stories" (John P. Winston

Toronto).

"The Garden of the West," a new vol-

ume of poems by Louise Driscoll; "On
The Trail Of The Peacemaker," sketch-

es of travel in Europe and the East by

Fred B. Smith; and "The Public Relief Of

Sickness," by Gerald Morgan, are among
other early September books on the

Macmillan list.

Macmillans announce for fall publi-

cation "Romantic Canada," by Victoria

Hayward and Edith Watson. This is

an unique story of Canada, told in

the romance of its industry, and illus-

trated by magnificently artistic photo

graphs.

Among the Macmillan books an-

nounced for early September publica-

tion is a volume of tales by Lincoln Col-

cord, entitled, "An Instrument of the

Gods, and Other Stories of the Sea."

Mr. Colcord is at his best in these stor-

ies of ships and their masters, and of

lonely islands where exiles live out their

passionate or sombre lives.

Reported from London among the

best selling novels of the last few weeks
are a trio of Macmillan books: "Maria
Cha-Ddelaine" by Louis Hemon, "The
Secret Places of the Heart," by H. G.

Wells, and "Conn of the Coral Seas,"

by Beatrice Grimshaw, whose recent re-

turn to England after fifteen years in

New Guinea has aroused fresh interest

in her stories of South Sea life.

Arthur O. Friel, author of "The
Pathless Trail" (Musson) has returned

from the wilds of the Alte Orinoco

country and the unknown Rio Ventuari

of South America, and is resting for a

while in New York City. He says that

he is loaded with tales of murder and

revolution which he will convert into a

new novel.

"The Tudor Shakespeare" (Macmil-
lans) is a new edition of Shakespeare
in 39 volumes, with notes and glossary,

perhaps the most useful and convenient

ever published. This is a work of true

value to the scholar and student, its

comprehensive introductions covering
texts, dates of composition, sources of

plots, stage history, style, interpretation

and structure.

"1943," by Mr. X., will be published

Sept. 15 by Dorrance & Company. The
author, a present state and recent feder-

al office holder, depicts the United
States a score of years hence, with the

reformers wholly in the saddle and Blue

Laws for all. The country by then

makes the Spanish Inquisition look like

a Sunday School picnic. Tobacco, cof-

fee, meat and evening gowns have gone
the way of the passenger pigeon, the

great American bison and Lo, the poor

Indian.

The correct pronunciation of Margar-

et Delandl's "Vehement Flame" is caus-

ing thought among booksellers who are

confronted with various versions when
customers inquire for the book. In ac-

cordance with the tendency of the Eng-
lish language to move the accent back-

ward, this word is pronounced "Vee-he-

ment."

"Hungry Hearts," (Fisher Unwin,
London), by Anzia Yerzeirska, is a vol-

ume of realistic stories of the humour,
the pathos, the tragedy, the aspirations

and ideals of the poor immigrants to

New York from Eastern Europe. To
these poor folk, oppressed and ill-used

in their homes, flight to America is a

voyage to a promised land; and the

author has given, with a sincerity and
reality which makes the work a perfect

human document, a set of pictures of

the joys and sorrows they find when
they get there.

"The Misunderstanding Of Money,"
is the subject of one of the most en-
lightening chapters in a most enlighten-

ing book which the Macmillan company
will publish within the next few weeks.
The book is entitled "The A B C's of

Business," and the author is Henry S.

McKee, a well-known banker of the

Pacific coast.

A new Macmillan novel by Beaumont
S. Cornell, a young Canadian medico, is

called "Renaissance." It is the struggle

between capital and labor. The locale

is England, and Cornell has got the

proper atmosphere much better than the

average Englishman. The course of

the story is the plotting and counter-

plotting between capital and labor, and
the final averting of a strike by the

outstanding personality of the book,

who is a young doctor considerably

swayed by the most piquant figure in the

book, a Hindu seer. IJhe love story which
runs through the book is one of the most
charming presented for some time.

ADDITIONS TO MURRAY LIBRARY

"Flotsam" and More Conan Doyle Tales

Are Now Available

Valuable additions have been made to

Murray's Fiction Library in "Flotsam,"
"Tales of Adventure and Medical Life,"

and "Tales of Twilight and the Unseen"
(John Murray, London, 2/ net each), the

former by Henry Seton Merriman and
the last two named by Sir Conan Doyle.

With "Tales of Long Ago," also Dy
Doyle, these complete this distinctive

series of Conan Doyle stories. The stor-

ies have been grouped generally accord-

ing to subjects and are taken from "The
Green Flag," "Round the Red Lamp."
"Round the Fire Stories," "The Last
Galley," "The Captain of the Polestar,"

"Danger," and include some hitherto un-

published. These stories are the work of

a master teller of yarns and the Murray
library is all the better for their having
found a place on its shelves. Both adults

and juveniles will take great enjoyment
in the perusal of these red-blooded tales.

The Macmillan Company is bringing
out a new seventy-five cent library of

about sixty titles. The books offered

in this inexpensive cloth edition include

such novels as "Sandy," by S. R.

Crockett; "Foe-Farrel," by Quiller-

Couch; and "The Three Brothers," by
Eden Phillpotts, as well as many out-

door books—"Kane's Adrift In The Ice

Pack," "Ruxton's Wild Life in the

Rocky Mountains," and "Kephart's
Camping and Woodcraft"—more than

twenty favorite juvenile books, and such

classics as the "Golden Treasury," Rob-
inson's "Three Taverns," and Mabie's

collection of "Old English Ballads."

"Appreciations And Depreciations"

(Macmillan) by Ernest A. Boyd, offers

some Irish literary studies. Here the

author discusses at length several

notable figures of the Irish movement,
in such essays as: "AE: Mystic and
Economist;" "A Fenian Unionist;"

"Standish O'Grady" and "Lord Duns-
any; Fantaisisto," which was the first

full length study of Dunsany to appear
in English. Mr. Boyd's diagnosis of

the "Protestantism of Bernard Shaw,"
and of its effects upon his reputation in

Latin countries, is a brilliant and orig-

inal contribution to Shavian criticism.

A sincere effort has been made in

the latest edition of Mother Goose
Nursery Rhymes, published by Winston,
to give the complete Mother Goose stor-

ies, and the most popular form of each

verse. The book is beautifully illus-

tiated by Julia Green.
"Favorite Fairy Tales" (John P.

Winston) contains the very stories the

children love best. Simply told and lav-

ishly illustrated, the book includes

"Cinderella," "Puss-in-Boots," "Jack,,

The Giant Killer," "Blue-Beard," "Sin-

bad, The Sailor," and many others.

There are 150 illustrations.
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HERE THEY ARE

!

Ethel Hume

ETHEL HUME-Author of

"Judy of York Hill"
Ethel Hume, formerly of Havergal College, has written
a real Canadian boarding school story for the girl in

her teens.

$1.50

E. A. HENRY, D.D.»Author of

"Little Foxes" $1.25
"For the little folks or those who think little folks worth
while." Let your customer read- the introduction by
Ralph Connor and a book will be sold.

JUDGE EMILYMURPHY- Author of
" The Black Candle '

'

$2. 00
Judge Murphy, better known as "Janey Canuck," needs no
introduction—this is a book which the doctor, the min-
ister, the lawyer, the whole public will have to read, it

will be the most talked of book of the season.

THOMAS H. MITCHELL, M.A.,BD.~
Author of "The Drama of Life" $1.50

A series of reflections on Shakespeare's "Seven Ages,"
with an introduction by Nellie L. McClung.

ORDER THESE BIG CANADIAN BOOKS NOW

THOMAS ALLEN, Publisher, TORONTO

A /*

»*-l
I-

iiii |
jUijiHHMfc

E. A. Henry, D.D. Judge Emily Murphy Thomas H. Mitchell, M.A., B.D.
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The
Loose Leaf Cook Book

By Jane Eayre Fryer.

A new, thoroughly reliable Cook
Book, written by Mrs. Fryer, a leading

authority and a teacher of Domestic

Science and Cookery, and the author of

many books along kindred lines.

The outstanding feature of this Cook
Book and one that

Appeals Instantly to Practi-
cally Every Woman

is the invisible Loose Leaf Binder incor-

porated in it, making it possible for the

owner to write or type out her favourite

recipes and include them in the exact

place in the book where they belong.

Is a Complete Cook Book
and beside chapters on Soups, Meats,

Fish, etc., contains also chapters dealing

with "Diet for Weight Control," "School

Lunches," and "Calories," and many
other features not contained in other

cook books.

Fully illustrated. Bound in Washable
Art Blue Kraft. Price $2.50.

Cosy Hour Series
Carefully selected stories from the great children's
classics, beautifully illustrated with five full-page
colored illustrations. The type is large and easy to
read. There is nothing to compare with them at the
price. Bound in art boards with cloth back, full
colored illustration on cover and jacket, and five
colored illustrations in book. 80 pages. Size 5 x 6*4
inches.

Price per volume, 35 cents

1 CINDERELLA
2 PIED PIPER OF HAMELIN
3 GRIMM'S FAIRY TALES
4 ANDERSON'S FAIRY TALES
5 LITTLE RED RIDING HOOD

(Other titles in preparation)

The Children's Cheery Books
Printed in Colors.

Little stories for little folks, the kind of tales the
children like to read for themselves; full of attrac-
tive pictures in colors. There are eight stories in

the series, eight handsome little books which tell of
the adventures of the Gingerbread Boy, the Wee Wee
Woman, the Three Bears, and a host of other good
things that boys and girls delight in.

Each volume comprises 32 pages pr'nted on heavy
ivory finished stock in four colors of ink.

The books are bound in board style in different
colors of cover paper, printed in two colors, with
inlay printed in four colors.

Price per volume, 35 cents

EIGHT TITLES COMPRISING THE FOLLOW-
ING FAMOUS CHILDREN'S STORIES:

1 MOTHER GOOSE 5 LAMBIKIN
2 THE GINGERBREAD BOY 6 THE THREE BEARS
PETER RABBIT 7 THE LITTLE RED HEN

4 THE WEE WEE WOMAN 8 THE BOY AND THE
GOAT

(Other titles in preparation)

Winston's "International"

BLACK FACE TYPE BIBLES
These new Bibles represent distinct improvements over any form in which similar
sized Bibles have hitherto been issued. The clearness of type, convenience of size

and logical arrangement specially adapt them for every use. The type used is the
largest and clearest to be found in any Bible of a similar size. Superior flexible bind-
ings that lie flat when opened. The following are some of the leaders:

BLACK FACED TYPE TEXT POCKET BIBLES
List

No. 6290. French Morocco, yapp, round corners, red under gold edges, silk head-
band and marker, extra grained lining $3.5f*

No. 6290x. India Paper Edition, similar to above 5.50

BLACK FACE TYPE REFERENCE POCKET BIBLES

No. 7290. French Morocco, yapp, round corners, red under gold edges, silk head-
band and marker, extra grained lining 4.70

No. 7290x. India Paper Edition, similar to above 6.50

The JOHN C. WINSTON CO. Limited
129 Spadina Avenue Toronto
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Equipment^

Business Systems
Miscellaneous Items of General Interest

British Headquarters

The address of the headquarters for

the Stationers' Association of the Unit-

ed Kingdom is now \venu r
: Chambers,

4, Vernon Place, Southampton Row,
London, W. C. 1.

Distinguished Visitors

Among the distinguished Britishers

who arrived recently on the S. S. Aqui-

tania for a visit to this continent were
Lawrence G. Sloan, J. P., European
director of the L. E. Waterman Com-
pany, London; Sir Napier Burnett, K.

B.E., M.D., and Sir Jas. Carmichael. Mr.
Sloan, who is head of L. G. Sloan Ltd.,

better known as the "Pen Corner," will

be remembered by many stationers who
attended the last convention of the Na-
tional Association of Stationers and
Manufacturers for the splendid address

which he delivered on that occasion.

These visitors were the guests of Frank
D. Waterman during their stay in

America.

CLIFTON TOLL1T
an English member of the trade well-

known in Canada, who is being congrat-
ulated on his marriage to Miss Francis
Feywick Green of Hampstead. The
bridegroom, who visited Toronto last

year after attending the stationers' con-
vention in the U.S.A. is a vice-president
of the Stationers' Association of Great
Britain and a most valuable member of

its Council.

With Eberhard Faber

James P. Duffy, formerly in charge

of the advertising work of the Positype

Corporation of America, and previously

sales promotion man of Robert H. Inger-

soll & Son, has been appointed assistant

advertising manager for Eberhard Fab-

er, Brooklyn, N. Y.

New Lubricating Oil

The new "Drop-O-Oil" outfit, which is

a lubricating oil for typewriters, office

machines, and light machinery, is being-

marketed by the Clarotype Company,
Inc., 16-22 Hudson street, New York
City. It is simple, easy to use, clean in

manipulation and efficient. The oil is

pure white and is non-gumming and

odorless. The extension stopper is made
of glass and sheds but one drop of oil at

a time.

Carbon and Ink Co.

The Quality Carbon and Ink Co. of

Manhattan has incorporated with a cap-

ital stock of $50,000. The incorporators

are: J. J. Shea, R. H. Holbrook and A.

Ernest. The attorney for the corpora-

tion is W. E. Buzby, of 225 West 39th

street, New York.

May Get New Plant

Over 1,000 men will be employed by

the Dominion Envelope & Carton Co.,

should the negotiations, at present un-

der way for the purchase of the unused

plant of the Dominion Shipbuilding Co.

be satisfactorily concluded. It is under-

stood in financial circles that matters

are proceeding satisfactorily and a con-

summation of the transaction is expected

shortly.

A Contest For Ideas

The F. S. Webster Company, of Bos-,

ton, manufacturers of carbon paper and

typewriter ribbons, is conducting a con-

test among the trade to dislodge some
lucid ideas on the most desirable attri-

butes of salesmen. The company offers

three prizes of twenty-five, fifteen and

ten dollars, respectively, for the best let-

ters of not more than one hundred and

fifty words on this subject. The contest

will remain open during September.

D. S. Curtis Welcomed
At the last meeting of the Toronto

Association of Commercial Stationers

the gathering welcomed D. S. Curtis, of

the Office Specialty Company, who has

been absent for about a year at various

health resorts.

T. A. Henderson Rises

T. A. Henderson, who has long been
connected with the mechanical end of

the Bouvier & Hutchinson Envelope
Manufacturing Company, Lombard
street, Toronto, has been appointed office

manager for the company.

Eraser For Fountain Pen
Resembling the rubber tip in its appli-

cation to the lead pencil is a newly pat-

ented ink eraser for connection to the

end of a fountain pen. This eraser,

which is illustrated and described in the

August "Popular Mechanics' Magazine,"
consists of a small piece of glass tubi:*g

that is sheathed in the end of the foun-

tain p:n opposite the pen nib. The open
end of this tube is closed with a rubber
stopper, through which passes a smaller

glass tube, of about Va inch diameter,
containing a small piece of glass rod

that fits it loosely, and cast as a plunger.

PERCY BARRINGER
a recent visitor to Toronto and a man
well known to the trade, who has just
been unanimously re-elected president of
the Stationers' Association of the United
Kingdom. This will make Mr. Barring-
er's tenth successive year of office. The
association headquarters are at 36 White-
friars Street, Fleet St., London, E. C. U.
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Big Transaction From Minor Sale
3. C. Eddy Tells How He Turned a Seventy-five-cent Customer Into An $85 One-

Owing to Salesman's Slip No Money Was Made On This Deal but a Staunch
Friend and New Customers Were Landed for the Store

IN
THE drug store the "combination

sale" is now a recognized institution.

When a tooth brush is asked for, the

clerk suggests other items and frequent-

ly additional sales of tooth paste and

mouth wash result. Quite often, too, a

lady will go out with the different kinds

of toiletries when she, perhaps, had

asked for only a face powder or a

cream. In the stationery store the com-

bination sale can be worked and sta-

tioners and their staffs could help along

business considerably by suggesting

CQJpg

A clerks' contest was put on recently

by the Connecticut Valley Stationers'

Association, a number of splendid ar-

ticles on selling—all based on actual ex-

perience—being brought out. How he

turned a seventy-five cent customer in to

an eighty-five-dollar one was explained

by C. C. Eddy of E. A. Kramer Co.,

New Haven, as follows:

Asked for a Box File

Recently a man walked into our store.

He was dressed in overalls and a jump-

er, resembled Jack Johnson in size and

was of the same race. I was busy wait-

ing on another customer at the time

and one of the boys in the store ap-

proached this customer to see what his

heart desired. The customer stated

that he wished to see one of the box

files which we had on display in the

window. It was one of our so-called

"K. W. Files" which sold for seventy-

five cents each.

The young man showed him one ot

these files and explained its use. He

then inquired the price of one of the

Giant Files which sold for one dollar

and eighty-five cents, but this was too

high priced for him. By this time I

had finished waiting on my customer

and went back to my desk. I had been

seated but a short time when the young

man (clerk) asked me if I would finish

waiting on the colored fellow, which

I attempted to do.

I approached him with a cordial

"Good morning," and he responded with

a "How-do-you-do." Then I asked him

if there was anything I could do "or

him.
. , ,. i

Customer: "Well, I just don t know

what I do want. As I was passing by I

saw those files in the window and

thought they were just what I wanted,

but they are not big enough for what

I want."
.

Salesman: "Would you mind telling

me what you were planning to use them

for and possibly I can help you."

Demonstrated a Filing Cabinet

Customer: "Well I am in the truck-

ing business and I have a lot of bills

kicking around everywhere and I can

never find them when I want them, and
I wanted to get something cheap where
I could keep them all together."

Salesman: "About how many bills

have you to file?"

Customer: "Oh, about a peck basket
full."

This remark proved to me immediate-
ly that he wasn't very familiar with up-

to-date filing systems, so I took pains

to demonstrate one of our No. 740 Metal
4 Drawer Steel Filing Cabinets, placing

a set of Tab Alphabetical Guides in

one of the drawers and a hundred of our
692-1 Manila Folders. I explained to

him how he could file his bills under
separate folders and have them alpha-

betically arranged, giving each person

an individual folder. I could readily see

that this was all new to him and at the

same time he seemed very much inter-

ested as he asked several questions re-

garding it. During my demonstration

he insisted on asking the price; each

time I switched away from the price

until I had finished my demonstration.

Then I explained that the cabinet sold

for $49.50 and a pair of detachable ends

No. 727 at $12.00, making a total of

$61.50. I thought the man would drop

dead! He actually turned pale and

said "Heavens, man, I didn't come in

to buy the store!"

Thought Price Too High

I then turned to our No. 154 Metal

Line and explained to him that he could

buy a section at a time and build on

gradually as he went along, also explain-

ing its fire resisting qualities, protec-

tion of his records, giving ample filing

space, its roller bearing suspension

slides, and drew a comparison of steel

versus wood. Again he asked the price

which I explained was $13.50 a single

drawer, $2.50 a top and $3.50 for the

base, complete, $19.50. Again the

shock was too much for him and he

just gasped for breath.

"Well, I didn't come in to spend as

much money as that," he said, thanked

me and started for the door.

"By the way, have you seen our steel

transfer cases?" I asked.

"No," he said.

I showed him those and again he ask-

ed the price which I explained was $5.20

per drawer. He couldn't understand

why the transfer case wasn't just as

good as the other cabinets I had demon-

strated.

Again he started for the door and I

noticed that he was admiring the desks

we had on display. I did not hesitate to

ask him if he was in the market for a

desk.

"Well, I sure would like one for my
home," he explained, "but the prices are

too rich for my blood, and I am not pre-
pared to buy now anyway."

I followed him out the door and had
given up hopes of making the sale. At
the front end of the store we had two
roll desks on display, one a 60-inch and
the other a 42-inch, both all quartered
oak desks. Both had been slightly dam-
aged coming through by freight. As
the customer was about to open the door,

I said, "Here is the desk you ought to

have and it is a good buy." I explained
how it had been marked down to $85.00
on account of being damaged. He came
back and looked it over. I took pains
to show him how he could kill two birds
with one stone, by using the bottom
drawer to file his invoices, etc., and still

have plenty of room in the other draw-
ers for other things. At the same time
he would also have a nice desk, whereas
if he bought the desk and filing cabinet
separately, it would cost him consider-
able more.

Arrived at an Arrangement

"I'd like the desk but I am not in a
position to pay cash.

"How much do you require down and
the balance in weekly installments?"
"We have no fixed amount as we sel-

dom m.ake a sale of this kind, but if you
really want the desk I am sure we can
come to some satisfactory agreement.
We like to have a 25 per cent deposit if

possible and we would much preJ'er to

have a customer say he will pay $2.00
weekly on the balance and live up to

his agreement rather than agree to pay
$5.00 weekly and only pay $3.00."

"Suppose I pay you $25.00 down and
$2.00 a week, is that agreeable?"

"Yes, providing you deliver it your-
self."

Knowing he was in the trucking busi-

ness I figured we could save the cartage
charge. We both agreed and he left a

deposit of $10.00 and I handed him a re-

ceipt.

"I'll be back this afternoon and pay
the balance and take the desk," he said

before leaving.

In the afternoon he didn't show up
but came the next morning and instead

of paying the $25.00 as agreed, he paid

$35.00 and took the desk, apparently

very much pleased.

Before going any further, let me ex-

plain that we display our plate glass

desk pads on our desks which we have

for sale in the store. We also display

our desk lamps and ink well in the

same way, making the desk look more
complete. Each article has a separate

price tag.

Then Fireworks Started

Now comes the fireworks. When I re-

turned from lunch, I found a note on
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my desk to call a certain telephone

number, which I did at once. Much to

my surprise it was my customer to whom
I had sold the desk the day before.

He said; "Mr. Eddy, you forgot to

send the glass top with the desk, didn't

you?''

"Why no," I said, "the desk pad

doesn't go with the desk; that is a se-

parate article."

"Well, I am very much put out over

this/' he replied. "When I was talking

with you yesterday I bought the desk as

it stood and supposed the glass desk

pad went with it."

"But there was a lamp and an inkwell

on the desk also," I reminded him. "Did

you consider that those two articles

went with the desk, too?"

"No, sir, I didn't."

"Well, why then did you expect that

the glass desk pad should go with the

desk? There was a price mark on it

which stood out very prominently at

$14.00."

He couldn't seem to see it at all. I

asked him what he wanted me to do; if

he expected me to throw in the glass

desk free of charge.

He replied: "Well, Mr. Eddy, no; but

don't you think you were lacking a little

in salesmanship in not explaining to me
in the first place that the glass pad was

a separate article? Let me ask you, if

you went into a strange store and bought

an article, wouldn't you expect to buy it

as it stood if the salesman didn't ex-

plain that to you?"
"Mr. that was certainly my

error. I evidently took too much for

granted and if you thought that the

glass pad went with the desk, I'll send

it out free of charge." Which I did. I

figured it was more businesslike to do

this than to have a dissatisfied custom-

er. While we didn't make any money

on this particular sale, we still have the

good will of our customer and instead

of paying his $2.00 a week, he is paying

in $5.00 installments, and he has also

sent us other customers.

Everybody is happy and I have in ad-

dition learned something worth while.

Watch your step, salesmen, and don't

get caught like I did!

This is my experience on a 75-cent

sale which later developed into an

$89.50 sale.

Members of The Stationers' Association,

Of Montreal, Entertained at Waterman's

MEMBERS of the Stationers' As-

sociation of Montreal were the

guests recently at a luncheon giv-

en by F. D. Waterman, president of the

L. E. Waterman Company, at the Coun-
try Club, St. Lambert. About thirty

members of the association attended and
were welcomed to St. Lambert by Mayor
Gordon, who during the course of his

remarks said that the L. E. Waterman
Co. factory was the largest asset St.

Lambert had..

E. Latter, president of the association,

spoke in regard to practical knowledge
members of the association had gained
by visiting the plants of different manu-
facturers, and seeing the actual making
of the goods.

F. D. Waterman gave some interesting

figures as to the growth of the fountain

pen business, mentioning the fact that

the sale of pens the first year amounted
to two hundred, while last year the sale

amounted to over nine and a half mil-

lions.

Mr. Waterman also spoke very highly

of the Canadian consular service in for-

eign countries, saying that they were do-

ing a great service to Canada by inducing
foreign buyers to specify on orders to

United States manufacturers who have
plants \n Canada, that the goods be

shipped from their Canadian factory, and
said that this service was certainly-

worthy of mention.

Mr. Waterman invited his guests to

visit their factory and see just how many
operations were necessary to produce an
"Ideal" Pen, and asked F. G. McConnell,

Fountain Pen Window

A clever window display that attract-

ed much attention and brought business

to the fountain pen department was not-

ed recently in a stationer's store. Cen-

tred in the window was a replica of a

hospital building, on which were writ-

ten the words "Fountain Pen Hospital."

On the door was the name "Dr. Sully"

and "Walk In." Tiny pieces of wood on

which were mounted fountain pens lined

the walk leading to the hospital door.

The proprietor says the window has in-

creased business for the pen doctor. All

makes are repaired; and not only has

the window brought repair work, but it

has resulted in sales of new fountain

pens.

secretary, and Harry Allen, sales mana-
ger of the company, to hand each mem-
ber a pass in the shape of a Waterman
pen, which would admit him to the fac-

tory.

Thomas Bell spoke to the members on
the question of price cutting, and said

that the methods in which the Waterman
Company conducted their business, and
the fair treatment they gave dealers was
a lesson that should be followed through-
out the trade.

C. F. Dawson remarked that he re-

membered when the late L. E. Waterman
first came to Montreal and sold the Daw-
son firm fountain pens from a bag, and
collected the money on the spot, and that
the Dawson Company were the first deal-

ers to handle Waterman pens.

Darcy Bogue moved a vote of thanks
to Mr. Waterman, which was seconded
by James Sutherland.

After lunch the guests were taken to
the Waterman factory in cars and shown
the fountain pen in the making from the
first process to the finished product.
The following were present at lunch-

eon: E. Latter, Eugene Abraham, F. G.
Abraham, Jas. H. Johnston, J. F. Ren-
nick, G. N. Dalton, D. D. Bogue, W. P.

Crites, F. Poudrette, S. Rodier, Paul
Granger, O. W. Barwick, O. H. Manning,
Robt. Fortier, G. Galpin, Chas. F. Daw-
son, Jas. S. Sutherland, Foster Brown,
Thos. V. Bell, Mr. Peacock, T. A. Smith,
T. Riddell, R. A. Bennett, A. R. Cole,

F. D. Waterman jr., Mayor E. P. Gordon,
F. G. McConnell, Louis Juster, W. R.
Kemp, Clarence Reed, H. F. Allen.

Children Had to Walk Between Two Tables
Loaded With School Supplies of All Kinds

AN UNIQUE congest that proved a

winner in boosting the sales of

school supplies had a series of

catchy trade marks as a foundation. In-

itial attention was drawn by a four-

panel poster in the window. On this were
tacked or pasted sixteen nationally ad-

vert'sed trade-marks, like the Old

Dutch Cleanser girl, the famous Spear-

men of gum fame and the Gold Dust
Twins. With these were a number of

famous trade names and slogans such

as Smith Brothers, Mennen^ They Work
While You Sleep, Kodak, The More You
Eat the More You Want, No Metal Can
Touch You, etc.

Good Mailing List Secured

The idea of the contest was that the

child was to give the name of the ar-

ticle or manufacturer belonging to each

trade-mark. There were sixteen of them
altogether, ard they were all so well

known that the contest was really very

easy.

Then the dealer had some hand-bills

printed, announcing the guessing con-

test, and offered prizes. These hand-

bills really served a double purpose, be-
cause he had sixteen numbered lines on
them and the rules of the contest print-

ed on the back, so that all the chilcH had
to do was to bring the hand-bill to the
store, study the window display with
its numbered trade-marks, then fill in

the proper answers Of course, each
contestant had to give his name and ad-

dress, and the school he or she attended.
In chis way was secured a good mailing
list for future reference. Everyone
who took part in th contest got a prize.

If all sixteen answers were right there
was a little better prize than for the
ones who made mistakes. Such things

as whistles, balloons and! pencil sharp-
eners were used for prizes

Young Lady Received Children

Just about the time children were
thinking of the reopening of school the
dealer sent out six boys with hand-bills

announcing the contest. The news
spread like wild-fire. Ten minutes later

three or four boys were out in front of

the store arguing about the trade-

continued on Page 73)
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NEW GOODS—MISCELLANEOUS—NOVELTIES

New School Crayons

A new Dixon crayon number is "Edu-

cator" and the trade number is B-8.

It consists of eight wax crayons in as-

sorted colors, the same packed in an

attractive box, the color scheme of

which is gray, blue and white.

Colored School Bags

A lightweight school bag, made of

rainproof leather in a wide selection

of colors, is one of the "School-day"

line put out by A. E. Schneider Man-

ufacturing Company, 4265 Hudson

Boulevard, West Hoboken, N. J. Two
sizes are offered—"Senior and Junior."

The former is equipped with two pa-

tent buttons, like those used on auto-

mobiles, requiring just a turn to open

or close. It has a 40-inch leather strap

fitted with four Schneider special snap

buttons for quick adjustment, and it is

furnished with neat pocket an front

for carrying lunch, or with two inside

pockets for books and food separately.

The "Junior" is fitted with one inside

compartment.

Rulers in Display Cases

To assist customers in the sales of

rulers, the American Manufacturing

Concern, of Falconer, N. Y., offers

their entire line of school rulers in an

attractive display carton. The carton

is neat, compact, and when the cover

is folded the box forms a very effective

display in lithographed colors. All the

2c, 3c, 5c and 10c. retail rulers will

be put up in these cartons at no ad-

ditional cost over the ordinary boxes.

Pens in School Colors

Fountain or stylo pens furnished in

the school colors form a merchandise

now offered by the Paramount Pen

Company, 63 Irving street, Jersey City,

N. J. Instead of the regulation black

rubber barrel and cap, they are made in

various shades of red, light and dark

blue, green, orange, pink, amber, gold,

purple, violet and white. Any two of

these can be combined as required. If

desired, the name of the owner, school,

and year can be engraved on them in

gold for a small extra charge.

New Line of Pencil Sets

Dixon has come into the market with

a new line of stationery sets. The first

series of these is called "Student" Sets

Nos. 550. 551, 552. These are covered

with fabrikoid in red, blue and green.

They contain the following goods: No.

550, three full length pencils, threaded

folder with two half-length pencils^

"Gem" No. 40 eraser, and penholder;

No. 551, five full-length pencils,

threaded holder with two half-length

pencils, penholder iwith rubber grip,

pencil and ink eraser No. 860, pencil

sharpener and metal box with extra

pen points; No. 552, four full-length

pencils, penholder with rubber grip,

"Gem" No. 60 eraser, point protector,

metal box with extra pen points, col-

lapsible aluminum drinking cup and

ruler. The second series consists of

The Macmillan Co. of Canada has put

on the market a Juvenile Ladder Library
which is being sent out to dealers in

the form of a real step ladder, the five

steps taking the boys and girls from the

ages A-6 to ages 12-15. The ladder is

made of attractive dark wood with the

ages stencilled on the steps in white.
Realizing that the careful selection of
books is a difficult matter for even the

most conscientious parents, and with a
view to helping them, the Macmillan Co.
has gone over all of its .uvenile books
carefully, and has grouned together all

those suitable for children of various
ages. The books are graded in two-year
periods—for children from four to six,

six to eight, eight to ten, ten to twelve,
and twelve to fourteen and over ^vd
form, the Macmillan Juvenile Ladder
Library. A child starting at the bottom
runrt (age four to six) may by means
of this graded and interesting selection

of books, climb gradually through myth-
ology, history, geogravhy, nature study,
science, biography and the beginnings of
literature. The books are written by
some of the best juvenile writers of to-

dan. They are typical children's books,
full of beauty and fantatii and though
written to educate as well as to amuse,
the stoiy into est is "hva'is weH sustain-

ed.

cloth-covered sets Nos. 540, 541 and
542, in blue, green and red. These
boxes contain the following goods: No.

540, three full-length pencils, threaded
holder with two half-length pencils,

penholder and "Eclipse" eraser No. 80;

No. 541, five full-length pencils, thread-

ed holder with two half-length pencils,

penholder, pencil sharpener^ metal box
with extra pen points, and pencil and
ink eraser No. 860; No. 542, three full-

length pencils, threaded holder with two
half-length pencils, penholder, "Gem"
No. 60 eraser, Collapsible aluminum
drinking cup, pencil sharpener and
ruler.

Convertible School Bag

"The Scout" is the name of a new
school bag offered by the Canvas &
Leather Novelty Co., 80 Greene street,

New York. It is made of fine khaki
double textured waterproof satine,

large military pocket with flap, extra

wide gusset, bound with durable army
webbing and trimmed with tan cow-
hide billets, nickel buckles. The strap

is arranged so that it can be converted

into a knapsack or worn as a regular

shoulder strap bag. The size is 14x

10% inches, and it is stenciled "The
Scout" or plain.

Bag and Lunch Box
A folding school and lunch bag com-

bined that has the appearance of a

Boston bag is being shown by Eugene
B. Baehr, New York. It is made of

soft, yet extra strong, waterproof auto

cloth, is 10x8 inches, has a wire frame,

two handles and a buckle. For the kid-

die who likes to carry something like

the elder folks, it is particularly ap-

pealing. There is a shopping bag size,

13x10.

Ontario Man's Device

A new coaster car, devised by John
Dittrick, Sr., of Perth, Ontario, has
hand grips attached to a link pivoted on
the steering post, the link in turn being

connected by a rod with links that are

positioned where pedals might be ex-

pected. This permits of operating the

kiddie car by hand while the feet rest

on a foot rod which is also provided
with a braking member which can be

applied to the front wheel at will. This

brake is normally held out of engage-
ment with the front wheel by a strong
spring attached to the steering piost. A
headlight is another novel feature of

this car.

Bradley-MacDonald Co., manufactur-

ers' agents of Edmonton, Alta., have

opened an office in Winnipeg under the

direction of Macintosh F. MacDonald.
They will carry a stock of stationery and

other lines of interest to the stationery

trade.
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Incorporated In Ontario

With authority to engage in a general

stationery business, J. H. Walker, Lim-
ited, with headquarters in Toronto, has

been granted Ontario incorporation. The
capital is placed at $20,000 and the pro-

visional directors are J. H. Walker, G.

F. Walker and D. E. Henry, all of

Toronto. The company is also empow-
ered to engage in a stationery manufac-
turing business.

Mr. Latter Sells Out

Ernest Latter, formerly head of Lat-

ter Brothers, Limited, commercial sta-

tioners of Montreal, P. Q., has sold out

his interest to Eugene and Gerald
Abrams, who are carrying on the busi-

ness under the old name. Mr. Latter,

who has entered the envelope manufac-
turing business, is president of the

Montreal Commercial Stationers' As-
sociation.

Eagle Pencil Executive

At a recent meeting of the Board of
Trustees of the Eagle Pencil Company,
New York, the following officers were
duly elected: Philip Berolzheimer, pres-
ident; Edwin M. Berolzheimer, vice-pres-
ident; Alfred C. Berolzheimer, treasur-
er; Henry Berolzheimer, secretary.

"Simcoc" Typewriter Pages

A new product of Brown Bros., To-
ronto, is the Simcoe series of type-
writing papers, an interesting feature
being the use of a picture of Governor
Simcoe in connection with the design on
the labels. The inspiration for the use
of this name is the fact that the com-
pany's warehouse is at Simcoe and Pearl
Streets.

School Supplies Catalog

A book for the dealer in students'
goods is the new De Luxe School Sup-
ply Catalog, of the Wilson-Jones Loose
-Leaf Co. This catalog contains a com-
plete showing of loose leaf student note
books. The line comprises all sizes,
styles and qualities necessary to suc-
cessfully care for the student require-
ments.

New Pencil Boxes

Three new pencil boxes are among
the new numbers in school supplies
that are being offered the trade by the
Peerless International Sample Book
Company, Philadelphia. These three
new boxes are leather covered and
carry a spider web and rose design in
combination colors. No. la, the small
size, carries six articles; N/o. '2a> a
large flat box, has a blotter, resembling
a desk pad, and nine other articles; No.
3a carries ten articles, among them a
collapsible drinking cup and a ruler.

VENUS LINE COMPLETE
The American Lead Pencil Company

announces to the trade that its line of

Venus Everpointed Pencils is now com-
plete. The last styles to be added are

the 14 and 18 karat solid gold numbers,
furnished in the long and short lengths,

plain and engine turned. The line now
includes styles selling from $1 up to $50
each. The styles illustrated herewith
are: hand engraved, solid gold, No.

CHILDREN HAD TO WALK BE-
TWEEN TWO TABLES

70E, $70.00; short, engine turned, gold

filled, No. 66SRT, $7.50 and chased sil-

ver filled, No. 63C, $2.70. The first of

these is the most elaborate. To refill

these pencils the lead is simply and. eas-

ily pushed in from the front. Twelve
smooth writing Venus thin leads No. 38

are contained in cap receptacle—suffic-

ient for a year's supply for the average

user. These pencils are made in a wide

variety of styles and sizes. Among them
are solid gold, sterling silver, gold filled,

sliver filled, and silver plated, in long-

sizes with pocket clip, and short sizes

with and without ring. The finish is

plain, chased, engine turned, and hand
engraved. Each pencil is packed in an
individual box, with convenient instruc-

tion blank—the solid gold line being

packed each in a genuine leather covered
gift box.

(Continued from Page 71)

marks. They scrapped and talked for a

while, until finally they got one of the

lists filled out. Then they all gather-

ed aroundl the front door and argued
about which one should go in first. Only
one was bold enough to try the thing

out, and the others waited outside, peer-

ing in though the window.

A girl clerk standing right near the

front door smiled at each boy as he en-

tered and directed him to the back of

the store. Here the dealer sat back of

the counter at the rear with the prizes,

but he had long tables in the centre of

his floor, so that the boy had to walk
between two imposing, well-arranged

displays of school supplies. The boy
then handed in his answers. These were
checked over, the name and address not-

ed and a prize given. The boy went
out, announced the news, showed his

prize and then the fun began.

Free Ticket for Mainee

That afternoon there was a small siz-

ed mob of boys and girls in front of the

store. The dealer spent nearly three

days on this contest before he pulled out

the display and put in a big showy one of

school supplies. He had been hammer-
ing away with advertising, so he was all

ready to pull ;he big surprise. Making
arrangements with the manager of a

motion picture show, the dealer prepar-

ed a special program that would ap-

peal particularly to children, then an-

nounced through his regular newspaper

advertising and many hand-bills, that

any school child purchasing two dollars'

worth of school supplies would receive

a free ticket for the matinee.

After that he got up seven or eight

two-dollar combinations of paper, pro-

pelling pencils, regular pencils, pens,

book straps, school bags, paste, cray-

ons—anything and everything that

could be used. By using the proper as-

sortments he figured that he could usu-

ally sell at least one item that the child

would not buy otherwise. His advertis-

ing also featured the idea that these

combinations were economical, as he

shaded the price just a little in order to

make them particularly attractive. In

his windows he also played up these

combinations.

About two days after the first an-

nouncement about the special matinee

the children began to come in for their

school supplies. The store was swamp-

ed for more than a week. Of course,

some only bought about fifty cents

worth, while others went over the two

dollar mark, but when the special mat-

inee was held the dealer had a whola

theatre full of friends. And he was on

hand to welcome the youngsters as they

came to the show after their first week
of school.

When it was all over the dealer

counted his sales, and was absolutely

sure that he had taken the big volume

of school supplies business in his town.
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John Henry of the S. B. Gundy staff

is now on an extended trip to the Wes-
tern coast.

N. Borts has been succeeded in the

book and stationery business in Ottawa
by E. R. Larose.

Theodore F. Pyke, manager of the
Toronto branch of Longmans, Green and
Co., returned recently from a two
week's trip.

Bev. Whitelaw, of Aubrey 0. Hurst,
Ltd., Toronto, has returned from a trip

to Montreal and the Maritimes. He is

now on a trip to the Canadian West and
the coast.

"Art." Smart of F. D. Goodchild Co
and "Bob" Kennedy of The Ryerson
Press are now "doing" the West. These
energetic young bookmen went up the
lakes on the "Assiniboia" and during
the entire trip Mr. Smart kept the con-
versation going with "Way of Revela-
tion" while Mr. Kennedy saw to it that
"Charles Rex" was heard of.

J. C. Gulliford who has been with the
Macmillan Co. of Canada for the past
three years in Western Ontario, has re-
signed his position to go into the retail
business, and has opened a stationery
and news store on Roncesvalles Avenue,
Toronto. J. M. Ritchie, who covered
Western Ontario at one time for the
Copp, Clark Company, will represent
Macmillans in future in that territory.

P. V. Hobbs has been added to the
travelling staff of the Macmillan Com-
pany of Canada, and will in future cov-
er Northern and Western Ontario. J.
C. Gulliford, formerly Western Ontario
representative, has resigned from 'the
staff of Macmillan Company to enter in-
to the retail business in Toronto, and is

succeeded in that territory by J. M.
Ritchie. R. K. Clay will replace John
Y. Bews in the Maritime Provinces, Mr.
Bews having recently been appointed
Educational Manager.

To celebrate the opening of their at-
tractive new book store in St. Thomas,
Ont., the Wendell Holmes Company of
London, staged a big three-day "Birth-
day Sale" in which the several depart-
ments of the stores were featured by
special bargains. Invitations were ex-
tended through the public press "rfor

people to come in and look around. The
response was all that could be desired.

The St. Thomas store is located in the
City Hall block, in the heart of the up-
town business district, a position that

brings it much transient trade.

Just "to see if the public really wants
things" C. L. Nelles, Guelph, Ont., re-

cently offered a twenty per cent, reduc-
tion on every item in stock. Two thou-
sand rolls of wallpaper were included in

the offer.

A cablegram from Ashstead, Surrey,
England, reported the death recently of

Mrs. Sarah Jeanette Cotes, well known
as a writer and author to the readers of

two continents. She was born in 1862 at

Brantford, Ontario.

Messrs. Thomas Nelson and Sons an-

nounce the addition of Sir Henry New-
bolt to their editorial staff. He will act

as European Editor in association with

Dr. John H. Finley, Editor-in-Chief, and
Sir Robert Falconer, Canadian Editor of

the Nelson Loose Leaf Encyclopaedia.

Sir Henry Newbolt is also Chief Edu-
cational Adviser to the House of Nelsons
in Great Britain and Canada and is well-

known as a scholar, a poet, and a man
of letters. He was chairman of a com-
mittee appointed by the British Govern-
ment to investigate the teaching of

English in schools, and his official re-

port entitled "The Teaching of English

in England" has already had a profound

influence among educationists in Can-
ada.

HENRY WA.TTERS
Dominion Treasurer of the Retail Mer-
chants' Association of Canada, who was
the speaker at the directors' luncheon at

the Canadian National Exhibition on
Merchants' Day. Mr. Watters is man-
aging director of the Standard Drug Co.,

Ottawa.

.'. Gulliford has started up in business
with a high-class stock and store at 187
Roncesvalles avenue, Toronto.

The 1922 editions of Appleton's Road
Guides for eastern Ontario, western On-
tario and Quebec and the Maritime Prov-
inves are now on the market.

In Kempton's Book Store, Weyburn,
Sask., golf, baseball and tennis sup-

plies are on display, also "summer toys

for children of all ages—to keep them
out of mischief during holidays."

The engagement is announced of Miss

Norah M. Holland to Lionel W. Claxton,

The bride, who is a cousin of W. D.

Yeats, is well known for her charming

poetry, and the prospective bridegroom

is also a writer.

E. Copp, who has conducted a station-

ery store in Oshawa. Ont., for some time,

in addition to his Whitby business, has

removed his Oshawa stock to Whitby

and has sub-let his Oshawa store to the

Robert Simpson Co., of Toronto, who
have opened up a branch of their mail

order department.

Rev. G. G. Hacker of Prince Rupert,

B.C., has received from Miss Grant of

Victoria acceptance of her appointment

as librarian for Prince Rupert com-

mencing Sept. 1. She is already pre-

paring a list of books the purchase of

which she will recommend to the local

board.

A record real estate deal.has been put

through in Kitchener, Ont., in the pur-

chase of a block of property 24 x 120 y2

feet, in the heart of the business section

on King street, from J. C. Breithaupt,. by

J. C. Jaimet for .$40,000. Upon the

property is a three-storey brick building,

which is occupied, chiefly by the Jaimet

stationery concern. In 1906 the same

property was sold for $11,000, though

some improvements have been made

since then.

Capitalized at a million and a half,

a Dominion charter has been granted

the Appleford Co., Ltd., of Hamilton,

Ont. The new company will take over

the capital stock of the Appleford

Counter-check Book Co., Ltd., and the

British American Wax Paper Co., Ltd.

of Toronto. Considerable expansion is

planned by the directors of the com-

pany at both the Hamilton and Toronto

plants. There will be little if any change

in the directorate or management of the

concern.
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Weldon Roberts
rubber erasers

The Complete Eraser—Our "399 Tri-Ply"

It satisfies more kinds of office-workers— it is more
universally used—than any other eraser you know of.

Weldon Roberts Rubber Co. Newark, NJ. U.S.A.

School and Commercial

PENS
by

The Pen-Makers to the King

Nos. 504E
500 and 536.

A complete stock is

now carried in Toronto
by our Canadian Re-
presentatives who will

be pleased to send you
sample cards of both

school and commercial

numbers upon request.

Also asfy for price list

and discounts.

JOHN MITCHELL
BIRMINGHAM, ENGLAND

Represented in Canada by

A. R. MacDOUGALL & CO., Limited
468-474 King Street West, Toronto, Ont.

Drop a postal for an

intimate REASON.
(Ask for letter 1021.)

It is full of truth and

common sense and it

will pay YOU to read

this letter!

Earnestly,

RUST CRAFT PUB. INC.
1000 Washington St.

Boston, Mass., U.S.A.

GET THE BEST! BLOTTING PAPER
MANUFACTURED BY

THE EATON-DIKEMAN COMPANY, Lee, Massachusetts, U.S.A.

THE FOLLOWING WELL-KNOWN BRANDS CARRIED IN STOCK

Magnet Columbian Lenox Arlington Wavelet
Matrix and Filter Papers

FOR SALE BY THE LEADING JOBBERS IN PAPER

Housatonic
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VALENTINE
Booklets, Postcards and Novelties

ALSO

Easter and Saint-Patrick Booklets and Cards

Years of experience and careful thought have brought
together our line. We take pleasure in offering it to

the trade, knowing that they as judges will be pleased
and satisfied.

Comic Valentines
We are featuring two series of "Comic Valentines"—"Don'ts" and "Trades," forty designs in all;

cleverly drawn with exceptionally good verses. These are of our own manufacture and we are offering
the same at a price we believe to be below all others.

Lace Valentines

A large and pretty series of lace Valentines is part of the offering and this ever popular style of

Valentine is quite worth your consideration.

Valentine Postcards
A series of varied styles and designs to suit all requirements.

Mechanical Valentines
This season will be a mechanical Valentine season. Our showing is not only the largest yet, but quite

the best we have ever had, offering a wonderful selection.

Valentine Booklets
"STEEL DIE"

"Steel Die" booklets this season are of strictly good taste, decided for the particular person. The dainty

embossings on white and colored stock with envelopes to match cannot help but satisfy the most
critical.

Saint Patrick and Easter
In keeping with our line of Valentines, and in many ways a line strictly

original, very attractive and comprehensive.

THE COPP CLARK CO. LIMITED

TORONTO - CANADA
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Be Right Up-To-Date
- in your Greeting Card Department and order a supply of

"The Radio Birthday Card"
Retail 20c

ALSO DO NOT FAIL to write us for a sample of

"THE RADIO CHRISTMAS CARD"
if our Representative has not already shown you these two numbers.

WRITE NOW.

William E. Coutts 263 Adelaide St. W., Toronto

The Pearl

Paper Cutter
Two Sizes, 14/2 and 19 Inches

A Very Desirable Cutter for Every
Kind of Business

Cuts two inches of stock,

about 500 sheets at each
operation.

Simple and easy to oper-

ate.

Rigid — powerful and of

pleasing design.

Balanced Handle.

Knives of best tool steel.

Both sizes with or with-

out iron base, as desired.

The base makes a con-

venient receptacle for

waste cuttings.

Write for Booklets B. &S.

GOLDING MFG.
COMPANY

Franklin, Mass., U.S.A.

We also manufacture the Gold-

ing Art Jabber, Golding Jobber,

Pearl Press, Official Hand
Press, Golding Power and Hand
Lever Cutters, Golding Tablet
Press, Boston and Official Card
Cutters.

FULTON SPECIALTY CO.

Self-Inking Stamp Pads

Non-Blurring Stamp

Pads

Daters

Sign and Price Markers

Office Stamp Out-

fits

Indelible Outfits

Numberers

Rubber Stamp Ink

Rubber Type Office Outfits

ELIZABETH N.J.

The illustration shows sheet coming from dry end of Papei
Machine .mil passing through the tub of Size.

No. 3 of a series.

"From Rags to Writing Paper"
TUB SIZING. A P 1

"00638 on'y K'ven to the
* best Bond Papers. It im-

proves the strength and surface and imparts a
"crackle" not found in inferior grades. It is

applied to tne sheet immediately after niaking,
by means of immersion in a bath of hot arimal
iize solution.

Write for Brochure of manufacturing illustrations—"From Rags to Writing Paper"—«ent on re-

quest.

The Rolland Paper Company, Limited
MONTREAL

Makers since 1882 0/ Suptrfine Linen Record and other High Grade Papers

Made in Canada

and

BETTER CLIPS

The Brown Wire Specialty Company
48 Market Street, Hamilton, Ont.
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e
Che Pen with the ffig Sale.

PERRY & Co.

"Queen Mary
Pen.

DESIGNED SPECIALLY
FOR LADIES' HANDWRITING <3?

MADE OF THE FINEST WHITE METAL

This Beautiful Pen has received the Gracious
Approval of Her Majesty THE QUEEN.

WRITE FOR OUR PATTERN CARD.

PERRY & Co. ltd.
LONDON and BIRMINGHAM (England)

Fine Inks and Adhesives
FOR THOSE WHO KNOW

Higgins'

Drawing Inks
Eternal Writing Ink
Engrossing Ink
Taurine Mucilage
Photo Mounter Paste
Drawing Board Paste
Liquid Paste
Office Paste
Vegetable Glue, etc.

Are the finest and best Inks and Adhesivee

These manufactures have a unique siandlng
among discriminating consumers, the ready-
money kind who know what they want and are
willing to pay for It. They are worth cater-
ing to.

CHAS. M. HIGGINS & CO., Mfrs.
Branches

:

Chicago. London
271 Ninth St.

BROOKLYN. N.Y.

PAPER FASTENERS EYELETS & METAL SMALLWARES LIMITED
(Amalgamating FISK, DAVEY & CO., Limited, and F. DOVVLER & SON)

BEST 45 S5 642 208 209 105S

QUALITY

SMALL

LOWEST

PRICES
BENDOVER

WAINWRIGHT STREET WORKS, ASTON, BIRMINGHAM ENGLAND

LANGLEY'S-THE BEST

SALES TAX TABLES
AN OFFICE NECESSITY

for computing or checking Sales Tax
amounts on sums from '1 cent up to

$5,000.

at 2M and 4^%
50 cents per copy including both tables

By mail 5 cents additional

Good Discount - Particulars on Application

BOOK DEPT.

The Hunter-Rose Co., Limited
14 Sheppard Street, Toronto

THE FAMOUS

"ROB ROY"
PEN

Is in greater demand in Canada
than ever before. It is a per-
fect pen, giving entire satis-

faction to users and the trade.

ALL JOBBERS
HOLD STOCKS.

Hinks,Wells& Co., Birmingham, Eng.

BRANCH OF BRITISH PENS, LIMITED.
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Writing Pads

Exercise Books

CANADIAN
FAD&P/WER
COMEANY
LIMITED

520 Kind Si . W.
TORONTO

Scribblers

Foolscap Paper

PREFERRED
Wherever Pens

are Used
The universal preference for Es-
terbrook Pens makes them the
easiest of all pens to sell. The
twelve most popular pens in the
world are all Esterbrooks.

The Esterbrook line is complete.
From it you can fill every pen
need of your customers, with a
minimum of time consumed in
making sales.

This No. 788, with its perfectly
formed oval point, is a prime
favorite. It is one of the Twelve
Esterbrook Leaders.

For less overhead and bigger sales
in your pen department, concen-
trate on Esterbrooks. Our na-
tional advertising is reaching
10,000,000 people every month.

Esterbrook Pen Mfg. Co.
18-70 Cooper St., Camden, N. J.

Canadian Agents:
BROWN BROS. LIMITED, Toronto

Mucilages and Paste
are Made in Canada

Catalogues mailed to the trade on request.

Canadian Factory and Offices at

9-11-13 Davenport Road - Toronto

WHOLESALE STATIONERS
GLASS MANUFACTURERS

SPECIALTY MANUFACTURERS
SEND FOR

NEW SPECIALTY CATALOGUE
AND NET PRICE LIST

NEW LOW PRICES THROUGHOUT

KIMPTON, HAUPT & COMPANY
3 BEEKMAN STREET, NEW YORK, U. S. A.
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New Books of the Month PUBLISHED BY FIRMS
THROUGHOUT DOMINION

THE RYERSON PRESS

Fiction

Charles Rex, Ethel M. Dell; Cloth,

$2.00.

Viola Gwyn, George Barr McCutcheon;
Cloth, $2.00.

Awakening, Maud Diver; Cloth, $2.00.

Man in the Twilight, Ridgwell Cullum;
Cloth, $2.00.

The Imaginary Marriage, H. St. John
Cooper; Cloth, $1.75.

The McBrides, John Sillars; Cloth,

$1.75.

The House by the River, A. P. Herbert;
Cloth, $1.75.

The Mercy of Allah, Hilaire Belloc;

Cloth $2.00.

Nobody's Girl, Hector Malot; Cloth,

$1.75.

Nobody's Boy, Hector Malot; Cloth,

$1.75.

Captivity, Leonora Eyles; Cloth, $1.75.

Non-Fiction

Outline of Science, Prof. A. P. Thom-
son; Cloth, 4 vols., $18.00.

It Can be Done, compiled by Joseph
Morris; Cloth, $1.75.

F. D. GOODCHILD
Fiction

Sea Wrack, Vere Hutchinson; Cloth,

$2.00.

Judith of the Godless Valley, Honore
Willsie; Cloth, $2.00.

West, C. Seltzer; Cloth, $2.00.

Three Black Bags Marion Angellotti;
Cloth, $2.00.

Five Nights at the Five Pines, Avery
Gaul, Cloth, $2.00.

One World at a Time, M. Fuller; Cloth,
$2.00

Rest Hollow Mystery, R. N. Porter;
Cloth, $2.00.

The Crystal Heart, P. Bottome; Cloth,
$1.90.

The Blue Circle, E. Jordan; Cloth,
$2.00.

M'Lord of the White Road, C. Fraser;
Cloth, $2.00.

In the Mayor's Parlour, J. S. Fletcher;
Cloth, $2.00.

Intrusion, Beatrice K. Seymour; Cloth
$2.00.

Assorted Chocolates, Octavus Cohen;
Cloth, $2.00.

Red House Mystery, A. A. Milne;
Cloth, $2.00.

Bedouin Love, Arthur Weigall; Cloth,
$2.00.

The Hawk of Egypt, Joan Conquest;
Cloth, $2:00.

Non-Fiction

The Northward Course of Empire,
Vilhjalmur Stefansson; Cloth, $2.25.

Juvenile

The Turner Twins, Ralph Henry Bar-
bour; Cloth.. $2.00.

Phantom Gold, K. P. Kembton; Cloth,

$2.00.

The Wonder Book of Chemistry, Jean
Henri Fabre; Cloth, $3.00.

The Woods-Rider, P. L. Pollock;

Cloth, $2.00.

Whistling Jimps, Edna Turpin; Cloth,

$2.00.

The Fortune of the Indes, Edith Price;

Cloth, $2.00.

Blue Magic, Edith Price; Cloth, $1.75.

The Radio Detectives, A. Hyatt Verrill;

Cloth, $2.00.

The Radio Detectives Under the Sea,
A. Hyatt Verill; Cloth, $2.00.

A Lost Lady of Old Years, John Bu-

chan; Cloth, $1.25; Leather, $1.75.

The Thirty-Nine Steps and the Power-

House, John Buchan; Clo
L
.h, $1.25; Leath-

er, $1.75.

Non-Fiction

Book of Decorative Furniture (2 vols),

E. Foley; Cloth, $18.00 the set.

GEORGE T. McLEOD LTD.

Fiction

In the Days of Poor Richard, Irving
Bacheller; Cloth, $2.00.

HODDER & STOUGHTON LIMITED
Flowing Gold, Rex Beach; Cloth, $2.00.

D'Arcy Conyers, Bertal Heeney; Cloth,

$1.75.

Mortimer's Gold, Harold Horn; Cloth,

$1.75.

The Vehement Flame, Margaret De-
land; Cloth, $2.00.

The Vertical City, Fannie Hurst;
Cloth, $2.00.

Rory O'Moore, A. G. Hales; Cloth,

$1.75.

Souls for Sale, Rupert Hughes; Cloth,

$2.00.

Kate Curlew, Christine Orr; Cloth,

$1.75.

Homeland, M. Margaret H. McCarth-
er; Cloth, $2.00.

The Matherson Marriage, Ruby M.
Ayres; Cloth, $1.75.

Flip, Bret Harte; Cloth, $1.25.

The White Desert, C. R. Cooper; Cloth,

$1.75.

A Knight Among Ladies, J. E. Buck-
rose; Cloth, $1.75.

The Idealist, John Owen; Cloth, $1.75.

Men Limited, Arthur Pearson Choate;
Cloth, $1.75.

Non-Fiction
The Legends of Smokeover, L. P.

Jacks; Cloth, $4.00.

The Approach of the New Testament,
James Moffatt; Cloth, $2.25.

Lord Teach Us to Pray, Alexander
White, D. D.; Cloth, $2.00.

The Eagle Life, Rev. J. H. Jowett;
Cloth, $1.35.

The Bible for School and Home, 5

Vols., Rev. J. Paterson Smyth; Cloth,

each, $1.35.

Home Making Simplified, Jas. Harvey
Robinson; Cloth, $3.00.

Indian Legends of Vancouver Island,

Alfred Carmichael; Cloth, $1.50.

THOS. ALLEN
Fiction

Purple Springs, Nellie L. McClung;
Cloth, $1.50 new id.

Indelible, Elliott H. Paul; Cloth, $2.00.

Bennett Malin, Elsie Singmaster;

Cloth, $2.00.

Breath of Scandal, Edwin Balmer;

Cloth, $2.00.

The Things We Are, John Middleton

Murray; Cloth, $2.00.

Judy of York Hill, Ethel Hume; Cloth,

$1.50.

Non-Fiction

Black Candle, Judge Emily Murphy;
(' h $2 do.

"
• ro G I the Job You Want, Wm.

L. Fletcher; Cloth, $2.50.

How To Sell At Retail, W. W. Chart-

ers; (loth, $3.00.

With Rod and Gun In Canada, Phil.

H. Moore; Cloth, $4.00.

Drama of Life, Thomas H. Mitchell,

M.A., B.D.; Cloth, $2.00.

Nerves and Personal Power, D. Mc-
Dougal King, M. B.; Cloth, $2.00.

Juvenile

Little Foxes, E. A. Henry, D. D.;

Cloth, $1.50.

THOMAS NELSON & SONS, LIMITED
Fiction

Un Vaincu, Jean de la Brete; Cloth,

60c.

McCLELLAND & STEWART, LTD.
Fiction

This Freedom, A. S. M. Hutchinson,

$2.00.

The Shadow of the East, Edith M. Hull,

$2.00.

Robin, Frances Hodgson Burnett, $2.00.

The Breaking Point, Mary Roberts
Rinehart, $2.00.

Further Adventures of Lad, Albert

Payson Terhune, $2.00.

Black Caesar's Claim, Albert Payson
Terhune, $2.00.

J. Poindexter, Colored, Irvin S. Cobb,

$1.75.

On Tiptoe, Stewart Edward White,
$2.00.

One Thing is Certain, Sophie Kerr,

$1.75.

The Spinster of the Parish, W. B.

Maxwell, $2.00.

Sussex Gorse, Sheila Kaye - Smith;

$1.50.

Non-Fiction
The Pomp of Power, Anonymous,

$4.00.

Marooned in Moscow, Marguerite
Harrison, $3.00.

The Italians in America, Philip M.
Rose, $1.00.

The Greeks in America, J. P. Xenides,

$1.00.
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THE BUYERS' GUIDE
// what you want is not here, write us, and we will tell you where to get it. Let us suggest that you consult also

the advertisers' index, facing the inside back cover, after having secured advertise7-s' names from the directory,

fne information you may desire may be found in the advertising pages. This department is maintained for the

benefit and convenience of our readers. The insertion of advertisers' headings is gladly undertaken, but does not

become part of any advertising contract.

RELIANCE
INK

Famous for its color, per-

manency and smooth even

flow.

RELIANCE INK CO. LTD.
WINNIPEG.

650 WORDS
IN EVERY DIP The

650-
word

pen is sil-

ver plated.
Comes complete
ith holder.

Think of it! 650
words with one dip
of ink. Endorsed by

bankers, stenographers
and bookkeepers. Equal

to any $5 fountain pen in
office, school or home. Send 1

15c for sample. 2 for 25c,
postpaid. AGENTS WANTED.

Money refunded and you. keep the
pen if not satisfactory. One agent
Have placed your pens in the savings

banks of /Vugusta. Me., anil am very anxious for the
sales agency."

Office

vrit.

TODDLE BEAR TOY CO.,
Headey Bldg., 62 State St., Dept. Y.

Rochester, N. Y., U.S.A.

TRADE DIRECTORY
ADDING MACHINE ROLLS
Brown Bros., Ltd., Toronto, Ont.

ACCOUNT BOOKS.
Boorum & Pearse Co.. Brooklyn, N.Y.
Brown Bros., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.
Dominion Blank Book Co., St. John, Que.
W. V. Dawson. Montreal, P.Q.
Vawter, Luckett, Toronto, Ont.

ACCOUNTING SYSTEMS.
Boorum & Pearse Co. Brooklyn.
Brown Bros., Ltd., Toronto, Ont.
National' Blank Book Co., Holyoke, Mass.
Dominion Blank Book Co., St. Johns, Que.
Vawter, Luckett, Toronto, Ont.

ADHESIVES
Cement

The Carter's Ink Company, Montreal, Que.
Glue

The Carter's Ink Company, Montreal, Que.
Reliance Ink Co., Ltd., Winnipeg, Man.
S. S. Stafford's Inks, Toronto.

Mucilage
Brown Bros. Ltd., Toronto.
The Carter's Ink Company, Montreal, Que.
Reliance Ink Co.. Ltd., Winnipeg.
Menzies & Co., Toronto, Ont.
S. S. Staffords Inks. Toronto.

Pastes
Brown Bros. Ltd., Toronto.
The Carter's Ink Company, Montreal, Que.
S. S. Staffords Inks. Toronto.

ALBUMS
Autograph

Brown Bros., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke. Mass.

Photograph
Brown Bros., Ltd., Toronto, Ont.
Buntin Gillies & Co., Ltd., Hamilton.
National Blank Book Co.. Holyoke, Mass.

Post Card
Brown Bros., Ltd., Toronto, Ont.
The Copp, Clark Co.. Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.

Postage Stamp
The Copp, Clark Co., Ltd., Toronto, Ont.

ALMANACS
The Copp Clark Co., Ltd., Toronto.

ARTISTS* MATERIAL.
Artists Supply Co., Toronto.

A. Ramsay & Son Co., Montreal.
F. Weber & Co., Philadelphia.

ART PUBLISHERS
Greeting Cards

Buntin Gillies & Co., Hamilton, Ont.
The Copp, Clark Co.. Ltd., Toronto, Ont.
Wm. E. Coutts, Toronto.
Pugh Specialty Co., Ltd., Toronto.

Place Cards
The Copp, Clark Co., Ltd., Toronto, Ont
Pugh Specialty, Toronto, Ont.
Riist Craft, Boston, Mass.

Post Cards
Copp Olark Co., Ltd., Toronto, Ont.
Wm. E. Coutts, Toronto.
Pugh Specialty Co.. Ltd.. Toronto.
Rust Craft, Boston. Mass

BASKETS. (Fibre)
Diamond State Fibre of Can., Ltd., Toronto.

BOOK PUBLISHERS
Blackie & Son, Ltd.. Edinburgh. Scotland.
N. W. Henley Pub.. New York City.
Oro«sett & Dunlap, New York City.
S. B. Gundy, Toronto, Ontario.
Thos. Allen, Toronto.
Hodder & Stoughton, Toronto.
John C. Winston. Toronto.
Macmillan Co., of Canada, Toronto, Ont.
George J. McLeod, Toronto.

Phillip & Sons, England.
McClelland & Stewart, Toronto.
Simplicity Co., Grand Rapids, Mich.
BILL HOLDERS.
Kimpton, Haupt & Co., New York.

BINDERS
Brown Bros., Ltd., Toronto, Ont.

Elbe File & Binder, New York City.
Goes Lithographing Co., Chicago.
Boorum & Pease Co., Brooklyn, N.Y.
W. V. Dawson, Ltd.. Montreal.
Vawter Luckett, Toronto, Ont.
National Blank Book Co., Holyoke, Mass.
Dominion Blank Book Co., St. Johns, Que.

BLACKBOARDS.
Brown Bros. Ltd., Toronto.
C. R. MacDougall, Toronto, Ont.

BLOTTING PAPER
Eaton-Dikeman Co., Lee, Mass.

BOOKS.
Interest Tables

Browr Bros., Ltd., Toronto, Ont.

French
Granger Freres, Montreal. Que.
Thomas Nelson & Sons, Ltd., Toronto.

Blank
Brown Bros., Ltd., Toronto, Ont.

|

Buntin Gillies & Co., Ltd , Hamilton.
Canadian Pad and Paper Co., Toronto, Ont.
W. V. Dawson, Ltd., Montreal, Que.
Boorum & Pease Co., Brooklyn.
Vawter Luckett, Toronto, Ont.
Dom. Blank Book Co., St. Johns, Que.
Nat. Blank Book Co., Holyoke. Mass.

Exercise
Buntin Gillies & Co., Ltd , Hamilton.
W. V. Dawson, Ltd., Montreal, Que.
Canadian Pad & Paper Co., Ltd., Toronto.
The Copp. Clark Co.. Ltd.. Toronto. Ont.

Educational
Sir Isaac Pitman, Toronto. Ont.
BUSINESS FORMS
Dawson Bros., Montreal.

BUSINESS SERVICES
Walhamore Institute, Philadelphia.

CALENDARS
Desk

Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Kimpton Haupt & Co., New York.

Memo
Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.

Vawter Luckett, Toronto, Ont.
Kimpton, Haupt & Co., New York.

CARDS
Greeting

Wm. E. Coutts, Toronto.
Gibson Art Co., Cincinnati, Ohio.
Lonsdale & Bartholomew, Montreal.
International Fine Art Co.'s. Montreal.

Playing
Goodall's. London. Eng
Consolidated Litho., & Mfg. Co. Ltd., Mon real.
Copp Clark Co., Toronto, Can.
United States Playing Card Co.. Windsor. Ont.

Tally
The Copp Clark Co., Ltd., Toronto.
Wm. E. Coutts, Toronto.

CASH REGISTERS
National Cash Register Co., Toronto

CHALK
Lecturers

Binney & Smith Co., New York.
Toy

Binney & Smith Co., New fork.

CLIPS
Paper

Autotype Co., Oakville, Conn.
Brown Bros. Ltd., Toronto.
Defiance Mfg. Co., New York.
Kempton. Haupt Co.. New YorK.
Hensel Milranen, Syracuse, N. J.
O. K. Mfg. Co.. Syracuse, New York.
Paper Fasteners Eyelets and Smallwares, Ltd.
Birmingham, England.

^_
Pen and Pencil

Brown Bros., Ltd., Toronto, Ont.
Copp Clark, Toronto, Ont.

CRAYONS
Artists

Binney & Smith Co.. New York
F. Weber & Co.. Philadelphia. Pa.

Drawing
Binney & Smith Co., New York.
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Stamp Pads and Stamp

Inks exclusively.

B. G. Volger Mfg. Co., Inc.,

Passaic N.J.

We carry a full range of

Christmas Cards, Post Cards,

Dolls and Novelties

Samples and prices

upon application.

INTERNATIONAL FINE ART CO.
LIMITED

437 St. Paul Street West
MONTREAL

1

A Hold the Line

IS
m\

I

1

Here's the line to hold

—John Heath's Tele-

l phone Pen. You will

i not hold it long be-

1 cause it sells so quick-

I ly. There's quality

1 about it. It writes
' smoothly, never cor-

rodes, and lasts long.

Get connected with
the Telephone Pen for

! quick sales.

!Mi
Supplied by all (he leading Whole-

sale Houses in Canada

3 :
Registered

London, Eng.. Export Agcnc>

I 8 St. Bride Street

1 I LONDON, E. C.

WATERSTON'S

BEE BRAND

SEALING WAX
Factory :

Warriston Works, Edinburgh, Scotland

Lecturers
Binney & Smith Co., New York.

Marking:
Binney & Smith Co., New York,

Miscellaneou-
American Lead Pencil Co., New York.
Binney & Smith Co., New York.

Mill
Binney & Smith Co., New York.

Railroad
Binney & Smith Co., New York.

Textile
Binney & Smith Co., New York.

Toy
Binney & Smith Co., New York.

CRAYON PENCILS
American Lead Pencil Co., New York.

CUTTERS
Paper

Golding Mfg. Co., Franklin, Mass.

Card
Golding Mfg. Co., Franklin, Mass.

DAILY JOURNALS
Brown Bros., Ltd., Toronto, Ont.

DATERS
Can. Numbering Machine Co., Ltd., Toronto.
Fulton Specialty Co., Elizabeth. N. J.

DESK
Baskets

Brown Bros. Ltd., Toronto.
A. R. MacDougall, Toronto, Ont.

Pads
Canadian Pad and Paper, Toronto, Ont.

DIARIES
Brown Bros., Ltd., Toronto, Ont.
Boorum & Pease Co., Brooklyn, N. Y.

DISTRIBUTORS
Brown Bros. Ltd., Toronto.
Copp Clark, Toronto, Ont.
Aubrey O. Hurst, Toronto. Ont.

ENGRAVING—Copper and Steel.

M. C. Chaeters, Toronto.

ENVELOPES
W. V. Dawson, Ltd., Montreal, Que.

ERASERS
Can. I. T. S. Rubber Co.. Toronto, Ont.
Eatrle Rubber Co., Ashland, Ohio.
Weldon Roberts, Newark, N. J.

Artists

Can. I. T. S. Rubber Co., Toronto, Ont.
Weldon Roberta. Newark, N. J.

Blackboard
A. R. MacDougall, Toronto, Ont.

Ink
Can. I. T. S. Rubber Co., Toronto, Ont.
Weldon Roberts. Newark, N. J.

Miscellaneous
Can. I. T. S. Rubber Co., Toronto, Ont.
Weldon Roberts. Newark, N. J.

Rubber

Can. I. T. S. Rubber Co., Toronto, Ont.
American Lead Pencil Co., New York.
Kimpton. Haupt & Co.. New York.
Weldon Roberts, Newark, N. J.

FANCY GOODS
Granger Freres, Montreal, Que.
Pugh Specialty Co., Ltd., Toronto, Ont.

FILES
Drawer

Elbe File and Binder, New York City.

GLASSWARE
Stationers

Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Kimpton. Haupt & Co., New York.

INDEXES
Telephone

Elbe File & Binder Co., New York.

INKS
Copying

The Carter's Ink Co., Montreal. Que.
S. S. Stafford, Toronto, Ont.

Drawing
Chas. M. Higgins & Co., Brooklyn. N. T.
Royal Ink Co., Toronto, Ont.
F. Webor & Co., Philadelphia, Pa.

Eradicators
The Carter's Ink Co., Montreal, Que.

Fountain Pen
The Carter's Ink Co., Montreal, Que.
S. S. Stafford. Toronto, Ont.
Reliance Ink Co., Ltd., Winnipeg, Man.
L. E. Waterman Co., Ltd., Montreal, Que.

NUMBERING MACHINES
Can. Numbering Machine Co, Ltd.. Toronto.
Royal Ink Co., Toronto, Ont.

Writing
The Carter's Ink Co., Montreal, Que.

Reliance Ink Oo., Ltd., Winnipeg, Man.

Royal Ink Co., Toronto, Ont.
S. S. Stafford, Toronto, Ont.
L. E. Waterman Co., Ltd., Montreal, Qua

IMPORTERS (Balloon)
Robertson Kennedy, Montreal, Qiieboc.

INK STANDS AND WELLS
Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Kimpton, Haupt & Co., New York.

KEY CONTAINERS
Buxton, Inc., Springfield, Mass.

CASES
Buxton, Inc., New York.

LEATHER GOODS (Fancy)
Brown Bros., Ltd., Toronto, Ont.

LOOSE LEAF
Brown Bros., Ltd., Toronto, Ont.
W. V. Dawson Ltd., Montreal, Que.
Dom. Blank Book Co., St Johns, Que.
Boorum & Pease Co., Brooklyn, N. Y.
Vawter Luokett, Toronto, Ont.
National Blank Book Co., Holyoke, Mass.

Metals
Brown Bros., Ltd., Toronto, Ont.
W. V. Dawson, Ltd., Montreal. Que.

MAP TACKS
Moore Pusl) Pin Co., Wayne Junction, Pa.

MIRRORS
Manzies & Co., Ltd., Toronto, Ont

MOISTENERS
Brown Bros., Ltd., Toronto, Ont.
Kimpton, Haupt & Co., New York.
A. R. McDougall, Toronto, Ont.

NOVELTIES
Brantford Felt Novelty Co., Brantford, Ont
Pugh Specialty Co., Ltd., Toronto, Ont.
Evans & Co., Montreal, Que.
Gibson Art Co., Cincinnati, Ohio.
Rust Craft, Boston, Mass.
Fulton Specialty Co., Elizabeth, N. J.
McClelland & Stewart, Toronto, Ont.
Buxton, Inc., Springfield, Mass.
Granger Freres, Montreal.

OFFICE EQUIPMENT
Brown Bros. Ltd., Toronto.
Buntin Gillies & Co., Ltd., Hamilton.
Granger Freres, Montreal, Que.

Filing Systems
Kimpton, Haupt & Co., New York.

PADS
Desk

Brown, Bros., Ltd., Toronto, Ont.
Canadian Pad and Paper, Toronto, Ont.

Memo
Canadian Pad and Paper, Toronto, Ont.

Writing
Buntin Gillies & Co., Ltd., Hamilton.
W. V. Dawson, Ltd. Montreal, Que.
Can. Pad & Paper Co., Ltd., Toronto. Ont.
The Copp, Clark Co., Ltd.. Toronto, Ont.

PRINTING SETS (Toy)
Binney & Smith Co., New York.

PAPER
Blotting

W. V. Dawson, Ltd., Montreal, Que.
Eaton Dikeman Co.. Lee Mars.
Howard Smith Paper Mills, Montreal, Que.

Carbon
The Carter's Ink Co., Montreal, Que.
Mittag & Volger, Parkridge, N. J.
F. S. Webster Co., Boston, Mass.

Copying
Brown Bros., Ltd., Toronto, Ont.
Canadian Pad and Paper, Toronto, Ont.
Rolland Paper Mills. Montreal, Que.

Fapeterte
Buntin Gillies & Co., Ltd., Hamilton.
Eaton, Crane & Pike Co., of Canada Ltd..

Toronto, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont
Pugh Specialty Co., Toronto, Ont.
Holland Paper Co., Ltd. Montreal, Que.

Ruled
Buntin Gillies & Co., Ltd., Hamilton.
Boorum & Pease Co., Brooklyn, N. Y.
National Blank Book Co., Holyoke, Mass.

Tissue
Gibson Art Co.. Cincinnati, Ohio.

Writing
Buntin Gillies & Co., Ltd.. Hamilton.
Eaton, Crane & Pike Co., of Canada, Ltd.,

Toronto, Ont.
The Copp. Clark Co., Ltd.. Toronto, Ont
Rolland Paper Mills Montreal, Que.

PAPER FASTENERS
Brown Bros. Ltd., Toronto.
Defiance Mfg. Co., Nfew York City.

Hensel Milranen, Syracuse, N. Y .

Kimpton, Haupt & Co., New York.
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PEN POINTS
Gold Plated

Esterbrook Pen Mfg. Cj,, Camden, N. J.

Silver Plated
Esterbrook Pen Mfg. Co., Camden, N. J.

Nickel Plated
Esterbrook Pen Mfg. Co., Camden, N. J.

Steel
American Lead Pencil Co., New York.
Hinks, Wells & Co., Birmingham, Eng.
John Mitchell, Birmingham, Eng.
John Heath, London, Eng.
Esterbrook Pen Mfg. Co., Camden, N. J.

Perry & Co., London, England.

Holder
Esterbrook Pen Mfg. Co., Camden, N. J.

Toddle Bear Toy Co., Rochester, N. Y.

Fountain Pens
L. E. Waterman Co., Ltd., Montreal, Qu.

Racks
Kimpton. Haupt & Co., New York.

PENCILS
Checking

American Lead Pencil Co., New York.
Eberhard Faber, New York City.

C. Vernon Nobbs, Montreal, Que.
Pencil Exchange, Jersey City, N. J.

Clutch
American Lead Pencil Co., New York.

Colored
American Lead Pencil Co., New York.
Eberhard Faber, New York City.
Pencil Exchange, Jersey City, N. J.

C. Vernon Nobbs, Montreal, Que.

Compass
Joseph Dixon Crucible Co . Jersev City, N. Y.
Eagle Pencil Co., New York.

Drawing
American Lead Pencil, New York.
Eberhard Faber, New York City.
C. Vernon Nobbs, Montreal, Que.

Hard Rubber
L. E. Waterman Co., Ltd., Montreal, Que.

Imprint
American Lead Pencil Co., New York.
Pencil Exchange, Jersey City, N. J.

Indelible
Eberhard Faber, New York City.
Pencil Exchange, Jersey City, N. J.
American Lead Pencil Co., New York.

Lead
Eberhard Faber, New York City.

American Lead Pencil Co.,New York.
Pencil Exchange, Jersey City. N. J.

C. Vernon Nobbs, Montreal, Que.

Slate
Binney & Smi-h Co., New York.

PENNANTS
Branliord Felt Novelty Co., Brantford, Ont.
Pugh Specialty Co., Ltd., Torcnto, Ont.

PICTURE FRAMES
Phillips, Mfg. Co., Toronto. Ont.

PICTURE HANGERS
Moore Push Pin Co., Wayne Junction, Pa.

PINS (Glass)
Moore Push Pin Co., Wayne Junction, Pa.

PRESSES
Golding Mfg. Co.. Franklin. Mass.

PRODUCTMETERS & COUNTERS
Can. Numbering Machine Co., Ltd., Toronto.

PUNCHES
Miscellaneous

Boorum & Pease Co., Brooklyn, N. Y.
Defiance Mfg. Co., New York.
Elbe File & Binder Co., New York.
Kimpton, Haupt & Co., New York.
National Blank Book Co., Holyoke, Mass.

RELIGIOUS ARTICLES
Granger Freres, Montreal, Que.

REMINDERS
Robinson Mfg. Co., Westfield, Mass.

RUBBER STAMPS & ACCESSORIES
Eagle Rubber Co., Ashland, Ohio.
Fulton Specialty Co., Elizabeth, N. J.

Langfelder, Homima, & Haywood, New York.
Weldon Roberts Co., Newark, N. J.

Evans & Co., Montreal, Que.
Libraine Beauohimin, Ltd., Montreal, Que.

Dating Stamps
Fulton Specialty Co., Elizabeth, N. J.

SCHOOL SUPPLIES
Libraine Beauchemin, Montreal, Que.
Buntin Gillies & Co., Ltd.. Hamilton.
Canadian Pad and Paper Co.
The Copp, Clark Co., Ltd., Toronto, Ont.
Can. Pad and Paper Co., Toronto, Ont.
W. V. Dawson, Ltd., Montreal, Qu.
Menzies & Co., Toronto, Ont.

SEALING WAX
Brown Bros., Ltd., Toronto, Ont.
A. R. McDougall, Toronto, Ont.
Geo. Waterson & Sons, Ltd., London, E*ng.

STAMP PADS
Fulton Specialty Co., Elizabeth. N. J.

B. G. Volger, Passiac, N. Y.
STATIONERS SUNDRIES
Brown Bros. Ltd., Toronto.
Thos Davidson Mfg. Co.. Montreal.
Granger Freres, Montreal, Que.
The Copp Clarke Co., Ltd., Toronto. Ont.
Eaton Crane & Pipe, Toronto, Ont.
Buntin Gillies & Co., Ltd.. Hamilton, Ont.
Menzies & Co., Toronto, Ont.
Thos. Davidson. Mfg.. Montreal, Quebec.
A. R. MacDougall, Toronto, Ont.

TACKS
Map

Moore Push Pin Co., Wayne Junction, Pa.
Marking

Moore Push Pin Co., Wayne Junction, Pa.
Thumb

Moore Push Pin Co., Wayne Junction, Pa.
Defiance Mfg. Co., New York.

TAGS
Christmas

Dennison Mfg. Co., Framingham, Mass.
String

Buntin Gillies, Hamilton, Ont.
Merchandise

Gibson Art Co., Cincinnati, Ohio.
Noesting Pin Ticket Co.. Mt. Vernon, N. J.
Buntin Gillies, Hamilton, Ont.

TOYS AND GAMES
Granger Freres. Montreal. Que.
The Copp, Clark Co., Ltd.. Toronto, Ont.
Langfelder, Homma & Haywood, New York.
Mcl^elland & Stewart, Ltd., Toronto, Ont.
Menzies Co., Toronto, Ont.
A. R. MacDougall, Toronto

TIME CLOCKS
Can. Numbering Machine Co., Ltd., Toronto.

TRAYS
Developing

Thos. Davidson Mfg. Co., Montreal, Que.
Desk

TYPE WRITER RIBBONS
The Carter's Ink Co., Montreal, Que.
Mittag & Volger, Parke Ridge, N. J.
F. S. Webster Co.. Boston. Mass.

VICTORY BOND CONVERSION
Dominion Government. Ottawa.

CONDENSED ADVERTISEMENTS

T?OR SALE—BOOKSELLER AND STATIONER
business in live city. Population 10.000.

Western Ontario. This offers splend-.d oppor-
tunity for success. Apply Box 33, Bookseller
& Stationer.

EXPERTS
When you want school paints write us.
We are experts. Get our prices on
School Paint Boxes, Brushes, Crayons,
Waterproof Ink, Pencils, etc.

Artists' Supply Co., Limited

77 York St. Toronto

What is YOUR Subject?
We liave compiled, from the best articles, treatises and special contributions to past and future issues

of The Walhamore Complete Business Service—and from over 600 magazines and publications, the following
SPECIAL WALHAMORE EDITIONS—each loose-leaf, up-to-date and complete with cloth binder. Sent
prepaid on receipt of price. New features added to your binder monthly.

Subject Title of Walhamore Edition Price
Journalism—222 Places to Sell Manuscripts $1.00
Accounting—36 Accounting Problems Solved by 0. V. Wallin. C.P.A. (Ind.) $1.00
Administration—60 Things An Executive Should Know $1.00
Advertising— 100 Advertising Plans Outlined $1.00
Federal Taxes—326 Federal Tax Rulings Analyzed $1.00
Parcel Post or Mail Order—500 Things To Sell By Mail $1.00
Salesmanship—72 Ways To Put Across Sales $1.00

Check off your selections and pin as many Dollar Bills to this advertisement as you want copies of the
WALHAMORE EDITION'S—or send money order or check. Every copy worth five times the price to you in
your particular line of work. Money refunded if not fully satisfied after 3 days' examination. Aitractiv"
terms to Booksellers and Dealers.

ADDRESS ALL ORDERS TO

THE WALHAMORE COMPANY, Publishers
LAFAYETTE BUILDING PHILADELPHIA, PA.

CELL YOUR SNAP SHOTS AT $5.00 EACH.
^ Kodak prints needed by 25,000 publishers.

Make vacations pay. We teach you how and
where to sell. Write WALHAMORE INSTITUTE.
LAFAYETTE BLDG.. PHILADELPHIA. PA.

a DIFFERENT BUSINESS PUBLICATIONS
covering Accounting, Advertising, Administra-

tion, Merchandising, Salesmanship and Taxation
all prepaid only 25c. Value $1.50. Instructive,
educational, practical. Walhamore Co., Lafayette
Bldg., Philadelphia, Pa.

C00 THINGS TO SELL BY MAIL, remarkable
" new publication. Workable plans and methods.
Loose-leaf, cloth binder. Prepaid $1.00. Walha-
more Co., Lafayette Bldg., Philadelphia, Pa.

"DC ACCOUNTING PROBLEMS SOLVED BYuv
' C.P.A." Cloth bound, loose leaf, new,

original, up-to-date, Valuable. Prepaid, $1.00.
Walhamore Company, Lafayette Bldg., Phila-
delphia, Pa.

CALESMAN—MALE HELP WANTED. Swell
your bankroll. "Handypad" America's Fast-

est Specialty for desk and phone. 20 per cent.
commission. Big repeater. NASCO Co., 2024 N.
Major Ave., Chicago.

Travellers are now out
with complete lines.

French Ivory.
Greeting Cards and Post Cards for

every Season and occasion.

Decorations and Novelties for Christ-
mas, Hallowe'en, St. Valentine and
Easter.

Ta^s, Seals and Cards, Toy Books.
Pennants, Cushions, etc.

Souvenir Novelties (Biggest Range in
Canada.)

Conserve Lunch and Bib sets.
Christmas Stockings.
Celebration Goods. Powder Puffs.
THE PRODUCT OF FIVE FACTOR-

IES WE OWN OR CONTROL.
We are the Canadian Representatives of
S. Langsdorf & Co.. New York City, makers
of the best, popular priced line of French
Ivory Toilet Lines, Toilet Sets and Manicure
Sets in the United States.

We have a Catalogue worth having'
Your name on a post card brings it.

PUGH SPECIALTY CO.,
Limited

38 to 42 Clifford St., Toronto, Canada

Stationers

Can OIZjI jI i

WaucTs Sales Tax Tables

showing exact sales tax on
amounts from one cent up

2^4% and i%%
Almost every office can use one or
more.

Save time in calculating or checking
sales tax charges.

Each table 40 cts., by mail 45 cts.

Liberal Discount to Dealers.

Dawson Brothers Ltd.

107 Notre Dame St. Montreal, Que.
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Christmas Cards
New Year Cards

Our selection of Post Cards, Booklets, Trick and Novelty
Goods of every description is unsurpassed.

Trick cigars and cigarettes. Christmas cards and book-
lets. Advertising calendars and novelties suitable for

every trade.

FRENCH AND ENGLISH TEXT
We have a Special $10.00 assortment of Cards and Book-
lets for Christmas and New Year's trade only which
includes as a premium an album of 200 cards free.

Samples and prices on request

The European Post Card Company
146 St. James St., Montreal

777777,/,//////////////////m;//m/////////m///;//m/////;/;//m^

ARTISTS MATERIALS

We carry a complete line of Artists Materials

Agents for Winsor & Newton. London. Eng.

A.RAMSAY & SON C9
PI 011 1 re «-i 1

Tci-onto Winnipeg Vdiicouvci'

Fall Book Catalogues
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There are a few hundred

copies of the fall book cata-

logue available. Orders for

these will be accepted strict-

ly as received.

Give us your full firm name

for reprint on front cover.

Rate $5.00 per ioo copies.

Write now.
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Balloons -Ball?
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Win the Children's

Patronage with"Eagle

Brand" Toy Balloons

The most attractive side line on the market

—

A line that sells itself.

That demands but a small investment and commands
large returns.

That delig-hts the kiddies and has the parents'

approval.

That is sold at prices in keeping with childish

finances — a nickel, a dime or a quarter. First

Quality Merchandise. Every Balloon is factory

tested. Colors Guaranteed Permanent.

"Eagle Brand" Balloons are more pleasing in ap-

pearance and last longer than ordinary toy balloons.

Then THERE ARE "EAGLE BRAND" PLAY
BALLS, too. Equal in quality to the well-known

"EAGLE BRAND" BALLOONS. Made in ex-

clusive EAGLE CHECKER and other popular pat-

terns- various sizes.

We sell through jobbers only.

Write your jobber for information and samples of

the EAGLE LINE. If he cannot supply you write

direct to

Menzies and Company,
LIMITED

Selling Agents

439 King Street W.,

W

Toronto

THE EAGLE RUBBER CO.

ASHLANDOHIO-USA-
new YORK OFFICE 35 UNION SQUARE
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HAMILTON CANADA

Sell Photo Albums Now
People are thinking about pictures.

Holidays are over. Snapshots are

lying around loose. A strong win-

dow display is all that is necessary

to get things started, while the sum-

mer's fun is still fresh in the mind.

WE HAVE A FULL RANGE
of Bound and Loose Leaf Books with Paper, Cloth, Leatherette

and Leather Covers. These are shown in Catalogue No. 21, pages

60-61. For new and lower prices refer to Supplement A or write

for a copy.

DON'T FORGET THE SMALLER ITEMS
ART CORNERS

MOUNTING BOARD AND PAPER

PHOTO PASTE, ETC.

HAMILTON CANADA
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Crane's Writing Paper

What could be more appropriate than a box of

CRANE'S Kid Finish CRANE'S Early Georgian

CRANE'S Linen Lawn CRANE'S Quartered Oak

CRANE'S Old Style CRANE'S Correspondence
Cards

"If it's Crane's it's good
If ifs good ifs Crane's

Eaton Crane and Pike Co. of Canada, Ltd.

TORONTO
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BROWN BROS., Limited
Corners Pearl, Simcoe and Adelaide Sts.

TORONTO, CANADA

We have prepared a circular showing
our line of Columnar and Account Books
with title page same as this advertise-

ment.
WRITE FOR A SUPPLY WITH YOUR IMPRINT

IN THIS SPACE.

MADE IN CANADA
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McClelland and stewart
Present Their Increasingly Attractive Array of

1922 NEW CANADIAN BOOKS 1922

Fiction

PAGAN LOVE
By John Murray Gibbon

A contrast between Canadian and United States ideas and ideals.

THE KING'S ARROW
By H. A. Cody

Stirring romance- adventure of early days in Canada.

THE TIMBER PIRATE
By Charles Christopher Jenkins

Thrilling adventure among the pulp and paper makers on the

North shore of Lake Superior.

THE TWENTY-FIRST BURR
By Victor Lauriston

An amazingly clever and fascinating mystery story.

THE RETURN OF BLUE PETE
By Luke Allan

Further adventures of Blue Pete, the most original cowboy
character in recent fiction.

THE KEY OF DREAMS
By L. Adams Beck

A love story of the Orient vital, gripping, beautifully told.

THE POISONED PARADISE
By Robert W. Service

A story of Monte Carlo a real thriller, full of action and
romance.

SUNNY SAN
By Onoto Watanna

A bright, amusing story of a Japanese girl in America.

THE BELLS OF ST. STEPHEN
By Marian Keith

Humor, romance and incident, centred about a prosperous town
church.

OyER 'ERE AND BACK HOME
By P. O. *D (Peter Donovan)

Random impressions of a Canadian humorist in England. War-
ranted to make even the Sphinx laugh.

TILLICUMS OF THE TRAIL
By Capt. Geo. F. Pringle

Intimate, amiteing thrilling experiences along the Klondike
trails.

Poetry

FIRES OF DRIFTWOOD—By Isabel Ecclestone Mackay

COLLECTED POEMS—By Jean Blewett

THE WOOD CARVER'S WIFE—By Marjorie Pickthali.

BALLAD OF THE QUEST—By Virna Sheard

LATER ENGLISH POEMS—By J. E. Wetherell, B.A.

COLLECTED POEMS—By Thos. O'Hagan, Ph. D.

General Literature

CANADIAN CITIES OF ROMANCE
By Katherine Hale

Wonderfully vivid word etchings, presenting the romance, the
soul, and atmosphere of our chief cities.

OVER PRAIRIE TRAILS
By Frederick Philip Grove

Sketches that reveal a keen intimacy with nature, and delight
in natural phenomena.

THE LAURENTIANS
By T. Morris Longstreth

A rarely delightful book of travel among the hills of the
habitant.

ENCORE
By Jessie Alexander

Reminiscences, readings, hints and suggestions by Canada's
favorite platform reader.

BEFORE THE WHITE MAN CAME
By Mabel Burkholder

Legends, stories, quaint and curious folk-lore of the Indians of
Canada.

AFTER THE HONEYMOON
By Louise Mason

Clever, witty sketches for would-be honeymooners, past honey-
mooners and those who wish to laugh at both.

THE DESTINY OF BRITAIN AND
AMERICA

By The Roadbuilder
A forceful and convincing discussion of the futi re of Britain
and America, in line with the Anglo-Israel theory.

THE STORY OF THE REVISION OF THE
CANADIAN PRAYER BOOK

By Rev. Archdeacon Armitage
A history of the revision movement with an explanation of the
various changes.

THE GLORY OF HIS ROBE
By Rev. Edward John Stobo

Stimulating, helpful talks that will bring brightness into the
daily routine.

MASTERED MEN
By Rev. F. A. Robinson

Courageous, heartening tales of the salvaging of men.

CONTRASTS
By Lawren Harris

Unusually original and clever impressionistic word-paintings
done in "free verse."

BETTER MADE BOOKS

Are Better Selling Books

McClelland & stewart books

Are Better Made Books

Publishers McCLELLAND, STEWART Toronto
LIMITED

\ The Livest Book List in Canada
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few CAPTAIN of THE

•5 _ FIFTH

*

L

london, w.i. W.& R.Chambers's Announcements ^"bSg^

REVISED EDITION OF

CHAMBERS'S ENCYCLOPAEDIA
In 1ft Volumes, Imp. 8vo. Vol. I in September, Cloth, 20s. net.

The subsequent volumes will be published at intervals of not more than three months.

The following additional eminent writers may be mentioned among those who have contributed to this revised
edition :

—

Prof. JOHN ADAMS
Prof. Sir JOHN MAC-
PHERSON

Prof. E. H. PARKER
EDWARD CLODD
Admiral Sir R. TUPPER,
Sir H. W. BARLOW
Dr. W. S. BRUCE

Prof. HERBERT T. AN-
DREWS

Sir W. H. BRAGC.
Prof. W. A. BONE
F. W. HEADLEY
Prof. A. HARDING
Prof. A BERRIEDALE
KEITH

Sir A. DANIEL HALL

3 Vols., Cloth £3 net;

Half Morocco, £6 net.

Lord BIRKENHEAD ANDREW LANG
Sir OLIVER J. LODGE Sir .JOHN SIMON
GEORGE BERNARD SHAW Lord ASKW1TH
Dr. E. J. DILLON A. C. BENSON
G. K. CHESTERTON Sir E. W. BRABROOK
HENRY BRADLEY Sir FRANK DYSON
Prof. L. W. LYDE Prof. H. CECIL WYLD

CHAMBERS'S CYCLOPAEDIA
OF ENGLISH LITERATURE

This standard work has been brought up to date by a thorough revision of the later section of the third volume,
in which writers are now included who have come to the front in recent years.

I CAN REMEMBER ROBERT LOUIS STEVENSON
Edited by Rosaline Masson. 7a. 6d. net.

Personal recollections of Robert Louis Stevenson, in eluding contributions from Thomas Hardy, O.M. ; Sir
James M. Barrie. Bart., O.M. ; Sir Sidney Colvin ; Edmund Gosse : Sir Graham Balfour; William Archer; Lord
Dunedin; Lady Guthrie; Sir R. R. Simpson; Lady Jersey, etc.

THE REAL ROBERT BURNS By J. L. HUGHES, LL.D. 6*. net.

Author of "Dickens as an Educator," etc., etc.

THE CLOISTER AND THE HEARTH By CHARLES READE, ios 6d net.

A charming edition with Twenty Original Drawings in Colour and numerous Pen-and-ink Sketches by Gordon
Browne.

COOKERY BOOKS By Marion H. Neil, Formerly Cookery Editor of
The Ladies' Home Journal. Each 3s. 6d. net.

The Thrift Cook Book. Entirely New Volume. Canning, Preserving and Pickling. New Edition.
How to Cook in Casserole Dishes. New Edition. Salads, Sandwiches and Chafing Dish Recipes.
Candies and Bonbons. New Edition. New Edition.

Each volume is beautifully illustrated with Reproduct ions fiom Photographs.

New Books for Boys and Girls
Tastefully bound with attractive colour jackets and charmingly illustrated.

Stirring Days in Old Virginia. Escott Lynn.
6s. net.

The Big Row at Ranger's: A School Story. Kent
Carr. 5s. net.

The Captain of the Fifth. Elsie Oxenham. 5s.net.
Only Pat: A Nairobi School-Girl. May Baldwin.

5s. net.

Gerrv Goes to School. Elinor M. Brent Dyer.
3s. 6d. net.

Four Picture Story-books for Children By DOLORES McKENNA
Daintily Illustrated in Colour by Ruth H. Bennett. Each 1,6 Net.

The Adventures of Squirrel Fluffytail The Adventures of the Bunny Boys

The Adventures of Wee Mouse The Adventures of Hootie the Owl

WW
XV

TbMrata**'
*******

Sptashme Doll and Painting Books

KITTY DOLLY BETTY

Each is. Net.

SUSIE

Popular Editions of L. T. Meade's Famous Books for Girls

Each 2s 6d. Net. Petronella
Hollyhock

Cosey Corner
Scamp Family

Daddy's Girl
Princess of the Revels

Each 2s 6d. Net.

Our Representative in Canada is our late London Manager, Mr. JOHN COOPER. Inglewood,

Ontario, to whom enquiries may be addressed
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Writing Pads

Exercise Books

CANADIAN
mD&E3PER
COMmNY
LIMITED

520 Kin£ Si . W.
TORONTO

Scribblers

Foolscap Paper

Good Display-Easy Sales-

Quick Turnover
Esterbrook counter display cases make your
customers' pen choice easy. They contain
a large assortment of styles, take up little

space and are attractive in appearance.

Esterbrook display cases and "The Little

Red Box" offer you a sure and profitable
means of tying up with the Esterbrook
national, advertising. Show them prom-
inently.

This No. 130, the Easy Writer, is one of

the Twelve Esterbrook Favorites. It will

be advertised this month to more than ten
million readers.

Let us suggest ways of increasing your pen
profits.

Esterbrook Pen Mfg. Co.
18-70 Cooper St. - Camden, N.J.

CANADIAN AGENTS:
Brown Bros., Ltd., Toronto.

THE BEST

WATERMARKED IN EVERY SHEET

fBritisd Plotting Paper

Used extensively in Canada for many years before

the war. giving

COMPLETE SATISFACTION
is now obtainable again at *

REASONABLE PRICE.

Pedes' Absorbency.

Extra] rilnary Durability.

The Best,

therefore

the most economical.

&r

ASK YOUR WHOLESALER

for

tPostlip ffihttings.

GOLDING PAPER CUTTERS
Are made in a large variety of sizes and styles. The illustrations

show the Golding Hand Lever Cutter and the Pearl Cutter. These
are the smaller of the quantity cutters and are in wide use by banks,
multigraph shops, print shops, stationers, wholesale houses, manu-
facturers and photographers. The cutting widths range from 14%
inches to 30 inches. Stock up to two and three inches thick can be
cut at one time.

All Golding Cutters are broadly guaranteed as to accuracy, durability

and workmanship.

Write for Booklet O

GOLDING MANUFACTURING COMPANY
FRANKLIN, MASS., U.S.A.

We also manufacture the Golding Art Jobber, Golding: Jobber, Pearl Press, Golding
Auto-Clamp and Hand Clamp Power Paper Cutters, Boston and Official Card Cut-
ters, Little Giant Lead and Rule Cutter, Golding Tablet Press.
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ENUS
PENCILS
AMONG pencils the world over, VENUS has the

L proud distinction of being the accepted stand-

ard of supreme excellence. 17 black and 3 copy-

degrees.

he /arrest Selling

Quatitt/ Pencil

in tnTWorld

A

VENUSEVERKHNTED
From its first announcement, the VENUS EVER-
POINTED has enjoyed a degree of cordial esteem

seldom accorded a new product.

This was not only the result of their mechanical

perfection, beauty of appearance and fine work-

manship, but also of the world-wide recognition

of VENUS quality. Large and small sizes—many
designs. From $1.00 to $50.00

VENUS THIN LEADS
The same famous quality of smooth, satinlike .leads as

in the VENUS Writing and Drawing Pencils. VENUS Thin
Leads are unsurpassed for all Mechanical Pencils.

7 DEGREES
2B soft and black F firm
B soft H medium hard

HB soft medium 2H hard
4H extra hard

Illustrated Booklet and trade prices
on request.

American Lead Pencil Co.
220 Fifth Ave. New York

and London, Eng.

\

•ipsusHEADS
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Ten reasons why
Superite pencils have selling features that make

them a profitable line for the Gift Season. Read
• them—then judge for yourself.

8. Positively Fool-proof.

9. Made in complete
range of designs.

10. Every Superite has a
replacement guarantee.

1. Absolutely will not
clog or jam.

2. Withdraws the lead.

3. Renewable eraser.

4. Loads simply and easily.

5. Patented spring tension clip.

6. Larger magazine for extra leads.

7. Lightest metal pencil made.

Superite
the guaranteed pencil

Your jobber

can supply
you—or write

direct to A. P.

Barrett & Co.,

Box 74, Win-
nipeg.

DRAWING
MATERIAL

Look at your sales of draftmen's
supplies in the broadest possible

way. Consider the resales. Re-
sales come from consumer satis-

faction. The Weber line gives

consumers satisfaction.

St. Louis

F. WEBER CO.
Arlisl and Drawing Materials

PHILADELPHIA Baltimore

The Dealer's Best Salesman
You will quickly turn your investment into profits when

you display our Improved Style L Cabinet. They
make quick sales for

Moore Push-Pins
Glass Heads Steel Points

Moore Push-less Hangers
"The Hanger with the Twist"

Be the first in your neighborhood to get these extra
sales. Write at once for full information

Moore Push-Pin Co.
Wayne Junction, Philadelphia, Pa.

* CANE'S «8£e& * GRAPHIC ART «HB

CANE'S
MADE in CANADA and BEST
The WILLIAM CANE AND SONS, LIMITED, Newmarket, Ont.

smmmmaamesKmmmmammmmsassam
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JACKDAW
End Lock Section Post Binder

Our "Jackdaw" sectional

post binder, is one which we
present to the trade with ab-

solute confidence. More sec-

tional post binders are in use,

than all other binders com-
bined, and no other binder can

"eally replace it.

Particular attention has

been paid to the mechanical

construction of this binder, it

has a positive action, power-

ful non-slipping grip on the

posts, no loose parts to "shift

about in the case, and we guar-

antee it absolutely.

Standard Bindings, full

slate (doubleweave)

Duck, with imitation Red
Leather Corners, Single

Boards.

Also made up in Red
Russia Leather, Dark
Green Corduroy or Can-
vas sides.

NOTE—These Binders

can also be supplied with
Tubular Base, see Price

Book. "L. R."

Montreal

T6P PAPER CLIPS
do not require any selling talk. Merely
place them side by side with other fast-

eners and your customers will invariably
take "Tip Tops."

They are the highest QUALITY paper clips made.
WE INVITE COMPARISON. Sell your customers
the BEST and at the same time make more profit

for yourself. Write for samples, prices and literature.

REMEMBER— we sell ONLY to dealers

THE TIP TOP MFG. CO., SCYRACUSE, NY.

Canadian Agents: Brown Bros., Ltd., Toronto

'it/ie 'Pen with the ffig Sale.

PERRY & Co.

"Queen Mary
Pen.

DESIGNED SPECIALLY
FOR LADIES' HANDWRITING <3?

MADE OF THE FINEST WHITE METAL

This Beautiful Pen has received the Gracious
Approval of H er Majesty THE QUEEN .

WRITE FOR OUR PATTERN CARD.

PERRY & Co. ltd.
LONDON and BIRMINGHAM (England)
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School Bags

Made in Canada
By Canadian Workmen
For Canadian Children

Catalogue Upon Request

LIBRAIRIE BEAUCHEMIN, LIMITED
Manufacturing Stationers

79 St. James Street, Montreal

Beaver Brand

CARBON PAPER

is a Canadian Made
Product and is guaran-

teed to give satisfaction.

All the essential quali-

ties for long and effi-

cient service are fea-

tured in it. Send for

samples and special

Trade Prices.

Canada Carbon & Ribbon Co.

Limited

TORONTO - ONTARIO

An Old, Old Story

But One Worth While

'

| 'HERE is nothing new in the story of

* M & V Carbons and Ribbons. Just

the same old tale of dependable, uniform

quality, resulting in user satisfaction and

ever accumulating goodwill.

—and the reminder that user satisfaction

means profitable business, repeat sales and

building business.

Your Jobber Has Them.

MITTAG & VOLGER, Inc.

Principal Factory: Park Ridge, N.J.

-M. A M.

CARBON
PAPER

MITT»0 1 VOLOER.

AGENCIES THROUGHOUT THE WORLD
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What Comes After

You Buy the Goods— ?

Chapter VI
Sales that make satisfied customers

—

A certain customer requires carbon paper for

his Noiseless Typewriter.

There is a special kind of MultiKopy for the

Noiseless. The Noiseless when used with

MultiKopy Noiseless carbon paper makes

copies of unsurpassed beauty, clearness and

legibility.

MULTIKOPY NOISELESS
Colors—Black—Blue—Purple—Green—Red

Weights—Light, 4 lb.—Medium, 7 lb.—Standard, 9 lb.

You can satisfy every customer with Multi-

Kopy. It is the only complete line of carbon

paper under one brand.

"A kind for every purpose" and the right kind for each particular bit of

work is the key to a rapidly increasing carbon paper business. Remember

that we make a special Tissue that is a won-
derful aid in manifolding.

Send in the names of your department heads

and retail clerks who would like to receive the

valuable and practical aids offered by the

Webster Definite Selling Plan. Join the

Webster familv.

F.S.WEBSTER COMPANY, 372 Congress St., BOSTON, MASS.
Makers of MultiKopy Carbon Paper and Star Brand Typewriter Ribbons.

Agencies in London, Paris and all the principal cities of the world.
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Special editions and photoplay editions of

books which have been made into big moving

pictures are prominent on our October list

of publications. The advertising given

these titles by producers is tremendous,

and the dealer is wise to prepare for

the increased demand.

When Knighthood Was in Flower
Charles Major

Robin Hood and His Merry Outlaws
J. Walker McSpadden

The Prisoner of Zenda
Anthony Hope

The Masquerader
Katherine Cecil Thurston

Timothy's Quest
Kate Douglas Wiggin

O V*, vA

J?

NN- St? %<> LIVE
OCTOBER

PUBLICATIONS

*$& Popular Authors

r>>

^

N*

o*

The Quirt The White Shield
B. M. Bower Myrtle Reed

The Mucker Wanted: A Husband
Edgar Rice Burroughs Samuel Hopkins Adams

The Blue Room Golden Dicky
Cosmo Hamilton Marshall Saunders

'Drag" Harlan The Road Builders
Charles Alden Seltzer Samuel Merwin

The Rose Dawn Kitty Canary
Stewart Edward White Kate Langley Bosher

The Search Grace Livingston Hill

George J. Mdeod, Ltd., Selling Agents, 266 King St. W.
TORONTO, ONTARIO, CANADA

GrOSSet & Dlllllap, Publishers, H40 Broadway, New York



10 BOOKSELLER AND STATIONER—Advertising Section October, 1922

AN OPULENT CHOICE FROM
THE NEW FALL FICTION

By Robert Stead
"Neighbours"—A Happy Novel of the North-

west

Stead's Greatest Book—the true romance of the modern
homesteader, told delightfully.

By W. A. Fraser
"Caste"

A thrilling romance of the old India, Fraser has at last

gone back to the East, his first love, and has produced
a remarkable story.

By O. Douglas
Author of "Penny Plain"

"Anne and Her Mother"

A sweeter story was never written—not even by this
most famous author of happy novels.

By "Sapper"
Author of "Bull Dog Drummond"

Even a better story; more thrills; and a closer call

than he had before, Bull Dog Drummond at his best.

By W. L. George
"Her Unwelcome Husband"

The really telling story of a great woman character,
written with intimate understanding.

By Harold Horn
A new Canadian Author

"Mortimer's Gold"

A Canadian book of adventure of the fine old stamp

—

love, brigands, buried gold and ruins, all on Lake Huron.
A good investment for pleasure.

By Rex Beach
"Flowing Gold"

A long-awaited Beach novel. Humor, character and ad-
venture in the Texas oil fields.

By John Buchan
"Huntingtower"

A typical Buchan romance, with the traditional charm.
A middle-aged man goes out in search of adventure, and
finds it in an amazing and thrilling way.

By Baroness Orczy
"The Triumph of the Scarlet Pimpernel"

An adventure that caps all adventures in this fascinat-
ing character's career—created out of wit and color of
the highest type.

By Basil King
"The Dust Flower"

Another of King's powerful stories of life to-day— the
question of a man's allegiance to two women, and his
final choice.

By Archie P. McKishnie
"Openway"

A book that touches the heart of the wild, and will
touch the heart and life of its every reader. It is one
of those rare and beautiful pieces of writing where
knowledge is combined with tenderness to make a per-
fect wisdom.

By Frederick Bending
"The Shadow's Edge"

A new sort of Mounted Police story—new plot, new
characters and new situations, written by a brilliant
new author.

i?j/|Frederick William Wallace
''Canada's Great Man of the Sea"
"Salt Seas and Sailormen" and "The Shacklocker"

Here are the best of Wallace's famous yarns of the Canadian Banks fishermen, refreshing,

humorous, true to tvpe. No one but a man soaked with the sea could have written them,

and you'll be for shipping on the first out-bound vessel yourself when you've read them.

HODDER & STOUGHTON LIMITED
PUBLISHERS TORONTO
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HODDER & STOUGHTON'S NEW
CANADIAN PUBLICATIONS |

Selected From Their Fall List

FICTION
ROBERT STEAD, Neighbours, Cloth $1.75 net.

W. A. FRASER, Caste, Cloth $1.75 net.

BERTAL HEENEY, D'Arcy Conyers, Cloth $1.75 net.

FREDERICK WM. WALLACE, Salt Seas and Sailormen, Cloth $1.75 net.

FREDERICK WM. WALLACE, The Shack Locker, Cloth $1.75 net.

BASIL KING, The Dust Flower, Cloth $2.00 net.

HARVEY O'HIGGINS, Some Distinguished Americans, Cloth $2.00 net.

FREDERICK BENDING, The Shadow's Edge, Cloth $1.75 net.

ARCHIE P. McKISHNIE, Openway, Cloth $1.25 net.

JANEY CANUCK, Seeds of Pine, Cloth $1.25 net.

MARJORIE L. C. PICKTHALL, The Bridge,

JUVENILE

Cloth $1.75 net.

BY LEADING CANADIAN
AUTHORS, The Trail Makers' Boys' Annual, Cloth $2.50 net.

CAROL CASSIDY COLE, Velvet Paws and Shiny Eyes, Cloth .75 net.

ARCHIE P. McKISHNIE, Openway, Cloth $1.25 net.

DENIS CRANE, The Boy's Book of Canada,

POETRY

Cloth $2.25 net.

ARCHIBALD LAMPMAN, The Complete Poems of Archibald
Lampman,

Cloth $3.00 net.

WILFRED CAMPBELL, Complete Poems of Wilfred Camp-
bell,

Cloth $3.50 net.

E. PAULINE JOHNSON, Flint and Feather, new edition,

GENERAL

Cloth $2.25 net.

B. M. GREENE (Editor), Who's Who in Canada, 1922, Cloth $10.00

GEORGE H. HAM, Brother Andre, the Miracle Man, Cloth $1.00

ALFRED CARMICHAEL, Indian Legends of Vancouver Paper $1.00

Island, Cloth $1.50

Lea. $2.00

J. W. BENGOUGH, Chalk Talks, Cloth $1.50

A. E. WILSON (Editor), Canadian Treasury Reciter, Paper .30

R. G. MACBETH, Policing the Plains, Cloth $3.50

JOHN F. HERBIN, Evangeline, with an Illustrated

Description of the Evangeline
Country, Holiday edition $1.25

OWEN McGILLICUDDY, The Making of a Premier, Cloth $1.25

J. PATERSON SMYTH, A People's Life of Christ, Cloth $3.50

J. PATERSON SMYTH, On the Rim of the World, Cloth .75

J. PATERSON SMYTH, Bible for School and Home, 5 vols., Cloth $1.35

HODDER & STOUGHTON LIMITED
PUBLISHERS TORONTO

— '*
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REAL CANADIAN JUVENILES
The Trailmakers
Boy's Annual

ADVENTURE : SPORT : INSPIRATION
A Host of Wonderful Stories of the Great Outdoors—of Sea, Prairie and Forest

NOW READY THE NEW 1922 VOLUME OF THIS ALL-CANADIAN ANNUAL

A generous-sized book — lavishly illus-

trated—200 pages of easily-read type. gl\
Every page will captivate a boy's—OR
GIRL'S — interest. Articles on sport,

articles by famous writers and boys'

leaders—hardly a subject has been overlooked that would
appeal to a healthy Canadian youngster who loves the
outdoors.

In catering to the boy's desire for the heroic, in satisfying

his love of reading about pets or the animals of our forests,

this big, all-Canadian Annual fulfills a real mission. But it

does more— it is a guide and inspiration—gives him pride in

his country—instils in him knowledge—gives him a back-

ground impression of our history—and
in a subtle way influences him toward a

broader outlook and being a manly man.

Profusely Illustrated $2.50
1

THIRD YEAR OF PUBLICATION

Openway
BY

ARCHIE P.

McKISHNIE
We want to request
Canadian booksellers to

go into the selling of

"Openway" with a new
attitude. It cannot be placed in the same class

whatever with any of McKishnie's former writ-
ings. It is a unique production, and one which
will swiftly mount into handsome sales if pro-
perly presented. If you will sell "Openway" in

the same category with "My Unknown Chum"
and "The Golden Age" you will be placing it in

the hands of the right people. We are asking
that you yourself read the book, and then help
us make it known everywhere. It is one of those
rare pieces of writing which are bound to go
straight to the heart of the public.

Illustrated, $1.25.

Velvet Paws and

Shiny Eyes
BY

CAROL CASSIDY COLE
This is the first Canadian bed-time story juvenile
ever published. For illustration, charm of sub-
ject matter and general appeal as a book, we
believe it is the equal if not the superior of most
books of the kind at present on the market, both
from England and the United States. With
thirty delightful little illustrations by Dudley
Ward, an appealing four-color jacket, and the
most entertaining and instructive story matter
taking in all the Canadian animals, it is a very
valuable little juvenile. All the reviewers and
children's editors are delighted with it, and we
are receiving requests every day for pictures and
interviews of the author. Make this book prom-
inent in your displays during Children's Book
Week. It will repay the trouble and interesj

you put into it.

Illustrated, 75c.

Hodder & Stoughton, Limited
PUBLISHERS TORONTO
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The Ever Popular Lang Fairy Books
Edited by Andrew Lang

Cr. 8 Vo. $1.50 Each

The Blue Fairy Book. With 138 Illustrations.

The Red Fairy Book. With 100 Illustrations.

The Green Fairy Book. With 99 Illustrations.

The Grey Fairy Book. With 65 Illustrations.

The Arabian Nights Entertainments. With 66 Illus-

trations.

The Book of Romance. With 8 Colored Plates and
44 other Illustrations.

•The Red Romance Book. With 8 Coloured Plates
and 44 other Illustrations.

The Yellow Fairy Book. With 104 Illustrations.

The Pink Fairy Book. With 67 Illustrations.

The Lilac Fairy Book. With 6 Coloured Plates and
36 other Illustrations.

The Violet Fairy Book. With 8 Coloured Plates and
54 other Illustrations.

The Crimson Fairy Book. With 8 Coloured Plates
and 43 other Illustrations.

The Brown Fairy Book. With 8 Coloured Plates and
42 other Illustrations.

The Olive Fairy Book. With 8 Coloured Plates and
43 other Illustrations.

The Orange Fairy Book. With 8 Coloured Plates and
50 other Illustrations.

The Blue Poetry Book. With 100 Illustrations.

The True Story Book. With 66 Illustrations.

The Red True Story Book. With 100 Illustrations.

The Animal Story Book. With 67 Illustrations.

The Red Book of Animal Stories. With 65 Illustra-
tions.

The Strange Story Book. By Mrs. Andrew Lang.
With 12 Coloured Plates, and 18 other Illustrations.

The Book of Saints and Heroes. .By Mrs. Lang. With
12 Coloured Plates and 18 other Illustrations.

The All Sorts of Stories Book. By Mrs. Lang. With
5 Coloured Plates and 45 other Illustrations.

The Book of Princes and Princesses. By Mrs. Lang.
With 8 Coloured Plates, and 43 other Illustrations.

The Red Book of Heroes. By Mrs. Lang. With 8
Coloured Plates and 40 other Illustrations.

THE BLUE FAIRY BOOK
New Large Type Edition in two Vols. With Coloured Frontispiece to

each Volume and numerous other Illustrations by H. J. Ford and G.

P. Jacomb-Hood. Cloth gilt, gilt top. $3.00.

BRITISH HISTORY IN THE NINETEENTH CENTURY
(1782-1901)

By George Macaulay Trevelyan, C.B.E., author of "Garibaldi and the

Making of Italy," "Life of John Bright," "Lord Grey of the Reform

Bill," etc., etc. With maps $3.75

MOUNT EVEREST—The Reconnaissance, 1921
By Lt.-Col. C. K. Howard-Bury, D.S.O., and other Members of the Ex-

pedition. With 32 full page Illustrations and Maps. $7.50.

LONGMANS, GREEN & CO.
210 VICTORIA STREET .-. TORONTO
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HOLIDAY BOOKS OF

Books that Make Canadian Authors'Week a Success
Renaissance

Beaumont S. Cornell. $2.00.

We are giving to the reader in this
volume one of the most ably written
itoiiea Canada has yet produced. This
is the first novel by a young Canadian
author whose work deserves indeed the
wide public it will secure.

The Wayfarer

James Edward Ward. $1.50.

Not since Michael Fan-leas' "The
Hoadniender" has there turn anything
so altogether delightful as Major Ward's
uuiet thoughtfulness.

Moonlight and Common Day

Louis Morey Bowman. $1.50.

A volume of verse by a distinctive

Canadian poet, Verse that pulsates; that

thrills by its sheer beauty.

Romantic Canada
Victoria Hayward and Edith

Watson. $5.00.

This is a de Luxe edition only,
strictly limited. A unique story of
Canada, told in the romance of its in-
dustries, and illustrated by magnificent-
ly artistic photographs.

In a Fishing Country
W. H. Blake. $1.75.

A refreshing, delightful book, baaed
on the auther's fishing experiences in
t lie Murray Bay district.

Explorers of the Dawn
Mazo de la Roche. $2.50.

This much read and talked about book
that had such a wonderful sale this
.Spring and Is still in favor with the
reading public. It will be a big seller
during tins Fall and Winter. How Is

your stock?

Maria Chapdelaine
Translated by W. H. Blake. Leather
de Luxe $3.50. Boards (10th print-

ing) $1.50.
One of the world's greatest stories, by
I.ouis Hemon. Translated by one of
the few men able fitly to make the
translation. The leather edition is suit-
ably boxed for t'ift purposes

Major-General Sir Geoffrey
Twining

May Christine Ritchie. $1.00.

A biographical sketch of a son of
Canada of whom Canada i.s justifiably
proud.

A Thousand Miles from a

Post-Office
Rt. Rev. Bishop Lofthouse, $1.75.

It is a record of twenty years' life

and travel in the Hudson's Bay region,
reads like fiction. The North West of
the past ami present lives before us
again.

A FEW OF OUR IMPORTANT GIFT BOOKS
The Crock of Gold

James Stephens. $2.50.

A new edition of this widely loved book, with unusual and
distinctive illustrations, including drawings in colour and in

black and white by Wilfred Jones.

The Rubaiyat of Omar Khayyam
Edward Fitzgerald. $1.50.

Edited, with notes, by Reynold Alleyne Nicholson. M.A. page
illustrations in colour, decorative title, borders, endpapers and
decorations. (N.B. We hold the copyright on "Omar Khay-
yam.")

John Halifax, Gentleman
Dinah Maria Mulock. $2.50.

New illustrated edition, with 10 pictures in colour by Oswald
Moser. R.I., and G. F. Nickolls.

The Beggar's Opera
Frank Kidson. $1.50.

This narrative of how the Opera was conceived and written

is the most valuable and interesting record. It contains seven

illustrations, with a portrait of John Gay.

Anne Severn and the Fieldings
May Sinclair. $2.00.

It is enough merely to announce a new novel by Miss

Sinclair. Her "Tree of Heaven." able as it was, is bettered

by this new story. A significant novel.

Old Crow
Alice Brown. $2.00.

As a sttJdy of New England traits this story penetrates

the very fibre of character. It is profound and intense in its

presentment of the clash between the spiritual and the

base.

The Red Redmaynes
Eden Phillpotts. $2.00.

In this story Mr. Phillpotts returns to his Dartmoor Country.

Millions
Ernest Poole. $2.00.

Madge Cable, called from the humdrum routine of her

cashier's desk in an up-state town to the bedside of her brother

in New York, who has been badly injured in an automobile

accident, faces the prospect of an inheritance of millions.

For Richer, For Poorer
Harold H. Armstrong. $2.00.

Here Mr. Armstrong has made a keen analytical study of

a portion of American life and an American type. It is a
pleasure to present this American novelist under his own
name, in a work that will enlarge the wide circle of readers

he gained with "Zell."

Viscount Haldane $3.50.

The Philosophy of Humanism
This distinguished metaphysician continues his research

begun so ably in "The Reigh of Relativity."

One of Ours— Willa Cather. $2.50.
"One of Ortrs" is the intimate story of a young man's life.

Claude Wheeler's stormy youth, his enigmatic marriage, and
the final adventure which releases the baffled energy of the
hoy's nature, are told with almost epic simplicity.

The Bright Shawl
Joseph Hergesheimer. $2.00.

In "The Bright Shawl" Mr. Hergesheimer returns to the
field of colourful romance. It is the story of an American
boy, Charles Abbott, who throws himself into the struggle
for freedom in Cuba in a spirit of passionate idealism.

The Middle of Things
J. S. Fletcher. $2.00.

"Things never happen," said the skeptical young Mr. Viner
to his aunt, who doted on stories of crime and their detec-

tion. But that very afternoon be found himself an active
participant in a deeply involved and cleverly hidden mystery.

Mary Lee
Geoffrey Dennis. $2.50.

A remarkable story, if ever the phrase is to be used : long,
characterized by study of its persons and by moving dramas,
as were those of Dickens. A novel that any living author
could be proud of.

The Promised Isle

Laurids Bruun. $2.00.
The avtthor has given full rein to his satirical humor. The

result is a strange and fascinating tale dealing with the
desire of four men of Holland to escape from "The Great
Beast"—civilization and capitalism.

The Bittermeads Mystery
E. R. Punshon. $2.00.

Somewhere in that gloomy and creaking garret lay the
secret of Charley White's mysterious disappearance — and
Robert Dunn meant to find it, come what might. It is a
strange tale Mr. Punshon tells—pervaded by a sense of
unknown and inescapable terror.

Neighbors Henceforth
Owen Wister. $2.25.

Talks with our soldiers and with many other people,

scattered lavishly through the narrative, make the varied
human foreground of which France and international destiny
is the unvarying background, with the moral stated in the
title.

A Life of William Shakespeare
Sir Sidney Lee. $4.50.

Third, revised edition with portraits, facsimiles and a new
preface.

The Macmillan Co. of Canada Limited, Toronto
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UNUSUAL DISTINCTION

Books For the Little Folks
Children need books, but they need good b ooks. The books listed here have been

chosen with the future of the Canadian bo y and girl in mind. They are safe books,

the kind you can heartily recommend, and will help make for you a big success of

Children's Book Week.

The Arabian Nights
Padraic Colum. $2.75.

Beautifully illustrated tales of wonder and magnificence,
presenting the picture of the life and literature of those far-

off days as complete and varied as possible.

The Turned About Girls

Beulah Marie Dix. $2.00.

It is about Jacqueline, a headstrong tomboy, and Caroline,

a timid music loving child.

The Children Who Followed the Piper

Padraic Colum. $2.00.

They follow him according to the famous old story to the

other side of the hill. There the most magical adventures
begin.

Solario, the Tailor
Jennie Hall. $2.25.

A delightful story of the magical adventures of the old

man in the Spangled Coat.

Including Mother
Margaret Ashmun. $2.00.

Miss Ashmun's new book is about two young girls and a
temperamental young mother, in a new-old house, in a town
near New York.

Wisp: A Girl of Dublin
Katharine Adams. $2.00.

Wisp is the story of a little Dublin girl of fourteen who
lives in a dingy tenement called Jeffers Coutrt.

Working Through at Lincoln High
Joseph Gollomb. $2.00.

Jimmy Lee was glad to be through with school. Work
pleased Jimmy and when by great luck it was newspaper
work, it pleased him even more.

Puppy Dogs' Tales
Selected and Edited by Frances Kent. $1.65.

Splendid bedtime stories full of many pictures of real pup-
pies, kittens, ponies, donkeys, pigeons, bunnies, goats, etc.

Mary in California

Constance Johnson. $2.00.

A story of a wonderful vacation in California, by three
real children, Mary, Dave and Trix.

Dutch Courage and Other Stories
Jack London. $2.00.

All the boys and' girls who are Jack London's admirers,
will be interested in his first published piece of writing, which
appears in this book.

Memoirs of a London Doll
Written by Herself. $1.65.

This interesting little book was published in Boston in

1852. A copy of the first edition was found during a moving
time at the Brooklyn Public Library, hence this new edition,
edited by Mrs. Fairstar.

Rainbow Gold
Sara Teasdale. $2.75.

Poems, old and new, selected for boys and girls,

love of poetry is just being formed.
whose

A New Edition of Mother Goose's Nursery
Rhymes

Edited by L. E. Walter, M.B.E., B.Sc. $3.00.

Containing over 300 illustrations in colour, 8 of them full-

page plates printed separately on art paper.

The Magic Egg
Dorothy Black. $2.50.

Containing 12 full-page illustrations (one in colour, anil

the remainder in delicate border and tint I with attracti\t
picture jacket.

The Sky Movies
Gaylord Johnson. $1.50.

An interesting well-illustrated book instructive, without be-
ing dull, and entertaining without being trival.

Songs From Alice in Wonderland
Music by E. B. Walter. $3.50.

Pictures by Folkard. (Ages 8-10.)

Charlie and His Kitten Topsy
Written and Illustrated by Helen Hill and

Violet Maxwell. $1.10.

They are very simple and humorous, and just the length
to read to little folks of from four to six.

Dan Quin of the Navy
Captain Beach. $2.75.

Here is a vivid, vigorous novel about the navy, giving a
correct picture of battleship life of today.

The Boy Jesus and His Companions
Kufus M. Jones. $1.75.

These stories picture the boyhood of the great figures cf
the Gospels.

The Children's Book of Christmas
Compiled and Edited by J. C. Dier. $1.65.

Black's Boys' Book Library
Eight titles, each 75c.

A new and attractive edition, at a very moderate price, of
some popular school and scout stories.

The Tides cf Deal
Latta Griswold. $2.00.

With the old Deal background, an<l some of the same
masters, the characters of this story are entirely new.

The Little Green Road to Fairyland
Annie R. Rentoul and Ida Outhwaite. $3.00.

Containing 16 full-page illustrations, (8 of them in colour),
bound in artistic cover, with an attractive picture jacket.
There will also be an Edition de Luxe printed on hand-made
paper and limited to 300 numbered copies, price $5.00.

Christmas Carols
Selected and Edited by L. Edna Walter. $3.00.

Old English Carols for Christmas and other Festivals.
Containing 14 full-page illustrations in colour, also decora-
tive title page, contents, borders and small vignettes through-
out.

The Macmillan Co. of Canada Limited, Toronto
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"Told to the Children" " Shown to the Children
"
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The Ever-Popular

Series

Edited by Louey Chis-
holm. Simply told.

Clearly printed. Eight
coloured plates. 60c.

Stories from

Little Plays.

The Rose and the Ring.

Tanglewood Tales.

Stories from Wagner.
Gulliver's Travels.

Nursery Rhymes.
Stories of William Tell.

Stories of Beowulf.

Stories from the Odyssey.

The Heroes.

Stories from the Faerie

Queen.

Stories of King Arthur's
Knights.

Robinson Crusoe.

Stories from the Arabian

Nights.

List of Volumes
Chaucer. Stories from Grimm.

Aesop's Fables.

Stories from the Iliad.

Simple Susan.

Stories from Shake-
speare.

Hans Andersen.

Pilgrim's Progress.

Undine.

Nursery Tales.

Stories of Robin Hood.

Uncle Tom's Cabin.

The Water Babies.

Old Testament Stories.

Stories from Don
Quixote.

Stories from Roland.

Stories from the Life of

Christ.

SERIES

Edited by Louey Chis-

holm, the Editor of the

now famous "Told to

the Children" Series,

and consisting of com-
pact volumes on sub-

jects of general appeal

to children, abundantly
illustrated with clearly

defined drawings most-

ly in colour, and with text bearing di-

rectly on the illustrations written spec-

ially to interest the child. $1.00.

List of Volumes

Beasts.

Wild Birds.

Wild Flowers.

The Sea Shore.

The Farm.

Trees.

Butterflies.

Nest? and Eggs.
Railways.
The Microscope.

Work and Workers
Insects.

Stars.

Gardens.
Bees.
Architecture.
The Earth.
The Army.
The Navy.
Ships and Seafar-

ing.

The Jolly Book
The 1922 edition of this popular Annual is better than ever. It contains many interesting
stories for girls and boys by well-known writers; also numerous rhymes and verses. Sixteen
full-page coloured plates and an abundance of black and white illustrations. Coloured
picture cover. $1.50.

The Chummy Book
but as full of interesting reading matter and illustrations as "The

The Children's Treasury

For younger
Jolly Book."

children,
$1.50.

and poems.
Numerous

The
black

Contains several long stories of real interest, also numerous short stories
insertion of puzzles, tricks and riddles adds to the interest of the book,
and white illustrations and 4 coloured plates. 75c.

For "Kiddies and grown-ups, too":—

The Wrinkle Book
By Archibald Williams

10,000 Hints on 1,000 Subjects, 1,000 Illustrations.
Contains wrinkles on all kinds of subjects, including—Care of the House—Cookery—Me-
chanics and the Workshop—Sports, Pastimes and Entertainments—Pets—Business Hints.
An invaluable part of every library. $1.75.

Thomas Nelson & Sons Limited
77 Wellington Street West : : : : Toronto
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Latest and

Most Popular Books on RADIO
Covering details on—How to Operate a Set. How to build a Set.

Principles of Vacuum Tubes. Radio Hook-up, etc., etc.

RADIO HOOK-UPS—By M. B. Sleeper
A book that gives you not only clear diagrams for all

kinds of telephone and telegraph receiving and trans-
mitting sets but simple descriptions of each circuit
shown and spaces for notes of results obtained.

Price 75c.

THE RADIO EXPERIMENTER'S HAND
BOOK—By M. B. Sleeper.
Throughout the preparation of this book, one purpose
was kept in mind—--Answer the Practical Questions of
the "Novice," of the "Beginner," and the more advanced
"Student." This book will help in the selection or
construction of simple apparatus for the transmission
and reception of radio telegraph and telephone signals.
In the chapters on radio receivers the simplest crystal,
the simple audion, and the regenerative types are
described in quite some detail. The question of an-
tennas, both for transmitting and receiving, are taken
up. A good many helpful suggestions are given which
will be of considerable aid to the experimenter. 16
chapters. Fully illustrated. Price $1.00

EXPERIMENTAL WIRELESS STATIONS
By P. E. Edelman.

Tells how to make apparatus to not only hear all tele-
phoned and telegraphed radio messages, but also how to

make simple equipment that works for transmission
over reasonably long distances. The first and only
book to give you all the recent important radio improve-
ments, some of which have never before been pub-
lished. 392 pages, 167 illustrations. Price $3.00

THE ABC OF VACUUM TUBES USED
IN RADIO RECEPTION—By E. H. Lewis,

Radio Instructor.

Written particularly for the person who "knows nothing
about radio" but who would like to gain an under-
standing of the elementary principles of operation on
vacuum tubes and various circuits in which they are
used for the reception of radio-telegraph signals and
radio-telephone music and speech. Illustrated.

Price $1.00

CONSTRUCTION OF NEW TYPE
TRANS-ATLANTIC RECEIVING SETS—

By M. B. Sleeper.
There is a peculiar fascination about receiving radio
messages from the high-power stations of England,
France, Germany, Russia and Italy, as well as those
located in the Pacific Ocean and the Oriental countries.
Several types of simple receiving sets for this purpose
are described with detectors and amplifiers to accom-

pany them. Suggestions are also given for operating
relays and reproducing the signals on a phonograph.
Schedules of operating time for high powered stations
are given. In addition there is some valuable data on
home-made wavemeters for testing and experimenting.

Price 75c.

RADIO DESIGN DATA—By M. B. Sleeper
The only book that gives tables and data for designing
receiving and transmitting apparatus so that you need
no knowledge of mathematics. It's the first book a be-
ginner buys after he has learr.°d the use of his phone
receiver. Price 75c.

WIRELESS TELEGRAPHY AND TELE-
PHONY SIMPLY EXPLAINED—

By Alfred P. Morgan.
One of the most complete and comprehensive treatises
on the subject ever published. A study of its pages will

enable one to master all the details of the wireless
transmission of messages. The author explains in

simple language the theory and practice of wireless
telegraphy and telephony. 154 pages, 156 engravings.

Price $1.50

HOW TO MAKE COMMERCIAL TYPE
RADIO APPARATUS—By M. B. Sleeper.
This book describes in detail many commercial types
of spark and vacuum tube telephone transmitting and
telegraph and phone receiving equipment of all kinds.
The experimenter will be able to get a world of ideas
for the design and construction of his next piece of
radio equipment from the very clear descriptions and
the 98 clearly illustrated figures. Price 75c.

CONSTRUCTION OF RADIOPHONE
AND TELEGRAPH RECEIVERS FOR
BEGINNERS—By M. B. Sleeper.
The man who wants to feel the real thrill to accom-
plishment, and who is not satisfied in the merely mak-
ing use of what others have done for him, builds his
own radio apparatus. Radio men can follow the data
in "Radio Phone and Telegraph Receivers" with ful]

confidence because each piece of apparatus described
was first made, tested and found efficient before the
final design was accepted. Special receivers, both
crystal and audion, are shown in detail. Regenerative
circuits as well as audio and radio frequency amplifiers
are described with clear photos, diagrams and working
drawings prepared especially for the novice and the
man who wants to receive the radio telephone broad-
cast. A special feature is the phonograph type radio
set and the loud speaker. Fully illustrated.

Price 75c.

Popular Books—All Good Sellers

THE NORMAN W. HENLEY PUBLISHING CO.
2 West 45th Street, New York

Canadian Representatives : McClelland and Stewart Ltd., Toronto, Can.
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SELECT NOTES
By AMOS R. WELLS, Litt.D., LL.D.

TT COMBINES everything essential and has become a ne-
A

cessity to teachers who wish to obtain the most for them-
selves and in turn pass it along. Advanced methods of

teaching are applied when deemed practical and all the

modern thought and research which scholarly editorship can

command is placed in a condensed form and arranged so it

can be easily and effectively used. Great pains and study

are put in the mechanical appearance of the volume, for it is

illustrated by over 150 pictures, comprehensive maps and
charts and colored full-page illustrations.

Price in cloth, $1.90 net $2.00 delivered

For sale at all booksellers

W. A. WILDE COMPANY
Madison Terminal Bldg., Chicago 120 Boylston St., Boston

SlARRV
r

00lfcANNUAL

"THESNARK" ms.

1923

FULLY

ILLUSTRATED

Full of bright and witty stories and

articles. A laugh on every page.

Containing 30 full page and 15 half

page illustrations by Starr Wood.

Place your order at once with your

wholesaler and ensure a supply.

ANGOLD'S LTD.
10 Bolt Court, London, E.C.4

ENGLAND

FOR SALE

ADDRESSING MACHINE
We have a complete Belknap Ad-

dressing Equipment for sale. This

equipment is still in use in our Sub-

scription Department and is in ex-

cellent working order. We have

placed an attractive price on this

outfit, and would advise manufac-

turers or merchants having a mail-

ing list to let us tell you how it will

save you money. We will give

a guarantee as to the proper work-

ing condition of this equipment.

.THE.

L

MacLean Publishing Company, Ltd.

143 UNIVERSITY AVENUE

TORONTO - ONTARIO
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CATHOLIC
PRAYER BOOKS
SCHOOL BOOKS

RELIGIOUS ARTICLES

We have the largest

assortment in Canada

Three different catalogues

will be mailed upon request

GRAINGER FRERE5
LIMITED

43 NOTRE DAME ST. WEST MONTREAL

Why Pay MORE?
The periodicals published by The Leonard

Scott Publication Company are the Orig-

inal English Editions. They are not "Just

as good," or "The same;" they are the

Original English Editions. Yet the saving

in cost is nearly 50 per cent, on the entire

list.

Librarians and others interested in keeping

down their expenses should specify Leonard

Scott Editions for all these periodicals, and

effect a substantial saving in money.

Annual Subscriptions and Combin-
ation Rates for Canada

Nineteenth Century any one $ 7.35

Contemporary Review any two 14.00

Fortnightly Review all three 21.00

Blackwood's Magazine any one 5.00

Edinburgh Review any two 9.50

Quarterly Review all three 13.50

Leonard Scott Publication Company
249 West 13th Street, New York

THE WONDERLAND OF
THE EASTERN CONGO
By T. ALEXANDER BARNS, F.R.G.S., F.Z.S.,

F.E.S. With an introduction by Sir Harry John-
ston, G.C.M.G., etc.

108 Illustrations 31/6 net

''The author is known to many of us by implication, and
is highly venerated ; it is he who shot the big elephant that
is in the Natural History Museum. He tells us about him
rather as an afterthought."

—

Times Literary Supplement.
"A story that is continuously fresh and exciting."

—

Times.

"This magnificent record."

—

Morniny Post.

"A remarkable travel book ... the true breath from
the Veldt."—Daily Chronicle

"This very fascinating and handsome volume."

—

Graphic.

A Journey in Ireland, 1921
By WILFRID EWART, Author of "Way of Revela-
tion," with an Introduction by the Earl Winterton,
M.P. 6/- net
"He lias observed keenly, remembered accurately and

recorded with technical skill. The result is a book of lasting
value."

—

Times.

Tales of War
By LORD DUNSANY, Author of "The Chronicles
of Rodriguez," etc. New Edition 3/6 net
"One of tlie most remarkable books about the War we

Dave yet seen, and one which will live ;is a true record of
I lie past."

—

Spectator.

The Isle of Seven Moons
By ROBERT GORDON ANDERSON 7/6 net
"A thrilling story, in which the .seemingly Impossible is

accomplished, and in which the characters—a motley, but
well-drawn crowd—stand out lifelike."—Scotsman.

Ourselves When Young
By H. T. SHERINGHAM, Angling Editor of the
"Field" 6/- net
"He seems to have studied children as closely as he has

studied fish."

—

Times Literary Supplement.

FORTHCOMING PUBLICATIONS
(Prices only approximate)

Young Boswell. By Professor Chauncey
B. Tinker. 15/- net.

Behind the Mirrors. Anonymous. 15/- net.

My Northern Exposure. By Dr. Walter E.
Traprock. 12/6 net

The Image. By Lady Gregory. 6/- net.

Plays of Gods and Men. By Lord Dun-
sany. 1/- net each.

The Queen of Sheba. By Phineas A.
Crutch. 12/6 net.

Rulers of Men. By E. W. Savi. 6/- net.

G.' P. Putnam's Sons, Ltd.
24 Bedford Street, Strand, W.C.2
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MacDoigallsMessaje
To Progressive Dealers Everywhere For the Month of October, 1922

ARTCO

TI1K

Artco Pastel

rOft SUPttJOK PASTtt womc

eieao »rW

PASTEL
in

7 Assorted

Colors
A practical crayon
for school and home
use. Produces sur-
prising results, the
colors being strong
and true in tone, and
the crayon having a
soft firm touch. Used
with water they
produce very delicate

color tints.

CRAYEL
ART CRAYONS

Uniform High
Quality

The highest quality

in material and work-
manship. High test

wax, true-toned col-

ors— utmost care in

manufacture. I n
many instances dur
ing the process of
manufacture, speed
or quantity are sac-

rificed to maintain a
uniformly high qual-

ity and true color

tone.

STANDARD
OMEGA

Dustless Crayons
Made of the best imported ma-
terials. Temper and qualities
the result of years of exper-
ience and tests. No grit. No
hardness. Makes smooth, bril-

liantly-white mark, easily
erased. Stands maximum amount
of handling without breaking.

STANDS
EVERY
TEST

Overlooked Opportunities

Why is it that some booksellers

and stationers still pass up the office

supply business in their locality to

the other fellow? Why only a half-

hearted effort through an occasional

window or interior display? Why
not a department organized to spe-

cialize on office business only?

Why not a section of the store de-

voted to office supplies—one or two
show cases, a few feet of shelving, an
assortment of counter display cases
and cards, several attractive wall

signs and cut-outs, all arranged to

give the department an individuality?

Why not a clerk trained to specialize

on this end of the business, part time
inside, part time outside, "on the

road"?

The establishment of a commercial
stationery department need not re-

quire much reorganization of the

staff. One clerk devoting part time
9ut among the offices and factories,

in the banks and institutions, will suf-

fice to compete for the business, that

is if no attempt is made to cover too

big a territory. The inside work can
readily be handled by a second clerk

or in many cases is handled by Ifhe

proprietor himself. Most of the busi-

ness will come from outside where
constant touch can be kept with the

needs of office buyers and where
daily are found new wants and new
opportunities for business.

Are YOU getting the Office Business?

Perhaps you, who are reading this

page, have not made any great efforts

to get the office business in your
locality. You have not realized, per-

haps, what a source for fast and
steady profit it is. Possibly you have

not realized that it can be run on a

very small investment and with a

faster turn-over than most other lines

of a bookseller's and stationer's stock.

Many dealers who conscientiously go
out after the office trade claim this

department to be the biggest paying

end of their business. And why not?

— the demand is large and easily

within reach—offices and institutions

must have their supplies — the only

question is
—"Who will give them the

service?"

Investigate YOUR Opportunity

Why not size up the situation in

your town? Who is now getting the

COMMERCIAL
and SCHOOL

PENS

No. 504E.
Cabinet

No. 500.
Ledger Pen.

Made by

THE PENMAKERS
TO THE KING
A sample card displaying John Mit-

chell Commercial Pens including the

numbers illustrated on this page will

be sent on request. There is also avail-

able another card showing samples of

the John Mitchell School Pens. Your
name on a post card will be sufficient

to bring these samples to you.

No. 078.
Commercial.

No. 503F.
Pilgrim

Made by

JOHN MITCHELL
BIRMINGHAM, ENGLAND
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SENGBUSCH
Self Closing

INK STAND
Withdraw the pen, and the ink-

stand closes air-tight immediate-
ly. Hence — clean, fresh ink

always. No evaporation of ink.

75 per cent, of ink bills saved.

Won't spurt. Pen can't get

overloaded with ink as pen is

dipped to uniform depth. Saves
pens. Saves time and trouble.

SENGBUSCH SELF-CLOSING
MUCILAGE APPLIER

Always ready for use.

Mucilage cannot dry up,

because it is sealed air

tight, but opens at a
touch. Neat and attract-

rhelDE/IL
%M SANITARY »V

MoisteneR
The quick, easy
method of moisten-
ing fingers, stamps,
labels, etc. Attract-
ive appearance. Ab-
solutely san ita.ry.
Made for lasting
service. Glazed white
porcelain. Bright
nickel bearings.

DAVID'S

EXCELSIOR
SELF-INKING

Stamp Pads
(1) All colors.

(2) Not affected by heat.

(3) Improved box.

(4) Lid cannot crush down.

(5) Pad always ready for use.

(6) Gives to stamp a clear and un-
broken impression.

big bulk of the business ? Who is

really making the efforts to get it?

Then ask yourself—"Why not get that

business ourselves?"

We could name scores of booksell-

ers and stationers distributed across

Canada from coasc to coast, who have
thriving office supply departments
more or less distinct from the rest

of their business. They still have
their book departments, their personal
stationery departments, some carry
wall paper, some toys and fancy
goods, others also with leather goods
and even musical instruments and
phonographs. Yet all will enthuse
over the results from their office sup-
ply department. In many cases you
will find the proprietor devoting a

good deal of his time *o that branch
of his business, not only because of

the big profits but because of the com-
pelling interest which this work has
for the progressive business man.

Let Us Assist

May we offer our assistance in

helping you get the office business in

your locality? Through our travel-

ling representatives and through our
sales department and Sales Promotion
Service, we will be glad to assist you
in any way possible.

We represent some of the world's

largest manufacturers of lines used
extensively in offices and our experi-

ence in selling these lines has taught
us much that may be of assistance

to you. The lines we carry are fa-

miliar to you already, but they will

be still more familiar when you begin

to do really big business with offices.

Pencils, Erasers, Crayons, Penholders,

Commercial and School Pens, Self-

Closing Inkstands, Sanitary Moisten-

ers, Self-Closing Mucilage Appliers,

Pencil Sharpeners, Stamp Pads, Com-
mercial Wax, Fibre Baskets — these

are only a few of the items we sell

to progressive commercial stationers

across the continent. You, too, will

carry every one of these lines and
sell them in larger quantities as you
become more and more known as the

office supply dealers in your town.

Send for Catalogs and Price Lists

Should there be any of the lines

advertised on these two pages that

you are not carrying, we will be glad

to send you illustrated catalogs and
prices on request. There is a very
helpful sales promotion programme
that goes with every sale of these

lines to you, and we would like to

have the opportunity to tell you about
them. Just say, "Send catalog and
price list on ... . with details of

sales promotion plan," and we will

give you immediate service.

ARO-MAC
Sealing Wax

—for—
Office and

Home
Aro-Mac is our own trade
name placed on the product
of a large firm of manu-
facturers i n Glasgow,
Scotland. This firm sells

in Canada only through
us and every bar sold
in this country
stamped Aro-

Mac.

The folio vvl n g four
grades sold in fours,
tens and twenties to the
pound, are the popular
sellers: "Treasury," and
"Commercial." medium
grades, "Dominion." a
cheaper wax, and
"Bankers," the highest
quality was.
ThLs is good wax at In-
teresting prices with
liberal discounts to the
trade.

"guaranteed^

"Waste Baskets
Made of Vul-Cot Fibre, the lightest dur-

able waste basket material known. Won't

rust or corrode, dent or warp. Neat ap-

pearing and sanitary. At the same time

strong and lasting. Made with double

rolled top, fibre bottom, single lap and

rivetted seams. Rivets enameled to match

color with neat round heads. This basket

has an unconditional 5-YEAR guarantee.

Representatives for Canada and Newfoundland

:

71-R.MacDott&afl *(p/nmied4jM™g»%*
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Have Your Stock of These

FOR CANADIAN BOOK WEEK
OCTOBER 28--NOVEMBER 4.

CARNAC. By Sir Gilbert Parker - - - $2.00
A ''Pure Gold" Canadian Romance, and 21 other Parker titles.

THE COUNTRY BEYOND. By Jas. Oliver Curwood - $2.00
A Romance of the Canadian North and 4 other Curwood titles.

JIMMIE DALE AND THE PHANTOM CLUE. By Frank L. Packard $2.00
and 11 other Packard titles.

CHILDREN'S BOOK WEEK
NOVEMBER 11-18.

Teach the children to love good books.

Kabumpo in Oz. By Baum & Thompson. Robinson Crusoe. With 13 illustrations in

$2.00 and 14 other "Oz" titles. colour by N. C. Wyeth. $3.50 and
11 other titles beautifully illustrated in

The Teenie Weenies Under the Rose Bush. colour.

By William Donahey. $2.00 and 3 _ .. . , , . . ,

other "Teenie Weenie" titles.
°ur,J^f ,n

,

clu
^es

1

als° a
n
fin/ ran*e fChildren s Books, to sell from 50c to

The Wild Heart. By Emma-Lindsay Squier.
$2.00. True stories of animal life. Canada Toy Books. To retail at 5c, 10c

and 15c. 16 titles in English and 4
Grimm's Fairy Tales. With 13 beautiful titles in French,

illustrations in colour by Elenore Ab-
bott. $3.75 and 12 other titles beau- Canada Painting Books. To retail at 5c,

tifully illustrated in colour. 10c and 15c. 5 titles.

OUR CATALOGUE WILL BE SENT ON REQUEST.

THE COPP CLARK CO.
LIMITED

TORONTO
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Ideal Christmas Gifts

Are

GOODALL'S

PLAYING CARDS
—British Made—

Every dealer's stock should include a rep-

resentative assortment of these beautifully

designed quality playing cards.

The name Goodall has long been recognized

as a guarantee of goodness and customer

satisfaction in the playing card world. The
wearing qualities of the Goodall line are

unsurpassed. One pack will outlast three

of any other make.

Imperial Club Series

Whist Series

Linette Series

Boudoir Series, (Gold Edge-
Cloth Box)

Society Series, (Gold Edge-
Cloth Box)

Salon Series, (Gold Edge-
Cloth Box)

Sultan Series

Order From Your Jobber

WE CARRY A COMPLETE STOCK
IN TORONTO

z^s

Aubrey Hurst Co. Ltd.

Toronto - Ontario
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To Hold Round Table Conference
Publishers, Wholesalers, Travellers and Members of the Retail Book and Stationery

Trade Will Exchange Views at Convention Being Held in Montreal on Oc-
tober 17, 18 and 19—President Chapman Wants to See a Big Turn-Out

OCTOBER 17, 18 and 19 are the

dates marked off on the calendar
for the second annual convention

of the Canadian Booksellers' and Sta-

tioners' Association in Montreal, P. Q.,

and as many of the trade as can find it

convenient to attend are urged to be on
hand.

"The meetings are to be held in the
Windsor hotel," A. T. Chapman, of

Montreal, president of the association,

tells Bookseller and Stationer, "and a

good programme is being provided.

There will be a trip around the harbor
to historical points of interest, a visit

to Waterman's factory with lunch at the

Country Club, a visit for those who are
interested to Watson Fisher's Wall
Paper Factory, a reception at the Ritz-

Carlton ho'tel by the Montreal branch of

the Canadian Authors' Association with
music, dancing, movies, refreshments
and no speeches."

Store Problems for Discussion

"As for the constructive work," added
Mr. Chapman, "there will be important
conferences at which addresses will be
delivered by J. Murray Gibbon, presi-

dent of the Canadian Authors' Associa-
tion, and Rohert McLaughlin, represent-
ing the American Publisher^ Associa-
tion. There will be a Round Table Con-
ference with the publishers and a dis-

cussion on order systems and other store

problems.

"There will also be a special evening

sesdon with addresses by Mr. Van
Scayoe, president of the Montreal Pub-
licity Association, who will discuss pub-
licity in all its aspects—newspaper,
direct, catalogue and window—and by

HON, MEDERIC MARTIN, M.P.

Mminv nf Mont I ail, who sees to it that
delegates to convention* i>i his city are

treated with every courtesy and con-

sideration.

I. I. Robson, whose talk will be on
'Business Methods.' One afternoon ses-

sion will be devoted to stationery, greet-
ing cards, school books, etc."

The programme as drafted by the Ex-
ecutive Committee recently in Montreal
follows:

Tuesday, October 17

Forenoon—President's message and
annual reports; appointment of nomin-
ating committee and suggestion com-
mittee; address by Robert McLaughlin,
fraternal delegate from the National
Association of Book Publishers of the
U. S., dealing with year round booksell-

ing campaign and Children's Book
Week.
Noon—Guests of L. E. Waterman Co.

at luncheon followed by visit to that

firm's works at St. Lambert and drive

about city to various points of historic

interest.

Evening—"Publicity and Salesman-
ship," address by speaker to be pro-

vided by Montreal Publicity Associa^

tion.

Wednesday, October 18

Forenoon — General conference on

"Order Systems," H. Burton, Montreal,

leading discussion on "Special Orders,"

and A. H. Jarvis, Ottawa, on "Travel-

lers' Orders."

Afternoon — Open session. Round
table conference with publishers, whole-

salers and travellers—school book prob-

( Continued on page 29)

"Outwitting Our Wives" Would Be Popular Book in Alberta;

Red Deer Booksellers Think Golfers Would Be Good Prospects

A rather funny incident happened recently in connec
Cornett Drug and Book Co. of Red Deer, Alta., to attract
vice-president of the company, explained this to the editor

"We were advertising a list of popular fiction, etc.,

Nerves' by Jackson and Salisbury. We did not get any
'Advocate' but, much to our surprise, when we read our
witting our Wives.'

"The strange thing about the matter is that the prin

have known the title was ridiculous. We have had so

we have put it up to the editor to write the book; but so

"If you know of any person who is willing to write
copies—principally for the golfers of this community."

tion with one of the advertisements used by the Gaetz-

attenlion to new books now in stock. W. J. Stephenson,

of Bookseller and Stationer as follows:

and one of the books on our list was 'Outwitting our
proof of the 'ad' before it was published by the

'ad' we found we were advertising a book entitled 'Out-

ter who set up the type is a married man, and should

many inquiries for the book since our 'ad' appeared that

far he has failed to come through,

such a book we would like to get hold of a number of
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Big Opportunity in Hallowe'en
Novelties and Favors of All Kinds for Parties Are in Good Demand From Now Until

the End of the Month—Striking Windows Can be Made With Crepe Paper
and Cut-outs of Witches, Bats, Owls, etc.

WITH HALLOWE'EN (October

31) rapidly approaching, book-

sellers and stationers through-

out the country are bringing out their

little black cats, broom-riding witches,

novelties and Hallowe'en favors of all

kinds.

At this season of each year R. H.

Chappie, of Gait, Ont., makes extensive

showings of invitations, place cards, tal-

ly cards, table cloths, table napkins,

orange and black crepe paper, festoons,

streamers, etc.

At Curran's Bookstore, St. Thomas,

Ont., Hallowe'en wigs and whiskers are

featured, with false faces, masks, favors

of all kinds, crepe paper, table napkins,

etc.

"Everything to make the Hallowe'en

party a success," advertises R. Uglow
and Co., of Kingston, Ont., featuring

decorations and favors, place cards, tal-

lies, dance programmes, pumpkin heads,

black cats, witches, owls, caps, stream-

ers and festoons, fortune telling games,

tea cup reading and masks.

"Hallowe'en novelties at popular
prices," are played up at The Acadian
Store, Wolfville, Nova Scotia, these in-

cluding invitations, tally cards, table

decorations, hats and pennant garland:

for decorating the home.
"If you plan to give a Hallowe'en

party we can help you," assures this

dealer.

J. and J. Sutherland, Ingersoll, Ont.,

make a practice of listing such things

as invitations, garlands, place cards, nut
cups, tally cards, dance programmes,
candle shades, lamp shades, cut-outs of

cats and witches, head bands, tissue

caps, false faces and seals. The price

is given with each article listed.

From Lightfoot's Book Store, Strat-

ford, Ont., the following message went
out last year:

"Black and Yellow"
"These are the colors which are as-

sociated with Hallowe'en and you'll find

them here in bewildering decorative

schemes. There are festoons, masks,
caps, fascinating paper fans, balls an,

With this splendid window of L. Connolly, bookseller and stationer

of Halifax, N.S., attracted considerable Hallowe'en business last year.
Orange and black were the colors used, amber colored lights bring-
ing the flitting bats, black cats and broom-riding witches out in bold

relief.

scores of other cleverly fashioned dec-
orations. And don't forget to secure
your invitation and place cards. Also-

crepe in black, yellow, purple and green.
"For the 'kiddies' and those who lik-e

to play at being kiddies there are false
faces, pea shooters, etc."

The Robert Simpson Co., Toronto, ad-
vertised Hallowe'en merchandise in this

way:
"Hst! Hst!"

"When witches shriek and black
cats moan—when goblins prowl in

the shadow of grinning Jack-O-
Lanterns."

"Hist and Hark!"
" 'Sit close and tremble, 'tis the

night when Ghosts assemble.' All
Hallow's Eve draws nigh.

"No other night offers such op-

portunities to the hostess. She may
borrow from the weird supersti-

tions and rites of the legendary
folk of Northern Europe or call in

the Elves and Pixies of Make-Be-
lieve Land.
"To help her endue Hallowe'en

with its mysterious fascinations we
have an attractive collection of gro-

tesque silhouettes, gay streamers,

caps and table favors. Choose now
while the stocks are complete."

And the T. Eaton Co., Toronto, ad-

dressed the public as hereunder:

"The Night When Pumpkins Grin and
Witches Ride the Broomstick"

"The Stationery Department Comes
forward with everything spooky for a
Hallowe'en party—a weird yellow and
black assembly of invitations, decora-

tions, caps, masks, etc.

"Such a jolly, thrillsome arx*ay of

things for a Hallowe'en party—bats,

witches, pumpkins and black cats by the

hundreds! No trouble to evoke the spir-

it of fun and mystery with ail these

creepy cutouts and orange and black

festoons. Make out your list from the

following:

"Black crepe paper with yellow pump-
kins, owls, cats, etc., or yellow paper

patterned in the same eerie fashion in

black. 10 ft. long and 20 in. wide—35
cents a roll.

"Yellow crepe paper for a continuous

frieze—with black Hallowe'en design of

scarecrows, owls, witches, in pattern

which does not repeat itself throughout

the 10 feet. Price, 50 cents a roll.

"Yellow crepe paper table cloth, bor-

dered with pumpkins and owls, 7 by 5

feet. Price 50c.

"Hallowe'en table napkins in crepe

paper, 10c a dozen.

"Orange paper fliers—45 cents per

dozen rolls.

"Orange and black paper streamers,
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1V2 inches wide and 60 feet long, or 2M>

inches wide and 40 feet long—2 roLs

for 25 cents.

''Orange and black festooning, 10 feet

long, 10 cents each.

"Black and orange paper balls, 2 for

5c or 5c and 10c each.

"Soft crepe paper caps, dunce's style,

in orange or black, 2 for 15 cents; in

stiff cardboard, 2 for 15 cents; paper

faces and crowns, 10 cents each; crepe

paper masks, 15 cents each.

"Cut-outs, candles, shades, invitations,

etc."

A holiday that children and young
folks like to celebrate is Hallowe'en,

derived from All-halloweven or feast of

All-hallows. It is celebrated Oct. 31st

with much merrymaking, witch parties

in which goblins and sprites figure to-

gether with decorations of O'Lanterns,

black cats with fiery eyes and other odd-

ities, are a popular form of entertain-

ment.
Pumpkin colored crepe paper should be

used in the window with a long strip of

black paper from end to end. In the

centre put a huge pumpkin face illum-

inated with an electric lamp. The cord

comes up from the floor outlet and con-

nects with the lamp. Festoons of min-

iature lamps are also used effectively

as decorations.

In the centre of the darkened window
can be put a witches' caldron underneath

which might be the make-believe fire,

made of a group of colored electric

lamps supplied with current from the

centre floor outlet. Over the lamps is

a clever arrangement of twigs and
branches while a bit of incense supplies

the smoke.

Crepe Paper and Cut-outs

Crepe paper should be used extensive-

ly, the predominating color being
orange, with black, white and grey pro-

viding the contrast. The lights should

be covered with hand-made paper lan-

terns of yellow, with black cats or

witches pasted on them. The walls may
be made striking with posters and cut-

outs pasted on crepe paper hangings.
A scheme of decoration suitable for

the doorway or over a bookcase, cr

wherever it is possible to use the roof
effect, may be made of two pieces of

mat stock or cardboard cut so as to

make a roof, with a marked-off chim-
ney atop, and sides with painted win-
dows and cut-out cats on the roof.

A child's hoop, used as a moon, should
be wound with crepe paper, with a witch
cut-out arranged inside. Paper vines
can be hung around pillars. Paper stars

attached to blue flyers hanging from the

ceiling increase the Hallowe'en effect.

For a window decoration attach bare
branches over the window with paper
pumpkins hanging from the twigs. The
window, top and bottom, should be cov-
ered with blue crepe which has been
stretched as much as possible. Grey
crepe, cut to a fine fringe may be fes-

tooned over the branches. Witch cut-

outs can be pasted on the upper window,
and a cut-out pumpkin and cat on the

lower windows, in the corners.

Publishers Are Getting Over the Fear

That Putting Out a Canadian Book is

Taking Chance—Big Change Noticeable

OWING to his train being delayed

Bishop de Pencier of New West-
minster, B.C., was unable to keep

his engagement to speak at the dinner

given recently in the Royal Connaught,
Hamilton, Ont., by the Hamilton Cana-

dian Club to the delegates attending the

Conference of Associated Canadian
Clubs.

Hugh S.
>
Eayrs, Toronto, represent-

ative of the Canadian Authors' Associa-

tion, and president of the MacMillan
Company of Canada, spoke instead. He
made a very excellent substitute. Over
200 diners listened with keen attention

to his talk.

B. O. Hooper, president of the Hamil-
ton Canadian Club, who presided as

chairman, spoke of the great interest re-

turned men were taking in the activities

of the club. He said that it was not

true, as some reports said, that ex-service

men were a bit fed up with patriotism

and all that sort of thing. Their war
services had stood them in good stead

up to the present when they were get-

ting their second wind. What the Can-
adian clubs were doing in the way of in-

spiring the youth of Canada was shown
by the formation of young men's
branches in Toronto and Montreal.

Canadian Book Week
Mr. Eayrs spoke on "Canadian Let-

ters and Book Week." He began by
paying a high compliment to Bernard
K. Sandwell of the Canadian Authors'

Association, who had insisted on the

name "Canadian" being placed in front

of that organization's title. The associa-

tion's object was to foster a distinctive

Canadian national literature and to dis-

cover Canada, first to Canada and second

to those outside of Canada.

Until recently books occupied a rather

negligible place in our lives. There were
four links in the transfer of the book
from the author to the reader. There
were the author, the publisher, the book-
seller and the reader. And that was
where the Authors' Association came in.

From 1917 to 1921 the number of purely
Canadian books published increased from
27 to nearly 400. Canadian publishers
were getting over the fear that putting
out a Canadian book was taking a chance.
Mr. Gundy of Toronto was said to have
been one of the pioneers in the encourage-
ment of Canadian authors. Canadian
books had proven their right to rank
with the best in the world of
literature. The time had gone by when
an author needed to go to the States to

find a publisher and then return to Can-
ada partly denaturalized.

The War and Canadian Letters

"The war did to Canadian letters what
years of academic study might never
have done. It taught us our place as a
distinct national entity and so awoke
national consciousness which found ex-
pression through a national literature.

The Canadian mind is made up of many
different individual types, which are not
known to the British or American writers,
so Canadians must necessarily express
the Canadian national mind.

"We must measure Canadian literature

as it stands up beside the best of other
lands. We can't simply declare it's good
just because it's Canadian. That's nar-
row, provincial criticism. It must stand
on its own merits."

Mr. Eayrs declared that one book which
more than any other had expressed Can-
ada to the world was Louis Hemon's
"Marie Chapdelaine." "The Canadian
Authors' Association is absolutely not,

as has been charged, simply a scheme
for Canadian publishers to make money.
That criticism is most absurd.

"The Canadian Authors' Association
does not suggest that you should read
only Canadian works, but the time has
come when Canadian books that rank
with the world's good literature are be-

ing written, and they should be read by
Canadians."

Mr. Eayrs described how the associa-

tion was familiarizing the world with
Canadian books and the results achieved.

HUGH S. EAYRS
President of the Macmillan Company of
Canada, ivho holds the opinion that the
publisher does not feel to-day that he is

taking a chance when he turns out a
book by a Caradian author.

"Solario the Tailor," (Macmillans), is

by William Bowen who has been greeted

as a modern maker of classic fairy tales.

All his stories were told to his own child-

ren, and gathered into books as they grew
up.
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Specialized Newspapers and G. N. E.
Address Delivered at Directors' Luncheon of Canadian National

Exhibition on Press Day, August 31st, by Horace T. Hunter, Vice-

President, Canadian National Newspapers and Periodicals As-
sociation

MR. PRESIDENT, directors and fellow publishers: You

have heard from the Daily Newspaper Association,

from the Weekly Newspaper Association, and I hav«

been asked to speak for the Canadian National Newspapers

and Periodicals Association, which might be termed the resid-

uary legatee of the newspaper publishing business. It is not,

however, an uncommon thing for the residuary legatee to get

a very large part of an estate.

Over Three Million Subscribers

The extent and influence of publications represented by our

Association are indicated by the following approximate state-

ment of circulation:

Farm Papers 1,030,897

Magazines 1,065,307

Religious and Educational Papers 725,000

Business and Technical Newspapers 399,099

Total 3,220,303

On behalf of the Canadian National Newspapers and Pe-

riodicals Association, representing over three million sub-

scribers, I wish to congratulate you on the success of this

year's Exhibition. We know that it is not like Topsy, "just

growed." It has been brought to the high state of perfection

it occupies to-day by the shrewd and far-seeing policies of

the directors and executive officers, and by their untiring en-

ergy in carrying out these policies.

You referred, Mr. President, to the old custom of subscrib-

ers to weekly newspapers sending in cord-wood to pay for

subscriptions and suggested that some of this wood be sent

to relieve fuel shortage in Toronto. Might I suggest that if

there is still a shortage some of the "hot air" in the daily

newspapers could be used to advantage. (Loud laughter).

It is easy ta be optimistic about the Fair to-day; but there

are many of us here to-day who can remember the difficulties

that had to be overcome and the optimist's of twenty-five years

ago would probably be looked upon as the pessimists to-day.

This situation reminds me of an old settler who was told that

they were going to build a railroad right through the village

in which he had lived for seventy years. He shook his head,

however, and stated: "They'll never run it." The right of

way was secured, the tracks were laid and finally a party
came to him and told him to come down to the station, that

the new train was there and was going to start off in an
hour's time. The old settler went down, looked over the equip-

ment and finally, as the train glided gracefully away, re-

marked: "They'll never stop it." This, Mr. President, must
be the feeling of everyone to-day. Nothing will stop your
progress.

Similar Aims and Interests

There are many points of similarity between the work of

our Association and the Canadian National Exhibition. These
form a strong bond of interest and sympathy between us.

Both are national. Our subscribers in the various provinces
of the Dominion are the men and women you are most anxious
to bring to the Exhibition. The fact that they are readers and
subscribers of our papers is the proof that they are people

of intelligence, students of business, interested in new meth-

ods and in learning of new goods. They are the people who
will travel a hundred or a thousand miles when the oppor-

tunity offers to see an exhibition such as you have developed,

and I congratulate you that these people are coming in in-

creasing numbers each year.

The international aspect is also a common bond. You have

an increasing number of visitors from foreign countries, thus

creating a feeling of good-will with these countries, and help-

ing our manufacturers to establish connections abroad. The
same leason that brings business men from United States,

Great Britain, West Indies, etc., also causes them to subscribe

for our publications. These foreign subscriptions have be-

come such a big factor with some of our publications that

they are now issuing Export editions.

Educational Aspect Most Important

Then we are on common ground in educational work. I be-

lieve this Exhibition was started primarily for educational

purposes and its great success is due to the fact that you
have never allowed the amusement side to dominate. I believe

the educational features should be given wider publicity. The
individual exhibitors do a good deal in this connection but

there is much to be done collectively. A few people would
come to see a few exhibits of motor cars, but thousands will

come when they know there will be seventy exhibitors repre-

senting probably seventy per cent, of the manufacturers who
are seeking Canadian business. In our Association there is

a publication for practically every line of business. These
publications have told, year by year, the outstanding events

of the Exhibition that would be of interest to their readers,

and I think we can claim that this has been a factor in in-

creasing interest and attendance of a very desirable class

of people.

Influence of Business Press

I would like to quote briefly from an address delivered with-

in the past year by His Honor, the Lieutenant-Governor of
Ontario, who officially opened the Exhibition this year. Ad-
dressing the Canadian National Newspapers and Periodicals

Association, His Honor said:

"I believe that the influence of the business press will be

one of the most important factors in re-establishing business

conditions in Canada on a safe and sane basis. I make a dis-

tinction between the business newspapers and the daily press

because I believe that your papers—the business newspapers
of Canada—exert a greater influence than the daily press

because of the greater confidence your readers have in them-

People read the daily newspapers to keep abreast of the

general news of the day. They are interested in what is

happening around them and they read to satisfy their desire

for excitement or interest or entertainment. What they read

in the daily newspapers to-day is forgotten to-morrow.

"But this is not the case with the business newspaper. Busi-

ness men need the service of these papers in the conduct of

their every-day business life. I have noted that they usually

have a business paper or two in their pocket when they go

home Saturday night I do not say that they read them on

Sunday, that I do not know, but I do know that they study

them carefully and a great number of your readers will come
to their business on Monday morning with some clippings from
your paper in their pockets. They will say to their associates:
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Must Show Origin
of Printed Matter

Printed or lithographed matter
of all kinds, including books and
pictures, imported into Canada,
must be marked with an indication

of the country of origin when, im-
ported, under the provisions cf an

order-in-counicil which has been

approved at Ottawa and notifica-

tion of which is issued by the De-

partment of Customs and Excise.

The order is effective on and
after November 1, 1922.

The order provides that the

gcods described "shall be marked,
stamped, branded or labelled in

legible English or French words,

in a conspicuous place, that shall

-not be covered or obscured by any
subsequent attachments or arrange-

ments, so as to indicate the country

of origin. Said marking, stamping,

branding or labelling shall be as

nearly indelible and permanent as

tne nature af the goods will per-

mit."

Ontario Writer Carries Off $2,500 Prize

With Story of Early Days in Old Quebec

"This is the situation, I can show it to

you in this clipping." For that reason,

gentlemen, I say that yours is the

greater obligation, because you are

leaders, because you are helping to

build up the business fabric of the

country.

We appreciate the honor the C. N. E.

has conferred on the Press in singling

out a day in their honor. In a larger

sense, however, every day is "Press

Day" for some of the publishers in our

association. Our publications are of

such a varied nature and cover such di-

versified fields that in nearly every

case there are one or more publications

devoted to the industry that gives the

day its name.
Now, I believe the directors are inter-

ested not merely in bringing the num-
bers but in bringing the men and wo-
men with a stake in the country—the

responsible people, the people of large

buying power. To put it in newspap
language, you are interested in class in

circulation rather than in the mass cir-

culation.

In every one of the lines mentioned
above, our publications reach a large

percentage of the best men and women
engaged in the business, and reach them
with publications that they have come
to regard as their business associates.

I can assure you the publications in

our association will be very glad to co-

operate with you, not only in organiz-

ing exhibitors and inducing them to

guarantee the cost of the building, but

in making the buildings a success after

they are erected by bringing to the Ex-
hibition the class of people these ex-

hibitors want to reach. For, after all,

the real success of an Exhibition does

not consist in large buildings or elabor-

ate exhibits but in the class of people

who attend.

THE prize of $2,500 offered by
three prominent publishing firms

for the best Canadian novel has
been awarded to Gordon Hill Graham of

Stony Lake, Ontario, according to the

announcement of the judges after a

meeting on Sept. 23 in the office of the

Hodder and Stoughton Publishing Com-
pany—the Musson Book Company of

Canada. The young author to whom
this honor has fallen has lived for quite

a portion of^his life in Toronto and won
no mean reputation in amateur athle-

tics. He served with distinction over-

seas, and is said to have been the first

Canadian private to win a commission
on the field.

Has "Movie" Possibilities

The title of the prize-winning novel

is "The Bond Triumphant." The set-

ting of the story is laid in Old Quebec,

and the plot centres around the first

struggles for supremacy between mili-

tary and ecclesiastical authorities The
story is said to have great dramatic-

merits, and contains material for a mo-
tion picture story. An aptitude for the

pen is apparently a family trait of the

Gi-ahams. A cousin of the prize-win-

ner, Mr. Kenneth Graham, is familiar

to Canadian readers as the writer of

"The Golden Age."
The following extract from a letter

written la.-t April by Mr. Graham to

Miss Anne Elizabeth Wilson, literary

editor for Hodder and Stoughton, shows

the amount of work the writing of this

book cost the author.

"Have been unable to get to Toron-

to as so much remains to be done on

my novel that it will take me all my

time up to June 1, working ten hours a

day every day, to get it done. It may
be a 'dud' at that, but I am hoping that

it will at least receive favorable criti-

cism."

The prize, which is the largest ever
offered in Canada for a literary pro-

duction, was donated by the firms of

Hodder and Stoughton, Musson's, and
Mac-Lean's Magazine. The judges were:
S. Morgan-Powell, dramatic editor of

The Montreal Star; Dr. W. T. Allison,

Wesley College, Winnipeg; Prof. Hod-
der Williams, University of Toronto, and
Charles Christopher Jenkins, Toronto
novelist and newspaperman.
Hodder & Stoughton, and the Musson

Book Company contracted also with the

author of the second-place novel among
the 85 submitted, "A Sourdough Samari-
tan," the offering of Charles H. Gib-

bons of Toronto. The two books ran
very evenly for honors, and the deci-

sion of place was reached only after

hours of debate by the judging com-
mittee.

Mr. Gibbons' new book deals with the

exciting period of the great Klondike
"rush" of '98 which it was his fortune

as a working newspaperman to "cover."

The motif of the story, which is

given high praite by those privileged

to read the manuscript, is, largely, the

redemption of the Canadian Yukon in its

strenuous days from prevailing mis-

conceptions, the Klondike of the flam-

buoyant boom period having presented

the reverse of that picture so often and
so undeservedly painted of a hectic

mining camp of the Bret Harte type and
era.

TO HOLD ROUND TABLE
(Continued from page 25)

lems, card indexing system, discounts,

Children's Week activities and other

vital topics.

Thursday, October 19

Forenoon—Election of officers, ad-

dresses by J. Murray Gibbon, president

c-f the Canadian Authors' Association on
Canadian Book Week; "SecondVhand
Book Trade," discussion to be introduced

by T. J. Wonfor, of Montreal.

Afternoon—"Stationery Trade Prob-
lems," addressed by Fred Cloke, Hamil-
ton, followed by general discussion.

Evening—Conversazione at Ritz-Carl-

ton as guests of Montreal branch of the

Canadian Authors' Association.

Elaborate plans have been launched

to make this convention a success and
President Chapman urges his brother

booksellers and stationers to turn out

in force. Team-work, he points out, is

needed to better conditions.

GORDON HILL GRAHAM
whose "The Bond Triumphant" was the
winner of the Canadian Prize Novel
Contest for an award of $2,500. The
prize was donated by Hodder and Stough-
ton, the Musson Book Co. and MacLean's

Magazine.

Son of His Father
Teacher—"How did Robinson Crusoe

live?"

Willie Willis (whose father is a pub-
lisher

—"Off the royalties from his book,

I suppose."
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Canadian Authors' Book Week

THE WEEK of October 28 to November 4 is Canadian

Book Week. In it good Canadian patriots are expect-

ed to do some reading of the books that their own

countrymen have written, which will, of course, include, in

many cases, first buying such books. To quite too large a

proportion of the Canadian public the library productions of

this country are not nearly so well known as its productions

of farmstuffs and minerals, and the purpose of the book week

is to invite attention to the fact that we grow books in Can-

ada, as well as wheat.

The list of worth-while titles, representing the work of

Canadian authors, is a surprisingly long one, and it will be

possible for the person of exacting literary tastes to satisfy

himself in a great variety of fields. If there has ever been

an impression that Canadian readers must look to the writers

of other countries for all their literary entertainment, the

time has long gone by, and it is one of the purposes of the

book week to drive that fact home.

It is to be borne in mind that the appeal to the reading

public to buy and to read Canadian books is not merely for

the sake of encouraging the writing and publishing crafts,

however good an object that might be in itself. The fact

that value is given by value received, and the solid merit of

made-in-Canada books must be appreciated, before this high-

ly important phase of national life is developed at all adequate-

ly. Canadian Book Week is an institution of the calendar that

is very well deserving of general observance. The pleasures

that will attend it will be it's justification.

The movement would awaken a national spirit in every

Canadian for a nation's literature brings unity and a distinc-

tive national feeling to its people. Canada's national spirit

in literature may be dimmed by constant publicity for authors

living in the British Isles and the United States, but never

can it destroy an ever-awakening conscience in Canada's

people and her writers, those mediums for expression of Can-

adian thoughts in prose and poetry.

Literature is supposed to slumber after every armed con-

flict, but the Great War put Canadian art's and letters for-

ward as never before, this Dominion seemingly finding itself

in this as in many other respects. Right in the midst of the

world-rocking struggle, John McCrae, son of old Ontario,

wrote "In Flanders' Fields," one of the simplest, yet withal,

the finest poem of the war.

In 1917 native sons and daughters of Canada had 26 books

to their credit, but the end of last year found the total in-

creased to nearly 200. The numbers still climb, and, though

many must perish in the constant discard of passing books,

the proportion moving forward for future generations to en-

joy will equal that of any other nation. There are now said

to be 700 Canadian books.

Native sons and daughters of Canada leave their impress

on the English-speaking peoples, Sir Gilbert Parker and
Ralph Connor, each proud that he hails from Canada, being

among our distinguished novelists. Expression of the beau-

ties of the Great Lakes, the Ottawa Valley, the Laurentian

Mountains, and the Bay of Fundy finds itself in the poetry

of Archibald Lampman, native of Kent county; Bliss Carman,
Charles G. D. Roberts, Duncan Campbell Scott, Wilfred

Campbell and Fredrick George Scott. Pauline Johnston,

herself of Indian blcod, spoke for a vanishing race, while the

habitant of Quebec talks through the dialect verse of Dr.

W. H. Drummond. Nor can a more serious world fail to

consider the works of Grant Allen, greatest of Canada's

native-born writers on sociology; Dr. William Osier, and
other prominent medical authorities, and numerous other in-

terpreters of scientific thought.

It is impossible to mention every worth-while Canadian

writer in limited space, but certain it is that there is plenty

of Canadian material which can be used effectively during

the week of Oct. 28 to Nov. 4.

Showing Books for Children

IN
ALL BOOKSTORES throughout the Dominion, the

period from November 12 to November 18 will be known
as Children's Book Week. Though only the third time

of its trial, it is now an institution of the book market. No
longer an experiment, it becomes a custom which may be en-

larged but never curtailed. For, as all men now realize, the

future lies with the children. Give them access to knowledge

through gates entirely open by means of books that suit their

intelligence and stimulate the healthiest curiosity concerning

fact or fancy; history, science, machinery, art, Nature,

fairies, whatever will normally develop the mind, and heart

too, of a child.

Of making many books for children, as for grown-ups,

there is no need. This is, happily, the day of the child.

The scheme at present is to get these innumerable volumes

on all wholesome subjects under the sun that can be brought

within the ken of children—from the littlest one to the

adolescent -transferred to the family bookshelf and to the

table under the lamp around which the children sit in winter.

The aim of the begetters of Children's Book Week is a nation

of reading children. And the bookseller is false to the noblest

traditions of the trade, whose motive is not somewhat more

than the motive of money. This is big business of another

sort, quite. And every bookseller, worthy of his high calling,

looks well to the ideals.

Children's Book Week has been set aside for the purpose

of bringing to the attention of parents the need for satis-

fying the desire of such of their children as show a tendency

to broaden their experiences by reading. The beneficiaries

are the children, but the parent who devotes some attention

to what his child is reading or would like to read will also

benefit. It is well for every prudent parent to make a sur-

vey of his child's bookish achievements and tendencies.

Children's Book Week offers an excellent chance for the

booksellers of the country to emphasize the service that they

are prepared to render in the highly important task of pro-

viding reading matter for young Canada. Window and

counter displays, circulars, letters and newspaper advertis-

ing will all play their part in! acquainting children and those

who buy books for children with the rich store of material

that the publishers have gotten out for them.

The chief thing to be borne in mind is that Children's Book

Week is approaching rapidly, and any dealer who has not

yet made arrangements for his participation in it must work

rapidly and earnestly if he wishes to get the full benefit.
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Publishers' Lists

Of Juvenile Books

Adventures in Mother Gooseland, Edward
Gower—(McC. & S.) $2.50.
Adventures of Diggeldy Dan; The, Ed-

ward P. Norwood— (McC. & S.) $1.75.
Airplane Spider; The, Gilbert Murray

—

(McC. & S.) $1.10.
Alice in Wonderland— (H. & S.).

Artistic Painting Books, Randolph Calde-
cott (McC. & S.).

Aunt Louisa's Royal Toy Books—(McC.
& S.) 40c.
Aunt Louisa's Sunbeam Toy Books —

(McC. & S.) 15c.

B
Bears of Blue River, Chas. Major— (Mac-

Millan) $1.00.
Beatrix Potter Peter Rabbit Books; The,

(McC. & S.) 60c.
Bedtime Story Books, Thornton W. Bur-

gess— (McC. & S.) 65c.
Bible for School and Home; The, F. Pat-

terson-Smyth (H. & S.).

Bo Peep— (McC. & S.) $1.75.
Book of Fairy Tales; The, H. M. Brock—

CMcC. & S.) $3.00.
Boys' Book of Canada; The, Deanis Crane— (H. & S.)

Boys Book of the Open Air; The, Eric
Wood— (McC. & S.) $2.50.

Boys' Library of Adventure— (McC. &
S.) $1.50.

Boys' Life of Booker T. Washington;
The, W. C. Jackson— (MacMillan) $1.00.

Brock's Fairy Tale Series— (McC. & S.)
50c.

B.S.R. No. 139, Through the Well Door,
Elsie C. Dill— (MacMillan) 16c.
Bunnykin Books; The, (McC. & S.) $1.00.
Burgess Animal Book; The, Thornton W

Burgess (McC. & S.) $3.00.
Burgess Bird Book; The, Thornton W.

Burgess (McC. & S.) $3.00.

Canadian Boys Annual; The— (McC. &
S.) $2.00.

Canadian Girl's Annual; The, (McC. &
S.) $2.00.

Cassell's Boys and Girls Rewards— (McC.
& S.) 50c.

Cassell's Children's Annual— (McC. &
S.) $2.50.

Childhood's Treasury of Hans Ander-
sen Stories; A,— (H. & S.).

Children's Bluebird; The, Madame Mau-
rice Maeterlinck— (McC. & S.) $2.00.

Children's Garland of Verse; The, Grace
Rhys—(Dent) $2.50.

Children of Ancient Rome, I Lamprey

—

(McC. & S.) $1.50.
Chums Yearly Volume—(McC. & S.) $3.
Collection of Pictures and Songs, 1st and

2nd series, (McC. & S.) $3.50.
Cradle Ship; The, Edith Howes—(McC.

& S.) $1.25.

Every Boy His Own Mechanic, Bernard
E. Jones—(McC. & S.) $2.50.

F
Fairy Land of Music; The, Ernest Aus-

tin— (H. & S.).

Fairy Rings, Edith Howes—(McC. & S.)
$1.25.

Flaming June, Mrs. G. de Home Vaizey

—

(McC. & S.) $1.50.
Fuzzy Wuzz Series; The, McC. & S.) 15c.

G
Girls Favorite Library; The, (McC. & S.)

$1.50.

Girl Without Ambition; The, Isabel
Stuart Robson (McC. & S.) $1.50.
Golden Apple Tree; The, Virna Sheard

—

(McC. & S.) $2.50.

For All Sizes and
Ages of Juveniles

Golden Books for Children; The, Lavish-
ly Illustrated (H. & S.)

Golden Goose Book; The, (McC. & S.)

$2.50.

Green Forest Series, (McC. & S.) $1.50.

Green Meadow Series, Thornton W. Bur-
gess—(McC. & S.) $1.50.

H
Happy Acres, E. H. L. Turpin— (Mac-

Millan) $1.00.

House in the Wood; The— (McC. & S.)

$2.00.

I

Ivanhoe— (H. & S.).

J

Jimmy Quigg, Office Boy, Harold Lath-

am (MacMillan) $1.00.

Justice of the King; The, H. Drummond
—(MacMillan) $1.00.

K
Kingdom of the Winding Road; The,

Cornelia Meig's— (MacMillan) $1.00.

L
Lass of Richmond Hill; The, Augusta H.

Seaman— (McC. & S.) $1.50.

Little Folk's Half Yearly Volume— (McC.
& S.) $2.50.

Little Lord Fauntleroy, Mrs. F. H. Bur-

nett— (McC. & S.) $2.00.

Little Princess; A.—Mrs. F. H. Burnett

—(McC. & S.) $2.00.

M
Marigold Garden -( McC. & S.) $2.50.

Marigold Painting Book; The, Kate

Greenaway— (McC. & S.).

May Bryan's Books— (McC. & S.) each

$1.00: Little Black Bear, Little Brown
Rooster, Little Yellow Duck, Little Tan
Terrier, Twinkletoe Series.

Mehitable, Katharine Adams—(MacMil-

lan) $1.00.
Misadventures of Tootles; The, Marjone

F. Seymour—(McC. & S.) 50c.

Most Wonderful Story in the World; The,

Amy Le Febvre— (H. & S.).

Book of Beautiful Legends, Christine

Chaundler and Eric Wood—(McC. & S.)

$2.50.

My Book of Best Fairy Tales, C. S. Bayne
—(McC. & S.) $2.50.

My Book of Best Stories from History,

Hazel Phillips Hanshew— (McC. & S.) $2.50.

My Book of Stories from the Poets,

Christine Chaundler—(McC. & S.) $2.50.

Complete List to

Appear Next Month
Lack of space prevents the publication

in this issue of the complete list of

children's books, but in these pages will

be found much that will assist the book-

seller in preparing for Canadian and
Children's Book Weeks. In the last issue

of Bookseller and Stationer a list of "Ju-

veniles" was published and on this page is

a supplementary list, containing recent ad-

ditions to the original. In the November
issue will appear the complete list of

children's books, coming out just in time

for Children's Book Week. Both lists should

be kept handy for purposes of reference,

especially the "Canadian" (which appears

on Pages 48A, 48B, 48C, 48D and 48E of this

issue) as booksellers will find it a big help

throughout the year in directing customers
whose interest will have been aroused by
Canadian Book Week. The "Juvenile" list

may be used in the same way.

N
Noahs on Holiday with Japhet; The, J.

F. Horrabin— (McC. & S.) 60c.
Nonsense Songs, Leslie Brooks—(McC.

& S.) $3.00.

Nursery Rhymes—(McC. & S.) $1.50.

O
Old Fairy Tales, No. 2—(McC. & S )
Old Fairy Tales, No. 2—(McC. & S)

$1.50.

Old Fairy Tales, No. 3— (McC. & S.) $1.50.
Old Friends in New Frocks, May Byron

( H. & S.).

Old Mother West Wind Series, Thornton
W*. Burgess—(McC. & S.) $1.25.
Our Favorite Nursery Series — (McC. &

S.) 35c.

Our Little Ones Series— (McC. & S.) 50c.
Our Wonderful Navy— (McC. & S.) $2.00.

Patty Books; The Famous— (McC. & S.)
$1.00.

Pepper Books; The, Margaret Sidney

—

(McC. & S.) $1.75.
Peter Books; The, Lillian Cheeseman —

(McC. & S.) $2.00.
Phillipa at the Chateau, Margarita Spald-

ing Gerry— (H. & S.).

Pied Piper of Hamelin; The,—(McC. &
S.) $2.50.

Pirates of Pebble Pond; The, Nancy M.
Hayes—(McC. & S.) 50c.

Q
Quiver; The— (McC. & S.) $3.50.

R
Robin's Christmas; The, C. E. Bowan

—

(McC. & S.) 75c.

Sandman's Goodnight Stories— (H. & S.)
Sandy; S. R. Crockett— (MacMillan) $1.00.
School on the Moor; The, Ethel Talbot—(McC. & S.) $1.50.
Septima, Schoolgirl; Dorothea Moore

—

(McC. & S.) $1.50.

Singing Fish; The, Edith Howes— (McC.
& S.) $1.25.

Something to Make; Hobbies— (McC. &
S.).

Story of Grenfell of the Labrador, The,
Dilton Wallace (McC. & S.)

Take it From Dad; Geo. G. Livermore

—

(MacMillan) $1.00.

Tales for Children From Many Lands;
(16 Titles)— (Dent) each 75c.
Ted and the Telephone; Sara Ware Bas-

sette— (McC. & S.) $1.65.
Their Friendly Enemy; Gardner Hunting

— (MacMillan) $1.00.

Tiny Tots—(McC. & S.) $1.25.

Twinkletoes Series; The,— (McC. & S.)
50c.

U
Uncle Tom Andy Bill; Chas. Major

—

(MacMillan) $1.00.

Under The Window;—McC. & S.) $2.50.

Valley of Dreams; The, E. E. Cooper

—

(McC. & S.) $1.50.

W
Walter Crane's Children's Books— (McC.

& S.)

What to Draw and How to Draw it; E.

G. Lutz— (H. & S.)

Won by a Try; Gundy Hadath—(McC.
& S.) $1.50.
Wonder Book of Science; The, Jean

Henri Fabre— (H. & S.).

Wonder Children; The, Chas. J. Bellamy
—(MacMillan) $1.00.
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MAIUORIE PICKTHALLS POEMS

"The Woodcaryer's Wife" is Title of

New Volume Just Off The Press

The admirers of the late Marjorie

Pickthall—and they are many—will

hear with delight of the publication of

some of ths best of that brilliant Cana-

dian's verses under the title of "The

Woodcarver's Wife" (McClelland and

Stewart, Toronto). In addition to the

forty-page poem from w..ich the volume

takes its name, there are some thirty-

two poems, a beautiful Dedication in

verse and a tribute by Isabel Eccelstone

MacKay—herself a Canadian writer of

renown—to the dead poetess and novel-

ist. The title poem of this brilliant

collection—the publication of which the

author did not live to see—is an ex-

quisitely conceived and quaintly set,

simple but powerfully tragic, domestic

drama of early French Canada. The re-

maining portion of the volume is mad:?

up of a variety of delightful lyrics

showing the author's wide range of

theme and wonderful technical skill. The

book itself is handsomely bound and

suitably decorated by J. E. H. McDon-
ald, A. R. C. A., and will undoubtedly be

a popular souvenir of the dead poetess.

Certainly booksellers should bring this

book to the attention of all lovers of

poetry as well as to those who have al-

ways had a soft spot in their hearts for

the Canadian girl who was rapidly as-

cending the mount of success when
snatched away by death.

"THE DRAMA OF LIFE'

A Series of Reflections Upon
Shakespeare's "Seven Ages"

All of man's seven ages—Infancy,

Childhood, Youth, Manhood, Middle Age,

Old Age and Second Childhood—are dis-

cussed as only one who is a thinker ancTan

observer can discuss them, in "The Drama
of Life" (Thomas Allen, Toronto,

$1.50). Thomas H. Mitchell, M. A., B. D.,

the author of this delightful volume,

now holds forth in St. Andrew's Manso,
New Westminster, B. C, and for years

has enjoyed the reputation of possess-

ing a sane and cheerful philosophy of

life. In a characteristic introduction

Nellie L. McClung, author of "Purple

Springs," etc., tells how the author of

''The Drama of Life" acted in 1919 as

temporary supply for a Western parish

and succeeded, by the power of his ora-

tions, in weaning from the golf links

and the lakes men and women on whom
religion was fast losing its grip and
putting new life into a church whose
congregation, seriously weakened, had
commenced to worry about mortgages
and interest. "The Drama of Life" is

a fresh stimulating discussion of old

themes. Mr. Mitchell handles his sub-

ject with unusual directness, bringing

to its discussion clarity of thought and
lucidity of expression which has already

won the enthusiastic endorsement of

Sir William Robertson Nicoll, Chas. W.
Gordon, D. D. (Ralph Connor), Arch-

deacon Cody and Prof. Francis G. Pea-

body. Of the contents of this book Nel-

lie McClung says: "The addresses flash-

ed upon us with all the charm of a bed

of red geraniums in the turn of a dusty

road. They comforted us as a wood
fire on a raw November night. And
when we came away it seemed as

though a well-beloved friend had tar-

ried with us a while and had gladdened

us with delightful companionship."

r-^^^-.
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ARCHIE P. McKISHNIE

The favorite Canadian author whose one
book for this year will be published by
the Musson Book Company. "Openway"
is reported to be one of the most beau-
tiful and characteristic pieces of work
to come from McKishnie's pen and has
attracted wide attention in literary

circles.

NEW ONE BY REX BEACH

Famous Author's "Flowing Gold" is the

First Release in Several Years

The first novel in several years by
the author of "The Spoilers" and many
other famous stories of the Klondyke
and the Northwest, "Flowing Gold"
(Hodder and Stoughton, Toronto, $2) is

one of Rex Beach's foremost stories of

adventure. The scene of the tale is

laid in the Texas oil fields during the

boom after the war and humorous and
thrilling situations abound throughout.
Calvin Gray, a dashing soldier of for-

tune who as a colonel made a name for

himself in the World War, is the hero of

"Plowing Gold"—the working out of the

plot being nothing more nor less than
the story of how Gray arrived in Texas
penniless, how he got into the oil busi-

ness on his nerve and finally got the
better of his most dangerous compet-
itor and bitterest enemy. Calvin Gray
arrives in Dallas with scarcely a cent in

the world. He has come there to square
accounts with Henry Nelson, one of the
oil region's richest bankers, for Nelson's
having been the cause of his having
been forced to leave the army under a
cloud of dishonor during the war. Gray
announces to Nelson his intention to

ruin him in a fair fight, and proceeds to

do so. Rex Beach tells this story with a

full measure of thrills. Gray is a de-

bonair hero, whose methods are suave,

unusual and highly effective. Texas dur-
ing the oil boom Mr. Beach depicts with
the color, dash and thrill of his earlier

novels of the Far North and Gray's
spectacular exploits stand out in effec-

tive light against the cruder methods
generally in vogue in the Texas oil

fields of other days. In the Briskow
family, on whose poor farm oil has been
struck, Mr. Beach has four fine charac-
ters. Gray befriends the Briskows, guid-
ing them in their wish to live up to all

their money. And the Briskows, when
Gray and Nelson meet in a financial

death grapple, place their resources at

Gray's disposal and enable him to wrest
from his enemy the confession that

clears his military record. "Flowing
Gold's" characters are all well drawn,
clear cut delineations, while through the

maze of thrilling adventures and daring

there is a strong love interest which
considerably enhances the effectiveness

of the narrative.
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THE STORY OF CANADA
New and Revised Edition With an Ad-

ditional Chapter by W. H. Ingram

The third edition of "Canada" (T.

Fisher Unwin, London ( 7/6 net) by Sir

J. G. Bourinot, K. C. M. G., LL. D., Lit.

D., sometime Clerk of the Canadian

House of Commons and Honorary Secre-

tary of the Royal Society of Canada, is

now available. To this work, the first

edition of which appeared in 1897,

there has been added a new chapter on

recent developments of the Dominion,

this having Ibeen entrusted!—on the

passing of Sir John Bourinot—to Wil-

liam H. Ingram. The latter deals in a

general way with the developments of

the last few years, giving due consider-

ation to the part played in the Great

War and its aftermath. Although there

are somethii.g like five hundred pages

in the book, no attempt has been made
to do more than briefly review those

events which have exercised the most
influence on the national development

of Canada from the days when bold

French adventurers made their first at-

tempts at settlement on the banks of

the Ar.napolis and on the heights of

Quebec. "Canada" is, in brief, a motion

picture in word's of the development and
progress of this Dominion; it is a

splendid history of the country and one

which could scarcely be excelled as a

work of reference or a source of en-

lightenment. The paper is of durable

quality and the printing very readable

while the illustrations are numerous,
having been carefully selected from
sources not accessible to the majority

of students. In addition to Mr. In-

gram's chanter other revisions of con-

siderable value have been made so that

the third edition of Bourinot's "Canada"
is just about as authentic a work as can
be procured.

STORY OF SOUTH AFRICA

Descriptions are Noteworthy in "The
Mother of All Living"

"The Mother of all Living" (Good-
child, Toronto, $2) is a study of femin-

ine character written with all the bril-

liance and vigor of Robert Keable. The
incidents are those of normal life and
not of a time of war-fever and the

author's descriptions of Africa bring
vividly before the eye the life and land-

scape of a country with which he is

thoroughly familiar. "The Mother of

all Living" is a story of passion strug-

gling with mother-love, of the primitive

instincts of men and women, a revela-

tion in continuously thrilling episodes,

of character development and of the

finding of happiness through the under-
standing of the deepest meaning of life

for a woman. Mr. Keable pictures thy

beauty and haunting charm of the re-

mote regions of South Africa where the

foothills of the vast Drakenberg lift

their wide, wind-cooled spaces and path-

less solitudes to the suk. Against a

background of that mysterious land

which calls out the great fundamental

-7. E- WETHERELL
Prominent on the McClelland and Stew-

art list of Canadian authors.

qualities, and the primitive instincts of

men and women, he unravels a story of

passion struggling with mother-love, of

a woman who finds happiness through
the understanding of the deepest mean-
ing of life for her sex. Robert Keable

in his own vivid, clear, forceful manner
drives home his point. Even in the re-

mote farms and native villages of un-

frequented Africa, it is true that "not

by bread alone can we live in this world

and find happiness." The ties of civil-

ization and society bind men and women
together too closely for either to reach

the goal of happiness along the road of

selfishness and at the expense of un-

happiness to the other. The trek of

life takes tempted and tempting woman
far; but she treks to save mother-love

and to purge man's primitive passion.

G. MURRAY ATKIN'S THIRD

"The Captive Herd" is Strong Novel
With Canadian Girl as Heroine

G. Murray Atkin, a young Canadian
author of growing reputation, has add-
ed to her "Flowers of the Wind" and
"The New World" another novel of rare
power and insight, "The Captive Herd"
(Crowell Co., New York, $1.75). Of
"The New World" the New York Sun
said, "it shows remarkable promise for

a first novel." And Canadians generally
will be glad to know that in "The Cap-
tive Herd" this young daughter of the
Dominion lives well up to expectations.
Readers of this author's former story

will not need to be told that a literary
treat awaits them here. Miss Atkin has
a sound philosophy of life and a subtle
gift of epigrammatic expression which
will more than repay a leisurely read-
ing of her stories.. In this, as in her
former book, the charm lies in the char-
acterization and philosophy of life,

rather than in the action. The story
concerns the fortunes primarily of two
people—one, a young, headstrong, self-

sufficient man of the world who comes
to New York resolved to win prestige
and fortune by hook or crook. His only
god is Mammon, and his one redeeming
feature at this time is that he makes no
pretence of being other than he actual-
ly is—a climber. Unfortunately, he is

not guided by high moral principle and
he "double-crosses" his employers, some
Jewish bankers who are floating large
blocks of bonds. In seeking to betray
them to certain Japanese agents, the
tables are turned on him and he be-
comes an outcast. His only salvation
at this juncture is a love—not yet con-
fessed to himself—for a young Cana-
dian girl. He goes back to her and in

finding this love, he actually discovers
himself. Instead of being a stray from
the Herd, he becomes a willing captive
to the Herd, which tyipifies human so-

ciety. This brief outline does not be-
gin to suggest the underlying charm of
the book, which will carry the reader
on from page to page, and leave him
refreshed with a new optimism of life.

"The Captive Herd" is worthy of a
prominent place among the works of

Canada's authors during Canadian Book
Week.

FRANK L. PACKARD
one of the best known of Canada's
authors, whose latest novel "Jimmie
Dale and the Phantom Clue," is being

published this month by the Copp-Clark
Co., Toronto.

Victor Lauriston of Chatham, On-
tario, has long been a feature in the

American fiction magazines; if is only

now that his first book appears. It is

an amazingly clever and fascinating

mystery story, almost entirely Canadian
in setting, and packed with action, in-

cident and thrill. From a mystery
which concerns itself with chauffeurs,

palmists, and detectives, we turn to one

with a Western setting. Blue Pete, the

most original and unique cowboy char-

acter in recent fiction, is back again in

Luke Allan's "Return of Blue Pete;"

L. A.'s newspaper experiences at Medi-

cine Hat have something to do with the

effective local color of the tale.
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A BONANZA FOR TOURISTS

"Overseas Guide to London and the

British Isles" a Handy Volume.

A handy little volume Which should be

in the pocket of every visitor to the Old

Land is "The Overseas Visitors Guide

to London and the British Isles" (Fors-

ter Groom and Co., London, 1/6). As

a guide Alwyn Prides book is in a

class by itself. It seems to cover ev-

erything and with the exception of his

pocketbook, it should be the -most use-

ful piece of impedimenta in the,travel-

ler's possession. The book- has been

compiled to supply a long-felt want, es-

pecially for the guidance of the -increas-

ing number of visitors to the Old Coun-

try from the United States and the Bri-

tish Dominions Overseas, in order that

they may have at hand a reliable and

comprehensive volume from which to

gather the main points of interest which

London and the country has to offer

and so decide where to go, where to

stay, where to buy, and what to see It

is not intended that it shall replace the

existing detailed Guide Books, but ra-

ther that it shall take its place as a

companion volume. As such there is

no doubt, the publication will be wel-

comed by the visitor from Overseas.

LIGHT ON DRUG TRAFFIC

In "The Black Candle" Judge Murphy

Marshals Astonishing Facts

Her official position as Police Magis-

trate and Judge of the Juvenile Court

in Edmonton, Alta., affording her the

opportunity of gleaning information not

readily available to writers generally,

Judge Emily F. Murphy, better known

perhaps to readers as "Janey Canuck,

throws a powerful search-light on the

drug traffic in Canada in "The Black

Candle," (Thomas Allen, Toronto, $2)

Part 1 of this volume is made up of

articles published hitherto in MacLean's

Magazine and embodied in Part 2 are

the results of further study of the traf-

fic, carried on during the past two years.

There is reason to doubt if any volume

dealing with the subject generally has

ever been published but there is no

doubting that no more enlightening work

on the subject has ever come off the

presses. "The Black Candle" makes a

survey of the habit-forming drugs in

use at the present time, their history,

effects and the methods adopted in the

cure of the addict from their evil effects.

The author deals with the traffic in all

its phases, including the drug rings,

smuggling, peddling, the profits, as well

as its relations to the medical profession,

the dentists, druggists, and veterinar-

ians. The work performed—or not per-

formed—by the'pplice, the judiciary, phil-

anthropic organizations, the different

governments, and the League of Na-

tions, is fully discussed and many strik-

ing deductions made therefrom. Every-

where she makes manifest the incredible

magnitude of the traffic and the strangle

hold it has gained upon the 'United

States and Canada, although conditions

in England, Europe and the Orient are

MRS. FRANCIS REEVE
Or "Onoto Watanna," author- of "Sunny
San" (McClelland and Stewart, Toron-

to). Mrs. Reeve is one of the latest re-

cruits to the ranks of Canada's writers.

also touched upon. By its wealth of

material, careful marshalling of facts,

unflinching revelations and remarkable

illustrations, this book must sharply stir

the people of this continent to the hor-

rors of the drug traffic, and to the nec-

essity of their effectively grappling with

it. No finer or nobler crusade could be

undertaken by any writer or philani-

thropist and Mrs. Murphy has done her

work well. Because of her position she

is probably better fitted than any other

person to write the book. But apart

from its immensely practical value, the

most casual reader will be struck with

the literary value of the work and the

strangely whimsical and humorous ex-

pressions of this author who has already

won international fame as a writer un-

der the pen name of "Janey Canuck."

NEW CANADIAN ROMANCE
"Carnac" is Latest Novel from the Pen

of Sir Gilbert Parker

Worthy of a place beside the "Right
of Way" and "The Seats of The Mighty"
is Sir Gilbert Parker's new Canadian ro-

mance, "Carnac" (Copp-Clark, Toronto,.

$2). Sir Gilbert is noted for the pic-

turesque interest with which he endows
his characters and also for the skilful

manner in which he works out his plots

and in "Carnac" he lives up to his rep-

utation. "Carnac" is a singular story of

strong men in a struggle for supremacy
in love, business and politics, but the
deepest interest of the reader will be
held by Carnac Greer and the startling

developments of his family heritage of
hate. The secret of Carnac's strange
folly was the secret of his power and
final triumph. His love for Junita

Shale, whose gentle spirit sways the

final verdict, brings Carnac his reward
as well as atonement. Between Carnac
Greer, son of John Greer, a Canadian
lumber king, there exists a strange
barrier, which, unknown to either, is

deeper even than the two men's wide
divergence of taste. By a strange piece

of folly, Carnac's career is almost
wrecked and his love for beautiful Junita
Shale brought to naught. While Junita
wonders and waits, Carnac struggles

desperately against the consequences of

his act and also, unknown to himself,

against a family heritage of hate. He
thus presents a tragic figure of mis-
fortune, yet through his innate strength

and fineness remains undismayed by
adversity. In the climax, strange truths

are revealed, Carnac's mother is aveng-
ed, and his mysterous paternal anti-

pathy is explained. The Province of
Quebec with its vivid humanity and the

swirling river with its fighting, striving,

heroic lumber .men, form the vigorous
background of this story of singular in-

terest. Sir Gilbert's pen has lost none
of the power of description which so
characterized his earlier works and few
more readable chapters have been pen-
ned than those describing the political

contest in which Carnac defeats at the

polls a Minister of the Crown who (un-

known to him) was none other than his

own father. All the elements of fascin-

ating romance and compelling drama
are here and, as a result, "Carnac"
fiction that causes the reader's blood to

race madly through his veins.

THOMAS H. MITCHELL
author of "The Drama of Life" (Thomas
Allen, Toronto). Mr. Mitchell is a Can-

adian author hailing from New West-
minster, B.C.

The story of the Macedonian campaign
has not before been fully written. Sev-

eral books have appeared in English and
French on the subject, but they all deal

with single aspects of it, with the doings

of one or other of the allied armies

fighting in Macedonia. In "The Mace-
donian Campaign: A History of the Sal-

onica Expedition (1915-1918)," (T. Fisher

Unwin, London), Signor Villari treats the

campaign as a whole, and as Italian liai-

son officer with the various allied armies

he has had exceptional opportunities of

gathering and collating information on

the campaign.
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NEW STEWART KIDD PLAYS
"Sounding Brass," "Society Notes"

and "Lithuania" Are Latest

Two fine additions have been made
to the Stewart Kidd Modern Plays in

"Society Notes" and "Lithuania" and to

the Little Theatre Series "Sounding-
Brass" has been added. These are all

published by the Stewart Kidd Co., Cin-
cinnati, and are priced at fifty cents

each. "Society Notes" is by Duffy R.
West and "Lithuania" by Rupert
Brooke, both being edited by Frank
Shay. The latter is a drama in one act

with five men and two women and the

former is an amusing one-act comedy
of that life that is sometimes called

high, of the persons such life animates
and of their publicity campaign. Three
men and three women make up the cast

here, the action of the play taking iplace

preceding the ball which the Sedge-
wicks are giving to introduce their

•daughter to society. "Sounding Brass,"
by Edward Hale Bierstadt, is a tragedy
in one act, with a cast of four. The play
is a moment snatched from life which
rises in one swift sweep of action to a

terrific climax. The scene is a prison,

the characters being the warden, his

wife, his son and a keeper. Against the
menacing background of the dark cell

the tragedy is enacted. "Sounding
Brass" was once the prologue to "Pun-
ishment," a long play of prison life,

but, having been reconstructed and
wholly re-written, it now stands out as
a one-act play in its own right. All

three plays are excellent in their own
particular fields and worth-while addi-

tions to the series in which they have
been placed.

RICHARD DEHAN'S LATEST
"The Just Steward" is Stirring Narra-

tive of the Mysterious East

All the lure, the mystery, the occult

power that the East holds for the West
is present in the latest stirring narra-
tive from the pen of Richard Dehan. As
a novelist of rare force the author of

"The Dope Doctor," "One Braver
Thing," etc., is true to past perform-
ances in "The Just Steward" (McClel-
land and Stewart, Toronto, $2). The
central story involves two men and a
woman. Colonel Edward Yaill had long
been engaged to Katharine Forbis; but
he was gassed and shell shocked "some-
where north of Loos," and with the

memory of the past wiped from his

mind, he was cajoled into marriage by
a scheming, flighty, doll-faced nurse

—

and when first presented is on the way
home to break the news of his folly to

"the finest woman God ever made." The
other man, John Hazel, is a Jew who
has grown up in the business swirl of

London without even guessing his

Hebrew ancestry until, on the eve of his

enlistment, his mother tells him that his

father was a Syrian Jew and her own
father was from Moscow. Presently,

as the Great War rolls on, word comes
that one by one the Syrian brethren! of

ISABEL ECCLESTONE MACKAY
a Canadian writer of distinction who is

publishing this Fall a book of poetry
thiongh McClelland and Steivart, To-

ronto.

John's father have been blotted out;

that he is heir under his grandfather's

will to vast possessions in Asia Minor,

contingent only upon his openly accept-

ing the Jewish faith. Moreover, there is

a curious stewardship passed down from
generation to generation, by which his

family has been pledged to guard cer-

tain lands and vineyards in Palestine in

trust for a certain Scotch family of

which Katharine Forbis is now the di-

rect descendant and heir. John Hazel
and Colonel Yaill arrive simultaneously

at Katharine's home, the one to make
accounting of his stewardship, the other

to confess his monumental folly and in-

flict an additional heartbreak upon the

girl whose father lies dead. To add to

her desolation her brother Julian, a

Catholic priest serving with troops in

the East, is either dead or a prisoner

of the Turks.
Between Hazel and Katharine there

are gulfs of race, of religion, of social

caste, that make hopes of love unthink-

able but he dedicates himself to her
service for life. Since there is nothing
either of these men can do for Kathar-
ine personally, they each decide inde-

pendently to make their way to the
East, seek for the missing brother, and,
if he is living, effect his rescue. The
two independent quests of these men,
each in native disguise after his own
choosing, read like chapters from the

Arabian Nights.

There is a prologue laid in Alexandria
in the Third Century, when the Jew
Hazael, learning that his benefactor the
Roman Praetor, Fabius, has professed
himself a Christian and will be put to

death, binds himself and descendants to

perpetual stewardship to guard the
vineyards of Fabius and to bring up
Fabius's son and his son's son as Chris-
tians. That Katharine Forbis might be
a lineal descendant of the Praetor Fa-
bius, and John Hazel, the last of the di-

rect line of the House of Hazeal is of

course .possible and on this basis a

story of unusual power and interest is

unfolded, one that should appeal to all

lovers of good fiction.

DR. D. MACDOUGAL KING
author of "Nerves and Personal Poiver"
(Thomas Allen, Toronto). Dr. King,
whose death occurred not long ago in

California, was a brother of Canada's
Premier.

CHINATOWN TALES NARRATED
Sax Rohmer Shows an Uncanny Knowl-

edge of a Mysterious World

"Tales Of Chinatown" (McClelland
and Stewart, Toronto, $2) are stories

about a world that is shrouded in mys-
tery, each one a tribute to the knowl-
edge of the author. These little tales,

some of them weird, some fantastic,

almost unbelievable but all intensely in-

teresting and informative, are from the

pen of Sax Rohmer who has to his

credit several clever novels, a series of

stories about Chinatown, including "The
Yellow Claw," "The Golden Scorpion"
and "The Mysterious Dr. Fu-Manchu,"
a book on magic entitled, "The Romance
of Sorcery" and no less than four
Oriental Mystery Stories, two of the

best known being "Tales of Secret
Egypt" and "The Quest of the Sacred
Slipper." Only a man who knows that
hidden world in which the littte yellow
men and women work and play, could
produce such an absorbing set of yarns
as those contained in "Tales of China-
town." A glance at the contents should
in itself be sufficient to indicate just

what this latest Rohmerism is like. The
collection includes such stories as "The
Daughter of Huang Chow," "Kerry's
Kid," "The Pigtail of Hi Wing Ho,"
"The House of the Golden Joss," "The
Man With The Shaven Skull," "The
White Hat," "Tcheriapin," "The Dance
of the Veils," "The Hand of the Man-
darin Quong" and "The Key of the
Temple of Heaven."
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PRACTICE OF AUTOSUGGESTION
C. Harry Brooks Makes it Possible For

Anyone to Proceed Unaided

Having visited Emile Soue in his clin-

ic at Nancy for the express purpose of

.studying that gentleman's method of

conscious autosuggestion, C. Harry

Brooks endeavors in "The Practice of

Autosuggestion" (S. B. Gundy, Toronto,

$1) to present to the layman in non-

technical form the information

necessary to enable him to prac-

tise autosuggestion for himself. The

results of a very careful study at the

Nancy clinic are contained in this lit-

tle book, the essentials being assembled

and put forward in a manner that is

both simple and clear. The instruc-

tions given, in the opinion of M. Souc

who pens an interesting Foreword, are

amply sufficient to enable anyone to

practice autosuggestion for him or her-

self without the help of any other per-

son. Mr. Brooks offers a descriptive

account of M. Soue's Nancy Clinic, a

brief non-technical statement of the

ideas underlying autosuggestion and

clear instructions in all points essential

to its successful practice. The book is

divided into three parts: (1) Soue's

Nancy Practice describing Soue's Clinic,

a few of the cures and the Children's

Clinic (2) The Nature of Autosugges-

tion—dealing with thought as a force

and thought and the will; (3) The Prac-

tice of Autosuggestion—taking in gen-

eral rules, the general formula, particu-

lar suggestions, treatment of pain, and

autosuggestion and its relation to the

child. Mr. Brooks' observations are

clearly presented and his little book is

one that will make people think if for

no other reason that that he claims "by

the use of this method each one of us

should be able to look forward to a life

in which disease is a diminishing fac-

tor."

WHAT FOLLOWED A CRIME
"The House By The River," a Strange

Narrative by A. P. Herbert.

What would you do if you, a respect-

able and popular young man, had com
mitted a murder? This question is

answered in an enthralling and realistic

story by A. P. Herbert, "The House By
The River" (Ryerson, Toronto, $1.75).

Stephen Byrne, the central figure of the

narrative, is presented to the reader at

the outset as the "treasure of England,"

a real poet, one of the few men who had

been able in a few fine poems to set

free for the nation a little of the im-

prisoned grandeur, a great man at the

age of twenty-seven, a national idol.

Stephen lived with his wife and little

girl in "The House By The River" but

one night when he thought the house

deserted he was confronted on the stair-

case by Emily Gaunt, a comely and
somewhat refined housemaid. Although

scantily clad, Emily was not at all

abashed and Stephen promptly took a

kiss. Emily screamed and in a panic

the master of the house grasped her by
the throat. As the housemaid's body

PETEd O'DONOVAN
who as "P. 0. D." is well and favorably
known to Canadians. His new book is

being published bit Mr, lelland and
Stewart, Toronto.

fell to the floor Stephen realized that

he was a murderer. With the help of

John Egerton, a friend, he disposed of

the body. In the course of time the

river gave up its dead but Stephen
Byrne was not suspected. John Eger-
ton, however, did not escape so easily.

Byrne kept on with his poetry until

there came the day when John saw in

one of his friend's masterpieces a de-

votion on the part of the poet towards

the girl to whom he personally was at-

tached. Prompted by jealousy, John
approached Stephen and in the fight

that ensued the poet was killed. As
Stephen had escaped suspicion before

so now did John escape it and to the

memory of the great Byrne a fitting

monument was erected. The story is

told in a matter-of-fact manner that is

not without its appeal.

EDGAR A. POE'S POEMS
Complete Edition Edited by James A-

Harrison and R. A. Stewart

Ably edited by James A. Harrison
and R. A. Stewart and with a lengthy
and scholarly Introduction by Dr.

Charles W. Kent, "Edgar A. Poe's

Poems" (Crowell Co., New York, $1.75)

makes its appearance in one of the most
satisfactory and comprehensive editions

that has yet been presented. Not the

least interesting features of the edition

either are Poe's own discussions of the

nature of poetry in his celebrated "Let-
ter to B," "The Rationale of Vers ,"

"The Philosophy of Composition" and
"The Poetic Principle." In this edi-

tion of the poems of Poe, the chrono-
logical arrangement has been strictly

observed. This enables the reader to

follow easily the progressive develop-

ment of the poet's technical art. The
text of each poem follows the last

printed form authorized by Poe, and has
been changed only to conform to later

manuscript corrections made by the

author himself. The text is based upon
that contained in the Virginia Edition

of Poe's Works edited by the late James
A. Harrison, professor in the University

of Virginia; and it has now been care-

fully revised by Dr. R. A. Stewart, who
has also compiled the notes. The pres-

ent volume contains not only the text of

the poems carefully edited, and newly
set, but also various readings and full

notes; also an interesting collection of

poems attributed to Poe, and others

contained under the headings of "Poe
and John Neal," and "Poe and Chivers."

All available data, it is apparent, have
been gone into with painstaking care

and, as a result, the Crowell edition is

comprehensive and complete.

VIRNA SHEARD
An outstanding Canadian writer who
is prominent on the McClelland and

Stewart list of "home talent."

TALE OF ROMANTIC INDIANA

"Viola Gwyn" is George Barr Mc-

Cutcheon's Latest Fiction Feature

As great a favorite to-day as when
he delighted lovers of fiction twenty
years ago with "Graustark," George
Barr McCutcheon now offers "Viola

Gwyn" (Ryerson, Toronto, $2)

than which no more fascinating, en-

thralling narrative has ever been pen-

ned. With a wealth of popular and
meritorious fiction to his credit, Mr.
McCutcheon shows in his delineation of

beautiful Viola and his description of

the stirring times in which she lived

that his imagination is as strong and
his brain as active as when
"Graustark," "Brewster's Millions,"

"Truxton King" and others of like

calibre flowed from his pen. "Viola

Gwyn" is a semi-historical novel, dated

from the War of 1812, as a prelude, to

the middle '30s and placed in Kentucky
at first and for the main body of the

story in southern Indiana, when the set-

tlements there were very new and there

were real Indians capable of taking to

the war path. In fact the Black Hawk
war plays a minor part in the story.
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which is not an Indian romance. Ken-

neth Gwynne and his mother were

abandoned, when he was but 5 years

old, by his father, who ran off with an-

other woman, Rachael Carter, into the

Western wilderness. The young Ken-

neth is taught to hate Rachel Carter as

a wicked woman. The eloping couple

also took with them the woman's own
baby, little Minda Carter, who had been

Kenneth's playmate. Some twenty

years later the grown-up Kenneth, now
a young lawyer, comes to Indiana to

claim the inheritance left him by his

absconding father. He falls in with

the "widow," known as Mrs. Gwyn
(they had changed the spelling of the

name from Gwynne to Gwyn), who is

really Rachel Carter. And there is her

daughter, the lovely Viola, whom Ken-

neth is obliged to call his half-sister,

though he soon learns that she is really

the former little Minda. From that

point on it is a strenuous story of ad-

venture and intrigue, of murder, a

projected abduction, fighting and a var-

iety of excitement. The unfolding of

the various complications is skillful and

the climax striking. Barry Lapelle, the

dandy; Moll Hawk, the 'horse-thief's

daughter; Isaac Stain, the hunter

—

these and other outstanding characters,

both quaint and sinister, take thiir

places in this stirring tale of a day

when romance and adventure went hand

in hand, and only the strong survived.

"Viola Gwyn" is, as the New York Her-

ald says: "McCutcheon at his mature

best, which implies sound, well finished

workmanship, fertility of invention and

also a certain dignity and breadth some-

what above that of his earlier stories."

WILLA CATHER HEARD PROM
"One of Ours" is First Long Novel Since

"My Antonio" in 1918

Claude Wheeler, a sort of young Ham-
let of the Prairies, is the central figure

of "One of Ours" (MacMillans, Toronto.

$2.50), the first long novel from the

pen of Willa Cather since her "My An-
tonio" in 1918. Ranking well up among
the world's greatest living novelist's

Miss Cather presents in her latest mas-
terpiece the intimate story of a young
man's life, an account of his struggle

with life and fate. With the exception of

Mj^y Sinclair's "Anne Severn and the

Fieldings" and Beaumont Connell's "Re-
naissance," "One of Ours" is expected

by the publishers to be the outstanding
Macmillan novel this fall. Miss Cather
did a good deal of the work on this nov-
el while she was in Toronto last year
and a great many Canadians will un-

doubtedly form part of the 100,000

audience which Dorothy Canfield says
is waiting for this book. The story takes

Claude from his nineteenth year through
his unhanpy youth, his interrupted edu-
cation, his mistaken marriage, and the

war up to his gallant death in action

shortly before the armistice. He is the

second, son of very well-to-do people liv-

ing on a farm near a minor town in

Nebraska. His father, a man of force,

MARION KEITH
talented Canadian writer who is pub-

lishing another book this Fall through
McClelland and Stewart.

but of rather coarse fibre, despises his

older son, Bayliss, who is a cold, selfish
;

small souled and physically weak
creature, but he can get on with him.

He also understands his younger son,

Ralph, but Claude is of a different

makeup, and there is little sympathy
between them. Claude is an idealist, but

withal solid in his idealism. He aspires

to something beyond the ambitions of

his associates and does not feel that life

is very well worth while if it means no
more than earning a living. He is sent

to a small and feeble denominational
college at Lincoln, and eventually ma-
triculates as a special student in history

at the university and begins to perk up.

He also falls in with enlightening

friends—of German ancestry, and some
of German birth. But at that point his

father decides that he wants Claude a

home, to run the farm. Next comes his

marriage, largely due to the accident of

propinquity, with the beautiful but very

thin souled Enid who finally leaves him
to go to China to look after a mission-

ary sister who is ill. But she has com-
pleted the wreckage of Claude's life in

most essentials. Then comes the war,
and a way out for him. He finds himself,

at last, in the trenches, but death is the

only real release for such a spirit. Space
limits forbid any detailed examination
of the war chapters, but they may be
recommended as one of the finest and
most moving presentations of the Amer-
ican soldier and his reactions in France
that has as yet appeared.

REV. DR. E. A. HENRY
one of the latest recruits to the ranks of
Canada's authors. He is the author of
"Little Foxes" which is being published

this month.

TWO CECIL ADAIR NOVELS

"Quadrille Court" and "The Mist Pool"
Are Two of the Latest

Just as bright, vigorous and absorb-
ing as her other novels are "Quadrille
Court" and "The Mist Pool" (Stanley
Paul and Co., London, 2s. net each) by
Cecil Adair. "Quadrille Court" is a nar-
rative starting off with a swing when
the aristocratic but penniless Fitzalans
of South Carolina leave to live with a
relative, Lady Virginia Brabazon at

Quadrille Court in the county of Dorset,
England. Doris and Valentine Fitzalan
are jolly young Americans and the story
of their sojourn with the masterful old

Lady Virginia is one that will hold the
reader. A fine old property and a fam-
ily feud figure in the narrative, the

plot is artistically developed and a
splendid tale is the result. Basil Brab-
azon, the rightful heir, is a splendid
fellow and the author has skilfully

drawn this young man and the fair

Doris into a veritable web of romance
while treating the reader to numerous
surprises, not the least being the identi-

fication eventually of young Valentine
as the tenth Earl of Killynacor. "The
Mist Pool" is just as refreshing and as
fascinating as "Quadrille Court." An
atmosphere of delicate fragrance per-

vades this exquisite love idyll of Shyla,
the herbalist's daughter, who day-
dreams by the mist pool in the herb
garden. This bright little novel sparkles
with mystery, noble renunciation and
glorious romance. Guy Romer, the hero,
is informed that because of a sin com-
mitted in ignorance, his younger brother
must become Viscount Rooklands U'jon

the elevation of their father to the
peerage of Clevemont. To save his

mother's good name—she having mar-
ried the second time under the mistaken
impression that her first husband was
dead—Guy goes out into the world to

disappear, leaving the way clear for his

younger brother to the title. What fol-

lows this noble action is told by the
author in an entertaining manner, the

whole being worked up into a story of

rare interest.
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"THE TORCH-BEARERS"

Story of Scientific Discovery Dealt

With by Alfred Noyes

Although complete in itself, "The

Torch-Bearers" (Copp-Clark, Toronto,

$2) is the first of a trilogy by Alfred

Noyes, the whole being in poetic form.

Mr. Noyes deals with the story of scien-

tific discovery, the passing of the torch

from hand to hand through the cen-

turies. The prologue to "The Torch-

Bearers" gives a picture of a night

spent by the author on a summit of the

Sierra Madre mountains when the first

trial was made of the new 100-inch

telescope. The first tale in the volume

has to do wiibh the revolution brought

about by Copernicus but within the tale,

partly by means of an incidental lyric,

there is offered a bird's eye view of

•what had gone before. The torch then

passes to Tycho Brahe who, driven into

exile with his tables of the stars, at the

very point of death hands them over to

a young man named Kepler who, with

their help, arrives at his own great laws.

Proceeding, the author depicts, with

more historical accuracy that can be at-

tributed to much of the poetic literature

that has gathered around his name, the

intensely human drama of Galileo's life.

The remaining three sections are de-

voted to Newton, who was born in the

year of Galileo's death, William

Herschel and Sir John Herschel. Realiz-

ing that poetry has its own precision

of expression and that in modern times

it has been seeking more and more for

truth, sometimes even at the expense of

beauty, Mr. Noyes endeavors to show
that the quest can be carried to the

point where, in the great rhythmical

laws of the universe revealed by science,

truth and beauty may be reunited. If

poetry can do this, points out the auth-

or, it will not be without some value to

science itself and will be playing its

part in the reconstruction of a shattered

world.

WHAT CAME OF A FIGHT

Sheila Kaye-Smith Sketches Strange
Figure in "Sussex Gorse"

The story of a fight, a man's battle

for the realization of a boyhood ambition,

is "Sussex Gorse" (McClelland and
Stewart, Toronto, $2) by Sheila Kaye-
Smith, author of "A Challenge to

Sirius," "Little England," etc. Reuben
Backfield makes his appearance in the

prologue of the narrative as one of the

leading figures in a fight at the Boar-
zell Fair. With others Reuben is taken

in hand by the Town Crier and subject-

ed to a flogging. At the whipping post

the youth, quivering with pain, swears
that he shall live to tame and conquer

Boarzell. The vast moor, he determines,

shall one day be his. He would subdue
the whole of the land; it should bear

grain as meekly as the most fruitful

field; it should feed cattle. The entire

moor, he swears, should be his and the

world should wonder. How everything

MABEL BURKHOLDER
ivhose "Before the White Man Came" is

now being published by McClelland and
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in life is made subservient to this deter-

mination is shown in this fascinating

story. Becoming master of the house-

hold on his father's death, five years

after the flogging, Reubtn starts in at

once to make good by getting rid of all

the help. Harry, the younger brother,

loses his sight in a blasting accident but
Reubtn sees in this no reason for his

brother not making money with his fid-

dle at the fairs. Naomi, Reuben's wife,

falls a victim to her husband's desire

for workers for the farm ami death

follows the entry into the world of the

W. A. FRASER
The name of W. A. Fraser is like magic
to lovers of romance the world over. His
novel for this year, "Caste" (Musson
Book Co.), is a masterpiece in color, in-

trigue and dramatic love laid in the old

India. The facts of the story are authen-
tic, having been turned over to Fraser
by the India Office, and the use he has
made of them proves afresh the versa-
tility and unaffected strength of his

writing. It is listed for publication a
little before Christinas.

sixth son. The Backfield children fall

far short of their father's expectations

but Reuben continues being hard on

every man as well as himself and even-

tually his boyhood dream is realized.

Out of a small obscure farm of barely

sixty acres he creates a splendid domin-
ion, and tames the roughest, toughest,

fiercest, cruellest piece of ground in

Sussex. His victory is complete; he
has done all that he had set out to do;

he has done what every one had told

him he could never do. Sheila Kaye-
Smith's story of this man's relentless

fight against great odds is undoubted-
ly an entertaining piece of fiction, and

Reuben Backfield is as unique a char-

acter as has been sketched in many a

day.

KNOWLEDGE ABOUT NEWSPAPERS
"Getting Your Name in Print" is a

Volume Well Worth While

Every person who deals in any way
with newspapers—especially those who
are in the public eye or who at some
time or other desire publicity—should

be in the market for "Getting Your
Name in Print" (Funk and Wagnalls,
New York, $1.25). There is more real

truth about newspapers and their me-
thods in this little volume than may be

found in hundreds of books. on the same
subject written by men who either did

not know the business about which they

were writing or were unable to put

what they did know effectively on pa-

per. Publicity, when used in the right

way, can be turned to as good account

as are the waters of Niagara but, like

the latter, it can be dangerous and de-

structive, too. This little book of 122

pages is addressed by H. S. McCauley,
the author, to all who seek a better

knowledge of the needs and purposes of

the daily press in order that they may
co-operate with editors in having pub-
lished information about themselves or

their businesses. Broad principles of

conduct and attitude that will promote
mutual friendship and understanding

—

and, incidentally, bring profit—are out-

lined and in a concise manner, singularly

free from preaching and monotony, the

author shows how, by approaching the

newspapers in the right way, laymen
may succeed in getting legitimate news
about themselves, their friends, their

business, their social affairs, etc., pub-
lished. The purpose of this volume is

to give the public a clear understanding

of the general ethics and requirements

of newspapers regarding the printing of

news about personal, social, profession-

al, or business activities. To the aver-

age "publicity seeker" this book may
bring a host of surprises. Ariel it is be-

lieved that the vast majority of editors

will have cause to rejoice that such a

volume is at last in print. The keynote

is co-operation. The threadbare pleas

of friendship, influence, special privi-

lege, and the like with which editors are

only too familiar are treated as they

should be. On the other hand, the seek-

er of publicity is advised that if there
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is a real news element in what he wants
printed, the editor will welcome his con-

tributions. And real news is denned
for him from the editor's viewpoint.

Written by a newspaper man, this vol-

ume is, in brief, what every editor would
like to tell every seeker of publicity.

AMERICAN FAMILY ON CANVAS
"Certain People of Importance" is

Kathleen Norris's Latest

Heralded as a literary performance of

the first quality, "Certain People of

Importance" (Gundy, Toronto, $2)
stands a good chance of going down in-

to history as the best piece of work
Kathleen Norris has ever done. And
when "Lucretia Lombard," "Mother"
and "The Beloved Woman" are recall-

ed the extent of the territory covered
in this statement may be realized. Al-

though small fortunes are said to hav.
been offered for the rights, "Certain

People of Importance" makes its initial

bow to the public in book form, all of-

fers of serialization having been reject-

ed.

An American family, with all its joys

and troubles, petty and great, is in the

foreground of Kathleen Norris'si new
novel. There is nothing unusual in the

Crabtree and Brewer families, but in

this intensely human narrative of whol-
ly normal people, the author of

"Mother" has achieved upon a greater
scale the promise of that homely story

of simple, small-town life. In Vicky
Brewer, lovely, handicapped by the
prunes and prisms of the decorous
" 'Eighties," in Aunt Fanny, May,
Stephen, and the^ ubiquitous "Pa," Mrs.
Norris adds to the riches of American
literature a gallery of living portraits,

delicately etched with infinite humor
and pathos, and destined to find friends

wherever books are read. There are
many characters in the story, some
prominent, some subordinate, but all

playing their proportionate parts truly

and naturally, and all needed in the fin-

al and powerful scenes. The Crabtree
family line is followed from Reuben in

1732 to the hopefuls of 1894 and in tell-

ing the story Mrs. Norris gives the

rocT<s of artificiality a wide berth, the
Crabtrees being flesh-and-blood people
such as are encountered daily. "Certain
People of Importance" rings true and
because of this it will undoubtedly
prove popular.

EVOLUTION OF ASTRONOMY
"Kings Dethroned" Promises to Create

a Stir in the World of Thought

In "Kings Dethroned" (Hicksonia
Publishing Co'., New York, $3.50) Ger-
rard Hickson presents a treatise on as-
tronomy which is almost certain to be
the centre of a storm of discussion. It is

a history of the evolution of astronomy
from the time of the Roman Empire up
to the present day, but the big feature of
the work is the intimation that in the
second century B.C. an error was made

P£V. H. A. CODY
one of Canada's outstanding authors
whose 1922 book is being published by

McClella7id and Steivart, Toronto.

which proved to be the first stone in an
amazing structure of blunders. Dis-

covering in 1907 that the sun was very

much nearer to the earth than was gen-

erally supposed and believing that as-

tronomers had made a mistake when
they estimated the distance to be ninety-

three millions of miles, Mr. Hickson
launched a research, the results of which
are embodied in "Kings Dethroned."
Realizing that astronomy has ever been

regarded as a study only for the few,

the author goes to great pains in "Kings
Dethroned" to explain its strange terms

and theories so that everyone who reads

"HAROLD HORN"
The author whose identity has been con-

jectured upon all summer, since the pub-
lication of "Mortimer's Gold" (Mus-
sons). Unusual interest has been 'at-

tached to this story by reason of its

Canadian setting on Lake Huron- It is

the second successful novel of the year
to claim the Great Lakes as locale. Mar-
jorie Pickthall's "The Bridge" ivas also

laid on the great Inland Waters.

will acquire a comprehensive knowledge
of the science. Mars comes in for con-

siderable attention at the hands of the

author who laughs to scorn many of the

schemes that have been broached for

getting that mysterious planet "on the

wire," and even Einstein's theories on
Relativity are examined. "Kings De-
throned" reads from first to last like a

story book and is, because of its very
boldness, one of the most remarkable
publications of modern times, destined

perhaps to stir the world of thought as

greatly as did the Copernican "De Rev-
olutionibus Orbium Coelestium" and
Darwin's "Origin of Species." It covers

the whole field of astronomy from Hip-
parchus to Einstein, and contains what is

probably one of the most lucid interpre-

tations of Relativity extant. The first

edition contains a portrait of the auth-
or, drawn by himself; the type is very
readable, and the text admirably sup-
ported by most instructive diagrams,
while throughout the whole work the

author handles mighty problems with
the skill of a master and the touch of an
artist.

GRACE RICHMOND'S LATEST
"Foursquare" is Story of a Girl at Turn-

ing Point of Her Career

Author of fourteen novels, of which
"Red Pepper Burns" is perhaps the best
known, Grace S. Richmond is to the fore
this fall with "Foursquare" (S. B. Gun-
dy, Toronto, $1.75), a charming love

story which is also a powerful study of

a beautiful, talented girl at the turning
point of her career. In this book Mrs.
Richmond expresses the ideals of a
great teacher just as in "Red Pepper
Burns" and "Red and Black" she used
as her theme the ideals of a great doc-
tor and a great preacher. The story is

concerned with two men and a woman,
John Kirkwood, the editor of a popular
fiction magazine, May Fletcher, a tal-

ented young writer who is "seeing life"

as it is lived in New York's Bohemia un-
der Kirkwood's unwholesome tutelage,

and Mark Fenn, a young college profes-

sor, who realizes that Mary is sacrificing

her ability to do work of the fine type for

the success that came too easily with
her popular magazine stories. Kirk-
wood has an almost hypnotic power over
her, his tact, his understanding, and his

sreat personal charm win her in spite of

herself. It is not until he introduces

her to the bohemian life of New York
and she witnesses a sordid tragedy that

she is disillusioned. She realizes then
the baser quality of her friendship and
returns to Newcomb, her girlhood town,
'o visit an adoring aunt. Mark Fenn,
a professor of Newcomb College, and his

sister Harriet are close neighbors of

Mary's aunt. He watches Mary's pro-

gess with more than friendly interest,

for he has loved her for years. He rea-

lizes that she is not keeping up to her
standards and feels that he can help her
to be her best self. So, it becomes a

struggle between these two men Kirk-

wood, active, Fenn, passive, for the sou)
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of this woman. In this book Mrs. Rich-

mond has achieved success in a new field

and those who loved Red Pepper Burns

will turn with affection to Mark Fenn,

who stands always foursquare to the

winds as the tempest of the girl's ambi-

tion threatens to wreck her career.

"Foursquare" is a remarkably fine story

and to its presentation the publishers

have devoted more than usual atten-

tion, the binding, printing and illustra-

tions being unusually attractive.

TIMELY BOOK ON "CRIME"

Cause and Treatment Discussed by

Lawyer of Wide Experience

As the product of the reflections and
experience of more than forty years

spent in court comes "Crime: Its Cause
and Treatment" (Crowell Co., New York
$2.50) by Clarence Darrow, a distin-

guished lawyer with a lengthy record of

successes in criminal cases to his credit.

Mr. Darrow presents the latest scienti-

fic thought and investigation bearing

upon the question of human conduct, his

main effort being to show that the laws

that control human behaviour are as fixed

and certain as those that control the

physical world. Undoubtedly one of the

greatest of problems which confront the

world to-day is that of crime and its

punishment for the great "crime waves"
which sweep across all countries periodi-

cally show that the problem is a long

way from solution. Here then is a

striking, new work on crime, criminals

and punishment, by a lawyer of distinc-

tion who contends that crime, as much
as insanity and disease, deserves intelli-

gent treatment at the hands of wise and
humane specialists. The book will be

regarded doubtless as a plea or an apo-
logy for the criminal. To hold him
morally blameless could be nothing else.

Still if a man's actions are governed by
natural law, the sooner it is recognized
and understood, the sooner will sane
treatment be adopted in dealing with
crime. The sooner, too, will sensible

and humane remedies be found for the

treatment and cure of this most per-
plexing and painful manifestation of

human behaviour. The book is a system-
atic treatise, which considers the prob-
lem from the standpoint of biology and
psychology, as well as from the legal

and sociological viewpoints. It ought to

be widely read and particularly should
it appeal to lawyers, magistrates and
all who are in anyway interested in

crime. Certainly much valuable data
is given, providing abundant food for

thought.

Hamilton Firm Progresses

Bale and Son, booksellers and sta-

tioners, 331 King St., East, Hamilton,

Ont., have taken over the business of

W. J. Ward at 189 King St., East, and

will conduct it in connection with their

present store.

ETHEL HUME
author of "Judy of York HUT (Thomas
Allen, Toronto). Mrs. Hume was with
Havergal College, Toronto, for a great
many years and knows girls and their

ways.

BOLD EXPLORER AS HERO

"Spinster of This Parish" is Fine,

Manly Story by W. B. Maxwell

The title "Spinster of This Parish"
(McClelland and Stewart, Toronto, $2)
gives absolutely no inkling of the kind
of narrative that is offered by W. B.
Maxwell in his latest novel. Mr. Max-
well has written some splendid books,

The birthday of one of Canada's most
gifted poets was vei y fittingly signaliz-
ed by the publication of a volume of her
poems when Marjorie PickthaU's "Wood
Carver's Wife and Later Poems" was
issued at Toionto on September H by
Messrs. McClelland and Stewart. It was
fiirthe* observed bij a simple but very
beautiful Memorial Decoration Service
a.t. the last resting place of the poet in
Sf. James Cemetery, Toronto, in which
a. number of her friends and admirers

tank vartm

including "The Devil's Garden," "A
Little More" and "The Guarded Flame"
but it is doubtful if he has ever written

a better than the one now under review.

Anthony Dyke, a picturesque out-of-

doors man who has hunted wild beasts

in Africa, who was the sole survivor of

a daring expedition into an unexplored
area of Australia and an explorer of

renown, is the hero of this tale. At Mrs.
Clutton's musical party Dyke meets
Emmeline Verinder, a young English

girl who has been living in a mid-Vic-

torian atmosphere, and without further

delay love comes to the lady like a clap

of thunder. Both become very intimate

and as the "Mercerdaria" steams out to

sea, on the way to Uruguay and unex-
plored regions beyond, Miss Verinder is

found by the explorer hiding in his cab-

in. On one pretence and another the

young lady manages to remain on board
until well out at sea and so this seem-
ingly ill-assorted couple defy conven-

tion and embark on a venturesome ex-

pedition into the Andes in search of a

store of sapphires. Deserted almost at

the outset by their Indian following,

Dyke and the girl encounter danger af-

ter danger and their expedition is

crowded with adventures and peril. Em-
meline in due course reaches Valparaiso

with Dyke and from that port sets sail

for England. Dyke continues his explor-

ation work and finally, after having

been several times reported dead,

reaches the Pole, is lionized by the na-

tions and knighted by the King. Return-

ing in a blaze of glory Sir Anthony
leads Miss Emmeline to the altar and
everything is made straight. "Spinster

of This Parish" is a remarkable novel

and worthy of the man whom Sir

Arthur Conan Doyle places almost at

the h:ad of living novelists.

LABOR PROBLEMS DISCUSSED

Changes of the Last Decade Dealt

With in Detail by Gordon S. Watkin9

A book that should commend itself

to teachers and students, social workers
and others who feel the need for a work
of reference, in brief compass, on this

subject is "An Introduction to the Study
of Labor Problems," (Crowell Co., New
York, $3) by Gordon S. Watkins, assoc-

iate professor of economics in the Uni-
versity of Illinois. During the past de-

cade unprecedented changes have oc--

curred in the policies of labor manage-
ment, the aims of organized labor and
the practices of employers' associations.

These changes, together with their his-

torical background and their social

and economic significance, are described

and analyzed in this book, which un-

doubtedly meets the needs of a compre-
hensive and thorough, but not too vol-

uminous, treatment of labor problems.

This volume was written to fill the great

need for a comprehensive treatment of

labor problems in modern industry and

the proposals that have been advanced

for their solution. By general conces-

sion, these problems are among the
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most serious in western civilization, and
the permanence of that civilization rests

upon the adoption of constructive meas-
ures. The author has divided his dis-

cussion into three parts; I—The Nature
and Development of the Problems, II

—

Analysis of the Problems, and III

—

Agencies and Methods of Readjustment.
An analysis is made of such important
industrial and social problems as the

standard of living, the distribution of

wealth and income, the determination of

wages, hours of labor, women in indus-

try, human wastage in industry, unem-
ployment, labor turnover, immigration,
and industrial unrest. The agencies and
methods of readjustment that are dis-

cussed include labor organizations, em-
ployers' associations, conciliation and
arbitration, profit-sharing, personnel ad-

ministration, industrial education and
training, shop committees and industrial

councils, cooperation, socialism, labor

legislation, and social insurance. The
entire treatment is supported with
selected evidence, weighed carefully in

the light of the author's wide industrial

experience. Emphasis is placed upon
the social implications of the problems
and the necessity for social control and
it is evident throughout that the main
purposes of the book are to acquaint
the student and the general reader with
the facts and conditions that influence

industrial relations and to describe and
evaluate the important remed'es that
have been proposed and applied.

"NARCISSUS IN THE WAY"
"A Romance of Two Temperaments"

From Pen of G. V. McFadden
G. V. McFadden, author of "The Hon-

est Lawyer," "His Grace of Grub Street"
and other novels, has turned out another
interesting compilation of character an-
alyses in "Narcissus In The Way"
(Thomas Allen, Toronto, $2). This is a
romance of two temperaments, the cen-
tral figure being young Narcissus Ro-
milly. Owing to family misunder-
standings young Narcissus endeavors to

make his own way in the world, his am-
bition being to make something of him-
self before the footlights. He falls in

with Arthur Locke, a brilliant young
medical man, and both become rivals in

due course for the hand of Jackeydawra
Brideoake. Narcissus is the favored one
and everything appears to be going
smoothly when Locke poisons the young
girl's mind against her lover, telling

her he was a drunkard. He did not, how-
ever, tell that Narcissus, although only
tewnty-three, had fallen three times and
was making a valiant fight against the
curse. Confronted by Jackeydawra and
compelled to confess, Narcissus is found
by Locke in an exhausted condition in

his room. The doctor pleads with his

patient to take a drop of brandy but
without success. Finally he becomes im-
patient and in his tones Narcissus senses
a tinge of hatred. He realizes why Locke
is so eager to have him sip the brandy
and so overcome is he that he falls in a
faint. Locke then throws the contents of

the decanter in the actor's face in the

the reader has had numerous hot and

cold thrills in anxiously following the

fortunes of young Narcissus.

"Janey Canuck,"
outstanding Canadian author whose "The
Black Candle" (Thomas Allen, Toronto)
is one of the widely discussed books of
the season. Mrs. Judge Murphy— to

give the lady her official title—lectured
recently on the sub ect of her book while

in Toronto.

hope that some of the liquid will trickle

into the mouth. From this point on the
author works out a series of sensations
and thrills, Narcissus becoming a fugi-

tive under a charge of murder and final-

ly rescuing from a burning hotel the

young doctor who had worked so ener-
getically for his downfall. Everything
turns out well in the end but not before

ARTHUR HEMING
Whose "Spirit Lake," a work in ivhich

the famous Canadian woodsman, author
and artist has set down the first im-
pressions of his remarkable northern
journeys, ivill be published by the Mns-
son Book Company next Spring. It is

illustrated by twenty-five of Fleming's
own pictures, and is chiefly made up of
material founded on the iveird super-
stitions and stoiies prevalent among the

forest Indians of the far north.

A FLORIDA MYSTERY STORY

"Black Caesar's Clan" is New Albert

Payson Terhune Thriller

Albert Payson Terhune, author of

"Black Gold," "Lad: A Dog," etc., has

gone the limit in thrill stories with

"Black Caesar's Clan" (McClelland and

Stewart, Toronto, $2). This is described

as a Florida mystery story and without

a doubt there is mystery aplenty in its

two hundred and eighty-one pages.

From the moment that Brice Gavin be-

comes engaged in an encounter with a

beachcomber over the possession of a

handsome collie events follow with ma-
chine gun rapidity. Following the collie

Gavin saunters blithely along a hidden

path until stopped by a spirited young
b.auty with a revolver. The young man,
quieting the lady's fears, asks for a

job but immediately departs. Less than

an hour later he saves the girl's brother

from an assassin's steel and is himself

laid low with a monkey wrench. It then

developes that Brice is a Secret Service

official and while recuperating in the

Standish home—which he had been seek-

ing to enter when he asked young
Claire for a job—learns that Milo

Standish is bound up heart and soul

with Rodney Hade, a former German
spy. Brice eventually falls into a trap

and narrowly escapes a horrible death,

returning in time to save the Standish

household from a murderous attack by

the descendants of Black Caesar, a ne-

gro pirate who had buried an enormous
treasure somewhere in the district.

Standish and Hade had been salvaging

this treasure—a million dollars of the

sum that had been paid by the United

States government to Napoleon for the

purchase of Louisiana and which had

fallen into Black Caesar's hands—and it

was to get at the facts that Brice had

entered the district. How the whole

thing is worked out makes a tale of

breathless excitement, Mr Terhune's

knowledge of the woods, his almost un-

canny understanding of animals and

birds and his familiarity with jiu-jitsu

putting the finishing touches to a de-

lightfully terrifying romance.

TWENTY YEARS FROM NOW
"1943" is Story of a Man Who Did the

Rip Van Winkle Stunt

Those who take pleasure in wondering
about what the years will bring, what
the old world will be like so many years

from now, will find much to hold their

interest in "1943" (Dorrance, Philadel-

phia, $1.75). Mr. X is responsible for

the tale and it is evident before long-

that his imagination and his literary

abilities are well worthy of recognition.

Gordon, who tells the story, let himself

in for a twenty-year sleep when on?
night in his apartment with Brooke,

Plimmer and Hart he put himself under
the power of a Hindu friend of Hart's.

The talk veered to the Anti-Liquor
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League, the Reform Laws, etc., and inj

a joke someone suggested that it would]

be interesting "to go to sleep for twenty!
years and then wake up to see what!
kind of a country it had come to be."]

The Hindu said it could be done, also

that if he put one of the boys to sleep *j

he alone could awaken him before the

end of the two decades. Gordon, as a
[

lark, accepted the dare and to sleep he
went... A few days later Hart set out
with the Hindu to awaken the sleeper

but on the way the Hindu was killed in

an auto accident. Scientists were called

in and Hindus brought all the way
from India but to no avail. Gordon had
to finish his sleep. At the end of the
allotted period he regained conscious-

ness to find a world vastly changed and
himself a rich man—his small fortune
having grown by leaps and bounds while
he slept. The American people, he was
told, had gone insang; the entire coun-
try was a veritable powder magazine
and worse even than ever Russia was in

its wildest days. The United States had
ceased to be a democracy and it was
the idea of those who ruled that man's
entire destiny should be laid down for
him and that he should be driven on to
it by force After a number of trying
and peculiar experiences under the new
regime Gordon forms and leads the
Liberty Party, which in a hot election
triumphs at the polls. And the end of
this remarkably entertaining narrative
finds the modern Rip Van Winkle presi-
dentelect of the United States of
America.

JEWISH RACE DISCUSSED
Sydney A. Moseley Shows a Rare Know I-

edge of Hebrew Characteristics

Giving reasons for his right to
criticize, hoot and heckle—just as the
Jew does at any public meeting in Hyde
Park, Albert Hall or the Mile End
Waste—Sydney A. Moseley, author of
"A Singular People," "Haunts of the
Gay East," "The Night Haunts of
London," etc., lays bare the good points
and bad of the average Jew in "The
Much Chosen Race" (Stanley Paul and
Co., London, 5/ net). Mr. Moseley

"Jew's Who" he points to many talented

persons whose names give absolutely no
hint of their Jewish origin. Mr. Mose-
ley apparently thinks very highly of tr

Jews who, he claims, can take their

place beside the best of Englishmen,
provided they are given a chance and
make the most of it.

WILFRED CAMPBELL
The distinguished and beloved Canadian
poet, whose complete works are to be

brought out this season by the Musson
Book Company. Professor L. E. Horn-
ing is quoted as saying of him—"He is

to be placed in the very front of our

Canadian singers."

neither holds up the Jew as a model of

perfection nor does he make the most

of his shortcomings; his attitude is most

tolerant and fair even though at times

his wit is razor-like. According to the

author, there is not a vestige of decen-

cy, a semblance of tone or an ounce of

logic in anti-Semitism. There is, to his

mind, no tithe of right for the superior

attitude adopted by the anti-Semite and

it is stupid policy, he points out, to at-

tempt to embitter this race just as the

Irish were embittered. From the facts

given in this book it is seen that thers

is a distinctly popular type of Jew who

deserves well of the country of his

adoption and that the Jew has brains,

the tact and the charm to make himself

a perfectly agreeable being. In the

course of his enlightening discussion the

author deals with the Jew in politics, in

journalism and in other spheres, and in

DR. FOSDICK'S LECTURES

"Christianity and Progress" is 1922 Ad-
dition to Cole Series

Through the generosity of the la I

Col. E. W. Cole and Mrs. Cole of Nash-
ville, Tenn., there has been established

at Vanderbilt University a perpetual
lectureship to be restricted in its scope
to a defence and advocacy of the Christ-

ian religion. Since 1903 these Cole Lec-

tures have been delivered yearly, the

1922 addition being "Christianity and
Progress" (Fleming H. Revell Co.,

New York, $1.50) by Harry Emerson
Fosdick, Professor of Practical The-
ology in the Union Theological Semin-
ary and preacher at the First Presby-
terian Church, New York. There are six

lectures in the Fosdick set and it is at

once apparent that the author has made
a most successful sally into a field of

inquiry where, within the next few
years, an increasing company of in-

vestigators is sure to go. He makes it

clear that underneath all the problems
with which the Christian Gospel is con-

fronted, to-day, lies the necessity of de-

ciding what is to be its attitude towards
the idea of progress, which, in every
realm, is revolutionizing man's thinking.

No longer can any intelligent Christian

avoid the issue with which a new, dy-
namic, mobile and progressive world con-

fronts him. Dr. Fosdick does not attempt
to avoid, but in this important lecture-

course accepts, the challenge which the

situation offers and in a manner worthy
of one of the foremost figures in

American Christianity, subjects it to

fearless and searching analysis. The
conclusion arrived at by Dr. Fosdick, is

concretely stated in a significant sen-

tence of his own. "To take the modern
world into one's own mind," he declares,

"and then achieve an (idea of God, great

enough to encompass it until with the

little gods gone and the great God come,

life of the knowledge of Him, as the

waters cover the sea, is alike the duty

and privilege of the Christian leader-

ship of to-day."

An intimate "snap" of C. C. Jenkins, author of "The Timber Pirate" which is being
published, this Fall by McClelland and Stewart, Toronto.

"The Children Who Followed the

Piper," (Macmillans), is a new one by

Padraic Colum. They follow him, ac-

cording to the famous old story, to the

other side of the hill. There the most

magical adventures begin. Golden Hood,

the miller's son, and the Prince dare

the most and travel the farthest. Queer

characters from Roman myths appear,

and there is a white horse who saves

many a situation, and whom all child-

ren will love.
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REVIEW NOTES I

FAIRY TALES FROM KOREA
Thirty or Forty Offered in New Book

by William Elliot Griffis

A worthy addition to Dr. William

Elliot Griffis' personally conducted tours

to Fairyland is "Korean Fairy Tales,"

(Thomas Y. Crowell Co., New York, $1

net). Dr. Griffis has delved into the folk

lore of Switzerland, Belgium, Holland

and Wales and the inner spirit of

romance and fancy he has interpreted

with the aid of an intimate knowledge
of the land. Now the doctor has chosen

Korea as his happy hunting ground. It

seems that years ago the author was a

pioneer of the American school system
in Japan, and while there had unusual
opportunities to study eastern fairy and
folk lore. He has woven into his own
language many of the stories he then

discovered, and they prove to be well

worth the retelling. He reveals another
interesting fact—that a belief in fairies

or other spirits is well-nigh universal;

and that even in their physical traits the

fairies of East and West are kinfolks.

The present book contains thirty or more
tales, such as "East Light and the Bridge
of Fishes," "The Dragon That Lost His
Head," "The Five Fairy Gifts," "The
Unmannerly Tiger," "The Dragon King's
Palace," "The Golden Pagoda," etc. Be-
sides being vastly entertaining on their

own account, the stories serve to give

graphic pictures of the manners and cus-

toms of the Koreans themselves.

"TREASURY OF ESKIMO TALES"
Clara Kern Bayliss Offers Intensely

Interesting Tales of the Far North

"A Treasury of Eskimo Tales," (Cro-
well, New York, 75 cents), is the latest

contribution by Clara Kern Bayliss to

the Treasury Series for Children, these
helps for parents and teachers being
carefully edited, well printed and hand-
somely illustrated in coloi\ Here is a
treasury of taks from the Far North

—

seemingly the furthest and most un-
likely quarter for such material. The
Eskimos are usually pictured as a stolid

and unimaginative people; but here they
appear to be quite the reverse. The
stories, which they have told each other
during the long nights in their igloos or
around the open campfire, are full of
human interest. They reveal imagina-
tion something akin to that of the North
American Indian, a subtle vein of humor,
and deep religious feeling. There are
stories about the elements, the sky, the
stars, and the familiar objects of north-
ern life. Intermingled with these stories
are many intimate glimpses of the peo-
ple themselves and their manner of liv-

ing. There are a flood legend, and
others concerning the first man and wo-

KIDDIES' BOOKS

man. Others deal with adventures over
the ice fields or. braving the dangers of

the Polar Sea. In some the hero under-
goes a variety of physical changes

—

again showing a parallel to Indian lore

—and does many deeds of daring. The
author has chosen her material chiefly

VICTOR LAURISTON
Kent County, Ontario, ivill soon he as
famous for its authors as the State of
Ohio is for its presidents. The latest
native writer of that county to attain to

the permanency of book publication is

Victor Lauriston, of Chatham. He has
been starring for some years in the fic-

tion magazines as a writer of mystery
stories, while he has done more serious
work as a specialist in oil-field informa-
tion. Before he became a free lance writ-
er, Lauriston had an idea he had been
intoided for a lawyer; but three years
of law clerking and one year at a law
school gave him a new view-point and
he found congenial work as a newspaper
reporter, rising quickly from the posi-
tion of cub reporter to that of editor-in-
chief. He is very active in the public
affairs of his town, having served on
the Board of Education, the Library
Boaid. and as Alderman. His first novel,
published this Fall by McClelland and
Stewart, Toronto, is entitled "The Twen-
ty-First Burr." It is a mystery story
packed with action, excitement and thrill

from its opening paragraph to its final
sentence. The setting is almost entirely
Canadian—some persons who read the
original manuscript have identified
scenes as belonging to certain Western

Ontario towns.

from ethnological reports, which vouch

for its accuracy; but she has rewritten

it in clear easy style so that any child

can follow it with pleasure.

IN PRINCE JAMIE'S DAY
"Madamscourt," An Adventure Story

by May Poynter

A story of stirring adventure in the

days of the ill-fated Stewarts is

"Madamscourt" (Nelson, Toronto, 1/9

net) by H. May Poynter. This is one of

the Nelson's Stories for Girls Series

and is in popular novel size. The story,

which has just enough adventure and

old-time chivalry in it to appeal to little

girls, is built around the escape of the

Princess Clementina Sobieska from In-

nisbruck in 1719 to be married to Prince

James Francis Stewart. Meriel Leyster,

charming daughter of Sir Lester of

Madamscourt, plays a prominent part in

the narrative, with her war-like brother,

Hilary. Capt. Misset, Hilary Leyster

and Rob Long leave to follow Prince

Eugene in his victorious campaign on

the Danube, and Meriel, after marrying

Capt. Misset, goes with her husband to

the wars. It is then that the greatest

adventures befall the little .party, and it

was while taking part in one of these

that Meriel came in contact with the

fugitive princess who was afterwards

to be Clementina Stewart.

ANOTHER BOBBY COON TALE
Raccoon Hero of Former Story Now

Blossoms Out As Detective

Juveniles who enjoyed "The Story of

Bobby Coon" will pounce upon with en-

thusiasm the latest story of this little

animal's adventures, "Bobby Coon, De-

tective," (Crowell, New York, 75 cents),

as narrated by Crawford N. Bourgholtz-

er. In "The Story of Bobby Coon," the

author recounted many of the small

coon's adventures, leading finally to the

time when old Judge Owl began to take

a personal interest in him. Now Bobby
Coon has been made the chief detective

on Judge Owl's special force—and he has

been having adventures, indeed. Some
of them were exciting, some of them
laughable, and some of them dangerous,

but the old judge knew that Bobby's

quick wits would see him through. Bob-

by had grown up as a rather careless

and heedless young chap. He had
thought that the chief end of every coon

was to enjoy life. Now he learns that

there are other folks in the forest whose
rights must be respected, and that every-

one has his work cut out for him. So he
pitches into his task with zest. Every
boy and girl who likes stories of the

woodland will be delighted with this tale.

They will follow with keen interest the
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meanderings of the young detective, as

he hobnobs with the rabbits, the musk-
rats, the squirrels, the partridges, the

jolly friendly bear, and other denizens

of the woodland. Four full-page colored

illustrations add much to the sparkle of

the book.

THIRD TEENIE WEENIE BOOK
"Under The Rose Bush" is Title of

Latest Addition to Series

Another addition has been made to

the famous Teenie Weenie Juvenile Ser-

ies with "The Teenie Weenies Under the

Rose Bush" (Copp Clark, Toronto, $2).

The Teenie Weenies are the smallest

people in the world and they go through
all kinds of adventures—adventures in

which youngsters like to follow them.
For years William Donahey has mad
pictures and written stories of the

Teenie Weenies for the funny sections

of the big Sunday newspapers and so
amusing did the children of America
find these that the Teenie Weenies had
to be put into a book. "Adventures of
the Teenie Weenies" made a big hit and
the juvenile public demanded more.
"Down the River With The Teenie
Weenies" followed and now comes "The
Teenie Weenies Under The Rose Bush."
Each book is entirely new, both as to

text and pictures, and in each are eight
full-page illustrations in colors and
scores of others in black and whit?. The
Teenie Weenie books are sure to be en-
joyed by youngsters for whom they
make splendid gifts.

NELSON ANNUALS READY
"Children's Treasury" and the Fairy,
Chummy, Jolly and Nursery Books

The 1922 editions of the popular Nel-
son Annuals—"The Children's Treas-
ury Book," "The Jolly Book," "The
Chummy Book" and "The Nursery
Book"—are now ready and it is not go-
ing a bit too far to say that these old
favorites are better than ever. These
are books suitable for kiddies of all

ages and so elaborate are they that
they are just the thing for gift pur-
poses.

"The Children's Treasury," 75 cents,
is the oldest of the Nelson Annuals but
it shows absolutely no signs of senility,
although now in its twenty-third year.
There are 144 pages in the book, these
being given over to no less than 101 in-
teresting stories (both long and short),
poems, tricks, puzzles, etc. There is a
handsomely colored picture cover, four
full-page colored plates and numerous
other illustrations in black and white. In
size "The Children's Treasury" is about
6 V* in. by 8V2 in. There are long stories
here suitable for an evening's enter-
tainment and short stories and jokes
which every youngster likes to read to
fill in time.

"The Fairy Book," $1.00, is a large
size board book about 7% in. by IOV2 in.,

containing fourteen well-known fairy
stories in large, clear letterpress, four
full-page colored illustrations and many

JAMES OLIVER CURWOOD
Whose books on the Canadian outdoor

life are well known. Although not born

a Canadian, Mr. Curwood spends much
of his time i)i the Canadian wilds about
which he writes. His latest novel is "The
( ountry Beyond" (Copp-Clnrk, Toronto).

in black and white. There is a hand-
some cover in colors and a strong col-

ored picture wrapper. The stories, in

which the illustrations are so numerous
as to almost do away with the necessity

of reading matter, take in Cinderella,

The Three Bears, Lazy John, Little Red
Riding Hood, Henny-Penny, Jack and

the Beanstalk, The Wolf and the Seven
Kids, Hop O' My Thumb, The Snow
Queen, Tom Thumb, The Old Woman
and her Pig, Jack Seeks His Fortune,

The Little Old Woman Who Lived in a

Vinegar Bottle and The Twelve Hunts-
men.

"The Chummy Book," $1.50, sports on
its cover a striking picture in colors of

a youngster, toting through a Christ-

mas snow storm a goose as big as hin.

self. This is the tenth year for this pop-

ular annual, and certainly the standard

of past years has been well lived up to.

The contents of this handsome volume,

which is made up of 287 pages, are for

small folk who can just read and to

make everything as easy for them as

possible, large, clear type is used

throughout. The book is packed full of

fun and interest, the simple stories and
verses offered being set off with entic-

ing black and white illustrations and 16

full-page colored pictures. This is a

book over which the most undemonstra-
tive youngster would go into raptures.

"The Nursery Book," $1.50, is the

newest of the Nelson annuals but it

promises to win for itself a wide pop-

ularity. Written for very young children,

it contains an abundance of illustra-

tions, including 16 full pages in color by
Blam and other renowned artists, 30

full pages in black and white and

numerous smaller illustrations. There
is an attractive colored picture cover

and 128 pages of bright and amusing
reading matter in large, clear type. This

splendid "juvenile" is about 9 in. by
11 y4 in.

"The Jolly Book," $1.50, should be a

favorite with boys and girls of from
nine to twelve years of age. There are

sixteen full-page colored plates and

numerous black and white illustrations.

Included in the wealth of interesting

and humorous material prepared by
some of the most popular writers for

children are thrilling stories of adven-

ture and mystery—just the kind boys

are almost afraid to read yet will not

leave alone. The stories, however, are

all of the wholesome, manly type and

there is also plenty of humor to season

well the 287 pages of choice reading

material. This is the thirteenth year of

this annual.

SIR GILBERT PARKER
An, outstanding Canadian author ivhose

latest novel, "Carnac" has just been
published by the Copp-Clark Co., Toronto.

"FRANK S FIRST TERM"
School Story by Harold Avery in

Nelson's Stories for Boys

A lively and entertaining account of

the building up or the making of Frank
Westlake is "Frank's First Term" (Nel-

son, Toronto, 1/9 net) a story of school-

boy life by Harold Avery. This is one of

the Nelson's Stories for Boys Series.

Frank Westlake, the hero of the tale, is,

when the reader first makes his ac-

quaintance, not much of a boy. The
only son of a widow and the pet of his

two sisters, Frank is very much a

mother's darling when Uncle appears

upon the scene and persuades the family

to let him go to Stonefield College. On
the way to his new abode Frank falls

in with the boys who are to be his com-

panions and he is not long in being in-

itiated. After many struggles he sum-
mons up his courage and puts himself in

right with his fellows when he helps to

rescue the school flag from some of th?

town ruffians. He goes through the ex-
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periences common to every public school
boy in England and when the end of the
term comes young Westlake is a very
different sort of youth from the one
first presented to the reader. The book
makes splendid reading for young boys.

ALL KINDS OF STORIES
"Lamp-Light Tales" are for Kiddies of

All Ages, Sizes and Tastes

Pauline Carrington Bouve has in
"Lamp-Light Tales" (Grosset and Dun-
lap, New York) worked out a series of
stories to suit boys and girls of all ages,
sizes and tastes. Here she offers all
sorts of good tales about all sorts of
places, people and things. "How They
Came to Be Told" is at the same time a
story for the little ones and an explan-
ation of the book. There were six
cousins and as each wanted a different
kind of a story, Polly Flinders solved
the problem by telling an adventure
story to suit Bobbie; an animal story to
please Boy Blue; stories of ehildren in
far lands; true, or history stories; stor-
ies about people living here in America—to satisfy the three larger girls; and
lastly a fairy tale to please little' B e.

So it happened that lamp-light tales
were told, and that they were called
"Lamp-Light Tales" because they were
told just after study hour and before
bedtime. There are no less than 29
stories in this entertaining volume, which
is handsomely bound in a rich dark red
with gilt lettering and a gilt sketch of
a cosy family scene on the outer cover,
and the stories are just the kind the
little ones enjoy. An appropriate draw-
ing in black and white accompanies each
tale.

NEW "OZ BOOK" APPEARS
The Elegant "Kabumpo" Enters King-

dom of Juvenile Fiction

With the appearance on the market of
a new "Oz Book" there is a real treat
in store for the youngsters, especially
for those who have been close followers
of events in that wonderful Land of Oz.
"Kabumpo in Oz" (Copp Clark, Toronto.
$2) is a handsome and highly attractive
juvenile fascinator by Ruth Plumly
Thompson, the story being founded on
and continuing the famous Oz stories by
Frank Baum, the "Royal Historian of
Oz." There are a number of splendid
color illustrations by John R. Neill.
Kabumpo is an elegant elephant, very
old and wise and a most important per-
sonage in the kingdom of Pumperdink
in the Fairyland of Oz. When the king-
dom is threatened with disappearance
unless Prince Pompadore of Pumper-
dink weds the Proper Fairy Princess,
Kabumpo and the Prince set out in
search of the bride-to-be. After many
trials and adventures in the strange
countries through which they pass the
Prince and the Elephant reach the
Emerald City of Oz only to find that the
beautiful palace of Princess Ozma has
disappeared, along with many of the
subjects with which the juvenile readers
of the Oz books have become familiar.
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Facshn le of crver of "Kabumpo in Oz"
(Copp-Clark, Toronto), the latest of the

popular Kabumpo Juvenile series.

The wonderful happenings that ensue
are set forth in "Kabumpo in Oz" and
without a doubt there is in this fifteenth
book of the series much that will still

further strengthen the links that bind
Canadian kiddies to the fairy kingdom.
The other books of the series are, The
Royal Book of Oz, Glinda of Oz, The
Magic of Oz, The Tin Woodman of Oz,
.The Lost Princess of Oz, Ringitink in

Oz, Tik-Tok of Oz, The Patchwork Girl
of Oz, The Emerald City of Oz, The
Road to Oz, Dorothy and the Wizard in

Oz, Ozma of Oz, and The Land of Oz.

The Juvenile Library.—With this

series Thomas Nelson and Sons have is-

sued for the first time books for juvenile
readers in the famous Nelson Novel size.

The unprecedented success which the ex-
periment achieved in the Old Country

ALFRED CARMICHAEL
Author of the now famous "Indian Leg-
ends of Vancouver Island," which book,
although it has been on the market only
since the summer, is already recognized
from coast to coast as an important
addition to permanent Canadiana as well
as one of the most poetic and beautifully
made books published i)i recent years. It

is published by the Musson Book Co.

has encouraged them to add a number of
new titles. There are about forty
titles in the series.

A SPLENDID SCOUT STORY
Adventures of Pee-Wee Harris Makes

Great Reading for Boys

He would be a queer boy, indeed, who
would not become enthusiastic over

"Pee-Wee Harris" (Grosset and Dunlap,

New York). This is a story about a

diminutive scout and so true to life is

the tiny but sturdy Pee-Wee that read-

ers will see in him so much flesh and

bones rather than a mere book charac-

ter. Pee-Wee is small and sassy, al-

ways ready with a sharp answer and re-

markably clever at repartee, a true

scout and keenly conscious of the obli-

gations resting upon the mascot of the

Raven Patrol. In this particular boo'

which is the forerunner of others show-
ing the hero on the trail, in camp, in

luck and adrift, Pee-Wee is on a visit

to his uncle whose farm is located on a

by-road far removed from the highway.

Nothing daunted by this location, how-
ever, Pee-Wee conceives the idea of

starting a little shack along this road

in which to sell refreshments and auto-

mobile accessories. Taking Pepsy, his

little cousin, into partnership with him,

the scout launches his enterprise and in

doing so meets with some peculiar ex-

periences, including a set-to with a

Smart Aleck in which the latter comes
off second best. At last, owing to the

burning down of a bridge, traffic comes
Pee-Wee's way and a profitable busi-

ness results. Pee-Wee also is instru-

mental in capturing two motor-cvele

thieves, unselfishly renouncing the $250

reward in favor of a constable who had

been rough with him.

A CLASSIC OF CHILDHOOD
"Nobody's Girl" an Inspirational Mas-

terpiece by Hector Malot

One of the most beautifully bound
gift books of the year, "Nobody's Girl"

(Ryerson, Toronto, $1.75) is a literary

classic of childhood, from "En Famille,"

the inspirational masterpiece of Hector
Malot, crowned by L'Acadamie Fran-
caise. The noble character and wonder-
ful perseverance of the little heroine

give a model of ideals unsurpassed in

stories of childhood. "Nobody's Girl"

is a companion juvenile to "Nobody's
Boy" and takes place with it as one of

the supreme juvenile stories of the day.

Noble-minded little Perrine, left desti-

tute and alone in the slums of Paris,

must find her rich grandfather, several

day's journey away, or no one knows
what might happen to her. Even when
she finds him, in the midst of his great
factories he may hate her because he
had driven her father away from home
and disinherited him. How she had the

courage to go on and on until she reach-
ed Maraucourt, and obtained work in

her grandfather's factory, and at last

found a way into his heart, is through
every step a' story of the most absorb-
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ing interest to all lovers of childhood.
She triumphs over all discomforts,
perils and schemers with a firm faith in

right things, and the perseverance of
one unable to do wrong things. This
disposition at last enables her to work
great benefits for the people and ensures
her the happiness of life lived at its

best. This is one of the greatest of in-
spirational stories and may be safely re-
commended as an ennobling book of in-
terest both to children and all who love
romance and character.

"POLLY OF PEBBLY PIT"
Another of the Polly Brewster Series

by Lillian E. Roy

"Polly of Pebbly Pit" (Grosset and
Dunlap, New York) is the first of the
Polly Brewster stories, a delightful ser-
ies for girls. These books are durably
bound with colored wrappers and are
certain to be appreciated by growing
girls. "Pebbly Pit" is the name given
to the Rocky Mountain ranch where
Polly lives with her parents but in this
book the population of the ranch is in-
creased by three, Anne Stewart and
Barbara and Eleanor Maynard—the two
last named being the daughters of a
wealthy Chicago banker. The trio are
spending a vacation on the ranch and a
great time they have of it, too. Barbara,
disgusted at finding herself in such
primitive surroundings, is continuously
grumbling, but Eleanor enjoys the life
and she and Polly become fast friends.
Finally, on one of their outings the girls
are caught in a blizzard and are saved
only by the ready wit and presence of
mind of Polly. They take refuge in a
cave and as the blizzard rages Polly and
Eleanor start on an exploration ' tout-
through a dark tunnel. There they find
a wonderful gold mine which originally
belong-ed to Old Montresor. When the
weather tempest abates Polly and her
friends stake their claim and the book
ends with the appearance in the district
of a mysterious Kennsth Evans and
with rumblings of trouble from claim-
jumpers. There are several good illus-
trations in the book and the adventures
of the four chums are such as girls
would enjoy participating in or reading-
about.

s

MOUNTAIN CHILDREN SKETCHED
"Trini, The Little Strawberry Girl" is a

Story of Switzerland

Johanni Spyri, a well-known author of
children's tales, now presents another
winner in "Trini, The Little Strawberry
Girl," (Crowell, New York, 75 cents),
a story of the mountain children of
Switzerland. Trini, a child of twelve who
lived with her aged grandmother, and
helped not a little to support her by
picking berries, selling apples, and doing
chores, was light-hearted but heedless,
and necessity had made her selfish—'
until one day a new ideal came into her
life. What this was and how she replaced
thoughtlessness and selfishness with a
nobler purpose is the theme of this new

Spyri story. Trini learns that the truest

way to live, as well as the quickest way
to get ahead, is to cultivate the unselfish

spirit. As soon as she realizes the beauty
of doing for others, instead of herself,

sh? becomes truly happy. All the other

children who have read "Heidi," and
other stories of the Alps from this auth-

or's magic pen will lose no time in read-
ing this one also. In the same volume
is another short story, "The Children's
Christmas Carol," which, as its title in-

dicates, is especially suitable for the
holiday season. It tells of two children

MRS. NELLIE L. MsCLUNG
one nf Canada's foremost authors whose
"Purple Springs" (Thomas Allen, Tor-
onto) is now being issued in a popular
priced edition at $1.50- Over 20,000
covies of this book were sold last year.

who went down from the hills to a neigh-

boring village in search of bread for

their sick mother. The only song they

knew, a Christmas carol, they sang be-

fore a tavern door, and the kind-hearted

auditors responded by sending them
home with arms laden with good things.

It is just another neighborly story of

childhood such as Johanni Spyri knows
so well how to write. It leaves a pleas-

ant after-taste in the reader's mouth.

"SECRETS OF THE STARS"
Inez N. McFee Shows How Heavens
May be Studied With Nalred Eye

A remarkable book on astronomy,
handsomely bound, and containing in its

two hundred and sixty-three pages no
less than twenty-three illustrations and
diagrams, a list of the principal stars

and planets, a most enlightening gloss-

ary and a handy index, "Secrets of the

Stars" (Crowell, New York, $1.60) is.

the latest outpouring of the fertile

brain of Inez N. McFee, author of

"Stories of American Inventions," "A.
Treasury of Myths," "Boys and Girls

of Many Lands" and other splendid
juvenile narratives. Like its pre-
decessors, this is a top-notcher. Mrs. Mc-
Fee has well named her present book,
"Secrets of the Stars," and she has suc-

ceeded in imprisoning within its pages
many of the fascinating facts and the-

ories over which astronomers have long
puzzled their brains. She first takes up
a definition of the stars, how they are
constituted, what laws they obey, and
what is their probable number. Next
come facts and legends concerning the
principal stars and planets, their course
in the heavens, probable size, and char-

acter. The moon comes in for attention,

and there are also many interesting

facts relative to colored stars, double
stars, shooting stars, the nebulae, and
our own solar system. The book is in-

tended for young people over twelve
years of age, but it is not too young for

the oldest readers, and not too old for
the youngest who may want to know
about other worlds than our own. The
author makes it plain in this book that

it is just as easy to study the heavens
with the naked eye as it was in the days
before the invention of the telescope,

four hundred years ago prior to which
time all the planets and most of the

stars that are now shown had already

been discovered and named.

A NEW "SANDMAN" VOLUME
Eleventh of Series For Little Ones-

Presented by Helen I. Castella

The eleventh volume of The Sandman
Series, made up of the kind of stories

read by mother to her little ones before

putting them to bed, has just come from
the pen of Helen I. Castella. It is en-

titled "The Sandman: His Fairy Stories

or Joyce In The Land of Nod" (Page Co.,

Boston, $1.75) and there is no doubt but
that Miss Castella's latest contribution

will be welcomed as a choice addition to

the juvenile library. The print is of a
good size, the paper excellent, the bind-

ing most attractive and, in addition, there

are fifty illustrations from drawings by
the author and by Jane Grant. In this

volume the Sandman comes in person,

and takes little Joyce, who believes in

him, to the wonderful land of Nod. There
they procure pots and pans from the

pansy bed, a goose from the gooseberry

bush, a chick from the chickweed, corn

from the cornflower and eat on a box
from the boxwood hedge. They have al-

most as many adventures as Alice in

Wonderland. Children even more tnan
grown-ups, ever seek the new and Miss
Castella has given them a unique book,

carried out with great delicacy and
humor. "Once upon a time," wrote the

editor of The Congregationalist, "there

was a man who knew little children and
the kind of stories they liked, so he wrote
some books of Sandman stories, all about

the farm or the sea. . . . The stories
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"were so real and so true that the boys
and girls never grew tired listening to

them, and all mothers and fathers and
uncles and aunts and big sisters and
brothers, who had to make up stories,

wished there were more of them This,

the eleventh of the series, lives up to the
standard set in the ten preceding vol-

umes.

The Trailmakers Boys' Annual for 1922
(Hodder & Stoughton), is now ready. It

is better than ever this year, the third

since its appearance in 1920. Each year
the demand for "The Trailniakers" by
Canadian boys and girls has increased,

until it has become an established
Christmas article. The present edition

contains stories and articles, among
others, from Charles G. D. Robert,
Archie P. McKishnie, Agnes Laut, Fran-
cis Dickie, Henri Fabre, the great na-
turalist, Professor Leake, the manual
training expert, Frank Yeigh, and a con-
siderable number more. It is illustrated

with a coloured frontispiece and photo-
graphs by authors, and each page car-
ries a characteristic sketch in black and
white.

LIFE IN GIRLS' SCHOOL
"Schoolgirl Chums" is Entertaining

Narrative by Kathlyn Rhodes

The ups and downs of life in a girls'

school are entertainingly and remark-
ably well recounted by Kathlyn Rhodes
in "Schoolgirl Chums" (Nelson, Toron-
to, $1.50). The book is well bound with
a colored cover and there are eight full

page, half-tone illustrations. Cynthia
Dayne, the heroine of the tale, is a
charming and most lovable girl but
with her chum, Hilary Rivers, she has
a peculiar knack of ajways getting into
trouble. Although a close favorite of
the principal, Miss Loy, Cynthia makes
an enemy of Miss Stevens, one of the
teachers, and the latter lets slip no op-
portunity to get Cynthia into trouble.
In this the teacher is aided by little

Laurie Penistone, formerly a staunch
admirer and worshipjper lof Cynthia's
but afterwards an enemy because of
Cynthia's refusal to benefit from an un-
fair decision in a tennis match. Laurie
puts butter on Cynthia's gymnasium
shoes so that she falls while doing ex-
ercises and she also lays a clever plot
which causes Cynthia to disobey a set
rule. Expulsion from St. Hilda's follows
and Cynthia is locked up in a room of
the old wing pending her departure.
While there fire breaks out and she
narrowly escapes with her life. Then the
whole story comes out. Laurie confesses
and Cynthia is restored to favor, the
narrative ending just as the girl reader
would like it to end. The stories of
school girl pranks and escapades are
well worked up and girls from seven to
seventeen—and even beyond that age

—

will thoroughly enjoy the author's par-
ticularly interesting manner of presen-
tation.

TREATS FOR TINY TOTS
"Holidays," "Babies Three," "Easy
Painting Book" and "Pat and Matty"

Splendid books just published by
Thomas Nelson and Sons, Toronto, for
the tiny tot who is too young to read,
but who likes looking at pictures and
having simple stories read to him in-

clude "Holidays," one of the new ser-

ies of simple toy books containing ten
pages of pictures and letter press in

color, 15 cents each; "My Easy Painting
Book," one of the new titles added to
the series of painting books which is es-

pecially designed to be very simple and
attractive in subject and coloring, 35
cents; "Babies Three," a stoutly bound

"CAPPY" RICKS
the likeable old hero of "Cappy Ricks
Retires," which has just been published

by the Copp-Clark Co., Toronto.

little volume containing four full-page

color plates, about two score black and
white illustrations and a highly des-

criptive account of the adventures of

Mary, Nicholas and James; and "The
Adventures of Pat and Matty," one of a

new series suitable for very young
children. The stories are by well-

known children's writers and the sim-

ple illustrations—a colored frontispiece

and many others in black and white

—

are by such artists as E. Blampied and
George Morrow. The type is large and
clear and the books are very attractive-

ly bound in cloth, the size being about
6V2 in. by 4% in. "The Adventures of

Pat and Matty" is by K. F. Brodrick, M.
E. Grey being responsible for the illus-

trations.

"The Luck of the Mounted," (Grosset

and Dunlap, New York), is an excellent

story of the life of the Royal Northwest
Mounted Police, that loyal, tireless band
who guard the Canadian frontier and the

wilds of the Northwest. The author is

a former member of this force, so knows
whereof he writes—and knows also how
to write of it. This is a pure adventure
story, with a mystery that adds to the

excitement.

"The Memoirs of a London Doll," (Mac-
millans), was published in Boston in

1852. A copy of the first edition was
found by Miss Hunt during a "moving
time" at the Brooklyn public library, and
she decided that it was well worth a new
edition. Her charming introduction

tells of her discovering the book, and
suggests to boys and girls some of the

cjuaint and interesting things that make
the book so very worth while.

"The Wilderness Mine,' (Grosset and
Dunlap, New York), is a moving tale of

frontier life in the Canadian wilderness.

The story is full of life and action, and
deals with a world known only to those

who leave the artificial life of men be-

hind them and live the untrammeled life

of nature.

"The Sky Movies," (Macmillans), is

written in the half whimsical manner
that made "The Star People" so pop-

ular, and is fairly packed with the plain-

as-day pictures the author has furnished,

over one hundred and thirty of them.

This book is instructive without being

dull, and entertaining without being triv-

ial. Recommended for children of from

six to sixteen, and for grown-ups who
want the main facts about the sun's

family of worlds, without technical de-

tails.

"Wisp: A Girl of Dublin," (Macmil-

lans), is the story of a little Dublin girl

of fourteen who lives in a dingy tene-

ment called Jeffers Court. Her vivid

love of beauty, of the fairies, and of all

that gives to life a touch of something

beyond its seeming mundane everyday-

ness helps her to find happiness for her-

self and others. She makes friends with

some children from America and their

cousins from India who come to live in

a big, gloomy old house on Fitzwilliam

Square., in Dublin. The story is about

their exciting adventures together, and

how through Wisp they come to feel

the charm of Ireland.

CHILDREN'S CHEERY BOOKS
"Peter Rabbit" and "Lambikin" (Win-

ston, Toronto) are two attractive little

books suitable for tots just beginning to

read. There are two stories in each

book, "Peter Rabbit" and "Titty Mouse
and Tatty Mouse" in the former and
"Lambikin" and "The Dandelion" in the

latter. The print is large and the paper
unusually heavy, with a colored illus-

tration by Frederick Richardson on
every page.
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This Department is for the Information of the Bookseller
and His Assistants—Brief Synopses of publications on the

Market—Chats About Authors and Their Activities.

Macmillans announce a new illustrat-

ed edition of "John Halifax, Gentle-

man," by Dinah, Maria Mulock, with 10

pictures in colour by Oswald Moser, and
G. F. Nicholls.

Andrew Soutar can be relied upon for

real romance, and he finds the setting

for his new novel of delightful mystery

—

which Mr. Murray, London, is publishing

on the 19th of this month—in a Sussex
village. The critics agreed that Mr.
Soutar's last book, "The Road to Ro-
mance," was the best he had written. His
readers, however, will probably discover

that "Hornets Nest" is even better.

"A Short History of the World,"
(Macmillans), by H. G. Wells, gives in

the most general way an account of our
present knowledge of history, shorn of

elaboration and complications. It has
been amply illustrated and everything
has been done to make it vivid and clear.

From it the reader should be able to get
that general view of history which is

so necessary a framework for the study
of a particular period or the history of

a particular country.

"Helga and the White Peacock," (Mac-
millans), is a fairy play written for a
real little girl by Cornelia Meigs, and
acted very successfully by the Pough-
keepsie Community Theatre, with Miss
Meigs' permission. It is a story that
many other children from eight to ten
will enjoy, whether they can plan the
production or not. Helga, the White
Peacock, the Gray Goose, the Old Woman,
and the other characters are as real as
the people in Miss Meigs' stories, for
older boys and girls.

"Puppy Dogs' Tales, and Stories of

Other Animal Friends," (Macmillans),
will give children a sense of animals as
companions, on the farm, on the road,
in the city, in foreign lands. It will sug-
gest to parents what children gain from
having pets to take care of themselves.
"The Boy Jesus and His Companions,"

(Macmillans), are stories picturing the
boyhood of the great figure of the gos-
pels. The birth and early life of the cen-

tral character are described in a way
that captures our interest at the very
start, and that interest keeps growing to

the last great scene on the shore of

Gennesaret. This book can well be read

to children of from six to eight, by
parents and Sunday-school teachers.

Archie P. McKishnie is one of the best-

known writers on wild life among young
Canadians. His stories have been un-

usually successful among the young. This

year all reports point to the truth of the

publishers' (Hodder & Stoughton),
claims that he has outdone himself in

the book called "Openway." It is the

story of a boy who loved animals, and
an old trapper whom the boy at length

converts. The trapping end of the old

man's life is not what is reformed, how-
ever, but the mere killing for the sake of

killing.

"The Mantle of Silence," (Grosset and
Dunlap), is a splendid story of the Can-
adian north wilds, but unlike most stor-

ies of this locality, the action takes place

almost entirely on the wild and unknown
waterways of this great region. Mr.
Rath has given some very vivid bits of

description, which makes one quite sure
he must have traveled the route himself
at some time. It is quite an unusual
story that he has created, and the spice
of mystery makes it doubly interesting.

The character of Jane, "The Woman
Prospector," with her strange silences,

her almost Amazonian strength, and her
intense : ecrecy, makes her a character

Books for Which
Demand Has Been

Most Noticeable

The following, judging by reports
from retailers, were the best selling

books in Canada during September:
Fiction

1. This Freedom (McC. and S.) .. 124

2. The Country Beyond (Copp
Clark) 83

3. Robin (McC. and S.) 79

4. If Winter Comes (McC. and S.) 67

5. Simon Called Peter (Goodchild) 38

6. Tell England (McC. and S.) ... 32

Non-Fiction

1. Outline of History (Macmillans) 118

2. Courage 82

3. Pomp and Power (McC. and S.) 81

4. Books and Characters (Good-
child) 77

5. My Di covery of England
(Gundy) 77

6. Practise of Auto Suggestion

(Gundy) 72

long to be remembered. Altogether this

is a story which any lover of the great

outdoors will enjoy.

A new and enlarged edition of Mr.

Edward Minshall's little "Handbook of

Elocution," has just been issued by Mr.

Murray, London. It is designed special-

ly for teachers and independent students,

including those studying for diplomas.

In "Bulldog Carney," (Grosset and
Dunlap), six short stories of the Cana-

dian Northwest by W. A. Fraser—the

central character and hero is Bulldog

Carney, gentleman outlaw—a modern
Robin Hood. Theodore Roosevelt highly

recommended these stories of Indians,

outlaw's and the Royal Northwest
Mounted Police.

Those who enjoyed Miss Violet Jacob's

"Songs of Angus," will find much to

appreciate in this author's "Tales of My
Own Country," which Mr. Murray, Lon-
don, is issuing shortly. As with the

poems, these stories have Angus for a

background, and the principal story in

the book has the great fiddler, Neil Gow,
for its principal figure.

Bertrand W. Sinclair, author of "Burn-
ed Bridges," (Grosset and Dunlap), is

Scotch by birth and descent. His parents

came to America when he was eight years

old, and settled in the Canadian North-
west, where he hobnobbed with cow-
punchers, miners, trappers and Hudson
Bay men. He is now thirty-eight years

old, and has worked and hunted all the

way from the Saskatchewan to the Pla-

tee. During the war Mr. Sinclair was
engaged in war work in Canada, where
he resides.

The Macmillans in Canada announce as

their outstanding fall novel, "Renais-
sance," by Beaumont S. Cornell. The
author of "Renaissance" was born in 1892

in Athens, a typical Ontario village,

near Brockville. The son of a successful

practitioner, Dr. Stanley S. Cornell, he

came in contact, early in life, with a

vvide variety of human experience, the

value of which in his future work as an

author was augmented by the fact that

his father, like many of the older school

of rural physicians, possessed a marked
strain of philosophical insight. Mr.

Cornell's up-bringing and elementary

education was that of the average On-
tario boy.
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No Dearth of

Good Material

In This List

Available For

HomeAuthors'

Special Week
CANADIAN BOOKS

Blue Pete: Half Breed — Allan, Luke;
(McC. & S.) $2.00.

The Rhyme Garden—Allan, Marguerite B.

—(Gundy), $1.00.

The "Beechwoods," Armbrest, Duncan

—

(Ryerson) $1.25.

The Canadian Mercantile Law, Anger,
W. H. & H. D.— (Ryerson) $3.50.

History of the Northwest Coast, Ban-
croft, Hubert M — (Goodchild), $8.00.

Where The Fishers Go, Brown, G. W. —
(Goodchild), $1.50.

Imperial Architects, Burt, A. L., (Gundy)
$1.00.

English Prose from Bacon to Hardy,
Broadus, E. K. (& R. K. Gordon)— (Gundy

)

$1.75.

Books and Ideals, Broadus, E. K. (& R. K.

Gordon)— (Gundy), $1.50.

Bourinot's Rules of Orders, Bourinot, J.

G.— (McC. & S.) $1.00.

Everyman's Legal Guide, Bourinot, J. G.

(McC. & S.) $3.00.

Trans. Marie Chapdelaine (Hemon),
Blake, W. H.— (MacMillan) $1.50.

Brown Waters, Blake W. H— (Macmil-
lan) $1.50.

Canada as an Actual Democracy, Bryce,
Viscount James— (MacMillan) $1.50.

Hudson Bay, Ballantyne, R. M.— (Nelson)
$1.00 and 60c.

The Dog Crusoe, Ballantyne, R. M. —
(Nelson) $1.00 and 60c.

The Young Fur Traders, Ballantyne R.

M — (Nelson) $1.00 and 60c.

Ungava, Ballantyne, R. M. -- (Nelson)
$1.00 and 60c.

My Pocket Beryl, Benson, Mary J. -

(McC. & S.) $1.50.

Barriers, Byng, Lady—(McC. & S.) $2.00.

A Blower of Bubbles, Baxter, Arthur Bev-

erly—(McC. & S.) $2.00.

The Parts Men Play, Baxter, Arther Bev-
erly— (McC. & S.) $2.00.

The Canadian Railway Problem, Biggar,

E. B.— (Macmillan) $1.50.

Kirks Colonists, Bryce, Dr. George —
(Goodchild) $2.00.

The Romantic Settlement of Lord Sel-

kirk's Colonists, Bryce, Dr. George— (Good-
child) $2.00.

The Remarkable History of the Hudson
Bay Company, Bryce, Dr. George— (Ryer-
son) $4.00.

In Canada's Wonderful Northland, Bryce,
George— (Ryerson) $4.00.

Recollections of Sixty Years, Sir Chas..

Tupper, Bart.- (Goodchild) $6.00.

English for Non-English, Black, Norman
F— (Goodchild) $2.50.

Aleta Day, Beynon, Francis M.— (Thos.
Allen) $1.50.

British Columbia, Boam, Henry J. —
(Goodchild) $10.00.

History of British Columbia, Begg, Alex-
ander— (Goodchild) $4.00.

Northward Ho, Bartlett & Hale— (Good-
child) $2.50.
The Cornflower, Blewett, Jean — (Ryer-

son) $1.50.

Three Years in a German Prison, Beland,
Dr. Henri S.— (Ryerson) $1.50.

A Cheechako in Alaska and Yukon, Cam-
eron, Charlotte— (Goodchild) $6.00.

The New North, Cameron, Agnes Deans
— (Goodchild) $6.O0.

The New North, Cameron, Agnes Deans
— (McC. & S.) $4.00.

Reminiscences, Cartwright, Sir Richard
— (Ryerson) $3.00.

Law of the Gun, Cullum, Ridgewell —
(Ryerson) $1.00.
The Son of His Father, Cullum, Ridge-

well— ( Ryerson) $1.00.
The Night Riders, Cullum, Ridgewell, —

(Ryerson) $1.00.
The Hound From the North, Cullum,

Ridgewell— (Ryerson) $1.00.

The Devil's Keg, Cullum, Ridgewell —
(Ryerson) $1.00.

The Purchase Price, Cullum, Ridgewell
(Ryerson) $1.00.
The Golden Woman, Cullum, Ridgewell

— (Ryerson) $1.00.

The Way of The Strong, Cullum, Ridge-
well - (Ryerson) $1.00.

The Twins of Suffering Creek, Cullum,
Ridgewell (Ryerson) $1.00.

The Triumph of John Kars, Cullum,
Ridgewell— (Ryerson) $1.00.

The Sheriff of Dyke Hole, Cullum,
Ridgewell- ( Ryerson) $1.00.

The Men Who Wrought, Cullum, Ridge-
well -(Ryerson) $1.00.

The Compact, Cullum, Ridgewell— (Ry-
erson) $1.00.
The Trail of the Axe, Cullum, Ridgewell

— (Ryerson) $1.00.

The Brooding Wild, Cullum, Ridgewell,
(Ryerson) $1.00.

The Law Breakers, Cullum, Ridgewell—
(Ryerson) $1.00.

The One Way Trail, Cullum, Ridgewell—
(Ryerson) $1.00.

The Watchers of the Plain, Cullum,
Ridgewell— (Ryerson) $1.00.

Teaching The Common Branches, Char-
ters, W. W., Ph.D.— (Gundy) $1.00.

The Oxford Book of Canadian Verse,

Campbell, Wilfrid < Gundy 1 cloth, $2.00,

leather $3.00.

Canadian Singers and Their Songs, Cas-

well, Edward S— (McC. & S.) $1.50.

Acanthus and Wild Grapes, Call, F. —
(McC. & S.) $1.50.

A Public School Geography, Cornish, G.

A. (Dent.)
How to Write Business Letters—Wm. L.

Craig; Musson; $1.50.

In the Ring of Death (In the Boy's Ad-
venture Annual)— H. A. Cody; Musson;
$1.50.

The Touch of Abner, Cody, H. A. —
(McC. & S.) $1.00.

Rod of the Lone Patrol, Cody, H. A. -

(McC. & S.) $1.00.

Chief of the Rangers, Cody, H. A.

(Ryerson) $1.00.

Black Rock, Connor, Ralph -(McC. & S.)

$1.00.

The Foreigner, Connor, Ralph— (McC. &
S.) $1.00.

Leaves on the Wind, Casey, D. A. —
(McC. & S.) $1.25.

Drummond's Complete Poems, Casey, D.

A. — (McC. & S.) cloth $4.00, leather $5.50.

The Habitant and other Poems, (Min.Ed.)

Casey, D. A.— (McC. & S.) cloth $1.50, leath-

er $2*.00.

Poems of Loyalty, Campbell, Ed. Wilfred

(Nelson) $ .35.

The Royal Atlas for Canada, Campbell,

Ed. Wilfrid— (Nelson) $1.25.

A Short History of the Canadian People,

Curran, Wm. Dees— (Ryerson) $2.00.

The Company of Adventurers, Cowie,

Isaac— (Ryerson) $3.00.

The Stairway, Chown, Alice A.— (Good-

child) $2.00.

Poems, Carman, Bliss—(McC. & S.) $2.50.

Songs from Vagabondia, Carman, Bliss

—

(Goodchild) $1.50.
More Songs from Vagabondia, Carman,

Bliss— (Goodchild) $1.50.

Luck of the Mounted, Kendall, Ralph S.

-(Gundy) $2.00.

Last Songs from Vagabondia, Carman,
Bliss— (Goodchild) $1.50.
Three Volumes in One, Carman, Bliss

—

(Goodchild) $2.50.
The Flaming Forest, Curwood, James

Oliver— (Copp Clark) $2.00.
The Valley of Silent Men, Curwood,

James Oliver— (Copp Clark) $2.00.
The River's End, Curwood, James Oliver—(Copp Clark) $2.00.

Medieval Hun, Carlton, His Hon. J. L.

—

(Goodchild) $1.75.

The Story of Laura Secord and Canadian
Reminiscences, Currie, Emma A. ( Good-
child) $2.00.

Hamlet: An Ideal Prince, Crawford, Alex.
W.- Copp Clark) $1.50.

Labrador, Cabot, Wm. Brooks— (Good-
child) $4.00.

Canadian Exploration and Record of

Early American History of the Northwest
Coast— (Goodchild) $3.00

The Lady With the Other Lamp: the
Story of Blanche Read Johnston, Dean,
Mary Morgan—(McC. & S.) $2.50.

The Catholic Problems in Western Can-
ada, Daly, O. T— (Macmillan) $2.50.

Masques of Ottawa, "Domino"— (MacMil-
lan) $2.00.

Recollections of a Police Magistrate—Col.

Geo. T. Denison (Musson) $3.00.

The Lobstick Trail, Douglas Durkin —
( Musson) $1.75.

The Little Terror, (In the Boy's Adven-
ture Annual)—Douglas Durkin— (Musson)
$1.50.
The Heart of Cherry McBain, Douglas

Durkin (Musson) $1.00.

The Romance of the Beaver, Dugmore, A.
— (Goodchild) $2.50.

The Habitant, Drummond, Dr. W. H.

—

(Ryerson) $2.00.

Johnny Corteau, Drummond, Dr. W. H. -

(Ryerson) $2.00.

The Voyageur, Drummond, Dr. W. H.—
(Ryerson) $2.00.

The Great Fight, Drummond, Dr. W. H.
—(Ryerson) $2.00 and $2.50.

Complete Poems, Drummond, Dr. W. H.
— (Ryerson) $4.00 and $5.00.

Spiritual Voices in Modern Literature,

Davies, Dr. Trevor — (Ryerson) $2.00.

New England and New France, Douglas,

James— (Ryerson) $2.50.

Canadian Dairying, Dean, Henry H. —
(Rverson) $2.00.

The Life of Sir Isaac Brock, Eayrs, Hugh
S— (Macmillan) $ .75

The New Citizen, Elmore, D. Reaman

—

(MacMillan) $1.00.

The Girls of Miss Cleveland's— Beatrice
Embree— (Musson) $1.25.

The Gift of the Gods, Foley, Pearl -

(Thos. Allan) $2.00.

Standard Canadian Writer, French, Don-
ald (and Frank H. Kirpatrick) (McC. & S.)

$1.50.

Canada (People's Book Series) Fairford,

Ford— (Nelson) $ .25.

The Enchanted Garden, Rev. A. R. Gor-

don, (McC. & S.) $1.50.

Canadian Poets, John W. Garvin, (McC.
& S.) $3.00.
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Canadian Poems of the Great War, John
W. Garvin, (McC. & S.) $1.50.

English Prose from Bacon to Hardy, R.

K. Gordon, (& E. K. Broadus)— ( Gundy)
$1.75.

The Conquering Hero, John Murray Gib-
bon, (Gundy) $2.00.

Drums Afar, John Murray Gibbon, (Gun-
dy) $1.75.
Vimy Ridge, Alfred Gordon, (Dent) $1.00.

The Coming Canada, Jas. King Gooderich
(Goodchild) $2.00.

A Handbook of Polar Discoveries, A. W.
Greely, (Goodchild) $2.00.

Labrador Doctor, Dr. Wilfrid T. Gren-
fell, (Thos. Allen) $5.00.

Labrador Days, Dr. Wilfrid T. Grenfell,

(Thos. Allen) $2.25.

Tales of the Labrador, Dr. Wilfrid T.

Grenfell, (Thos. Allen) $2.25.

Adrift on on Icepan, Dr. Wilfrid T. Gren-
fell—Thos. Allen) $1.25

Irish and Canadian Poems, M. A. Harga-
don — (Musson) $1.00.

Reminiscences of a Raconteur, George H.

Ham— (Musson) $3.00.

Leaders of the Canadian Church, 1st and
2nd series, Canon Wm. Heeney— (Musson)
each $3.00.

Evangeline, Frederick Herbin, (Musson)
75 cents.
The Wilderness Campers, Jas. C. Hodgins

(Musson) $1.25.

The Buffalo Spirit (in the Boy's Adven-
ture Poems), Arthur Heming— (Musson)
$1.50.

Quest of Abstair, Robert A. Hood, (McC.
& S.) $2.00.

Chivalry of Keith Leicester, Robert A.

Hood—(McC. & S.) $2.00.

Forty Years in Canada, Major S. B.
Hughes—(McC. & S.) $4.00.

Confederation and Its Leaders, M. O.
Hammond—(McC. & S.) $3.00.

The War of 1812, Jas. Hannay (McC. &
S.) $3.00.

The Mountain Wild Flowers of Canada,
Julia W. Henshaw— (McC. & S.) $4.50.

The Birthright, Arthur Hawkes— (Dent)
$2.50.

Spun Yard and Spendrift, Norah Holland
— (Dent) $1.00.

Cross-Bearers of the Saguenay, Very Rev.
Dean Harris (Dent) $2.00.

Maria Chapdelaine, (Trans. See Mac-
Phail, (Louis Hemon)—(Gundy ) $5.50.

Canadian Poets, E. A. Hardy—MacMil-
lan) $1.00.

Forests and Trees, B. J. Hales— (MacMil-
lan) $1.50.

Pioneer Life Among the Loyalists of Up-
per Canada, W. S. Hemington— (MacMil-
lan) 75 cents.
Democracy in Canada, John D. Hunt —

(Macillan) $1.50.
Dawn of a New Patriotism, John D. Hunt,

—(MacMillan) $1.50.

Eves of the Law, Ethel Penman Hope,

—

(McC. & S.) $1.00.

A High School English Grammar, Jones
& Morron Horning— (Dent) 75 cents.
Jen of the Marshes, John Fred Herbin

—

(Goodchild) $2.00.
Trailmakers of the Northwest, Paul Le-

land Haworth—(Goodchild) $3.00.
Valley of Gold, David Howarth — (Good-

child) $2.00.
Northward Ho! Bartlett & Hale— (Good-

child) $2.50.
The Annals of the North, J. M. Harper

—

(Goodchild) $1.50.
The Canadian Annual Review of Public

Affairs, J. Castell Hopkins— (Goodchild)
$8.00.

In the Day of Battle, C. E. Holman—
(Goodchild) $1.50 and $4.50.
Evolution Prairie Provinces, N. S. Her-

rington— (Ryerson) 60 cents.
The Poems of Robert Burns, James L.

Hughes (Ryerson) $3.00.
Riders of the Plains, A L. Haydon --

(Copp, Clark) $2.50.
The Hickory Stick, Nina Moore Jamieson

— (McC. & S.) $2.00.

Our New Citizenship, Blanche R. John-
ston— (McC. & S.) p. $1.00; c. $1.75; 1. $3.00.

Legends of Vancouver, E. Pauline John-
ston—(McC. & S.) p. $1.00; c, $1-75; I. $3.00.

A High School English Grammar, Jones,
Horning & Morrow— (Dent) 75c
The Loyalists of Massachusetts, Stark,

James, (Goodchild); $6.00
Partners of Chance, Knibbs, Henry Her-

bert— (Thos. Allen) $2.00.
Industry and Humanity, King, Hon. W.

L. Mackenzie— (Thos. Allen) $1.50.
Studies in Tudor History, Kennedy, W.

N.— (Copp Clark) $1.50.

Little Miss Melody, Keith, Marian— (McC.
& S.) $2.00.

In Orchard Glen, Keith, Marian- (McC.
& S.) $1.00.
Duncan Polite, Keith, Marian— (McC. &

S.) $1.00.
The End of the Rainbow, Keith, Marian,

(McC. & S.) $1.00.
'Lisbeth of the Dale, Keith, Marian —

(McC. & S.) $1.00.
The Silver Maple, Keith, Marian— (McC.

& S.) $1.00.
Treasure Valley, Keith, Marian— (McC. &

S.) $1.00.

Flint and Feathers, Pauline E. Johnson
(Musson) $2.25
The Empty Sack, Basil King (Musson)

$2.00.

The Inner Shrine, Basil King- (Musson)
$2.00.

The Street Called Straight, Basil King
(Musson) $2.00.

Let No Man Put Asunder, Basil King
(Musson) $2.00.

In the Garden of Charity, Basil King

—

(Musson) $2.00.
The Steps of Honor, Basil King ( Mus-

son) $2.00.
The Giant's Strength, Basil King l Mus-

son) $2.00.

The Wild Olive, Basil King— (Musson)
$2.00.

The Lifted Veil, Basil King- ( Musson)
$2.00
The High Heart, Basil King (Musson)

$2.00.

The Side of the Angels, Basil King (Mus-
son; $2.00.
The Way Home, Basil King, (Musson)

$2.00.

Abraham's Bosom, Basil King— (Musson)
$2.00.

The City of Comrades, Basil King— (Mus-
son) $2.00.

The Thread of Flame, Basil King— (Mus-
son) $2.00.

The Dawn of the Awakened Mind, King,
M.D., John M.~ (McC. & S.) $5.00.
The Golden Dog, Wm. Kirby, F.R.C.S.

(Musson) $2.00.

The Dairy Farm, A. Leitch; (Musson)
$2.00.

The Girl of the New Day, Knox, Ellen M.
—(McC. & S.) $1.75.

Attic Guest, Knowles, Robert E.— (Gun-
dy) $1.00.

Handicap, Knowles, Robert E.— (Gundy)
$1.00.

Singer of Kootenay, Knowles, Robert E.— (Gundy) $1.00.

St. Cuthberts, Knowles, Robert E. —
(Gundy) $1.00.

Web of Time, Knowles, Robert E. —
(Gundy) $1.00
Documents of the Canadian Constitution

1795-1915, Kennedy, M.A., W. P. M. —
(Gundy) $4.50.
Benton of the Royal Mounted, Kendall,

Ralph S.— (Gundy) $1.75.

French Standard Canadian Reciter, Kirk-
patrick, F. H. (& D. G. French)— (McC. &
S.) $1.50.
A Comprehensive History of Canada (10

volumes), Kingsford, Wm., Ltd., Frd., —
(Goodchild) $50.00.

Over The Hills lof Home and Other
Poems, Leveridge, Lillian— (McC. & S.)
$1.25.

Song in Your Heart and Mine, Litster,
Thos. H— (McC. & S.) $1.25.
The Foundation of Sovereignity and

Other Essays, Laski, Harold J. — (Good-
child) $5.00.

Canada's 100 Days, Livesay, J. F. B. -

(Thos. Allen) $5.00.

Complete Poems, Lampman — (Ryerson)
$2.50,

Nonsense Rivals, Leacock, Stephen —
(Gundy) $3.50.

Hohenzollerns in America, Leacock,
Stephen—(Gundy) $1.50.
Moonbeams From the Larger Lunacy,

Leacock, Stephen— (Gundy) $1.50.
Sunshine Sketches of a Little Town,

Leacock, Stephen—(Gundy) $1.50
Winsome Winnie, Leacock, Stephen

(Gundy) $1.50.
Essays and Literary Studies, Leacock,

Stephen— (Gundy) $1.50.
The New Era in Canada, Leacock, Steph-

en— (Goodchild) $1.50.
Canadian Commonwealth, Laut, Agnes C.—(McLeod) $2.00.
Lords of the North, Laut, Agnes C. -

(Ryerson) $1.25.
The Fur Trade of America, Laut, Agnes

C—MacMillan) $7.00
Heralds of the Empire, Laut, Agnes C.

—(Ryerson) $1.00.

Canada at the Crossroads, Laut, Agnes C.
(MacMillan) $2.00.
Knights Errant of the Wilderness, Long,

Morden H. — (MacMillan $1.50.

Humours of '37, Lizars, Robina and Kath-
leen— (McC. & S.) $1.50.
Optimism and Other Sermons, Law, Robt.

D.D.— (McC. & S.) $1.75.
Rilla of Ingleside, Montgomery, L. M. -

(McC. & S.) $1.00.
Rainbow Valley, Montgomery, L. M. -

(McC. & S.) $1.00.

The Watchman and Other Poems, Mont-
gomery, L. M.— (McC. & S.) $1.00.

Occupations for Trained Women in Can-
ada, Massey, Mrs. Vincent—(Dent) $1.00.

Lord Selkirk's Work in Canada, Martin,
Chester— (Gundy) $2.50.
The Clash, Moore, Wm. Henry— (Dent)

$1.75.

Polly Mason, Moore, Wm. Henry— (Dent)
$1.75.

Shakespeare For Community Players,
Mitchell, Roy M.— (Dent) $1.75.
Bridging The Chasm, Morley, P. F. —

(Dent) $1.35.

The Young Canadian Citizen, Miller, Dr.

J. O— (Dent) 50c.
Deep Furrows, Moorhouse, Hopkins -

(McLeod) $1.50.

Canada's Story, Marshall, H. E. — (Nel-
son) 85 cents.

Guide to Artistic Skating, Neagher, G.

—

(Nelson) $1.50.
A High School English Grammar, Mor-

row, Jones and Horning — (Dent) 75c
British Supremacy and Self-Government,

Morrison, J. L. — (Gundy) $2.50.

Tecumseh: A Drama and Canadian Poems
Mair, Chas.— (Goodchild) $1.50.

The Home of the Blizzard, Mawson, Sir

Douglas— (Goodchild) $9.00.

Canada and the War, Menzies, J. H. —
(Copp Clark) $1.00
The Window Gazer, MacKay, Isabel E.

—

(McC. & S.) $2.00.

Mist of Morning, MacKay, Isabel E. —
(McC. & S.) $1.00.

Up The Hill and Over, MacKay, Isabel

E.— (McC. & S.) $1.00.
The Shining Ship and Other Verse for

Children, MacKay, Isabel E.— (McC. & S.)

$1.00.

Miriam of Queens, MacKinnon, Lillian

Vaux—(McC. & S.) $2.00.

Graydon of the Windermere, McKowan,
Evan— (McC. & S.) $1.00.

Canadian Wonder Tales, MacMillan, Cy-
rus— (Gundy) $5.00.

McGill and Its Story, MacMillan, Cyrus

—

(Gundy) $3.00.

Sir Wilfred Laurier, McArthur, Peter

—

(Dent) $1.00.

The Affable Stranger, McArthur, Peter

—

(Thos. Allen) $1.65.

In Pastures Green, McArthur, Peter —
(Dent) $1.50.

In Times Like These, McClung, Nellie L.
—(McLeod) $1.25.

Purple Springs, McClung, Nellie L. -

(Thos. Allen) $2.00.

Sowing Seeds in Danny, McClung, Nellie

L.— (Ryerson) $1.00.

The Second Chance, McClung, Nellie L,

—Ryerson) $1,00.
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The Black Creek Stopping House, Mc-
Clung, Nellie L. ( Ryerson ) $1.00.
Three Times and Out, McClung, Nellie L.— (Ryerson) $1.00.
Scouting Thrills, MacKean, V.C., Capt.

G. B. (Gundy) $1.50.
Making Good, MacKean, V. C., Capt. G

B.—(Gundy) $1.50.
Trans of Maria Chapdelaine (Hemon).

MacPhail, Sir Andrew— ( Gundy) $1.00.
The Canadian Girl at Work, MacMurchy,

Marjory— (Nelson) $1.25.
Beating the Stock Market, McNeil, R. W.— (Goodchild) $2.50.
The Little Marshall, McGillicuddv, Owen— (Goodchild) $1.00.
The History and Natural Resources and

Native Beauties of Markland or Nova
Scotia, McLeod, Robt. R.— (Goodchild) $5.
A Son of Courage, McKishnie, Archie P.— (T. Allen) $2.00.
The Almosts, MacMurchy, Dr. Helen

(T. Allen) $1.65.
On Western Trails in the Early Seven-

ties, McDougall, John— (Ryerson) $1.00.
Wa Peeh-Moostooch, The White Buffalo

McDougall, John—(Ryerson) $1.00
In Flanders Fields, McCrae, Col. John—

(Ryerson) $1.50.
The Romance of Western Canada, Mac-

Rath, R. G. -(Ryerson) $2.00.
Deep Furrows, Hopkins Moorhouse, iMus-

son) $2.00.

Every Man for Himself — Hopkins Moor-
house (Musson)
The Gauntlet of Alceste Hopkins Moor-

house (Musson).
The Sneak Oat (In the Boy's Adventure

Annual)- Hopkins Moorhouse; (Musson)
$1.50.

Birds of a Peasemarsh, Miss E. L. Marsh
— (Musson) $1.60.

Policing the Plains, R. G. MacBeth —
i Musson) $3.50.
The Boy Tramps, J. MacDonald Oxley
(Musson) $1.25.
Bill Boram, Norwood, Robert (McC. &

S.) $2.00.

The Man of Kerioth, Norwood, Robert
(McC. & S.) $1.50.
The Piper and the Reed, Norwood, Robert

— (McC. & S.) $1.50.
The Witch of Endor, Norwood, Robert

(McC. & S.) $1.50.
The Modernists, Norwood, Robert (McC.

& S.) $1.50.
The Forging of the Pikes: A Romance of

the Upper Canada Rebellion, 1837, North,
Anison— (McC & S.) $100.

In Music's Thrall, Nease, Lilla Good-
child) $1.00.

In Northern Mists, Nansen, Fridtjof
(Goodchild) $8.00.
Essays, Literary, Critical & H'storical,

O'Eagan, Thos.— (McC. & S.) $1.25.
Essays on Catholic Life, O'Eagan, Thos.—(McC. & S.) $1.25.
Chats by the Fireside, O'EagLin, Thos.

(McC. & S.) $1.25.
In the Heart of the Meadow, O'Eagen,

Thos.-—(McC. & S.) 75c.

Songs of Heroic Days, O'Eagen, Thos. -

(Mc. & S.) $1.35.
Imperfectly Proper, O'd P.— (McC. & S.)

$2.00.

Round the Empire, Geo. R. Parkin (McC.
& S.) $1.00.
The Rhodes Scholarship, Geo. R. Parkin—(Copp Clark) $2.00.
The Lamp of Poor Souls, Marjorie L. C.

Pickthall— (Gundy) $1.25.
The Way to Health (parts 1 and 2), P.

F. Plewes— (Dent) 33c.
Child's Garden of Stories, M. E. Petter-

son— (MacMillan) 60c.
Manual for Women's Meetings, Lydia M.

Parsons^(MacMillan) p. 50c; c. 75c; 1. $1.

Mountaineering and Exploration in the
Selkirks, Howard Palmer — (Goodchild)
$6.00.

Roumania in Light and Shadow, Ethel
G. Pantazzi— (Ryerson) $5.00.
No Defense, Sir Gilbert Parker (Copp

Clark), $2.00.

Wild Youth and Another, Sir Gilbert Par-
ker—(Copp Clark) $1.00.

The Seats of the Mighty, Sir Gilbert Par-

ker (Copp Clark) $1.00.
The Battle of the Strong, Sir Gilbert

Parker (Copp Clark) $1.00.
The Ladder of Swords, Sir Gilbert Parker— (Copp Clark) $1.00.
The Translation of a Savage, Sir Gilbert

Parker -(Copp Clark) $1.00.
When Valmond Came to Pontiac, Sir Gil-

bert Parker— (Copp Clark) $1.00.
A Romance of the Snows, Sir Gilbert

Parker— (Copp Clark) $1.00.
The Lane That Hath No Turning, Sir

Gilbert Parker— (Copp Clark), $1.00.
The Judgment House, Sir Gilbert Park-

er— (Copp Clark) $1.00.
The Trail of the Sword, Sir Gilbert Par-

ker—(Copp Clark) $1.00.
Cummers Son, Sir Gilbert Parker—(Copp

Clark) $1.00.
Northern Lights, Sir Gilbert Parker

(Copp Clark) $1.00.
The Weavers, Sir Gilbert Parker (Copp

Clark) $1.00.
The Right of Way, Sir Gilbert Parker

— (Copp Clark) $1.00.
Donovan Pasha, Sir Gilbert Parker —

Copp Clark) $1.00.
Mrs. Falchion, Sir Gilbert Parker (Copp

Clark) $1.00.
The Trespassers, Sir Gilbert Parker —

(Copp Clark) $1.00.
The World For Salej Sir Gilbert Parker— (Copp Clark) $1.00.
The Money Master, Sir Gilbert Parker—

(Copp Clark), $1.00.
Pierre and His People, Sir Gilbert Par-

ker-(Copp Clark) $1.00.
Pawned, Frank L. Packard (Copp Clark)

$2.00.

The Adventures of Jimmy Dale, Frank L.
Packard (Copp Clark) $1.00.
The Further Adventures of Jimmy Dale,

Frank L. Packard— (Copp Clark) $1.00.
The Night Operator, Frank L. Packard—

I Copp Clark) $1.00.
The Sin That Was His, Frank L. Pack-

ard— (Copp Clark) $1.00.
Greater News Hath No Man, Frank L.

Packard (Copp Clark) $1.00.

The White Moll, Frank L. Packard -

(Copp Clark) $1.00.
The Wire Devils, Frank L. Packard

(Copp Clark) $1.00.
From Now On, Frank L. Packard - ( Copp

Clark) $1.00.

The Beloved Traitor, Frank L. Packard—(Copp Clark) $1.00.
H storical Works by Francis Parkman,
(Copp Clark) $2.00.

Around the Camp Fire—Charles D. Ro-
berts i Musson) $1.25.

Etoffe du Pays- J. M. Simms (Mrs.
Ramsden) i Musson)) 75 cents.
Joan at Halfway, Grace McLeod Rogers
(McC. & S.) $1.00.

A Treasury of Canadian Verse, Theodore
H. Rand (Gundy) $3.00.

A Treasury of Canadian Verse, Theodore
H. Rand -(Ryerson) $3.00.

Getting Into Parliament, Sir Geo. W.
Ross ( Ryerson) $2.50.

After, Sir Geo. W. Ross— (Ryerson) $2.50.

$2.50. '.

The Life and Times of Sir Issac Brock,
D. B. Reed— (Rverson) $1.50.

Kasba, Geo. R. Ray— (Goodchild) $1.25.

Heart of the Ancient Wood, C. G. B.

Roberts— (Copp Clark) $1.00.

Jim: A Story of a Backwoods Police Dog,
C. G. B. Roberts— (MacMillan) $1.10.

Secret Trails, C. G. B. Roberts- (Mac-
Millan) $1.10.

The Backwoodsmen, C. G. B. Roberts -

(MacMillan) $1.10.
Kings in Exile, C. G. B. Roberts- (Mac-

Millan), $1.10.

Neighbors Unknown, C. G. B. Roberts

—

( MacMillan) $1.10.
Hoof and Claw, C. G. B. Roberts — (Mac-

Millan) $1.10.
Feet of the Furtive, C. B. G. Roberts—

(MacMillan) $1.10.

Children of the Wild, C. G. B. Roberts -
(MacMillan), $1.10.
Phebe: Her Profession, Anna Chapin Rov

(Gundy) $1.50.

Sidney: Her Summer on the St. Lawrence,
Anna Chapin Roy— (Gundy) $1.50.
Teddy: Her Daughter, Anna Chapin Roy.

—(Gundy) $1.50.

Nathalie's Chum, Anna Chapin Roy —
(Gundy) $1.50.
Teddy: Her Book, Anna Chapin Roy —

(Gundy) $1.50.
Drawn Shutters, Beatrice Redpath —

(Gundy) $1.25.
White Lilac and Other Poems, Beatrice

Redpath—(Gundy) $1.50.
Pole and Czech in Silesia, Jas. A. Roy.

—

(Gundy) $2.00.

The Constitution of Canada, Wm. Ken-
wick Riddle.— (Gundy) $1.25.

Administration of Schools in Canada, Dr.
W. L. Richardson— (Dent) $5.00.

History of the Canadian Bank of Com-
merce, Vol. 1, Victor Ross- -(Gundy) $10.
The New Citizen, Elmore G. Reaman —

MacMillan $1.00.

Canada First and Other Poems, Jas. A.
Ross—(McC. & S.) $1.50.

English for New Canadians, Dr. George
Reaman— (Goodchild) $2.00.

A History of Upper Canada College, John
R. Robertson, and others— (Goodchild) $4.

History of the Northwest Coast, Record
of Early American and Canadian Explora-
tion.— (Goodchild) $3.00.
Oxford and Her Colleges, Goldwyn Smith,

— (Goodchild) $1.00.

No Refuge, But in Truth, Goldwyn Smith,
(Goodchild) $1.00.

Our Struggle for the Fourteenth Cen-
tury, J. H. Smith— (Goodchild) $10.00.

Songs of a Sourdough, Robt. W. Service
— (Ryerson) $1.25.

Rhymes of a Red Cross Man, Robt. W.
Service — (Ryerson) $1.50.

Ballads of a Cheechako, Robt. W. Service
— (Ryerson) $2.00.

Rhymes of a Rolling Stone, Robt. W. Ser-

vice— (Ryerson) $1.25.

The Trail of '98, Robt. W. Service — (Ry-
erson) $1.50.

Poems—Fred Geo. Scott—(Musson) $2.25.

A People's Life of Christ, Paterson Smyth
—(Musson) $3.50.

The Cow Puncher, Robt. J. C. Stead
(Musson) $1.75.

The Homesteaders, Robt. J. C. Stead -

( Musson) $1.75.

The Bail Jumper, Robt. J. C. Stead -

(Musson) $1.75.

Dennison Grant, Robt. J. C. Stead—(Mus-
son ) $1.75.
Empire Builders, Robt. J. C. Stead —

(Musson) $1.75.

Prairie Born, Robt. J. C. Stead — (Mus-

son) $1.75.

Songs of the Prairie, Robt. J. C. Stead—
(Musson).

Kitchener and Other Poems, Robt. J. C.

Stead, (Musson).
The Switch at Broken Ricrge, (In the

Boy's Adventure Annual)—Robt J. C. Stead
— (Musson) $1.50.

Songs of the Prairie, Robt. J. C. Stead

(Ryerson) $1.00; $1.25.

Lion, The Mastiff, A. G. Savigny— (Ry-
erson) $1.50; 60c.

A Study in Canadian Immigration, W. G.

Smith— (Ryerson) $3.00.

The Biography of a Grizzly, Ernest T.

Seton— (Copp Clark) $2.00.

The Biography of a Silver Fox, Ernest T.

Seton— (Copp Clark), $2.00.

The Canadian in France, (with maps),

Capt. Harwood Steele— (Copp Clark) $5.00.

The Wine of Life, Arthur Stringer -

(McC. & S.) $2.00.

The Prairie Mother, Arthur Stringer -

(McC. & S.) $2.00.

Brother Eskimo, Allan Sullivan— (McC.

& S) $2.00.

The Rapids, Allan Sullivan — (Copp

Clark) $2.00.

Beauty and Life, Duncan Campbell Scott

—(McC. & S.) $2.00.

The Golden Dicky, Marshall Saunders

—

(McC. & S.) $2.00.

Before the Bar, J. A. Stevenson- (Dent)

$1.35.
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Comparative Education, Peter Sandil'ord
i Dent), $2.50.
lii-lingual Schools in Canada, C. B. Sis-

i Dent) $1.35.

Life and Letters of Sir Wilfred Laurier,
Douglas Skelton (Gundy) $8.00.

Life and Times of Sir Alexander Tilloch

Gait, Oscar Douglas Skelton - (Gundy)
$3.50.

The Friendly Arctic, Vilhjalmur Stefans-
on (MacMillan) $6.50.

Our Government, Mabel McL. Stevenson
i McLeod) 75 cents.

The American Supreme Court and Inter-

national Tribunal, Herbert A. Smith —
(Gundy) $3.50.

Country Life: An Agricultural Reader,
Stevenson, M. A., O. J. D. Paed— (McLeod)
75 cents.
Our Little Life, Miss J. G. Sime (Good-

child) $2.00.
Loyalists of Massachusetts, Stark and

James (Goodchild) $6.00.

The Book of Live Stock, Wade Toole—
(Musson) $3.00.

Recollections of Sixty Years, Sir ('has.

Tupper -(Goodchild) $6'.0O.

The Arctic Experiences, Capt. Tyson —
(Goodchild) $3.00.

Across the Sub-Arctic of Canada, J. W.
Tyrrell— (Ryerson) $2.50.
Studies of Plant Life in Canada, Cather-

ine P. Traill— (Ryerson) $2.50.
A Canadian Twilight and Other Poems

of Peace and War, Bernard Freeman Trot-
ter— (McC. & S.) $1.50.

Old Man Savarin Stories, G. W. Thom-
son (Gundy) $1.35.
The Maseres Letters, 1766-8, G. W. Thom-

son (Gundy) $1.35.
Bob and Bill See Canada, Alfred E. Uren
i Musson) $1.25.
The Right Track, I. O. Vincent (Dent)

$1.50.
Blue Water, Fred Wm. Wallace (Mus-

son) $1.25.
"The Viking Blood" Fred Wm. Wallace

(Musson) $1.25.
The Shack Locker, Fred. Wm. Wallace

Musson, $1.25.
The Girl of O. K. Valley, Robert Watson

—(McC. & S.) $1.00.
My Brave and Gallant Gentleman, Rob-

ert Watson— (McC. & S.) $1.00.
Later English Poems, J. E. Wetherell

(McC. & S.) $1.00.

Us Two Cook Book, Jennie B. Williams;
(Musson) $1.35.

Reminiscences, Political and Personal,
Sir John Willison—(McC. & S.) $4.50.
The Fall of Canada, Geo. M. Wrong —

(Gundy), $2.50.
Rambles of a Canadian Naturalist, S. T.

Wood— (Dent) $1.75.

The Development of British Thought
Miss Weddington- (Gundy) $1.75.
Star and Compass, W. Stewart Wallace

—(Gundy) $1.50.

Flag and Fleet, Wm. Wood—(MacMillan)
35c; 75c.

Canada, Beckles Willson— (Nelson) $1.50.

The Great Company: History of the Hud-
son's Bay Company, Beckles Willson —
(Copp Clark) $4.00.'

Life of Lord Strathcona and Mount Roy-
al, Beckles Willson— (Goodchild) $6.00.

Tree Top Morning and Other Poems,
Ethelwyn Wetherald (Goodchild) $1.75.
With Grenfell in the Labrador, Fullerton

L. Waldo— (Goodchild) $2.00.

Rhymes of a Northland, Hugh L. War-
ren— (Goodchild) $1.00.
True Stories Worlti Telling (In the Boy's

Adventure Annual)—Frank Yeigh; (Mus-
son) $1.50.

Stories from Indian Wigwams, E. R.

Young— (Ryerson) $1.00.

Public Life and Public Men in Canada,
Hon. Jas. Young --( Ryerson ) $4.25.

Recent Additions

Acanthus and Wild Grapes, F. O. Call —
(McC. & S.) $1.50.

After the Honeymoon, Louise Mason -

(McC. & S.) 75 cents.

Among the Canadian Alps, L. J. Burpee,
F.R.G.S. (McC. & S.) .fl.oo.

Ann and Her Mother, (). Douglas ( H.

& S.) $1.75.
Anne's House of Dreams, L. M. Montgom-

ery— (McC. & S.) 75 cents.
Anne of the Marshland, Lady Byng, (McC.

& S.) $2.00
Arcadian Adventures, Stephen Leacock

(Gundy).
Are All Men Alike (1921), Arthur String-

er— (McC. & S.) 75 cents.

B
Ballad of the Quest, Virna Sheard— (McC.

& S.) $1.50.
Barriers, Lady Byng—(McC. & S.) $2.00.
Beautiful Joe, Marshall Saunders (McC.

& S.) $1.00.

Beauty and Life, Duncan Campbell Scott
i McC. & S.) $1.50.

Beckoning Skyline, The, J. Lewis Milligan— (McC. & S.) $1.50.
Before the White Man Came, Mabel Burk-

holder (McC. & S.) $2.00.
Behind the Beyond, Stephen Leacock

(Gundy)
Bells of St. Stephen, Marian Keith —

(McC. & S.) $2.00.
Bill Boram, Robert Norwood, (McC. & S.)

$1.50.

Birth Through Death, Dr. A. D. Watson—(McC. & S.) $3.50.
Black Gang, The, (Sapper) Cyril McNeile
(H. & S.) $1.75.
Black Rock, Ralph Connor, (McC. & S.)

75 cents.
Blower of Bubbles, The, Arthur Bever-

ley Baxter— (McC. & S.) $1.50.

Bonnie Prince Fetlar, Marshall Saunders
(McC. & S.) $2.00.
Book of Woodcraft— III, The, Ernest T.

Seton — (Gundy).
Bourinot's Rules of Order, J. G. Bourinot

— (McC. & S.) $1.00.

Boy Scouts' Association Handbook for
Canada, The (McC. & S.) Limp, 75c.

Bridge, The, Marjorie L. C. Pickthall
(H. & S.) $1.75.

British Empire and World Peace, The,
Hon. Newton W. RowelF- ( Gundy ).

Brother Eskimo, Alan Sullivan— (McC. &
S.) $2.00.

Bulldog Carnev, W. A. Fraser— (McC. &
S.) 75c.

C
Canadian Fairy Tales, Cyrus MacMillan

(Gundy).
Canadian Poems of the Great War, John

W. Garvin- (McC. & S.) $1.50
Canadian Poets, John W. Garvin— (McC.

& S.) $3.00.

Canadian Savage Folk, Rev. John Mac-
Lean, D.D.— (McC. & S.) $1.50.

Canadian Twilight and Other Poems of

Peace and War, A, Bernard Freeman Trot-
ter—(McC. & S.) $1.50.

Canadian Wonder Tales, Cyrus MacMillan
— (Gundy).

Caste, W. A. Fraser— (H. & S.).

Christ's Coming Again, Rev. Thomas Voa-
den-(McC. & S.) $1.50.

Chivalry of Keith Leicester, The, Robert
A. Hood—(McC. & S.) 75c.

Collected Poems, Thomas O'Hagan—(McC.
& S.) $2.00.

Comparative Education, Peter Sandiford
—(Dent) $3.00.

Confederation and Its Leaders, M. O.

Hammond— (McC. & S.) $3.00.

Conquest of Fear, Basil King— (Gundy).
Constitution of Canada, The, J. E. C.

Munro— (McC. & S.) $2.50.

Contrasts, Lawrence Harris—(McC. & S.).

Constitution of Canada, The, Prof. W. P.

M. Kennedy—(Gundy).
Corporal Cameron, Ralph Connor (McC.

& S.) 75c.

Correspondence of Sir John Macdonald,
Sir Joseph Pope— (Gundy).

Cross Bearers of the Saguenay, Rev. Dean
Harris— (Dent) $1.50.

D

D'Arcy Conyers, Bertal Heeney- (H. &
S.) $1.75.

Destiny of Britain and America, The

—

(McC. & S.) $2.00.

Disenchantment, C. E. Montague— (H. &
S.) $1.75.

Doctor, The, Ralph Connor— ( McC. & S.)
75c.

Drama of the Forests, Arthur Heming
(•Gundy).
Diummond's Complete Poems (McC. &

S.) Cloth, $1.50.

Duncan Polite, Marian Keith— (McC. &
S.) 75c.

Dust Flower, The, Basil King-(H. & S.)
$2.00.

E
Enchanted Garden, The, Rev. A. R. Gor-

don, D.Litt., D.D.— (McC. & S.) $1.50.
Encore, Jessie Alexander—(McC. & S.)

$1.50.

End of the Rainbow, The, Marian Keith
(McC. & S.) 75c.

Essays, Literary, Critical and Historical,
Thomas O'Hagan (McC. & S.) $1.25.

Everyman's Legal Guide — (McC. & S.)

$3.00.

Eves of the Law, Ethel Penman Hope-
(McC. & S.) 75c.

F
Farmers in Politics, The, William Irvine

-(McC. & S.) $2.00.

Father Lacombe: The Black-Robe Voy-
ageur, Katherine Hughes — (McC. & S.)

$3.00.
Fires of Driftwood, Isabel Ecclestone

Mackay- (McC. & S.) $1.75.
Flowing Gold, Rex Beach ( H. & S.) $2.00.

Fool of Joy, The, Tom Maclnnes— ( McC.
& S.) $1.25.

Foreigner, The, Ralph Connor- (McC. &
S.) 75c.

Forging of the Pikes, The, Anison North
— (McC. & S.) 75c.

Francis Parkman's Complete Works -

(McC. & S.) each $2.00: Pioneers of France
in the New World, The Jesuits in North
America, La Salle and the Discovery of the

Great West, The Old Regime in Canada,
Count Frontenac and New France, A Half
Century of Conflict— 2 Volumes, Montcalm
and Wolfe — 2 Volumes, The Conspiracy of

Pontiac—2 volumes, The Oregon Trail.

Frenzied Fiction, Stephen Leacock —
(Gundy)
Further Foolishness, Stephen Leacock

(Gundy).
G

Girl of the New Day; The, Ellen M. Knox
(McC. & S.) 75c.

Glen of the High North, H. A. Cody
(McC. & .S) 75c.

Glengarry School Days, Ralph Connor
— (McC. & S.) 75c.

Glory of His Robe; The, Rev. Edward
John Stobo— (McC. & S.) $1.75.

Golden Apple Tree; The, Virna Sheard—
(McC. & S.) $2.50.

Golden Dicky, Marshall Saunders—(McC.
& S.) $2.00.

Graydon of Windermere, Evah McKowan
-(McC. & S.) 75c.

Grey Nuns in the Far North; The, Fath-

er P. Duchausso'.s, O.M.I. Illustrated -

(McC. & S.) $2.50.

H
Habitant and Other Poems; The, James

A. Ross. (McC. & S.) $1.50'.

Her Unwelcome Husband, W. L. George
— (H. & S.) $2.25.

Hickory Stick; The, (New Ed'tion) Nina
Moore Jamieson— ( McC. & S.) $2.00.

Hohenzollerns in America; The, Stephen
Leacock— (Gundy)
Honeycombers; The, Janet Laing— (H. &

S.) $1.75.

Humber Valley; The, Robina and Kath-
leen M. Lizars— (McC. & S.) $2.00.

Humours of '37, Robina and Kathleen M.
Lizars— (McC. & S.) $1.50.

Hunting Tower, John Buchan— (H. & S.)

$1.75.

I

If Any Man Sin, H. A. Cody— (McC. &
S.) 75c.
Imperfectly Proper, P.O.D. (McC. & S. I

$2.00.

In Orchard Glen, Marian Keith— ( McC
& S.) 75c.

In Pastures Green, Peter McArthur
(Dent) $1.75.
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Janet of Kootenay, Evah McKowan —
(McC. & S.) 75c.

Janey Canuck in the West, Emily Fer-
guson— (Dent) 75c.
Jess of the Rebel Trail, H. A. Cody

(McC. & S.) $2.00.
Joan at Halfway, Grace McLeod Rogers

- (McC. & S.) 75c.

K
Key of Dreams; The, L. Adam Beck

(McC. & S.) $2.00.
King's Arrow; The, H. A. Cody — (McC.

& S.) $2.00.

L
Lady of the Crossing; The, Frederick

Niven (McC. & S.) 75c.
Later English Poems (1901-1922), J. E.

Wetherell (McC. & S.) $1.50.
Later Poems, Bliss Carman (McC. & S.)

$2.00.

Laureateship; The, Edmund Kemper
Broadus— (Gundy)
Laurentians; The, T. Morris Longstreth—(McC. & S.) $3.50.
Leaves on the Wind, D. A. Casey—(McC.

& S.) $1.25.
Legends of Vancouver, E. Pauline John-

son— (McC. & S.) paper $1.00, leather $3.00,
cloth $1.75.

Life of Sir Wilfrid Laurier, Peter Mc-
Arthur— (Dent) $1.00.

Life of Sir William Van Home, Wm.
Vaughan— (McC. & S.) $5.00.

life and Letters of Sir Wilfrid Laurier,
O. D. Skelton— (Gundy).

'Lisbeth of the Dale, Marian Keith (McC.
& S.) 75c.

Literary Lapses, Stephen Leacock
(Gundy).

Literary Studies and Essays, Stephen
Leacock, (Gundy).

Little Miss Melody, Marian Keith— (McC.
& S.) $2.00.

Lone Trail, The—Luke Allen (McC. &
S.) $1.75.

M
Man from Glengarry; The, Ralph Connor

- (McC. & S.) 75c.

Man of Kerioth; The, Robert Norwood
(McC. & S.) $1.50.
Man Who Knew Too Much; The, Gilbert

K. Chesterton— (H. & S.) $2.00.

Major; The, Ralph Connor (McC. & S.)

75c.

Marching Men, Helena Coleman —(Dent)
$1.00.

Mastered Men, F. A. Robinson— (McC. &
S.) $2.00.
Miram of Queen's (1921), Lilian Vaux

Mackinnon— (McC. & S.) $2.00.

Moonbeams, Stephen Leacock— (Gundy).
Mortimer's Gold, Harold Horn— (H. & S.).

Mountain Wild Flowers of Canada; The,
Julia W. Henshaw—(McC. & S.) $4.50.

My Discovery of England, Stephen Lea-
cock— (Gundy).
My Pocket Beryl, Mary Trotter Benson

—

(McC. & S.) $1.50.

N
Neighbors, Robert Stead— (H. & S.) $1.75.

New North; The, Agnes Deans Cameron,
Illustrated— (McC. & S.) $4.00.

New Rivers of the North, Hulbert Foot-
ner, Illustrated—(McC. & S.) $2.50.

New World Fairy Book; The, H. A. Ken-
nedy— (Dent) $2.25.

Nonsense Novels, Stephen Leacock
(Gundy).

O
Occupations for Trained Women in Can-

ada, Alice V. Massey— (Dent) $1.00.

Open Air Schools, Neil S. Macdonald, D.

Paed— (McC. & S.) $1.25.

Open Trails, Janey Canuck— (Dent) 75c.

Openway, Archie P. McKishnie— (H. & S.)

$1.25.

Optimism and Other Sermons, Robert
Law, D.D. (McC. & S.) $1.75.

Our New Citizenship, Blanche Read
Johnston— (McC. & S.) 50c.

Over 'Ere and Back Home, P.O'D (Peter

Donovan)— (McC. & S.) $2.00.

Over Prairie Trails, Frederick Philip

Grove— (McC. & S.) $2.00.

Parts Men Play; The, Arthur Beverley
Baxter (McC. & S.) $2.00.

Patrol of the Sun Dance Trail; The,
Ralph Connor- (McC. & S.) 75c.

Patuffa's Career, Beatrice Harraden -

(H. & S.) $1.75.
Piper and the Reed; The, By Robert Nor-

wood— (McC. & S.) $1.50.
Platform Sketches: Original and Adapt-

ed, Jessie Alexander—(McC. & S.) $1.50.
Poems, Jean Blewett— ( McC. & S.) $2.00
Points on the Compass, Lavern Church-

ill— (McC. & S.) $1.50.
Poisoned Paradise; The, Robert W. Ser-

vice— (McC. & S.) $2.00.
Prairie Mother; The, Arthur Stringer—

(McC. & S.) 75c.

Principle of Official Independence; The,
R. MacG. Dawson- (Gundy).

Prospector; " The, Ralph Connor (McC.
& S.) 75c.

Q
Quest of Alistair; The, Robert A. Hood—

(McC. & S.) 75c.

R

Rainbow Valley, L. M. Montgomery
(McC. & S.) 75c.
Rambles of a Canadian Naturalist, S. T.

Wood— (Dent) $2.00.
Red Meekins, W. A. Fraser— (McC. & S.)

75 cents.

Reminiscences, Political and Personal,
Sir John Willison (McC. & S.) $4.50.
Return of Blue Pete; The, Luke Allen—

(McC. & S.) $2.00.

Rilla of Ingleside, L. M. Montgomery -

(McC. & S.) $1.25.
Rod of the Lone Patrol, H. A. Cody —

(McC. & S.) 75c.

Rolf in the Woods, Ernest Thompson
Seton— ( Gundy).
Romance of the Foreign Born; A, John

Murray Gibbon— (McC. & S.) $2.00.
Romantic Side of Canadian Cities; The,

Katherine Hale (McC. & S.) $1.50.
Round the Empire, G. R. Parkin- (McC.

& S.) $1.00.

Salt Seas and Sailormen, Frederick Wm.
Wallace — ( H. & S.) $1.75.

Set to Partners, Ian Hay— (H. & S.) $1.75
Shack Locker; The, Frederick Wm. Wal-

lace— (H. & S.) $1.75.
Shadow's Edge; The, Frederick Bending

—(H. & S.) $1.75.

Shakespeare for Community Players, Roy
Mitchell— (Dent) $2.00.

Shining Ship and Other Verse for Child-
ren; The, Isabel Ecclestone MacKay —
(McC. & S.) $1.50.

Silver Maple; The, Marian Keith— (McC.
& S.) 75c.

Sister Woman, J. G. Sime — (McC. & S.)

$2.00. ^
Sky Pilot; The, Ralph Connor — ( McC.l

& S.) 75c. '
M

Sky Pilot in No Man's Land; The, Ralph r

Connor— (McC. & S.) 75 cents.
Some Distinguished Americans, Harvey

O'Higgins—(H. & S.) $2.00.

Songs in Your Heart and Mine, Thomas
H. Lister— (McC. & S.) $1.25.

Songs of Heroic Days, Thomas O'Hagan
—(McC. & S.) $1.35.

Songs of the Settlement, Thomas O'Hag-
an— (McC. & S.) $1.25.
Songs of Ukraina, Florence Randall Live-

say— (Dent) $1.25.

Spoilers of the Valley; The, Robert Wat-
son— (McC. & S.) 75c.

Standard Canadian Reciter, Donald G.

French and Frank Home Kirkpatrick —
(McC. & S.) $1.50.

Star and Compass; By, W. S. Wallace-
(Gundy).
Story of the Canadian Revision of the

Prayer Book; The, Archdeacon W. J. Armi-
tage—(McC. & S.) $2.50.

Stronger Than His Sea, Robert Watson
— (McC. & S.) 75c.

Success, Lord Beaverbrook— (McC. & S.)

$1.00.

Sunny San, Onoto Watanna— (McC. &
S.) $2.00.

Sunshine Sketches, Stephen Leacock —

-

( Gundy).

T
Tillicums of the Trail, Capt. Geo. F.

Pringle (McC. & S.)

Timber Pirate; The, Christopher C. Jen-
kins—(McC. & S.) $2.00.
To Him that Hath, Ralph Connor— (McC.

& S.) $1.25.
Told to Mary, Morgan Dean—(McC. & S.)

$2.50.

Touch of Abner; The, H. A. Cody (McC.
& S.) 75 cents.
Treasure Valley, Marian Keith— (McC. &

S.) 75 cents.
Triumph of the Scarlet Pimpernel; The,

Baroness Orczy— (H. & S.) $1.75
Twenty-First Burr; The, Victor Lauris-

ton— (McC. & S.) $2.00.
Two Little Savages, Ernest Thompson

Seton (Gundy).

U
Under Sealed Orders, H. A. Cody— (McC.

& S.) 75 cents.
Unknown Wrestler; The, H. A. Cody -

(McC. & S. ) 75 cents.
Unnoticed London, Elizabeth Montizam-

bert— (Dent) $1.25.

Unsolved Riddle of Social Justice, Steph-
en Leacock— (Gundy).

V
Victorious Banner; The, Rev. A. R. Gor-

don, D. Lit*., D.D.—(McC. & S.) $1.50.

W
War of 1812; The, James Hannay— (McC.

& S.) $3.00.

When Canada Was New France, Geo. H.

Locke, (Dent) $1.50.

Wild Animals at Home, Ernest Thomp-
son Seton— (Gundy).

Wild Animal Ways, Ernest Thompson
Seton (Gundy).
Wild Life in Canada, Capt. Angus Buch-

anan, M.C.— (McC. & S.) $5.00.

Window Gazer; The, Isabel Ecclestone

MacKay— (McC. & S.) $2.00.

Winsome Winnie, Stephen Leacock —
(Gundy).
Witch of Endor; The, Robert Norwood

(McC. & S.) $1.50.

Wood Carver's Wife; The, Marjone
Pickthall (McC. & S.) $1.50.

Woodland Tales, Ernest Thompson Seton
- (Gundy).

Y
Young Artie Traders; The, Dillon Wal-

lace— (McC. & S.) $1.00.

Eberhard Faber Price List

The new Eberhard Faber price list

is out. This is a gross list and can be

used by the salesmen O'f any company,

regardless of the geographical location.

The discount can be changed to suit the

immediate need, depending on the

freight that has to be paid.

Brown's New Catalogue

The Brown Brothers, Toronto, have

just issued a new catalogue on Loose

Leaf Books and Forms. This handy
little book contains instruction: for or-

dering, a table of standard gauges

lustrations of many of the lines listed,

and a complete set of prices. An al-

phabetical index of binders, forms, in-

dexes and miscellaneous item: makes it

easy for the dealer to locate what he

wants and there are also numerica

lists of binders, indexes, forms and

complete outfits. The little catalogue

has been elaborately prepared and is in-

tended to serve as a handy book <

reference.
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A New Literary Map for Canada
Staff of the Reference Library, Toronto, Has Drawn Up Diagram Showing Location

of the Scenes of Popular and Typical Canadian Books in Active Circulation

—Splendid Help for Canadian Book Week

THE BOOK trade of Canada is in-

debted to the staff of the

Reference Library, Toronto, for

the drawing of a novel map which
should prove of great interest to the

Canadian reading public — particularly

now when Canadian books are in the

lime-light. From October 28 to Nov-
ember 4 Canadian! boolss hold the

centre of the stage and a big impetus
to the reading of Canadian books is

lui ' ed for.

This map is called a literary map of

I he Dominion of Canada and shows the

location of the scenes of popular and
typical Canadian books in active circu-

lation, and, although all the authors
listed are not Canadians themselves,
they have written about Canada. The
map . hould also prove an effective

method of acquainting Canadians with
their own authors.

Where Plots are Laid

One is surprised at the number of
authors who have centred their plots
around Toronto and other places in

Ontario. An equally large number find

the Province of Quebec a picturesque
setting. But they have not confined
themselves to these two provinces, for
one finds little markers on the map
around Labrador, the Yukon, Newfound-
land, Cape Breton Island, Nova Scotia
and throughout the West. In addition
three novels of the year will have set-

tings in the province, and two Toronto
authors have placed their settings in the
hinterlands of North and North-wei tern
Ontario.

In addition to the literary map, the
Library has also a special exhibit of the
Canadian books themselves.

Included in the Collection

In the collection, which essays to be
suggestive rather than inclusive, there
is that fmt of all novels, published in

1832, upon which the who'le structure of
Canadian fiction rests—"Wacousta," an
Indian tale, by Major John Richardson
now an almost forgotten figure in the
annals of either the army or letters.

Rubbing shoulders—or covers — with
"Wacousta" are a score of ether book
dealing with the progress of Canada at

different periods, and written from var-
ious viewpoints, among them "Canada,"
taken from Viscount Bryce's "Modern
Democracies"; the recently published
"Canadian Constitutional Studies," l><

Sir Robert Borden; "Confederation and
It. Leaders," by M. 0. Hammond; "Can-
ada at the Cross-Roads," by Agnes
Laut; "The Fight for Canada," by Col.

William Wood; "The Canadian War el'

1812," by Lucas; the very excellent edi-

tion of selections from Parkman, by
Pelham Edgar, and many others.

Some of the splendid products of the

pen of Canadian biographers are well

represented by Skelton's "Life and Let-

ters of Sir Wilfred Laurier," and Pope's

"Sir John Macdonald." The incompar-
able Stephen Leacock is there in his

most inimitable style, with "Sunshine
Sketches" and his new rollicking "Dis-

covery of England." Marjorie Pick-

thall's last work, "The Bridge,*' has a

prominent place, and both the French

and English versions of Hemon's "Maria
Chapdelaine" are shown.

In the section devoted to verse there

are such well-known narrative and lyric

poets as Duncan Campbell Scott, Paul-

ine Johnson, Drummond and McCrae. A
few charming illustrated children's stor-

ies attract the visitor, who' di. covers

"Wood-folk Comedies," by W. J. Long;
"The Shining Shi])," a delightful group
of poems by Isabel Eeelestone Mackay;

Here are four Canadians whose books arc outstanding among Dom-
inion literature. In the group are Mrs. Isabel Eeelestone Mae-
Kay, the late Marjorie L. C. PickthalU whose "The Woodcarve)'*
Wife" has just been vublished. by McClelland and Stewart; Rabat

Allison Hood and Robert A. Watson.



October, 1922 BOOKSELLER AND STATIONER 48(g)

"The Golden Apple Tree}" by Vima
Sheard, and "Two Little Savages," by
Ernest Thompson-Seton.

Why Read Canadian Books?

"Why should Canadians read Canad-
ian books?" asked J. Murray Gibbon,
pre. ident of the Canadian Authors' As-
sociation and writer of note, in discuss-

ing this movement. Because, he went
on in answer to his own question, of the

absence of support from Canadian pub-
1 shers the Canadian author depended
on the publishers of Great Britain and
the United States. It was an acknow-
ledged fact that to tell the Canadian
public that a book was by a Canadian
author was to disparage it in his eyes.

The Canadian Authors' Association

sought to follow George Bernard Shaw's
advice to a would-be public benefactor

in not giving to the people what they

wanted and were willing to pay for in

giving to them what they did not want
but ought to want. It was an uphill

ta. k.

Pointing out what absence of support
in Canada had produced, Mr. Gibbon
said Bliss Carmen had had to leave Can-
ada to make a living. He did not wish
it understood that he was disparaging
the American reading public. On the

contrary, no public was more intelligent

and catholic in its taste and he believed

the finest and best literary critical re-

view;, were American. The American
magazine had a literary quality and had
artistic illustration which were not

found in the English magazines. What
he did wish to emphasize was that the

American public had an intense apprec-

iation of its own nationality and that

this was reflected in the type of book
the publisher would consider.

Canadian Books as Prizep

Canadian publishing houses were af-

filiated with American publishing houses
and the average sale of a Canadian
author's book was five in the American
edition to one in the Canadian edition.

It could readily be seen that the Canad-
ian publisher tried to please the Amer-
ican market by eliminating anything
particularly Canadian. The danger was
greater than at first appeared. One of

the most brilliant Canadian authors had
been offered an exceedingly favorable

eontract by an American firm if he
would live in the United States and be-

come an American citizen. The danger
of Americanization through moving pic-

tures had been realized, and the danger
of Americanization through literature

was greater.

Mr. Gibbon gave statistics to show
that a much smaller population in Eng-
land than there now is in the English-

speaking population of Canada had sup-

ported not only Shakespeare but a host

of other writers and dramatists. He
did not advocate the personal patronage
of noblemen and politicians which exist-

ed in those days but felt that the Can-

adian government could give support to

Canadian writers. The government of

Quebec already had done so, since it

Display Suggests

Books For Family
A Western bookseller recently

introduced a cozy room setting for
a book display. The background
was enveloped with curtains and
portieres, producing the effect of

a window in a typical home. The
room was further carried out by
the introduction of a table and a
few chairs, with several books ly-

ing on the table. Human interest
was imported down in front by a
life-like child doll, posed sitting on
the floor and absorbed in a book
of fairy tales. Nearby was the wax
figure of her mother, seated in a
chair and also reading a book. The
corners of this ro'om were stacked
with books of all kinds.

and skill in expression which should en-

able them to make Canada play a part
in the world which would never be ac-

complished by material production or a

100,000,000 bushel wheat crop.

gave yearly 30,000 books by Canadian
authors as school prizes. This had had
an effect in producing the intense love of

Canada found among the French -of
Canada. In Elizabethan England con-
versation was interlarded with quota-
tions from contemporary writers, but in

Canada today the only quotations heard
were those from the stock market.

How Canadians Can Help

The Canadian public was a'.- ked to

read and buy more Canadian books. At
present only a very small percentage of

the population bought books. Having
enumerated a host of Canadian authors
of the present day Mr. Gibbon went on
to show how the temptation to the

author to go to New York, new the

literary capital of the continent, was a

very real one. In New York he was in

touch with editors and reviewers and
could derive in) piration from many
sources.

But in leaving Canada the author was
almost sure to drop from his books any
Canadian character. Like an artist, an
author constantly took notes of his sur-

roundings and they colored his work.

It wai nationally essential to have a dis-

tinct Canadian literature. Haliburton,

in "Sam Slick," had endeavoi'ed to give

Nova Sco-tians a knowledge of the vast

resources of their country, to stimulate

their imaginations and to strengthen

the bond of union between the provinces.

That was why the book appealed to Can-

adians. If a Canadian author was given

support in Canada he would have no ex-

cuse for going to the United State*; and

if the people of Canada would realize

the talent in their midst the trouble

would be at an end. If no Shakespeares

were produced there would at least be

an atmosphere that would encourage

what talent existed. The author who
felt his country had no faith in him h"-l

a gloomy outlook and lacked the vitality

and courage necessary to create a great

work. It was better to live in a small

country with a proud spirit than in a

faint-hearted continent. Canadian

authors had sincerity, inventive genius

PRONOUNCING "CHAPDELAINB"
May Lamberton-Becker gives her Views

In New York Post

The following is from the New York
Post "Literary Review": "An admiring
Subscriber" in Chicago asks for the cor-

rect pronunciation of the name of Louis
Hemon's book "Maria Chapdelaine."
"According to derivation and precedent
the letter 'p' should be sounded; see
Chaplaine, Chapsal, and other well
known names in French literature. I

hear intelligent persons pronounce the
name Chadelaine, as if it were derived
from chat instead of chap. Is this not
an error?"

Answer:—Yes, I know1 the name
means woollen hat, but in matters of

Canadian French pronunciation I do not
go by the book, but by what I hear, and
as last season when this book had just

come out in Canada, and the boom on
this side of the line had not started,

what I heard in Canada—though I ad-
mit it was in Toronto—was Cha'delainc.

I called it that. But when this letter

came I sent the question to the Head of

the Macmillan Co., of Canada, Mr. Hugh
Eayrs of Toronto, who; e determination
to publish a work of supreme beauty in

a beautiful translation, though he ex-

pected to lose money on it, is largely

responsible for this addition to our lit-

erature. He says, "I do not know of

any actual Chapdelaines in Canada. . . .

therefore I cannot give first-hand evi-

dence. My own idea, and with it Mr. W.
H. Blake, who did the translation which
has had such an extraordinary vogue,
agrees, is this: there is no full sounding
of the 'p,' but it must not be ignored al-

together. Careless speakers would
leave the letter out altogether, but most
certainly no Frenchman would give it

the full value of the final consonant in

chap. The letter should certainly be
heard, though I think it should be

somewhat slurred; sounded faintly, per-

haps more as a dental than a labial.

Mr. Blake tells me that Sir Andrew
MacPhail, who also did a translation, at

first dropped the 'p,' but later on told

Mr. Blake that he had found out it

should be sounded." It looks to me,
from this, as if the 'p', like ro much of

the language of douce France, should be

spoken, but with the ears, like a gold-

fish.

—May Lamberton-Becker.

"The Best British Short Stories of

1922," will be published this fall by
Small, Maynard & Company. This new
addit'on to the short story publications

of this house will be edited by Edward
J. O'Brien, editor of "The Best Short

Stories," and John Cournos, author of

"The Mask," and other novels.
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TRADE'S ACTIVITIES IN TABLOID

G. G. Newfeld has sold out his sta-

tionery business in Altona, Man., to D.

W. Friesen.

P. V. Hobbes is now covering north-

ern and eastern Ontario for the Mac-
millan Co. of Canada and Mr. Ritchie

is looking after Western Ontario.

Among the passengers aboard the

White Star liner, Homeric, which dock-

ed recently at New York, was Sir Gil-

bert Parker, novelist, who comes to the

United States to lecture for the Chau-

tauqua Society.

Following a lingering illness John
Davidson, for forty years a resident of

Hamilton, Ont., died at his late resi-

dence. Ill Fairleigh Avenue South. He
was in his 59th year. The deceased

who was born in Woodstock, Ontario,

went to Hamilton at the beginning of

his business career and entered the em-
ploy of the Robert Duncan Company,
booksellers and stationers, and remained
with them during the whole of his ac-

tive life. He was an Anglican in reli-

gion, belonging to St. Peter's Church,

and was also a member of the Royal

Arcanum and of the Home Circle. He
is survived by his widow and by one

daughter, Miss Daisy Davidson.

NEW BOOKSTORE IS

CREDIT TO OAKVILLE

With the opening recently of F. W.
Grinham's book and stationery store im-
mediately east of the post office there
was added to the business district of

Oakville, Ont., one of the most up-to-
date business places in town. Complete-
ly renovated, the store is one of the best
in Oakville and is so arranged that there
is plenty of room in which to display

goods. Customers may now take their

own time choosing books in the special

book alcove. Magazines are displayed
so that they can be seen easily and the

newspaper table is immediately inside

the door so that people in a hurry can
get their papers quickly. Everything in

the place is displayed with good taste.

Two large windows allow for attrac-

tive displays so that people passing are
attracted by the goods, and one of the
best features of the store is the lighting.

It is the best lighted store in Oakville,
which in itself is a big drawing card.

Mr. Grinham and many assistants

spent a busy day and night on Friday
getting into his new premises, and all

day Saturday was being congratulated
on netting into his new building. Inci-

dentally, he did the biggest single day's
business that he has done since coming
to Oakville.

The Grange Stationery, Ltd., has
started up in business in Winnipeg,
Man.

Miss Norah Holland, of Toronto, well

known as a poetess, was called to the
board room to meet the president of the
Macmillan Company of Canada just be-

fore her marriage. Mr. Eayrs, after
referring in appreciative terms to the

service which Miss Holland had given
the company, and to the fine character
of her literary work, expressed, on be-

half of all, their best wishes for her hap-
piness in her new venture. He then
asked her to accept from her associates

in the company a number of beautiful

gifts for her self and her new home.

The removal of the sales tax on all

school books is being advocated by the
stat'onery dealers of London, Ont. They
claim that the majority of people think
that all a dealer has to do is to buy the

books and pass them over the counter
to customers at a fair profit. The peo-

ple fail to take into consideration the

overhead expenses of operation.

While the retail merchants are agree-
able to bear their part of the burden,
they have strongly opposed some of the

methods of taxation that have been sug-
gested.

Begin To-day Boosting for a Boom by Buying Canadian Books

IN
ADDITION to their window and

interior displays, Canadian book-
sellers used slogans of their own to

help along the sales of Canadian and
children's books last year. Here are

some of them:
Edwin B. Cragg, Bridgewater, N. S.

—

"More Books in the Home"
"Select the right book for your child-

ren or they may select the wrong ones

for themselves. Don't forget the kid-

dies."

"Read a book by a Canadian author.

Send a Canadian book to a friend in

seme other country. A home without
books is like a house without windows."
Wendell Holmes, "The Convenient

Bookshop," London, Ont.:

—

"Books mean Brains that put Back-
bone in Business. Better Begin today

Boo: ting for a Boom by Buying Can-
adian Books."
"Arc you for Canada First? Then

consider how and by whom your
daily thought is directed. Make it worth

While for the best and biggest

Canadian Authors

to stay in this country. Co-operate with
cash and credit. 'Buy a Book a Week.'
"What is the hall-mai-ked nationality

of the daily dose of ideas you imbibe?
Is the 'slant' from below the line—or

at a right angle?"
Follansbee and Co., Newcastle, N. B.,

"Why not read a book by a

CANADIAN AUTHOR?
A book in the home is worth two in

the store."

Thurtell's Drug and Book Store,

Chaplin, Sask:

"Know Your Own People

Let us Help Each Other to Boost
Canadian Literature.

"We have assembled for your inspec-

tion a superb collection of the best books
for Canadians by Canadian writers.

They cover every
: ubject and every

province. You will be proud of Canada's

place in the world of books."

A. H. Jarvis, Ottawa, Ont.:—"More
books in the home and better books for

the children."

Cloke and Son, Hamilton, Ont.:

—

"Canadian Authors' Week. What does

it mean? It means that during the

week throughout the length and breadth

o-f Canada an educational campaign
dealing with Canadian literature will be

conducted.

Why?
"Because Canadian literature has be-

come a power in the world today and
strange, but true, Canadian literature is

better known in foreign markets than

her own.

"Educationalists have at last awak-
ened to this fact that Canada has some-
thing to exploit in her literature and
she must begin at home.

"This campaign will be conducted

through various channels, book stores

libraries, pulpits, Canadian clubs, and
schools, etc.

"Canadian literature will have first

place in this store next week, and the

public will be gladly welcomed to come
and get acquainted with the work of

Canadian authors."
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"Society Sensations," by Charles King-

ston will be published by Stanley Paul &
Co., London, very shortly. This volume,

the latest by Mr. Kingston, is brimful of

interest, and his characters are wholly

British. A few may be able to recall

the Colin Campbell and Dilke divorce

suits, but not many know the exact de-

tails of the five trials which eventually

decided the famous Mordaunt case, in

which the heir to the throne was cited

and proved his innocence. Some of the

most remarkable cases that have ever

been before the courts appear in this vol-

ume which will make a wide appeal.

Fall Publishing Season Shows Considerable

Activity on the Part of Canadian Writers

Stanley Paul & Co., London, announce
for immediate publication a new Welsh
love-story by Edith Nepean entitled

"Petals in the Wind." Mrs. Nepean's
"Gwyneth of the Welsh Hills," which is

to appear on the screen shortly, first

brought her into prominence as a writer

of Welsh romances, and it is now gen-
erally acknowledged that she is unsur-

passed in presenting the Welsh as they

really are. "Petals in the Wind" is an
emotional story of great power?, and
quite the best Mrs. Nepean has yet done.

"Gladys," by Dr. J. Morgan-de-Groot,
will be published shortly by Stanley Paul
& Co., London. Dr. Morgan-de-Groot
can always be relied upon for a subject

out of the ordinary. In this novel he
deals with an unusual situation with the

insight of a man of the world, and his

presentation of it will interest men quite

as much as women.

Small, Maynard and Company, Boston,
announce for immediate publication "The
Best Plays of 1921-22," edited by Burns
Mantle; "The Verge," a play by Susan
Glaspell; "The Art and Business of In-

terior Decoration," by B. Russell Herts;
"The Pleasure Box Annual," edited by
George Goodchild and "The Adventures
of Bunny Bobtail," by Ruth Irma Low.

The ten best plays during the past
season as selected by Burns Mantle in

his third annual oflhe American stage,

"The Best Plays of 1921-1922" (Small,
Maynard and Company, Boston), are
"Anna Christie," by Eugene G. O'Neil;
"A Bill of Divorcement," by Clarence
Dane; "Dulcy," by George S. Kaufman
and Marc Connelly; "He Who Gets
Slapped," by Leonid Andreyev; "Six
Cylinder Love," by William Anthony Mc-
Guire; "The Hero," by Gilbert Emery;
"The Dover Road," by A. A. Milne; "Am-
bush," by Arthur Richman; "The Circle,"
by W. Somerset Maugham, and "The
Nest," by Paul Geraldy.

"Rainbow Gold," (Macmillans, Toron-
to), is an anthology of about eighty of

the "very best" poems for boys and girls

whose love of poetry is just being form-
ed. It is the book, like this, that is

carried about by a child and that re-

news in his mind and affection, the great-

est poems in our literary inheritance.

THE FALL publishing season
shows considerable activity among
Canadian writers. On the list of

McClelland and Stewart (Toronto) there
is a fairly well-balanced ration of fic-

tion, general literature and poetry.

A contrast between Canadian and U.
S. ideas and ideals, with some startling

inside revelation of the origin and set-

tlement of strikes, and some discus-

sion-provoking thoughts &n immigration
are combined with a very compelling
story in, "Pagan Love," by John Mur-
ray Gibbon, who already has a number
of successful novels to his credit, and
who is known to the Canadian reading
public as President of the Canadian Au-
thors' Association.

In "The King's Arrow," H. A. Cody
has written a thrilling romance-adven-
ture of the early days of Canada when
her giant trees were much in demand
for the masts of huge sailing vessels.

Another story of the woods with quite

a different setting is "The Timber Pir-

ate," by Charles Christopher Jenkins,

a novel of unusual suspense-interest,

dealing with mystery and intrigue

among the pulp and paper makers in

the mountain fastnesses on the North
Shore of Lake Superior.

Peter Donovan, better known as P.

O'D., had no sooner published a gloom-
shattering collection of sketches than

he deserted us for the streets of 01'

Lon'cn. But in "Over 'Ere and Back
Heme," he takes us with him and shows
us the funny side of everything from a

transatlantic trip to the first visit to a

London tailor; together we go week-
ending to the Englishman's country

home and exhibit our skill (?) at rid-

ing, shooting, beagling, and other bally

English sports.

Mrs. L. Adams Beck of Victoria, B.

C, is a finished writer whose stories of

Oriental occuit flavor have appeared in

the world's leading magazines. Her
"Key of Dreams," is a love ttory of the

Orient — vital, gripping, beautifully

told. Perhaps no more decided con-

trast to the dreaminess of the East
could be found than that afforded by
Robert W. Service's thriller of Monte
Carlo—"The Poisoned Paradise."

One might wonder that the story of a

Japanese dancing girl should be pro-

duced by a Western woman who spends

days in a saddle on a cattle ranch, but

Mrs. Francis Reeve ("Onoto Watanna")
the author of "Sunny San," knows her

East very thoroughly because of the

long residence there of her father and
her uncle. Closing the fiction section of

this list is a characteristic "Marian
Keith" story, abounding in humor, love,

and human interest—"The Bells of St.

Stephen."

A pleasing addition to Canadian books
of travel is "The Laurentian Hills of

the Habitant," by T. Morris Longstreth,

with which we may couple, "Canadian
Cities of Romance," by Katherine Hale,

a series of delightful impressionistic

sketches which present the atmosphere,

the soul, the historical and literary

background of our chief cities; then

the West is sympathetically represented

in a series of sketches by Frederick

Phillip Grove entitled, "Over Prairie

Trails."

Akin to each other are the volumes,

"Mastered Men," by F. A. Robinson,

hopeful tales of the salvaging of men,

and "The Glory of His Robe," by Rev.

E. J. Stobo, inspiring and encouraging

talks of every day application. Jessie

Al/exander, the well known platform
f

reader, has a new volume of remini-

scences and platform sketches, appro-

priately named, "Encore!"

Amusing sketches for honey-mooners,

would-be honey-mooners and those who
wish to laugh at both, are found with-

in the covers of "After the Honeymoon,"
by Louise Mason. The more serious

minded may turn to the discussion of

(Continued on page 77)

"Don't Forget the Children" reminds R. 0. Smith of Orillia, Ont-, in the above
window display of "juveniles." Toy books and light reading are shoivn here in an

exhibit which should appeal to parents and kiddies alike at this time.
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Frank Waterman Guest of Toronto Stationers
Delegate May be Sent to Convention of National Stationers' Association in Atlantic

City, President Robertson Assures Visitor From New York—0. B. Stanton
Commends Business Methods of Big Pen Company

A DISTINGUISHED guest at one of the regular weekly
luncheons of the Commercial Stationers' Association of

Toronto during the month was Frank E. Waterman, of

New York, president of the L. E. Waterman Co. There was a

strong attendance of the members and a hearty welcome was
extended the visitor.

President William Robertson, in his address of presentation,

informed Mr. Waterman of the growth of the organization

and pointed out that even bigger things were looked for in

the future.

Mr. Waterman in his address told of a plan that was being

carried out now by the Commercial Stationers' Association of

Montreal. These men, he said, were making a round of the

manufacturing plants and already three or four had been
visited. He told, too, of the Guildhall in London where the

stationers lunch once a month. Four members of that Sta-

tioners' Guild, he reminded his audience, had been Lords Mayor
of London and no other branch of business had such a record.

It would be a good thing, said Mr. Waterman, if every per-

son who jobbed around in this country had to be registered as

they have to be in England.
Mr. Waterman then spoke of the organization of the old

"Boost Club" in New York, which paved the way for the

Stationers' Association. This organization helped to settle

bankruptcy cases and financial disputes.

The National Association was commended on the good work
that it is doing now, the speaker giving it as his opinion that

the publication of resale price lists were
a big help. This service, however, was
in danger of being dropped as the gov-
ernment is on the rampage with regard
to this matter.

Believes in Advertising
Mr. Waterman extended a hearty in-

vitation to the Commercial Stationers'

Association of Toronto to attend the con-
vention in Atlantic City.

"I am a believer in advertising," said
the speaker, "and you can advertise your
city in no small way by coming to this

convention. Give us some co-operation
on this convention and we will have some
of our good men return the compliment
by coming up here."

Referring to the initial attempt to de-
velop the Canadian business a quarter
of a century ago, Mr. Waterman said:

"Many of you and I have, therefore,

been partners for a long time. And let

me say that this is one of the big things
in business. It is the same with your
association. The best part of these
associations, regardless of the debates
and discussions in which you indulge, is

your good fellowship work. The days are
gone in the stationery business when a

fellow has to dodge lest the other fellow in business clap eyes
on him."

Mr. Robertson thanked Mr. Waterman for his kind invita-

tion to the Atlantic City convention, promising him that the

matter would be taken up and discussed. If a delegate was
not sent this year, he said, one or more would in all prob-

ability act on the invitation next year.

0. B. Stanton's Tribute

0. B. Stanton, in proposing a vote of thanks to the guest

of honor, told of meeting Frank Waterman a fifth of a cen-

tury ago or more.

"He has a loyal business family," said Mr. Stanton, "and
his word is as good as his bond. It is with a great deal of

pleasure, therefore, that I ask him to accept the thanks of this

gathering for his address and I would suggest that we give

him three hearty Canadian cheers and a tiger as Frank Water-
man could not be anything else but Frank E. Waterman if he

tried."

On the motion being seconded by T. J. Parsons, the cheers

were given with a will.

How Association Has Progressed

Mr. Ridley of the John Ridley Co., paying a tribute to Mr.

Waterman, referred to the maintenance of prices as one of the

best things an association could do.

Called upon to speak for the Trade Press, W. C. A. Moffatt,

editor of Bookseller and Stationer, referred briefly to Mr.

Waterman's career, which he had followed through the trade

newspapers, and expressed his pleasure

at the opportunity of being present to

meet the guest of the day.

The Commercial Stationers' Associa-

tion of Toronto, he pointed out, had
made wonderful strides forward in the

year and a half he had known it and the

ability and enthusiasm of its officers and
members were, he said, a splendid guar-

antee for even greater progress in the

future.

F. L. WATERMAN
President of the L. E. Waterman Co.,
who delivered an interesting address to
the Commercial Stationers' Association
of Toronto at one of their weekly lunch-

eons recently.

Thomas Barff Honored

Upon the occasion of his completion

of fifty years service with the firm, the

management of Messrs. Warwick Bros.

& Rutter, manufacturing and wholesale

stationers, King Street, Toronto, pre-

sented a purse of gold to Thomas Barff.

Mr. Barff was honored by his fel-

low employees by the g.'ft of an arm
chair and an electric reading lamp,

William Foster making the presenta-

tion. Mr. Barff has the distinction in

the organization of being its only mem-
ber at present in its employ to have
known the firm's founder. There are

several other employees with Warwick
Bros. & Rutter who have been with the

firm from thirty to forty years.
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Small Town Stationers Losing Opportunities
Good Money to be Made by Getting After the Office Supplies Business But in Many

Cases This is Left to the Larger Firms in the Cities—Specialty Salesmen's
Methods Could be Advantageously Copied

CAREFUL investigation reveals

the fact that the big bulk of

office equipment and supply busi-

ness is done by a comparatively small

number of stationers—usually classed

as commercial stationers—who are

usually located in the larger cities ot

Canada. This is a very peculiar situ-

ation when one considers that the big-

ger part of Canada's population lies in

the smaller centres. It is true that the

larger manufacturing concerns are lo-

cated in the big cities, but, according

to g&od authorities, a very considerable

proportion of the office equipment and

supply business is done in the towns

of 10,000 and less population.

Business for Local Man

Why is it that the large commercial

stationer is able to send his specialty

salesmen all ever the country—to even

the smallest towns—and takes thou-

sands of dol'ars, worth of business from

these places year after year?

One wou'd naturally suppose that

the local stationer would get the big

bulk of this supply business. But the

truth is. he does not. The answer is

not hard to find, because in most cases

the local stationer will net go after

the business.

The large commercial stationers and

office equipment houses in the larger

cities send their specialty salesmen re-

gularly to every centre of any import-

ance whatever.

How It Can Be Done

These men are a good class of sales-

men—courteous, keen and thorough.

They make a careful study of office

needs; they get their opportunity of

demonstrating new and better devices,

thereby creating very profitable busi

ness.

The methods of selling are carefully

worked out and show a careful study

of office routine and needs.

The local man could get a big pro-

portion of this business if he used the

same methods that are now success-

fully applied by these specialty sales-

men. A knowledge of office routine

needs is a big advantage, hut the aver-

age stationer could create a very nice

volume of business for himself if he

did nothing else than impress upon the

whole town that he sold office equip-

ment and supplies as well as his

other lines.

Conditions are now such that the lo-

cal man can quote just a* satisfactory

prices on most of these lines as can the

representative of the large city house
and a great amount of this supply
business can be had by simply making
Tegular calls on the pro. peets either in

person or by phone. Many of the most
profitable lines that can be sold to

business men as office equipment re-

quire a thorough study of the product
and knowledge of just how they will

help the user.

The manager of a numbering ma-
chine concern recently mentioned to

Bookseller and Stationer how after his

line had been turned down by the lea

ing stationery store in a certain large

sized city—he went out and inside of

'wo hours sold at retail mcce number-
ing machines than had been sold in

that city for months. The dealer was
naturally surprised and pleased when
tlT5 numbering machine man came back
an! threw down on the counter the

signed orders for several machines,

each showing a very good margin of

profit. That dealer is now, naturally,

an enthusiastic salesman of specialties,

"Most dealers only need to be shown
ence to realize that there is a very
profitable volume of business to be got

in this line outs.de their stores,'' said

the manager.

Constantly Growing Demand

The prime necessity for the building

up to successful outside business, ac-

cording to an Ontario commercial sta-

tioner, who, although comparatively re-

cently establ.shed in business, is mak-
ing an outstanding success of this line,

is to: "List all the users of office

equipment in your town, whether they

are large or small. Learn their aver-

age requirements and systematically

work them. All methods of making
known to your prospects that you are

in the office supply business are good.

Newspaper advertising and circular

letters are excellent. But nothing—net

even the telephone which should be

used consistently to keep in touch at

regular intervals with buyers of small

supplies—can replace the actual per-

sonal call of the sale, man, proprietor

or employee as the case may be. This

is the one big source of business. And
(Continued on Page 56)

Fo.nitai)) pens are featured in this display by D. J. Young and Co., booksellen

and stationers of Calgary, Alta. Inks are also shown to good advantage.
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Rubber Stamp Section Can be Made to Pay
Experience Has Shown That the Average Stationer Should Keep Complete Line of

Shelf Goods With the Department in Charge of a Person Who Understands
Taking of Rubber Stamp and Marking Device Orders

EXPERTS in the handling of com-
mercial stationery and allied lines

are agreed that the average sta-

tioner should have a rubber stamp de-

partment and a line of shelf goods such

as pads, inks, band daters, numbers,

rubber type, .-tamp racks and miscellan-

eous shelf goods with a competent per-

son in charge who understands the tak-

ing of rubber stamp and marking de-

vice orders.

With the foregoing, and a proper con-

nection with some manufacturer, the

dealer should make a profitable depart-

ment of this line of goods. To increase

sales in thi. department, special cata-

logues and circulars should be prepared

and backed up with window and show-

case displays, signs, etc. Also sales

meetings >hould be held with inside and

outside men, with a stamp manufactur-

er as speaker of the evening.

That the stationer should make a

special effort to qq-operate with the

stamp manufacturer was the suggestion

advanced by the Dealers' Committee on

Rubber Stamp Goods in its report to

the National A.- sociation of Stationers

and Manufacturers, excerpts from this

report following:

Obstacles To Be Overcome

The stamp manufacturer has learned

that he must make a legitimate profit,

as the Stamp Manufacturers' Associa-

tion have raised the standard of the

stamp business considerably in the past

several years. We believe, that on ac-

count of the peculiar overlap in the

stamp and stationery business that har-

monious co-operation and understand-
ing of the "stamp man" would be very

beneficial to the stationer.

However, there seems to be a tend-

ency on the part of some stamp manu-
facturers to discourage the stationer

from going after this business by re-

ducing their trade discount so as to

make the selling of this merchandise

unprofitable. On the other hand, some
stationers are constantly asking for a

longer discount and claim that hand-

1 ng made-to-order rubber stamp and
marking devices is unprofitable and fur-

ther state that if their discount is not

increa. ed, they will be compelled to put

in a rubber stamp manufacturing plant

of their own.

Stationers Cover the Field

Bearing in mind the two statements

above, the fact nevertheless remains

that the stationer sells and will continue

to sell rubber stamps and rubber stamp
sundries, because he more thoroughly

covers the field with salesmen (city and
traveling) and catalogues and, as a rule

has a much larger selling organization

Two new Dixon lines are shovm here—the Eldorado Drawing Set No. 560 and the

''Craftsman" carpenter pencil assorted, hi the 560 is an array of shining golden-

yellow pencils and in the "Craftsinan" the pencils are finished in a way to make it

"easy for the user to hold them; a boon for the worker whose hands in the course of

Ms day's work soon become greasy. The bright colors make it easy for him to pick-

out the pencil quickly in the litter of a workshop.

than the average stamp manufacturer.
On the other hand, the stamp manufac-
turer sells direct and will sell direct 90

to 95 per cent, of the rubber stamps
used, because that is his specialty, and
he is prepared to take care of the pe-

culiar demands.
The majority of the buying public in

the larger cities go to the stamp manu-
facturer direct because he has in ad-

dition to made-to-order rubber stamps
many other styles of marking devices

that the stationer does not handle nor

understand and cannot manufacture

without a large plant, costing many
thou ands of dollars, for the manufac-

turing of stencils, seals, steel stamps,

checks, metal tags, badges, metal signs,

license plate.-, burning brands, etc.

Much Is Sold Direct

From the foregoing, you can readily

understand that made-to-order rubber

stamps are not a jobbing article, like

lead pencils, blank books, etc., because

the vast majority of this merchandise

is sold direct and will be sold direct by

the manufacturer to the consumer.

Regarding trade discounts; your com-

mittee has talked to many members of

the rubber stamp profession and the

consensus of opinion seems to be ap-

proximately 33 1-3 per cent, on specially

made marking devices, which is all the

manufacturer can afford to give with-

out greatly increasing the retail price, .

which would certainly force a falling off

in the me of these articles.

A discount of 50 per cent, would make
the reta'l price almost prohibitive and

discourage the liberal use of this arti-

cle. It is a belief of your committee

that the stationer should consider the

sale of made-to-order rubber stamps as

a "pick-up" item with a profit accord-

ingly. There should not be charged the

full amount of overhead against the

sale of this item, as there is no invest-

ment, no stock on shelves, or shelf space

utilized.

Advice For the Dealer

We do not wish to discourage the

stationer who intends to put in a Stamp
Department, but wi;h to call attention

to last year's report, which states:

"That on investigation, we find that

this has not been profitable, due to the

fact that the average stationer does not

(Continued on Page 56)
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Halifax Firm Always Keeps Public Informed
A. and W. Mackinlay Realize That Office Supplies Such as Account and Loose Leaf

Books Can Only be Sold in Quantities by Letting Users of These Lines
Know Where They Can be Secured—Successful Selling Plans

M UCH of the business in loose

leaf books and office supplies is

lost to the local dealers in com-
mercial stationery because they do not

let the users of this material know that

they are in the business. Advertising

and window displays are essential to

the telling of these lines and, realizing

this, A. and W. MacKinlay, 137 Gran-

ville Street, Halifax, Nova Scotia, make
a practice of keeping their stocks con-

tinuously before the public. This firm

lets it be known that included in their

extensive stock are account books in all

rulings and various styles of binding,

loose leaf books to suit any office work
and special books or blanks, any of

which can be made to order.

What Salesman Should Know

The loose-leaf department is one of

the most important and can be made
very profitable if properly handled. It

demands and warrants first-class sale.- -

men and clerks especially educated for

this department. In many instances

the customer does not knew what kind

of a binder of forms he needs. He gives

an idea of what he wants to do and
depends on the salesman to fit him up.

If the salesman knows his business and
gives the customer an outfit that is real-

ly just what he needs that salesman has

made a permanent customer for the

stationer. The acquaintance he has

made and the confidence he has instilled

will enable him to get in very close

touch with the influential men of the

firms he does business with and will be

a great value in selling other important
items for keeping records. A salesmar
hasn't this opportunity when passing

out the ordinary miscellaneous items in
'

a stationery store.

The difficulty is to get these properly

educated salespeople.

They should know how the goods are

constructed and why one grade of a

binder is worth more than another. It

is about as easy to sell a high-grade

binder as it is a cheap one if the cus-

tomer is shown the reason for the dif-

ference in price. The high-grade bind-

er of course means more profit.

Selling Loose-Leaf Supplies

The salesman should be familiar with

the stock forms and know how they are

used. There are great possibilities to

increase the sales of the;e stock forms.

Labor saving forms are always ready
sellers if shown to your customer.
Some manufacturers have run a sales

convention and most of them are co-

operating with the dealer along educa-
tional lines.

There are many ways in which Loose
Leaf Supplies can be displayed and
sold in quantities and dealers through-
out the country should try some of them
out.

It is always advisable, when possible,

to work in conjunction with the certi-

fied public accountants, but get their

good will, which frequently results in

recommendations to their clients in

their favor; especially is this true where
a manufacturing department is carried

on in conjunction with the regular sta-

tionery business. And, as a matter of

fact^ the auditor or accountant is in much
better shape than the average loose leaf

salesman to advise the customer a~> to

the most economical and satisfactory

way to systematize his business. A
great many concerns, especially the

small ones, however, do not want to pay
for the services of an expert accountant
and systematizer, therefore the loose

leaf salesman should familiarize him-

self with the use of these items, so as

intelligently to advise the customer as

to what will best suit his individual

business.

Caters to the Banks
A Western firm has made it a policy

to cater especially to the banks, and as

a result it has closed a few big orders.

It keeps in touch with the local agency
which sells bookkeeping machines, and
as soon as the sale of a machine is made
it immediately gets in touch to sell the

supplies.

"We have started in with only one line

of goods," states this dealer, "and in our

short experience we believe that it is

better to have -one complete line than

to try to sell several lines. We make
it a point to keep an assortment, though

we admit that it is very small, of the

line, and have everything in that one

line, in order that we can give our cus-

tomers the best of service.

"We have our loose leaf department

located in the rear of the store, where
our customer finds more privacy in

picking out his goods and is not dis-

turbed by those coming in.

"We do not carry any showcases of

any kind in the whole store, but have
large shelves and wooden counters. We
find this very convenient and less ex-

pensive than elaborate showcases."

Avoiding Technical Discussions

"We carry samples of our loose leaf

forms on flat counters covered with

(Continued on Page 56)

The American Lead Pencil Company, of New York announce the addition to their

line of the No. 522 Cascade Pencil Assortment, as illustrated. This style is made
in very attractive, bright colors and packed in flat dozens—one-half gross in a flat

box. The pencils have gilt tips and red rubbers, each dozen in one solid color.
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"Selling the Uses Instead of the Products

"

A Market Can be Created for Anything, Points Out W. P. Mills, President of the
Moore Push-Pin Co., Providing That People Can be Made Definitely to See

its Use in Their Own Daily Affairs

EVERY man who deals in commerc-
ial stationery and office supplies is

interested in the marketing of a

new product and, this being the case,

the ideas of W. Percy Mills, president

of the Moore Push-Pin Co., on this sub-

ject ought to be worthy of study. In

the August issue of "System" Mr.

Moore discussed "Selling the Uses In-

stead of the Product," and in the course

of this he said: "A market can be creat-

ed for anything, providing that people

can be made definitely to see its use in

their own daily affairs." Mr. Moore's

article is, in part, as follows:

The hypothesis upon which we
launched our business was that a mar-
ket can be created for anything, pro-

viding that people can be made definite-

ly to see its use in their own daily af-

fairs. The principle we adopted for

selling our little invention has a broad-

er application in business, I believe,

than our own particular case.

"In Terms of Service"

Instead of trying to sell pins, we cen-

tred our efforts upon selling ways to

use the pin. We felt that if we once
got our ideas across to the people, made
them see the many things this little pin

won'd do. they would forget the sim-

plicity of the thing and think of it in

terms of service. Going ahead on that

basis, we were successful.

The homelier an idea, we found, the

qui ker will it make an appeal. Some-
times it is nece; sary even to go into

the manufacture of some other line in

order to create, or call attention to, a

new use for one's product. Nothing is

too small to overlook in this connection.

It does net pay to assume that the cus-

tomer will discover for himself even the

most obvious things. They must be

pointed out to him even when it costs,

money to do so, and if he has discov-

ered the new use first, he will feel

pleased with himself over beating you
to it.

About our offices we naturally em-
ploy, as a part of the daily routine, the

different articles that we make, now
numbering more than a dozen. We use
them in our homes.

How Sales Were Doubled

Every now and then some one of us
comes in with a new way he has dis-

covered for making a pin or a tack or

hanger useful. These new uses are not

talked over for a moment and then

passed by as trivial. We let none of

them slip; rather we broaden them if

we can and then pass them on to our
trade.

In almost any manufacturing plant

little ideas of this kind are continually

cropping up. By themselves they are

scarcely worth bothering with and for

that reason are usually forgotten. In

the aggregate, however, they have a

telling effect upon sales. Three or four

such ideas, when put together, may
make one big selling point.

Illustrated here is one of the new Dixon yift lines. This is the No. 570 (Artist)

Box. including a master drawing pencil, the "Best" colored pencils in 12 colors, the

"Eldorado" master eraser, thumb tacks and the "Wedge" eraser.

Our pins were first put out in boxes
of 12 which sold for 20 cents. The de-

mand wasn't up to expectations, so we
tried a new box of 6 to sell at 10 cents.

The simple little experiment just doub-

led our business. That was about 12
years ago and the principle has regu-

lated our selling policy since in every

article that we make for sale in Amer-
ica. Strangely, the large packages
seem to sell better in Europe than do
the small ones.

Making Use Of Organizations

A special tack for setting forth prices

was added to our line, for instance,

purposely so that dealers could utilize

it to their own advantage in exhibiting

goods and their prices. The price tack

is neat and attractive and suggests our

thumbtacks to anyone who has ever

seen them.
Almost all Sunday Schools keep ;

record of their members' attendance, as

also do many clubs and other organiza-

tions. I made up an attendance chart

to be placed upon the wall with our

glass-headed pins, upon which a graphic

record of each individual's attendance

may be kept in a very convenient man-

ner through the use of our maptacks.

A red tack in a square indicates "pres-

ent;" a black tack "absent;" a yellow

tack, "present with guest;" a blue tack

shows an estimate of average attend-

ance of the club or class at the bottom

of the chart

The chart is presented to the school

or organization. Because the chart is

so much handier and so much more

graphic than written records, the gift

is almost always accepted and put into

use. Rotary, Kiwanis and Lions Clubs

and other organizations of business

men are quite enthusiastic about these

charts.

The "Big Thing" In View

This results in creating a demand-

for our maptacks in the schools and

clubs, but that is not the main purpose

of the plan. The big thing we are af-

ter is to get our pins and tacks before

the eyes of the teachers, the pupils, and

the club members.
Another recent device we employ is a

tiny glass vase in which may be placed

one or two flowers for wall decorations

at dinners and other social functions.

The vase (those for the best trade are

hand-painted) is about the size of a
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test-tube and may be stuck into a small

ledge by one of our pins molded into

the end, or hung upon the wall by one
of our hangers. This little vase is very
attractive and, what is more, unusual
enough to bring inquiries from guests

as to how it is fastened on the wall.

Then, in answer to the question, up
comes our p.n or our hanger into notice.

Our company is now making a large

number of different article.?, all espec-

ia.ly designed for the purpose of driv-

ing home in some way the idea back of

our two main products, pins and hang-
ars, which are the backbone of the busi-

ness. Virtually all of the side-lines pay
Tor themselves. On some few the salt:

have been little short of phenomenal,
and on a few others the cost has been
greater than receipts. But our plan is

not to make a direct profit out of side-

lines. Through them we aim to keep
our goods before the public in unusual
ways, in practical ways, in ways that

will carry some good along with the im-
pressions which we wish to make. When
we lose on a side line, the 'loss is

charged to advertising; but as a rule

this kind of advertising pays for itself

in d.rect sales, and always many, many
times over in indirect sales.

Advertising Must Be Regular

The effect of advertising upon sales

is strongly reflected in the demand for
a small article, but the advertising must
be regular. Our products are really

like barometers in that they quickly
register mistakes in policy. Sporadic
advertising, even in large space dis-

p'ays, we have found, does not bring the

returns that the expenditure demands.
From the very first day of our entry
into business we have been advertis'ng
without let-up.

The advertisements which we use are
small, comparatively, but they are in-

serted in nearly every issue of the med-
iums we are using. We could stop us-

ing these little advertisements and in

p'ace of them take a full-page display,

say. <-veiy third or four'h issue without
spending any more money on advertis-

ing than we are now doing.
t r' „V' -f this sporadic method

would be as effective as our more mod-
est but continuous pounding away over
a large field. Year in and year out, ev-

ery day of the year, our little advertise-

ments are hammering away for us,

gently perhaps, but unceasingly never-

theless, and their pulling power is plain-

ly demonstrated in the host of mail in-

quiries we get from them.

Using Large Advertisements

When a big concern is big enough to

afford big advertisements in every is-

sue of national mediums, well and good;

make them big. When the concern is

only big enough to have large adver-

tisements occasionally, we pref.r to sac-

rifice size in favor of number, for we
find returns are greater. We find that

52 small advertisements are bigger pull-

ers in a year's time than are 20 in large

space.

Goods should be taken direct to the

customer, placed in his hands, given a

trial that will satisfy him as to their

worth. Liberal distribution of samples
(when the article is inexpensive) is

one way of gaining this; demonstration
is another; open counter display is still

another.

The samples which we send out to a

carefully compiled mailing list are as

attractive as we can make them. The
mailing list is as near perfect as we :a:i

get it; we get the names through our

salesmen, through direct requests by

d< alers, and so on. We do not buy lists

of names.
Demonstrators took our pins to the

people when we were young and un-

known. Salesmen took them to dealers.

We sent men all over the world intro-

ducing our pins, laying a foundation for

future business. This was not profit-

able then. But during the years that

followed, the profits from those early

Mips multiplied over and over again.

It was simply a case of making a good

investment in goodwill, of spending

money to make money.

Getting Counter Displays

To insure counter displays of our

goods, we supply dealers with several

designs of cabinets. Orders are sent to

them in the first place in these cabinets,

which are of wood and nicely stained so

that the logical placs for them is upon

the counter. This cabinet idea also

links up with our policy of selling in

small quantities, for the cabinet is a

measure by which the dealer usually

gages his purchases from us or the

jobber.

These principles upon which we have

based our selling policy, have been

backed up, of course, by practical as-

surance to customer and dealer that

our articles will "hold up" in quai.ty

and utility to our claims for them, and

demonstration to the dealer that there

is a profit to him in handling them. This

point of profitableness may be brought

out more clearly to dealers at times in

other ways than through price. For ex-

ample, we have shown that a man sel-

dom comes into a store solely for the

purpose of purchasing a package of our

pins or hangers. It is such a small

purchase to make that he usually places

it upon a list with several others, and

the store handling our line therefors

profits.

The growth of our business has been

continuous, month by month. I am jus-

tified in asserting that 1922's sales will

appreciably exceed those of 1921. for

the depression has scarcely touched us

at all. Our emphasis has always been

upon selling, upon carrying to the cus-

tomer new ways of making our little

articles of use to him.

Principle Is Not Restricted

Not that we have neglected the manu-

facturing end. But had we only made

pins and sold pins, we should probably

have had to quit long ago. Only by first

selling the use, and then the article, did

we achieve what so many asserted was

impossible.

Certainly the principle is not peculiar

to our business. It is open to general

application, and broad enough to suit

varied needs.

EBERHARD FABER
NEW YORK, U.S.A.

Here is an array of new
penholders put out in an
attractive display stand

by the Eberhard Faber Co.

LEAD PENCILS
V PENHOLDERS <
RUBBER BANDS ako ERASERS
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"Barber Ellis" Moves

"Barber Ellis" are now in their new
building next to Thomas Allen's on 384

Adelaide St., W., Toronto. Aubrey 0.

Hurst will occupy space in this new
building. His enlarged quarters will

enable him to carry much larger and
more complete sto'ck than has been the

case in the past.

HALIFAX FIRM
(Continued from page 53)

glass for protection," reports another
dealer. "Our ring books are kept in

full view also and arranged on a rack

.' o as to show the various sizes and
grades. In making a window display

we usually make a window entirely of

loose leaf binders and forms, featuring

any special line, also using a large num-
ber of signs showing the various prices

and : izes.

"In demonstrating loose leaf binders

my advice would be to avoid getting

into technical discussions of the detail

as to construction, etc., with a custom-
er. I find by experience that 80 per

cent, of the prospects will be interested

only in the main selling points, princi-

pally the service of the article when in

actual use, but he should be thoroughly
familiar with the construction. This he

can acquire only by careful study and
comparisons. I would suggest that

these details be used only when demon-
strating against competition."

RUBBER STAMP SECTION
(Continued from Page 52)

secure a large enough volume to justify

his own plant."

However, if the stationer has, not, he
should have, a rubber stamp department
and a line of shelf goods, such as pads,

ink, band daters and numbers, rubber
type, stamp racks and miscellaneous

shelf goods and a competent person in

charge who understands the taking of

rubber stamp and marking device or-

ders. With the foregoing, and a prop-
er connection with some manufacturer,
he should make a profitable department
of this line of goods.

We also suggest that the stationer

who has a stamp department and who
wishes to familiarize himself and his

salesmen with the details of his busi-

ness, should join the International

Stamp Manufacturers' Association, and
attend the regional meetings, of which
there are ten, between the Atlantic and
Pacific. This will permit him to get in

touch with the men who know this busi-

ness and who manufacture the majority

of this cla: s of goods.

Old Prices Gone Forever

The present prices on rubber stamps
and shelf goods are at the peak, but do
not expect a decided decline this year on
metal goods as the cost is mainly labor,

and, furthermore, the advances in this

line were not nearly as great in propor-

tion as the many other lines in the sta-

tionery business.

Retail prices on made-to-order mark-
ing devices and rubber stamps will

never be as low as formerly on account
of the workmen and apprentices now
getting wages in proportion to other
skilled crafts, which they are entitled

to, as it takes many years of training
to perfect one in the art of die sinking,
seal engraving, steel stamp making,
stencil cutting, etc.

SMALL TOWN STATIONERS

(Continued from Page 51)

in salesmanship there is no substitute

for the old fashioned, honest-to-good-
ness, foot work."

Many similar statements from sub-
scribers already making a success of

these departments tend to emphasize
this fact, namely, that there is a con-

stantly growing demand for office

equipment and supplies. Newer and
more modern methods are now in use in

offices and demand new devices and
equipment for their carrying out.

And, of course, there is the usual
amount of replacement business and
supplies such as carbon, ribbons, pen-
cils, inks, mucilage, etc., that must be

handled by s ome one.

The necessity of keeping costs at a

low level has also proved a boon to the

office equipment business. Business
men will now readily grasp at anything
that has proved to be a money maker.

there's the WasterPencil!

for Arts, Commerce
and Industries

E>I
SCHOOL PENCI

DIXON
CONDER OGA

PENCIL

Its

rounded.
edges

pleasing
to the
fingers

17 LEADS

The accompanying illustrations show new display material, a complete mailing of which has been made to Dixon stationery
customers. This material was got out to help the trade decorate stores and windoivs during School Goods Week, August 28

and September 9, as designated by the National association. __ I
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SOME OF THE
88 STYLES

Weldon Roberts
|

No. 83 Size 20
PLIA b i_ e:

NEWARK U.S.A.

RUBBER ERASERS
WORLDS

QUALITY
—STANDARD

no. 3880
WELDON ROBERTS
NEWARK U. S. A.

PENCIL— 500— INK
WELDON ROBERTS

NEWARK U.S. A

WELDON ROBERTS
PENCIL-575-lNK

NEWARK. N.J. U. S. A.

Y<tu>ON VtofeWtS

333 RED
WELDON ROBERTS
NEWARK; U. S A

EDGE VIEW SHOWING
INLAY OF INK ERASER

CUEAHS \Af\A\_%

WELDON ROBERTS RUBBER CO. NEWARK, N. J. U.S.A.

A Machine You

Should Stock

THERE are numerous
numbering machines

on the market, at various

prices. You want a ma-
chine that you can "stand

behind" and at the same
time sell at a reasonable

price.

The CANADIAN is the ma-
chine. It is well and strongly
built of perfect material and
workmanship. It has all the
desirable features of the High
Grade Machines selling for

double the money.

Accurate Reliable — Durable — Efficient

The CANADIAN has a cast bronze frame, heavily nickle plated

—

steel engraved wheels with ball bearing action—is automatic in

action, nLmbering consecutively, duplicate or repeat. Also carried

in lever action for irregular numbering.

We repair any make of numbering machine.

Canadian Numbering Machine Co., Ltd.
Cor. Victoria and Lombard Sts.

TORONTO
Phone Main 4378

Quality
attracts
Quality

THE merchant who stocks Diamond-
F Baskets will, because of their

super-excellence, attract quality cus-

tom to his store.

Diamond State Fibre Company
of Canada, Ltd.

Toronto, Ont.

BASKETS
and

RECEPTACLES

Plaphone
Pat. U.S.A.,
June 13, 1022

Canadian
Patents
Pending

Plaphone 600
It's on the "JOY LINE" Mr. Stationer!

Connect with this Live Wire if you wish to please the Kiddies
and handle a Winner.

See this new original Bell Toy and others at our agents or
write Dept. BS for Catalogue 205.

SEND FOR SAMPLE. $1.00 POSTPAID.

THE GONG BELL MFG. CO.
East Hampton, Conn.
Bell and Ton Makers for over 50 years.

Trade Mark It
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EASTER, VALENTINE & ST. PATRICK CARDS
FOR 1923

Are now being shown by our representatives. Also a complete line of Everyday Cards, in-
cluding many new numbers. If you have not yet seen these samples, write us, and we will
send them for your inspection.

William E. Coutts,

TORONTO

iW
.ETING

QSDS
e«N«o»

263 Adelaide St. W,

ONTARIO

Mucilages and Paste

are Made in Canada

Catalogues mailed to the trade on request.

Canadian Factory and Office! at

9-11-13 Davenport Road Toronto

M. &M.
ARCH FILES

Write for Prices-

Mitchell & McGill

93 - 95 CHURCH STREET, TORONTO

GET THE BEST! BLOTTING PAPER
MANUFACTURED BY

THE EATON-DIKEMAN COMPANY, Lee, Massachusetts, U.S.A.

THE FOLLOWING WELL-KNOWN BRANDS CARRIED IN STOCK

Magnet Columbian Lenox Arlington Wavelet
Matrix and Filter Papers

FOR SALE BY THE LEADING JOBBERS IN PAPER

Housatonic
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Drop a postal for an

intimate REASON.
(Ask for letter 1021.)

It is full of truth and

common sense and it

will pay YOU to read

this letter!

Earnestly,

RUST GRAFT PUB. INC.
1000 Washington St.

Boston, Mass., U.S.A.

"GOLD MEDAL QUALITY"

Tht illustration shows sheet coming from dry end of Papei
Machin? rmd passing through the tub of Size.

No. S of a series.

"From Rags to Writing Paper*

'

TITD QI7IMf~' A process only given to the
i up aiz,irsvj.

bcst BDnd PaperS: It jm_

proves the strength and surface anj impart? a

"crackle" not found in inferior grades. It is

applied to the sheet immediately after making,

by means of immersion in a bath of hot animal

size solution.

Write for Brochure of manufacturing illustrations

—"From Rags to Writing Paper"—«ent on re-

quest.

The Rolland Paper Company, Limited
MONTREAL

Makers since 1882 cj Superfine Linen Record and other High Grade Papers

NU500

Begin now to plan

your Christmas sales

of "CRAYOLA" Toy Sets

We Americans are learning year by
year to do our Christmas shopping early.

But you can do more than urge your
customers to do that.

Take this as your own slogan, "Do
your Christmas selling early."

Children are the very life of Christ-

mas. There is a real pleasure in buy-
ing presents for them that does not
come with the perfunctory purchase of

a greeting card for an acquaintance.

Yet just before Christmas your win-
dows will be full of greeting cards and
Christmas novelties of that nature.

For a week or two before you trim
your window with Christmas cards fill it

with "CrayolA" Toy Sets and other
items that appeal directly to children.

Back this display up with a card ad-
dressed to mothers, fathers, aunts and
uncles, urging them to buy the children's

presents now.

The response will surprise you.

Suggestion
Sundav School, School and other group
Christmas trees need, in quantity, in-

expensive gifts which all children appre-
ciate. Nothing meets this requirement
better than the smaller packages of
"CRAYOLA" Crayonsor"ARTISTA" Water
Color Paints. A little effort will land
you some very profitable orders of this
kind.

If you haven't our catalog, send for it today.

Binney & Smith Co.
41 East 42nd St. NEW YORK
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PAPER FASTENERS EYELETS & METAL SMALLWARES LIMITED
(Amalgamating FISK, DAVEY & CO., Limited, and F. DOWLER & SON)

BEST 45 S5 642 208 209 105S R5 54 LOWEST

QUALITY

SMALL BENDOVER
PRICES

WA1NWRIGHT STREET WORKS, ASTON, BIRMINGHAM ENGLAND

FOR

Steel & Copper Plate

Engraving

PLATE PRINTING
EMBOSSING

Wedding Announcements and Invita-

tions, Crests, Monograms, Visiting
Cards

CHRISTMAS CARDS
(Plates and Dies)

Business Headings and Cards

M. C. CHARTERS
Engraver - Plate Printer - Embosser

12 SHEPPARD STREET

TORONTO

QUALITY - SERVICE - PRICE

Fine Inks and Adhesives
FOR THOSE WHO KNOW

Higgins

Drawing Inks
Eternal Writing Ink
Engrossing Ink
Taurine Mucilage
Photo Mounter Paste
Drawing Board Paste
Liquid Paste
Office Paste
Vegetable Glue, etc.

Are the finest and best Inks and Adhesive*

These manufactures have a unique standing
among discriminating consumers, the ready-

money kind who know what they want and are

willing to pay for It. They are worth cater-

ing to.

CHAS. M. HIGGINS & CO., Mfrs.
Branches :

Chicago. London
271 Ninth St.

BROOKLYN. N.Y.

WHOLESALE STATIONERS.
GLASS MANUFACTURERS

SPECIALTY MANUFACTURERS
SEND FOR

NEW SPECIALTY CATALOGUE
AND NET PRICE LIST

NEW LOW PRICES THROUGHOUT

KIMPTON, HAUPT & COMPANY
3 BEEKMAN STREET, NEW YORK, U. S. A.=
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he Stationer can realize big pro-
fits on

Artists Materials
They take up little room, are no trouble and there is

always a demand.

Windsor & Newton, London, Eng., are famous for the
quality and variety of their goods.

A. Ramsay & Son Co.
Sole Agents For Canada

MONTREAL
Toronto Winnipeg Vancouver

What Are Your Requirements This Month?

We have a more complete line of BOUND and LOOSE LEAF
BOOKS and SCHOOL GOODS than any other Manufacturer

in Canada. Our Goods GUARANTEED to give equal satis-

faction to the young boy and the seasoned business man.

All our Goods are Made-in-Canada by Canadian workmen

Send for our Catalogue

DOMINION BLANK BOOK CO., LIMITED
ST. JOHNS, P. Q.

We sell our products through the Legitimate Stationers only
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Sfar/Aaro.

B&P
Blank Book*

'>-.. ... I *. ' D* .. -

,

Standard

Blank
Books
andLooseLeaf

Devices

Modem facilities

backedby 8O
yearsofexperi-
ence assure^
the qualityof
StandanJB&P

Products

SOLD ONLY THROUGH
DEALERS

Doorum&Pease Co.
NEW YORK

BLOTTING
PAPER

Now Being Made-in-Canada

and sold by all the wholesale
paper houses

Specify and Feature Canadian
Blotting

Howard Smith Paper Mills Ltd.

MONTREAL

Large Birmingham Manufacturers of Stationery
Sundries, including Paper Fasteners, Drawing
Pins, Letter Clips, and similar articles, wish to

get into touch with Commission Agents with im-

portant connection amongst jobbers in the Sta-

tionery Trade.

An Agent is required for the Eastern Territory,

including Ontario, Quebec, New Brunswick, Nova
Scotia and Newfoundland; and another for the

Western Territory. Write Box 110, MacLean's,
88, Fleet St., London, England.

THE FAMOUS

"ROB ROY"
PEN

^T ^^ —">' ii i

1 5 Wliil'tw J»«L!Wr-5"

Is in greater demand in Canada
than ever before. It is a per-
fect pen, giving entire satis-

faction to users and the trade.

ALL JOBBERS
HOLD STOCKS.

Hinks,Wells& Co., Birmingham, Eng.

BRANCH OF BRITISH PENS, LIMITED.
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CARTER'S Fountain Pen Ink
IF THERE is one thing more important than the pen,
A it's the ink. The best fountain pen will not write
satisfactorily unless it is filled with a good fountain
pen ink.

Most stationers know this but the customer doesn't,
and if the pen writes badly he always blames the pen.
When you sell a customer a pen, sell him the best

"fountain pen ink. It will help your pen business and
make your customers satisfied with their purchase.
Display colored fountain pen inks, too. It may help
you to sell another foun fain pen to the busy man who
uses more than one color in his work.
Carter's Fountain Pen Inks have been standard ever
since the invention of the fountain pen. They are
known as a quality ink. Made from carefully prepared
formulas and subjected to the rigid inspection of
chemists, they are smooth-flowing and free from
sediment.

MADE-IN-CANADA

Ihe Carters Ink Company
Mt. Royal Ave. and Drolet St.

Montreal, Canada

High-grade Stationery Supplies
WASTE PAPER BASKETS—CASH AND BOND BOXES
ENAMELLED SIGNS DEVELOPING TRAYS, ETC.
OUR "Sterling" Waste Basket is beautifully enamelled and
^comes in three colors, dark green, mahogany and oak with
gold rim at top; strong and well made.

CASH BOXES—All made from high grade material—japanned
black and gold ; removable tray and three compartments with
good lock and key.

Photographers' Developing Trays—pure white enamel, acid

proof—very durable.

Write for our booklet and prices

u ranches:

Established 1860

Head Office - Montreal

TORONTO WINNIPEG CALGARY VANCOUVER

DAViDSON
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Victory

Good Selling Lines
Sometimes Overlooked

Snapshot
Post Card ALBUMS Autographic

Stamp

A
L
B
U
M
S

STAMP ALBUMS
The Everyland, oblong, No. 491, 6x9,

spaces for nearly 2,000 stamps.. $ 6.00 doz.
The Victory, No. 217, square,
6%x8V2 , 200 pages, leatherette
cover, holds nearly 5,000 stamps 8.00 "

The Victory, No. 218, cloth cover. . 10.20 "

The Victory, No. 219, crocodile cloth
cover, extra pages 14.40 "

The Triumph, No. 109, 8%x9%, 500
full size illustrations, holds near-
ly 10,000 stamps. Cloth cover . . 18.00 "

The Triumph, No. 110, linen cloth
cover, lettered in gold, extra
guards 25.20 "

The Triumph, No. Ill, morocco
grained cloth 30.00 "

The Triumph, No. 112, crocodile
cloth, round corners, colored
edges, holds 12,000 stamps, with
guards 36.00 "

The Triumph, No. 113. Pages print-

ed on one side only, art canvas
cloth cover, with guards 48.00 "

Peerless Stamp Hinges. Peerless
and tasteless. Per 1,000 25

SNAPSHOT ALBUMS
Black carbon covers, embossed in white.

Black carbon leaves. Each book in strong
Manilla Envelope. Contains 32 pages.
No. 5—Size 4y2 x5y2 $ 1.20 doz.
No. 7—Size 5V2 x7 1.80 doz.

No. 9— Size 7 xlO 2.40 doz.

No. 11—Size 10 xl2 3.00 doz.

No. 13—Looseleaf, imitation cloth
cover, contains 24 leaves grey
carbon paper, lace tied. Size 6x10. 3.60 doz.

No. 15—As No. 13. Size 7Vfexll%.. 4.50 "

No. 17—As No. 13 but Rexine cover 6.00 "

No. 19—As No. 15 but Rexine cover 7.20 "

THE PEERLESS LINE
No. 100—Looseleaf, lace tied, ob-

long, full black cloth cover, titled

in gold. Photographs. Contains
20 leaves black carbon paper.
Size 5*4x8% 8.00 "

No. 101—As No. 100. Size 7x11.
Contains 50 leaves 12.80 "

No. 102—As No. 100. Size 10xl3y2 .

Contains 50 leaves 21.00 "

POSTCARD ALBUMS
No. 3010/100—To hold 100 cards.

Size 9xliy2 . Colored paper,
board cover. Price 2.40 "

No. 3010/150—To hold 150 cards.
Price 3.60 "

No. 3157/200—Same as 3010. To
hold 200 cards. Price 4.50 "

No. 3164/300—To hold 300 cards.
Size 9x1 iy2 . Imitation cloth cover
Price 9.60 "

No. 3165/400—To hold 400 cards.
Size 9x11^. Imitation cloth cov-
er. Price 14.40 "

No. 3150/200—To hold 200 cards.

Price . . 5.40 "

No. 3085/500—To hold 500 cards.

Price 18.00 "

Stamp Albums are printed in French and English

A
L
B
U
M
S

The COPP CLARK Co. Limited
495-517 Wellington St. W. - Toronto, Ont.
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Day By Day
In Every Way

Distribute Gundy Books

Life and Letters of Walter Hines Page
By Burton J. Hendrick. 2 Volumes. Net $10.00.

Walter H. Page was American Ambassador from
1918. His account of his Ambassadorship, consi

to President Wilson, Col. Edward M. House, a

biography. Besides these letters the biographer
ments in the British Foreign Office that cover
of the American State Department. These offic

reminiscences of many who were closely associa
richest materials which have been supplied to a

the United States to Great Britain from 1913 to
sting chiefly of intimate, revealing letters written
nd friends, form the basis of the forthcoming
, Burton J. Hendrick, has had access to the docu-
Mr. Page's Ambassadorship and also to the files

ial and personal papers, supplemented by the
ted with Ambassador Page, furnish probably the
ny biographer of the present generation.

The Practice of Autosuggestion
By the Method of Emile Coue. By C. Harry Brooks. Foreword

by Emile Coue. Twenty-eighth thousand. Price, $1.00 net.

"Nothing could be more timely."—Observer.
"Admirable from every point of view, it is brief, clear and sensible."—Westminster Gazette.
This book, written by Dr. Emile Coue, contains a complete exposition of his theories, methods
and amazing cures, with practical suggestions for personal application and self-cure, simply and
clearly explained.

Certain People of Importance
By Kathleen Norris Price, net, $2.00

There is nothing unusual in the Crabtree and Brewer fam-
ilies, but in this intensely human narrative of wholly normal
people, the author of "Mother" has achieved upon a greater
scale the promise of that homely story of simple small-town
life.

In Vicky Brewer, lovely, handicapped by the prunes and
prisms of the decorous " 'Eighties." in Aunt Fanny, May,
Stephen, and the ubiquitous "Pa." Mrs. Norris adds to

the riches of American literature a gallery of living por-

traits, delicately etched with infinite humor and pathos.

and destined to find friends wherever books are read.

Foursquare
By Grace S. Richmond Price, net, $1.75

"That tower of strength which stood foursquare to all

the winds that blow."—Tennyson.

In this book Mrs. Richmond has achieved success in a new
field. As she has made the profession of medicine huinxan
and revealing through the portrayal of human character in

"Red Pepper Burns" and that of the ministry in "Red and
Black." so now she depicts the trials and triumphs of a
great teacher.

Cryder Rita Coventry
By George C. Shedd Price, net, $1.75

This is a novel for modern people of normal, healthy-

tendencies who find little interest in profane flappers or

hopeless, purposeless young men. A wholesome romance

of the timber country. The story of the woodsmen's hope-

less fight against a great corporation, the development of

the leading character— Dr. Cryder—makes a gripping tale.

By Julian Street Price, net, $1.75
The people in Mr. Street's book live (and they live

through tense and harrowing moments as well as brisk and
jolly ones) but what is more remarkable, they live some-
where. The author does not say "Parrish walked up Fifth

Avenue," but he makes him do it, and you walk with him,
enjoying every step or growing more miserable every step,

according to Parrish's mood. Each place which is brought

into the story is given three dimensions. Mr. Street erects

it before you1

, not by laborious description but through the

deft strokes which have made him famous in his other

books.

By Star and Compass
By W. S. Wallace. Price, $1.25 net.

This is a scholarly and at the same time a vivid

Canada. It is a story of enterprise and high en

come in the trackless wilds, as well as a record

country.

and picturesque account of the exploration of

deavor, of perils, encounters and obstacles over-

of no little importance in the history of our

Selected Stories from Kipling Selected Stories from O. Henry
Edited by William Lyon Phelps, Lampson Professor

of English Literature at Yale. Price, $1.75 net

Kipling is a standard author; he belongs to English liter-

ature; he is already a classic. It is high time that there

should be a collection of his tales in one volume, making
his representative work accessible to all.

Edited by C. Alphonso Smith Price, $1.75 net

The twenty-five stories that follow are arranged chrono-
logically, and represent O. Henry's chief regional interests,

his favorite themes, his varying technique, his humor and
pathos, and the four distinct stages of his career.

Doubleday Page & Co.

Country Life Press

Garden City - N.Y.

Sn /^iTwr^v 25 Richm°nd st - West
• I3. VJlKJ LHU I y Toronto, Canada

OXFORD UNIVERSITY PRESS
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How we help you
to Increase Sales

Next to making the best Fountain Pen in the world, the biggest thing we do for

you is to advertise it. Every month in the year we have timely, seasonable, in-

teresting advertisements in the principal newspapers and magazines of the Do-

minion from coast to coast.

For instance, our September advertisement was "The Opening of School"—our

October announcement will be on "The Bumper Crops!" This advertising is

constantly increasing the prestige of

Fountain Pen
and every dealer benefits by it.

Do YOU take advantage of this advertising and connect your store with it in

your own advertising?

Here again, we can help you. We have a large number of seasonable, eye-catching illustrations

that will lend variety and attractiveness to the advertisements, and we will gladly send electro-

types of these to dealers who will co-operate with us. We have these cuts in both single and

double widths—and will make larger sizes if desired.

In fact, our advertising department is always ready and willing to write special advertisements

for you, and supply the necessary cuts of all sizes and types of Waterman's Ideal Fountain Pen.

Command us.

179 St. James Street, MONTREAL
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BIG SELLERS IN 1922'

CHAMBERS'—PENCILS

67

(iTHEY COVER THE RANGE'

THE NEW ''STANTO '
'

PENCILS
ECLIPSE ALL
FOREIGN
MAKES

Combines

1. Consistency of grading

2. Remarkable Strength of
Point.

3. Marked durability com-
bined with a silky
smoothness.

4. Cleanness and depth of
lineation.

The "INO" Pencil No. 1250 4B-4H

A popular pencil at a popular price. This pencil is

strongly recommended for general draughting, office and
higher grade scholastic use on account of its durability,

cleanness of lineation, and smoothness. As an inexpen-

sive pencil, the quality of lead, accuracy of grading, fin-

ish and put up is certainly the best on the market.

Your scholastic and artistic clientele will be interested in

Chambers' new
PASTELS
PASTONS
CRAYONS

Write for samples and prices

C. Vernon Nobbs, Coristine Bldg., Montreal, Que.

."There is not a Pencil CHAMBERS' cannot Supply.".
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No. 50 Perfection Desk Calendar

Defiance Eyelet Punch

Defiance Eyelets
in Wooden Boxes

We carry a complete line

of Stationers' Glassware,

Hardware and Specialties

"The House of Service."

\

mnrn
MANUFACTURING COMPANY
384 Broadway, New York, N.Y.

Manufacturers Wholesalers—Importers

Largest Desk Calendar House in

the World. Sole manufacturers of

the Gem and Perfection Lines.

Our 1S23 Calendar Catalog sent on

request.

Defiance A Clip

BUOY
Sel/ Closing Inkstand
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Everybody buys them

—

Last chance for you to stock them!

DENNISON Christmas seals and tags—they sell them-

selves off the counter. They are known and they are

advertised.

Now comes the last chance to buy this popular holiday

merchandise for your counter, in a convenient form, and

with a sure profit.

The Dennison Assortment A 52, shown here, is a little

money-maker. It consists of 100 packages of seals and tags

priced at 10 and 15 cents. The assortment costs you $7.35,

and you sell it at $12.25. This is good profit on the seasonal

line whose demand is sure.

Don't fail to order. Dealers are buying from two to

twenty-five cartons and our supply is threatened. Send no

money. Just fill out the order blank. Bill payable after

thirty days.

DEPT. CBS. 10, FRAMINGHAM, MASS.

I can use your Xmas Assortment No. A 52. I can use of them. Please ship on.

Name '.

Address
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Made
in

CanadaPLAYING CARDS Made on

Canadian

Stock

Sports Golfer Colonial Bridge Buffalo (Poker) Pyramid

SPORTS DESIGNS

Good values at popular

prices which will meet

your customers' wants.

Handled by jobbers
throughout Canada.

Whippet Good Luck Royal Bridge Oak Leaf Steamship

CONSOUDATE>D
IJTHOGRAPHINCf Gl manufacturing company,

I^IIMIT'KD.

MONTREAL, CANADA •
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Order Your Fall and Winter Stock

Before You Have Time to Forget

Sold in—

5 oz. 30 cent size with Cap and Brush.

10 oz. 60 cent size with Cap and Brush.

30 oz. (quarts) for refilling.

If you haven't stocked

Glucine previously—write

for sample which we will

send free of charge.

GLUCINE is guaranteed for two years—not to deterior-

ate in any way. It is always clean and sweet. Is the

quickest and most satisfactory liquid adhesive on the

market.
LYONS BANK WAX—LYONS PARCEL WAX—PERFUMED WAX

LYONS WRITING, COPYING AND RED INK

LYONS INK LTD. MANCHESTER
SOLE CANADIAN AGENTS:

MENZIES & COMPANY, LIMITED 439 King Street West, Toronto
Manufacturers' Agents for Blotting:, Seccotine, Gluc'ne, Ink, Wax, etc. Publishers Xmas Cards. Manufacturers Stationery Lines and Toys.

GILBERT TOYS

REG. U Spat on

The famous Steel
Construction Toy

No. 1, $1.50; No. 2, $3.00; No. 3, $4.50; No. 4,

$7.50; No. 7, $10.00; No. 8, $20.00.

-MADE IN CANADA-

Other Gilbert Toys in big demand are—Magic, Chem-
istry, Electrical Sets, Motors—Transformers—Tool

Chests—Puzzles, Puzzle Parties, Anchor Blocks, Reins and Rattles.

Write for Toy Catalogue - Write for Radio Catalogue

THE A. C. GILBERT MENZIES CO., LTD.

439 KING ST. WEST TORONTO.
Manufacturers of Gilbert Toys and Gilbert Radio Sets.
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BLACKIE'

S

BOOKS FOR BOYS

By FAR FAMED WRITERS including
G. A. Henty, Col. Brereton, Gordon Stables,

Manville Fenn, Harry Collingwood, Robert

Leighton, Westerman, Jeans, etc.

WRITE FOR LATEST FULLY ILLUSTRATED LIST

Blackie's Library
of Famous Books

The Swiss Family Robinson.
The Last of the Mohicans.
Robinson Crusoe. Defoe.
Deerslayer. Fenimore Cooper.

The Rifle Rangers. Mayne Reid.

Anderson's Popular Fairy Tales.

The Basket of Flowers.

A Book of Golden Deeds.

The Children of the New Forest.

Masterman Ready. Marryat.

Poor Jack. Marryat.
The Coral Island. Ballantyne.

Deep Down. Ballantyne.

The Dog Crusoe. Ballantyne.

Erling the Bold. Ballantyne.

Faith Gartney's Girlhood.

Gascoyne, the Sandalwood Trader.

Girl Neighbours. Sarah Tytler.

Good Wives. Louisa M. Alcott.

Gorilla Hunters. Ballantyne.

Grimm's Fairy Tales.

The Heroes. Charles Kingsley.

Hetty Grey. Rosa Mulholland.

The Lamplighter. Mrs. Cummins.
The Lifeboat. Ballantyne.

The Little Duke. Charlotte M. Yonge.
Little Women. Louisa M. Alcott.

Martin Rattler. Ballantyne.

The Pathfinder. Fenimore Cooper.

Peter the Whaler. Kingston.
Tanglewood Tales. Hawthorne.
The Three Midshipmen.
Tom Brown's School Days.
Uncle Tom's Cabin.
Ungava. Ballantyne.
Water-Babies. Charles Kingsley.

What Katy Did. Susan Coo'idge.

What Katy Did at School. Do.

What Katy Did Next. Do.

The World of Ice. Ballantyne.
etc., etc.

Fully Illustrated. Coloured Jackets

G. A. Henty
A New and Cheap Edition of

Henty's Works
Illustrated throughout, Coloured Jackets

The Dragon and the Raven.
Wulf the Saxon.
Bonnie Prince Charlie.

By Conduct and Courage.
The Cat of Bubastes.
Maori and Settler.

Both Sides the Border.

In the Heart of the Rockies.

The Treasure of the Incas.

With Lee in Virginia.

By Pike and Dyke.
With Wolfe in Canada.
Under Wellington's Command,

etc., etc.

The New
Brereton Library

Reprints of the favourite booVs of

Lt.-Col. Brereton. With black-and-

white illustrations and coloured

jacket.

With Shield and Assegai.

With Rifle and Bayonet.
In the King's Service.

The Dragon of Pekin.

One of the Fighting Scouts.

A Knight of St. John.

Roger the Bold.

The Rough Riders of the Pampas.
Indian and Scout.

The Great Aeroplane.

Tom Stapleton.

A Boy of the Dominion.

Blackie's

Stories Old andNew
Beautiful books, with new coloured

jackets, and coloured illustrations.

The Story of Les Miserables.
A Saxon Maid. E. F. Pollard.

The Pedlar and his Dog. Mary C.
Rowsell.

The Wild Swans. Hans Andersen.
King Arthur and his Knights.
Stories from Grimm.
Tales of an Old Yew Tree. Hugh

Laurence.
Things Will Take a Turn. Beatri e

Harraden.
Stories from the Norse.
Stories from Andersen.
Cherrythorpe Fair. M. Mackness.
The Rambles of Three Children.

Geraldine Mockler.
Alice in Wonderland. Lewis Carroll.

Robinson Crusoe. Defoe.
Gulliver's Travels. Dean Swift.

The Arabian Nights: Aladdin, Sind-
bad, AH Baba.

The Gold Thread. Norman Macleori.
Granny's Wonderful Chair. Frances
Browne.

The Sleeping Beauty.
Tales of Tiny Town. Margaret Cam-

eron.

Teddy's Adventures. Mrs. Clarke.
Fighting the Whales. Ballantyne.

The Heroes. Charles Kingsley.
Lamb's Tales from Shakespeare.
The Boyhood of a Naturalist. Fred

Smith.
Greenwood Tales. Dorothy King.
The Knights of Charlemagne.
The Golden Fleece.

Two Little Crusoes. A. B. Romney.
Bravest of All. Mabel Mackness.

Write for LATEST

Illustrated

CATALOGUE

-CANADIAN REPRESENTATIVE—

HECTOR PRENTER
33 Richmond Street West - Toronto

BLACKIE & SON, Limited
London - Glasgow - Bombay

Write for LATEST

Illustrated

CATALOGUE
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THE BUYERS' GUIDE
// what you want is not here, write us, and we will tell you where to get it. Let us suggest that you consult also

the advertisers' index, facing the inside back cover, after having secured advertisers' names from the directory.

The information you may desire may be found in the advertising -pages. This department is maintained for the

benefit and convenience of our readers. The insertion of advertisers' headings is gladly undertaken, but does not

become part of any advertising contract.

reuahcb
"V'lT^I*11

Writing FwiiB
CMWtCT , MOwt* "I***

ouiuBClu'cunRB

RELIANCE
INKS

Satisfied Customers are your
greatest Asset

RELIANCE INKS AND MUCILAGE
INSURE SATISFACTION

RELIANCE INK CO. LTD.
WINNIPEG

Specialty Mfg. Co.
Brantford, Ont.

FORMERLY
Brantford Felt Novelty Company

Pennants, Banners, Crests, etc.

PAPER NOVELTIES
The largest selection on the
continent. Paper Hats, Dinner
Favours, Shades, Chinese Lan-
terns, Paper Decorations of

every description.

SPECIALS
Non-Drip Birthday and Art
Candles, Masquerade Suits, etc.,

etc.

Silk Crepe Paper—Cheapest
and Best

TRADE DIRECTORY
ADDING MACHINE ROLLS
Brown Bros., Ltd., Toronto, Ont.

ACCOUNT BOOKS.
Boorum & Pearse Co.. Brooklyn, N.Y.
Brown Bros., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.
Dominion Blank Book Co., St. John, Que.
W. V. Dawson, Montreal, P.Q.
Vawter, Luckett, Toronto. Ont.

ACCOUNTING SYSTEMS.
Boorum & Pearse Co. Brooklyn.
Brown Bros., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.
Dominion Blank Book Co.. St. Johns, Que.
Vawter, Luckett, Toronto, Ont.

ADHESIVES
Cement

The Carter's Ink Company, Montreal, Que.
Glue

The Carter's Ink Company, Montreal, Que.
Reliance Ink Co., Ltd., Winnipeg, Man.
S. S. Stafford's Inks, Toronto.

Mucilage
Brown Bros. Ltd., Toronto.
The Carter's Ink Company, Montreal, Que.
Reliance Ink Co.. Ltd., Winnipeg.
Menzies & Co., Toronto, Ont.
S. S. Staffords Inks. Toronto.

Pastes
Brown Bros. Ltd., Toronto.
The Carter's Ink Company. Montreal, Que.
S. S. Staffords Inks. Toronto.

ALBUMS
Autograph

Brown Bros., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.

Pho'ograph
Brown Bros., Ltd., Toronto, Ont.
Buntin Gillies & Co , Ltd.. Hamilton.
National Blank Book Co., Holyoke, Mass.

Post Card
Brown Bros., Ltd., Toronto, Ont.
The Copp, Clark Co.. Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.

Postage Stamp
The Copp, Clark Co., Ltd., Toronto, Ont.

ALMANACS
The Copp Clark Co., Ltd., Toronto.

ARTISTS' MATERIAL.
Artists Supply Co., Toronto.
A. Ramsay & Son Co., Montreal.
F. Weber & Co., Philadelphia.

ART PUBLISHERS
Greeting Cards

Buntin Gillies & Co., Hamilton, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.
Wm. E. Coutts, Toronto.
Pugh Specialty Co., Ltd., Toronto.

Place Cards
The Copp, Clark Co.. Ltd.. Toronto, Ont.
Pugh Specialty, Toronto, Ont.
Rtist Craft, Boston, Mass.

Post Cards
Copp Olark Co., Ltd., Toronto, Ont.
Wm. E. Coutts, Toronto.
Pugh Specialty Co.. Ltd.. Toronto.
Rust Craft, Boston. Mas9

BASKETS, (Fibre)
Diamond State Fibre of Can., Ltd., Toronto.

BOOK PUBLISHERS
Angolot's, Ltd., London, England.
Blaekie & Son, Ltd., Edinburgh. Scotland.

W. R. Chambers, London. England.
N. W. Henley Pub.. New York City.

Grcsett & Dunlap, New York City.

S. B. Gundy, Toronto, Ontario. •

Thos. Allen. Toronto.
Hodder & Stoughton, Toronto.
John C. Winston. Toronto.
Macmil'lan Co.. of Canada, Toronto, Ont.
George J. McLeod, Toronto.

Phi Hid & Sons, England.
G. P. Putnam's Sons. Ltd.. London.
McClelland & Stewart, Toronto.
Simplicity Co., Grand Rapids. Mich.
W. A. Wilde Co., Chicago, 111.

BILL HOLDERS.
Kimpton, Haupt & Co., New York.

650 WORDS
IN EVERY DIP

Office

The
6 5 0-
word

pen is sil-

ver plated.
Comes complete
with holder.

Think of it ! 650
words with one dip

of ink. Endorsed by
bankers, stenographers

and bookkeepers. Equal
to any $5 fountain pen in

office, school or home. Send
15c for sample. 2 for 25c,

postpaid. AGENTS WANTED.
Money refunded and you keep the

pen if not satisfactory. One agent
writrd: "Have placed your pens in the savings
banks of Augusta. Me., and am very anxious for the
sales agency."

TODDLE BEAR TOY CO.,
Headey Bldg., 62 State St ., Dept. Y.

Rochester, N. Y., U.S.A.

WATERSTON'S
TRADK

BEE" BRAND

SEALING WAX
Factory :

Warriston Works, Edinburgh, Scotland

PLAYTHINGS,
The American Toy Journal

19th year of pub-

lication and the

largest Toy Maga-

zine in the World.

The editorial

pages give all the

news of the In-

dustry and there

are 300 to 500

B us i n e s s An-
nouncements i n

every issue.

Subscription— $2.00 per year
Foreign $3.00

Send your subscription NOW

PLAYTHINGS
118 East 28th Street, New York.
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Toy Moving Picture

Machines
ALSO

FILMS—STANDARD and Safety
NON-INFLAMMABLE. Write for

Circular and Prices.

STATES FILM EXP. Co.
3201 Third Ave., - New York City

M. MYERS & SON LTD.

Steel Pen Works

BIRMINGHAM, ENG.

Manufacturers of

Highest Grade Pens,
School Compasses, Let-
ter Clips, Stationers'
Novelties, etc. Cus-
tomers Imprint Pens a
Specialty.

Apply [to

W. Louis Haldimand, Jr.,

11 St. Sacrament St.

MONTREAL.

EXPERTS
When you want school paints write us.
We are experts. Get our prices on
School Paint Boxes, Brushes, Crayons,
Waterproof Ink, Pencils, etc.

Artists' Supply Co., Limited

77 York St. Toronto

BINDERS
Brown Bros., Ltd., Toronto, Ont.
Elbe File & Binder, New York City.
Goes Lithographing Co., Chicago.
Boorum & Pease Co., Brooklyn, N.Y.
W. V. Dawson, Ltd., Montreal.
Vawter Luckett, Toronto, Ont.
National Blank Book Co., Holyoke, Mass.
Dominion Blank Book Co., St. Johns, Que.

BLACKBOARDS.
Brown Bros. Ltd., Toronto.
C. R. MaoDougall, Toronto, Ont.

BOOKS.
Interest Tables

Brown Bros., Ltd., Toronto, Ont.

French
Granger Freres, Montreal, Que.
Thomas Nelson & Sons, Ltd., Toronto.

Blank
Brown Bros., Ltd., Toronto, Ont.
Buntin Gillies & Co., Ltd., Hamilton.

Canadian Pad and Paper Co., Toronto, Ont.
W. V. Dawson, Ltd., Montreal, Que.
Boorum & Pease Co., Brooklyn.
Vawter Luckett, Toronto, Ont.
Dom. Blank Book Co., St. Johns, Que.
Nat. Blank Book Co., Holyoke, Mass.

Exercise
Buntin Gillies & Co., Ltd . Hamilton.
W. V. Dawson, Ltd., Montreal, Que.
Canadian Pad & Paper Co., Ltd., Toronto.
The Copp. Clark Co., Ltd., Toronto, Ont.

Educational
Sir Isaac Pitman, Toronto, Ont.
BUSINESS FORMS
Dawson Bros., Montreal.

BUSINESS SERVICES
Walhamore Institute, Philadelphia.

CALENDARS
Desk

Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Kimpton Haupt & Co., New York.

Memo
Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.

Vawter Luckett, Toronto, Ont.
Kimpton, Haupt A Co., New York.

CARDS
Greeting

Wm. E. Coutts. Toronto.
Gibson Art Co., Cincinnati, Ohio.
Lonsdale & Bartholomew, Montreal. .

International Fine Art Co.'s. Montreal.
Playing

Goodall's. London. Eng.
Consolidated Litho., & Mfg. Co. Ltd., Men Teal.

Copp Clark Co., Toronto, Can.
United States Playing Card Co., Windsor, Ont

Tally
The Copp Clark Co., Ltd., Toronto.
Wm. E. Coutts. Toronto.

CASH REGISTERS
National Cash Register Co., Toronto.

CHALK
Lecturers

Binney & Smith Co., New York.
Toy

Binney & Smith Co., New fork.
CLIPS

Paper
Autotype Co., Oakville, Conn.
Brown Bros. Ltd., Toronto,
uefiance Mfg. Co., New York.
Kempton. Haupt Co., New Yotk.
Hensel Milranen, Syracuse, N. J.

O. K. Mfg. Co., Syracuse, New York.
Paper Fasteners Eyelets and Smallwares, Ltd.
Birmingham, England.

Pen and Pencil

Brown Bros., Ltd., Toronto, Ont.
Copp Clark. Toronto. Ont.

CRAYONS
Artists

Binney & Smith Co.. New York.
F. Weber & Co.. Philadelphia. Pa.

Drawing
Binney & Smith Co.. New York.

Lecturers
Binney & Smith Co., New York.

Marking
Binney & Smith Co., New York.

Miscellaneov-
American Lead Pencil Co., New York.
Binney & Smith Co., New York.

Mill
Binney & Smith Co., New York.

Railroad
Binney & Smith Co., New York.

Textile
Binney & Smith Co., New York.

Toy
Binney & Smith Co., New York.

CRAYON PENCILS
American Lead Pencil Co., New York.

CUTTERS
Paper

Golding Mfg. Co., Franklin, Mass.

Card
Golding Mfg. Co.. Franklin, Mass.

DAILY JOURNALS
Brown Bros., Ltd., Toronto, Ont.

DATERS
Can. Numbering Machine Co., Ltd., Toronto.
Fulton Specialty Co.. Elizabeth. N. J.

DESK
Baskets

Brown Bros. Ltd., Toronto.
A. R. MaoDougall, Toronto, Ont.

Pads
Canadian Pad and Paper, Toronto, Ont.

DIARIES
Brown Bros., Ltd., Toronto, Ont.
Boorum A Pease Co., Brooklyn, N. Y.

DISTRIBUTORS
Brown Bros. Ltd., Toronto.
Copp Clark, Toronto, Ont.
Aubrey O. Hurst, Toronto. Ont.

ENGRAVING—Copper and Steel.

M. C. Chaeters. Toronto.
Kieran Engravers, Ltd., Mont-eal.

ENVELOPES
W. V. Dawson, Ltd., Montreal, Que.

ERASERS
Can. I. T. S. Rubber Co., Toronto, Ont.
Easrle Rufober Co.. Ashland. Ohio.
Weldon Roberts, Newark, N. J.

Arties
Can. I. T. S. Rubber Co., Toronto, Ont.
Weldon Roberts. Newark, N. J.

Blackboard
A. R. MacDougall, Toronto, Ont.

Ink
Can. I. T. S. Rubber Co., Toronto, Ont.
Weldon Roberts, Newark, N. J.

Miscellaneous
Can. I. T. S. Rubber Co., Toronto, Ont.
We!don Roberts, Newark, N. J.

Rubber

Can. I. T. S. Rubber Co., Toronto, Ont.
American Lead Pencil Co., New York.
Kimpton, Haupt & Co.. New York.
Weldon Roberts, Newark, N. J.

You always connect

Pitman with \Shorthand
Be Up-to-Date and Link—

SHORTHAND

BUSINESS

TECHNICAL

CANADA
Sir Isaac Pitman & Sons, Ltd.,

70 Bond Street, Toronto.

Wholesale Agents:

Commercial Text Book Co., & Copp, Clark Co., Ltd.

KIERAN ENGRAVERS LIMITED
151 CRAIG ST. WEST MONTREAL

Engravers of Steel & Copper Plates

Steel Dies

HIGH GRADE EMBOSSING AND
COPPER PLATE PRINTING

WEDDING STATIONERY
VISITING CARDS

Leading Stationers and Printers Supplied With
Specimens of Engravings and Price Lists.



October, 1922 BOOKSELLER AND STATIONER—Advertising Section 75

FANCY GOODS
Granger Freres, Montreal, Que.
Push Specialty Co., Ltd., Toronto, Ont.

Arch
Mitchell & McGill, Toronto, Ont.

FILE8
Drawer

Elbe File and Binder, New York City.

GLASSWARE
Stationers

Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Kimpton, Haupt & Co., New York.

INDEXES
Telephone

Elbe File & Binder Co.. New York.

INKS
Copying

The Carter's Ink Co., Montreal, Que.
S. S. Stafford, Toronto, Ont.

Drawing
Chas. M. Higgins & Co., Brooklyn, N. T.
Royal Ink Co., Toronto, Ont.
F. Webor & Co., Philadelphia, Pa.

Eradicators
The Carter's Ink Co., Montreal, Que.

Fountain Pen
The Carter's Ink Co., Montreal, Que.
S. S. Stafford, Toronto, Ont.
Reliance Ink Co., Ltd., Winnipeg, Man.
L. E. Waterman Co., Ltd., Montreal, Que.

NUMBERING MACHINES
Can. Numbering Machine Co., Toronto, Ont.

Writing

The Carter's Ink Co., Montreal, Que.
Reliance Ink Co., Ltd., Winnipeg, Man.
Royal Ink Co., Toronto, Ont.
S. S. Stafford, Toronto, Oni.
L. E. Waterman Co.. Ltd., Montreal, Qu»

IMPORTERS (Balloon)
Robertson Kennedy, Montreal, Quebec.

INK STANDS AND WELLS
Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Kimpton, Haupt & Co., New York.

KEY CONTAINERS
Buxton, Inc., Springfield, Mass.

LEATHER GOODS (Fancy)
Brown Bros., Ltd., Toronto, Ont.

LOOSE LEAF
Brown Bros., Ltd., Toronto, Ont.
W. V. Dawson Ltd., Montreal, Que.
Dora. Blank Book Co., St Johns, Que.
Booruin A Pease Co., Brooklyn, N. Y.
Vawter Luokett, Toronto, Ont.
National Blank Book Co., Holyoke, Masa.

Metals
Brown Bros., Ltd., Toronto, Ont.
W. V. Dawson, Ltd., Montreal, Que.

MAP TACKS
Moore Push Pin Co., Wayn« Junction. Pa.

MIRRORS
Metazies & Co., Ltd., Toronto, Ont

MOISTENERS
Brown Bros., Ltd., Toronto, Ont.
Kimpton, Haupt & Co., New York.
A. R. McDougall, Toronto, Ont.

NOVELTIES
Pugh Specialty Co., Ltd., Toronto, Ont.
W. L. Haldimand, Jr., Montreal.
Evans & Co., Montreal, Que.
Gibson Art Co., Cincinnati, Ohio.

Rust Craft, Boston, Mass.
Fulton Specialty Co., Elizabeth, N. J.
McClelland & Stewart, Toronto, Ont.
Buxton, Inc., Springfield, Mass.
Granger Freres, Montreal.
Specialty Mfg. Co., Brantford, Ont.

NUMBERING MACHINES
Canadian Numbering Machine Co., Ltd., Tor-

onto.

OFFICE EQUIPMENT
Brown Bros. Ltd., Toronto.
Buntin Gillies & Co.. Ltd1

., Hamilton.
Granger Freres, Montreal, Que.

Filing Systems
Kimpton, Haupt & Co., New York.

PADS
Desk

Brown Bros., Ltd., Toronto, Ont.
Canadian Pad and Paper, Toronto, Ont.

Memo
Canadian Pad apd Paper, Toronto, Ont.

Writing
Buntin Gillies & Co., Ltd., Hamilton.
W. V. Dawson, Ltd. Montreal, Que.
Can. Pad & Paper Co., Ltd., Toronto. Ont.
The Copp, Clark Co., Ltd.. Toronto, Ont.

PRINTING SETS (Toy)
Binney & Smith Co., New York.

PAPER
Blotting

W. V. Dawson, Ltd., Montreal, Que.
Eaton Dikeman Co.. Lee Mars.
Evans, Adlard & Co., Postly's Mills, Eng.
Howard Smith Paper Mills, Montreal, Que.

Carbon
Canada Carbon & Ribbon Co.. Toronto, Ont.
The Carter's Ink Co., Montreal, Que.
Mittag & Volger, Parkridge, N. J.

F. S. Webster Co., Boston, Mass.

Copying
Brown Bros., Ltd., Toronto, Ont.
Canadian Pad and Paper, Toronto, Ont.
Rolland Paper MHls, Montreal, Que.

Papeterte
Buntin Gillies & Co., Ltd., Hamilton.
Eaton, Crane & Pike Co., of Canada Ltd.,
Toronto, Ont.

The Copp, Clark Co., Ltd., Toronto, Ont.
Pugh Specialty Co., Toronto, Ont.
Rolland Paper Co., Ltd. Montreal, Que.

Ruled
Buntin Gillies & Co., Ltd1

.. Hamilton.
Boorum & Pease Co., Brooklyn, N. Y.
National Blank Book Co., Holyoke, Mass.

Tissue
Gibson Art Co.. Cincinnati, Ohio.

Writing
Buntin Gillies & Co., Ltd., Hamilton.
Eaton, Crane & Pike Co., of Canada, Ltd.,

Toronto, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.
Rolland Paper Mills Montreal, Que.

PAPER FASTENERS
Brown Bros. Ltd., Toronto.
Defiance Mfg. Co., Nfew York City.

Heneel Milranen, Syracuse, N. Y .

Kimpton. Haupt & Co., New York.

PEN POINTS
Gold Plated

Esterbrook Pan Mfg. Co.. Camden, N. J.

Silver Plated
Esterbrook Pen Mfg. Co., Camden, N. J.

Nickel Plated
Esterbrook Pan Mfg. Co., Camden, N. J.

CONDENSED ADVERTISEMENTS

CALESMAN-SALES ORGANIZATIONS OALL-
ing on office supply and stationers. The

"Nasco" handypad line. Selling to stationers,
printers, department stores, book stores, office

outfitters, variety stores, drug stores ; an attach-
ment for phone and desk use. Sales and adver-
tising helps. Liberal commissions. Give details.

NASOO CO., 2000 No. Major Ave., Chicago.

One J. & J. Taylor Safe, inside dimensions 15

inches deep, 2 feet 6 inches wide, three feet 11%
inches high and fitted with a built in compart-
ment. Price $250.00.

One J. & J. Taylor Safe, 18 inches deep, two
feet 8 inches wide, four feet 5 inches high, fitted

with steel compartment. This safe is in

good condition and can be bought at a price
that will save considerable money to the pur-
chaser. Price $200.00. Box 9, BOOKSELLER &
STATIONER, 153 University Avenue.

We carry a full range of

Christmas Cards, Post Cards,
Dolls and Novelties

Samples and prices

upon application.

INTERNATIONAL FINE ART CO.
LIMITED

437 St. Paul Street West
MONTREAL

MADE SINCE 1885

Stamp Pads and Stamp

Inks exclusively.

B. G. Volger Mfg. Co., Inc.,

Passaic N.J.

Made in Canada

and

BETTER CLIPS

The Brown Wire Specialty Company
48 Market Street, Hamilton, Ont

FULTON SPECIALTY CO.

Self-Inking S'amp Pads

Non-Blurring Stamp Pads

Daters

Sign and Price Markers

Office Stamp Outfits

Indelible Outfits

Numberers

Rubber Stamp Ink

Rubber Type Office Outfits

ELIZABETH N.J.
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Steel

American Lead Pencil Co., New York.

Hinks. Wells & Co., Birmingham, Eng.

John Mitchell, Birmingham, Eng.

John Heath, London, Eng.
Esterbrook Pen Mfg. Co., Camden, N. J.

Perry & Co., London, England.

Holder
Esterbrook Pen Mfg. Co., Camden. N. J.

Toddle Bear Toy Co., Rochester, N. Y.

Fountain Pen*
L. E. Waterman Co., Ltd., Montreal, Q*.

Racks
Kimpton. Haupt & Co., New York.

PENCILS
Checking

American Lead Pencil Co., New York.

Eberhard Faber, New York City.

C. Vernon Nobbs, Montreal, Que.

Pencil Exchange, Jersey City, N. J.

Clutch
American Lead Pencil Co., New York. .

Colored

American Lead Pencil Co., New York.

Eberhard Faber, New York City.

Pencil Exchange, Jersey City, N. J.

C. Vernon Nobbs, Montreal, Que.
Compass

Joseph Dixon Crucible Co . Jersev City, N. Y.

Eagle Pencil Co., New York.
Drawing

American Lead Pencil, New York.
Eberhard Faber, New York City.

C. Vernon Nobbs, Montreal, Que.

Hard Rubber
L. E. Waterman Co., Ltd., Montreal, Que.

Imprint
American Lead Pencil Co., New York.

Pencil Exchange, Jersey City, N. J.

Indelible

Eberhard Faber, New York City.

Pencil Exchange, Jersey City, N. J.

American Lead Pencil Co., New York.

Lead
Eberhard Faber, New York City.

American Lead Pencil Co. .New York.

Pencil Exchange, Jersey City. N. J.

C. Vernon Nobbs, Montreal, Que.
Slate

Binnev & Smi -h Co., New Yark.
SUPERITE

DeWitt La France Co., Cambridge, Mass.
PENNANTS

Branlford Felt Novelty Co., Brantford, Or.t.

Pugh Specialty Co., Ltd., Tortnto. Ont.

PICTURE FRAMES
Phillips, Mfg. Co., Toronto. Ont.

PICTURE HANGERS
Moore Push Pin Co., Wayne Junction. Pa.

PINS (Glass)
Moore Push Pin Co., Wayne Junction, Pa.

PRESSES
Goldine Mfe Co.. Franklin. Mp.ss.

PRODUCTMETERS & COUNTERS
Can. Numbering Machine Co., Ltd., Toronto.

PUNCHES
Miscellaneous

Boorum & Pease Co., Brooklyn, N. Y.
Defiance Mfg. Co.. New York.
Elbe File & Binder Co., New York.
Kimpton, Haupt & Co., New York.
National Blank Book Co., Holyoke. Mass.

RELIGIOUS ARTICLES
Granger Freres, Montreal, Que.

REMINDERS
Robinson Mfg. Co., Westfield, Mass.

RUBBER STAMPS & ACCESSORIES
Eagle Rubber Co., Ashland, Ohio.
Fulton Specialty Co., Elizabeth, N. J.

Langfelder, Homima, & Haywood, New York.
Weldon Roberts Co., Newark, N. J.
Evans & Co., Montreal, Que.
Libraine Beauchimin, Ltd., Montreal, Que.

Dating Stamps
Fulton Specialty Co., Elizabeth, N. J.

SCHOOL SUPPLIES
Librairie Beauchemin, Montreal, Que.
Buntin Gillies & Co., Ltd . Hamilton.
Canadian Pad and Paper Co.
The Copp, Clark Co., Ltd., Toronto, Ont.
Can. Pad and Paper Co., Toronto. Ont.
W. V. Dawson, Ltd., Montreal, Qu.
Menzies & Co., Toronto, Ont.

SEALING WAX
Brown Bros., Ltd., Toronto, Ont.
A. R. McDougall, Toronto, Ont.
Geo. Waterson & Sons. Ltd.. London, Eng.

SUBSCRIPTION AGENCY
Geo. Scott Publications, New York.

STAMP PADS
Fulton Specialty Co., Elizabeth. N. J.

B. G. Volger, Passiac, N. Y.
STATIONERS SUNDRIES
Brown Bros. Ltd., Toronto.
Thos Davidson Mfj?. Co., Montreal.
Granger Freres, Montreal, Que.
The Copp Clarke Co.. Ltd., Toronto, Ont
Eaton Crane & Pipe, Toronto, Ont.
Buntin Gillies & Co., Ltd., Hamilton, Ont.
Menzie3 & Co., Toronto, Ont.

Thos. Davidson, Mfg., Montreal, Quebec.

A. R. MacDougall, Toronto, Ont.

TACKS
Map

Moore Push Pin Co., Wayne Junction, Pa.

Marking
Moore Push Pin Co., Wayne Junction, Pa.

Thumb
Moore Push Pin Co., Wayne Junction, Pa.

Defiance Mfg. Co., New York.

Hold the Line

Here's the line to hold
—John Heath's Tele-

phone Pen. You will

not hold it long be-

cause it sells so quick-
ly. There's quality
about it. It writes
smoothly, never cor-

rodes, and lasts long.

Get connected with
the Telephone Pen for
quick sales.

Supplied by all the leading Whale-
sale Houses In Canada

Registered

London, Eng.. Export Agenc>

8 St. Bride Street

LONDON, E. C.

Travellers are now out
with complete lines.

French Ivory.
Greeting Cards and Post Cards for

every Season and occasion.

Decorations »nd Novelties for Christ-
mas, Hallowe'en, St. Valentine and
Easter.

Tnvs. Seals and Cards, Toy Books.
Pennants, Cushions, etc.

Souvenir Novelties (Biggest Range in

Canada.)
Conservo Lunch and Bib sets.

Christmas Stockings.
Celebration Goods Powder Puffs.
THE PRODUCT OF FIVE FACTOR-

IES WE OWN OR CONTROL.
We are the Canadian Representatives of
S. Langsdorf & Co., New York City, makers
of the best popular priced line of French
Ivory Toilet Lines, Toilet Sets and Manicure
Sets In the United States.

We have a Catalogue worth having
Your name on a post card brings it.

PUGH SPECIALTY CO.,
Limited

38 to 42 Clifford St., Toronto, Canada

TAGS
Christmas

Dennison Mfg. Co., Framingham, Mass.
String

Buntin Gillies, Hamilton, Ont.
Merchandise

Gibson Art Co., Cincinnati, Ohio.
Noesting Pin Ticket Co., Mt. Vernon. N. J.

Buntin Gillies, Hamilton, Ont.
TOYS AND GAMES
Gong Bell Mfg. Co., East Hampton, Conn.
Granger Freres. Montreal, Que.
The Copp, Clark Co.. Ltd., Toronto. Ont.
Langfelder, Homma & Haywood, New York.
McLelland & Stewart, Ltd., Toronto, Ont.
Menzies Co., Toronto, Ont.
A. R. MacDougall, Toronto.
States Film Export Co., New York.

TIME CLOCKS
Can. Numbering Machine Co., Ltd., Toronto.

TRAYS
Developing

Thos. Davidson Mfg. Co., Montreal, Que.
Desk

TYPE WRITER RIBBONS
The Carter's Ink Co., Montreal, Que.
Mittag & Volger, Parke Ridge, N. J.

F. S. Webster Co.. Boston, Mass.
VICTORY BOND CONVERSION
Dominion Government. Ottawa.

WHERE CAN I GET IT?

Where is it Made?

Our Buyers' Guide is as

complete as space al-

lows. We write in-

quiries on lines not list-

ed here.

Our service department

will give you full in-

formation on this or any

other similar matter.

There is no charge for

this service.

BOOKSELLER and

STATIONER

THE NEW ERA IN EDUCATION
ERNEST YOUNG, B.Se.

This is a book for

teachers and the

general public. It

contains an ac-

count of a number
of very original

experiments in

school organiza-

tion, teaching and

administration. It

is the story of

modern pioneers,

and shows that

educationists are

not devoid of eith-

er originality or

zeal.

248 Pages, Crown 8vo. Cloth Boards, Gilt $1.20 post paid.

Agents in Canada
THE RENOUF PUBLISHING CO.

25 McGill College Avenue, Montreal.
George Philip & Son, Ltd., 32 Fleet St., London, E. C. 4.

Kindly mention

Bookseller

& Stationer

when corres-

ponding with

advertisers.
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Bennet Copplestone's books all hold the

salt of the sea, an ingredient not lacking

in his new novel, "The Treasure of Gold-

en Cap," which is coming shortly from
the house of Murray, London. The story

centres round an old Devonshire seaman,
his sea-chest, two young people and the

secret of hidden treasure. The dramatic
climax is inevitable.

A man of many parts and of great

versatility, Sir Arthur Conan Doyle has

enriched various branches of literature;

and perhaps he is least well-known as a

poet. Mr. Murray, London, is publish-

ing almost immediately, a "Collected Edi-

tion" of his verse. The volume con-

tains in addition a number of new poem?
and a short play.

One can turn to Mr. Monsarrat's new
volume of studies in human sentiment

as a relief from the haste and frantic

effort to secui-e material advantages
which is the keynote of our age. His

"Poems" are redolent with optimism and

a simple regard for the realities of life.

Mi-. Murray, London, is the publisher.

Mrs. Carol Cassidy Cole is a writer of

children's stories of most original parts,

and she has attained the distinction of

being the writer of the first all-Cana-

dian bed-time story ever published in

Canada. This is brought out under the

title of "Velvet Paws and Shiny Eyes,"

by Messrs. Hodder & Stoughton, and is

illustrated by a Canadian artist, Dudley
Ward. There are in all thirty illustra-

tions throughout the little book, includ-

ing frontispiece, and for beauty of make-
up and charm of contents it is equaled by
few books of the kind on the market to-

day.

FALL PUBLISHING SEASON
(Continued from page 49)

the Anglo-Israel theory presented with
great force and clearness by "The Road
Builder," in "The Destiny of Britain and
America."
A most important event in the history

of the Anglican Church in Canada was
the publication this year of a revised

edition of the Book of Common Prayer.
The Venerable Archdeacon Armitage of

Halifax was Secretary of the Revision
Committee, and has written "The Story
of the Revision of the Prayer Book,"
giving a full account of the work and
explaining the changes.

A wide field of legendary lore is to be

found in the traditionary legends of the

Indians of Canada. Mabel Burkholder
has gathered a fine collection of these

and has re-told them in a style that

makes them equally attractive to

young readers or old. All parts of Can-
ada are represented by their peculiar

local legends—the Atlantic Coast, th

St. Lawrence, the Ottawa, Niagara, Pert

Arthur, the Western Provinces, Van-
couver, the Pacific Coast.

There are several volumes of verse

of a high order
—"The Wood Carver's

Wife and Later Poems," by Marjorie

L. C. Pickthall, published on September
14th the anniversary of her birthday;

"Fire.- of Driftwood," by Isabel Eccle-

stone Mackay; a new collection of Jean

Blewett's poems; "Later English poems,-"

and anthology edited by J. E. Wether-

ell: "Collected Poems," by Thomas
O'Hagan.

Why do so many emigrants from Great

Britain go to the States? Why are there

Canadian colonies in New York? What
is the trouble with the foreign-born ele-

ment in the great industries of the New
World? These are questions of burning

interest to-dav which everyone concern-

ed in the welfare of Canada must face.

New light is thrown on these questions

by a realistic novel shortly to be pub-

lished in Toronto by McClelland &
Stewart entitled "Pagan Love." The
author is John Murray Gibbon, a Cana-
dian novelist who has for many years

made an intimate study of the emigra-
tion movement both from Great Britain

and Europe.

"Printer's devil" at a remuneration of

two dollars a week was the position that

started Charles Christopher Jenkins
on the road to journalism and author-

ship. Born in Hamilton in 1882, he lost

his father when only four years old. In

his struggle for literary recognition he
had to gain the technique of writing with-

out a college education, but before he
was twenty he had read and re-read the

works of nearly all the great masters of

fiction; before he was thirty he had held

positions as reporter, city editor, news
editor, and managing editor on various
Canadian newspapers and had made his

way into the fiction magazines on both
sides of the border as a writer of short

stories. Before he was thirty-five he
had laced Canada from coast to coast

three times in his travels and had made
several journeys into the further reaches
of the northern hinterlands. From his

pioneer ancestors he inherited a lure for

the lonely lakes and rugged mountain
wildernesses, and it was from these he
drew much of the inspiration for his

novel, "The Timber Pirate," now being
published by McClelland and Stewart,

Toronto.

Susan Glaspell who is represented on
the fall lists by "The Verge," (Small,

Maynard and Company, Boston), is to

spend the year traveling in Greece.

. ;
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Robert W. Service and Kath-

erine Hale, two of Canada's

most brilliant writers on the

McClelland and Stewart list.
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4 Outstanding

Leaders for_ Fal1

The Outline

of Science
Edited by

Prof. J. Arthur Thomson
Every man—woman too—who has any
interest in science will be interested

in this, one of the most important
productions of the last quarter century.

It tells the story of the growth, pro-

gress and most recent developments of

science plainly, simply, and non-t«ch-

nically. 1,000 illustrations and forty

colored prints appear with the letter-

press. It comes in four volumes com-
plete to list at $18.00.

Mrs. Patrick

Campbell's

Memoirs
Under the title,

"My Life and Some Letters"

Ten years ago Mrs. Patrick Campbell's
name was in everyone's mouth. Her
dramatic and artistic experiences have
been remarkable. These Memoirs are
splendid and should provoke a sale
similar to those of Margot Asquith.
$5.00.

The Ex-Kaiser's

New Book
Under the simple title,

"Comparative History"

We have been reading for months of
this new book constituting the Kaiser's
defence of his part in the late war.
Everyone will be interested, many will
want to buy. Sixteen illustrations on
art paper. $2.50.

The Story of

the British Nation
By Leading British Historians

This is the first connected pictorial and
authoritative history of the British
peoples from the earliest times till to-
day. With the letterpress go more
than 2,000 splendid illustrations and
many fine colored plates. It is printed
on best English art paper, and in four
large, handsome volumes. $18.00 per
set.

SOME OF THE BEST OF
THE FALL FICTION

Note the Authors' Names as Selling Features

JEFFERY FARNOL
PEREGRINE'S PROGRESS

This is a real "Broad Highway" type of novel, even including one or two
characters of the former book. It will be Farnol's nearest approach to the
original and will be correspondingly popular. $2.00.

HECTOR MALOT
NOBODY'S GIRL

Little folks, yoiing people and grownups who read the same author's "No-
body's Boy" a few years ago, will jump at the chance of getting another one
like it, and this one is very similar. It has made just as strong an impression
in France as the former book and is just as charming in every way. $1.75.

FRANCES R. STERRETT
THE AMAZING INHERITANCE

Here is a book full of laughter, jollity, mirth-provoking situations and the
wholesomeness for which Miss Sterrett's work is famous. $2.00.

ETHEL M. DELL
CHARLES REX

Literary critics who have been sometimes rather reticent over Miss Dell's

work, are enthusiastic over this new one, which is said to be by long odds the
strongest novel she has ever written. $2.00.

RIDGWELL CULLUM
THE MAN IN THE TWILIGHT

Centering around the piMp industry with the hero in one camp and the
heroine in another. There is abundance of wild excitement and adventure,
passion and romance. $2.00.

GEORGE BARR McCUTCHEON
VIOLA GWYN

Here is another typical McCutcheon story, this one centering around the
Black Hawk War early in the 19th century. Viola, as is to be expected, is

beautiful, whimsical, mysterious. The other characters are accordingly char-
acteristic. McCutcheon has not previously written a more fascinating story.
$2.00.

STANLEY J. WEYMAN
OVINGTON'S BANK

Even in his "Gentleman of France," which had a tremendous popularity,
Mr. Weyman did not write so good a novel as he has done this time. $2.00.

CYNTHIA LOMBARDI
AT SIGHT OF GOLD

New York Society and operatic life compared with romantic scenes in

picturesque Italy make up a delightful combination. $2.00.

ANTHONY PRYDE
CLAIRE DE LUNE

The author of "Marqueray's Duel" has another dramatic, splendidly-written
novel with a strong, reader interest throughout. $2.00.

HILAIRE BELLOC
THE MERCY OF ALLAH

Belloc's creative facility and strikingly personal form of expression are
aboundingly evident in "The Mercy of Allah." It is most interesting satire

tinged with good humor. $2.00.

The Ryerson Press
PUBLISHERS TORONTO
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New Books of the Month PUBLISHED BY FIRMS
THROUGHOUT DOMINION

GEO. McLEOD, LIMITED

Fiction

Babbitt, Sinclair Lewis; Cloth, $2.00.
Northwest, Harold Bindloss; Cloth.

$1.75.

The Van Roon, J. C. Snaith; Cloth.
$2.00.

THE MUSSON BOOK CO.

Fiction

Ann and Her Mother, 0. Douglas-
Cloth, $1.75.

'

Salt Seas and Sailormen, Frederick
Wm. Wallace; Cloth, $1.75.

Flowing Gold, Rex Beach; Cloth,
$2.00.

The Day of the Beast, Zane Grev
Cloth, $2.00.

D'Arcy Conyerr, Bertal Heeney:
Cloth, $1.75.

Mortimer's Gold, Harold Horn; Cloth,
$1.75.

Neghbors, Robert Stead; Cloth, $1.75.
Huntingtower, John Buchan; Cloth

$1.75.

The Triumph of the Scarlet Pimper-
nel, Baroness Orczy; Cloth, $1.75.

The Black Gang, "Sapper;" Cloth
$1.75.

The Sub-Conscious Courtship, Berta
Ruck; Cloth, $1.75.

Seeds of Pine (new edition), Janev
Canuck; Cloth, $1.25.

The Vehement Flame, Margaret De-
land; Cloth, $2.00.

Non-Fiction
J. W. Bengough's Chalk Talks; Cloth,

$1.50.

Courage, J. M. Barrie; Cloth, 90c.
Suggestion and Mental Analysis

William Brown, M.A., M.D.; Cloth'
$1.25.

Psychology, R. C. Givler; Cloth, $3.50.
Chemistry, Hippolyte Creuner; Cloth,

$3.50.

Indian Legends of Vancouver Island,
Alfred Carmichael; Cloth, $1.00.
The Approach of the New Testament,

Rev. Pros. James Moffatt; Cloth, $2.25.'

Juvenile

Velvet Paws and Shiny Eyes, Carol
Cassidy Cole; Cloth, 75c.

F. D. GOODCHILD
Fiction

Sea Wrack, Vere Hutchinson; Cloth,
$2.00.

Judith of Godless Valley, Honore
Willsie; Cloth, $2.00.

Wind Bloweth, Donne Byrne; Cloth
$2.00.

Mummers in Mufti, Philip Curtis;
Cloth, $2.00.

Lonesome Town, Ethel and James
Dorrance; Cloth, $2.00.

Second Flowering, Samuel Gordon;
Cloth, $2.00.

Tremendous Event, Maurice LeBlanc;
Cloth, $2.00.

Secret Toll, Paul and Mabel Thorne;
Cloth, $2.00.

Juvenile

Coxswain of the Eight, Ralph Henry
Barbour; Cloth, $2.00.
Andy Blake in Advertising, Edward

Edson Lee; Cloth, $2.00.
Three Sioux Scouts, Elmer Russell

Gregor; Cloth, $2.00.

Dan's Tomorrow, William Heyliger;
Cloth, $2.00.

At Hill dale High, Earl Reed Silvers;
Cloth, $2.00.

Scout with Mad Anthony, Everett T.
Tomlinson; Cloth, $2.00.

Radio Detectives, A. Hyatt Verrill;
Cloth, $2.00.

Radio Detectives Under the Sea, A.
Hyatt Verrill; Cloth, $2.00.

THE RYERSON PRESS

Fiction

Charles Rex, Ethel M. Dell; Cloth,
$2.00.

Peregrine's Progress, Jeffery Farnol;
Cloth, $2.00.

V ola Gwyn, G. B. McCutcheon; Cloth,
$2.00.

Awakening, Maud Diver; Cloth, $2.00.
Man in the Twilight, Ridgwell Cul-

lum; Cloth, $2.00.

The Amazing Inheritance, Frances
Stcrrett; Cloth, $2.00.

Mercy of Allah, Hilaire Belloc; Cloth.
$2.00.

Sight of Gold, Cynthia Lombardi;
Cloth, $2.00.

The House of Delusion, Rupert S. Hol-
land; Cloth, $1.75.

Nobody's Girl, Hector Malot; Cloth,
$1.75.

Rosemary, Josephine Lawrence;
Cloth, $1.75.

Juvenile

Man in the Moon Stories, Josephine
Lawrence; Illustrated by Johnny
Gruelle; Cloth, $1.25.

The Children's Book, Frances Hodg-
son Burnett; Cloth, $1.25.

Precious Gift, (Bible Stories for
Children), Theodora Wilson Wilson;
Cloth, $2.00.

Scouts' Book of Heroes, Sir R. S.

Baden-Powell; Cloth, $1.75.

THE MACMILLAN CO. OF CANADA
Fiction

Isabel Carleton's Friends, M. Ash*-
mun; $1.00.

Friendship Village, Zona Gale; $1.00.
The Wreck of the "Grosvenor," Clark

W. Russell; $1.00.

Don't Give Up the Ship, Chas. S.

Wood, $1.00.

Nathan Burke, Mary S. Watts; $1.00.

The Moth Decides, Edward A- Jewell;

$2.50.

Tutor's Lane, Wilmarth Lewis; $1.75,

Dan Quinn of the Navy, Edward L.

Beach; $2.25.

One of Ours, Willa Cather; $2.50.

The Lion Hunter, Cummings R. Gor-
don; $1.00.

Adrift in the Arctic Ice-Pack, Elisha

R. Kane; $1.00.

The Gold Hunter, J. C. Borthwick;
$1.00.

Foe Farrel, A. Quiller-Couch; $1.00.

The Three Brothers, Eden Philpotts;

$1.00.

The Friend of Caesar, Wm. S. Davis;

$1.00.

Pinocchio Under the Sea, John W.
David, Editor; $1.00.

Juvenile

Bears of Blue River, Chas. Major;
$1.00.

Uncle Tom Andy Bill, Chas. Major;
$1.00.

The Justice of the King, H. Drum-
mend; $1.00.

The Kingdom of the Winding Road,
Cornelia Meigs, $1.00.

Happy Acres, E. H. L. Turpin; $1.00.

B. S. R. No. 139 Through the Well
Door, Elsie C. Dill; 16c.

A Boy's Life of Booker T. Washing-
ton, W. C. Jackson; $1.00.

Their Friendly Enemy, Gardner
Hunting; $1.00.

Sandy, S. R. Crockett; $1.00.

Take it from Dad, Geo. G. Livermore;

$1.00.

Mehitable, Katharine Adams; $1.00.

Jimmy Quigg, Office Boy, Harold

Latham; $1.00.

The Wonder Children, Chas. J. Bell-

amy; $1.00.

THE COPP CLARK CO. LTD.

Fiction

The Country Beyond, James Oliver

Curwood; Cloth, $2.00.

Cappy Ricks Retires, Peter B. Kyne;
Cloth, $2.00.

Carnac, Sir Gilbert Parker; Cloth

$2.00.

The Shorn Lamb, Emma Speed Samp-
son; Cloth, $2.00.

Non-Fiction

The Torch Bearers, Alfred Noyes;
Cloth, $2.00.

All That Matters, Edgar A. Guest;
Cloth, $2.50.

The Family Man, (a play), John
Galsworthy; Board, $1.25.

Juvenile

Kabumpo in Oz, Baum T. Thompson;
Cloth, $2.00.

The Teenie Weenies Under the Rose
Bush, Donahey; Cloth, $2.00.
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Hohner Harmonicas are becoming more popular
every day. When you consider that every man,
woman and child is a prospective buyer of these
ideal instruments, you have some idea of their
enormous sales possibilities. Remember, too,

Mr. Dealer, that there is no single item of equal
value that begins to give the pleasure, satisfac-
tion and wholesome entertainment as does the
genuine Hohner Harmonica.

INSIST ON RECEIVING
HARMONICAS bearing

The Name

"M.HOHNER
jj

This brand enjoys a world-wide reputation, has
given absolute satisfaction to the public for the

past sixty-three years, and is guaranteed per-

fect in tone and construction. There is nothing
you can purchase in the line of Harmonicas and
Accordions that equals the quality of the gen-
uine "M. Hohner" instruments, and investing

your money in that brand means certain and
satisfactory profits.

ASK YOUR JOBBER FOR QUOTATIONS.

HOHNER ACCORDIONS & HARMONICAS
Hohner Products Awarded First Prize at the Panama -Pacific International Exposition, San Francisco, 1915
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9^^XP^ESSI0N o/^NTIJ^VENT

lHE expression of sentiment and of remembrance is

world-wide and world-old. It is manifested through

the ages, from the rude characters, rough hewn on
stone tablets by pre-historic men, the hieroglyphics of the

Egyptians on papyrus and linen, the birch bark letters of

the Indians, to the more civilized methods of today.

The Greeting Card, symbol of friendship, expressing

feeling often denied through lack of appropriate words or

in the hurry of the times, fills this universal want most
satisfactorily. It is a personal representative which con-

quers time and space.

The Gibson Cards are designed as fitting messengers for

the discriminating. They are chosen carefully to meet
every need, and to create, by their diversity and beauty of

design, a desire to remember friends and occasions which
might otherwise be neglected. Charmingly worded and of

a high standard of art they are always in good taste.

9

THE GIBSON LINES FOR 1923
VALENTINE, EASTER, MOTHERS DAY, FATHERS DAY,
GRADUATION, ST. PATRICK S , WASHINGTON'S BIRTHDAY
AND GENERAL ARE NOW BEING SHOWN BY OUR,

SALESMEN AND ARE ON DISPLAY AT
OUR. SHOWROOMS IN

NEW YORK
200 FIFTH AVE.

ALSO

BOSTON CHICAGO
I2C TREMONT ST. 5 N.WABASH AVE.

HOME OFFICE CINCINNATI.

SL
lU^Tyiy.^

"TjQ Gibson Art Company
Cincinnati Ohio.

TTV-TTM IT VT.'-V-' ^Z^rol
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HAMILTON

Parker Fountain Pens

Safety-Sealed Self-Filling

Parker is backing every dealer with a National Advertising Campaign
which will reach the very best prospects in the United States and Canada,

(more than $100,000 in the Saturday Evening Post alone.) He will tell

why the Parker Pen is the best pen to buy

—

all about the Safety-Sealed

Barrel, with no holes or vents; the Lucky Curve Feed, which saves inky

fingers; the Double Safety Cap, easy to clean; and the Parker Washer
Clip, which almost hides the pen in the pocket, and adds to its appearance.

You will find Parker Pens easy to sell

if you carry an adequate stock and dis-

play them prominently. We have a

Show Case proposition which will in-

terest you, and add to your profits

this Fall.

Canadian Agents
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THE MACLEAN PUBLISHING COMPANY, LIMITED
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|-JlGHLAND [INEN

A New Series in Correspondence Cards

Whitley size with Gold Edge

White, Pink, Blue, Scotch Grey, Violet

Retail ^5 cents

Ready for immediate delivery.

Eaton, Crane & Pike Co., of Canada, Ltd.

TORONTO
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A BIG CHRISTMAS SELLER
ii
The Great Toy Dirigible"-

Size: 26" long

H" deep

Sells on sight

Toy Dirigible

Just inflate one, hang it up and watch them sell! Each dirigible is in an individual enve-
lope (with simple directions for assembling) ready to hand customer. No time lost in

talking, selling or handing them out. They take practically no room. Price $1.75 per dozen.

Xmas Balloons

Our Special Xmas Box is a winner this year. Has to be seen to be appreciated. It contains

ten big five-cent numbers. Retails for 50c. with handsome profit to dealer.

Mammoth Xmas Decorating Balloons

Beautiful big balloons imprinted with picture of Santa Claus and words "A Merry Christ-
mas." Come in individual transparent envelopes on which balloon is reproduced. Two
sizes, retailing at 15c. and 25c, giving dealer liberal margin of profit. Wonderful holiday
sellers.

Merry Xmas Advertising Balloons

Imprinted with the words "Wishing You a Merry Christmas," followed by your name and
address. They attract attention, advertise your store, get you business. Dealers write for

free sample.

ORDER FROM YOUR JOBBER

—or from us if your jobber cannot supply. Get your order in early to ensure prompt
delivery.

€bang & Co. Ltmtteb, 247 St. Paul St w., Montreal
Sole Agents for the Mohican Rubber Company

WESTERN AGENCIES:

Manitoba. Alberta and Saskatchewan F. I). COCKBURN CO.,
14'» Notre Dame Ave. F... Winnipeg

British Columbia INTERCOLONIAL AGENCIES LTD,
744 Hastings St. West, Vancouver.
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SOME OF THE NEWEST CANADIAN FICTION

«
We

TIMBER PIRATE
CliAW.ES CHRISTOPHER

KIMS'

PAGAN LOVE
John Murray Gibbon

A contrast in Canadian

and United States ideals

of citizenship. An enter-

taining tale of labor, in-

trigue, love and adven-

ture, and immigration
problems. $2.00.

THE TIMBER
PIRATE

Charles Christopher
Jenkins

A thrilling novel of ad-
venture among the pulp
and paper makers in the
mountain fastnesses on
the north shore of Lake
Superior. $2.00.

THE BELLS OF
ST. STEPHEN'S
Marian Keith

A story of irrepressible

youth and romance
against a background of

unique old Scotch char-
acters that gives wide op-
portunities for humor.
$2.00.

THE CAPTIVE HERD. G. Murray Atkin

A story of business and love, with Cana-

dian characters and a New York setting.

$1.75.

THE KEY OF DREAMS.

A love story of the Orient-

beautifully told. $2.00.

L. Adams Beck.

—gripping, vital,

THE TWENTY
FIRST BURR

Victor Lauriston

An amazingly clever and

fascinating mystery story.

From its opening para-

graph to its close it is

packed with action, ex-

citement and thrill. $2.00.

THE RETURN
of BLUE PETE
Luke Allan

Fur', her adventures of

Blue Pete, one of the
most original and unique
cowboy characters in re-

cent fiction. A tale of

the Northwest. $2.00.

THE KING'S
ARROW

H. A. Cody

A romantic story of one
of the most picturesque
periods in the history of
Canada when everyday
life was a dangerous ad-
venture. $2.00.

TILLICUMS OF THE TRAIL. Rev. (Capt.)
Geo. C. F. Pringle.

Intimate stories of experiences in the Klon-
dike trails, revealing the romance of the
Northland. $2.00.

OVER 'ERE AND BACK HOME. P. O'D
We walk the streets of 01' Lon'on with
P. O'D. and see the funnv side of every-
thing. $2.00.

[cClelland & StewartII

Toronto Limited Canada

The Livest Book List in Canada

Better Made Books are

Better Selling Books

McClelland & Stewart

—Books

—

Are Better Made Books
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AN IMPORTANT LIST OF

NEW BOOKS
FOR GENERAL READING

Selected from Hodder and Stoughton's Autumn Catalogue

PUBLISHED BY AUTHORITY

THE PRINCE OF WALES' THE KING'S PILGRIMAGE
EASTERN BOOK

Hodder & Stoughton, who had the honour of publishing the Prince of

Wales' Book describing His Royal Highness* voyage to Australasia.

have been honored with the Prince's permission to issue a similar work
dealing with the Tour through India and the East. This will be

issued on behalf of St. Dunstan's.

With Plates in Colour and numerous Illustrations. Crown 4 to $2.00.

J. M. BARRIE—Courage
LORD ROSEBERY—Chatham: His Early Life and

Connections
Napoleon: The Last Phase
Miscellanies: Literary and Historical. Two
vols

THE KAISER'S MEMOIRS

.60

LORD NORTHCLIFFE—A Memoir by Max Pern-
be rton

THE RIGHT HON. VISCOUNT BIRKENHEAD—
Essays and Papers. Two vols

LADY GWENDOLEN CECIL — Life of Robert,
Marquis of Salisbury, Vol. 3

Volumes 1 and 2, per vol

LADY FRANCES BALFOUR—The Life of George,
Fourth Earl of Aberdeen, K.G., K.T. Two vols.

LADY AIRLIE—Lady Palmerston and Her Times.
Two vols Net

LORD ERNEST HAMILTON
Illustrated

Forty Years On.

THE RIGHT HON. LORD RIDDELL—Some Things
That Matter

SIR ARTHUR PEARSON, BART., G.B.E.—The Lit

of Sir Arthur Pearson, by Sir Sydney Dark.
Illustrated

SIR ARTHUR CONAN DOYLE—The Coming of

the Fairies. Illustrated

RT. HON. EARL OF DUNRAVEN, K.P. — Past
Times and Pastimes. Two vols

J. C. SQUIRE—Essays at Large
Books Reviewed

ANTONIO FOGAZZARO — The Life of Antonio
Fogazzaro. A Spiritual Biographv of the
Author of "The Saint" .'

F. HERBERT STEAD, M.A.—The Unseen Leader-
ship

SYDNEY H. FRY—Billiards. Illustrated

WILLIAM BROWN, M.A., M.D.—Suggestion and
Mental Analysis; An Outline of the Theory and
Practice of Mind Cure

4.50

4 50

9.00

4.00

12.00

6.00

6.00

12.00

9.00

4.00

2.50

3.00

3.50

12.50

2.00

2.00

1.50

1.75

6.00

1.25

An Account of His Majesty's Journey to the War Graves of France
and Belgium. The volume includes the full text of His Majesty's
address at Terlincthun, Rudyard Kipling's wonderful poem, "The King's
Pilgrimage." and 56 pages of pictures printed in photogravure. The
profits from the sale will, by His Majesty's desire, be distributed among
the philanthropic organisations which have for some time been assisting
the relatives to visit the cemeteries abroad.

With 62 Illustrations. Crown 4to. Cloth $1.50 net.

PHILIP BOSWOOD BALLARD, M.A., D.Litt. —
Mental Tests 2.00

Group Tests of Intelligence 2.00

THE NEW CULTURE BOOKS — Art — Practical
Collecting—Citizenship—-Early History— Mod-
ern History. Per vol 1.75

JOHN ST. LOE STRACHEY—The Adventure of

Living. Illustrated 6.00

G. K. CHESTERTON—What I Saw in America... 3.50

OWEN E. McGILLICUDDY — The Making of a
Premier. Illustrated 1.25

HAMLIN GARLAND—The Book of the Indian. Il-

lustrated by Frederick Remington 6.00

ZANE GREY—Tales of Lonely Trails. Illustrated. 3.50

WILLIAM STEARNS DAVIS— Life on a Mediaeval
Barony. Illustrated 4.00

EDWARD S. MARTIN—The Luxury of Children. . . 1.75

HARRISON RHODES — A Gift Book for My
Mother 1.65

IRVING BROWN—Nights and Days on the Gypsy
Trail. Illustrated 3.50

LOUIS ETIENNE SAINT DENIS—Napoleon: From
the Tuilleries to St. Helena 3.50

ELIE FAURE—Vol. Ill—Renaissance Art. Illus-

trated 8.00

B. M. GREENE, Editor—Who's Who in Canada,
1922. Illustrated 10.00

HOWARD PYLE—Book of *he American Spirit.

Illustrated '. 6.75

ARTHUR DUNN, A.B.—Scientific Selling and Ad-
vertising. . 3.50

HIPPOLYTE GREUNER—Chemistry 3.50

R. C. GIVLER—Psychology 3.50

JAMES HARVEY ROBINSON—The Mind in the
Making 3.00

W. A. ROGERS—A World Worth While 3.50

ALFRED CARMICHAEL—Indian Legends of Van-
couver Island. Paper, $1.00; Cloth. $1.50; Leather, 2.00

.1. W. BENGOUGH—Chalk Talks. Illustrated 1.50

A. ST. JOHN ADCOCK, Editor—An Anthology of

Living Poe^s 2.00

REV. H. R. STRACHAN, D.D.—The Soul of Modern
Poetry 2.00

ARCHIBALD LAMPMAN—Complete Poems 3.00

WILFRED CAMPBELL — The Poetical Works of

Wilfred Campbell 3.50

HODDER & STOUGHTON LIMITED, Publishers, TORONTO
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A DISTINGUISHED

LIST of NEW FICTION
Selected from Hodder & Stoughton's Autumn Catalogue

NEIGHBOURS
By Robert Stead $1.75

A real story—Stead's best book.

HUNTINGTOWER.
By John Buchan $1.75

Another of Buchan'e Inimitable Btories of whimsical
life and adventure.

TO TELL YOU THE TRUTH
By Leonard Merrick $1.75

A masterpiece of delicious humour.

D'ARCY CONYERS
By Bertal Heeney $1.75

A delightful and wholesome Canadian novel.

FLOWING GOLD
By Rex Beach . $2.00

This famous novelist returns to his first love, f lot ion.

with a story of Texas Oil Boom.

HER UNWELCOME HUSBAND
By W. L. George $2.25

The portrayal of a really admirable ami powerful
woman character, by an author whose insight ha.1- won
him international fame.

SALT SEAS AND SAILORMEN
By Frederick William Wallace. $1.75

Wallace's best yarns of the Banks Fishermen,

THE SHACK LOCKER

.

By Frederick William Wallace. $1.75

Refreshment ami humour—-The sea. 'sailors ami
-hips

BLUE WATER
By Frederick William Wallace. $1.75

The Canadian novel of the sea Which critics call

"Better ihan Captains Courageous."

THE ENCHANTED COUNTRY
By Joan Sutherland $1.75

The powerful storj if .i man's struggle to redeem
himself, by the author of "Cavanaugh ni Kultann."

ANN AND HER MOTHER
By 0. Douglas $1.75

THE SHADOW'S EDGE
By Frederick Bending $1.75

A new novel by the author if "Penny Plain" which
I an unmixed pleasure from its beginning to end.

THE TWO WINDOWS
By Mary Cleland . . .$1.75

A delicious book
lllt'llt.

happiness, humour and achieve-

THE HIDDEN RICHES
By David Lyali .$1.75

Quite one of the best of the very human and charm-
ing stories by David Lyall.

THE DUST FLOWER
By Basil King $2.00

A great human problem—a man's love for two
women, by Canada's most distinguished novelist.

THE TRIUMPH OF THE SCARLET
PIMPERNEL

By Baroness Orczy $1.75

If possible, even a greater adventure than anything
the Scarlet Pimpernel lias undertaken before.

ROBERT GREGORY: The History of

a Little Soul

By John Owen $1.75

"A writer of whom we must take notice" as The
Graphic nuts it. lias again written a vivid character

A Northwest .Mounted Police novel with a new
plot, new characters, new situations ami a new Can-
adian author of great promise.

CASTE
By W. A. Fraser $1.75

A thrilling romance of India h> an Internationally
famous Canadian author.

THE HONEYCOMBERS
By Janet Laing $1.75

A novel whose mainspring is cleverness and orig-
inality.

THE BLACK GANG
By "Sapper" (Cyril McNeile) .$1.75

Another "Bull Dog Drummond" Mystery story'

THE OLD GREY GODS
By A. G. Hales $1.75

An amazing novel of adventure by .1 novelist of
exquisite possibilities.

THE MAN WHO KNEW TOO MUCH
By Gilbert K. Chesterton $2.00

"Sherlock Holmes was a Tyro, compared to The Man
Who Knew Too Much "

SAM BLICK'S DIARY
By Stephen C. Noland $2.00

Hard on Sam Bllck. hut funnier than Punch to the
reader In its very humannesa and homeliness.

SET TO PARTNERS
By Ian Hay $1.75

Who has never done anything more delightfully
entertaining, than these stories.

THE SUBCONSCIOUS COURTSHIP
By Berta Ruck $1.75

A new Berta Ruck love story with ai unusual plot

JOAN OF ARC OF THE NORTH
WOODS

By Holman Day $2.00

A musing story of love, violence and intrigue in

the north country.

.$1.75

MORTIMER'S GOLD
By "Harold Horn"

The Canadian adventure story that has made this

unknown author famous.

THE GIRL WHO DEFIED THE
WORLD

By Joseph Hocking $1.75

The heroic storj ol a young girl's Uwaltj and devo-

tion.

THE VISION OF DESIRE
By Margaret Pedler $1.75

An enthralling and heart-gripping novel by a
favourite author,

HIRONDELLE
By Henry C. Rowland $2.00

The sort of rousing hook to offer those tired of the

drab realism of most recent fiction.

TRILBY MAY CRASHES IN

By Sewell Ford $2.00

The second Inez and Trilby May book.

OPENWAY
By Archie P. McKishnie $1.25

Love of nature, beauty, tenderness—and a great lesson

for voting and old.

SEEDS OF PINE
By "Janey Canuck" (Mrs. Arthur

Murphy) $1.25

"The little ray of sunshine on the bookshelf." the

book that made its author famous as an interpretel

of Canada.

CURFEW PLACE
By Mrs. Baillie Reynolds $1.75

The thrilling quest of a wonderful secret

SECRET CARDS
By J. J. Bell $1.75

A romantic and rushing mystery ston In its author's
best vein.

THE CRIMSON- CIRCLE
By Edgar Wallace .$1.75

Another inimitable noyste
The Four Just Men."

alon by the author of

MICHAEL FORTUNATI
By Agnes Egerton Castle $1.75

Wit and gallantry in a fascinating novel of roman-
tic achievement.

THE STREET BELOW
By Ruby M. Ayres $1.75

Miss Ayres considers this last novel her best—what
more is to be said?

IACK AND I IN LOTUS LAND
By Frances Little $1.50

Pop all those who loved "Die Lad] of the Decora-
tion."

THE CRIMSON FLASH
By Van Tassel Sutphen $2.00

Every reader who likes clever well-written mystery

stories "ill want ttiis book.

BLUFF STAKES
By Bernard Cronin $1.75

Another fine and masterly Taamanian novel by the

author of "Timber Wolves" and others

THE SWAMPS CURSE
By F. E. Penny $1.75

Atmosphere, colour and movement in a story of

Anglo-Indian life.

PATUFFA'S CAREER
By Beatrice Harraden $1.75

I'.v the author of "Ships that Pass in the Night."

THE GOLDEN TORRENT
By Alan Graham $1.75

A novel of adventure and a study of human nature

THE BRIDGE
By Marjorie L. C. Pickthall. . .$1.75

Her last work and masterpiece

TO THE LAST MAN
By Zane Grey $2.00

still the great outdoor ston' of the year.

THE VEHEMENT FLAME
By Margaret Deland $2.00

The novel of married life which Is causing the most

heated discussion in America

HODDER & STOUGHTON LIMITED, Publishers, TORONTO
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Fiction of Merit
A Storv of British Columbia

THE SKY LINE OF SPRUCE
By Edison Marshall, au fhor of "The Snowshoe Trail" - - - - $2.00

A wonderfully thrilling: story of the wilds of British Columbia. As always, Mr. Marshall draws the wild-

erness and its life with a sure and sympathetic touch. His narration of the long struggle with "Neilson's

(Jang" of lawless claim jumpers, leading to the daring abduction of Neilson's daughter, Beatrice, the search

for her by the anguished father, the relation of the exciting events experienced by Darby and Beatrice and
Fenris, the black wolf, in the vast spruce forest, all tend to make this new work of Mr. Marshall's one of

the best stories of life in the open.

The New York Times says: "There is no lack of thrilling episodes. A wild canoe ride down the rapids of

the Yuga River, a titanic battle with a huge grizzly, and other fights with even more savage human enemies,

these, together with the remarkable exploits of Fenris the wolf, cannot fail to make the reader's pulse

beat faster." (Second Printing.)

A Romance that Tugs at the Heart-strings

THE MAN WHO LIVED IN A SHOE
By Henry James Forman - $2.00

A charming, whimsical story, with clear-cut characterization and wholesome sentiment, written in a beguil-

ing manner. If you like such stories as "Daddy Longlegs," or such popular films as "The Bachelor Daddy,"
you will revel in "The Man Who Lived in a Shoe." May Sinclair says: " 'The Man Who Lived in a Shoe' gave

me great pleasure. I feel the charm of such a book and I think it is very beautifully done. Alicia is en-

chanting and so is 'Uncle Ranny.' I simply loved them." (Second Printing.)

ROPE
By Holworthy Hall, author of

"The Man Nobody Knew,"

"Egan," etc. $2.00.

A story of the struggle old but

ever enjoyable in fiction, between

youth and beauty against what ia

neither young nor lovely. The

prize these forces contend for is

a million dollars. As the situation

unfolds, the clever author Weaves

a delicious plot of intrigue and

counter-intrigue. The story will

readily enlist the sympathies of all

who enjoy a good work of fiction.

A DAUGHTER OF
THE SANDS

By Frances Everard. $2.00.

i

Saada Medene, a beautiful girl,

who is reputed to be of Arabian

blood, is persuaded by her English

fiance to accompany him to Al-

giers. Subsequent developments

hasten the action of the story. A
novel of unusual power, ringing

true to life from start to finish,

with a picturesque setting of

Northern Africa—sure to be wide-

ly read and appreciated.

A Novel of To-day

THE BALANCE

THE HEART OF LITTLE
SHIKARA and other stories.

By Edison Marshall, author of

"The Sky Line of Spruce." $2.00.

"The Heart of Little Shikara," one
of a dozen or so stories of the out-

of-doors and animal life included

in the volume, was acclaimed the

best short story of 1921, by the

O. Henry Memorial Committee of

the Society of Arts and Sciences
and awarded the O. Henry prize.

Edison Marshall knows animals
and the wild places and no matter
what animal he may be writing
about, he does so in a heroic man-
ner. A book which will be en-

joyed by all who love life in the
open.

By William Dana Orcutt, author of "The Moth," "The Lever," "The Spell," etc. $2.00 net.

Mr. Orcutt has written many successful novels but none so vital as this vibrating story of to-day. He de-

velops some interesting ideas which will provoke discussion, but these are subordinated to the swing of the

plot itself, and give to it greater significance.

The theme provides an exciting plot involving a strike, forgery and murder, with a criminal who cleverly

defies detection. During the course of an absorbing love story, with its unusual solution of the eternal

triangle, are caught up in the swift current of events a red-blooded hero, face to face with an unbalanced
world; a spirited girl returned from overseas service; a fascinating mill girl; an autocratic manager of

the old type; workmen whose labor is both counterfeit and real; a treacherous secretary; a philosophic

crippled veteran who regards life from an "air-plane" view; other ex-soldiers who are social misfits be-

cause of their "ground view"; an aristocratic dreamer who becomes a democratic doer.

The author has for years been a large employer of labor and knows what goes on inside the workmen's
heads. All this gives to the story an impelling sense of authority.

The jacket illustration sounds the keynote of the story. "When Justice recognizes its injustice, then is

justice possible."

THE DUST OF THE DESERT By Robert Welles Ritchie ----- $2.00.

It is a welcome interlude in these days of realism in fiction and of problem novels, to find such a gem
of pure romance as "Dust of the Desert." Here is a stirring story with a dramatic, swiftly moving plot.

A tale of the heart of the Desert and of the effort of a proud Castilian beauty to raise the curse the con-

duct of her renegade forbear placed on his descendants. Altogether a well told tale.

LONGMANS, GREEN & CO.
2 1 Victoria Street, - - Toronto
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BLACKIE & SON Ltd

Six charming books of stories and

verses for little children. Set in

new large type, and beautifully il-

lustrated in colour and in black-and-

white. Picture boards:

The Blue Sky Book.

The Sunny Sea Book.

The Green Fields Book.

The Daisy Meadow Book.

The Cosy Home Book.

The Jolly Party Book.

PAINTING BOOKS AT A
CHEAP PRICE

Each with 8 full pages of coloured

pictures, specially prepared for copy-

ing, and lfi corre -ponding pages with

black-and-white outlines to be filled

in with colour.

The Farm Friends Painting Book.

Happy Hollanders Painting Book.

Skates and Sleighs Painting Book.

The Railway Painting Book.

The Seaside Painting Book.

The Zoo Friends Painting Book.

BLACKIE & SON Ltd.

LONDON, GLASGOW & BOMBAY

FIRESIDE STORIES
With 8 full-page three-colour il-

lustrations. In artistic picture
cover, with coloured wrapper.

PEGGY AND JOAN
With 8 "superb illustrations in

colour and other pictures in

black-and-white. Picture cover.

THE CHILDREN'S YEAR
Nature's Garden in Verse .and
Story and Picture. With 12 full-

page coloured plates. Picture
cover, with coloured wrapper.

STORY-BOOK TIME
A large handsome volume of

simple stories and verse with
plenty of pictures in colour and
in black-and-white. Picture cov-

er, with picture wrapper.

MY ANIMAL STORY
BOOK

A delightful picture-book . of

living creatures, wild and tame.
With coloured pictures, and black-
and-white. Picture cover, with pic-

ture wrapper.
Tales and Pictures for Children.
Tales and Pictures and Games

to Play.

HAPPY LITTLE FOLK
12 Full-paged coloured plates

and 96 pages of tinted
illustrations

A delightful series containing
stoiiis and poetry, fairy tales and
nature lore, full of coloured and
black-and-white illusl rations.

Nature's Year.
A Child's Posy.
Fairyland Story Book.
Boys' and Girls' Story Book.
Animal Stories (At Home.)
Animal Stories (Abroad.)
The Story-hour Book.
My Short Story Book.

Charming Books for Little

Children

POLLY AND PETER, JUST
A FUNNY BOOK

Coloured plates, tinted illustra-

tions, picture boards.

NOVELTIES AND
PRETTY BOOKLETS

Quaint and pretty little picture-

books in quite a new style by "Ajo."

Jack, Jake and Jim.

Polly and her Dollies.

Nell and the China Twins.

THE CHUBBY FOLDER
BOOKLETS

Each folder tells a simple little

tale in 8 amusing pictures in colour.

THE BALLOON AND
SCOOTER BOOKLETS
Each with 24 pages in colour and

black-and-white. Picture cover.

An Airball Adventure.

A Scooter Adventure.

A Cutting-Out Book
JACK HORNER'S

TEA-SHOP
This is a picture-book which, with

a pair of scissors, can be turned in-

to a toy. It consists of 8 pages of

coloured pictures carefully marked

for cutting out.

FULL PARTICULARS FROM

HECTOR PRENTER
33 Richmond Stree: Wesl

TORONTO

BLACKIE & SON Ltd

LONDON, GLASGOW & BOMBAY
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The Outstanding Book

A Short History
of the World

H. G. Wells. S4.00.

This Short History of the

World is meant to be read
straightforwardly almost as a

novel is read. It gives in the
most general way an account
of our present knowledge of

history, shorn of elaborations
and complications. It has been
amply illustrated and every-
thing has been done to make it

vivid and clear. Its snecial end
is to meet the needs of the
busy reader, too driven to

study the maps and time charts
as contained in his former
book, the Outline of History.

An important new
Canadian Novel

Renaissance
Beaumont S. Cornell. $2.00.

We give to the reader of
Renaissance, one of the most
ably written stories Canada
has' yet produced. It is the
story of the forces of labour
and capital, pitted one against
the other in England. This is

the first novel by a young
Canadian author whose work
deserves indeed the wide pub-
lic it will secure.

Flower O

'

the Heather
R. W. Mackenna. $2.00.

This most intensely interest-
ing novel has just been pub-
lished in this country. It is
being hailed in England as the
most important one. We need
say little about Mackenna, ex-
cept to recall to your attention
his previous verv important
books. The Adventure of Life
and The Adventure of Death.

Millions
Ernest Poole. $2.00.

Madge Cable called from the
humdrum routine of her cash-
ier's desk in an up-state town
to the bedside of her brother
in New York, who has beer
badly injured in an automo-
bile accident, faces the pros-
pect of an inheritance of

millions.

Macmillan's
Gift Books

The Three Fires, a Story of Ceylon
Amelia Josephine Burr, $1.75.

The three fires arc love, avarice, ami ambition,
the ruling moiives in tills passionate story of .Vila,

a young Hindu girl of ("eylon.

Maria Chapdelaine
Translated by W. H. Blake. Leather de Luxe

$8.50. Boards (10th printing) $1.50.

One of the world's greatest stories, by IxiuLs

Hemon, Translated by one of the few men able
fitly to make the translation. The leather edition

is suitably boxed for gift purposes.

Major-General Sir Geoffrey Twining
By May Christine Ritchie. $1.00.

A biographical sketch of a son of Canada of

whom Canada is justifiably proud.

A Thousand Miles from a Post Office
By Rt. Rev. Bishop Lofthouse. $1.75.

It Is a record of twenty years life and travel in

the Hudson's Hay region, reads like fiction. The
North-west of the past and present lives before us

again.

The Crock of Gold
James Stephens. $2.50.

A new edition of this widely loved book, with
unusual and distinctive illustrations. Including draw-
ings In colour and in black and white by Wilfred
Jones.

The Rubaiyat of Omar Khayyam
Edward Fitzgerald. $1.50.

Edited, with notes, by Reynold Alleyne Nicholson.
M A. page illustrations in colour, decorative title,

borders, endpapers and decorations. (N.B. We hold
the copyright on "Omar Khayyam.")

John Halifax, Gentleman
Dinah Maria Mulock, $1.50.

New illustrated edition, with 10 pictures in colour

by Oswald tfoser, R.I.. and G. F. Nlcholls.

The Beggar's Opera
Frank Kidson. $1.50.

This narrative of how the Opera was cote i

and written is the most valuable and interesting

record. It contains seven illustrations, with a por-
trait of John (lay.

Anne Severn and the Fieldings
May Sinclair. $2.00.

it is enough merely to announce a new novel by
Miss Sinclair. Her "Tree of Heaven." able as it

was, is bettered by this new story. A significant
novel.

Old Crow
Alice Brown. $2.00.

As a study of New England traits t Ills story pene-
trates the very fibre of character. It is profound
ami intense in its presentment of the clash between
the spiritual and the base.

The Red Redmaynes
Eden Phillpotts $2.00.

In this story Mr. Phillpotts returns to his Dart-

moor Country.

For Richer, For Poorer
Harold H. Armstrong. $2.00.

Here Mr Armstrong has made a keen analytical

study of a portion of American life and an Ameri-
can type. It is a pleasure to present this American
novelist under bis own name, in a work that will

enlarge the wide circle of readers he gained with

••Ze.ll."

Roland VVhatley
Alec Waugh $2.00

Alec Waugh I- a yoUDa English writer of growing
fame whose first novel excited much favorable
comment both in England and America. This will
doubtless establish even more firmly his already
enviable reputation.

A More Honourable Man
By Arthur Somers Roche. $2 00.

We are proud to announce a novel by tins dis-
tinguished author. It is worthy of him. Verb Sap.

The Gates of Olivet
By Lucille Borden. $2.00.

I^ourdes has lieen the setting for many Catholic
novels, hut rarely has the setting been so effectively
utilized as in "The Gates of Olivet." This delight-
ful atorj of a girl's struggle to realize a beautiful
ideal Introduces a new author to Catholic readers.

The Middle of Things
By J. S. Fletcher. $2.00.

"Things never happen." said the skeptical young
tfr. Vlner to hLs aunt, who doted on stories of
'rime and their detection. But that very' afternoon
le found himself an active participant in a deeply
Involved and cleverly hidden myster>

|

Frozen Justice
By Ejnar Mikkelsen. $1.75.

This striking tale of Alaska's frozen snows and the
tragedy of an EBKlmo'fl love is the work of a dis-
tinguished Arctic explorer.

The Philosophy of Humanism
Viscount Haldane. $3.50.

Tills distinguished metaphysician continues his re-

search begun so ably in "The Reigh of Relativity."

One of Ours
Willa Cather. $2.50.

"One of Ours" Is the Intimate story of a young
man's life. Claude Wheeler's stormy youth, his

"nigmatic marriage, and the final adventure which
releases the baffled energy of the boy's nature, are
told with almost epic simplicity.

The Room
G. B. Stern. $2.50.

In this book Miss Stern adds tremendously to the
breadth of her appeal. It is a novel for very many
more Canadian readers than are now aware of this

brilliantly original novelist.

The Promised Isle
Laurids Bruun. $2 00

The author has given full rein to his satirical

humor. The result is a strange and fascinating tale

dealing with the desire of four men of Holland to

escape from "The Great Beast"— civilization and
capitalism.

Second Plays
A. A. Milne. $2.75.

This latesi volume Includes besides Mr. 1'ira

Passes Bv, Make Believe. a whimsical and
Barrlesque play for children ; The Camberley Tri-

angle, a new angle of the eternal struggle; The
Romantic Age, a comedy in three acts, and The
Stepmother, a strange and pathetically human playlet.

Neighbors Henceforth
Owen Wister. $2 25

Talks with our soldiers and with many other

leople. scattered lavishly through the narrative, make
he varied human foreground of which France and
international destiny is the unvarying background.

With 'he moral stated in the title

A Life of William Shakespeare
Sir Sidney Lee. $4.50.

Third, revised edition with portraits, la. s. miles

and a new preface,

The Macmillan Company of



November, 1922 BOOKSELLER AND STATIONER—Advertising Section

Xmas BOOKSk
Juvenile Books

A Naval Alphabet
With Rhymes by M. Berkeley; Illustrated by J.

H. Hartley. $1.75.
Containing 38 full-page Illustrations In colour.

decorative title, borders and decorations through-
ant, villi attractive picture jacket.

The Arabian Nights
Padraic Colum. $2.7.">.

Beautifully illustrated tales of wonder and mag-
nificence, presenting the picture of the life and lit-

erature of those far-off days as complete ami vnrici

as possible.

The Turned About Girls
Beulah Marie Dix. $2.00.

It is about Jacqueline, a headstrong tomboy, ami
Caroline, a timid music loving child.

FollowedThe Children Who
The Piper

Padraic Colum. $2.00.
They follow him according to the famous old

story to the other side of I lie hill. There the most
magical adventures begin.

Solario, the Tailor
Jennie Hall. $2.25.

A delightful slnry of the magical adventures of

the old man in the Spangled Coat.

Including Mother
Margaret Ashmun. $2 nit.

Miss Aslnnun's new bonk is about two young girls

and a temperamental young mother, in a new-old
house, in a town near New York.

Wisp: A Girl of Dublin
Katharine Adams $2 00.

Wisp is the story of a little Dublin girl of four-
teen who lives in a dingy tenement called Jeffers
Court.

Working Through at Lincoln
High

Joseph Gollotnb. $2.00
Jimmy Lee was glad to he through with school.

Work pleased Jimmy and when by great luck, il was
newspaper work, it pleased him even more.

Puddv Dogs' Tales
Selected and Edited by Frances Kent. - 65.

Splendid bedtime stories full of many pictures of
real puppies, kittens, ironies, donkeys, pigeons,
bunnies, goats, etc

Mary in California
Constance Johnson. $2 00.

A story of a wonderful vacation in California.
by three real children. Mary, Dave and Tii\

Dutch Courage and Other
Stories

Jack London. $2 On.
All the boys and girls who are Jack Loudon's ad-

mirers, will he interested in his first published piece
of writing, which appears in this book.

Memoirs of a London Doll
Written by Herself. $1.65.

This interesting little book was published in Boston
in 1X52. A copy of the first edition was found dur-
ing a moving time at the Brooklyn Public Library,
hence this new edition, edited l>\ Mrs Fail-star

Rainbow Gold
Sara Teasdide. $2.75

Poems, old and new, selected for boy.-, and girl
whoso love of poetry is just being formed.

The Yellow Pirate
John Finnemore. $1.50.

Containing S full-page Illustrations by P. \V.

Caton Woodvllle.

A New Edition of Mother
Goose's Nursery Rhymes

Edited by L. E. Walter. M.B.E.. B. Sc. $3.00.
Containing over 300 illustrations in colour. S of

them full-page plates printed separately on art paper.

The Magic Egg
Dorothy Black. *2 50

Containing 12 full-page illustrations (one in col-

our, and the remainder in delicate holder and tint)

with attractive picture jacket.

The Sky Movies
Gaylord Johnson. $1.50.

An interesting well-illustrated hook instructive,

without being lull, anil entertaining without being
trivial.

Songs From Alice in Wonder-
land

Music by E. B. Walter. $3.50
Pictures by Knlkard,

Charlie and His Kitten, Topsy
Written and Illustrated by Helen Hill and Violet

Maxwell. $1.10.

Thev are verv simple ami hu "OUS, and just the
length to read to little folks of from four to six.

Dan Quin of the Navy
Captain Beach. $2.75

Here is a vivid vigorous novel about 'lie navy,

giving a correct picture of battleship lite of today

The Boy Jesus and His Com-
panions

Tin
figure

Rufus M. Jones. $1.75.
• stories picture the boyhood
of the (losiiels.

The Children's Book of

Christmas
Compiled and Edited by .1. C. Dier. $1.65.

Black's Boys' Book Library
Eight Titles, each 75c.

A new and attractive edition, at a very moderate
price, of some popular school ami scoul stories.

The Tides of Deal
Latta Griswold. $2.00.

With the old Deal background, ami some of the
same masters, the characters of this ston are entirely
new

The Little Green Road to

Fairyland
Annie R. Rentoul and Ida Outhwaite. $3.00.
Containing 10 full-page illustrations. (8 of them

in colour), bound in artistic cover, with an attract-
ive pi ture jaeret. There will also be an Edition
de Luxe printed on hand-made papei and limited
to 300 numbered copies, price $5.00,

Christmas Carols.
Selected and Edited by L. Edna Walter. $3.00
Old English Cauls for Christmas and other Fes-

tivals. Containing H full-page illustrations in colour,
also decorative title page, contents, borders and small
vignettes throughout.

Canada, Limited, Toronto

Romantic Canada
Victoria Hayward and Edith

Watson. De Luxe edition

only, strictly limited, $5.00.

A unique story of Canada,

told in the romance of its

industries, and illustrated by

magnificently artistic photo-

graphs.

The Tudor

Shakespeare
Price $1.00 per volume.

$39.00 per set.

This is a new edition of

Shakespeare in 39 volumes.

Perhaps the most useful and

convenient ever published.

Most valuable to the scholar

or student. Magnificently

bound in red morocco leather.

m

Across The Prairie

Eva Hasell. 85c.

A very interesting and in-

structive narrative of the

author's evangelistic trip

through the Canadian North-

West, and her splendid suc-

cess in spreading the gospel

in the Prairie Provinces.

m

The Bright Shawl
Joseph Hergesheimer. $2.00.

Announcement of a new

novel by Joseph Herges-

heimer. It is the story of an

American boy, Charles Ab-

bott, who throws himself into

the struggle for freedom in

Cuba, in a spirit of passion-

ate idealism. A story which

in its feeling of passed

beauty and the drama of

action will inevitably satisfy

all of Mr. Hergesheimer's

admirers.
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Latest and

Most Popular Books on RADIO
Covering details on—How to Operate a Set. How to build a Set.

Principles of Vacuum Tubes. Radio Hook-up, etc., etc.

RADIO HOOK-UPS—By M. B. Sleeper
A book that gives you not only clear diagrams for all

kinds of telephone and telegraph receiving and trans-
mitting sets but simple descriptions of each circuit

shown and spaces for notes of results obtained.
Price 75c.

THE RADIO EXPERIMENTER'S HAND
BOOK—By M. B. Sleeper.

Throughout the preparation of this book, one purpose
was kept in mind—Answer the Practical Questions of

the "Novice," of the "Beginner," and the more advanced
"Student." This book will help in the selection or
construction of simple apparatus for the transmission
and reception of radio telegraph and telephone signals.

In the chapters on radio receivers the simplest crystal,

the simple audion, and the regenerative types are
described in quite some detail. The question of an-
tennas, both for transmitting and receiving, are taken
up. A good many helpful suggestions are given which
will be of considerable aid to the experimenter. 16

chapters. Fully illustrated. Price $1.00

EXPERIMENTAL WIRELESS STATIONS
By P. E. Edelman.

Tells how to make apparatus to not only hear all tele-

phoned and telegraphed radio messages, but also how to

make simple equipment that works for transmission
over reasonably long distances. The first and only
book to give you all the recent important radio improve-
ments, some of which have never before been pub-
lished. 392 pages, 167 illustrations. Price $3.00

THE ABC OF VACUUM TUBES USED
IN RADIO RECEPTION—By E. H. Lewis,

Radio Instructor.

Written particularly for the person who "knows nothing
about radio" but who would like to gain an under-
standing of the elementary principles of operation on
vacuum tubes and various circuits in which they are
used for the reception of radio-telegraph signals and
radio-telephone music and speech. Illustrated.

Price $1.00

CONSTRUCTION OF NEW TYPE
TRANS-ATLANTIC RECEIVING SETS—

By M. B. Sleeper.
There is a peculiar fascination about receiving radio
messages from the high-power stations of England,
France, Germany, Russia and Italy, as well as those
located in the Pacific Ocean and the Oriental countries.
Several types of simple receiving sets for this purpose
are described with detectors and amplifiers to accom-

pany them. Suggestions are also given for operating
relays and reproducing the signals on a phonograph.
Schedules of operating time for high powered stations
are given. In addition there is some valuable data on
home-made wavemeters for testing and experimenting.

Price 75c.

RADIO DESIGN DATA—By M. B. Sleeper
The only book that gives tables and data for designing,
receiving and transmitting apparatus so that you need
no knowledge of mathematics. It's the first book a be-
ginner buys after he has learned the use of his phone
receiver. Price 75c.

WIRELESS TELEGRAPHY AND TELE-
PHONY SIMPLY EXPLAINED—

By Alfred P. Morgan.
One of the most complete and comprehensive treatises
on the subject ever published. A study of its pages will

enable one to master all the details of the wireless
transmission of messages. The author explains in

simple language the theory and practice of wireless
telegraphy and telephony. 154 pages, 156 engravings.

Price $1.50

HOW TO MAKE COMMERCIAL TYPE
RADIO APPARATUS—By M. B. Sleeper.

This book describes in detail many commercial types
of spark and vacuum tube telephone transmitting and
telegraph and phone receiving equipment of all kinds.
The experimenter will be able to get a world of ideas
for the design and construction of his next piece of
radio equipment from the very clear descriptions and
the 98 clearly illustrated figures. Price 75c.

CONSTRUCTION OF RADIOPHONE
AND TELEGRAPH RECEIVERS FOR
BEGINNERS—By M. B. Sleeper.
The man who wants to feel the real thrill to accom-
plishment, and who is not satisfied in the merely mak-
ing use of what others have done for him, builds his

own radio apparatus. Radio men can follow the data
in "Radio Phone and Telegraph Receivers" with full

confidence because each piece of apparatus described
was first made, tested and found efficient before the
final design was accepted. Special receivers, both
crystal and audion, are shown in detail. Regenerative
circuits as well as audio and radio frequency amplifiers
are described with clear photos, diagrams and working
drawings prepared especially for the novice and the
man who wants to receive the radio telephone broad-
cast. A special feature is the phonograph type radio
set and the loud speaker. Fully illustrated.

Price 75c.

Popular Books—All Good Sellers

THE NORMAN W. HENLEY PUBLISHING CO.
2 West 45th Street, New York

Canadian Representatives : McClelland and Stewart Ltd., Toronto, Can.
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Childhood's fairy tales that never grow old: The Tom Slade Stories; The Tom
Swift Books; The Rover Boys; the Amy Bell Marlowe Stories; The Two Little

Women, etc.

and

Adults' reading, such as The Brimming Cup, Manslaughter, The Story of Julia

Page, Martin Eden, etc.

:MIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIMIIIIIIIIIIIIIIIIIIIIIIIIIIIIMIIIIIIIIIMIMIIIIIIIIIIIIIIIIMIIIIMIIIIIIIIIIir

Th ere are
I ii i inn mini i i mi ill liii ii mil in ii

books which are particularly suitable for young- people who are just about through with

real juveniles and not quite ready for miscellaneous fiction. Of course they are locking

forward to books which are neither strictly juvenile nor strictly adult in character. For-

tunately there are many splendid stories of just the right sort to fill in this somewhat
difficult period—delightfully appropriate for the growing boy and girl.

Here Are Some Very Good Ones
Juvenile Titles in Popular Copyright Edition.

Emphasize them for Children'*

Book Week. November Uth-lSth.

AMARILLY OF CLOTHES-LINE ALLEY
CALL OF THE WILD, THE
COME OUT OF THE KITCHEN
DADDY LONG-LEGS
EMMY LOU
ENCHANTED BARN, THE
FRECKLES
GIRL OF THE LIMBERLOST, A

GOLDEN DICKY
HEIDI (Madge Evans Edition)

JERRY
JEWEL
JEWEL'S STORY BOOK
JUNGLE TALES OF TARZAN
JUST DAVID
JUST PATTY
KAZAN

Display them on your Juvenile an
well as on your Popular Copyright
tables. DOUBLE YOUR SALES!

KEN WARD IN THE JUNGLE
LADDIE
LEAVE IT TO DORIS
LAST OF THE PLAINSMEN, THE
LITTLE SHEPHERD OF KINGDOM COME
MAN FOR THE AGES, A
MOLLY MAKE-BELIEVE
MOTHER
MOTHER CAREYS CHICKENS
PENROD (Wesley Barry Edition)

PENROD AND SAM
POOR LITTLE RICH GIRL, THE
REBECCA OF SUNNYBROOK FARM

(Mary Pi.kford Edition)

SEVENTEEN
WHEN PATTY WENT TO COLLEGE
TOLD BY UNCLE REMUS
TWO LITTLE SAVAGES

These are but a few of the distinctly appropriate titles on our list

for growing boys and girls. Order now. Write for complete list of

these books suitable for both popular copyright and juvenile de-

partments.

GEORGE J. McLEOD, LIMITED
266 KING STREET WEST - TORONTO, ONT.
Grosset & Dunlap Publishers 1140 Broadway New York
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MY DISCOVERY
OF ENGLAND

By Stephen Leacock, Canada's dis-

tinguished humorist.

Price $1.50 net.

COMMAND
By William McFee.

Command fulfills the promise of Mc-
Fee's earlier works—Aliens, Casuals of

the Sea, etc. It is a dramatic narrative

written with wit and power. The scene

is laid in the Mediterranean—the story

deals with the growth of the soul of a

British mariner.

Price $1.90 net.

SOUTH OF
THE LINE

By Ralph Stock, author of "The Cruise

of the Dream Ship."

Felisi— way down upon that South Sea
Isle and what she thought of white men.

Price $1.75' net.

DANIEL BOONE
WILDERNESS SCOUT
By Stewart Edward White.

A splendidly human story. A fascinat-

ing romance of our early frontiers.

Based on fact.

Price $1.75 net.

A FLASH
OF GOLD

By Francis R. Bellamy.

The story of a woman's struggle and
awakening; the flirt who is conquered
by her better self.

Price $1.75.

STUBBLE
By George Looms.

"Carefully and conscientiously written
and is entirely without the slipshod

quality which mars so many novels."—
N. Y. Times.

Price $1.75.

"Day by Day in every way I'm getting

better and better."— Dr. Coue's famous
formula.

Em He Coue

THE PRACTICE OF
AUTO SUGGESTION

Explained, interpreted and simplified

by Harry C. Brooks.

Eight large printings in twelve weeks.
Here is the complete authorized pres-

entation of Dr. Coue's method for cur-

ing oneself by autosuggestion, with
every step explained in simple non-
technical language. It tells precisely

what to do and how to do it.

Price $1.00 net.

Certain People

of Importance
By Kathleen Norris.

"Mrs. Norris's story keeps us

breathing page in and page out
an air of warm human interest

and the clearness and accuracy
in dealing with its multiplied in-

dividuals appears to us almost
miraculous."—E. W. Osborn in the
New York World.

$2.00 net.

foursquare
By Grace S. Richmond.

"That tower of strength which
stood foursquare to all the winds
that blow."—Tennyson.

"Foursquare" is the powerful
story of a lovable girl's eager
quest for a leading light. As
Grace S. Richmond made the pro-

fession of medicine human and
revealing through the portrayal
of human character in "Red Pep-
per Burns" and that of the min-
istry in "Red and Black," so now
she depicts the trials and tri-

umphs of a great teacher.
$1.75 net.

The Life and Letters of

Walter Hines Page
By Burton J. Hendrick.

"I have never read anything that can
compare with them. They are destined
to become classics."— Col. Edward M.
House.

Regular edition, price, per set two
volumes, $10.00 net.

WHERE THE
BLUE BEGINS

By Christopher Morley.

A study in values. "Far more poetic
than Mr. Morley's best poetry, far more
humorous than his most enjoyed humor,
far wiser than his essavs."—New York
Herald.

Price $1.50 net.

CONFESSIONS of

a BOOKLOVER
Maurice Francis Egan's fascinating

reminiscences of a lifetime's reading.

A book that will delight the general
reader and the bibliophile.

Price $2.50 net.

A KIPLING
ANTHOLOGY

Prose and Verse.

Two attractive pocket size volumes of
quotations from the most quoted writer
living. Selected by one who "knows his
Kipling" backward and forward.

Price per set of 2 Volumes.

Cloth $2.00. Leather $3.00.

CRYDER of

the BIG WOODS
By George C. Shedd.

A tale of the western mountains that
will be relished by all lovers of action,
excitement and romance, in the great
outdoors.

Price $1.75.

CANADIAN
FAIRY TALES

By Cyrus MacMillan. Illustrations in

colour by Marcia Lane Foster.

The tales in this collection, like those
in Canadian Wonder Tales, were gath-
ered in various parts of Canada — by
river and lake and ocean where sailors

and fishermen still watch the stars; in

forest clearings where lumbermen yet
retain some remnant of the old van-
ished voyageur life, and where Indians
still barter for their furs; in remote
country places where women spin while
they speak with reverence of their
fathers' days.

Price $3.00 net.

Complete Kipling. Uniform cloth, $1.90 net. Pocket edition, maroon lambskin, $2.50 net. Send for list of titles.

Doubleday Page & Co.

Country Life^Press

Garden City - N.Y.

SD fTTXTTW 25 Richmond St. West
• -£>• UUIXL/I, Toronto - Canada

OXFORD UNIVERSITY PRESS
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New Books of the Season
FICTION

JUDY OF YORK HILL, by Ethel Hume (Ben-
nett)

The best Canadian girl's book ever written.

ADRIENNE TONER, by Anne Douglas Sedge-
wick

By one of, if not the best living English
writers.

BILL THE BACHELOR, by Dennis Mackail. . . .

"Without doubt the most popular novel pub-
lished since the war."—Manchester Guardian.
Author of "Romance to the Rescue."

THE FIGHTING EDGE, by Wm. McLeod Raine.

By the author of the big Canadian novel,
"Man-Size."

THE RUSTLE OF SILK , by Cosmo Hamilton. . .

An outstanding English novel.

ST. TERESA, by Henry Sydnor Harrison

A thrilling business romance by the auth:>r
of "Queed."

BIG LAUREL, by Frederick Orin Bartlett

A whirl of romance and adventure by the
author of "The Wall Street Girl."

Thomas Allen

OTHER IMPORTANT BOOKS
LETTERS OF FRANKLIN K. LANE 5.00

$1-50 In his own words, the life of a statesman
(Canadian born) who achieved success in the
U.S. Cabinet.

GEORGE WASHINGTON, by Wm. Roscoe
200 Thayer 3.50

Another notable study by the well-known
biographer.

2.00 GLIMPSES OF AUTHORS , by Caroline Ticknor. 3.50

Charming personal reminiscences of great
literary figures.

WITH GUN AND ROD IN CANADA, by Phil

2.00
H - Moore 3.50
A Canadian sportsman s narrative.

JOHN BURROUGHS TALKS , by Clifton Johnson 4.00

Conversations with the author during a

2.00 friendship of 25 years. '

NERVES AND PERSONAL POWER , by D. Mac-
dougall King, M.D 2.00

2.00 "This is altogether a good book."—Montreal
Gazette.

BLACK CANDLE , by Judge Emily F. Murphy

2 00
(Janey Canuck) 2.00
"This is truly an epoch-making book and
carries with it an appeal to every citizen in
the Dominion."—St. John Globe.

Publisher - Toronto

"A BOOKSELLER IS IN A POSITION TO RENDER A GREAT
SERVICE TO THE COMMUNITY: AND WE BELIEVE THAT
TEACHERS OF THE NEAR FUTURE WILL, IN TURN, BE GLAD
TO LEND SUCH A BENEFACTOR ALL THE ASSISTANCE IN
THEIR POWER BY ENCOURAGING THEIR PUPILS TO BE-
COME HIS CUSTOMERS.

"IN EVERY TOWN THE BOOKSELLER'S SHOP SHOULD
BECOME WHAT IN UNIVERSITY CITIES AND IN ONE OR TWO
OTHER FAVOURED SPOTS IT IS ALREADY, A CENTRE OF
LITERARY AND ARTISTIC INTEREST AND ENLIGHTENMENT;
A PLACE WHERE THE BEST BOOKS, NEW AND OLD, CAN BE
INSPECTED AT LEISURE."

From the Report of the Newbolt Committee on

Teaching of English in England."

The

THOMAS NELSON & SONS, LTD.

77 Wellington Street West, Toronto
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RyofSion

_^_ New Canadian Books

of Special Interest

Gods Green Country By ethel m. chapman
An all-Canadian novel, chock full of human interest and appeal, dealing largely with people and conditions in Canadian
rural municipalities, and weaving in an outline of movements which are working to vastly improve conditions which
have not been ideal in years gone by. A most realistic love story running through the whole tale keeps the interest

exceedingly strong. Miss Chapman is unusually well fitted for the splendid work she has done, since besides a very con-
siderable magazine and trnde-ncw spaper experience, she has spent a good deal of time with the Canadian Women's
Institutes, investigating just the conditions she writes about. Jacket in colors; $2.00.

By ridgwell cullum The Man in the Twilight
Putting our pulpwood industry into romance that's what Cullum has done in this novel, and as well as a good deal of
information, there is the strongest kind of romance, adventure, excitement, and to cap the climax, an interesting,

holding mystery. $2.00.

A Motor Scamper 'Cross Canada By percy gomery
It' you enjoy motor touring who doesn't ? the enchantment of unknown roadways, forests, mountains and prairies, you
will revel in this book. The author travelled from Montreal to his home in Vancouver on a pathfinding tour a year
and a half ago. some of the distance over roadless country. He tells of his experiences in a pithy, humorous and
altogether charming style. The book would make a splendid gift for a motor-loving friend.

By JAMES L. HUGHES The Real Robert Burns
Perhaps there isn't a greater Burns authority on the continent, if in Scotland itself, than our own "Jim" Hughes who
has lived in the Burns country, driven through it, walked over it and studied it and all the Burnsiana, for years. He
depicts the immortal Robert very differently from what most of us know, making him a stronger and much more lovable

character, and with all. thoroughly interesting. The fact that the book is heine handled by one of the well-known British

publishers is an authority for its standing. $2.00.

OTHER STRIKING NEW FALL BOOKS
PEREGRINE'S PROGRESS. By Jeffery Farnol.
This, one of Karnol's best novels, takes one back to the "Broad
Highway" with the same style and some of the same characters.

It will be one of the year's good sellers. $2.00.

OVINGTON'S BANK. By Stanley J. Weyman.
The Weyman name carries a good deal of prestige with it for

all classes of readers. This is a novel of change, adventure.
love and compelling interest which make it an unusually appeal
ing production. $2.00. . .

MY NORTHERN EXPOSURE. By Walter E. Trap-
rock.

Here is the Kawa again, this time in the North, with another
of those ludicrous Traprock expeditions, buirlesquing so success-

fully the so-called scientific books on the North. As in the
first book the illustrations are a strong feature. $2.50.

THE CHRONICLES OF RODRIGUEZ. By Lord
Dunsany.

The later years of the Golden Age in Spain give a romantic
selling to an unusual novel from this master writer. It is

filled with quest and adventure a-plenty and has a wholesome,
humor which leaves a similar wholesome effect. $2.00.

CHRISTMAS OUTSIDE OF EDEN. By Coningsby
Dawson.

Here is a Christmas story entirely out of the usual told with
inimitable charm and delightful humor. Dawson's name is a
guarantee of its cleverness and charm. $1.25.

THE HOUND OF HEAVEN. By Francis Thompson.
This is the first illustrated edition of this remarkable poem to

be published anywhere, and the only authorized American
edition. A strong feature is the sixteen full-page illustrations
which are at once striking and beautiful. It makes a splendid
gift book for the literary friend. $2.00.

MY LIFE AND SOME LETTERS. By Mrs. Pat-
rick Campbell.

Best described as a delightful autobiography. Mrs. Campbell,
whose fame is known as an actress all over the English speaking
world, discusses intimately actors, actresses, managers, play-
wrights, poets and men of letters of a brilliant generation. It

is really an attractive human story of a most interesting and
brilliant life, full of illustrations on art paper. $5.00.

AN OUTLINE OF SCIENCE. By Professor J. Ar-
thur Thomson.

For the man who merely likes scientific things it will be a
revelation ; for the speaker or writer who wants scientific illus-

trations it will be an undoubted authority; even for the child-

ren who ask questions about certain scientific phenomena it

will be interesting as well as educative. Each of the various
articles or scientific sections has been contributed by authorities
in that particular department, so that they may be considered
as the last word regarding that special phase of science effort.

The work comes in four volumes, beautifully bound, so as to

be an ornament to any library. Price $5.00 per volume.

The Ryerson Press
PUBLISHERS TORONTO



November, 1922 BOOKSELLER AND STATIONER—Advertising Section 13

A Machine You

Should Stock

THERE are numerous
numbering machines

on the market, at various

prices. You want a ma-
chine that you can "stand

behind" and at the same
time sell at a reasonable

price.

The CANADIAN is the ma-
chine. It is well and strongly
built of perfect material and
workmanship. It has all the
desirable features of the High
Grade Machines selling- for

double the money. Price $10.00.

Accurate Reliable Durable Efficient

The CANADIAN has a cast bronze frame, heavily nickel plated

steel engraved wheels with ball bearing action—is automatic in

action, numbering consecutively, duplicate or repeat. Also carried

in lever action for irregular numbering.

We repair any make of numbering machine.

Canadian Numbering Machine Co., Ltd.
Cor. Victoria and Lombard Sts. - Phone Main 4378

TORONTO

M. MYERS & SON, LTD.
Steel Pen Works
BIRMINGHAM, ENGLAND

Manufacturers of

Highest Grade Pens, School

Compasses, Letter Clips, Sta-

tioners' Novelties, etc.

Customers' Imprint Pens a

Specialty.

Canadian Representative :

W. Louis Haldimand, Jr.

11 ST. SACRAMENT STREET

MONTREAL

STENOGRAPHER'S

Note Books

One Line We
SPECIALIZE

Get Our New Samples

CANADIAN
mD&PAFER
COMPANY
LIMITED

520 Kin& Si . W.
TORONTO

Wholesalers

Drop a postcard for our new complete

Price List.

Bigger Profits if You Con-

centrate on ESTERBROOKS

LlJ

More sales — quicker turnover —
larger profits—less time consum-
ed in each sale—these are the log-

ical results of concentrating on the
nationally known and favorite
ESTERBROOK line.

The Esterbr'ook line includes the

twelve most popular pens in the
world. This No. 313 is one of

them—a big favorite among stub
pen users.

Carry a complete stock of Ester-
brooks and make more money
from your pen department.

Write for details.

Esterbrook Pen Mfg. Co.

18-70 Cooper St., Camden, N.J.

Canadian Agents:

Brown Bros., Ltd., Toronto

ffi/etSvai
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1 ;| CARBON
I tMm :

l
PAPERS

What Comes After

You Buy the Goods . . . ?

Chapter VII

Impressions follow sales.

Good impressions follow MultiKopy sales.

Good impressions about your store are sure

to follow only if your sales force sells the right

kind of carbon paper for each particular job.

Does your customer use a "Special Model
Royal No. io"? It's a mistake to suggest any-

thing to this customer except "MultiKopy Quiet

Royal Carbon Paper." Why? Because this car-

bon paper is especially made to fit this particular

machine.

MultiKopy dealers are able to compete suc-

cessfully for all the carbon paper business in their territory because the

MultiKopy line is the most complete line on the market.

"A kind for every purpose," incl uding custom-made numbers for

special makes of typewriters. This is the key to more sales and satisfied

customers.

Send in the names of your department heads

and retail clerks who would like to receive the

valuable and practical aids offered by the

Webster Definite Selling Plan.

Every MultiKopy advertisement in the nat-

ional magazine carries the slogan, "Ask your

Stationer."

F. S. WEBSTER COMPANY, Inc.

372 Congress St., Boston, Mass., U.S.A.

Makers of MultiKopy Carbon Paper and Star Brand Typewriter Ribbons

Agencies in London, Paris and all the principal cities of the World
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Moore Cut-Out Thumbtacks
With Sharp Points for Household and School Purposes

Packed in red and green colored metal box. These superior one-
piece nickel-plated steel thumbtacks are fast sellers wherever dis-

played. Popular with schools, artists, draughtsmen, as well as

the home and office.

Ask your jobber for Style Counter Display Carton. Contains
3 dozen boxes of any one size Thumbtack. Special packing without
price on boxes for Canadian trade.

Sizes No. 41, %"; No. 42, 7/16"; No. 43, Ms".

Moore Push-Pin Company
(Wayne Junction), Philadelphia, Pa.

Manufacturers of the World-Famous Moore Push-Plns. Push-less Hangers. Screw- Knobs
Maptacks and Thumbtacks.

For ^2 years Our Products Have Been the standard of the World.

Fine Inks and Adhesives
FOR THOSE m WHO KNOW

Higgins

( Drawing Inks
Eternal Writing Ink
Engrossing Ink
Taurine Mucilage
Photo Mounter Paste
Drawing Board Paste
Liquid Paste
Office Paste
Vegetable Glue, etc.

Are the finest and best Inks and Adhesives

These manufactures have a unique standing
amoDg discriminating consumers, the ready-
money kind who know what they want and are

willing to pay for it. They are worth cater-
ing to.

CHAS. M. HIGGINS & CO., Mfrs.
Branches

:

Chicago, London
271 Ninth St.

BROOKLYN. N.Y.

Made in Canada

and

BETTER CLIPS

The Brown Wire Specialty Company \\
f
^ast

48 Market Street, Hamilton, On t

ARTISTS MATERIALS

We carry a complete line of Artists Materials

Agents for Wmsor & Newton. London. Eng.

A.RAMSAY & SON C°
Plonti'Crtl

Toronto Pinniped Vancouver

Beaver Brand
Carbon Paper

is a Canadian Made Product and is guaranteed to give

satisfaction. All the essential qualities for long and
efficient service are featured in it. Send for samples and
special Trade Prices.

Canada Carbon & Ribbon Co., Ltd.
Toronto Ont.
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ENUS
PENCILS
Jke largest selling Quality

pencil in the world

17 Black Degrees and 3 Copying

LEADING all others in their pre-eminent

QUALITY, matchless for both tech-

nical work and ordinary writing and draw-

ing.

VENUS Pencils are everywhere demanded
by customers, who—knowing them—know
what VENUS Perfection means.

VEN
THIN
lead;
No 1R A Venus Everpointed

jy. JO and other Metal Pencils

The VENUS thin leads No. 38 are

perfect leads; absolutely crumble-

proof and so smooth that they just

glide over the paper freely and easily.

7 DEGREES
2B soft and black F firm

B soft H medium hard

HB soft medium 2H hard

4H extra hard

Write for samples and trade prices

American Lead Pencil Co.

220 Fifth Avenue, New York

and London, England
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MONGOL VAN DYKE
TheNations DRAWING PENCILS

Standard
"

"the lead that lEADs

What thisMarkMeans-

II Ml

HAVE you ever thought of what the "Diamond Star" trade mark means
on the Eberhard Faber pencils you sell?

It is your protection and assurance that the pencils are up to the Eberhard
Faber standard of perfection. It means that the pencil is as perfectly made
as it is possible for perfected machinery, modern methods and experienced
men to make them. It means merchandising co-operation of a kind that will

help you turn over your stock rapidly and to your advantage.

A STANDARD PENCIL
The Eberhard Faber factory is the oldest pencil factory in America.
Since 1849 this organization has been making and selling pencils all

over the world.

A PERFECT PENCIL
Every pencil that leaves our factory is perfectly made. The clay and
graphite are milled; the lead is centered; the wood is strong cedar;
the erasers are made with the same care and exactness as the lead.

A TESTED PENCIL
Every pencil that leaves the Eberhard Faber factory is tested and in-

spected, not once but several times. Only perfect pencils are allowed
to leave the factory.

COMPLETE CO-OPERATION
Eberhard Faber pencils are not considered sold until they turn over in

your stock. Magazine advertising, window displays, catalog layouts,

blotters, circulars, letterheads, and lantern slides are distributed wher-
ever needed to help you do this.

THERE IS AN EBERHARD FABER PENCIL FOR EVERY PURPOSE

EBERHARD FABER
The Oldest Pencil Factory inAmerica"

NEW^^ YORK

4*
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BRITISH and BEST

CHAMBERS' p
t
e
e
r
s
f
t
e
e
c
d
t PENCILS

"THEY COVER THE RANGE"

THE NEW "STANTO"

PENCILS
ECLIPSE ALL
FOREIGN
MAK ES

IN THE WORLD

Combines

1. Consistency of grading.
2. Remarkable Strength of

Point.

.1. Marked durability com-
bined with a silky
smoothness.

i. Cleanness and depth of
lineation.

The
a

lJermks
,,

Copying Pencil

GUARANTEED ENTIRELY BRITISH

Medium Price Superlative Quality

r r COPYING Dror Lvery PENCIL rurpose

Your scholastic and artistic clientele will be interested in

Chambers' New PASTELS
PASTONS
CRAYONS

Write for samples and prices

C. Vernon Nobbs, Coristine Bldg., Montreal, Que.

•"There is not a Pencil CHAMBERS' cannot supply"i
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If one point doesn't

sell 'em—
the other nine will. The ten points of superiority in

the construction of Superite Pencils are bound to make
"Superites" the leading sellers on the Canadian market.

These are real selling points of vital interest to pencil

buyers.

Read them and judge for yourself.

1. Will not closr or jam.
2. Withdraws the lead
3. Renewable eraser.

4. Loads simply and
easily.

5. Spring tension clip.

6. Larger magazine for

extra leads.

7. Lightest metal penci
made.

8. Positively foolproof.

9. Complete range of
designs.

10. Replacement guaran-
tee.

If your jobber cannot supply you
write direct to A. P. Barrett & Co.,

Montreal, Que.

Superite

Pens

Another guaranteed
Superite product

which every live dealer
will find it profitable to

stock.

They are the lightest metal
fountain pens made— double

the ink capacity of a hard rub-
ber pen of corresponding size.

The Guamnteed Pencil and Pen

<L

*££*«
Mg$8&-

Erasers of Highest Quality
The standard of quality is the highest and

terms are the best obtainable.

Every encouragement to run your own lines.

Customer's own name, etc., being printed in Era-

sers for fair orders.

Manufactured By

THE CLYDE RUBBER WORKS CO.
LIMITED

Renfrew, Scotland

For Price Lists and samples apply to our exclusive Can-

adian Representative (excluding Newfoundland)

^ Mr. AUBREY 0. HURST
32 Front St. West - Toronto
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MacDoujallsMessaje
To Progressive Dealers Everywhere For the Month of November, 1922

DAVID'S

EXCELSIOR
SELF-INKING

Stamp Pads
i 1 ) All colors.

(2) Not affected by heat.

i :) I Improved box.

(4) Lid cannot crush down.

(5) Pad always ready for inc.

(6) Gives to stamp a clear and unbroken
impression.

Standard Chalks

IH ^ and Crayons
Crayel Art Crayons. Six
standard colors, with black
ami brown. Colors brilliant

and do nol smear.

Artco Pastel. Especially for
advanced color work. Used
n iiii water, produce vers al

tractive water i olor effects.
Attractive^ boxed.

Omega Chalk Crayons. An-
tiseptic, easj marking, free
from yiii. I). i mm! glaze

li ail. Minimum quantity
of 'lust. Clean and econom-
Ical.

November
-that lull month before the rush of Christ-

mas hi ying too early for the earliest gift

buyer, too early even to put in Christmas

windows.

How can you cash in on this qt iet period?

What can be done to stimulate sales right

now?
Why not a store house-cleaning? No not

the kind of house-cleaning that you delegate

to the janitor, but a cleaning-up that only

you yourself can manage. A clear-out sale

- the means of getting rid of odds and ends

of stock that you don't want to carry over

into next year. Slow-movers, shelf-warmTs.

dust-collectors. Why not get rid of them

now? Why have to figure them in your

January inventory. Old slow-moving stocks

will be of no use to you during the Christmas

shopping season when gift-buying demands

quality merchandise. Get rid of slow mer-

chandise now and turn your money into gift

merchandise

But don't overlook your staple lines. Don't

let your attention be so much detracted by

the Christmas rush that you allow stocks of

your "bread-and-butter" lines to drop below

the minimum. Get rid of slow movers, even

in the staple lines but watch closely your best

sellers. Keep stocks renewed and don't for-

get "service." Show your commercial cus-

tomers that your attention to Christmas trade

doesn't mean any lessening of your service to

them. The biggest Christmas season | in the

records of your store could not make ii> for

all-the-year-round commercial customers lost

through poor service during three short weeks

of the year.

Start house-cleaning today and continue un-

til the first hints of Christmas shopping. Take

the opportunity of sizing up the best lines

you have and weed out the poor. Get this

done now and start the New Year fresh.

And why. you ask, does A. R. MacDougall

& Co. suggest such a plan. First, because it

is in the best interests of our customers.

Perhaps you. acting on the suggestion may
profit by it. And if you profit, we profit.

Moreover you will probably make many de-

cisions in favor of Aro-Mac lines, you will

find that they have demonstrated in your

store a record of satisfaction through quality

and rapid turnover through established pop-

ularity. Vul-Cot as an example — undoubted

value, fair price. liberal profit, favorably

known. And you will find that the other

Aro-Mac lines that you handle have had sim-

ilar records — they have made lasting friends

for you. as they have for us.

No shelf-warmers among Aro-Mac lines.

Repeaters only. Clean house and see.

GUARANTEED

Made of VUL-COT Fibre, the lightest,

durable waste basket material known.
Won't rust or corrode, dent or warp, Neat
appearing and sanitary. At the same time
strong and lasting. Guaranteed Five
Ytars. With ordinary use any VUL-COT
Basket should last ten years or twenty.
But it's positively guaranteed for five.

New basket if it does not stand up to

ordinary wear for that time.

John Mitchell
Commercial and School

PENS

No. 536 No. 500
Chancery Ledger Pen

Made by
The Penmakers to the King
A sample card displaying John Mitchell

Commercial Pens including the numbers il-

lustrated on this page will be sent on request.

There is also available another card showing
samples of the John Mitchell School Pens.

Your name on a post card' will b? sufficient

to bring these samples to you.

Representatives for Canada and Newfoundland:
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THE PERFECT PASTE
FOR PASTING

GOODRICH
RUBBER BANDS

TMI DEVICE THAT PREVENTS CLOGGING

"COMPO" Paper Stap-
ling Machine. The orig-

inal stapler with
straightening device
that prevents clogging.
COMPO — "It will not
clog."

Handy packages for
special needs. Carefully
selected assortments.
Packed in fancy contain-
ers to retail at: 10c, 25c,
50-, 75c and $1.00.

Send for Samples, Prices and
Liberal Trade Discount

BOSTON
PENCIL SHARPENER

Made in four sizes, one
standard, three suitable
for all sizes of pencils.

Retail from $1.25 to

$7.50.

* 'Brown Brothers, Limited"
have always been associated in the
minds of the trade in Canada as a

firm who only handle the best of
everything of its kind.

This is an ideal we are always trying
to live up to. We want our custom-
ers to feel that they can rely on any
goods purchased from us.

The lines we handle are always guar-
anteed by the manufacturer and in

addition to that you have our per-
sonal word that the goods are right.
We are always willing to stand be-
hind any article we sell.

We are glad to say that at the pres-
ent time we can give you better ser-
vice than ever before.

Our stocks are more complete than
in years. If you are in need of
anything write to:—

THE BROWN BROTHERS
LIMITED

Simcoe, Pearl and Adelaide Streets

TORONTO - CANADA

DESK MEMORANDUM PADS
"JEWEL" opens like a book.
"DAISY" combination calendar and

memo pad.
DAILY single sheet pad.

Patent Numbers. 761,631 and 763,303.

OWL
CLIPS

Made in three
sizes. Station-
ers, who wish
to give their
customers the
best available
goods, ""'II

stock OWL
CUPS. They
know they do
not cost any
more than
other clips

that do not
ol'.er the same
advantages in
actual use.

THENATIONAL
RULE
National rules
are modern in
every respect.
They repre
sent the great-
est advantage
in ruler manu-
facture. Maue
with English
and Metric
scale, also
plain. The
edges are true
and smooth.
The rubber on
the back is
u r>H e r - cut
which pre-
vents the dan-
ger of blurred
lines and inky
fingers.

« THE NATIONAL. RULE CO?'ROCHESTER, N.Y.
PAT *oi n r^n



Mem ber

Audit
Bureau of

Circulations

Vol. XXXVIII.

<c\o»d ornce €QO(proec*T journal

NOVEMBER, 1922

Published
Monthly
Since

1884

No. 11

Next Convention Goes to Windsor
Canadian Booksellers Will Meet in Border City at the Same Time as American

Booksellers Are Foregathering in Detroit—Idea is to Give Canadians a

Chance to Get in Touch With Brothers Across the Line

THE second annual convention of

the Canadian Booksellers.' and

Stationers' Association, held in

the Windsor Hotel, Montreal, from Oc-

tober 16 to 20, has passed into history

and, while the numbers were not large,

it can be said that it was a success from
the point of view of views exchanged
and intimate co-operation. The attend-

ance from outside points was slim but

the Montreal booksellers turned out in

good style and some splendid discus-

sions were staged.

A. T. Chapman, of Montreal, was re-

elected president for the coming year,

the opinion of the convention being that

he had rendered such excellent service

that it would be a big loss to the asso-

ciation if he were to be retired and it

was also decided to hold the 1923 con-

vention in Windsor, Ont., in May, the

idea being to have the time and place

fit in with the holding of the American
booksellers' convention in Detroit.

Proud of Book Stores

When the convention opened with

President Chapman in the chair there

were present Miss Poole of Montreal

and Messrs. A. H. Jarvis, Ottawa; W.
H. Kerfoot, Smiths Falls, Ont.; C L.

Nelles, Guelph, Ont; H. M. Williams, C
Foster Brown, C Phalen and Whanfor,

all of Montreal; Messrs. B. T. Ripley, F.

I. Weaver and W. C. A. Moffatt, editor

of Bookseller and Stationer, Toronto;

and John Cooper, representing W. and
R. Chambers, Edinburgh.

"I am glad to welcome those who are

here," said President Chapman, "as I

know several came at great personal in-

convenience. Loyalty to the associa-

tion was all that brought them. I am
glad to see the representation from To-

ronto and other Ontario communities as

we are proud of our province here. We
are proud, too, of our book stores. There
are only 200,000 or 250,000 people here

and yet we have a good number of book
stores, all of which are well stocked. We
are hopeful of good things from this

convention as the results of such meet-

ings do not depend on numbers. Good
fellowship and the interest shown are

what count. Benefits from former con-

ventions have often come from delibera-

tions outside of the meetings."

Books Favored as Gift9

C. Foster Brown, reporting as the

association's delegate to the American
Booksellers' Convention, stated that he

got more out of exchanging ideas with

the people he met in Atlantic City than

he did from the addresses. Price main-

tenance, he said, was one of the sub-

jects that came in for considerable dis-

cussion—also the all-the-year-around

bookselling.

Mr. Chapman expressed the opinion

that a greater interest was being shown
by the public to-day in books as pres-

ents. This, he thought, augured well

for Christmas. He attributed this change
of feeling on the part of the public to

the fact that books figured prominently

in the list of wedding presents to Prin-

cess Mary.
Messrs. Nelles, Jarvis and C. E. Phal-

en were appointed a Nominating Com-
mittee and Mesrs. Nelles, Williams,

Whanfor, Phalen and Burton were con-

stituted a Suggestion Committee.

Three of the officers and
re-election are (reading f

V

I founders of the Canadian Booksellers' and Stationers' Association ivho have been honored with

row. left to right), A. H. Jarvis, of Ottawa, first vice-president : A. 1. Chapr.ian, of Mwut.reah

iresident, and C. L. Nelles, of Guelph, representing Ontario on the Executive Board.
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Mr. Chapman pointed out that it was
the idea of the association to be con-

structive and not to feature grouches.

Just the same, he thought the associa-

tion should not be backward in present-

ing- its grievances.

William Tyrrell's Message

From the Consolidated Optical Com-
pany of Montreal a letter was read, ex-

tending congratulations to the associa-

tion on its birthday and offering to help

solve any problems that might arise.

F. H. Chappie of Gait wired that he

was unable to attend, and Mr. Fairfield

of St. Catherines, Ont., also sent his re-

grets. R. O. Smith of Orillia, and Fred

Cloke of Hamilton, extended hearty

good wishes to the association but apol-

ogized for their inability to be present.

William Tyrell, Toronto, wired as fol-

lows: "I am sorry that pressure of busi-

ness prevents both me and Stephens

from being present at the booksellers'

convention. But I hope that every day
in every way your meetings will be big-

ger and better than ever. Success to

you and all officers and members on *his

occasion."

From Simon L. Nye of the American
Booksellers' Association the following

telegram was read: "On beh-ilf of the

American Booksellers' Association and
the booksellers of the United States I

send you our heartiest greeting; and

best wishes. At our last convention,

held in Washington in May, we greatly

appreciated the presence of your repre-

sentatives and we are looking forward
to a large representation of Canadian
booksellers at our Detroit convention in

May, 1923. Assuring you of our deep
interest and hearty co-operation and
with very best wishes."

During the deliberations Messrs. Jar-

vis of Ottawa, Nelles of Guelph and
Smith of Orillia were appointed a com-

Keeping Track of Travellers' Orders;

Ottawa Man's System Has Been Success

METHODS for keeping track of

travellers' orders were discussed

at the Montreal convention at

some length and considerable light was
thrown on this subject by those who
were present. Mr. Reid of the Copp-
Clark Co., Toronto, submitted a sys-

tem for the benefit of the convention

and this was presented to the gathering
by Mr. Jarvis of Ottawa.

"I make it a point of carrying a loose

leaf book in my pocket," said Mr. Nelles.

"I have it divided into sections and when
I order anything I make a note in the

special section. Take greeting cards,

for instance. My records will show that

I bought 204 lines at a certain price and
at a certain time, so that when I go to

look over the travellers' samples I know
just how much I have bought and have
on hand or coming."

In re-ordering Mr. Chapman takes
with him copies of the orders he has
given previously.

"Our orders are all numbered when
the goods are received," said Mr. Ripley
"and we keep in close touch with what
is purchased each year. If we sell out
in Christmas cards we feel sure that we
can use a few more than the previous
year and we buy accordingly."

"I keep a pad at our wrapping coun-
ter," said Mr. Jarvis, "and there are
columns for sales, reprints and lost

sales. In the Sales Column the clerk
puts down the name of the book sold.

The head clerk goes over the list and

mittee to take up the question of school

books while Messrs. Phalen and Foster
Brown of Montreal were selected to cail

the Montreal booksellers together on the

school book question.

she sees at once how the stock stands

of the books that have been sold. The
Lost Sales Column shows me where
there has been a weakness in looking
after the stock. We have followed this

practice for ten years and have found it

a good system. It is a splendid way of

keeping track of books that are on y
casual sellers, not those of which we
have a big stock."

Mr. Jarvis specializes in school books
and the fourth day after school opens he
checks up and ascertains just where he
is over, and where short.

"PLAYING UP" GIFT GOODS
Merchandise suitable at all times as

gifts is carried by every Canadian book-

seller. Why not, then, make the most
of this ? Philards of New York recent-

ly gave over a window to a unique dis-

play, attention being drawn by a card

announcing that:

"There are 20,000 birthdays every day
in New York City.

The friendly spirit calls for a suitable

gift."

The dealer who carries pictures, too,

and who makes a line of picture fram-
ing, can increase his sales considerably

by a judicious display of reminders, such

as the following:

"A room without pictures is like a

table without silver."

"A pictureless room is a cheerless

room."

"Pictures of the great outdoors bring

sunshine into the room."
"A framed motto now and then to ex-

press your own sentiments."

Pepresenting the Provinces of Alberta, Nova Scotia and Saskatchewan respectively—Messrs. A. H. Esch, of Edmonton, Capt.
E- J. Vickery, of Yarmouth, and Robert Martin, of Reqiwa have heen re-elected to the Executive Board of the Canadian

Booksellers' and Stationers' Association.
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More Help From Publisher Sought
Better Discounts, Increased Advertising and More Consideration Generally Are Ask-

ed for by Booksellers in Convention—Simultaneous Publication is Aimed at,

According to Edward J. Boyd, Pointing Out That Canadians Are

Not Far Behind Americans

BETTER discounts from publishers,

more advertising by publishers,

improved formats of copyright

books, the issuing of cards to announce
publication of new books, and more con-

sideration by American publishers in

the matter of discounts to offset the

Canadian sales tax were the principal

requests embodied by the booksellers of

Canada, in convention in Montreal, in

resolutions which were presented to the

gathering and passed, after some dir-

cussion.

The Resolutions or Suggestions Com-
mittee, which presented the resolutions

at a Round Table Conference, was made
up of C. L. Nelles, Guelph, Ont.; and
Messrs. H. M. Williams, Whanfer, Phel-

an and Burton, all of Montreal. Ed-
ward J. Boyd, resident representative of

McClelland and Stewart, and "Charlie"

Rodgers of Thomas Nelson and Sons,

represented the publishers.

Want Better Discounts

The resolutions, as presented by Mr.
Burton, acting chairman, follow; "(1)

Be it resolved at the convention of the

Canadian Booksellers and Stationers

Association, held in Montreal on Octo-
ber 17, 18 and 19, 1922, that the publish-

ers be requested to take under consid-
eration the matter of discounts on all

publications.

"That as the government tax is as-

sumed entirely by the retailer his mar-
g'n of discount is that much reduced
and he is unable to sell at a reasonable
profit. He is also quite unable to un-
dertake or participate in any progres-
sive methods, such as advertising, that

involve expense but which would un-
doubtedly be of great benefit to publish-

er; and booksellers and that standard
d'acounfcs should be adopted as follows:

"On fiction—40 per cent discount on
lots of one hundred of one title or as-

sorted.

"33 and 5 per cent, discount off 25
copies of one title or assorted, and 33
discount off smaller quantities and the

discount off all staple lines be 40 per
cent, or better."

Adoption of th:'s resolution was moved
by Henry Burton, seconded by H. M.
Williams and put through at once.

Advertising on Copyrights

"(2) Be it resolved that the Canadian
publishers take under consideration the

matter of advertising.

"Feeling that the many small and
individual advertisements are futile and
mostly wasteful we would ask the pub-
lishers to consider a plan of concerted

advertising and appoint a committee to

discuss the project with the executive
of the above association."

This resolution was adopted on mo-
tion of A. H. Jarvis, Ottawa, and B. T.

Ripley, Toronto.

"(3) Be it resolved that the Canadian
publishers be requested to take under
consideration when publishing Cana-
dian copyright editions of books that
were formerly available in the English
and American editions that the new edi-

tion be at least equal in general format
to the edition displaced."

Edward J. Boyd, representing Mc-
Clelland and Stewart, pointed out that
the hammer did not fall on his house as
this was one matter about which they
were very particular. Qua! ty, not price,

was the main consideration. He took
exception to the charge made by a de-
legate that the Canad an publishers were
sometimes three months behind the

Americans. "This Freedom," he re-

minded the convention, was published in

the United States on June 29 and in

Canada ten days later.

"We aim at simultaneous publication,"

said Mr. Boyd, "but in a small country
like ours we are naturally under a

handicap."

Without further discussion the reso-

lution, which was sponsored by Messrs.

EDWARD J. BOYD
Montreal representative of McClelland &
Stewart, who took a prominent part in
the Round Table Conference at the con-

vention.

Whanfer and Foster Brown of Montreal,

carried.

Compensation of Sales Tax

"(4) Be it resolved that Canadian
Publishers be requested to institute a

system of issuing cards to announce the

publication of all new books published

by them, the card to be size 5 in. x 3 in.

suitable for the ordinary filing box, as

is done by such publishers as Messrs.

John Wiley and Sons and the McGraw
Hill Co.. in the United States. This is

most essential owing to the entire ab-

sence of any Cumulative Canadian Cata-

logue."

On motion of Messrs. Burton and
Phelan of Montreal, this was also put

through.

"(5) Be it resolved that a request be

sent through Mr. McLaughlin to the

American publishers asking them to

consider an additional discount to the

Canadian trade to compensate to some
extent the extra expense incurred by
the sales tax of 6 per cent, levied by
the Canadian Government, the 6 per

cent, being a sales tax and is in addi-

tion to a duty of 10 per cent, levied

heretofore. We realize that the Am-
erican publishers are in no way respon-

sible for this extra charge but we would
highly appreciate any consideration

they might be able to give us in this

matter."

Mr. Burton, Montreal, and C. L.

Nelles of Guelph, Ont., moved and se-

conded the resolution which was eventu-

ally put through.

Mr. Boyd, on being asked to present

to the convention any grievances the

publishers m'ght have, stated that the

relations of the firm with which he is

connected to the booksellers had always

been of a most cordial character. They
had always impressed on their staff the

necessity of looking on customers as

good friends and not just as people from
whom bus'ness was to be secured.

Community Advertising

"I should feel it very keenly," said

Mr. Boyd, "if any of my customers lost

any confidence they might have in me.
Errors, of course, crop up at times but

it is seldom these cannot be rectified.

As far as our people are concerned they
have done quite a bit of advertising and
in the matter of community advertising

I may say that when we have some-
times offered such things to a dealer it

has engendered discontent. Such would
have to cover all dealers. You must
include all in this advertising or elim-

inate them altogether. Mr. McClelland
(Continued on Page 41)
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Delinquent Customers an Expense
After an Account Has Been Running Six Months the Merchant Can Write Off Twen-

ty-five Per Cent., J. J. Robson Tells Booksellers at Montreal—Fifty Per-

cent. May be Chopped Off When Payment is Deferred a Year

EMPHASIS was placed on the ne-

cessity of a merchant knowing all

about his business at all times by
.1. J. Robson in addressing the Book-

sellers and Stationers' Convention in

Montreal, the point being made that a

man, to be a success, must be thoroughly

conversant with his affairs.

According to Mr. Robson, there is no

reason why a man should not know at

the end of the day just what his tak-

ings are. There is no reason why the

booksellers should not know pro rata

what his expenses for the day amount
to.

Sales and Overhead Related

"I find," said the speaker, "that theic

is a decided disinclination to go into de-

tail. None of us likes it. The average
man hesitates to sit down and figure out

minutely just where he stands. It is

said, too, that the bookseller does not

get a large enough gross profit to en-

able him to spend what he ought to in

order to sell properly. The average
merchant can tell just how he stands at

the end of the month by ruling off a

page with four or five columns, putting
on the asset side particulars about

money in the bank, accounts receivable,

estimated stock and on the other side

accounts payable and bills payable. By
looking at this a man knows exactly

where he stands.

"No man can expect to be a success

in business unless he knows something
of his business affairs. Sales may drop
at times but overhead remains the same.
If sales drop the overhead must come
down in proportion, or more business

must be secured. Where a few years

ago you put 50 per cent, of energy to

get business you have to put forth a

hundred per cent, to get the same bu. i

ness to-day. In L913 there were 3

buyers to 2 sellers but now there are
3 sellers to two buyers.

Prompt Payer (Jets Plum

"Again, it is a great advantage for

the retail merchant to pay his bills

promptly. Some men follow the prac-

tice of initialling an account as soon as

it is received. The secretary takes it

and makes out a cheque. It is then
signed and sent that day. I know an-
other man who glories in holding off his

creditors, thereby saving a year's inter-

fere is a striking display of Hallowe'en live* put in this year by F. E.
f'helan, Monti ml. "Montreal is a great city for Hallowe'en parties ana
every inch of decoration will be taken from the window and sold," Mr.

Phelan told the editor of Bookseller and Stationer.

est on his money. The result, though,
is that he gets poor service and he might
know that enough will always be add-

ed on future bills to take care of the

interest. The prompt payer always gets

the plum. There are always people

ready to buy but lax to pay but my ex-

perience has been that the person who
will not pay up fairly well is the person
it doesn't pay you to have anything to

do with. As a rule, stamps, stationery

and time are wasted in billing delin-

quents. After an account has been run-

ning six months you can write off 25

per cent. If it runs for a year you can
write off 50 per cent.

"It is the same with taking stock.

Better to take the loss at once. The
average clerk hesitates to sell any-
thing that is not new. If your business
is to be a success ask yourself these

questions:

Am I selling what people want to buy?
Am I selling at a price that competes

with my opposition?

Continuous Inventory Possible

"Lack of capital is responsible for

over 70 per cent, of failures in business.

And it is a fact that 90 per cent, of the

retailers in America do not keep books
of any account."

Mr. Robson compared the book store

window with that of the dry goods store.

Groups were always being seen around
the latter but very few near the book
store. Why ? Because the book store does

net make the most of its opportunities,

he said. He thought books looked so

much alike in a window that something
was needed to set them off.

"Would it be possible for the book-
seller to have a continuous inventory?"
asked C. Foster Brown.
"Yes," replied Mr. Robson, "but it

must be kept thoroughly up to date.

Otherwise, it would be the worst waste
you could have."

Figuring Out Depreciation

Touching on the question of depre-

ciation, Mr. Robson pointed out that this

would not always be the same. If a

book was a permanent seller it would
not depreciate as readily or as rapidly

as a book of a transitory nature.

"If you keep a book a year," he said,

"I would depreciate it at 10 per cent."

Mr. Chapman told then of a plan

which he found successful in disposing

of shelf-warmers. Some time ago he
hit upon the idea of putting these

books on a table outside his door and
the results had been most gratifying.

The display was a bit junky, he said,

but anything on the
Lable would sell.
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Dress Window to Suit the Season
Canadian Booksellers Hear That the Plan of Putting in Unique Trims Appropriate

to the Season Has Proved to be Most Successful—Mere Pile of Books Will

Not Get the Attention of Passers-by

FOR THE statement that the aver-

age bookseller has failed in dress-

ing his window attractively Robert
McGlaughlin, representative of the Na-
tional Association of Booksellers of the

United States, held himself responsible

in addressing the convention of Cana-
dian Booksellers and Stationers in

Montreal. Mr. McGlaughlin attended

every session of the convention, taking

an active part in the discussions and
holding himself in readiness at all times

to answer questions and give the dele-

gates the benefit of his wide experience.

"The thing is to get something in the

window that will attract atention," said

Mr. McGlaughlin on one occasion, ad-

ding: "A pile of books will not get the

public looking."

A Test of Advertising

He then went on to tell how certain

booksellers dress their windows to suit

the season. Some, he pointed out, fea-

tured books on nature in the spring by
putting in the window the full-size fig-

ure of a man in fishing togs. And in

June last "Brentano's" of New York
presented a bride in all the glory of her
nuptial raiment.

Discussing the same question of mer-
chandising books H. M. Williams, Mon-
treal, stated that a taste for literature

could not be standardized. The trouble

appeared to be that people had got out
of the habit of reading. Family life

to-day was not what it used to be. There
was an absence of the much-talked-
about family circle. •

Said C. L. Nelles of Guelph: "I ad-
vertise regularly but I do not look for

direct results. I look only at my busi-

ness and if it goes ahead I feel confident

that my advertising pays me. It is one
of the hardest things in the world to

know what the public wants. I make it

a point of telling people I know will

broadcast the information just what is

a good book."

"Stay home in the evenings and im-
prove your mind and rest your body,"
was a slogan suggested by Mr. Williams.

Good Serial Helps Sales

C. Foster Brown, replying to a query,

stated that "If Winter Comes" was a

tremendous success in the United States
because it was advertised and pushed.

Mr. Chapman gave it as his experience
that libraries and serial stories in the

magazines helped rather than injured

sales. He had always found that a good
novel in a magazine increased sales. A
poor novel, however, would become
known throughout the magazine and
would not sell.

"Do the publisher: advertise proper-

ly?" asked Mr. McGlaughlin, going on to

say:

"The bookseller himself is not adver-

tising because he has not the margin of

profit that will allow him to do so."

The speaker here told of a publisher

who took a full page and in three days
got orders that took care of the cost.

Another man met with success in repro-

ducing in his advertisements dramatic
portions from the book. These extracts

whetted the reader's appetite.

"If I were a bookseller," said Mr.
McGlaughlin, "I should use much of the

publishers' literature for they have ex-

perts doing this work. I would have a

selected list of customers and I would
get after them every week. In the

United States there are five million

children reaching the reading stage

every year and. of course, this makes
a great field for the man who sells

books."

Best Days for Display

Mr. Chapman, who does business on

a side street, said he had noticed that on

such a thoroughfare a display of many
books was more effective than a dis-

play of but the one book.

C. E. Phalen, Montreal, thought Wed-
nesday, Thursday and Friday were the

best days for a book display. He be-

lieved in putting in tickets showing the

price and all information necessary.

Mr. Nelles, Guelph, thought the ef-

fective window was that showing as

little as possible, not as much as pos-

sible. He follows the plan of having his

window dressed twice a week.

Mr. Williams stated that in the show-

ing of his books he divided his customers

into three classes: 1. Those who read for

entertainment. 2. Those who read

themselves to sleep. 3. The tired busi-

ness man.

Mr. Burton, Montreal, was of the opin-

ion that children to-day are doing a

great deal of reading. Books, ne be-

lieved, could be merchandised like any-

thing else. The book store window was
different from others. The particular

display he had not found to be a de-

cided success. He {favored the good
general window.

B. T. Ripley, Toronto, told how his

firm classified its windows, planning
these from one to three weeks in ad-

Last year F. E. Phela.n, Montreal, had the satisfaction of seeing

this Hallowe'en window stripped bare. This Montreal dealer

finds that it is good business to whet the public's appetite on
all se-t occasions.
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Public Looks to the Bookseller
Nine Tenths of the Sale of a Book Depends Upon the Man Behind the Counter in the

Bookstore, According to J. Murray Gibbon, President of Canadian Authors'

Association—Says Canadian Publishers Should Be Commended

THAT nine-tenths of the selling of

a book depends upon the book-

seller was one of the .points

bi ought out by J. Murray Gibbon, Presi-

de nt of the Canadian Authors' Associa-

tion, in addressing the Canadian Book-
sellers' and Stationers' Association at

their meeting in Montreal. Mr. Gibbon
de;i!t with bookselling in general and
Canadian Book Week in particular,

pointing out that no less than 1G9 Can-
adian books were in actual circulation

at the present time in the Toronto pub-
lic libraries.

In presenting the speaker, Presi

Chapman told of the great work that

Mr. Gibbon and the C. P. R. were doing
for the country. He incidentally men-
tioned that the speaker's latest book,
"Pagan Love," was now on the eve <>f

publication. Mr. Gibbon's address fol-

lows :

About Canadian Literature

"I understand the riason why I was
invited to speak was so that you should
hear something about Canadian Book
Week. Before saying anything specific

about that, I should like to make some
ger.eral remarks, not because I want to

inflict a lecture upon you, but in order
to make my point that the new interest

taken in Canadian literature by
the Canadian people is not
something ephemeral, an af-

fair of the moment, but is a

natural step in the awakening
of a national consciousness.

"U; til recently Canadian lit-

erature might very well be d -

scribed in. the simile which
Sidn-y Smith uses in connec-
tion with a certain South Amer-
ican animal—the Sloth. Ac-
cording to Sidney Smith, this

animal lives in trees and never
leaves them, unless by accidei t.

It lives not on the branches but
und rneath them. It moves
suspended, it rests and sleeps

suspended, and all the life is

thu; passed in suspense, like a
young curate distantly related
to a bishop. So, too, many
of our Canadian authors have
regarded with bated breath the
author of London or New York.
If ever they did acquire the en-
ergy to move out of the bush,
it was to go to London or New-
York, and become British or
American authors themselves.

Th.? Change in Canada

'In this attitude of timid

respect for others, the Cana-
dian author has only followed

in the footsteps of the authors

of the Un'.tcl States. Historians all

agree that the growth of a distinctive

American literature was almost neg-

ligible until the Civil War. Previous to

that war, the selling value of an Ameri
can book depended on the stamp of Eng-
lish approval, and Fennimore Cooper
actually pretended to be an English

author in order to find a public for his

first novel, 'Precaution.' The national

interest in the literature of the Ui.ited

States received another 'great impetus

through the inspiration of the Spanish-

American War, and since the (ileal War
came to an end in 1918, American fiction

has become ev: n more distinctive in

language and in method and has obtain-

ed a more definitely home public than

ever before.

"Now, to my mind, the national con-

sciousness of Canada ha- received since

1914 as great an impetus as that of the

United States received in the Civil War
and the Spanish War combined, and we
are to-day in Canada very much where
the United States stood in li)00. Since

1900 a distinctly national school of

American fiction has grown up, repre-

e I by such names as Edith Wharton,

Tooth Tarkington, Winston Churchill,

JOHN MURRAY GIBBON
President of the Canadian Authors' As-
sociation, who pointed out in his address
to the booksellers in convention at Mon-
treal, that on them depended nine tenths

of the sale of a book.

Elk-.. Glasgow, O. Henry, Gertrude
Athei-ton, FranK, Charles and Kathleen
Norris, Willa Cather, Sinclair Lewis,
and in a more popular vein, Stewart Ed-
ward White and Zane Grey.

Why Public Was Found
"Now, these authors were able to

write and continued to write as they did

because they found a public among their

own people for works which were not
written to please critics in London but
which satisfied American publishers,

American booksellers and American
nailers. Some of their works have been
immensely successful in the United
States, but have been complete failures

in England. Their independence of the

London critic has given them a freedom
of expression which has made for pro-

gress. They found their public in the

United States because the book readers

in the United States were glad to read
about themselves and their life, less

about the romance and picturesqueness

of the Old World, and were also inter-

ested to find characters in fiction who
talked some other language than the

English spoken in Boston. The authors
were appreciated by their own people
1' cause they, perhaps unconsciously, ex-

pressed the national spirit of their day,

and no longer an imported spirit.

Demand for "Good" Books

"To my mind, the same kind of

spirit is arising in Canada, and
Canadian publishers and boDk-

sellers are wise to recognise it

and encourage Canadian auth-

ors to consider the Canadian
market and not merely the

market of New York or Lon-
don, as has till recently been so

hugely the practice. This

growth in national spirit is co-

incident with a rapid growth in

educational facilities, and that

means a growth in the book-
reading public. The demand
for more information about
Canadian literature and Cana-
dian authors last year during
"anadian Book Week was as-

tonishing. Over three hundred
influential clubs and institu-

tions in Canada asked for

speakers on the subject during
that week. The Canadian Clubs
surely represtnt the best ele-

ment in Canada. Practically

every Canadian Club arranged

a date for a speaker on Cana-
dian literature in 1921 and is

doing the same for 1922.

"That's all very well, some-
one may say, but are Canadians
buying more Canadian books?
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The answer given to me by the publish-

ers is that they are certainly buying
more of what they call the 'good' Cana-
dian books.

People Look to Booksellers

"One case that was instanced to me
was that of Bliss Carman. Although
Bliss Carman has been writing good
pottry for over thirty years, no Cana-
dian publisher until last year had the

courage to issue a distinctively Cana-
dian edition of Bliss Carman's poems.
The edition was a comparatively large

one, but it was exhausted within two
months. Last year when Basil King
came to Montreal for our first Canadian
authors' convention, I asked him how
his books went in Canada. He smiled
and said 'So few that I hardly count
them.' To-day any bookseller who docs

not stock Basil King in Canada is very
much behind the times. Again, the rep-

utation of Maria Chapdelaine was made
in Canada, long before it became a best

seller in the United States.

"The fact that it is the good Canadian
books that have had an impetus from
this movement is a healthy sign. The
public look largely to the booksellers

for guidance, and it is on the booksellers

that nine-tenths of the sale depends,
particularly as our Canadian publishers
have not yet been educated, like the
American publishers, to the value of

heavy advertising. The booksellers are
evidently showing good judgment. I

think this is the best kind of co-opera-
tion the Canadian author can get, for thy

last thing we wish is to overload the

bookseller or unload third-rat j books
upon the Canadian public just because
these books are labeled Canadian. If

the authors are not overblessed with
riches, neither are the booksellers, many
of whom find it takes all their time to
make ends meet, and it is unfair to ex-
pect them to congest their counters with
volumes that are not readily market-
able. What the Canadian Authors' As-
sociation is trying to do is to create a
market for and quicken the interest in

Canadian books by developing new
channels of publicity which we are par-
ticularly well equipped to do. and thus
make it easier for the bookseller to
handle the volumes that Canadian

A. T. Chapman is

Again In Saddle
The Canadian Booksellers and

Stationers at the close of their

convention elected the following

officers:

A. T. Chapman, Montreal, presi-

dent.

A. H. Jarvis, Ottawa, 1st vice-

president.

F. E. Osborne, Calgary, 2nd
vice-president.

J. E. Secord, St. John, N. B.,

3rd vice-president

F. I. Weaver, Toronto, secre-

tary-treasurer.

The members of the provincial

executive are:

British Columbia, J. K. Allan,

Vancouver.
Saskatchewan, R. Martin, Re-

gina

Ontario, C. L. Nelles, G elph.

New Brunswick, A. L. Colpitts,

Moncton.
Prince Edward Island, I. Carter.

Charlottetown.

Alberta, Adam Esch, Edmonton.
Manitoba, Lisgar Long, Winni-

peg-

Quebec, C. Foster Brown, Mon-
treal.

Nova Scotia, E. J. Vickery, Yar-
mouth.

authoi-s write. But unless the books of-

fered you by Canadian authors are

worth while, for heaven's sake don't

waste your time or energy upon them.

"That some Canadian authors do
write good books is evidenced by the

reputation they have sought and made
in other countries. Quite a number have
achieved success in England and the

United States, partly through lack of a

market in their native Canada. In a

recent volume on Contemrjorary Ameri-
can Literature, five out of the 240
writers selected as worth while Ameri-
cans were born in Canada. This morn-
ing, I received from George Locke, of

the Toronto Public Library, the advanc-
ed proof of a catalogue of current Can-

adian books which have proved or are

likely to prove popular in the circulat-

ing division of the Public Libraries of

Toronto. These total 169 books and
cover every phase of literary activity.

"One of the most satisfactory fea-

tures of the new interest in Canadian
literature is the increased pride taken

by soma of our Canadian publishers in

the appearance and make-up of their

Canadian books. Only yesterday I re-

ceived through the mail from two fel-

low members of our association two new
volumes which are a delight to handle.

As a bookbuyer, I speak with feeling—

I

do think that the printing and binding
and margins of a book have often as

much to do with the sale as the con-

tents. I don't know any books that are

harder to resist, for instance, than the

books produced by that wonderful book-
seller, Thomas Mcsher, of Portland.

One English publisher told me that

Mosher was a [piratical printer, but,

speaking as an author, I could forgive

being pirated by Mosher just for the

pleasure of seeing my book in beautiful

type, paper and binding. A pretty child

can look pretty in rags, but how much
rather we would, see that child daintily

dressed in lovely fabrics.

"The two books I refer to are 'Fires of

Driftwood' by Isabel Ecc'.estone Mackay
and 'The Romance of Canadian Cities'

by Katherine Hale. Both are published
by McClelland & Stewart, and I for one
take my hat off to John McClelland for

the splendid dress he is giving to our
bright young Canadian literary chil-

dren."

On motion of Mr. Burton of Montreal,

seconded by A. H. Jarvis of Ottawa, a

hearty vote of thanks was extended to

Mr. Gibbon.

"From Sawdust to Windsor Castle"

by "Whimsical Walker," is announced
by Stanley Paul & Co. for early publi-

cation. This volume of reminiscences

by the famous clown of the Drury Lane
pantomimes covers a long and interest-

ing period of theatrical life, and the

author has many sparkling anecdotes to

relate of the people he has met in his

varied professional experience of over

sixty years.

Drug Clerk Did Not Know How to Sell Books and Lost Order;

Liggett Stores are Said to be Making a Success of Reprints

That many of the drug stores in the United States sell books was the statement made by Robert McGlaughlin,
representing the American Booksellers Association, in addressing the Canadian Booksellers and Stationers As-
sociation, in convention ini Montreal.

"They make a success of reprints particularly," said Mr. McGlaughlin. "All the Liggett stores in New York
stock books and I understand quite a good business is enjoyed."

The speaker then told of an incident that had come to his attention. A ladv had gone into one o>l these
stores looking for books but the clerk was indifferent and she left as she had entered. The operator of a
Travelling Book Caravan was beside her at the time and at his suggestion she looked over his stock. The result
was that he sold several books and took orders for books amounting to $192. He then returned to the drug store
and showed his list to the clerk, saying:

"If you knew how tc sell books you would have got this business that I have just landed."
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Autos and Pickles Versus Books
Just as Jam Manufacturers Sell Appetite So, Too, Must Publishers and Booksellers

Create the Desire to Read, Colin Hards Told Delegates to Montreal Con-

vention—Pertinent Pointers on Advertising for the Trade

CHARGING that the advertising

of, by and for the book trade ir«

Canada has not become the art

tnat it has in other lines, Colin Harris

of "Advertising- Service," Montreal, told

the Canadian Booksellers' and Station-

ers' Association, in convention in that

city, that the objective of publishers
and booksellers should be the creation

of a bigger market by educating the pub-
lic to the desire to read. Mr. Harris
criticized the methods generally used,
drawing attention to the fact that
neither the average book window nor
the average book advertisement does
what it is intended to do—attract the at-
t ntion of the public.

"It will probably come as a shock to
many to know that there are still a few
quiet people left in the world who do
not yet believe in advertising," stated
Mr. Harris, going on to say: "Perhaps,
however, I should qualify this and say
that while these quiet people may be-
lieve in it for the other fellow, they, as
yet, do not feel they stand to get much
out of it for themselves. This, I am
inclined to think, is not through lack of
intelligence but rather is it due to a lack
of information on the benefits others
have derived therefrom.
"The first advertising campaign ever

written wa s due to the fact that some
fellow wanted to tell the world some-
thing about his business and could not
wait for it to leak out either over the
teacups or on the way home from
church. From this I shall, with your
kind permission, draw up my title to
these few rambling remarks:

"Telling the World"

"The true advertiser is he whose life
motto is 'I'll tell the world' in, of course
its literal sense. Now this title, after
contemplation by certain quiet people
may sound very unprofessional and very
boastful, but we who believe in adver-
tising can only point to results and let
the end justify the means. How often
does one hear a man say that 'big star-
ing type and noisy colored advertise-
ments never sold m. anything ' He
prides himself that his own judgment in
every case guides his selection in the
matter of purchase, yet I venture to
say that if we take stock of him, w^
shall probably find that he is aroused
from slumber one morning by a Big Ben,
causing him to spring out of his Sim-
mons Bed to grab his stick of shaving
soap which* when applied with his Rub~-
berstt gives him a comfortable and sat-
isfactory shave. He will then prophylac-
tically brush his teeth, slide into his B.
V. D.'s and his Holeproofs, the while

buttoning his Arrow collar to his Tooke
shirt, he beats it down to the breakfast

room to Kelloggs, Beach Nut Bacon and
Chase & Sanborn's sweetened by Red-

path. The!., lighting a Player's, he

skims the newspaper, utterly oblivious

to the wonderful display advertising

and reads that Uncle Sam has banished

Turkish Delight from his daily menu on

account oi its indigestibility.

"No, he says, advertising is just a

fool waste of money, it never sold me
anything.

"Now let us see what advertising has

done for nations and individuals—the

English p ople for instance. This is a

sate shot as I am an Englishman my-
self. From time imra morial the English

manufacturer, with but very few excep-

tions, has deemed it bad form to blatant-

ly advertise hi.; wares, the whole theory

of adve Using to many bLing regarded

as little short of objectionable, and 1

well reni! mber an English friend of

mine, having just stepped off the boat,

coming into my office in the Drummond
Building. He was among other things,

introduced to the Society Brand bill-

board situated at the corner of Peel and
St. Catherine Streets. He was told with

no little pride on my part that it was
the largest individually-painted sign in

the British Empire. Aft:r drinking in,

COLIN HARRIS
who, in addressing the booksellers in con-

vention in Montreal, gave it as his opin-

ion that books should be advertised some-
thing after the manner of jam, pickles

and gramophones. In other ivords, he

advocated the creation of a bigger mar-
ket by the cultivation of "appetite."

as I thought, the beauty and immensity
of the advertisement he turned to me
and quite naturally remarked—"Say,

but don't you think it's beastly

conspicuous.'

Power of Advertising

"This reticence regarding advertising,

however, is as purely English as is the

absence of self-aggrandisement which
has marked the lives of many of Eng-
land's greatest soldiers, merchants and
politicians.

"Then the war came along and men
were wanted. England woke up to the

wonderful possibilities of advertising

and, gentlemen, by this means Kitchen-
er got 5,000,000 of the flower of Britain.

Advertising and advertising alone suc-
cessfully floated three or four millions

of war loans in the Dominion of Canada,
let alone what it did in the United
States in the hundreds of millions w.iich

were raised for Liberty Bonds.
"Coming now to the individual we

need only mention such names as Heintz,

B.echhams, Colgates, Fry's, Tiffany's,

Wanamaker's, Marshall Field's—or
bring it nearer home if you will

—

Eaton's, Morgan's, Simpson's, Good-
wins, Birks, to be able to appreciate the
power of printed publicity to translate

ordinary names into household words.

What Advertising Is

"Modern advertising is of such a type
as to be the equal almost of news. We
think of news as information about the

outside world, but advertising, too, is

news. It is vital information about,

ordinary, everyday personal things.

News of what people are wearing and
eating—of what they are manufactur-
ing and selling. All' this, in a sense,

is of greater moment than happenings
of the outside world, because you and I

and all our friends can share in it.

Watch your wife read the Friday bar-

gain ads or the Sunday papers. I'll

wager you dollars to doughnuts that she
knows more about frills and fashions

than you do about the Fordney Bill.

"By this time I hope I have intimated

the psychological bedrock upon which
the profession of advertising has been

builded and new stands. To summarize
it, let us say that it is a modern method
of massing salesmanship based on an
intimate knowledge of mob psychology
or, in simpler language, telling the

world about your business in such a

manner as will make them want to buy
your goods.

"Now let us try and discover how all

this apolies to the book business.

"Will you feel hurt, gentlemen, if I

presume to think of you for a moment
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as representing more or less those quiet

people who, while appreciating Mr.
's clean cutting remarks about his

new razor or Mr. 's praiseworthy

efforts to work up a nice creamy lather

about his new toothpaste, never for a
moment attempt to gain for yourselves

this freedom from overstocked shelves

of back numbers.
"Reference has been mads to the pro-

posed million dollar campaign in the

States to advertise books and here let

me read you a few paragraphs which
appeared in 'Marketing' of July 15:

"In a recent issue of Printers'

Ink the slogan of the Booksellers

—

'Buy a Book a Week'—was discuss-

ed at length by Earnest Elmo Cal-

kins, who submits for the consider-

ation of the book trade a proposition

to appropriate a cent a copy to sell

the art of reading to the public. Ac-

cording to figures published some
time ago there are roughly a hun-
dred million volumes printed in the

United States every year.

"A cent a copy," says Mr. Cal-

kins, "would yield an advertising

appropriation of $1,000,000 a year.

With this fund the book publishers

should proceed to use advertising to

teach people to read books as they
have been taught to ride in motor cars

go to the movies, or use raisins and
oranges and prunes in unheard of

ways—by advertising.

To be in the Style

"With many, not reading books is

merely a habit. They don't read
books because it isn't the thing to

do. A large percentage of motor
sales are due to mere emulation.

People buy cars because other peo-
ple have them, almost as much as

because they want cars. Watch
the growth of radio and you will see

the thing work out. It's the desire

to be in the style, to do or have the

thing everybody is doing or having.

It would take a lot of money to

make reading a fashion—to make
people read books because everybody
was doing it—bo make reading as

popular as dancing, the movies or

chewing gum—but it would be
worth every cent that it cost."

"Mr. Calkins goes on to show
that the practice of advertising a

particular book is almost never suc-

cessful, and publishers have fallen

back on the conservative method of

listing their offerings and allowing
the public to make its own selection.

Advertising of individual books is

rarely undertaken until 'the book
has already proved it does not need
it.'

Why People Buy Books

"This, everyone must agree, is a
very commendable effort," continued Mr.
Harris, "but I cannot help thinking of

it as more of a propaganda to foster the

art of reading than a measure to in-

crease the sale of books. Ordinary peo-

ple including, of course, our dear friend,

the man on the street, do not buy a book

DEPLORES QUOTING
DISCOUNTS DIRECT

TO THE CUSTOMER

From Lisgp«r L. Lang, presi-

dent of the Russell Lang Book Co.,

Winnipeg, Man., the following-

telegram was received by the

Canadian Booksellers and Station-

ers' Association during the course

of their convention in Montreal:

"Heartiest good wishes for

success of convention. Sorry I

cannot be with you. Mailing

cheque for dues. With nothing

but good feelings to publishers

and trade paper to be useful, must
be free to discuss trade needs and

difficulties in camera, when m
cessary. Deplore publishers and
jobbers quoting trade discounts

direct to legitimate customers and

are told it is quite the practice in

Eastern Canada. How long are

you going to stand for it? The
question of jobbers slaughtering-

surplus stocks to departmental

stores might also 'be discussed.

Hope some day to welcome con-

vention to Winnipeg, The Gateway
City."

because they feel they ought to read

something. No, they buy because they

are directly recommended to buy by

someone. Mrs. Jones tells Mrs. Smith

that she has. just read Stephen Lea-

cock's latest hit 'Dry Facts about Amer-

ican Shipping' and to be sure and make
George buy it for her. Smith, there-

fore, buys the book and our cash regis-

ter rings up the $2.00, but, gentlemen,

the chances are that you must wait until

Mrs. Jones happens to be calling on

someone else another day before you

sell another copy. This deduction, while

possibly faulty, is fairly representative

of the way new books are put on the

market. Remember the fellow I referred

to just now who did not wait for his

news to leak out over the teacups.

"I shall doubtless be taxed with over-

looking the very admirable work done

by reviewers, and here I will point out

that this publicity is being done gratis

as far as the booksellers are concerned.

These reviews are in every sense of the

word 'free readers' and they are usually

stuck over on the Literary Page where

nobody but the bookworms ever see

them. And, by the way, what has be-

come of our dear old friends—the book-

worms ? We never seem to hear about

them now. I sometimes tremble as I

wonder where they have gone. Can it be

that they are dancing, or playing cards,

or do they go to the movies?

What Can be Done?

"What of the publishers' listings ? Fine.

And where do we see them and what do

they convey to the man in the street

even if he does see them? Titles, titles

and more titles. 'Pagan Love,' 'Sunny

San,', 'Sea Wrack,' 'Painted Windows'
and so on and so forth.

"But, gentlemen, until the Rector's

wife happens to drop in to Mrs. Perkins

for afternoon tea and tells her that

'Pagan Love' is something that she

should not miss, neither Perkins nor his

wife may ever hear of the book, far le.s

buy it.

"We are told that advertising an in-

dividual book is almost never satisfac-

tory, and it seems to be a fact because,

if one taxes one's memory, it is quite

hard to remember ever having seen an
advertisement for any one individual

book, unless possibly it be the Encyclo-

paedia Britannica or the Grolier Book
of Knowledge, and these books, mark
you, have been so well and so widely ad-

vertised that you will scarcely find one
man in a thousand who is honest enough
to admit that he had not read them, to

say nothing of the 'History of the War'
by the 'London Times' or the current

history by the New York 'Times.'

"Here again I just mention these

facts merely to show what can be done
by advertising.

Pickles and Women's Wear

"And now let us look for a moment
again at the methods employed by manu-
facturers in reference to their advertis-

ing. Take the Heintz Company. This

simile ought to work out well with the

book business. The Heintz people pub-

lish 57 different novels of culinary art,

yet, gentlemen, you have never seen an
advertisement of theirs featuring 57

titles of the 57 best sellers on the mar-
ket. No, you never have and you are

never likely to, because advertising

doesn't work that way. Take again the

great British firm of Lever Bros. When
they launched their Lux Soap Flakes

campaign they launched it so that it

stayed launched, it went right ahead on

its own steam and so far it has never

needed any help from either its author

or its twin sister 'Sunlight Soap.'

"Take another case right here at our

own door, here in the city of Montreal.

George D'Allaird is a big manufacturer

of high grade ladies' waists and lingerie,

selling exclusively to the public through

his own 22 stores, which are situated at

vantage points all across the Dominion.

He is the only Canadian manufacturer

of this type of merchandise who sells to

the public in this way. He probably

makes considerably more than 57 vari-

eties—each new style has its own in-

dividual publicity and each new silken

garment steps right out of the factory

into the newspapers where it is broad-

casted to Mrs. Jones and Mrs. Smith,

the Rector's wife and Mrs. Perkins all

on the same day, and it is not an infre-

quent occurrence for these four estim-

able women to meet in one of the

D'Allaird shops the next morning, and
they won't be talking about books

either.

Reference to the Grocer

"The type of advertising which clos-

est approximates the news value, as has

been said before, is the department store
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advertising* and here it can trut'.ifully

be claimed that such advertising among

a c-rtain section of the community, the

fair sex presumably, is of premier im-

portance, for to these pages she turns

for guidance and first-hand news abouc

clothes, eats, drinks, fashions, footwear,

kitchen utensils, motor cars, moving

pictures and sports, but so far, she has

had to look in vain for hints as to her

literature. Kitchen and pantry shelves

all over the Dominion can groan under

a well-advertised assortment of every

kind of food product, yet how often the

book shelves are but scantily stoi

with food for the mind. I hesitate .

direct the bookseller to the grocer to get

tips on how to run his business, yet the

id. a is not altogether without merit. If

I were a bookseller I would no doubt

think it terribly 'infra dig' but I know I

could get a few pointers in the matter

of window display. The grocer's win-

dow invariably attracts the eye and

holds it whore the bookseller's may not.

Here you will have to pardon me for

making a criticism without offering a

suggestive remedy. All I know is that

when I look into Beans the Grocer's

window I see ham and cheese, canned
apricots and oranges, pork and beans

and lots of other things I know all about,

but Mr. Read's book store just shows
books and books and books. You will I

know, tell me that Beans has a better

chance because he is backed up by news-

paper and magazine advertising done by
his manufacturer, who at the same time

is educating the public to know and ask

for different articles by name, whereas
Mr. Read has to tell his customers by
word of mouth as to the merits of this

or that volume. Here again as I make
this statement I want you to notice I am
seeking refuge in the fact that manufac-
ture! s have done it whereas publishers

C. FOSTER BROWN
Montreal, P.Q., bookseller, who gave

President Chapman valuable asavstanci

in entertaining the convention delegates.

Mr. Brown has been re-elected to the

Executive Board as representative of

the Province of Quebec.

have not. Of course, due allowance has

to be made for prevailing taste, or

rather absence of taste on the part of

the general public for the art of read-

ing.

Little Family Reading Now

"One cannot but deplore the modern

family life as compared with a gen. ra-

tion or so ago. Picture, if you will, the

cheery fireplace with the family seateJ

aroui.d, anil listening to a member read-

ing aloud thrilling stories of adventure,

or perhaps Dickens, or perhaps the

works of even a lesser-known novelist

or writer of a by-gone day. Reading then

was an integral part of family lite due

possibly to the absence of those modern
things which to-day claim so much of

our time. Or perhaps it may be that

the modern steam radiator in the 1922

apartment house offers but poor attrac-

tion compared with the cheery fireplace

of yesterday. Or perhaps again it is

due to the lack of advertising. Anyway
the fact remains that reading does not

play such an important part of family

life as it did when I was young. True,

publishers have been endeavoring to sell

books but with an indifferent success.

They possibly have set aside $500 or

$5,000 as the case may be, for this book

or that, but results as we would like to

see them have not yet been attained.

Lesson From Jam Publicity

"They take a little space once in a

while, stick in the author's name in big

type, if he "happens to be popular, or the

title of the book itself if he is not. Then
they add a sentence or two of an extract

from the Toronto 'Globe' or the Mon-
treal 'Star' and let it go. Gentlemen,

what does it matter if the newspaper

says 'This is a strong viril.' story' or

'No finer contribution has ever reached

us from the pen of this gifted wi\t>r.'

Would your wife buy a new kind of jam

if she knew nothing more about it than

the general appearance of the container,

or perhaps that some jam crit'c said

casually that it tasted pretty good? Not
at all, she buys the new jam because the

jam factory advertises fresh, hand-pick-

ed fruit from model fruit farms jammed
under the highest scientific conditions,

government inspected. The jam maker

get the attention of the little ones is good business and^iththe.above rffagfag JJL Raysoj tM
|£jg*J Jft

weeded this near in attracting the kiddies' trade. Crowds of youngsters could oe seen in jio,.v <>,

succeeded
most any hour of the day and evening.
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goes even further, he sells appetite, a

greater zest for eating bread and but-

ter or a great;. r relish for your meals in

general. Again, gramophones are not

sold as the latest production of the clev-

er brain of that gifted scientist, Edison
—a fine solid mahogany piece with his

trade emblem on the cover. No, not on
your life—the gramophone is sold on

the assumption of a national desire for

music of the greatest artists of every

i ation. Ford cars are not sold because

they are produced by the man who tried

to break the coal strike, the gifted

writer of many 'parts.' No, gentlemen,
they are sold on the basis of cheap
transportation, as aids to travel, as an
assistance to your business. Motor ear

ads tell you 'Be like your neighbors,

drive a car'—do you get the point?

To Secure Greater Sales

"So, publishers must get behind the

offering stage. They must go out and
sell. They must creata a bigger mar-
ket by creating the ons desire to read,

and at the same time they must adver-

tise each book by name. The first

question that naturally arises to your
mind is—How? Here let me ask you
how do you act when your physical

bodies are not functioning prouerly?

How do you act when your car is not

giving you the speed you desire? How
do you act when your house needs en-

largement and better equipment? You
of course consult a doctor or an expert

mechanic or an architect. So, gentle-

men, I would refer you to the counsel

and advice of any reputable advertising

expert.

"Now, gentlemen, you will naturally

be thinking to yourselves, what is to be

the outcom? of this wonderful illuminat-

ing talk to which we have listened

this last 15 or 20 minutes. Let me tell

y< is it will have to be a question of ^x-

ROBERT McGLAUGHLIN
Who attended the convention of the Can-
adian Booksellers' and Stationers' As-
sociation in Montreal as the representa-
tive of the National Association of Book
Publishers of the United States. Mr. Mc-
Glaughlm was a big helv to the book-

sellers in their deliberations.

pci.se. To get results it will have to be

an appropriation for general publicity

about bool.s anil the book trade in gen-

eral and undoubtedly books in particu-

lar. Publishers will have to rake over

their brains and their hank accounts to

raise a fund either by a charge of 1

cent or so more on every book or by a

small levy on each individual bookseller

iii the trade. They will have to produce
better dealer helps and more direct ad-

vertising or some other stunt which can

be suggested possibly by wiser heads

than mine, but until such a scheme is in

operation we shall never have an intelli-

gent demand for books that we have for

other forms of merchandise. This is not

the time to outline campaigns or to sug-

gest even the vaguest details of such

campaigns but it is the time to visualize

what has been done by others and to

think over in our minds in the quiet of

our own homes what might be if some
such action were taken in the interests

of greater sales of books.'"

LAURENCE LYON NAMED
Credited with Being the Author of

"Pomp and Power"

Laurence Lyon, Canadian barrister

and former Member of the British

House of Commons for Hastings, is

credited by the British Weekly with be-

ing the author of "Pomp and Power,"
(McClelland and Stewart), the recently

published book which discussed person-
ages and events so frankly as to arou: e

considerable public interest. The Bri-

tish Weekly is a Nonconformist journal,

and is edited by Sir William Robertson
Nicholl. It says that it seems to be

generally admitted now that Mr. Lyon
wrote "Pomp and Power."
Laurence Lyon was born in Toronto

in 1875, being the eldest son of the late

John Laurence Lyon, of Osgoode Hall,

Toronto, barrister-at-law, and Lucy,

•laughter of the late Rt. Hon. Sir Henry
Strong, Privy Councillor and Chief Jus-

tice of Canada. His wife is a daughter

of the late Sir Henri Taschereau, Chief

lustice of Quebec.

Mr. Lyon, who now resides in Paris,

was called to the Ontario Bar in 1898,

and to the Quebec Bar in 1900. He was
proprietor of the Outlook, a weekly
journal, from 1916 to 1919. He was
elected to the British House of Com-
mon; in 1918.

Here is a display of children's books and toys for which the Robert Duncan Co., Hamilton, Ont., teas responsible
last month. The i/oungsters are interested in such displays every day in the year—particularly during the

Christmas season.
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A Canadian Book Shelf

ROBERT J. C. STEAD, Canadian author, who wrote

"The Cowpuncher," "Dennison Grant" and other Can-

adian books, suggests that Canadian readers start a

Canadian Book Shelf and stock it with the works of Can-
adian authors as they are published. It may surprise many
the amount of good literature being published by Canadian

writers, but the field is small compared to the United States,

and unless we extend more encouragement to our own authors

they will surely join the trek to the United States where they

can write American novels and win substantial rewards.

There is little market in the United States for stories with a

distinctly Canadian flavor. The people below the border are

not in the business of advertising Canada, so that if a dis-

tinctively Canadian literature is to be built up it will have to

be by the public paying more attention than has hitherto been

the case to books written by Canadian authors. As for Mr.
Stead, he is as sure of the destiny of Canadian Literature as

he is of the fact that night succeeds day. He impresses his

hearers with the possibilities of a national consciousness to be

attained through that most pliable of mediums, the written

word. Mr. Stead does not plead for a recognition of the

genius of our own literati—he does not have to—he is him-
self a living monument of the fact. There is, as the Belle-

ville Daily Intelligence point's out, room for many more men
of the Stead type in Canada. Not only is this so in litera-

ture, but in every field where right thinking, right talking

and right working are essentials.

Nothing About Book-SelHnf>

i( iy l\ Y UTOPIAN idea of a charming bookshop," de-

I
V/ 1 clared Hugh Walpole, whose "The Young Enchant-

ed" was published recently by McClelland
Stewart, Toronto, in a recent lecture on the subject,

&
on the subject, "is

beautiful walls, pictures on the walls, flowers here and there,

a charming chair to sit in, and some effort to make the books
belong to that particular place. No doubt it is Utopian, but
it is not dingy. I think that the bookshops of Great Britain
are dingier and duller than they have any right to be, and I

await the explanation."

Mr. Walpole mentioned that he had been going into book-
shops ever since he was about the age of seven, and compar-
ing the English with the American bookshops, he said that
most of those in the United Kingdom into which he had been
had an appearance of solidity, as though everything in the
shop had been there, just as it was, since the days of the
Creation. In America the most noticeable point about the
bookshops was their freshness and newness. It seemed as if

the whole of them, and everything about them, had been put
away the night before and the windows dressed that morn-
ing.

As to the people in the shops, he said, that in spite of the
fact that the number of booksellers who are really interest-
ed in books for their own sakes was increasing, there were
still too many people in bookshops who wore an air of being

miserable, disappointed, dyspeptic persons who loathed every-

thing and anything that had to do with bookselling.

Booksellers need not look upon bookselling as a dreary

business. The selling of books should be almost as interest-

ing as writing them, and certainly much more profitable. He
thought that psychology should enter into the business more
than it did. The whole business of selling books seemed to

him to be a matter of judging the man when he came into

the shop.
* * * *

Leaders in American Literature

PREPARING lists of greatest men or women or achieve-

ments is a venerable pastime whether the authors of the

lists are individual pundits or the list is prepared as the

result of the joint cogitations of numerous authorities. The

latest to appear has been issued by the Literary Digest in re-

sponse to a request from a London editor who asked it to

give the names of the five leading figures in American litera-

ture which have arisen in the last ten years. The Digest does

not offer its original opinions on any subject, and, therefore,

it referred the request to fifty-six authorities, including

literary advisers, library critics and editors. The result was
that Joseph Hergesheimer received twenty-six votes, his near-

est competitor being Eugene O'Neil with fourteen. Sherwood
Anderson, Willa Sibert Cather received thirteen and twelve

votes respectively, while tied for fifth position were Robert

Frost and James Branch Cabell. There were forty-five other

names mentioned which shows how varied are critical opin-

ions. Seven votes were cast for Edgar Lee Masters and six

each for Sinclair Lewis and Edna St. Vincent Millay. Carl

Sandberg, Henry Van Loon and Edwin Arley Robinson re-

ceived five votes apiece, Scott Fitzgerald and Amy Lowell

four each and John Dos Passos and Don Marquis three votes

each. In the two-ballot list are Ernest Poole, Sara Teasdale,

Mary S. Watts, Dorothy Canfield, Heywood Broun, Vachel
Lindsay and H. L. Mencken, and those receiving one vote are
Conrad Aiken, Waldo Frank, E. E. Cummings, Zona Gale, T.

S. Elliot, Don Byrne, Melville Davisson Post, Thomas Beer,

Peter B. Kyne, Randolph Bourne, Dorothy Parker, George
S'antayana, Ben Ames Williams, Edna Ferber, James Oliver

Curwood, Fannie Hurst, Ring Lardner, Wilbur Steele, Chris-

r Morley, Maxwell Bodenheim, William Ellery Leonard,
R. H. Holliday, Edward Bok, Hugh Wiley, Ruth Suckow and
Hen Hecht.

With few exceptions the persons mentioned would be gen-
erally described as "high brow" writers whose appeal is to

the critical few. The Mail and Empire is astonished to find
the name of Edgar Lee Masters quoted somewhat below par,
and is of the opinion that the six people who voted for Sin-
clair Lewis were as different from the six people who voted
for Edna St. Vincent Millay as six people could be. Few,
indeed, are the popular writers on the list, and it is, according
to the Mail, a somewhat satirical comment upon the literary
taste of the times that the author who has probably more
readers than all the others put together, namely, Ring Lard-
ner, should have received only one vote. Looking over the
list the Mail and Empire feels like asking how many of these
writers would be included in a similar list twenty years
hence?

* * * #

There is probably no industry tc-day for which advertising
has not blazed new trails. There is no merchant, wholesale or
retail, the scope of whose business it has not greatly widened.

* * * *

Merchandise that is right—merchandise that will satisfy
in service—merchandise that will bring customers back for
another purchase is the first requirement of the jobber and
the retailer who expect to endure and flourish.
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*m*_ COMMERCIAL STATIONERY

— AND—
OFFICE EQUIPMENT

Commercial Stationers in Montreal in 1924
Charles F. Dawson Reports to Trade Oiganization That National Association of

Stationers and Manufacturers of United States Have Practically Promised

to Come to Canada

IT
is almost a certainty now that the

National Association of Stationers

and Manufacturers of the United

States will hold their 1924 convention in

Montreal.

Charles F. Dawson of the latter city

attended the convention in Atlantic City

last month as the representative of the

Commercial Stationers' Association of

Montreal, and to that body he has re-

ported that he was practically assured

that the convention will be held in Mon-
treal in 1924 provided the invitation is

renewed next year.

Invitation Well Received

In making his report to the Montreal

stationers Mr. Dawson said:

"Our invitation to the National Asso-

ciation to come to Montreal next year

was well received and I have what is al-

most tantamount to a promise that they

will come to Montreal in 1924. It was
only after a hard struggle that we lost

out on the 1923 convention to Des
Moines. I was the only Canadian at

the convention and I think that in fu-

ture we should send more represent-

atives."

Mr Dawson informed the gathering
that the commercial stationers in the

United States go in more for standard-

ization than do Canadians.
"They don't have as many sizes, qual-

ities, etc., in blank books," said Mr. Daw-
son.

Referring again to sending a better

representation from Montreal, Mr. Daw-
son said:

"Indirectly, it will mean money in our
pockets if we send a good representa-
tion to the next convention If men like

Mr. Barringer and Mr. Tollitt can cross

the ocean to take in this convention I

think we ought to be able to cross a
part of the continent. Such a conven-
tion is an education in itself. It is, in-

deed, very worth-while. When you get
to meet the chiefs of the big businesses
in the United States you begin to feel

that, after all, you are not such a small
man in the trade."

President Latter thought the associa-

tion should plan to get a number to at-

tend next year.

Big Thing for Canada

"The more who go the better it is for

us all," he said. "It looks as though Mr.
Dawson has set them thinking of Mon-
treal for 1921 anyway. If this turns out

R D. PATTERSON
Former president of the National As-
sociation of Stationers and Manufactur-
ers, who will move to New York, it is

announced, liaving joined the executive

staff of the L. E. Waterman Co. "Bob"
as most stationers greet him, is favor-
ably known to most of the trade and, it

is said, has served the National and local

associations continuously a longer period
than anil other member.
Mr. Ferris and Mr. Patterson attend-

ed the luncheon, of the Commercial Sta-
tioners" Association of Montreal on Oct-
ober 19 and were given a good reception.

to 1>:- the case, it will mean a big thing

for the stationery business in Canada."
C. Foster Brown, a member of the

Canadian Booksellers' and Stationers'

Association who • was present, stated

that he attended the Booksellers' Con-
vention in Washington and that he was
practically assured that important body
would meet in Montreal in 1924.

Robert D. Patterson, a former presi-

dent of the National Association, was
present at the meeting and he endorsed
all that the delegates had said, point-

ing out that the convention was greatly

impressed with the sportsmanlike man-
ner in which Mi -

. Dawson had taken his

defeat. He promised that he would do
everything in his power to boost for

"Montreal in 1924."

"Just before the official adjournment
of the convention," reports the Ameri-
can Stationer, "there were read many
invitations from cities in various sec-

tions of the country urging the Asso-
ciation to come there next year. An in-

vitation was read from the stationers

of Los Angeles, Cal., Columbus, Ohio,

and other cities. Two stirring appeals
were made on the convention floor in

behalf of Montreal, Canada. Mr. Daw-
son, of that city, spoke most eloquently

of Montreal as a convention site, urg-
ing the Association to go there next
October. Following the Montreal boom,
Mr. Ralph Bauer, a former president of

the Association, nominated Cleveland in

a very appealing speech. Mr. W. H.
Zaiser had, however, preceded him with
an appeal in behalf of Des Moines,
Iowa, and when Mr. Bauer had termin-
ated his sketch of Cleveland, Mr. Zaiser

rose and proclaimed that everything Mr.
Bauer had said in favor of Cleveland ap-
plied also to Des Moines.

Enthusiastic Over Montreal

"A vote was therefore taken, and the
convention decided in favor of Des
Moines on a ballot of 127 to 7. It was
therefore suggested that the delegates
might accept Mr. Dawson's invitation

(Continued on page 41)
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COMMERCIAL STATIONERY

Imported Pencils Must Be Marked
Recent Order-in-Coimcil Provides That Certain Stationers' Supplies Must Show Place

of Origin—Regulation Not Confined to Books, Pictures and Lithographic
Productions

THE importation of lead pencils is

affected, with many other lines,

by the Order-in-Council stipulat-

ing that the place of c-rigin must be
shown on certain imported goods.

It was matter of ordinary knowledge
that as soon as the war stopped the sup-
ply of Bavarian and Austrian pencils,

the supply of really good pencils, either

hard or soft, or with good wood around
the lead, was limited. This condition
was tolerated during the war, for patrio-

tic reasons while since the armistice,
many Canadians for the same reasons,
have refused to buy "enemy" goods.
Many of these, however, it was stated,

have been unconsciously using Bavarian
and Austrian pencils, exported and im-
ported, with nothing to show who made
them. Now all these pencils will have
to be branded conspicuously "Made in

Bavaria," or "Made in Austria," and
dealers are wondering how the public
will like the information gained in this

way.

The order-in-council provides:
"That printed or lithographed mat-

ters of all kinds, including bocks and
pictures, and wooden or fibre lead pen-
cils, shall be marked, stamped, branded
or labelled, in legible English or French
words, in a conspicuous place that shall

not be covered or obscured by any sub-
sequent detachment or arrangement, so
as to indicate the country of origin:
said marking, stamping, branding or
labelling, shall be nearly indelible and
permanent as the nature of the goods
will permit. This to be effective on and
after the 1st of November, 1922."

It is stated that in this matter the
Governcr-in-Couneil gets his authority
for this Order-inCouncil from the Cus-
toms Tariff Amendment Act, 1922, as
assented to by Parliament on June 27
last, whereby he may, as deemed ex-
pedient, order that goods of any de-

scription or class specified in such or-

der-in-council, imported into Canada,
shall be so marked with the country of
origin.

All Kinds of Printing.

This order, it was concluded, would
net apply to oil paintings or similar
works or art, but apparently it would
apply to old, rare or valuable, books
imported by collectors or dealers,
which, according to the order, would

have to be conspicuously branded in

some way with the country of origin,

unless other causes of the Art guard-
ing against the spoiling of imported
articles in this way should apply.

This may be an extreme case, but it

Equipping

The Office Boy
The business man of to-morrow

—

your future manager, it may be.

Teach him the value of neatness

and accuracy in office work. Pro-
vide him with proper working sup-

plies.

For wrapping up parcels -Liberty

Tape and Mcisteners. For the

ma il—an Envelope Distributor that

saves postage and a Moistener that

moistens envelopes and stamps
quickly and without muss. For
your furniture—cheesecloth dust-

ers and G. & T. Furniture Polish

that makes your desk tops "smile."

All these and dozens of other crf-

f re o-se^t'a's we are prepared to

supply. Send the boy along; w?
wi 1 ira' e him wp'come and be glad
to explain anything he want's to

know.

7 LINES TO CENTRAL
MAIN 4169

GRAND &, TOY Limited

Office Supplies, Printing
and Office Furniture

8-14 Wellington St. West, Toronto

was figured that under the order all

sorts of lithographic and printed goods,

advertising cards and similar devices,

would have to be stamped in a con-

spicuous place with the country of

origin. In this way, it was stated, the

order would affect a vast amount of

lithographed matter which is at pres-

ent being brought into Canada, and
which will in future have to be stamped
'Made in ."

For instance, it is stated, a great

many large American corporations

doing a continent-wide business, with

branches in Canada, have been in the

habit of having most of their show
cards engraved, lithographed or printed

in the United States, the same as the

ordinary supplies for the parent com-

pany, together with the familiar colored

posters for billboards, and other printed

material, both advertising and other-

including booklets, price lists, etc.

From now on if these branch concerns

continue this system, all their advertis-

ing material, price lists, booklets, sta-

tionery, etc., imported into Canada will

have to be conspicuously marked "Made
in the U.S.A." Otherwise they must get

such work dene in Canada, which is

probably the intention of the Act.

With advertisements like this Grand and
Toy, Wellington Street, Toronto, appeal
for office business—going even to the

ve>y foot of the ladder for it.

C L. WILDEN HONORED
Tendered a Banquet by StafF of

Dawson Brothers

At the Place Viger Hotel, Montreal,

Chas. L. Wilden was tendered a ban-

quet by the staff of Dawson Brothers,

Ltd., on the eve of his departure for

England by the Andania. The proceed-

ings were presided over by W. E. Daw-
son, president of the company, who, in

the course of a few remarks, commented
on the regard in which Mr. Wilden is

held by a large number of friends in the

business community of the city. Trib-

ute was also paid to the energy display-

ed and corresponding results attained

during Mr. Wilden's sojourn in Mont-
real.

Mr. Wilden in replying mentioned
that his stay in Montreal had been bene-

ficial in many ways and that the metro-

politan city of the Dominion would re-

tain a warm place in his affections.

An event of the evening was the pres-

entation of a gold chain and attachment
engraved which was subscribed for by
members of the staff.
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COMMERCIAL STATIONERY

Assistance of Stationers Sought
Montreal and Toronto Organizations Are Approached by Booksellers With View to

Joining Forces—Stationery End of Business Represents Bulk of Turnover

in the Average Book Store

GOOD missionary work has already

been done and there is a probabil-

ity that the amalgamation of the

commercial stationers' associations in

Canada and the Canadian Booksellers'

and Stationers' Association will even-

tually come to pass.

Already the Booksellers' Association

has made advances to the Toronto and
Montreal organizations of commercial
stationers. The letter addressed to W.
G. Robertson, president of the Commer-
cial Stationers' Association of Toronto,

follows:

"Following up the conversation which
our delegation, comprising Mesrs. Cloke,

Ripley and Weaver, had with you yester-

day, we write to set out a few points for

the consideration of your a. sociaticn:

—

Interests Are Identical

1. The Canadian Booksellers' and Sta-

tioners' Association was organized just

a year ago and is, therefore, still, in a

sense, in a formative stage. The annual
convention is being held this year in

Montreal.

2. In the case of over ninety per cent,

of the book and stationery stores the

stationery end of the business represents

the bulk of the turnover, consequently

their interests, to a very large degree,

are identical with yours.

3. Nation-wide organization will be

mutually beneficial; why not join forces

by linking up with our organization?

"Will you or one of your members
take part in the Stationery Trade Con-
ference which will occupy the whole of

the afternoon of Thursday at the Mon-
treal convention?

"A similar appeal is being made to

the Montreal Association."

In this picture, taken when the delegates to the Canadian Bo
treat, met the Montreal Commercial Stationers' Association,

Booksellers' Association, (in the chair at the left) and Mr.
of Montreal (in the chair at the right). On the floor are A.
atinn. and F. I. Weaver, Toronto, secretary. Second from t

Co., and on the extreme left is Robert D. Patterson of the sa

and W. C. A. Moffatt, Editor of "Bookseller and Stationer."
active member of the Commercial Statio)iers' Association of
Montreal. At the extreme right is H. M. Williams, and o

bench beside Mr. Latter is C. H. Dawson, who represented
by the National Association in Atlantic City in mid-October

seller and stationer of

oksetlers' and Stationers' Association, in convention in Morv-

may be seen A. T. Chapman of Montreal, president of the

Latter, president of the Commercial Stationers' Association

H- Jarvis, Ottawa, vice-president of the Booksellers' Associ-

he left on the bench in "Ed." Kastner of the F. E. Waterman
me company. Next to him are C. L. Nelles, Guelph, Ont.,

Seventh from the left in the back row is E. P. Gordon, an
Montreal, and three over to the right is C. Foster Brown,
ther Montreal booksellers and stationers. At the end of the
the Montreal Commercial Stationers at the convention held
and on the bench beside Mr. Chapman is Mr. Kerfoot, book-
Smith Falls, Ontario.
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COMMERCIAL STATIONERY
To this communication A H. Goode-

now, secretary of the Toronto Station-

er-, replied as follows:

Prepared to Co-Operate

"Your letter of the 12th inst. re the

affiiliation of our association with yours
was brought up and discussed at our
regular meeting on Thursday, October
12, and I was instructed to advise you
that at the present time we are not
in a position to affiliate with any other
association but we are heartily in ac-
cord wth the association idea and are
prepared to co-operate with other asso-
ciations in any and every way possible
to our mutual benefit, short of affiliation.

"I was also instructed to send you a
list of our members in order that your
members might feel perfectly free to
call any individual up in reference to
any matter which might turn up from
time to time of mutual interest."

When the booksellers were in conven-
tion in Montreal they had the pleasure
of attending a regular weekly meeting
of the Commercial Stationers' Associa-
tion of that city and to them a hearty
welcome was extended by President
Latter.

Point of Contact Needed

A. T. Chapman, president of the
booksellers' association, expressed the
opinion that both bodies should get to-
gether. He told of the formation of
the association in Toronto last year,
pointing out that the intention was to
cover both booksellers and stationers.

"It is a somewhat difficult matter,"
he said, "to 'fill the needs of all in the
book, business. We should have some
point of contact. Could you, therefore,
appoint one or two of your number to
talk this over and see if some arrange-
ment can be made? If we could unite
we might be a force. I have thought
this over carefully and I am in hopes
that we will be able to come together
later."

Great Deal In Common

Mr. Latter, in reply, stated that both
organizations had a great deal in com-
mon. "The difficulties in some lines,"

he said, "are very much the same, as we
buy from pretty much the same people.
I shall bring this matter up at the next
executive meeting and we will undoubt-
edly give it serious consideration. We
should try to get together."

"Ed" Gastnor, of the L. E. Waterman
Company, one of the guests, assured the
gathering that he was always, glad to

attend a stationers' meeting. Further-
more, he felt as though he were at home
when visiting Montreal.

Booksellers, in Convention in Montreal,

Entertained by L. E. Waterman Company

ON the opening day of their con-

vention in Montreal, delegates of

the Canadian Booksellers' and
Stationers' Association were the gue ts

of the L. E. Waterman Company.
Luncheon was served at the Country
Club, St. Lambert, at noun. The party

was thereafter driven to the L. E.

Waterman St. Lambert factory arid was
shown the various processes necessary

to produce Waterman fountain pens and
pencils. The delegat( • were also given

a motor drive around St. Lambert and
shown the principal points of interest,

W. I. Ferr's vie. -president of the

L E. Waterman Company, presided at

the luncheon and spoke of the pleasure
it afforded his company to entertain the

delegates of the Canadian Booksellers'

and Stationers' convention.

Mayor E. P. Gordon, of St. Lambrt,
welcomed the visitors to the city of St.

Lambert. He said he had seen the L
E. Waterman plant in the city grow
from its infancy into what he now con-

sidered one of the finest factories of its

kind in the world. He considered the

success of the company was due to the

selection of a high type of employee.
The advantages of the city of St. Lam-
bert were not overlooked by the mayor
in his remarks.

A. T. Chapman, on behalf of the Can-
adian Booksellers' and Stationers' Asso-
ciation, expressed the appreciation of

the delegates of the hospitality and in-

spection tour provided by the L. E.

Waterman Company. While retailers re-

sented factories having retail shops as
well as selling wholesale, the effect pro-

duced by the Waterman Company ad-

opting this, policy had been favorable
in this instance to both wholesalers and
retailers.

Among the delegates who attended the
function were: A. T. Chapman, H. M.
Williams, Clinton F. Brown, H. Burton,
of Montreal; F. I. Weaver, B. T. Ripley,

W. A. C. Moffatt and Rogers of To-
ronto; A. H. Jarvis, Ottawa; C. L.

Nelies, Guelph; R. McLaughlin, New
York; W. H. Kerfoot, Smiths Falls, and
Mr. Cooper, London, England, of W. &
R. Chambers Company, and C. W.
Stokes.

The entertaining committee of the L.

E. Waterman Company consisted of W.
I. Ferris, F. G. McConnell, E. P. Gor-
don, R. D. Patterson, H. H. Prittie, F.

Ctoke, L. Dougal, C. Reed, E. J. Kastner,
II. Allen and B. A. Bennett.

Every visitor to the plant was pre-

sented with an automatic pencil.

Century Ink Company
A new concern in Toronto is the Cen-

tury Ink Company, No. 5 Macdonnell
avenue, which has started the manu-
facture of inks and adhesives under the

management of J. J. Kearns.

W. A. Pike Resigns

It has just been announced that W.
A. Pike has resigned the vice-presidency
of the Eaton, Crane and Pike Co., Pitts-

field, Mass., taking effect November 1.

The creative end of the business has
been Mr. Pike's particular responsibili-

ty and through his efforts a most effi-

cient department has been built up. For
many years Mr. Pike has been recog-

nized as one of the leading stationery

men in this country and coupled with

his intimate knowledge of the paper
business, he possesses in a high degree,

initiative, ingenuity, artistic taste and
executive ability.

Here's how they do it iv Honolulu—the photograph be-
itio that of an attractive display of pens, inks and pencils.
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Stationer Tells of Real Service
Permanent Stayers and "Repeats" Count Most in the Building Up of a Permanent

Clientele, Points Out Proprietor of the Grange Stationery, Winnipeg, Man.,

—Specializing in Office, Heme and School Supplies

SPECIALIZING in stationery for the

office, home and school, The Grange
Stationery is now in full swing at

12 Portage Avenue, Winnipeg, Mani-
toba. Mr. Grange has figured it out

that there is room for a store of this

kind in the district in which he has lo-

cated and since opening up a few weeks
ago he has been pushing and making
quite a good thing out of commercial
stationery and office supplies.

"Service" is to be the key-note of the

business first, last and all the time and
in explaining his policy to Bookseller

and Stationer Mr. Grange said:

What Counts In Business

"An old Scotchman once told me that

it was not the amount of money passing
through the hands that counted but the

amount that stuck to the fingers. Sim-
ilarly, it is not the number of customers
passing through the store but the per-

manent stayers and repeats that count
in building up a permanent clientele.

"One of the chief means to this

healthy state of business is through
service—not the service that is so over-

worked in the mouths of many but the
'service plus' that is heard about, but
seldom met.

"The customer entering a store for the

first time is not prepared to issue a sign-

ed cheque with amount unfilled but once

confidence is gained the amount to be
filled in is equalled only by the sales-

man's ability to sell, and the buying re-

sistance is reduced to a minimum where
the weapon of 'service plus' has been
effectively used.

Making Friends of Children

"Our idea of 'service plus' is making
it easy for the public to do business with
you with the least personal effort. Con-
sider what your wife and mother would
think if on entering a store with sev-

eral packages instead of adding an-

other, all were made into a handy pack-

age. Would they be likely to pjry a re-

turn visit? 99 out of a hundred would
and the exception would only prove the

rule, and don't forget that we all like

a smile and the pleasant 'thank you,'

that terminates a transaction.

"The little fellow of ten does not re-

sent a friendly hand on his shoulder or

head, give him a smile and watch the

reflection of yours on his face. He will

become just as good a salesman for you
and your store as if he were paid. Try
it and watch results."

Bijr Contest Under Way
The Grange Stationery sstarbed out

by putting on a voting contest for boys

and girls, move than a hundred prizes

being given away. These included radio

outfits, wrist watches, skates, fountain

pens and rolled gold propelling pencils.

Here is the way the contest was an-

nounced:

"Every boy and girl under 18 years

is entitled to enter this contest. All you
have to do is ask for an entrance card

at our store, 412 Portage Ave., 2 doors

from Kennedy Street, which will entitle

you to 1,000 votes start. Then ask your
parents and fr.iends to. buy their mag:

azines and stationery for home and
office at this store and register their

votes in your name—every 5-cent pur-

chase means 1,000 votes. We will also

supply a book that you can write down
ill orders you get. Don't forget every

5-cent scribbler you buy counts 1,000

votes for you.

"The prizes can be seen in store win-

'ow and the standing of the competitors

will be posted on windows at 412 Port-

age Avenue every Saturday.

"Two Winnipeg school teachers have
kindly consented to act as judges and
their decision will be final. Contest will

close December 1st."

Fancy stationery is also stocked and
in the same section are Christmas cards

and kindred lines.

One of the latest-

retail establishments
to make its appear-
ance in Winnipeg,
Man., is The Grange
Stationery, a view
of the exterior of
which is given here.
The Grange Station-
ery is specializing in
stationery for of-
fice, home and school
and both windows
are given over to
displays of inks and
mucilage.

The store is fin-
ished in a black and
white effect and it

is evident that con-
siderable attention
is being paid to the
windows. These are
laid out effectively
and displays of com-
mercial stationery
and allied lines in

one or both of these
windows should help
along the sales.
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New Goods on Market—Miscellaneous Notes
Contest for the Trade

The Wilson-Jones Loose Leaf Co.,

Chicago, announ- e a Thcusand-Dollar

Prize Contest for Stationery people.

There are forty prizes ranging from
$10 to $250. Three questions in the con-

test deal with Ring books while the

fourth is "Why Are You a Stationery

Salesman (or saleswoman)?"

Adjustable Loose Leaf

A loose leaf notebook with an ad-

justable device is an interesting school

item placed on the market by the Black-

well-Wielandy Book and Stationery
Company, of St. Louis. The adjustable

feature is said to be of practical and
special merit. The cover is made in

standard sizes and with various bind-

ings.

Golding Pearl Cutter
The Golding Manufacturing Company

of Franklin, Mass., has put on the mar-
ket a Pearl Cutter which is available in

sizes having cutting widths of 14%
and 19 inches. Both sizes cut up to
two inches of stock at one operation.
Construction of the cutter is of cast in i

and steel. It is broadly guaranteed by
the manufacturers for its durability
accuracy and workmanship. Each cut-
ter is equipped with an interlocking
back gauge. This back gauge is con
trolled by a hand wheel from the front
of the cutter and enables one to cut l
piece of stock of large size down to a
one half inch strip. A side gauge
also furnished. This enables one to
square stock on two sides. There is a
graduated scale set in the table provid-
ing an easy and accurate method

The Wilson-Jones Loose Leaf Co, with
headquarters in Chicago, announce the

appointment <>t <'•'. < . hivesay, for the

past gtas years with Vawter-Lmckett, Ltd.,
as the Canadian representative, with
headquarters at the factory in Chicago.
.1/'-. hivesay fill personally call on the

trade in Ontario and principal point*

east, while the present Western sales-

man trill call on dealers i)i principal

points west.

measurement. The handle springs

back to an upright position, upon being

released by the operator after each cut.

Appointed Sales Agent
G. Walter Begg, manufacturers'

agent, 303 St. James street, Montreal,
has been appointed sales agent for Eas-
tern Canada for the Lubron Company,
of Everett, Mass., manufacturers of

rubber bands, and also for the Century
Ink Company, Toronto.

A New Partnership

Albeit Grainger, for seventeen years

with Charles F. Dawson & Company,

Eherhard Fuber's new
"Diamond Star" assort-

ment is shown here. It is of
hijjhlv polished wood and
lettered in gold. The stand
holds one half gross of
hiflh-prade items, among
them, the new No. 82 Mon-
gol penholder.

Montreal, has entered into partnership
with J. Doucet in forming the Loose
Leaf and Stationery Specialty Com-
pany, Papineau avenue, Montreal. They
will manufacture loose leaf goods and
cany on a general commercial station-

ery business.

New Maptack Is Out
The Moore Push-Pin Company has

perfected a maptack which is the first

real improvement in maptack manufac-
ture since the glass head maptack was
put on the market. This new maptack,
which is produced by automatic ma-
chinery, is made of metal with a uni-

form solid head.

Joins Stationers' Body
A welcome addition to the member-

ship of the Commercial Stationers' As-
sociation of Toronto is James E. Moir,

who some time ago took over the man-
agement of the sundry department of

Brown Brothers, Limited, wholesale and
manufacturing stationers, Toronto. Mr.
Moir is taking an active interest in the

weIfar < of the organization.

Hotchkiss Fasteners

Announcement is made by the Hotch-
kiss Sales Co., Norwalk, Conn., of an
improvement in its line of automatic

paper fasteners. All Hotchkiss Fast-

eners are now equipped with a specially

designed staple straightener and guide,

which it is claimed prevents staples from
clogging in the machine. The company
says that the improved straightener

will net only guide perfect staples

straight, but that it will true up any
staple that may be bent, so that the

machine is kept in perfect working or-

der under all conditions. "A" is the

plunger ready to cut staples. "B" is

the Hotchkiss Staple held firmly in place

by "C," which is the new straightening

and guiding slide making clogging im-

possible, even if staple is bent.
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Three New Pencils

The Eberhard Faber Co., of Brooklyn,

N. Y., is manufacturing the No. 760

Mongol ink copying pencil , No. 770

Mongol ink copy'ng pencil and No. 780

Mongol ink copying pencil in a hard

lead, as well as in a soft lead. The
firm has also changed the packing on its

No. 16 penholder assortment so that

a dozen penholder.- are now packed in

a colored easel display box that will

stand up on a merchant's counter and
make an effective display.

MORE HELP FROM PUBLISHERS
REQUESTED

(Continued from page 25)

had intended being present at this con-

vention but at the last moment he found
he could not get away."

Mr. Boyd promised to do all in his

power, considering first the interests of

his firm, to back up the booksellers in

the r resolutions.

Charles Rodgers, representing Thomas
Nelson and Sons, assured the gathering
that he would be glad to present the

resolutions to his firm.

Mr. Boyd—Have you had any diffi-

culty in getting the co-operation of the

publishers? I know we are only too

anxious to co-operate with the men who
are d'stributing the commodity we are

producing.

Discounts to Libraries

Mr. Chapman—We are not protected

as far as the libraries are concerned as

the publishers give them the same dis-

count as they give us. This means that

we have given up trying to sell the li-

braries.

Mr. Boyd—That does not apply to us.

Of course, in many communities the

book, eller does not deal with the library

and it is up to me to sell them. They
handle many books, too, that the dealer

will not touch. Our cost for fiction to

the 1 brary is $1.50 and 25 per cent, off

for non-fiction.

Mr. Rodgers—Ours is twenty
cent, off for all books.

Mr. Nelles—But you prepay
charges?

Mr. Boyd—No Sir! No.

Mr. McLaughlin, speaking for

American Association, thought the re-

solutions were very commendable and
instructive. The American publishers,

he stated, used more advertising space

last year than the automobile manufac-
turers. He could see that the booksel-

ler could not afford to advertise to any
great extent. He felt sure that the

American publishers would be glad to

meet the bookseller in any way possible.

VENUS THIN LEADS
The new Venus Everpointed Mechani-

cal Pencil calls attention to the Venus
Thin Leads No. 38 of which there are

per

the

the

MADE IN SEVEN DEGREES
2B. B, HB, F. H. 2H AND 4H

seven degrees, (2B, B, HB, F, H, 2H
and 4H. These are manufactured lry the

American Lead Pencil Co., of New
York.

Note Book Covers

Embosed Texhide binding, wide-

opening rings, heavy non-warping cov-

ers—these are features put out by the

National Blank Book Company. They
are carried in two rings, half inch ca-

pacity, in three sizes: SVzxlVz inch,

10 ¥2x8 inches and llxSM: inch in two
ring centers, and in one inch capacity

in two sizes, 10y2x8 inch and 11x8%
inch, the latter being obtainable with

three rings.

COMMERCIAL STATIONERS
(Continued from page 35)

and go to Montreal in 1924. This rous-

ed much enthusiasm on the part of the
delegates present, many of whom had
favored Montreal before Desi Moines,
Iowa, was suggested."
By the American Stationer the follow-

ing editorial comment also was made:
"Charles F. Dawson of Charles F.

Dawson, Ltd., Montreal, Canada, made
an eloquent plea for the holding of the
1923 convention at Montreal. The ap-
plaufe he received indicated many were
favorable to his suggestion, but the de-
sire to increase the dealer membership
influenced the vote in favor of Dps
Moines. Montreal in 1924 would be a
fitting compliment to Mr. Dawson and
his associates."

"ftberhard Faber"" have added to their No. 30 Juvenile assortment
a drawing book for children. Th^s is a typical child's assortment.
In addition to the drawing book there are twelve colored crayons
made of pressed wax, and four wooden "Rainbow" pencils. These
items are packed in separate compartments in a neat imitation

leather case with a snap button.
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First of November Is Not Too Early to Talk About Christmas;

Ottawa Dealer Believes Bookseller Has Better Chance Than Others

I
CONSIDER November the first the

proper time to commence throwing

out hints about Christmas shop-

ping-," said A. H. Jarvis of Ottawa,

while discussing this subject with Book-

seller and Stationer.

"The big thing is to get your custo-

mers thinking well in advance of the

Christmas season," he said. "The op-

portunity for doing this is greater, per-

haps, in the bookselling business than in

any other line of retail business, be-

cause the average purchaser of books

is a lover of literature and is pleased to

be told what new books are expected

in stock at such and such a time. As

a matter of fact, I have often found that

my customers appreciated what sugges-

tions I have been able to throw out in

this regard, a few weeks before the

time to buy and distribute presents.

"While November the first is, of

course, too early to commence Christmas

newspaper advertising, a certain amount
can be done in the store without giving

the impression that you are trying to

rush the season. For instance, I use a

number of small display cards which are

hung in various parts of the store cal-

ling attention to Christmas greeting

cards and books for children. About

this time of the year I usually com-

mence displaying a few greeting cards

on a counter near the front of the store.

This does not, as a rule, result in very

many sales, but it serves as a reminder

which sets my customers thinking.

"Between the middle of November
and the first of December I commence
to get out my children's books, placing

a few of them in the windows and an

attractive assortment on a special table

about hnlf way down the store."

John Cooper, Now a Resident of Canada,

Managed London Office for "Chambers"

A PROMINENT figure at the book-

sellers' convention in Montreal was
John Cooper, former manager of

the London, England, offices of the W.
and R. Chambers Co., who has taken up

his residence in Inglewood, Ont., from

which place he will act as the Canadian

representative of this house. Prior to

the departure of Mr. Cooper for Can-

ada the Publishers' Circular made the

following comment:
One of the best-known and most high-

ly respected members of the trade, Mr.

John Cooper, the London manager of

Messrs. W. & R. Chambers, is retiring

from his work at Soho Square and sail-

ing for Canada on the 28 inst. to join his

wife and family in that great Dominion.

Under Four Generations

It is forty-four years since Mr. Cooper
joined the London staff of Messrs.

Chambers, and during that time he has

served under four generations of the

firm and has endeared himself to all who
have had the good fortune to be brought
into close relations with him. Fifteen

years ago Mr. - Cooper was appointed

London manager while the London of-

fice was still in Paternoster Row. It

fell to him to superintend the removal
of the office to Soho Square, and the

arrangements of the details gave him
abundant opportunity to display his care

for the firm's interest, his foresight and
his practical capacity. Although he is

leaving the service of the firm in Lon-
don, he will, we are glad to learn, act as

their representative in Canada, and looks

forward to celebrating his jubilee and
so add to the considerable number of

Chambers employees who have served

the house for fifty years and moTe. His

London colleagues are, of course, very

sorry to part with their friend, but they

realize that to him the call of the other

side is almost irresistible. During the

Great War Mr. Cooper had a daughter

and three sons serving with the forces,

while he himself was the only one left

of the 1914 office staff of Messrs.

Chambers' London house. That was a

stirring time for many of us and when
o'ur friend is settled down in his new
home he will have a store of memories

of forty-four years' loyal service to en-

courage him and not least of the stren-

uous years which began in 1914 and have

hardly passed away yet.

Services to the B. P. I.

Mr. Cooper has been a member of

the Booksellers' Provident Institution

since 1888 and very soon became a mem-
ber of the Board of Management, and
subsequently a trustee of the institu-

tion. His services to the B.P.I, have been

constant and valuable, and his colleagues

on the Board know that with his de-

parture they lose not only a wise coun-

sellor, but a true friend. At a time when
the number of new members joining year

by year was disappointingly small, Mr.

Cooper took the leading part in bringing

the benefits of the institution before the

younger members of the trade, and his

efforts, together with those of one or

two like-minded friends, resulted in the

additions of over a hundred new mem-
bers, the largest number from any one
house coming, we think, from Messrs.

Macmillans. Mr. Cooper came to the as-

sistance of the B.P.I, again in 1912 dur-

ing a time of great difficulty in tne sec-

retarial department, when he nobly step-

ped into the breach, kept the office open,

carried on the correspondence, went,

through the papers, restored order to a

great extent, and was able to hand over

the work in good shape, as the Ameri-
cans say, to the present respected secre-

tary, Mr. William Poulten.

Presented With Field Glasses

His services to the Booksellers' Provi-

dent Retreat have been as regular and
as unremitting. His keen interest in the

welfare of the inmates, in the care of the

grounds and the buildings has been

shown in innumerable ways. Like the

president, he has been rarely absent from
a meeting of the board or of any com-
mittee of which he was a member. Dur-
ing the 27 years he has been a member
of the institution he has hardly missed
27 times, and his record for the retreat

committee, the relief committee, etc., has
precisely the same character cf unfail-

ing regularity and close attention to de-

tails. A few friends who have been as-

sociated with him in connection with the

institution or the retreat for a good
many years gave him a pair of field

glasses with their best wishes, but, in-

deed, all his friends wish Mr. Cooper the

best of health with all success in his

new work, and are bold to look forward
to the time when he will be able to look

them up again on his next business trip

to the Old Country.

JOHN COOPER
Formerly manager of the London, Eng-
land, office of W. and R. Chambers, Ltd.,
but now a resident of Inglewood, Ont.,
and their representative in Canada.

The danger which threatened in the

Near East has focused all eyes on

Foreign Affairs, and A. L. Kennedy's
book "Old Diplomacy and New," proves

particularly timely. In the course of

his narrative. P/Ir. Kennedy suggests

answers to many insistent questions.

The book will be issued from the House-

of Murray, London.



November, 1922 BOOKSELLER AND STATIONER 43

"FIRES OF DRIFTWOOD"
A New Collection of Verse by Isabel

Ecclestone Mackay

In keeping with the contents is the

general get-up of "Fires of Drift-

wood" (McClelland and Stewart, Tor-

onto, $1.75), the red and black binding

with its attractive gilt lettering being

particularly striking. Isabel Ecclestone

Mackay, author of "The Shining Ship,"

etc., is responsible for this splendid

collection of poetry, some of which has

already appeared in several of the best

magazines on the continent. An ad-

mirable gift-book is "Fires of Drift-

wood" in which the author presents

many delightful phases of fancy and
imagination, skilful tone-colorings and

word-melodies. Mrs. Mackay has a

sensitive ear for the music of words

and an instinctive feeling of rhythm.

She has both imagination and humor,
and a keen appreciation of the wonder-
ful and the beautiful. Many of the

lyrics in this collection have a univer-

sal emotional appeal, while others re-

produce with accuracy and fidelity a dis-

tinctively Canadian background and at-

mosphere.

"THE TIMBER PIRATE"

Charles Christopher Jenkins Writes of

the Great Northwest.

Through his work in MacLean's Maga-
zine, Charles Christopher Jenkins is

known from one end of the continent to

the other. As a writer of feature ar-

ticles and fiction he enjoys an enviable

reputation which will certainly not be

at all impaired by his first novel, "The
Timber Pirate" (McClelland and Stew-

art, Toronto, $2), which was first pub-

lished in serial form in MacLean's. This

is a stirring story of the Great North-

w; st, the fascinating romance of a man
who pawned his soul, a novel of ti*e-

mendous suspense by a man whose
I nowledge of the country about which
he writes is unequalled. "The Timber
Pirate" marks the debut of Charles

Christopher Jenkins as a novelist and
that his initial effort bears great prom-
ise of big things in the future Is easily

apparent. Readers of this narrative

will watch anxiously for another from
the pen of this gifted young Canadian.

The leading character in "The Timber

Pirate" is a materialist who subordin-

ates his better self in order to carry-

out territorial exploitations and com-
mercial piracies of a mysterious mas-
ter-mind, known as J. C. X.—a power
behind gigantic business enterprises,

who "creates and destroys, makes and
unmakes, men and events" at his pleas-

ure. The novel begins with a suspense-

interest and is sustained from chapter

to chapter. Than Acey Smith few more
interesting characters have ever been

presented. He was a man who (to

quote the lumber jacks) had something

inside him burning up and filling him
with hellery—a man whose boast was
that he prayed neither to God nor devil

but asked both to give him a sporting-

chance. Obsessed by the desire for re-

venge, it was only when he had gained

his ends that he met the girl and rea-

lized how much of himself he had paid

for the victory. The story tells of the

one great thing in the life of this tim-

ber pirate, a man of splendid physique,

tireless mental energy and a spirit th-it

expressed itself in the little devil grin

that played continually about his lips.

CHARLES CHRISTOPHER JEMKINS

Author of "The Timber Pirate" (Mc-

Clelland and Stewart, Toronto) which

promises to be one of the outstanding

books of the year. "The Timber Pirate"

was published serially in MacLean's

Magazine.

BOOK ON SELF-CONTROL

"Nerves and Personal Power" by the
Brother of Canada's Premier

With an introduction by the Rt. Hon.
William Lyon MacKenzie King, "Nerves
and Personal Power," (Thomas Allen
Toronto, $2) by the late Dr. D. Mac-
dougall King comes as a book on self-

control which booksellers may safely

recommend to those who suffer with
nerves. Technical terms have been eli-

minated entirely, the style is chatty and
easy and there is nothing anywhere from
first chapter to last which any man or
woman cannot read with complete under-
standing. Self control in every-day life

is the lesson the author would emphasize
and in a bright, conversational manner
he does it, every thought expressed hav-
ing had its worth tested—as Canada's
Premier expresses it in telling of his

brother's valiant battle with tuberculos-

is and muscular atrophy to which he
finally fell a victim—"in the fiery furn-

ace of affliction." Dr. King's treatise

helps to reinforce Christian teaching by
showing wherein recent medical and
scientific researches are revealing the

foundations of Christian faith and be-

lief in directions hitherto unexplored and
unknown. Its aim is to give the public

a much needed understanding of those

factors in every day living which on the

one hand tend toward serious weakness
and on the other make for personal pow-
er. Dr. King's treatment of his sub-

ject is profoundly reverent. The bo i

is so written as to build up rather than
tear down faith. None can say that its

teaching turns the reader from depend-
ence upon the Great Unseen Power to a

reliance upon their own efforts. The
study of psychotherapy is attracting

considerable attention. What is de-

structive in much of the discussion is its

excessive materialistic trend. Some of

it can on'y serve to sap the foundations
of one's spiritual and moral beliefs. Dr.

King was first and foremo-st a scientist

—but he was also deeply reverent in his

whole approach to all scientific ques-

tions as well as a strong believer in the

reality of spiritual forces and a spiritu-

al world. In "Nerves and Personal
Power" he succeeds in a remarkable way
in relating the new knowledge, so to

speak, to the old, which for generations

men have been taught to reverence. The
result is a thoughtful work which can

be read by any one to individual ad-

vantage.
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"OUT FOR CHARACTER"

Collection of Twenty-Six Articles by
Men Who are leaders

"No one can hold you down but your-

self" is the moral contained in "Out For
Character" (Ryerson Press, Toronto,

•SI), a splendid little book from which

much can be taken that will be of real

tance in the battle of life. "Out

for Character" is a collection of twenty-

six articles written by twenty-six of the

vol d's thoughtful and great. There i

Ming lesson in every chapter but so

I ilfully are these lessons presented

that excellent entertainment goes hand

in hand with well-thought-out instruc-

tion. "Out for Character" will be read

by many thoughtful parents who will

ee to it that the facts in the book an
handed to their adult children. Every

teacher of the young and every minis-

ter of the Gospel will find a vital use for

this book in their profession. Among
those who have contributed to the vital

iim sages to be found in these 112 pages

are: Presidents, Clarence A. Barbour,

Ray Lyman Wilbur, E. Y. Mullins, Ozora

S. Davis; Bishops, Quayle, Brewster;

Darlington; Reverend Doctors, Frank
Ballard, James I. Vance, Wm. Wirt
King, F. B. Meyer, Samuel Z. Batten, A.

Z. Conrad; and others of like eminence

in the educational and professional

world.

"COMPANIONABLE BOOKS"

Series of Interesting Discussions By
Henry Van Dyke

A book that every lover of literature

will enjoy, one that will be kept within

reach, is "Companionable Books" (Copp
Clark, Toronto, $2.25) by Henry Van
Dyke. This is an interesting and in-

structive book presented in an interest-

ing manner, the elaborate cover designed

by Maragaret Armst. cn£ being a most
unusual feature. In this, bocks and
authors are represented by symbolic

FREDERICK P. GROVE
Author of '(>r<) Prairie Trails," a dis-

tinctive Canadian book which has just

been published hij McClelland and Stew-

art > Toronto.

t lowers, grapes for the bible, ivy for

George Eliot, English holly for Dickens,

etc. There are twelve brilliant essays

on subjects dear to the book lover's

heart and splendid portraits of Keats,

Dickens, Thackeray, Wordsworth, Brown-
ing, Johnson, Emerson, and Stevenson
whose works are dbcussed. By com-
panionable books the author means
those that are worth taking on a journey

or keeping beside the bed near the night-

tamp; books that will bear reading

often, books that interpret nature and
life in language of beauty and power,
touched with the personality of the

author. Mr. Van Dyke writes about a

few of these books which have borne
him good company in one way or an-

other and about their authors who have

put the best of themselves into their

work. He does not hesitate to crit-

icise, but his criticism is mainly in the

form of appreciation with reasons for it.

"THE ALTAR STEPS"

Compton MacKenzie Writes o~ a Young

Man's Spiritual Struggles

An unusual book and one that is, per-

haps, all the more interesting on this

account is "The Altar Steps' (McClel-
land and Stewart, Toronto, $2). With
"Sinister Street," "Carnival" and other
achievements to h:s credit, Compton
MacKenzie brings to "T e Altar St ps"
an abundance of t lie brilliance that char-
acterized his earlier works. Mr. Mac-
Kenzie's latest book, which should ap-
peal particularly to people of a thought-
ful and more or less serious turn of

mind, carries the future parson, Mark
Lidderdale, from the age of about 7 to

his admission as a deacon in holy orders,

in his early twenties. It is almost
wholly concerned with the spiritual

growth of the boy, his progressive
psychic and mystical experiments up to

his ordination. And all t n se experi-
ences lie within the front ranks of the
so-called Catholic movement in the An-
glican Church. Mark's early childhood
was over-shadowed by the grim zeal of
his father, the Rev. James Lidderdale,
who has built up a church from the
small beginnings as a mission at Notting
Hill, only to have it taken away from
him by the bishops, who cannot coun-
tenance his extreme "Catholicism." The
Rev. James is a man who never should
have married; a natural celibate led

from the path by momentary emotion.
He breaks with h's wife, as well as with
the bishop, ard the rest of Mark's boy-
hood is spent in a remote parish of Corn-
wall, where his mother's father is rec-

tor. After the tragic death of the old

man Mark passes through half a dozen dif-

ferent stages of religious experience, in-

cluding a year or so spent as a lay

brother in a monastery. The author
traces Mark's progress step by step,

marking out in a skilful manner a

thoughtful narrative that is both ambi-
tious and daring.

An effective display of Judge Evrily Murphy's latest hook, "The Black Candle" (Thomas Allen, Toronto) was
made during the month by the Upper Canada Tract Society, Adelaide Street, East, Toronto.
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A MUCH-REVIEWED BOOK

Robert Stead's "Neighbours" is a Happy
Novel of the North-West

Not in a long time has there been

published in Canada a book more widely

or more generously reviewed than

Robert Steads "Neighbours" (Hodder
and Stoughton, Toronto, $1.75). This may
be clue to the fact that every newspaper-
man knows "Bob" Stead personally or

as "a good scout" but "Neighbours" it-

self is the reason for many of the com-

mendatory notices given. "Bob" Stead

knows the West as well, perhaps, as any

oth.r Canadian; it was not with dor-

mant senses that he held forth in the

Natural Resources Department in Cal-

gary. While in the West he studied the

West and this is easily discernible in

his writings. "Neighbours," which is

Mr. Stead's fourth novel—the others be-

ing "The Homesteader," "The Cow-
puncher" and "Dennison Grant"— is a

story that interprets truthfully Cana-

dian life. It tells of the development of

a love betweeM a Canadian man and wo-

man, from their early childhood when
the two were neighbours. The narra-

tive starts in an Ontario town wher i

Frank Hall and Jean Lane are neigh-

bours. Later they settle in Saskatchewan,

Frank and his sister taking up a home-
stead on the quarter section adjoining

that worked by Jean and her brother.

Around thorn gathers a settlement of

people from a number of distant coun-

tries, but one of the central characters

is "Spoof," an Englishman, who adds a

zest to the tale and who is treat d with
admiration and kindliness, as the big-

hearted author treats all his characters.

The story reaches out and brings in all

the community. There are some really

splendid chapters and some bright

flashes of humor. In the closing chap-
ters, wh re Jean, defying both the bliz-

JEAN BLEWETT
Who is publishing a new book this Fall
through McClelland & Stewart, Toronto.

zard and the conventions, makes her

way through the night to Spoof's

"shack," closely followed by Frank, an
intensely dramatic situation is develop-

ed. Yet the author brings about an end-

ing as the reader would have it, and
that without requiring any of his char-

acters to perform mental contortions.

An outstanding Canadian book bv an
outstanding Canadian writer is "Neigh-
bours" and the books lie looking for a
novel that scintillate-; with romance and
a rare knowledge of Canada, its people

and its contents, need r.ot hesitate about

putting his O. K. h< re.

Macmillans announce a new novel by

J. S. Fletcher, entitled "The Middle of

Things." Mr. Fletcher's book has

plenty of action, and is a deeply involved

and cleverly hidden mystery.

"BLUE PETE' RE-APPEARS

Luke Allan Turrs Out the Story for

Which Many Have Bqsn Waiting

Since "Blue Pete: Half Breed" and
'The Lone Trail," many lovers of stir-

ring narrative have bem waiting for

further realism from the pen of Luke
Allan. It has come in "The Return of

Blue Pete" (McClelland and Stewart,

Toronto, $2). Luke Allan is a Canadian

writer who believes in giving the read-

eis of his books the woith of their mon-
ey in thrills and in "The' Return of Blue

Pete"—a tale of the open plains of the

far Northwest where men follow a code

of their own—the expectations of the

most sanguine are realized. The publish-

ers have gone the limit in their pres-

entation and a handsom ; volume is the

result. As for the story itself one has

only to take in the watchful individual

in ambush with his horse behind a clump
of trees and the silhouetted figure of a

"Mountie" to get an id. a of the charac-

ter of the plot. The story opens with Big-

Jim Torrance waging a big fight over

the building of a trestle on the fringe

of prairie and forest in the vast spaces

of Northern Canada. 'All the bohunks
who are working for Torrance an- mem-
bers of the I. W. W., and they really

don't want to have the trestle built at

all. This results in complications, most-
ly at night. But luckily Blue Pete re-

turns to take a little flyer in horse steal-

ing. Of course what he really wants to

do is restore the horses to their right-

ful owners, but it is not until the final

chapters that some queer knots are
straightened out. With the help of the

half-breed the bohunks are routed and
the building of the trestle is accomplish-

ed. "Blue Pete" bids fair to become one
of the most likeable characters n Cana-
dian fiction.

Here are some of the prominent personages ivho figured in the All-Canadian Prize Novel Competition put on by
Hodder and Stoughton, Musson Booh Company ana MacLean's Magazine. From left to right they are—F. F. Ap-
pleton, manager of Hodder and Stoughton (Canada), ana the Musson Bool- Co.; Professor Ralph Hodder-Williams,
chairman of the Judging Committee; S. Morgan-Powell, well-known reviewer of the Montreal Star; Charles J.
Musson, Canadian publisher and first mover for the All-Canadian Prize, and Charles Christopher Jenkins, novelist,

newspaperman and professional reader. Mr. Jenkins represented MacLean's Magazine.
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"THE BRIGHT SHAWL"
Joseph Hergesheimer Returns to Field of

Colorful Romance

An artist first, last and all the time,

Joseph Hergeeheimer is true to form

in "The Bright Shawl" (Macmillans, To-

ronto, $2) and, as a result, one of the

season's finest pieces of literature is

now available. In the hands of almost

any other writer, this would be a sen-

sational story but coming from the Her-

gesheimer pen it is restrained and dig-

nified; it is real and inspiring. "The

Bright Shawl" is the story of an Amer-

ican boy, Charles Abbott, who throws

himself into the struggle for freedom in

Cuba in a spirit of passionate idealism.

His friendship with Andres Escobar

against a background of intrigues and

violence, is the moving current of the

story. Spies, sudden death, betrayals,

torture and mystery all figure in this

absorbing tale of Cuba in the days of

Spanish domination and strong, dra-

matic scenes like that in the fencing

school between the hero and the Span-

iard, give strength to the narrative.

The book takes its title from the peony-

patterned shawl of the two women who
wear it—La Slavel, the Spanish dancer.

and the half-caste informer—the atmos-

phere of the cafes and plazas and the

bull ring—while alternating refreshingly

are scenes of revolution and peace.

Hergesheimer admirers will welcome

this book as one of the best the author

has done while others will, after read-

ing, want to lay hands on "Cytherea. "

"The Three Black Pennys," "Java

Head," "Linda Condon," "The Lay An-

thony," and "Mountain Blood."

MORE OPPENHEIM THRILLS

"The Evil Shepherd" is Melodrama That
is Worthy of the Name

With the laurels that came to him

from "The Great Prince Shan" still

fresh upon him, E. Phillips Oppenheim,

past master in the art of telling a story

and inventor of more than a score of

mysterious and sensational plots, is to

the fore again with "The Evil Shepherd"
(McClelland and Stewart, Toronto, $2).

"The Evil Shepherd" is but another ex-

ample of the Oppenheim versatility and

it is not by any means the least worthy.

It is a novel of English life of a melo-

dramatic character, so fascinating and

so stirring that the most hardened read-

er can hardly fail to receive a series of

thrills. Francis Ledsam, a London bar-

rister of thirty-five, after using his

wonderful legal skill in securing a ver-

dict of not guilty for his client Oliver

Hilditch, learns to his dismay, from Hil-

ditch's wife, Margaret, that the man
really committed the crime. Now for

the first time Ledsam displays a senti-

mental interest in a woman, but later

on, after Hilditch's sudden death, he is

fearful that Margaret is responsible for

her undesirable husband's demise. But
the sinister character in Mr. Oppen-
heim's newest novel, the one who gives

it its title, is Margaret's father, the ec-

GEORGE MARSH
Author of "Whelps of the Wolf" which
is being published this month by the

copp-Cltuk Co., Toronto.

centric and wealthy Sir Thomas Brast.

Sir Timothy is at once merciful to dumb
animals and merciless in his persecution

of his enemies. He possesses a vast
but secluded estate on the Thames, call-

ed The Walled House, where strange
happenings occur which bring him
under the observation of Scotland Yard.
Ledsam's pursuit of the reluctant Mar-
garet brings him in close contact with
Sir Timothy, whom he regards as an
arch criminal. The interest in the novel

quickens as Ledsam is for the first time
given the opportunity of witnessing one

of Sir Timothy's spectacular entertain-

ments. The mystery surrounding Sir

Thomas and his mode of life is effec-

tually cleared and more than one sur-

prise comes to the reader before finis

is written to what is undoubtedly one of

Oppe'.heim's most hair-raising narra-

tives.

W. J. LOCKE
Author of "A Tale of Triona," which
has just been published by McClelland

and Stewart, Toronto.

A STUDY IN CONTRASTS
Impetuous Boy and Sophisticated Man

Rivals in New Dell Novel
With a determined, impetuous boy and

a sophisticated older man pitted as

rivals for a girl's love, "The Desire of

His Life" (McClelland and Stewart, To-
ronto, $2) is a story that provides plenty

of action. When it is known that Ethel

M. Dell is the author it is taken for

granted that there is a splendid plot

and that it is well worked out. Miss Dell

has many successful novels to her
credit, two of the best known being
"Charles Rex" and "The Rocks of Val-

pre," and in this brilliant study of con-

trasts she is at her best. The whole nar-

rative is alive with action, the plot be-

ing skillfully worked out through its

different stages to a moving denouement.
On Berwick Standon his family had pin-

ned its hopes for a political career but
at five and twenty the young man ex-

pressed a desire to marry. Only on
condition that he won his seat in par-

liament would his mother consent. Fol-

lowing a stiff campaign in which his life

is endangered Berwick loses but he wins
the girl, just the same, and thus attains

the desire of his life. "Her Compensa-
tion" is the title of another splendid
story in the book, the format of which
is exceptionally handsome.

"MY NORTHERN EXPOSURE
Dr. Walter E. Traprock Writes of "The

Kawa at the Pole"
Not long ago a review note appeared

in these columns of "The Cruise of the

Kawa" and in the months that have in-

tervened much has been said and writ-

ten about Dr. Walter E. Traprock, the

man who took the Kawa on her memor-
able cruise to the discovery of the Fil-

bert Islands and who crowned his

achievement by writing of it afterwards.
"The Cruise of the Kawa" was a deli-

cious literary burlesque—an exciting,

entertaining and highly amusing story

of a fictitious exploration >xpcd:: tion to

the South Sea Islands. With the laur-

els of this exploit still green upon his

brow, Dr. Traprock now tells in "My
Northern Exposure" (Rverson Press,

Toronto, $2.50) the story of an exciting,

and riotously funny expedition to

the Frozen North. "My Northern Ex-
posure" is an account of the adventures
of the redoubtable Traprock in the Po-
lar expedition, the incidents, accidents

and final discoveries in this merry bur-

lesque excelling even those of the pre-

ceding voyage. Giving all credit to

the gallant Peary and other dauntless

but less successful explorers, Dr. Trap-
rock tells what it was that actually drew
men into the regions of eternal ice and
snow: he lays bare the secret which has
for ages been shrouded in the darkness
of the long Arctic night. In brief, "My
Northern Exposure" is the "who'e story

of the North, the truth, the whole truth,

and a lot else." The "Kryptok" tongue
is explained by Dr. Traprock and the

book is embellished with many notes on

the "customs" of the people. The diet

of candles is described, also the red cloak
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used to attract the women. The story

of how "The Pole stood intact," the dis-

covery that the party had been "In the

exact center of the Aurora Borealis,"

the amusing mock-documents, all these

add much to the mirth-provoking narra-

tive. The tale cf the return voyage and

reception in New York completes a book

that is warranted to dissipate the deep-

est gloom. Twenty-one full page illus-

trations from strikingly original photo-

graphs are another feature cf this re-

markable book.

LINCOLN COLCORD'S YARNS

"An Instrument of the Gods" and Other

Snappy Stories of the Sea

Lincoln Colcord, author of "The Drift-

ing Diamonds," "A Vision of War," etc.,

sets himself up as a first-class writer of

sea stories in "An Instrument of the

Gods" (Macmillans, Toronto, $2.25).

This is a rare collection of nii.e yarns of

the sea and thrte stirring salt-water-

ballads. Of ships and their masters and
of lonely islands where exiles live out

their passionate or sombre lives Mr. Col-

cord writts knowingly, the strength of

his tales being in their portrayal of the

character of the men who sail the seas.

Two of the stories
—"An Instrument of

the Gods" and "Servant and Mastj.r"

—

contain remarkable studies of the Chin-

ese character, the object of the former

being to support a v\ teran mariner's

claim that at heart Oriental and Occi-

dental are the same, and that the Chinese

are romantic, heroic arid incorrigibly

imaginative. It relates the experience

of a Captain Wilbur, who wrecked his

ship or allowed it to be wrecked, to his

profit when he needed money, th.n got
it out of its bad position, brought it to

port, lived down the odium that had at-

tached to his name, and after years of

model behaviour sfent it to sea heavily

insured to be lost with all on board. Lee
Fu Chang was a Chinese mandarin, who
had to <}o with ships, understood them
and those who sailed them, and had
among his beliefs one that men were but
the instruments of the gods, who,
through men, put their own plans in op-

eration. The story describes the pro-

cess during a tropical storm by which
Lee Fu compelled Wilbur to confess his

crime and throw to the winds the forty

thousand dollars that he had collected

from the underwriters for the loss of

his ship. The tale is a thrilling one,

vividly told. "Servant and Master" has
also a Chinese character in it, an old

steward, who served his captain's

father and loved the captain's

son, now commanding the ship, a strong,

harsh man, who broke down when the

dying yellow steward, stabbed in saving
the ship's crew, gave him in pigeon Eng-
lish somv2 advice he much needed. A
cover of rich blue with gilt lettering and
a colored jacket with virile illustrations

by Vera Clere add to the value of the

book aid make it eligible for inclusion

in the list of prospective gifts.

WILLIAM McFEE'S "COMMAND"

The Story of Mr. Spokesly's Quest for a

Vessel of His Own

With Mr. Spokesly, an English sea-

faring man, as the central figure cf a

story that deals, for the most part, with

British mariners in the greatest hours
of their lives, "Command" (S. B. Gundy,
Toronto, $1.75) is a book that will ap-

peal to Canadians. William McFee,
author of "Aliens," "Captain Mace-
doine's , Daughter," etc., presents a
striking picture of that part of the
Great War which was staged in the
Near East and throughout the narrative,
which is intensely dramatic, witty and
powerful, there are numerous character
analyses which are masterly to a de-
gree. "Command" is undoubtedly an
outstanding book and one that bids fair
to win the favor of the Canadian public.

When the story opens the hero finds

himself approaching middle life as the
World War breaks with all its force.

He has had a master's ticket for ten

years, but is still but a second mate. He
yearns for a command, having an entire

belief in himself and faith in his capa-

city as a "perfect officer," a belief which

rests upon inadequate foundations. He
comes home from the far East to enlist,

but on second thought decides that his

place is still in the merchant marine. He
becomes engaged to an adoring young
English girl, Ada, in whom he realizes

that he has "picked up a bargain." But,

partly under her stimulus and partly

under his own steam, he decides that he

needs education, so he takes up a course

in self improvement under the auspices

of the London Mnemonic School and goes

to sea again on a ship which becomes
an army transport. Thereafter his

education proceeds upon varying lines,

part of it being provided by a rascally

chief steward, part by the submarine
attack which destroys the ship, leaving

him sole survivor, but still more by the

crafty Mr. Dainopoulos, a mongrel
Greek of Salonika and most of all, by
the beautiful Evanthia, who is a woman
of a type quite different to his Ada.

Author of "A Sourdough Samaritan"
a Veteran of Canadian Newspaperdom

CHARLES HARRISON GIBBONS,
veteran of Canadian newspaper-
dom and author of "A Sourdough

Samaritan" (publication of which is

promised by Hodder and Stoughton in

the near future) will be instantly recog-

nized by his friends in this impression
recorded by E. Le Messurier, the Cana-
dian caricaturist. Althc/ugh "A Sour-

dough Samaritan" is his first preten-

tious novel, he has dabbled considerably

in short stories in the course of thirty

odd years in journalism, "At The Gate-

way," "Sixty Black Sheep," "K.—I," and
"The Well In The Desert" being ex-

amples.

Also he has adventured far,"covering"

no fewer than five wars as a corres-

challenged by adroit suggestion, and
elaborations of description and detail

being discarded as superfluous in con-
sequence. Those who have read the
mss. regard the innovations in method
as strikingly interesting, while the

characterization, realistic, dramatic and
historic valu s of the tale are pro-
nounced distinctly noteworthy.

pondent, plus the return of Sven Hedin
from Tibet, the inauguration of New
Zealand as a Dominion, the trans-Atlan-
tic air flight and the memorable Klon-
dike Rush, the silver jubilee of which is

just now being celebrated on the Paci-

fic Coast.

From this trek into the Arctic wastes
of the gold-seekers of '98 he had drawn
the plot and characters of his forth-

coming novel. It promises to excite un-
usual interest in the book world as illus-

trating radical departures from current
standards of craftsmanship, co-opera-
tion of readers' imagination beino:
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ON THE TRAIL OF MONEY
"Millions" is a Peculiar Novel on Theme

of Universal Interest

Exquisite craftsmanship and rare lit-

erary excellence characterize "Million?"

(Macmillans, Toronto, $2), an absorbing

and peculiar novel by Ernest Poole,

author of "Blind," "The Harbor," "Beg-

gar's Gold" and others just as good. This

is a story that aiffers entirely from the

majority that c<eal with the same theme.

It is, in brief, the story of a girl who be-

lieves hers.lt to be the heir to millions.

And, furthermore, every person else is

of the ^ame opinion. Ordinarily, the

author would arrange matters so that

dreams would come true in the end, no

matter what twists the plot might take

in the process of unfolding, but Mr.

Poole does no such thing. To Madge

Cable, calkd from the hum-drum

routine of her cashier's office in an up-

state town to the bedside of her brother

in New York, who has been badly injur-

ed in an automobile accident, falls the

prospect of an inheritance of millions.

How this prospect affects her, an 1 her

eager relatives; how she grapple? with

new probkms arising from her brother's

connection with social strata entirely un-

known to her, and how she wins through,

to a new aim in life, are told with un-

usual sympathy by the author. To the

reader, as to Madge, the news that

Gordon Cable had money (with the em-

phasis on the "had") comes as a shock

of no mean magnitude, for the author

has kept his secret well. The reader's

attention is held throughout and a sub-

ject which miftht well be spoiled through

much use is handle! with admirable skill.

The thome of the novil is of universal

interest—sudden wealth, with the possi-

bilities and vistas it may open.

"TALES OF THE JAZZ AGE"
F. Scott Fitzgerald is Seen in a New

L : ght in His Latest Book

F. Scott Fitzgerald, whose "The
Beautiful and Damned" was published

not so very long ago, appears in a new
role in "Tales of the Jazz Age" (Copp
Clark, Toronto, $2,) a collection of

stories that reflect truthfully the spirit

of the day. Abbreviated-skirted, cigar-

ette-smoking, cocktail-drinking, bobbed-

haired and jazz-mad maidens adorn the

jacket of this most unusual book or col-

lection (cak. it what you will) of twen-

tieth-century narratives. And the same
characters cavort gaily between the

covers. The book is amusing, interest-

ing and well done, and is filled with all

sort- of hints, promises and portents

that make it exciting beyond its actual

content. It is more like a magazine than

a collection of stories by one man, ar-

ranged by an editor to suit all tastes.

Some of the stories are tragic, like "May
Day," wh : ch ; '- tragic in a bitter and

sordid way and "The Lees of Happi-

ness," whi^ i tragic after the Greek
fashion becau e the fates were unkind

and the hi'man beings helpless in their

grasp. One which Fitzgerald likes the

Jacket of "The Whelps of The Wolf"
being published this month by Copp-

Clark, Toronto.

least of all, is tremendously amusing.

It is called "The Camel's Back," and
the author hastens to explain that it is

no symbolic camel, but a real one—or

resembling reality, at least. There are

other bits of fooling, too, such as "Je-

mima, the Mountain Girl," a skit on the

red-blooded story which begins: "It was
night in the mountains of Kentucky.

Wild hills rose on all sides. Swift moun-
tain streams flowed rapidly up and

down the mountains" * * * and so on.

Then there are beautiful pieces of work
like "0 Russett Witch" where fancy

runs hand in hand with perception and
understanding, giving the tale a hint of

magic that does not remove it from
reality. It is in the group under the

heading "Fantasies" with that other

story, "The Diamond as Big as the

Ritz," which is, as Fitzgerald cal's it,

an extravaganza, but which is also true

stuff, life and people living it. In a

word, "Tales of the Jazz Age" are high-

ly entertaining and provide ways and

means for passing several evenings in a

most enjoyable manner.

JANEY CANUCK'S FINEST
' Seeds of Pine" Considered Judge Emily

Murphy's Best Story

"Janey Canuck" or Judge Emily
Murphy (the name by which she is per-

haps best known in everyday life) needs

no introduction to Canadians. Nor does

what is considered the best of her stor-

ies, "Seeds of Pin^" (Musson Book Co.,

Toronto, $1.25). In this excellent piece

cf Canadiana Janey Canuck writes with

a cheerful, optimistic pen—as a matter
of fact, the book might be described as

three hundred pages of sunshine. What
is more, no collection- of Canadian books
could be anything like complete without
"Seeds of Pine." It is a book that pro-

vides pictures of Canadian life so buoy-
ant and chLery and tenderly human that

when one has read it he will feel that he
has been out in the ozone of the West.
Janey Canuck writl s with a sympathetic
eye to the whole range of Canadian life,

from the frolic and toil on the ranch and
the township to the silence of the mighty
forests, the glory of mountain and lake,

aod the mystery of great spaces. Janey
Canuck is a rial optimist. Every seed
of pine contains branches which whisper
tender hope and encouragement as they
wave in God's sunlight. And the tra-

vail of humanity, to which she is not
blind, is to her just a thick cloud with
fan-rays from the light that is always
shining behind it.

MRS. EMILY GRANT HUTCHINGS
Who-e new novel, "Indian Summer," has

recently come from Macmillan's.

"OVER PRAIRIE TRAILS"

Incidents and Impressions of the West
by Frederick Philip Grove

With its handsome cover of light

brown and green, its stiff green jacket,

its illustrations in black and white and
its wide-margined pages, "Over Prairie

Trails" (McClelland and Stewart, To-
ronto, $2.) is as nifty a book as one
would wish for. As for the contents, it

may be said that the publishers only

made the setting suitable for the gem.
An ardent lover of the out-of-docrs, a

keen observer of the beauty and varied

phenomena of Nature, a skilled and
sympathetic horseman, and a broad-

minded and entertaining philosopher,

Frederick Philip Grove presents here
the incidents and impressions of his

drives ever prairie trails with such
vividness and allurement that the reader

enters with enjoyment into his every
mood and follows with fascination every

stage of each journey. Seventy-two
drives were made at different times and
in different seasons and not a few were
weird and dangerous; there was adven-
ture, too, in all. Seven of these are

here offered and certainly they make
entertaining reading. Not the least

important feature either is that they

g've a vivid word picture of Canadian
life as few experience it. The illustra-

tions are by C. M. Manly and these alone

might be considered "we'l worth the

price of admission." The book reflects

great credit on Canadian literature,

Canadian industry and Canadian enter-

prise.
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SEARCH FOR HAPPINESS
"The Sun Chaser" is New Four-Act

Play by Jeannette Marks

An intensely interesting play, having
for its theme the search for happiness,

is "The Sun Chaser" (Stewart Kidd Co.,

Cincinnati, $1.75) by Jeannette Marks,
author of "Three Welsh Plays." There
are eighteen characters and four acts,

the first taking place in an American
frontier village the afternoon before

Christmas in 1910. Ambrose Clark, a

drunken old lamp-lighter, is "The Sun
Chaser" and it is in his humble
kitchen that the second act is set. The
Christmas-bedecked interior of Hard-
ing's store is shown in the third act,

while in the fourth The Sun Chaser is

seen in a delirium on a straw shake-

down in the local lockup. There are

many terse, dramatic scenes in the plot

which has been worked out in a master-
ly manner. What the Sun Chaser
seeks is what everyone wants: Happi-
ness, that is so hard to get and even

harder to keep. The Sun Chaser tries

to find it in something never achieved,

never-ended, heard in the running clip-

clop of his defeated lame step and his

cry "Going—going—going!" The moth-
er seeks happiness in her pitiful at-

tempts to keep the Sun Chaser out of

the lockup and in her love for the

child. And the child finds happiness in

a final supreme sacrifice. The plot is

both realistic and poetic and the char-

acterization is excellent.

POWERFUL CHARACTER STUDY
"Old Crow" Appears to Be the Finest of

Alice Brown's Novels

Even taking into consideration, "The
Prisoner" and "The Black Drop," it is

not taking in too much territory to ven-

ture the opinion that "Old Crow" (Mac-
millans, Toronto, $2) is the finest of

Alice Brown's novels. As a story of

New England life, "Old Crow" may well

be regarded as a masterpiece, while
there is no denying that as a character

study it is in a class by itself. And it

is, in fine, a story that will be the theme
of much discussion. The plot centres
upon a man's search for God and his

discovery of a reading of life. John
Raven, middle-aged and wealthy, returns
from Red Cross work in France to find

a world unchanged by heroism or trag-

edy. Out of his disillusion comes the
project of retiring from his active con-
nections with society and seeking peace
on his old farm in the New Hampshire
hills. How this nroject focuses upon
him not only th« forces of heredity but
the fundamental on-positions existent in

his own charact— iid how fhe converg-
ing of these influences enables him to

recapture his control over experience is

the specific conce n of the novel. Raven
is shown und^r 'be compulsion of two
people, a man and a woman, both of

whom have die-' before the opening of

the story but who nevertheless, have an
existence as rea 1 as that of any char-

LONGFELLOWS

QfcNGELINE
^*"' iwlth an illustrated

VVmscbidtion 3>*"

TM EVANGELINE COUNTRY

.4 handsome new gift edition of "Evan-
geline" has just been published bj the

Muss'on Book Co., Toronto.

acters who enter into it. One of these
influences is an agnostic uncle, nick-

named "Old Crow" by the neighboring
farmers. Then, too, there is the poetic

and moving story of Tira whose beauty
makes men desire her and who is inev-

itably destroyed by the passion which
she has aroused. There is brilliant,

poignant characterization of the three

men whose relationship to Tira deter-

mines her fate—Eugene Martin, whose
lust betrayed her and who haunts her
with inexorable malignity, her husband,
Israel Tenney, and John Raven who pro-

tects her body and fosters her spirit.

In telling the story Miss Brown shows
real art, for only a capable artist would
have determined that the news of Ten-
tiey's murder of his child should come
from his own lips, and only such an
artist would have found it inevitable

that Tira should go to her death cling-

ing to the lie that she had accidentally

suffocated her baby.

REBECCA WEST
Author of "The Judge," just published in

C anada by McClelland and Stewart.
Sans Sidn."v Dark 'n John O'London's
Weekly—"Rebecca West is a witty wom-
an. That is a rare distinction. None of

us has ever known many ivitty women, or,

for the matter of that, many ivitty men.
Rebecca West's wit is mordant, critical,

and audacious. Miss West is still quite

a iiotvci woman and while she has the
courage of youth, she has none of its

callousness. Her wit is comparable to

the subtle and experienced man of fortt-
five. I think she can quite fairly be reck-
oned, amnng the three or four most dis-
tinguished critics of literature and
drama living in this country. 'The Re-
turn of the Soldier' and 'The Judge' are
the proofs of her rowers as a novelist."

PALMISTRY AND MYSTERY
"The Twenty-First Burr" is Mystery

Tale by Victor Lauriston

The solving of a murder mystery by
palmistry is the theme of "The Twenty-
First Burr" (McClelland and Stewart,
Toronto', $2), a finely cut trail of subtle
plotting by Victor Lauriston, one of

Canada's rising young writers. The
story, which is thrilling and hair-rais-

ing, is unusual as it depicts the triumph
of amateur palmistry over the craftiness
and ingenuity of professional sleuthing.

Adam Winright is found dead in his

chair in the "Ghost Room," although
s'gns of violence or struggle are lacking.
Only the daughter notices the slight

scratch on the dead man's hand and sees
in it a sinister significance, realizing
that her father had been in excellent
health only ten minutes before. Im-
possible tales of a ghost man, of a
nightly dragging sound and odd, falter-

ing footsteps, are told by the servants
and it is not until later that these mys-
terious happenings are detected as part
of the fiendish plot. Suspicion points to

the chauffeur and even the detective is

not immune, but it remains for Glory
Adair, the trained nurse, to discover the
clue revealing one of the subtlest crimes
ever recorded. How the nurse solves
the mystery through the almost indis-

cernible marks on a telegram is told in

a manner that is guaranteed to rivet the
attention.

"HOUSE OF FIVE SWORDS"
Iris. ram Tupper Presents a Romantic

Story of Age and Youth

' The House of Five Swords" (Mc-
Clelland and Stewart, Toronto, $2) is,

as its title implies, a romance of mys-
tery and stirring action, a glance only
at th»j skeleton of the tale being suf-

ficient to indicate just of what nature it

is. Going to Colonial House with the
colonel's boots, seven-year-old Crystal
Maclaurin—nicknamed "The Robin"

—

peers in awe-struck delight at thta five

gleaming, polished swords that hang
against the shining dark wall. Sudden-
ly, forgetting boots, Colonel and awe in

an overwhelming flood of ecstasy and
desire, a heritage from her dancing
mother, she lifts two of the swords
from the wall, crosses them on the floor
and, alone in thv? wide, dark, silent hall

of the Colonel's house, dances lightly,

joyously, the Sword Dance of Scotland.
And from the doorway a cynical, white-
haired old figure watches with narrowed
eyes and tightened mouth. And then
the storm breaks over the innocent
Robin's head. This is how the tale be-
gins. How it goes on ar.d how it ends
is told charmingly and movingly by Mr.
Tupper in this romantic story of age
and youth, of love and hate, of bitt! r,

unyielding hardness that dragged' de-
struction and misery in its train, and of
melting pity and tenderness that bound
uo the wounds and made life whole
a<rain.



50 BOOKSELLER AND STATIONER November, 1922

"CLEEK" AGAIN IN ACTION

'The Riddle of The Wheel" is Gripping

Mystery Tale.

M E and T. W. Henshaw have

written eight hair-raising novels about

"Cleek of Scotland Yard" and, as a re-

sult this famous sleuth has friends and

admirers everywhere-legions of them

All of whom will hear with delight that

the criminal-hounding hero is tackling

another knotty problem in the
:
form of

a double mystery as "The Riddle of the

Spinning Wheel" (S. B. Gundy, Toronto,

$1 75 ) The story opens with a murdei

and the daughter of the murdered man

summons the famous Scotland Yard

sleuth. Without further delay the chase

begins, with clever distribution of false

clews and a really neat problem to solve.

"

For those who enjoy a rattling good

detective story this book will undoubt-

edly fill the bill. Although Cleek

works in association with the Superin-

tendent of Scotland Yard, that worthy

is almost a minus quantity in solving

the mystery of the murder of Sir An-

drew Duggan in his castle in Argyll-

shire But, although Superintendent

Narkon is an utter fool, he has a tender

heart, and Cleek, from his pinnacle of

birth and breeding, fully conscious of

his own marvelous powers and ot the

Superintendent's incapability, neverthe-

less feels for him the warm, albeit some-

what condescending affection of an old

friendship. Narkon, in his middle-class

way, reciprocates with an admiration

akin to hero-worship. And he helps

along the story. "The Riddle of the

Spinning Wheel" will not disappoint any

one looking for action. »

CANADIAN IN EVERY LINE

"D'Arcy Conyers" is an Absorbing

Novel of Human Experience

Not alone because Bcrtal Heeney, the

author, makes his home in Winnipeg is

"D'Arcy Conyers" (Hodder and

Stoughton, Toronto, $1.75) eligible for

inclusion in the rapidly-growing list of

Canadian books. Mr. Heeney is undoubt-

edly a credit to Canadian authordom but

"D'Arcy Conyers" is, perhaps, more

Canadian than his originator. The

story is purely Canadian and with the

undeniable skill of a master the author

presents vivid word paintings of the

fields and streams and woods of the

great Dominion. The narrative begins

with the sending away of D'Arcy to

school, and it takes the reader along

with him through boyhood and young-

manhood, a time beset with perils and

temptations for D'Arcy, and always the

scenes are portrayed against familiar

background. The scene is laid, first in

the author's favorite resort among the

Gatineau Hills—then it shifts to Mon-

treal—and finally to the regions about

Lake Simcoe, north of Toronto. In Mon-

treal the lad falls into evil circum-

stances, and ends in becoming an ab-

sconder. Followed by detctives, he

nevertheless eludes them and finds re-

treat at a farm of Mr. Carson in the

Barrie country. While there his boy-

hood life returns with great force. He
is arrested at the autumn fair and is

befriended by Mr. Carson and the rector

of the place. His identity is disclosed

and he eventually wins the hand of the

parson's daughter, the beautiful Eugenie
Battershall. There are some beautiful

pieces of descriptive -/riting in the book,

such as the chapters on "The Morning
Walk" and "Leaping Trout" and—what
is, perhaps, more to the point—the story
is true to life. Every boy or man who
reads this absorbing novel will see in

himself a prospective or a might-have-
been D'Arcy Conyers.

"PEREGRINE'S PROGRESS
Jeffrey Farnol's Latest a Romance of

Wayside Adventure

"The Broad Highway" was, perhaps,
the most popular novel ever written by
Jeffery Farnol and those who read that
absorbing tale will hear with no little

satisfaction that this famo-us author's
latest work, "Peregrine's Progress"
(Ryerson, Toronto, $2.) deals with the

same period and scenes, the Tinker and
other well-remembered characters being
again presented. This is just such an-
other delightful romance of wayside ad-

venture with a heroine quite as capti-

vating as "Charmian" of "The Broad
Highway." Peregrine Vereker tells the

story and the reader is not left long in

doubt as to just what kind of narrative

it is for in an ante-scriptum he explains
that "This is the tale of Diana, the

Gipsy, the Goddess, the Woman, one in all

and all in one, and that one so- wonder-
ful, so elusive, so utterly feminine that

I, being but a man and no great student
in the Sex, may, in striving to set her
before you in cold words, distort this

dear image out of all semblance and true
proportion." He writes in glowing
terms of Diana as he remembers her,

"a young dryad vivid with life, treading
the leafy ways, grey eyes a-dream,
kissed by sun and wind, filled the wood-
land with the glory cf her singing, out-

carolling the birds." He presents her to

the reader "in her swift angers and in-

effable tenderness, in her lofty pride and
sweet humility, passionate with life, yet

boldly virginal, fronting evil scornful

and undismayed, with eyes glittering

bright as her 'little churi,' yet yielding

herse'.f a willing sacrifice and meekly en-

during for Friendship's sake." Mr.
Farnol has worked out an unusually in-

teresting tale, throughout the course of

which Peregrine is permitted to doubt
the virtue and loyalty of the woman he
adores. Finally, however, he learns of

the dangers through which she has

passed, the sacrifices she has made, and
a delightful climax is the result.

ERNEST RAYMOND'S LATEST

Author of "Tell England" is Now to the

Fore With "Rossenal"

Author of "Tell England," a story

that quickly ran into nine editions,

Ernest Raymond now presents "Rossen-
&i" (McClelland and Stewart, Toronto),
another prospective best-seller. Mr.
Raymond has the knack of getting into

his books the kind of material that

catches and holds the attention and
"Rossenal" is just this kind of a novel.

It has all the ear-marks of "Tell Eng-
land"—the essentials of instantaneous
and widespread popularity. In this

brilliant novel the soulful youngster,
David Rossenal, whose lonely boyhood
was lifted out of the drab and pathetic

by the great heart of Sir Gordon Hay—os-

tensibly his guardian, but in reality his

father—has his vision-; of Oxford and a
glorious career dissolved, by tha death of

Sir Gordon, into a ten-shilling-a-week

job at the Army and Navy Stores. His
form master W. G. Aitch, who is also

the discerning guide of his youthful am-
bitions, holds David's sincere affection

and retains it even when the deep power
of David's intense love for sweet Eileen

Angus dominates his life. Linked up
with his early years is the small-minded
and extravagant Mrs. Macassa and htr

dainty, vivacious sister, Madame
Chartreuse, whom he privately believes

to be his mother. David early captures
the afftctions of the reader, but before

he gains the crowning joy of love's

fruition he has many vicissitudes,

troubles and triumphs and high adven-
tures— all of which add to the interest

of a most enjoyable and inspiring story.

Another new Canadian book from
Macmillans is by the Rt. Rev. Bishop
Lofthouse, entitled, "A Thousand Miles

from a Post Office." It is a record of

twenty years' life and travel in the

Hudson's Bay region.

NEW "JIMMIE DALE' TALE
Frank Packard's Hero Just as Dashing

and Courageous as of Yore

A real honest-to-goodness Canadian
author who has forged rapidly to the

front is Frank L. Packard whose stories

are invariably packed with thrills such

as are seldom to be found in novels that

aim to be more than just merely read-

able and entertaining. Author of

"Doors of the Night," "Pawned," "The
White Moll" and other popular narra-

tives and well known to Canadians be-

cause of his books and through his ser-

ials in MacLean's Magazine, Mr. Pack-
ard now adds to his "Jimmie Dale Ser-

ies" with "Jimmie Dale and the Phantom
Clue" (Copp Clark, Toronto, $2) "The
Adventures of Jimmie Dale" and" The
Further Adventures of Jimmie Dale"
considerably increased the circle of

Packard admirers and "Jimmie Dale and
the Phantom Clue" comes, therefore, as-

sured of a welcome and a good reception.

The underworld exploits of a famous
gentleman adventurer are recounted and
certainly they make i.teresting reading.

With his old-time dash and breath-tak-

ing courage Jimmie Dale apnears aeain.

engaged in a new adventure. As "The
Gray Seal" Mr. Packard's fascmating
character disappears once more into
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New York's underworld to the mingled
rage and chagrin of police and crooks

alike. As Larry the Bat and Smarling-

hue he also operates and all the while

he appears in the light of day as the im-

maculate and faultlessly attired Jimmy
Dale, Riverside Drive millionaire and
clubman. It is a sort of Dr. Jekyll and
Mr. Hyde life that Jimmie leads and in

it there are no idle moments. The plans

of this gentleman-adventurer are clear

cut and swift in their execution and

those who enjoy a story of mystery and
thrills will undoubtedly appreciate the

bringing of this narrative to their atten-

tion.

"THE GATES OF OLIVET"

The Delightful Story of a Girl's Strug-

gle to Realize an Ideal

The delightful story of a girl's strug-

gle to realize a beautiful ideal is "The
Gates of Olivet" (Macmillans, Toronto,

S2) by Lucille Borden. Few books are

published in a more distinctive style

and the general format is handsome
with a quiet dignity—in keeping with

the contents. Lourdes has been the

setting for many Catholic novels but

rarely has the setting been so effective-

ly utilized as in "The Gates of Olivet."

This is a Catholic novel of the new order

—a finely written story with no more
religion in it than in everyday life.

America and France after the war, the

influence of the spiritual in the lives of

• characters, the miracles at the

famous shrine of Lourdes, and the con-

flict between human and divine love are

the outstanding elements which make
this first novel a fascinating romance.

In the gentle Damaris, Miss Borden has

sketched a beautiful character and it

would he hard, indeed, to find a story

more earnest, mort? dignified or one con-

taining more food for thought. The
autho** shows remarkable powers in de-

scribing the aftermath of the death of

Captain Peticr Grey, the grandeur and
piety of Lourdes and the incidents lead-

ing up to the realization that even man's
biggest love could mver fill the heart

of Damaris. Throughout the entire nar-

rative strong scenes are numerous hut
particularly impressive is the final one

between Damaris and David. This is a

masterpiece which every lover of a
thoughtful book, no matter what his or

her religion, will enjoy to the full.

D. S. O. WINNER AS HERO
"Mortimer's Gold" is Stirring Tale of

Adventure in Canada

About a man who has so distinguished
himself on the field of battle as to he
awarded the D. S. 0. there is always a
certain fascination and, this being the

case, "Mortimer's Gold" (Hodder and
Stoughton, Toronto, $1.75) gets away to

a good start. The hero of the narra-

tive is young Richard, the last of the

Mortimers, a captain and a D. S. 0. man.
In selecting such a character for the.

principal role Harold Horn made a bold

stroke, nor was he slow to follow up his

advantages or make the use of oppor-
tunities that came his way. Chapter
One lets the reader into a precious fam-
ily secret and the succeeding section sees

young Captain Mortimer off on his lone-

ly search for health and treasure. It is

right here that the excitement begins
and the reader gets action—and plenty
of it—without more ado. Going through
some family papers that had come to

him as the last of his line Captain Mor-
timer, had learned that he was the own-
er of an island in Lake Huron, and an
ancient letter caused him to believe a
boat-load of gold was hidden thereon.
"Mortimer's Gold" tells of the adven-
tures which* met him by the way while
he sought his unexpected legacy. There
was gold, and a girl as beautiful as she
was good, and bold bandits, adventure
on sea and land, and happiness present-
ly for all except the robbers. This is a
story that will be enjoyed by both child

and adults. Particularly interesting is

it, too, by reason of the fact that it

thoroughly Canadian. People and places
known to the reader are brought in

continuously and there is a certain de-
light in picturing in peaceful Canada the
thrilling incidents that are here narrat-
ed. Harold Horn is not as well known
as many other Canadian writers but in

"Mortimer's Gold" he has produced a

story of adventure that will make an un-
mistakable appeal on its merits alone.

AN IDEAL GIFT BOOK

"Canadian Cities of Romance" a Master-
piece by Katherine Hale

"Canadian Cities of Romance" (Mc-
Clelland and Stewart, Toronto, $2) by
Katherine Hale makes its appearance at
an opportune time. With Canadian
Book Week just passed there is much
talk of and a good deal of thought about
Canadian hooks. Mrs. Garvin (for this

is her everyday name) has in "Canadian
Cities of Romance" turned out a hook
without which no collection of Canadian
books will be complete. It is not of-

ten either that such a handsome volume
is offered to the public and those who
have had anything to do with its produc-
tion are, indeed, to be congratulated.
With its clear, bold type, its luxurious
margins, its dignified illustrations by
Dorothy Stevens, the clever Toronto ar-

tist, and its gorgeous cover of purple
and blue, "Canadian Cities of Romance"
is a literary sketch hook eminently suit-

able for gift purposes. Fourteen cities

are the subject of the writer's investiga-

tion, and each sketch bears the mark of

intimacy and first-hand acquaintance
rather than the impressoons merely of

library consideration. There is a real

atmosphere of the city and the locality,

and there are even the names of noted
residents of to-day in some cases. The
visitor would have something in these
sketches that would greatly aid in un-
derstanding the city, and that means the
book supplies something that has been
lacking in this country. The historic

past is recalled, and nation builders, ex-

plorers, soldiers, all take part in the

"March Past." If the city has had a

romantic past, so much the better for

Mrs. Garvin and her purpose, and the
result is that much more interesting.

The cities embraced in the series are:

Quebec, Montreal, Kingston, Halifax,
St. John, Fredericton, Ottawa, Toronto,
Brantford, Winnipeg, Edmonton, Cal-

gary, Vancouver and Victoria.

STORIES OF THE SEA
"The Sha/ck Locker" and "Salt Seas and

Sailormen" are Top-Notchers

Than Frederick William Wallace it is

doubtful if there is on the whole Ameri-
can continent any one who can write
better stories of the sea. This popular
Canadian knows and loves the sea and
of it he writes as one inspired. "Blue
Water" and "The Viking Blood"—both
from the pen of this brilliant Canadian-
are masterpieces, but two little volumes,
which have just been published put en
Frederick William Wallace a new brand,—that of a master creator of short
stories. These are "Salt Seas and Sail-
ormen" and "The Shack Locker" (Hod-
der and Stoughton, Toronto, $1.75 eac
In the former there are seven stories
and in the latter, eight, and every one of
the collection broadcasts the fact that the
author has written with the sure stroke
of the man who is happy only when in

close contact with the sea and the men
who make their living in its bosom.
Both bocks are handsomely bound in a
rich blue with snow-white lettering and
sport ocean blue jackets of sea-faring
scenes. There is a breath of the salt

sea through all these stories, and they
also show considerable skill in construc-
tion. Above all, however, they are real
outdoors stories of men who are brought
vividly before the reader in their native
setting. Every page of "Salt Seas and
Sailormen" carries the punch of a man
who knows the sea and "The Shack
Locker" is alive from first to last with
the spirit of adventure and thrills with
the reckless daring of the stout-hearted
lads who man the deep-sea fishing-

fleets of Canada's Atlantic coast. This
is the only book of surely Canadian sea
stories written by a Canadian and it is

a question if there has ever been pub-
lished a better collection of tales of sea-
faring adventure. Every bookseller
will know just where he can place these
books for undoubtedly it would be a big
mistake to sell one without the other.

"SPELLBINDERS" BY BANNING
Author of "Half Loaves" writes of prob-

lems Facing Gay Married Set

Dialogue and dramatic action lend
much to the vividness and power of

"Spellbinders" (McClelland and Stewart,
Toronto, $2), a new novel by Margaret
Culkin Banning which draws a fair pic-

ture of the new problems facing the gay
young married set of the -present day.

"Spellbinders" is an intelligent study of
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the modern woman in politics. Helen

Flandron, beautiful, charming and in-

telligent, is happily married to a pros-

perous, rather commonplace man, whom

she loves. She lias two children, assur-

ed social position and good health. But

when she contemplates the spectacular

career of Margaret Duffield, a college

mate, who is unmarried but becoming

nationally known as a leader among- the

"new women," Helen is envious. She

feels that home life, society, her hus-

band and her children are not cough.

She, too, is capable of becoming a

"spellbinder" and of doing great things

for the "cause of women." She explains

that her children are well cared for—

by nurses. And Helen has no notion of

neglecting her husband, Gage Flandron,

when she is enticed into the political

arena by Margaret. But Gage does not

like it.
' He protests and acquires a

"grouch," which, with other complica-

tions, leads to much trouble. However,

Helen is finally cured, at least partially,

but she suffers in the lesson. Margaret,

is a real enough character. She drives

an estimable middle-aged gentleman to

suicide, because of her "doctrines of

free madness" and sets her world talk-

ing. Altogether, it is a thoughtful as

well as an interesting book.

IN THE KENTUCKY MOUNTAINS

Melville Davisson Post Turns His Abil-

ities Into a New Channel

Famed for his stories of mystery-

outstanding among them being "The

Sleuth of St. James' Square," "Uncle

Abner" and "The Mystery of the Blue

Villa"—Melville Davisson Post turns

his abilities into a somewhat new chan-

nel in "The Mountain Teacher" (Mc-

Clelland and Stewart, Toronto, $1.50).

This is a piece of fiction that is truly

extraordinary inasmuch as it tells a

story which parallels to an amazing de-

gree that of the Founder of Christian-

ity. Impressive and beautiful is Mr.

Post's picture of the young school teach-

er who goes to the Kentucky mountains

and finds there the human nature that is

the same now as it was nineteen hun-

dred years ago. By some the young

teacher is welcomed but by others he is

legarded with suspicion and hate. In

simple, direct style the author sketches

the teacher's activities from the time of

his arrival in the district to the day
when he is placed on trial on trumped-

up charges, thrown into jail and housed

with two men convicted of larceny.

With the prison door thrown open and
the way ckar for his escape, the teacher

eventually makes the supreme sacrifice

for his fellow prisoners, saving their

lives at the cost of his own. The book is

finished in an unusually attractive style

with its figured blue cover and gilt let-

tering and its elaborate colored end-

leaves depicting incidents in the life of

the youth who in his own humble way
essayed to follow in the footsteps of

The Master.

NO CHANGE IN "P. O'D"

"Over 'Ere and Back Home" Shows
Brilliant Canadian at His Best

The publication within the past few
weeks of "Over 'Ere and Back Home"
(McClelland and Stewart, Toronto, $2)

shows that as yet England has not im-

paired the sparkling wit of the irrepres-

sible "P. O'D." The author of "Per-
fectly Improper" has nobly survived the

logs of London Town and "Over 'Ere

and Back Home" is, like "Perfectly Im-
proper," a continuous chuckle. The
author's mirth-provoking impressions of

England are presented in the "Over
'Eie" section of this gloom-disp.elling

book, while the "Back Home" portion is

given over to scintillating sketches of

the fads, foibles and follies of the Can-
adian people to whom thu author is

bound with ties of deep affection. "Over
'Ere and Back Hi •ne" is a veritable joy
ride through Canada, to England and
ever it and "P. 0' D" makes an excel-

lent sight ; eeing-car-spieler. Together
with him the reader walks the stre.ts of
01' Lon'on aid sees the funny side of

everything, themselves and P. O'D in-

eludi.d. Together they brave the ter-

rors of a first visit to a London tailor;

go week-ending to the Englishman's
country home and exhibit their skill (?)
at riding, shooting, beagling and other
bally English sports. There is more fun
in this book than at a circus.

RUNNERS-UP NOT RANKED
Following the announcement in the

last issue of Bookseller and Stationer

that "The Sourdough Samaritan" came
second in the All-Canadian Prize Novel
Competition, announcement has been
made that all runners-up were in one
class. According to the judges, there

was no first, second or third position.

"The Sourdough Samaritan" was the

first manuscript contracted for after the

awarding of the $2,500 prize to Mr.
Grahame but it was not first among the

i unners-up.

A NEW DON QUIXOTE
Lord Dunsany Sketches a Romantic

Figure in "Don Rodriguez"

Lord Dunsany, with over a dozen lit-

erary and dramatic successes to his

credit, has added to his list of achieve-

ments "Don Rodriguez: Chronicles of

Shadow Valley" (Ryerson Press, Tor-

onto, $2.) His lordship lets his imagin-
ation have full play in this remarkable
novel and, as a result, "Don Rodriguez"
is a book that will be enjoyed by young
and old alike. Few, indeed, are they
who do not love romance and Lord Dun-
sany's latest is romance with a capital

"R". The story is laid in the later

years of the Golden Age in Spain and
no more fascinating gallant has been
presented in many a day than Rodriguez
Trinidad Fernandez Concepcion Hen-
rique Maria, Lord of Arguento and Duke
of Shadow Valley. Here, indeed, is a

warrior bold whose adventurous career

readers will closely follow. With a

mandolin and the flexible Castilian

blade given him by his father on his

death-bed Den Rodriguez goes off to

the wars "for in the wars," he believed,

"are all things to be won and to the

sword nothing is unobtainable." From
adventure to adventure Don Rodriguez

skips in much the same manner as a

mountain goat might skip from crag to

crag and in the magnificent Dunsany
style a stirring and fascinating plot is

unfolded. The hero of the narrative is a

collateral of Don Quixote, somewhat
more rational and ethereal, but clearly

relative, and a worthy one. He even

acquires a serio-comic servant when he

leaves the mysterious inn, a servant

who is as wise as Sancho Panza and even

more efficient, especially with his ever

present and ever useful frying pan.

And there is an innkeeper who is like a

spider, silently descending to the noc-

turnal murder of his guests. It is, of

course, partially an allegory; of the

gradual sapping of civilization by war
and predatory lusts, with the valiant

crusader tilting against the forces of

evil. The wicked innkeeper, from his

spider's den of an inn, built against the

majestic walls of the old castle, has

been quietly penetrating and under-

mining the old fabric—but the allegory

is not overworked. It may be read as

a fairy tale of adventure, an exquisite

pro. e-poem for the imaginative reader.

IN THE ALASKA OF TO-DAY

Barrett Willoughby's First Novel is

of Love and Adventure

Barrett Willoughby, one of the latest

additions to the ranks of American
authors, makes his debut with a splendid

novel of love and adventure, "Where
the Sun Swings North" (Putnam, New
York, $1.90). Mr. Willoughby's post

office address is Katalla, Alaska, and it

is of the Alaska of to-day—not of the

gold rush period—that he writes. The
story is a vivid and very interesting pic-

ture of life at a trading company's post

on the coast, and, late.', of the existence

of a marooned party on a little, unin-

habited island ninety miles off shore.

There is plenty of action and incident

and emotional appeal and interest is al-

ways kept at high pitch because the au-

thor, with excellent craftsmanship, keeps

the reader uncertain as to how the sue

cessive incidents and the story itself are

going to turn out. The characters are

interesting, old Bill Kayak, maker of

moonshine whisky, being the most inter-

esting character in the tale. Old Bill is

an ex-cowboy from Texas, a bit of a

philosopher, the possessor of a rich fund
of picturesque language and, although

his ways of gaining a livelihood are dark-

ly evil according to the standards of

civilization, his heart is straightforward

and upright. The story deals with the

machinations of the trading company's
agent to get into his power the wife of

a prospector who comes up the coast U<

his own little schooner, bringing his wife,

his little son and his wife's sister.
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"WONDERS OF CHEMISTRY"
A. Frederick Collins Writes Interesting-

ly for Young and Old
To make people acquainted with some

of the wonders of every-day chemistry
is the purpose of "Wonders of Chemis-
try" (Thomas Y. Crowell Co., New York,
$1.60) by A. Frederick Collins. The book
is addressed to young folk particularly

but from it the adult may take just as

much enjoyment, just as much know-
ledge, as the juvenile. It is a volume
which the bookseller can safely bring to

the attention of grown persons of a

thoughtful nature as well as to that of

youths of school age. Mr. Collins, who
is a practical experimenter as well as
skilled writer, does much to bring home
the wonders of everyday chemistry in

this book. He pre-supposes no advance
knowledge on the subject, but takes the
reader on a fascinating trip through his

laboratory, so to speak. He first dis-

cusses the wonders of air and water, and
that modern magic, liquid air. Then
he takes up some common acids and
salts, metals and alloys, gases, ex-
plosives, and other topics of live inter-

est. There is a talk on the magic of

coal tar, from which the most beautiful
colors and delicate flavors are obtained.

There is a talk on photography, and
others on artificial diamonds, radium,
and the electric blast furnace with its

heat running into the thousands of de-
grees. The book constantly invites one
to stop and read, and not a sii t>-le page
can be skipped with profit. Many cuts
and illustrations lend clarity and inter-
est to the text. Whether the young read-
er wants to read it merely as a story, or
wishes help with his own tests, the book
will be found of an unusual type of in-

terest.

Booksellers Were Guests of Authors;

Novel Entertainment Given Delegates

ONE-ACT I'LAYS OF 1921

A Companion Volume to "Fifty Con-
temporary One-Act Flays"

The title in itself says a good deal for

"Contemporary One-Act Plays of 1921

—American" (Stewart Kidd Co., Cin-

cinnati, $3.75) for undoubtedly this is a

volume which will be readily ipicked up
by all interested in literature and the

theatre. Frank Shay, as well as the pub-
lishers, is to be commended for the man-
ner in which he has selected and edited

the contents of this most interesting

collection. The volume, taking up G30
pages, represents a careful and intelli-

gent selection of the best One-act Plays
written by Americans and produced by
the Little Theatres in America duiing
the season of 1921. They are repre-

sentative of the best work of writers in

this field and show the high level to

which the art theatre has risen in

America. The editor has brought to his

task a love of the theatre and a knowl-
edge of what is best through long asso-

ciation with the leading producing
groups. The volume contains the reper-

toires of the leading Little Theatres, to-

gether with bibliographies of published
plays and books on the theatre issued

since January, 1920. Aside from its in-

1N lee-ounting instances when authors
ind booksellers fraternized, as relat-

ed in various works, Miss J. G. Sime,
president of the Montreal Branch of the
Canadian Authors' Association, the

members of which acted as hosts at the
Ritz-Carlton, to representatives of the
Canadian Booksellers' and Stationers'
Association, at the close of their conven-
tion in Montreal, recalled that Samuel
Johnson, accompanied by his sprite, Bos-
well, occasionally went to dine with his

publishers, the Gilly Brothers. After a
long lapse, said Miss Sime, the authors
were entertaining the booksellers. It

was appropriate, she added, that on such
an occasion the fare should be entirely

Canadian and particularly characteristic

of Quebec.

There was a large gathering of mem-
bers of the Montreal Branch and their

guests and friends in the grill room of

the Ritz where an interesting pro-
gramme was offered.

Miss Louise Murphy, so widely known
through her contributions regarding
bird life, gave a fascinating paper of
various characteristics of Canadian birds.

V. F. DeRepentigny, a most accom-
plished singer of old songs brought to

Canada by the pioneers and of more
modern compositions designed to relate

the adventures of the shantymen and the

lumberjack , sang a number of songs
in the picturesque costume of the old-

time lumberman.
Under the direction of Miss Lilly

Warner a group of children, boys and
girls, from Strathern School, gave an in-

terpretation of an old-fashioned dance
with a 'real fiddler—not a violinist—who
played "En Roulant ma Boule," with
great dash. The children entered into

the spirit of the occasion with real en-

thusiasm. As a preface a girl gave a

poem of the late Dr. Drummond most
effectively.

A series of films depicting adventures
of the Canadian authors, followed, J.

Murray Gibbon explaining the scenes.

This was followed by a film which sum-
marized effectively the career of David
Thompson, geographers, whose centen-

ary has recently been observed.

At the conclusion of the programme
A. T. Chapman; the new president of the

Canadian booksellers and stationers, ex-

pressed appreciation of the entertain-

ment, paying particular tribute to the

children and to Mr. DeRepentigny.

Inquisitive Woman Harbors Fear
That Rev. H. A. Codv Neglected Prayers

R
ELATING some of his amusing
experiences, the Rev. H. A. Cody,
author of "The King's Arrow,"

dividual importance, the volume, to-

gether with "Fifty Contemporary One-
Act Plays," will make up one of the

most important collections of short

plays published. The plays, which have

been selected solely on merit, wholly re-

gardless of individual fame, are:

—

Mirage, by George M. P. Baird;

Naooleon's Barber, by Arthur Caesar;

Goat Alley, by Ernest Howard Culbert-

son; Sweet and Twenty, by Floy!! Dell;

Tickless Time, by Susan Glaspell and
George Cram Cook; The Hero of Santa

Maria, by Kenneth Sawyer Goodman
and Ben Hecht; All Gummed Up, by
Harry Wagstaff Gribble; Thompson's
Luck, by Harry Greenwood Grover;

Fata Deorum, by Carl W. Guske; Pearl

of Dawn, by Holland Hudson; Finders-

Keepers, by George Kelly; Solomon'?

Song, by Harry Kemp; Matinata, by

Lawrence Langner; The Conflict, by
Clarice Vallette McCauley; Two Slat-

terns and a King, by Edna St. Vincent

Millay; Thursday Evening, by Christo-

pher Morley; The Dreamy Kid, by
Eugene O'Neill; Forbidden Fruit, by
George Jay Smith; Jezebel, by Dorothy
Stockbridge; Sir David Wears a Crown,
by Stuart Walker.

".Jess of the Rebel Trail," etc., says:

"A man or.ee asked me how much I

received for mentioning a certain brand
of tea in one of my books. hen I

told him that I got nothing, he said,

'People, anyway, are saying that you got

a nice sum.' In connection with this I

might mention that only once did I re-

ceive anything: viz. a box of cigars for

referring to a certain brand of tobacco

in 'The Touch of Abr.er.'

"By the way, that book got me into

hot water on more than one occasion,

which I now look upon with amusement.
At a meeting of a certain orphanage the
president was giving an address. He
told about the history of the institution,

especially the beginning. Then looking
straight at me he said, 'And we didn't

build on Hen Whittles' dump heap,
either.' Now, Hen Whittles was a

wretched character in the 'Touch of Ab-
ner' who tried to sell his dump

;

heap as

a site for an orphanage which was to be
built.

"Another woman one day met me on
the street and asked me how I found
time to write so much. When I told her
that it was often difficult but that I

tried to make use of spare moments and
get to work early in the morning, she
remarked, 'If that is so, then you must
neglect your prayers.' "
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Guelph Dealer Complains of Indifference Shown by Trade
With Regard to Troubles Encountered In Retail Business

TO THE Editor of Bookseller and
Stationer, C. L. Nelles, Guelph,
Ont., writes as follows:

"As one of the members of the Asso-
ciation at the meeting in Montreal, from
Ontario, I must apologize to the mem-
bers in the above city for the poor at-

tendance from, this part of the country;

it seems very hard to say it but it looks

as if the retailers in books and station-

ery would like a great deal done for

them to right some of the wrongs that

they complain about but wish the work
to be done by others, as they have not
time to bother about it. As far as I

am concerned, unless some of them
guarantee to attend meetings, I will

drop out of it altogether, an action I

would regret very much having to do,

as united work on the part of at least

twenty leading booksellers would soon
procure some changes in the many
things that are making this line of busi-

ness a very difficult one to make a

living out of. What do the jobbers and
wholesalers care about our troubles

when meetings are so sparsely attend-

ed—nothing; and I do not blame them.
"I also wish to thank the Montreal

members for the splendid efforts they
made to make the meeting there a suc-

cess. I enjoyed the two days I attend-

ed very much and regret being called

away Wednesday evening when they
had provided such a good programme
for Thursday. Had we had another six

men from Ontario at the meeting, a

great deal of strength could have been
added to the work accomplished.

"In regard to school books, I regret to

say that the Minister of Education
seems to have changed his mind in re-

gard to helping out the retail trade and
I suggest that all books that do not

carry at least 2.r> per cent, discount be

sold at a price that will keep the loss

at least to the above figure. The pub-
lishers have been allowed to raise the

retail price on new books with the old

discount of 20 per cent, to the trade,

which means 10 per cent, when landed
at our door. This will not do and I ad-
vocate an allowance on all books as

quoted above.

"It would be well to have a schedule
of prices made uniform and I ask the

trade to write the editor of this paper
with their views and ideas on the sub-

ject. Also, do the trade realize that a
new book of fiction published at $2 '

costs $1.45 to place on your tables?
This is a profit of 27% per cent, on per-
ishable goods. When your overhead
expense is 25 per cent, or over, what
profit do you have on hymn books,
school books, fiction and many items
that you are held down to a set price?
You make very little and yet very few
of the leading men have time to attend
a meeting and see if some of these
wrongs can not be righted.

"I also wish to say that the Depart-
ment of Education are deserving of

censure (which they are getting from
the teachers) for the uncalled for de-

lay in publishing school books. All the
publishers can produce, their other books
on time but an important line like this

is neglected until they have nothing else

on the presses. This letter is too long
but I do not like the way things are go-
ing."

F. F. APPLETON
Manager of the Musson Book Co. and
Hodder and Stoughton (Canada) who is

being congratulated these days on hav-
ing joined the ranks of the Benedicts.

Although Miss Mabel Burkholder still

resides quietly in the Mount Hamilton
homestead where she was born and which
her U. E. Loyalist forefathers took up
in 1794, she knows Canada pretty well

from end to end. She has been almost
< verywhere in the Dominion where the

railways run, and many places where
they don't, for she says herself, "I don't

mind roughing it at all." Much of the

material in her book, "Before the White
Man Came," (McClelland and Stewart,

Toronto), was thus gathered at first

hand. Quaint Indian legends and stories

were told to her in the vicinity of the

rocks, the islands, the lakes, or other

places with which they are concerned.

These legends belong to the tribal folk-

lore of many different tribes from the

Atlantic to the Pacific.

Handling of Special Orders Explained bv Montreal Manager;
Card System Found Successful in the C. Foster Brown Store

HOW TO overcome the difficulty of

handling special orders satisfac-

torily was explained by Mn Bur-

ton, manager of the C. Foster Brow/i

store, Montreal, at the booksellers' con-

vention in that city.

"Realizing what an important factor

this system is, I gave it a lot of

thought," said Mr. Burton. "It is ne-

cessary that there should be some wa«
to refer quickly to a customer's order

and we use a card system for each book

ordered. Each card beai-s the name and

address of the customer and the title of

the book, author's name, etc. These

cards are kept together in the back of

a filing box for when an order is taken

the card is put here. There is no

hustling around the store looking for an

Order Book. With our card method it

is impossible for the clerk to make a

mistake. These cards are ruled and
printed and give a complete record of

the transaction.

"I go through these cards, personally

every night and arrange them a'ph i-

betically under the customer's name. A
girl then makes out a list for each pub-

lisher, copies of the orders being filed

under the name of the publisher. Then
when the invoice comes in the clerk

takes out the order form, on which the

customer's initial has been placed and
it is then a simple matter to find every

-

th'ng that is needed."

Mr. Burton keeps a double fi'e one
for filled and one for unfil'ed orders

When the o rder is taken, the card is

fi^ed in alphabetical order under the

customer's name in the "Unfil'ed" row

and when the book comes the card is

transferred to the "Filled."

"The initial on the order slip," declared

Mr. Burton, "saves hours of work. Sup-
posing 'Caravans by Night' has been
ordered. It would take a long time to

go through the orders to find this, but
the customer's initial enables us to find

in a moment just who ordered this

book. Just as soon as the book comes
we notify the customer. He is pleased

with this service and we are g ]ad to get

the book out of the store."

Mr. Burton always gives the custom-
er an approximate price if there is any
uncertainty on this matter so that when
the book comes there is no disagree-

ment.

It is amaz'ng, he says, how few books
are ordered and not called for.
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Publishers' Lists

Of Juvenile Books

A
Adventures in Mother Gooseland, Edward

Gower—(McC. & S.) $2.50.
Adventures of Diggeldy Dan; The, Ed-

ward P. Norwood— (McC. & S.) $1.75.
Airplane Spider; The, Gilbert Murray

—

(McC. & S.) $1.10.
Alice in Wonderland— (H. & S.).

Artistic Painting Books, Randolph Calde-
cott (McC. & S.).

Aunt Louisa's Royal Toy Books— (McC.
& S.) 40c.

Aunt Louisa's Sunbeam Toy Books —
(McC. & S.) 15c.
Adventurers All—K. M. Eady (Nelson) ...$
Adventures of Diggeldy Dan, The—Eduard P.
Norwood; (McC. and S.) $1.75

Adventures of Pat and Matty— (Nelson)
Andy Blake in Advertising Edward Edson

Lee; (Goodchild) $2.00
Animal Life in Field and Garden—Jean-Henri

Fabre; (Goodchild) $3.00
Arabian Nights, The— Padriac Colum ; (Mac-

millan) $2.50
At Hillsdale High- Earl Reed Silvers; (Good-

child) $2.00
At Sea With Joseph Conrad—Captain J. G.

Sutherland; (Allen) $4.00

B

Bears of Blue River, Chas. Major— (Mac-
Millan) $1.00.
Beatrix Potter Peter Rabbit Books; The,

(McC. & S.) 60c.
Bedtime Story Books, Thornton W. Bur-

gess— (McC. & S.) 65c.
Bible for School and Home; The, F. Pat-

terson-Smyth (H. & S.).
Bo Peep—(McC. & S.) $1.75.
Book of Fairy Tales; The, H. M. Brock

(McC. & S.) $3.00.
Boys' Book of Canada; The, Deanis Crane—(H. & S.)

Boys Book of the Open Air; The, Eric
Wood— (McC. & S.) $2.50.
Boys' Library of Adventure— (McC. &

S.) $1.50.
Boys' Life of Booker T. Washington;

The, W. C. Jackson— (MacMillan) $1.00.
Brock's Fairy Tale Series—(McC. & S.)

50c.

B.S.R. No. 139, Through the Well Door,
Elsie C. Dill— (MacMillan) 16c.
Bunnykin Books; The, (McC. & S.) $1.00.
Burgess Animal Book; The, Thornton W.

Burgess (McC. & S.) $3.00.
Burgess Bird Book; The, Thornton W.

Burgess (McC. & S.) $3.00.
Bedtime Series— (Nelson) $.30
Bee, Paul and Babs— (Nelson).
Before the White Man Came— (Illustrated)
Mabel Burkholder

; (McC. & S.) $2.00
(Indian Legends of Canada.)

Blackbeard. Buccaneer — Ralph D. Paine;
(Copp Clark) $2.50

Blue Magic—Edith Ballinger; (Goodchild) $1.75
Blue Pearl, The—Samuel Scoville; (Good-

child) $2.00
Bluebeard—Clifton Johnston; (Goodchild) $.75
Boarded-up House, The—Lorinda M. Bryant

;

(Goodchild) $2.00
Book of the Microscope, A—Frederick Col-

lins ; (Goodchild) $1.75
Book of Noble Dogs, The — Estelle Ross

;

(Goodchild) $2.25
Book of Prayers For Boys. A Colin Camp-

bell Clements; (Goodchild) $1.50
Book of Radio. Telephone and Telegraph,
The— A. F. Collins; (Goodchild) $1.50

Book of Wireless. Telephone and Telegraph,
The—A. Frederick Collins: (Goodchild) $1.75

Boy Jesus and His Companions, The—Rufus
M. Jones; (Maemillan) $1.60

Boy Scouts in the Wilderness—Samuel Sco-
ville; (Goodchild) $2.00

Boy Explorers Across Borneo, The—Warren
H. Miller; (H. & S) $1.75

Boy's Book of the Wnaler, The— A. Hyatt
Lerrigo; (McC. * S.I $1.75

Bov Scouts, on So-* ; al Service—Charles Henry
Verrill ; (McC. & SI $1.65

Bov Scouts' Yea' Bonk. The Edited by F.
K. Mathiews; (Goodchild) $2.00

For All Sizes and
Ages of Juveniles

Buried Cities—Jennie Hall; (Maemillan) £2.50
By Star and Compass — W. S. Wallace

:

(Gundy) $ .25

c
Canadian Boys Annual; The— (McC. &

S.) $2.00.

Canadian Girl's Annual; The, (McC. &
S.) $2.00.

Cassell's Boys and Girls Rewards—(McC.
& S.) 50c.

Cassell's Children's Annual— (McC. &
S.) $2.50.

Childhood's Treasury of Hans Ander-
sen Stories; A,—(H. & S.).

Children's Bluebird; The, Madame Mau-
rice Maeterlinck— (McC. & S.) $2.00.

Children's Garland of Verse; The, Grace
Rhys--(Dent) $2.50.

Children of Ancient Rome, I Lamprey

—

(McC. & S.) $1.50.
Chums Yearly Volume— (McC. & S.) $3.
Collection of Pictures and Songs, 1st and

2nd series, (McC. & S.) $3.50.
Cradle Ship; The, Edith Howes—(McC.

& S.) $1.25.
Captain Chub Ralph Henry Barbour; (Good-

child) $2.00
Captain Kitty Colonial— Lucy Foster Madi-

son; (Copp Clark) $2.50
Caroline at College Lela Horn Richards

;

(McC. & S.) $1.75
Castaways of Hope Island, The—H. A. Hink-
son ; (Nelson) $

Charlie and His Kitten Topsy Helen Hill
and Violet Maxwell; I Maemillan I $1.00

Children of Ancient Rome —- L. Lamprey

;

(McC. & S.) $1.50
Children's Bible, The— I Copp Clark) $3.75
Children's Book. The Frances Hodgson Bur-

nett; ( Ryerson ) $
Children's Book of Celebrated Pictures, The— Lorinda M. Bryant; (Goodchild) $3.00
Children's Book of Christmas, The J. C.

Dier; (Maemillan) $1.50
Children's Old Testament, The—E. B. Trist

;

(Maemillan) $3.50
Children Who Followed the Piper, The
Padriac Colum: (Maemillan) $2.00

Chimney Corner Bubble Book, The— (H. &
S.) $1.35

Christmas Light Ethel Calvert Phillips

;

(Allen) $1.50
Chummy Book, The— (Nelson) $1.75
Collin's Children's Annual— (Goodchild) $1.21
Complete Radio Book. The—R. F. Yates and

L. G. Pncent : (Goodchild) $2.00
Connie Morgan in the Fur Country— (Goodchild)
Connie Morgan in Alaska— ( Goodchild)
Conn : e Morgan with the Mounted— (Goodchild)
Connie Morgan in the Lumber Camps ( Good-

child). J. B. Hendryx ; Each $2.00
Cornier In William, A Fannie Kilbourne

;

(L. G.) $1.75
Coxswain of the Eight Ralph Henry Bar-
bour ; (Goodchild) $2.00

Crimson Patch. The—Augusta Hudell Sea-
man; (Goodchild) $2.00

Crimson Sweater Ralph Henry Barbour;
(Goodchild) $2.00

Crofton Chums Ralph Henry Barbour

;

(Goodchild) $2 00
D

Daddy's Lad—E. L. Haverfield; (Nelson) $

—

Dan Quin of the Navy — Captain Beach :

(Maemillan) $2.50

Dan's Tomorrow

—

William Heyliger : (Good-
child) »2.00

Daniel Bonn? and the Wilderness Road—H.
Addi^eton Bruce: (Maemillan) $1.75

David Ive?- Arthur Stanwood Pier; (Allen) $2.00
Debating for Boys—William Horton Foster

:

(Maemillan) $1.50

Debby's Year—Marguerite Curtis; (L. G.) $1.75

Deep Sea Hunters, The—A. Verrill: (Good-
child) $2.00

Diamond Rock—J. Macdonald Oxley ; (Nel-
son ) $

Dog Heroes of Many Lands—Sarah Noble
Ives: (Goodchild) $2.00

Dragon's Secret. The—Augusta Huiell Sea-
man: (Goodchild) $2.00

Drake and the A-*v»n*urer*s Cup — Isabel

Hornihrook; (McC & S) $175
Dusty Star Olaf Baker; (L. G.) $2.00

Dutch Courage and Other Stories— Jack Lon-
don ; (Maemillan) $1.76

E
Every Boy His Own Mechanic, Bernard

E. Jones—(McC. & S.) $2.50.
Empire Library, (New Titles) Won by a
Try—Gunby Hadath ; (McC. & S.) ... $1.50

Expelled From School—E. Oxenham ; (Ryer-
son) $1.50

F
Fairy Land of Music; The, Ernest Aus-

tin— (H. & S.).

Fairy Rings, Edith Howes—(McC. & S.)
$1.25.

Flaming June, Mrs. G. de Home Vaizev—
(McC. & S.) $1.50.
Fuzzy Wuzz Series; The, McC. & S.) 15c.

Fairy Book, The— Miss Mulock; (H. & S.) $2 00
Fairy Ring, The—Miss Mulock; (Gundy) $160
Fairy Tales Every ChUd Should Know—Ham-

ilton Wright Mabie; (Gundy) $1.75
Fairy Tales From Far and Near—Katherine

Pyle; (McC. & S.) $2 00
Favorite French Fairy Tales—Barbara Doug-

las; (Goodchild) $2.00
The Fellow Who Won—Andrew Home; (Nel-
son)

Field, Forest and Farm—Jean Henri Fabre

;

(Goodchild)
$3 _

0'

Flower of Fortune, The—E. B. & A. A.
Knipe

; (Goodchild) $1.00
Fortune of the Indies, The—Edith Ball-

inger
; (Goodchild) $1.00

Frank's First Term Harold Avery ; (Nel-

From Tenderfoot to Scout A. C. Ruddy;
(Goodchild) $100

Fur Sign—Hal. G. Evarts; (McC.' &S. ')'.'.'.'.
$1.6a

Further Adventures of Mollie. Waddy and
Tony- Paul Waitt ; (Goodchild) $1.00

G
Girls Favorite Library; The, (McC. & S.)

$1.50.

Girl Without Ambition; The, Isabel
Stuart Robson (McC. & S.) $1.50.

Golden Apple Tree; The, Virna Sheard—
(McC. & S.) $2.50.
Games for the Playground, Home, School,
and Gymnasium- Jessie H. Banfield; (Mae-
millan) —__

Gift From the Sea, A— (Nelson) ... ......
Girl From The Bush, The—E. L. Haverfield 1

;

(Ryerson) $1.50
Girl Next Door, The—Lorinda M. Bryant;

(Goodchild) $2.00
Girls of St. Alaves, The—E. L. Haverfield

;

(Ryerson) $1.50
Gladys or Gwenyth—E. Everett Green ; (Nel-

son)
Golden Fairy Tales— (Nelson)
"Grimm's Fairy Tales"— (Copp Clark) $3.50
Grimm's Fairy Stories—John Gruelle ; (Ryer-

son )

Golden Books for Children; The, Lavish-
ly Illustrated (H. & S.)

Golden Goose Book; The, (McC. & S.)
$2.50.

Green Forest Series, (McC. & S.) $1.50.
Green Meadow Series, Thornton W. Bur-

gess—(McC. & S.) $1.50.

H
Happy Acres, E. H. L. Turpin— (Mac-

Millan) $1.00.
House in the Wood; The— (McC. & S.))

$2.00.
Happy Adventure, The—Edith Ballinger r

(Goodchild) $2.00
Harry's Island—Ralph Henry Barbout

;

(Goodchild) $2.00
Helga and the White Peacock— By Cornelia

Meigs; (Maemillan) $1.00
Hill of Adventure, The—Adair Aldon; (Good-

child) $2.00.

Hon Pickers. The—Flavia Camp Canfield;
(Goodchild) *1.75,

Hunting of the Snark, The—Lewis Carroll

;

(Ma'cmillan) $1.00

I

Inca Emerald, The— Samuel Scoville; (Good-
child) ?"it

Inca Land—Hiram Bingham; (Allen) '"
1

Including Mother—Margaret Ash-mun; (Mae-
millan) %1'S
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Indoor Games and Amusements—Ruth Blak-
ely: (Ryereon) $1.25

Islands of Magic, The -Elsie Spicer Eells :

(Goodchild) $2.00
Is There A Santa Claus? Jacob Riis ; I Mac-
millan)

Ivanhoe— (H. & S.).

Jane Jones Katharine Haviiand Taylor;
(Goodchild) $1.75

Jimmy Quigg, Office Boy, Harold Lath-
am (MacMillan) $1.00.

Justice of the King; The, H. Drummond
— (MacMillan) $1.00. .

JANICE DAif SERIES
H. B. Long. 15 cents each.

Janice Day, the Young Homemaker; (Goodchild).
Janice Day at Poketown ; (Goodchild).
Testing of Janice Day, The; (Goodchild).
Janice Day Won, How— (Goodchild).
Mission of Janice Day, The; (Goodchild).
Jataka Tales Ellen C. Babbitt: (Good-

child) $1.50
Jolly Book, The— (Nelson) £1.75
Jungle Spies, The Tom Bevan ; (Ryerson) $1.50
Just So Stories Rudyard Kipling: (Gundy) . .$2.50

K
The.

F. H. Bur-

H. Burnett

S.) $2.50.
The, Kate

Kingdom of the Winding Road;
Cornelia Meig's— (MacMillan) $1.00.
"Kabumpo in Ci"- (Copp Clark) $2.00
Kingsford Quarter—Ralph Henry Barbour. .$2.00
Kritters of the Kitchen K'ngdom— Aunt Jo
and Uncle George; (McC. & S.) $1.50

Lass of Richmond Hill; The, Augusta H
Seaman- (McC. & S.) $1.50.

Little Folk's Half Yearly Volume (McC
& S.) $2.50.

Little Lord Fauntleroy, Mrs.
nett— (McC. & S.) $2.00.

Little Princess; A.— Mrs. F.

MMcC. & S.) $2.00.
Land of Play (Ryerson).
Life of William Shakespeare John Quincy
Adams; (Allen)

Little Black Bear; Little Brown Rooster:
Little Yellow Duck; Little Tan Terrier;

Little Foxes— E. A. Henry. D.D. : (Allen) $1.50
The Little Heiress—Margaret B. Clarke;

(Nelson )

Little Rajah, The E. Hobart Hampden

;

(Nelson)
Lucile, Bringer of Joy E. M. Duffield

;

(Goodchild) $0.75

Lucile, on the Heights E. M. Dilffield ; (Good-
child) $0.75

Lucile, The Torch Bearer E. M. Duffield;

(Goodchild) $0.75

Lucile. Triumphant E. M. Duffield: (Good-
child) S0.75

M
Marigold Garden (McC. &
Marigold Painting Book;

Greenaway (McC. & S.).

May Bryan's Books (McC. & S.) each
$1.00: Little Black Bear, Little Brown
Rooster, Little Yellow Duck, Little Tan
Terrier, Twinkletoe Series.

Mehitable, Katharine Adams— (MacMil-
lan) $1.00.

Misadventures of Tootles; The, Marjorie
F. Seymour—(McC. & S.) 50c.

Most Wonderful Story in the World; The,
Amy Le Febvre— (H. & S.).

Book of Beautiful Legends, Christine
Chaundler and Eric Wood— (McC. & S.)

$2.50.

My Book of Best Fairy Tales, C. S. Bayne— (McC. & S.) $2.50.

My Book of Best Stories from History,
Hazel Phillips Hanshew—(McC. & S.) $2.50.

My Book of Stories from the Poets,
Christine Chaundler—(McC. & S.) $2.50.
Mackay of Uganda- Mary Yule; I H. & S.).$1.75
Madamsccurt—H. May Poynter; (Nelson)..
Madcap Judy- Katharine Oldmeadow ; (Ryer-

son) $1.50
Magic Slipper, The -Mabel Fuller Blodgett;

(Goodchild) $1.00
Mary in California -Constance Johnson:

(Macmillan) $1.75
Master Skylark—John Bennett; (Goodchild) $2.00
Meli.ssa-Across-the-Fence—Lorinda M. Bryant:

(Goodchild) $2.00
Memoirs of a London Doll, The (Macmil-

lan) $1.50
Migh'v Mikko Parker Fillmore: (Good-

child) S3.O0
Misadventures of Tootles and Timothv, The

Marjorio F. Seymour: (McC. & S.)....$0.50
Modern''Bov"» Library, The—Edited by Eric
Wood: (M«C. & S.) $2.00

Display Brought
Great Attention

To Indian Tales

Books can be arranged attrac-

tively and in such a way as to

attract trade. This is especially

true when one desires to push a

particular book. In such a case

it is possible for the dealer to ar-

range his display very much in

keeping with the story and thus
create an atmosphere that will

quickly catch the attention of those

who pass his store.

This has been very forcibly dem-
onstrated by Display Manager E.

D. Horsfield, of the J. K. Gill Co.,

Portland. It was his aim to dis-

play "American Indian Fairy
Tales," and Mr. Horsfield made
good use of the fact that Indians

and their surroundings prove a

lure for children and grownups in

his display.

Blue velvet was used as a back-

ground and this was flanked on
either side by colorful Indian

blankets. Situated on a small "hill"

was an Indian camp, the teepee,

Indians and equipment being

shown. The camp overlooked a

"lake," which was made of water-

ed silk beneath a glass desk cover.

The water effect was greatly en-

hanced by pebbles placed around
the edges. Alongside the "lake"

was a canoe.

Some'h!ng to Make—Hobbies.
The Outdoor Boy -- The Boy's Workshop.
More About the Noahs and Tim Tossett—J.

F. Horrabin : (McC. & S.) $0.50
More Jataka Tales—Ellen C. Babbitt

;

(Goodchild) $1.50
Most Wonderful Story in the World. The
Amy le Feuvre; ( H. & S.) $1.75

Mother Goose- Illustrated : (McC. & S.) ...$2.50
Mother Maud- Mrs. Arthur; (Nelson)
The Mystery at Number Six—Augista Huiell
Seaman; (Goodchild) $2.00

Mvths Every Child Shou'd Know-Hamilton
Wright Mabie; (Gundy) •. SI. 75

N
Noahs on Holiday with Japhet; The, J.

F. Horrabin— (McC. & S.) 60c.
Nonsense Songs, Leslie Brooks—(McC.

& S.) $3.00.
Nursery Rhymes— (McC. & S.) $1.50.

Ned Beale, Freshman -E. R. Silvers: (Good-
child) S2.0O

o

Old Fairy Tales, No. 2— (McC. & S.)

Old Fairy Tales, No. 2— (McC. & S.)

$1.50.

Old Fairy Tales, No. 3— (McC. & S.) $1.50.
Old Friends in New Frocks, May Byron

—

(H. & S.).

Old Mother West Wind Series, Thornton
W. Burgess—(McC. & S.) $1.25.
Our Favorite Nursery Series — (McC. &

S.) 35c.
Our Little Ones Series— (McC. & S.) 50c.
Our Wonderful Navy—(McC. & S.) $2.00.

Og Son of Fire—Irving Crump; (McC. &
S.) $2.00

Og. Son of Fire— By Irving Crump: (L.G.) S2.l)0
Openway -Arch'e P. McKishnie: (H. & S.) SI.25
Our Darling's Annual—John F. Shaw ; (Good-

child) $1.?5
Our Humble Helpers—Jean Henri Fabre

;

(Goodchild) $3 <>0

Our Story Book— (Ryerson)
Outdoors and Us, The—Mary Carolyn Da vies-(Copp Clark) ',., -

Outdoor Stories— Retold from St." N^o'las
'•"

(Goodchild)
'^l r

Over the Hill and Far Away—Arthur Mee';
'

Prob. (H. & S.) ~? 00
V^r Tw» Seas - Ralph Henry Barbour;'
(Goodchild) S2 00

P
Patty Books; The Famous—(McC. & S.)

•pi. 00.

Pepper Books; The, Margaret Sidnev—
(McC. & S.) $1.75.

y

Peter Books; The, Lillian Cheeseman —
(McC. & S.) $2.00.
Pied Piper of Hamelin; The,—(McC. &

S.) $2.50.
Party Painting Book and My Easy Painting

Book, The (Nelson) $0 35
Patience Joan Outsider; (Canadian Story)—

Elsie Jeanette Oxenham
; (McC. & S.) SI 50Famous Patty Books, The— Popular Price

Edition: (McC. & S.) $i no
1 Patty Fairfield. 2— Patty At Home
•i Patty in the City. 4— Patty's Sum-
mer Days. 5— Patty in Paris. 6—Patty's
Friends. 7—Patty's Pleasure Trip. 8—
Patty's Success. 9—Patty's Motor Car
10— Patty's Butterfly Days.

Peter's Adventure; (Nelson).
Phantom Gold Kenneth Payson Kempton

;

'. Goodchild) $2 00
Phillpa at the Chateau—Margaret Spaldl

ing Gerry; (H. & S.) $175
Pied Piper, The Clifton Johnston; (Good-

Child) $0"5
Pilgrim's Progress—Matthew : (Macmiilan) $3 50
Pirates of Pebble Pond, The—Nancy M
Hayes; (McC. & S.)

' to JO
Play Up Queens Herbert Hayens ; (Ryer-
son) $150

'Pon a-Time Tales Richard A. Clarke: (McC.
& S.) $13",

Posy Ring, The- (Gundy) .]" j] ;)0
The Precious Gift—Theodora Wilson; (Ryer-

son)
$2 00

Priscilla E. Everett-Green: (Nelson)]!
"

Puppv Dog's Tales Frances Kent: (Mac-
millan) $1.50

Pu-s Jr.. and Rob'nson. Crusoe Dnvie Corev •

(H. & S.) $0 75
Pu-s, Jr.. and The Man in the Moon—David
Corey: (H. & S.) $0.75

Q
Quiver; The—(McC. & S.) $3.50.

R
Robin's Christmas; The, C. E. Bowan—

(McC. & S.) 75c.
Radio for Amateurs— A. Hyatt Verrill

;

(Goodchild) '_ $2 00
Radio Detectives, The—A. Hyatt Verrill;

(Goodchild) $2 00
Radio Detectives in the Jungle, The—

A

Hyatt Verrr'H; (Goodchild) $2 00
Radio Detectives Southward ISmin I. The—A.
Hyatt Verrill; (Goodchild) $2 00

Radio Detect'ves Under the Sea, The—

A

Hyatt Verril; (GoodchUd) $2.00
Radio—How ti Make and Operate—Oliver
Goldsmith: (GoodehiM) $0.25

Radio Te'ephonv tor Everyone— L. M. Cocka-
day ; (Goodchild) $150

Rainbow Gold—Sara Teasdale: (Macmillan) $2 50
Renfrew of the Royal Mounted L. Y. Ersk-

ine ; (Goodchild) $2 00
Rescued; (Nelson).
Rich Little Poor Boy, The—Eleanor Gat"s

:

(Goodchild) $2 00
RigM End Emerson Raloh Henrv Barbo 1-

(McC. & S.) $1.75
Roads of Adventure—Ralph D. Paine; (Al-

,Pn \ $5.00
Ronalds Burglar— (Nelson).
R©ot»haga Stories— Carl Sandburg : (Good-

child) $3.(n)

Sandman's Goodnight Stories— (H. & S.)
Sandy; S. R. Crockett- (MacMillan) $1.00.
School on the Moor; The, Ethel Talbot

—(McC. & S.) $1.50.
Septima. Schoolgirl; Dorothea Moore—

(McC. & S.) $1.50.
Singing Fish; The, Edith Howes— (McC.

& S.) $1.25.

Something to Make; Hobbies— (McC. &
S.).

Story of Grenfell of the Labrador, The,
Dilton Wallace (McC. & S.)
Sandman's Might-be-so S'ories—Abbie Phil-

lips Walker: (H. & S.) $0.75
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CANADIAN
TREASURY
RECITER

YOUNG
FOLKS
DIALOGUES

Anne Elizabeth Wilson, a Toronto young
lady, is responsible for the compilation
->j these handy books for Canadians which
have just been published by the Mussou.

Book Co., Toronto.

Sandy Flash Clifton Lisle; I Goodchild) . . $1.75
Scott Burton and the Timber Thieves By

E. G. Cheyney; (Goodchild) $2.00
Scott's Quentin Durward—H. P. Williams;

(Goodchild) $1.00
Scotfs The Talisman H. P. Williams; (Good-

child) $1.00
Scout's Book of Heroes, .The—Sir Robert
Baden Powell; (Ryerson) $1.76

Scouting; with Mad Anthony—Everett T.
Tomlinson ; (Goodchild) $2.00

S?cret of Everyday Things. The—Jean Henri
I abre; (Goodch'ld) $3.00

Shakespeare and the Heart of a Child— Ger-
irude M. Slaughter; (Macmillan) $2..">0

Ships and Soldiers— ( Nelson ) $0.15
Holidays— (Nelson) $0.15

Silver Shoal Light Edith Ballinger; (Good-
child) $2.00

Sky Movies, The— Gaylord Johnson
;
(Macmil-

lan) $1.50
Sleeping Beauty, The—Clifton Johnston ;

(Goodchild) $0.75
Slipper Point. The— Augusta Huiell Sea-
man ; (Goodchild) $2.00

Solario. the Ta'lor William Bowen ; (Mac-
millan) $2.00

Sengs from Alice in Wonderland— E. B. Wal-
tr; I Macmillan) $5.00

Snot«ed Deer— R. Gregor ; (Goodchild) $2.00
St. George and the Dragon Clifton Johns-

ton; (Goodchild) $0.75
Steven' on Bubble Book, The ( H. & S) 11.86
Story of Abraham, The— Bell : (Goodchild) $0.75
Story-Book of Science. The Jean Henri

Fabre : (Goodchild) $3.00
Storv of Dav : d, the Idol of the People Bell

(Goodchild) J0.76
Storv of Jesus for Little People, The— Pell

(Goodchild) $0.75
Story of Joseph, the Dreamer, The Pell

(Goodchild) $0 75

Story of New Fng'pnd Whalers, The—John
R. Shears; I Macmillan) $1.50

Story of Paul. The— Pell; (Goodchild) $0.75
Swiss Twins, The—Lucy Fitch Perkins; (Al-

len) $1.75

Take it From Dad; Geo. G. Livermore

—

(Maclvlillan) $1.00.

Tales for Children From Many Lands;
(16 Titles)— (Dent) each 75c.
Ted and the Telephone; Sara Ware Bas-

sette-(McC. & S.) $1.65.
Their Friendly Enemy; Gardner Hunting

— (MacMillan) $1.00.
Tiny Tots— (McC. & S.) $1.25.
Twinkletoes Series; The,— (McC. & S.)

50c.
Talking Beasts, The -Kate Douglas Wiggins ;

(Gundy) $1.50
Tay-Tay's Tales— Elizabeth Willis DeHi'ff:

(Goodchild) $2.25
Team-Mates -Ralph Henry Barbour; (Good-

child) $2.00
Teddy Bear— ( Nelson I 15c. Stories About
Jesus— (Nelson) 15e.

"Teenie Weenie Under a Rose Bush"— (Copp
Clark) $2.00

Three Sides of ParaJis? Green -Lorinda M.
Bryant; (Goodchild) $2.00

Three Sioux Scouts. The- Elmer Russell
Gregor; I Goodchild I $2.00

Tides of Deal. The Griswold ; I Macmillan) $1.75
Tom, Dick and Harriet Ralph Henrv Har-

bour; (Goodchild) $2.00
Tom Thumb Clifton Johnston: IGoodchild) 75c.

Tot and Tim Annual: (Goodchild) $1.25
Trail of (he Spanish Horse, The Janus Wil-

lard Schultz: (Allen) $1.75
Trailmaker's Boy's Annual. The IH. & S.I $2 50
Treasure Mounta'n Augusta Huiell Seaman ;

(Goodchild) $2.00
Turned-About Girls—Buelah Marie Dix ; [Mac-

millan) $1.75
Twenty-four Unusual Stories— (Goodchild) . $2.50
Twins and Sally. The E. I.. Haverfield :

( Nelson)

BLACKBOARDS
&> BUCCAN

UAI l>M

Chas. Major

—

U

Uncle Tom Andy Bill;

I MacMillan) $1.00.

Under The Window; McC. & S.) $2.50.
US And the Bottle-Man Edith Ballinger:

(Goodchild) $1.75

Valley of Dreams; The, E. E. Cooper—
(McC. & S.) $1.50.
Velvet Paws and Shiney Eyes Carol Cassidy

Cole: (H. & S.) $0.75

W
Walter Crane's Children's Books— (McC.

& S.)

What to Draw and How to Draw it; E.

G. Lutz (H. & S.)

Won by a Trv; Gundy Hadath— (McC.
& S.) $1.50.

"Blackbeard Buccaneer" (Copp-Clark,
Toronto) is a new book for boys which
has just been published. It is a thrilling

tale of the days of the Colonies.

Wonder Book of Science; The, Jean
Henri Fabre— (H. & S.).

Wonder Children; The, Chas. J. Bellamy
--(MacMillan) $1.00.
Wandering Years, The—Katherine Tynan;

(Allen) $3.50
Water Babies, The— Charles Kingsley : New

Edition ; ( Macmillan )

Way of Poetry John Drinkwater: (Allen) $2.00
What Shall We Do Now?—Dorothy Canfield ;

(Goodchild) $2.25
Whistling Jimps—E'dna Turpin

; (Goodchild) $2.00
White Company, The— (Copp Clark) $3.50
Whitefoot the Wood Mouse—Thornton W.

Burgess: iMcC. & S.) SI. 50
Wilderness Honey Frank Lillie Pollock;

(Goodchild) $2.00
Will o' the Wasps Margaret Warner Morley ;

(Goodchild) $1.00
WilFam Carey (Missionary Biography)

—

Rev. J. H. Morrison: (H. & S.) $1.75
Wisp—A Girl of Dublin Katharine Adams;

(Macmillan) $1.75
Woods-Rider. The Frank Lillie Pollock ;

( Goodchild ) $2.00
Won in Warfare— Chas. H. Kenyon; (Nelson)
The Wonderful Adventures of Nils—Selma

Lagerlof: I Gundy) $1.75
Working Through at Lincoln High—Joseph

Gollomb; iMacmillan) $1.75

Young Alaskans on the Missouri, The— Emer-
son Hough: IH. & S.) $2.00

Your Un : ted States Henry W. Elson :

(Macmillian) $2.00

Zoo, The— I Nelson I I.e.

I Nelson) 15c.

Animals at Play

Wallpaper suitable for the kiddies' rooms was attractively displayed recently in the Robert Duncan windows,

Hamilton, Ont., the showing being made in connection with a display of juvenile books and toys.
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REVIEW NOTES

POPULAR PLATFORM SKETCHES

A Now Hook of Reminiscences and Ad-
vice by Jessie Alexander

A popular figure on the public plat-

form for many years, Miss Jessie Alex-
ander follows up her book on "Platform
Sketches" with "Encore" (McClelland
and Stewart, Toronto, $1.50); a new
volume of reminiscences, readings, re-

citations, hints on programmes and sug-
gestions to students of elocution. Those
who have laughed and wept with Jessie

Alexander in the years that have gone
will treasure this spendid collection of

her favorite pieces while budding elo-

cutionists will seize upon it as "a friend
in need." Miss Alexander has united
with her selected readings and recita-

tions in this volume a number of chap-
ters of amusing reminiscences, while
other chapters give hints on programs
and suggestions to students of elocution.
Her own long experience on the Cana-
dian platform has enabled her to speak
with unusual information for the bene-
fit of other entertainers. Her selection
of readings in this volume, which in-

clude some humorous sketches written
by herself, is wide and should appeal to
almost all tastes. There are humorous
and sentimental poems and sketches, and
the patriotic feelings of various races
are also remembered.

TWO HANDY LITTLE ROOKS
"Young Folks' Dialogues" and "Canad-

ian Treasury Reciter"

Young Canadians, especially those
who aspire to elocutionary distinction,
will feel grateful to Anne Elizabeth
Wilson for having got together and
edited two little books that will come
in handy many times throughout the
year: "Young Folks' Dialogues" and
"Canadian Treasury Reciter" (Musson
Book Co., Toronto). "Young Folks'
Dialogues" contains dramatic, classical,

humorous and juvenile selections for all

occasions—the compilation having been
made with the greatest care—and for
church and school use and for general
festivities it will undoubtedly be much
in demand. In "Canadian Treasury Re-
citer" Miss Wilson has collected a num-
ber of familiar and standard selections
that are adapted for public recitations.
The material has been wisely chosen
and is from among the best chosen for
platform declamation. The arrangement
of the selections is particularly to be
commended, and will facilitate a choice
of subject, often a difficult matter where
no previous knowledge of the capabil-
ities of the speaker or the nature of the
entertainment is given. The selections
are arranged under the headings: All

Canadian Selections; For Little Read-

KIDDIES' BOOKS

ers; Sentimental; Dramatic, Narrative

and Pathetic; Inspirational and Relig-

ious; Favorite Readings from Shake-

speare; In Lighter Vein, Humorous and
Dialect. In her introduction the editor

says that in making her selections she

has had an eye to three qualifications

—

suitability, -standard character and de-

sirable appeal. With this in view, Miss
Wilson has remembered every mood and
every occasion.

IN NATURE'S WONDERLAND
"Velvet Paws and Shiny Eyes" Just the

Thing for Tiny Canadians

With sparkling illustrations, an at-

tractive cover in colors, strong binding,

large type and durable paper, "Velvet

Paws and Shiny Eyes" (Hodder and
Stoughton, Toronto, 75 cents) is a book
that will appeal to mothers as "just the

thing" for their little ones. This is an
admirable book of entertainment and
instruction by Carol Cassidy Cole a

peculiar indeed, would be the child that

would not glory in such a prize. Eric,

!
m Natures *bndcrla«d - omonj
fmry friends and Feathery

warn

a little bey, living on the edge of a Can-
adian village, goes out and gets ac-

quainted with the animals—the baby
bear, the weasel, the rabbits and all the

rest of the inhabitants of the woods. On
the backs of a flock of wild geese he is

taken on a wonderful trip of exploration

to the haunts of Canada's animals, whose
secrets and ways of life become to him
as an open book. A splendid lesson in

natural history is given and the infor-

mation imparted, together with the illus-

trations, should whet the tiny reader's

appetite for more knowledge on the sub-

ject. The furry and feathery folk about
which the youngster has a chance to

learn include the screech owl, the night

owl, the hawk, the wild goose, the wood-
pecker, the chipmunk, the fox, the wea-
sel, the muskrat, the coon, the bear, the

rabbit, the squirrel, the porcupine, the
skunk, the domestic animals and others.

This is a book every Canad'an child

should have as much for the instruction

as for the entertainment it gives.

FINE STORY FOR GIRLS
"Love Me, Love My Dog" Carries a

Worth-While Appeal

A charming little tale which adults,

as well as youngsters, can enjoy is

"Love Me, Love My Dog" (Page Co.,

Boston, $1.65) by Carolyn Verkoeff.

There are six splendid illustrations by
Frank T. Merrill and the binding is of

a durable and decorative nature. One
of the main characters is Constance

Thomson, who, coming with her parents

to live in Louisville, is welcomed as a

playmate by Emily Lewis and treated

as such until her selfish disposition

makes the boys and girls of the neigh-

borhood strange and unfriendly. Final-

ly to the Thomson home comes a little

orphan, Elizabeth Howard, and her dog,

Billy. Follows then the story of the

blossoming of little Constance's char-

acter under the loving influence of the

little orphan. And Billy, the dog, is

quite an important character. Child

comradeship and kindness to animals

are the dominant notes in a narrative

that is both sweet and endearing. Be-

sides being a book that will be demand-
ed by children, it is the sort of book
that schools could use profitably in con-

nection with their educational and hu-

mane work.

THE GREATEST BOY SCOUT
Stewart Edward White Pens the True

Story of Daniel Boone

Adults as well as youngsters will en-

joy Stewart Edward White's "Daniel

Boone" (S. B. Gundy, Toronto, $1.75,) a

splendidly human story—and a true one,

too—of the best Scout who ever lived.

By Mr. White the romantic Boone is

pictured as gentle, kindly, modest,

peace-loving, absolutely fearless, a mas-
ter of Indian warfare, a mighty hunter,

strong as a bear and active as a panther,

a man who lived in daily danger, almost

perpetual hardships, and exposure, yet

who died in his bed at nearly ninety

years of age. Such is the hero of this

invigorating story of adventure and dan-

ger and warfare with the Indians; the

story of the greatest Boy Scout that

ever lived. It is a story which will

bring a ting'e to every healthy boy, and
to everyone else who likes the fresh

breath of the open through the things

they read. Best of all it is all true. Mr.

White knows how to write stories of

open air adventure. He has filled this

one with facts about the tools and
rifles used by the pioneers, which every

boy will study eagerly. It is packed

with adventure anecdotes, yet it gives

sane and true and new facts about the

always fascinating Indians. In exciting

story fashion it gives the reader a pic-

ture of hazardous pioneer days.
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"LITTLE GLAD HEAMJ"
Linda Stevens Almond's Heroine is a

Ten-Year-Old Ray of Sunshine

Linda Stevens Almond draws a re-

markably fine picture of a little girl

who is all sunshine and gladness in

"Little Glad Heart" (Page Co., Boston,

$1.65). In twelve-year-old Joan whose
lovable disposition melts the icy and
uppish wall in which her boarding-school

sister has hidden her real nature, Miss
Almond has a character who will appeal

to both grown-up and juvenile. This

book is marked by a timely point of

view. The story tells of the Warwick
family, father, mother, Virginia and
Joan. Mr. Warwick has sent Virginia to

school at a great sacrifice, and the asso-

ciation with girls of wealthy parents

has made her dissatisfied with the sim-

plicity of her home. In contrast to Vir-

ginia's hauteur and selfishness are the

kindly deeds of Joan, "Little Glad
Heart." As leader of the "Help-a-bit

Club," Joan brings happiness to the

whole village. With such an infec-

tious little body always upsetting Vir-

ginia's poses, it is no wonder that she

soon comes to her senses. In the end
the difficulties are all solved: Alicia, who
is Virginia's boarding-school friend,

finds a real home in the village she has

learned to love so well, and Virginia

sacrifices her ambition to write in order

to help her father in his business.

IN THE FOURTEENTH CENTURY
"Our Little Feudal Cousin of Long Ago"

Is Fascinating Tale

Laura E. Richards makes a splendid

contribution to Page's "Little Cousins of

Long Ago" series with "Our Little Feud-
al Cousin of Long Ago" (Page Co,
Boston, $1.) The volume, like its fifty-

five predecessors in the series, is illus-

trated with six full page plates in tints

and has a striking decorative cover and
a strong, and attractive jacket. Miss
Richards tells in simple fashion of the

life of a Scottish boy and girl in the

fourteenth century, also how David
the Harper helped them in their hour
of need. Of all times long ago, the

feudal period is the most fascinating,

with its brave knights and fair ladies,

romance and chivalrous deeds. "Our

Recent additions to the rapidly-growing
list of Canadian books are shown here,
Hodder and Stoughton being the pub-

lishers.

Little Feudal Cousin," is Alan of Mor-
ven, the "Little Master," sci of Baron
Morven. The scene is iaid in the stirring

times of Robert the Second of Scotland,

grandson of Robert Bruce. In the old

legends and ballads of Scotland, told to

the hero and his little sister by their

mother and the retainers, in the games
and studies, manners and dress of those

days, is a wealth of information; and
the meeting with Douglas and the stir-

ring incidents at Chevy Chase furnish

a thrilling tale. This is an excellent

lesson in history—the mastering of

which could be nothing but a pleasure

for any juvenile.

"The Dim Lantern" by Temple Bai-

ley will be published in January by the

Copp-Clark Co., Toronto, a postpone-

ment to that time having been an-

nounced.

"Across the Prairie," by Eva Hassell

is a new Canadian book from Macmil-
lans, being a very interesting and in-

structive narrative of the author's evan-

gelistic trip through the Canadian
North-West.

It is now seventeen years since the

Wisdom of the East Series was begun.

With the latest edition, "Hindu Gods
and Heroes," which Mr. Murray, London,

is publishing shortly, the series small,

handy and attractive—reaches its fifty-

second volume.

Macmillans announce a new novel by

Robert William Mackenna, entitled

"Flower 0' the Heather." This novel

is being hailed in England as a most
important one. Mackenna is known to

you as the author of two other books,

both very important, "The Adventure
of Life," "and "The Adventure of Death."

Copp-Clark Co., Toronto, are responsible

this Fall for what is believed to be the

first illustrated gift edition of this pop-
ular Doyle thriller. *

A new novel by Alice Brown has just

come from Macmillans, entitled, "Old

Crow." As a study of New England
traits this story penetrates the very

fibre of character. It is profound and

intense in its presentation of the clash

between the spiritual and the base.

"SWEDISH FAIRY BOOK"

Careful Selection Translated Into Sim-

ple Language by F. H. Martens

With eight colored illustrations, a pic-

ture cover with the title in gilt lettering

and its two hundred odd pages of heavy

paper and readable type, "The Swedish

Fairy Book" (T. Fisher Unwin, London,

7/6 net) should make an excellent gift-

book for juveniles. There are twenty-

eight "Once upon a time" fascinators

in this collection, edited by Clara

Stroebe, translated by Frederick H.

Martens and illustrated by George W.
Hood. The stories represent a careful

choice, after the best original sources,

of those examples of this kind which not

only appeared most colorful and enter-

taining to the translator but also most
racially Swedish in their flavor. For

the fairy-tales of each of the three

Scandinavian countries, Sweden, Den-

mark and Norway, have a distinct local

color of their own. The wealth of ma-
terial available made it possible to give

due representation to most types of

fairy-tal. s, from the stories of older

origin, the tales of giant, troll, and

werewolf, to such delightful tales as

"Lasse, My Thrall," and "The Princess

ai (1 the Glass Mountain," colored with

the rich and ornate stylistic garb of

medieval chivalric poesy. There has

been no attempt to "rewrite" these

charming folk and fairy-tales in the

translation. They have been faithfully

narrated in the simple, naive manner
which their traditional rendering de-

mands. And this is one reason, per-

haps, why they should appeal to young
Canadian readers—for young Canada by
instinct takes kindly to that which is

straightforward and sincere, in the

lealm of fairy-tale life as in life itself.

Miss Broster's new story embodies

Emerson's ideal of friendship—"entire-

ness, a total magnanimity and trust."

"The Wounded Name" tells a story of

the Hundred Days—the critical time of

fighting and of high adventure in Eng-

land and the West of (France. It i= to

be issued from the House of Murray,

London.

Jacket of "London" latest addition to

series dealing with countries and cities

of the world. Copp-Clark Co., Toronto,
are the publishers.
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New Books of the Month PUBLISHED BY FIRMS
THROUGHOUT DOMINION

GEO. J. McLEOD
Fiction

Rough Hewn, Dorothy Canfield; Cloth,

$2.00.

Picking Winners with Major Miles, L.

B. Yates; Cloth, $1.75.

The Red Lock, David Anderson; Cloth,

$1.75.

Captain Sazarac, Chas. Tenney Jack-
son; Cloth, $1.75.

Cortlandts of Washington Square,
Janet A. Fairbank; Cloth, $2.00.

Joseph Greer and His Daughter,
Henry Kitchell Webster; Cloth, $2.00.

The Jungle Girl, Lieut-Col. Gordon
Casserly; Cloth, $1.90.

The Romance of a Million Dollars,
Elizabeth Dejeans; Cloth, $1.75.

The Mystery of the Hidden Room,
Marion Harvey; Cloth, $1.75.

RYERSON PRESS
Fiction

Charles Rex, Ethel M. Dell; Cloth.
$2.00.

Peivgrine's Progress, Jeffery Farnol;
Cloth, $2.00.

Viola Gwyn, George Barr McCuteheon;
Cloth, $2.00.

Awakening, Maud Diver; Cloth, $2.00.
The Three Lovers, Frank Swi. nerton;

Cloth, $2.00.

Murder Disqualifies, Alan Graham;
Cloth, $1.75.

The Amazing Inheritance, Frances R.
Stenett; Cloth, $2.00.

Chronicles of Rodriguez, Lord Dun-
sany); Cloth, $2.00.

Nobody's Girl, Hector Malot; Cloth,
$1.75.

Rosemary, Josephine Lawrence: Cloth
$1.75.

My Northern Exposure. Walter E.
Traprock; Cloth, $2.50.

Man in the Twilight, Ridgwell Cullum-
Cloth, $2.00.

Non-Fi-tion

Comparative History, Ex-Emperor of
Germany; Cloth, $2.50.

Outline of Science, 4 vol., by Pro. J.

Arthur Thompson; Cloth, $18.00.
Indoor Games & Amusements, Ruth

Blakely; Cloth, $1.25.

The Story of Mankind, Hendrick Van
Loon; Cloth, $5.50.

Juvenile
Man in the' Moon Stories, 111. bv

Johnny Gruelle; Cloth, $1.25.
Grimim's Fairy Stories, 111. by Johnny

Gruelle; Cloth, $1.25.

The Children's Book. Frai ces Hodg-
son Burnett; Cloth, $1.25.

The Precious Gift, Theodora Wilson
Wilson; Cloth, $2.00.

Scout Book of Heroes, Foreword by
Sir R. Baden Powell; Cloth, $1.75.

MUSSON BOOK CO. AND HODDER &
STOUGHTON

Fiction

Neighbors, Robert Stead; Cloth, $1.75.

Caste, W. A. Fraser; Cloth, $1.75.

The Black Gang, "Sapper;" Cloth,

$1.75.

Huntingtower, John Buchan; Cloth,

$1.75.

Flowing Gold, Rex Beach; Cloth,

$2.00.

II. r Unwelcome Husband, W. L.

George; Cloth, $2,25.

Tiie Day of the Beast, Zane Grey;
Cloth, $2.00.

Ai n and Her Mother, O. Douglas;
Cloth, $1.75.

The Triumph of the Scarlet Pimpernel,

Baroness Orczy; Cloth, $1.75.

The Shadow's Ecige, Frederick Bend-
ing; Cloth, $1.75.

Mortimer's Gold, Harold Horn; Cloth,

$1.75.

Hirondelle, Henry C. Rowland; Cloth,

$2.00.

Openway, Archie McKishnie; Cloth,

$1.25.

The Vehj m lit Flame, Margaret De-
land; Cloth, $2.00.

Non-Fiction

The King's Pilgrimage, Art paper,

SI. 50.

Forty Years on, Lord Ernest Hamil-
ton: Cloth, $4.00.

What I Saw in America, G. K.

Chesterton; Cloth, $3.50.

Indian Legends of Vancouver Island,

Alfred Carraichael; Paper, $1.00.

Chalk Talks, W. J. Pengough; Cloth,

$1.50.

Juvenile

Velvet Paws and Shiny Eyes, Carol

Cassidy Cole; Cloth, .75.

S. B. GUNDY
Fi-tion

The Riddle of the Spinning Wheel,
Mary & Thos. Ha .s' aw; $1.75.

Command, Wm. McFe. ; $1.95.

Single Blessedness and Other Observ-
ations, George Ade; $1.50.

Who Is Sylvia? Marion Ames Tag-
gart; $1.75.

If Winter Don't, Barry Pain; $1.00.

Miscellaneous

Listen to Thl.se, Thos. L. Masson;
$1.50.

Overset, Franklin P. Adams; $1.50.

A Jongleur S "rayed, Richard Le-

Gallienr.e; $2.50.

Autobiography
All in a Life-time, Henry Morgenthau;

$4.00.

My Life and Work, Henry Ford; $3.50.

The Story of a Varied Life, W. S.

Rainsford; $5.00.

Life & Letters of Walter H. Page,
Burton J. Hendrick; $10.00.

Juvenile

Mrs. Strang's Annual for Baby, $1.25.

The Tiny Folks' Annual, $1.35.

The Oxford Annual for Scouts, $1.50.

Mrs. Strang's Annual for Girls, $1.50.

H( rbert Strang's Annual, $1.50.

Mrs. Strang's Annual for Children,

$1.50.

Juvenile

Winning His Name, Herbert Strang;

$1.75.

The Jackaroos, Joseph; $1.75.

The Kales of Bushy Lodge, Vera G.

Dwyer; $1.75.

Dimsie Moves Up Again, Dorita Fair-

lie Bruce; $1.75.

A Little Rhodiesian, Margaret Batch-

elor; $1.00.

Thick-Thorn Camp, Mark Harborough;
$1.00.

The Hunter Children, Natalie Joan;

.75.

Meg of the Brownies, Margaret Stuart

Lane; .75.

MACMILLAN CO. OF CANADA
Fiction

The Tides of Deal, Latta Griswold;

$2.00.

Boule de- Suif, Guy de Maupassant;
$2.25.

Mademoiselle Fifi, Guy de Maupassant;
$2.25.

Millions, Ernest Poole; $2.00.

The Gates of Olivet, Lucille Borden;

$2.00.

Including Mother, M. Ashmun; $1.75.

T e Three Fires, Amelia Burr; $1.75.

The Middle of Things, J. S. Fletcher;

$2.00.

Frozen Justice, R. Mikkleson; $2.00.

Old Crow, Alice Brown; $2.00.

The Bright Shawl, Jose. jh Herges-

heimer; $2.00.

Flower O' the Heather, R. W. McKen-
na; $2.00.

Non-Fiction

The Organization & Administrations

of Physical Education, J'.sse F. Wil-

liams; $2.25.

Appreciations & Depreciations,

Ernest A. Boyd; $1.50.

The Prioress's Tale, etc., Winsta> ley-

Chaucer; $1.00.

Religio Medici, Sir Thomas Browne;
$1.25.

The Educational Writings of John
Locke, John W. Adamson; $2.25.

On the Trail of the Peacemakers,

Fred B. Smith; $1.90.

County & Township Governments in

U. S., Porter; $2.50.

California, Bob G. Clelland; $4.50.

The Ballad's of Marko Kraljevic, D. H.

Low (translator); $4.25.

Stories of Victorian Writers, Mrs.

Hugh Walker; $1.10.

An Instrument of the Gods, Lincoln

Colcord; $2.25.

Suggestion and Common Sense, Allen

R. Bennett; $1.75.

Canadian Reader Book. $1.50.

Actual Business English, P. H. Def-

fendall; $1.35.

Exercise Book to Accompanv Actual

Business English, P. H. Deffendall; .66.



November, 1922 BOOKSELLER AND STATIONER 61

Purposeful Handwork, Jane W. Mc-
Kee; $1.10.

Everyday Classics, 2nd Reader, Thorn-
dike & Baker; .75.

Spontaneous & Supervised Play, A. C.

Sies; $2.00.

Engines & Boilers, Thos. I. Eyre;
$3.85.

Preaching & Sermon Construction,

Rev. Paul B. Bull; $2.75.

The Church In America, Prof. Wm. A.

Brown; $3.25.

The Well in the Wood, Bert L. Tay-
lor; $1.65.

Ang:lo-South American Hand-Book,
W. H. Ko-sbel; $8.50.

The Beggars' Opera, Frank Kidsc-n;

$1.50.

Germinie Lacerteux, E. & J. de Gon-
court; $3.50.

Black's Colour Book, Surrey, Palmer
& Moncrieff; $2.25.

Statutes & Their Interpretation in

14th Century, Theo Plucknett; $6.00.

Secret History of the Eng. Occupation
of Egypt, Wilfred S. Blunt; $5.50.

Tertium Organum, P. D. Ouspensky;
$4.50.

The Master-Mistress, Rose O'Neill;

$2.50.

King Arthur's Socks, Floyd Dell;

$2.00.

Ontario H. S. History of England,
Geo. M. Wrong; .80.

Juvenile

Charlie and His Kitten Top*y, Hill &
Maxwell; $1.35.

Memoirs of a London Doll, Mrs. Fair-

star; $1.35.

Christmas Carols, Edna L. Walter;
$3.25.

He!ga and the White Peacock,
Cornelia Meigs; $1.10.

More Beasts for Worse Children, Hil-

laire Belloc; $1.40.

Solario, Thv_> Tailor, William Bowen;
$2.25.

Puppy Dog's Tales, Frances Kent;
S2.00.

The Turned About Girls, Beulah M.
Dix; $2.00.

The Children Who Followed the Piper,
Piulrai" Colum; $2.00.

Ra'nbow Gold, Sara Tea=dale; $2.50.

Mother Goose Nurs*- ry Rhymes, Edna
L, Walters; $3.00.

A Naval Aliphabet, M. Berkeley; $1.75.

The Yellow Pirate, John Finnemore;
$1.50.

The Magic Egg, Dorothy Black;
$2.25.

The Little Green Road to Fairyland,
Rentoul & Outhwaite; $3.15.

No. 41. Hans the Woodcutter, A. L.
Tiny Readers; .10.

No. 42. The Imp, A. L. Tiny Readers;
.10.

McClelland & stewart
Fiction

The King's Arrow, H. A. Cody; $2.00.

The Timber Pirate, Charles Chris-
topher Jenkins; $2.00.

Over 'Ere and Back Home, P. O. D.;

$2.00.

The Twenty-First Burr, Victor Laur- My Sporting Memories,

iston; $2.00. Anatole France: His Circle.

The Return of Blue Pete, Luke Allan; Progressive Golf, Harry Vardon;
$2.00. $1.75.

The Mountain School Teacher, Mel- The London Spy, Thomas Burke;
ville Davisson Post; $2.00. $2. CO.

The Cathedral, Hugh Walpole; $2.00. My Impressions of the U. S. and Can-
The House of the Five Swords, Tris- ada, Margot Asquith; $1.50.

tram Tupper; $2. CO. What to Eat and How to Prepare It,

The Gold Killer, Jo' n Prosper; $1.75. Elizabeth A. Moreaghan; $1.50.

The Trail of the White Mull, B. M.
Bower; $1.75.

Granite and Clay, Sara Ware Bassett;
$2.00.

Maby Dick, Herman Melvillio (gift

edition); $3.50.

Ivanhoe, Sir Walter Scott (gift edi-

tion); $3.00.

On Tiptoe, Stewart Edward White:
$2.00.

One Thing is Certain, Sophie Kerr;
$1.75.

J. Poindexter, Colored, Irvin S. Cobb;
$1.75.

Soliloquy, Stephen McKcnna; $1.75.

Rachel Bland's Inheritance, W. Riley;

$1.75.

The Secret of the Sand Hills, Arthur
Cask; $1.75.

An Ordinary Couple, J. E. Buckrose;
$1.75.

Tho Smuggled Masterpitce, Edgar
Jepson; $1.75.

Klondyke Kit's Revenege, George \y. Burgess; $1.50.

The Push Cart at the Curb, John Dos
Passos; $1.50.

Neither Here Nor There, Oliver Here-
ford; $1.50.

Happiness and Goodwill. J. W. Mac-
Millan, D. D.

Atolls of the Sun, Frederick O'Brien;

$5.00.

Juvenile.

Billy Bunny Stories.

Heroes of the Ruins, Francis Rolt-

Wheeler; $1.50.

The Coming of the Peoples, Francis

Rolt-Wheeler; $1.50.

First Days of Man, Arnold Rammer;
$2 00.

Tales Told by the Gander, Maude Rad-
io' I Wane, an' Eva Davenport; $2.50.

Kritters of the Kitchen K : ngdom,
Aunt Jo and Uncle George; $1.50.

Children of Ancient Rome, L. Lamp-
rey: $1.50.

Whitefoot th - Woodmouse, Thornton

Goodchild; $1.00. Radio Detectives Series. (1) Radio
The Cloister and the Hearth, Chas. Detectives; (2) Radio Detectives Under

Reade; (gift edition); $3.00. the Sea; (3) Radio D-.tectives in the
Lau?ht r Limited, Nina Wilcox Put- Jungle. Each, $1.75.

nam; $1.75. Right End Emerson, Ralph Henry
The Just Steward, Richard Dehan; Barbour; $1.75.

$2.00.

Captain Blood, Raphael Sabatini; r jH
; $1.65.

Boy's Book of Whales A. Hyatt Ver-

$1.75.

The Desire of His Life, Ethel M. Dell; $1.35.

'Pon-a-Time Tales Richard A. Clarke;

$2.00.

The Tale of Triona, W. J. Locke;
$2 00.

The Evil Shepherd, E. P. Oppenheim;
$2.00.

Rossenal, Ernest Raymond; $1.75.

The Judge, Rebecca West; $2.00.

Non-Fiction

Albert Ballin, Bernard Huldermann;
$4.00.

Letters to Somebody, Sir Guy Fleet-

wood Wilson; $2.50.

The Charm of the Middle Kingdom,
James Reid Marsh; $3.00.

Over Prairie Trails, Frederick Philip

Grove; $2.00.

Canadian Cities of Romance, Kathar-
ine Hall; $2.00.

The Wood Carver's Wife and Later
Poems, Marjorie Pickthall. $1.50; Limit-

ed deluxe edition, 250 numbered copies;

$3.50.

Fires of Driftwood, Isabel Ecclestone
Mackay; $1.75.

Jean Blewett's Poems, collected edi-

tion; $2.00.

Enrico Caruso, Pierre V. Key; $5.00.

Parkman Centenary Edition, 13 vol-

umes, including Life of Parkman, by
Ohas. H. Farnham, per volume; $2.00.

Old Morocco and the Forbiddien Atlas,
C. E. Andrews; $3.00.

Fur Sign. Hal G. Evarts; $1.65. •

Drake and the Adventurer's Cup,

Isabel Hornbrook; $1.75.

The Adventures of Diggledy Dan,

Edward P. Norwood; $1.75.

Caroline at College, I.e'a Horn Rich-

ards; $1.75.

May Byron's Books. (1) Little Black

Bear; (2) Little Brown Rooster: (3)

Little Yellow Duck; (4) Little Tan
Terrier. Each, .75.

Parables for Little People, J. W. G.

Ward; $1.50.

Andy Blake in Advertising, Edward
Edson Lee; $1.75.

Dan's To-Morrow, William Heyliger;

$1.75.

Coxswain of the Eight, Ralph Henry
Barbour; $1.75.

Three Sioux Scouts, Elmer R. Gregor;

$1.75.

Scouting With Mad Anthony, Everett

T. Tomlinson; $1.75.

At Hillsdale High, Earl Reed Silvers;

$1.75.

Bible Stories in Bible Language,
Lon ida Munsen Bryant; $2.00.

Guild Socialism, Niles Carpenter;

$2.50.

COPP-CLARK CO.

Fiction

Jimmie Dale and the Phantom Clue,
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By Frank L. Packard; Cloth, $2.00.

Tales of The Jazz Age, F. Scott Fitz-

gerald ; Cloth, $2.00.

Whelps of The Wolf, George Marsh;

Cloth, $2.00.

The Trail of Conflict, Emily Loring;

Cloth, $2.00.

Under The Law, Edwina S. Babcock;

Cloth, $2.00.

The White Company (Illustrated by

Wyett); Cloth, $3.50.

'

Non-Fiction

Companionable Books, Henry Van
Dyke; Cloth, $2.25.

London, George Wharton Edwards;
Cloth, $7.50.

The Book of Washington, Robert
Shack let on; Cloth, $3.50.

Adventures in Home-Making, Robt.

and Elizabeth Shackleton; Cloth, $4.00.

Juvenile

Blackbeard Buccanr er, Ralph D.

Paine; $2.50.

Grimm's Fairy Tales (Illustrated by
Rie Gramer); $3.50.

Children's Bible (illustrated); $3.75.

Veteran Publisher Passes

JOINS DAWSON BROTHERS
T. G. Conolly has relinquished his po-

sition with the Viscol Company at East
Cambridge, Mass., in order to accept an
appointment with Dawson Brothers of

Montreal. Mr. Conolly will give par-
ticular attention to sales promotion.

IT
WAS with genuine regret that the

trade learned of the death on Novem-
ber 6, of Rev. William Briggs, D. D.,

former Steward of the Methodist Book
and Publishing House, in which capacity

he had served for forty years. The late

Dr. Briggs, whose name adorns the cov-

REV. WILLIAM BRIGGS, D. D.

ers of hundreds of thousands of books
in Canadian homes and Canadian schools,

had been in failing health for two
months. His passing removes one of

the best-loved and most widely known
of the leaders of Canadian Methodism.
Both within and without the denomina-
tion he was known as an eloquent

preacher, a successful business man, and
a maker of friends. His was the guid-

ing hand which took control of a small

denominational printing plant and creat-

ed one of the largest publishing concerns
in the Dominion. With the phenomenal
vrowth of that institution the name of

William Briggs became a household
wok! wherever books were read in Can-
ada.

When Dr. Briggs took charge of the

Book Room, in 1879, the institution was
devoted to the printing of church and
Sunday school periodicals. Upon his

withdrawal from active service, in 1919,

he left to his successor the direction of

an enormous printing plant with con-

nections running from one end of the

Dominion to the other. Officially his ten-

ure of office as Book Steward ended
with the acceptance of his resignation
by the 1918 General Conference, al-

though it was not until 1919 that he ac-

tually relinquished his duties. Since that
inne he had held the office of. Book
Steward Emeritus.

Line 28
English Size Foolscap

13 y2 x 8%

Blank Books
of

Quality
For over seventy-five years we have had the

support and confidence of the Book and Station-

ery Trade during which period we have en-

deavored in every way possible to produce

goods that would reflect credit upon ourselve's,

and by their superior quality add to the repu-

tation of the dealer handling them.

lfCDiM^iv.LttraJ2a
Montreal
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Weldon Roberts
rubber erasers

World's Quality Standard Erasers

—made in every size, shape, decree of hardness or flexibility that anyone
might want—a line that gives you a complete assortment of erasers of

the highest quality.

Weldon Roberts Rubber Co. Newark, N.J.U.S.A.

High-grade Stationery Supplies
WASTE PAPER BASKETS—CASH AND BOND BOXES
ENAMELLED SIGNS DEVELOPING TRAYS, ETC.
(")UR "Sterling" Waste Basket is beautifully enamelled and
^comes in three colors, dark green, mahogany and oak with
gold rim at top; strong and well made.
CASH BOXES—All made from high grade material—japanned
black and gold ; removable tray and three compartments with
good lock and key.

Photographers' Developing Trays—pure white enamel, acid
proof—very durable.

Write for our booklet and prices

^^^^^Z^^^^^w^
Branches:

Established 1860

Head Office - Montreal

TORONTO WINNIPEG CALGARY VANCOUVER

DAVJDSOM
THE FAMOUS

"ROB ROY"
PEN

Is in greater demand in Canada
than ever before. It is a per-
fect pen, giving entire satis-

faction to users and the trade.

ALL JOBBERS
HOLD STOCKS.

Hinks,Wells& Co., Birmingham, Eng.

BRANCH OF BRITISH PENS, LIMITED.
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HOHNER'S
Revolving Display of Mouth Organs

This mahogany piano finish display stand, 32 inches
high and lOVz inches square at base, is yours Free
of Cost.

One winding of the sturdy clockwork in the base
will cause the obelisk to revolve for over 3% hours.
This wonderful sales maker is equipped with 36
Hohner Harmonicas in various keys and 20 different
sityles. Never before has there been such an active
market for harmonicas, and in this assortment

—

each one a winner—a style will be found for every
customer.

With the Stand You Receive

12 Assor
4
4
8
2

4
2

roc $6.00
60c $2.40
75c $3.00
1.00 58 no
1.50 $3.00
2 00 $8.00
2.50 $5.00

$35.40

Your Investment Your Gain
$26.50 (For Stand and 35% Cash Profit

Harmonicas). and Display Stand

Write your jobber for quotations on

HOHNER
ACCORDIONS and HARMONICAS

An Old Story can be

Worth While

Maybe it's just a story of the

manufacture of a simple thing

like carbon papers; but it

should be very interesting to

dealers.

For the ability to discern qual-

ity in a carbon paper and to

show the customer why the

best is cheapest in the end

means the creating of a very

profitable business in this line.

M. & V. carbons are built for

service. The best quality pap-

ers—a good grade of wax

—

the best class of aniline dyes

are all factors in the furnish-

ed product whose merit is un-

surpassed.

Mittag & Volger Inc.
Principal Office and Factory

Park Ridge .*. N. J., U.S.A.

AGENCIES THROUGHOUT THE WORLD
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'GOLD MEDAL QUALITY'

NO. 509

"Do Your Christmas

Selling Early"

Don't confine your Christmas window
display to one of greeting cards put up
shortly before the holidays.

A week or two before you have
planned to show your greeting card
window start the Christmas sales with
a Children's Window.

It is the children who are the life of
Christmas and selling a gift for a child
is much easier than selling one for a
grown up. It needs but a suggestion
from you to start these sales.

Fill your window with "CrayolA"
Toy Sets, "ArtistA" Water Color Paints
and some of the other attractive gifts
for children which you have in stock.

Back of this display feature a large
card suggesting to mothers, fathers, and
all the relatives that now is the easiest
time to buy gifts for the children. At
stores where this plan has been tried
the results have been surprising.

Suggestion

Sunday School, school and other group
Christmas trees need, in iiuantity, inexpen-
sive gifts which all children appreciate.
Nothing meets this requirement better than
the smaller packages of "CRAYK)LA"
Crayons or "ARTISTA" Water Color
Paints. A little effort will land you
some very profitable orders of this kind.

If you haven't our catalog, send for it to-day.

BINNEY & SMITH CO.
NEW YORK41 East 42nd St.,

No. 40 Defiance Inkstand

A new Defiance double ink-

stand with three pin cups in

front and grooves for pens
at the sides. The covers are
perfectly flat and lie flush

with the top of the well.

Nos 10 and 20 are single styles. No. 30 is

another double well.

No. 50 Perfection Desk

Memorandum Calendar

Largest Desk Calendar
House in the World. Sole
manufacturers of the Gem
and Perfection lines.

"The House of Service*

Manufacturing Co

384 BROADWAY, NEW YORK

Complete line of Stationers!' Glassware,

Hardware and Specialties.
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CHRISTMAS GREETING CARDS
DEALERS

It is NOT too early to size up your stock of Christmas Greeting Cards, and see
whether you are properly equipped to take care of this coming fall business, which
is going to be BIG.

We have on our shelves a fine assortment of cards, and are prepared
to take care of your REPEAT ORDERS.

WM. E. COUTTS
263 ADELAIDE ST. W. TORONTO

THE BEST

ffiritisd Plotting fPaper

WAURMARKF.D IN EVERY SHEET

4&0 JL^
Used extensively in Canada for many years before

the war giving

COMPLETE SATISFACTION
s now obtainable again at a

REASONABLE PRICE.

Pe'leC Atmrbency.

ExlrjjJi.iary Jj/abili'.y.

The Best,

therefore

the mos' economical.

««r

ASK YOUR WHOLESALER

for

fPostlip Clottings.

tfheGiftof WEBER
Greatest painting outfits

s^/OL/ appeal to old and
\OJ /^\ young alike. A qual-

€rj
i ty painting outfit is

more than an accept-
able Christmas gift for the tried and true
artist and is a source of endless joy to the
young folk.

Put Weber outfits on display during the
holiday season. Suggest them as the ideal

gift for Christmas— our national magaz'ne
advertising will do the rest.

Be well stocked with Weber materials and
get your share of the greatest season for

artists' outfits.

F.WEBER CO.
St. Louis

Artists' and Drawing Materials
PHILADELPHIA Baltimore

i iii iimiiiiii
CANE'S WSJAS * GRAPHIC ART « HB

CANE'S
MADE in CANADA and BEST
The WILLIAM CANE & SONS, LIMITED, Newmarket, Ont.

* CANE'S WRWJ? * 'MooouAziW}" '* HB
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PAPER FASTENERS EYELETS & METAL SMALLWARES LIMITED
(Amalgamating FISK, DAVEY & CO., Limited, and F. DOWLER & SON)

208 209 105S R5 54 LOWEST642

QUALITY

SMALL
PRICES

BENDOVER

WA1NWRIGHT STREET WORKS, ASTON, BIRMINGHAM ENGLAND

School Bags

Made in Canada
By Canadian Workmen
For Canadian Children

Catalogue Upon Request

LIBRAIRIE BEAUCHEMIN, LIMITED
Manufacturing Stationers

79 St. James Street, Montreal

BLOTTING
PAPER

Now Being Made-in-Canada

and sold by all the wholesale
paper houses

Specify and Feature Canadian
Blotting

Howard Smith Paper Mills Ltd.

MONTREAL

WHOLESALE M&\ STATIONERS.
GLASS MANUFACTURERS

SPECIALTY MANUFACTURERS
SEND FOR

NEW SPECIALTY CATALOGUE
AND NET PRICE LIST

NEW LOW PRICES THROUGHOUT

KIMPTON, HAUPT & COMPANY
3BEEKMAN STREET, NEW YORK, U. S. A.=
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EVERY OFFICE NEEDS THESE APPLIANCES
There is trimming and cutting of paper and cardboard done in every office

every day. The Boston Cutter meets the demand for accuracy, durability and
utility. Made in sizes of 12. 16. 24 and 36 inches.

The Golding Tablet Press illus-

trated here saves waste paper
by making it up into handy
scratch pads. Two sizes. One
will serve as an added economy
in your office.

Write for Booklet "O."

GOLDING MANUFACTURING CO. FR

Golding Jobbers, Pearl Presses, Golding Cutters

MASS.. U.S.A.

FULTON SPECIALTY CO.

Self-Inking S amp Pads

Non-Blurring Stamp Pads

Daters

Sign and Price Markers

Office Stamp Outfits

Indelible Outfits

Numberers

Rubber Stamp Ink

Rubber Type Office Outfits

ELIZABETH N.J.

KIERAN ENGRAVERS LIMITED
i5i: CRAIG ST. WEST MONTREAL

Engravers of Steel & Copper Plates

Steel Dies

ENGRAVED GREETING CARD MANUFACTURERS
HIGH GRADE EMBOSSING AND
COPPER PLATE PRINTING

WEDDING STATIONERY
VISITING CARDS

Leading Stationers and Printers Supplied With
Specimens of En;»ravinj»s and Price Lists.

Why Pay MORE?
The periodicals published by The
Leonard Scott Publication Company are
the Original English Editions. They are
not "Just as good," or "The same;" they
are the Original English Editions. Yet
the saving in cost is nearly 50 per cent,

on the entire list.

Librarians and others interested in keep-
ing down their expenses should specify
Leonard Scott Editions for all these
periodicals, and effect a substantial
saving in money.

Annual Subscriptions and Combin-
ation Rates for Canada

Nineteenth Century any one S 7.35

Contemporary Review any two 14.00

Fortnightly Review all three 21.00

Blackwood's Magazine any one 5.00

Edinburgh Review any two 9.50

Quarterly Review all three 13.50

Leonard Scott Publication Company
249 West 13th Street, New York

GET THE BEST) BLOTTING PAPER
MANUFACTURED BY

THE EATON-DIKEMAN COMPANY, Lee, Massachusetts, U.S.A.

THE FOLLOWING WELL-KNOWN BRANDS CARRIED IN STOCK

Magnet Columbian Lenox Arlington Wavelet

Matrix and Filter Papers

FOR SALE BY THE LEADING JOBBERS IN PAPER

Housatonic
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Sfar^arA

Blank Books
and

Loose L*a( Dp"a i

Standard

B6P
Blank
Books
andLooseLeaf

Devices

Modem facilities

backedby 8O
yearsofexperi-
ence assure^
the qualityof
StandamW&P

Products

SOLD ONLY THROUGH
DEALERS

500RUM&PEASE Co.
NEW YORK

M. &M.
ARCH FILES

Write for Prices-

Mitchell & McGill

93 - 95 CHURCH STREET, TORONTO

Drop a postal for an

intimate REASON.
(Ask for letter 1021.)

It is full of truth and

common sense and it

will pay YOU to read

this letter!

Earnestly,

RUST CRAFT PUB. INC.

1000 Washington St.

Boston, Mass., U.S.A.
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The Trade Mark Which Indicates Quality

Not only is the DOMINION LINE the most complete-

ly assorted of Loose Leaf and Account Books made in

Canada, but we also have the best service. Try us and
be our judges.

All Our Goods Are Made-in-Canada by Canadian Workmen

Send for our Catalogue

DOMINION BLANK BOOK CO., LIMITED
ST. JOHNS, P. Q.

We sell our product through the legitimate stationers only

fUhe <Pen with the ffig Sale.

PERRY & Co.

"Queen Mary"
Pen.

DESIGNED SPECIALLY
FOR LADIES' HANDWRITING <3?

MADE OF THE FINEST WHITE METAL
This Beautiful Pen has received the Gracious
Approval of Her Majesty THE QUEEN .

WRITE FOR OUR PATTERN CARD.

PERRY & Co. ltd.
LONDON and BIRMINGHAM (England)

Mucilages and Paste

are Made in Canada

Catalogues mailed to the trade on request.

Canadian Factory and Offices at

9-11-13 Davenport Road Toronto
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"How good

is your memory

IET us tell you how this big adver-

-J tisement appearing in the lead-

ing magazines, plus the special

memory test folders and display

cards which we supply to you free,

will stimulate the sale of playing

cards amazingly.

Check advertising material you will

use on coupon to right and we will

mail it postpaid.

THE U. S. PLAYING CARD COMPANY
Dept.4

Cincinnati, Ohio. "J. S. A.

Windsor, Ont., Canada

a BICYCLE
PLAYING CARDS
—and Congress Playing Cards

iniature of
fullpage ad in
Saturday Eve-
ningPost, Lit-
erary Digest,
American and
Red Book.

Send coupon below today for free

advertising material

The U. S. Playing Card Company

Dept. 4 Cincinnati, Ohio, U. S. A.

Please send postpaid and free of charge

the material checked.

— Giant Bicycle Tuck Case, 11)^ x

8 l4 x 6.

— Cut-out Hand holding Bicycle pack.

— Cut-out Hand holding Congress pack.

— Memory Test Folders to give with each

pack of Bicycle or Congress Cards.

— Display Cards featuring offer of Mem-
ory Test Folder.

— Dummy Packs. (Name brands want-

cd.)

— Cut-out of Magazine Ad.

— Eyeletted Sample Sets. (Name brands

wanted.)

— Congress Folders. — Bicycle Folders.

Name.

Address

City

Jobber's Name.

State..



72 BOOKSELLER AND STATIONER—Advertising Section November, 1922

Concentrate on Waterman's
For Christmas

OUR CHRISTMAS ADVERTISING CAMPAIGN will be a profitable one for

you—liberal use of newspaper, farm journal and magazine space in Novem-
ber—another drive in December with color pages in the magazines and large

spaces in newspapers and farm journals, all suggesting WATERMAN'S IDEAL
FOUNTAIN PEN for the gift list. This advertising is bound to create a big de-

mand for

Foiifft&firPen

Stocks should be carefully checked to complete an assortment that will include styles

and shapes to fit every hand and purse. Particular care should be given to the question

of points, to assure a grading of fine, medium and coarse nibs to fit every characteristic

handwriting, and stubs, too, should be considered. Remember there is a particular point

for everybody, with no two handwritings alike.

This will be a WATERMAN Christmas for every dealer. To make it so, we are in

addition to the broad general publicity, getting out special Christmas folders, imprinted
with dealer's name and address, store cards and other display features as selling aids.

We have a special service for supplying dealers with electrotypes and cuts of many
attractive advertisements which they can run in local newspapers, as a tie-up with our
dominating general advertising. This special service, with electrotypes and cuts, is fur-

nished without cost to any dealer upon request.

No article in any stock is more acceptable or appropriate as a Christmas gift for men,
women and children, than WATERMAN'S IDEAL FOUNTAIN PEN. It is a profitable

article for you to feature.

Dress your windows and decorate your store with the handsome display material
which we will furnish—and make sure your stock is complete before the rush of Christ-

mas gift buying begins.

We can make immediate shipments of any styles and sizes required to complete your
stock.

179 St. James St. - - MONTREAL
New York Paris London
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THE BUYERS' GUIDE
// what you want is not here, write us, and we will tell you where to get it. Let us suggest that you consult also

the advertisers' index, facing the inside back cover, after having secured advertisers' names from the directory.

Trie information you may desire may be found in the advertising pages. This department is maintained for the

benefit and convenience of our readers. The insertion of advertisers' headings is gladly undertaken, but does not

become part of any advertising contract.

RELIANCE
INK

RELJANCE

^ITINGFUtll)

•s««jjint!

DISTINCTLY
BETTER

"GRIP" The Perfect

Office Adhesive

Specialty Mfg. Co.
Brantford, Ont.

FORMERLY
Brantford Felt Novelty Company

Pennants, Banners, Crests, etc.

PAPER NOVELTIES
The largest selection on the
continent. Paper Hats, Dinner
Favours, Shades, Chinese Lan-
terns, Paper Decorations of
every description.

SPECIALS
Non-Drip Birthday and Art
Candles, Masquerade Suits, etc.,

etc.

Silk Crepe Paper— Cheapest
and Best

TRADE DIRECTORY
ADDING MACHINE ROLLS
Brown Bros., Ltd., Toronto. Ont.

ACCOUNT BOOKS.
Boorum & Pease Co.. Brooklyn, N.Y.
Brown Bros., Ltd., Toronto, Ont.
Dominion Blank Book Co., St. John, Que.
W. V. Dawson, Montreal. P.Q.

ACCOUNTING SYSTEMS.
Boorum & Pease Co., Brooklyn, N.Y.
Brown Bros., Ltd., Toronto, Ont.
Dominion Blank Book Co., St. Johns, Que.

ADHESIVES
Glue

Reliance Ink Co., Ltd., Winnipeg. Man.
S. S. Stafford's Inks, Toronto.

Mucilage
Brown Bros. Ltd., Toronto.
Reliance Ink Co.. Ltd., Winnipeg.
Menzies & Co., Toronto, Ont.
S. S. Staffords Inks. Toronto.

Pastes
Brown Bros. Ltd., Toronto.
S. S. Stafford6 Inks. Toronto.

ALBUMS
Autograph

Brown Bros., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.

Photograph
Brown Bros., Ltd., Toronto, Ont.
Buntin Gillies & Co., Ltd., Hamilton.
National Blank Book Co., Holyoke, Mass.

Post Card
Brown Bros., Ltd., Toronto, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.

Postage Stamp
The Copp, Clark Co., Ltd., Toronto, Ont.

ALMANACS
The Copp Clark Co., Ltd., Toronto.

ARTISTS' MATERIAL.
Artists Supply Co., Toronto.
A. Ramsay & Son Co., Montreal.
F. Weber & Co., Philadelphia.

ART PUBLISHERS
Greeting Cards

Buntin Gillies & Co., Hamilton, Ont.
The Copp, Clark Co., Ltd., Toronto. Ont.
Wm. E. Coutts. Toronto.
Pugh Specialty Co., Ltd., Toronto.

Place Cards
The Copp, Clark Co., Ltd., Toronto, Ont.
Pugh Specialty, Toronto, Ont.
Riist Craft, Boston, Mass.

Post Cards
Copp Olark Co., Ltd., Toronto, Ont.
Wm. E. Coutts, Toronto.
Pugh Specialty Co., Ltd.. Toronto.
Rust Craft, Boston. Mass

BASKETS. (Fibre)
Diamond State Fibre of Can., Ltd., Toronto.

BOOK PUBLISHERS
Blackie & Son, Ltd., Edinburgh, Scotland.
W. R. Chambers, London. England.
N. W. Henley Pub., New York City.
Grossett & Dunlap, New- York City.
S. B. Gundy, Toronto, Ontario.
Thos. Allen, Toronto.
Hodder & Stoughton, Toronto.
John C. Winston. Toronto.
Macmillan Co., of Canada, Toronto, Ont.
George J. McLeod, Toronto.

McClelland & Stewart, Toronto.
Simplicity Co., Grand Rapids, Mich.
W. A. Wilde Co., Chicago, 111.

BILL HOLDERS.
Kimpton, Haupt & Co., New York.

BINDERS
Brown Bros., Ltd., Toronto, Ont.
Elbe File & Binder, New York City.
Boorum & Pease Co., Brooklyn, N.Y.
W. V. Dawson, Ltd., Montreal.
Dominion Blank Book Co., St. Johns, Que.

BLACKBOARDS.
Brown Bros. Ltd., Toronto.
C. R. MaeDougall, Toronto, Ont.

BOOKS.
Interest Tables

Brown Bros., Ltd., Toronto, Ont.

French

Granger Freres, Montreal, Que.
Thomas Nelson & Sons, Ltd., Toroi.to.

Blank
Brown Bros., Ltd., Toronto, Ont.
Buntin Gillies & Co., Ltd., Hamilton.

Canadian Pad and Paper Co., Toronto, Ont.
W. V. Dawson, Ltd., Montreal, Que.
Boorum & Pease Co., Brooklyn.
Dom. Blank Book Co., St. Johns, Que.
Nat. Blank Book Co., Holyoke, Mass.

Exercise

Buntin Gillies & Co., Ltd , Hamilton.
W. V. Dawson, Ltd., Montreal, Que.
Canadian Pad & Paper Co., Ltd., Toronto.
The Copp, Clark Co., Ltd., Toronto, On-.

Educational

Sir Isaac Pitman, Toronto, Ont.

BUSINESS FORMS
Dawson Bros., Montreal.

BUSINESS SERVICES
Walhamore Institute, Philadelphia.

CALENDARS
Desk

Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Kimpton Haupt & Co., New York.

Memo
Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.

Vawter Luckett, Toronto, Ont.
Kimpton, Haupt & Co., New York.

CARDS
Greeting

Wm. E. Coutts, Toronto.
Gibson Art Co., Cincinnati, Ohio.
Lonsdale & Bartholomew, Montreal.
International Fine Art Co.'s, Montreal.

Playing

Goodall's. London, Eng.
Consolidated Litho., & Mfg. Co. Ltd., Men Teal.

Copp Clark Co., Toronto, Can.
United States Playing Card Co.. Windsor. Oni

Tally

The Copp Clark Co., Ltd., Toronto.
Wm. E. Coutts, Toronto.

CASH REGISTERS
National Cash Register Co., Toronto.

CHALK
Lecturers

Binney & Smith Co., New York.
Toy

Binney & Smith Co., New fork.

CLIPS
Paper

Autotype Co., Oakville, Conn.
Brown Bros. Ltd., Toronto.
Defiance Mfg. Co., New York.
Kempton, Haupt Co., New YorK.
Hensel Milranen, Syracuse, N. J.

O. K. Mfg. Co., Syracuse, New York.
Paper Fasteners Eyelets and Smallwares, Ltd.
Birmingham, England.

Pen and Pencil
Brown Bros., Ltd., Toronto, Ont.
Copp Clark, Toronto. Ont.

CRAYONS
Artists

Binney & Smith Co., New York.
Eberhard Fa'ber. Brooklyn, N. Y.
F. Weber & Co.. Philadelphia. P»-

Drawing
Binney & Smith Co., New York.
Eberhard Faber, Brooklyn, N. Y.

Lecturers
Binney & Smith Co., New York.

Marking
Binney & Smith Co., New York.
Eberhartl Faber, Brooklyn, N. Y.
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Travellers are now out
with complete lines.

French Ivory.
Greeting Cards and Post Cards for

every Season and occasion.

Decorations and Novelties for Christ-
mas, Hallowe'en, St. Valentine and
Easter.

Ta»-s, Seals and Cards, Toy Rooks.
Pennants, Cushions, etc.

Souvenir Novelties (B'ggest Range in
Canada.)

Conserve Lunch and Rib sets.

Christmas Stockings.
Celebration Goods. Powder Puffs.
THE PRODUCT OF FIVE FACTOR-

IES WE OWN OR CONTROL.
We are tue Canadian Representatives of
s l.angsdorf & Co., New York City, makers
nf the hesi popular priced line of French
Ivory Toilet Lines, Toilet Sets and Manicure
Sets in the United States.

We have a Catalogue worth having
Your name on a post card brings it.

PUGH SPECIALTY CO.,
Limited

38 to 42 Clifford St., Toronto, Canada

WATERSTON'S
TRADK

BEE" BRAND

SEALING WAX
Factory :

Warristoii Works, Edinburgh, Scotland

PLAYTHINGS,
The American Toy Journal

19th year of pub-

lication and the

largest Toy Maga-

zine in the World.

The editorial

pages give all the

news of the In-

dustry and there

are 300 to 500

B us i n e s s An-
nouncements i n

every issue.

Subscription—$2.00 per year
Foreign $3.00

Send your subscription NOW
PLAYTHINGS
118 East 28th Street, New York.

We carry
Christmas

Dolls

a full range of
Cards, Post Cards,
and Novelties

Samples and prices
Upon application.

INTERNATIONAL FINE ART CO.
LIMITED

437 St Paul Street West
MONTREAL

Miscellaneoi--

American Lead Pencil Co., New York.
Binney & Smith Co., New York.
Eberhard Faber, Brooklyn, N. Y.

Mill

Binney & Smith Co., New York.

Railroad
Binney & Smith Co., New York.

Textile

Binney & Smith Co., New York.

Toy
Binney & Smith Co.. New York.

CRAYON PENCILS
American Lead Pencil Co., New York.

CUTTERS
Paper

' Golding Mfg. Co., Franklin, Mass.

Card
Golding Mfg. Co.. Franklin. Mass.

DAILY JOURNALS
Brown Bros., Ltd., Toronto, Ont.

DATERS , _
Can. Numbering Machine Co., Ltd., Toronto.

Fulton Specialty Co., Elizabeth. N. J.

DESK
Baskets

Brown Bros. Ltd., Toronto.

A. R. MacDougall, Toronto, Ont.

Pads
Canadian Pad and Paper. Toronto. Ont.

DIARIES
Brown Bros., Ltd., Toronto, Ont.

Boorum & Pease Co., Brooklyn, N. Y.

DISTRIBUTORS
Brown Bros. Ltd., Toronto.

Copp Clark, Toronto, Ont.

Aubrey O. Hurst. Toronto. Ont.

ENGRAVING—Copper and Steel.

M. C. Chaeters, Toronto.

Kieran Engravers, Ltd., Mont-eal.

ENVELOPE8
W. V. Dawson, Ltd., Montreal, Que.

FR ASFRS
Can. I. T. S. Rubber Co., Toronto, Ont.

Clyde Rubber Works Co. Ltd., Renfrew, Scot-

land.
Eagle Rtifbber Co.. Ashland. Ohio.

Weldon Roberts, Newark, N. J.

Artists

Can. I. T. S. Rubber Co., Toronto, Ont.

Eberhard Faber. Brooklyn. N. Y.

Weldon Roberts, Newark. N. J.

Blackboard
A. R. MacDougall, Toronto, Ont.

Ink
Can. I. T. S. Rubber Co., Toronto, Ont.

Eberhard Faber. Brooklyn. N. Y.

Weldon Roberts, Newark, N. J.

Miscellaneous
Can. I. T. S. Rubber Co., Toronto, Ont.

EWrhard Faber. Brooklyn, N. Y.
Weldon Roberts. Newark, N. J.

Rubber

Can. I. T. S. Rubber Co., Toronto, Ont.
American Lead Pencil Co.. New York.
Uberhard Faber. Brooklyn, N. Y.
Kimpton. Haupt & Co.. New York.
Weldon Roberts. Newark, N. J.

FANCY GOODS
Granger Freres, Montreal. Que.
Pugh Specialty Co., Ltd.. Toronto. Ont.

Arch
Mitchell & McGill, Toronto, Ont.

FILES
Drawer

Elbe File and Binder, New York City.

GLASSWARE
Stationers

Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York.
Kimpton, Haupt & Co., New York.

INDEXES
Telephone

Elbe File A Binder Co., New York.

INKS

Copying

S. S. Stafford, Toronto, Ont.

Drawing
Chas. M. Higgins & Co., Brooklyn, N. T.

Royal Ink Co., Toronto, Ont.
F. Webor & Co., Philadelphia, Pa.

Eradieators

Fountain Pen
The Carter's Ink Co., Montreal, Que.
S. S. Stafford, Toronto, Ont.
Reliance Ink Co., Ltd., Winnipeg, Man.
L. E. Waterman Co., Ltd., Montreal, Que.

NUMBERING MACHINES
Can. Numbering Machine Co.. Toronto. Ont.

Writing

Reliance Ink Co., Ltd., Winnipeg. Man.
Royal Ink Co., Toronto, Ont.
S. S. Stafford, Toronto, Oni.
L. E. Waterman Co.. Ltd., Montreal. Qj«

IMPORTERS (Balloon)
Robertson Kennedy, Montreal, Quebec.

INK STANDS AND WELLS
Brown Bros., Ltd., Toronto, Ont.
Defiance Mfg. Co., New York
Kimpton, Haupt & Co., New York.

KEY CONTAINERS
Buxton, Inc., Springfield. Mass.

LEATHER GOODS (Fancy)
Brown Bros., Ltd., Toronto, Ont.

LOOSE LEAF
Brown Bros., Ltd., Toronto, Ont.
W. V. Dawson Ltd., Montreal, yuc.
Dom. Blank Book Co., St Johns. Que.

Boorum & Pease Co.. Brooklyn. N. Y.

Vawter Luokett, Toronto, Ont.
National Blank Book Co., Holyoke, Masr

Me'als
Brown Bros., Ltd., Toronto, Ont.
W. V. Dawson, Ltd., Montreal, Que.

MAP TACKS
Moore Push Pin Co., Wayne Junction. 1'a

MIRRORS
Manzies & Co., Ltd., Toronto, Ont.

MOISTENERS
Brown Bros., Ltd., Toronto, Ont.
Kimpton, Haupt & Co.. New York
A. R. McDougall, Toronto, Ont.

NOVELTIES
Pugh Specialty Co.. Ltd.. Toronto, Ont.

W. L. Haldimand, Jr., Montreal.
Evans & Co., Montreal, Que.
Gibson Art Co., Cincinnati, Ohio.
Myers & Son, Ltd., M., Birmingham. England.
Rust Craft, Boston, Mass.
Fulton Specialty Co., Elizabeth, N. J.

McClelland & Stewart, Toronto, Ont.
Buxton, Inc., Springfield, Mass.
Granger Freres, Montreal.
Specialty Mfg. Co., Brantford, Ont.

NUMBERING MACHINES
Canadian Numbering Machine Co., Ltd., Tor-

onto.

OFFICE EQUIPMENT
Brown Bros. Ltd., Toronto.
Buntin Gillies & Co.. Ltd.. Hamilton.
Granger Freres, Montreal, Que.

Filing Systems
Kimpton, Haupt & Co., New Yoik.

PADS
Desk

Brown Bros., Ltd., Toronto, Ont.
Canadian Pad and Paper, Toronto, Ont.

Memo
Canadlian Pad and Paper, Toronto, Ont.

Writing
Buntin Gillies & Co., Ltd , Hamilton.
W. V. Dawson, Ltd. Montreal, Que.

Can. Pad & Paper Co., Ltd., Toronto. Ont.

The Copp, Clark Co., Ltd.. Toronto, Ont.

PRINTING SETS (Toy)
Binney & Smith Co., New York.

PAPER
Blotting

W. V. Dawson, Ltd., Montreal, Que.
Eaton Dikeman Co.. Lee Mars.
Evans. Adlard & Co., Ltd., Postly's Mills, Eng.
Howard Smith Paper Mills, Montreal, Que.

Carbon
Canada Carbon & Ribbon Co., Toronto, Ont.
The Carter's Ink Co., Montreal, Que.
Mittag & Volger, Parkridge, N. J.

F. S. Webster Co., Boston, Mass.

Copying
Brown Bros., Ltd., Toronto, Ont.
Canadian Pad and Paper, Toronto. Ont
Rolland Paper Mills, Montreal, Que.

Papeterle
Buntin Gillies & Co., Ltd.. Hamilton
Eaton, Crane & Pike Co., of Canada Ltd..

Toronto, Ont.
The Copp, Clark Co., Ltd., Toronto, Ont.

Pugh S'pecialty Co., Toronto, Ont.
Rolland Paper Co., Ltd. Montreal, Que.

Ruled

Buntin Gillies & Co., Ltd1

., Hamilton.
Boorum & Pease Co., Brooklyn, N. Y.

Tissue
Gibson Art Co., Cincinnati, Ohio.
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Writing

Buntin Gillies & Co., Ltd., Hamilton.
Eaton, Crane & Pike Co., of Canada, Ltd.,
Toronto, Ont.

The Copp, Clark Co., Ltd.. Toronto, Ont.
Rolland Paper Mills Montreal, Que.

PAPER FASTENERS
Brown Bros. Ltd., Toronto.
Defiance Mfg. Co., New York City.
Kimpton, Haupt & Co., New York.
Tip Top Mfg. Co., Syracuse, N. Y.

PEN POINTS
Gold Plated

Esterbrook Pen Mfg. Cj„ Camden, N. J.

Silver Plated
Esterbrook Pen Mfg. Co., Camden, N. J.

Nickel Plated
Esterbrook Pen Mfg. Co., Camden, N. J.

Steel
American Lead Pencil Co., New York.
Hinks, Wells & Co., Birmingham, Eng.
John Mitchell, Birmingham, Eng.
John Heath, London, Eng.
Esterbrook Pen Mfg. Co., Camden, N. J.
Perry & Co., London, England.

Holder
Esterbrook Pen Mfg. Co., Camden, N. J.
Toddle Bear Toy Co., Rochester, N. Y.

Fountain Pens
L. E. Waterman Co.. Ltd., Montreal. Qu.

Racks
Kimpton, Haupt & Co., New York.

PENCILS
Checking

American Lead Pencil Co., New York.
Eberhard Faber, New York City.
C. Vernon Nobbs, Montreal, Que.
Pencil Exchange, Jersey City, N. J.

Clutch
American Lead Pencil Co., New York.
Eberhard Faber, Brooklyn, N. Y.

Colored
American Lead Pencil Co., New York.
Eberhard Faber, New York City.
Pencil Exchange, Jersey City, N. J.
C. Vernon Nobbs, Montreal, Que.

Compass
Joseph Dixon Crucible Co . Jevsev City, N. Y.
Eagle Pencil Co., New York.

Drawing
American Lead Pencil, New York.
Eberhard Faber, New York City.
C. Vernon Nobbs, Montreal, Que.

Hard Rubber
L. E. Waterman Co., Ltd., Montreal, Que.

Imprint
American Lead Pencil Co., New York.
Pencil Exchange, Jersey City, N. J.

Indelible
Eberhard Faber, New York City.
Pencil Exchange, Jersey City, N. J.
American Lead Pencil Co., New York.

Lead
Eberhard Faber, New York City.
American Lead Pencil Co. .New York.
Pencil Exchange, Jersey City. N. J.
C. Vernon Nobbs, Montreal, Que.

Slate
Binney & Smi ;h Co., New Yor'.i.
Eberhard Faber, Brooklyn, N. Y.

SUPERITE
DeWitt La France Co., Cambridge, Mass.

PENNANTS
Brantford Felt Novelty Co., Brantford. Or.t
Pugh Specialty Co., Ltd.. Tortnto, Ont.

PICTURE FRAMES
Phillips, Mfg. Co., Toronto. Ont.

PICTURE HANGERS
Moore Push Pin Co., Wayne Junction. Pa.

PINS (Glass)
Moore Push Pin Co., Wayne Junction. Pa.

PRESSES
Golding Mfg. Co., Franklin, Mass.

PRODUCTMETERS & COUNTERS
Can. Numbering Machine Co., Ltd., Toronto

PUNCHES
Miscellaneous

Boorum & Pease Co., Brooklyn. N. Y.
Defiance Mfg. Co.. New York.
Elbe File & Binder Co., New York.
Kimpton, Haupt & Co., New York.
National Blank Book Co., Holyoke. Mass.

RELIGIOUS ARTICLES
Granger Freres, Montreal, Que.

REMINDERS
Robinson Mfg. Co., Westfield, Mass.

RUBBER STAMPS & ACCESSORIES
Eagle Rubber Co., Ashland, Ohio.
Fulton Specialty Co., Elizabeth, N. J
WeJdon Roberts Co,, Newark, N. J
Evans & Co., Montreal, Que.
Libraine Beauchimin, Ltd., Montreal, Que.

Dating Stamps
Fulton F^cialty Co., Elizabeth, N. J.SCHOOL SUPPLIES
Librairie Beauchemin, Montreal, Que.
Buntin Gillies & Co.. Ltd., Hamilton.

Canadian Pad and Paper Co.
The Copp, Clark Co., Ltd., Toronto, Ont.
Can. Pad and Paper Co., Toronto, Ont.
W. V. Dawson, Ltd., Montreal, Qu.
Menzies & Co., Toronto, Ont.

SEALING WAX
Brown Bros., Ltd., Toronto, Ont.
A. R. McDougall, Toronto, Ont.
Geo. Waterson & Sons, Ltd., London, Eng.

SUBSCRIPTION AGENCY
Leo. Scott Publications, New York.

STAMP PADS
Fulton Specialty Co., Elizabeth. N. J.

B. G. Volger. Passiac, N. Y.
STATIONERS SUNDRIES
Brown Bros. Ltd., Toronto.
Thos Davidson Mfg. Co., Montreal.
Granger Freres, Montreal, Que.
The Copp Clarke Co., Ltd., Toronto, Ont.
Eaton Crane & Pipe, Toronto, Ont.
Buntin Gillies & Co.. Ltd., Hamilton, Ont.
Menzies & Co., Toronto, Ont.
Thos. Davidson, Mfg., Montreal, Quebec.
A. R. MaoDougall, Toronto, Ont.

TACKS
Map

Moore Push Pin Co., Wayne Junction, Pa.
Markinc

Moore Push Pin Co., Wayne Junction, Pa.
Thumb

Moore Push Pin Co., Wayne Junction, Pa.
Defiance Mfg. Co., New York.

TAGS
Strinr

Buntin Gillies, Hamilton, Ont.

Merchandise
Gibson Art Co., Cincinnati, Ohio.
Buntin Gillies. Hamilton, Ont.

TOYS AND GAMES
Granger Freres. Montreal. Que.
The Copp, Clark Co., Ltd., Toronto, Ont.
Langfelder, Homma & Haywood, New York.
McLelland & Stewart, Ltd., Toronto, Ont.
Menzies Co., Toronto, Ont.
A. R. MaoDougall, Toronto
States Film Export Co., New York.

TIME CLOCKS
Can. Numbering Machine Co., Ltd., Toronto.

TRAYS
Developing

Thos. Davidson Mfg. Co., Montreal. Que.
Desk

TYPE WRITER RIBBONS
The Carter's Ink Co., Montreal, Que.
Mittag & Volger, Parke Ridge, N. J.
F. S. Webster Co., Boston, Mass.

VICTORY BOND CONVERSION
Dominion Government. Ottawa.

WHERE CAN I GET IT?

Where is it Made?

Our Buyers' Guide is as

complete as space al-

lows. We write in-

quiries on lines not list-

ed here.

Our service department
will give you full in-

formation on this or any
other similar matter.

There is no charge for

this service.

BOOKSELLER and

STATIONER

CONDENSED ADVERTISEMENTS
CALESMAN-SALES ORGANIZATIONS CALL-

ing on office supply and stationers. The
"Nasco" handypad line. Selling to stationers,
printers, department stores, book stores, office
outfitters, variety stores, drug stores : an attach-
ment for phone and desk use. Sales and adver-
tising helps. Liberal commissions. Give details.

NASCO CO., 2000 No. Major Ave., Chicago.

INCREASE YOUR NET INCOME BY SELLING
old Postage Stamps to collectors. We will

suDply Stamps in Packets and mounted n sheets.
Liberal commission. Let us explain our method.
Victorian Stamp Co., General P. O. Box 231,
Toronto.

'"TAYLOR SAFES FOR SALE—RARE OPPOR-
tunity to secure a safe at small cost. They

are in splendid condition. Inside dimensions and
prices are as follows : 15" deep, 2 ft. 6" wide,
3 ft. 11%" high, fitted with built-in compartment.
Price $250.00. 18" deep, 2 ft. 8" wide, 4 ft. 5"

high, fitted with steel compartment. Price $200.00.
Apply Box 26. BOOKSELLER & STATIONER.

MADE SINCE 1885

Stamp Pads and Stamp

Inks exclusively.

B. G. Volger Mfg.
Passaic

Co., Inc.

N.J.

EXPERTS
When you want school paints write us.
We are experts. Get our prices on
School Paint Boxes, Brushes, Crayons.
Waterproof Ink, Pencils, etc.

Artists' Supply Co., Limited
77 York St. Toronto

Hold the Line

Here's the line to hold—John Heath's Tele-
phone Pen. You will
not hold it long be-
cause it sells so quick-
ly. There's quality
about it. It writes
smoothly, never cor-
rodes, and lasts long.
Get connected with
the Telephone Pen for
quick sales.

Supplied by all the leading Whole-
sale Houses In Canada

Registered

London, Eng. Export Agency

8 St. Bride Street

LONDON, E. C.
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Allen, TJlOS 11

American Lead Pencil Co 16

Artists' Supply Co 75

B

Binney & Smith 65

Blackies & Son, Ltd 5

Boorum & Pease 69

Brown Bros., Ltd 22

Brown Wire Specialty Co 15

Buntin Gillies Back Cover

C

Canada Carbon & Ribbon Co 15

Canadian Numbering Machine Co 13

Canadian Pad & Paper 13

Cane & Sons Co, Ltd., Wm 66

Charters, M. C 63

Classified Advertisements 75

Clyde Rubber Co 19

Coutts, Wm. E 66

D

Davidson Mfg. Co., Thos 63

Dawson, W. V 62

Defiance Mfg. Co 65

Dominion Blank Book 70

Eaton, Crane & Pike Co Front Cover
Eaton Dikeman Co 6.1

Eberhard Faber 17

Esterbrook Pens 13

Evans & Co Inside Front Cover
Evans, Adlard & Co., Ltd 66

F

Fulton Specialty Co 68

G

Golding Mfg. Co 68
Grossett & Dunlap 9
Gundy, S. B 10

H

Haldimand, W. Louis 13
Heath & Co., John 75
Henley Pub. Co.,- N. W 8

Hinks,' Wells & Co 63
Higgins Co., Mfrs., Chas. M 15

Hodder & Stoughton 2-3

Hohner 64

1

International Fine Art Co., Ltd 74

K

Kicrnan Engravers, Ltd 68
Kimpton Haupt 67

L

Librarie Beauchemin, Ltd 67
Longmans, Green & Co 4

M

MacDougall, A. R 20
MacMillan Co. of Canada, Ltd 6-7

McClelland & Stewart 1

Menzies & Co Inside Back Cover
Mitchell & McGill 69
Mittag & Volger 64
Moore Push Pin Co 15

N
Nelson, Publisner, Thos 11
Nobbs, C. Vernon 13

P
Paper Fasteners, Eyelets and Small-

wares, Ltd 07
Perry & Co., Ltd 70
Playthings 74
Pugh Specialty Co 74

R

Ramsay, A 15
Reliance Ink 73
Ryerson Press 12
Rust Craft 69

S

Scott Publications 68
Smith Paper Co., Howard 67
Specialty Mfg. Co 73
Stafford, Ltd., S. S 70
Superite 19

T

Tip Top Mfg. Co 76

U

U. S. Playing Card Co 71

V
Volger Mfg. Co., Inc., B. G 75

W
Waterman Co., Ltd., L. E 72
Waterston & Sons, Geo 74
Weber Co., F 66
Webster, F. S 14
Weldon Roberts 63

"TCP PAPER CUPS

Require Little

Selling Talk

Merely place them side by side with

other fasteners and your customers

will invariably take "Tip Tops."

Write for Samples
Prices and Literature

They are the highest QUALITY
paper clips made. WE INVITE

COMPARISON. Sell your custom-

REMEMBER—we sell

ONLY to dealers

ers the BEST and at the same time

make more profit for yourself.

THE TIP TOP MFG. CO., SYRACUSE, N. Y.

CANADIAN AGENTS: Brown Bros., Ltd., Toronto
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CREATE INTEREST
WE CAN HELP INCREASE YOUR XM AS PROFITS WITH FOLLOWING

TOY BALLOONS Every kind of novelty from 5c to 25c.

Happy Day assortments in handsome con-
tainers costing $1.20, $3.00 and $6.00 dozen.

PAINTING BOOKS—S7.20 to $43.20 per gross

TOY PICTURE BOOKS
$4.50, $7.20, $9.60, $10.80, $14.40,
$21.60, $28.80, $36.00, $43.20 per

gross.

Our $25.00, $50.00 and $75.00 assort-
ment of Toy Books, Painting Books,
positively guarantees you a saving of
15' i over market values.

Assortments sold subject to return
within 48 hours if not satisfactory.

We carry large stocks of

Christmas Cards—Calendars—Post Cards—
C repe Tissue—Paint Sets—Xmas Tags & Seals

MENZIES & COMPANY, LIMITED .-. 439 King Street West, Toronto
Manufacturers' Asrents for Blotting, Seccotine, Clucine. Ink, Wax, etc. Publishers Xmas Cards. Manufacturers Stationery Lines and Toys.

GILBERTTOYS
The famous Steel
Construction ToyREG.US PATOFE

No. 1, $1.50; No. 2, $3.00; No. 3, $4.50; No. 4,

$7.50; No. 7, $10.00; No. 8, $20.00.

MADE IN CANADA

Other Gilbert Toys in big demand are: Magic, Chem-
istry, Electrical Sets, Motors, Transformers, Tool

Chests, Puzzles, Puzzle Parties, Anchor Blocks, Reins and Rattles.

Write for Toy Catalogue - Write for Radio Catalogue

THE A. C. GILBERT-MENZIES CO., LTD.
439 KING ST, WEST - TORONTO

Manufacturers of Gilbert Toys and Gilbert Radio Sets.
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HAMILTON CANADA

INDOOR SEASON
The busy housewife looks to you for the main' little requisites of the

Social Season. She will surely want some of these articles. Don't let

her overlook anything for want of suggestion.

DANCE PROGRAMMES
PROGRAMME PENCILS
SERPENTINE STREAMERS
AT HOME CARDS
PLAYING CARDS
SCORE PADS

TALLY CARDS
TALLY PUNCHES
DINNER CARDS
PAPER DOILIES
PAPER NAPKINS
VISITING CARDS

All these lines are described in Catalogue No. 21

1T7\

Look out for Frost ! Don't wait too long !

Order Inks and Adhesives Now.

Carter's Stephens', Underwood's,

Waterman's, LePage's, etc.

1923

Desk Calendar Pads are now
in stock.

"Jewel" and "Daisy"

Supply is limited.

HAMILTON CANADA
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Peerless

Broadened Dealers Service
Become the Peerless Dealer in your city, or town, and

obtain, gratis, this service, with the benefit of our 25

years' experience behind you to help build up your'

Typewriter Supply Business.

Support to Peerless Agents

I)e luxe sample packages for mailing.

Advertising mediums with your im-
print, viz.— Blotters— Erasing
Shields—Window Cards—Circular
Letters, etc.

Printed Lectures that educate your
sales organization on the product
and in the most successful selling
methods.

Laboratory test on competitive lines
sold in your territory with com-
parative tests on Peerless Brand.
This places your sales organization
in a position to make effective
comparisons quickly.

Service Department maintained with
men of wide experience who are
always ready to assist you in your
sales problems. Prices quoted and
samples supplied on request.

Typewriter Carbons

Multigauge

"Light Weight"

Mastergauge

"Medium Weight"

Duragauge

"Standard Weight"

Hectographic

Pencil

Pen

'A Carbon for Every Purpose'

Peerless Brand Ribbons are packed six to the box for your convenience.

Send for Samples and Special Trade Prices

"All Made in Canada Product"

BY

Peerless Carbon & Ribbon Co,
Limited

214 King St. East

Toronto, Ont. - Canada



BOOKSELLER AND STATIONER

XMAS BUSINESS BOOSTERS

Effective

Christmas

Advertising

For You

Wishing ^

M(D)erry2[mas yr

l FOLLOWED BY YOUR
NAME and ADDRESS

Printed

Balloons

In Assorted

Colors

Reach 250 to 1,000 Select Customers at Trifling Cost

These Balloons enable you to do so. They attract the Children, please the Par-

ents and so Boost Business.

They are supplied in equal quantities in two shapes, Round and Airship. The
Round inflate to 30 in. in circumference and the Airship to n in. in circum-
ference and 18 in. in length.

"Business Boosters" can if desired, be supplied in individual transparent en-

velopes printed with a picture of Santa Claus.

We will print the "Boosters" with your own name, business and address, at

the following prices; mailing them postpaid to any part of Canada.
Without Envelopes With Envelopes

250 "Boosters" $10.00 $11.00
500 " $18.00 $19.80
1000 " $35.00 $38.50

Just mark "X" opposite the quantity and packing you wish us to ship—tear out

this page and return it to us or else to your nearest jobber.

Name
Business or Street Address

City

Three lines only, not exceeding 20 letters each, can be printed.

JOBBERS WRITE FOR TERMS

Ctmng & Co.. Htmtteo, 247 St. Paul St. W., Montreal
Sole Canadian Agents for Mohican Rubber Company

Western Agencies:

Manitoba, Alberta and Saskatchewan: F. D. Cock- British Columbia: Intercolonial Age) cies, Ltd., 744
burn Co., 149 Notre Dame Ave., Winnipeg. Hasting-s St. West, Vancoi ver.

-
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LEADERS FOR HOLIDAY
on lJNC

>

bhLi X

THIS FREEDOM THE JUST STEWARD
A. S. M. Hutchinson Richard Dehan

IF WINTER COMES THE CATHEDRAL
A. S. M. Hutchinson Hugh Walpole

THE DESIRE OF HIS LIFE
Eth 1 M. Dell

THE SHADOW OF THE EAST
Edith M. Hull

DECEMBER LOVE
Robert Hichens

ROBIN
Frances Hodgson Burnett

SPINSTER OF THIS PARISH
W. B. Maxwell

THE HEAD OF THE HOUSE OF
COOMBE

Frances Hodgson Burnett

THE EVIL SHEPHERD
E. P. Oppenheim

MR. PROHACK
Arnold Bennett

ABBE PIERRE
Jay William Hudson

LILIAN
Arnold Bennett

THE BREAKING POINT
Mary Roberts Rinehart

THE JUDGE
Rebecca West

THE TALE OF TRIONA THE TRAIL OF THE WHITE MULE
W. J. Locke B. M. Bower

Gift Editions: Handsome gift editions Better Made Books are

in pocket size, cloth and leather, of Better Selling Books

the novels of A. S. M. Hutchinson, McClelland & Stewart

Frances Hodgson Burnett, and Hugh —Books

—

Walpole. Are Better Made Books

Publishers McCLELLAND, STEWART Toreonto
LIMITED

The Livest Book List in Canada
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LAST
The Big Sellers for Xmas

WELLS WISTER
A Short History

of the World
Neighbours Henceforth

CORNELL LOFTHOUSE
Renaissance . A Thousand Miles

From a Post Office

BLAKE STEPHENS
In a Fishing Country The Crock of Gold

SINCLAIR THE TIMES
Ann Severn and
the Fieldings

Survey Atlas of

The World

The Macmillan Company of Canada Limited, Toronto
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CALL
How is Your Stock? Order Now

WARD ERVINE
The Wayfarer Some Impressions

of my Elders

WELLS POOLE
The Outline of History Millions

ROCHE BROWN
A More Honourable Man Old Crow

HAYWARD
Romantic Canada

The Macmillian Company of Canada Ltd.

A Window in
St. Martin's House.
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Pross
Keep these before your

Customers this month
They offer splendid selling opportunities.

If you are not stocked in any of them, wouldn't it be wise to order at once ?

GOD'S GREEN COUNTRY
By Ethel M. Chapman

Here is a thoroughly new Canadian story, as fresh
as newly-picked daisies, depicting rural conditions
as they are still in some sections, hut showing how
these can be improved through healthy, sane meth-
ods. The story introduces the Ontario Agricultural
College, Guelph, the work of the Government Agri-
cultural Representatives, of

rhe Women's Institutes and
other working organizations.
It presents a splendid picture,
in romance form, of present-
day rural conditions, and will

be interesting to anyone with
real blood in his veins. With
it all is a stirring and healthy
love story which carries the
interest right to the end. $2.00.

Think of the Profit-

Opportunities

in the four volumes of

MY NORTHERN EXPERIENCE
By Walter E. Traprock

Here is the Kawa again, this time in the North, with
another of those ludicrous Traprock expeditions
burlesquing so successfully the so-called scientific-

books on the North. As in the first book, the illus-

trations are a strong feature. $2.50.

CHARLES REX
By Ethel M. Dell

There is a new moral quality
in this new Dell book which
raises it just a shade above
the others. You know how
your lady customers liked
them. $2.00.

PEREGRINE'S
PROGRESS

By Jeffery Farnol

Back to the "Broad Highway"
type of novel Farnol goes in

this new one, with the same
style and some of the same
characters. Of course every-
one will like it. $2.00.

OVINGTON'S BANK
By Stanley J. Weyman

Those who remember "Under
the Red Robe" and other stir-

ring romances will want this
new one of Weyman's. You
can recommend it strongly,

$2.00.

VIOLA GWYN
By George Barr McCutcheon

Everybody likes McCutcheon, and here is a new
story quite as fascinating and enthralling as
"Graustark." $2.00.

PIPPIN
By Archibald Marshall

Marshal] at his best—a delightful, English country-
life story. Clean, sweet and cultured. $2.00.

THE THREE LOVERS
By Frank Swinnerton

A strong story of human beings in conflict, pictur-
ing special, interesting features of modern life. It
is strong in character development and leads up to
a dramatic climax. Frank Swinnerton's reputation
is growing rapidly in Canada following a vogue in
England. $2.00.

The Outline of
Science

Every clergyman, every teacher —
dozens in other classes—in your town
is a prospective purchaser. Put a set

in the window, opened at some of the
colored plates, and call attention to it.

It is selling strongly elsewhere and
being enthusiastically reviewed.

A REAL CHRISTMAS
GIFT

CLAIRE DE LUNE
By Anthony Pryde

Here is a new one by the
author of "Marqueray's Duel,"
built around the rival claims
of love and art. It is un-
usually dramatic and interest-
holding. $2.00.

General

Literature

MR. LLOYD GEORGE
By E. T. Raymond

A frank, striking treatment of the great statesman
by the author of "Uncensored Celebrities." $4.00.

MY LIFE AND SOME LETTERS
By Mrs. Patrick Campbell

An intimate discussion of actors, actresses, man-
agers, playwrights and men of letters of a brilliant

generation. Profusely illustrated. $5.00.

INDISCRETIONS OF LADY SUSAN
By Lady Susan Townley

Lady Townley has been presented to and describes
most of the sovereigns and their consorts who were
in power in Europe at the outbreak of the Great War.
She has much to tell which is of historical value as
well as of permanent interest. Illustrated. $5.00.

THE RYERSON PRESS Publishers TORONTO
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BLACKIE&SOIM, LTD
New Gift Books

ROMANCES OF THE WILD
By H. Mortimer Batten Lavishly Illustrated by Warwick Reynolds

Romances of the Wild contains
seventeen stories in which figure

a diversity of creatures with
whose ways Mr. Batten has made
himself almost uncannily famil-

iar. His characters all so impress
themselves upon the reader's
imagination that he follows their

adventures with interest as in-

tense as that stirred by any
human story. His book may be
read by the nature lover for the
light it throws on the lives of

wild creatures, and by the gen-
eral reader for the sake of the
thrill of its adventures.

The Outdoor Year, by W. J. Claxton. A beautifully illustrated book of the

seasons.

The Story of the Months and Days, by R. C. Couzens. The legendary and
mythical lore of the year. Fully illustrated.

The Story of Israel and Judah, by the Rev. H. J. Chaytor, M.A. A living-

account of the Biblical story, richly illustrated with plates and coloured
maps. 4to, in coloured wrapper.

The Wireless Officer, by Percy F. Westerman. Fully illustrated.

The Four Schools, by R. A. H. Goodyear. Fully illustrated.

In the Musgrave Ranges, by Jim Bushman. Fully illustrated.

The Strange Adventures of Eric Blackburn, by Harry Collingwood. Fully
illustrated.

Sea Scouts Up-Channel, by Percy F. Westerman. Fully illustrated.

The Boys of Dyall's House, by Richard Bird. Fully illustrated.

The Reasedale School Mystery, by David L. Smith. Fully illustrated.

Footplate Luck, and other Railway Adventures, by Thompson Cross. Fully
illustrated.

Stephen Goes to Sea, by Arthur O. Cooke. Fully illustrated.

The School in the South, by Angela Brazil. Fully illustrated.

Monitress Merle, by Angela Brazil. Fully illustrated.

The White Witch of Rosel, by E. E. Cowper. Fully illustrated.

The Brushwood Hut, by E. E. Cowper. Fully illustrated.

The Happy Adventurers, by Lady Middleton. Fully illustrated.

Harriet Goes A-Roaming, by Bessie Marchant. Fully illustrated.

Uncle Tom's Scrape, by Theodora Wilson Wilson. Fully illustrated.

The Twins, Papa and Parker, by A. Grozier Herbertson. Fully illustrated.

Christmas at Holford, by May Wynne. Fully illustrated.

The Hidden House, by Dorothy Russell. Fully illustrated.

frpjj iheWHrre-wntH

G. A. HENTY
A new cheap edition, with coloured

Jackets. Fully illustrated.

LT-COLONEL F. S. BRERETON
A new cheap edition of the favourite books of Lt.-Col

Brereton. Fully illustrated. Coloured Jackets.

FULL PARTICULARS FROM
Hector Prenter, Canadian Representative, 33 Richmond Street West, Toronto

Blackie & Son, Limited, London, Glasgow and Bombay



BOOKSELLER AND STATIONER—Advertising Section December, 1922

POPULAR BOOKS FOR THE
CHRISTMAS PURSE

GROSSET & DUNLAP JUVENILE BOOKS—
These books are leaders in popularity with boys and girls everywhere. Books of red-

blooded adventure and wholesome fun which appeal strongly to the imagination of every
normal, healthy boy. Irresistible and refreshing stories for young girls by favorite writ-

ers. Books for tiny tots which parents and friends are glad to read to the little ones for

their profit and entertainment.

The Every Boy's Library. Over 40 splendid, wholesome books of adventure to recom-

mend as gifts for boys.

The Famous Rover Boys. Wherever there are boys from 10 to 16 years, there must

be Rover Boys books. This series has been tremendously popular for many years.

The Tom Swift Books. A splendid series of spirited tales popular with boys every-

where.

Percy Keese Fitzhugh. This author has the magic key to the boy's heart. The Tom
Slade, Roy Blakeley and Pee-wee Harris books are hailed with enthusiasm by young
readers.

The Polly Brewster Books. A delightful series for girls from 10 to 15 years, who
will eagerly follow the young heroines through trips and adventures.

The Carolyn Wells Books. The Marjorie Books, The Two Little Women, and the Dick
and Dollie Books are fascinating for young girls. The author truly understands
little women.

The Little Jack Rabbit Books. David Cory has written intensely interesting stories

about little animals and their adventures. Children from 3 to 8 adore them.

Little Journeys to Happyland. David Cory. A new series of exciting adventures.

The Happyland is reached by various routes. The Noah's Ark. The Iceberg Express.

The Magic Soap Bubble. Wonderful trips for children from 3 to 8 years.

The Make Believe Stories. Laura Lee Hope. A series of stories relating the adven-

tures of the toys which every kiddie loves and treasures.

The Lang Fairy Books. (The Red—The Green—The Blue—The Yellow, and My Own
Fairy Book.) What child has not been cast under their delightful spell? The very
gift-books for children.

GEOkCiK J. MH KOI). LI I).. SELLING AGENTS
266 KING ST. WEST - TORONTO, ONT.

C;R()SSK 1 «r DUN LAP. publishers
1140 BROADWAY - NEW YORK
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Popular Books for the Christmas Purse

POPULAR COPYRIGHT FICTION

The very books to present for Christmas Gifts. The best novels by modern
authors. Ever a reminder of the giver; lasting in value, attractive in character,
handsome in appearance and popular in price!

What man or woman, from seventeen to seventy, will not be pleased to receive
books (selected for his or her particular taste) written by the following cele-

brated authors?

ZANE GREY. The great writer of Western stories gives Homeric bigness, ruggedness, tremendousness to

his people. His novels are epics.

Here are just a few of his titles in Popular edition: The Man of the Forest; The Rainbow Trail; Betty

Zane; etc.

GRACE LIVINGSTON HILL. Her novels veritably smell of lavender and sweet things, and are thoroughly

enjoyed by every member of the family. They have a wholesome and refreshing outlook on life which irre-

sistibly communicates itself to the reader. The Best Man; A Voice in the Wilderness; The Enchanted Barn;

etc.

GENE STRATTON-PORTER'S Charming Outdoor Romances: A Daughter of the Land; Freckles; The Har-

vester; etc.; etc.

KATE DOUGLAS WIGGINS' Famous and Beloved Novels: Rebecca of Sunnybrook Farm; New Chronicles

of Rebecca; Mother Carey's Chickens; Ladies-in-Waiting; etc.

MARY ROBERTS RINEHART. Her wide appeal is due to the fact that she has always seen that "some-

thing else" that "finer thing" beneath the superficial appearance. Dangerous Days; The Amazing Inter-

lude; The Street of Seven Stars; etc.; etc.

IRVING BACHELLER'S Stories of Tender Sentiment: A Man for the Ages; The Light in the Clearing;

Keeping Up With Lizzie; Eben Holden.

BOOTH TARKINGTON'S Wonderful Stories of Eternal Youth: Penrod; Penrod and Sam; Seventeen; Ram-
sey Milholland; etc.; etc.

FLORENCE L. BARCLAY'S Beautiful Romances: The Rosary; The Broken Halo; The Following of the

Star; etc.

Hundreds of Popular Books of Entertaining Fiction !

Are you making Attractive Displays to draw the Holiday Trade ?

GEORGE J. McLEOD, LTD., Selling Agents, 266 King St. West, Toronto, Ont.

GROSSET & DUNLAP, Publishers, 1140 Broadway, NEW YORK
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Examine Your

Ladder
There are manufacturers to-day who
are not getting the profits they expect

out of their business. It will be found

in many instances this is due to a miss-

ing rung in their business ladder.

That rung is

Dealer Co-operation

Without the good-will and support of the mer-

chant, the business ladder is imperfect. It can-

not be readily scaled to the "Profit" and "Suc-

cess" rungs at the top. unless the Dealer Co-op-

eration rung is in the proper place.

The following trade newspapers, all leaders in

their respective fields, offer manufacturers the

most economical and effective method of secur-

ing the co-operation and sympathetic support of

the dealer:

Canadian Grocer

Dry Goods Review

Men's Wear Review

Canadian Automotive
Trade

Hardware and Metal

Druggists' Weekly

Bookseller and Stationer

Sanitary Engineer

All Published by

The MacLean Publishing Co., Ltd.

143-153 University Ave., Toronto

Also publishers of Financial Post, MacLean's Magazine,

Canadian Machinery, Power House, Marine Engineering

News, Canadian Foundryman and Printer and Publisher.
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BEST BOOKS on RADIO FOR CHRISTMAS

Covering details on—How to Operate a Set. How to build a Set.

Principles of Vacuum Tubes. Radio Hook-up, etc., etc.

RADIO HOOK-UPS—By M. B. Sleeper

A book that gives you not only clear diagrams for all

kinds of telephone and telegraph receiving and trans-

mitting sets, but simple descriptions of each circuit

shown and spaces for notes of results obtained.
Price 75c.

THE RADIO EXPERIMENTER'S HAND
BOOK—By M. B. Sleeper.

Throughout the preparation of this book, one purpose
was kept in mind—Answer the Practical Questions of

th'e "Novice," of the "Beginner," and the more advanc-

ed "Student." This book will help in the selection or

construction of simple apparatus for the transmission
and reception of radio telegraph and telephone signals.

In the chapters on radio receivers the simplest crystal,

the simple audion, and the regenerative types are

described in quite some detail. The question of an-

tennas, both for transmitting and receiving, are taken
up. A good many helpful suggestions are given which
will be of considerable aid to the experimenter. 16

chapters. Fully illustrated. Price, $1.00

EXPERIMENTAL WIRELESS STATIONS
By P. E. Edelman.

Tells how to make apparatus to not only hear all tele-

phoned and telegraphed radio messages, but also how to

make simple equipment that works for transmission
over reasonably long distances. The first and only
book to give you all the recent important radio improve-
ments, some of which have never before been pub-
lished. 392 pages, 167 illustrations. Price $3.00

THE ABC OF VACUUM TUBES USED
IN RADIO RECEPTION—By E. H. Lewis,

Radio Instructor.

Written particularly for the person who "knows nothing
about radio" but who would like to gain an under-
standing of the elementary principles of operation on
vacuum tubes and various circuits in which they are
used for the reception of radio-telegraph signals and
radio-telephone music and speech. Illustrated

Price $1.00

CONSTRUCTION OF NEW TYPE
TRANS-ATLANTIC RECEIVING SETS—

By M. B. Sleeper.
There is a peculiar fascination about receiving radio
messages from the high-power stations of England,
France, Germany, Russia and Italy, as well as those
located in the Pacific Ocean and the Oriental countries.
Several types of simple receiving sets for this purpose
are described with detectors and amplifiers to accom-

pany them. Sugguestions are also given for operating
relays and reproducing the signals on a phonograph.
Schedules of operating time for high powered stations
are given. In addition there is some valuable data on
home-made wavemeters for testing and experimenting.

Price 75c.

RADIO DESIGN DATA—By M. B. Sleeper
The only book that gives tables and data for designing,
receiving and transmitting apparatus so that you need
no knowledge of mathematics. It's the first book a be-
ginner buys after he has learned the use of his phone
receiver. Price 75c.

WIRELESS TELEGRAPHY AND TELE-
PHONY SIMPLY EXPLAINED—

By Alfred P. Morgan.
One of the most complete and comprehensive treatises
on the subject ever published. A study of its pages will
enable one to master all the details of the wireless
transmission of messages. The author explains in

simple language the theory and practice of wireless
telegraphy and telephony. 154 pages, 156 engravings.

Price $1.50

HOW TO MAKE COMMERCIAL TYPE
RADIO APPARATUS—By M. B. Sleeper.
This book describes in detail many commercial types
of spark and vacuum tube telephone transmitting and
telegraph and phone receiving equipment of all kinds.
The experimenter will be able to get a world of ideas
for the design and construction of his next piece of
radio equipment from the verv clear descriptions and
the 98 clearly illustrated figures. Price 75c.

CONSTRUCTION OF RADIOPHONE
AND TELEGRAPH RECEIVERS FOR
BEGINNERS—By M. B. Sleeper.
The man who wants to feel the real thrill to accom-
plishment, and who is not satisfied in the merely mak-
ing use of what others have done for him, builds his
own radio apparatus. Radio men can follow the data
in "Radio Phone and Telegraph Receivers" with full

confidence because each piece of apparatus described
was first made, tested and found efficient before the
final design was accepted. Special receivers, both
crystal and audion, are shown in detail. Regenerative
circuits as well as audio and radio frequency amplifiers
are described with clear photos, diagrams and working
drawings prepared especially for the novice and the
man who wants to receive the radio telephone broad-
cast. A special feature is the phonograph type radio
set and the loud speaker. Fully illustrated.

Price 75c.

Popular Books—All Good Sellers

THE NORMAN W. HENLEY PUBLISHING CO.
2 West 45th Street, New York

Canadian Representatives: McClelland and Stewart Ltd., Toronto, Can.
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This advertisement is appearing throughout Canada in Sixteen Leading City Newspapers.

-REORDER NOW IF YOUR STOCK IS LOW.
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The "Dark Horse" of 1922— Watch It

(Now in its third printing)

THE MAN WHO LIVED
IN A SHOE

By HENRY JAMES FORMAN
$2.00

A charming, whimsical story, with clear-cut characterization and wholesome senti-

ment, written in a beguiling manner. With its beautiful love story, delicately developed
from the underlying theme of love which children engender in the hearts of men, its

clever blending of humor and pathos, its strong appeal to the highest emotions, "The
Man Who Lived in a Shoe" is a story over which its readers will linger with delight.

What they are saying about it:

The Montreal Gazette: "Uncle Ranny is as kindly as our old friend Tom Pinch.

To make his acquaintance is a delight to the lover of good literature—a charming tale."

May Sinclair: " 'The Man Who Lived in a Shoe' gave me much pleasure. I feel the

charm of such a book and I think it is very beautifully done. Alicia is enchanting and so

is Uncle Ranny. I simply loved them."

The Philadelphia Public Ledger: "There is a flavor of William J. Locke in this new
novel by Henry James Forman, something of his method, his quiet, whimsical manner, his

scholarly style Mr. Forman is to be congratulated upon the atmosphere of charm
with which he has filled the pages of this novel. It is indeed a story which will make a

multitude of friends."

Another Good Book to Get Back of this Christmas, is

THE SKY LINE OF SPRUCE
By Edison Marshall, author of "The Snowshoe Trail"— (Second Printing) $2.00

A wonderfully thrilling story of the wilds of British Columbia. As always, Mr. Mar-
shall draws the wilderness and its life with a sure and sympathetic touch. His narra-

tion of the long struggle with "Neilson's Gang" of lawless claim jumpers leading to the

daring abduction of Neilson's daughter, Beatrice, the search for her by the father, the

relation of the exciting events, experienced by Darby and Beatrice and Fenris, the black

wolf, in the vast spruce forest, all tend to make this new work of Mr. Marshall's one of

the best stories of life in the open.

The Montreal Gazette says: "Mr. Marshall is one of the most interesting writers of western tales, and his

new book, 'The Sky Line of Spruce,' is full of adventure of the thrilling kind. It is all graphically described,

and there' are fine accounts of the terrain and the adventurers, Beatrice and Darby and Fenris, the wolf."

The New York Times says: "There is no lack of thrilling episodes. A wild canoe ride down the rapids of

the Yuga River, a titanic battle with a huge grizzly, and other fights with even more savage human enemies.

These, together' with the remarkable exploits of Fenris the wolf, cannot fail to make the reader's pulse beat

faster."

LONGMANS, GREEN & CO.
Publishers

210 Victoria Street - Toronto
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To all our friends:

WE CORDIALLY WISH YOU

PLEASANT CHRISTMAS
and a

PROSPEROUS NEW YEAR

Thomas Nelson & Sons,

Limited

multiply your profits
The Superit

Pen
It is easy to sell Superite Pencils or Pens even to people who

do not come in to buy. Everybody who enters your store is

attracted by the Superite display case on your counter.

The Superite Line is composed of the lightest metal pencils

and pens made—a feature you can easily demonstrate. There

is a variety of styles, sizes' and prices to suit every taste and

every pocket.

SUPERITE products possess many features that

are sure selling points.

// your jobber cannot supply you write

direct to Barrett & Co., MONTREAL.

BRANCHES
Toronto and Winnipeg

GUARANTEE: -If your Superite is defective in any way, your
dealer will replace it.

J The Superite
f Pencil

The Ten Points

of Difference
Absolutely will not clog or
jam.

Withdraws (lie lead.

Renewable eraser.

Loads simply and easily.

Patented spring tension clip

Larger magazine for extra
leads.

7. Lightest metal pencil made.

8. Positively fool-proof.

9. Hade in complete range of
designs.

10. Even - Superite Guaranteed,

The Guardnteed Pencil and Pen
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WILLIAM COLLINS SONS & CO., LTD.
PUBLISHERS WHOLESALE AND EXPORT STATIONERS

Telegrams

:

COLLINS, GLASGOW.
COLLINS, LIMITED.
Fleet, London.

Chairman

:

WM. A. COLLINS,

Telephone Nos.

:

London 7170 City
(3 Lineal.)

Glasgow 3030 Bell.

(5 Lines.)

Code: A.B.C. 5th Edi-

tion, Western Union.

London Warehouse:
4 Bridewell Place

New Bridge St. E. C. 4
FOUNDED 1818

Herriot Hill Works
Glasgow

3

TO THE DOMINION BOOKSELLERS AND STATIONERS

Gentlemen,

—

It is with pleasure that we call your attention to the forthcoming early visit

to Canada of our Mr. W. C. Glen.

Mr. Glen will be visiting during the early months of 1923, all the principal

centres from Coast to Coast, and will carry as usual a complete sample selec-

tion of all the "Collins Clear-Type Press Publications," Manufactured Stat-

ionery, including Account Books, Memorandum Books, Note Books, Exercise

Books, Notepapers and Envelopes of every description, Loose Leaf Books,

Diaries, etc., etc.

As we find each year a gratifying increase in the demand for the firm's pro-

ductions, we venture to hope that those members of the trade who in the

past have not inspected the values whim we offer in the above goods, v

take the opportunity during the forthcoming year of meeting our representa-

tive.

Enquiries in reference to Showroom dates in the various cities should be sent

before 15th January, addressed to Mr. W. C. Glen c'o The Halifax Hotel,

Halifax, N.S., who will supply all the necessary information. With compli-

ments, We remain,

Respectfully yours,

William Collins Sons & Co., Ltd.

S

iZ^Iilix^5!l^ rifra^ii i!1x7^^
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Jfflerrie Christmas
THE business world has ample cause for Cheerfulness and Rejoicing during this Holiday Season. 1923

approaches with a promise of bet'er conditions, improved opportunities and a business revival that is

slowly but surely gathering momentum.

Are You Ready for the New Year ?
No branch of your business offers any more opportunities for expansion and development as the Commercial
Stationery and Blank Book Departments.
With a well-selected stock of up-to-date labor-saving devices for the office and a full line of Account and Columnar
Books you will be in a position to develop your business along these lines.

The Brown Brothers, Limited
Simcoe, Pearl and Adelaide Sts. TORONTO, ONT.

The Twelve Most
Popular Pens in

the World
You don't have to create a demand

for Esterbrook Pens. Your custom-

ers know and prefer them. The twelve

most popular pens in the world are

all Esterbrooks.

This No. 920, a triple-plated Radio

pen with silver finish, is one of the

biggest sellers. Is it in your counter

display case?

Concentrate on the nationally known
Esterbrook line for bigger, easier

profits from your pen department.

The Esterbrook Pen Mfg. Co.

18-70 Cooper St.

CAMDEN, N.J.

CANADIAN AGENTS:
Brown Bros., Ltd., Toronto.

VENl

You always connect

Pitman with Shorthand
Be Up-to-Date and Link—

SHORTHAND

BUSINESS

TECHNICAL

CANADA
Sir Isaac Pitman & Sons, Ltd.,

70 Bond Street, Toronto.

Agents:

Commercial Text Book Co., & Copp, Clark Co., Ltd.

The Pearl
Paper Cutter
Two Sizes, HHand 19 Inches

A Very Desirable Cutter for Every
Kind of Business

Cuts two inches of stock,
about 500 sheets at each
operation.

Simple and easy to oper-
ate.

Rigid — powerful and of
pleasing design.

Balanced Handle.

Knives of best tool steel.

Both sizes with or with-
out iron base, as desired.

The base makes a con-
venient receptacle for
waste cuttings.

Write for Booklets B. &S.

G0LDING MFG.
COMPANY

Franklin, Mass., - U.S.A.

We also manufacture the Gold-
ing Art Jobber, (Voiding Jobber,
Pearl Press, Official Hand
Press, Golding Power and Hand
Lever Paper Cutters, Golding
Tablet Press, Boston and Offi-
cial Card Cutters.

Two New Xmas Gift Books
"MADE IN CANADA"

GUEST BOOK
128 pp. deckle edge plate paper with
appropriate frontispiece in colors ;

gilt

top, limp suede leather binding. Size 6% x SV2 Boxed $3.50

MILESTONES
A record of outstanding events—160 pp.
plate paper, art titles and decorations in

colors; limp leather. Boxed $2.25

Now Ready.

THE HUNTER-ROSE CO., LIMITED
BOOK DEPT., 12 SHEPPARD ST. TORONTO
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The Dawson Line is Complete
Seventy-five years' growth and experience has made the Dawson

Line not only complete—but unsurpassed as to quality of work-

manship, design and finish.

New lines are being added from time to time. We shall be glad

to receive your inquiries and to advise you regarding any of our

goods. Special lots made to order if quantities wanted.

W. V. DAWSON, LIMITED
Montreal - Quebec
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In the Gift of a Great Book
^^^ You Conspire With Genius
IN ALL parts of Canada there has,

during the past year, been noticeable

a big increase in the demand for

books as gifts. Books have grown in

favor as birthday remembrances, for

pre-wedding showers and for the bride.

They have also been very much to the

fore as tokens of esteem on anniversa-

ries. As a matter of fact, there is every

reason to believe that the book as a gift

has come into its own.

Of course, books have always been

prominent on the Christmas tree. There

are few children who do not get at least

a few books among their presents at

this season. And there are many whose
collections of gifts are well sprinkled

with books. As for the older folk—they

are invariably honored by some of their

friends with books and in such cases the

choice adds considerably to the value of

the gift for the majority of people like

to be looked upon as more or less liter-

ary.

More Popular Than Ever

That books will be even more popular

than ever as gifts this Christmas is the

general belief. Booksellers with whom
the editor of Bookseller and Stationer

has talked stated that the greater de-

mand for books as gifts has been quite

noticeable and many were of the opinion

that books would sell better than ever

this year.

Now, what has brought about this sit-

uation ? Some are of the opinion that

books are favored as gifts because they

are inexpensive while others take it that

the booksellers' propaganda is having
its effect. But A. T. Chapman, of Mont-
real, president of the Canadian Book-
sellers' and Stationers' Association, has

another explanation.

"There has undoubtedly been a big

change in the buying habits of the pub-

lic," said Mr. Chapman, going on to say:

"Certain it is that more books are being

bought for gift-purpo'ses today than ever

before. It is hard to say just what has

brought about this change but I attribute

it to the fact that among the gifts to

Princess Mary on the occasion of her

marriage there were many books. The
list of the princess's presents was pub-

lished throughout the country and many

were the comments that were made on

the prominence of books in the array.

Since that time books appear to have
been very popular at weddings and oth-

er happy events."

What Shall I Give?

Tribute to the book as a suitable and
dignified gift is contained in the follow-

ing Christmas suggestion from The New
York Herald:
"What shall I give my friend for

Christmas ?"

"Do you mean friend or someone you
happen to know?"
"Friend!"

"Well, nothing is too good, in that

case. Give a skyscraper or one of the

Thousand Islands or a Russian wolf-

hound or a grand piano or a grain of

radium."

And with all the rest, books.

Or if you can't give anything else, give

books. For in them is the magic that

Why not

BOOKS

The new slogan adopted by the National
Association of Book Publishers—"Why
Not Books?"—is provhig quite popular
this Christmas, booksellers giving it

prominent display on their gift tables.

commands all the treasures of the uni-

verse.

Books draw the stars from the sky
and the pearls from the deep.

Before wireless telegraphy was ever

dreamed of books carried the greatest

messages of mankind around the world
and across the centuries.

Books anticipate all discoveries and
keep the precious past from the hands of

thieving Time.
Moving pictures of ancient civilization

flash upon the silver screen of the read-

er's mind. We cannot go back and make
phonograph records of dead singers, bjt
in the old poets the rhythms of long ago
sing to the inne/ ear.

All the arts and all the sciences trans-

mit their treasures in print. So each
new generation finds the stored material
for a continual recreation of the world.

Roosevelt once told a friend that he
could remember the look of the page in

one of Stanley's volumes that kindled
his faith and fixed his will to be the man
he finally became. It was in reading
Spenser that Keats first knew himself
a poet. But even a poor stick of a book
may feed divine fire. Lincoln felt the
heart of American history beat in him
as he read Weems' Washington. The
world laughs at Parson Weems now.
But the world does not laugh at Lin-

coln.

He who gives a book touches the

springs of life, plays upon the keys of an
organ whose notes will sound perhaps
in other lands and in other centuries.

The giver of books may be a conspir-

ator with genius. Next to the great
writer is the one who finds for him the

right reader.

Books carry the seed of life. Scatter
them widely in the hope of harvest. Plant
them one by one in the most fertile soil

you can find.

Books are at once the most exquisite-

ly intimate and the most broadly uni-

versal means of expression. In them is

restoration and repose. In them is the
irresistible call to go on.

There are plenty of good books and
there will be more. What the world
needs is better use of them.

(Continued on page 20)
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Books Express the Sentiment of the Giver

and Carry With Them a Sincere Compliment

"TV T° ST0RE offfcrs such sreat °p-

|V^ portunities for shopping as the

*- ^ bookstore."

"No gift gives such lasting pleasure

as a book."

These are two of the reasons Cloke

and Son of Hamilton, Ont., advance in

support of their statement that Christ-

mas shopping can ba made a pleasure.

Emphasizing the suitability of books,

stationery and leather goods as gifts,

this firm makes it plain to the public

in all its announcements that in the

Cloke store there is "a gift for all your

friends at a price which will make you

feel you are getting good value."

Serves a Double Purpose

"A good book makes an excellent

Christmas present," is one of the slogans

found profitable by McAuley's Book

Store, Kingston, Ont., and "Give Books

for Christmas" is one that has been used

with good effect in Jaimet's Bookstore,

Kitchener. Mr. Jaimet gets two birds

with the one stone with the little bit of

advice hereunder:

"It is a good plan to make book pur-

chases early. This gives you the op-

portunity of reading the book and then

you have the added satisfaction of know-

ing you are presenting a gift which you

personally know will be appreciated."

R. H. Davis and Co. of Yarmouth, N.

S., point out that "Books make the best

gifts for every member of the family,"

and in Stewart's Book and Stationery

store, Fort William, Ont., much is made
of the slogan that "A Book Is The Gift

Ideal."

"It there any gift," this firm inquires,

"with which you can pay so fine a com-
pliment to a person's taste as with a

book? There are as many kinds of

books as there are kinds of people. This

store is ready for the Christmas shopper
with all the latest in books. We have
books for dad, books for mother and all

the wee tots."

The Christmas book section at Mur-
ray-Kay's, Toronto, was thrown open a

couple of weeks ago and in announcing
the opening the statement was made:

"This is just another way of saying

that the nicest time of the year is here

once again—when everyone goes a-gift-

grathering for that not-very-far-off

event—Christmas. The Saturday Open-
ing is a regular celebration in itself—be-

sides all the latest fiction from the best

authors and the finest and most exclu-

sive of stationery and greeting cards

we offer a tremendous special purchase,

totalling over 10,000 regular $1.50 and
$2.00 books at 35 cents each or 3 for $1."

McAinsh and Co., Toronto, classify

books as Gifts De Luxe, emphasizing the

fact that "Books express the sentiment

of the giver and carry with them a sin-

cere compliment." A typical McAinsh
Christmas announcement reads:

"Most of the good books to be found

in any well-stocked bookstore are here,

of course. All the latest books worth
while, as well as the standards and the

classics, are to be found on our shelves

and tables, some of them in fine leather

bindings. The popular prices are a dol-

lar, a dollar and a half and two dollars

for fiction and the like.

"Biographies, biographical sketches,

memoirs, essays, travel, etc., many of

them beautifully illustrated, range in

price from two dollars up to ten.

"There are some outstanding books in

sets and in single volumes to be had in

this store and not generally found else-

where. These are, as gifts, supreme.
For example, The Encyclopaedia Brit-

tannica, latest edition, in several styles

of binding; Nelson's Loose-Leaf, perpet-

ually up-to-date Encyclopaed'a; The
Standard Dictionary. Any of these great

reference works may be had on easy

payment terms. For art lovers we have
a few copies of a limited edition of The
Art of Japan in portfolio form.

"An extra special for the children and
young folks' is. a half-price bargain on a

new edit'on of The Children's Hour in

fifteen volumes.

"The books advertised by various

publishers in this and other issues of

this paper represent the very best of the

year's output, both British and Ameri-
can. As the list is long and varied, those
making a selection for gifts will find it

a convenience and perhaps save a little

by sending their entire list of titles to

us for careful and prompt attention."

Why Not Canadian Books?

"We have everything a child could de-

sire in books" is the assurance given by
V. E. Marentette and Son, Windsor, Ont.,

the Marentette stock including nature,

Bible and fairy tales, Indian stories,

scout stories and annuals.

"The Ideal Christmas Gift—A Book"
is the slogan used at this season by
James Hope and Sons, Ottawa, Ont., and
"Why not send Canadian Books this

Christmas?" is asked by A. T. Chapman,
Montreal.

During Canadian Authors' Book Week,
Mr. Chapman had an imposing display

of Canadian books by Canadian authors
and on every possible occasion he sug-
gested Canadian books as Christmas
gifts.

r . E. Phelan, Montreal, carried a strik-

ing window display of books by Cana-
dian authors and a special table display
inside was also made. Henry Morgan
and Co. of the same city did everything
possible to express its sympathy with
the movement to foster the sale of books
written by Canadians and published by
Canadian publishing houses and in the

C. Foster Brown store Canadian books
also received more than a little atten-

tion, the displays here being unusually
good.

Miss Poole, McGill College Avenue
dealer, adopted a plan similar to that

used by Mr. Chapman, advising the pub-
lic to "Send books and, where possible,

Canadian books. '

Greater efforts than usual are being
put forward in some quarters to popu-
larize the slogan "Give Books," and un-
doubtedly this will bring results. With-
out such an effort, the bookseller is not
likely to succeed in persuading the pub-
lic—who will in a week or two be spend-
ing its money—that books make the ideal

gift. By every method possible that will

have to be reiterated until the public is

"converted." There are, of course, large

numbers of people who always spend
their money for gift purposes with the

bookseller. They will probably do so

this year, but there is an even larger

section who never enter a bookshop, and
who have never realized that a parcel

of books makes a most delightful and
acceptable gift. They will buy anything
but books, spend their money freely, but
never on a book.

Why? Probably the chief reason is

that they do not care for books them-
selves, and therefore cannot imagine
that their friends are likely to care for
them. Whatever the reasons may be,

these are the people you want to at-

tract to your windows and shelves.

If you are a country bookseller, in a
moderately large town, with several

competitors, you will have to make up
your mind that some small expenditure
is necessary to secure this new business.

In past seasons your windows have been
tastefully and attractively dressed; this

season you will have to decide to make
them actually draw. It may be neces-

sary to engage a window dresser; if it is,

see that he is original in his ideas, that

he plans your window on new lines, that

there is no "stiffness" about it.
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"Why Not Books?" is a slogan that ivas brought to the at

last month but the Foster Brown Co. of that city ivas not

seen that this firm had painted a large sign which has

Now that the Christmas shopping season is here a sign of

books as gifts. In the window is a catch-the-eye display

a little variety to the exhibit. Spread across the entire

advertising Christmas books and Christmas cards and mak
Books—The Largest and Best Selection in the City." C.

thnsiastic about the slogan "Why Not Books?" when it

this season require a guide

triition of the booksellers in convention m Montreal only

long in putting it into use. hi the illustration it will be

been placed in a strategic location at the side of the door,

this kind cannot fail to turn the thoughts of shoppers to

of kiddies' books, with a few dolls throivn in just to give

front of the store above both windows was a huge streamer

ing the proud boast of "The Leading Store for Children's

Foster Brovm and his manager, Mr. Burton, were both en-

was brought to their attention, realizing that shoppers at

of some kind to aid them.
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Time Now to Show Leather Goods
"After the First of December," According to A. H. Jarvis, of Ottawa, This Class of

Merchandise Should be Kept to the Fore—Advises Against Too Much Hand-
ling on Part of Public—Should Be Kept Well Forward

I
USUALLY endeavor to link up
Children's Book Week with Christ-

mas," declares A. H. Jarvis, of Ot-

tawa, Ont., "by throwing out suggestions

for Christmas shopping while serving

my customers and also by calling at-

tention to the fact that books purchased
during this week might well serve as

presents for the kiddies at Christmas
time. The suggestion is made that the

books may be purchased then and
hidden away at home or left in

the store for future delivery. I have
found this idea to work out quite

satisfactorily during the last two or

three years.

"My experience with children's books
is that those mostly in demand at this

season of the year are nature and Bible

stories, educational books and art illus-

trated1 books. I endeavor, as far as

possible, to push this class of literature

at Christmas time, for I deem it a duty
on the part of the bookseller to try and
get into the homes of our citizens any
literature which tends to lay the foun-

dation for character building. At least,

it should be regarded as a privilege and
a pleasure.

"No, I never handle toys, but I keep
on hand at all times an assortment of

cut-outs, painting books and other such
forms of amusement for the kiddies,

which are likely to be in demand at cer-

tain seasons, especially at Christmas
time. I always put in a few of these in

the windows, and show them to custom-
ers who come in to make other pur-

chases,
i

"It is a very good idea, I think, for

the bookseller to pave the way for

Christmas novels, during the two or

three months before Santa Claus time,

by giving prominence to books that will

appeal as Christmas gifts. This is done

in our store in two or three different

ways. The most effective, I find, is by
throwing out an occasional hint to such

customers as appreciate being posted

on what we have in stock, or what we
expect to have on such and such a date.

Another method we employ is that of en-

closing folders in each purchase, out-

lining the various kinds of books which

we consider would be suitable and ac-

ceptable as Christmas gifts. In this

connection I always make it a point of

calling special attention to the works

of those authors who have their domi-

cile in Ottawa—and there are quite a

number of them.

A Few Suggestions
Which May be of

FOR LADIES
Hand Bags

Purses
Vanity Boxes
Shopping Bags
Boston Bags
Glove Cases

Kerchief Causes

Writing Cases
Music Cases

Travel Slippers
Dressing Cases
Manicure Sets
Serving Sets

French Ivory Pieces
Toilet, Sets
Vanities

Bridge Sets
Playing Card Sets

Umbrellas
Eversharp Pencil*
Fountain Pens
Address Books
Week-End Cases
Fitted Cases
Tint Roxes

Visiting Cases
Club Bags

Wardrobe Trunks

in Leather Goods
Use to the Undecided

FOR MEN
Bill Folds
Wallet*

Collar Bag*
Collar Boxes
ciaar Coises

Cigarette Cases
Tobacco Pouches

Tip. C"ses
Kerchief Cases

Soft Collar Cases
Dressina Cases

Toilet Sets
Portfolios

Nntp. Rooka
Cnlf Sfdrps

Key Kases
Eversharp Pencils
Fountain Pens

Flasks
Razors

Military Brush Sets
Umbrellas
Tie Racks

Travel Slippers
Pocket Knives

Suit Cases
Club Bags

Wardrobe Trunks

"I do not think it is advisable to dis-

play leather stock too early in the sea-

son, for the simple reason that it is

likely to be damaged by too much hand-
ling. Any time after the first of De-
cember I should think would be ample
time to get it out, and even then it is

well to keep your eye on it and throw
out a gentle reminder to your customers
now and again about not handling it too

much. During December, though, it

should be kept continuously before the

public.

"I have found an ever-increasing de-

mand for stationery at this season," add-
ed Mr. Jarvis. "My experience has
been that it pays to display plenty of

fine and artistic stationery. As a rule,

people are not looking for the cheap
stuff as gifts and this class can very
well be kept out of sight.

"One very important feature, to my
mind, is the window display. If there

is any season cf the year when special

attention should be paid to the manner
in which the window is dressed and dec-

orated it is at Christmas because, there

is no getting away from it, people at

this time of the year are largely in-

fluenced in their purchases by what
they see in the store windows. The
more attractively your window is

dressed, and the more suggestions it

contains, the better. I have sold dozens
of articles at Christmas merely on the

strength of them having been on ^x-

hibitic-n in the window."

IN THE GIFT OF A GREAT BOOK
(Continued from page 17)

Business men declare that invention

and production have outrun effective

merchandising, that is, bringing the

right thing to the right person. In no
field is this so true as in literature.

The mass of people know by hearsay
that there are such things as books.

In a population of 105,000,000 a sale of

10,000 copies is called good, 100,000 is

amazing. Not the sale but the situation

is amazing.
Part of it is the fault of authors, pub-

lishers and booksellers. But the greater

lack is in the reader or in him who might
be a reader, or in him who might create

a reader by a well-chosen gift.

Libraries are good, but what we need

is more individual ownership and use

of books—not as SO' much paper and ink

and binding, but as means of life.

Books are food to eat, books are air

to breathe, light for the eyes, a path for

the feet and a hand to clasp in the dark.

Give books!
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Novelties Appear to be Cheaper
"More Plentiful Than They Have Been for Years" is Gist of Report From Wholesale

Trade on Knick-Knacks for the Christmas Season—Decorations for the Tree

Available in Quantities—Better and Cheaper Dolls

CHRISTMAS trees this year

should no longer have to depend

ior their brilliance upon home-

made strings of popcorn or gilded pine

cones, for an interesting announcement

is made by the wholesale trade that all

kinds of novelties will be cheaper and

more plentiful than for many years

past.

The five-cent glass ball and the five-

cent string of glass beads for tree trim-

ming will once again be on hand to keep

cash registers tinkling. Qualities and
colorings are betiUr than ever, say the

wholesalers, who emphasize the fact

that all types of tree trimmings are back

to pre-war quality.

For Tree Adornment

The newest novelty for tree adorn-

ment is termed "iced effect" and consists

of a shiny coating upon all sorts of real-

istic fruits and toys which closely re-

sembles hoarfrost but under certain

lights has an iridescent and rainbow-
like finish. Luscious apples or pears,

etc., are finished with this "icing" and
can be hung from bough to bough, while

amusing little houses or carts, etc., are

likewise available. Glass icicles, fully

four or five inches long with realistic

points, are likewise provided to give the
wintry touch to the tree. Candles of

all sorts are said to be lower in price

and feature many attractive new ideas

especially in the more elaborate effects

for decorative purposes.

Better and Cheaper Dolls

In connection with the Christmas
trade, the wholesale trade point out the

fact that dolls are now cheaper and can
be had with real kid bodies instead of

the glazed oilcloth which masqueraded
as genuine kid hretofore. Japanese
dolls, especially, are both attractive and
strong, and show a marked improvement
over the stock which was imported last

year. For the cheaper trade, requiring
a doll to retail under a dollar, the un-
breakable Canadian-made doll still gives
the best satisfaction.

Prices on mechanical toys are a little

lower also, and there are some amusing
new additions to the usual range shown,
including some radio novelties which are
actually genu'ne and not trick toys. One
such is called "Radio R^x" and consists
of a ferocious dog in his kennel who
emits barks by means of an electrical

connection invisible from the front. Any
kind of set which has any connection
with radio is proving popular with re-

tail buyers.

As far as games are concerned, the
renort is made that the old time favor-

ites are just as much in demand as ever.

There is, however, a marked revival of

table tennis, formerly known as Ping
Pong and it is reported that practically
all available sets are sold as soon as re-

ceived. This craze is attributed to the
fact that outdoor tennis has become a
national pastime and many players miss
playing during the winter months and
turn to some form of indoor tennis to
take its place.

The jig saw puzzle continues to sell

consistently, especially as the makers
have been wise enough to bring out most
artistic pictures which are a delight to

look at. For the same reason, possibly,
picture blocks and painting books are
selling better than ever, especially those
which depict well-known fairy tales in
vividly colored pictures done by famous
artists. The sale for crude, inartistic

pictures on toys of any kind is practical-
ly nil.

Little girls seem to be inclined more
than ever to the domestic arts, to judge
by the sale of such toys as cook stoves,
laundry and baking sets, sewing ma-
chines, etc., and the range of each line

shows fully half a dozen sizes in all

*'*

v '

these popular novelties. Dolls' houses

and toy shops are called for as usual

and even "apartments" can be had, con-

sisting of one room, large enough to put

up as a miniature flat, with appropriate

furniture.

The demand for dolls' carriages is

entirely for the more expensive kinds,

and although there is a wide range vary-

ing from the inexpensive little wicker
carriage, the leather go-cart, up to the

luxurious wicker perambulator, the bulk

of selling is confined to the latter.

The ten-cent mouth-organ is once

again on the market and will gladden the

hearts of many youngsters who delight

to make music of a sort. A toy saxa-

phone is also introduced and makes quite

a tuneful sound.

Wrong Prices Given

In the list of Canadian Books present-
ed in the October issue of Bookseller
and Stationer the price of Drummond's
Complete Poems was given as $1.50.

This should have been $5.00. The retail

price of "Bill Boram" was listed as $2.00,

the correct price was $1.50.

WE

"Shop Early For Christmas"
Exhortations For Use Now

"How much more pleasure the early Christmas shopper will have;
how easy it is to get what you want now before the crowds and the
holidays come! Though our store service is the best, the rush will
come and the finest, rarest things will go before some people even see
them. Better write some of these suggestions down in your memo
book and come here this week." Then follow with a list of such items
as your store desires to attract particular attention to.

"To early Christmas shoppers, who take their purchases with
them, we offer 'genuine live Norway spruce Christmas trees, from
four to five years old, growing in a pot: The trees are distributed
each morning in order to encourage shopping before the afternoon
rush, to everyone who presents duplicate sales checks."*****

"Be one of the early birds. D-e-c-e-m-b-e-r here spells Christmas.
We're head over heels in holiday work, getting ready tk> handle the
crowds and to show our Christmas stocks to their best advantage. If
we could impress more of you with the fact that early buying is
profitable—particularly at Christmas time. There is no possible ad-
vantape in waiting until the week before Christmas. If you buy this
week or next yon buy from holiday stocks at their best. Many of the
articles are exclusive and cannot be duplicated and these one-of-a-
kmd things are often the first to go.

"You can come in now. choose at your leisure and take your own
good time %n paying, whether your gift be larpe or small. You'll find
the aisles broad and comfortable and the stocks well arranged Liter
on the Christmas rrowds will congest even our aisles and the stocks-
well, yon know what stocks are around December 20 "
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Greeting Cards and Quality Stationery

Go Well Together for Christmas Buying

GREETING cards and quality sta-

tionery are generally among the

big sellers during the Christmas

season and from the first day of De-

cember until Christmas Eve they should

be kept to the front both in advertise-

ments and store displays. They make
a strong combination and one helps to

sell the other. There are many methods
employed by Canadian dealers to make
the most of these lines at this time and

in many instances the case for the greet-

ing card is presented with the shop-early

exhortation.

"Are you an early shopper?" asks

Mr. Jaimet of Kitchener, Ont., going

on to say: "Every year finds new con-

verts to the idea of early Christmas

shopping. Our holiday display is prac-

tically completed and customers are

wisely making their gift selections. This

is particularly true of Christmas Greet-

ing Cards and whether you prefer the

personal geeting cards printed to your
personal order, or the general line, our

range will surely please you. Drop in

now and make your selections while the

assortment is complete."

"Remembrance for Everybody"

Cloke and Son of Hamilton, Ont., go
pretty fully into this question, their

message to prospective purchasers of

greeting cards being as follows:

"Those who are sending Cards abroad

and those who wish to select carefully

while stock is fresh and complete will

hail this announcement with satisfac-

tion.

"We are justly proud of this advance
showing.

"Proud because it is entirely of

Canadian production—Canadian mater-

ials, Canadian labor.

"The designs are particularly pleas-

ing and dainty in charming colorings,

many exclusive with this store. Greet-

ings are original, catchy, witty, whole-

some and happy, voicing the true Christ-

mas spirit.

"In fact all that belongs to the best

of Canadian workmanship has been em-
bodied in this most comprehensive col-

lection.

"Hundreds of designs, better values

than in any previous season.

"Remembrance here for everybody;
specially designed cards for all mem-
bers of the family, father, mother, bro-

ther, sister, grandpa, grandma, etc.

"One special line we wish to empha-
size is a folder card of bright Christmas

design, with appropriate greeting, red

bolder, engraved lettering, with a cutting

on the inside for one's personal card. On
sale at 7c each. 75c dozen.

"All cards complete with envelopes

for mailing. Prices range from 5c up
to $1.25. But come and see. Come
next week, early in the week."

How To Get Business

In Copeland's Book Store, Windsor,
Ont., sample books are kept in a con-

spicuous place during the entire shop-

ping season, a great variety of designs

being presented.

"If you desire to express character and
individuality in your personal greeting

card this Christmas," announces the

Macey Abell Co., Victoria, B. C, "there's

a wealth of splendid suggestions in our

display."

The McMurray Book and Stationery

Co. of Fredericton, N. B., goes in heavi-

ly for private greeting cards at this

time and in all advertisements the pub-

lic is advised to leave orders early to

ensure delivery at the proper time.

In announcing his greeting cards F.

J. Hays of Deloraine, Man., also plays

up his Christmas packages of plain and
fancy stationery—"a kind to suit every

taste and a price to suit every purse."

Private Christmas Greeting Cards are

a real asset and money-making line for

up-to-date stationers. However, it

should not be taken for granted that

the trade will "come of itself." So many
(Continued on page 34)

Christmas cards are displayed to excellent advantage in this window of the McAinsh store on College Street,

Toronto. The figures of Old Santa were used to get the people thinking and talking about Christmas early in the
holiday shovvinQ season.
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Varied Stock Required for Successful

Handling of Lines Suitable for Gifts

BOOKSELLERS and stationers who
have built up substantial gift de-

partments in their stores are now
in the season when they ought to reap a

lucrative harvest for their work. Even
those who have not given much atten-

tion to gift merchandise can make a

splendid showing during the Christmas

season when the people are in the mood
to buy and, if they wish to continue the

work, the Christmas gift trade should

provide a splendid nucleus.

Varied Stock Is Necessary

The secret of success in handling a

line of gift merchandise is to have a

varied stock. An attempt to sell goods

with only three or four items to choose

from defeats its own purpose; the stock

must be varied and comprehensive but,

of course, not too large as to accumulate
left-overs. Nothing dies quicker than

a mere novelty, but to sell goods the

dealer must have a stock from which
the customer is certain to select an item

that pleases his or her taste.

Desk sets, candlesticks, table lamps,

pottery, lacquer boxes, baskets, book-

ends, incense burners, ash receivers and
other merchandise of decorative charac-

ter comprise the gift stock in many book
stores and appear to very good advan-

tage. The boxed gifts and those articles

which tend to novelties are purchased in

small quantities for holiday season only,

as the shop prefers objets d'art to nov-

elty merchandise for regular stock.

In one display case, at the entrance
door of a Toronto store, stationery, can-

dles, sealing wax and quill pens are to

be found in a goodly variety of colors

and grades. At the second counter

greeting cards form the chief display,

and the remaining tables and cases on
that side of the room are used for picture

frames, and artists' materials, which lat-

ter business has proved too valuable to

give up.

Beats the Dry Goods Stores

In Torry's Book Store, New Glasgow,
Nova Scotia, are to be found fancy goods,

china metal goods, ivory and ebony toil-

et sets, manicure cases, leather goods,

framed pictures, dolls and toys of all

kinds. Mr. Torry claims that he has the

dry goods stores and bargain alleys beat-

en to a frazzle and at this season he uses

every inch of space available for the

showing of gift merchandise.

J. and A. McMillan, of "McMillan's",

Prince William St., St. John, N. B., go in

for the better class merchandise at

Christmas, pointing out that "it is our

aim to bring art, with its beautifying

influence, within the reach of all and we
have, therefore, gathered from art cen-

tres in Europe and America a unique and
artistic stock." The McMillans boast,

too, of one of the largest and most com-
plete assortments of Christmas and New
Year cards, tags and seals in Canada.

"The sending of greeting cards," this

firm advises the public, "has come to be

a matter not merely of goodwill but

good form," and prominently displayed

on the ground floor "as usual" are artis-

tic boxes of special Christmas station-

ery, fountain pens, automatic pencils,

toys, dolls, games and leather goods in

large quantities, the latter including bill

cases, card cases, portfolios, key cases,

ladies' bags, bridge sets and playing

cards in leather cases.

Kingston's "Christmas Shop"

The College Book Store, Kingston,

Ont., adopts the name of "The Christmas
Shop" at this time, showing such gift

lines as greeting cards, booklets, ladies'

purses and handbags, fountain pens,

phonograph records and record cases,

books for all ages, beautifully boxed
stationery, waste baskets, sheet music
boxed and in holiday wrappers and all

the latest fiction.

In the McAinsh store, College and
Yonge, Toronto, pictures are conspic-

uous, the prices ranging from a couple

of dollars up. Oils and water colors

particularly suited for Christmas time

are featured, the management believing

that good pictures are appreciated as

gifts.

As a "gift that will surely please,"

Mr. Jaimet, of Kitchener, Ont., recom-
mended a camera last year, referring to

this as something "that will fascinate

the year around." At the same time
every effort was put forth to draw at-

tention to the Leather Goods Depart-

Here is a neat display of Christmas stationery featured recently by McAinsh & Co., College St., near Yonge St.,

Toronto. "Shop Early and Get the Best,'' reads one of the cards, another pointing out that "The November Shopper
Is The Wise Shopper."
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ment, where there were on display such

"appropriate and useful gifts" as purses

and handbags from a dollar to $13.50,

music cases, writing portfolios, travel-

ing toilet cases, manicure sets, collar

bags, wallets, tie and handkerchief cases,

etc.

Few Pointers On Display

Than leather goods there is, perhaps,

no line of merchandise that lends itself

more readily to dignified and elaborate

display. Small cases and windows, in

fact, may be arranged to look just as

attractive as any large one. In small

space light colors should be used for

floor coverings and background, as it

makes the window or case lo'ok larger

and also cooler. The dealer, too, will

find it helpful to run his displays light,

except at holiday time, when he should

play them up strong.

A good window is the result of art and
common sense with predominance in

favor of common sense. It is the appeal

to the common sense of the people who
now pass your store that will impel them
to enter and become customers. While
there are certain fundamentals underly-

ing the construction of all show windows,
the size and shape of the windows, style

and quality of the background depends
largely upon the character of the busi-

ness, but a pleasing and attractive back-

ground lends an environment which al-

ways enhances the value of the mer-
chandise displayed. For night illumina-

GIVE SOMETHING
IN LEATHER

Christinas stock is now com-
plete. In all our history we
have never shown as wide a
choice of leather goods.

Furthermore—and this is im-
portant—leather goods have
never been so low in price as
they are at present. Your
dollar never bought so much
quality. Come and see our
stock now. A small deposit
secures any article until
Xmas. Remember "The early
bird catches the worm."
Here is a partial list of most
practical things for Xmas
giving. In it you will find
something for everybody.

Sample of advertisements used by the

London Luggage Store, 2U3 Yonge St.,

Toronto, during the Christmas season.

tion there should be an even distribution

of light from concealed fixtures and de-

void of intense glare.

Change Windows Frequently

While the permanent background may
be beautiful and expensive, changes in

background effects are desirable. Some

of the newer backgrounds are so con-

structed that panels or certain portions

are adjustable or removable, making
possible quick changes for seasons, spec-

ial events or character of merchandise.
Frequent changes enhance the attention

value of the show windows.

Show windows must be made attrac-

tive to arrest attention and at the same
time care must be exercised to centre
interest on the merchandise used in the
display rather than upon the decora-
tions, background or fixtures. Exper-
ience has shown that the leather goods
department and the gift store work very
well together and certainly there is no
more popular department in December.

A woman entered a public library re-

cently and solicited the assistance of a
loan desk clerk.

"I am searching for a book called 'The
Dentist's Infirmary'," she said; "the pre-

sident of our library club told me to get
it."

" 'The Dentist's Infirmary?' " repeat-

ed the clerk with a rising inflection,

vainly trying to associate such a book
with such a study class.

"Yes," replied the woman; "It's all

about devils and angels and such like."

The light of understanding dawned on
the puzzled face of the clerk.

"Oh, you mean Dante's 'Inferno'!"

The Christmas display shown here proved a big attraction for holiday shoppers in Stratford, Ont., last December.

It was a distinctive feature of the campaign put on by Patterson's Book Store.
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Suggestions for the Christmas Message

THERE is, perhaps, no dealer whose
lines are better suited to display

than the bookseller and stationer,

as the illustration accompanying this ar-

ticle shows. The bulk of the bookseller's

stock is salable for gift purposes and
every effort should be put forth to make
the most of this fact during the Christ-

mas season.

In the upper left hand corner of the

illustration is an announcement by J.

Edgar Rutledge of Fort William, Ont.,

emphasizing the desirability of books as

gifts. "What expresses the gift sprrit

more truly than a book?" he asks, point-

ing out that a book brings pleasure not

only for the moment but for all time

—

pleasure that may be renewed in any
leisure moment.

In the centre is a Murray-Kay Co. an-
nouncement calling attention to the

store's display of Christmas books.

John L. Scott of London, Ont., puts em-

phasis on Christmas stationery in the
'ad' shown in the upper right hand corner
and directly below is a Stroud advertise-
ment playing up children's books.
Christmas cards' and art calendars are

to the fore in the centre announcement
—made by J. A. McMillan of St. John,
N. B., and to the left is a typical re-

minder from McAinsh and Co., College
Street, Toronto. "Have you forgotten
anyone?" is the pertinent query advanc-
ed, the explanation for the question be-

ing as follows:

"Many of us on Christmas' morning
have found ourselves in the uncomfort-
able position of receiving a book or
Christmas card from a friend whom we
had f01 gotten. It is certainly one of the

most humiliating situations of the en-
tire year.

"This breach of kindness and etiquette

is unnecessary. If you have made a list of

friends to remember, make sure you have
an appropriate book, or a set of books,
an artistically framed picture, a foun-
tain pen, a box of fine stationery, or

even a Christmas card for each person.
Don't forget the children; books' are a
never-failing delight.

"If you have not made a list, better do
so now. Include in it everyone who sent

you even a post card last year—members
of your church, your clubs, old class-

mates at school, and relatives and
friends at a distance.

"This Christmas', more than ever be-

fore, books, Christmas cards and sta-

tionery, because of the little cost, will

be in vogue, and should be given gen-
erously and distributed widely.

"Remember that while the gift which
is sent may be accepted as a trifle, the

one which is forgotten will be magni-
fied a thousand times."
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How to Stage the

Arrival of Santa

Coup of Interest

to Young and Old 11

M ANY booksellers throughout the

country have adopted the plan

of staging "The Arrival of San-

ta Claus" and that it is a good om has

been proven. The purchasing .-cason

does not really get under way until after

Santa make, his appearance so that

it is good policy to bring the old fellow

in weeks before Christmas Day. He
has already arrived at "Simpson's,"

Toronto, and, as was to be expected,

great interest in the big event was
shown by young and old. Druggists

who are thinking of having Santa ar-

rive at their s tores in state should de-

lay no longer but should start things

moving right away.

Announcing the Arrival

From the Simpson announcement,

which appears below, druggists will be

able to get some ideas that will help

them in making similar announcements
in their respective communities:

"Well! Well! Well! Here he is again!

SANTA CLAUS. Coming to-morrow
to the Christmas Show at Simpson's.

It's true! It's true!

"Early you say. Not a bit of it.

Why, he comes every year just about

this time. And as for snow. Ha! Ha!

That doesn't worry old Santa Claus.

'There's lo'ts of it where I've come from,'

he'll tell you, 'and in a few days you
will have all you want.'

"And, little Boys and Girls of Toron-

to, would you believe it, he hasn't

changed a bit. Santa is the same
apple-cheeked, starry-eyed, jolly old

soul that you have always known him
to be. We know, for we've had word
from him.

"He may be a wee bit fatter, to be

sure, but then so is his sack of toys. It

is POSITIVELY HUGE.
" 'You ee, there are ever so many

more little boys and girls in the world

this year than last,' he will tell you.

'And I'm going to remember them. Yes,

every one.'

"No! You won't .ee him arrive, for

he comes in the night; just as he al-

ways did, even when Mother was a little

girl.

"But here's a secret. We know how
he is going to come and we'll tell you

all about it, so when you cuddle down
in bed to-night you can think that in a

few hours this is what is going to hap-

pen.

"It will be about 2 o'clock in the morn-
ing. The whole City will be fast

asleep, with the moon shining on the

roofs, and everything, oh, so quiet.

Only an occasional clock will shout the

hours, or a late street car go clanging

to the barns.

How It will Happen

"Down at the corner of Queen and
Yonge, a sleepy policeman will be lean-

ing against a post, thinking of his ba-

bies, warm in bed at home. He will

likely yawn and look at his watch.

"Then suddenly he will .-pring to at-

tention. 'What is that?' he will cry to

himself. 'I thought I heard something.'

A faint jingle of sleigh bells and the

echo of a merry laugh. Ha! Ha! A
full, rich, jovial laugh will come float-

ing down out of the moonlight.
" 'God bless my soul. It must be San-

ta Claus,' the policeman will say. 'Here

already? Why, of course he is. I

heard that he was coming to the Christ-

mas show on Thursday.' But he won't

see him. No policeman ever saw San-

ta Claus when he came at night.

"Besides Santa is going to be very

tired and stiff. Oh, ; o stiff from his

long sleigh ride. His beard will be

covered with ice and hoarfrost, and snow
from the Far North will have drifted

Booksellers can attract considerable attention and create not a little interest among children and grown-ups with

a window display of this kind. A Regina, Sask., dealer was responsible for this realistic exhibit.
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Santa has many
modes of transporta-
tion and the book-
seller whose store is

being visited can
have him arrive by
aeroplane, auto, ice

boat, train or in
horse or reindeer-
drawn vehicle.

Here the jolly old
fellow is pictured in

his ice boat. An aero-
plane or auto can
not be shown in the
average window but
a feiv yards of sheet-
ing are the principal
ingredients of this

display.

down his neck. He's going to clamber
right ,n through the great chimney of
the Simpson Store, and go off fas.
asleep.

"But at 8.30 in the morning oh, at
8.30 on THURSDAY MORNING. You
just must be there to see him, for he'll

be on the look-out for you. Sitting on
a great gold and blue throne, < urrounded
by bears and lions and tigers in cages,
and toys by the thousand.

"Toys! You never saw so many
Toys in all your life! Trains and dolfs
and flying machines and animals and
books and teddybears and toy soldiers.

Just worlds of toys.

"And the Castle. We can't even be-
gin to tell you about that. We haven't
room on this page. But Boys and Girls,

remember that if you ever read about
an enchanted Castle with walls and
drawbridges and sentries on guard, and
wanted to explore one, here is your op-
portunity.

"Come down on Thursday morning
and tee SANTA CLAUS IN HIS
CASTLE. HE WILL BE WAITING
FOR YOU."
On the following moTning Santa's ar-

rival was reported this way:

"Safe and sound, rounder, fatter,
jollier, more like a roly-poly than ever
before in his life, good old Santa Claus
breezed into town last night.

"Did you hear the tinkle of his sleigh-
bells passing over your roof or his
merry 'halloo' to the weary reindeer?
You wouldn't of course, for every good
little girl and boy was fast asleep.
That's why he came as he did under cov-
er of the dark just as he is going to do
on Christmas eve when all the stockings
are strung up in a row and the fire in

the grate is dying down.

Santa On His Throne

"But he's here! At 8.30 this morn-
ing when the big Simpson Store opens
its doors and hundreds of little children

and their Mothers will rush to the ele-

vators and the stairways up to the Fifth

Floor, Santa Claus will be sitting on

his big gold and blue throne waiting
for you. His eyes will be darting im-
patiently from one door to the other
so that he won't mns the first Toronto
face he has seen for a whole long year.

"Will it be a wee lassie or her little

brother? Will it be a grey-haired
business man who has always believed

in Santa Claus and who got up early

€*€

Helping Customers
with Gift Problem

Appoint a gift secre-

tary with a recognized

ability to help patrons

and advertise as follows

in the newspapers:
"Announcing a new ser-

vice, 'the gift secretary,'

a happy solution of the

gift problem.

"When a :ense of deli-

•a< y forbids asking the

intended recipient of a

Christmas gift just what
would please most, we
suggest our new service.

"Just bring or send to

the gift secretary the

names and addresses of

those you wish to remem-
ber. An explanatory let-

ter and information
blank will be mailed to

them. The inquirer's

identity will be kept se-

cret.

"In a few days the gift

secretary will endeavor
to have the answers.
Even sizes, colors, styles,

materials. 1 and price

ranges can be ascer-

tained.

"The gift secretary's

headquarters are near the

information bureau on

the first floor."

and ate his breakfast in a great hurry
so as to be the Very First?

In a Fairyland Castle

"Ha! Ha! Who wouldn't be Santa
Claus, with a whole big city waiting to

see him. How he'll fidget until they
arrive. And how his big, round laugh
will come roaring through the Christ-
mas Show, drowning the noise of the
aeroplanes, the screaming of the ma-
caws on their high perches and startling

the hundred animals and birds in their

cages on the pillars.

Only a Few Weeks Away

"Suddenly, too, Santa Claus will clap

his hand.- and listen. First a strain of

music will be heard, then out from be-

hind the throne will come the strangest
pair—Tony and Beppo. Tony is an
Italian and Beppo is a big brown bear
that tumbles at his heels and dances to

the flute.

"Boys and girls, Christmas is only a

few weeks away. There will be thou-
sands down to see Santa Claus. The
crowds will be huge. Now is the time

to see the dear old fellow who will soon
be filling your stocking.'. Come when
you can talk to him without keeping
hundreds waiting.

"If you can't come in the morning,
come at noon. If that',s impossible,

come after school. He'll be here until

the Store closes at 5.30 every evening."

A New Departure

The Macmillan Company of Canada,
Limited, announce a somewhat new de-

parture. Michael Sadlier, the author
of the very brilliant novel, "Privilege,"

published two years ago, intead of dis-

posing of his Canadian market as part
of the American market or as part of the

English market, has sold it direct. The
Macmillans are setting up, printing, and
manufacturing his book, "Desolate Splen-

dour," in Toronto. It is announced for

February publication.
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on the lines you are offering, and attracts customers to your

door.

Make it a rule that salespeople shall thank patrons for their

Christmas patronage with a smile. It is an easy habit to ac-

quire and a valuable one. Then when the holiday buying per-

iod has ended, use the usual newspaper space for an An-
nouncement of Appreciation for the generous response of the

buying public—if you can honestly do so—and promise con-

tinued effort in service of an acceptable character. Suggest

that your firm will go on striving for the business embodi-

ment of the highest ideals. Make the announcement reason-

ably brief but let it ring true.

The Best of Everything to You

ON THE inside of the back cover of this issue will be

found a Christmas greeting to the trade from the editor

and staff of Bookseller and Stationer. Every word of

that message spells sincerity. We wish for every man and

woman in the business the best of everything. We hope that

Santa Glaus will be generous and that your gifts may include

such priceless treasures as good health, true friendship and

deserved success. It is our wish, too, that you will round out

the current year gloriously with a pleasant and profitable

holiday trade. In other wards, may Christmas be merry and

business brisk.

* * * *

Fail of Anti-Combine Bill

THE CANADIAN retailer has won for himself a splendid

present in the radical modification of the much-talked-

of Anti-Combine Bill. Following representation made
by manufacturers, wholesalers and retailers at recent sessions

of the legislative committee appointed by the Ontario Govern-

ment to consider the measure, the bill was reconsidered and,

according to information received as we go to press, has been

redrafted very much in the retailer's favor. In its present form
the act confines its attention to commercial agreements which

are already illegal and to violations of the criminal code of

Canada. In short, it simply provides additional machinery by

means of which the Attorney-General may enforce the laws

already on the books.

* * * *

Catering to Christmas Shoppers

MORE AND more is the public coming to appreciate the

common sense idea of giving Christmas Gifts which
are both useful and beautiful. This enlarges the field

of opportunity greatly for those who are in the retail business.

Changing conditions of life call for simplicity rather than for

the multiplication of things to handle and care for. So common
sense is brought to bear upon the giving of Christmas Gifts,

and something which will be pleasing and still be useful in a
satisfying way, is bound to be favored.

Make goods talk for themselves by the manner in which
they are displayed. A window made up entirely of one kind
of goods, will not speak as eloquently as one in which a few
of the items are placed in their natural setting. Suggest the

use of the goods, and where passible, indicate prices or the

range of prices. There are few indeed who are not concerned
with the probable outlay. This is especially true at Christmas
time when the average individual wishes to remember a num-
ber of friends as well as different members of the family.

Make Christmas advertising individual. Study to achieve
that art which will enable people to recognize your publicity

even if the name and business address were cut from it, just
as they recognize you even though you do not carry a sign
card or sandwich board announcing your name. Individualized
publicity is the sort which arrests attention, focuses interest

Buying Books For Christmas

A NUMBER of pointers on the selling of books as Christ-

mas gifts are to be found in abundance in this issue of

Bookseller and Stationer, these being offered in the be-

lief that the dealer can, if he goes after the business, make
two sales grow where one grew before. There is no doubt

but that more and more people every year are getting the

book-buying habit at Christmas time. It should be the habit at

other seasons of the year as well. Especially should it be the

habit of parents to buy books for their boys and girls to

start in them the good habit of reading.

The children of the cities have many distractions, sports,

movies, many things to keep them from reading. But if that

habit is not theirs by the time they reach their fifteenth year

they are unlikely to cultivate it later. A boy should have, by

that age, laid the foundation of his knowledge of the better

works in the English language. That is not to say that he

should then know well the English poets and prose writers,

but he should have read Scott, Dickens, Thackeray, Shakes-

peare, Tennyson and others of the long list of the English

classics.

It is so easy to get books nowadays that perhaps they are

not held as precious as they were in other days. It is, there-

fore, the duty of those interested in this business to educate

the public. Nor is there a better time than Christmas to make
this start.

* * * *

On Threshold of Shopping Season

STANDING now on the threshold of the greatest shopping

period of the year, the bookseller should lose no more time

in getting ready for action. Many other merchants have

for weeks been injecting the Christmas atmosphere into their

stores, and the bookseller should not be behind. The time to

iay plans for the selling campaign is now. There is cer-

tainly no bookseller too small to make some special effort to

give the kind of service that is most appreciated during the

Christmas rush. For it is essentially a time when customers

who are making selections quickly are looking for service.

Well executed and attractive showcards can be made to take

the place of salesmen many times if they convey the proper

information as to style and price. If the retailer will make
arrangements through a mailing booth to attend to the dis-

patching of the presents which customers may select he will

give a service that will be greatly appreciated and much used.

Every salesman should be quick with suggestions for presents

for different members of the family or for the "best man"
of many a young lady who will want something for "him."

Everything that will contribute to the ease and facility with

which gift selections can be made and sent to their ultimate

destination should be taken into consideration by the bookseller

when planning his Christmas campaign. If he is sometimes
disposed to regret the amount of business that drifts to the

larger department stores at this time of the year, he might
well study the several services that are given by the depart-

ment stoi-es at Christmas. It is these services which entice

customers and which send them away satisfied.
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Plans for Increasing Christmas Business

USUALLY it is not necessary to

stimulate business during the few
weeks prior to Christmas; it comes

so fast that the bookseller is sorely over-

taxed to cope with it. But the past two
Christmases money has been tight, so

sales inducements have been necessary.

L. Higgins and Co., New Glasgow, N.

S., conducted a Christmas Souvenir

Presentation during the whole of Dec-

ember. The idea was accomplished by
offering the choice of a number of sou-

venirs with each purchase for a certain

amount. Every person spending under

a dollar received a pretty greeting card,

but if he spent between one and two dol-

lars he had the choice of a decorated

china toothpick holder, a child's picture

book, a squeaking toy, a child's cup and

saucer, a good wall thermometer, an

A. B. C. plate, a cake of toilet soap, a

small toy, a nail brush, a baby's cellu-

loid rattle or a china figure for holding

matches. More elaborate souvenirs

were given each dollar purchase from
three to five dollars.

Table Displays In Front

Not only were many tastes considered

in getting up these souvenir selections,

but they were displayed on tables in the

front of the store so that people could

see what they were getting and make

their own selections. Liberal news-
paper advertising space was employed
to call attention to this Christmas Sou-
venir Presentation stunt. This boxed-in

piece of copy headed the extensive list

of souvenirs:

"SOUVENIRS"
"It is getting increasingly diffi-

cult to pick out desirable lines for

our Souvenir Tables, but we have
looked at dozens of lines of samples
and have picked the best out of

each and feel that we have as nice

an assortment as at any time in

our history. These Souvenirs ab-

solutely FREE to you are displayed

on tables in the front of the store.

Come in and see them."
Morris, Smith and Beer, Charlotte-

town, P. E. I., employed newspaper ad-

vertising to call attention to the ad-

vantages of early Christmas shopping.

Here is the ad. in question:

"CONSIDER
the advisability and advantages of

early shopping, of avoiding the

Xmas rush, of having the largest

assortment to choose from.

"THEN
think how much more a useful pres-

ent will be appreciated than one

that will be put away and forgotten.

"ACT
on this advice; pay us a visit and
see what we can show you."

Mappin and Webb, Montreal, P. Q.,

is noted for the high-grade merchandise
it carries. But at the same time such

an establishment is liable to carry the

impression that everything sold is high-

priced, with the result that people with
limited incomes are scared away. So
Mappin and Webb helped to remove this

mistaken impression by arranging a

Dollar Table inside the store. This

Dollar Table contained ah sorts of novel

and useful odds and ends, but proved
additionally attractive because every

gift was put up in a dainty gift box.

One of the announcements on the sub-

ject in the local dailies was in this vein:

"A Wonderful Selection of $1 Gifts

"Beginning Saturday

"A Mappin gift at $1.00 sounds
almost too good to be true, doesn't

it?

"Well, it is true, and if you come
in on Saturday you will be sur-

prised and delighted at the wonder-
ful assortment of appropriate gift

articles yooi can choose from at

this price.

Every bookseller can, with a little effort, produce a window display of this nature. No matter what merchandise
is being shown, the Christmas effect may be secured with a ynass of white cloth and a few wreaths and sprays.



30 BOOKSELLER AND STATIONER December, 1922

"Just to give you some slight

idea of thte variety, we mention the

following:

"Every article packed in a dainty

gift box.

"Although this 'Dollar Table'

will be continued until Christmas,

we strongly urge you to do your

shopping now."

Getting Most From Calendars

Merchants who give calendars away
around holiday time are dissatisfied

with the method of distribution. Some
families receive more than their share

and many of the calendars are thrown

away before the year is up. Howell

Brothers and Knowlton, Windsor, Ont.,

give a calendar to- everyone calling at

the store before Ch-ristmas, but every

calendar is separately numbered. Every

recipient is encouraged to keep his or

her calendar, because on the back of it

is printed a list of the prizes given to

the ten lucky numbers drawn at the end

of the year for which the calendar is

dated. Fair play is ensured by a draw-

ing committee consisting of the mayor
and two other locally prominent men.

At the time the drawing is made, the

winning numbers are announced by

newspaper display publicity.

"Banfield's," Winnipeg, Man., believes

in the effective use of newspaper white

space. Banfield's are liberal users of

little three^inch single-column spaces,

containing generally an attractive cut

and a significant sentence or two. One
of treir Christmas announcements was

HOW MANY FRIENDS

Did You Forget

Last Christmas?

BUY YOUR CARDS NOW.
* * * *

ON CHRISTMAS DAY
You Ought To Sag

"I HAVEN'T FORGOTTEN

A SINGLE SOUL."

SCATTER SUNSHINE

with

GREETING CARDS
Enclose One With

EVERY GIFT
* * * *

Send better

CHRISTMAS CARDS
this Year Bg Ordering Sooner.

The Early

0>ders Get The

CREAM OF SELECTION

begun with the sketch of a smiling

housewife, with the following caption:

"Mrs. Homelover Says:

" 'I hope my Christmas Gift will

come from

BANFIELD'S
429 Main Street.'"

Publicity For Window Dispays

McPherson Brothers, Medicine Hat,
Alta., called attention to their Christmas
window displays by an attractive news-
paper advertisement.

If one hesitated about finding what
he wanted at the right price, the follow-

ing announcement offered the right kind

of encouragement:

"The Easiest Way To Select Your
Gift

is to take a look at our windows.
There you will find 100 different

articles en display, ranging in price

from 75c to $125.00, everything
priced in plain figures.

"Inside is a much iarger assort-

ment, many of them just arrived

and only unpacked yesterday

—

fresh goods.

"Decide how much you want to

spend, it will be our pleasure to

help you make your selection.

"Shop early or late, morning or

evening, we will always be glad to

see you.

"Take your time and be sure you
get what you want. We would
rather you took a five-dollar article

that pleased you than one twice the

value that you were dissatisfied

with."

From this display featured by H. G. Lightfoot, of Stratford, Ont., some good suggestions for showing Christmas
goods may be secured. Passers-by would slop to look over such a display.
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"Individualism as a Factor in Affairs"
Is Subject of an Inspirational and Most Impressive Address De-

livered by Sir Joseph Flavelle, Before the Canadian National

Newspapers and Periodicals at Recent Convention

TORONTO, (Special). — Speak-

ing at a luncheon of the Can-

adian National Newspapers and

Perodicals Association the other day, of

which oiganization Bookseller and Sta-

tioner is a member, Sir Joseph Flavelle,

who was the guest of honor, declared

that individual effort and achievement

are the greatest elements in life. Sir

Joseph was speaking on "Individualism

as a Factor in Affairs." His address was

inspirational and remarkably impressive.

It was a call for the development of the

individual man. Sir Joseph spoke as fol-

lows :

—

In emphasizing Individualism, I am

not claiming for it a "cure-all." If we

were discussing the whole broad issue

I would give it its relative place, but in

the time at our disposal I cannot do so.

In stressing Individualism, I am only

stressing one of the great underlying

principles in affairs. I will introduce

the subject with a few illustrations, and

perhaps you will catch the drift of my
thought.

In a book of Memoirs of a German
Prince—one of the Hohenzollerns—the

Prince tells of his experience with Gen-

eral Falkenhayn. The GeneraJ is teaching

him to ride, and after taking him across

much rough country in which his heart

nearly failed him, the Prince was
brought up against a stiff obstacle. The
General spat out: "Throw your heart

across, the rest will follow." I think

in this statement lies the interpretation

of character. Our difficulties accumu-

late, and when the supreme one comes

at the tail end, the test of a man is his

capacity to "throw his heart across."

Lord Rosebery in his book of "Mis-

cellanies" furnishes a copy of an address

which he delivered to the students of

the University of Glasgow, and in which

the following appeared:

"We had then (speaking of a per-

iod fifty years back) the terrible

hand-to-hand struggle with learning

on the one hand and poverty on the

other, which embodied in a new form
the competitive spirit of our ancestors,

but which turned out indomitable

Scotsmen, who had suffered so much,
and who had done so much, that they

needed and dreaded nothing in the bat-

tle of life."

He illustrates this by a fellow-crafts-

man of yours, Robertson Nicholl, the son

of a Presbyterian minister, and now Sir

Robertson Nichon of the British Weekly.
He won a bursary of £12, which took

him to the University of Aberdeen. He
spent £8 in fees, and had £4 left for his

maintenance during twenty weeks in

Aberdeen. He spent a shilling a week on
lodging; his food was bread and cheese,

and his drink treacle and water. Lord
Rosebery says, by way of parenthesis

—

"I ask you to remember I am not recom-
mending a diet, but recalling a charac-

ter." Nicholl won out, even though he had
to go through an Aberdeen winter with-

out fuel or fire in his room.

"And Its Name is Courage"

Sir James Barrie, in his rectorial ad-

dress delivered at St. Andrew's Univer-

sity in May last, said to the group of

young men graduating from the Univer-

sity:

"I cannot provide you with a staff

for your journey, but perhaps I can

tell you something about it, how to

use it and lose it, and find it again,

and cling to it more than ever. You
shall cut it—so it is ordained—every

one of you for himself—and its name
is Courage."

He illustrated this in a letter to him
from Captain Scott of the Antarctic,

written in the ttnt "you know of,"

where it was found long afterwards

with his body and those of some other

very gallant gentlemen, his comrades.

The letter, in part, was as follows:

"We are pegging out in a very com-

fortless spot. Hoping this letter may
be found and sent to you. I write you

a word of farewell. I want you to

think well of me, and my end. Good-

bye. I am not afraid of the end, but

SIR JOSEPH FLAVELLE

sad to miss many a simple pleasure

which I had planned for the future in

our long marches We are in a

desperate state, .feet frozen, no fuel,

and a long way from food, but it

would do your heart good to be in our

tent to hear our songs and our cheery
conversation Later (It is here

that the words become difficult) We
are very near the end We did in-

tend to finish ourselves when things

proved like this, but we have decided

to die naturally without."

Barrie then took these young gradu-

ates to Gallipoli, and told of a young of-

ficer "dropped overboard to light decoys

on the shore so as to deceive the Turks
as to where the landing was to be He
pushed a raft, containing them in front

of him. It was a frosty night, and he

was naked and painted black. Firing

from the ships was going on all around.

It was a two hours' swim in pitch dark-

ness. He did it, and crawled through

the scrub to listen to the talk of the

enemy who were so near that he ::ou!d

have shaken hands with them, lit his

decoys, and swam back. He seems to

look on this as a gay affair. He is a V.

C. now, and you would not think to look

at him that he could ever have present-

ed such a disreputable appearance,

would you?" The officer was present,

so that these University lads could look

at the man who "threw his heart across"

and the rest followed.

"Fight on, my men, says Sir An-
drew Barton,

I am hurt, but I am not slain,

I'll lie me down, and bleed awhile,

And then I'll rise and fight again."

You say "These are heroic cases, in-

cident to the war, effected by the war
spirit." Let me give you one from hum-
ble life.

Two years ago, driving from Oakville

to the city, in the morning, I picked up
a passenger on the highway near the

Goodyear rubber plant. It transpired

that the man had served in the Great

War. He had been invalided home from
wounds, and he still had an unhealed

sore on his back from shrapnel. He had
secured a position at Goodyear's when
business was active, and had bought a

piece of land and built a shack on the

Etobicoke. Then the bad times came in

the rubber business, and he was laid off.

He told me he had a wife and six boys,

the eldest being thirteen years old. He
had secured a job at the Dome Mines

for the winter, and had been out that

morn'ng to tell a chum that he could se-

cure a place for him, and was met with
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Two Weeks—
Only Ten Shopping Days

And < hristmas will be with us again. Now, tonight, is the time to get
busy with your Christmas shopping. Many have been wise and are
well on their way to the completion of Christmas preparations.. .But
inn ii a hare delayed.

May we urge again, for yotir own comfort and convenience, for
the comfort of the clerks and a little bit for our own sake, that you do
not lea re everything to the rush of the last few days. Thank you.

Lightfoot's Book Store

S3 Downie St.Phone 296W

Reminders such as the above for which Mr. Lightfoot. of Stratford, Out., was res-
ponsible, serve to emphasize to the public the importance of getting the Christ,nas

shopping done early.

the rejoinder "I'll starve before I'll go

to the Dome Mines." It transpired that

in the great explosion in Halifax, his

wife's eyes were filled with powdered
glass, and the surgeon found it neces-

sary to remove both eye-balls, and in

consequence, she was stone blind. The
morning after her eyes were removed,
her sixth baby boy was born. I said to

him "Your wife blind,- and six boys to

care for—how do you get on?" "Well,"

he said, "We get on just about as well

as we ever did. My wife does all th?

work at home, washes, irons, mends the

children's clothes, keeps the house as she

did before she lost her eyesight. When
we came to Etobicoke, the neighbors
saw my wife putting clothes on the line,

and were told she was blind. They hes-
itated to believe that it was possible.

She is keen to go to Dome Mines, stat-

ing that we will get free fuel for the

winter, and be that much further ahead
in the spring." This woman could have
said that she was part of the war wreck-
age, that someone ought to take care of

her children and her home, but she had
the fighting quality in her, and said "I

have a hus'band and children, and a
home; I will take care of them." As we
separated in the city, my soldier friend
said, "I am sure if you were to come
with me now to my home, you would
find my wife whistling or singing."

Not Towards Self-Reliance

You will agree with me I am making
no overstatement when I say the spirit

of the present time is not running in the
direction of self-reliance. The popular
view writes off the individualist as a

selfish beast, who thinks for himself,

works for himself, and who shirks re-

sponsibility for his fellows. As a the-

ory of life, individualism has developed
mean selfishness, and its advocates are

frequently neglectful of those who are
less strong and less able to take care of

themselves. It represents, however, a

vital principle of personal responsibility,

upon which, whether they know it or

not, the world of men and women rest

and depend. It bases its advantages upon
its discharge of this responsibility,

through hard, determinrd, unflinching
personal effort.

Dependence Upon the State

Lord Rosebery said this further thing
in his address to the students of Glas-
gow University:

"As things are, we in Scotland do
not take much, or even ask much from
the State, but the State invites us
every day to lean upon it. I seem to

hear the wheedling and alluring whis-
pers 'Sound ye may be, we bid you be
a cripple. Do you see? Be blind;

Do you hear? Be deaf. Do you
walk? Be not so venturesome.
Here is a crutch for one arm,
when you get accustomed to

it you will soon want another. The
strongest man, if encouraged may
soon accustom himself to the methods
of an invalid, he may train himself to

totter, or to be fed with a spoon. The
lesson of our Scottish teaching was
'level up.' The cry of modern civiliza-

tion is 'level down.' Let the govern-
ment have a finger in every pie, prob-
ing, propping, disturbing. Every day
the area for initiative is being narrow-
ed, every day standing ground for self-

reliance is being undermined, every
day the public infringes on the indiv-

idual, the nation is being taken into

custody by the State. I should like at

least to think, that in one powerful
city, youth was being reared to know
that most of what a man has to do in

the world he must do for himself, and
that it should produce men and women
who shall look not to external or even
legislative support, but to themselves
for their success in life. May the tone
and note of this University be inde-

pendence and self reliance. May it

produce not merely scholars, but men."
The reliance placed upon what gov-

ernments can accomplish is pathetic, and
the frequent determination of even
thoughtful men to turn to government
President has brought into Washington

or to legislature, for relief in business
and other troubles is part of the daily

experience. Manufacturers call for the

Department of Trade and Commerce to

find export business for them. Farmers
call for government controlled and oper-

ated Wheat Boards at the public risk,

and with transportation charges reliev-

ed at the public expense. Labour seeks
to secure through legislation, shorter
hours of labour, assured employment,
and minimum wages, and the people gen-
erally, through public ownership or gov-
ernment control are to be delivered from
the tyranny of private enterprise.

A recent writer stated:

"Our Social Reform schemes are
conceived on a theory of pleasure econ-
omy, but history and evolution show
that man has come up through a pain
economy—he has struggled up—found
his way up through never ceasing ef-

fort and struggle and battle. Man
is at his best rowing hard against the

stream. In our facile plans for the fu-

ture of society, no place is found for

sacrifice, yet in all the long history of

mankind, sacrifices had a conspicuous
part. We are planning to rely too

much upon social and political mach-
inery, and we underestimate the im-
portance of physical health, education,

and the sense of individual respon-
sibility. No society will survive with-
out the integrating motive, which con-

sists not 'in not having,' but in doing
one's full share. The world is stirred

to-day by powerful centrifugal forces

like a whirling wheel, which will fly

into pieces unless it is held together
by equally powerful centripetal forces.

These integrating forces are measured
self-control, obedience, respect for
law and authority, restraint, limita-

tion of desires, the feeling of obliga-

tion. We have a superabundance of
vital energy—what we need is vital

control."

Dependence Upon Organization

If you consult with a company of

your associates iti business for the cor-

rection of weaknesses or the increase in

production, the usual result is that your
officers will say "Give us more machin-
ery and a larger organization." It is a

rare thing for the men on the working
lines to say "We will learn to work hard-

er and more intelligently, and to make
greater use of the existing organization

and machinery." When the United
States came into the war, the President

made a call upon business men to assist

the nation, and there came to Washing-
ton probably the greatest aggregation
of executive capacity that was ever

gathered for public service in one city.

They came from all parts of the Union.
They sat for weeks and months, not

knowing what to do. Under the Amer-
ican system, the Chief of Ordnance is

responsible for the production of muni-
tions of war. I said to him, "We have
had some experience in Canada during
the war in making use of business men
for purely business purposes. If you
will draft these executive men whom the
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to carry on the business for you, your
engineers can prepare the necessary
specifications and furnish the needed
technical inspection, in which case I

think you will secure excellent results.

This is the present British practice.

They tried what you are doing, but had
to drop it. Their army officers and en-

gineers now prepare designs, and furn-

ish inspection, but business men have
charge of production." He replied "I

will not pass over to a body of business

men what this Department should itself

perform." So he built a very wonderful
organization, housed it in excellently

constructed buildings near the White
House. The organization reached, I be-

lieve, as high as twenty-two thousand
men. There were miles of blueprints il-

lustrating the organization. There were,

however, few if any, American shells

fired during the war, and few, if any,

American guns in service. Charged
with the same duty in Ottawa, we had
been at work for a year or more when
someone asked for a plan of our organi-
zation. I replied "I fear we have not
prepared one. In securing production of

munitions of war, we have not thought
of preparing a plan."

There is another aspect of this ques-
tion of "Dependence Upon Organiza-
tion" that is impressive. The Ford plant
at Detroit is a wonderful place. You
take off your hat to the men who have
organized it, but looking at it from an-
other side it is the most dis-spiriting

place possible. Each man repeats the
same operation on a piece of material
passing before him upon a moving belt.

He turns a screw, bores a hole, or does
some other single act repeated all day
long. As one looks at it one thinks of

the noble profession of craftsmanship.
I am not saying this to make light of

the Ford organization, but to direct at-

tention that we are living on our capi-

tal of craftsmanship, and one wonders
what will happen at some later time
when all these one-job people are called

upon to do some other work. This or-

ganization of repeat work kills the de-
velopment of the craftsman. He is

simply a cog in a huge operating mach-
ine, and we are in danger of forgetting
that a man is a man, and has a right for
all round development.

Dependence Upon Associations

A few years ago, three gentlemen
from a town on Georgian Bay, called on
me and said, "We desire to establish a

packing house plant in our town, and
want to talk to you about it." They sub-

mitted their plans, and we had an In-

teresting hour together. These men had
hitherto been somewhat bitter opponents
for the North Shore trade. I asked them
"Who is to manage this business?" and
they replied, "Oh, we will all do it."

After they had gone, I said to Mr. Wil-
liam Davies, "These people will come to

grief; they have an impression that

by building a house, and organizing with
some sort of general oversight from
themselves, that it will go itself. They
will come a cropper." The plant, which

cost five hundred thousand dollars, has

been closed up for the past ten years

or more.
I remember during the War, that

manufacturers of munitions in this

Province formed a munition section of

the Manufacturers Association. The
President and Secretary came to Ottawa
to lay their views before the Chairman
of the Munitions Board. They stated:

"Your revised prices for shells are too

low. They cannot be made at a reason-

able profit. We represent three hundred
and thirty manufacturers, and we are

expressing their view when we say it is

necessary that we should have a higher
price." I said in reply, "I am sure you
are wrong; if the purpose of your or-

ganization is to secure higher prices, you
do not need an association of manufac-
turers to convince the British Govern-
ment that they should give a fair price

for work done in Canada. What you
have not known is that through the

courtesy of a number of manufacturers,
we have in detail the cost of producing
various sizes of shell's in their plants

and the prices we have fixed are based
on their experience and upon their state-

ment that they think the price a fair one.

You will perform real service with your
Association if you will co-operate, and
those who have greater experience assist

those who have less, in establishing bet-

ter production with the same overhead.
You will make more money, and you will

assist a hard pressed British treasury."

It has always appeared to me that one
of the dangers of the Manufacturers As-
sociation was that it led to dependence
upon assistance from outside, and did not
look enough toward improving business
from the inside. I have never believed

in Trusts, nor been a member of a Trust
or combination—not because I thought
they could do much harm to the consum-
er over a length of time, as sooner or
later the spirit of competition took care
of that side, but that the harm came to

the consumer because men depended up-

on the organization in place of trained

judgment developed under the stress of

necessity. I remember a manufacturer

during the War saying "You will fall

down in the delivery of munitions unless

you pull these infernal munitions in-

spectors out of munitions plants, as they

try to impose all sorts of ridiculous

standards upon the manufacturer." I

asked the Chief Inspector to send his

senior officer to this plant, and to bring

back a report. Upon his return, I had
the manufacturer join in the conference.

Complaints had reached the Board from
the British authorities that the ammuni-
tion boxes pulled apart under stress be-

cause the screws did not hold. The
Chief Inspector said, "My officer went
into this manufacturer's shop at the fin-

ishing end, and inspected the boxing of

shells. The workman was driving the

screws in the boxes home with a ham-
mer. The inspector asked him 'Do you
permit that?' 'Permit what?' came the

reply. 'Permit screws to be put in your
boxes in that manner?' And for the

first time the manufacturer saw it. He
said 'You damn fool, what are you doing

that for'?" Similar conditions were
found all over this man's establishment.

The correction of his troubles lay with

himself, and did not arise from unrea-

sonable standards set up by the Inspec-

tor.

Prior to the War, I was asked to

speak in the town of Ayr, where they

had a very active Farmers' Organiza-

tion and Women's Institute. The sub-

ject of my address was "Co-Operation,"

and I fear the Company was disappoint-

ed in the type of Co-operation I recom-

mended. The Chairman of the meeting

had been one of a group of some twelve

hundred farmers, who had gone to Ot-

tawa from all parts of Canada to prefer

a plan about something—the nature of

it I have forgotten. I said to them,

"The Chairman of this meeting was one

The Three Wise Men
had a vision—gladly they took their eyes off the ground and their little

flock and looking heavenward they saiv the star that directed them to the

place where the "World's Greatest Gift" ivas laid.. .All of us, rich and poor,

high or low, honor the day of His Birth. It is the one great day of rejoic-

ing and gladness—good cheer and merry smiles are everywhere.. .Pity in-

deed, the man who cannot hide his grouch on Christmas day. The Good
Book tells us it was the Wise Men who found Him—it is the Wise Men to-

day tvho still follow His precepts. This is the season of Gift making—the

time when we show our appreciation to those whom we love. To-day it

is the wise man, who husbands his resources and buys only those things

that can be used for profit as well as pleasure. Our store, with its high
quality of goods is the mecca for the careful, sane and economical buyer.

Wise men have been saving the difference for years—it is not too late for
you to begin. Our staff wears the same Happy smile all through the year.

E. P. Jenkins & Co.

"The Better Value Store"

r*S

Here is an unique Christmas advertisement which attracted considerable attention
and was frequently commented upon in Kingston, Ont.
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Here is a neat
n-iiidow display
of writing mater-
ials put in recent-
ly ini ii denle
on Roncesvalles
Avenue, Toronto,

Ont.

Displays of this

kind at this parti-
cular time should
have a stroma ap-
peal as station-
ery is always
popular in the
gift section dur-
ing the Christ-

mas season.

of a Company who went to Ottawa. 1

am not passing upon the question,
whether what they wanted was right or
wrong, but I would desire to say to him,
and to you who are farmers present,
that if every man in the company who
went to Ottawa had in place of going
there to seek for remedy, formed them-
selves into a league, each with his neigh-
bor and he in turn with his neighbour,
to fight bad weeds, to cultivate the land
better and deeper, to use better seed,
and to get rid of their scrub cattle, they
would make more money for themselves
and add far more to the wealth of the
country than by anything which they,
or twelve times their number could se-
cure from Ottawa."

Take Labour. We know the abuses
under which Labour suffered, and re-

spect the causes which led to the organ-
ization of Unions, and the redress of
many wrongs made possible on y through
the pressure of organized Labour, but
there has developed an insistence for
collective bargaining, the closed shop,
the sympathetic strike, and the policy of
Ca' Canny. Redbiooded men are told
that they must lower their output. Any
action which through the force of or-

ganization levels the good man down, is

a menace to society. The control of the
spirit and purpose of a man, and his

responsibility is with himself, not with
his neighbour, his Union, his Group, his
Party, or the Combination to which he
belongs. It is a frequently forgotten

truth from which there can be no deliv-

erance "Whatsoever a man soweth, that

shall he also reap." The question was
asked long ago "Do men gather grapes

(Continued on page 54)

OLD FRIENDS

Are More Precious

Than Riches.

Don't Miss a Single One From YoUT

List This Year.

CHOOSE THE RIGHT CARDS

and plenty of them to

carry warmth from

your heart to friends

of old.

LET THEM KNOW
At Yuletide That

YOU ARE STILL THEIR FRIEND

Though Distance Mag Divide.

GREETING CARDS
(Continued from page 22)

of the pub'.ic just want to do "what is

right," and if it is the "right" thing to

send cards then they send them; "if it is

not being done this year" then they do
not do it. It is all a question of direct

and indirect influence. It is up to every

stationer by precept and practice to

make a special effort to get a big trade

in Private Greeting Cards this year.

Tact Must Be Shown

One of the principal, if not the most
important, thing to remember when out

to cultivate the Private Christmas
Greeting Card trade is to get the right

selection of books to put before custom-
ers. What books to have and what
books not to have should be the prero-

gative of the person responsible for this

part of the business. The books should

have careful attention. Choose your
books as carefully as you choose your

loose cards. It may make all the dif-

ference as to whether you take an order

or not. If you specialize in high-class

cards it is an insult to a customer to put

before them obviously crude productions

which, because of their low price, may
still sell well in an industrial town where
quantity may be preferred before quali-

ty. This is a very essential point.

Wherever possible, too, the range

should not be limited. Women do most
of the buying and just as in buying a

hat, they like to have a big collection

from which to choose.

Macmillans announce a new book by

Arthur Somers Roche, entitled. "A More
Honorable Man." Mr. Roche has

written a powerful novel centered

around the br : l!iant business man and

the lovable idealist.

Getting the Christ-
mas atmosphere in-

to the vjindow is a

big factor at this

season. A nifty win-
dow trim brings good
returns for the time
spent on it.

Here is a display
made up, for the
most part, of a can-
vas scene and a few
garlands. The stand-
ing lamps lend a dig-

nity to the ensemble.
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— AND—
OFFICE EQUIPMENT

ESTABLISHED in 1842, the Charles F. Dawson, Ltd.,

Montreal stationers, are at present celebrating their

Diamond Jubilee, the firm having been perpetuated in

an unbroken line through four generations from great grand-

father to great grandson. Presented here is a view of the

sales department—one of the best laid out stores in Canada.

The first record of a Dawson on this side of the ocean is

said to have been Thomas, who came from the North of Ire-

land, serving as an officer in Cornwallis' Army in the Revo-

lutionary War. He emigrated from the United States with

the United Empire Loyalists to the Maritime Provinces, settl-

ing in Prince Edward Island.

Benjamin Dawson, his son, the founder of the company
(inset in upper left hand corner) settled in Montreal in 1842

and started in business on the Place d'Armes on the site now
occupied by La Banque Provinciale. Later on he mo'ved to

St. James Street (then a residential street) where the Stand-
ard Life Assurance Building (recently destroyed by fire)

now stands. This was during the time of the Trent excitement,

and the city was full of British regulars. The store became
the literary and artistic hub of the then little city.

Later on Benjamin retired to become a clergyman, and the

firm name was changed to Dawson Bros., composed of his

sons, Samuel E. and William V. (in upper right hand corner).

At this period the character of the business changed and it

became the most important publishing house in the British

Colonies.

In 1889, there was another change—Dawson, Brothers dis-

solved—Samuel becoming Queen's Printer at Ottawa and
William opening out under his own name. The business was,

however, continued by Charles F. Dawson, son of Samuel E.,

(lower left) under his own name, which later on became a

Limited Liability Company. Conditions having changed very

much, the book and publishing business was sold, and the

firm became what it is now, a manufacturing stationery

business. The present chief has been at the helm for thirty-

five years.

The fourth generation, William F., (lower right) son of

Charles F., has recently entered the business, starting, as his

predecessors did, at the bottom rung of the ladder. He did his

bit in France, serving in Cape's 3rd Heavy Siege Battery,

and was wounded at Lens.
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Typewriter Owners as Customers
Edgar J. Vickery, of Yarmouth, N.S., Secured a Good Mailing List and a Number of

Regular Customers for Typewriter Supplies by Sending a Postcard Ques-

tionnaire to the Owners of Machines in His Territory

AN UNIQUE and most effective

method for working up trade in

typewriter ribbons ig used by Ed-
gar J. Vickery, Ltd., booksellers and
stationers of Yarmouth, Nova Scotia.

A list is made up of all in town who are

likely to own a typewriter and to every
individual is sent a postcard asking for

information regarding the make and
style of the machine, as well as the col-

or of ribbon used.

The postcard is stamped and addressed
so that all that remains for the user of

typewriter ribbons to do is fill in the par-

ticulars on the lines left for the purpose.

A good percentage of these cards is

usually returned and from these Mr.
Vickery is able to build up a good mail-

ing list.

"The plan has more than one advant-
age," Mr. Vickery told Bookseller and
Stationer, "for when a man telephones

in that he needs a ribbon it is not neces-

sary for him to give us all the particu-

lars. We have these on file in. the store

and this service has brought us quite a

number of regular customers in type-

writer and office supplies."

What Stationer is Missing

Carbon paper and typewriter ribbons
in their relation to the stationer's sto-ck

and business occupies a rather big po-

sition. This was made plain at the an-

nual meeting of the National Associa-

tion of Stationers and Manufacturers in

Atlantic City last month when the fol-

lowing splendid report was presented by
the Dealers' Committee: To start with,

in each city there are the offices of the

typewriter company, there are what
are known as typewriter exchanges and
repair businesses. The typewriter com-
panies, of course, sell typewriter ribbons

and carbon paper. In addition to this

factor, there is the non-local firm who
sells exclusively to the consumer. Ail

three of these factors have a bearing on

the amount of business that it is possible

for the stationer to secure in this de-

partment. On the other hand, the posi-

tion and right o-f the stationer to control

this department of the stationery busi-

ness is beyond dispute, because he is the

natural headquarters for the letter-

heads, the paper upon which letters are

written, the second sheets upon which
the letters are copied, the ink to sign

the letters, the filing devices to file the

letters, etc.

Therefore, a stationer who does not

give particular attention to the possibi-

lities of the carbon paper and ribbon

business of his locality is passing up a

In order to be sure of having the kind of TYPEWRITER
RIBBON you use, in stock, when you need another, it

will greatly assist us in Tabulating the Makes of Machines
in use and the color of Ribbon preferred, if you will fill

in this card and mail it to us.

Make of Machine with No. of style

Color of Ribbon preferred

If two-color give combination

Yours truly,

EDGAR J. VICKERY, Limited.

We carry 's Best Grade Full-Length Ribbons, also

's Best Typewriter Carbon in Black, Blue and
Purple.

This is the card sent out from the Vickery Book Store in Yarmouth, N.S., to owners
of typewriters, the particulars beinp kept on file in the office for purposes of

reference when orders for ribbons are received over the telephone.

most profitable department of the busi-

ness that only requires special and con-

centrated effort to secui-
e.

Another phase of this department is

the fact that a stationer who goes after

the carbon paper and ribbon business in

his locality can sell the bulk of his or-

ders on the coupon system, and after he

has sold enough coupons the money
of his customers which he has in his

possession covering his coupons, places

the department in a position where it

is financing itself.

Carbon Paper and Ribbons

1. A brief description of this line of

goods and its importance to a station-

er's stock.

(a) Carbon paper in the various

weights, colors and grades. Carbon pa-

pers are manufactured in the following

weights:

4-lb., generally called light weight.

5% -lb., generally called intermediate

weight.
7- or 8-lb., generally called standard

weight.
9- or 10-lb., generally called billing or

heavy weight.

The colors are black, blue, purple,

green and red, and they are manufac-
tured in the various grades to meet the

requirements for a number of copies at

one writing, long wear, extra clean work,

etc. Any manufacturer can advise on

thes'e grades. Where more than ten

copies are required, light weight or in-

termediate weight should always be sup-

plied; from five to nine copies, medium
weight should be supplied; for less than

five copies either the billing or heavy
weight prove extremely satisfactory.

(b) Inked ribbons for typewriter, add-

ing machines, etc. Typewriter ribbons

are manufactured for all machines using

inked ribbons, and any manufacturer can

supply you with a list of the typewriters

together with the widths which are in

general use.

3. Can a department devoted to type-

writer supplies be successfully organized

and profitably conducted by segregating

all of those items which have to do with

the operation of a typewriter under the

charge of an efficient and ambitious

young man who will make it his business

to study and learn the line ?

A carbon paper and ribbon department
can certainly be successfully organized
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and profitably conducted provided some
specific person spends the major por-

tion of his time on the Typewriter Sup-
ply Department. This department could

include copy paper, erasers, pencils, and
many other items, some one person
should be responsible for the depart-

ment and should be educated on the lines

which he is responsible for.

It should not stop here. As fast as it

is profitable to put a salesman out and
specialize on typewriter supplies, this

should be done, and as many men should

be put out as the business will stand.

The proof of this lies in the fact that

there are numberless salesmen calling

on the trade in every city direct to the

consumer, taking business from the lo-

cal customers and sending it to distant

points for the filling of orders. The
reason they are able to do this is that

the salesmen are educated on this line

and specialize on it, and do nothing else,

and the stationer really stands in an ad-

vantageous position to secure this busi-

ness because he is on the ground and
can deliver the goods on the spot.

4. Describe what a line of carbon pa-

pers and inked ribbons ought to include.

Stock That is Required

This depends entirely on the require-

ments of the particular section in which
a stationer is located, and the type of

business that is conducted in his locality.

He should, however, have a stock on hand
sufficient to make prompt deliveries if

he is going to successfully compete with
the non-local salesman. It would pay
him to have the salesman of the manu-
facturers of whom he buys the carbon
paper and typewriter ribbons suggest
the proper assortment and quantity he
should carry in stock, but this must be

based on the distance between the fac-

tory where the goods are made and the

selling point. The further a stationer

is from his source of supply, the mo'.e

complete stock he should carry.

5. Suggest ways that can be used to

canvass a territory before selecting a

stock.

(a) Ascertain through salesmen or a

questionnaire the number and makes of

typewriting machines in use.

(b) Ascertain by the same means the

popular grade and colors of ribbons.

(c) Ascertain the popular grade, size

and colors of carbon paper.

A good way to ascertain the require-

ments of all of the typewriter users in

your section is to have your outside man
make out a card for each customer he

calls on who uses one typewriter or more.

On this card they should make notation

of the kind of typewriter, the color rib-

bon used, price information, if possible,

whether carbon paper is also used, the

"Dad's" Gift

Is Always a Problem, Isn't It?

The kiddies?—that's easy, toys always please. Mother and sister?

—fairly simple also, jewelry and dainty little personal gifts are

usually 100 per cent successes. But Dad and Big Brother—there

you HAVE a problem.
But here's a happy thought. Day after day for years now we have

been serving thousands of "Dads" and "Big Brothers," helping them
choose their office supplies—and even their pens and pencils.

Such intimate association with "Dads" has given us a great in-

sight into their likes and dislikes. In our store are a number of

little "personal" business aids which we feel sure would make ex-

cellent Christmas gifts.

The Emeralite Desk Lamp is just one of them. These lamps are

made in a number of designs and sizes suitable for office or home
use.

Space does not permit of a complete description of these "gifts

for men," but we would be delighted to have you drop in and see

them for yourself—perhaps we can help you choose a practical gift

for "Dad" or "Big Brother" that will be really appreciated.

SOME SUGGESTIONS: Bronze and Brass Desk Outfits, Brass
Ash Trays, Leather Key Kases, Bill Folds and Wallets, Card Cases,

Address Books, Fountain Pens, Eversharp Pencils.

Grand & Toy, Limited
8-14 Wellington Street West Toronto.

The commercial stationer is looked upon generally as a dealer in staid business

merchandise but in his stock he carries all kinds of lines which can be used as

gifts. This fact he should make plain to the public in much the same way as do

Grand & Toy, Toronto, one of whose Christmas advertisements is shown here.

weight of same, and the color of same,

with price information wherever possi-

ble. These should be placed in an index

box for the use of the party having con-

trol of the typewriter supply depart-

ment, and in a very short time special

information will have been accumulated

a; to the colors, kinds, weights used,

and the quantities consumed. A separ-

ate mailing list should be built up, if

possible, lor this class of customer.

Buyers For Other Lines

6. Is this a class of goods which can

be canvassed by women ?

This class of goods can be canvassed

by women, but it is the belief of the

committee that the department is gen-

erally more successful if it is handled

by salesmen, the same as every other

department, and especially salesmen

educated on the line that they a'e sell-

ing. Another point along this line is

that carbon paper and typewriter rib-

bons is a line that requires careful study,

and as a salesman gains experience by

years of handling these products, he

gains in his selling ability whereas in a

great many cases women as sales peop.e

are not permanent.

7. Would such a department aid in

bringing to the store a class of custom-

ers who would buy other goods?
This department is bound to bring

customers to the store to buy other

goods, because the typewriter is the

mainspring of any business office, and if

you provide the caibon paper and rib-

bons, you have a very much better

chance of supplying them with their

letterheads, printipg, second sheets,

erasers, pencils, filing devices, loose leaT

devices, etc. A concern which does a

large carbon paper and typewriter rib-

bon business is almost sure to do a

large general stationery business, be-

cause these articles are consumed entire-

ly every day, are ordered O'ften and keep

the name of the stationer in the mind of

the customer.

8. Expense of handling. Does this

class of goods require a larger or small-

er margin of gross profit than the aver-

age run of goods?
Carbon paper and typewriter ribbons

is a particularly profitable department
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because the investment in stock is small,

and where the coupon system is used, as

we have stated before, the investment is

really financed by the customer's money.

Where proper stock keeping is enforced

there is practically little or no loss, and

the department is bound to bring a good

profit as it requires very small stock

space and the turnover is very rapid.

9. Is it advisable to confine purchases

for stock to the products of a single

reputable manufacturer?
On account of the great multiplicity

of units that go to make up the carbon

paper and typewriter line, the commit-

tee considers that it is more economical

to concentrate on one line of these goods

in order to avoid wastage.

10. Would the committee advise a

dealer to handle goods of this character

under his own imprint?

Suggestions On Storing

The committee considers that it is

very much better to handle a line of

goods under the name of the manufac-
turer, as this places the manufacturer
squarely behind the products and the

stationer does not face as much possi-

bility of loss of prestige due to com-
plaints which are always present no mat-
ter how good a line is sold. Some very
large stationers, however, have found
it profitable to carry imprint lines and
have made quite a success with same,
but as a rule it pays the stationer to take
advantage of the advertising and pres-

tige of the manufacturer's name.
11. Overturn. Estimated number of

times stock can be turned annually.
This is based entirely on the amount

of stock a stationer carries, and the
amount of effort he puts into the sale of
the goods. Some stationers have been
able to make ten complete overturns on
their stock in a year.

12. Could the Association's program
of education through published bulle-
tins, be made to assist in conveying a
more comprehensive knowledge of this

class of merchandise?
We believe that the Association's pro-

gram of education, through published
bulletins, could be made to assist in con-
veying a more comprehensive knowledge
of this class of merchandise.

13. Suggest, if possible, proper meth-
ods of storing this class of goods with
a view of keeping them in condition.

It is absolutely important that carb-
on paper and typewriter ribbons should
never be stored near steam pipes or ex-
treme heat. They should be kept in a
prominent place in stock easy to reach,
not on high shelves, and should be in

close proximity to other typewriter sup-
plies, such as pencils, second sheets, let-

terheads, typewriter paper, etc.

14. Can this class of goods be handled

with profit by a stationer having a good
retail location ?

Here u a view of the J. and A. Mac-
Millan Stationery Establishment, of
Prince William St., St. John, N.B., which
this month completes the end of a cen-

tury of service to the public. Col. Alex.
MacMillan, the present head of the house
which was established in 1822, is the
fourth generation. His great-grandfath-
er, John MacMillan, was the founder. On
the death of the latter, the coloneVs

grandfather, James, formed a partner-
ship with his brother Alex., operating
under the name of J. and A. MacMillan,
which has since been retained. After
Alex's death the surviving partner took
in his son, John, who died in 1905, at
which time his son, the present head, be-

came connected with the business.
"Prompt and efficient service" is the
firm's motto. Col. MacMillan was second
in command of the 26th Battalion in the
World War. He has for some time past
been Aide-de-Camp to the Lieutenant-

Governor.

It can, but no success with the carbon
and ribbon department has ever been
made by any stationer who waited for

the business to come to him. There is

too much competition. A stationer has
got to go after the business, and it will

pay him well to go after it. The fact is

that this condition applies all through
the stationery business today. The sta-

tioner who goes after the business gets

the business; the stationer who waits in

his store for it to come to him—waits.

15. Can they be profitably handled in

any other way except by giving direct

personal attention to the exploiting of

the line?

They cannot. Carbon paper and type-

writer ribbons cannot be sold except by
going after the business.

To finish: There are three important
points to keep in mind in selling carbon
paper and typewriter ribbons. The first

is that actual manufacturing knowledge
is not always valuable to the salesman.

The second is that sales application, as it

is used on other products, is not always
satisfactory in the sale of carbon paper
and ribbons, and the third important

point is that the big point in the sale of

carbon paper and the typewriter ribbons

lies in the salesman's finding out thor-

oughly what the customer wants and
fitting the customer with the proper

kind for his purpose. On typewriter rib-

bons it is very simple. The regular ink-

ing on more than 90 per cent, of the

cases will give satisfaction. For the

stenographer who complains about heavy
ribbons naturally inked ribbons should

be supplied, and for the stenographer

who complains about light writings, the

heavily inked ribbon should be supplied.

On carbon paper the customer is inter-

ested in one of three things. You will

find that the stenog'apher is interested

in getting a carbon paper that will make
a great number of copies at one writing,

strong manifold. Next, you will find

that the stenographer is interested in a

carbon paper where she only makes
three or four copies at a time, but wants
a clean sheet and one that will give

beautiful copies. In the third instance

you will find that the stenographer is

anxious about the expense of her carbon

paper and wishes to get a carbon paper

which will wear long. If you have in

stock these three types, you can handle

the largest percentage of the business

satisfactorily.

A Wonderful Fiefid

We would suggest that salesmen who
sell carbon paper and typewriter rib-

bons should practise, as far as possible,

to operate a typewriter. They will find

it convenient to make one or two writ-

ings on their different grades of carbon
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paper and find out the difference for

themselves. There is nothing so valu-

able to the salesman as the actual handl-

ing of carbon paper in actual work. Even
if a man may not develop into a good
operator, if he will just tap the keys two
or three times on each one of the grades
that he has in stock and test it out ac-

cording to the specifications which the

manufacturer states the carbon is made
for, he will have a living illustration of

what the carbon paper will do, and will

be able to sell these points to his custom-
er very much more successfully.

Everybody in business to-day uses a

typewriter. Everybody that uses a

typewriter uses carbon paper and type-

writer ribbons. Everybody that uses

carbon paper and typewriter ribbons

uses letterheads and copy sheets, eras-

ers, pencils, ink, filing devices, etc., and
the key to a large business in all of these

lines lies through the carbon paper and
typewriter department, and th's com-
mittee strongly recommends that every
stationer who can possibly do so, shall

bend his attention to this department
and seriously go after this business, and
there will be no department of this kind.

Must Know Customer's Wants

Mr. Connell: With reference to im-
printing, we imp'int our boxes contain-
ing the best quality only. When it is

a cheaper quality, we let the manufac-
turer's name appear on the box. We
have built up a very good business on
a very high price paper. The most im-
portant recommendation, to my mind,
is that with reference to educational
suggestions to be taken up by the Ed-
ucational Committee. There is nothing
in our line that comes back so often as
carbon paper and typewriter ribbons,

simply because we do not know what
the customer wants and do not send him
what he wants. We can get up some
sort of directions to put on the boxes,
explaining the uses of the different

weights of carbon paper, and then much
of that difficulty will be avoided. A
customer may need a five-pound carbon
paper and we send them a ten-pound,
or vice versa, and that causes dissatis-

faction with the product when it is not
the fault of the product at all, but they
are simply getting something that is

not fitted for their purpose.
Mr. Pierson: I would like to ask Mr.

Merrill what experience he has had in

developing this ribbon and carbon pa-

per with general outside men. We have
in the last few years been trying to de-

vote some attention to ribbon and car-

bon business, and we have experimented
with specialty salesmen and women on

a commission and salary basis. Our
regular men do not bring in enough

business. We used the coupon book
some, but we found that some manu-
facturers go in and sell these books
away ahead of us, when our book may
be but half used up. Of course, that

may be due to good salesmanship. I

would like to know your experience.

Have you had better experience with
specialty salesmen, or do you 'et your
tegular outside men handle the carbon
and ribbon business?

Competition is Severe

Mr. Merrill: When I was with a firm

in Boston, they had several outside men,
and everybody had the same trouble, so

they started a carbon paper and inked
ribbon department and put a man in

charge of it, and then they got their

salesmen together and went over the

matter with them and put a premium on

the selling of carbon paper and ribbons;

they said it would stimulate business,

and they went right after it. With this

young man in charge of the department
it began to grow in leaps and bounds and
to-day they have the finest carbon paper
and sibbon business of any stationer in

the city of Boston, I believe. It is pret-

ty hard to get a man to go out and

make a specialty of it unless you give

it to a young fellow to start in with.

There is a lot of competition in that de-

partment, as we all know. That is the

experience I have had.

The Chairman: If you do not mind a

little personal experience, I will tell

you what we did about a year ago. We
have a mailing list of our customers,

and I just wrote a one paragraph letter

to them to the effect that I had been in-

formed— I hope misinformed—that you
are using a nearly worn-out typewriter

ribbon on your typewriter. I just want
to advise you that we have a sufficient

supply of the very best typewriter rib-

bons made, and a call on phone fll will

bring one to you immediately Please

investigate your typewriter. I sent it

out in that way and signed it personally,

and it brought back wonderful results.

I found that many of the business men
stepped out to look at the typewriter

and investigate as to the ribbon. Right
along that line, how many of you, as

stationers, are careful as you should be

in seeing that theie is a fresh typewriter

ribbon on your own machine ? How
many of you are careful to see that

(Continued on page 40)

Edward Grand is the New Manager of

Peerless Carbon and Ribbon Company

E DWARD GRAND has been ap-

pointed manager of the Peerless

Carbon and Ribbon Co., Toronto,

EDWARD GRAND
Who has been appointed manager of
thp Peerless Carbon & Ribbon Co., hav-
ing taken up his headquarters in Toronto.

and has already taken over his new du-

ties. He was born in Ottawa, Ont., and

is thirty-eight years of age. At the

age of fourteen he secured employment

with a local stationery house, and sev-

eral years after, with a view to gaining

experience, worked for some ;ime with

Canadian and Ame'ican Office Appli-

ance and Supply concerns.

For the last five years he has teen

manager of the United Typewriter Com-

pany in Ottawa and District. While in

that city he was President of the Rotary

Club of Ottawa, Chairman of the Fin-

ance Committee of the Boy Scout Asso-

ciation and a member of the Board of

Directors of the Infants' Home. He
was always in the forefront of any good

movement in Ottawa. Du.ing the war

he was identified with almost every

campaign for raising funds, either as

Chairman or Secretary, or in some other

leading capacity. He is also a Mason.
Just before leaving Ottawa, Mr. Grand

was made an honorary member of the

Rotary Club of Ottawa—an honor en-

joyed by only two other men in Canada,
namely His Excellency General Byng,
Governor General of Canada, and the

Right Honorable Arthur Meighen, form-

er Prime Minister.
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TYPEWRITER OWNERS AS CUS-

TOMERS
(Continued from page 39)

every letter going out of your estab-

lishment to the trade is a good, clean-

cut letter? If you are not careful about

that yourselves, you have no right to

criticise your customers about it.

Card Index of Users

Mr. Cole: Some years ago we made
a card index of typewriter users. We
used 4 by -6 index cards and printed on

them the different things we wanted to

know. We sent a man out and

thoroughly canvassed the town and got

all of this information. At that time I

did not have any one on the outside. We
tiled the cards, and then we sent out a

letter to every user of a typewriter in

town so far as we had them, and our

experience was that in the twelve months
following the sending out of that letter

our sale of ribbons and carbon was
exactly four times what it was in the

previous twelve months.

Mr. Cooper: I think the fact that we
stationers do not get anything like our

proportion of the business in carbon pa-

per and ribbons is absolutely through

lack of education. I think there is

more ignorance about carbon papier

particularly than any other line we
handle. Some years age- we had a man
from the factory come down and talk

to our annual sales meeting. We have

all of our road men and city men to-

gether between Christmas and New
Years, and the information gained by

our men from this thoroughly posted

man resulted in developing our carbon

and ribbon department quite consider-

ably. I think those of us who are in

towns as large as mine and larger can
readily recall any number of men who
have offices upstairs in some building,

who are making a living selling carbon

and typewiiter ribbons. That business

naturally belongs tc- the stationer, and
the stationer has slept on his rights by
not looking after it. Those fellows are

specialists and they know more about

carbon paper and ribbon business than

our folks do, and it seems to me we
might take a leaf out of their book and
have our people learn something about
it. A good many of us, I am sure, will

find manufacturers in both lines will

be glad to send a man to go over those

things with our sales people.

The Foster Brown Co., of Montreal, being more of a book store than anything else, does not go into office supplies

extensively but, just the same, the possibilities of this department are realized to the full and no opportunity for

making a sale is overlooked. The illustration here presented shows the kind of displays that are made regularly in

one of the windows of this store, the idea being to keep alive in the public's mind the fact that office supplies are

to be secured in the Foster Brown store. The Christmas note, it will be seen, is sounded in the display by the prom-
inence given the appeal to get in early with orders for personal Christmas greeting cards.



December, 1922 BOOKSELLER AND STATIONER 41

COMMERCIAL STATIONERY

New Goods on Market—Miscellaneous Notes
OFFICE OUTFITTERS MOVE

Benson, Johnson, Ltd., office outfit-

ters, are now located at their new ad-

dress, 68 King St., West, Toronto.

NEW OFFICERS FOR 1923

S. H. Beare has been elected president

of the Commercial Stationers' Associa-

tion of Toronto, for the coming year. W.
H. Stainton is vice-president and A. E.

Goodenow, secretary and treasurer.

NEW DENISON CATALOGUE
T. S. Denison and Co., 623 S. Wabash

Ave., Chicago, 111., has just issued a new
descriptive catalogue of popular and

standard plays, vaudeville sketches,

musical comedies, minstrel choruses and

material, dialogues, readings, and enter-

tainment books, etc.

MADE TRIP TO CANADA
R. Mills, President of the Moore Push-

Pin Company, Philadelphia, recently at-

tended the Direct Mail Advertising Con-
vention held in Cincinnati October 25,

26 and 27, after which he is taking a
trip throughout the Middle West and
Canada in the interests of this com-
pany's products.

MOVING TO NEW STAND
H. P. Prevost, stationer of Cowichan,

B. C, is preparing to move into a new
store. He expects to be in his new

stand early in the new year.

The American Lead Pencil Company of
New York has put on the market Com-
vanion Sets No. 1276 and 1277. These
have a handsome and distinctive Persian
scroll finish. Besides a collection of pen-
cils, penholders and erasers, as contain-
ed in the usual sets these assortments
contain a supply of paper clips, paper
fasteners, roll of adhesive tape, picture
hangers, yum pasters, tube of paste, rub-
ber hands, etc. The No. 1277 is the same
as the No. 1270, but small si:c and con-

tents

JEWEL PEN CATALOGUE
The Jewel Pen Co., 76 Newgate St.,

London, Eng., has just issued a new cat-

alogue, listing their fountain, stylo-

graphic and special pens, also gold nibs,

etc. There are actual-size illustrations

of every line, prices and descriptions be-

ing given in every case.

A BUSINESS AMALGAMATION
Stewart's Book and Stationery Store

has joined forces with J. Edgar Rut-
ledge in Fort William, Ont., the new
business being in the latter's stand. A.
Stewart will be in charge of the selling

force.

Saskatchewan Booksellers Interview Provincial Government
With Reference to School Book Situation on the Prairies

SO DISSATISFIED are the book-

sellers of Saskatchewan with the

situation as regards text books that

recently a number of them got togeth-

er and waited on the government. The

school book situation in Saskatchewan

was gone into thoroughly, the venture

being carried out under the auspices of

the provincial branch of the Retail Mer-

chants' Association.

From F. J. Pearce, president and

manager of Pearce and Stephens, Ltd..

Moose Jaw, Sask., Bookseller and Sta-

tioner has received the following clip-

ping from The Moose Jaw Times, Mr.

Pearce remarking that it would be "of

interest to booksellers generally but

more especially those 0'f Saskatchewan."
The clipping follows:

Bookseller Out of Pocket

"What one would like to know is why
the Department of Education of the

Saskatchewan Government is pressing
into use certain text books published in

the United States in preference to those

which are published in Canada or Great
Britain. The list of books which are

affected by the curriculum for the pre-

sent term contains the titles of at leait

five books that are of United States ori-

gin and it is difficult to believe that

just as good books could not be ob-

tained from British and Canadian pub-
l'shers. The writer is given to under-
stand that in most of the provinces of

the Dominion, such works are, in fact, in

use.

"At the present time travellers con-

nected with United States publishing

firms are in the province, prevailing up-

on teachers to secure their works, which
they offer at what are in reality whole-

sale prices. They are engaged in an

effort to make these books the perman-
ent text books for use in public and high

schools of the province, and thus shut

out the Canadian and British books. Be-

ing bought by the teachers, there is no
n.cessity to pay duty, but if they are

sold by a bookseller, the duty has to be

paid, though it is true the dealer can
secure a rebate of the duty after having
secured a letter from the authorities to

the effect that the books have been pur-

chased for school purposes. In the mean-
time the dealer is so much out of poc-

ket.

No Guarantee to Parents
"If this policy is continued by the De-

partment of Education, parents will soon
have no guarantee that geography and
British history and other similar sub-
jects written by U. S. writers are not
taught in our public schools. We may
even have the English language 'as she

is spik' in the United States, taught to

the children in Saskatchewan public and
high schools. If it is maintained by
educational authorities of the Dominion
that Canadian text books are not up to

date, it may be felt assured than any
complaint made to the publishers would
lead to revi -ion. As a fact one of the
books, the writer is informed, that of

English history, is now in the course of

revision, and there is no reason to doubt
that any others of which such complaint
could be made would quickly undergo a

similar process.

Not a Matter of Cost
"It cannot be contended that it is a

matter of cost, for the British and Can-
adian text bo'oks in use in other pro-

vinces are to be obtained at a less

cocc than those of the United States. It

Is not intended to infer that an attempt
is1 being made to Americanize Canadian
children, because of these books referred

to, for they are mainly of a scientific

nature. But no one will surely contend
that science is more advanced in the
United States than in Great Britain,

nor that the educational system of the

Old Country is inferior to that across
the border. But it might be thought
that the Education Department should
give more consideration to Canadian
publishers."



BOOKSELLER AND STATIONER December, 1922

FAMILY LIFE DEPICTED

Margaret Ashmun's "Support" is a Nov-

el That Strikes True Note,

A novel that is realism itself because

it presents a true picture of family life

is "Support" (Macmillan's, Toronto, $2)

by Margaret Ashmun, author of "Topless

Towers," etc. Miss Ashmun, it is evi-

dent, believes in making her characters

and situations such as are met with in

everyday life and in "Support" she has

been singularly successful. The plo<t is

unusual both in theme and execution and
thiouph it th reader is brought face to

face with a question that one would
think required little discussion. Would
you want to spend all of your allowance

on your family just because you had de-

cided to come back to live with them?
Constance Moffat, when she realized

that her money was going in this way,

felt about the situation much as Jeffery

did about Wordworth's poem, "this would
never do." "Support" is, first of all, a

story of a family living in a Middle

Western town, a story which deals with

the complexities, the futilities, the ines-

capable implications of family life. It

is also the story of a woman, large of

soul and courageous of mind, who
grapples with the problem of economic
independence. It was another woman's
self-reliant spirit that led Constance
Moffat to face the question of her ethi-

cal right to accept support from the

man she has divorced. Miss Ashmun, in

her dramatic presentation of Constance's

decision and its consequences, makes
a distinct contribution to the present-day

discussion of divorce and its relation to

a woman's development. "SuppoTt" is

a novel which draws upon every-day

human experience for its material, and
makes from it a narrative of life and
emotion and character and growth.

"THE KING'S ARROW"

A Romantic Story of the United Empire
Loyalists by H. A. Cody

The Rev. H. A. Cody, author of a

dozen creditable novels, has capped an
already-successful literary career with

"The King's Arrow" (McClelland and

Stewart, Toronto, $2), an adventure

story that will quicken the blood of

adult and juvenile. It is a tale of the

United Empire Loyalists, set in one of

the most picturesque periods in the his-

tory of America. "The Frontiersman"

H. A. Cody packed with adventure and

fascinating romance, but he has out-

Codied Cody in "The King's Arrow," the

hero of which is Dane Norwood, a spec-

ial courier in the service of the king.

He was known as the "King's Arrow"
and he always went where he was sent.

Swift, silent, alert as an Indian, he

made a dangerous enemy and a safe

messenger; to defeat three foes single-

handed was for him nothing unusual

for, as he explained, he was the "Arrow"

and hit the bull's-eye every time. Jean,

one of that courageous little group of

Loyalists who fled to Canada, found

herself strangely attracted to this un-

tamed young son of the wilds, who al-

ways appeared when she most needed

his protection; for the Indians, roused

by the rebel Slashers, were restless and

menacing, and every day life was a dan-

gerous adventure in this strange new

land. A better tale of the raising of

the Union Jack in the region of the

Kennebacasis has never been written

and Canadians all will be the better for

reading this thriller of the days when

the seeds of empire were firmly planted

in Eastern Canada.

MISS JESSIE ALEXANDER

Whose "Encore" (McClelland and Stew-
art) is filled with reminiscences, plat-

form sketches, and helpful hints to be-

ginners in platform work, with numer-
ous illustrative examples. The sketches,

many of which are original, comprise o

wide ranne. making the book suitable for
public or private reading.

ONTARIO YOUTH'S DEBUT
Author of "Renaissance" Was Son of a

Physician in Athens

Those who take an interest in Can-
adian books will join with the Domin-
ion's authors in welcoming to their ranks
Beaumont S. Cornell, who makes his
debut with "Renaissance" (Macmillan's,
Toronto, $2), a novel that bids fair to
take a prominent place among the really

big books of the season. Born in Athens,
Ont., a small village near Brockville, in

1892, Mr. Cornell followed up his public
and high school education with the med-
ical course at Victoria College, going
overseas as an officer in the R. A. M. C.

In addition to practising medicine, he
dabbled a bit in teaching, salesmanship
and civil engineering, from which fields

of endeavor he has extracted a wealth
of philosophy, passing much of it on

to his readers through the medium of

polished but unstilted English prose. It

was during his stay in London that Mr.
Cornell gained the knowledge of metro-

politan local color and of labor condi-

tions which he has so skilfully utilized in

"Renaissance." John Calvar, the hero
of this remarkable story, is a young
physician, at first selfishly striving for

his own advancement, but gradually,

through the influence of Mary and Dhu
Singh, waking to realize the pulsing of

the great heart of humanity. Through
his efforts to assist in the struggle and
anguish of the world he is purged from
all the dross of self and comes finally

to that great New Birth that leads to all

true happiness. Readers interested in

solving the many problems that must be

faced today, in this time of flux and
change, will find in this book a broad
and intelligent outlook upon such diffi-

culties. All the troubled currents of

modern life—the fevered unrest of labor,

the treacherous tides of politics and high
finance, the ceaseless conflict between
poverty and riches, the waves of unbe-

lief swamping the ancient creeds—flow

through the pages of this book, dashing
themselves with irresistible force

against the minds of its readers. But
the whole is calmed and harmonized by
the serene influence of Dhu Singh,

prophet and mystic, and by the moon-
light loveliness, spiritual and bodily, of

the heroine, Mary Durand.
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RETURN OF CASEY RYAN

B. M. Bower Presents Old Favorite in

"Trail of the White Mule"

"The Trail of the White Mule," (Mc-
Clelland and Stewart, Toronto, $2), is

another Casey Ryan story in which

Casey, one of the most likable, human
and amusing characters that B. M. Bower
has given the public, is funnier than

ever. From the moment he tangles the

traffic on the busiest crossing in Los

Angeles until the end of the story, Casey

is more than ever Casey Ryan. Dodging
trouble is more hopeless than losing his

own tracks. He retreats to the desert

—

and Trouble meets him with the kick of

the "White Mule" (which is moonshine
whiskey). Casey is not a drinking man
—but the White Mule lands him never-

theless. He is not a bootlegger—but
he is made to seem one ;n spite of him-
self. He is a law-abiding man—but he
is forever breaking the laws. At last,

in sheer desperation, he takes the trail

of the White Mule in deadly earnest,

armed with the mighty bludgeon of the

law. And then things happen—making
a splendid story and providing real red-

blooded entertainment.

"POLLY THE PAGAN"

Basil King Has An Appreciative Fore-
word in Bright Novel

Of more than usual interest to Can-
adians by reason of the fact that there

is an appreciative foreword by Basil

King, one of the Dominion's brightest

stars in the literary firmament, is "Polly

The Pagan" (Page Co., Boston, $1.90).

Isabel Anderson is the author and, as

Mr. King points out, she is gifted with
a power of observation at once delicate

and shrewd—and this power she uses

to the full. "Polly The Pagan" is, there-

fore, a book that will give rise to thought
as well as provide excellent entertain-

ment. It is supposed to be made up of a

series of letters handed over to the

author on that terrible Good Friday
night of 1918 when Paris was subjected
to a severe bombardment from the air.

The letters were originally the property
of a mysterious little lady who com-
pletely disappeared while the raid was
on and was never heard of again until

the announcement of the publication of
this book was made. In the final chap-
ter "The Lost Lady" is found and con-
sents to let publication go forward, feel-

ing that "the American people ought to

be warned against their sense of indif-

ference and false security" and that
"more publicity ought to be given to the
fact that their countrymen do not re-

ceive the protection of their own govern-
ment in Russia, Mexico and other coun-
tries where de facto administration can
run things pretty much as they like."

The story, which deals with European
life and "high society," is unfolded in the

lively letters of a gay and vivacious

American girl traveling in Europe, and
tells of the men whom she meets in Par-

Frederick Bend-
ing, author of
"Tlie Shadow's
Edge" (H. & S.)
has been a resi-

dent of Canada
for 19 years.

Is, in London or Rome, her flirtations

(and they are many and varied!) and

exciting experiences. Among the letters

written to her are slangy ones from an

American college boy and -some in brok-

en English from a fascinated Russian

prince who is afterwards trapped by
secret police, but the chief interest so

far as Polly's affairs d'amour are con-

cerned, centres around the letters from a

young American, in the diplomatic ser-

vice in Rome, who is in a position to give

Intimate descriptions of smart life and
Italian society. The character drawing
is clever, and the suspense as to whom
the fascinating Polly will marry, if in-

deed the mysterious young lady will mar-
ry anybody, is admirably sustained.

Most enjoyable descriptions of scenes

and happenings in Rome and elsewhere

are interspersed with the plot.

BEATRICE EMBREE ASHTUN

Author of "The Girls of Miss Cleve-

lands" (Hodder & Stoughton). Mrs.
Ashton, the much beloved author of the

famous Canadian girls' boarding school

story, was born, at Whitby, Ontario, in

1886. After her graduation from Park-
dale Collegiate Institute and Trinity
University, Toronto, she taught for sev-

eral years in private schools for girls,

and became a member of the staff at
Trinity University, Toronto. Since her
marriage in 1920, she has been promin-
ent in Club Work in her home city, Ot-
tawa, and has devoted herself in a liter-

ary way chiefly to translations from the
French. The present edition of her book
is included in the famous "Young Can-

ada Series."

"THE KEY OF DREAMS"

A Love Story of the Orient by L. Adams
Beck, a Canadian

L. Adams Beck, a Canadian who has
won distinction as the author of a num-
ber of rarely beautiful Oriental stories

published in "The Atlantic Monthly,"
and other magazines, and also by "The
Ninth Vibration," is to the fore again
with another well-worth-while fascin-

ator, "The Key of Dreams," (McClel-
land and Stewart, Toronto, $2). This is

a love story of the Orient—the love of

a man who seeks inspiration for his pen
in the many-hued drama of the Far East
and India—who finds this inspiration in

a woman who is herself the Key of all

the dreams, stories and legends of its

marvelous antiquity that meet and
haunt him as he moves from place to

place in a pilgrimage of half-sensuous,

half-spiritual longing to solve the mys-
teries and attain the secret of lying be-

neath the shimmering surface of color

and beauty. It is a story that is vital,

gripping, and beautifully told and shows
throughout the fine Italian hand of the
finished artist. '

"PAGAN LOVE" A SURPRISE

John Murray Gibbon's Latest Novel
Bristles With Mystery

Author of "The Conquering Hero,"
"Drums Afar," etc., and known from
coast to coast as the president of the

Canadian Authors' Association, John
Murray Gibbon gives further evidences

of his versatility in "Pagan Love" (Mc-
Clelland and Stewart, Toronto, $2).

There is a surprising climax to this ab-

sorbing tale of mystery and romance
and Mr. Gibbon works up to it in a mas-
terful way. "Pagan Love" is undoubt-
edly his best story and on its merits

alone, apart from the fame of its author,

it should have a gratifying sale. The
format is unusually attractive, a strik-

ing jacket in colors providing a worthy
covering. The hero of this story is a

young Scotch immigrant who comes in

contact with all sorts of imported na-

tionalities and is faced by the alterna-

tives O'f Canadian and American ideals

of citizenship. Besides telling an un-

usually enticing and entertaining tale,

the author provides stimulus for thought
and discussion of questions of immigra
tion, and of the particularly insidious in-

trigue at the bottom of many of the

country's labor troubles. An outstand-

ing charatcer is Frank A. Neruda, an
American citizen, who is rescued from
drowning in London by a down-and-out
young Briton, who has been a conspic-

uous failure as an author. Neruda is a

millionaire, and in gratitude to his res-

cuer he carries him to New York, in-

stalls him in the Neruda Newspaper
Corporation, gives him a fresh start in

life, makes a successful man out of him,

and then—but it is here the surprise

comes in. Neruda, whose bizarre per-

sonality overshadows the other charac-

ters, is the pivot around which revolves

a plot that is daringly unique.
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A STRUGGLE FOR LOVE

Robert Hichins Pits Woman of Sixty

Against Wealth and Power

With a most unusual theme and a

well-worked-out plot, "December Love"

(McClelland and Stewart, Toronto,

$1.75) promises to be a highly popular

piece of fiction, if not a best-seller.

Even with "Snake Bite," "Mrs. Marden"

and "The Spirit of the Time," it is

doubtful if Robert Hiehens has ever

written a better tale. The theme of this

novel_a masterpiece as to dialogue and

situations—is the amorous temperament

of Lady Adela Sellingworth, erstwhile

Society beauty, now become "the most

charming old woman in London." Piqued

regarding the lady's loss of fifty thous-

and pounds' worth of jaWels, Alec Crav-

en secures an introduction to Adela: the

old desire for conquest flares up in her,

and though now sixty and in competition

with the young, beautiful, brilliant and

wealthy Beryl, also interested in Craven,

she so' thrill's him that he, although 29

years of age, becomes her slave! Ber-

yl's fortune is coveted by Nicolas Ara-

bain, "a living statue in bronze" but a

"king of the underworld"—the adven-

turer who, twelve years earlier, had

gained an ascendancy over Adela, made

off with her jewels and cast her aside.

Will Adela still keep her secret or, see-

ing Beryl in danger, will she expose the

villain to her rival; what of the extra-

ordinary affair between "June and Dec-

ember"; and what of faithful Sir Sey-

mour, who has loved Adela all his life?

This tale, unflagging in its intensity, re-

veals the answer.

"OVINGTON'S BANK"

Stanley J. Weyman's Vivid Picture of

the Early Nineteenth Century

Stanley J. Weyman, whose "Under the

Red Robe," "A Gentleman of France,"

etc., may be looked upon almost as clas-

sics, can always be relied upon to pre-

sent something brilliant in the way of

a novel. And in "Ovington's Bank,"

(Ryerson, Toronto, $2), which was first

published as a serial in MacLean's Mag-
azine, he has lived well up to his rep-

utation. In this work, in which there

are five hundred and eleven pages of in-

tensely interesting reading, a vivid pic-

ture of the early nineteenth century is

presented; it is a story of the struggle

of Progress' with Tradition, of Country

and Commerce, a tale of adventure and

love, triumphant over social barriers.

"Ovington's Bank," which bears all the

earmarks of careful construction both

as to plot and format, might be termed

an historical novel, opening in the Eng-

land of 1825 and ending with the panic

year that followed upon the too great

and unbalanced speculation which mark-
ed the recovery of business and trade

after the Napoleonic wars, when fortunes

were made by magic overnight, with the

inevitable result of a curative smash.

The old Squire-archy still ruled, but its

days were numbered and some aristo-
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crats foresaw what was coming. Against
this background Mr. Weyman shows the

development of two sets of people; the

old Squire Griffin, and his daughter and
his more progressive nephew, Arthur, on

the one side, and on the other, Ovington,
the self-made man and banker, with his

son Clement and his daughter. Young
Arthur believes in progress and sees

prospects of a fortune for himself in the

"trade" of banking. Ovington takes

him into partnership, and all goes well

for a time. But naturally the autocratic

old Squire is enraged, shocked at the

idea of any of his family in dirty busi-

ness. The plot is built up around a

pretty love story and the progressive de-

generation of the ambitious young Ar-
thur. The outstanding figure is really

that of the old Squire: the fine, stiff

necked, irascible, honorable, narrow but
dignified old potentate, who is bent but

left unbroken by calamity. It is a far

cry from the Weyman of the "Gentle-

man of France" and "The House of the

Wolf," but the action and interest that

characterized these two great novels are

both strongly in evidence in Mr. Wey-
man's latest.

CHRISTOPHER MORLEY AGAIN

"Where The Blue Begins" is Story oi a
Dog in Role of a Man

Different entirely from anything

Christopher Morley has done before,

"Where The Blue Begins' (Gundy, To-

ronto, $1.50) is none the less a Mortey-

ism for all that. Handsomely bound and
of a size to readily fit the pocket, mak-
ing it easy to read on the car or in idle

moments anywhere, this little book will

find many admirers as it shows behind

the humor that has been in all Chris-

topher Morley's books, that vein of

poetic insight and seriousness which dis-

tinguishes genuine literature from mere
entertainment. The hero of this book is

Mr. Gissing, a dog who is made to think

and speak and act like a man. He is of

kii.dly philosophy and adopts and cares

for a family of pups. The blue, for the

beginning of which he searches, is in

the sky. His adventures include service

in a shop, talks with a bishop, a voyage
in a ship, whose captain is strong on
Calvinistic doctrine, and many other in-

cidents which might befall a man. There
is much humor and not a little phil-

osophy in the accounts of his experi-

ences, which end when he returns from
his travels and is welcomed by his

friends. A great phrase comes into his

mind. "Whose service is perfect free-

dom," and going to the cellar to see if the
furnace is all right, he finds over the

coals a flickering flame, clear immortal
blue. "Where The Blue Begins" is a
kind of fairy tale, an allegory, a story

readable for itself, flu 11 of quaint absurd-
ity, laughter, and satire.

HUGH WILEY'S "LILY"

Continues the Adventures of the Wild-
cat and His Goat Mascot

Hugh Wiley, who understands thje

negro and his ways as few others do,

presents a story that is really brilliant

in its "funniness" in "Lily" (Macmil-

lans, Toronto, $2). This is a very amus-

ing story in which Victor Marsden, a

negro, better known as the Wildcat,

reappears, with Lily, a goat, which

makes a first-class mascot. The Wildcat

and Lily f'rst made the acquaintance of

a large circle of readers through the

medium of a popular periodical in a ser-

ies of short stories. They now appear

in a book-length novel, and a rollicking

one it is. The adventures of Wildcat

and Lily, and later on their friend, Dem-
my, a colored boy, whose full name is

Demi-Tasse, in their search for the

Wildcat's beloved Captain Jack, are fun-

ny enough to drive the blues into retreat

for a long time. Old Man Trouble and

Lady Luck alternate in the fortunes of

the queerly assorted trio, but it is Lady
Luck who stays with them at the last.

The jacket and the book-binding are

very attractive, but the inside of the

book outdoes them all. Anyone looking

for a story that will make the time pass

rapidly can stop right here. "Lily" is,

indeed, one in a thousand.
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"INCLUDING MOTHER"

Book That Will Appeal to Girls of

Twelve and Over, Also Their Mothers

"Considerably out of the rut of young

people's fiction" is the reference that

has been made to Margaret Ashmun's
"Including Mother" (Macmillans, Tor-

onto, $1.75) and that the description fits

like a glove is soon evident to those who
read the book. Girls of twelve and over,

also their mothers, will thoroughly enjoy

this story of two girls and their mother,

their entry upon a new life in a suburb-

an town and their housekeeping and soc-

ial problems. Two young girls and a

temperamental young mother, a new old

house in a town near New York, the

making of new friends, the adjustments

of family life—these situations make
the theme of Miss Ashmun's new book

for girls. Like her famous Isabel Carle-

ton stories this tale is one of "real peo-

ple," and their characters are developed

through the experiences that every girl

goes through. In every family there is

cne executive on whom falls most of the

planning and the practical work. Such

a person is Shirley, and her troubles

with her unthinking mother and sister

are both amusing and appealing. Moth-

ers are always important characters in

Miss Ashmun's stories, and this mother

is particularly interesting. A widow
with a small income, she bravely solves

her problem by giving readings of mod-

ern plays and poetry. She is tempera-

mental and girlish, but very fine-natur-

ed, at once a companion, an inspiration

and a trial to Shirley and her sister.

The format is pleasing and there is a

frontispiece by P. D. Johnson.

"KNUCKLES AND GLOVES"

Progress of Pugilism Traced From 1719

To the Present Day

"Knuckles and Gloves," (Collins, Sons

and Co., London, 15/ net), is a book
that will take well with the readers of

the sporting pages in the daily press.

With boxing fans especially will this

history of the sport by Bohun Lynch
make a decided hit. Mr. Lynch is a very

versatile individual—novelist, essayist,

caricaturist—and a learned student of

boxing lore. At one time he was him-

self a well-known amateur middle-weight

boxer. He tells here of many of the

most famous masters, and the battles

they have won and lost, from two hun-

dred years ago right down to Dempsey
and Carpentier. "Knuckles and Gloves"

is illustrated with a number of old

prints and modern photographs', and so

painstaking has the author been in his

presentation of facts and figures that

even the most ardent student of the

manly art will find here much of which

he was in ignorance hitherto. In a

lengthy preface Sir Theodore Cook dis-

cusses boxing of a former day, pointing

out that "there must have been some-

thing about the old prize ring which we
have lost to-day, or it would never have

inspired such good literature or attract-
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ed such brilliant men in its support." In
the opinion of Sir Theodore, "there is

a spirit in boxing which nothing can de-
stroy" and of the "value of the pluck
that conquers pain" he is enthusiastically

appreciative. The aim of Mr. Lynch's
book is to cover the ground of bare-
knuckle fighting and of modern profes-

sional boxing from the inception of the

ring to the present day by making notes
upon a number of representative battles

in their chronological order. The book
is in two parts — "Knuckles" and
"Gloves." The former starts off with
the battle between John Broughton and
Jack Slack in 1719 and ends with that

between Ton Savers and the Ben :cia

Boy, in 1860, while the second section

starts with Peter Jackson and Frank
Slavin thirty years ago and covers the

period to Jan^arv 12, 1922. w'len G°orsres

Carpentier met George Cook. Rules of
the ring and other interesting informa-

tion are given in a handy and well-ar-

ranged appendix.

"FLOWER O' THE HEATHER"
R. W. McKenna Writes of the Stirring

Days of the Covenanters

Author of "The Adventure of Life,"

"The Adventure of Death" and "Through
a Tent Door," R. W. McKenna, adds to

his laurels with "Flower 0' The Heather"
(Macmillans, Toronto, $2). There is ac-

tion in every chapter of this 344-page
book and those who enjoy reading of the

exploits' of men who held in contempt
less bellicose mortals who were content

to spend their days in the paths of peace

will find much here to stir their blood.

Hitherto Dr. MacKenna has delighted

his public with volumes of essays, each
of which has been warmly acclaimed on

account of its rare literary charm and of

the author's sympathetic understanding
of the human heart. These essentials are
not lacking in "Flower 0' the Heather,"
which tells of the adventures, the fight-

ing and escapes of the Scottish coven-
anters'. A strong love interest is sus-

tained throughout and so realistic are the

scenes sketched by the gifted author
that the reader can almost imagine him-
self riding forth with the king's men
and persecuting hard-working and
thrifty folk who were considered danger-
ous to the realm because they claimed
the right to worship their Maker accord-

ing to the dictates of their conscience
"Flower O' the Heather" takes its name
from an alluring daughter of the Cov-
enant who completely won the heart of
a rough, hard-bitten king's man with
whom, after surviving many perils, she
journeys to happiness and safety.

Mr. Murray, London, will shortly pub-
lish Lady Jersey's rem :n ; scences under
the title of "Fifty-One Years Of Victor-
ian Life."

"THE MIDDLE OF THINGS"
J. S. Fletcher Turns Out Another First-

Class Detective Story

With a dozen thrilling detective and
mystery yarns to his' credit, J. S. Fletch-

er offers another in "The Middle of
Things," (Macmillans, Toronto, $2.)

"Ravensdene Court," "The Rayner-
Slade Amalgamation" and "The Para-
dise Mystery," have been considered

among the best of the Fletcher novels,

but "The Middle of Things" does not

have to play second fiddle to the best of

them. There is a deeply involved and
cleverly hidden mystery in this book and
only J. S. Fletcher could work out the

plot as it has been done. Miss Penkridge
had a passion for detective stories which
her serious' minded nephew deplored, al-

leging that such matters had nothing to

do with real life. Whereupon the nep-

hew goes out for a walk and walks into

the middle of a murder. Who stabbed

John Ashton becomes the puzzle. Bits

of evidence arise from here and there,

often contradictory. At last the picture

puzzle begins to fit together, and Miss
Penkridge herself comes' forward with
the final piece. Around the earldom of

Ellingham there is considerable mystery,

too, and not a little uncertainty regard-

ing the rightful claimant to the title and
estates. However, everything is cleared

up in the final chapter—as astonishing

a revelation as has been made in fiction

in many a day.
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GEORGE ADE'S OBSERVATIONS

The Joys of Single Blessedness Dis-

cussed by Kindly Satirist

With keen and biting wit, George Ade,

celebrated satirist and humorist, pre-

sents in "Single Blessedness and Other

Observations" (Gundy, Toronto, $1.50)

a number of comments on the people,

the manners and the foibles of his time

and his country—the whole being writ-

ten from the point of view of the man
looking back froon fifty. Such ques-

tions as Co-llege Students, The Tortures

of Touring, Dancing, Babies and the

Joys O'f Single Blessedness are taken up

and in all of them the well-known Ade

humor and the American vernacular are

uppermost. In his essay ton "Look-

ins back from Fifty" the author makes

it plain that he believes that the Ameri-

can people—including the young people

—are actually much better off than they

were in the days of torchlight proces-

sions, mud roads in the country and

homes without telephones, kitchen cabi-

nets, tractors, pumping engines and

water at the kitchen sink and in a bath-

room upstairs. He believes in the

young people in spite of a very frank

expression of his belief that they are

running wild and some of them are as

likely to go to the devil as ever they

were—but not much more so; for the

times have changed and people are

changing with them. In this book

George Ade shows up well both ais

humorist and satirist and there is no

doubt but that his circle of admirers

will be increased.

"THE THREE FIRES"

The Passionate Story of Nila, a Young
Hindu Girl of Ceylon

Amelia Josephine Burr has written a

vivid, dramatic story of native lc-ve and
vengeance in the exotic setting of the

"wild green heart of Ceylon" in "The
Three Fires" (Macmillans, Toronto,

$1.75). Love, avarice and ambition arc

the three fires and so neatly are they

worked into the plot that the story, with

its rapid action and/ fascinating ro-

mance, is one of breathless interest.

Miss Burr's work is remarkably clever

and the entertainment she provides is

splendid. The principals are Motu
Rayen, crippled Tamil, foreman of the

Hamilton cacao plantation; Nila, child

of his best friend Vyapuri, a flowerlike

Hindu girl, maturing with the early

precocity of the tropics; and Tuan Noor,

of the native Ceylon police, a "magni-

ficent, wild creature, with a body lithe

and powerful as a black panther."

Motu Rayen is bent and misshapen be-

cause of injuries sustained in loyally

saving the life of his master, the Eng-
lishman Hamilton. And Vyapuri, know-
ing the bigness of his heart, asks no
better husband for Nila. But the girl,

unknown to her people, has met. Tuan
Noor in the forest and given her heart

to him unaware that he is a Moslem and
that union with him would mean "the
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desecration of all that .:he and those be-

fore her held sacred." So when she

learns the truth, like a dutiful Hindu
maiden she silences her heart, obeys her
father and accepts the crippled Motu
Rayen for a husband. Tuan Noor
swears vengeance. He forewarns Nila

that within two years she will suffer a

Hindu wife's supreme tragedy, the loss

of her thali or wedding necklace, fhus
becoming "refuse of the world, one
whose life offering the gods have dis-

dained." How Tuan Noor makes good
his threat and how, in spite of it, he

misses the joy of vengeance is the theme
wh'.ch occupies the greater part of this

absorbing tale.

NOTES ON MATRIMONY
A Compilation of Curious and Inter-

esting Facts by David Ainsworth

Ably edited by David Ainsworth and
presented in dignified format, with at-

tractive cover design and decorations by
William J. Moll, "Curiosities of Mat-
rimony," (Stewart Kidd, Cincinnati,

$1.25) comes to instruct many and to

both interest and amuse the' great ma-
jority of those into whose hands it may
fall. It is a peculiar little book and well

worth including in the household lib-

rary. The Hymeneal tether, it is point-

ed out, should be regarded with all

seriousness but, just the same, it has

been considered fitting by Mr. Ainsworth
to touch on some of the amusing cir-

cumstances that centre round and about
the marriage institution. "Curiosities of

Matrimony" is, in brief, a compilation of

curious and interesting facts concerning
matrimony, together with a collection of

verses written apropos of weddings
which have occurred during the last

hundred years. This little book would
make a novel Christmas gift.

INTIMATE TALKS ON WRITERS
"Some Impressions of My Elders" by St.

John G. Ervine

"Some Impressions of My Elders"

(Macmillans, Toronto, $2.50), is, as the

title would indicate, a summary of the

views of a writer on those to whom he

looks up in the same profession. A
brilliant essayist himself, Mr. Ervine has
followed closely the careers of outstand-

ing figures in the world of letters. He
has written four excellent novels, half

a dozen plays, short stories and a polit-

ical study, the best known of his works
being, "John Ferguson," "Mrs. Martin's

Man" and "Changing Winds," and in

penning his "Impressions" he does so

with a studied caution, believing that no
author should be praised until he is

( bad. In these informal essays the

author talks intimately of a number of

the foremost writers' of England and of

Ireland whom he numbers among his

friends—George William Russell, Arn-
old Bennett, G. K. Chesterton, John
Galsworthy, George Moore, Bernard
Shaw, H. G. Wells and W. B. Yeats. His
character sketches are witty and pene-

trating and he throws new light on the

work of these men by his' keen and sym-
pathetic criticism. This is a book which,

if given at Christmas to a man or woman
of literary tastes, would be appreciated

as a source of pe manent enjoyment.

LEAVES FROM AUTUMN BOOKS
"When Winter Comes to Main Street," a

Splendid Guide for Readers

Borrowing the title from two remark-
able novels, "If Winter Comes," and
"Main Street," Grant Overton offers to

those who relish good reading a sort of

guide in "When Winter Comes to Main
Street," (McClelland and Stewart, To-

ronto). The author frankly admits' that

"When Winter Comes to Main Street"

is an advertisement for certain books

and authors, but there is no denying that

as a piece of advertising it is decidedly

unique. There are few lovers of good
reading who will not spend many a

happy hour with Mr. Overton in his

latest product. Many, too, will appre-

ciate the work that he has done for

"When Winter Comes to Main Street,"

in the warm homes behind the lighted

window panes, people will be reading and
wishing for something good to read. It

is for just these thousands in their

homes that Mr. Overton, author of "The
Women Who Make Our Novels," has

written these lively chapters on the fore-

most authors and their latest books.

There are personal pictures and bits from
the newest novels of Hugh Walpole,

Stewart Edward White, Rebecca West,

Mary Roberts Rinehart, Arnold Bennett,

Irvin S. Cobb, Richard Dehan, W. Somer-
set Maugham, Frank Swinnerton, and

Stephen McKenna. The intermediate

chapters, upon such topics as "Half-

Smiles and Gestures'," "Places to Go,"

"With Full Directions," "They Have
Only Themselves To Blame," etc., are

equally delightful.
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"THE THREE LOVERS"

Frank Swinnerton Writes of Young
Girl's Entry into Bohemia

A fascinating character study in the

development of Patricia Quinn, a young
and intelligent girl introduced abruptly

to a life with which she is unfamiliar, is

given by Frank Swinnerton in his new
novel, "The Three Lovers" (Ryersen, To-

ronto, $2). Mr. Swinnerton, whose
"Nocturne" and "Coguette" are, per-

haps, the best known of the dozen or

more novels he has to his credit, possess-

es what Arnold Bennett has termed a

"disturbing insight into the hearts and

brains of girls" and in "The Three Lov-

ers" this is very evident. Drawn into

a modern and easy-going, free-living

group of London artists, writers and ac-

tors, Patricia is at first dazzled by the

splendor of what seems real romance
and freedom. With a beauty that at-

tracted men, Patricia was not unused to

admiration and she accepted homage
even while she despised those by whom
it was offered. Entranced, she was soon

swept into the gay vortex of the Bohem-
ian life around her and in an intensely

interesting manner Mr. Swinnerton tells

the story of her stuggle for the love of

the three men who are attracted to her

and to whom she feels herself attracted.

She is not long, though, in discovering

the nature of her environment and, the

surface gilt rubbed off, she faces in dis-

may the unbearably bitter truth. Event-
ually she comes to an understanding with
the right man who tells her she is an
idiot and that he does not think her at

all wonderful, and thus to a story of

rare interest comes a most • unusual
climax. Admirers of Swinnerton will

seize upon this book eagerly.

"A MORE HONORABLE MAN"
Arthur Somers Roche Writes of America,

Present and Future

In "A More Honorable Man" (Mac-
millans, Toronto, $2) Arthur Somers
Roche writes understandingly of the

America of today, essaying also the role

of prophet as regards the future. Result
—a story that is true to life and, there-

fore, well worthy of attention. Mr.
Roche tells the story of Jim Willoughby,
a self-made man, of his wife Ramsey,
and of their loyal friend Sam Foyle, "al-

ways too busy sharing the troubles of

other people" to be anything but a lov-

able failure himself. The action carries

Willoughby swiftly from stage to stage
of his success, and the effect of the

drama is heightened by vivid character-

ization. After bitter sorrow and dis-

illusionment Ramsey awakes to the

realization that, with all his faults,

Willoughby embodies the very spirit

of America to-day, while Sam is the

spirit of America to come—-less sel-

fish, more idealistic, holding love and
honor above all price. The story fol-

lows the parallel careers of two young
men, from that day in 1890 when they

are in the middle twenties down to to-
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day. Willoughby is vehemently called

a "yeller skunk" by Uncle Frank, the

fat and philosophic hotelkeeper, but even

that severe critic soon sees reason to

modify that verdict. He is a personifi-

cation of efficiency, and the reader

watches him grow from the ownership
of a small bicycle factory to vast wealth,

first in making bicycles and then in see-

ing, at an early date, the coming of the

automobile. He also sees the possibil-

ities of the cheap automobile and ends

by becoming the "richest man in Amer-
ica—in all the world." Naturally this

implies a certain hardness. Contrasted

to him, throughout, is his friend, Sam
Foyle, who might, perhaps, have done

as well as Jim had he wanted to, but

whose service is selfless and without

tangible reward. "A More Honorable
Man" is a very noteworthy book of more
than passing interest and importance.

GEORGE ELLISTON'S POEMS
"Changing Moods" is Second Book of

Verse by Young Newspaperwoman

Taking in a wide range of subjects

such as Greenwich Village, When Love
Comes Late to Women, Dear Ghosts, In-

dian Summer, Childless Women and Af-

ter Death, George Elliston offers a de-

lightful little volume of noetry, "Cnang-
ine Moods" (Stewart Kidd. Cincinnati,

$1.50), the format of which is as attrac-

tive and dignified as the contents. In

the forty odd poems of "Changing
Moods," Miss Elliston's best work dur-

ing the past year is collected. Inci-

dentally this young Cincinnati news-
paper woman is writing under her own
christened name and not under a nom
de plume. Her first book of verse,

"Everyday Poems," was issued last Sep-

tember and met with so enthusiastic a
reception, that a second printing soon

followed the first. Many of the lyrics

were set to music and now form the text

of songs.

SERVICE AS A NOVELIST
"The Poisoned Paradise" is Highly En-

tertaining Tale of Monte Carlo

One of the best-known and most wide-
ly-read poets of the day, Robert W.
Service, is also a novelist of no mean re-

pute, as evidenced by his "The Trail of

Ninety-Eight" and "The Pretender."
Both these novels have run through
many editions and there is a strong
probability that his latest, "The Poison-

ed Paradise" (McClelland and Stewart,
Toronto, $2), will follow suit. Stories

set in gay Monte Carlo are invariably
fascinating and "The Poisoned Para-
dise" is just such a tale—unusual, thrill-

ing, romantic. Hugh Kildair, a London-
er, contracts consumption as a result of

exposure during the late war, and on the

advice of his doctor seeks a change of

climate. Monaco is chosen. The beauty
of the place appeals to the ycung man,
and, despite his slender means, he de-

cides to take up some open-air work
and make the little Principality his per-

manent home. Kildair takes no interest

in the Casino, refusing to enter the
gambling den, until he meets a young
girl from Paris who has lost her small
savings on the roulette whee!. K'.ldair

determines to win back the girl's money,
and then things begin to happen. He
experiences all the so-called thrills of

the gambler. His "system," like all

others, proves infallible up to a certain

point, then he begins to lose, plunges
and makes a small fortune. Being of

stronger will than the average man he
quits but is drawn into many a strange

adventure, including the partial foiling

of a plot to hold up the Casino.

"NEIGHBORS HENCEFORTH"
Owen Wister Writes of France as He

Saw It During and Since the War

A splendid story of the war told with

all the punch and vigor that character-

ized "The Virginian," "The Pentecost of

Calamity" and other writings of Owen
Wister is "Neighbors Henceforth" (Mac-
millans, Toronto, $2). Mr. Wister's latest

work is in two parts—-"In The Foot-
steps of the Hun" and "After Two
Years"—with two appendices—"The
Supreme Council Differs about Upper
Silesia" and "Foch Speaks His Mind."
As the cowboy was pictured in "The
Virginian," so is the fighting man of

1914-1918 drawn in such chapters as

"Some Peace Conferences," "Kansas on

an Island," "The Cook and the Dough-
boy" and" Last Lap to Victory." Talks
with the men who made up th-> armies

of civilization and with many other peo-

ple, scattered lavishly through the nar-

rative, just'fy the author in his assump-
tion that America and France must be

neighbors henceforth. Mr. Wister's ex-

periences and impressions in France
during and since the war, which were
gained on his extensive tour of the bat-

tlefields, are all set out in an 'nteresting

manner in "Neighbors Henceforth" for

after seeing what sort of neighbors the

doughboys had in the Tommies and the
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poilus, and what sort of neighbors the

doughboys made, Mr. Wister received a

larger vision of international neighbors

henceforth. He says: "The plight of

France, the deed of Germany, and the

international destiny of the United

States are the main themes of this vol-

ume," which closes a series of three,

begun with "The Pentecost of Calamity"

and followed by "A Straight Deal."

Those who took part in the titanic con-

flict will live over the old days in this

excellent book, while to all others, Mr.

Wister's observations will come as an

education and something of a revelation.

NEW MARIAN KEITH NOVEL
"The Bells of St. Stephen's" Succeeds

"Little Miss Melody"

Marian Keith, Whose "Little Miss

Melody" proved such a welcome addi-

tion to Canadian literature last year, is

to the fore again with a new novel, "The
Bells of St. Stephen's" (McClelland and
Stewart, Toronto, $2). This is a story

of irresponsible youth and romance,

the story of the transformation of a

little parish when the minister's nieces

came to live at the Manse. Miss Keith

misses none of the opportunities for

humor that are afforded and her unique

old Scotch characters are well worth
becoming acquainted with. The back-

ground is a prosperous church in a

prosperous country town — a church

whose well-to-do and comfortable mem-
bers make the mistake of thinking that

religion consists only in being minister-

ed to and forgetting that they are call-

ed upon to minister. Mary, the minis-

ter's niece and housekeeper, with copper-

colored hair and impertinent chin, is a

character whose advent startles the

peace of mind of the town. She is call-

ed upon at once to help raise money for

a set of chimes for St. Stephen's, but

she concerns herself more with the poor

people of "Sawdust Alley," to whom she

appears in the light of an angel. Mary's

ministrations are recounted in a most
interesting manner by Miss Keith who
works up to a thrilling climax in show-

ing Mary in heroic action at the burn-

ing of the mills of "Sawdust Alley."

"The Bells of St. Stephen's" is a charm-
ing little tale, every bit as lovable and

as full of humanity as "Little Miss

Melody."

SUGGESTIONS FOR SPIRITS

"Light Interviews With Shades" By
Robert Webster Jones

A book that is distinctly unusual and

not by any means the most gloomy piece

of writing in the world—despite th«

author's contention that he does not in-

tend to be funny—is' "Light Interviews

With Shades," (Dorrance, Philadelphia,

$1.50) by Robert Webster Jones. The

latter, it is evident, has little sympathy

with the mediums who carry on conver-

sations with those who have passed over,

and in a series of nineteen "conversa-

tions" with Bluebeard, Queen Elizabeth,

John Paul Jones, Captain Kidd, Jesse

I

THOMAS BURKE
Author of "The London Spy" (McClel-
land and Stewart), a fascinating book-

on the strange streets and by-ways of
London.

James, Old King Cole and others of more
or less note he offers some original

views on such things as Daylight Saving,
Tag Days, Tipping, Woman Suffrage,

Prohibition, Jazz, etc. According to the
author, the idea for "Light Interviews
With Shades" was suggested by the fa-

cility with whicjh professional "med-
iums" induce departed worthies to stage

a come-back and talk for publication,

which is equaled only by th'> utter futil-

ity of those talks' and particularly their

failure to deal with any live topics of

the day. What would William Shake-
speare think of our movies? Would
Adam approve our feminine fashions?
How would woman suffrage strike Brig-

ham Young? What would Hippocrates
think of $2,500.00 for one appendicitis

operation? The author, on the principle

that one man's guess is as' good as an-

other's—if not a little better—has en-

deavored to give the logical view of fa-

mous historic characters on strictly

modern questions. He indignantly re-

pels the insinuation that he is' trying to

be funny and especially the accusation

of a leading newspaper syndicate that he
is a genuine humorist—but submits that

the spirits who appear at seances could

be a lot more entertaining than they are,

and respectfully offers them and their

self-constituted keepers some practical

suggestions.

HUGH WALPOLE'S LATEST
"The Cathedral" is Story of Conflict of

Love and Power

Hugh Walpole has made quite a name
for himself in recent years as the writ-

er of stirring novels, fascinating ro-

mances, short stories, books about chil-

dren and studious essays but never has
he written with greater force than in

"The Cathedral" (McClelland and Stew-
art, Toronto, $2). This is a sharply
dramatic tale of the conflict of love and
power, the story being treated by Mr.
Walpole as a sort of pageant. The
dominant factor in the book is the

great cathedral itself, the massive bulk

of which looms up throughout the entire

narrative, but it cannot be said that

there is any single dominating hero,

though the central figure is the Arch-
deacon, Adlam Brandon, who has be-

come a sort of dictator in the Cathedral
world, and who stands for the old order.

The climax of the book in his downfall
before a newer spirit, but this new order
is, to some extent, itself a malevolent
thing. The character studies presented

are both subtle and impressive and the

plot, although complex, is engineered
with superb skill. It is impossible, how-
ever, in the space available to give any-

thing like an outline of it. Suffice it to

say that so well has Mr. Walpole done
his work that cme will lay the book down
with the feeling of having taken part in

some vast play. "The Cathedral" is,

in brief, splendid value for the money.

"ROLAND WHATELY"
Alec Waugh's Story of Progress Through

Adolescence to Maturity

Enlightening and thought-provoking
as well as entertaining, is "Roland
Whately" (Macmillans, Toronto, $2), a

story of progress through adolescence

and young manhood to maturity. Alec
Waugh, who has also "The Loom of

Youth" to his credit, shows plainly that

he knows human nature and that he can

with the ease of an artist paint what his

senses tell him. The novel is concerned
with the life and character of a young
Englishman, beginning with his last

year in school, and then following him
into business and detailing his success

there, along with his material adven-

tures in love and his final achievement
of marriage. The story is told with
much detail, but the author has shown
excellent selective sense in the inven-

tion and arrangement of the detail in

order to get from it the highest values

for the picturing of character and for

giving dramatic quality to his narrative.

All the characters are vividly conceived

and portrayed with both strength and
delicacy, the hero being pictured as a

good deal of a cad. The story leaves up-
on the reader a saddening impression

of the futility of life and the despic-

ableness of human nature, a sense of

the general dreariness of things. The
boy's school days at Fernhurst form a

typical English setting for his youth-
ful adventures in cricket, in class, and in

love, and his boy friends and girl sweet-

hearts, his parents' plans for his future,

and his own final choice of a career and
a marriage constitute a story that is like

life in its mingling of frustration and
accomplishment, of drabness and
romance.

TALE OF HUMAN EXPERIENCE
Rebecca West's Vivid Personality Writ-

ten into "The Judge"

Termed by The London Times "a bril-

liant story and a brilliant study of

character," Rebecca West's "The Judge"
(McClelland and Stewart, Toronto, $2),
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is all of this — and more. As in "The
Return of the Soldier" the author deals

with her subject in a masterful manner.
The theory that "every mother is a
judge who sentences the children for the

sins of the father," propounded by
Marion Yaverland to her son Richard,

is the keynote of Rebecca West's novel,

a tale full of human experience and rich

with the genius and vivid personality of

the author. The setting of the book is

as vivid in Edinburg-h as on the shores

of the Thames, and divides itself be-

tween the two with glimpses of Spain

and Rio. The story opens with Ellen

Melville crying as she sat by the window
in the office of MacTavish, Writer to the

Signet, and bitterly regretting that she

would never be anything more than a

typist. She sighed for the days of the

French Revolution. It was something
grand and colored she wanted—"swords,

and people being rescued and things

like that." An admirer of Richard Hard-
ing Davis, she longed for a heroine's

part in one of his South American re-

volutions. Then came Richard Yaver-
land with his magic of Spain and his

sea-going air. The love of these two
grew rapidly but the claim of Richard's

mother was a tie unnaturally strength-

ened by the agony he had cost her.

Two sons had Mrs. Yaverland borne;

one she loved and clung to and one

she hated. With such a foundation it is

not difficult to imagine the possibilities

of the narrative. Nor is it hard to be-

lieve that its unusual theme will make
it unusually interesting.

PARODY ON BEST-SELLER

Barry Pain's "If Winter Don't" is a

Decidedly Clever Bit of Humor

Very few of those who read or tak

an interest in books will fail to recog-

nise "If Winter Don't" (S. B. Gundy, To-
ronto, $1) a parody on "If Winter
Comes," oi. e of the most popular among
the best-sellers of the past year. A. S.

M. Hutchinson wrote "If Winter Comes"
and Mr. Pain had almost decided to pub-

lish "If Winter Don't' as the work of

A. B. C. D. E. F. Notsomuchinson. How-
ever, judging from the jacket, he chang-
ed his mind at the last moment. There
are points of similarity between the two
books, according to the author, who un-

doubtedly has a keen sense of humor,
coupled with the faculty of expressing
the ludicrous in s'mple, though adequate,
language. The hero of "If Winter
Don't" is known as Luke Sharper, Pri-

vate residence, Jawbonesh, Halfpenny
Hole, Surrey. Luke possesses most of

Mark Sabre's virtues, as well as all his

idiosyncrasies. But one letter in the

name of the charming Nona of "If

Winter Comes" has been altered. She ap-

pears as Jona, but Luke's wife is the

same Mabel, unchanged even in name.
High Jinks and Low Jinks appear as

Dot and Dash. Perhaps one of the most
interesting parts of Barry Pain's par-

ody, though, is the prefatory note. In it

the author scores the peculiarities in

HUGH WALPOLE
Whose "The Cathedral" (McC. ana H.)

is a study of power and human destiny
in widening circles. His new book (bear-
ing the same name as Ibanez's Spanish
story "La Caihedrale") tells the story of
a cathedral town in the mythical (yet
very real) county of Glcbshire, supposed

to be in Southern England.

style of certain of the great novelists of

to-day, among them what he calls the

"three-dot trick," as w 11 as the im-

mensely popular, but oft-times some-
what irritat : ng, staccato style.

"CONTRASTS" — LAWREN HARRIS
A Book of Verse that is Distinctive in

An Unusual Degree

With its yellow and black cover in

futuristic design and its distinctive dec-

orations, the designs being the work of

the artist-author, "Contrasts," (McClel-

land and Stewart, Toronto, $1.50), is a

book of verse that is, fo say the least.

most unusual. It is the type of book

that takes well as a Christmas gift.

Lawren Harris is the guiding spirit of

a school of artists known as the "Group
of Seven." These men paint pictures of

the bolder type, impressionist in char-

acter. It is but natural that Mr. Harris,

when ho turns to express himself in lit-

erature, should use that untrammelled
form usually known as "free verse." His

verse is characterized by the same bold-

ness of color, vigor and courage as his

paintings. The word-pictures are drawn
in a masterly manner and each serves

to illuminate some philosophic thought

or some reflection on the spiritual sig-

nificance in life.

"THE BOY GREW OLDER"
Heywood Broun's Principal Characters

Are Newspaperman and Son

"The Boy Grew Older" (G. P. Put-

nam's Sons, New York, $1.75) might be

termed the story of the life of young
Peter Neale, as interesting a character

as ever found its way into the pages of

a novel. Heywood Broun has mastered
the knack of telling a good story in

light and humorous vein and "The Boy
Grew Older" is a splendid effort. There
is one character that stands out vividly

in this chronicle of a working news-
paperman who is faced with the prob-
lem of bringing up his son, deserted by
his mother at the tender age of two
weeks. That character is the father
himself, who grapples with his problem
with all the energy of an ingenuous and
most likable nature. The answer to

Peter Neale's problem does not come
out the way he hoped, but the working
out of the problem provides a book
which deserves to find a wide and ap-
preciative public. The boy who grew
older was deserted at the age of two
weeks by his mother. That left his up-
bringing entirely in the hands of Peter
Neale, his father, who conducted a
sporting column in a newspaper. A
nurse helped some, but she held out for

her regular Sundays off, and Peter
found that even the job of "Sunday
father" required all that he had, and
more. He had set his heart on making
this sen of his a successor to him in the

newspaper business, but there was
something strange and alien in his boy
that warred against this purpose. Fin-

ally, when the boy grew old enough to

find his mother, Peter learned what that

alien thing was, and the mother learned

that even in flight she had not come
scot free of motherhood.

"JEAN BLEWETT'S POEMS"
Interesting Collection of Brilliant Can-

adian Writer's Verses

In keeping with the superior nature
of the contents of "Jean Blewett's

Poems" (McClelland and Stewart, Tor-

onto, $2) is everything connected 'with

the book. The binding is of a rich green
shade with g!lt lettering and the jacket,

done in similar colors, is particularly

effective as an attention-getter, the for-

mat being of such a nature as to create

a feeling of pride in Canadian publish-

ing in the breasts of all who set eyes on

this bock. There are no less than 133

poems offered here and among them are

some old favorites whose appearance in

book form will be welcomed. As for the

book itself, it will make an ideal Christ-

mas gift and should be recommended by
the bookseller as such. Jean Blewett is,

more than any Canadian writer, the poet

of the home. Home life, its joys and
sorrows, its creeds and its philosophies,

its loves and its passions, its pathos and
its humor—in fact, all the phases of

Canadian home life are interpreted by
her in simple, home-like language and
even verse. Quaint, delicious humor and
gentle irony frequently add sparkling

touches to her work. She possesses an
artistic imagination aided by pictur-

esqueness of language. As an interpret-

er o-f child nature she is particularly

sympathetic and effective. In this col-

lection will be found many poems not

previously published in book form.
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THE AMAZING MARRIAGE"

Latest Issue of Mitekleham Edition of

George Meredith's Books

"The Amazing Marriage" is the latest

issue of the Mickleham edition of George

Meredith's books, issued by Constable &
Company, Limited, London. "The Amaz-

ing Marriage" was written when Mere-

dith was past his early vigor, but is

marked by what crtics called an after-

glow of his early shown genius. It is

a worthy work. Mr. Meredith's ac-

count of the amazing marriage of the

Earl of Fleetwood and its consequences,

including one of the most notorious riots

in English history, is, indeed, fascinat-

ing. With each succeeding chapter the

interest grows until the grand climax

discloses the Earl of Fleetwood, having

relinquished rank, property and title,

serving as the Brother Russett of the

Mountain Monastery and his Countess

caring tenderly for Carlists and Legitim-

ists alike in Spain.

QUIET HOUR MEDITATIONS

"The Glory of His Robe" is a New
Series of Spiritual Messages

Dr. Edward John Stobo offers a new

series of spiritual messages' for daily

needs, a series of meditations of the

quiet hour, in "The Glory of His Robe"

(McClelland and Stewart, Toronto,

$1.75). There are fifty chapters in this

book and every one provides much food

for thought and at the same time makes

entertaining reading. There is' a peculiar

homeliness, a personal touch, about Dr.

Stobo's Meditations. They are illustrated

with a wealth of personal incident and

anecdote, and emphasize the great re-

ligious and moral truths in a quiet, un-

assuming way. His sympathy and un-

derstanding bring him close to his read-

ers and make them feel that here is not

an exhorter, but one whose heart pur-

pose is to help people over the stony

places of life. The practical nature of

these meditations is revealed by such

titles as "The Religious Value of

Humor," "Pain and Its' Compensation,"

"Curvature of the Soul," "How God
Comforts," and "How to Obtain Great

Leaders."

AN INDICTMENT OF SELF

"Soliloquy" Presents the Musings of the

Daughter of a Professor

Stephen McKenna, author of "Lady
Lilith," "The Secret Victory," "Confes-

sions of a Well-Meaning Woman," etc., is

recognized as an unusual and virile writ-

er and it can usually be taken for grant-

ed that any new book from his pen will

be well received, will provide food for

interesting discussion. So it is with

"Soliloquy" (McClelland and Stewart,

Toronto, $1.75). This exhibits Mr. Mc-
Kenna at his most brilliant best. Marion
Shelley, daughter of an Oxford profes-

sor, soliloquises'. She is cynically frank
and, being a merciless egoist, she de-

Of most attractive format are "Con-
trasts" by Lawren Harris and "Jean
Blewett's Poems," both of ivhich have
just been published by McClelland and

Stewart.

scribes the calculated strivings of a cruel-

ly ambitious and pretty young woman.
Marshalling all her forces, she secures

social triumphs and political power but
in the process she forswears' true love.

She grasps at the ephemeral and lets

go the real permanent her soul cares for.

Her soliloquy is a scathing indictment

of herself and, for that reason alone,

has a sort of fascination inasmuch as it

lays open to public gaze the heart of a

woman who risked all for ambition.

E. PAULINE JOHNSON

(TEKAHIONWAKE)

Author of "Flint and Feather," "The
White Wampum," and "Canadian Born."
(These last included in "Flint and Fea-
ther") "Legends of Vancouver" (Hod-
der & Stoughton). E. Pauline Johnson,
the great Canadian-Indian poetess, was
the daughter of the head chief of the
Six Nations Indians, and niece of the
great American man of letters, William
Dean Howells. Born at Brantford, On-
tario, and educated on the Indian Reserve
in that city and in the Brantford Model
School, she soon began her career as
writer of verse and dramatic reader. She
went 'round the world reciting her thril-
ling poems of Canada, and won an illus-
trious place for herself in the letters of
this country. Her early death in Van-
couver, B.C., caused nation-wide mourn-
ing. It is a coincidence that both Miss
Johnson and Miss Pickthall, died at near-
ly the same age, in the same Vancouver

hospital.
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"EVANGELINE" IN NEW GARB
Interesting Illustrated Edition Of Long-

fellow's Famous Poem
Beautifully bound and illustrated, an

up-to-the-minute gift edition of "Evan-
geline" (Musson, Toronto) is now avail-

able. A unique feature of the edition,

which plays up one of the most interest-

ing periods of Canadian history, is a

brilliant introduction by John F. Herbin,

only descendant of the original Acad-
ians now living on the home soil. Mr.
Herbin offers a description of the Evan-
geline, country, its first families and its

history that reads like fiction, so enter-

tainingly does he tell the story. A soul-

stirring account of the expulsion and de-

portation of the Acadians is given and
a comparison drawn between the Acadia
of 1755 and the Nova Scotia of today.

Longfellow's poem is also presented,

added interest being given by the photo-

graphic reproductions of historic scenes

in the Acad.an country.

LIFE PROBLEMS DISCUSSED

"Happiness and Good-Will" and Other
Essays on Christian Living

"Happiness and Good-Will" (McClel-
land and Stewart, Toronto, $1.25), is

an arresting and original series of es-

says on human conduct linked up with
the practices and teachings of Jesus.

Christian living is the theme of this

little volume in which practical counsels

on life problems are contained, the auth-

or — who is well qualified to enter into

such discussions — being Rev. D. J. W.
MacMillan, Professor of Sociology at

Victoria College, Toronto. The chapter

titles are in themselves a suggestion of

the author's fresh and unhackneyed way
of thinking. There are ten essays as

follows: The First Citizens, Happiness

a By-Product, The Postulates of Good
Living, The Driving Force, The Lair of

Evil, Hoaxing Oneself, Good-will, Judge
Not, The Rearguard of Good-will and
The Modernity of Jesus.

FOR THE SUNDAY SCHOOL
"Select Notes on the International Sun-

day School Lessons for 1923"

Sunday school students, especially

teachers, will welcome "Select Notes on

the International Sunday School Les-

sons for 1923" (W. A. Wilde, Boston,)

$2.10). Never, it is claimed, have the

Uniform Lessons presented to the Sun-
day School world a series of studies so

varied, novel, interesting and funda-
mentally important as those of 1923.

The Sunday schools lost a good friend

in Dr. Peloubet, whose famous "Notes"
made his name a household word for

more than a generation, but in the pre-

sent writer of Select Notes, Rev. Dr.

Amos R. Wells, a worthy successor has
been found. The present volume is not
only an excellent guide for the Sunday
school teacher for the coming year, but
is a compendium of information for the

preacher also. The book is well print-

ed and beautifully illustrated with sev-

eral colored plates.
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REVIEW NOTES

FOR THE MANLY YOUTH

"Trapper Jim" is a Veritable Storehouse

Of Sportsman's Lore

No boy can read "Trapper Jim" (Mac-

millans, Toronto, $1), and not be the

better for it. This is a book that will

arouse in the average youth a longing

for the great outdoors; it will be worth

its weight in gold to the boy who is
- a

lover of nature and who likes to fish

and hunt and take advantage generally

of the opportunities for sport that the

woods afford. "Trapper Jim" is nothing

more nor less than a veritable storehouse

of sportsman's lore filled from the book
of vast experiences of Edwyn Sandys,

author of "Sportsman Joe," "Sport-

Sketchesf,' 1

' etc. Written in a lively

and amusing manner and filled witb
human interest. "Trapper Jim" is a book
that a boy will thoroughly enjoy and
from which he will learn much. Mr.
Sandys' latest work is a series of les-

sons—delivered in story form—on box-

ing, trapping, fishing, paddling, hunting

and a lot of other "ings" which are the

delight of manly boys. "Trapper Jim" is

handsomely bound and carries scores of

illustrations which are just as interest-

ing and informative as the reading mat-
ter.

"CHATTERBOX FOR 1923"

Popular Juvenile Book as Instructive and
Fascinating as Ever

To gladden the hearts of kiddies and
just in time for inclusion in Old Santa's

pack comes "The Chatterbox of 1923,"

(Page Co., Boston, $1.65), bigger and
brighter and better (if possible) than
ever. There are 316 pages to this hand-
some "juvenile" and as seasoning for the

many instructive articles and stirring

tales are an abundance of sparkling
anecdotes and a host of illustrations,

every one of which tells a tale of its

own. "Chatterbox" was always a wel-

come visitor to the writer on Christmas
morning and even now in looking over
its pages comes the thrill of boyhood.
Years may come and go and children

grow to maturity, but "Chatterbox" re-

mains to enthrall, amuse and instruct

the youngsters with each bright holiday
season. The issue for 1923, following
the old familiar lines, with, of course, all

kinds of new material, is undoubtedly
better than ever. Short story and long
story, adventure, mystery, travel, and,

as always, pictures in black and white
and brilliant colors, fill its interesting

pages, and the wholesome meat of knowl-
edge, as well as the dessert of fancy and
fiction, are available for the adult as' well

as the growing boy and girl. Stories of

adventure are interspersed with charm-

KIDDIES' BOOKS

ing verse, bits of interesting and valu-

able information, suggestions of things

to do, and stories for boys and stories

for girls, big and little, that will furnish

happy recreation for hours at a time.

The Famly Herald and Weekly Star of

Montreal hit the nail squarely when it

said: "The beauty of 'Chatterbox' is

that it educates while it amuses, and at

the same time develops honesty, cour-

age and straightforwardness, along with

a love of nature and sound sport."

Macmillans announce a new book,

"The Room," by G. B. Stern, a novel for

very many more Canadian readers than

are now aware of this brilliantly origin-

al novelist.

A recent interview with Charles J.

Musson, well-known Canadian publish-

er, in a New York paper, reiterates the

fact that the book of sentiment is still

the best seller. This seems to be borne

out by the tremendous sales of a few
such books all over the world in the past

few years.

CAROL CASSIDY COLE
Author of "Velvet Paws and Shiny
Eyes," (Hodder & Stoughton). Mrs. Cole

is a native of the United States, but

coming to Canada over twenty years ago,

she is a Canadian by adoption and pref-

erence. About five years ago, she began
writing newspaper and magazine articles

and children's stories. Her fondness for
animals of all kinds and enthusiasm for
the out-of-doors is responsible for her in-

imitable nature stories for children. She
is the author of the first all-Canadian

hed-time story book ever published.

TWILIGHT ANIMAL STORIES

George Ethelbert Walsh Writes for

Children from Six to Ten

Bound in durable cloth, with an at-

tractive cover design and an allover col-

ored jacket, "White Tail the Deer's Ad-
ventures" and "Bobby Grey Squirrel's

Adventures," (John C. Winston Co., To-
ronto, 65 cents each), are among the
brightest animal stories published for

children between the ages of six to ten.

George Ethelbert Walsh is the author
and Edwin J. Prettie, the illustrator. The
animals are pictured true to life and
are not dressed in fantastic and gro-

tesque costumes. There is a wealth of

true animal and wood lore to be learned

by the child, and in addition, love for

the great outdoors is instilled in the
heart of the reader. These also make
ideal stories to be read to the still

younger children at the bedtime hour.
The list of titles in the series follows:

Bunter, the White Rabbit; Bunter, the
White Rabbit, in the Woods; Bunter,
the White Rabbit and His Foes; Bunter,
the White Rabbit, and His Friends;
Bobby, the Gray Squirrel; Bobby Gray
Squirrel's Adventures; Buster, the Big
Brown Bear; Buster, the Biff Brown
Bear's Adventures; White Tail the Deer;
White Tail the Deer's Adventures; and
Washer, the Racoon.

POEMS CHILDREN ENJOY
"Rainbow Gold" Contains the Very Best

For Growing Boys and Girls

Children, as a rule, are not particular-

ly fond of poetry, but rare indeed is the

child who has not a few favorite verses.

With this thought in mind, Sara Teas-
dale has in "Rainbow Gold" (Macmil-
lans, Toronto, $2.50) made an interest-

ing collection of poems that would have
pleased her as a child, also the boy who
was her playmate. "Rainbow Gold,"

which is handsomely bound in blue and
gold with a score of illustrations by
Dugald Walker, contains about eighty

of the very best poems in the English

language, planned especially for boys

and girls of from ten to twelve but suit-

able, too, for reading to much younger

children by parents who wish to start

their love for poetry with the best. There

is quality on every page of this unique

book and there would be something lack-

ing in the child who would not apprec-

iate such a gift as "Rainbow Gold."

There would also be something lacking in

the parents who would pass up this op-

portunity for providing their offspring

with educational entertainment of this

kind.
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A NEW BURGESS JUVENILE

"Whitefoot The Wood Mouse" is Latest

in the Green Forest Series

Handsomely bound and attractively

1 resented, with its wide-margined pages,

its big type and its Harrison Cady
frontispiece and illustrations in color,

"Whitefoot the Wood Mouse," (McClel-

land and Stewart, Toronto, $2), is just

the kind of book a youngster would rave

over on Christmas morning. It is the

third volume in the Green Forest Series

and a worthy successor to "Blacky the

Crow," and "Lightfoot the Deer."

Whitefoot is the most timid of all the

little creatures; by night and by day
there are always sharp eyes watching

for him and his many and exciting ad-

ventures will interest all children. The
announcement that, it is by Thornton

W. Burgees is a guarantee of excellence.

ON TOUR WITH SANTA CLAUS

"Christmas in Many Lands" a Delightful

Yuletide Gift Book

With its light brown covering adorn-

ed with striking wintry landscape views,

half a dozen full page plates in color and
a wealth of black and white illustrations,

"Christmas in Many lands," (Page Co.,

Boston, $2.50), is a gift book over which
many a chuckle of delight will be heard
on Christmas morning. From the

"Christmas in Many Lands Series" orig-

inally published as fifteen separate vol-

umes, the most popular stories of Yule-

tide have been selected from the litera-

ture of many nations and all have been
combined into one handsome volume.

Result—a book that will help make
Christmas last throughout the year in

the heart of the child who is fortunate

to receive it as a gift. "Christmas' in

Many Lands" contains a number of short

stories of the Christmas season, each a

story of a different country written by
an author of established reputation who
is

1 familiar with the child life of these

countries and their Yuletide customs.

Some of the stories are fairy tales;

others relate the haps and mishaps of

the young people themselves but through
them all run the true Christmas spirit,

plenty of Christmas jollity and abund-
ance of Christmas cheer. The' countries

touched by the reader in his journeyings
with Santa in "Christmas in Many
Lands" are America, Canada, Denmark,
Japan, Spain, Sweden and Switzerland.

"Harry's Temptation" is the title of the

story that deals with Christmas in Can-
ada, Halifax being the background for

the tale.

"THE CROCK OF GOLD"

New Gift Edition of Widely-loved Book
By James Stephens

"The Crock of Gold," (Macmillans, To-
ronto, $2.50), has just been presented in

a handsome gift edition and it is safe to

say that none finer has been placed on
the market this year. No matter what
its covering, this widely-loved book by

Tfc STORYof
GRENFELL OF

E LABRADOR

"The Story of Gren-
fell of the Labrador'
(McC. and S.) is a

worthwhile tale for
boys.

James Stephens' would be a success at

any time, but clothed as it is now with

unusual and distinctive illustrations, in-

cluding drawings in color and in black

and white by Wilfred Jones, it is certain

to be in popular demand. The "Crock of

Gold"—to quote the New York Times

—

"is a tale of all fairies and all goas, »t

philosophies and delicious fooling." Mr.

Stephen's work is full of whimsicality,

sympathy, tenderness and sly satire, of

merriment and poetry. There are six

books in this elaborate volume—The
Coming of Pan, The Philosopher's Journ-

ey, The Two Gods, The Philosopher's Re-

turn, The Policeman and The Thin Wo-
man's Journey and The Happy March

—

and throughout the entire three hundred

pages is an unmistakable fascination, a

charm that is irresistible.

THE STORY OF GRENFELL

A Boy's Life of the Great Labrador

Missionary and Benefactor

Boys have heard ever since they were

old enough to understand of Dr. Wilfred

T. Grenfell of Labrador fame, but jus-

tice to this remarkable man's mission

has just been done by Dillon Wallace in

"The Story of Grenfell of the Labra-

dor," (McClelland and Stewart, Toronto,

$1.50). This book has been prepared

especially for boys—and a fine job Mr.

Wallace has made of it, too—but there

will be no monopoly. Grcwn-ups will

find the story of Dr. Grenfell's life just

as fascinating as will juveniles. The

author, having lived among the people of
Labrador and having shared their hard-
ships, has witnessed some of the mar-
vellous achievements of the self-sacri-

ficing missionary, and to the work of the
latter glowing testimony is paid. Dr.
Grenfell's daily lite on the bleak and
barren coast of North America consti-

tutes a round of stirring adventures
which the author has set forth in a way
that will live in the minds' of many a
young reader. This book is just another
proof that fact is often more thrilling

than fiction for from first to last the nar-
rative bristles with references to haz-
ardous ventures undertaken by the doctor
in the course of his duty. Every school
child ought to be acquainted with the
story of Dr. Grenfell and now that Mr.
Wallace has' presented this story there
should be no excuse for juvenile ignor-

ance of this man's work.

WHEN PIED PIPER CAME
Padraic Colum Tells What Became of

Children Who Followed Him

Nearly everyone is familiar with the
story of the world-renowned Pied Piper,
but it has remained for Padraic Colum
to tell in "The Children Who Followed
The Piper" (Macmillans, Toronto, $2)
who the mysterious musician really was,
what happened the dancing youngsters
who went after him into the woods ai.d

what they found there. Beautifully bound
and printed, with a striking blue, yeil >w
and white cover, a handsome jacket and
attractively illustrated by Dugald Stew-
art Walker, "The Children Who Follow-
ed The Piper" is a story in which chil-

dren from six to eight years old will

take great delight. Padraic Colum has
made a name for himself with his fairy
tales and his latest is, perhaps, his best.

He tells what happened to those dancing
children after they had gone into tha hi!

after the Piper, whom they found there,
and of many strange matters. He tells

the story, too, in a poetic English that
has a haunting charm, and his narrative
has the real fairy spirit, the touch of
magic that such a book should have. Into
this new fairy book is woven much of
the old romance about the children in the
woods. The Sleeping Beauty is here,
and Snow-White and her dwarfs, and
the two faithful friends, the youth who
becomes more and more a woodlander,
and the youth who goes back to his
rightful state as Emperor's son.

"Where Rainbows Rest," by Cecil
Adair, will be published immediately by
Stanley Paul & Co., London.

MISS LOUISE MASON
Author of "After the Honeymoon" (Mc-
Clelland and Stewart), a humorous book

giving advice to the new bride.

The presence of Georges Clemenceau
in America has aroused a new interest

in Warwick Deeping's latest novel, "The
House of Adventure," which was pub-
lished by Macmillans a few months ago.

In the closing chapter is an interesting

picture of "The Tiger," who was worked
admirably into the story.
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"JUDY OF YORK HILL"

Ethel Hume's Charming Story Of a

Canadian Boarding School

A story of boarding school life, par-

ticularly interesting to Canadians by

reason of the fact that setting and

characters are thoroughly Canadian, is

"Judy of York H.ll" (Thomas Allen,

Toronto, $1.75). Ethel Hume is worthy

of hearty congratulations for this splen-

did effort of which sincere appreciation

is being expressed by those who have

been, as school girls, through the ex-

periences she so vividly sets forth.

"Judy of York Hill" is a pleasingly told

simple story of a girl's experiences in

passing as a student through the York
Hill School. The experiences are var-

ied, like the characters of the pupils,

most of whom are healthy minded,

wholesome-thinking young people. York
Hill School is somewhere near Toronto

and the girls are wholesome Canadian

girls, full of life and go, but by no means
all alike temperamentally. The book is

perfectly frank in its disclosures and a

good peep into girl-school doings, say-

ings and beings is offered by a fully

qualified writer. Charades, plays, con-

certs, pillow-fights, games, fierce prize

competitions the reader is permitted to

see the girls enjoying, also their mis-

takes corrected, punishments inflicted,

as progress through their school exper-

iences is pictured. But best o-f all is the

strong community feeling developed,

the love for the school induced, the loy-

alty to ideals inculcated. The text of

the novel is Henry Newbolt's poem
which was Dr. Drummond's favorite,

"Play up, play up and play the Game!"
Miss Hume's story, with its records of

lessons, of reports and of plays, of girls

of all kinds and its sane appreciation of

what they really are like, will, beyond a

doubt, become a prime favorite.

Books for Which
Demand Has Been

Most Noticeable

"PUPPY DOGS' TALES"

A Beautiful Gift Book For Children Who
Take An Interest In Pets

There are no less than twenty-five

full-page illustrations and about as many
line cuts, to say nothing o-f other decora-

tions, in "Puppy Dogs' Tales" (Mac-
millans, Toronto, $2), a handsome gift

book suitable for boys and girls from
four to six years of age. There are

scores of simple little stories of dogs

and other animals, all being presented

in such a manner as to appeal strongly

to children who have pets and like to

hear stories about them. Even by those

who have no pets this book will be wel-

comed because from its pages make-be-
lieve friends may be adopted. They will

find lots of puppies and kittens, because

those are the pets most children love

best. But there are ponies, too, and
bunnies, canaries, pigeons, chickens,

lambs, and a few strange pets from
lands far away. The pictures all are

"really true," mostly photographs, with

a few copies of sketches and paintings

by famous artists. The stories have
been gathered partly from people who

The following, judging by reports

from retailers, were the best selling

books in Canada during November:

Fiction

1. This Freedom (McC. & S.) 229

2. Charles Rex (Ryerson) 121

3. The Country Beyond (Copp.

Clark) 118

4. Babbitt (McLeod) 109

5. The Breaking Point 'M:C. & S.) . 70

6. If Winter Comes (McC. & S.) .... 53

Non-Fiction

1. Auto Suggestion (Gundy) 156

2. Wells' Outline of History (Mac-
millans) 117

3. Pomp of Power (McC. & S.) 99

4. The Black Candle (Allen) 94

5. The Great War As I Saw It

(Goodchild) 72

6. The Outline of Science (Mac-
millans) 70

love animals, and who have told the

editor their favorite tales about them.

Other stories and a few poems from
well-known sources have been retold.

The book is planned for children who
have just learned to read, and also to be

read aloud to little children. While
there is no attempt to give information

about various breeds, only the best types

for children's companions have been

chosen.

Editor, Bookseller and Stationer, Tor-

onto, Ont.

Dear Sir:

Knowing that you are very busy, we
have very seldom troubled you with re-

ports on book sales. But the perform-

ance of "The Twenty-First) Burr" by
Victor Lauriston has been so remark-

able and unusual that we cannot resist

the temptation to call your attention to

it.

In 46 years' experience in the book

trade we have never known a new book

by a new author to take hold in such

fashion. We expected a good local sale

through the fact that the book is a pro-

duct of a local author; but it speedily

leapt far ahead of our most sanguine

expectations and established a new and
unprecedented record even for books hav-

ing a local appeal.

"The Twenty-First Burr" from the

comments we have heard will sell on its

merits as a storv, in competition w'th

the best works of established and pop-

ular authors.

Yours sincerely,

SULMAN'S.
Per G. W. Sulman. Chatham, Ont.

FOR PARENTS AND KIDDIES

"When Fairies Were Friendly" is New
Juvenile by Evaleen »teln

The title of Evaleen Stein's latest

book for children, "When Fairies' Were
Friendly;,'" (Pag<e Co., Boston, $1.65)>

ought to be enough to convince one of

the book's appeal. No child could pass

over such a title without feeling an an-

ticipatory thrill and no parent could

fail to see the possibilities of such a
tale for reading out loud to the little

ones. "When Fairies Were Friendly" is

attractively bound and handsomely illus-

trated, Thelma Gooch being responsible

for the pictures. These fairy tales are

unusual in their fidelity to the laws of

fairyland, laws which every child knows
;>nd without which no real fairy tale can
°xist, and with such a fanciful charm
has the author clothed her stories that

her host of child admirers is sure to be
considerably increased. There are five

delightful tales in the book—The Babe
in the Manger', Olaf and Astrid's Christ-

mas Eve, How Nial Won the Beautiful

Princess, The Wishing Spring and The
Good Year. The references to Christmas
make "When Fairies Were Friendly" an
excellent piece of fruit for the Christmas
tree.

TOM-BOY AS HEROINE

Beulah Marie Dix Writes of the Adven-
tures of a Headstrong Girl

A new book for girls of from ten to

twelve has come from Beulah Marie Dix,

well-known writer of juvenile stories

and movie scenarios, in "The Turned-
About Girls" (Macmillans, Toronto, $2) r

a modern tale about a tom-boy rich giri

and her adventures with a poor little-

orphan she met on the train. This is a

delightful book and easily eligible for

inclusion in 'the list of suitable gifts for

Christmas, with its solid blue and gilt

binding and its colored frontispiece and
other illustrations. Jacqueline, a head-
strong tom-boy and an orphan, meets,
while on a trip to visit relatives at an
eastern summer resort, another orphan
on the train east, Caroline Tait, who is

on her way to visit relatives on a farm
near Jacqueline's destination. Caroline

is a timid, music-loving child, and is in

agony at the thought of going to strang-

ers on a farm, where there will be cows,
and a lot of boy cousins. Jacquelins.

whose head is full of "The Prince and
the Pauper," suggests that they change
clothes and luggage, and bullies Caroline

into this change of places, beguiling her
with the suggestion that there will be a

piano at her aunt's house. The results

are even better than Jacqueline expected.

Both girls gain a great deal from their

entirely new surroundings, which fate

forces them to enjoy for the entire sum-
mer. At the end, the girls are brought
to a proper sense of the enormity of the
trick they have played upon their rela-

tives. But Jacqueline, the plotter, and
Caroline, the scared accessory, are re-

warded mors harornly than they deserve.
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Librairie Beauchemin Loses Its Chief;

Death Claims Dean of French Publishers

MEMBERS of the book and sta-

tionery trade throughout Can-

ada will hear with regret of the

death in Montreal recently of L. J Odi-

lon Beauchemin, head of the Librairie

Beauchemin of that city. The late Mr.

Beauchemin was 70 years and eight

months old. He was born in Montreal

cm March 12, 1852. His father was

Charles Odilon Beauchemin, founder of

the publishing house, and his mother was

Marie Valois. L. J. 0. Beauchemin be-

gan his studies at the Archambault

Academy, then went to the Masson Col-

lege, and finished his educational ca-

reer at the St. Mary College, Montreal.

At the age of 20 years he entered the

employ of his father and had remained

in the firm ever since. In 1878 he mar-

ried Malvina Contant, from which union

two children were born. After his first

wife's death, a few years later, he mar-

ried his sister-in-law, Maria Contant,

there being five children born of this

marriage. He was again widowed 1 in

1895.

Mr. Beauchemin was also a director

of La Banque Provinciale du Canada;
the dean of the French editors and pub-

lishers of America and head of the

largest French publishing house on the

continent. Among some of the import-

ant works published by his firm are the

works of Cremazile; the works of

Frechette; Garneau's History of Can-
ada; an edition of Larousse's manual;
the volumes of Abbe Casgrain; the

works of Gagnon; Les Anciens Cana-
diens by Phillippe Aubert de Gaspe:
Auge-Desrosier's grammar; the works
of Decelles, of Royal, of Senator David,

and of Rev. Father Lacombe.
School books were also a specialty in

his firm, whose publications are in use

in nearly all the schools of the country.

Mr. Beauchemin is survived by six

daughters, Mrs. P. A. Lesperance; Mrs.

L. E. Gagnon; Mrs. H. Thibeault, Mrs.

H. Lesperance, Miss Bertha and Miss
Gabrielle; and one son, Charles Odilon

Beauchemin, all of Montreal. There al-

so survive three sisters, Sister Beauche-

min, of the Grey Nuns; Miss Flore

Beauchemin and Mrs. J. L. Tourigny, all

of Montreal.

The funeral took place from St. Louis

de France church where Mr. Beauchemin
was one of the wardens.

"INDIVIDUALISM AS A FACTOR IN
AFFAIRS"

(Continued from page 34)

of thorns, or figs of thistles?"—acres of

thorns or fields of thistles, because they
are numerous, give no greater promise
of grapes or figs.

Many still believe that hard work for

full hours is a penalty. Listen to Bar-

rie's experience as recited to the young
men at St. Andrew's:

"So you will have to work harder

The Almighty doubtless could have
provided us with better fun than hard
work, but I don't know what it is.

To be born poor is probably the next

best thing. The greatest glory that

has even come to me was to be swal-

lowed up in London, not knowing a

soul, with no means of subsistence,

and the fun of working till the stars

went out. To have known any one
would have spoilt it. I did not even
quite know the language. I rang for

my boots, and they thought I said a

glass of water, so I drank the water
and worked on. There was no food in

the cupboard, so I did not need to

waste time in eating. The pangs and
agonies when no proof came. How
courteously tolerant was I of the post-

man without a proof for me. The
magic days when my article appeared
in an evening paper. The prompti-

tude with which I counted the lines to

see how much I should get for it."

Here Barrie catches the spirit. Life

is a great adventure in which a man of

red blood plays his part with joy in

struggle.

There is an honourable place for each
man in Canada to do his job as well as

he can each day, and that is the way the

world's work, which matters, is done.

• h. .1. ODILON BEAUCHEMIN
Head of the Ldbrairie Beauchemin of
Montreal, P.Q., whose death took place

in that city recently.

J. F. ELLIS HONORED
Presented With Engrossed Address by

Commercial Stationers

John F. Ellis, President of Barber.
Ellis, Limited, and regarded as the dean
of the paper trade in Toronto, was hon-

ored recently on the occasion of his 77th

birthday when the Commercial Station-

ers' Association of Toronto sent; to his

residence, 81 Wellesley St., a basket of

roses accompanied by an engrossed ad-

dress signed by each of the 45 commer-
cial stationers of the city.

The gifts were placed on Mr. Ellis's

breakfast table as a surprise. He ex-

pressed deep pleasure and appreciation.

Mr. Ellis, who was born in Mount
Pleasant, Ontario, November 9, 1845, is

a former President of the Canadian
Manufacturers' Association, Toronto

Board of Trade and National Club.

MANAGERIAL CHANGES
Clarence A. Pitman, manager New

York office, an 1 Frederick G. London,
manager Toronto office, have been ap-

pointed Directors of Isaac Pitman and
Sons, New York. John Bryant has been

appointed Assistant Manager of Isaac

Pitman and Sons, New York.

Ottawa Dealer is Featuring Books on Business as Gifts;

Believes Ambitious Young Men Would Appreciate Thought
The Christmas season, in the opinion of A. H. Jarvis, Ottawa, offers an opportunity for moving books on

business which may have been dead stock all season.

"I think the bookseller ought to draw special attention to this line now," he says, "because it is a form of

literature which ought to appeal to the average business man in this period of increasing commercial activity. I

would imagine there are thousands of young men fired with an ambition to get ahead in the world who would ap-

preciate a book of this kind as a gift. I am going to make a special feature of this kind of literature in my Christ-

mas newspaper advertising this year.

"The ladies, too, must be appealed to. I have found good cook books, when properly advertised, a popular buy.
The men like to purchase them for their wives. Last year I experimented with books on etiquette and found that

by properly displaying them in the window and in the store I was able to sell quite a rtumber of them as Christ-

mas gifts."
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New Books of the Month
PUBLISHED BY FIRMS

THROUGHOUT DOMINION

McClelland and stewart

Fiction

The Key of Dreams, L. Adams Beck;

$2.00

P; gan Love, John Murray Gibbon;

$2.00

Soliloquy, Stephen McKenna; $1.75.

Falloons. Princess Bibesco; $2.00

The Captive Herd, G. Murray Atkin;

$1.75.

Non-Fiction

The Ballad of the Quest, Virna

Shea:d; $1.50.

The Log Cabin Lady, Anonymous;
$1.50.

Perfect Behaviour, Donald Ogden
Stewart; $1.50.

Punch Pictures, Edited by Frank Rey-
nolds; $3.50.

India Inklings, Margaret T. Apple-
gath; $1.50.

The Bookman Anthology of Verse
(1922), Edited by John Farrar; $1.50.

East of Suez, W. Somerset Maugham;
$1.25.

Rob'.n Hood's Barn, Margaret E.

Bailey; $2.00.

The Stag Cook Book, C. MacSheridan;
$1.50.

5 000 Mies in a 72-Tonn?r, Aemiliu.;

Jarvis; $1.50.

The Glory of His Robe, Rev. Edward
John Stobo; $1.75.

At Home with Wild Nature; Richard

Kearton; $2.50.

Juvenile

Whitefoot the Woodmouse, Thorton
W. Burgess; $1.50.

The Story of Gren'ell of the Labra-

dor, Dillon Wallace; $1.50.

Modern Boys Library, Edited by Eric

Wood, (1) Something to Make; (2) The
Outdoor Boy; (3) Hobbies; (4) The
Boy's Workshop.

JOHN C. WINSTON CO.

Juvenile

Twilight Animal Series. A new series

(November, 1922).

MUSSON BOOK CO. AND HODDER &
STOUGHTON

Fiction

The Dust Flower, Basil King, cloth;

$2.00.

Neighbours, Robert Stead, cloth;

$1.75.

Huntingtower, John Buchan, cloth;

$1.75.

To Tell You the Truth, Leonard Mer-
rick, cloth; $1.75.

D'Arcy Conyers, Bertal Heeney, cloth;

$1.75.

Her Unwelcome Husband, W. L.

George, cloth; $2.25.

Salt Seas and Sailormen, Frederick
Wm. Wallace, cloth; $1.75.

The Two Windows, Mary Cleland,

cloth; $1.75.

Caste, W. A. Fraser, cloth; $1.75.

The Enchanted Country, Joan Suther-

land, cloth; $1.75.

Ann and Her Mother, O. Douglas,
cloth; $1.75.

Some D3st ; na:uished Americans, Har-
vey O'Higgins, cloth; 2.00.

The Triumph of the Scarlet Pimpernel,
Baroness Orczy, cloth; $1.75.

The Shadow's Edge, Frederick Bend-
ing, cloth; $1.75.

The Black Gang, "Sapper," cloth;

$1.75.

Sam Blick's Diary, Stephen C. Noland,
cloth; $2.00.

Non-Fiction

The Prince of Wales' Eastern Book,

issued on behalf of St. Dunstan's, cloth;

$2.00.

Courage, J. M. Barrie, cloth; .60.

Forty Years On, Lord Ernest Hamil-
ton, cloth; $4.00.

The Adventure of Living, John St. Loe
Strachey, cloth; $6.00.

The Making of a Premier, Owen E.

McGillicuddy, cloth; $1.25.

Chalk Talks, W. J. Bengough, cloth;

$1.50.

Tales of Lonely Trails, Zane Grey,

cloth; $3.50.

Nights and Days on the Gypsy Trail,

Irvine Brown, cloth; $3.50.

Suggestion and Mental Analysis, Wil-

liam Brown, M. A., M. D., cloth; $1.25.

Juvenile

Openway, Archie McKishnie, cloth;

$1.25.

Velvet Paws and Shiny Eyes, Carol

Cassidy Cole, cloth; .75.

LONGMANS GREENE CO.

Fiction

The Dancing Fakir and Other Stories,

John Eyton, cloth; $2.00.

Lady Avis Trewithen, Beatrice Chase,

cloth; '$2.00.

The Man Who Lived in a Shoe, Henry
James Forman, cloth; $2.00.

The Sky Line of Spruce, Ediscn Mar-

shall, cloth; $2.00.

Dust of the Desert, Robert Welles

Ritchie, cloth; $2.00.

Rope, Holworthy Hall, cloth; $2.00.

A Daughter of the Sands, Francis

Everard, cloth; $2.00.

The Heart of Little Shikara and Other

Stories, Edison Marshall, cloth; $2.00.

Non-Fiction

Outspoken Essays, 2nd series, Dean
Inge, cloth; $2.00.

The Maid of France (new ed.), An-

drew Lang, cloth; $2.75.

The Economic History of the U. S.

(new ed.), Earnest Ludlow Bogart, cloth;

$2.00.

General Astronomy, H. Spencer Jones,

cloth; $6.00.

An Indiscreet Chronicle From the Pa-

cific, B. L. Putman Weale, cloth; $3.75;

Traveller's Handbook for China, Carl

Crow, cloth; $4.50.

A History of Commerce (new ed.),

Clive Day, cloth; $2.50.

Juvenile

Maya the Bee, Waldemar Bonsels,

cloth; $3.00.

Dusty Star, Olaf Baker, cloth; $2.00.

Og, Son of Fire, Irving Crump, cloth;

$2.00.

Debby's Year, Marguerite Curtis,

cloth; $1.75.

A Corner in William, Fannie Kil-

hourne, cloth; $1.75.

THOMAS ALLEN

Fiction

Judy of York Hill, Ether Hume (Ben-

nett), cloth; $1.50.

Bill the Bachelor, Denis Mackail, cloth;

$2.00.

Fighting Edge, McLeod Raine, cloth;

$2.00.

From a Bench in Our Square, Samuel
Hopkins Adams, cloth; $2.00.

The Penitent, Edna W. Underwood,
cloth; $2.00.

Alexander's Bridge, Willa S. Cather,.

cloth; $1.50.

Fugitive Millionaire, Anthony Car-

lyle, cloth; $2.00.

Treasure of Golden Cap, Bennet Cop-
plestone, cloth; $2.00.

Big Laurel, Frederick Orin Bartlet*:,

cloth; $2.00.

J*Jon -Fiction

Drama of Life, Thomas H. Mitchell,

M. A., B. D., cloth; $1.50.

Black Candle, Emily F. Murphy, cloth;

$2.00.

History of Medicine, Prof. Walter Lib-

by, cloth; $3.00.

Nerves and Personal Power, D. Mac-
dougal, M. D., cloth; $2.00.

Letters Frederick K. Lane, Lane, cloth;

$5.00.

Talks With John Burroughs, Clifton

Johnson, cloth; $4.00.

With Gun and Rod in Canada, Phil H.
Moore, cloth; $3.50.

Glimpses of Authors, Caroline Tisknor,

cloth; $3.50.

Wise Men from East and West, Abra-
ham M. Rihbany, cloth; $2.50.

Talks to Mothers, Lucy Wheelock,
cloth; $2.00.

Juvenile

Little Foxes, E. A. Henry, D.D., cloth;

$1.25.

Christmas Light, Ethel C. Phillips,

cloth; $1.50.
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David Ives, Arthur Stanwood Pier,

cloth; $1.75.

Nights with Uncle Remus, Joel Chand-

ler Harris, (new edition), cloth, $2.25.

Uncle Remus Returns, Joel Chandler

Harris, (new edition), cloth; $2.25.

Way of Poetry, John Drinkwater,

cloth; $2.00.

F. D. GOODCHILD

Fiction

A Vagrant Tune, Holland, cloth; $2.00.

Two Shall Be Born, Oemler, cloth;

$2.00.

Caravans by Night, Hervey, cloth;

$2.00.

Fool's Hill. Dalrymple, cloth; $2.00.

The Old House, Tormay, cloth; $2.00.

The Green Overcoat, Belloc, cloth;

$2.00.

Skippy Bodelle, Johnson, cloth; $2.00.

The kingmakers, Stevenson, cloth;

$2.00.

Vanderecken, Stacpoole, cloth; $2.00.

Old Time Gardens, Alice M. Earle;

$2.75.

Home Lite in Colonial Days, Alice M.
Earle; $2.75.

Child Life in Colonial Days, Alice M.
Earle; $2.75.

Stage Coach and Tavern Days, Alice

M. Earle; $2.75.

Curious Punishments of Bygone Days,
Alice M. Earle; $1.65.

Select Naval Documents, Hodges &
Hughes, $2.50.

Rubaiyat of Omar Khayyam, $1.50.

A Homesteader's Portfolio, Alice D.

P ratt; $2.25.

The Reading Process, Wm. A. Smith;
$1.55.

College Algebra, Walter B. Ford;
$2.50.

An Introduction to Poetry, Hubbell &
The Pedagogy of Physical Training.

C. W. Crampton; $2.25.

The Beautiful Necessity, Claude Brag-
don; $2.75.

Consumers Co-operative Societies,

Charles Gide; $3.25.

Brazilian Literature, Isaac Goldberg;Non-Fiction

Representative One-Act Plays by Con- $.'5.25

tinental Authors, Moses, cloth; $3.50. Essays in the Law, Sir F. Pollock;

World History, 1815-1920, Fueter, $3.65.

cloth; $5.00. California, The American Period, R.
Juvenile G. Cleland; $4.40.

Letters of a Radio Engineer to His The Russian Immigrant, Jerome Da-

Son, Mills, cloth; $2.25. vis; $1.65.

What Shall We Do Now (New and en- A. B. C.'s of Business, Henry S. Mc-

larged edition), Canfield and others, Kee; $1.10.

cloth; $2.25. The Manufacture of Dyes, J. C. Cain;

Boy Scouts Year Book, 1922 edition, $3.65.

Mathiews, cloth; $3.00.

GEO. J. McLEOD

Fiction

The Happy Fool, John Palmer, cloth;

$2.00.

The Love Story of a Movie Star, An-
onymous, cloth; $1.25.

MACMTLLAN CO. OF CANADA, LTD.

Fiction

Support, M. Ashmun; $2.00.

The Room, G. B. Stern; $2.50.

The Quest, Pio Baroja; $2.50.

Lily, Hugh Wiley; $2.00.

Renaissance, Beaumont S. Cornell;

$2.00.

Quest, Helen R. Hull; $2.00.

Roland Whatley, Alec Waugh; $2.00.

A More Honourable Man, Arthur
Somers Roche; $2.00.

Non-Fiction

Neighbours Henceforth, Owen Wister;

$2.00.

Second Plays, A. A. Milne; $2.50.

Prejudices, Third Series, H. L. Menck-
en; $2.50.

The Book of Buried Treasure, Ralph
D. Paine; $2.75.

The Thoughts of Youth, Samuel S.

Drury; $1.40.

Prayers for Private and Family Use,

Chas. L. Slattery; $1.10.

Madame de la Fayette, H. Ashton;

$7.50.

Sonic Impressions of my Elders, St.

John G. Ervine; $2.50.

A Thousand Miles from a Post Office,

J. Lofthouse; $1.75.

Across the Prairie, Eva Hasell; 85c.

Righ t Royal, Third Edition, John
Masefield; $2.75.

A Critical Analysis of Industrial Pen-
sion Systems, Luther J. Conant; $1.90.

Our Neighbors; Annie M. MacLean;
$1.90.

Geneial Science, Handbook, 40c.

A Short History of the World, H. G.

Wells; $4.00.

Snowden's Sunday School Lessons,

1923, James H. Snowden; $1.40.

The Church of the Ever Loving King-
dom of God, Elijah E. Kresge; $2.50.

The Moral Life and Religion, James;
$2.25.

Money and Foreign Exchange, Gus-
tav Cassel; $2.50.

The Idea of God, Prof. E. Beckwith;
$2.75.

Preaching as a Fine Art, Rev. Roland
Smith; 85c.

Acute Cases in Moral Medicine, Ed-
ward F. Burke; $1.40.

Our Southern Highlanders, Horace
Kephart; $2.75.

Juvenile

Buried Cities, Jennie Hall; $2.25.

Dutch Courage, Jack London; $2.00.

A Boy's Life of Booker T. Washing-
ton, W. C. Jackson; $1.40.

Confessions of an Old Priest, Rev. S.

D. McConnell; $1.40.

The Crock of Gold, James Stephens;
$2.50.

Trapper Jim, Edwyn Sandys; $1.00.

Wisp, Katharine Adams; $2.00.

Who Was Jane?, Evelyn Sharp; 2.25.

Fiction

Charles Rex, Ethel M. Dell, cloth;

$2.00.

Ovington's Bank, Stanley J. Weyman,
cloth; $2.00.

Peregrine's Progress, Jeffery Farnol,

cloth; $2.00.

Viola Gvvyn, Ge6rge Barr McCutcheon,
cloth; $2.00.

Clair de Lune, Anthony Pryde, cloth;

$2.00.

Pippin. Archibald Marshall, cloth;

2.00.

Man in the Twilight, Ridgwell Cul-

luni, cloth; $2.00.

Three Lovers. Frank Swinnerton,
cloth; $2.00.

Hornet's Nest, Andrew Soutar, cloth;

$1.75.

Captivity, Leonora Eyles, cloth; $1.75.

Chronicles of Rodriguez, Lord Dun-
sany, cloth; $2.00.

Nobody's Girl, Hector Malot, cloth;

$1.75.

Rosemary, Josephine Lawrence, cloth;

$1.75.

Christmas Outside Eden, Coningsby
Dawson, cloth; $1.00.

Non-Fiction

Outlines of Science, (14 Volumes now
ready), Prof. J. Arthur Thomson, cloth;

$18.00.

Hound of Heaven, Francis Thompson,
cloth; $2.00.

Indiscretions of Lady Susan, Lady
Susan Townley, cloth; $5.00.

Mr. Lloyd George. E. T. Raymond,
cloth; $4.00.

My Northern Exposure, Walter E.

Traprock; cloth, $2.50.

Story of Mankind, Hendrick Van Loon,

cloth; $5.50.

Comparative History, Ex-Emperor of

Germany, cloth; $2.50.

It Can be Done, Compiled by Joseph

Morris, cloth; $1.75.

(Poems of Inspiration).

In Flanders Fields, John McCrae,

cloth; $1.50.

Juvenile

Man in the Moon Stories, III, Johnny

Gruelle, cloth; $1.50.

Precious Gift, Theodora Wilson, cloth;

$2.00.

In "The Ladies," a shining constella-

tion of wit and beauty, by E. Barrington.

the author, draws hack the curtain of

time and lets us intimately join in the

life dramas and romantic adventures of

the following heroines of history: Eliza-

beth Pepys, Esther Johnson, Maria Wal-

pole, Fanny Burney, Lady Mary Wort-
ley Montagu, Elizabeth and Maria Gun-
ning and The Darcys of Rosing. Mr.

Fisher Unwin issued the book on Novem-
ber 20 in London.
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W////7CANES
MADE IN CANADA

PENCILS

They are of a high quality and
grade.

Cost you less to buy and you sell

at regular prices.

Invest Canadian money in Cana-
dian-made goods

—

This will keep your money in

Canada and boost Canadian in-

dustry.

Your Jobbers will Supply You

The William Cane & Sons Company
Limited

NEWMARKET, CANADA
î Manufacturers of Lead Pencils in Canada Completely

WWM/MW/SW//

r/////////////////////////////////////////////////////////////y>///////////////77,

Our erasers are made from the very
best material, and our terms recommend
themselves.

Customer's name and mark printed on
orders for fair quantities, and every
encouragement given to stationers to
run their own line.

Send at once for samples and
price list to (

! AUBREY 0. HURST
32 Front St., Toronto

The Clyde Rubber Works Co., Ltd.
—Manufacturers

—

RENFREW SCOTLAND

PAPER FASTENERS EYELETS & METAL SMALLWARES LIMITED
(Amalgamating FISK, DAVEY & CO., Limited, and F. DOWLER & SON)

642 208 209BEST 45 105S

SMALL

LOWEST

BENDOVER
QUALITY

WA1NWRIGHT STREET WORKS, ASTON, BIRMINGHAM ENGLAND

PRICES
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Have
you

stocked

it?

^KHE universally advertised VENUS EVERPOINTED
^-^ needs no introduction to your clients when they recognize
by the green band—it's a VENUS.

The name VENUS is its guarantee
of perfection.

This "cherished personal pencil"

—

a perfect writing instrument

—

simple in action—fool-proof and
long-lasting—is profitable to its

user as well as pleasing.

VENUS EVERPOINTED has no
complicated mechanism to get out
of order or make trouble. To refill,

simply screw back and push the
new lead in from the front.

VENUS EVERPOINTED is profit-

able to you because it allows a good
margin, and makes satisfied cus-

tomers who come back repeatedly
for VENUS THIN LEADS.

For complete information and prices

fill out the coupon below and send
it to us to-day.

The VENUS THIN LEADS No. 38
are perfect leads, for Venus Ever-
pointed and for all mechanical
pencils.

American Lead Pencil Co.
220 Fifth Ave., New York

and London, Eng.

7 DEGREES
2B soft and black
B soft
HB soft medium
F firm
H medium ha .j
2H'hard

rd

4H extra hard

Fill out coupon and mail us to-day.

AMERICAN LEAD PENCIL CO.,

220 Fifth Ave., New York.

I am interested in the possibilities of selling

Venus Everpointed and Venus Thin Leads No. 38.

Name

Address

G-9.
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BRITISH and BEST
59

CHAMBERS'
Perfect

Tested PENCILS
a
They Cover the Range >>

Included in our list of Best Colours the "INO"

Line is unrivalled for use in Banks, Offices,

Express and Railroad Offices, and is a

sure retainer of discriminating profes-

sional clients.

It is Hexagon shape, mammoth
size, and made in Colours Red,

Blue, Green and combina-

tion Red and Blue.

This is a very

popular line in

England and

other parts of the

world, and we feel

sure it will meet with

the same popularity in

Canada.

Write for Samples and Prices

C. Vernon Nobbs, Coristine Building, Montreal, Que.

"There is not a Pencil CHAMBERS' cannot supply"
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What Comes After

You Buy the Goods . . . ?

Chapter VIII

Satisfy your customers in carbon paper and

•typewriter ribbons and they will automatically

think of your store as headquarters for all of thsir

stationery needs.

A Star Brand Ribbon
for Every Need

Just as there is a "kind of MultiKopy Carbon Paper for every purpose," so

there is a Star Brand Typewriter Ribbon for every typewriting use.

Star Brand Ribbons, which have been the trade standard for thirty years,

not only re-sell themselves, but each sale re-sells

your customers on the genuine satisfaction of trad-

ing at your store.

A Kind of MultiKopy
for Every Purpose

A perfectly written letter is a source of satisfac-

tion to your customers. But a perfect copy is an

absolute necessity, as it is the only record that is

kept of business transactions. If copies are not per-

fectly clear and permanent, your customers cannot

be 100% satisfied. MultiKopy carbon copies are as

permanent as the paper on which they are written.

Sell your customers the right kind of MultiKopy

to fit their special needs—that is the sure way to

make satisfied customers.

F. S. WEBSTER COMPANY, 372 Congress St., BOSTON, MASS.
Makers of MultiKopy Carbon Paper and Star Brand Typewriter Ribbons

Agencies in London, Paris, and all the principal cities of the world
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"Are you invited

to card parties?"

This is the picture and title

from our big advertisement
appearing in Saturday Eve-
ning Post, Literary Digest,

Red Book and American. Such
publicity will interest almost

everybodyincard playing. Tie

your store to it by displaying

Bicycle Playing Cards and
Congress Playing Cards.

A NEW Idea

in playing cards
TWO-PACK cases of Congress Cards. Two

packs, whist (narrow) size, of contrasting

back designs in one telescope case, appealing to

travelers, and all auction bridge players. Also
fine for gifts and prizes. The cards are the regular

Congress full color picture, or decorative, or in-

itial backs, with gold edges. Cases stamped in

gold. Three styles of case as shown. If your job-

ber can't supply you, send his name and we will

see that your order is filled. These new two-pack
cards are being advertised in Saturday Evening
Post, Literary Digest and Red Book. Display
them in your window and they will attract bus-

iness to your store.

THE U. S. PLAYING CARD COMPANY
Dept. 4 Cincinnati, Ohio, U. S. A., or Windsor, Ont., Can.

BICYCLE
PLAYING CARDS
—and Congress Playing Cards

Send coupon below today for free

advertising material

The U. S. Playing Card Company

Dept. 4 Cincinnati, Ohio, U. S. A.

Please send postpaid and free of charge

the material checked.

— Giant Bicycle Tuck Case, 11^ "

8^x6.
— Cut-out Hand holding Bicycle pack.

— Cut-out Hand holding Congress pack.

— Memory Test Folders to give with each

pack of Bicycle or Congress Cards.

— Display Cards featuring offer of Mem-
ory Test Folder.

— Dummy Packs. (Name brands want-

ed.)

— Display Card on New Two-pack Con-

gress Cards.

— Eyeletted Sample Sets. (Name brands

wanted.)

— Congress Folders. — Bicycle Folders.

Name

Address

City State

Jobber's Name
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The illustration shows sheet coming from dry end of Papei
Machine and passing through the tub of Size.

No. s of a series.

"From Rags to Writing Paper"
TUB SIZING. A Proce83 on 'y (riven to the

1 best Bond Papers. It im-
proves the strength and surface and imparts a
"crackle" not found in inferior grades. It is

applied to the sheet immediately after making,
by means of immersion in a bath of hot animal
size solution.

Write for Brochure of manufacturing illustrations—"From Rags to Writing Paper"—sent on re-

quest.

The Rolland Paper Company, Limited
MONTREAL

Mantra since 1882 oj Superfine Linen Record and other High Grade Papers

School and Commercial

PENS
by

The Pen Makers to the King

Nos. 504E.
500 and 536

A complete stock is now

carried in Toronto by our

Canadian Representatives,

who will be pleased to

send you sample cards of

both school and commer-

cial numbers upon request.

Also ask for price lists and

discounts.

JOHN MITCHELL
BIRMINGHAM, ENGLAND

Represented in Canada by

A. R. MacDOUGALL & Co., Limited
468-474 King Street West, Toronto, Ont.

2 GREAT VALUES
There are no greater values of a publica-

tion as an advertising medium than its

Editorial Excellence, and its member-
ship in the Audit Bureau of Circula-

tions.

These factors show that the paper is

worth reading—and how many people

are reading it.

In both the advertiser is vitally in-

terested.

Bookseller and Stationer invites the closest scrutiny.

Its editorial pages speak for themselves. Its ABC
reports are accessible to all.
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No. 30—Defiance Inkstand

No. 11—Snuffer Glass Ash Tray

Defiance Eyelets in Wooden Boxes

Defiance Combination Punch and Eyelet Set

The House of Service."

MANUFACTURING COMPANY
384 Broadway, New York, N.Y.

Complete line of stationers' glassware,
hardware and specialties. Sole manufac-
turers of Gem and Perfection Desk Mem-

orandum Calendars.

^Ww**?.*"^

Of Course You're a Stationer

- and therefore you must sell some brand of

carbons and ribbons.

It will pay you to sell the M. V. brand. For

many years we have been careful to maintain

a uniformly high quality in this line that has

resulted in the attaining of a very enviable

reputation amongst many users of carbons

and ribbons.

User satisfaction means repeat business.

Repeat business pays.

Your jobber has them.

Mittag & Volger, Inc.

Principal Office and Factory:—Parkridge, N. J.

Agencies Throughout the World

-M. & M.

CARBON
PAPER



64 BOOKSELLER AND STATIONER—Advertising Section December, 1922

p^32££^^^££TO^n^T£^TO
Slfllt-oS

hYlTtYiY'uV

WATERSTON'S

BEE" BRAND

MARK

SEALING !

WAX

Established

1752

"Banker's

Specie
5

is the banker's favor-

ite quality. It is a

thoroughly reliable

wax, possessing a

brilliancy of colour,

combined with the

greatest adhesive-

ness, and has the ad-

ditional advantage of

being sold at a mod-
erate price.

[g
3^^BMSI35fflg

#JaRR1ST0N road
EDINBURGH

s St,Bride Street- Ludcate Circus • t*m«
SLs> o o LONDON • EX- Wk

We are fully prepared to take care of

your REPEAT ORDERS for

WITTW
ETING

Telegraph orders at our expense, and

prompt despatch will be given.

WM. E. COUTTS
263 ADELAIDE ST. W. TORONTO

Phone Adelaide 3080

THE BEST

WATERMARKED IN EVERY SHEET

ffiritisd Plotting Paper

Used extensively in Canada for many years before

the war. giving

COMPLETE SATISFACTION
is now obtainable again at 3

REASONABLE PRICE.

Perfect Absorbency.

Extraordinary Durability.

The Best,

therefore

the most economical.

««r

ASK YOUR WHOLESALER

for

tPostlip Clottings.
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School Bags

Made in Canada
By Canadian Workmen
For Canadian Children

Catalogue Upon Request

LIBRAIRIE BEAUCHEMIN, LIMITED
Manufacturing Stationers

79 St. James Street, Montreal

Fine Inks and Adhesives
FOR THOSE WHO KNOW

Higgins

Drawing Inks
Eternal Writing Ink
Engrossing Ink
Taurine Mucilage
Photo Mounter Paste
Drawing Board Paste
Liquid Paste
Office Paste
Vegetable Glue, etc.

Are the finest and best Inks and Adhesives

These manufactures have a unique standing
among discriminating consumers, the readj-

money kind who know what they want and are

willing to pay for it. They are worth cater-
ing to.

CHAS. M. HIGGINS & CO., Mfrs.
Branches

:

Chicago, London
271 Ninth St.

BROOKLYN. N.Y.

"Gold Medal Quality"

-•'-'ca'K/i/v-

"CRAYOLA" Crayons

sell themselves

"CrayolA" Crayons are practically

the only crayons which children

know by name.

Long before they reach the age

where they can appreciate the differ-

ence in quality between "CrayolA"

and other crayons, children ask, not

for crayons, but for "CrayolA."

Put a few boxes on top of the

counter or in the window. Just

having them within sight when child-

ren come into the store will increase

your sales without any effort on your

part.

Furthermore we are advertising in

practically every school magazine

published. You will find that a help

in going after school business.

BINNEY & SMITH CO.
41 EAST 42nd ST. NEW YORK
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GET THE BEST) BLOTTING PAPER
MANUFACTURED BY

THE EATON-DIKEMAN COMPANY, Lee, Massachusetts, U.S.A.

THE FOLLOWING WELL-KNOWN BRANDS CARRIED IN STOCK

Magnet Columbian Lenox Arlington Wavelet Housatonic
Matrix and Filter Papers

FOR SALE BY THE LEADING JOBBERS IN PAPER

CATHOLIC
PRAYER BOOKS
SCHOOL BOOKS

RELIGIOUS ARTICLES

We have the largest

assortment in Canada

Three different catalogues

will be mailed upon request

GRAINGER FRERE5
LIMITED

43 NOTRE DAME ST. WEST MONTREAL

FULTON SPECIALTY CO.

Self-Inking S amp Pads Office Stamp Outfits

Non-Blurring Stamp Pads Indelible Outfits

Daters Numberers

Sign and Price Markers Rubber Stamp Ink

Rubber Type Office Outfits

ELIZABETH N.J.

M. MYERS & SON, LTD.
Steel Pen Works
BIRMINGHAM, ENGLAND

Manufacturers of

Highest Grade Pens, School

Compasses, Letter Clips, Sta-

tioners' Novelties, etc.

Customers' Imprint Pens a

Specialty.

Canadian Representative :

W. Louis Haldimand, Jr.

11 ST. SACRAMENT STREET

MONTREAL

{[ (j^FAST grip
J)

Made in Canada

and

BETTER CLIPS

The Brown Wire Specialty Company WVTst
48 Market Street, Hamilton ,

Ont



December, 1922 BOOKSELLER AND STATIONER—Advertising Section 67

ffie Ven with the &ig Sale.

PERRY & Co.

"Queen Mary"
Pen.

DESIGNED SPECIALLY
FOR LADIES' HANDWRITING <3?

MADE OF THE FINEST WHITE METAL.

This Beautiful Pen has received the Gracious
Approval of Her Majesty THE QUEEN.

WRITE FOR OUR PATTERN CARD

PERRY & Co. ltd.
LONDON and BIRMINGHAM (Kngland)

The British office of Bookseller

and Stationer is located at the of-

fice of the MacLean Publishing;

Co. of Great Britain, Limited, 88

Fleet Street, London, E.G., E. J.

Dodd, director.

M. &M.
ARCH FILES

Write for Prices-

Mitchell & McGill

93 - 95 CHURCH STREET, TORONTO

THE FAMOUS

"ROB ROY"
PEN

Is in greater demand in Canada
than ever before. It is a per-
fect pen. giving entire satis-

faction to users and the trade.

ALL JOBBERS
HOLD STOCKS.

Hinks,Wells& Co., Birmingham, Eng.
BRANCH OF BRITISH PENS, LIMITED.

Beaver Brand
Carbon Paper

is a Canadian Made Product and is guaranteed to give

satisfaction. All the essential qualities for long and
efficient service are featured in it. Send for samples and
special Trade Prices.

Canada Carbon & Ribbon Co., Ltd.
Toronto i Ont.
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Sfar^A&rA
B&P

Blent. Book*

Loo** I •*< Dwk* »

Standard

B6P
Blank
Books
andLooseLeaf

Devices

Modem facilities

backed b)T 6O
yearsofexperi-
ence assures
the qualityof
StandardB&P

Products

SOLD ONLY THROUGH
DEALERS

Doorum&Pease Co.
NEW YORK

Mucilages and Paste

are Made in Canada

Catalogues mailed to the trade on request

Canadian Factory and Offices at

9-11-13 Davenport Road - Toronto

WHY
RUST CRAFT
CARDS AND GIFTS
SELL OUT
QUICKLY

Drop a postal for an

intimate REASON.
(Ask for letter 1021.)

It is full of truth and

common sense and it

will pay YOU to read

this letter!

Earnestly,

RUST CRAFT PUB. INC.

1000 Washington St.

Boston, Mass., U. S. A.
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THE BUYERS' GUIDE
// what you want is not here, write us, and we will tell you where to get it. Let us suggest that you consult also

the advertisers' index, facing the inside back cover, after having secured advertisers' names from the directory,

fne information you may desire may be found in the advertising pages. This department is maintained for the

benefit and convenience of our readers. The insertion of advertisers' headings is gladly undertaken, but does not

become part of any advertising contract.

RELIANCE
INK

Reliance

Writing Fli ii

aiJuratmiriuMny

DISTINCTLY
BETTER

"GRIP" The Perfect

Office Adhesive

PLAYTHINGS,
The American Toy Journal

19th year of pub-

lication and the

largest Toy Maga-

zine in the World.

The editorial

pages give all the

news of the In-

dustry and there

are 300 to 500

B us i n e s s An-
nouncements i n

every issue.

Subscription— $2.00 per year
Foreign $3.00

Send your subscription NOW
PLAYTHINGS
118 East 28th Street, New York.

TRADE DIRECTORY
ADDING MACHINE ROLLS
Brown Bros., Ltd.. Toronto. Ont.
Buntin Gillies & Co., Ltd., Hamilton

ACCOUNT BOOKS.
Boorum & Pease Co., Brooklyn, N.Y.
Brown Bros., Ltd., Toronto, Ont.
Buntin Gillies & Co., Ltd., Hamilton
Dominion Blank Book Co., St. John. Que.
W. V. Dawson, Montreal, P.Q.

ACCOUNTING SYSTEMS.
Boorum & Pease Co., Brooklyn, N.Y.
Brown Bros., Ltd., Toronto, Ont.
Dominion Blank Book Co., St. Johns, Que.

ADHESIVES
Glue

Buntin Gillies & Co.. Ltd., Hamilton
Reliance Ink Co.. Ltd.. Winnipeg. Man.
S. S. Stafford's Inks. Toronto.

Mucilage
Brown Bros. Ltd., Toronto.
Buntin Gillies & Co., Ltd., Hamilton
Reliance Ink Co.. Ltd., Winnipeg.
Menzies & Co., Toronto, Ont.
S. S. Staffords Inks. Toronto.

Pastes
Brown Bros. Ltd., Toronto.
Buntin Gillies & Co., Ltd., Hamilton
S. S. Staffords Inks. Toronto.

ALBUMS
Autograph

Brown Bros., Ltd., Toronto, Ont.
National Blank Book Co., Holyoke, Mass.

Photograph

Brown Bros., Ltd., Toronto, Ont.
Buntin Gillies & Co.. Ltd., Hamilton
National Blank Book Co.. Holyoke, Mass.

Post Card

Brown Bros., Ltd., Toronto, Ont.
Buntin Gillies & Co., Ltd., Hamilton
The Copp, Clark Co., Ltd., Toronto, Ont.
National Blank Book Co.. Holyoke, Mass.

Postage Stamp
The Copp, Clark Co.. Ltd., Toronto. Ont.

ALMANACS
The Copp Clark Co., Ltd., Toronto.

ARTISTS' MATERIAL.
Artists Supply Co., Toronto.
A. Ramsay & Son Co., Montreal.
F. Weber & Co., Philadelphia.

ART PUBLISHERS
Greeting Cards

Buntin Gillies & Co., Hamilton, Ont.
The Copp, Clark Co., Ltd.. Toronto. Ont.
Wm. E. Coutts, Toronto.
Pugh Specialty Co., Ltd., Toronto.

Place Cards
The Copp, Clark Co., Ltd., Toronto. Ont.
Pugh Specialty, Toronto, Ont.
Ritet Craft, Boston, Mass.

Post Cards
Copp Olark Co., Ltd., Toronto, Ont.
Wm. E. Coutts, Toronto.
Pugh Specialty Co.. Ltd.. Toronto
Rust Craft, Boston. Mass

BOOK PUBLISHERS
Blackie & Son, Ltd., Edinburgh, Scotland.
Collins Sons & Co., Ltd., London. England.
W. R. Chambers, London, England.
N. W. Henley Pub., New York City.

Grossett & Dunlap, New York City.

S. B. Gundy, Toronto, Ontario.
Thos. Allen, Toronto.
Hodder & Stoughton, Toronto.
John C. Winston, Toronto.
Macmillan Co., of Canada, Toronto, Ont.
George J. MeLeod, Toronto.

McClelland & Stewart, Toronto.
BINDERS

Brown Bros., Ltd., Toronto, Ont.
Buntin Gillies & Co., Ltd., Hamilton
Boorum & Pease Co., Brooklyn, N.Y.
W. V. Dawson, Ltd., Montreal.
Dominion Blank Book Co., St. Johns. Que.

BT ACKBOARDS.
Brown Bros. Ltd., Toronto.
A. R. MacDougall, Toronto.

BOOKS.
Interest Tables

Brown Bros., Ltd., Toronto, Ont.

French

Granger Freres, Montreal, Que.
Thomas Nelson & Sons, Ltd., Toronto.

Blank

Brown Bros., Ltd., Toronto, Ont
Buntin Gillies & Co., Ltd.. Hamilton.
Canadian Pad and Paper Co., Toronto, Ont.
W. V. Dawson, Ltd., Montreal, Que.
Boorum & Pease Co., Brooklyn.
Dom. Blank Book Co., St. Johns, Que.
Nat. Blank Book Co., Holyoke. Mass.

Exercise
Buntin Gillies & Co., Ltd , Hamilton.
W. V. Dawson, Ltd., Montreal, Que.
Canadian Pad & Paper Co., Ltd.. Toronto.
The Copp. Clark Co., Ltd., Toronto, Ont.

Educational
Sir Isaac Pitman, Toronto, Ont.

BUSINESS FORMS
Dawson Bros., Montreal.

CALENDARS
Desk

Brown Bros., Ltd., Toronto, Ont.
Buntin Gillies & Co., Ltd., Hamilton
Defiance Mfg. Co., New York.

Memo
Brown Bros., Ltd., Toronto, Ont.
Buntin Gillies & Co., Ltd., Hamilton
Defiance Mfg. Co., New York.

CARDS
Greeting

Buntin Gillies & Co., Ltd.. Hamilton
Wm. E. Coutts, Toronto.
International Fine Art Co.'s. Montreal.

Playing

Buntin Gillies & Co.. Ltd., Hamilton
Goodall's, London, Eng.
Consolidated Litho., & Mfg. Co. Ltd., Mon Teal.

Copp Clark Co., Toronto, Can.
United States Playing Card Co.. Windsor. Onv

Tally
Buntin Gillies & Co., Ltd., Hamilton
The Copp Clark Co., Ltd., Toronto.
Wm. E. Coutts, Toronto.

CASH REGISTERS
National Cash Register Co., Toronto.

CHALK
Lecturers

Binney & Smith Co., New York.
Toy

Binney & Smith Oo., New fork.

CLIPS
Paper

Brown Bros. Ltd., Toronto.
Buntin Gillies & Co., Ltd., Hamilton
Defiance Mfg. Co., New York.
Hensel Milranen, Syracuse, N. J.

O. K. Mfg. Co., Syracuse, New York.
Paper Fasteners Eyelets and Smallwares, Ltd.
Birmingham, England.

Pen and Pencil
Brown Bros., Ltd., Toronto, Ont.
Buntin Gillies & Co., Ltd., Hamilton
Copp Clark, Toronto, Ont.

CRAYONS
Artists

Binney & Smith Co., New York.
Eberhard Faber, Brooklyn, N. Y.
F. Weber & Co.. Philadelphia. Pn.

Drawlng
Binney & Smith Co., New York.
Eberhard Faber, Brooklyn, N. Y.

Lecturers
Binney & Smith Co., New York.

Markinr
Binney & Smith Co., New York.
Buntin Gillies & Co., Ltd., Hamilton
Eberhard Faber, Brooklyn, N. Y.
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MADE SINCE 1885

Stamp Pads and Stamp

Inks exclusively.

B. G. Volger Mfg. Co., Inc.,

Passaic N.J.

GREETING CARD SALESMAN

Wanted : Man calling on Book & Stationery
trade in Ontario to sell best known line of
American Greeting Cards.

Will be permitted to carry another high-
class non-competitive line for same trade

Send full information first communication.

Replies treated confidentially.

BOX NO. 44

c o Bookseller & Stationer

145 University Ave., Toronto

WATERSTON'S

BEE" BRAND

MARK

SEALING WAX
Factory :

Warriston Works, Edinburgh, Scotland

3&

Hold the Line

Here's the line to hoid
—John Heath's Tele-
phone Pen. You will

not hold it long be-
cause it sells so quick-
ly. There's quality
about it. It writes
smoothly, never cor-
rodes, and lasts long.
Get connected with
the Telephone Pen for
miick sales.

Supplied hu all the leading Whole-
sale Houses In Canada

Registered

London, Eng.. Export Agene)

8 St. Bride Street

LONDON, E. C.

Ltd.. Hamilton
Montreal, Que.

Miscellaneov-
American Lead Pencil Co., New York.
Binney & Smith Co., New York.
Eberhard Faber, Brooklyn, N. Y.

Mill
Binney & Smith Co., New York.

Railroad
Binney & Smith Co., New York.

Textile
Binney & Smith Co., New York.

Toy
Binney & Smith Co., New York.

CRAYON PENCILS
American Lead Pencil Co., New York.

CUTTERS
Paper

Golding Mfg. Co., Franklin, Mass.

Card
Golding Mfg. Co.. Franklin. Mass.

DAILY JOURNALS
Brown Bros., Ltd., Toronto, Ont.

DATERS
Buntin Gillies & Co.. Ltd.. Hamilton
Can. Numbering Machine Co., Ltd., Toronto.

Kulton Specialty Co., Elizabeth. N. J.

DESK
Baskets

Brown Bros. Ltd., Toronto.
Buntin Gillies & Co.. Ltd.. Hamilton
A. R. MaoDougall, Toronto, Ont.

Pads
Buntin Gillies & Co., Ltd.. Hamilton
Canadian Pad and Paper, Toronto, Ont.

DIARIES
Brown Bros., Ltd., Toronto, Ont.
boorum & pease Co.. Brooklyn, N. Y

DISTRIBUTORS
Brown Bros. Ltd., Toronto.
Copp Clark. Toronto, Ont.
Aubrey O. Hurst. Toronto, Ont

ENGRAVING—Copper and Steel.

M. C. Charters; Toronto.

Kieran Engravers, Ltd., Mont-eal.

ENVELOPES
Buntin Gillies & Co
W. V. Dawson, Ltd

ERASERS
Buntin Gillies & Co., Ltd.. Hamilton
Can. I. T. S. Rubber Co., Toronto, Ont.

Clyde Rubber Works Co. Ltd., Renfrew, Scot-

land.

Weidon Roberts, Newark. N. J.

Artists

Can. I. T. S. Rubber Co., Toronto, Ont.
Eberhard Faber. Brooklyn, N. Y.

WeWon Roberts. Newark. N. J.

Blackboard

Buntin Gillies & Co.. Ltd.. Hamilton
A. R. MacDougall, Toronto, Ont.

Ink
Buntin Gillies & Co.. Ltd., Hamilton
Can. I. T. S. Rubber Co., Toronto, Ont.
E->srhard Faber. Brooklyn, N. Y.
Weldon Roberts, Newark, N. J.

Miscellaneous

Buntin Gillies & Co., Ltd.. Hamilton
Can. I. T. S. Rubber Co., Toronto, Ont.
Ebvrhard Faber. Brooklyn, N. Y.
Weldon Roberts, Newark, N. J.

Rubber

Buntin Gillies & Co.. Ltd., Hamilton
Can. I. T. S. Rubber Co., Toronto, Ont.
American Lead Pencil Co.. New York.
Ijberhard Faiber. Brooklyn. N. Y.

Weldon Roberts, Newark, N. J.

FANCY GOODS
Granger Freres, Montreal, Que.
Pugh Specialty Co., Ltd., Toronto, Ont.

FILES
Arch

Mitchell & McGill, Toronto. Ont.
Buntin Gillies & Co.. Ltd., Hamilton

GLASSWARE
Stationers

Brown Bros., Ltd., Toronto, Ont.
Buntin Gillies & Co., Ltd., Hamilton
Defiance Mfg. Co., New York.

INKS
Copying

S. S. Stafford, Toronto, Ont.

Drawing
Chas. M. Higgins & Co., Brooklyn, N. T.

Royal Ink Co., Toronto, Ont.
F. Webor & Co., Philadelphia, Pa.

Eradicators

Fountain Pen
The Carter's Ink Co., Montreal, Que.
S. S. Stafford, Toronto, Ont.
Reliance Ink Co., Ltd., Winnipeg, Man.
L. E. Waterman Co., Ltd., Montreal, Que.

NUMBERING MACHINES
Can. Numbering Machine Co.. Toronto. Out

Writing

Reliance Ink Co., Ltd., Winnipeg. M n

Royal Ink Co., Toronto, Ont.
S. S. Stafford, Toronto, Oni.
L. E. Waterman Co.. Ltd., Montreal. C*-»

IMPORTERS (Balloon)
Robertson Kennedy, Montreal, Quebec

INK STANDS AND WELLS
Brown Bros., Ltd., Toronto, Ont.
Buntin Gillies & Co., Ltd., Hamilton
Defiance Mfg. Co., New York.

LEATHER GOODS (Fancy)
Brown Bros., Ltd., Toronto, Ont.

LOOSE LEAF
Brown Bro3., Ltd., Toronto, Ont.
Buntin Gillies & Co.. Ltd.. Hamilton
W. V. Dawson Ltd.. Montreal, Que.
Dom. Blank Book Co., St Johns, Que.
Boorum & Pease Co., Brooklyn, N. Y.
National Blank Book Co., Holyoke, Masr

Metals
Brown Bros., Ltd., Toronto, Ont.
W. V. Dawson, Ltd., Montreal, Que.

MAP TACKS
Buntin Gillies & Co.. Ltd.. Hamilton
Moore Push Pin Co., Wayne Junction, Pa

MIRRORS
Manzies & Co., Ltd., Toronto, Ont.

MOISTKNERS
Brown Bros., Ltd., Toronto, Ont.
A. R. McDougall, Toronto, Ont.

NOVELTIES
Pugh Specialty Co., Ltd.. Toronto, Ont.
W. L. Haldimand, Jr., Montreal.
Evans & Co., Montreal, Que.
Gibson Art Co., Cincinnati, Ohio.
Myer6 & Son. Ltd., M., Birmingham. England
Rust Craft, Boston, Mass.
Fulton Specialty Co., Elizabeth, N. J.
McClelland & Stewart, Toronto, Ont.
Granger Freres, Montreal.
Specialty Mfg. Co., Brantford, Ont.

NUMBERING MACHINES
Buntin Gillies & Co., Ltd., Hamilton
Canadian Numbering Machine Co., Ltd., Toi

onto.

OFFICE EQUIPMENT
Brown Bros. Ltd., Toronto.
Buntin Gillies & Co.. Ltd.. Hamilton.
Granger Freres, Montreal, Que.

PADS
Desk

Buntin Gillies & Co., Ltd., Hamilton
Brown Bros., Ltd., Toronto, Ont.
Canadian Pad and Paper, Toronto, Out.

Memo
Buntin Gillies & Co., Ltd.. Hamilton
Canadian Pad and Paper, Toronto, Ont.

Writing
Buntin Gillies & Co., Ltd., Hamilton.
W. V. Dawson, Ltd. Montreal, Que.
Can. Pad & Paper Co., Ltd., Toronto. Ont.
The Copp, Clark Co., Ltd.. Toronto. Ont.

PRINTING SETS (Toy)

Buntin Gillies & Co., Ltd., Hamilton
Binney & Smith Co., New York.

PAPER
Blotting

Buntin Gillies & Co., Ltd., Hamilton
W. V. Dawson, Ltd., Montreal, Que.
Eaton Dikeman Co.. Lee Mars.
Evans. Adlard & Co., Ltd., Postly's Mills. Eng
Howard Smith Paper Mills, Montreal, Que.

Carbon
Buntin Gillies & Co., Ltd., Hamilton
Canada Carbon & Ribbon Co.. Toronto, Ont
The Career's Ink Co., Montreal, Que.
Mittag & Volger, Parkridge, N. J.

Peerless Carbon & Ribbon Co.. Toronto.
F. S. Webster Co., Boston, Mass.

EXPERTS
When you want school paints write us.

We are experts. Get our prices on
School Paint Boxes, Brushes, Crayons.
Waterproof Ink, Pencils, etc.

Artists' Supply Co., Limited

77 York St. Toronto



December, 1922 BOOKSELLER AND STATIONER—Advertising Section 71

Copying
Buntin Gillies & Co.. Ltd., Hamilton
Brown Bros., Ltd., Toronto, Ont.
Canadian Pad and Paper, Toronto, Ont.
Holland Paper Mills, Montreal, Que.

Fapeterie

Suntin Gillies & Co.. Ltd., Hamilton.
Baton, Crane & Pike Co., of Canada Ltd..

Toronto, Ont.
I"he Copp, Clark Co., Ltd., Toronto, Ont.

Pugh Specialty Co., Toronto, Ont.
Rolland Paper Co., Ltd. Montreal. Que.

Ruled

Buntin Gillies & Co., Ltd., Hamilton.

Boorum & Pease Co., Brooklyn. N. Y.

Writing

Buntin Gillies & Co., Ltd.. Hamilton.

Eaton, Crane & Pike Co., of Canada, Ltd.,

Toronto, Ont.
The Copp, Clark Co., Ltd., Toronto. Ont.

Rolland Paper Mills Montreal, Que.

PAPER FASTENERS
Brown Bros. Ltd., Toronto.
Buntin Gillies & Co., Ltd., Hamilton.
Defiance Mfg. Co., New York City.

Tip Top Mfg. Co.. Syracuse, N. Y.

PEN POINTS
Gold Plated

Esterbrook Pen Mfg. C->. Camden, N. J.

Silver Plated

Esterbrook Pen Mfg. Co. Camden, N. J.

Nickel Plated

Esterbrook Pen Mfg. Co.. Camden, N. J.

Steel

Buntin Gillies & Co., Ltd., Hamilton.
American Lead Pencil Co., New York.

Hinks, Wells & Co., Birmingham, Eng.
John Mitchell, Birmingham, Eng.
John Heath. London, Eng.
Esterbrook Pen Mfg. Co, Camden, N. J.

Perry & Co., London, England.

Holder
Esterbrook Pen Mfg. Co.. Camden, N. J.

Fountain Pens

Buntin Gillies & Co., Ltd., Hamilton.
A. R. MacDouKall, Toronto, Ont.

L. E. Waterman Co., Ltd., Monti eal. Qu.

Racks

Kim^ton. Haupt & Co.. New York.
PENCILS

Checking
American Lead Pencil Co., New York.
Eberhard Faber, New York City.

C. Vernon Nobbs, Montreal, Que.
Pencil Exchange, Jersey City, N. J.

Clutch

American Lead Pencil Co., New York.
Eberhard Faber, Brooklyn, N. Y.

Colored

American Lead Pencil Co., New York.
Eberhard Faber, New York City.
Pencil Exchange, Jersey City, N. J.

C. Vernon Nobbs, Montreal, Que.

Compass
Joseph Dixon Crucible Co . Jernev City, N. Y.
Eag!e Pencil Co., New York.

Drawing
American Lead Pencil, New York.
Eberhard Faber. New York City.
C. Vernon Nobbs, Montreal, Que.

Hard Rubber

L. E. Waterman Co., Ltd., Montreal, Que.

Imprint
American Lead Pencil Co.. New York.
Pencil Exchange, Jersey City. N. J.

Indelib'e

Eberhard Faber, New York City.
Pencil Exchange, Jersey City, N. J.

American Lead Pencil Co., New York.
Lead

Eberhard Faber, New York City.
American Lead Pencil Co..New York.
pencil Exchange, Jersey City. N. J.

C. Vernon Nobbs, Montreal, Que.
~S!ate

Binney & Smi * Co., New V->r';.

Eberhard Faber, Brooklyn, N. Y.

Superite

DeWitt La France Co., Cambridge, Mass.

PENNANTS
Specialty Manufacturing Co.. Brantford, Ont.
?ugh Specialty Co., Ltd., Tor. nto, Ont.

PICTURE HANGERS
Moore Push Pin Co., Wayne Junction, Pa.

rTVS (Glass)
Moore Push Pin Co., Wayne Junction, Pa.

PRESSES
Golding Mf?. Co., Franklin, Mass.

PRODUCTMETERS & COUNTERS
Can. Numbering Machine Co., Ltd., Toronto.

PUNCHES
Miscellaneous

Boorum & Pease Co., Brooklyn, N. Y.
Defiance Mfg. Co., New York.
Elbe File & Binder Co., New York.
National Blank Book Co., Holyoke. Mass.

RELIGIOUS ARTICLES
Granger Freres, Montreal, Que.

REMINDERS
Robinson Mfg. Co., Westfield, Mass.

RUBBER STAMPS & ACCESSORIES
Eagle Rubber Co., Ashland, Ohio.
Fulton Specialty Co., Elizabeth, N. J.

Weldon Roberts Co., Newark, N. J.

Evans & Co., Montreal, Que.
Libraine Beaucbimin, Ltd., Montreal, Que.

Dating Stamps
Buntin Gillies & Co.. Ltd.. Hamilton.
Fulton Specialty Co., Elizabeth, N. J.

SCHOOL SURPLIES
Buntin Gillies & Co.. Ltd.. Hamilton.
Canadian Pad and Paper Co.
The Copp, Clark Co., Ltd., Toronto, Ont.
Can. Pad and Paper Co., Toronto, Ont.
W. V. Dawson, Ltd., Montreal, Qu.
Menzies & Co., Toronto, Ont.

SEALING WAX
Brown Bros., Ltd.. Toronto, Ont.
Buntin Gillies & Co.. Ltd.. Hamilton.
A. R. McDougall, Toronto, Ont.
Geo. Waterson & Sons, Ltd.. London. Eng.

STAMP PADS
Fulton Specialty Co., Elizabeth. N. J.

B. G. Volger, Passiac, N. Y.

STATIONERS SUNDRIES
Brown Bros. Ltd., Toronto.
Thos Davidson Mfg. Co., Montreal.
Granger Freres, Montreal, Que.
The Copp Clarke Co.. Ltd., Toronto. Ont
Eaton Crane & Pipe, Toronto, Ont.
Buntin Gillies & Co.. Ltd.. Hamilton, Ont.
Menzies & Co., Toronto, Ont.
Thos. Davidson, Mfg., Montreal, Quebec.
A. R. MacDougall, Toronto, Ont.

TACKS
Map

Moore Push Pin Co., Wayne Junction, Pa.
Marking

Moore Push Pin Co., Wayne Junction, Pa.
Thumb

Moore Push Pin Co., Wayne Junction. Pa.
Defiance Mfg. Co., New York.

TAGS
String

Buntin Gillies, Hamilton, Ont.

M*rchnndise
Gibson Art Co., Cincinnati, Ohio.
Buntin Gillies, Hamilton, Ont.

TOYS AND GAMES
Granger Freres. Montreal, Que.
Th» Conp. Clark Co.. Ltd.. Toronto. Onr.
Langfelder, Homnia & Haywood, New York.
McLelland & Stewart, Ltd.. Toronto, Ont.
Menzies Co., Toronto, Ont.
A. R. MacDougall, Toronto
States Film Export Co., New York.

TIME CLOCKS
Can. Numbering Machine Co., Ltd., Toronto.

TRAYS
Developing

Thos. Davidson Mfg. Co., Montreal, Que.
Desk

TYPEWRITER RIBBONS
The Carter's Ink Co., Montreal, Que.
Mittag & Volger. Parke Ridge. N. J.

Peerless Carbon & Ribbon Co.. Toronto.
F. S Webster Co.. Boston, Mass.

Travellers are now out
with complete lines.

French Ivory.
Greeting Cards and Post Cards for

every Season and occasion.

Decorations and Novelties for Christ-
mas, Hallowe'en. St. Valentine and
Easter.

Tat-», Seals and Cards, Toy Books.
Pennants, Cushions, etc.

Bouvenir Novelties (Biggest Range in

Canada.)
Conserve Lunch and Bib sets.

Christmas Stockings.
Celebration Goods. Powder Puffs.
THE PRODUCT OF FIVE FACTOR-

IES WE OWN OR CONTROL.
We are the Canadian Representatives of

S. Langsdorf & Co., New York City, makers
of the best popular priced line of French
Ivory Toilet Lines, Toilet Sets and Manicure
Sets in the United States.

We have a Catalogue worth having
Your name on a post card brings it.

PUGH SPECIALTY CO.,
Limited

38 to 42 Clifford St., Toronto, Canada

Specialty Mfg. Co.
Brantford, Ont.

•Formerly

Brantford Felt Novelty Company

Pennants, Banners, Crests, etc.

PAPER NOVELTIES
The largest selection on the
continent. Paper Hats, Dinner
Favours, Shades, Chinese Lan-
terns, Paper Decorations of

every description.

SPECIALS
Non-Drip Birthday and Art
Candles, Masquerade Suits, etc.,

etc.

Silk Crepe Paper— Cheapest
and Best

LAST CALL FOR XMAS
Full range of Christmas Cards, Post

Cards, Dolls and Novelties at lowest

prices. Immediate delivery.

INTERNATIONAL FINE ART CO.
LIMITED

437 St. Paul Street West
MONTREAL

The Dealer's Best Salesman
You will quickly turn your investment into profits when

you display our Improved Style L Cabinet. They
make quick sales for

Moore Push-Pins
Glass Heads - Steel Points

Moore Push-less Hangers
"The Hanger with the Twist"

Be the first in your neighborhood to get these ext
sales. Write at once for full information.

Moore Push-Pin Co.
Wayne Junction, Philadelphia, Pa

Kindly mention

Bookseller

& Stationer

when corres-

ponding with

advertisers.
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We/carry a complete line of Artists Materials

Aeents for Wmsor & Newton. London, ling.
5 A.RAMSAY & SON C?

^a Flout i'<?nl

To »- onto Winnipeg Vancouver

BOOKSELLER
and

STATIONER'S

unique circulation as

proven by the A,B.C.

Audit is due to 38 years

of honest effort to give

the retail trade the best

possible service.



BOOKSELLER AND STATIONER

9 (greeting Jfrom

ttye editor

O ENJOYABLE Kave been the friendships of the year—old ones

continued and new ones formed—so dominant the note of appreciation

for services rendered and so manifest the spirit of co-operation, that it

is with all sincerity that the Editor and staff extend to the members

of the book and stationery trade throughout Canada best wishes for

a Christmas blessed with merriment and contentment and a New Year
ushering in an era of happiness and prosperity.

During the year now fast drawing to a close we have endeavored to serve faith-

fully the booksellers and stationers of the Dominion, to offer suggestions and counsel

that might prove useful to them in business. It has been our constant aim to be a real

help—a friend and business partner. Many, realizing this, have shared their worries

with us, have unburdened themselves of confidences which they knew would be held

sacred. Many have sought advice and not a few have made it plain that they regarded

highly the work that was, and is continuously, being done for the trade by Bookseller

and Stationer.

The relationship existing between the staff of this publication and the members

of the trade has not been merely of a business nature. It has not, of course, been possible

for us to call and meet personally every bookseller and stationer in Canada, but com-

munications are always welcomed and through the mails—by letter and the monthly

message of Bookseller and Stationer—an intimate contact has been established. This

it is our desire to foster, knowing well that upon the existence of such a spirit depends

to a great extent the efficacy of helpful service.

Impressed, too, by the realization that nothing is too good for the trade, it is our

intention to make Bookseller and Stationer in 1923 bigger and brighter in every way
than before. Important new features are under consideration and we hope that by the

end of 1923 Bookseller and Stationer will be as far ahead of what it is to-day as it is

to-day ahead of what it was in the early stages of its existence.

The staff of Bookseller and Stationer is always on the look-out for features

that will interest and help the trade and we hope that our readers will

co-operate with us here and pass on suggestions from time to time regard-

ing the lines on which we ought to work. With this thought of

Better Service in mind, we look forward with real pleasure to

1923 and again give expression to the hope that it will prove

to be one of sane and substantial prosperity for the men
engaged in the book and stationery trade.

Faithfully yours.

i

Editor, Bookseller and Stationer.
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CHRISTMAS
REQUIREMENTS

During the Christmas season there is an increased demand for certain stock

lines in addition to the usual brisk trade in specialties. Have you an adequate

stock of the following?

Gift Stationery Boxes

Greeting Cards and Folders

Enclosure Cards, Tags and Seals

Artificial Snow
Tinsel Rope (for Xmas Trees)

Red and Green Twine
Tally and Place Cards

Plain and Decorated Crepe Paper
Wrapping Paper
Serpentine Streamers

Daily Calendars

Tissue Paper (White and Colored)

Napkins (Xmas Designs)

Photomailers

Mailing Tubes
Photo Albums
Parker Fountain Pens

Fancy Pencils

Playing Cards

Dance Programmes
Children's Party Invitations

Desk Portfolios

Loose Leaf Memo Books
Paper Doilies

PROMPT SERVICE IS OUR AIM

ORDER NOW AND AVOID CONGESTION

HAMILTON














